JOBBER  vs.  IMPORTING  RETAILER 
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Liverpool, 

Halifax, 

and  Portland  Mail  Service. 


After  Nov.  18  the  Mail  Service  will 
be  continued  for  the  Winter  1894-5,  from 
Portland  and  Halifax,  as  under  : 
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Tfle   Steamers   of  this   service   carry  all'  classes  of  passengers. 

The  Saloons  and  Staterooms  are  in  the  central  part,  where  least  motion  is  felt.  Electricity 
is  used  for  lighting  the  ships  throughout,  the  lights  being  at  the  command  of  the  passen- 
gers at  any  hour  of  the  night.  Music  rooms  and  smoking  room  on  the  promenade  deck. 
The  Saloons  and  Staterooms  are  heated  by  steam. 

RATES  OF  PASSAGE  :— Cabin,  $45  and   upwards,    according  to    Steamer, 
location  of  and  number  of  persons  in  Stateroom.     Second  Cabin,  $30  ;  Return,  $55. 

Steerage  to  or  from  Liverpool,  London,  Glasgow,  Belfast  or  Londonderry,  $15. 

H.  &  A.  ALLAN,  Gen.  Agents,  Montreal. 

or  H.  C.  BOURLIER,  l  King  St.,  Toronto. 


Do  you  import  from  EUROPE  ? 

If  you  do  you  ought 
to  know 

pin  &  scon 

THE    "PIONEER"    SHIPPING   AGENTS 


FOR 


CHEAP  FREIGHTS 

CHEAP  INSURANCES 

CHEAP  SHIPPING  CHARCES 

And  the  Best  of  Attention. 


We  Do  Everything  to  Please  Our  Clients. 


OFFICES  : 


LONDON 

Chief  : 

23  Cannon  St.,  E.C. 
West  End  : 

25  Regent  St.,  S.W. 


LIVERPOOL 

7  South  John  St. 


PARIS 

7  Rue  Scribe. 


NEW  YORK 

39  Broadway. 


(^hadwick's 

Spool  Cotton 


For  Hand  and  Machine  use. 


HAS  NO  SUPERIOR 


ASK  FOR  IT 


Sold  by  leading  jobbers, 

among  whom  may  be  mentioned ; 


f 


Robinson,  Little  &  Co.,  London 
W.  R.  Brock  &  Co.,  Toronto 
Samson,  Kennedy  &  Co.,  Toronto 
Caldecott,  Burton  &  Spence,  Toronto 
Knox,  Morgan  &  Co.,  Hamilton 
R.  J.  Whit  la  &  Co.,  Winnipeg 
S.  Greenshields,  Son  &  Co.,  Montreal 
Jas.  Johnston  &  Co.,  Montreal 

Etc,.  Etc. 


ROBERT  HENDERSON  &  CO. 

General  Agents  for  Canada.  MONTREAL 


BOOKS  FOR  RETAILERS 

Pitfalls 
Of  the 

Dry  Goods 
Trade 

Prize  Essays  on  the  above  subject  by  prominent  and 
experienced  retailers.  Neat  booklet  form.  Sent  on  re- 
ceipt of  price,  postage  prepaid. 

PRICE,     IP    CENTS. 

Buying, 
Handling 
And 
Selling 
Of 
Teas 

In  neat  booklet  form.  Prize-winning  essays  on  the 
above  subject,  written  by  retailers  who  have  made  the 
buying,  handling  and  selling  of  teas  a  special  study 
Postage  prepaid.  PRICE,    25    CENTS. 
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Spring   Trade   18Q5 

CALDECOTT,  BURTON~&~SPENCE 


Will  show  in  All  Departments  a  splendid  range  of  Business  Builders. 

Amongst  others,  attention  is  drawn  to  the  following  : 


TORONTO 


Coating  Serges — New  weaves,  weights, 
and  styles,  as  now  sold  in  Paris,  London, 
and  Berlin 

German  Henriettas,  Canvas 
Cloths,  Crepons,  and  Fancy 
Cotton  Dress  Goods 

Belts  and  Buckles — This    will    be  an 

important  trade 
Tinsel  Trimmings— New  effects 


Kid  Gloves — Standard  makes 
Embroideries — Cartoon  lots;  special  value 

Spot  and  Figured  Muslins— Swiss, 

French,    and    Scotch,    bought   before    recent 
advances 
Veilings — Last  novelties,  and  the  new  com- 
plete veil 

Hosiery,  Gloves,  and  Underwear 

All  sizes,  from  babies'  to  stout  women's 


The  store  that  keeps  the  Home  Trade  of  its  own  locality  is  the  one  that  keeps  the 
stock  assorted  in  the  goods  people  demand.  Price  is  not  everything.  Style  and 
quality  rank  first.     Fashion  to-day  is  supreme. 

We  Show  the  Latest  Things,  as  Produced 


W.   R.   BROCK. 


TORONTO 


1895 


No  change  in  our 
mode  of  doing 
business. 


One  dollar  in  goods  for 
100  cents. 


T.  J.  JERMYN. 


B.    B.   CROWN 


\V.  L.   BROCK. 


W.  R.  Brock  <S  Co. 


We  commence  this  new  year  with  thanks  to 
our  customers  for  their  loyalty  to  us  during  the  year  that 
is  closed.  We  shall  endeavor  to  deserve  their  custom 
and  support  by  renewed  and  continued  efforts  to  maintain 
our  position  in  the  front  ranks  of  Canadian  dealers  in 
General  Dry  Goods  and  Woollens. 

We  cover  Ontario  and  the  Northwest 
through  our  Travelers. 


Our  Letter  Order  Department 


Covers  the  whole  Dominion,  and 
has  the  approval  of  all  who  give 
it  a  trial. 

W.  R.  Brock  &  Co. 


TORONTO 


The   Standard  and  only  Paper  that   Reaches  your 
Possible  Buyer  Direct. 


Circulating    throughout   every   Province    of   the    Dominion. 


Vol.   V. 
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JOBBER     VS.     IMPORTING     RETAILER. 

LAST  month  we  pointed  out  that  the  increased  amount  of 
importing  being  done  by  the  departmental  stores  in  such 
cities  as  Toronto,  Montreal,  Ottawa,  Winnipeg,  St.  John,  etc., 
would  lead  to  the  jobbers  in  these  cities  opening  a  retail  depart- 
ment. One  or  two  instances  of  this  combination  are  already  to 
be  found  in  the  Maritime  Provinces,  and  soon  others  will 
appear. 

But  how  the  jobber  will  meet  the  increased  competition  of 
the  importing  retailer  in  large  towns  or  small  cities  where  there 
is  no  jobbing  house  to  open  a  retail  department,  is  a  question 
yet  unanswered.  The  Rkview  has  discovered  that  a  plan  is 
being  matured.  Whether  that  plan  is  feasible  may  be  a  matter 
of  opinion,  but  on  the  face  it  seems  quite  possible  of  a  profitable 
consummation. 

This  plan,  as  stated  by  a  wholesaler,  who  avers  he  has  had 
the  idea  for  several  years,  is  as  follows  :  Suppose  there  are 
twenty  large  towns,  in  each  of  which  is  one  large  retailer  who 
imports  direct  at  fairly  low  prices,  sells  close,  advertises  strongly, 
and  gathers  to  himself  the  bulk  of  the  retail  trade  in  that  town. 
By  so  doing,  he  crushes  down  small  competitors  and  leaves  little 
trade  to  be  secured  by  the  jobber.  Supposing  there  are  ten 
Montreal  and  Toronto  jobbers  who  find  themselves  affected  by 
this  change  in  the  source  of  supply.  They  meet  together  and 
agree   to    apportion    the    care    of   these    towns    by    lot    among 


them,  each  taking  two.  A.  B.  &  Co.  are  jobbers,  and  they  get 
two  towns  to  "  take  care  of,"  namely  Smithville  and  Brown- 
town.  In  each  of  these  two  towns,  A.  B.  &  Co.  erect  neat  and 
commodious  stores  and  put  in  a  stock.  They  commence  to  do 
a  retail  trade  managed  by  experienced  retail  merchants.  And 
then — well,  the  result  must  be  imagined. 

This  is  the  plan  this  gentleman  proposes,  and  it  is  certainly 
an  ingenious  one  The  mere  f.ict  that  such  a  plan  is  being 
considered  proves  that  The  Review  was  correct  in  its  two 
previous  articles,  in  which  it  was  pointed  out  that  the  jobbers 
had  begun  to  feel  the  competition  of  the  importing  retailer".  It 
is  quite  natural  that  the  jobber  should  resent  this  loss  of  trade, 
and  seek  means  to  prevent  any  further  loss,  and  to  recover  what 
has  been  taken  away.  It  is,  perhaps,  just  as  natural  for  a  re- 
tailer doing  a  business  of  from  $200,000  to  $1,000,000  a  year 
to  desire  to  import  for  himself.  When  the  two  tendencies  come 
into  contact,   new  phases  of  trade  conduct  are  bound  to  appear. 

The  jobbers  are  certainly  not  going  to  adopt  this  plan  at 
once.  It  is  a  trump  card  to  keep  for  the  last  trick.  They  are 
still  hopeful  that  they  may  be  able  to  hold  their  trade  under  exist- 
ing methods.  They  claim  that  a  number  of  retailers  who  have 
commenced  importing  have,  during  the  past  five  years,  increased 
their  stocks  25  to  50  per  cent.,  and,  were  they  forced  to  realize 
on  them  now,  would  find  that  they  had  lost  rather  than  gained 
by  their  new  method  of  buying.  They  claim  that  the  retailer 
who  buys  in  Toronto  or  Montreal  from  half  a  dozen  large 
jobbers  gets  the  benefit  of  the  combined  experiences  of  25  or 
30  buyers  who  are  studying  the  wants  of  this  market,  and  who 
have  selected  foreign  goods  on  the  basis  of  this  experience, 
while  the  importing  retailer  buys  from  a  range  of  samples  which 
includes  goods  made  for  a  variety  of  nations  and  a  diversity  of 
climates.  They  claim  that  the  importing  retailer  has  not  equal 
advantages  with  the  importing  jobber,  and  cannot  lay  his  goods 
down  in  Canada  for  more  than  5  or  10  per  cent,  less  than  the 
jobber  offers  them  for,  and  that  this  is  nothing  compared  with 
the  privilege  of  getting  the  right  goods  at  the  right  time  and  in 
the  exact  quantity  required. 

There  is  another  feature  which  shows  the  increased  com 
petition  between  these  two  classes.  This  is  the  increased 
number  of  supply  accounts  that  may  now  be  found  in  this 
country.  A  jobber  finds  that  he  is  getting  very  little  trade 
from  a  good-sized  town,  and  he  chooses  some  honest  but  im- 
pecunious retailer,  and  starts  him  on  a  supply  account.  That 
the  jobbers  have  found  this  a  necessity  is  much  to  be  lamented. 

The  outcome  of  this  quiet  struggle  will  be  watched  with 
much  interest,  not  only  by  those  directly  concerned,  but  by 
business  and  commercial  men  generally. 
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NEWFOUNDLAND. 

POOR  Newfoundland.  I  .ike  a  mite  in  a  big  cheese,  the 
Islam!  Colony  has  been  trying  to  make  an  impression  in 
the  world  as  an  independent  nation.  Rut  she  has  been  a  little 
pollvwog  in  a  great  big  puddle,  and  has  found  it  as  hard  to  hold 
her  own  as  Canada  would  if  separated  into  seven  distinct  pro- 
"  Union  is  strength"  may  be  an  old  saying,  but  its 
venerable  truth  is  beyond  dispute. 

Today,  Newfoundland  is  torn  by  bitter  political  dissensions, 
worried  bv  commercial  failures,  and  disheartened  by  financial 
complications.  In  her  hour  of  distress  she  looks  to  her  sister 
colonv,  Canada,  for  aid,  and  this  aid  has  been  as  fully  and 
freely  given  by  Canadian  banks  as  was  given  by  her  citizens 
when  a  great  tire  swept  the  capital  city  of  this  Island  Colony 
some  two  years  ago. 

Newfoundland  has,  or  rather  had,  two  banks,  the  Union  and 
the  Commercial,  and  their  notes  in  circulation  amounted  to 
$1,200,000.  The  fish  products  of  the  country  must  be  got  to 
market  and  this  process  requires  capital.  Owing  to  the  death 
of  a  London  merchant  who  did  a  great  deal  of  this,  comolica- 
tions  arose  and  the  rotten  condition  of  the  banks  was  exposed. 
The  necessary  funds,  at  the  time  of  writing,  are  not  forthcoming, 
and  business  is  at  a  standstill.  Newfoundland  brings  in  most 
of  its  food,  and  hence  it  must  export  to  live,  or  to  get  that 
which  is  necessary  to  support  life. 

To  show  the  loose  banking  system  carried  on  it  may  be  said 
that  the  following  directors  of  the  Commercial  Bank  owe  that 
institution  these  sums  :  Goodfellow  &  Co.,  $115,000  ;  Good- 
ridge  &:  Jobs,  represented  by  Hutchings,  $120,000,  and  Duder, 
$600,000.  It  is  said  that  Duder  is  a  bankrupt,  that  the  sums 
aggregate  three  times  the  amount  of  the  bank's  capital  stock, 
and  that  some  of  the  officials  had  overdrawn  their  accounts  and 
Bookkeeper  Crowdy  had  falsified  the  books  so  that  his  friends 
had  overdrawn  to  the  extent  of  $20,000. 

Various  plans  are  suggested  to  redeem  the  notes  of  the 
banks  outstanding  in  the  hands  of  the  people.  One  proposal  is 
that  the  Government  guarantee  a  certain  percentage  of  the 
notes,  and  they  would  thus  all  gain  a  certain  value.  Another 
plan  is  the  formation  of  a  syndicate  of  outside  banks  who  would 
send  experts  to  value  the  assets  of  the  banks  and  their  custom- 
ers, and  then  make  advances  to  the  note  holders  and  depositors 
to  such  an  extent  as  would  be  warranted  by  the  assets.  The 
latter  is  substantially  the  course  followed  in  the  great  Baring 
failure  in  London,  and  which  succeeded  in  averting  what  would 
otherwise  have  been  a  very  serious  and  widespread  crisis. 

Canada  is  willing  to  aid  Newfoundland;  but  why  should  not 
Newfoundland  guard  against  a  future  recurrence  of  such  episodes 
by  joining  in  a  confederation  which  has  ensured  peace  and  pros- 
perity to  the  various  provinces  of  this  growing  Dominion? 

CREDIT,  NOT  CAPITAL,  THE  CAUSE. 

When  a  wholesale  or  retail  merchant  or  manufacturer  applies 
to  a  bank  for  a  loan,  or  for  a  line  of  credit  in  the  purchase  of 
goods,  he  is  usually  asked  for  a  statement  of  his  financial  position. 
He  produces  one,  in  which  he  generally  shows  a  large  sum  due 
him  on  account. 

This  is  usually  classed  as  a  valuable  asset,  and  too  frequently 
bankers  and  dealers  do  not  take  the  trouble  to  inquire  how 
many  of  these  debts  are  worth  anything  at  all. 


As  a  rule,  such  a  statement  would  be  a  valuable  aid  in  get- 
ting at  the  character  of  the  business  done. 

It  has  been  shown  that  insufficient  capital  is  put  on  record 
as  the  cause  of  a  large  proportion  of  the  failures.  On  inquiry, 
insufficient  capital  means  that  the  dealer  began  with  enough,  but 
by  giving  goods  away  on  credit,  he  had  not  the  money  to  buy 
more. 

He  gets  more  goods  on  past  credit,  and  gives  them  away  on 
the  same  terms,  and  eventually  he  owes  so  much  that  his  credi- 
tors refuse  to  sell  him  any  more  unless  he  pays  cash.  He  can- 
not do  so,  because  his  original  capital  is  distributed  among 
many  small  people,  to  whom  he  gave  it  in  the  shape  of  goods 
on  credit. 

The  creditors  seize  his  stock.  He  is  thrown  on  the  street 
with  a  damaged  reputation  and  no  money, «nd  he  has  to  begin 
life  over  again.      His  failure  is  put  down  :   "  Lack  of  capital." 

Many  a  trader  could  be  saved  if  the  firm  from  whom  he  buys 
goods,  or  the  bank  with  which  he  does  business,  would  frequent- 
ly scrutinize  his  dealings  with  his  customers,  when  the  amounts 
he  has  on  credit  would  show  him  the  danger  of  the  course  he  is 
pursuing. 


CANADA'S     GAIN     AND     LOSS- 

What  with  the  Intercolonial  Conference  of  1894,  the  dis- 
cussion before  and  since  of  a  Pacific  cable  and  a  Canada- 
Australian  line  of  steamers,  the  publication  of  Earl  Jersey's  re- 
port and  the  tragic  death  of  her  beloved  Premier  in  the  histori- 
cal mansion  of  Great  Britain's  Kings,  Canada  has  been  forcing 
herself  and  being  forced  on  the  attention  of  the  civilized  world. 
Canada  has  to  be  known,  and  known  intimately,  to  be  appreci- 
ated, as  her  countenance  is  stern  and  forbidding  to  those  who 
know  her  not  in  her  gentler  and  balmier  moods,  when  the  Ice- 
King  has  retreated  before  the  onslaught  of  the  victorious  Sum- 
mer Prince. 

It  is  to  be  regretted  that  one  of  Canada's  advertisements 
should  have  been  paid  for  with  the  life  of  her  greatest  states- 
man. Able,  clean,  unselfish,  judicial  and  patriotic,  Sir  John 
Thompson  stood  hands  above  his  colleagues  in  the  Canadian 
Cabinet.  His  life  was  full  of  devotion  to  his  family,  to  his  re- 
ligion and,  it  may  safely  be  said,  above  all  to  his  country.  With 
the  honors  of  a  Canadian  Premiership  not  yet  grown  old,  with 
Imperial  decorations  fresh  upon  his  brow,  he  was  felled  by 
disease  at  the  foot  of  the  Throne  of  the  great  Empire  which  he 
revered  so  highly.  He  sacrificed  himself  for  his  country,  and 
a  grateful  people  will  enrol  him  among  their  national  heroes. 


HOLD     A     POST     MORTEM. 

The  old  year  is  dying  in  the  night — it  is  a  way  old  years 
have.  They  all  go  off  at  midnight  on  December  31st.  There 
is  no  use  holding  a  funeral,  but  a  post  mortem  might  be  bene- 
ficial to  most  merchants. 

This  post  mortem  should  take  the  form  of  a  general  stock- 
taking and  the  striking  of  a  trial  balance.  This  will  show  whether 
the  year  1894  left  the  merchant  in  as  good  shape  as  it  found  him. 
If  it  didn't,  it  will  show  the  reason  why. 

This  information  is  necessary  to  enable  the  merchant  to  de- 
cide what  he  is  going  to  do  in  1895.  If  1894  ate  up  a  thousand 
dollars  of  his  capital,  it  might  be  advisable  to  prevent  1895  tak- 
ing a  second  thousand. 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW 


TARIFF     DISCRIMINATION. 

THE  Review  has  more  than  once  had  occasion  to  compli- 
ment Hon.  Mr.  Wallace,  Controller  of  Customs,  for  the 
satisfactory  way  in  which  he  has  administered  the  affairs  of  his 
department. 

Two  important  reforms  are  still  necessary  :  The  present  act- 
ing commissioner  should  be  transferred  to  some  other  work  for 
which,  by  his  training,  he  is  better  adapted  ;  and  a  Dominion 
Board  of  Appraisers  should  be  established. 

Mr.  Waters,  the  acting  commissioner,  if  we  mistake  not,  was 
accountant  of  the  department,  and,  on  Mr.  Johnson's  superan- 
nuation, was  given  the  appointment  by  Mr.  Bovvell. 

Some  men  would  have  adapted  themselves  to  the  position, 
but  not  so  with  Mr.  Waters,  whose  acts  are  an  irritation  and 
worry  to  the  business  men.  His  decisions  are  being  constantly 
reversed  by  Mr.  Wallace,  and  the  impression  is  that  -more  would 
be  if  the  dealers  made  stronger  representations. 

It  cannot  be  expected  that  a  head  will  interfere  with  the 
rulings  of  a  man  in  his  department,  though  he  may  know  they 
are  not  correct. 

Until  there  is  a  Dominion  Board  of  Appraisers,  there  will 
always  be  inequalities  in  the  ratings  at  different  ports.  There 
are  constant  complaints  of  these  different  ratings. 

A  London,  Ont.,  firm  has  been  underselling  all  other  parts 
of  Canada  in  a  certain  article,  because  it  is  rated  for  duty  under 
a  different  heading.  Toronto  merchants  have  brought  in 
Chicago  goods  via  Montreal  and  paid  the  freight  up,  because  it 
was  cheaper  to  do  that  than  pass  them  at  the  higher  rate  of  duty 
obtaining  in  Toronto. 

A  certain  large  importer  in  Montreal  can  buy  a  particular 
line  of  goods  much  cheaper  in  London  and  New  York  than  can 
a  small  dealer  in  Kingston,  yet  the  latter  has  persistently  under- 
sold the  large  buyer ;  it  was  found  that  he  was  able  to  do  so  be- 
cause the  appraiser  at  Kingston  allowed  the  goods  in  about  30 
per  cent,  less  than  the  Montreal  appraiser  asked. 

Halifax  and  St.  John  firms  have  both  brought  in  certain 
articles  of  dry  goods  and  hardware  through  Montreal  and 
western  points. 

All  this,  it  can  easily  be  seen,  is  manifestly  unfair.  The 
only  remedy  is  a  Dominion  Board  of  Appraisers,  such  as  they 
have  in  the  States,  composed  of  experienced  business  men  re- 
presenting the  different  departments  of  trade,  together  with  a 
good  lawyer — no  party  hack.  There  are  plenty  of  capable  men 
to  be  found  in  the  wholesale  and  retail  houses  throughout  the 
country.  There  are,  also,  many  other  questions  of  importance 
for  such  a  body  to  deal  with. 


IDENTIFICATION. 


PEOPLE  who  are  not  ashamed  of  anything  they  own  will 
often  put  their  monogram  or  name  upon  each.  It  is  no 
disgrace  to  have  a  man's  coat-of-arms  on  his  handsome  carriage 
or  above  his  beautiful  carriage-gates.  It  is  policy  to  have  his 
name  at  his  place  of  business,  either  in  the  form  of  a  brass  plate 
or  a  gilded  sign.  His  delivery  wagons  have  his  name,  and  even 
the  glistening  blinders  of  his  well-groomed  dray  horses  bear  his 
initials  in  brass. 

But  many  Canadian  manufacturers  seem  ashamed  to  be 
known  as  the  makers  of  the  goods  that  they  send  out  from  their 
well-appointed  factories.      Why    they  should   be    no  one  knows. 


The  manufacturers  of  Great  Britain,  France,  Germany,  Japan 
and  the  United  States  act  differently,  and  why  should  Canada 
be  behind?  True,  the  Government  of  this  country  has  handi- 
capped the  registration  of  trade  marks  by  imposing  a  very  heavy 
registry  fee,  but  an  obstacle  of  this  kind  should  not  prevent  the 
adoption  of  a  good  system. 

Speaking  of  this  matter,  The  Canadian  Journal  of  Fabrics 
sagely  remarks,  in  the  strain  The  Review  has  been  taking  for 
years,  that :  "  Those  who  have  made  special  efforts  to  bring  out 
"  novelties  have  been  rewarded  with  success,  while  the  mills 
"  who  acted  on  the  advice  given  in  this  journal,  and  identified 
"  their  name  with  standard  lines  of  goods  they  were  not  ashamed 
"  to  own,  have  not  regretted  the  step.  The  result  of  such  a  large 
"  production  of  anonymous  goods  has  been  that  goods  of  really 
"fine  texture  and  of  good  wearing  qualities  have  been  sold  to 
"  the  consumer  as  foreign,  while  no  doubt  a  considerable  amount 
"of  poor  foreign  goods  have  been  palmed  off  as  Canadian. 
"  Thus,  the  home  manufacturer  who  makes  a  good  standard 
"  quality  of  goods  has  appeared  under  a  double  disadvantage 
"before  the  consumer,  and  many  are  beginning  to  see  their 
"  position,  and  some  are  now  having  their  name  or  trade-mark 
"  put  on  every  piece  of  goods  at  intervals  of  three  or  four  yards, 
"so  that  it  cannot  be  taken  off." 


IMITATION     IS     FLATTERY- 

IT  is  said  that  "Imitation  is  the  sincerest  flattery,"  and  it  is 
undoubtedly  a  great  truth.  The  United  States  proposes  to 
imitate  Canada's  banking  system.  Canada  is  flattered,  but  it  is 
the  United  States  that  will  be  benefitted. 

The  United  States  Government  has  been  trying  to  do  a 
banking  business  long  enough,  and  it  is  time  they  handed  it 
over  to  those  who  make  it  a  legitimate  business.  Of  course, 
they  must  regulate  this  branch  of  the  nation's  business,  but 
only  in  so  far  as  regulation  is  necessary  to  prevent  fraud  and 
deception. 

The  futility  of  the  Government's  attempt  at  doing  a  banking 
business  is  seen  in  its  utter  inability  to  keep  up  the  gold  reserve, 
which  is  supposed  to  stand  at  $100,000,000  of  coin.  When 
European  investors  withdrew  their  money  from  the  United 
States,  gold  went  out,  and  finally  the  reserve  fell  to  about  one- 
half  of  its  proper  volume.  The  Government  asked  the  banks 
for  $50,000,000  of  gold  to  stock  up  with,  and  they  got  it  by 
issuing  bonds — at  the  banks'  prices. 

Gold  is  still  going  out  of  the  country,  and  the  reserve  is 
growing  beautifully  less  each  week.  But  it  is  going  down  faster 
than  the  export  process  warrants.  This  leads  to  the  conclusion 
that  the  banks  are  collecting  the  gold  again  in  anticipation  of 
another  $50,000,000  loan  at  their  own  prices. 

The  Government  of  that  great  republic  has  grown  tired  of 
its  banking  function,  because  neither  science  nor  common  sense 
sanctions  it.  A  currency  secured  by  reliable  assets  and  strict 
regulations  is  perfectly  sale. 


The  Quebec  Board  of  Trade  have  elected  the  following 
officers  :  President,  Mr.  E.  B.  Garneau  (unanimously  re-elected) ; 
1  st  vice-president,  Mr.  John  Sharpies  (re-elected);  2nd  vice- 
president,  Mr.  Elzear  Pelletier  (re-elected)  ;  treasurer,  Mr. 
Joseph  Winfield.  The  board  has  passed  a  resolution  calling 
upon  the  City  Council  to  vote  aid  towards  the  construction  of 
a  railway  from  Quebec  to  Parry  Sound  on  the  Georgian  Bay. 
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OUR     POLICY. 

EVERY  journal  of  repute  must  have  a  policy,  and  The  Re- 
\  11  u  Matters  itself  that  it  is  a  journal  of  repute.  So  far  as 
possible,  its  columns  have  been  kept  free  from  articles  which 
might  be  instigated  by  sordid  motives,  or  the  schemes  of  isolated 
persons. 

The  main  object  of  this  journal  is  to  guard  the  interests  of 
the  i^reat  body  of  Canadian  retailers  of  dry  goods,  and  furnish 
them  with  information  from  the  manufacturing  and  wholesale 
markets  on  which  they  can  rely.  No  reading  matter  has  ever 
been  admitted  into  this  journal  except  for  one  reason,  and  that 
is  that  it  was  information  for  its  readers.  No  notices  of  new- 
goods,  write-ups,  or  descriptions  have  ever  been  paid  for  by  those 
immediately  concerned.  All  these  have  been  inserted  merely 
because  they  were  considered  genuine  information.  No  bias  to 
any  information  has  ever  been  given  in  order  that  the  publish- 
ers might  reap  a  pecuniary  benefit. 

In  a  word,  the  publishers  of  this  journal  have  never  sold  a 
line  of  reading  matter,  and  have  no  intention  of  doing  so.  In- 
dependence is  to  a  trade  journal  what/  virtue  is  to  a  female — 
without  it,  all  is  lost. 

The  Review  is  not  an  organ  for  the  sole  purpose  of  boom- 
ing the  wholesaler  or  the  manufacturer.  From  both  these  classes 
it  draws  considerable  of  its  revenue,  and  hence  has  always  en- 
deavored, and  will  always  endeavor,  to  treat  them  well.  But 
should  either  of  these  classes,  or  any  one  of  them,  do  anything 
which  the  trade  as  a  whole  will  not  approve,  The  Review  is 
bound  to  state  its  opinion  fairly  and  fearlessly.  It  could  not 
assume  any  other  position  and  guard  the  interests  of  the  trade 
which  it  has  the  honor  to  represent. 

This  is  the  policy  which  has  caused  this  journal  to  have  a 
wonderful  growth  since  its  inception  four  years  ago  this  month. 
So  far  as  it  is  possible  for  human  beings — always  liable  to  err — 
to  maintain  this  policy,  it  will  be  maintained. 


FAKES     TO      DRAW     TRADE. 

Phillips  &  Co.,  clothing  and  men's  furnishings,  Truro,  have 
worked  three  good  schemes  for  drawing  trade  during  the  year, 
which  they  say  were  profitable. 

They  advertised  that  every  boy  who  bought  a  suit  would 
get  a  cabinet  photograph  of  himself  free.  These  were  taken  by 
a  local  photographer,  who  charged  50  cents,  which  he  said  was 
cost,  as  he  expected  to  make  his  profit  on  additional  orders  that 
might  come  from  the  boys'  families  for  his  picture. 

The  next  scheme  was  to  give  a  boy  writing  the  best  adver- 
tisement of  Phillips  &  Co.'s  goods  a  watch.  This  cost  $3.75.  It 
interested  the  boy  and  all  his  friends,  and  the  stock-in-trade  was 
discussed. 

They  are  now  closing  up  a  $15  prize.  Everyone  who  bought 
$1  worth  of  goods  received  a  key  to  a  cabinet  containing  $15 
in  gold.  There  were  1,000  keys,  but  only  one  fitted  the  lock  on 
the  cabinet.     They  say  this  almost  doubled  their  business. 


IT     IS     UNTRUE. 


cent.     There  is  some  anxiety  in   the  city  trade   as  to    whether 
this  example  will  not  be  followed  by  other  wholesale  houses." 

This  house  has  been  in  business  forty-five  years,  and  has  a 
record  enviable,  indeed,  for  during  these  long  years  of  business 
activity  or  business  depression  it  has  never  been  found  wise  or 
essential  to  reduce  salaries.  With  such  a  record  in  view  it  is 
hardly  necessary  to  state  that  the  above  paragraph  is  absolutely 
untrue. 

The  policy  of  the  house  is  well  known.  The  heads  of  the 
firm  are  against  a  reduction  of  any  employe's  salary  under  any 
conditions.  They  consider  also  that  those  who  have  served 
them  faithfully  and  well,  and  through  whose  instrumentality 
their  profits  have  been  augmented  in  good  times,  are  entitled  to 
be  kept  on  when  things  are  different.  They  recognize  that  an 
employe  has  rights  as  well  as  an  employer,  and  these  have  al- 
ways been  sacredly  respected. 


TAX    ON    COMMERCIAL    TRAVELERS. 

The  commercial  travelers  in  the  Lower  Provinces  are  up  in 
arms.  The  City  Council  of  Halifax  adopted  a  new  assessment 
scheme  the  other  day,  and  that  scheme  included  the  item, 
"  $25  on  commercial  travelers."  Protests  are  being  sent  in 
from  all  quarters,  and  correspondents  are  writing  to  the  papers 
to  show  that  the  city  has  not  the  power  to  enact  such  a  law. 
But  the  item  is  not  to  remain  in  the  scheme.  It  was  never  in- 
tended to  remain  there.  The  framers  of  the  scheme  say  they 
put  that  item  and  several  others  in  the  scheme  which  they  did 
not  intend  to  vote  for  themselves.  By  a  ruling  of  the  Chair  the 
scheme  could  not  be  discussed  clause  by  clause,  and  had  to  be 
adopted  as  a  whole.  In  order  to  weed  out  the  objectionable 
parts,  the  promoters  carried  a  resolution  relegating  the  scheme 
to  a  select  committee,  who  are  to  prepare  an  Act  in  accord- 
ance therewith  for  submission  to  the  Legislature.  The  tax  on 
commercial  travelers  will  not  appear  therein. 


Into  a  Montreal  textile  journal  for  December  the  following 
it.ni  found  its  way  : 

"  [ohn  Macdonald  cS:  Co.,  wholesale  dry  goods  dealers, 
Toronto,  have  cut  the  wages   of  their  employes  twenty-five   per 


FROSTY     SHOW-WINDOWS. 

A  CORRESPONDENT  wrote  last  month  asking  how  to 
keep  show-windows  clear  of  frost.  Mr.  W.  (.',.  Cameron, 
of  Victoria,  B.C.,  wrote  the  questioner,  giving  his  experience. 
He  keeps  his  clear  by  keeping  the  air  inside  the  window  as  cold 
as  the  air  outside.  To  do  this  the  window-back,  or  the  partition 
of  glass  between  the  window  space  and  the  store,  must  be  close- 
fitting,  so  as  to  prevent  the  warm  air  of  the  store  coming  in 
contact  with  the  outside  glass.  When  this  warm  air  strikes  cold 
glass,  the  moisture  in  it  condenses  and  freezes  on  the  pane. 
Mr.  Cameron  has  openings  in  the  bottom  of  his  window  to  ad- 
mit cold  air  and  a  six-inch  sash  at  the  top  which  can  be  opened 
and  shut  with  cords.  This  provides  a  current  of  cold  air  in  the 
window  and  close  to  the  outside  glass,  so  that  the  great  rule  is 
carried  out,  viz.,  keeping  the  air  inside  the  window  as  cold  as 
the  air  outside. 

If  electric  lights  are  used  in  the  windows  the  current  of  cold 
air  does  not  need  to  be  so  strong.  But  when  gas  or  coal  oil  is 
used  the  current  of  air  must  be  much  stronger,  so  as  to  neutra- 
lize the  heat  thrown  out  from  the  jets  or  lamps.  Three  or  four 
large  augur  holes  in  the  outside  sash  at  the  bottom  and  the  same 
number  at  the  top  generally  suffice.  A  transom,  six  inches  or 
more  in  width,  is  preferable  for  the  top,  and  should  be  hung  at 
the  bottom  by  hinges,  and  opened  by  cords. 


THE 
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A    RECORD    IN    FOOTBALL. 

A  SPLENDID  record  in  the  football  field  has  been  made  by 
the  team  from  Gordon  McKay  &  Co.'s  wholesale  ware- 
house, Toronto.  The  season  that  has  just  closed  showed  that 
their  team  was  athletic,  enthusiastic  and  well  managed.  They 
came  out  first  in  the  Wholesale  Dry  Goods  League,  and  carried 
off  The  Dry  Goods  Review's  Shield  for  the  second  time.  In 
the  Toronto  Intermediate  League  they  secured  second  place, 
and  pushed  the  leaders  hard. 

The    following    particulars    concerning    their    season    are 
interesting  : 
, Toronto  Intermediate  F.  B.   League  Games  : 

Oct.   6 — Tecumseth  vs.  Gordon,  Mackay  &  Co.;    4  to  o 

in  favor  of  G.,  M.  &  Co. 
Oct.  13  -Riverside   vs.   Gordon,  Mackay  &  Co.:    2  to  1 

in  favor  of  G.,  M.  &  Co. 
Oct.  20 — 'Varsity  vs.   Gordon   Mackay  &  Co.;   1  to  o  in 

favor  of  Varsity. 
Oct.  27 — Athletics  vs.  Gordon,  Mackay  &  Co.;  2  to  1  in 

favor  of  G.,  M.  &  Co. 
Nov.    3 — Gore   Vale  vs.   Gordon,  Mackay   &Co. ;  draw 

(1  to  1). 
Nov.  17 — Bell  Telephone  Co.   vs.    Gordon,    Mackay  & 
Co.;  6  to  o  in  favor  of  G.,  M.  &  Co. 
Dry  Goods  League  : 

Oct.  27  — Caldecott,     Burton    &:    Spence    vs      Gordon, 
Mackay  &  Co.;  2  to  o  in  favor  of  G.,  M.  &  Co. 
Team  against  C,  B.  &  S.  :  Meron  (goal)  ;  Ewing  and  Tozer 
(backs);   Palin,   Knowles  and   McMillan   (half-backs);    Burns, 
Bonsall,  Humphries,  Labatt  and  Turnbull  (forwards). 

Teams  against  the  Intermediate  League  Clubs  were  selected 


from  the  following  players  :  Meron,  McTaggart,  Tozer,  Balin, 
Knowles,  McMillan,  Turnbull,  Labatt,  Ewing,  Riddell,  Bonsall, 
Wright  and  Burns. 

The  total  number  of  goals  lost  was  4,  and  the  total  number 
of  those  won  was  17. 

J.  W.  Woods  is  president,  D.  I.  Barnett  sec.-treas.,  and 
Peter  Knowles  captain. 


A    FAULT    IN    BRITISH    GOODS. 

There  are  two  classes  of  British  goods  which  are  unsatisfac- 
tory because  they  are  poorly  made.  These  two  classes  are  sus- 
penders and  flannelette  shirts. 

The  suspenders  in  most  cases  are  about  three  inches  too 
short,  and  when  these  goods  come  into  competition  with  United 
States  and  Canadian  goods  they  are  discarded  by  the  best  and 
largest  dealers. 

A  flannelette  shirt  shown  to  the  writer  a  few  days  ago  was 
about  four  inches  too  wide  in  the  body  and  four  inches  too 
short  in  the  sleeve.  There  was  more  than  enough  goods  to 
spare  in  the  body  to  make  the  sleeves  their  proper  length.  Why 
this  should  be  is  hard  to  explain,  unless  it  is  that  Canadians  are 
longer  in  the  reach  than  Britishers.     Yet  this  is  not  probable. 

The  inferiority  of  British  cloaks  in  point  of  fit,  as  compared 
with  German  garments,  has  long  been  known,  and  has  crowded 
the  former  nearly  out  of  this  market. 

If  the  British  manufacturer  desires  to  hold  this  market  and 
exploit  it  for  his  own  benefit,  he  had  better  get  some  particulars 
as  to  the  average  size  of  the  Canadians.  Unless  he  does  this, 
and  does  it  right  suddenly,  he  is  g%ing  to  fall  into  a  disrepute 
which  may  prevent  him  ever  regaining  his  lost  ground. 


KNOX,  MORGAN  &  CO. 
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^PECIAL   OFFER   IN 


Xmas 
Novelties 


A  big  clearing  lot  bought  at  a  sacrifice. 
You  can  secure  a  portion  of  these  at  mill 
prices  if  you  order  at  once.  Order  by  let- 
ter or  through  traveler. 


Ladies'  Underwear 


Some  very  special  things  in  Fancy  Muslin 
Handkercheifs,  Silk  Handkerchiefs,  Silk 
Collarettes,  Ties,  Braces,  Purses,  Knitted 
Shawls,  Chenille  Table  Covers,  etc.,  etc. 


We  have  decided  to  keep  our  stock  complete  up 
to  end  of  January.     Send  us  your  repeats. 
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TRADE     CHAT. 

SHOREY    &    CO.,    clothing    manufacturers,    Montreal,  are 
sending  a  representative  to  Australia.       They  have  already 
built  up  a  West  India  trade. 

St.  Jacobs,  Out.,  has  a  carpet  weaving  establishment  now. 

Milton  Dayton,  general  merchant,  St.  Mary's,  N.B.,  is  dead. 

The  Weston  woolen  mills  have  again  started,  after  a  break- 
down. 

Windsor  merchants  will  close  their  stores  at  8  p.m.  this 
winter. 

H.  McLaren  goes  to  Australia  in  the  interest  of  the  cotton 
companies. 

The  Glasgow  Woolen  Mills,  Bolton,  Out.,  are  now  illumin- 
ated by  electricity. 

Mr.  T.  F.  Kingsmill,  of  London,  has  gone  to  Great  Britain 
on  a  purchasing  trip. 

John  Baird,  proprietor  of  the  woolen  mill  at  Almonte,  died 
recently,  aged  74  years.  / 

Recently  the  Listowel  woolen  mill  sent  seven  carloads  of 
wool  to  the  States,  valued  at  $15,000. 

Bell  &  Co.'s  tannery  at  Tilsonburg  was  robbed  of  $300' 
worth  of  furs  on  the  night  of  December  4. 

The  store  of  Christie,  Bailey  &  Co.,  of  Millwood,  Man.,  was 
broken  into,  and  dry  goods  and  cash  taken  to  the  value  of 
$500. 

The  funeral  of  the  late  Mr.  Andrew  McDougall,  merchant 
tailor,  took  place  from  141  Bleury  street,  Montreal,  on  Decem- 
ber 14th. 

St.  Catharines  has  a  new  haircloth  factory.  Stagg  Bros. 
have  built  it.  This  fabric  is  still  in  great  demand  for  the  back 
of  skirts. 

W.  B.  Griffith,  who  bought  the  assets  of  the  Royal  Corset 
Co.,  Sherbrooke,  Que.,  for  $23,000,  is  organizing  a  new 
company. 

The  Canada  Garnetting  Co.,  under  the  management  of 
Robert  S.  Fraser,  are  fitting  up  a  factory  in  Montreal  for  garnet- 
ting  fine  wool  stock. 

H.  A.  Yuille,  who  used  to  represent  Duncan  Bell,  of  Mon- 
treal, in  Western  Ontario,  has  severed  his  connection,  and  will 
continue  business  on  his  own  account  in  Toronto. 

Mr.  J.  L.  Blair,  who  several  years  ago  conducted  an  exten- 
sive dry  goods  business  in  Winnipeg,  is  now  "floor  walker  "  in 
one  of  the  largest  dry  goods  establishments  in  San  Francisco. 

The  Maritime  Commercial  Travelers'  Association  has  con- 
tracted with  the  Manufacturers'  Accident  Insurance  Co.,  of 
Canada,  for  the  insurance  of  all  its  members  against  accidents. 

On  Dec.  1 6th  there  were  two  fires  worth  noting.  J).  Mc- 
Callum's  carpet  factory,  Strathroy,  was  destroyed.  About  $6,000 
damage  was  done  to  the  hat  and  fur  store  of  Alexander  Wheeler, 
Quebec. 

The  case  of  the  Northwest  Commercial  Travelers'  Associa- 
tion against  the  London  Guarantee  and  Accident  Company, 
which  has  excited  considerable  interest  for  some  time,  was  de- 
cided at  Winnipeg,  on  Tuesday,  in  favor  of  the  plaintiffs.  This 
was  the  case  in  which  the  Travelers'  Association  took  out  a 
policy  of  $1,000  on  the  life  of  C  F.  Church,  who  was  frozen  to 
death  in  1892,  in  a  storm,   between    Lethbridge   and   Macleod. 


The  insurance  people  refused  to  pay  the  policy,  claiming  that 
the  word  "  accident  "  did  not  cover  cases  of  death  by  freezing. 
Justice  Bain,  however,  held  differently,  and  gave  verdict  for  the 
plaintiffs. 

The  Whitehead  &  Hoag  Co.,  of  Newark,  N.J.,  manufacturers 
of  ribbon,  metal,  celluloid  and  enamel  ivory  badges,  have  opened 
an  office  at  71  Yonge  street,  Toronto.  Mr.  J.  B.  Short  is  man- 
ager of  this  branch. 

Cowling  &  Co.,  Moncton,  are  now  devoting  special  atten- 
tion to  dress  goods  and  ladies'  furnishings.  They  have  given  up 
men's  furnishings  and  clothing,  which  have  been  taken  up  by  E. 
A.  Harris,  next  door.  0 

Phillips  &  Co.,  Truro,  filled  in  the  back  of  one  of  their 
windows  with  a  screen  made  of  cheap  cotton  stretched  on  a 
rough  pine  frame.  On  this  they  hung  samples  of  all  kinds  and 
colors  of  caps  in  stock. 

The  Richards  Company,  whose  offer  to  purchase  the  Domin- 
ion Steamship  Company  Line  has  been  accepted,  is  said  to  be 
financed  by  Manchester  cattle  traders,  who  propose  to  import 
cattle  by  way  of  the  ship  canal. 

The  St.  John,  N.B.,  Board  of  Trade  reports  a  larger  volume 
of  wholesale  trade  this  season  than  in  1893.  Wholesale  trade 
cannot  noticeably  improve  without  other  trade  doing  likewise. 
New  Brunswick  is  evidently  to  be  congratulated. 

The  Montreal  Wholesale  Dry  Goods  Association  held  their 
annual  meeting  on  the  12th  inst.,  and  elected  the  following 
officers  :  President,  A.  A.  Thibaudeau  ;  vice-president,  E.  B. 
Greenshields  ;  treasurer,  Win.  Reid  ;  board  of  directors,  R.  L. 
Gault,  Wm.  Kissock,  S.  O.  Shorey  and  James  Slessor. 

The  business  men  of  Richmond,  Que.,  to  the  number  of 
forty-seven,  have  formed  a  Board  of  Trade.  The  officers  elected 
are:  Mr.  W.  L.  Ball,  president;  Mr.  A.  J.  Hudon,  vice-presi- 
dent ;  council,  J.  C.  Sutherland,  R.  F.  McKee,  H.  P.  Wales,  E. 
S.  Bernard,  J.  Bedard,  W.  E.  Jones,  James  Alexander,  Hon.  H. 
Aylmer,  J.  Ewing  and  R.   Sullivan. 

The  Portage  la  Prairie  Board  of  Trade  held  its  annual  meet- 
ing on  December  nth.,  and  elected  the  following  officers: 
President,  Ed.  Brown  ;  vice-president,  H.  S.  Patterson  ;  secre- 
tray-treasurer,  P.  Whimster  ;  council,  S.  R.  Marlatt,  F.  Phillips, 
T.  B.  Millar,  J.  M.  Taylor,  W.  Forsyth,  J  no.  Watson,  G.  C. 
Hall,  Chas.  Graban,  F.  L.  Newman  and  A.  Laurens. 

Frederick  W.  Watkins  left  Hamilton  on  a  buying  trip  on 
Nov.  7,  and  returned  on  Dec.  8.  During  that  time  he  traveled 
over  8,00c  miles,  and  bought  goods  in  New  York,  Berlin  and 
London.  These  goods  were  shipped  in  time  to  be  shown 
among  Pratt  &  Watkins'  Christmas  offerings.  This  is  remark- 
able evidence  of  modern  business  enterprise  and  of  modern 
facilities  for  travel. 

The  Drapers'  World,  of  London,  Eng.,  contained  the  follow- 
ing paragraph  early  in  December:  "The  following  Canadian 
buyers  are  now  operating  on  this  side:  Mr.  J.  I).  Ivey,  of 
Messrs.  J.  D.  Ivey  &  Co.  (general  dry  goods),'  Toronto:  Mr. 
W.  R.  Johnston,  of  Messrs.  W.  R.  Johnston  &  Co.  (woolen 
merchants),  Toronto,  and  Mr.  J.  B.  Heyes,  of  Messrs.  T.  Eaton 
&  Co.,  Toronto.  Spring  orders  are  now  coming  to  hand,  but 
they  are  by  no  means  large.  In  tact,  the  outlook  for  the  new 
season's  trade,  as  far  as  the  Dominion  of  Canada  is  concerned, 
is  far  from  bright.  Reports  from  Australia  in  regard  to  the  re- 
tail trade  of  Yictoria  are  somewhat  discouraging,  but  the  pros- 
pects in  the  other  departments  are  brighter." 
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Is  admittedly  the 
Best  Selling  .  .  . 


WATERPROOF 


in  the  market,  as  proved  by  the 
experience  of  years.    :      :      :     : 


"  The  Distingue  "  has  received  the  most  flatter- 
ing encomiums  of  the  trading  world ! 


The  following  are  examples  of  opinions  of  "The   Distingue,"  voluntarily  expressed 

in  writing  by   Houses  on  this  side  : 


S.  GREENSHIELDS,  SON  &  CO.,  Montreal, 

say:  "We  have  been  selling  '  The  Distingue'  Water- 
proof very  largely  for  the  last  four  years,  and  it  has 
given  the  greatest  satisfaction  to  our  customers.  It  is 
free  from  the  disagreeable  odor  of  the  ordinary  Macin- 
tosh, perfect  in  fit  and  finish,  and  made  in  the  choicest 
designs.  We  find  it  to  be  the  best  selling 
Waterproof  in  Canada,  and  in  our  opinion  it 
is  unsurpassed   tor  all  round  excellence." 

McMASTER  &  CO.,  Toronto, 

say:  "'The  Distingue'  Waterproof  is  unrivalled  as  a 
perfect-fitting  perfect  garment,  and  is  unapproachable  by 
any  other." 

GAULT  BROS.  &  CO.,  Montreal, 

say  :  "  We  recommend  '  The  Distingue '  Garments, 
because  elegant  in  style,  carefully  made,  free  from 
disagreeable  smell,  and  MOST  IMPORTANT,  will 
stand  the  Canadian  climate,  both  heat  and  cold.  Tins 
make  always  kept  in  stock." 

ROBERT  LINTON  &  CO.,  Montreal, 

say  :  "'The  Distingue'  Garments  are  still  to  the  front, 
both  in  quality  and  style  ;  no  trouble  selling  them,  on 
account  of  their  many  advantages  over  the  ordinary 
Macintosh." 

WYLD,  GRASETT  &  DARLING,  Toronto, 

"We  have  kept  'The  Distingue'  Waterproof  in  Stock 
for  several  seasons.  We  find  them  entirely  free  from 
odor,  thoroughly  waterproof,  and  have  given  entire 
satisfaction." 

CAVERHILL  &  KISSOCK,  Montreal, 

"After  examining  waterproof  garments  from  several 
manufacturers,  we  cannot  but  admit  that,  "Tin.  Dis- 
tingue" leads  them  all  in  style  and  finish."' 

LONSDALE  REID  &  CO. 

say:  "'The  Distingue'  Waterproofs  give  perfect  satis- 
faction to  all— style  cut  and  finish  most  desirable." 


Vi 


CTORJF1 


I  be  D13T1  n^ue  WaTcrproo 


Reliable  Proofing!     Choicest  Designs  ! 
Reasonable  Prices !        Newest  Styles ! 

ASK    TO    SEE    SAMPLES. 
Every  garment  has  a  silk  label  or  hanger  bearing  ths  registered  title 


•Oxford- 

Distingue" Wet    proof 


"The  Distingue." 

These  goods  may  be  had  from  any  of  the  leading  wholesale  houses.  In  ordering,  please  quote  the  Registered  Title,  "  The  Distingue. 
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THE      DRUMMERS'     CORNER- 

the  night  of  Dec.  23rd,  Montreal's  great  body 
of  drummers  held  their  annual  banquet, 
and  as  usual  it  was  a  great  affair,  reflect- 
■%--  ing  in  no  mean  way  the  largeness  of  heart 
*M*  and  generousness  of  spirit  which  char- 
acterizes the  "  men  of  the  grip."  Lord 
Aberdeen  lent  his  brilliant  name,  titles, 
and  language  for  the  occasion,  and  paid 
a  glowing  tribute  to  the  memory  of  Can- 
ada's lamented  Premier.  This  Britisher 
spoke  truly  when  he  remarked  that  the  ex- 
pressions of  sympathy  demonstrated  fully 
that  the  people  of  this  country  are  Canadians  first  and  politicians 
afterwards.  Ten  years  from  now  this  same  feeling  will  be  so 
strong  that  all  the  world  will  know  it,  and  it  will  have  ceased  to 
have  been  remarkable.  Ten  years  ago  patriotism  was  not  one 
half  so  strong  as  it  is  to-day,  and  those  who  wish  to  see  this 
country  grow  strong,  mighty,  and  rich,  must  have  noticed  with 
great  pleasure  the  growth  of  that  which  has  contributed  most  to 
the  upbuilding  of  all  great  nations.  Buf  to  return— Hon.  G.  E. 
Foster  and  Hon.  Mr.  Laurier  spoke,  but  Sunday  morning  came 
too  soon  to  enable  the  chairman  to  finish  a  brilliant  toast  list. 


I  sat  in  a  clubroon  in  one  of  our  small  Canadian  cities  one 
night,  recently,  and  the  social  merits  and  demerits  of  the  "  bag- 
man "  were  discussed.  Without  breaking  confidence,  I  may 
say  that  the  conclusion  arrived  at  was  that  the  profession  was  a 
most  honorable  one,  yet  disgraced  with  a  few  men  unworthy  of 
the  name  of  "  gentleman."  One  speaker  remarked  that  these 
objectionable  men  were  being  "  weeded  out,"  and  that  the  stan- 
dard of  general  merit,  viewing  them  both  as  individuals  and  a5 
citizens,  had  been  considerably  raised  during  the  past  decade. 
These  ideas  are  not  new,  but,  seeing  they  come  from  men  who 
were  not  commercial  travelers,  and  who  viewed  the  subject  from 
an  outsider's  standpoint,  they  strike  upon  us  with  new  force. 
The  role  of  a  commercial  traveler  is  an  honorable  one,  and  the 
last  sparks  of  opposition  to  this  idea  are  passing  into  deepest 
blackness — the  blackness  of  oblivion. 

*  * 

The  annual  meeting  of  the  Mutual  Benefit  Society  at  Lon- 
don showed  that  the  number  of  new  members  during  the  year 
was  greater  than  in  either  of  the  two  previous  years,  namely,  119. 
The  financial  statement  showed  the  receipts  of  the  year  to  be 
$13,034.90  ;  the  disbursements,  $10,029.68,  and  the  balance  on 
hand,  $3,005.90.  The  reserve  fund  amounts  to  $7,807.65.  The 
various  reports  were  unanimously  adopted. 

# 

*  it- 
Commercial  travelers  who  have  gone   north   of  Gravenhurst 

during  the  past  three  weeks  are  complaining  bitterly  regarding 
the  train  service,  the  "  way  freight  "  that  used  to  leave  that  place 
on  the  arrival  of  the  1.30  train  having  been  taken  off.  The  first 
train  going  north  from  Gravenhurst  does  not  leave  till  about 
three  and  a  half  hours  after  the  1.30  train  has  arrived,  thus  caus- 
ing passengers  several  hours  of  unnecessary  delay.  To  commer- 
cial travelers,  with  whom  time  is  money,  this  inadequate  train 
service  is  particularly  annoying. 

* 

*  * 

On  the  15th  inst.  the  rooms  of  the  Dominion  Commercial 
Travelers'  Association,  in  Montreal,  contained  a  large  number 


anxious  to  hear  the  result  of  the  contest  for  office  holders  for 
the  ensuing  year.  The  vote  for  the  presidency  was  as  follows  : 
Lieut.-Col.  Fred.  Massey,  1,086  ;  Jos.  H.  Morin,  632  ;  majority 
for  Massey,  454.  Last  year  the  poll  stood  for  the  same  office  : 
David  Watson,  1,085  ;  L.  Wilson,  530.  The  votes  cast  for  the 
four  candidates  running  for  the  vice-presidency  are  as  follows  : 
Alfred  Elliot,  525;  Max  Murdock,  464;  John  Rogers,  350; 
John  Taylor,  331.  Mr.  Alfred  Elliot  is,  consequently,  elected 
vice-president  of  the  Dominion  Commercial  Travelers'  Associa- 
tion, while  the  new  directors  are  the  first  five  in  the  following 
list,  with  the  number  of  votes  cast  for  each  of  the  eleven  can- 
didates :  James  Armstrong,  988;  C.  A.  Prevost,  920;  W.  D. 
McLaren,  Jr.,  713;  N.  Tucker,  709;  J.  T.  McBride,  705;  C. 
H.  Cochrane,  662;  N.  C.  Wonham,  533;  A.  D.  Gall,  341; 
Joseph  Youngheart,  333  ;  John  Fales,  303  ;  John  Stewart,  260. 
General  business  and  some  speech-making  followed. 


The  annual  meeting  of  the  Northwest  Commercial  Travelers' 
Association  was  held  in  the  Board  of  Trade  rooms,  Winnipeg, 
on  Saturday  evening,  December  1,  to  nominate  officers  for  1895. 
The  result  was  the  election  by  acclamation  of  J.  Y.  Griffin,  presi- 
dent ;  H.  S.  Binns,  of  R.  J.  Whitla  &  Co.,  vice-president ;  James 
Mundie,  of  J.  W.  Peck  &  Co.,  treasurer ;  John  M.  O'Loughlin, 
secretary  ;  J.  W.  Gatter,  of  J.  W.  Peck  &  Co.,  Vancouver,  secre- 
tary for  British  Columbia  ;  A.  R.  Tuffts,  director  for  British 
Columbia,  and  James  Lindsay,  of  James  Robertson  &  Co.,  and 
S.  S.  Cummings,  auditors.  The  nominations  for  directors  were 
as  follows,  seven  to  be  elected  :  H.  Bruce  Gordon  and  Fred. 
Chillcott,  of  Thompson,  Codville  &  Co.;  J.  C.  Gillespie,  of  Geo. 
D.  Wood  &  Co. ;  J.  K.  Whinnery,  of  Stobart,  Sons  &  Co. ;  M. 
R.  O'Loughlin,  A.  L.  Johnston,  of  Ames,  Holden  &  Co.;  L.  C. 
Mclntyre  and  J.  M.  Lamb,  of  Paulin  &  Co.;  W.  Burns,  of  G. 
F.  &  J.  Gait ;  M.  W.  Rublee,  Fred.  W.  Persse,  Andrew  Strang, 
F.  J.  Cox. 


At  a  meeting  held  in  Toronto  of  the  Commercial  Tra- 
velers' Association  of  Canada,  for  the  purpose  of  nominating 
officers  for  the  following  year,  President  C.  C.  Van  Norman  was 
in  the  chair.  Mr.  Van  Norman  has  been  presiding  officer  for 
two  years,  and  is  now  retiring  from  the  position.  Mr.  James 
Sargant,  secretary  of  the  association,  presented  a  highly  satis- 
factory report,  which  was  adopted.  Nominations  were  then 
made,  as  follows  :  President,  R.  H.  Gray  (acclamation);  first 
vice-presidents,  James  Haywood  and  R.  J.  Orr  ;  second  vice- 
presidents,  M.  C.  Ellis  and  C.  E.  Kyle  ;  treasurer,  James  C. 
Black  (acclamation) ;  directors  (Toronto  branch),  H.  Bedling- 
ton,  John  Burns,  William  Caldwell,  R.  H.  Cosby,  J.  H. 
Devany,  E.  Fielding,  J.  B.  Gillespie,  H.  Goodman,  Alexander 
Hart,  Richard  Ivens,  H.  Leeson,  John  Muldrew,  C.  H.  Mur- 
doch, J.  R.  Muir,  J.  Mackay,  John  Orr,  E.  E.  Starr,  R.  J. 
Salisbury,  J.  Taylor,  Geo.  West  and  G.  M.  White.  From  these 
nine  were  to  be  chosen.  The  Hamilton  Board  is  as  follows  : 
First  vice-president,  H.  G.  Wright  (acclamation)  ;  second  vice- 
president,  John  Hooper  (acclamation)  ;  directors,  W.  G.  Reid, 
J.  H.  Herring,  J.  Stoneman,  W.  E.  La  Chance,  James  Hooper. 
T.  M.  Davis,  W.  B.  Croy,  F.  Singe,  W.  T.  Hall,  J.  P.  Allen,  W. 
Bremner,  Geo.  Matheson,  Fred.  Johnston,  G.  A.  Black.  From 
these,  six  were  to  be  elected.  E.  A.  Dalley,  who  has  been  a  mem- 
ber of  the  association  for  nineteen  years,  was  also  nominated, 
but     retired,     owing    to    ill-health.      Ross    Wilson,    who    was 
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nominated,    likewise     retired.      The   contest    in    Kingston  was 
between  M.  S.  Sutherland,   B.  W.  Robertson  and  VV.   Dalton. 

* 

The  result  of  the  voting,  as  announced  last  Saturday,  is  : — 

President  —  R.  H.  (rray  (acclamation). 

First  vice-president — R.  J.  Orr,  879  (defeated  Joseph  Hay- 
wood, 416). 

Second  vice-president — C.  E.  Kyle,  707  (defeated  M.  C. 
Ellis,  555). 

Directors,  Toronto  Board — Joseph  Taylor,  654;  John  Burns, 
608  ;  R.  H.  Cosby,  578  ;  E.  E.  Starr,  564  ;  John  Muldrew,  531  ; 
H.  Goodman,  518;  J.  H.  Devany,  517  ;  C.  H.  Murdoch,  511  ; 
Alex.  Hart,  458. 

Directors,  Hamilton  Board — W.  Bremner,  731  ;  VV.  E. 
Chance,  616  ;  James  Hooper,  423  ;  J.  H.  Herring,  383  ;  G.  A. 
Black,  372  ;  W.  G.  Reid,  364. 


RAW     SILK. 


The  Lyons  correspondent  of  The  Dry  Goods  Chronicle, 
writing  on  December  1st,  says  : 

"  It  is  really  disagreeable  to  be  of  an  optimistic  turn  of  mind, 
and  to  prognosticate  from  time  to  time  that  affairs  will  soon  im- 
prove, when  they  haven't  the  least  inclination  to  do  so.  These 
cogitations  were  induced  by  the  present  situation  of  the  raw  silk 
market,  which  is  perverse  enough  to  fly  in  the  face  of  all  the 
results  of  experience  gathered  for  twenty-five  years.  Although  the 
business  in  silk  fabrics  has  since  the  commencement  of  fall  im- 
proved steadily,  without  a  single  slip  backward,  and  although 
America's  purchases  of  both  raw  silk  and  silk  fabrics  are  again 
becoming  factors  in  the  several  markets,  there  is   not  the  ghost 


of  a  chance  that  prices  will  ever  again  improve  even  one  point. 
Beside  this,  the  consumption  of  raw  silk,  according  to  the  re- 
ports of  twenty  of  the  largest  conditioning  establishments  of 
Europe,  has  increased  fully  4  per  cent,  from  January  1  to  Oc- 
tober 31,  and  prices  are  fluctuating  with  a  decided  downward 
tendency.  Endeavors  are  occasionally  made  by  holders  to  keep 
a  stiff  upper  lip.     The  results,  however,  are  that  buyers  play  the 

game  of  hide  and  seek." 

* 
*     * 

A  cable  from  Yokohama,  under  date  of  December  12,  says  : 

Good  demand.      Prices   firmer.     Market   has   advanced  5  yens 

all  round.     Extra  filatures,  M.D.  825. 

* 

Comparing  the  imports  of  raw  silk  into  the  United  States 
with  the  total  visible  consumption  and  with  the  quantities  con- 
sumed in  Europe,  it  is  estimated  that  the  United  States  con- 
sumed in  the  five  years — 1881  to  1885 — 16.57  Per  cent-  °f  trie 
total  world's  production,  Europe  consuming  69.63  per  cent.  In 
the  years  1886  to  1890  the  United  States  consumed  22.91  per 
cent.,  and  Europe  68.60  per  cent.  These  percentages  are  based 
on  the  figures  given  by  the  Silk  Association  of  Zurich,  the  quan- 
tities used  in  the  United  States  being  actual  imports,  while  those 
consumed  by  Europe  are  based  on  the  figures  registered  at  all 
the  conditioning  works,  one-half  of  the  figures  registered  being 
supposed  to  be  the  actual  consumption. 


Permission  has  been  granted  by  the  Department  of  Customs 
for  the  establishment  of  a  general  bonded  warehouse  in  Winni- 
peg. This  will  supply  a  long-felt  want,  and  provides  for  the 
general  importing  public  the  bonded  facilities  which  the  owners 
of  private  warehouses  have.  John  1).  Clarke  has  control  of  the 
enterprise. 


OU  SEE 

THAT 

MAN? 


hen  he  calls  on  you  pay 
him  a  year's  subscription 
to  this  journal. 
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MEN'S     FURNISHINGS. 

NE  great  difference  between  a  well-dressed  Englishman 
and  a  well-dressed  Canadian  is  that  the  latter  is  usually 
satisfied  to  wear  detachable  cuffs,  while  the  former  is  never  well 
dressed  unless  his  cuffs  are  attached  to  the  shirt.  The  Canadian 
way  is  the  American  way,  which  is  not 
nearly  so  delicately  artistic  as  the  English 
fashion.  The  detachable  cuff  is  designed 
to  economize  in  laundry  bills,  and  has 
grown  very  popular  on  this  side  of  the 
Atlantic.  On  the  other  side  it  is  strictly 
tabooed,  entirely  and  undeniably  so  on 
dress  occasions. 

This  year  cotton  shirts  are  to  be  cheaper 
than  last  year.  A  staple  line  of  laundried 
shirts  to  retail  at  50  cents  has  made  its 
first  appearance,  and  promises  to  be  a 
fixture,  if  cotton  remains  at  its  present  low 
price.  This  is  not  an  anomaly  in  the 
market,  but  simply  a  result  of  the  present 
slump  in  cotton  prices. 

The  shirt  which  will  be  worn  next  sum- 
mer  by   leaders    and    close    followers   of 
fashion  will  have  a  starched  collar,  starch- 
No.  i4q— e.  &  s.  c.  ed  cuffs   and    unlaundried   bosom.     The 
cuffs  will  be  mostly  separate,  and  soft  collars  will  be  unknown. 

In  regattas  the  great  trouble  of  last  season  was  that  the 
goods  were  washable,  but  not  capable  of  standing  the  attacks  of 
perspiration.  Therefore  there  is  a  big  demand  this  season  for 
perspiration-proof  fabrics. 

Foreign  -made  flannelette 
shirts  are  being  laid  down 
in  Toronto  as  low  as  $2, 
and  domestics  at  $2.25  per 
dozen. 

WYLD,  GRASETT  &   DARLING. 

In  white  shirts  to  retail 
at  $1,  Wyld,  Grasett  & 
Darling  claim  to  be  show- 
No.  ,S8-K.  &  s.  c.  \ng  superb  value.  The  cloth 
is  of  a  very  fine  texture  and  the  shirt  is  of  superior  workmanship. 
They  report  an  increasing  demand  for  open  fronts,  both  with 
bands  and  with  attached  cuffs.  They  have  a  splendid  range  of 
colored  shirts,  the  patterns  being  mostly  hair-line  stripes,  in 
blues,  pinks,  and  reds.     Colored  collars  to  match  are  also  shown. 

Some  zephyr  cloth  shirts 
were  shown  on-  this  mar- 
ket last  year,  butthe  price 
was  out  of  reach  for  the 
general  trade.  This  year 
they  have  succeeded  in 
getting  a  line  of  shirts 
made  of  this  fabric  at  a 
lower  price,  and  they  are 
No.  157  -e.  *  s-  C.  more  suitable  to  the  trade. 

NEW    NECK    WEAR. 

E.  &  S.  Currie  announce  some  new  styles,  illustrated  here- 
with. No.  157  is  a  new  departure  in  bows,  having  a  twisted 
crosspiece,  giving  it  the  easy  effect  of  a  natural  tied  scarf.  It  is 
shown  in   the   lower  grades  up  to  25   cents.     No.  158  is  a  fine 


all-silk  bow,  so  that  nothing  else  is  used  in  its  construction. 
The  generous  ends  give  it  a  pleasant  drooping  effect.  No.  149 
is  a  graduated  Derby,  shown  in  a  variety  of  white  piques. 
Lightness  and  thinness  are  secured  by  having  a  muslin  lining, 
but  this  being  wiry,  also  gives  the  tie  a  valuable  springiness 
which  is  necessary  in  a  light  tie  of  this  nature.  No.  i6ox  is  an 
entirely  new  effect  in  a  Teck.  It 
is  made  from  cloths  of  new  styles 
and  new  colorings.  It  resembles 
a  loosely-tied  four-in-hand. 

JOHN   MACDONALD  &  CO. 

John  Macdonald  &  Co. 
handle  the  celebrated  German 
make  of  shirts,  cuffs  and  collars, 
on  every  box  of  which  is  the 
trade-mark  W.  &  G.  A  court- 
front  shirt  (No.  8107)  is  here 
shown.  It  has  attached  cuffs, 
has  a  wide,  well-shaped  front, 
is  well-made  in  every  particu- 
lar, such  as  hand-sewed  button- 
holes, and  reinforced  in  all 
parts.  It  retails  at  $2,  and 
they  claim  to  be  offering  a 
rare  bargain  in  this  shirt.    Two  No-  ,6ox~ E-  &  s- c- 

collars  are  also  illustrated.  The  Queenstwon  is  carried  only  in 
the  2^-inch  height,  but  the  San  Francisco  is  shown  in  2,  2^ 
and  3  inch  varieties.  These  collars  are  well-made  and  well- 
shaped,  and  the  styles  speak  for  themselves.  They  retail  at  25 
cents,  with  a  very  large  profit  to  the  retailer. 


ART     DRAPERIES 

Boulter  &  Stewart  show  the  famous  American  "  Wash 
Silks,"  and  claim  that  they  surpass  anything  of  the  kind  in  the 
world.  Their  sample-rooms, 
at  30  Wellington  street  east, 
Toronto,  are  filled  with  sam- 
ples and  stocks  of  these  beau- 
tiful goods. 

Art  draperies  are  growing 
more  and  more  popular, 
more  and  more  sought  after 
by  those  women  who  are  al- 
ways anxious  to  be  adding  to 
the  ornaments  of  their  rooms. 
Boulter  &  Stewart  have  a 
magnificent  range  in  silks, 
silkolines  and  sateens.  The 
two  newest  things  in  the  silk 
line  are  the  creped  art  silk 
and  the  Paisley-patterned 
silk.  Both  these  lines  are 
magnificent  in  design  and 
quality,  and  promise  to  be- 
come very  popular  with 
those  of  delicate  and  edu- 
cated taste.  The  prices  are 
not  too  high  for  this  market, 
even  though  the  patterns  are 
woven  in,  instead  of  being 
printed    as    in    common    art  No.  8107— J.  M   &  C  . 
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goods.  Nile  greens  are  much  shown  in  sateens,  and  in  fact 
green  is  a  very  predominating  color  in  all  these  goods  this 
year.  The  old  gold  color  has  taken  a  back  seat,  and  greens  and 
old  blues  are  basking  in  the  sunshine  of  the  smiles  of  fickle 
Fashion. 

Chrysanthemums,    petunias,    sweet   peas,   etc.,  are   leading 

features  of  the  pat- 
terns shown  and  pre- 
dominate in  the 
ranges. 

This  firm  also 
handle  a  great  range 
of  children's  head- 
wear.  Silk  and  mus- 
lin tarns,  and  all 
sorts  of  hoods  are 
shown.  Some  of 
these  are  imported 
and  some  made  in 
the  city.  The  latest 
hood  is  a  cream  silk 
with  hand-crocheted 
covering     and     with 

San   F.<ancisco-J.   M.  &  Co.  wjde  gj^  t;es        They 

also  handle  down  cushions,  pillows,  comforters,  etc.,  and  offer 
some  good  values  in  this  class  of  goods. 

Messrs.  Boulter  &  Stewart  have  special  facilities  for  supply- 
ing these  goods,  and  for  this  reason  their  prices  are  likely  to  be 
correct. 


SPRING     GOODS. 

One  instalment  of  spring  prints  has  been  passed  into  stock 
by  John  Macdonald  &  Co.,  and  orders  will  soon  be  filled.  Cre- 
tons  and  Oxford  shirtings  are  also  to  hand,  and  a  large  range 
in  linens  and  art  muslins.  The  most  striking  feature  of  the 
trade  in  all  these 
lines  is  the  enormous 
demand  for  regatta 
prints.  It  should 
also  be  noted  that 
prices  of  linens  and 
cottons  are  much 
lower  than  in  pre- 
vious seasons,  al- 
though prints  cannot 
be  bought  at  a  re- 
duction worth  men- 
tioning. 

The  orders  they 
are  receiving  for  car- 
pets on  spring  de- 
livery have  been  very 
satisfactory,  and  they  Queenstown^-j.  m.  &  Co. 

claim  that  they  total  higher  than  those  of  last  spring.  This  is 
said  to  be  due  to  the  more  hopeful  feeling  prevalent  among 
buyers.  1'he  demand  is  also  more  for  medium  and  high  giades, 
and  less  for  the  very  cheap  qualities.  Trashy  stuff  is  playing 
out.  The  feature  of  the  patterns  is  the  prominence  given  to 
green  in  nearly  all  of  them. 


Black 


Was  never  more  popular  than  at  present. 
The  highest  class  oi  Black  Dress  Fabrics 
"  For  Gentlewomen." 


Black  Crepon 
Fancy  Crepon 


Silver  Crepon 
Cream  Crepon 


Silk  Mixed  Crepon 
White  Crepon 


ESTAMINES,   in  Black,  Navy  and  Cream.     COATING  SERGES,   in  all  the 

leading  shades  at  popular  prices. 


Fancy  Colored  Dress  Goods 
Fancy  Silk  Mixed   Dress  Goods 
Tweed  Effect  Dress  Goods 
Ladies'  Costume  Dress  Goods 
Mourning    and    Half   Mourning 
Dress  Goods 

All  with  Trimmings  to  Match 


Plain  and  Fancy  White  Cotton  Dress  Fabrics. 
Washing  Zephyrs,  Plain  and  Fancy. 


It  will  pay  you 
to  buy   .   .   . 


OUR  LINENS 


Prints  are  now  arriving  and  will  he  shipped  early  in  Janu.u  \ . 
Special  lines,  extra  value,  in  Sunshades  and  Umhrellas, 


Hosiery,  Gloves 
Underclothing 
Laces 


Embroideries 

Handkerchiefs 
Our  Specialties 


Brophy,  Cains  &  Co. 


196  McGILL 
STREET 


JWONTREAL 
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FRANK    DOWLER 

OST  men  who  move  about   from   place  to  place  generally 


ease  with  Frank  Dowler,  whose  portrait  accompanies  this  sketch. 
For  seven  years  he  has  been  doing  business  in  Guelph,  Ont., 
and  has  in  that  time  quadrupled  his  business.  He  has  a  most 
convenient  and  well-appointed  store,  owns  his  own  building,  and 
pays  cash  for  his  goods. 

Mr.  Dowler  never  attempted  too  much.  He  kept  his  ex- 
penditure well  within  his  in- 
come and  accumulated  capi- 
tal. He  kept  himself  well  in 
front  of  his  business,  and 
never  allowed  it  to  get  the 
start  of  him.  He  sells  for 
cash  only,  and  this  enables 
him  to  buy  for  cash,  take  all 
discounts  and  give  his  cus- 
tomers the  benefit  of  the 
many  bargains  which  a  man 
with  the  cash  can  always  se- 
cure. He  uses  his  customers 
properly,  and  has  gained  the 
confidence  of  a  large  client- 
age. 

Mr.  Dowler  came  from 
Ireland  to  Canada  in  1869, 
and,  three  years  later,  entered 
into  partnership  in  Bradford, 
Ont.,  with  his  brother,  James 
Dowler,  who  had  formerly  been  in  the  silk  department  of 
Murray's,  Toronto.  A  railroad  cut  off  part  of  Bradford's  trade, 
and  in  1880  they  opened  up  a  small  business  at  Barrie,  and 
soon  after  a  branch  at  Gravenhurst.  He  finally  bought  out  the 
Bradford  business  from  his  hrother,  and  continued  to  run  it. 
Being  anxious  to  do  only  a  cash  business,  he  secured  the  estab- 
lishment of  a  market  in  Bradford,  so  that  the  farmers  might 
get  cash  for  their  produce.  This  market  is  still  a  flourishing 
institution.  In  1887  he  sold  out  the  Bradford  business,  and 
bought  the  insolvent  estate  of  the  Jones  Dry  Goods  Co.  at 
Guelph.      Here  he  has  made  his  greatest  success. 

The  lessons  of  Mr.  Dowler's  career  are  to  always  go  steadily 
torward,  making  sure  of  the  ground,  and  always  to  sell  and  buy 
for  cash  only. 

Two  weeks  ago  Mr.  Dowler  added  800  square  feet  of  floor 
area  to  his  store.  It  is  in  the  basement,  and  will  be  used  for  a 
clothing  and  furnishing  department,  to  be  run  in  connection  with 
the  boot  and  shoe  department. 


Frank   Dowi 


BROPHY,      CAINS     &     CO. 

English  flannelettes,  in  pretty  designs,  for  babies'  and  child- 
ren's goods,  that  will  wash,  are  being  shown  by  that  enterprising 
Montreal  firm,  Brophy,  Cains  &  Co.  Woven  tartan  flannelettes, 
all  the  clans,  are  shown,  and  look  like  real  Scotch  wool  tartans. 

A  nice  range  of  the  newest  crepons  is  being  shown.  Silk 
spots  and  stripes  are  leading,  while  in  evening  wear  goods,  very 
transparent  fabrics,  woven  fine  so  as  to  show  a  colored  silk 
lining,  are  the  latest. 

In  fashionable  fabric  gloves  and  mitts  they  claim  to  have  a 
complete  range  that   embraces-  gloves    for    church,  for   evening 


wear,  for  shopping,  for  driving  and  for  walking,  in  four  to  twenty- 
four  button  lengths. 

They  are  making  silks  a  leading  feature  of  their  stock.  For 
slight  figures  they  have  the  light  colored  blouse  silks,  and  for 
the  more  portly  mesdames  they  have  the  fashionable  close-fitting 
vests  with  fancy  silk  fronts. 


GEORGE     CAUDWELL. 

In  1878  George  Caudwell  established  a  business  in  Brant- 
ford,  and  since  then  he  has  been  a  most  successful  dealer  in 
fancy  goods  and  general  dry  goods.  At  the  present  time  he 
employs  twenty-five  hands,  most  of  them  being  young  ladies 
employed  as  clerks. 

During  all  the  time  that  he  has  been  in  business  he  has 
managed  to  pay  one  hundred  cents  in  the  dollar,  and  has 
never  had  to  resort  to  "selling  off,"  or  other  kinds  of  fake  sales. 
His  advertisements  are  numerous,  and  have  been  referred  to  in 
previous  issues,  but  their  chief  importance  lies  in  the  fact  that 
people  have  learned  to  trust  them  implicitly,  and,  as  a  conse- 
quence, his  double  store  is  continually  thronged  with  well- 
pleased  patrons. 

In  the  one  store  are  kept  staple  goods,  such  as  dress  goods, 
linens,  flannels,  linings,  hosiery,  gloves,  plushes,  velvets  and 
corsets.  In  the  fancy  goods  store  are  a  thousand  and  one 
articles,  such  as  ribbons,  wools,  braids,  cords,  soaps,  pictures, 
silverware,  perfumes,  combs,  brushes,  stamped  goods,  baskets, 
dolls,  yarns,  stationery,  jewelry,  games,  toys,  Christmas  goods 
and  Yankee  notions.  The  second  flat  over  the  stores  is  devoted 
to  house  furnishings,  curtains,  floor  oilcloth,  tickings,  blankets, 
lace  and  chenille  curtains,  cretons,  bicycles,  tricycles,  wagons, 
carpets,  etc. 

Mr.  Caudwell  was  edu- 
cated in  Reading,  Eng.,  and 
received  his  business  train- 
ing in  London  and  Man- 
chester. The  manager  of 
the  staple  store  is  Mr.  Jas. 
Beckett,  who  has  been  Mr. 
Caudwell's  right  hand  man 
for  over  eight  years.  The 
fancy  goods  department  is 
presided  over  by  L.  E. 
Clemens. 

They  had  a  beautiful  dis- 
play of  Christmas  goods  and 
dolls  in  six  plate-glass  win- 
dows, for  which'  they  expect 
to  get  The  Dry  Goods  Re- 
view's  prize  for  the  best 
dressed  windows  in  Can- 
ada. ^ 

CiEOKGE   CAUDW  km.. 

Mr.  Caudwell  says  the  reason  of  his  success  is  that  he  has 
sold  for  cash  only  for  over  sixteen  years  ;  therefore,  he  has  been 
able  to  buy  better  and  take  all  discounts.  Perfect  cash  system, 
and  no  leakage  or  worry  enabled  him  to  make  and  keep  success, 
and  when  wet  days  and  hard  times  came  he  never  said  die,  but 
kept  the  ship  in  good  working  order. 

He  had  a  good  Christmas  trade,  mostly  dolls  and  silver- 
ware. More  customers  were  present,  but  the  total  amount  of 
sales  was  not  quite  so  much  as  last  year.  On  Saturday.  Dee. 
22,  he  served  "1,715  spot  cash  customers. 


We  start  the  year's  business 
.   .   with  .  . 
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A  Drive  in  Silks 


1 8  in.  Pure  Silk  Pongee 
22  in.  Pongee  Silk 
21  in.  Pongor 


All  One  Price 


SEND  FOR  SAMPLES 


21 


Cts, 


Macabe, 
Robertson 
&  Co. 


8  Wellington  Street 
West  .... 


Toronto 


&  Co. 


Manufacturers  of 


srafoi^rtfcaftftaM 


Z&S2&SSS&2S22^ 


WINDOW 
SHADES.. 


<sz?^^j^sKmz^wjsz<,%&,i 


Office,  Warehouse,  and  Factories, 
former  premises  of  the  late 

MACFARLANE 
WINDOW  SHADE  CO.,  Ltd. 

8,   io  and  12  Liberty  St., 

opposite  King  Street  Subway. 


Down  Town  Sample  and   Salesrooms. 

OSGOODBY  BUILDING 
29,  31  and  33 

Melinda  Street 


..TORONTO,  CANADA.. 


Send  tor  Catalogue, 
Color  Books  and 
Price  List. 


Sole  Manufacturers  of 

IMPERIAL  SHADES 


Bonne-Tenue  Braces 


Expositions 
Universelles 


Paris  j ! 


1889,  Grand  Prix 


T 


'HIS  sanitary  brace  is  the  most  stylish,  the  lightest, 
most  comfortable,  and  durable;  elastic  only  at  the 
back  two  lower  ends  ;  no  rubber  over  shoulders  ; 
the  most  desirable  for  the  medium  class  to  the  highest.  No  brace  will 
represent  so  many  advantages.  Whoever  uses  them  once  will  never  change. 
They  are  made  only  in  neat  stripes  on  light  ground,  Selfs,  White,  Fawn,  and 
Black.  To  suspender  buyers  we  offer  all  advantages.  Selections  from  Eng- 
lish, French,  German,  American,  and  Canadian  makers,  from  the  old  reliable 
two-piece  brace  without  leather,  to  the  highest  grades  in  silk. 


Neckwear      Summer  Vests 


2,000  Patterns  to  select 
from.  Representatives  in 
all  provinces. 


Fancy  Cashmere  Effects,  Steel  Checks 
and  Stripes,  $9.00,  $10.50,  $13.50, 
$15.00,  $18.00,  $21.00,  $24.00. 


Navy  Cashmere  Vests  with  White 
and  Colored  Spots  and  Figures, 
$16.50,  $18.00,  $21.00,  $24.00. 

White  Ducks,  detached  buttons, 
$9,00,  $10.50. 


Glover  &  Brais 


Wholesale  Importers  and 

Manufacturers 

Men's  Furnishings 


184  McGILL  STREET 


MONTREAL 


It; 
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HINTS     ON     SPRING     GOODS. 

IT  may  be  a  little  early  to  speak  to  buyers  regarding  the  ques- 
tion of  spring  goods  before  they  are  over  the  holiday  rush, 
but  at  the  same  time  The  Review  considers  that  instructive 
conversations  that  it  had  with  two  Montreal  wholesalers  on 
the  point  will  be  interesting  to    its  readers.     The  first  chat  was 


One  of   thk   Latest   from    I'akis. 

had  with  Messrs.  Brophy  and  Howell,  of  the  firm  of  Brophy, 
Cains  &  Co.  In  response  to  his  query  for  information,  the 
writer  was  informed  that  in  dress  goods  this  spring  the  expecta- 
tion was  that  black  will  be  much  worn,  especially  in  bright  mo- 
hair and  silk  figures.  Alpacas  were  also  coming  to  the  front 
again.  For  walking  costumes  or  street  wear  shepherd  checks 
and  small,  neat  tweed  effects  will  be  very  fashionable.  Serges, 
which  are  always  lady-like  and  serviceable,  will  be  worn,  par- 
ticularly in  black,  navy,  and  cream.  Browns  and  fawns  will  also 
be  in  demand. 

For  evening  wear  the  hardsomest  and  most  fashionable 
goods  are  crepons,  the  very  latest  being  "crepon  de  laine  et  de 
soie."  These  are  now  all  the  rage  in  Paris,  London,  and  New 
York,  and  are  being  eagerly  asked  for  by  the  best  trade  in  Mon- 
treal. White  was  never  more  fashionable  than  it  is  at  present, 
and  for  evening  dresses  especially  it  reigns  supreme,  in  satin, 
pongee  and  crepon.  Among  the  leading  lines  in  white,  cream, 
and  fancy  wash  goods,  lace  effects  and  dotted  Swiss  muslins,  in 
pin-head  and  other  similar  designs,  trimmed  with  embroideries 
and  insertions  to  match,  are  expected  to  have  a  monopoly  in  the 
summer  trade.  These  goods  are  manufactured  in  Switzerland, 
and  as  large  orders  have  been  placed  by  American  buyers,  it  is 
expected  that  they  will  be  very  scarce  when  the  season  opens. 

Silks  will  be  shown  in  a  great  variety  of  colors  and  designs. 
The  grounds  and  patterns  are  very  delicate  and  the  goods  ex- 
tremely dainty,  either  for  evening,  matinee,  or  home  attire,  and, 
the  best  of  it  all,  at  prices  within  easy  reach  of  the  great  bulk  of 
the  public.  Brighter  colors  will  be  worn  in  silk  blouses  and 
vests  than  formerly.  With  one  skirt,  several  waists  can  be 
combined;    for  instance,  over  a  black  or  navy  serge,  or  figured 


mohair,  a  blouse  in  self  color  or  self  ground,  with  fancy  design, 
can  be  worn,  and  a  change  of  costume  easily  secured  at  small 
additional  expense. 

In  trimmings,  lace  will  be  the  favorite  for  washing  and  white 
goods  ;  for  fabrics,  jetted  gimDS  and  passementeries,  and  for 
evening  dresses,  white,  gold,  silver,  and  steel  trimmings. 

It  is  an  axiom  with  the  trade  that  Drints  are  always  wanted, 
and  this  season  patterns  in  the  finer  imported  descriptions  run  to 
hair  lines,  pin-head  spots,  small  gingham  checks,  and  tiny  figures 
of  such  nature.  In  smallwares,  white  and  cream  fabric  gloves 
and  silk  mits  will  continue  to  be  much  worn,  also  black  and 
cream  cotton  hosiery.  In  ladies'  underwear  the  elastic  ribbed 
goods  appear  to  have  superseded  most  others.  Chemises  are 
made  open  in  front  and  trimmed  with  lace.  In  umbrellas  and 
sunshades  the  demand  is  expected  to  be  for  fancy  handles. 

"  In  a  word,"  said  Mr.  Howell,  "the  handles  will  sell  the 
umbrella.  In  conclusion,  if  you  have  a  line  to  spare  just  say 
that  velvets  and  velveteens  are  good  stock  this  coming  spring, 
for  in  advices  just  to  hand  by  the  Drapers'  Record,  we  read  that 
during  the  past  fortnight  velveteen  shipments  to  the  United 
States  averaged  nearly  /,i,ooo  a  day,  and  there  is  a  steady 
demand  from  all  parts  of  Canada." 

Shortly  after  The  Review  had  parted  from  Messrs.  Brophy 
and  Howell,  it  ran  across  Mr.  Wm.  Agnew,  of  Wm.  Agnew  &  Co. 
That  gentleman  gave  some  additional  facts.  He  said  that 
tweed  effects,  covered  coatings,  clay  twills  in  colors  and  black 
were  selling  largely.  It  is  expected  that  Llama  and  Thibet  as 
well  as  creponne,  will  be  much  sought  after.  "Satin  Royal," 
slightly  different  from  cashmere,  but  with  that  bright-faced 
finish,  is  expected  to  be  a  very  favorite  line  of  dress  goods 
Quiet  colors  in  various  shades  of  drab  are  the  proper  thing  this 
spring,  such  as  fawns,  bluetts,  etc.     There    is  also  an  increased 


.A 

l  i\i     hi     i  in     La  i  i- s  i     FROM    I'akis. 

call  for  Velours  cashmeres.  A  great  favorite  last  fall  was  rock- 
faced  moire,  and  it  promises  to  be  a  great  seller  during  the 
ensuing  spring.     In  serges,  cheviot,  estamene,  etc.,    are  in    con- 
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SAMSON,  KENNEDY  &  CO. 


THE 


Great  Fancy  Dry  Goods  House 

.  .  OF  CANADA . . 

IMPORTERS  OF  IRISH   LINENS  AND   DEALERS 
IN   DOMESTIC  STAPLES 

Motto:  "We  Always  Lead;  We  Never  Follow" 

WISH  THEIR  CUSTOMERS  AND  ERIE 'IS DS 

A  Prosperous  New  Year. 


ON  WEDNESDAY,  THE  2ND  JANUARY  S?K 

—  equipped  than  at  any 

previous  period.      Eighteen  (18)  first-class  travelling  salesmen  will  place  our  samples  before  the  trade. 

Our  buyers  have  returned  from  the  European  Markets,  having  visited  the  various  sources 
of  supply  and  made  careful  selections  in  England,  Scotland,  Ireland  and  Germany. 

Our  vast  experience  in  the  foreign  markets  and  accurate  acquaintance  with  the  wants  of  the 
Canadian  trade  are  a  sufficient  guarantee  that  our  numerous  customers  will  find  suitable  goods  with  us, 
and  at  prices  which  cannot  be  beaten  by  our  competitors. 

OUR  IMPORTS  are  now  com'ng  to  hand  daily,  and  are  opened  out  as  they  arrive. 
We  bespeak  for  our  travellers  a  careful  inspection  of  their  samples,  assuring  our  friends  that  the 
accustomed  care  will  be  bestowed  in  the  execution  of  their  orders. 

No  order  so  large  that  its  details  escape  our  attention. 
ISo  order  so  small  that   we  do  not  cater  for  it. 


SAMSON,  KENNEDY  &  CO. 

44,  46  and  48  Scott  Street,  15,  17  and  19  Colborne  Street, 

And  25  Old  Change,  T*  f^~\  L~D  f~*\  IV  TT/^"^ 

LOISDOIS,  EISGLA/SD.  IvJixLJlNlvJ 
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stant  demand.  In  respect  to  velveteens  and  velvets,  advices 
from  primary  centres  state  that  the  home  demand  is  such  that 
makers  have  all  they  can  do  to  keep  up  with  it.  For  this  reason 
it  is  expected  that  prices  for  export  account  will  rule  exceedingly 
firm,  especially  as  the  demand  from  those  markets  is  already 
verv  active. 


BRITISH     EXPORTS     TO     CANADA. 

The  Drapers'  Record  of  December  8  says  :  "  It  will  be  noted 
with  regret  that  the  exports  of  wool  and  textile  fabrics  from 
Great  Britain  to  Canada  for  September  show  a  considerable 
falling  off  in  every  item  except  raw  wool.  For  the  nine  months 
ending  with  September  even  that  exception  cannot  be  made. 
Taking  the  monthly  report  first,  we  find  that  while  the  imports 
of  raw  wool  for  September  of  last  year  amounted  to  only  ,£92, 
they  reached  the  value  of  ,£1,500  in  September  of  this  year. 
But  for  the  corresponding  nine  months  in  the  two  years  the 
difference  is  all  the  other  way.  Last  year  the  imports  amounted 
to  ,£14,500  ;  this  year  they  reach  only  /^£8, 078.  In  cotton 
goods  the  imports  have  fallen  in  the  same  periods  from  ,£433,453 
to  .£339>633i  while  in  worsted  fabrics  the  discrepancy  is  still 
greater,  the  return  showing  ,£576,284  for  last  year,  and  only 
,£392, 180  this  year.  Haberdashery  has  fallen  from  ,£225, 432 
to  -£i3I)282,  woolen  fabrics  from  ,£315,925  to  ,£225,787, 
linen  piece-goods  from  ,£1 17,660  to  ,£91,258,  and  silk  and  lace 
from  ,£31,965  to  ,£27,831.  The  record  is  not  an  encouraging 
one." 


FANCY     UMBRELLAS. 

All  the  indications  point  to  a  season  of  fancy  parasols.  Two 
of  these  are  illustrated  here,  and  the  fact  that  they  are  Canadian 
made  should  be  an  additional  recommend  for  them.  The  same 
firm  that  produced  these  is  producing  a  line  of  fancy  parasols 
and  umbrellas  which  found  their  way  on  to  the  counters  of  the 
very  best  city  retailers  for  the  holiday  trade.     For  a  firm   as 

young  in  the  busi- 
ness as  Irving  &  Co., 
Toronto,  to  score  a 
success  of  this  kind 
is  quite  encouraging. 
Their  "  tight-rollers" 
are  quite  taking  in 
appearance.  The 
fancy  handles  are  al- 
most indescribable, 
but  are  smaller  than 
usual  and  brighter  in 
color  in  the  case  of 
parasols.  The  nat- 
ural wood  is  still  hold- 
ing in  umbrellas  for 
both  sexes,  but  gold 
and  silver  handles  in 
solid  metal,  and  in  filagree  work  over  colored  ware  forms 
or  over  natural   stone,  are  leading  for  fancy  parasols. 

\"o.  157  is  a  fancy  black  parasol  with  black  carved  handle. 
The  top  is  of  Japanese  silk  with  frill  of  the  same  material.  Its 
great  beauty  lies  in  its  zig-zag  chiffon  trimming  with  rosettes  of 
a  similar  material. 


No.  157.—  I.  &  Co. 


No.  228  is  a  parasol  of  cream  Japanese  silk,  frilled  and  trim- 
med with  the  same  material.  The  handle  is  of  bright-colored 
natural  wood. 
Some  of  the 
parasols  of  this 
range  have 
bamboo  han- 
dles. 

Irving  &  Co. 
import  part  of 
their  materials 
from  Europe 
and  part  from 
the  United 
States.  They 
also  follow  the 
United  States 
styles  closely 
and  turn  out 
nattier     goods  No.  228.— 1.  &  Co. 

than  are  generally  procurable  in  English  made  stuff.  How 
ever,  The  Review  predicts  for  them  a  stiff'  struggle  in  over-" 
coming  the  prejudice  which  seems  to  stand  in  the  way  of  Can- 
adian goods.  Perhaps  in  the  case  of  umbrellas  the  prejudice 
is  just,  as  much  of  the  goods  hitherto  turned  out  was  not  very 
attractive.  Irving  &  Co.  seem  to  be  striking  out  on  bolder 
lines,  and  they  may  win  where  others  have  lost. 


GLOVE     NOTES. 


Among  the  daintiest  and  most  comfortable  gloves  of  the  day 
are  the  Suede  ones  lined  with  the  finest  and  thinnest  Jersey 
woven  silk.  They  slip  on  and  off  like  magic,  and  protect  the 
hands  in  a  marvellous  manner.  Silk  and  Suede  combined  form 
a  special  antedote  to  the  miseries  of  defective  circulation.  The 
very  correct  things  for  evening  wear  are  the  Operetta  white  kid 
mousquetaire  gloves  of  12,  16  and  20  button  lengths. 

A  lady,  writing  to  a  contemporary,  is  good  enough  to  give  a 
solemn  warning,  and  that  is,  never  to  wear  too  tight  gloves.  The 
Parisian  ladies  never  commit  such  an  enormity — they  know 
better.  They  are  the  best  gloved  women  in  the  world,  but 
most  of  them  wear  6*4  or  6^  gloves.  These  are  not  the 
smallest  sizes  for  a  pretty  hand,  but  are  those  worn  by  many  of 
the  fairest  of  the  sex  nevertheless,  for  a  tight  glove  is  a  perfect 
abomination.  It  makes  the  hand  look  larger  instead  of  smaller, 
and  the  attempt  to  squeeze  one's  poor  "  paw  "  into  such  a 
minute  space  results  in  making  it  look  fat  and  swollen. 

With  regard  to  spring  sellers,  The  Economist  says  :  "  In 
addition  to  the  lines  mentioned  many  times  as  being  largely 
ordered  for  spring,  a  strong  demand  is  making  itself  felt  for  five 
and  seven  hooked  gloves  in  the  medium  and  better  qualities  in 
black  and  staple  colors.  On  four-button  Suedes  to  retail  for$i, 
which  are  warranted,  a  good  business  is  being  done.  The  out- 
look for  chamois  gloves  for  next  season  is  very  promising  in 
mousquetaires  and  four-button  lengths.  One  prominent 
importer  states  that  natural  chamois  will  be  brought  out  in 
unusally  attractive  goods  for  spring.  For  men's  street  wear 
pearl-colored  Suede  piques  in  high-priced  goods  continue  to 
meet  with  much  favor,  and  some  excellent  orders  have  been 
booked." 
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Wyld,  Qrasett 
&  Darling . . 

Our  Travellers  are  now  on  their  respective  routes 
with  very  complete  ranges  of  Spring  samples  of 

GENERAL  DRY  GOODS 

IMPORTED  AND 
CANADIAN  WOOLLENS 

TAILORS'  TRIMMINGS 

MEN'S  FURNISHINGS 

ETC.,    ETC. 


Inspection  of  our  Samples  invited. 
Orders  respectfully  solicited. 

WYLD.  GRASETT&  DARLING 


TORONTO. 


Ready  for  Spring  Trade 
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The  American  Fashion  for 


LADIES  AND  GENTLEMEN 


We  claim  that  for  the  better  class  of  trade  our 
"  Tight  Rollers "  will  have  preference  over 
every  other  style. 

SAMPLES  NOW  ON  THE  ROAD 


Irving  &  Co. 


Cor.  Yonge  and  Walton  Sts. 

-^TORONTO 


1895... 


...1895 


rO 


o 


Mantles 

We  are  busy  getting  up  our  range 
of  new  Spring  Mantles,  Cloaks,  Golf 
Capes,  etc.,  samples  of  which  are  now 
well  forward  and  will  be  in  the  hands 
of  our  special  mantle  travelers  on  an 
early  date.  Our  collection  is  very 
attractive,  and  embraces  the  very 
latest  New  York  advanced  styles, 
and  at  popular  prices. 


Alexander  &  Anderson 

MANTLE    MANUFACTURERS 

TORONTO. 


Neckwear  Novelties 


Fop  the 


Holiday  Trade 


We  are  showing  a 
large  range  of  styles 
which  we  make  in 


White  Cord 
White  Brocade 

And 

Light  Fancies 


Especially  designed 
for  the 


CHRISTMAS  TRADE 


E.  &  S.  CURRIE 


64  BAY  ST. 
TORONTO 
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NEW      PREMISES. 

NOW  that  Menzie,  Turner  &  Co.  have  established  them- 
selves in  their  new  factory  at  8.  10  and  12  Liberty  street, 
Toronto,  they  are  proposing  to  do  an  increased  trade.  In  this 
factory  they  have  concentrated  their  coloring  and  decorating 
machinery,  which  is  the  finest  in  the  world,  being  patented  in 
foreign  countries  also,  together  with  their  hand  appliances  for 
coloring  shade  goods.  It  is  a  most  complete  concern,  and 
when  it  is  known  that  they  can  manufacture  for  export,  it  will 
be    recognized   that  they  have    excellent    means   for    producing 

goods  for  home  consump- 
tion. 

They  are  the  sole  manu- 
facturers of  the  brand  of 
shades  known  as  "  Im- 
perial," and  are  the  only 
manufacturers  in  Canada 
who  make  both  hand  and 
machineoil-painted  opaque 
goods. 

In  order  that  city  deal- 
ers and  visiting  buyers  may 
see  their   samples   without 
difficulty,  they  have  estab- 
lished  a  sample  room  on 
the  first  floor  of  the   Os- 
goodby  building,  Nos.  29, 
31  and  33   Melinda  street. 
This  will  be  a  convenience 
to  their    many  customers. 
Their  travelers  will  be  out  at  once  with  a  full  line  of  shades, 
laces  and  brass  goods.  They  will  show  also  a  great  many  novel- 
ties, such  as  towel  rings,  towel  brackets,  fancy  brass  goods,  etc. 

A  special  shade  is  here  illustrated,  and  is  what  the  trade  have 
been  looking  for,  viz.,  a  lace  shade  to  retail  at  75  cents.  It  is 
mounted  on  a  genuine  Hartshorn  roller,  and  is  shown  in  cream 
only.     The  number  of  this  shade  is  L.  1 1. 


-Menzie,  Turner  &  Co. 


SPECIAL     MONTREAL     NEWS. 

AT  the  present  time  of  writing  travelers  are  all  at  home  for 
the  holidays,  and  there  is  very  little  animation  observable 
about  the  different  dry  goods  houses  in  Montreal,  as  a  tour  by 
The  Review  plainly  showed.  Still  trade  is  not  altogether  dead, 
and  the  hope  is  expressed  that  after  the  holidays  are  over  the 
retailers  will  discover  that  they  want  something,  and  act  accord- 
ingly. For  this  reason  no  particular  animation  is  looked  for 
until  the  second  week  in  January,  by  which  time  it  is  expected 
that  conditions  will  have  subsided  from  their  holiday  excitement, 
and  people  will  be  able  to  attend  to  business  again.  One  thing, 
however,  the  trade  are  agreed  on,  and  that  is  that  had  the  snow- 
fall come  two  weeks  earlier  than  it  did,  it  would  have  had  a  ma- 
terial effect  on  the  returns  from  travelers  on  their  recently  con- 
cluded trips. 

A  satisfactory  fact  is  that  all  the  houses  agree  that  stocks  of 
fall  goods  are  down  to  a  very  low  level,  much  lower  than  usual 
in  fact,  with  one  or  two  of  the  large  general  houses. 

As  far  as  can  be  learned,  the  city  retail  firms  have  done  a 
fair  holiday  trade,  but  they  require  a  good  deal  to  make  up  for 
their  unfavorable  experiences   last   fall.       Payments    have    been 


fair,  but,  of  course,  the  trade  as  a  whole  are  anxiously  awaiting 
the  4th  of  January,  of  which  nothing  can  be  predicted  at  the 
date  of  present  writing. 

Mr.  Oeorge  B.  Fraser,  of  the  firm  of  S.  Greenshields,  Son  & 
Co.,  returned  from  Great  Britain  and  the  Continent  during  the 
month.      He  reports  a  remarkably  firm  feeling  on  worsteds. 

Cashmeres,  as  usual,  are  expected  to  be  a  staple  line  again 
this  spring,  and  Gault  Bros,  have  made  ample  preparation  for 
it.  They  offer  a  large  range  of  these  goods,  comprising  over 
fifty  shades. 

James  Fisher  &  Co.  are  at  present  actively  engaged  in  re- 
ceiving extensive  supplies  of  spring  woolens  and  gentlemen's 
trimmings. 

In  velvets  and  velveteens  James  Johnston  &  Co.  expect  as 
good  a  season  as  last  spring,  when  they  did  an  unusually  large 
trade.  They  have  an  ample  stock  of  these  goods  in  expectation 
of  this. 

S.  Greenshields,  Son  &  Co.  expect  another  good  spring  for 
laces  this  season,  and  their  stock  is  an  unusually  full  one  in  con- 
sequence. The  same  remark  applies  to  their  supply  of  braids 
and  other  trimmings. 

Thibaudeau  Bros,  are  busy  at  present  receiving  supplies  of 
spring  goods.  This  firm  has  a  large  turnover  of  staple  dry 
goods,  and  their  supply  of  flannelettes,  cottons,  etc.,  is  an  ex- 
ceedingly ample  one. 

Matthews,  Towers  &  Co.'s  travelers,  who  have  been  out  on 
their  spring  placing  trip,  report  a  good  demand  on  this  account, 
up  to  the  time  they  came  home  for  the  holidays,  for  gents'  fur- 
nishings of  all  kinds. 

Spring  orders  for  Priestley's  dress  fabrics  up  to  the  time  their 
travelers  came  in  for  the  holidays  were  very  satisfactory  with  S. 
Greenshields,  Son  &  Co. 


COTTON     POSITION     IN     MONTREAL. 

There  is  nothing  special  in  the  cotton  situation  in  Montreal 
since  our  last  report,  but  toward  the  end  of  December  some 
offers  on  American  account  were  made  to  one  or  two  of  the 
wholesalers  in  that  city,  which,  though  they  have  not  led  to  de 
velopments  as  yet,  may  do  so  before  the  date  of  next  writing. 
The  offers  in  question  were  on  colored  goods,  and  were  very 
low  ;  in  fact,  it  is  claimed  that  they  were  so  low  that  they  were 
lower  laid  down  in  buyers'  hands  than  Canadian  goods  could  be, 
and  that  some  of  the  firms  to  whom  the  offers  were  made  closed 
for  small  quantities.  This  could  not  be  verified  definitely,  but 
if  it  is  true,  we  may  look  for  further  interesting  developments  in 
the  shape  of  lower  prices. 


The  retaliatory  struggle  between  Spain  and  the  United  States 
is  likely  to  culminate  in  an  imposition  by  the  latter  country  of 
duty  on  all  goods  carried  under  the  Spanish  flag. 

Among  the  prisoners  who  spent  their  Christmas  Day  in  the 
cells  of  a  Toronto  police  station  was  William  Dean  a  traveling 
agent  for  F.  V.  Tobias,  manufacturers'  agent,  67  Adelaide  street 
east.  He  was  arrested  at  his  home  early  in  the  morning,  upon 
a  warrant,  charging  him  with  defrauding  his  employer  out  of 
moneys  and  goods  to  the  amount  of  several  hundred  dollars. 
The  alleged  defalcations  have,  it  is  claimed,  extended  over  a 
considerable  period. 
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A.  A.  ALLAN  &  CO. 


MANUFACTURERS   OK 


FINE  FURS 


Stock  well  assorted  for  the  Christmas  Trade. 


Robes    Robes  Robes 

A  large  stock   to  select    from.       Special    prices. 
Inspection   invited. 

LETTER  ORDERS   .   .   . 
CAREFULLY  ATTENDED  TO. 


A.  A.  Allan  &  Co. 

51    Bay    Street,    TORONTO. 


"THE  WILD  WEST" 

HAT 


WE  have  secured  a  special  lot  of 
these,  which  we  can  sell  at  $21 
per  dozen.  They  are  exactly  as  worn 
by  Buffalo  Bill  and  other  famous  cow- 
boys. They  are  a  good  seller.  Write 
for  circular. 


D.  IMGEE'S  SONS, 


ST.  JOHN,  N.B. 


These  Are^** 


Just  What  Your 
Trade  Wants 


*»  **  r 
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SILK 

i>hoWn         "ever  6efo™ 


Boulter  &  Stewart 


30  Wellington  Street 

TORONTO 
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Wilcox. 


SPRING     HATS. 

THREE  lines  of  new  spring  shape's,  shown  by  A.  A.  Allan  & 
Co.,  are  illustrated  herewith.  These  are  American  blocks, 
and  conform  to  the  latest  New  York  ideas.  They  are  special 
lines  made  in  black  only.       The  Hawes  has  a  full  round  crown, 

a  medium  width  of  brim, 
with  an  open-roll  curl.  The 
Wilcox  is  the  same  size  hat, 
but  has  a  slight  taper  in  the 
crown,  giving  it  a  more  ad- 
vanced appearance.  The 
Avenue  is  a  hat  for  youths 
Hawes.  ancl      young      men.        The 

crown  is  round,  like  the   Hawes,  but  is    of  smaller  dimensions. 
The  same  remark  applies  to  the  brim. 

A    neat    advertising    whiskholder 
has    been    gotten    up  by  this    firm 
for     the     use      of     their     custom- 
ers.      It      is     something      entirely 
new    and    original    in    the   way    of 
retail    advertising,    and    that    it    is 
being  appreciated    is    seen    in    the 
fact    that    already  orders  for  nearly 
a    hundred   gross  have  been  taken. 
The    whiskholder  is    made    of  fine  press-board  with  brass  sus- 
pender.      On    the    front    of  the 
band  portion   is  printed    the  ad- 
vertisement of   the  particular  re- 
tailer who  wants  a  gross  of  these 
to  give  away  to  his   best  custom- 
ers.    The  whisk  is  not   too  large 
'and  of  good  quality.     A  splendid 
use   of   this    could  be   made  for 
the  spring  trade  by  showing  a  windowful  of  them  and  announc- 
ing that   one  would   be  given  away 
to  every  purchaser   of  a    spring  felt 
hat  of  the    value  of   two   dollars   or 
over.     It  would  take  well,  especially 
with  rural  customers. 

One  dealer  who  purchased  an- 
nounced that  he  considers  them  of 
enough  value  to  be  sold,  and  is  ac- 
cordingly intending  to  offer  them  at 
the  extremely  low  price  of  seven 
cents. 

Mr.  J.  I).  Allan,  of  this  firm, 
leaves  this  week  for  the  European 
markets.  Mr.  Allan  spends  from 
three  to  six  months  of  each  year 
in  these  foreign  markets  and  has 
a  reputation  as  a  buyer  which  is 
to  be  envied. 


THE     SEAL     SALES. 

Speaking  of  the  November  seal  sales,  The  London  Drapers' 
Record  says  :  "  The  gathering  of  one  hundred  and  fifty  is  about 
as  representative  as  any  other  assembly  in  London  except  the 
colonial  wool  sales.  But  probably  in  point  of  wealth  relatively 
the  fur  and  skin  men  stand  first.  Messrs.  Blatspiel,  Stamp  & 
Heacock  report  that,  although  the  regulations  for  pelagic  sealing 


were  presumably  fairly  enforced,  the  total  catch  has  largely  in 
creased  this  year,  and  the  cargoes  having  been  hurried  forward, 
the  very  important  total  of  180,411  salted  fur  seals  were  offered 
and  sold  in  two  days,  leaving  probably  20,000  Northwest  Coast 
skins  to  be  sold  in  January  next.  The  fall  in  prices,  which 
shows  an  average  of  about  20  per  cent.,  is  due  to  the  increase 
in  the  number  of  skins  thrown  upon  the  market,  as  compared 
with  last  year.  Roughly  speaking,  there  are  26,000  skins  more 
in  1894  than  in  1893,  but  Messrs.  Blatspiel,  Stamp  &  Heacock 
pointed  out  that  the  condition  of  the  catch  was  hardly  as  good 
as  in  1893,  several  of  the  cargoes  having  been  affected  either  by 
the  weather  or  the  mode  of  salting.  It  was  also  noticeable  that 
small  skins  preponderated.  The  Northwest  Coast  skin  still  re- 
mains the  favorite  in  England  and  the  continent,  but  this  year 
American  buyers  have  secured  more  of  this  class  than  in  the 
past.  The  damage  from  shooting  was  rather  less,  and  the 
assortment  of  the  Hudson's  Bay  Co.  in  particular  (over  30  per 
cent.),  and  of  Messrs.  Lampson  &  Co.  (25  per  cent.)  was  very 
liberal  in  the  matter  of  throwing  out  indifferent  skins.  Messrs. 
Culverwell,  Brooks  &  Co.  only  rejected  12^  per  cent.,  but  this 
house,  on  the  contrary,  was  most  liberal  in  sizing  the  small 
skins,  which  to  a  great  extent  counterbalanced  the  action  refer- 
red to.  The  average  price  for  Alaskas  was  86s.,  and  Copper 
Island  57s.     In  round   figures   the   total  sales  realized  ^380,- 


MAR1TIME     PROVINCE     NEWS. 

Halifax,  Dec.  29,  1894. 
The  dry  goods  business  throughout  the  province  during  the 
month,  generally  speaking,  has  only  been  fair.  When  trade  is 
only  fair  merchants  blame  the  weather,  but  in  this  case  they 
have  not  the  weather  to  blame.  That  was  all  that  could  be  de- 
sired.    As  a  substitute,  therefore,  the  merchants  say  it  was  the 
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caution  displayed  by  buyers.  Orders  have  been  very  light,  and 
the  lighter  they  are  for  the  next  two  months  the  better  it  will  be 
for  the  trade  in  general.  Collections  are  slow,  particularly  from 
the  western  shore,  where  two  railways  are  being  built  and  where 
merchants  are  giving  credit  to  the  extent  of  thousands,  whereas 
they  are  not  in  a  position  to  give  credit  at  all.  The  Nova 
Scotia  field  is  looked  upon  as  a  very  rich  one  by  Quebec 
and  Ontario  houses,  and  the  anxiety  and  willingness 
of  travelers  to  sell  large  bills  is  very  apparent.  If 
a  crash  comes  the  Upper  Province  man  gets  stuck 
every  time.  When  the  Halifax  merchant  finds  one  of  his 
customers  going  behind  in  his  payments,  he  at  once  arranges 
matters.  He  calls  on  his  customer  for  a  settlement  in  full.  The 
customer  cannot  settle  in  full,  but  arranges  to  pay  in  instalments, 
and  likewise  gives  a  bill  of  sale.  The  Halifax  merchant  does 
not  stop  supplying  his  customer.  That  would  not  do.  He  ad- 
vises him  to  order  closely.  Then  the  Upper  Province  traveler 
comes  upon  the  scene  and  finds  a  ready  customer.  Away  goes 
a  big  order.  The  goods  come  down,  and  so  does  the  draft,  but 
before  it  is  met,  the  Halifax  man  steps  in  with  his  bill  of  sale  and 
takes  everything.  That  has  happened  before,  and  it  will  happen 
again.  The  prospects  for  a  good  trade  next  year  are  only  fair. 
Orders  for  spring  delivery  are  being  taken,  but  they  are  gener- 
ally small. 

The  draping  of  the  public  buildings  for  the  funeral  of  Sir 
John  Thompson  has  caused  a  boom  in  black  material.  Thou- 
sands of  yards  are  being  used,  and  all  the  available  stuff  of  rea- 
sonable price  has  been  bought  up.  Ten  thousand  yards  will  be 
used  in  St.  Mary's  Cathedral  alone. 

The  fur  trade  has  not  been  good,  owing,  doubtless,  to  the 
open  weather.     One   of  the   largest  dealers  in   hats  reports  the 


poorest  business  in  his  line  for  five  years.  The  general  clothing 
trade  is  also  backward.  City  trade,  however,  in  nearly  all  lines, 
has  been  very  good — some  say  extra  good — particularly  during 
the  past  month.  Taunton. 


St.  John,  N.B.,  Dec.   27,  1894. 

St.  John  merchants  have  never  done  a  larger  holiday  trade 
than  they  have  this  Christmas.  The  demand  seemed  to  be 
more  for  the  better  class  of  goods,  although  large  quantities  of 
novelties  found  ready  sales. 

The  fur  dealers  had  no  difficulty  in  selling  heavy  stocks  of 
fur  goods,  and  got  good  prices  for  them. 

The  clothing  stores  agree  that  everything  was  satisfactory. 
Sales  were  prompt  and  large,  and  there  was  plenty  of  ready 
cash.  In  the  dry  goods  business  there  has  evidently  been  no 
disappointment. 

Messrs.  Macaulay  Bros.  &  Co.  did  an  immense  trade.  A 
member  of  the  firm  said  yesterday  that  they  had  broken  the 
record  for  the  month,  for  the  week,  and  for  the  day,  as  com- 
pared with  last  year. 

Manchester,  Robertson  cSr  Allison's  sales  were  much  larger 
than  last  year. 

Had  there  been  some  snow  on  the  ground,  Christmas  would 
have  been  more  like  the  day  as  we  are  used  to  having  it,  but  as 
it  was,  everything  went  off  very  merrily.  There  was  good  skat- 
ing, a  fact  which  impressed  itself  on  dealers  in  gloves,  mufflers 
and  such  goods,  and  the  theatres  were  largely  patronized.  The 
stores  about  the  city  have  been  very  prettily  trimmed  for  the 
holidays,  and  in  many  of  the  establishments  some  verv  cleverly 
arranged  decorations  are  seen.  Geo.   McLean. 


Stealing  from  Nature 

Is  our  business.  Taking  all  her  colors  and  putting  them  into  woven 
fabrics,  changing  old  goods  to  new,  creating  a  life  and  spirit  where  before  fadedness, 
deadness  were  the  only  features. 


Creating  Value 


Where  none  existed.  To  the  merchants  who  are  burdened  with 
unsalable  stock  of  Dress  Goods,  Tweeds,  Braids,  Hose,  Plumes,  Soft  Silks  and 
Union  Ribbons,  we  say — send  us  your  stock,  we'll  make  it  salable.  Our  charges 
are  very  low,  and  our  work  is  artistic.      Don't  waste  money.      Send  for  Price  List. 


R.  Parker  &  Company 


DYERS  AND  FINISHERS. 


Telephones:    3037,  2143,  3640  and  1004. 


, 787  to  791   Yonge  Street 

Toronto,  Ont. 
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ADVERTISING     HONESTY. 
r.v  Nathanie  i    C   I  "»  nt,  I  k. 

IN  my  last  article.  "Correct  Catalogues,"  I  touched  on  honesty 
in  publicity.     In  this  article  I  refer  to  nothing  else.     Business 
men  have  tried  every  method  of  advertising. 
They've  lied  bald-headedly. 

They've  lied  all  the  time. 

They've  lied  part  of  the  time. 

They've  lied  a  little  of  the  time. 

They've  lied  once  in  a  while. 

That  is,  some  business  men  have. 

They  have  exaggerated. 

They  have  burned  red  fire  around  their  goods. 

They  have  covered  up  the  deficiencies  and  double  varnished 
the  good  points. 

Rivalry  in  business  has  appeared  to  force  advertisers  to  say 
anything  and  do  anything  which  they  think  will  sell  goods  and 
keep  the  other  fellow  under  them. 

This  article  will  not  discuss  honesty  and  dishonesty  from 
moral  standpoints. 

It  will  treat  them  from  the  cold-blooded  standpoint  of  hard 
business. 

Dishonesty  in  advertising  is  overdone. 

Exaggeration  in  advertising  is  as  common  as  the  everlasting 
breezes. 

Mis-statements  are  expected,  and  almost  universally  in- 
dulged in. 

Lying  advertisements  are  the  order  of  the  day. 

Ninety-nine  per  cent,  of  people  don't  believe  advertisements, 
and  they  have  a  perfect  right  not  to. 

To-day  honesty  is  originality. 

Honesty  is  never  overdone. 

Honesty  cannot  be  overdone. 

Honesty  is  the  only  thing  that  is  left  to  the  advertiser,  for 
everything  else  is  overworked. 

One  should  be  honest  from  policy,  irrespective  of  being 
honest  from  principle. 

The  honest  advertiser  always  does  the  business. 

The  honest  store  always  makes  the  money  in  the  long  run. 

The  dishonest  store  may  make  more  in  the  short  run. 

If  the  advertiser  intends  to  do  business  for  a  week  or  a 
month  very  likely  he  can  make  more  profit  by  lying,  but  if  he  is 
in  business  to  stay,  to  establish  a  local  or  national  reputation, 
and  proposes  to  do  business  year  in  and  year  out,  and  leave  his 
business  to  posterity,  he  will  find  that  honesty  will  pay  him. 

Extreme  honesty,  so  long  as  it  isn't  made  ridiculous,  will  be 
considered  by  the  public  as  a  manifestation  of  startling  origin- 
ality, and  will  be  appreciated. 

One  thing  is  certain  :  the  public  believe  all  men  are  liars, 
particularly  all  men  that  advertise. 

The  public  believe  that  there  are  few  goods  as  they  are  re- 
presented to  be. 

Nearly  every  advertisement  is  in  big  type,  with  bold  head- 
ings, filled  with  deliberate  lies  or  with  the  truth  peeled  so  thin 
that  the  microscope  cannot  reveal  the  dividing  line  between 
cripple  truth  and  direct  dishonesty. 

There  are  firms  in  New  York  city,  and  in  all  large  cities, 
which  have  become  rich  through  misrepresentation.  But  ask 
the  cashier  of  the  bank  they  do  business  with  if  he  will  discount 


as  much  of  their  paper  as  he  will  of  the  straightforward,  honest 
concern,  and  the  answer,  if  he  dares  to  give  an  answer,  will 
teach  a  lesson  in  honesty  which  can  never  be  forgotten. 

I  do  not  believe  in  over-conservatism. 

I  do  not  believe  that  conservatism  is  necessarily  a  part  of 
honesty. 

I  believe  a  man  can  be  just  as  much  of  a  boomer,  just  as 
much  of  a  hustler,  and  be  honest,  as  he  can  by  practising  any 
other  method  of  business-drawing. 

Honesty  can  be  bold.  It  simply  must  be  handled  care- 
fully. 

Honesty  can  be  made  the  leader  of  the  store. 

It  isn't  necessary  for  a  man  to  advertise  that  he  is  honest. 

If  he  does,  folks  will  believe  he  is  lying,  but  he  can  so  pre- 
sent his  goods  and  so  run  his  store,  that  people  will  learn  for 
themselves  that  his  word  is  as  good  as  law,  and  that  everything 
he  sells  is  just  what  it  is  represented  to  be. 

The  honest  advertiser  is  practically  above  competition,  be- 
cause competition  cannot  reach  him. 

There  is  always  room  for  honest  advertisers. 

The  public  will  find  the  outs  of  every  article  advertised, 
whether  the  advertiser  calls  their  attention  to  them  or  not,  and 
if  the  advertiser  takes  particular  pains  to  cover  up  the  shortcom- 
ings of  his  goods,  the  public  will  find  these  shortcomings,  and 
so  magnify  them  that  they  will  appear  to  be  more  serious  than 
they  are. 

Let  me  illustrate  my  argument  by  taking  a  very  simple 
example. 

I  have  a  horse. 

I  want  to  sell  it. 

I  know  that  the  horse  cribs. 

Otherwise  he  is  all  right. 

I  know  it  is  possible  to  break  him  of  cribbing. 

The  horse  trots  well,  is  gentle,  and,  so  far  as  I  know,  a 
perfect  horse  outside  of  cribbing. 

I  can  advertise  that  the  horse  is  perfect,  that  there  are  no 
outs  about  it,  and  the  chances  are  mighty  few  that  people  will 
call  to  look  at  him,  because  they  will  believe  I  am  lying. 

A  horse  without  an  out  isn't  generally  for  sale. 

They  will  imagine  that  the  horse  has  a  good  many  outs 
because  I  say  he  has  r.one. 

If  I  advertise  that  the  horse  is  all  right  except  that  he  cribs, 
and  that  because  he  cribs  I  am  willing  to  sell  him  for  a  certain 
price,  horse  buyers  who  want  horses  will  come  to  look  at  the 
horse,  and  they  won't  believe  that  cribbing  is  half  as  bad  as  it 
really  is. 

They  will  believe  they  can  cure  the  horse  of  cribbing,  and 
so  they  can  if  they  take  time. 

I  have  presented  to  them  the  out  of  the  horse. 

I  have  disarmed  their  argument,  and  have  told  them  ex- 
actly what  they  are  likely  to  find  out  themselves. 

I  have  not  injured  the  sale  of  the  horse.  I  have  simply 
made  it  easier  to  sell  the  horse. 

The  same  argument  applies  to  every  line  of  goods,  whether 
sold  at  wholesale  or  retail. 

If  the  advertiser  presents  the  outs  he  will  disarm  argument, 
and  will  take  from  the  mouth  of  his  prospective  buyer  oppor- 
tunity to  kick. 

It  doesn't  cost  much  to  take  back  goods,  if  the  goods  are 
not  satisfactory,  evert  though  the  dissatisfaction  is  entirely  the 
fault  of  the  buyer. 
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GIVING   UP    BUSINESS 


The  Worsted 
Weaving  Company 

ISOW  Selling  Out  their  entire  stock,  have  still 
a  few  lines  of  Worsteds  and  Cheviots,  and  Dress 
Serges  left,  and  buyers  would  do  well  to  call  and 
see  same  or  write  for  samples  before  placing  their 
spring  orders.  All  goods  selling  at  laid  down  cost, 
or  less,  to  ensure  a  speedy  clearance. 


The 


Worsted  Weaving  Co. 


54  Bay  Street 

And  BRADFORD,  ENG.  *^^^~^TOROINTO 

Manager:    ALFRED  H.  LEWIS. 


Carpets 


TO  THE  TRADE 

IT'S  easy  enough  to  keep  going  after  you 
have  got  the  start.  By  handling  for 
years  only  first  class  goods  and  study- 
ing our  patrons'  wants,  we  are  enabled  from  our 
unrivalled  stock  to  fill  orders  for  Carpets,  Lin- 
oleums, or  Oilcloths.  We  are  able  to  supply  you 
with  samples  of  sure  selling  goods.  State  your 
wants,  and  by  either  Freight  or  Express  we  will 
forward  your  order.  You  are  saved  all  the  annoy- 
ance of  hunting  through  samples.  We  arrange 
all  that  for  you. 

We  give  special  attention  to  Church  Carpets, 

handling  several  lines  exclusively. 


John  Kay,  Son  &  Co. 


31  King  Street 
West, 


TORONTO 


Our  New  Spring  Patterns 


Have  struck  the  popular  fancy  and  are  going  w'tn  a  rush. 
Now  let  us  call  attention  to  our 


Jnst  as  Novel 
Just  as  Pretty 
Just  as  Good 
Just  as  Desirable 


In  every  way. 


6 


Beaver  Brand  of  3  Plys 

Empire  Extra  Super 

Cotton  Chain  Extras 

Fine  All  Wools 

Empire  Extra  Heavy  Super  Unions 

Medium   Unions  and 

Light  Unions 


SEE   THEM. 


Empire  Carpet  Works   /  ™  squares 

/  and 


Selling  Agents: 
('has.  T.   Doyle,     J.   E.   Kent,     A.  Galloway. 


.ST.  CATHARINES. 


STAIR  CARPETS 


•_'i; 
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rhe  outs  are  going  to  be  discovered,  or   the  buyer  is  going 

to  imagine  that  he  lias  discovered  them. 

A  buyer  conies  to  buy  something. 

He  becomes  dissatisfied. 

You  are  not  to  blame  :  the  goods  arc  not  to  blame. 

The  buyer  is  fussy. 

Take  back  the  goods. 

Show  the  buyer  that  you  propose  to  treat  him  even  more 
liberally  than  you  would  yourself. 

You  will  make  of  him  a  perpetual  advertiser,  who  will,  mean 
though  he  may  be,  give  his  whole  trade  to  you,  and  make  all 
those  under  his  influence  come  to  you. 

It  practically  costs  nothing  to  be  honest. 

It  may  cost  a  great  deal  to  be  dishonest. 

You  never  know  what  dishonest  advertising  is  going  to  bring 
forth. 

Honest  advertising  will  never  do  you  any  harm. 

Tell  the  truth,  and  not  only  tell  the  truth,  but  the  whole 
truth.  Tell  it  so  the  people  will  believe  you,  and  stand  by 
you. 

They  will  occasionally  go  to  the  Cheap  John  store,  but  the 
honest  advertiser  and  the  honest  business  man  will  get  the  bulk 
of  the  trade  and  hold  the  bulk  of  the  trade. 

Honesty  in  advertising  means  permanency  in  business. 

Dishonesty  in  advertising  means  transient  profit,- with  great 
opportunity  for  sooner  or»later  failure. 

Never  advertise  goods  at  less  than  cost  unless  you  can  prove 
that  you-  are  selling  them  for  less  than  cost. 

Never  advertise  unparalleled  bargains,  unless  you  present  with 
the  statement  positive  evidence  that  the  bargains  are  what  you 
say  they  are. 

People  think  that  the  man  who  is  advertising  goods  at  less 
than  cost  is  a  liar. 

They  won't  believe  that  your  "unparalleled  bargains"  are 
unparalleled,  unless  you  can  prove  it. 

Place  yourself  in  the  place  of  the  buyer,  criticise  your  own 
advertising  as  you  criticise  the  advertising  of  others,  and  see  if 
you  take  any  stock  in  statements  of  "  less  than  cost,"  "  tremen- 
dous sacrifices,"  and  "fire,  smoke  and  water." 

Talk  to  your  wife  about  it. 

Talk  to  your  brother. 

Talk  to  your  brother-in  law. 

Talk  to  all  your  relations. 

Talk  to  yourself. 

Find  out  where  you  all  go  when  you  want  to  purchase  some- 
thing good  for  anything. 

You  go  to  the  store  which  never  lies  in  its  advertisements, 
and  which  sells  goods  you  can  depend  upon. 

If  you  and  yours  demand  honesty  in  advertising,  why 
shouldn't  others  demand  the  same  thing  of  you  ? 

You  and  your  relatives  represent  the  great  masses. 

Never  advertise,  and  never  do  yourself  what  you  wouldn't 
appreciate  if  done  by  others. 

If  every  advertiser  would  enter  his  own  store  as  a  stranger, 
and  criticise  his  own  business  methods  as  he  criticises  the 
methods  of  others,  there  would  be  a  wonderful  change  in  adver- 
tising and  a  wonderful  change  in  the  management  of  every 
business  under  the  light  of  the  business  sun. 


OUR     EXPORT     TRADE. 

AN  excellent  summary  of  Canada's  export  trade   is  given  by 
The  Halifax  Herald.      "  Our  export  trade  is  lively,  as  the 
following  statement  for  the  past  seven  months  will  show  : 
1894.  Fxport  value. 

May $7,863,960 

June 13,225,873 

July ' » i,45T>527 

August    11,107,892 

September 1 1,996,052 

October  •. 1 4,603,666 

November 15,964,149 

Total $86,213,119 

"This  total  export  for  seven  months  is  about  $9,000,000  more 
than  the  entire  export  for  the  whole  year  1877-78.  But  there 
are  other  features  about  it  which  show  the  present  industrial 
vigor  of  Canada,  in  comparison  with  that  of  1878,  in  a  still 
more  striking  light.  Of  the  $77,000,000  worth  exported  from 
Canada  in  1877-8,  over  11,000,000  worth  were  not  the  produce 
of  Canada  at  all,  but  were  Yankee  products  from  across  the  line; 
that  is,  of  the  total  exports  that  year  over  one-seventh  were  for- 
eign goods.  But  during  the  past  seven  months,  with  the  St. 
Lawrence  ports  open  throughout,  of  the  $86,000,000  worth  ex- 
ported, all  but  $5,000,000  were  of  Canadian  production  ;  that 
is,  of  the  entire  exports  the  past  season,  less  than  one- 
seventeenth  were  foreign  goods.  If  allowance  were  made  for 
the  summer  season,  as  compared  with  the  whole  year,  the  differ- 
ence in  favor  of  the  Canadian  character  of  our  present  export 
trade  would  be  still  greater. 

"This  is  certainly  an  excellent  showing  for  the  past  season,  and 
represents  more  Canadian  activity,  production,  industry,  than 
any  other  season  in  our  history.  Nor  is  there  any  decline  as  the 
season  advanced,  for  the  last  two  months  make  the  finest  show- 
ing of  all.  It  is  true  that  we  have  bought  only  $65,000,000 
worth,  but  we  have  sold  over  $86,000,000  worth,  or  about  $4 
worth  for  every  $3  worth  that  we  needed  to  buy." 


The  City  Council  of  Brantford  has  decided  to  tax  auctioneers 
selling  bankrupt  stocks  $25  a  day. 


WINNIPEG     CLEARING     HOUSE. 

On  the  30th  November  the  Winnipeg  Clearing  House  com- 
pleted the  first  year  of  its  operations.  The  total  bank  clearings 
for  the  year  amount  to  $50,311,700.  These  figures  do  not 
include  the  clearings  of  the  Bank  of  British  North  America, 
who  are  not  members  of  the  association.  The  total  clearings 
by  months  are  as  follows  : 

December,    1893 $4,970,725 

January,  1894 4,318,346 

February,  1894    3>132>537 

March,  1894 3,5 10,41 1 

April,   1894 2,958,886 

May,  1 894 3-455>639 

June,  1894 3,329,427 

Ju'y>  l894 3,570,221 

August,  1S94 3,695,874 

September,  1894 3,975,406 

October,  1894    6,786,730 

November,  1894 6,607,498 

$50,311,700 


THE   -:-   DRV   -:-  GOODS  -:-   REVIEW 


27 


EISGLISH-MADE 


&> 


LISTER'S 


PERFECT  IN  FINISH 
EXCEPTIONAL  VALUE 

To  be  Obtained  from  the  Leading  Warehousemen. 

LISTER  &  CO.  Man«,;rm  Bradford 


Established  1792 


KNOX'S 


Tailors'  Linen  Threads 


ARE 


Limited. 


II. E    AGENTS    FOR    CANADA  : 


H.   L.   SMYTH   &   CO. 


Montreal  . 


.    Toronto. 


UNEQUALLED 


FOR- 


. .  Evenness  and  Strength  . . 

IIS  USE  FOR  THE 
PAST  100  YEARS 

Best  Tailors 
Throughout  the  World 


#   i/aIavC   and  take 

NO  OTHER 


^"D  KNOX'S 


Sfcmwmffw^^ 


Your  Notion  Department  will 
not  be  complete  without  the  new- 
patent  continuous  Dress  Bonos. 

[Rosenwald's  Patent) 


"Antarctic "  '«w 


This  article  is  made  in  continuous  coils  of  12  yards. 
ISO  WASTE.  CA1SISOT  SPLIT.  Very  easy  to  sew 
into  Bodice.      Can  be  stitched  down  the  centre  or  sides. 


,**      ^ 


CAI\  BE  OBTAINED  OF 


%    John  Macdonald  &  Co. 


Jas.  Johnston  &  Co.     % 


H  .  TORONTO.  MONTREAL. 

^Z  And  of  other  leading  Wholesale  Houses.  =^ 
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PRIZE      ESSAY     ON     WINDOW     DRESSING.* 

IX)  not  desire  to  ignore  or  to  mini- 
mise the  importance  of  keen,  ex- 
perienced buyers,  of  sharp  and  active 
shopwalkers,  or  of  good  managers, 
both  financial  and  general  ;  but  it  is 
<  a  generally  recognized  fact  that  it  is 
S  the  practical  and  modern  window- 
dresser  that  plays  the  most  import- 
ant part  in  connection  with  drapery 
concerns  at  the  present  time.  For. 
in  a  going  concern,  the  possession  of 
real  "  saleable  windows  "  is  the  very  key  to  its  success,  and  the 
mainspring  to  its  prosperity.  In  the  attainment  of  a  high  stand- 
ard of  excellence  in  the  art  of  window  dressing,  there  are  a  few 
principles  of  fundamental  importance  which  must  be  at- 
tended to. 

First,  then,  as  regards  the  general 

APPEARANCE    OK    A    MODERN    SHOP    FRONTAGE. 

The  name  of  the  owner  or  firm  should  be  large,  printed  in  plain 
black  letters,  not  only  above  the  windows,  but  also  on  the  brass 
in  the  front  and  lobby.  It  should  also  be  registered  on  goods 
shown  with  bands  on,  such  as  gloves,  dre'ss-lengths  of  prints, 
bundles  of  tapes,  etc.  By  these  means,  together  with  cheapness 
and  good  quality,  the  firm  will  establish  a  name  which,  in  a  very- 
short  time,  will  become  a  household  word  among  the  surround- 
ing inhabitants.  A  frontage  with  a  business-like  appearance 
adds  greatly  to  a  commanding  window,  especially  when  the  same 
is  dressed  in  the  most  modern  and  tasty  fashion.  Another  im- 
portant point  in  window  dressing  is  cleanliness.  We  cannot 
impart  a  good  business  appearance  to  a  frontage  unless  it  is  kept 
perfectly  clean  and  bright.  Cleanliness  in  a  good,  fashionable 
window  is  a  great  attraction.  Some  of  the  greatest  blemishes 
which  characterize  some  shops,  even  in  the  metropolis,  are  the 
unbrightened  brass,  the  unpolished  panes  of  glass,  and,  most 
noticeable  of  all,  the  dirty  old  tickets  placed  on  new  goods. 
Both  the  windows  and  brass  should  be  cleaned  every  morning, 
and  should  a  shower  of  rain  fall  during  the  day,  another  rub  over 
the  same  ground  is  required  at  once.  When  the  practical  dres- 
ser enters  the  window,  his  first  observations  are  directed  to  the 
rods,  boards,  brackets,  wires,  etc.  He  carefully  examines  them, 
and  when  he  is  satisfied  with  their  clean  condition,  he  makes  a 
start  upon  his  work. 

DIRTY    TICKETS    ARK    A    GREAT    DISCREDIT 

to  every  respectable  firm.  Tickets  should  be  clean  and  proper- 
ly shaped,  should  harmonise  with  the  goods  which  they  de- 
scribe. New  sets  of  tickets  should  be  provided  twice  a  year,  ac- 
cording to  the  season,  and  in  every  case  when  a  special  cheap 
line  is  secured  in  any  department.  No  business  house  with  true 
business  ideas  will  use  old-fashioned  tickets,  such  as  "Only  is. 
o^d,"  "Cheap  is.  o^d."  The  ticket  must  be  descriptive,  a  lepre- 
sentation,  both  in  cheapness  and  character,  of  the  article  on  which 
it  is  placed.  To  have  colored  tickets  on  colored  goods  shows  very 
bad  taste  indeed.  A  green  ticket  on  white  underclothing  is  not 
out  of  place.  But  for  uniformity  and  general  appearance,  pre- 
ference should  always  be  given  to  white.  As  one  who  has  had 
fifteen  years'  experience  in  window  dressing,  and  who  has  dressed 
between  2,000  and  3,000  windows  in  that  time,  my  candid  opin- 
ion is  that  good,  plain,  descriptive  tickets,  well  arranged  with 
uniformity,  and  a  commanding  appearance,  are  the  chief  point  in 
the  art  of  dressing  windows,  and  as  the  subject  is  so  important, 
perhaps  a  few  remarks  as  to  shape  and  style  will  not  be  out  of 
place. 

Always  avoid  putting  gum-tabs  on  tickets  to  fix  them  on  the 
glass.  This  method  does  not  answer,  especially  if  the  window 
should  happen  to  steam.  To  pin  the  tickets  to  the  goods  is 
more  business-like.  The  writing  on  tickets  should  be  plain  and 
distinct,  so  that  it  may  be  easily  understood,  and  the  figures 
should  be  as  large  as  the  space  will  admit. 

"The  London,  England,    Drapers'    Record   recently  held   a   competilion    for    Window 
Dressipg  Essays.      This  i-,  ilie  Prize  Essay. 


Two  good  sizes  for  ticketing  gloves  are  7  by  5^  and  9  by  7, 
and  for  hosiery,  7  by  5^  and  8  by  12,  the  latter  being  suitable 
for  two  or  three  good  piles  on  the  floor  of  the  window  at  each 
corner,  and  in  the  centre.  A  well-shaped  ticket  for  ribbon  is 
3  by  4^  for  pile,  or  \l/±  by  4  for  ribbons  shown  in  loops.  For 
laces,  i}{  by  4  and  2^  by  7%.  For  outfitting  and  trimming, 
2/4  by  -]}4-  For  dresses  and  drapery,  9)^  by  12,  or  4)^  by  12. 
For  flowers  and  feathers,  a  small  diamond-shaped  ticket  is  very 
fashionable.  For  miscellaneous  purposes  and  general  use, 
a  ticket  such  as  "  Special,  value,"  or  "As  worn,"  etc.,  is  very 
suitable. 

Never  dress  a  window  without  the  use  of  tickets.  A 
window  without  tickets  is  like  a  ship  without  sails,  or  a  bird 
without  wings  :  it  can  neither  stir,  nor  attract  attention.  To 
use  dirty  tickets  is  almost  worse,  for  it  tends  to  create  in  the 
minds  of  customers  a  dislike  to  the  shop,  besides  being  a  dis- 
grace to  a  firm  which  allows  such  a  slovenly  practice. 

Byron  says,  "  to  be  a  poet,  a  man  must  be  born  a  poet."  I 
would,  of  course,  not  say  as  much  as  regards  a  window  dresser 
At  the  same  time,  it  must  always  be  remembered  that  a  success- 
ful practical  window  dresser  must  be 

A    MAN    OF    NATURAL    TASTE    AND    SKILL, 

and  with  business  ideas  to  enable  him  to  attract  the  attention  of 
customers  in  these  times  of  general  trade  competition. 

In  the  conditions  of  this  window  dressing  competition,  the 
two  front  windows  are  each  supposed  to  be  twelve  feet.  A  fancy 
window  of  four  yards  wide  is  a  size  not  often  seen,  for  the 
reason,  I  suppose,  that  the  brass  rods,  on  which  heavy  weights 
of  goods  are  sometimes  displayed,  would  bend,  and  would  con- 
sequently disfigure  the  tasteful  arrangement  and  general  appear- 
ance of  the  window.  To  avoid  this  ugliness,  let  the  large  win- 
dow be  divided,  by  means  of  "  brass  uppers  "  with  sockets, 
screwed  to  the  floor  and  ceiling,  a  little  distance  from  the  glass, 
so  as  to  rest  the  rods  on  them.  Then  place  some  cheap  sale- 
able articles  in  front  of  the  "  uppers"  that  is,  the  middle  and 
the  two  corner  ones,  so  that  they  may  rest  and  be  supported  by 
the  same,  and  let  a  commanding  ticket  be  attached  to  them. 
For  instance,  the  "  uppers  "  can  support  boxes  of  gloves  in  the 
centre,  while  vests  and  trimmings  can  be  placed  in  front  of  the 
corner  ones  in  the  one  window,  and  Swiss  embroidery  and  fall 
net  in  the  other.  In  this  way,  not  only  do  the  "  uppers  "  sup- 
port the  goods,  but  the  goods  also  hide  the  bareness  of  the 
"  uppers,"  and  cause  the  same  to  be  invisible.  "  Brass  uppers  " 
are  very  much  more  convenient  than  the  old-fashioned  wires. 
With  the  use  of  the  "uppers,"  the  dresser  can  make  a  better  dis- 
play, and  has  more  room  to  dress  the  window  backwards  if  de- 
sired, besides  giving  it  a  more  modern  and  tasty  appearance. 

Good  fittings,  as  well  as  good  tickets,  are  essential  to  proper 
window  dressing,  for  even  an  expert  cannot  work  with  had 
tools. 

The  next  important  point  is  to  place  "special  cheap  lines" 
in  the  best  part  of  the  window,  so  as  to  catch  the  eye  of  the 
passers-by.  The  practical  fancy  window-dresser  always  begins 
his   window   about   four  feet    from   the   ground.     Suppose,  for 


Kantopen  Spring  Hook 

We  will  continue  our  offer  of  last  month, 
to  send  two  gross  cards,  express  prepaid, 
which  can  be  returned  to  us,  all  or  part,  in 
60  days  at  our  expense.  Price,  $}/2  cents 
per  card  of  two  do/en. 


THE.     r.ftNAOlAM  NEEDLE  CO.. 

15  Victoria  Square        -        MONTREAL 
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JOHN  FISHER 


SON  &  CO.  . 


WOOLLENS 


AND 


Tailors'  Trimmings 


442  and  444 

St.  James  Street, 


Montreal 


ALSO  . 


S.  Greenshields,  Son  &  Co. 


MONTREAL  a™  VANCOUVER,  B.C. 


FOP 


60  BAY  STREET 

Toronto 

13  ST.  JAMES  STREET 

Quebec 


JOHN  FISHER  &  SONS 

Huddersfield,  Eng. 

London,  Eng. 
Glasgow,  Scotland 
Belfast,  Ireland 


SPRING,  1895 

Our  travelers  are  now  showing  a  full  range  of 
Imported  and  Domestic  Samples.  Extra  value  in 
Dress  Goods,  Peau  de  Soie,  Gloves,  Hosiery 
and  Linens. 

CANADIAN   GOODS 

See  our  samples  of  Grey  and  White  Cottons 
before  placing  orders.  Full  range  of  Prints, 
Linings,   etc. 


Thouret,  Fitzgibbon 


&  Co. 


MONTREAL 


Sole  Agency 


And  BERLIN,  Germany 


Jammers 
French  Kid 


Gloves 


Orders 

for 
Sample 
Packages 
Solicited. 


La  Chartreuse 

Laced 

Andree . . 

Button 

SPECIALTIES. 


NO  OLD  STOCK  CARRIED. 


Fresh  Goods     Blacks 


in  Tans 

Tans  and  Browns 

and  Darks 


Very  Choice 
JUST  RECEIVED 


tfc 


Come  let  us  anew 
our  journey  pursue 


-not  in  a  half-hearted  un- 


»> 


decided  manner  (  such  as  "  mak- 
ing shift"  with  an  old  worn  out 
safe  about  six  sixes  too  small  ) — 

but  with  such  energy  and  per- 
sistency as  will  make  things 
"hum"    during      1895. 


J.  &  J.  Taylor 
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instance,  a  dresser  was  dressing  a  glove  window  ;  if  he  had  a 
speeial  line  of  gloves,  he  would  make  a  specially  large  show  of 
this  cheap  lot  in  the  best  part  ot  the  window.  This,  catching 
the  eyes  of  the  passers-by.  will 

ai  ONCE  CR1  \  IT.  A  FAVORABLE  IMPRESSION, 
and  will  invite  them  to  glance  at  other  lines  shown  in  the  same 
window,  the  result  being  that  customers  are  caught  by  the 
special  line  exhibited  in  the  centre.  By  these  means  a  sale 
frequently  does  not  end  with  the  mere  purchase  of  a  pair  of 
gloves,  but  the  attention  and  perseverance  of  experienced  sales- 
men often  lead  to  the  sale  of  a  large  parcel.  All  this  is  due  to 
the  prominent  position  given  to  special  leading  lines  in  the 
••  practical  window  "'  of  to-day. 

Another  important  fact — the  result  of  my  experience--is  the 
desirability  of  always  exhibiting  the  same  class  of  goods  in  the 
same  window.  To  change  windows  about,  especially  fancy 
windows,  is  often  a  loss.  Ladies  at  times  go  out  for  the  purpose 
of  '•  looking  on,"  as  we  say.  Their  fancy  is  taken  up  by  the 
attractiveness  and  remarkable  cheapness  of  certain  articles  in  a 
window—  say,  for  example,  mantles  ;  but  as  they  are  only  out 
on  a  "look,"  and  not  with  the  intention  of  buying,  they  "  pass 
alom* "  to  other  shops,  but  with  full  intention  of  calling  and 
doing  their  shopping  in  a  few  days.  The,  following  week  they 
(to  out  to  buy  a  mantle  at  the  shop  where  their  attention  was 
called  to  a  certain  kind  the  previous  week.  But  when  near  the 
window  they  find  none  shown,  and  being  doubtful  whether  it  is 
the  rioht  shop  or  not,  they  pass  on  to  other  establishments.  At 
last  they  enter  one  haphazard,  and  after  being  shown  a  few 
samples,  they  find  them  possibly  inferior  to  the  particular  one 
they  fancied  the  day  before,  and  they  make  their  selection  in 
disgust.  The  changing  of  windows,  therefore,  is  a  loss  to  the 
trade,  and  causes  annoyance  to  purchasers  when  it  leads  to  a 
difficulty  in  identifying  windows,  more  especially  in  the  cases  of 
hats,  bonnets,  and  the  leading  new  fancy  goods  for  the  season. 

In  dressing  a  window  it  is  well  to  know  that  dark  goods 
should  not  at  any  time  be  put  at  the  top.  It  is  not  often  that 
customers'  attention  is  directed  to  the  high  parts  of  the  windows, 
and  in  such  cases  white,  or  light  articles,  tastily  arranged  on  the 
top  rods,  are  more  advantageous  for  the  purpose  of  attracting 
on-lookers  than  anything  else.  The  lobby,  also,  should  be 
dressed  with  light  goods,  and  near  to  the  glass.  A  good  way  of 
showing  handkerchiefs  is  to  place  about  nine  half-corner  ways. 
Hosiery  is  best  displayed  in  piles  of  packets  at  the  bottom  of  the 
window  with  a  few  loose  ones  on  the  top.  The  new  way  of 
showing  laces  is  to  fold  them  on  a  bracket  fixed  to  two  rods,  or, 
when  displaying  the  wide  laces,  such  as  torchon  or  guipure,  it  is 
best  to  do  without  the  bracket,  using  merely  the  two  rods  wide- 
ly apart,  so  as  to  give  space  for  showing  the  pattern,  while  a 
narrow  lace 

MAY  BE  ARRANGED  TO  GREAT  ADVANTAGE 

between  the  wide.  In  showing  black  laces  on  cards  green  or 
buff  paper  is  good,  but  for  richness  and  style  the  best  is  gold 
tinselled  paper. 

Dressers  should  at  all  times  make  a  point  of  putting  the 
goods  that  are  most  run  on  in  the  front. 

Regularity  and  punctuality  should  always  be  one  of  the 
window-dresser's  chief  mottoes.  A  window  should  be  dressed 
at  least  once  every  week,  and,  indeed,  oftener  if  the  same 
happens  not  to  be  a  "  taking  "  one  ;  but  each  dressing  should 
not  take  more  time  than  four  hours  and  a  half  to  do.  I  do  not, 
of  course,  suggest  that  a  limited  time  should  be  imposed  on  the 
window-dresser,  for  I  know  from  experience  how  tiring  it  is  to 
balance  oneself  on  the  tips  of  one's  toes  on  a  high  pair  of  steps  for 
some  hours.  Yet,  allowing  for  all  this,  1  think  that  a  reasonable 
time  to  dress  a  window  would  be  from  half-past-eight  till  one- 
o'clock  and  a  good  practical  show  should  be  made  in  that 
time. 

Window  dressing  should  always  be  conducted  on  the  most 
straight-forward  lines.  That  is  to  say,  never  ticket  a  row  of  ar- 
ticles at  a  certain  price  when  other  prices  are  included  in 
the  same  row.  For  instance,  suppose  a  dozen  umbrellas  were 
shown  on  a  bracket,  ranging  from  3s.  j  id.  to  9s.  1  id.  in  prices, 


and  a  ticket  of  4s.  [id.  pinned  on  them.  A  customer  comes 
into  the  shop,  admiring  the  handle  of  a  certain  one  shown,  and 
requests  the  same  to  be  taken  from  the  window.  The  assistant, 
having  failed  to  persuade  the  customer  to  have  any  other,  at 
last  gets  the  one  desired  out  of  the  window,  and,  knowing  the 
price  to  be  more  than  4s.  1  id.,  he  makes  an  apology,  and  tries 
to  explain  that  it  is  a  mistake  that  the  said  umbrella  was  ticketed 
at  4s.  1  id.,  the  price  being  7s.  1  id.  After  considerable  talking 
and  arguing,  the  customer  decides  to  take  it,  but,  in  her  own 
mind,  she  probably  declares  she  will  never  more  enter  the  estab- 
lishment. It  is  occurrences  of  this  kind  which  have  made  the 
customers  of  today  so  suspicious,  and  which  so  often  call  forth 
the  remark,  "This  is  not  the  same  as  in  the  window."  Straight- 
forwardness is  the  most  important  essential  in  the  establishment 
of  a  good  name. 

NURSING     VESTS. 

The  Elysian  nursing  vest,  made  by  S.  Lennard  &  Suns,- 1  tun- 
das,  Ont.,  and  sold  by  nearly  all  wholesalers,  possesses  several 
features  which  make  it  a  fast-selling  article.  Any  woman  can 
perceive  its  utility  at  a  glance,  and  it  is  superseding  the  old  style 
of  open  fronts,  as  being  much  more  suitable  for  women  who  are 
nursing  children.  There  is  little  or  no  danger  of  the  wearer 
taking  cold,  and  this,  added  to  its  convenience,  makes  it  an  art- 
icle which  women  appreciate  and  will  recommend  to  one  another. 
Thus,  a  steady  and  increasing  trade  is  assured  to  the  retailer 
handling  it. 

ASK   YOUR  JOBBER  FOR  :  : 

CORDS,  BARREL  BUTTONS 

Tassels,  Pompons, 
Chenilles  .  .  . 

Manufactured   by 

MOULTOIN  &  CO.,  Montreal 

Been  Making  Homespuns  28  Years. 


Oxford ! 

Mfg.  ■ 

Co. 


We  make  a  specialty  of 
Novelties  in 

HOMESPUN  SUITINGS 

(Often  called  Halifax  Tweeds.) 

We  Own  Patents  for  machines 
which  produce  correct  effects. 


•     John  Fraser   -    Montreal 

OXFORD, 

Nova    Scotia        •  Sells  to  the  Wholesale  Trade. 

TRADE  MARK—"  Tape  hoi  en  across  the  ends  of  etery  neb.  " 


World  Wide  Popularity 


The  Delicious  Perfume. 


Crab  Apple  Blossoms 

EXTRA   CONCEN I KA l ^  n 

Put   up   iu    1.   2.   ;..   4.   6,   S,  and  16 
ounce   bottles. 

And  the  Celebrated 

Crown  Lavender  Salts  f 

Annual  sales  exceed  500.000  bottles. 
Sold  every*  here. 

THE  CROWN   PERFUMERY  CO. 

17-Xlu    I'ni'.nSi.,]     m>    \.E\G. 
By   all   principal   dealers,    in    perfumery. 
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A.   B.  MITCHELL'S 


RUBBERINE  AND  WATERPROOF  LINEN 

Collars,  Cuffs,  and  Shirt  Fronts,  specially  adapted  for 
Travellers,  Sportsmen,  and  Mechanics.  Fur  sale  by  all  whole- 
sale house-.  Wholesale  only.  Largest  and  only  manufacturer 
of  these  goods  in  Canada. 

Office  and  Factory:    16  Sheppard  St.,  Toronto,  Ont. 


Counting  the  Proceeds 


Of  the  Year's 
Business. 


I  am  at  your  service  for  assistance,  inspection,  or  advice. 


A        f       J\I  BfffS         Chartered  Accountant, 
.it.     \*.     UL^I    i    ,  Auditor,  Assignee,  Ei 


Tel.   1040. 


Canada  Life  Building 


TORONTO 


PEftfi/N     PERRIN  FRERES  et  CIE.      _- 


PERRIN'S 


GLiOVES 

7  Victoria  Square,  Corner  St.  James  St., 

ZMI  O  3ST  T IR  IE  .A.  Xj  . 


ARE  THE  CHEAPEST. 

m  Worm. 


MALTESE  GROSS' 

k  BRAND     '.      /' 


MALTESE  CROSS 


MACKINTOSHES 

Sold  by  all  leading  Wholesale  Houses. 

Fac-Simile  of  our  Woven  Silk  Label. 

Latest  patterns  in  English  and  Scotch  Tweeds, 
Paramattas  and  Worsteds  now  ready. 


Absolutely  Odorless. 


Will  not  Grow  Hard. 


MANUFACTURED    SOLELY     BY 


ODORLESS 

MACKINTOSHES 


The 


Qutta  Percha  &  Rubber  Mfg.  Co. 

of  TORONTO,   Ltd. 
61  <s  63  FRONT  STREET  WEST,   TORONTO 


For  Durability,  Simplicity  ^  perfeetion, 
this  Brace  Buckle  stanas  supreme.  ^ 
lis  without  teeth  and  cannot  slip,  ^ 
the  harder  the  pull, the  tighter  ii<j>ets. | 
No  need  to  take  off  the  ends  to  adjust 
it  up  or  down .  A  favorite  with  everyone  j  i 
who  wears  it,and  a  seller  every  time.  1 

J)oA\iysioN  Suspender  (pmpany,  ^ 

Un;»ed5»ate5.N1AGARA  FALLS  0"ad*  ^ 

Toronto  ,  Office  -  E  .St  OV  el .  45  , Canada  Life  Build'g 
Montreal  ,  Office  -  Philip  .De.Gruchy,  28  *J    Sulpice  St. 


Miller  BROS.  »  (o  W|o^real 


Manufacturers 
for  the  Whole- 
sale Trade  of 
the  following 
Standard  Lines 
of  Fine  Linen 
Faced  Collars 
and  Cuffs 


COMET  OPERA  HANLAN 
76       0R0     MARQUIS 
MOZART  CUFFS,  RAPHAEL, 

A  UnCI  fl     Reversible  Linen 
AHUCLU        Collars  &  Cuffs 


Only  the  very 
best  materials 
are  used  in  the 
manufacture  of 
these  Goods 


"FITS  LIKE  A  GLOVE." 

THOMSON'S 

ENGLISH    MADE, 
GLWE-  Glove -Fitting.    Long  Waisted.   trade  mark. 

At  Popular 
Prices. 


CORSETS 


TWELVE  FIRST  MEDALS. 


The  Perfection  of  Shape,    Finish  and  Durability. 

APPROVED  by  the  whole  polite  world. 
SALE  OVER  ON-  MILLION  PAIRS  ANNUALLY. 
A  large  stock  of  these  GOOD  VALUE  Corsets  always  on  hand  at 

JOHN    MACDONALD    &    COS,    TORONTO. 
Mi*TJFACTUKERS  :  W.  S.  THOMSON  &  CO..  LIMITED,  LONDON. 

See  that  every  Corset  is  marked  "THOMSON'S  GLOVE  FITTING,"  and  bears 
our  Trade  Mark,  the  Crown.     No  others  are  genuine. 

Gold  Medalist  Dyers 

All  kinds  of  Dry  Goods  in  the  piece  RE-DYED, 
FINISHED  and  PUT  UP. 


Millinery  Goods 
Ostrich  Feathers 


Superior  Garment  Dyeing  and  Cleaning  in 

all  its  branches.    French  Cleaning 


BRITISH  AMERICAN  DYEING  COMPANY 


OFFICES 


{1 


221  McGill  St.,  Montreal.     90  King  Street  East,  Toronto. 
23  Bank  St.,  Ottawa.  47  John  St.,  Quebec. 


Joseph  Allen, 

Managing  Partner. 


Letter  Address,  Box  258,  Montreal 

or  90  King  St.  East,  Toronto. 


TO  CANADIANS  .  .  . 


^o 


Miles  &  Co. 


NEW    ADDRESS 


Late  21  Old  Bond  Street 


4  Sackville  St.,  Piccadilly, 
London,  W., 

ENGLAND. 


CANADIAN 
OLORED 
OTTON  MILLS  CO. 


Ginghams,  Zephyrs,  Flannelettes,  Dress 
Goods,    Skirtings,    Oxfords,    Cottonades, 

Awnings,  Tickings,  Etc.,  Etc 

:    NOW    READY    : — 

See   Samples  in  Whole        D.  MORRICE,  SONS  &  CO.  AGENTS 

sale  Houses.  Montreal  and  Toronto 


THEC.TURNBULLCO.,Ltd. 

OF  GALT,   ONT., 

MANUFACTURERS    OF 

Full-Finished  Lambs  Wool  Underclothing.  La 
dies'  Full-Fashioned  Underwear  in  all  Wool, 
Merino  and  Medium.  Men's  Full-Fashioned 
Underwear  in  all-Wool,  Merino  and  Medium. 
Ladies',  Boys'  and  Girls'  Combination  Suits,  Full 
Fashioned.      Ladies,'  Boys'  Shirts  and  Drawers. 


SEND   FOR   PRICE  LIST. 


W 


Incorporated 
1851. 


ESTERN 

ASSURANCE 


•  • 


COMPANY. 


FIRE 
AISD 
MA  RUSE 


Head  Office 


Capital  -  -  ■  $2,000,000.00 
Toronto  Assets,  over  -  2,400,000.00 
Out.  Annual  Income      2,350,000.00 


A.  M.  SMITH.  President.  GEO.  A.  COX,  Vice-President. 

J.  J.  KENNY,  Man.  Director.         C.  C.  FOSTER,  Secretary. 


SPRING. 


-  1895  - 


SPRING. 


Do  You  .... 
Want  to  Lead  ? 

Then  do  not  fail  to  see  our  Samples 

BEFORE    XOTJ    IBTT~2\ 


Matthews,  Towers  &  Co. 


Wholesale  /Wen's  Furnishings 


MONTREAL. 


Thomas  Mealey  &  Co. 


MANUFACTURERS    OF 


Wadded  Carpet  Lining 


MEALEY  STAIR  PAD. 


AND 


STAIR  PADS 

HAMILTON, 

ONT. 

OFFICE  .— 

U  Catharine  St.  North. 


JOHN  MACDONALD  &  CO. 

to  the  Trnnr       «di» 

WITH  the  kind  greetings  of  the  year,  we  desire  to  call  your  careful  attention  to  our  new 
importations  for  the  SPRING  SEASON  OF  1895.  With  the  keen  competition 
of  trade  of  late  we  have  been  stimulated  to  greater  care  and  keenness  in  buying,  which, 
supplemented  with  our  ability  to  buy  for  cash,  has  resulted  in  our  making  purchases  for  this 
season  that  will  enable  those  buying  from  us  to  make  that  necessary  desideratum — a  PROFIT. 
During  the  past  fortnight  we  have  received  large  shipments  in  Prints  and  Linens. 


PRINTS 


The  variety  of  styles  and  patterns  is  much 
superior  to  previous  seasons,  embracing  the  latest 
novelties  in  our 

FAMOUS  WIDE  CLOTH. 

The  superior  finish,  durability  of  wear  and  fastness 
of  color,  have  gained  for  our  prints  a  repu- 
tation superior  to  anything  in  the  Dominion.  It 
will  be  to  your  profit  to  inspect  and  order  same. 

Orders  Solicited. 


LINENS 


Our  Linens  are  simply  something  wonderful  in  value, 
and  are  now  in  stock,  occupying  one  entire  flat,  and 
embracing  the  best  value  of  the  Irish  and  Scotch 
manufacturers  in 


Rough  Brown  Hollands. 
Dressed  Hollands. 

Towellings  in  42  different  ranges. 

Bleached,  Loom  and  Turkey 

Red  Tablings. 
Embroidery  and  Fronting  Linens. 
Interlinings. 
Table  Napkins  and  Cloths, 

With  and  without  Fringe. 


Glass  Cloth,  Tea  Cloth. 
Dowlas,  Diapers. 
Sideboard  and  Tray  Cloths. 
Towels  in  Huck,  Diaper, 

Damask  and  Turkish. 
French  Canvas, 
Stiff  Canvas,  and 
Paris  Duck. 


Filling  Letter  Orders  a  Specialty. 


JOHN  /MCDONALD  &  CO. 


WELLINGTON  AND 
FRONT  STREETS  EAST 


Toronto 


Established  1878. 


T^— ^t.:;1 


»*- 


~^ 


"  Elysian 


11 


Nursing 
.  .  Vests 


Patentees  and  Sole  Manufacturers 


S.  Lennard  &  Sons 


HOSIERY  and 

UNDERWEAR 

MANUFACTURERS 


Dundas,  Ont 


WHOLESALE    TRADE    ONLY 


WAREHOUSES    AND    FIRES 
THE    IMPORTING    RETAILER 
FLEECE    VS.    PULLED    COMBING 


In  This  Issue. 


Look  out  for  Spring  Trade  Number  next  month. 
LAST  day  for  copy,  FEBRUARY,  15. 


ALLAN  LINE 


ROYAL  MAIL  STEAMSHIPS 


Liverpool, 

Halifax, 

and  Portland  Mail  Service. 


After   Nov.  18  It 
be  continued  for  the 
Portland  and  Halifax 

e   Mail  Service   will 
Winter  1894-5,  from 
.   as  under  : 

STEAMSHIPS. 

■0 

0- 

Uh    O 

o:t: 
X 

LAURENTIAN  . 

NUMIDIAN   

MONGOLIAN 
LAURENTIAN  , 
NUMIDIAN 

Feb.  28.. 
Mar.  14.. 

"    28 
Apr.  11 

"     25-- 

Mar.     2 
"     16 

"     3° 
Apr.   13 

"     27 

The   Steamers   ot  this   service  carry  all  classes  ot  passengers. 

The  Saloons  and  Staterooms  are  in  the  central  part,  where  least  motion  is  felt.  Electricity 
is  used  for  lighting  the  ships  throughout,  the  lights  being  at  the  command  of  the  passen- 
gers at  any  hour  of  the  night.  Music  rooms  and  smoking  room  on  the  promenade  deck. 
The  Saloons  and  Staterooms  are  heated  by  steam. 

RATES  OF  PASSAGE  : — Cabin,  $45  and   upwards,   according  to   Steamer, 
location  of  and  number  of  persons  in  Stateroom.     Second  Cabin,  $30  ;  Return,  $55. 

Steerage  to  or  from  Liverpool,  London,  Glasgow,  Belfast  or  Londonderry,  $15. 

H.  &  A.  ALLAN,  Gen.  Agents,  Montreal. 

or  H.  C.  BOURLIER,  I  King:  St.,  Toronto 


Do  you  import  from  EUROPE  ? 

If  you  do  you  uoght 
to  know 

pin  &  SCOTT 

THE   "PIONEER"    SHIPPING   AGENTS 


FOR 


CHEAP  FREIGHTS 

CHEAP  INSURANCES 

CHEAP  SHIPPING  CHARCES 

And  the  Best  of  Attention, 


We  Do  Everything  to  Please  Our  Clients. 


OFFICES  : 


LONDON 

Chief  : 

23  Cannon  St.,  E.C. 
West  End  : 

25  Regent  St.,  S.W. 


LIVERPOOL 

7  South  John  St. 


PARIS 

7  Rue  Scribe. 


NEW  YORK 

39  Broadway. 


D.  Magee's  Sons 

St.  John,  N.B. 

HATS,       FURS 

ROBES,      GLOVES 


OUR  SPRING  STOCK  is  nearly  complete  ; 
balance  is  arriving  daily. 

Every  Line  the  Best  of  Its  Kind 
Many  Specialties  .  .  . 

Give  our  travelers  a  look  ;  it  will  pay  you.  Or  send 
a  letter  order,  which  will  have  prompt  atten- 
tion. 


WE  PURCHASE  RAW  FURS 


BOOKS  FOR  RETAILERS 

Pitfalls 
Of  the 
Dry  Goods 
Trade 

Prize  Essays  on  the  above  subject    by  prominent  and 
experienced  retailers.     Neat  booklet  form. 

PRICE,     10    CENTS. 

Buying, 

Handling 

And 

Selling 

Of 


In  neat  booklet  form.  Prize-winning  essays  on  the 
above  subject,  written  by  retailers  who  have  made  the 
buying,  handling  and   selling  of    teas  a  special  study. 

PRICE,    25    CENTS. 


BOOKS    AISD   NOTIONS 

TORONTO 
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ENGLISH-MADE 


V>  /  BLACK    AND  COLORS.  ^^ <\ 


LISTER'S 


PERFECT  IN  FINISH        f 
EXCEPTIONAL  VALUE   4 


To  be  Obtained  from  the  Leading  Warehousemen. 


LISTER  &  CO. 


Manningham 
Mills 


Bradford 


Limited 


SOLE    AGENTS    FOR    CANADA 


H.   L.   SMYTH  &  CO. 


Montreal  .   . 


.   .    Toronto. 


Established  1792 


KNOX'S 


Tailors'  Linen  Threads 


ARE 


UNEQUALLED 


FOR 


. .  Evenness  and  Strength  . . 

IIS  USE  FOR  THE 
PAST  100  YEARS 

Best  Tailors 
©  Throughout  the  World 


#  i/aIAvC   and  take 

NO  OTHER 


^  KrfOX'S 


Many  a  Dollar's  Wasted 


Because  color   of  goods    gave    out    before    the    goods    were    sold. 

Color  is  to  Dress  Goods,  Braids,  Tweeds,  Ostrich  Plumes,  etc., 
what  the  finishing  touches  are  to  a  painting.  Color  is  the  bridge  between  crudity 
and  beauty.      We  are  color  experts.     We  are  up  to  date  on  fashions  in  tint  and  shade. 


Effective  Dyeing 


Does  for  goods  what  varnish  does  for  fine  furniture.  We  care  not 
what  the  goods  may  be — if  the  color  is  wrong,  bring  us  the  goods.  We'll  take  the 
spiritless,  faded  look,  and  return  bright,  cheerful  color — a  fair  exchange.  Our  prices  are 
moderate.      Send  for  price  list.     Ship  new  goods  to  the  works  direct. 


R.  PARKER  &  COMPANY 


Telephones : — 

3037.  3640,  2143 
and  1004. 


DYERS  AND  FINISHERS 


787  to  791  Yonge  Street 


Toronto,  Ont. 
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WILL  BE  A  GREAT 
YEAR  FOR  .  .  . 


ORIENTAL  SILKS 


We  draw  attention  to  our 


Japanese  Specialties 


Kai  Ki  Silks 
Habutais  Silks 
Wash  Silks 


Stripes  and  Checks 
All  Shades. 


In  Choice  Printed  Effects. 


All  Colors,  for  Blouses. 


We  also  have  a  large  stock  of 

Black  Dress  Silks 


Armures 
Surahs 
Peau  de  Soie 

Colored  Dress  Silks 


Taffetas  • 

Faille  Francois 
Satin    Duchesse 

In  Gros  Grain,  Surahs, 
Pongees,  Taffetas,  etc. 


BLACK  SILK   GRENADINES 


Brocade  Effects 


Moire  Stripes 


Satin  Stripes 


Plain  Black 


Fancy  Dress  Silks,  in  Crepe  and  Gauffre,  all  colors.    Black  and  Colored  Velvets, 

Silk  and  Silk  Finished  to  match   Dress  Goods. 

We  have  also  to  hand  an  immense  collection  of  Swiss  Embroidered  Edgings,  Insertions. 
and  Flouncing-S— in  cartoon  lots.  These  goods  are  REMARKABLE  VALUE  and  will 
prove  great  Business  Builders  to  the  retail  merchant  during  February  and  March.  Buyers 
cordially  welcomed.         Orders  faithfully  filled. 


CALDECOTT,  BURTON  &  SPEINCE 


Toronto 


W.  R.  BROCK  &  CO 


,»; 


The  Standard  and  only  Paper  that  Reaches  your 
Possible  Buyer  Direct. 


Circulating   throughout   every   Province   of  the   Dominion. 


Vol.  V. 


TORONTO  AND  MONTREAL,  FEBRUARY,    1895. 


No.  2. 


THE  J.  B.  McLEAN  PUBLISHING  GO. 

LIMITED. 
Trade    Journal     Publishers, 

AND 

Fine  Magazine  Printers, 
10  FRONT  ST.  EAST,  -  -  -  TORONTO. 


J.  B.  McLEAN, 

PRESIDENT. 


HUGH  G.  McLEAN, 

SEC.-TREAS. 


SUBSCRIPTION.    $2.00. 
Published  the  First  of  Each  Month. 


BRANCHES 


MONTREAL- 


146  St.  James  St. 

E.    DESBARATS. 


NEW  YORK— Room  93-99,  Times  Building. 

ROY  V.  SOMERVILLE. 

LONDON,  ENG.— Canadian  Government  Offices, 

17    Victoria  St.,  London,  S.W. 
R.  HARGREAVES. 
JOHN  CAMERON,  General  Subscription  Agent. 


WAREHOUSES     AND     FIRES. 

WAREHOUSES  of  the  present  day  are  in  many  cases  not 
what  they  should  be,  and  when  a  fire  gets    into   them, 
firemen  are  powerless  to  save  them. 

A  merchant's  first  duty  is  to  see  that  his  town  or  city  pro- 
vides adequate  fire  protection.  Merchants  must  not  be  selfish 
drones  and  allow  their  town  or  city  to  run  itself  as  it  pleases. 
Such  inaction  is  uncitizen-like.  Moreover,  when  trouble  of  this 
kind  comes,  the  merchant  is  the  one  who  suffers  most.  Toronto's 
fire  protection  was  totally  inadequate,  and  yet  the  owners  of 
large  warehouses  made  little  or  no  protest.  One  seven-storey 
warehouse  was  recently  built  in  this  city,  and  its  builder  does 
not  seem  to  have  taken  any  means  to  protect  it,  either  by  show- 
.;.g  the  City  Council  what  would  be  his  predicament  in  case  of  a 
fire  with  a  pressure  that  would  only  carry  a  stream  three  storeys 
high  or  by  putting  waterpipes  and  hose  through  his  building. 
There  are  many  five  and  six-storey  buildings  in  this  city  whose 
owners  are  just  as  negligent. 

We  take  this  opportunity  of  giving  a  few  hints  as  to  fire  pro- 
tection: 

In  the  first  place,  a  large  warehouse  should  be  fitted  up  with 
waterpipes  and  private  hose.  Some  buildings  in  Toronto  have 
these,  and  Wyld,  Grasett  &  Darling  would  undoubtedly  have 
been  heavy  losers   at  the  recent    fire  had   it  not  been    for   the 


adequate  protection  they  had  provided  for  their  beautiful  build- 
ing. The  cost  of  an  outfit  of  this  kind  is  a  cheap  premium  for 
insurance. 

In  the  second  place,  the  roofs  and  cornices  of  all  high  build- 
ings should  be  fireproof.  In  case  of  a  big  fire  in  the  neighbor- 
hood, the  cornices  and  roof  are  the  most  liable  to  catch,  and  it 
is  imperatively  necessary  that  they  should  be  impervious  to  heat 
and  sparks.  If  the  cornices  are  galvanized  iron,  they  should  be 
mounted  on  iron,  not  wooden,  brackets,  and  no  wood  should 
be  touching  the  iron.  If  these  points  are  observed  in  building, 
and  the  walls  are  strong,  a  fierce  fire  can  easily  be  prevented 
spreading. 

Walls  should  be  of  a  proper  thickness.  A  24-inch  wall  be- 
tween two  warehouses  saved  millions  of  dollars'  worth  of  Toron- 
to's wholesale  property  on  the  night  of  January  10th.  The 
thickness  of  walls  should  be  regulated  by  municipal  by-laws,  and 
enforced  by  proper  building  inspection. 

Structural  iron  pillars  and  beams  must  be  encased  in  fireproof 
material.  If  not,  they  warp,  twist,  and  expand  with  the  heat, 
throw  down  the  partition  walls  which  they  support,  and  force 
out  exterior  walls  in  which  they  rest.  If  not  protected  from  the 
fire,  they  are  worse  than  wooden  beams. 

Elevator  shafts  must  be  fireproof.  These  should  be  lined  with 
iron,  or  made  entirely  of  iron.  At  night,  doors  should  be  closed 
down  on  each  flat,  so  as  to  cut  off  all  draughts.  This  is  an  ex- 
ceedingly important  point  to  be  observed  in  the  construction  of 
buildings. 

Lastly,  stairways  should  be  at  the  opposite  end  of  the  build- 
ing to  the  elevator  shaft,  if  there  be  only  one.  This  is  only 
humaneness  for  humanity.  Human  life  is  too  precious  to  be 
carelessly  jeopardized,  and  it  is  jeopardized  when  the  only  stair- 
way is  close  to  the  elevator  shaft. 


MONTREAL   CLEARINGS. 

The  clearings  at  the  Montreal  Clearing  House  during  1894 
reached  a  total  of  $546,600,000.  In  1893  they  were  $568,- 
732,000.  The  decline,  which  is  equivalent  to  4  per  cent.,  is  the 
smallest  recorded  by  any  of  the  large  cities  of  the  continent. 
In  New  York  the  decrease  was  22  per  cent.,  in  Boston  9  per 
cent.,  in  Philadelphia  10  per  cent.,  and  in  Chicago  8  per  cent. 
The  average  decline  in  all  the  clearing  house  cities  was  16  per 
cent.  Montreal,  though  fifteenth  or  sixteenth  of  the  great  cities 
of  the  continent,  stands  tenth  in  the  extent  of  her  clearing 
house  business  a  position  she  has  held  for  several  years  now. 
The  figures  of  1894  speak  well  both  for  the  actual  and  relative 
volume  of  her  business  transactions. 


THE 
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THE     IMPORTING      RETAILER. 

QUESTION  to  which  we  have  de- 
voted considerable  space  recently 
requires  just  one  more  article.  This 
question  is  :  "  Shall  the  large  re- 
tailer import  or  shall  he  buy  from 
the  jobber  ?  "  Articles  on  this  sub- 
ject were  published  in  our  Novem- 
ber. 1  >ecember  and  January  issues. 
The  Monetary  Times  of  Decem- 
ber 21st,  in  an  article  on  the  dry 
goods  trade,  spoke  as  follows  :  "  Shall  the  wholesale  warehouse- 
man continue  in  the  Canadian  trade?  has  been  recently  asked 
and  answered  by  a  novice  apparently  trying  to  cater  for  the  am- 
bitious retail  country  importer,  who  wants  to  sell  his  people  by 
nattering  their  vanity." 

The  writer  of  this  article  is  the  "  novice  "  referred  to. 
We  would  refer  our  ancient  and  esteemed  contemporary  to 
an  article  in  The  New  York  Journal  of  Commerce  of  January 
17th,  the  greatest  trade  paper  on  this'continent,  and  one  which 
is  followed  and  quoted  by  every  other  trade  and  financial 
journal  in  Canada  and  the  United  States — even  by  The  Mone- 
tary Times.     The  article  referred  to  commences  as  follows  : 

"  The  dry  goods  jobbers  are,  it  would  seem,  the  latest  class 
of  business  men  to  feel  the  effects  of  the  concentration  of  busi- 
ness in  the  department  stores.  As  these  stores  are  able 
to  buy  in  exceedingly  large  quantities  there  is,  the  jobbers 
claim,  a  growing  disposition  among  them  to  ignore  the  jobber 
and  buy  all  their  goods  from  manufacturers  and  importers 
direct.  No  matter  how  great  a  bargain  the  jobber  is  enabled  to 
offer,  the  same  reluctance  is  shown  in  inspecting  the  goods. 
The  reason  given  by  the  retail  buyer  is  that,  owing  to  the  large 
quantity  of  goods  he  is  able  to  handle,  he  prefers  to  deal  direct 
with  first  hands." 

Will  The  Monetary  Times  still  say  that  this  tendency  on 
the  part  of  large  retailers  to  import  does  not  exist  ?  The  writer 
does  not  claim  to  be  a  Newton  or  a  Columbus,  but  he  does 
claim  to  notice  what  is  going  on,  and  in  this  case  he  noted  a 
tendency  in  the  trade  four  months  ago,  before  it  was  noted  by 
The  New  York  Journal  of  Commere. 

We  have  never,  however,  said  that  the  retailer  was  wise  in 
importing.  To  know,  which  is  the  wiser  course  for  the  retailer 
to  pursue  is  to  know  something  which  is  not  known  by  any 
commercial  writer  on  the  continent,  and  is  a  question  which 
depends  on  many  local  circumstances  which  it  would  be  im- 
possible to  analyze  and  group,  and  to  draw  therefrom  a  positive, 
general  rule. 

The  opinion  of  The  New  York  Journal  of  Commerce,  how- 
ever, is  worth  having  :  "That  the  retail  buyer  is  thus  placing 
himself  at  a  disadvantage,  the  jobbers  argue,  must  be  evident, 
on  a  calm  consideration  of  the  subject.  The  large  jobbing 
houses  have  ample  capital  at  their  command,  and  are  able  to 
immediately  take  large  quantities  of  merchandise  from  manu 
facturers  and  agents  who  prefer  to  sell  a  large  quantity  of  goods 
at  a  loss  in  order  to  procure  working  capital  to  proceed  with 
their  new  season's  productions." 

The  article  then  goes  on  to  enumerate  instances  where 
jobbers  are  enabled  to  offer  goods  at  less  than  the  manufacturer 
can  in  the  same  quantities.  Another  paragraph  is  worth  quot- 
ing :  "  Some  of  the  jobbers  blame  the  manufacturer's  agents  for 


the  attitude  of  the  retailers,  as  instances  are  known,  they  say, 
where  packages  have  been  broken  to  effect  sales.  The  large 
jobbing  houses  have,  it  is  urged,  an  abundance  of  capital  that 
enables  them  to  procure  large  quantities  of  goods  at  prices  very 
much  closer  than  a  retailer  could  procure  them,  and  in  many 
instances  they  are  enabled  to  sell  under  the  manufacturer's 
regular  prices.  One  jobber  was  offered  an  immense  lot  of  sus- 
penders recently,  the  lot  being  much  larger  than  any  retailer 
could  handle,  as  the  manufacturer  was  anxious  to  turn  them  into 
money,  and  accordingly  made  very  liberal  inducements  to  the 
jobber.  The  jobber  was  able  to  offer  the  goods  at  such  an  aa> 
vantage  that  retailers  would  benefit  by  purchasing,  even  those 
accustomed  to  getting  their  goods  direct." 


HOW     THEY     BUY. 

The  big  retail  stores  have  a  way  of  buying  essentially  their 
own.  They  are  the  bears  on  the  market.  They  will  not  buy 
until  they  have  to,  and  they  do  not  have  to  until  the  manufac- 
turing for  the  season  is  nearly  over. 

Towards  the  close  of  the  selling  season,  the  wholesalers  have 
sold  all  they  expect  to,  except  for  a  few  sorting  orders.  This 
happens  just  about  the  time  the  retailer  is  beginning  to  sell.  At 
this  particular  time,  the  wholesaler  begins  to  think  of  clearing 
out  the  surplus  of  his  stock,  and  he  is  willing  to  cut  off  all  his 
profit  and  take  cost  if  terms  are  short  and  the  customer  sure. 

The  manufacturer  is  even  more  inclined  to  clear  than  the 
jobber.  He  has  filled  all  his  orders  and  all  his  repeats.  His 
overmakes  must,  therefore,  be  got  rid  of  at  once. 

With  the  jobber  and  the  manufacturer  in  these  weak  posi- 
tions, the  big  bearish  retailer  is  in  his  glory.  He  will  not  buy 
except  at  a  reduction  of  20  to  50  per  cent.  Shirts  and  drawers 
sold  by  jobbers  at  $7.50  are  bought  from  the  manufacturer  at 
$5.50.  Flannels  sold  by  the  jobber  at  18  cents  are  sold  by  the 
manufacturer  to  the  big  retailer  at  14  cents.  Tweeds  sold  by 
the  jobber  at  40  cents,  are  bought  by  the  retailer  at  30  cents. 
And  so  on  through  the  list. 

Whether  this  is  right  or  not  is  not  for  The  Review  to  say. 
These  are  the  truths  of  the  case,  and  are  facts  and  circumstances 
which  cannot  be  refuted.  They  can  simply  be  faced  and 
watched. 

This  is  one  of  the  great  reasons  why  the  large  retailer  is 
making  such  an  impression  on  this  market.  His  centralized 
and  concentrated  power  is  the  magic  that  knocks  prices  and 
profits  into  a  cocked  hat. 

Like  sin,  he  is  hated,  but  he  is  still  with  us. 


STRIKES    AND    BUSINESS.  ^ 

Business  men  who  have  been  reading  the  accounts  of  the 
street  railway  employes'  strike  in  Brooklyn,  N.Y.,  must  be 
struck  with  the  fact  that  the  solution  of  the  labor  problems  now 
pressing  for  consideration  is  of  the  greatest  importance  to  men 
who  do  a  retail  business,  and  in  fact  to  all  classes  of  mer- 
chants. 

Since  the  strike  was  inaugurated,  a  great  many  of  the  retail 
stores  have  been  obliged  to  suspend  a  portion  of  their  employes, 
as  customers  were  unable  to  reach  the  stores  to  make  purchases. 
One  large  store  suspended  500  employes  at  once.     The   effec 
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of  this  on  general  local  trade  must  be  something  enormous,  and 
its  magnitude  is  more  easily  imagined  than  described. 

The  lesson  is  plain.  Business  men  must  study  and  aim  to 
understand  labor  problems.  Understanding  them,  they  must 
attempt  by  municipal  and  national  laws,  such  as  the  establish- 
ment of  labor  bureaus  and  compulsory  boards  of  arbitration,  to 
prevent  any  conflict  between  labor  and  capital  whereby  business 
would  be  interrupted.  There  never  was  a  time  in  the  histoiy 
of  democratic  government  when  the  interest  of  business  men  in 
these  social  problems  was  more  necessary  for  the  maintenance 
'of  a  proper  equilibrium  among  all  classes  of  the  community. 
These  deadly  interruptions — of  which  Canada  has  yet  seen  very 
few — must  be  prevented  at  all  hazards. 

The  rule  for  the  guidance  of  those  interested  should  be  that 
"  Prevention  is  better  and  less  expensive  than  cure." 


THE     OLD,     OLD     SUBJECT. 

ONE  of  the  oldest  subjects  which  The  Review  discusses  is 
the  long  credit  system.  But  we  are  thankful  to  say  that 
the  situation  is  improving,  and  the  cash  system  is  rapidly  per- 
meating the  retail  trade. 

The  Winnipeg  Commercial  in  its  last  week's  issue  quotes  a 
letter  from  a  Glenboro'  merchant  to  his  customers.  It  runs  as 
follows  : 

"Believing  that  the  present  system  of  doing  business  in 
Glenboro',  of  giving  credit  from  six  to  twelve  months  of  the 
year,  is  injurious  alike  to  the  merchant  and  his  customers,  we 
announce  that  on  and  after  January  ist  our  business  will  be 
conducted  on  a  purely  cash  basis.  Experience  has  taught  us 
that  to  meet  the  demand  for  cheaper  goods,  which  has  arisen 
during  the  present  depression,  we  must  sell  for  cash.  Selling 
for  cash  means  buying  for  cash,  and  buying  for  cash  means  that 
we  can  sell  at  prices  that  will  astonish  you.  The  new  era  begins 
on  January  ist,  when  our  books  will  be  closed. — J.  F.  Fumer- 
ton  &  Co." 

We  can  name  a  dozen  Ontario  merchants  who  have  adopted 
the  cash  system  during  the  past  year.  We  can  name  a  dozen 
who  have  been  trying  it  for  several  years.  But  we  have  failed 
to  discover  one  retailer  who  adopted  it  and  then  dropped  it  to 
return  to  the  credit  system.     The  cash  system  is  a  success. 

Its  adoption  is  a  difficult  task,  requiring  nerve  and  backbone. 
Those  who  do  not  adopt  it  are  too  weak  to  strike  out  for  them- 
selves, and  not  strong  enough  to  deny  that  the  credit  system  is 
wrong. 


THREE    REPRESENTATIVES. 

The  importance  of  the  dry  goods  trade  as  compared  with 
other  portions  of  our  commerce,  internal  and  external,  and  the 
leading  part  played  in  the  commercial  world  by  the  men  who 
are  at  the  head  of  the  dry  goods  trade,  is  evidenced  in  a  most 
telling  way  by  recent  events.  Three  leading  wholesalers  occupy 
three  leading  public  positions  in  Canada's  two  great  wholesale 
'centres. 

Warring  Kennedy,  sole  owner  of  the  wholesale  dry  goods 
busrhess  of  Samson,  Kennedy  &  Co.,  has  been  elected  Mayor 
of  the  city  of  Toronto  for  the  second  time.  James  A.  Cantlie, 
of  James  A.  Cantlie  &  Co.,   manufacturers'  agents,   has   been 


elected  president  of  the  Board  of  Trade  of  Montreal.  Stapleton 
Caldecott,  head  of  the  wholesale  dry  goods  firm  of  Caldecott, 
Burton  &  Spence,  has  been  elected  president  of  the  Board  of 
Trade  of  Toronto. 

These  three  men  are  large-minded,  capable  citizens,  as  well 
as  shrewd  and  successful  business  men.  Each  is  broad  and 
liberal  enough  to  give  part  of  his  valuable  time  to  that  unthank- 
ful and  tiresome  business  known  as  "taking  an  interest  in  pub- 
lic matters."  That  they  do  so,  shows  that  they  have  a  desire  to 
see  the  country  which  gives  them  protection  and  citizenship, 
and  in  which  they  have  made  their  wealth,  happy  and  pros- 
perous. 

One  peculiar  feature  of  the  matter  is  that  Mr.  Kennedy  is 
an  Irishman,  Mr.  Cantlie  a  Scotchman,  and  Mr.  Caldecott  an 
Englishman.  Thus,  once  more,  in  the  words  of  Mr.  Muir's 
famous  national  song  : 

The  Thistle,  Shamrock,  Rose  entwine 
The  Maple  Leaf  Forever. 

A  sketch  and  portrait  of  each  of  these  three  men  is  an  im- 
portant feature  of  this  issue  of  The  Review. 


BRITISH     AND      CANADIAN     TRADE 

THE  Canadian  trade  returns  for  the  first  half  of  the  fiscal 
year  ending  30th  December,  show  the  following  compara- 
tive results  :  The  exports  were  valued  at  $72,599,132,  a 
decrease  of  $4,305,258  as  compared  with  the  corresponding 
period  last  year.  The  imports  for  the  period  decreased  $6,321,- 
667,  the  total  value  being  $54,572,395.  The  duty  collected 
during  the  six  months  amounted  to  $8,701,038,  as  against  $10,- 
198,562.  For  the  month  of  December  there  is  a  greater  falling 
off  in  the  exports  than  in  any  one  month  for  some  time  past, 
the  decrease  being  two  and  a  half  millions.  On  the  other  hand, 
the  imports  are  increased  about  $300,000.  The  duty  shows  a 
reduction  of  $40,000  in  the  month,  indicating  that  the  increase 
in  imports  was  mostly  in  free  goods  or  those  of  low  duty. 

British  imports  have  shown  an  increase  of  ,£3,81  7,540  upon 
the  year  1893,  or  an  improvement  of  considerably  under  1  per 
cent.;  while  for  the  same  period  exports  show  a  decline  of 
,£1,900,626,  or  something  like  the  same  proportion  of  decrease. 
During  last  month  imports  declined  over  three  and  a  half  mil- 
lions sterling,  of  which  raw  materials  for  textile  manufactures 
account  for  no  less  than  ,£1,452,376.  The  increase  on  the 
year  under  that  heading  now  stands  at  ,£2,615,998.  On  the 
other  hand,  exports  declined  on  the  month  ,£231,511,  and  this 
is  almost  wholly  accounted  for  by  the  depreciation  in  business 
in  yarns  and  textile  fabrics,  which  amounts  to  ,£234,104.  On 
apparel  and  articles  of  personal  use  there  is  also  a  decrease  of 
-^73, 771-  Tne  year  closes  showing  a  decline  in  the  exports  of 
yarns  and  textile  fabrics  ,£464,024,  and  on  apparel  and  articles 
of  personal  use  ,£807, 784.  Business  through  the  medium  of 
the  parcel  post  shows  a  large  increase  both  in  imports  and  ex- 
ports. On  the  import  side  it  amounts  to  about  23  per  cent. 
"  Is  this  evidence  of  the  fact,  says  The  Drapery  World,  which 
has  been  surmised  over  and  over  again,  that  consumers  are 
dealing  with  Continental  centres  rather  than  making  their  pur- 
chases at  home  ?  If  so,  it  is  a  striking  object-lesson  on  the 
disadvantages  to  the  retail  trade  of  the  introduction  of  a  system 
that  shall  make  trade  through  the  post  more  enticing  to  the 
great  houses  than  it  is  at  present." 
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DOMESTIC    COTTONS    ACTIVE 

THE  cotton  position  continues  steady,  and  no  change  in 
values  is  to  note  since  the  decline  noted  some  time  ago. 
Jobbers  assure  Tin  Ri  \  lew  that  the  demand  for  spring  account 
is  quite  equal  to  that  of  last  year.  This  is  especially  so  in  the 
case  of  demand  from  the  west,  but  the  enquiry  from  the  south 
shore,  viz.,  in  the  Eastern  Townships  district  of  Quebec,  is 
not  so  good.  Sales  agents  in  Montreal  for  the  mills  told  the 
same  story  about  a  good  demand.  In  fact,  last  week  the  mills 
notified  their  agents  to  withdraw  their  samples  for  the  finer 
grades  of  Oxford  shirtings,  fine  zephyrs  and  checked  ginghams, 
as  they  cannot  accept  any  repeat  orders  for  these  goods  unless 
the  buyers  are  willing  to  take  delivery  after  the  middle  of  April. 
Up  to  that  date  they  have  all  the  orders  they  can  attend  to. 


This  Journal 


WHITE    GOODS    IN    FASHION. 

"  Demand  for  white  goods  of  all  descriptions,"  said  a  lead- 
ing Montreal  importer  to  The  Review,  "is  going  to  be  one  of 
the   leading  features    of  spring  and    summer   trade   this  year." 
He  went  on  to  point  out  that  the  fashion  for  the  color  which  is 
symbolical  of  purity  extended  to  everything,  from  the  crown  of 
the  head  to  the  sole  of  the  foot,  in  ladies'  wear.     For  instance, 
in    gloves ;   every    importer   had 
not  only  laid  in  large  supplies  of 
the    white    undressed    kid   with 
fancy   trimmed    edges,   but  they 
already  had  a  large  enquiry  for 
them,  while  advices  from  France 
stated  that  the  factories  had  all 
they  could  do  to  keep  even  with 
their  orders  for  this  line  of  stock. 
In  fine  Swiss  muslins  the  same 
state  of  affairs  prevails,  and  Mon- 
treal   importers    who   wished   to 
place   repeat    orders    for    these 
goods    could     not    do     so     be- 
cause   the    makers    had    orders 
to  occupy  them  until  November, 

and,  as  they  could  not  promise  delivery  before  that  date,  the 
importers  will  simply  have  to  work  along  on  what  supplies  they 
have  already  arranged  for.  The  same  enquiry  is  experienced 
for  other  lines  of  white  goods,  such  as  ducking,  etc.  ;  in  fact, 
it  promises  to  be  a  great  white  season. 
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as  even  now  the  profits  in  low  lines  of  goods  are  cut  almost  to 
nothing. 

The  plan  which  The  Review  has  to  suggest.is  as  follows  : 

i.  Sell  the  best  instead  of  the  cheapest.  The  advantages  of 
this  are  numerous  ;  higher  prices  mean  larger  sales  and  larger 
profits  ;  better  goods  mean  a  finer  class  of  trade.  Beyond  this, 
some  lines  of  high-class  articles  bear  a  brand  and  are  sold  under 
a  guarantee,  and  the  beneficial  effect  of  this,  in  increasing  busi- 
ness and  retaining  customers,  is  almost  incalculable. 

2.  Advertise.  The  advantages  which  advertising  has  for  re-" 
tailers  seem  to  be  very  imperfectly  understood  in  Canada  at  the 
present  time ;  most  of  the  advertising  in  this  country  is  done  by 
the  manufacturers,  and  a  few  of  the  larger  retail  houses,  while  the 
great  majority  of  dealers  are  content  to  take  bad  times  as  they 
come,  without  making  any  attempt  to  better  them  by  an  invest- 
ment in  printer's  ink.  The  question  whether  advertising  pays 
hardly  requires  to  be  argued ;  it  is  merely  a  matter  of  directness 
of  style,  care  in  selecting  mediums,  and  sterling  goods  to  back 
up  the  advertisement.  The  best  results  will  be  found  to  accrue 
from  giving  publicity  to  the  fact  of  handling  a  branded  article 
which  is  already  well  known.  Here  is  where  another  advantage 
of  high-class  goods  comes  in  :  numbers  of  them  are  so  exten- 
sively advertised  by  the  manufacturers  that  a  word  on  the  sub- 
ject in  an  advertisement  will  be 
understood  and  appreciated  at 
once. 

3.  Be  up  to  date.  When  an 
article  becomes  popular,  don't 
run  counter  to  public  opinion 
by  pushing  other  goods  ;  should 
a  certain  line  be  asked  for,  it  is 
better  to  take  a  little  trouble  and 
order  it  specially  than  to  en- 
deavor to  substitute  what  is  not 
wanted  in  place  of  what  the 
public  require. 

4.  Have  bargains  and  cheap 
lines,  but  have  them  only  be- 
cause   you    are    forced   to,    and 

do    not    give    them    the     bulk    of   your  attention. 

We  think  that  if  the  above  program  is  put  in  operation  for 
the  year  1895,  retailers  will  find  that,  instead  of  doing  a  small 
business  on  small  profits,  they  are  selling  more  goods  and  mak- 
ing more  money  than  in  the  year  which  is  past.  Even  if  they 
sell  the  same  amount  of  goods  but  increase  their  profits,  it  will  do. 
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Is  mailed  the  first  of  each 
month  without  fail.  If  you  do 
not  receive  your  copy  regu- 
larly, something  is  wrong. 


A     GOOD     POLICY     FOR     RETAILERS- 

IT  may  be  taken  for  granted  that  every  retailer  wishes  to  do  a 
large  business,  have  a  good  class  of  customers,  and  make 
money. 

The  shortsightedness  of  the  policy  adopted  by  many  retail- 
ers at  the  present  time,  in  devoting  most  of  their  attention  to 
having  "  bargains  "  in  every  line,  and  making  a  specialty  of 
anything  that  is  cheap,  is  very  apparent,  and  the  object  of  this 
article  is  to  outline  a  course  which  will  remedy  this  state  of 
affairs. 

To  put  it  in  a  few  words  :  Is  there  not  a  larger  profit  (other 
things  being  equal)  in  sales  of  $10  than  in  sales  of  $5. 

The  practice  of  selling  only  cheap  goods,  and  selling  cheap 
goods  cheaper,  is  bound  to  come  to  a  stop  some  time  or  other, 


A     LUCKY     FURRIER. 

"  I  tell  you,  Tom  Punnet  is  a  lucky  fellow,"  said  Herman  S. 
Scheyer,  Montreal,  to  The  Review.  He  referred  to  Mr.  Pun- 
net, the  Toronto  furrier,  whose  place  and  its  contents  were 
destroyed  in  the  second  great  fire  there  last  month  "  He  went 
to  Toronto  without  a  cent,  and  by  hard  work  has  made  $100,- 
000.  He  was  trying  to  sell  his  business  and  stock,  but  there 
have  not  been  as  great  profits  in  furs  lately  as  there  were  at  one 
time,  and  buyers  were  not  climbing  over  each  other  to  make 
him  offers.  The  fire  came  just  in  time  to  clean  out  his  stock, 
which  was  fully  covered  by  insurance.  I  tell  you,  he's  a  tucky 
fellow,"  and  Mr.  Scheyer  drew  a  long  sigh  and  wished  he  were 
as  lucky. 
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SIGNS     AND     PRICE     TICKETS. 

J.  A.  H.  "  Can  you  give  me  an  idea  of  where  I  will  be  able  to  get  a  nice  sign  printed 
and  what  the  newest  style  of  sign  is  like?  I  also  want  to  know  where  these  city  stores  get 
those  large  figures  printed,  or  do  the  clerks  print  them  off  hand?  They  are  a  nice  large 
hand." 

Remarks  :  The  best  thing  we  have  seen  for  some  time  was 
a  22  feet  long  by  4  feet  deep  sign  made  for  a  Montreal  laundry 
at  a  cost  of  $50.  The  letters  were  carved  instead  of  being  sawn 
out,  and  just  fancy  enough  to  be  noticed  without  detracting 
from  the  effectiveness  of  each  letter.  They  were  painted  in 
gold,  and  mounted  on  wood,  painted  black.  Such  a  one  can 
be  got  in  most  large  cities.  For  a  cheap  but  effective  sign  a 
blue  wooden  background  with  white  lettering  can  be  made  by  a 
good  local  painter,  but  to  an  enterprising  business  the  golden 
letters  glittering  in  the  sun  may  and  do  attract  new  customers, 
and  it  is  worth  our  correspondent's  consideration  whether  the 
best  would  not  pay  in  the  long  run. 

A  sign  painter  gives  us  the  probable  cost  of  a  plain  but  sub- 
stantial gold  lettered  sign.  One,  of  the  dimensions  noticed 
above  with  a  moderate  amount  of  lettering,  would  cost  about 
$35.  Signs  of  smaller  size  would  cost  a  proportionately  small 
sum,  and  a  sign  22  feet  by  4  feet  with  blue  background  and 
white  lettering  can  b.e  gotten  for  $25,  and  smaller  ones  for 
smaller  prices. 

As  to  price  tickets,  the  best  of  these  are  made  by  profes- 
sional ticket  painters.  There  are  several  men  in  Montreal  and 
Toronto  w-ho  do  nothing  else  but  paint  these  tickets,  and  similar 
lettering.  They  work  mostly  to  order  for  the  city  trade.  In 
many  houses  one  of  the  firm,  or  an  employe,  does  this  work. 
We  know  of  one  firm  which  bought  several  sets  of  different 
styles  of  letters.  These  were  carefully  cut  out.  They  were  laid 
on  Bristol  board,  and  the  outline  traced  in  pencil  and  filled  in 


with  India  ink,  or  painted  the  desired  color.  This  is  probably 
the  cheapest  way  of  all.  The  cardboard  may  be  improved  by 
adding  a  plain  or  fancy  border,  but  not  too  fancy  to  detract  from 
the  strength  of  the  figures.  A  ticket  painter  is  sending  our  cor- 
respondent a  few  samples  and  prices.  —Editor  Review. 


COMPETITION     THIRTY      YEARS     AGO. 

The  interesting   little   incident   related   by  Mr.   Sumner,  of 

Hodgson,  Sumner   &   Co.,    in   his   bright  sketch  of  James  A. 

Cantlie,  the  new  president  of  the  Montreal  Board  of  Trade,  will 

be  relished   by   many  a  modern    traveler.     It  shows  that  there 

Was  just  as  much  competition  thirty  years  ago  as  there  is  to-day. 

It  was  just  as  hard  to  sell  goods  then  as  now.  Times,  too, 
were  just  as  dull.  Even  in  the  brightest  days  we  are  inclined  to 
say  things  are  slow  and  wish  for  the  good  old  times  when 
people  did  more  business  and  made  more  money. 

There  is  a  lesson  for  young  "travelers  in  Mr.  Cantlie's  career. 
Never  mind  what  your  competitors  are  doing,  you  are  on  the 
road  to  sell  goods. 


SPECIAL    IN    COTTONS. 

It  is  exceeding  difficult  to  procure  specials  in  grey  and  white 
cottons  in  the  present  low  state  of  the  market.  Nevertheless, 
W.  R.  Brock  &  Co.  boast  of  their  special  white  to  retail  at  10 
cents  and  their  special  line  of  greys  in  three  qualities. 

They  have  done  a  big  trade  in  cottonades  this  season,  and 
have  also  secured  a  few  cases  of  dyed  cottons  from  the  recent 
great  sale  in  New  York  at  which  some  2,700  packages  of  cottons 
were  sold. 


Importations 

Are  coming  forward  and  being  passed  into  stock  as  quickly 
as  possible.  Prints  and  Dress  Goods  for  the  coming  season 
are  unusually  attractive,  and  we  look  for  a  large  share  of  the 
trade  for  these  lines. 


Letter  Orders 


As  usual,   we  are  giving  letter 
orders  our  best  attention. 

Samples  of  any  line  of  goods  sent 
on  application. 


b 


GENTS'  FURNISHINGS, 
HOSIERY 

Ask   our  travelers  to  show  you   our  specials   in 
these  lines.      Prices  much  lower  than  last  season. 


Knox,  Morgan  &  Company 


WHOLESALE  DRY  GOODS. 


HAMILTON,    ONT. 
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DON'T     RUSH     THE     SEASON. 

BY     rAPE-MEASURE. 

TOO  many  retailers  have  a  tendency  to  rush  the  season,  and 
this  is  about  the  only  thing  some  of  them  do  rush.  They 
want  to  show  their  spring  goods  while  the  snowdrifts  are  still 
lying  around  in  profusion  and  people  are  thinking  more  of 
furs  than  of  prints  and  muslins.  Those  who  do  this  make  an 
error. 

The  mistake  is  due  perhaps  to  the  desire  of  preventing  a 
competitor  showing  his  goods  first.  But  this  mistake  is  over- 
due, and  should  be  retired. 

The  time  to  show  spring  goods  is  when  everybody  has  begun 
to  think  of  them,  and  that  is  a  point  each  retailer  must  decide 
for  himself.     It  certainly  is  not  much  before  April  ist. 

When  the  retailer  does  bring  on  his  spring  goods  he  should 
do  it  with  a  rush.  If  1  were  a  retailer — and,  of  course,  it  is 
possible  that  I  may  some  day  know  something  about  trade — I 
would  close  my  store  for  two  days,  somewhere  along  about 
April  i st.  During  these  two  days  I  would  put  away  all  the 
winter  goods  that  I  had  been  foolish  enough  to  buy  and  couldn't 
sell,  thus  hiding  my  failings  from  the  public.  I  would  then  open 
up  all  the  spring  goods  I  could  squeeze  out  of  the  wholesalers, 
all  being  concealed  until  that  time.  With  a  blast  of  trumpets  I 
would  inaugurate  my  spring  sale,  and  I  would  keep  it  hump- 
ing right  along,  never  allowing  people  to  imagine  that  I  slept 
more  than  four  hours  out  of  the  twenty-four. 

Of  course,  it  would  be  exasperating  to  see  Bill  Smith  &  Co. 
showing  spring  goods  two  weeks  before  I  was  ready.  But  I 
would  compose  myself  in  patience,  keep  pushing  my  sorting 
trade,  cleaning  out  broken  lots  of  winter  goods,  andletting  B.  S.  & 
Co.,  have  the  littleextra  that  they  might  get  out  of  it.  I  would  tell 
myself  that  they  were  only  teaching  the  people  the  styles  and 
making  them  a  little  weary  of  their  lines  by  showing  them  two  or 
three  times  before  the  customers  were  ready  to  purchase. 

I  would  advertise  my  spring  opening  far  and  wide.  It  would 
be  on  such  a  date  that  there  would  be  no  snow  on  the  ground. 
I  have  seen  spring  openings  held  on  a  day  that  was  cursed  by  a 
blinding  snowstorm.  Were  they  flat?  Yes,  as  flat  as  the  snow 
was,  after  being  trodden  on  for  two  days.  I  would  have  the  in- 
terior of  my  store  filled  with  taking  displays,  the  perfume  of 
flowers,  and  satisfied  customers.  My  spring  opening  would  be 
an  event,  and  everybody  should  recognize  the  fact. 

But  some  one  may  say  :  "What  would  you  do  during  Feb- 
ruary and  March  ?  "  Do?  Why,  do  what  I  did  during  January. 
That  is,  I  would  sell  winter  goods.  During  February  I  would 
advertise  them  well  and  cut  prices  here  and  there.  Along 
towards  March  10th  I  would  have  a  big  bargain  day.  You 
will  notice,  everything  I  would  have  would  be  "big,"  to  corres- 
pond, I  may  tell  you  confidentially,  with  the  size  of  my  head. 
On  that  big  bargain  day,  there  would  be  a  big  slaughter  ;  not  a 
ruthless  killing,  but  a  judicious  slicing  here  and  there. 

There  are  two  kinds  of  mud-turtles,  one  that  doesn't  and 
one  that  does.  The  one  that  doesn't  is  an  easy-going  defence- 
less creature,  always  shoving  his  head  into  the  air,  but  never 
making  much  of  an  impression  on  the  atmosphere.  The  other 
is  somewhat  inclined  to  take  things  just  as  quietly,  but  keep 
your  eye  on  him  when  he  takes  a  notion  to  do  anything,  for  he 
is  a  "snapper,"  and  when  he  does  anything  it  invariably  makes 
an  impression — a  deep,  double,  unforgetable  impression.  The 
spring  opening  should  be  as  a  movement  of  the   "snapper." 


FLEECE  VS-  PULLED  COMBING. 

THE  course  of  the  wool  trade  during  the  past  year  has 
been  in  favor  of  Canadian  wool  growers  and  also 
in  favor  of  most  Canadian  manufacturers.  This,  at  first 
sight,  may  seem  to  be  a  contradiction  in  terms,  but  an  explan- 
ation is  easy.  It  is  simply  this  :  Fleece  combing  wools  have 
gone  up  in  price,  and  pulled  wools  have  gone  down.  Fleece 
combing  wools  are  grown  in  Canada  and  exported  ;  pulled  wools 
are  imported  for  the  manufacture  of  domestic  knitted  goods, 
etc. 

Fleece  combing  wools  have  gone  up  in  price  on  the  Can- 
adian market  on  account  of  free  entry  into  the  United  States, 
and  because  the  worsted  manufacturers  of  that  country  find  that 
Canada's  long  clipped  wool  just  suits  them.  They  use  this  wool 
for  the  manufacture  of  yarn,  braid,  serges,  dress  goods,  etc. 
Some  Canadian  manufacturers  have  sold  large  stocks  of  Can- 
adian fleece  during  the  past  six  months,  and  bought  United 
States  pulled  wool  with  the  proceeds,  the  exchange  being  profit- 
able, and  the  pulled  wool  more  suitable  for  certain  classes  of 
manufacturing. 

Pulled  wools  have  been  very  cheap  during  the  past  six 
months.  It  is  said  that  a  United  States  dealer  recently  placed 
100,000  lbs.  with  an  Ontario  manufacturer  at  18  cents,  payable 
twelve  months  after  delivery.  There  must  have  been  an  over- 
abundant supply  on  the  United  States  market. 
On  Jan.  18,  1894,  prices  were  as  follows  : 

Fleece,  combing 17  to  18      cts.  per  lb. 

"       clothing 20  to  20        "       "     " 

Pulled  combing 17  to  18        "      '•     " 

"        super 20  to  22        "       "     " 

"        extra 24  to  26^    "       "     " 

Prices  were  about  average,  and   fleece  and  pulled  combing,  the 
two  classes  we  have  been  discussing,  were  about  the  same  price. 
On  May  31,  1894,  prices  were  as  follows  : 

Fleece,  combing 15  to  16  cts.  per  lb. 

"        clothing 18  to  20  "      "     " 

Pulled  combing 16  to  17   "      "     " 

"        super 17  to  19  "      "     " 

"        extra  .....    21  to  22  "      "     " 

Here  it  will  be  noticed  that  pulled  combing  was  even  higher 
than  fleece,  as  the  change  in  the  United    States  tariff  was  not 
definitely  settled.     This  change  took  place   in  August,  and  the 
result  was  not  fully  apparent  until  late  in  the  year. 
Now  look  at  the  prices  on  Dec.  6,  1894  : 

Fleece,  combing 1  7  to  18  cts.  per  lb. 

"        clothing     18  to  20   "      "     " 

Pulled  combing 15  to  16   "      "     " 

"        super 17  to  19   "      "     " 

"        extra 21  to  12   "      "     " 

Here  the  price  of  pulled  combing  is  two  cents  lower  than 
fleece  combing.  This  clinches  the  opening  arguments  of  this 
article. 

Since  the  first  week  in  December  both  classes  of  wools  have 
advanced  1  to  2  cents,  per  lb,  but  the  difference  is  still  the 
same,  viz.,  that  Canadian  fleece  is  worth  two  cents  more  than 
United  States  pulled  combing. 


The  bondholders  of  the  Canada  Shipping  Co.  offer  the 
creditors  37^2  cents  on  the  dollar,  which  will  no  doubt  be 
accepted,  as,  under  the  circumstances,  it  is  a  good  offer. 
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Is  admittedly  the 
Best  Selling  .  .  . 


WATERPROOF 


in  the  market,  as  proved  by  the 
experience  of  years.    :     :     :     : 


"  The  Distingue  "  has  received  the  most  flatter- 
ing encomiums  of  the  trading  world ! 


The  following  are  examples  of  opinions  of  "The  Distingue,"  voluntarily  expressed 

in   writing  by   Houses  on  this  side  : 


S.  GREENSHIELDS,  SON  &  CO.,  Montreal, 

say:  "We  have  been  selling  'The  Distingue'  Water- 
proof very  largely  for  tile  last  four  years,  and  il  has 
given  the  greatest  satisfaction  to  our  customers.  It  is 
free  from  the  disagreeable  odor  of  the  ordinary  Macin- 
tosh, perfect  in  fit  and  finish,  and  made  in  the  choicest 
designs.  We  find  it  to  be  the  best  selling 
Waterproof  in  Canada,  and  in  our  opinion  it 
is  unsurpassed   for  all  round  excellence." 

McMASTER  &  CO.,  Toronto, 

say:  "'The  Distingue'  Waterproof  is  unrivalled  as  a 
perfect-fitting  perfect  garment,  and  is  unapproachable  by 
any  other." 

GAULT  BROS.  &  CO.,  Montreal, 

say:  "We  recommend  'The  Distingue'  Garments, 
because  elegant  in  style,  carefully  made,  free  from 
disagreeable  smell,  and  MOST  IMPORTANT,  will 
stand  the  Canadian  climate,  both  heal  and  cold.  This 
make  always  kept   in  stuck." 

ROBERT  LINTON  &  CO.,  Montreal, 

say  :  "'Th*1  Distingue'  Garments  are  still  to  the  front, 
both  in  quality  and  style  ;  no  trouble  selling  them,  on 
account  of  their  many  advantages  over  [lie  ordinary 
Macintosh." 

WYLD,  GRASETT  &  DARLING,  Toronto, 

"We  have  kept  'The  Distingue'  Waterproof  in  stock 
fur  several  seasons.  We  find  them  entirely  free  from 
odor,  thoroughly  waterproof,  and  have  given  entire 
satisfaction." 

CAVERHILL  &  KISSOCK,  Montreal, 

"  After  examining  waterproof  garments  from  several 
manufacturers,  we  cannot  but  admit  that.  'The  Dis- 
tingue'    leads  them  all   in  style  and  finish." 

LONSDALE  REID  &  CO. 

say:  "' The  Distingue'  Waterproofs  give  perfect  satis- 
faction to  all — style  cut  and  finish  most  desirable." 


Victoria* 

The  Dior>nr3ue  Waterproof- 


Reliable  Proofing!     Choicest  Designs  ! 
Reasonable  Prices !        Newest  Styles  ! 

ASK    TO    SEE    SAMPLES. 
Every  garment  has  a  silk  label  or  hanger  bearing  th':  registered  title 


•Oxford- 

"The  Distingue' Wat  .proof- 


"The  Distingue." 

These  goods  may  be  had  from  any  of  the  leading  wholesale  houses.  In  ordering,  please  quote  the  Registered  Title,  "  The  Distingue. 


10 
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SELECT     BUSINESS     MEN. 

0. "Li  >■  OTH  parties  are  now  selecting  candi- 
dates to  run  in  the  coming  Domin- 
ion election  contest.  It  is  of  the 
utmost  importance  that  successful 
business  men  should  be  selected. 

There  has  been  too  much  truckling 
of  late  to  Patrons  of  Industry,  Trades' 
Unions,  and  such  like.  Both  have 
many  excellent  features  to  commend 
them.  If  the  really  good  men  in 
these  organizations  were  the  leaders,  they  would  be  deserving 
of  support,  but  in  most  instances  they  are  simply  professional 
politicians  who  are  in  politics  for  what  they  can  make  out  of  it. 
Take  the  leaders  of  the  large  deputations  of  alleged  starving 
men  in  Montreal,  Ottawa  and  Toronto  at  different  times  in  the 
past  few  years.  They  carried  a  black  flag,  and  demanded  work 
or  bread.  Many  of  them  were  offered  work,  but  refused  to  take 
it.  The  other  day  a  similar  starving  deputation  was  raising  a 
riot  in  St.  John's,  Newfoundland.  It  was  found  that  the  leader 
had  a  house  well  filled  with  provisions,  and  was  living  more 
comfortably  than  many  a  well-to-do  citizen. 

If  this  toadying  to  such  organizations  continues,  our  politi- 
cians will  get  us  into  the  same  position  as  Newfoundland  is  in 
to-day.  There  the  political  parties  vied  with  each  other  in  doing 
favors  for  the  fishermen,  farmers  and  laborers,  as  against  the 
business  men.  The  latter  were  heavily  taxed,  and  the  money 
freely  spent  in  bribing,  directly  and  indirectly.  As  a  result,  the 
country  has  been  brought  to  a  state  of  bankruptcy. 

Some  merchants  may  be  in  a  constituency  where  it  is  policy 
for  the  party  to  support  a  Patron,  or  one  of  the  various  other 
third  parties.  In  such  a  case  they  must  compel  the  party  to  give 
them  a  voice  in  the  selection  of  the  candidate  as  the  price  of 
their  support.  They  should  see  that  such  candidate  is  a  man 
who  has  made  a  success  of  the  particular  work  on  which  he  de- 
pends for  a  livelihood  ;  that  he  can  afford  the  time  and  money 
to  go  into  politics  ;  that  his  character  is  above  reproach.  In  any 
and  every  case,  level-headed  business  men  should  be  pushed 
forward  and  supported  by  their  fellow  business  men,  so  that 
the  Dominion  Parliament  may  enact  laws  which  will  be  favorable 
to  business  interests. 


HOW    TO    PAY    BROKERS. 


U 


WISH  you  would  draw  the  attention   of  your  numerous 
1     PLuropean  friends  to  a  class  of  agent  who  'does  them  up,' 
so  to  speak,"  said  a  broker  on  Saturday  morning. 

"Their  scheme  seems  to  have  originated  in  New  York,  but 
some  Canadians  have  picked  it  up.  They  go  to  England,  or 
to  some  European  country,  and  call  upon  leading  firms.  They 
represent  the  immense  importance  of  the  American  and  Cana- 
dian trade,  and  express  surprise  that  the  firm  has  not  been  do- 
ing an  enormous  business  there.  The  people  would  have  their 
goods  if  they  were  only  properly  placed  before  them  They 
(the  brokers)  explain  they  have  the  best  connection  with  the 
trade  in  the  country,  visit  every  part  of  it,  and  would  not  mind 
taking  one  more  agency  if  the  European  firm  were  willing  to 
pay  them  to  do  the  work.  The  innocent  European  manufac- 
turer always  felt  that  he  should  do  a  profitable  business  in 
America,  but  never  before  had  he  found  the  right  man  to  do  it. 


for  three,  five,  or    ten   years.     A  contract   is  prepared  and  duly 
signed.     The  American  returns  to  his  native  shores. 

"  The  European  soon  begins  to  receive  orders,  not  large,  but 
numerous,  and  he  feels  quite  pleased  with  his  agent's  work. 
Time  runs  on  and  orders  increase,  and  goods  are  shipped,  but 
when  the  day  of  reckoning  comes  it  is  found  that  the  expenses 
have  eaten  up  the  entire  proceeds  of  the  sales.  The  manufac- 
turer has  to  pay  salary  in  cash. 

"  One  English  firm,  which  is  doing  a  good  business  in  Can- 
ada, had  to  pay  on  a  five  years'  contract  about  $25,000  expenses 
to  an  American  firm.  Another  firm  is  paying  a  Canadian  broker  • 
$2,500  a  year,  and  I  am  told  his  total  sales  do  not  amount  to 
that.  It  is  no  wonder,  therefore,  that  many  European  firms  are 
disgusted  with  business  on  this  side. 

"  The  only  safe  way  is  to  pay  by  commission.  There  are 
now  any  number  of  reputable  firms  who  are  ready  to  take  good 
agencies  on  acommission." 

The  Review  agrees  with  the  broker.  Any  good  broker  is 
only  too  glad  to  get  an  agency  on  commission.  There  are  cir- 
cumstances, however,  in  which  it  may  be  advisable  to  pay  salary 
and  expenses,  but  no  manufacturer  should  close  a  contract  of 
this  sort  until  he  has  made  a  careful  inquiry  as  to  the  ability  and 
standing  of  the  firm  he  proposes  to  engage. 


A     HASTY     TOILET. 

The  Spring  Trade  Number  of  The  Dry  Goods  Review 
has  been  making  its  toilet  for  some  months  past.  It  will  ap- 
pear'bedecked  outside  and  inside  with  fancies  and  ideas  for  the 


Spring  and  Summer  trade.  Our  subscribers  who  are  enquiring 
so  anxiously  for  it  must  have  patience.  We  will  double  the  ad- 
vertising of  last  year    and  give    double    value.       Many  large 


houses  are  giving  points  which  will  be  of  great  value  to  our  sub 
He  willingly  agrees  to  pay  $2,000  to  $5,000  a  year  and  expenses      scribers. 
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HALIFAX      PROTESTS, 

ONE  great  trouble  that  the  people  of  the  Maritime  Pro 
vinces  have  is  that  they  cannot  fully  consider  themselves 
Canadians,  and  cannot  get  the  other  provinces  to  do  so.  There 
has  never  been  anything  but  "the  old  flag"  to  draw  the  pro- 
vinces together,  and  it  is  British  rather  than  Canadian. 

Viewing  these  circumstances,  it  would  seem  that  the  Can- 
adian Government  would  be  wise  to  relegate  the  Pacific  cable 
and  Australia-Canadian  steamship  line  into  the  background 
until  after  the  fast  Atlantic  service  is  settled  in  such  a  way  as  to 
give  the  Maritime  Provinces  and  Western  Canada  a  common 
interest. 

Probably  the  best  way,  and  also  the  most  consistent  way, 
would  be  to  extend  the  present  protection  policy,  and  force  all 
trade  with  Great  Britain  through  the  four  great  ports  :  Montreal, 
Quebec,  St.  John  and  Halifax.  If  Canadian  manufacturers  are 
protected  by  a  tax  of  30  per  cent,  on  competing  foreign  goods, 
why  would  it  not  be  just  as  equitable  and  fully  as  businesslike  to 
protect  Canadian  shipping,  Canadian  dock-owners  and  Can- 
adian railways  by  imposing  an  extra  tax  on  all  goods  imported 
from  Europe  via  Canadian  vessels  and  Canadian  railroads 
only  ? 

There  is  an  objection  on  the  part  of  Canadians  to  allowing 
the  New  York  or  Fall  River  manufacturers  making  goods  for 
Canada,  and  why  should  there  not  be  equal  objections  to  New 
York  transhipping  our  European  imports  that  have  come  over 
by  United  States  ships  and  are  being  sent  on  by  United  States 
lines  to  Buffalo,  Detroit,  etc.? 

At  a  meeting  of  the  Halifax  Board  of  Trade,  on  January  15th, 
the  members  approved  of  a  resolution  previously  passed  at  a 
conference  of  the  Boards  of  Trade  of  New  Brunswick.  It  was 
this  resolution  that-prompted  the  foregoing  thoughts.  It  reads 
as  follows  :  < 

Whereas,  it  is  manifestly  the  duty,  as  well  as  the  interest,  of 
each  section  of  the  Dominion,  to  assist  in  promoting  the  welfare 
and  prosperity  of  the  whole  country  ;  and  whereas  it  would  be 
advantageous  to  the  Dominion  generally  that  the  import  and 
export  trades  should  be  conducted  over  Canadian  railways  and 
through  Canadian  seaports  ; 

Therefore,  resolved,  that  the  managers  of  the  Grand  Trunk, 
the  Intercolonial,  and  Canadian  Pacific  railways,  as  well  as  the 
various  Boards  of  Trade  throughout  the  Dominion,  be  requested 
to  promote  the  foregoing  idea  so  far  as  practicable,  especially 
by  utilizing  Maritime  Province  seaports  during  the  winter  season, 
when  the  St.  Lawrence  is  closed  to  navigation.  And,  further, 
resolved  that  the  Dominion  Government  also  be  requested  to 
co-operate  in  every  possible  way,  more  particularly  when  arrang- 
ing future  steamship  subsidy  contracts,  which  should  always 
stipulate  for  the  use  of  Canadian  ports  only,  and  thus  carry  out 
the  policy  of  "Canada  for  Canadians." 


In  the  second  place,  those  ordering  late  will  get  the  poorest 
patterns.  In  ordering  this  year,  jobbers  have  maintained  the 
length  of  their  ranges,  but  taken  smaller  quantities  of  each 
variety.  Hence,  the  best  selling  lines  will  be  cleaned  out  sooner 
than  usual.      Verbum  sap,  etc. 


DO    NOT    WAIT    TOO    LONG. 

Viewing  the  trade  as  a  whole,  it  may  safely  be  said  that  the 
retailer  may  wait  too  long  before  placing  his  spring  orders. 
There  are  special  reasons  why  this  advice  is  more  applicable  at 
this  season  than  at  preceding  ones. 

In  the  first  place,  the  jobbers'  stocks  are  smaller  than  usual. 
Do  you  want  proof?  If  so,  see  the  figures  showing  the  volume 
of  goods  imported.  If  this  is  so,  and  trade  is  equal  to  last  year, 
the  last  man  on  hand  must  take  what  he  gets,  and  that  will  be 
what  other  men  leave. 


BUSINESS     FAILURES. 

Messrs.  R.  G.  Dun  &  Co.  have  published  the  following 
statistics  of  the  failures  in  Canada  for  1894  : 

Province                       No.           Assets.  Liabilities. 

Ontario 826     $  5,159,776  $  6,288,442 

Quebec 664         5,546,657  7,671,421 

British  Columbia..      78          1,047,073  925,106 

Nova   Scotia 117             393,127  599,580 

Manitoba 82             637,060  604,984 

New   Brunswick...      80             684,224  1,451,712 

P.  E.   Island 7               39, 816  63,013 

Newfoundland  ....        2                 2>323  8,95 7 

Total......      1,856     $13,510,056    $17,616,215 

The  following  are  the  banking  failures  in  Ontario,  Quebec 
and  British  Columbia  for  the  past  twelve  months,  as  published, 
by  the  same  firm:  Ontario,  four,,  assets  $170,490,  liabilities 
$184,993  !  Quebec,  one,  assets  $181,859,  liabilities  $164,777  ; 
British  Columbia,  one,  assets  $581,960,  liabilities  $527,044  ; 
total,  six  firms,  with  assets  amounting  to  $914,309  and  liabili- 
ties $876,814. 

HOW    TO    RETURN    COODS. 

JOBBERS  and  manufacturers  occasionally  complain  that  re- 
tailers return  goods  which  they  have  ordered  with  the 
simple  explanation,   "  Don't  want." 

Sometimes  the  cases  are  not  opened  ;  at  other  times  they 
are,  and  the  goods  displayed  for  a  few  days  :  then,  fearing  they 
cannot  sell,  they  repack  them — carelessly,  very  often — and  ship 
back.  The  jobber  writes  for  an  explanation,  but  can  get  none. 
If  he  is  a  man  of  some  backbone,  he  will  either  insist  on  the 
buyer  accepting  the  goods,  or  instruct  his  men  never  to  sell  that 
house  again.  Too  often,  he  meekly  submits,  but  he  remembers 
the  man  and  watches  for  him  in  future,  and  makes  him  suffer 
eventually. 

There  is  another  class  of  business  men  who  buy  more  than 
they  really  want,  often  under  the  influence  of  good  salesmen. 
When  the  season  comes  round,  and  before  they  unpack  and 
handle  the  goods,  they  figure  that  they  have  overbought,  and 
write  at  once  to  the  house,  explaining  the  circumstances,  and 
asking  them  to  be  good  enough  to  take  back  a  portion  of  their 
purchases. 

A  house  which  will  not  then  endeavor  to  help  a  customer 
out,  does  not  deserve  the  trade  in  the  future.  There  are  some 
houses  that  will  be  only  too  glad  to  put  themselves  out  for  such 
a  customer. 

The  men  who  return  goods  without  explanation,  and  who 
will  not  answer  letters  concerning  their  actions,  are  not  business 
men.  They  should  join  the  Patrons  of  Industry,  and  find  their 
level.  The  men  who  ask  permission  to  return  before  doing  so, 
are  trusted  and  respected,  and  favored  when  opportunity  offers. 


Is  the  Spring  Number  of  THE  DRY  GOODS  REVIEW  out  yet?" 
is  an  enquiry  from  Vancouver,  B.C.  "I  have  just  finished 
stock-taking,  and  do  not  want  to  buy  till  I  see  what  is  offer- 
ing and  what  is  new." 
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STAPLETON      CALDECOTT. 

ON    January   24th    Mr.   Stapleton    Caldecott    received  the 
highest  honor   that  could   be   bestowed   on   him   by  the 

merchants  and  other  business  men  of  Toronto.  He  was  elected 
to  the  position  of  president  of  the  Hoard  of  Trade,  and  that 
without  opposition.  It  is  needless  to  say  that  Mr.  Caldecott 
will  be  an  efficient  president,  and  that  much  may  be  expected 
during  his  term  of  office.  His  clear  comprehension  and  wide 
knowledge  of  all  questions  relating  to  trade,  and  his  energetic 
executive  methods,are  the  qualities  which  will  ensure  success  and 
advancement  under  his  regime. 

Mr.  Caldecott  has  long  been  a  leading  member  of  the  Board 
of  Trade,  and  a  member   of  the  most  active   committees,  espe- 
cially those  on  Insolvency  and  Assessments.   He  succeeded  the 
late  Hon.  John  Macdonald 
as    chairman     of  the    Dry 
(ioods  Section  in  i88q,  and 
remained   in   the    position 
five  years,  being  succeeded 
last  year  by  Mr.  Alexander. 
In     1894    Mr.     Caldecott 
was    first   vice-president  of 
the  Board,  and   gave  great 
satisfaction  in  this  position. 

Mr.  Caldecott  is  head 
of  the  wholesale  dry  goods 
house  of  Caldecott,  Burton 
&  Spence,  and  was  born 
at  Chester,  Eng.,  in  1836, 
his  father  being  Robert 
Caldecott,  merchant,  of 
that  ancient  city.  A  free- 
man of  that  city  by  rea- 
son of  birth,  he  is  fully 
qualified  as  such  to  vote  in 
all  parliamentary  elections 
there.  He  was  educated 
at  Chorlton  Hall  School, 
Manchester,  and  com- 
menced his  business  career 
in  1850.  After  serving  his 
apprenticeship  he  went  to 
Liverpool,  Glasgow  and 
London  to  complete  his 
business  education.  Mr. 
Groucock,  founder  of  the 
firm  of  Groucock,  Cope- 
stake,  Moore  &  Co.  (being 
the  firm  of  which  (leorge 
Moore,  the  famous  philanthropist,  was  a  member),  was  Mr. 
Caldecott's  godfather,  and  when  that  gentleman  died  his  god- 
son made  up  his  mind  to' seek  his  fortune  in  other  fields.  He 
was  offered  and  accepted  a  position  in  a  wholesale  dry  goods 
house  in  Montreal  as  buyer.  This  was  in  1858,  which  marked 
the  commencement  of  his  business  career  in  Canada.  For  some 
years  he  traveled  all  over  the  Dominion,  representing  first  J. 
M.  Ross  &  Co.,  then  Thomson,  Claxton  &  Co.,  and  ultimately 
T.  James  Claxton  &  Co.  In  this  latter  firm  he  acquired 
an  interest  which,  however,  he  gave  up  with  the  object  of 
coming  to  Toronto  with  Messrs.  Burton,  Harris  and  Spence. 
He  entered  into  partnership  with    these   gentlemen  in    1878, 


Stapleton    Cai  deco  i  i  . 
President  of  Toronto  Hoard    of  Trade  for 


founding  the  present  business  of  Caldecott,  Burton  &  Spenc. 
An  Englishman  of  note,  who  practised  what  he  preached, 
once  wrote  :  "  Education  is  not  to  be  confounded  with  the  mere 
teaching  of  reading,  writing  and  arithmetic,  nor  with  what  goes 
by  the  name  of  history  and  geography.  It  means  the  teaching 
of  the  condition  of  well  being,  and  the  training  of  youth  to  the 
observance  of  these  conditions."  Mr.  Caldecott  is  evidently 
imbued  with  the  same  belief,  and  ever  since  coming  to  this 
country  he  has  been  a  zealous  friend  of  young  men,  and  has 
made  their  well-being  his  special  and  thoughtful  care.  When 
in  Montreal  he  was  one  of  the  moving  spirits  in  the  Mercantile 
Library  Association,  the  Mercantile  Literary  Society,  and  the 
Young  Men's  Christian  Association.  He  was  honored  by  being 
made  president  of  the  Library  Association,  and  was  for  several 
years  vice-president  of  the  Y.M.C.A.      He  is   a  member  of  the 

Church  of  England,  and 
also  took  an  active  part  in 
church  affairs  while  in  that 
city,  having  been  a  church- 
warden, delegate  to  the 
synod,  and  Sunday  school 
superintendent.  When  he 
moved  to  Toronto  he 
continued  his  active  in- 
terest in  young  men  and 
Christian  work  generally. 
He  is  at  present  a  delegate 
to  the  synod  for  St.  Paul's 
Church,  where  he  worships  ; 
teacher  of  a  large  adult 
Bible  class,  which  meets 
in  the  North  End  Church 
Hall:  treasurer  of  Wycliffe 
College  ;  and  has  held  the 
office  of  president  of  the 
Young  Men's  Christian 
Association,  being  now  one 
of  its  trustees.  He  is  a 
director  of  the  sanatorium 
for  helping  the  victims  of 
narcomania  ;  a  director  of 
the  Bible  Society ;  presi- 
dent of  the  Victoria  In- 
dustrial School  at  Mimico, 
and  connected  with  other 
educational  institutions. 

He    was    one    of   the 
founders  of  the  Commer- 
cial Travelers'  Association 
of  Toronto,    and    also   of 
Montreal,  and  held  the  office  of  director  in  both  associations. 

Mr.  Caldecott  has  been  a  frequent  contributor  to  the  press, 
writing  chiefly  upon  religious  subjects  and  questions  of  social 
economy.  He  is  a  strong  advocate  of  temperance  principles. 
Politically  he  is  a  Liberal,  holding  free  trade  views,  yet  a  strong 
supporter  of  British  connection.  In  this  latter  respect-he  is 
loyal  to  the  core.  As  an  evidence  of  his  patriotism,  at  the  time 
of  the  Fenian  raid  he  joined  the  volunteers,  and  served  as  a 
private  in  the  field.  When  the  battle  of  Ridgeway  was  fought. 
he  was  with  his  company  all  that  day  and  the  following  night, 
guarding  Victoria  bridge,  Montreal,  against  a  probable  attack 
by  the  enemy. 
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Black 


Was  never  more  popular  than  at  present. 
The  highest  class  of  Black  Dress  Fabrics 
"  For  Gentlewomen." 


Black  Crepon 
Fancy  Crepon 


Silver  Crepon 
Cream  Crepon 


Silk  Mixed  Crepon 
White  Crepon 


ESTAMINES,  in  Black,  Navy  and  Cream.     COATING  SERGES,   in  all  the 

leading  shades  at  popular  prices. 


Fancy  Colored  Dress  Goods 
Fancy  Silk  Mixed   Dress  Goods 
Tweed  Effect  Dress  Goods 
Ladies'  Costume  Dress  Goods 
Mourning    and    Half   Mourning 
Dress  Goods 

All  with  Trimmings  to  Match 


Plain  and  Fancy  White  Cotton  Dress  Fabrics. 
Washing  Zephyrs,  Plain  and  Fancy. 


It  will  pay  you 
to  buy   .   .   . 


OUR  LINENS 


Prints  are  now  arriving  and  will  be  shipped  early  in  January. 
Special  lines,  extra  value,  in  Sunshades  and  Umbrellas. 


Hosiery,  Gloves 
Underclothing 
Laces 


Brophy,  Cains  &  Co. 


196  McGILL 
STREET 


Embroideries 

Handkerchiefs 
Our  Specialties 


Montreal 


The  leading  thought  of  Mr.  Caldecott's  life  has  been  that 
success  ever  waits  upon  the  man  who  aims  in  the  right  manner, 
in  the  right  direction,  for  the  right  purpose  ;  that  integrity,  cap- 
acity and  determination  will  create  opportunity  ;  that  true- 
success  in  life  consists  not  merely  in  making  a  large  and  pros- 
perous business — which  many  accomplish  whose  lives  have  been 
sad  failures — but  in  bending  every  energy  to  the  greater  and 
higher  purpose  of  the  development  of  a  high  and  lofty  character; 
and  that  when  business  is  conducted  upon  correct  principles  it 
can  be  made  not  only  to  yield  profitable  results,  but  assist  in 
the  building  up  of  that  righteousness  which  is  alike  the  glory 
and  the  safety  of  nations.  Guided  by  these  principles,  it  is  not 
surprising  that  his  firm  has  been  successful  in  building  up  a 
lucrative  trade  extending  from  the  Atlantic  to  the  Pacific,  and 
in  earning  for  itself  an  enviable  reputation  for  just  and  upright 
dealing  in  all  its  business  relations. 


AMERICAN     PRINTS. 

Last  month  Thk  Review  referred  to  the  fact  that  some 
very  low  offers  had  been  made  on  American  colored  cottons  and 
prints  in  Montreal.  Enquiry  this  month  among  leading  houses 
in  the  trade  in  that  city  demonstrates  that  so  far  the  visits  of 
American  travelers  and  the  circulation  of  innumerable  circulars 
have  not  led  to  any  large  business  being  done  in  these  goods. 
Possibly  two  or  three  odd  lots  have  been  placed  here  and  there, 
but  that  is  all.  As  a  leading  Montreal  wholesaler  put  it,  the 
cheaper  grades  of  Canadian  prints  are  jobbing  out  at  a  lower 
price  than  American  can  be  laid  down  at,  which  effectually  bars 
the  prospect  of   any  severe    competition  unless  the   Americans 


offer  still  lower.  If  they  do  so  the  manufacturers  here  are  very 
apt  to  repeat  the  tactics  they  followed  last  fall,  when  they  re- 
solved upon  a  radical  decline  to  meet  this  prospective  American 
competition.  At  present  the  lower  grades  of  domestic  prints 
are  jobbing  out  at  about  5c.  Now,  allowing  that  the  American 
offers  were  low,  even  if  they  could  be  had  for  ic.  less,  to  lay 
them  down  duty  paid  would  put  them  above  the  level  of  the 
jobbing  basis  for  domestic,  and  when  the  jobber's  profit  is  cal- 
culated in  addition  it  will  be  recognized  that  the  difference  has 
to  be  of  a  substantial  Jund  to  permit  serious  competition  from 
the  American  article. 


AN    ADVANCE    IN    MUSLINS. 

Retailers  must  be  careful  this  season  when  placing  their 
orders  for  Swiss  spot  muslins.  Within  a  short  time  these  goods 
have  been  advanced  on  the  Swiss  market  some  30  or  35  per 
cent. 

But,  in  spite  of  this,  it  would  be  unwise  for  the  Canadian  re- 
tailer to  place  his  orders  at  a  price  higher  than  that  of  last 
year.  Most  of  the  large  jobbers  placed  their  orders  before  the 
advance  occurred,  and  hence  will  be  able,  if  they  wish,  to  supply 
at  the  old  prices. 

The  importing  retailers  will  be  at  a  disadvantage  in  this 
class  of  goods,  as  they  usually  purchase  later  than  the  jobber, 
and  hence  would  more  likely  be  caught  by  the  advance. 


"  Isn't  my  subscription  to  THE  DRY  GOODS  REVIEW  paid  up, 
if  so,  why  don't  you  send  me  the  Spring  Issue?"  is  an 
anxious  enquiry  from  St.  John,  N.B. 
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WE     ARE     MAD. 

WE  arc  mad  and  we  don't  care  who  knows  it.  In  October 
we  inaugurated  a  window-dressing  contest  which  re- 
quired photos  o(  three  well-dressed  windows  from  each  contest- 
ant. The  first  prize  was  $20,  the  second  $10  and  the  third  $5. 
These  were  cash  prizes,  and  you  cannot  inflate  the  value  of 
cash  in  this  country,  hence  $20  meant  $20.  It  would  have 
been  paid  in  gold  or  its  equivalent  (which  in  this  case  is  our 
cheque). 

What  was  the  result  ?  That's  just  what  makes  us  mad.  The 
result  was  that  three  contestants,  who  are  always  alive,  sent  in 
their  three  photos  each.  Does  that  indicate  the  number  of 
drv  goods  merchants  in  this  country  who  take  an  interest  in 
keeping  their  windows  bright  and  attractive  ?  If  it  does  there  is 
something  radically  wrong  somewhere. 

We  recognize  that  it  is  a  sort  of  "give-away"  on  ourselves 
and  on  the  trade  to  acknowledge  these  facts,  but  we  are  honest 
or  we  are  nothing.  Of  course,  frosted  windows  and  a  busy 
holiday  season  explain  the  matter  partially,  but  still  not  entirely. 

Now,  in  order  to  give  the  trade  a  chance  to  redeem  itself, 
we  have  decided  to  extend  the  time  for  this  contest  until 

APRIL  15th. 

Each  merchant  competing  must  dress  three  windows  and 
have  a  photograph  of  each  taken.  These  three  photos  must 
be  mailed  not  later  than  the  date  mentioned. 

Remember,  the  First  Prize  is  $20  ;  the  Second  $10,  and  the 
Third  $5,  and  that  the  winning  windows  will  be  published  in 
The  Review. 

If  you  have  not  the  time  to  get  up  three  windows  let  us  have 
photos  of  one  or  two  for  publication — not  for  competition.  Show 
your  wholesaler  and  your  manufacturer  that  your  are  alive ;  give 
others  in  distant  parts  of  Canada  ideas  and  get  theirs  in  return. 

We  did  not  put  up  our  good  gold  for  fun,  but  to  buy  ideas 
for  you  and  from  you.  Within  the  past  month  we  have  had 
many  enquiries  from  our  subscribers,  asking  for  books  and  in- 
formation on  window  dressing.  In  reply  to  these  enquiries  we 
would  say  that  it  is  impossible  to  get  anything  on  window-dress- 
ing that  would  be  of  value  to  the  majority  of  our  readers.  All  we 
know  or  hear  of  is  given  in  these  columns  each  month. 


SPECIAL     MONTREAL     NEWS. 

TRAVELERS  for  Montreal  houses  started  out  on  their 
spring  placing  trips  about  the  middle  of  the  month  and 
their  experience  has  been  encouraging  on  the  whole.  In  some 
sections  in  fact,  notably  in  some  of  the  more  important  districts 
in  Ontario,  the  orders  on  spring  account  are  better  than  they 
were  last  year,  while  in  others  there  is  a  falling  off.  On  the 
whole,  however,  the  consensus  of  opinion  is  that  the  spring 
orders  so  far  received  are  equal  to  last  January.  In  Quebec 
buyers  have  been  a  little  backward  in  placing  their  orders, 
notably  on  the  south  shore  in  the  Eastern  Townships. 

Letter  orders  have  been  very  good  also,  and  the  expectation 
derived  from  this  fact  is  that  the  retail  traders  want  supplies.  In 
this  connection  it  is  worthy  of  note  that  the  wholesalers  are 
pursuing  a  cautious  course.  More  than  one  jobber  in  Mon- 
treal showed  The  Review  a  whole  sheaf  of  orders  that  they  had 
decided  not  to  fill,  and  in  view  of  the  fact  that  this  caution  pre- 
vails it  is  gratifying  to  note  that  the  tiade  generally  report  the 
volume  of  trade  to  be  almost,  if  not   quite,  equal   to  that  of   last 


January.  The  fact  that  the  cautious  spirit  has  not  materially 
diminished  the  volume  of  business  is  a  good  proof  that  the  trad- 
ing that  is  being  done  is  being  carried  on  on  a  healthy  basis. 

All  accounts  agree  that  stocks  of  winter  goods  have  been 
pretty  well  broken  into,  and  as  buyers  operated  very  cautiously 
last  fall  it  is  anticipated  that  the  stock  carried  over  will  be 
smaller  than  usual.  Another  gratifying  fact  was  that  a  large 
amount  of  arrears  which  were  due  in  December  were  wiped  off, 
quite  a  few  of  which  accounts  had  already  been  written  off  by 
the  firms  interested  as  bad. 

During  the  past  two  weeks  all  lines  of  spring  cottons  and 
woolens  have  shared  in  the  enquiry.  This  is  notably  the  case 
with  serges  and  cashmeres,  which  give  every  indication  of  being 
good  popular  lines  this  fall.  Linings  of  all  descriptions  have 
experienced  a  good  demand,  which  is  generally  a  good  sign,  as 
it  shows  that  the  expectations  are  that  other  lines  will  be 
wanted. 

There  is  a  good  sale  for  duckings  of  all  descriptions,  which 
promise  to  be  very  fashionable,  and  large  lines  of  these  have 
been  disposed  of,  while  a  good  enquiry  is  also  experienced  for 
Canadian  sateens.  Spring  underwear  and  hosiery  are  well  ep- 
quired  for,  and  both  prints  and  denims  are  wanted. 

Fancy  prints,  woolen  and  worsted  dress  goods,  ribbons  and 
laces  are  fairly  well  enquired  for,  but  the  volume  of  trade  in 
these  is  not  large. 

There  is  a  stock  of  oil  cloths  and  a  fine  assortment  of  Wil- 
ton, tapestry,  Brussels,  and  other  carpets  in  the  new  premises 
acquired  last  year  by  Thibaudeau  Bros.  The  firm  is  making 
this  department  of  its  trade  a  leading  line  this  year,  and  is 
sparing  no  pains  to  push  it  along. 

A  visit  to  the  first  flat  of  the  large  warehouse  of  Thibaudeau 
Bros.,  on  St.  Paul  street,  will  convince  any  reasonable  person 
that  the  firm's  stock  of  both  domestic  and  imported  prints  is  an 
unusually  large  one. 

Advices  to  Thouret,  Fitzgibbon  &  Co.  from  abroad  state 
that  the  feeling  is  very  firm  on  all  lines  of  white  goods,  from 
gloves  to  muslins.  All  the  leading  manufacturers  of  these  goods 
are  booked  ahead  until  the  middle  of  November,  and,  as  a  con- 
sequence, are  not  very  anxious  to  enter  up  any  orders  for  future 
supplies. 

Fancy  goods,  spring  woolens,  Canadian  sateens,  ribbons 
and  laces  have  all  been  active  this  week. 

For  any  repeats  on  fine  imported  muslins,  on  which  buyers 
demand  delivery  before  the  middle  of  the  summer,  sales  agents 
are  asking  an  advance  of  jo  per  cent,  in  value. 

Thouret,  Fitzgibbon  &  Co.  expect  their  first  shipment  of 
spring  gloves  in  the  course  of  a  fortnight.  The  firm  has  pro- 
vided for  a  lair  quantity  of  stock  in  excess  of  its  actual  spring 
orders,  thus  offering  in  these  goods  the  great  advantage  of  fresh 
stock,  which  all  buyers  will  readily  recognize. 


HOSIERY     AND     GLOVES. 

W.  R.  Brock  &  Co.  are  as  usual  ahead  of  the  times  in  these 
departments.  They  have  established  a  reputation  for  having 
"  up-to-date  "  goods  and  what  the  trade  require.  A  special  effort 
is  always  made  to  have  extra  value  to  retail  at  popular  testing 
prices,  and  for  this  reason  they  have  been  unusually  successful. 
The  trade  has  to  admit  that  25  cents  is  a  popular  price  at  which 
to  retail  gloves  and    hosiery.     W.  R.   Brock  &  Co.  ask  buyers 
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who  demand  the  best  to  inspect  the  following  :  "  Magnet,"  a 
ladies'  HermsdorPs  stainless  black  hose,  40  gauge,  Macco  yarn, 
having  double  soles,  heels  and  toes,  with  high  spliced  ankles  ; 
"O  13,"  a  ladies' 2-1  ribbed  black  cashmere  hose  ;"  A  A,"  a 
ladies'  extra  special  plain  black  cashmere  hose;  "Special,"  a 
ladies'  Hermsdorf  stainless  black  tafetta  glove  5520,  521  and 
522.  ladies'  black,  colored  and  cream  pure  silk  gloves  ;  505, 
506  and  507,  ladies'  black,  cream  and  tan  pure  silk  mitts. 

Any  one  of  these   enumerated  lines   can  be   retailed  with  a 
good  margin  of  profit  at  the  popular  price  named. 


pillows,  cushions,  eider  down  bed  covers,  and,  in  fact,  everything 
in  which  feathers  can  be  utilized.  The  first  shipment  of  3,000 
pounds  has  just  been  received  by  this  company. 


S.     GREENSHIELDS,     SON    &     CO 

S.  Greenshields,  Son  &  Co.  report  that  their  spring  orders, 
so  far,  indicate  good  prospects  for  cashmeres,  prints,  muslins, 
Swiss  spot  muslins  and  Priestley's  cravenettes. 

There  are  good  indications  of  a  satisfactory  demand  for 
English  flannelettes,  and  also  that  zephyrs  will  be  largely  worn 
this  spring.  On  their  first  flat  the  above  firm  show  a  large 
range  of  these  goods,  such  as  woven  and  printed  flannelettes  in 
various  designs,  and  fine  Scotch  zephyrs. 

A  full  range  of  prints  is  a  heavy  line  with  S.  Greenshields, 
Son  &  Co.  They  control  the  well  known  "  Crums  "  print  in  the 
Montreal  market,  and  it  is  meeting  with  great  recognition  from 
the  trade.  A  full  line  of  Canadian  and  imported  prints  is  also 
carried  for  buyers  to  select  from. 

In  dress  goods  Priestley's  "  Eudora"  cloth,  a  new  feature, 
promises  to  be  a  strong  favorite.  It  is  a  silk  warp  cloth,  and 
can  be  had  only  from  S.  Greenshields,  Son  &  Co.  They  carry 
also  their  usual  full  range  of  other  dress  goods.  Noticeable 
lines  in  this  connection  are  their  Lappet  muslins,  in  which  they 
offer  special  value,  and  some  striking  numbers  in  "  Peau  de 
Soie  "  and  "Faille  Royale." 

An  extensive  range  of  box  cloths  and  worsteds  will  be  certain 
to  attract  attention  in  this  firm's  woolen  department,  while  as 
usual  they  show  an  extensive  range  of  smallwares,  hosiery,  gloves, 
ribbons,  laees,  etc.  They  note  in  this  connection  a  very  grati- 
fying demand  for  ribbons,  and  look  for  a  good  spring  trade  in 
them  this  season.  The  firm  also  carries  its  usual  large  stock 
of  carpets  and  housefurnishings. 


A     CHANGE     OF    MARKET. 

It  may  not  generally  be  known,  says  Dun's  Review,  that  the 
feathers  of  wild  fowl  form  such  an  important  factor-in  the  feather 
and  down  business.  The  Alaska  Feather  and  Down  Co.,  of 
Montreal,  have  recently  completed  arrangements  with  the 
Hudson's  Bay  Co.,  whereby  they  have  secured  the  entire  amount 
collected  annually  on  the  coasts  of  Hudson's  Bay  and  Labrador, 
amounting  to  the  large  aggregate  of  six  tons  per  year.  These 
feathers  are  gathered  mainly  by  Indians,  and  are  from  geese, 
ducks  (including  the  eider  duck),  gulls  and  partridge,  and  are 
said  to  be  of  a  very  superior  quality.  When  it  is  considered 
the  small  weight  of  feathers  contributed  by  a  single  bird,  a  faint 
idea  may  be  conceived  of  the  tremendous  slaughter  there  must 
be  to  secure  12,000  pounds  of  feathers.  These  feathers  have 
been  shipped  to  England  by  the  Hudson's  Bay  Co.  for  the  past 
200  years,  and  are  sold  at  auction.  They  continue  to  be  ship- 
ped there  as  usual,  and  are  reshippcd  to  Montreal  in  unbroken 
packages,  when  they  are  taken  in  hand  by  the  above  named 
company,  who  have  an  extensive  plant,  and  are  converted  into 


SPECIAL     NOVA     SCOTIA     LETTER, 

Halifax,  Jan.  26. 

The  dry  goods  trade  in  Nova  Scotia  during  the  present 
month  is  reported  as  being  very  good.  Buyers  ordered  freely, 
but  collections  have  been  exceedingly  slow.  This  is  particularly 
the  case  in  the  eastern  parts,  where  dealers  are  awaiting  returns 
from  Newfoundland  which  will  never,  never  come.  The  out- 
look for  the  year  is  fair,  but  there  is  nothing  to  indicate  a  better 
or  more  satisfactory  trade  than  last  year. 

Our  wholesale  men  report  the  prospects  for  trade  on  P.  E. 
Island  very  poor.  The  island  is  now  looked  upon  as  an  unsatis- 
factory field. 

Sol.  Clarke,  of  Mount  Stewart,  P.E.  Island,  is  here,  trying  to 
effect  a  compromise  with  his  creditors.  He  was  burned  out  a 
short  time  ago.  His  liabilities  are  $17,000,  and  his  creditors 
number  75,  scattered  over  the  island,  the  provinces  and  Quebec 
and  Ontario.     He  is  offering  50  cents  on  the  dollar. 

The  retail  trade  in  Halifax  has  had  a  good  month,  although 
the  mild  weather  has  slackened  the  demand  for  heavy  goods. 

Two  English  drummers  have  been  here  for  the  past  week, 
taking  orders  for  clothing.  They  canvassed  every  man  who 
could  pay  for  a  suit,  and  as  Halifax  is  very,  very  English,  they 
took  a  large  number  of  orders.  One  of  them  remarked  the 
large  number  of  men  who  wear  knickerbockers.  They  were 
shocked  to  learn  that  such  were  not  considered  "  good  form  " 
in  England. 

The  early  closing  movement  has  at  last  reached  this  city. 
The  retail  dry  goods  merchants  and  their  employes  will  petition 
the  Legislature  for  an  Act  similar  to  that  of  Ontario.  The  move- 
ment was  started  by  a  young  lady  clerk  in  Barnstead  &  Suther- 
land's. 

Mr.  Geo.  McLaughlin,  of  Annapolis,  has  opened  a  branch 
at  Middleton,  with  his  son,  W.  W.  McLaughlin,  in  charge. 

Mr.  Robert  Pugsley,  of  Etter  &  Pugsley,  Amherst,  has  gone 
to  Europe.  He  will  visit  the  principal  markets  on  the  look-out 
for  dry  goods  novelties. 

James  Paton  &  Co.,  of  Charlottetown,  have  made  a  new  de- 
parture for  that  city.  They  have  adopted  the  "  cash  down  " 
system. 

The  Yarmouth  Woolen  Mills  Co.  have  enlarged  their  plant 
by  the  addition  of  eight  double-width  Knowles  looms.  So  far 
the  mills  have  not  proved  a  paying  investment,  but  the  directors 
are  hopeful  for  the  future.  Some  of  their  goods  have  been 
placed  in  Quebec  and  Ontario  by  James  Cantlie  &  Co.,  Mon- 
treal, selling  agents  for  the  mills. 

The  annual  meeting  of  the  Eureka  (Pictou  Co.)  Woolen 
Manufacturing  Co.  was  held  last  week.  The  year  has  been  the 
best  in  the  company's  history.  A  satisfactory  dividend  was  de- 
clared and  a  snug  sum  carried  to  rest.  Additional  machinery 
is  being  put  in,  as  the  company  were  unable  to  fill  all  orders 
during  the  past  year. 

Taunton. 


Where  is  my  Spring  Number  of  THE  DRY  GOODS  REVIEW?  " 
writes  a  subscriber.  "Don't  forget  me,  because  I  want  to 
see  what  new  goods  are  offering,  and  if  there  are  any 
new  ideas, " 
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WARRING    KENNEDY. 

TO  BE  elected  Mayor  of  the  city  of  Toronto  is  a  consider- 
able honor ;  to  be  elected  by  the  largest  majority  ever  given 
to  a  candidate  for  the  office  is  a  great  honor ;  but  to  be 
re-elected  for  a  se<  ond  term  is  a  greater  honor  and  one  seldom 
bestowed.  By  electing  Warring  Kennedy  to  be  Mayor  of  their 
city  for  1895,  the  citizens  of  Toronto  have  conferred  this 
"greater  "  honor  upon  him.  He  was  re-elected  not  because  he 
was  her  most  wealthy  or  most  blue-blooded  citizen,  but  because 
he  was  an  honest,  God-fearing,  broad-minded  business  man, 
who  in  his  term  of  office  had  spared  neither  his  physical  nor 
mental  powers  in  his  endeavor  to  promote  the  city's  interests. 

Few   business  men  are  willing  to  sacrifice   their   time  and 
business  to  serve  their  city  or  their  country.     But  those  who  do, 
deserve  laurel   wreaths  for  the  sacrifices  they  make  in  undertak- 
ing work  which   too  often  is 
paid    for    only     with    severe 
criticism,    and,   perhaps,   op- 
probrium. 

Bacon  says  :  "  The  mould 
of  a  man's  fortune  is  in  his 
own  hands."  Mr.  Kennedy, 
who  is  now  sole  surviving 
partner  of  the  wholesale  dry 
goods  firm  of  Samson,  Ken- 
nedy &  Co.,  lias  exemplified 
this  saying  in  his  self-made 
record.  He  is  a  native  of 
County  Down,  Ireland,  and 
commenced  his  business  ca- 
reer as  an  apprentice  in  a 
dry  goods  store  in  the  town 
ofKilrea.  At  the  expiration 
of  his  apprenticeship  he  went 
to  Belfast,  where  he  lived 
for  several  years,  occupying 
various  positions  of  trust. 
Like  many  other  young  men 
of  push  and  enterprise,  he 
decided  to  try  his  fortune  in 
Canada.  He  arrived  in  To- 
ronto in  1857,  during  one  of 
the  greatest  commercial  crises 
that  the  country  has  passed 
through.  Nothing  daunted, 
he  accepted  a  subordinate 
position,  but  his  natural  force 
of  character  soon  drew  mark- 
ed attention  to  him,  and  his 

services  were  eagerly  sought  after.  His  advancement  was  rapid, 
so  much  so  that  he  was  drawing  the  yearly  salary  of  $4,000. 
when  in  1869  he  formed  a  partnership  with  Mr.  A.  G.  Samson 
and  Mr.  Alexander  Gemmel,  both  since  deceased,  under  the 
name  of  Samson,  Kennedy  &  Gemmel.  The  three  partners 
were  all  previously  connected  with  the  establishment  of  John 
Macdonald  &  Co.  The  firm  commenced  business  in  the  ware- 
house, corner  of  Scott  and  Col  borne  streets,  and,  a  few  years  ago, 
on  the  retirement  of  Mr.  Gemmel,  the  firm  name  was  changed 
to  Samson,  Kennedy  &  Co.,  under  which  it  will  continue. 

Mr.    Kennedy  has,  by  persistent  labor  and   application,  won 
commercial  and  other  honors  of  the  worthiest  description.      He 


Warring    Ki  nne dy, 
Mayor  of  Toronto  for   :8u4  ami 
[From  an  oil  painting.  I 


has  always  been  an  indefatigable  worker,  not  only  in  business 
but  in  helping  along  anything  that  enlisted  his  sympathy  and 
approbation.  He  is  a  man  of  wonderful  vitality  and  energy, 
earnest  and  persevering  in  his  zeal  for  the  good  of  his  fellows, 
and  untiring  in  his  labors  for  the  betterment  of  their  condition, 
both  morally  and  physically.  He  took  a  leading  part  in  the 
organization  of  the  Commercial  Travelers'  Association  of  Can- 
ada in  187 1,  being  one  of  the  charter  members,  and  when  the 
first  annual  meeting  was  held  the  following  year  he  was  honored 
by  being  elected  president,  and  is  now  an  honorary  director. 
His  interest  in  the  association  has  never  flagged,  and  when  the 
Commercial  Travelers'  Mutual  Benefit  Society  was  formed  in 
1 88 1  he  was  appointed  treasurer,  which  office  he  still  holds.  He 
also  takes  a  warm  interest  in  the  Commercial  Travelers'  Circle, 
which  has  for  its  chief  object  the  promotion  of  temperance 
among  the  fraternity.     As  an  evidence  of  his  popularity  he  was 

elected  alderman  in  187 1, 
polling  the  largest  vote  on 
record,  up  to  that  time,  in 
favor  of  any  of  the  city 
fathers.  In  1887  he  was 
asked  to  run  for  Mayor,  and, 
although  he  was  unsuccess 
ful  in  the  contest,  he  polled 
a  very  large  vote.  He  was 
several  times  urged  to  enter 
the  political  field,  but  de- 
clined, much  to  the  chagrin 
and  disappointment  of  his 
friends,  as  he  is  a  ready, 
fluent  and  forcible  speaker. 
His  fellow-countrymen  also 
showed  their  appreciation  of 
his  merits  by  electing  him 
president  of  the  Irish  Pro- 
testant Benevolent  Society  in 
1872.  Mr.  Kennedy  is  now 
chairman  of  the  Board  of 
the  Toronto  General  Burying 
Grounds  Trust  ;  senior  hon- 
orary secretary  of  the  Upper 
Canada  Bible  Society  :  a 
member  of  the  High  School 
Board,  and  of  the  Board  of 
Management  of  the  House 
of  Industry.  He  is  also  a 
member  of  the  Executive 
Council  of  the  Mutual  Re- 
serve Fund  Fife  Associa- 
tion, and  chairman  of  the 
Canadian  Board,  and  takes  a  keen  personal  interest  in  its  affairs, 
as  he  does  in  everything  with  which  he  is  connected.  The  oil 
painting  from  which  the  accompanying  photo  is  taken  was  pre- 
sented to  him  by  this  company. 

Mr.  Kennedy's  devotion  and  loyalty  to  the  cause  of  Metho- 
dism are  known  far  and  near.  As  local  preacher,  class  leader, 
trustee,  and  Sabbath  school  superintendent  he  earned  for  him- 
self the  esteem  and  admiration  of  his  co-religionists.  He  has 
been  on  several  Conference  committees,  and  a  delegate  from  the 
Toronto  Conference  to  the  General  Conference,  where  he  always 
took  a  prominent  part  in  debates.  He  was  the  first  layman  to 
occupy  the  position  of  secretary  of  the  Conference. 


■895. 
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SILKS     AND     LACES- 

CHEAP  grade  fancy  blouse  silks  promise  to  be  consumed  in 
large  quantities  during  the  coming  season.  To  meet  the 
demand  John  Macdonald  &  Co.  show  a  long  range  of  colorings 
in  2 1 -inch  pongors  and  pongees  at  a  very  low  price.  The  leading 
shades  are  light  blue,  pink,  buttercup,  anemone,  coral,  turquoise, 
and  cardinal.  A  line  of  similar  silks  in  very  small  fancy  checks 
has  been  an  extremely  fast  seller. 

A  direct   importation    from    Japan  of  Kaiki  silks  is   worth 
mentioning.     Light  blues  and  pinks  predominate. 

Faille  francais  in  all  the  leading  colors  is  in  full  stock.     A 
special  line  in  a  black  peau-de-soie  is  shown. 

This  season  will  also  be  a  great  lace  season,  the  orders  al- 
ready placed  with  the  jobbers  surpassing  any  previous  recent 
season.  Pointes  predominate,  especially  heavy  pointes,  pointe 
d'Irelande,  pointe  de  Venice,  etc.  Valenciennes  are  very  good, 
and  large  ranges  are  shown.  It  requires  a  row  of  tables,  side 
by  side,  for  the  full  length  of  John  Macdonald  &  Co.'s  ware 
house,  to  show  the  enormous  range  of  laces  that  they  carry. 


STYLES     IN     CURTAINS. 

Curtains  are  a  specialty  with  John  Macdonald  &  Co.,  judg- 
ing from  the  immense  stock  now  being  opened  up.  They,  of 
course,  carry  all  kinds,  from  lowest  to  highest  grades. 

The  newest  lace  curtain  is  a  net  with  plain  centre  and  fancy 
border,  the  latter  being  close  and  heavy.  The  small  all  over 
figure  follows  closely. 

Chenilles  are  lower  in  price  than  ever,  although  this  is  a 
remark  made  almost  every  season.      In  the  cheaper  lines,  plain 


bodies,  with  dadoes,  still  hold   the  lead.     All-over   patterns  are 
similarly  undisputed  in  the  better  goods. 

This  firm  also  show  a  splendid  range  of  chenille  covers, 
goods  which  are  now  within  reach  of  the  ordinary  consumer's 
pocket. 

SPECIAL     LINES. 

Every  merchant  is  looking  for  special  lines,  and  most  whole- 
sale houses  try  to  meet  the  demand.  W.  R.  Brock  &  Co.  have 
five  special  numbers  in  54-inch  black  Italians,  doe-skin  finish, 
which  is  said  to  be  unalterable  under  the  iron.  These  were  a 
manufacturer's  clearance,  and  for  this  reason  are  offered  at 
"  bargain  "  prices. 

In  this  issue  they  advertise  a  line  of  job  American  prints, 
which  they  claim  to  be  running  off  at  exceptionally  low  prices. 

Fancy  cotton  goods  will  soon  be  in  season.  Their  range  is 
the  largest  they  have  ever  shown,  and  includes  plain  and  fancy 
chambrays,  zephyrs,  crepons,  crinkles,  piques,  cords,  harrieteens, 
drills,  ducks,  brocaded  sateens,  etc. 

Ducks  for  tents  and  awnings  are  shown  in  long  range,  and  they 
have  sufficient  stock  to  meet  all  demands  for  this  maturing  trade. 

In  dress  goods  they  have  some  noticeable  lines.  In  blacks 
the  range  is  lengthy,  including  black  silk  stripe  crepons,  and 
black  figured  granites,  satins  and  soleils.  Plain  colored  dress 
goods  in  serges,  satin  cloths,  armures,  jacquards,  and  satin- 
finish  cheviots  are  much  in  evidence,  as  well  as  a  generous  dis- 
play of  fancy  dress  goods. 

Their  silk  department  is  well  replenished  for  the  spring 
trade,  and  includes  some  specially  chosen  cheap  lines  of  plains 
and  fancies  for  dress  and  trimming  purposes. 


Bonne-Tenue  Braces 


Expositions 
Universelles 


Paris 


1878,  Medaille  D'or 
1889,  Grand  Prix 


T 


-HIS  sanitary  brace  is  the  most  stylish,  the  lightest, 
most  comfortable,  and  durable;  elastic  only  at  the 
back  two  lower  ends ;  no  rubber  over  shoulders  ; 
the  most  desirable  for  the  medium  class  to  the  highest.  No  brace  will 
represent  so  many  advantages.  Whoever  uses  them  once  will  never  change. 
They  are  made  only  in  neat  stripes  on  light  ground,  Selfs,  White,  Fawn,  and 
Black.  To  suspender  buyers  we  offer  all  advantages.  Selections  from  Eng- 
lish, French,  German,  American,  and  Canadian  makers,  from  the  old  reliable 
two-piece  brace  without  leather,  to  the  highest  grades  in  silk. 


Neckwear      Summer  Vests 


2,000  Patterns  to  select 
from.  Representatives  in 
all  provinces. 


Fancy  Cashmere  Effects,  Steel  Checks 
and  Stripes,  $9.00,  $10.50,  $13.50, 
$15.00,  $18.00,  $21.00,  $24.00. 


Navy  Cashmere  Vests  with  White 
and  Colored  Spots  and  Figures, 
$16.50,  $18.00.  $21.00,  $24.00. 

White  Ducks,  detached  buttons, 
$9,00,  $10.50. 


Glover  &  Brais 


Wholesale  Importers  and 

Manufacturers 

men's  Furnishings 


184  McGILL  STREET 


MONTREAL 
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MR.  JAMES  A.  CANTLIE  is  a  native  of  Scotland,. having 
been  born  at  Dufftown,  Banffshire,  in  1836.  As  a  lad 
he  was  trained  to  business  in  the  town  of  Aberdeen,  and  by 
painstaking  efforts  soon  won  the  esteem  of  his  employers. 

Comin"  to  Canada  in  1863,  his  first  position  was  with  the 
late  firm  ot  Messrs.  W.  Stephen  &  Co.  His  ability  soon  secured 
him  the  position  of  traveler  for  the  firm.  Once  started  on  the 
road  he  found  difficulty  in  securing  orders  on  account  of  com- 
petition, and  so  informed  the  firm  in  his  daily  letters.  After 
having  sent  off  many  such,  one  morning  he  received  a  reply  to 
the  effect  that  he  had  been  "sent  out  to  sell  goods,  not  to  send 
in  reports  of  what  other  firms  were  doing."  The  young  traveler 
sent  in  no  more  reports, 
but  at  once  applied  him- 
self with  all  his  tact  and 
energy  to  obtain  orders,  in 
which  he  was  most  suc- 
cessful. 

In  1869,  in  company 
with  others,  he  began 
business  as  a  manufactur- 
ers' agent  for  the  sale  ot 
woolens  and  cottons, 
which  business  he  still 
carries  on  successfully,  hav- 
ing also  a  well-equipped 
warehouse  in  Toronto 
under  competent  manage- 
ment. In  the  course  of 
his  career  he  has  disposed 
of  enormous  quantities  of 
goods. 

He  was  one  of  the 
founders  of  the  Dominion 
Commercial  Travelers' 
Association,  in  which  or- 
ganization he  has  held 
various  offices  of  trust,  arid 
for  two  years  was  its  hon- 
ored president.  He  still 
takes  a  deep  interest  in  the 
association,  especially  in 
the  benevolent  fund.  The 
association's  high  position 
to-day  is  due  in  no  small 
measure  to  the  work  of  his 
master  hand. 

He  was  one  of  the  originators  of  the  Merchants'  Manufac- 
turing Co.,  which  company  to-day  stands  second  to  none  in  the 
cotton  manufacturing  industry. 

He  is  president  of  the  Dominion  Transport  Co.,  another  of 
our  successful  institutions. 

Recently  he  was  unanimously  elected  to  the  presidency  of 
the  Montreal  Board  of  Trade.  He  has  done  much  active  work 
on  the  Board,  having  held  office  for  many  years.  During  the  past 
year  he  gave  much  of  his  time,  assisting  in  the  framing  of  an 
insolvency  law  for  the  whole  Dominion,  which  is  likely  to  be 
adopted  in  the  near  future. 

He  has  always  taken  a  deep  interest  in  all  questions  affect 


ing  the  commercial  interests  of  Canada,  never  sparing  himself 
when  active  work  or  the  aid  of  his  voice  could  help  any  desir- 
able object.  Having  the  strength  of  his  convictions,  in  debate 
he  presses  home  his  arguments  with  much  force  ;  he  is  a  capital 
fighter  when  in  opposition  ;  would  scorn  to  do  a  mean  action  ; 
means  to  do  right,  and  thinks  everyone  ought  to  know  that  he 
is  doing  right.  As  a  master,  he  is  much  respected  by  his 
employes  ;  genial  in  disposition  ;  as  true  as  steel  ;  a  man  whom 
one  is  proud  to  call  his  friend. 

Socially,  he  is  one  of  Montreal's  most  highly  respected  citi- 
zens, is  a  brother-in-law  of  Lord  Mount  Stephen,  and  intimately 
connected  with  Montreal's  best  families. 

He  is  a  very  devoted  disciple  of  Isaak  Walton,  and  generally 
gets  the  largest  salmon  and  the  biggest  basket  of  trout. 


James    A.     Canii.ii:, 
President  of  Montreal   Board  of  Trade  for 
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PROVIDENCE. 

"You  know,"  began 
the  drummer,  as  a  soft  and 
tender  smile  played  over 
his  face,  "  I  was  in  St. 
Louis  about  two  years  ago, 
and  wanted  to  get  a 
cheque  cashed.  Like  any 
other  fool,  I  went  to  the 
bank  alone,  though  know- 
ing I  would  have  to  be 
identified.  The  teller 
threw  the  cheque  back  at 
me,  and  I  handed  him  my 
card,  a  lot  of  old  letters, 
the  strawberry  mark  on  my 
left  arm,  and  all  that,  but 
it  was  no  go.  I  must  get 
some  one  to  identify  me, 
though  I  didn't  know  a 
soul  in  all  that  town.  Do 
any  of  you  believe  in  Pro- 
vidence ? 

One  impulsive  individ- 
ual said  he  did,  but  the 
others  maintained  a  dis- 
creet silence. 

"  Well,  I  went  out  on 
the  street  and  wandered  up 
and  down,  wondering  what 
I  should  do.  In  the  midst 
of  the  rush  I  caught  sight  of 
a  familiar  face  and  I  soon 
had  the  man  by  the  arm." 

"Say  !  you  remember  me,  don't  you?  "  I  asked. 

"  No,  sir." 

"  Never  saw  me  before  ?  " 

"Never." 

"But  you   are  in   error.      Didn't  you  use  to  live  in   Elmira, 
Y.  ?  " 

"I  did,  sir." 

"  Lived  on  Cherry  street  ?  " 

"  Yes,  sir." 

"  Had  a  daughter  named  Maude?" 

"  Sir,  who  are  you  ?  " 

"Had  a  daughter   named    Maude.      Don't   you    remember 
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that  on  a  certain  occasion  you  came  home  and  found  a  young 
man  sitting  up  with  her  and  booted  him  out  doors  ?  " 

uAh  !   I  do  remember." 

"  Well,  I  am  the  booted  young  man  of  the  dim  past.  Come 
down  to  the  bank  and  identify  me  as  Dobbs." 

"  With  the  greatest  of  pleasure." 

"Gentlemen,"  continued  the  drummer,  as  he  heaved  a  sigh, 
"  It  is  needless  to  add  that  I  got  my  money  and  that  the  old 
man  had  a  cocktail  with  me." 

"  But  it  was  funny  that  you  should  admit  that  he  booted  you 
out  of  his  house,"  protested  one  of  the  audience. 

"How,  funny?  I  was  there  and  I  was  booted.  Why  con- 
ceal the  fact  ?  He  was  the  girl's  father.  He  had  a  right  to 
boot  me." 

"Gentlemen,  I  don't  belong  to  any  church,  but  I  do  seek  to 
be  a  good  man,  and  I  ask  you  if  the  hand  of  Providence  was 
not  in  it  ?  I  spark  a  girl.  Her  father  comes  home  and  boots 
me.  Years  elapse,  and  just  when  I  want  $250  on  a  cheque  to 
get  out  of  St.  Louis  I  run  across  the  booter  and  he  helps  me 
out.     If  not  Providence,  what  is  it?" 

"  It's  a  blamed  old  drummer's  yarn,"  growled  two  or  three 
men  in  chorus,  and  then  all  rose  up  to  drink  another  lemonade. 
— Detroit  Free  Press. 


can  markets  and  factories,  and  they  are  now  producing  the  latest 
novelties  in  the  above  lines.  They  also  show  a  large  range  of 
down  pillows,  plain  and  fancy  covered,  household-pillows,  etc. 


TORONTO  FEATHER  AND  DOWN  CO  LTD. 

The  above  named  company  advertise  on  another  page  that 
they  are  now  making  a  specialty  for  the  coming  season  of 
"Summer"  or  light  weight  quilts. 

Their  manager  has  just  returned  from  a    tour  of  the  Ameri- 


FOSTER  &  PENDER  ASSIGN. 

One  of  t'he  heaviest  failures  reported  in  Toronto  for  some 
time  was  announced  last  Saturday  evening,  when  Messrs.  T.  G. 
Foster  and  David  A.  Pender,  trading  under  the  name  of  T.  (',. 
Foster  &  Co.,  wholesale  upholsterers'  supplies  and  carpets,  and 
Foster  &  Pender,  retail  upholsterers,  made  an  assignment  to 
E.  R.  C.  Clarkson,  for  the  benefit  of  their  creditors.  The 
liabilities  will  exceed  $100,000,  the  principal  creditors  other  than 
the  Dominion  Bank  being  English  houses.  The  assets  are 
understood  to  almost  equal  the  liabilities. 

The  firm  formerly  dealt  extensively  in  the  wholesale  trade. 
Their  warehouse  in  Colborne  street  was  destroyed  by  fire  five 
or  six  years  ago.  There  was  considerable  salvage,  and  the  firm 
decided  to  dispose  of  it  at  retail.  They  secured  immense 
premises  at  14  King  street  east,  and  subsequently  decided  to 
continue  the  retail  business  in  connection  with  the  wholesale 
department.  The  firm  was  pushing  and  energetic,  but  the  loss 
occasioned  by  the  fire,  together  with  the  large  expense  they 
were  put  to  in  fitting  up  their  new  warerooms,  the  immense 
stock  they  had  to  carry  to  meet  the  competition  in  their  line, 
and  the  slowness  of  collections,  crippled  them.  A  member  of 
the  firm  visited  England  and  secured  an  extension,  and  an  effort 
was  recently  made  to  secure  a  further  extension,  but  this  failed, 
and  the  assignment  followed. 

It  is  understood  that  the  Dominion  Bank   is  secured. 
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E  ARE  SHOWING 


This  month  a 
splendid  range  of 


Belt  Ribbons 
Belt  Buckles 
Side  Combs 
Back  Combs 
Hair  Ornaments 


Probably  the  largest  assort- 
ment in  the  trade. 


Etc. 


SEND  FOR  SAMPLES 


iVlacabe, 
Robertson 
&  Co. 


8  Wellington  Street 
West  .... 


Toronto 


^  "ALASKA" 

FEATHER  AND  DOWN  CO.,  Ltd. 


Toronto 
Industrial 
Exhibition 
1894 


DOWN  GOODS 

:  and  : 

FEATHER  PILLOWS 


Head  Office 

ami   Factory: 


MONTREAL 


St.  Sacrament 
Street. 


Branch:  28  Front  St.  E.,  Toronto. 

Where  we  keep  a  completely  assorted  stock  of  all  our  lines  for 
the  convenience  of  the  Western  trade.  A  call  is  kindly  solicited; 
Mr.  J.  H.  Sherard  is  in  charge. 

"ALASKA"  is  our  Name,  Brand,  and  Trade  Mark. 
It  is  a  guarantee  of  perfection. 
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SPRING     MILLINERY. 

ACTIVE  preparations  are  being  made  by  all  the  wholesale 
millinery  houses  for  the  spring  openings  to  be  held  about 
March  ist.  Large  importations  are  being  passed  through  the 
Customs  daily,  and  the  London,  Paris  and  New  York  markets 
are  being  closely  watched  by  buyers  for  the  latest  novelties. 

The  shape  of  the  season  promises  to  be  the  broad-leafed 
flop,  of  which  several  varieties  are  illustrated  herewith.  This 
is  a  revulsion   from   the  crumpled    and   twisted    forms  of  last 


I-  IG.    I. 

season.  The  straight  leaf,  as  shown  in  Fig.  No.  i,  has,  perhaps, 
been  the  best  seller  of  the  season,  the  original  of  the  illustration 
being  picked  from  the  stock  of  a  leading  Toronto  wholesale 
house.  Figs.  2,  3  and  4  are  merely  slight  variations  of  Fig.  1, 
and  indicate  a  few  of  the  large  number  of  similar  styles  of  this 
class  of  hat. 

Paris  hats  have  not  yet  been  shown  in  Toronto,  but  the 
writer  was  afforded  a  glimpse  at  a  few  by  the  kindness  of  Miss 
Mahaffy,  head  milliner  at  Reid,  Taylor  &  Bayne's.  A  fancy 
"  race-meet  "  hat  consisted  of  bright  green  tinsel  crown,  run- 
ning forward  into  two  curving  ears,  with  bright  pink  ribbon 
daintily  bunched  in  the  back  and  front,  and  with  poppies. 
Another  odd  hat  consisted  of  a  jet  crown  about  three  inches  in 
diameter,  encircled  by  a  row  of  red  roses,  some  two  dozen  in 
number.  But  the  leading  hat  was  a  combination  of  black  lace 
and   gauze,    and    red    roses   clustered   around  a  not    overhigh 


1'lG.    2. 

crown,  and  resting  in  a  perfectly  flat,  broad  brim.  It  was  a 
gem.  In  bonnets,  the  shape  is  more  butterfly  than  ever.  The 
depth  from  front  to  rear  varies  from  one  to  three  inches,  and 
the  width  from  side  to  side  from  one  to  three  feet.  That  is, 
the  bonnets  are  narrow  from  front  to  back,  but  wide  and 
generous  at  the  sides.  Some  queer  combinations  were  shown, 
the  characteristic  one  being  a  union  of  pink  and  purple. 

In  flowers,  which  are  the  leading  thing,  as  everybody 
knows  by  this  time,  the  variety  is  great.  The  cornflower  in 
natural  and  other  colors,  violets  in  natural  colors,  hyacinths  in 
natural  colors  and  also  in  whites,  pinks,  etc.,  poppies  and  shaded 
poppies,  iris,  Scotch  heather,  cowslips,  chrysanthemums,  blue 
bells  of  Scotland,  orchard,  etc.,  are  the  leaders,  and  are  gorgeous 
to  behold  in  the  beauty  of  their  multi-shaded  radiance.  Large 
flowers  and  large  hats  are  to  be  the  feature  of  the  season. 

In  I).  McCall  &  Co.'s  they  were  beginning  to  open  up  spring 
stock.  Mr.  Blackley  explained  one  innovation  they  made  this 
season.     Heretofore  they   sold  their  parasols  mostly  by  import 


orders,  and  as  a  consequence  their  samples  were  chosen  early 
and  did  not  contain  the  newest  novelties  sometimes  secured  by 
the  importing  retailer.  In  order  to  protect  their  customers  and 
secure  them  the  latest  goods,  they  decided  not  to  send  out  their 
parasol  samples  until  they  had  received  the  latest  novelty,  and  to 
sell  from  stock  only.  They  found  that  this  was  a  pleasing  inno- 
vation to  their  customers,  and  were  certain  that  this  move 
would  be  beneficial  to  both. 

Speaking  of  parasols,  some  pretty  ones  are  noticed.  Chene 
silk,  an  old  fashioned  effect,  is  one  of  the  latest  things  in  fancy- 
parasol  tops.  It  is  shown  with  lace  insertion,  as  many  of  the 
fancies  of  this  season  are.  Taffeta  shot  silks  are  also  favorites 
just  now  and  here  insertions  are  used.  Fancy  striped  silks  and 
black  and  white  combinations  complete  the   leading  part  of  the 


range. 


A     BOARD     OF     APPRAISERS. 

Two  important  changes  are  necessary  in  the  Customs  Depart- 
ment. Mr.  Watters,  the  acting  commissioner,  should  be  given 
another  position  where  he   would  cause  less  worry    and  annoy- 


ance to  the  trade.  He  was  a  good  accountant,  and  to  that  work 
he  should  be  again  assigned. 

There  should  also  be  a  Dominion  Board  of  Appraisers, 
made  up  of  capable  men  from  the  leading  departments  of  busi- 
ness. With  such  a  court  there  would  be  no  such  thing  as 
importers  at  one  place  passing  goods  in  free,  another  paying  20 
per  cent.,  and  another  35  per  cent.,  as  is  constantly  done. 

Attention  was  drawn  to  one  article  this  week  which  pays 
$3.90  duty  in  Toronto,  80  cents  in  Montreal,  and  has  been 
brought  in  free  at  a  number  of  outlying  ports.  Halifax  dry 
goods  men  have  brought  goods  in  at  Montreal  and  paid  freight 
to  that  point.  A  Montreal  wholesale  hardware  house  says  that 
a  London  firm  can  import  at  a  less  rate  of  duty  than  they  can. 

The  United  States  tried  to  go  on  without  such  a  board,  but 
now  it  is   recognized   as   a  most   valuable   institution.     Unfair 


rulings  are  often  given,  but  this  board  sets  them  right.  In 
Canada  the  importer  generally  has  no  appeal,  and  often  suffers 
severe  loss. 

Spring  Trade  Number  of  THE  DRY  GOODS  REVIEW  will  reach 
every  dry  goods  merchant,  milliner,  gent's  furnisher,  etc., 
etc.,  in  Canada.  It  will  be  mailed  February  25,  in  time  to 
catch  the  Millinery  Opening  buyers.  Page  rates  reduced  for 
this  Number. 
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THE     SYNDICATE. 

< 

RYAN  EROS.,  Owen  Sound,  have  taken  up  the  cudgels  in 
behalf  of  the  Retail  Syndicate.  They  have  been  writing 
letters  to  their  local  papers  declaring  that  The  Dry  Goods  Re- 
view doesn't  know  anything  about  the  Syndicate,  is  published 
in  the  interests  of  wholesale  merchants,  and  is  a  generally  ignor- 
ant journal.  The  Review  has  much  pleasure  in  receiving 
Ryan  Bros.' kind  opinions  ;  perhaps  they  will  have  a  good  effect, 
as  most  of  our  readers  will  believe  the  contrary  simply  on  ac- 
count of  the  source  of  the  above  statements. 

Speaking  of  the  Syndicate  and  Ryan  Bros.,  they  say  : 

i.   We  visit  the  leading  manufacturing  centres  of  Europe. 

2.  We  buy  direct  from  the  loom. 

3.  We  pass  by  wholesale  houses  and  manufacturers'  agents. 
By  these  statements    they  attempt   to  show  that  the  Retail 

Syndicate  can  buy  goods  as  cheaply  as  the  Canadian  jobber, 
and  hence  considerably  cheaper  than  the  retailers  who  buy  from 
the  jobbers. 

Let  us  examine  the  first.  Of  course,  Mr.  Ryan  can  visit  the 
leading  manufacturing  centres  of  Europe.  Even  the  writer  could, 
if  he  were  able  to  borrow  the  necessary  traveling  expenses.  But 
Mr.  Ryan  would  be  unable  to  buy  from  the  large  manufacturers 
at  these  centres,  simply  because  they  would  know  nothing  about 
him,  and  because  his  purchases  would  be  trifles  too  small  to  be 
bothered  with.     Mr.  Ryan  is  trying  to  mislead. 

"  We  buy  direct  from  the  loom."  This  may  be  so,  but  The 
Review  must  be  pardoned  when  it  ventures  the  assertion  that 
one  good-sized  box  would  hold  all  that  Ryan  Bros,  buy  direct 
from  British  looms  in  one  year. 

"We   pass  by  wholesalers  and  manufacturers'  agents."     This 


is  true  ;  but  it  is  equally  true  that  they  do  not  pass  by  them  all. 
They  purchase  three-fourths  of  their  domestic  goods  through 
agents  and  wholesalers,  and  seven-eighths  of  their  foreign  impor- 
tations through  similar  sources.  They  undoubtedly  purchase 
more  than  this  percentage,  but  it  will  be  wise  to  place  it  as  low 
as  generosity  will  permit. 

Ryan  Bros,  cannot  gain  access  to  the  large  manufacturers, 
either  Canadian  or  British,  and  they  know  it.  They  may  buy 
from  a  few  small  ones  here  and  there,  but  this  is  not  worth 
mentioning.  They  belong  to  the  Syndicate,  and  the  Syndicate 
belongs  to  a  wholesale  house  in  Olasgow,  which  wholesale  house 
buys  from  the  manufacturer  on  the  same,  but  no  better,  terms 
than  the  Canadian  wholesaler. 


A     NEW     CHAIRMAN. 

The  Dry  Goods  Section  of  the  Toronto  Board  of  Trade 
held  its  annual  meeting  about  a  week  ago,  and  the  chairman  of 
1894,  Mr.  Alexander,  reviewed  the  year's  work. 

Officers  for  1895  were  then  chosen,  and  John  D.  Ivey 
was  elected  chairman  and  Andrew  Darling,  of  VVyld,  Grasett  & 
Darling,  vice-chairman. 

Mr.  Ivey  has  been  a  member  of  the  Section  for  a  consider- 
able time,  and  has  always  taken  an  active  interest  in  its  affairs. 
He  possesses  a  good  knowledge  of  the  various  questions  which 
are  before  the  trade  at  the  present  time  for  settlement,  and  it 
may  be  expected  that  under  his  regime  the  section  will  be  as 
progressive  and  aggressive  as  usual,  or  even  more  so. 

Although  Mr.  Ivey  is  still  a  young  man,  he  seems  to  possess 
the  confidence  of  the  wholesale  diy  goods  men  of  the  city. 


Wholesale 
Millinery 


Preparing  for  our 


OPENING 


SEE  NEXT  ISSUE. 


D.  McCALL  &  CO. 

Wholesale  Millinery  and  Fancy  Dry  Goods 

12  and  14  Wellington  St.  East,  Toronto  1831  Notre  Dame  St.,  Montreal 
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WINDOW-DRESSING 

A>  rORE   without   windows  would  be  as  had  as  a  man  with- 
out eves-  and  windows  poorly  dressed  are  properly  called 
eye  sores. 

The  idea  of  getting  something  for  nothing  is  not  a  healthy 
one  to  cultivate.  But  window-dressing  is  a  means  of  advertis- 
ing where  the  cost  is  reduced  to  the  minimum,  and  if  properly 
done  the  returns  are  great. 

It  is  astonishing  sometimes  to  see  how  well  a  window  can 
be  made  to  look  with  only  a  few  articles.  Here  is  a  suggestion 
for  a  shoe  display  :  In  the  background  of  your  window  make  a 
large  magnet.  You  can  make  it  in  a  short  time,  and  the 
amount  of  lumber  required  will  cost  little.  Drape  it  in  appro- 
priate colors  and  display  your  footwear  about  it.  The  card 
should  read  :   "  Our  prices  act  as  a  magnet  on  the  public." 

Window-dressing,  to  be  successful,  should  and  must  change 
with  the  different  seasons  of  the  year.  A  July  trim  will  not 
work  in  January.  Window-dressing,  of  all  things,  must  be  up 
to  date.     Don't  forget  this. 

Pitch  right  in  now  and  get  up  some  good  spring  displays.  Per- 
haps you  are  going  to  have  an  election  in  your  town.  Get  to 
thinking  and  get  up  something  characteristic.  Why,  you  ought 
to  think  of  something  good.  The  women  are  going  to  vote  this 
fall  more  than  ever  before.  It  seems  that  woman  suffrage  has 
come.  Now,  make  the  best  of  it.  Show  your  genius  in  a  win- 
dow display.  Let  the  ladies  know  that  you  are  thinking  of 
them.  Mak'_  a  nice  ballot  box  and  have  ladies  in  costumes 
voting.  It  will  make  a  big  hit.  Have  the  ballots  so  they  can 
be  seen,  and  make  them  read  like  this  :  "  I  vote  for  Blank's 
hosiery  ;  "  or  "  I  vote  for  Blank's  tailor-made  cloaks,"  or  "  I  vote 
for  Blank's  dress  goods  at  -  -  cents  per  yard,"  and  so  on. 
Then  have  a  card  in  the  window  reading  thus  :  "  Good  Re- 
sults from  Woman  Suffrage."  If  you  will  do  something  like 
this  the  ladies  never  will  forget  your  store.  It  will  be  the  talk 
of  the  town,  and  that's  what  you  want. 

It  is  school  season  now.  Little  people  should  all  be  in 
school.  Every  mother  likes  to  see  her  child  appear  well. 
Make  a  display/of  school  children's  costumes  and  see  if  you 
can't  improve/on  what  is  being  worn.  If  you  can,  you  will 
bring  trade/to  your  store. 

Every  swell  girl  likes  something  nice  to  wear  about  her 
head  when  she  steps  out  to  a  neighbor's  house.  A  handsome 
fascinator  hits  the  most  of  them.  If  you  show  what  people 
want  they  will  buy,  and  you  can  anticipate  their  wants  by  show- 
ing things  that  will  appeal  to  their  needs  and  desires. 

People  will  not  think  much  of  you  unless  you  think  a  heap 
of  yourself  Just  so,  the  public  will  not  care  for  your  displays 
unless  you  show  that  you  have  first  cared  for  them  yourself. 

A  display  seen  through  a  dirty  window  glass  may  be  just  as 
good  as  any,  but  it  will  not  bring  the  trade  of  a  clean  window. 
Appearances  are  almost  everything. 

Some  stores  take  great  pains  with  their  window  cards.  The 
card  is  nicely  written,  in  black  and  red  letters,  say,  and  then  it  is 
encased  in  a  nice  oak  frame.  The  frame  can  be  used,  of  course, 
for  any  number  of  times.  A  few  even  go  so  far  as  to  place  the 
framed  card  on  an  easel  or  standard,  but  this,  it  seems,  is  carry- 
ing the  matter  a  little  too  far.  Great  care  should  always  be 
taken  in  writing  cards.  The  letters  should  be  uniform,  and  on 
a  straight  line.  Punctuation,  if  any  is  used,  should  be  correct, 
and  there  should  be  no  grammatical  errors.     The   initial  letter 


should  be  large,  and  often  of  different  color  from  the  rest.     Fol- 
lowing is  a  good,  attractive  stvle  : 


MAKING    A    DRIVE    IN 
THESE    AT 25    CENTS. 


The  card  that  tells  the  story  in  the  briefest  possible  manner 
is  the  card  that  wins.  Here  is  a  card  noticed  in  an  underwear 
display: 

DERBY    RIBBED 
$1.25 

PER   GARMENT. 


Puns  in  card  writing  are  indulged  in   by  the  lower  class   of 
merchants,  as  a  usual  thing. 


DINGMAN     &     L0R1MER. 

A  well-selected  stock  of  laces,  veilings  and  handkerchiefs  is 
carried  by  Dingman  &  Lorimer,  at  56  Bay  street,  Toronto. 
These  are  specialties  with  them,  and  hence  are  collected  to  the 
best  advantage. 

This  firm  also  does  an  extensive  business  on  import  order 
in  embroideries,  dress  goods,  linens,  velveteens  and  silk 
velvets. 


STAPLEY  &  SMITH 

Manufacturers  of  the  Celebrated 

"HIBERNIA"  and  "STERLING" 


HAND    f/Y^-a|  MADE 

iBADE  MARK. 

s&s 


LOCK 


'p. 


STITCH 


-'°ck  stn^ 

Trade  11  irk. 
S&S 


UNDERCLOTHING 


Nightdresses 

Chemises 

Knickers 

Drawers 

Dressing- 
Gowns 


Skirts 

Camisoles 

Slip-bodies 

Combinations 

Tea-Jackets 
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THE 

WORST 

MONTH 


OF  the  year — January — is  now  past,  and 
so  is  stock-taking.  The  retail  trade  in 
every  nook  and  corner  of  the  Dominion 
are  prepared  to  buy  more  freely,  and  consequently 
are  watching  the  trade  press  for  new  goods,  new 
ideas,  and  bargains.  Have  you  anything  to  say 
on  this,  the  opening  of  the  new  era  of  good  times  ? 
There  is  no  brisk  buying  yet,  but  live  retailers  are 
looking  about  before  doing  so.  One  great  source 
they  depend  on  for  reliable  information  is  the  Spring 
Trade  Number  of  The  Dry  Goods  Review.  We 
are  issuing  it  a  month  later  this  year,  on  account 
of  the  Millinery  Openings.  We  are  therefore  re- 
ceiving enquiries  from  our  subscribers  daily  as  to 
when  they  may  expect  it.  The  advertising 
received  so  far  is  ahead  of  the  total  advertis- 
ing of  last  year's  Special.  Let  us  have 
copy  at  once  so  as  to  insure  a  good 
position. 


v*\ 


^J^> 


*f^" 


The  Wreath  of  Fame 
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GENERAL     NEWS. 

OX  Wednesday.  January  30th,  at  2  o'clock,  Suckling  &  Co., 
Toronto,  sold  en  bloc  the  following  stocks  :  Fyfe  &  Co., 
Rarrie,  dry  goods,  $10,800  ;  J.  W.  Dale,  Mitchell,  dry  goods, 
$5,800  ;  Brown,  Waite  &  Co.,  Smith's  Falls,  $10,300  ;  Maynard 
Bros.,  Orillia,  tailors,  $4,400  ;  1).  Lavery,  Kirkfield,  general 
store,  $3,300  ;    Howes  &  Co.,  Kingston,  dry  goods,  $2,500. 

T.  S.  Lobb,  dry  goods  merchant,  Queen  street  east,  Toronto, 
headed  the  poll  in  the  recent  election  for  school  trustee  for  No. 
1  Ward. 

The  stock  of  furs  in  the  store  of  Mr.  Joseph  Rogers,  Winni- 
peg, was  destroyed  by  fire  last  week.  The  loss  is  estimated  at 
$25,000,    and    insurance   at  $16,500. 

It  is  stated  that  the  regular  service  of  the  new  line  of  steamers 
between  Belgium  and  French  ports  and  Canada  will  begin  in 
April.  The  steamers  will  run  to  Montreal  in  the  summer  and 
to  Halifax  in  the  winter. 

J.  J.  Hannan,  men's  furnisher,  Montreal,  has  won  his  suit 
against  the  Windsor  Hotel  of  that  city.  y  This  case  settles  that 
the  hotel  is  liable  for  accepting  c.o.d.  parcels  addressed  to  their 
guests.  If  the  clerk  marks  the  account  O.  K.,  he  is  responsible 
to  the  merchant,  whether  he  collects  from  his  guest  or  not. 

On  the  morning  of  Jan.  9th,  fire  was  discovered  in  the  large 
dry  goods  and  tailoring  establishment  of  E.  E.  McGaffy,  Find- 
say.  The  fire  originated  in  the  basement  and  had  made  con- 
siderable headway  before  the  firemen  arrived.  The  stock  car- 
ried by  Mr.  McGaffy,  valued  at  $33,000,  was  very  much  dam- 
aged and  is  mostly  a  dead  loss.  It  was  insured  in  the  follow- 
ing :  Alliance,  $5,000  ;  Manchester,  $3,000  ;  United  Fire. 
$2,000  ;  N.  B.  (S:  M.,  $6,000  ;  Western,  $3,000  ;  Lancashire, 
$3,000.  The  building  is  insured  in  the  Western,  $4,000  ; 
Royal,  $3,000  ;  Lancashire,  $3,000,  and  London  and  Lanca- 
shire, $3,000. 


well    made,    and    very    attractive.      Retailers    should    have  no 
trouble  in  disposing  of  them. 


CARPETS  AND  ART  SQUARES. 

American  carpets  and  art  squares  find  their  way  into  this 
market  in  considerable  quantities.  The  Philadelphia  manufac- 
turer sells  his  goods  in  Canada  usually  at  a  pretty  low  figure,  so 
as  to  overcome  part  of  the  handicap  of  the  duty. 

J.  H.  Black,  50  Bay  street,  Toronto,  sells  goods  of  this 
character  on  commission.  He  represents  the  Bromley  Bros. 
Carpet  Co.,  in  three-plys,  unions,  jaspers  and  art  squares  ; 
Barnes  &  Beyer,  manufacturers  of  chenille  curtains  and  covers; 
Star  and  Crescent  mills,  who  make  draperies,  portieres,  covers 
and  rugs  to  match;  Lehigh  lace  mills,  lace  curtains. 

He  also  represents  Delacamp  &  Co.,  Japan,  rugs,  mattings 
and  silks,  and  Siemssen  &  Co.,  China,  Chinese  mattings. 


NEW    WINDOW    SHADES. 

Menzie,  Turner  &  Co.  are  putting  new  goods  on  the  market 
all  the  time.  The  feature  of  the  window  shades  for  1895  is  the 
lace  fringes  used  in  the  cheap  goods.  Laces  are  dear,  and,  up 
to  the  present,  have  only  been  put  on  the  market  at  prices 
which  placed  them  beyond  the  reach  of  the  ordinary  class  of 
consumer. 

This  season    has  seen  a  great    change,  and  good   mounted 
shades  can  be  retailed  at  75  cents,  80  cents  and  $1.      Fhese  are 


PARASOL    HANDLES. 

It  is  the  handle  that  gives  character  to  the  umbrella  or 
parasol,  when  it  is  a  woman  that  is  purchasing.  It  is  the  first 
part  examined  by  her,  and  it  must  suit,  no  matter  what  the  rest 
of  the  article  is  like. 

Recognizing  this,  Irving  &  Co.,  manufacturers,  Toronto, 
have  paid  special  attention  to  handles,  and  have  arrangements 
whereby  they  receive  regular  supplies  of  the  latest  novelties  from 
the  New  York  and  Paris  markets.  A  few  of  the  newest  things 
are  illustrated  in  the  accompanying  cut,  and  when  these  handles 
are  placed  on  the  very   neat  tight-rollers    manufactured  by  this 


Nos.  1S1;.  1830,  1815,    B-8,  if 
Xns.   1006,  1843,  log    .  255.  iouj.   i?4 
Handles  shown  by  Irwng  &  Co. 

firm,  they  have  a  striking  appearance.  Of  course,  the  same 
handles  are  used  also  on  wood  sticks  and  in  a  variety  of  cover- 
ings and  styles. 

Nos.  1,818,  1,830,  1,815,  1,808,  and  1,832  occupy  the  first 
row  and  are  natural  wood  :  Nos.  1,830  and  1,808  are  silver  or- 
namented below  the  knob,  and  No.  1,832  has  a  silver  plate  on 
the  end  of  the  crook. 

The  lower  row  are  lighter  novelties.  No.  1.096  is  a  chase.! 
gold  handle;  No.  1,843  is  a  combination  of  dark  wood  and  a 
gold  crook  ;  Nos.  1,090  and  255  are  colored  stone  knobs,  with 
filigree  ornaments;  No.  1,840  is  a  plain  gold  design,  and  1,835 
a  natural  wood,  with  a  characteristic  metal  tip. 

With  such 'arrangements  for  securing  the  best,  Irving  &  Co. 
will,  no  doubt,  command  a  large  part  of  the  Canadian  trade. 
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SAMSON,  KENNEDY  &  CO. 


THE 


Great  Fancy  Dry  Goods  House 

...     OF    CANADA     .     .     . 

IMPORTERS  OF  IRISH  LINENS  AND  DEALERS 
IN  DOMESTIC  STAPLES 


During  1894  we  have  heard  a  great  deal  of  complaining  about  the  dulness  of 
trade,  but  such  has  not  been  our  experience,  as  our  sales  for  '94  have  been  the 
largest  in  the  history  of  the  house. 

AA/J-IY  *?      ^e  attend  t0  our  own  business  only.     We  keep 
Vr  i  i  M    •        expert  buyers  of  long  experience,   who  are  tho- 
roughly   posted  and  know    where  to   put  their    hands  on   goods  that  are 

adapted  for  the  Canadian  trade,  and  the  live  merchants  of 
Ontario  are  now  well  aware  of  these  facts. 

The  SUCCESS  Which  we  Have  ATTAINED  During  1894 

Stimulates  us  to  Further  Efforts  for  1895. 

Our  Imports  from  the  European  markets  are  daily  arriving,  and  will  be 
Complete  in  every  department  by  February  10th,  and  will  comprise 
a  larger  StOCh  and  more  extensive  range  than  we  have  ever 
shown    before. 

On  January  2nd  OUT  eighteen  traveling  salesmen  started  for  1895, 
and  notwithstanding  the  fact  that  merchants  adhere  to  the  policy  of  COUServa- 
tive  buying,   we  are  pleased    to   state  that  the  results  up  to  the  present  have 

far  surpassed  our  most  sanguine  expectations. 

We  would  be  pleased  to  have  you  call  and  inspect  OUT  Stock  when  in  the 
market,  or  look  through  OUT  samples  when  placed  before  you  by  OUT 
representatives,    feeling  satisfied  that    we   can  make  it  interesting   to 

you  to  trade  with  us.^ 

Mnttn   f "  We  Always  Lead ;        firriprc  I  No  order  so  lar^e  tnat  its  details  escape  our  attention, 
munu  1    We  Never  Follow/'      uiucib  J  No  order  so  smau  that  we  d0  not  cater  for  it> 


SAMSON,  KENNEDY  &  CO. 

44,  46  and  48  Scott  Street,  15,  17  and  19  Colborne  Street, 

And  25  Old  Change,  r-ry  S~~\  r~)  ^""N  IV   T  r"p  S~\ 

LONDON,  ENGLAND.  1  UKU IN   1  U 
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TRADE     GOSSIP. 

BY  a  decision  of  the  Quebec  Court  of  Appeal,  the  Globe 
Woolen  Mills  Co.  won  against  its  employes,  who  were 
suing  it  tor  injuries  resulting  from  accidents. 

The  knitting  mills  at  Port  Dover  work  overtime. 

The  Palmerston  woolen  mills  are  again  in  operation. 

Owen  Sound  merchants  are  generally  elated  over  the  results 
of  the  Christmas  trade. 

Henry  Michie,  dry  goods,  Fergus,  Ont.,  lost  slightly  by  a 
fire  on  New  Year's  night. 

G.  W.  Blair,  tailor,  Lindsay,  lost  by  a  fire  in  that  town  on 
January  13.      Insurance,  $1,000. 

F.  W.  Watkins,  one  of  Hamilton's  most  pushing  retailers, 
has  been  elected  alderman  for  1895. 

J.  W.  Gage,  of  Bartonville,  and  Charles  Treganza  will  open 
a  dry  goods  store  in  Hamilton  about  February  1st. 

A.  J.  McMurtrie,  clothing,  boots  and  shoes,  etc.,  Wellington, 
is  selling  out  and  contemplates  opening  in  hotel  business. 

J.  M.  L.  Schlomon  will  do  business  in  Montreal  as  a  manu- 
facturer, under  the  style  of  the  Canadian  Shirt  and    Overall  Co. 

O'Neill  &:  Co.,  dry  goods,  Gravenhurst  ;  fire,  Jan.  4  ;  loss, 
$3,000  ;  insurance,  $2,500.  Lawrence,  general  store,  Bucking- 
ham, Que.;  fire,  Jan.  3;  loss,  $13,000;  insurance,  $3,000. 

H.  A.  Stone,  dry  goods,  Yonge  street,  Toronto,  has  assigned. 
This  is  anotner  man  crushed  out  by  the  big  departmental  stores. 
The  liabilities  are  $22,000  and  assets  $26,000. 

On  Dec.  28,  E.  M.  Edsall,  of  Bowmanville,  dealer  in  bank- 
rupt stocks,  was  burned  out.  At  Lindsay,  Ont.,  Kerr  &  Co., 
dry  goods,  lost  slightly  by  smoke  and  water. 

It  is  not  often  that  a  retail  store  is  found  under  the  manage- 
ment of  a  joint  stock  company.  The  Dawson-Leggatt  Co.,  of 
Drumbo,  Ont.,  are,  however,  being  incorporated  for  this  purpose. 

James  Murray,  traveler  for  Messrs.  Greenshields,  Montreal, 
on  getting  off  a  train  at  Shediac  recently,  slipped  and  fell  and 
broke  his  leg  badly  below  the  knee. 

Wyld,  Grasett  &:  Darling  have  forwarded  a  cheque  for  $100 
to  Chief  Ardagh,  of  the  Toronto  fire  department,  in  recognition 
of  the  services  rendered  by  the  bngade  on  the  night  of  the  great 
fire. 

The  Canning  Woolen  Mills  Co.,  owned  by  Wilcox  &  Mc- 
Cosh,  at  Canning,  Ont.,  are  in  difficulties.  Their  principal 
manufacture  is  blankets,  and  their  output  of  these  became  too 
large. 

A  very  sad  accident  occurred  in  Montreal  recently  whereby 
Mr.  Louis  Ship,  merchant  tailor,  at  2,091  Notre  Dame  street, 
lost  his  life.  He  was  struck  by  a  shunting  train  at  the  Mountain 
street  crossing. 

At  the  annual  meeting  of  the  Calgary  Board  of  Trade,  the 
following  officers  were  elected  for  1895  :  President,  Jas.  Banner- 
man  ;  vice-president,  A.  McBride  ;  treasurer,  A.  Allan  ;  secret- 
ary, J.  S.  G.  Van  Wart. 

G.  H.  Rodgers  &  Co.,  of  Winnipeg,  have  had  a  branch 
store  at  Brandon,  but  are  now  closing  it  up.  Mr.  R.  B.  Rodgers, 
who  has  been  in  charge,  will  open  up  a  clothing  and  furnishing 
store  in  Winnipeg  on  his  own  account. 

The  Retail  Dry  Goods  Merchants'  Association  of  Montreal, 
at  a  recent  meeting,  passed  a  resolution  protesting  against  the 
commercial  tax,  and  urging  the  local   members  of  the  Quebec 


Legislature  to  see  that  it  is  reduced  3  per  cent,  during  the 
second  year,  and  entirely  abrogated  after  the  third  year,  accord- 
ing to  understanding.  It  is  not  likely  they  will  gain  their 
request. 

The  Winnipeg  city  travelers  have  been  making  arrangements 
for  a  reunion.  The  entertainment  will  take  the  form  of  a  con- 
versazione, a  concert  for  an  hour,  after  which  supper  will  be 
served,  and  the  evening  conclude  with  dancing. 

Notice  of  dissolution  of  partnership  heretofore  existing  be- 
tween F.  H.  Doull,  Wm.  Doull  and  W.  H.  Gibson,  doing  busi- 
ness under  the  firm  name  of  Doull  &  Gibson,  wholesale  clothiers, 
Montreal,  has  been  filed  and  a  new  partnership  registered  be- 
tween F.  H.  and  Wm.  Doull. 

The  Standard  Shirt  Company  is  being  incorporated  to  do 
business  in  Montreal,  with  a  capital  of  $200,000.  W.  Yuile, 
J.  R.  Gordon,  C.  B.  Gordon,  S.  Bell  and  A.  Mclntyre  are  the 
applicants.  The  notice  does  not  say  what  kind  of  shirt  they 
will  manufacture.  It  is  to  be  hoped  that  it  will  be  a  Canadian 
shirt  worthy  of  the  public's  confidence. 

J.  T.  B.  Lee.  manufacturers'  agent,  Toronto,  is  forming  a 
joint  stock  company  to  be  known  as  the  J.  T.  B.  Lee  Co.,  to 
buy  and  sell  dry  goods  and  carry  on  a  general  commission  and 
agency  business  in  dry  goods.  G.  R.  Buckham  and  Thomas 
Buckham  are  the  principal  other  applicants.  Capital  stock, 
$250,000. 

Messrs.  Pratt  &  Watkins,  Hamilton,  who  for  several  years 
have  closed  their  stores  at  6  p.m.  on  Saturdays,  have  notified 
their  employes  that  during  January,  February  and  March  they 
will  close  on  Saturdays  at  3  p.m.  Poor  deluded  mortals  ! 
What  a  lot  of  sales  they  must  lose,  just  to  give  a  few  insignifi- 
cant employes  a  chance  to  live  a  few  years  longer  ! 

The  merchants  of  London,  Ont.,  are  delighted  because  one 
of  the  most  popular  of  their  number  has  been  elected  to  the 
mayoralty.  This  gentleman  is  John  W.  Little,  and  he  is  a  very 
successful  and  public-spirited  merchant.  London  is  to  be  con- 
gratulated on  having  a  clear-headed  business  ma-n  at  its  head 
for  1895. 

Montreal  lost  an  old  resident  on  December  30th,  in  the 
person  of  John  Hutchison,  who  died  at  the  age  of  73  years.  Mr. 
Hutchison  was  born  at  Forres,  Morayshire,  Scotland,  on  the 
15th  of  May,  1816,  and  came  to  Canada  in  1836,  where  he  be- 
came an  extensive  importer.  In  business  the  deceased  was  a 
success,  and  by  his  untiring  energy  and  push  was  enabled  to  re- 
tire comfortably  some  eight  years  ago. 

Hugh  J.  Jones  died  suddenly  in  Buffalo  recently  from  apo- 
plexy. He  was  a  salesman  in  Adam,  Meldrum  &  Anderson's 
cloak  department.  He  went  to  Buffalo  about  two  years  ago 
from  Toronto,  where  he  had  been  employed  by  Eaton  <$:  Co. 
Prior  to  that  time  he  was  with  H.  W.  Brethour,  of  Brantford. 
He  was  also  at  one  time  engaged  in  business  for  himself  in 
Brantford.      He  was  a  salesman  of  much  ability. 

Burglar  alarms  may  be  worth  every  merchant's  consideration, 
according  to  the  following  paragraph:  "Thomas  Coulter,  of 
Port  Robinson,  has  an  electric  alarm  between  his  store  and 
residence,  and  early  yesterday  morning,  hearing  the  alarm,  he 
seized  a  revolver,  and  started  for  the  store.  He  thinks  a  con- 
federate must  have  given  the  alarm,  as  three  men  ran  out  of  the 
store.  Fortunately  for  them  the  revolver  failed  to  go  off.  Mr- 
Coulter  found  a  quantity  of  valuable  goods  piled  up  ready  to 
carry  off,  his  electric  alarm,  no  doubt,  saving  them." 
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(OUR  NEW  PREMISES) 


JOHN  D.  IVEY  &  CO. 


16  and  18  Wellington  St.  West, 


Toronto 
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TWO     FIRES     IN     TORONTO. 

TORONTO  and  Toronto's  citizens  were  "all  stuck  on."  To- 
ronto's fire  department  for  many  years.  Nobody  evei 
imagined  for  a  moment  that  there  could  be  a  fire  big  enough  to 
seriously  affect  the  business  portion  of  the  city.  But  when  two 
of  these  occurred    in    one    week,  sweeping   away   over  a  million 


N  14. 


s.   F.   McKinnon  &  Co.'s  Building  before  the  Fire. 

dollars'  worth  of  property,  the  citizens  realized  that  their  con- 
fidence had  been  misplaced.  The  result  has  been  that  two  fire 
engines  have  been  placed  in  commission,  and  other  steps  taken 
to  render  the  fire  protection  more  efficient. 

Merchants  are  responsible  that  the  fire  protection  in  their 
particular  towns  or  cities  is  adequate.  If  they  do  not  assume 
this  responsibility,  then  they  should  bear  their  losses  meekly. 

Another  lesson  to  be  learned  is  that  all  business  men  should 
attend  carefully  to  their  insurance,  and  even  it  they  have  been 
paving  premiums  for  twenty  or  thirty  years  without  ever  having 
had  a  loss,  they  should  not  be  lulled  into  a  seeming  security 
by  such  a  course  of  events.  "Insure  well  and  always  "  is  the 
only  safe  rule  of  conduct. 

The  first  fire  broke  out  on  Sunday,  January  6,  and  destroyed 
The  Globe  building,  Nicholas  Rooney's  dry  goods  warehouse 
adjoining  the  former  on  Yonge  street,  and  the  places  of  the 
Toronto  Lithographing  Co.,  Brough  &  Caswell,  Haworth  Belt- 
ing Co.  in  the  rear  of  The  Globe  building.  The  fire  was  strong 
enough  to  leap  two  streets.  Crossing  Melinda,  it  gutted  Harry 
Webb's  restaurant,  and  crossing  Jordan  street,  it  attacked  and 
destroyed  S.  F.  McKinnon  &  Co.'s  new  building,  into  which 
they  had  moved  but  a   few  days. 

The  fire  occurred  on  Sunday,  and  on  Saturday  the  writer 
had  occasion  to  walk  through  the  McKinnon  building.  The 
first  three  flats  were  empty,  and  would  have  been  let  for  offices 
as  soon  as  completed.  The  fourth  flat  contained  the  office,  and 
on  every  one  of  the  upper  four  flats  boxes  and  trucks  of  goods 
were  piled,  with  unfixed  shelving  and  counters  here  and  there. 
The  carpenters  were  busy  putting  up  hand-railings  on  the  stair- 
ways and  doing  other  similar  finishing  jobs.  No  doors  had 
been  hung,  and  the  elevator  shaft  was  open  on  every  flat.  The 
lire  caught  in   the  cornices  of  this    huge   seven-storey   building 


and  worked  onto  the  roof,  while  the  firemen  were  unable  to 
raise  water  to  that  height  on  account  of  insufficient  pressure. 
From  the  roof  the  fire  worked  down  through  the  open  stair- 
ways and  elevator  shaft,  until  everything  inflammable  from  gar- 
ret to  cellar  was  consumed.  The  stock  was  small,  as  a  millinery 
stock  always  is  at  this  season  of  the  year,  but  nevertheless 
would  total  up  to  nearly  $120,000.  The  insurance  on  this  was 
$100,000.  The  building  was  insured  for  $30,000,  which  was 
only  about  one-half  its  value.  An  accompanying  photograph 
shows  this  building  as  it  would  have  looked  when  finished,  and 
another  shows  the  majestic  ruins  after  the  fire  had  left  nothing: 
but  the  walls  and  girders. 

Mr.  McKinnon  arrived  home  from  England  a  few  days  after 
the  fire,  and  has  since  decided  to  re-build.  In  the  meantime, 
they  have  located  in  the  large  warehouse  on  Bay  street,  formerly 
occupied  by  Bryce,  McMurrich  &  Co.,  and  just  adjoining  that 
occupied  by  Wyld,  Grasett  &  Darling.  This  place  has  all  been 
kalsomined  and  repainted,  and  is  now  being  rapidly  filled  with 
spring  goods. 

Nicholas  Rooney  was  the  only  other  member  of  the  dry 
goods  trade  to  suffer  by  Toronto's  first  great  fire.  He  was  in 
his  own  warehouse  at  62  Yonge  street,  where  he  did  a  very  con- 
servative business,  one  of  his  chief  lines  being  linens.  His  loss 
is  estimated  at  $49,180,  and  the  insurance  is  $40,000,  $12,000 
of  it  being  on  the  building. 

The  Williamson  Rubber  Co.,  manufacturers  of  dress  shields, 
had  premises  next  to  the  McKinnon  building,  and  one  of  the 
tall  walls  of  that  building  crushed  in  their  premises.  The  loss 
will  be  covered  by  insurance. 

The  second  fire  occurred  on  the  night  of  Thursday,  January 
10,  and  the  following  firms  lost  everything  : 

Osgoodby  building,  Melinda  street,  in  which  fifteen  other 
firms  had  offices. 

Brereton  &  Manning,  wholesale  furs,  24-26  Wellington 
street. 

Thomas  Dunnet  &  Co.,  wholesale  furs,  30  Wellington 
street. 

Boisseau  &  Co.,  wholesale  clothing,  32  Wellington  street. 
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S.   V.   McKinnon  &  Co.'s  Building  afteh  Jan.  6th. 

Robert    Darling   &  Co..    wholesale  woolens.   34  Wellington 
street. 

R.  H.  Gray  <S,-  Co.,  whitewear,  24    26  Wellington  street. 
Hart  &  Riddell,  wholesale  stationers,  27  Wellington  street. 
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Some  of  the  losses  and  insurance  are  as  follows.  stock  and  are  filling  orders.      They  have  lost  no  time  in  getting 

Loss.        Insurance.  started  again,  and  their  customers  may  rely  on  having  all  orders 

1.  W.  Woods,  owner  Osgoodby  build-  ^om^  attended  t0' 

jn„                                                      <t   r0  000     $   25,000  There  was  a  salvage    of  about  $5,000    on    1  homas   Dunnet 

G.  1).  Ross  &    Co.,    Montreal 10,000  &  Co.'s  stock  of  furs,  due  to  over  insurance,  and  $2,000  worth  of 

Jas.  E.  Knox,  agent 42,000          30,000  furs  saved  in  vaults. 

Robt.  Darling  &    Co.,  clothing 80,000         60,000  j    w    Woods,  manager  for   Cordon,    Mackay  &  Co.,    was 

Bastedo  &  Co.,  furs 3,000        covered  .                      .        .     ,  ,.           „        ...      ,     ... 

„           „•  cn    U                                                 u  owner  of  the  Osgoodby  building.      He  will  rebuild  at   once  on 

Corticelh  bilk  Co 1,000  °         J               b 

Wyld,  Grasett  &  Darling    750              "  nearly  the  old  plans. 

R.  H.  Gray  &   Co..  white  goods.  .  .  .      170,000       100,000  R.  H.  Gray  &  Co.  owned  their  own  building  on  Wellington 

►    Dunnet  &  Co.,  furs 70,000         40,000  street.     They  were  the  heaviest  losers  by  the  fire  and  have  been 

Boisseau  &  Co,  clothing 55,000         50,000  oblj      ,  tQ  seek  &  c         romise  with  their  credrors. 

Brereton  &    Manning,  furs 50,000          25,000  °                               £ 

Paton   Mfg.  Co.,   Sherbrooke,    Que.,  l  he  insurance  on  Robert  Darling  &  Co.  s  stock  was  $90,500, 

samples 150            none  and    the  insurance  companies  have  decided  to  take  the  saved 

J.  E.  McClung  &  Co,  agent 1,400             none  stock  and  pay  the  whole  amount  of  insurance.     The  companies 

W.  P.  Rodger  (Harper's  needles).  .  .          2,500            1,500  eXpect  to  realize  $40i000  from  this  source. 

H.   P.  Mcintosh,  agents 1,400  none 

Menzie,  Turner  &  Co,  window  shade 

samples 500             none  NEW     MACHINERY. 

The  following  are  the  new   addresses  of  some  of  the  firms  :  Qxford   Manufacturing   Ca>  0xford,  N.S,  have  just  added 

S.  F.  McKmnon&Co,    6,  Bay  street  ;  Geo.    D.    Ross  &  Co,  tQ  thdr   p)ant  a   new   Knowles    fancy   broad-loom,  capable  of 

19  Front  street  west  ;  Nicholas  Rooney  &  Co,  60  Yonge  street;  weaying  everythin^  from  a  camp  blanket  to  the  finest  tweed. 

Dunnet  &  Co,    34   Front    street  west ;  Brereton  &    Manning,  A  lot  of  new  machinery  has  also  just  arrived  from  Philadep 

Merchants  Building,  Bay  street  ;  Boisseau  &  Co,  18  Front  street  ^  and>  when  running.  wiU  ,)e  a  nQve,  as  we„  &g  mQst  useful 

east  ;  R.  Darling  &    Co,  53  Yonge  street ;  R.   H.    Gray  &  Co,  contrivance.    It  is  designed  to  convey  the  wool  from  the  mixing 

27  Front  stieet  west.  and  pjc]cer  room  on   t^e  ground   floor  of  their   new  detached 

N0TES-  iron  building  to  the  fourth  floor  of  the  main  mill,  where  it  will 

S.  F.  McKinnon  will  rebuild  on  the  previous  plans  with  a  few  be  distributed  into  bins  for  carding.     A  powerful  revolving  fan 

slight  internal  alterations.  forces  the  wool  with  a  strong  current  of  air  through  about  200 

E.   Boisseau  &  Co,  wholesale  clothiers,  have  already  opened  feet  of  1 1  inch  galvanized  iron  pipe.     It  will  be  a  great  labor- 
up  anew  warehouse  at  18  Front   street  east,  have  put  in  a  new  saver. 


and 


/Vfade  in  the  Latest 

.  .  .  American  Styles 


. .  Summer  Quilts 


I  ART  SILKOLINE  | 


Sizes 


.5x6 
•    6x6 


I  ♦  ART  SATEEN  •  | 


TllOCO     A  ro    Light  Silks  and  beautiful  goods  ;  lined  sheet 
1   1  lC^C    ill  C    wadding-  and  hand- worked  wool  edges. 


PRICES  from  $13.50  to  $30  doz. 


dges 
WRITE  FOR    SAMPLES 


Toronto  Feather  &  Down  Co. 

TORONTO 


LIMITED 

BOULTER  <£  STEWART  30  Wellington  St. 

Soli-  ^BBi^^^"^^" "■" 
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SURROUNDED    BUT    UNHURT 


ODD      TRIFLES. 


ON  page  2-  is  the  cut   of  a   beautiful   building   which    was  George  A.   Thorpe,  formerly  with   Gordon,  Mackay   &  Co.. 

threatened   with   destruction   in   both  of  Toronto's  great      has  transformed  himself  into  a  manufacturer   and  an  importer 
tires.      In  the  tire  on  January  6th  only  a  small  two-storey  build-      and  jobber,  under  the  style  of  George  A.  Thorpe  &  Co.     The 


uig  and  a  lane  off  Jordan  street  divided  it  from  the  flames  as 
they  surged  through  the  McKinnon  building.  In  the  fire  of 
January  10th  only  the  warehouse  occupied  by  the  Corticelli  Silk 
Co.  stood  between  it  and  the  burning  warehouse  on  Wellington 
street  west.  This  building,  which  has  thus  been  surrounded 
by  the  fire  fiend,  was  occupied  at  the  time  by  J.  D.  Ivey  &  Co., 
who  had  moved  into  it  a  day  or  two  before  the  first  fire  took 
place.     The  escape  was  providential. 

This  building  is  a  beautiful  one  for  a  millinery  warehouse, 
being  well  lighted  by  large  windows  on  three  sides,  and  consist- 
ing of  six  large  square  flats.  In  it  goods  can  be  shown  to  great 
advantage. 

At  present  the  walls  and  ceilings  are  being  kalsomined  and 
re-decorated  urdtr  Mr.  I\ey's  supervision,  and  is  assuming  a 
very  charming  appear- 
ance. The  colorings 
adopted  are  soft  and 
somewhat  neutral, 
hence  the  effect  of 
much  sunlight  is  soft- 
ened and  made  pleas- 
ant. The  different 
flats  are  being  done 
in  different  colorings. 

Mr.  Ivey,  when 
asked  whether  he  felt 
justified  in  thus 
adopting  larger  pre- 
mises and  putting  in 
a  heavier  stock,  re- 
marked that,  of  course, 
times  were  hard  and 
trade  in  general  not 
brisk.  Still,  he  had 
confidence  in  the 
trade,  and  this  confi- 
dence, combined  with 
a  knowledge  that  dur- 
ing the  past  two  or 
three  years  his  trade  had  steadily  increased  and  expanded, 
was  sufficient,  he  thought,  to  justifiy  him  in  this  step.  He 
admitted  that  it  would  mean  a  larger  staff  and  heavier  expenses, 
but  was  certain  that  his  customers  would  feel  that  he  was  losing 
no  opportunity  of  placing  himself  in  the  best  position  to  meet 
their  wants. 

He  would  have  in  this  building  a  place  where  customers 
could  go  to  rest,  to  write,  or  to  have  their  parcels  checked.  He 
would  also  have  room  for  customers  to  study  his  model  hats, 
and  opportunity  would  be  afforded  any  milliner  to  make  a  copy 
of  any  imported  hat,  using  her  own  time  and  materials. 

This  year  his  stock  of  pattern  hats  would  be  larger  than 
ever,  of  necessity.  In  fact,  all  departments  would  be  enlarged. 
On  the  day  the  writer  called  some  150  cases  were  being  passed. 
All  the  goods  are  well  forward,  and  will  be  ready  for  inspection 
by  the  time  of  the  openings,  which  will  take  place  about  the 
first  of  the  month. 


head  office  is  at  62  Bay  street,  Toronto.  Mr.  Thorpe  will,  no 
doubt,  meet  many  of  his  friends,  who  will  give  him  encourage- 
ment in  his  new  undertaking,  and  he  in  turn  will  do  his  best  to 
serve  their  interests. 

The  Chicago  Dry  Goods  Reporter  recently  commemorated 
its  twenty  fifth  anniversary  by  reducing  itself  to  the  respectable 
si/.e  in  which  this  journal  is  issued.  It  also  adopts  a  nice  new- 
cover,  and  several  other  brightening  features.  The  Reporter  is 
one  of  the  few  "  bright  and  good  things "  that  come  out  of 
Chicago. 

The  Hudson's  Bay  Knitting  Co.  have  some  new  lines  in 
knit  goods  to  put  on  the  market  in  May  next.  They  have 
nothing  to  announce  yet,  as  they  have  just  applied  for 
patents  on  them. 

The  Garden  City 
Carpet  Manufacturing' 
Co.  is  being  incorporat- 
ed with  a  capital  stock 
of  $10,000.  They 
have  bought  the  Gates 
&  Gardner  stock  in 
their  city,  St.  Cathar- 
ines, and  are  now  run- 
ning 27  looms  until  9 
o'clock  every  night. 
Mr.  Syer  should  feel 
gratified  with  his  suc- 
cess. A  new  dye  house 
is  being  built  in  their 
factory  and  other  im 
provementsmade.  Mr. 
VV.  J.  Wilson,  of  Port 
Perry,  will  represent 
the  company  east  of 
Toronto. 

Henry  Rehder,  gen- 
eral merchant,  Paris 
Station,  Out.,  writes 
The  Review,  that  its 
complimentary  remarks  on  W.  R.  Brock  &  Co.'s  letter  order 
department  were  none  too  strong,  and  cheerfully  endorses  its 
excellence  and  superiority. 


Five  Warehouses  destroyed  "\  Wellington    St.   Wesi   on    Ian.   ioth. 

Robt.    Darling  &   Cb.         T.   Dunnet  &  Co.         R.   H.  Gray  &  Co 
Boisseau  &  Co.  Brereton  &   Manning. 


A  list  of  the  creditors  of  the  insolvent  estate  of  C.  J.  Mc- 
Intyre  &  Co.,  dealers  in  small  wares,  St.  Paul  street,  Montreal, 
has  been  filed  in  the  Insolvency  Court,  and  shows  the  liabilities 
to  be  about  $27,000.  The  principal  creditors  are  :  A.  A.  Mc- 
Dougall  &  Co.,  Montreal,  2,467  ;  Cook,  Sons  &  Co.,  London, 
Eng.,  $2,069;  James  Heath  &  Co.,  Leceister,  Eng.,  $1,196  ; 
Jabez  Johnson,  Hodgkinson  &  Pearson,  Manchester,  Eng., 
$1,157;  Montreal  Cotton  Co.,  $1,066:  Wm.  Rumsey  &:  Co., 
Manchester,  Eng.,  $1,065  :  Stewart,  Moir  &  Muir,  Glasgow, 
Scotland,  $1,059  ;  Kalka,  Rothenstein  &  Co.,  Leeds,  Eng., 
$1,020;  Wm.  McLaren,  Sons  &  Co.,  Glasgow,  $1,013.  Among 
the  indirect  creditors  are  Blaiklock  Bros.,  $1,500,  and  Bovd  & 
Co.,   $970. 
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DRESS      GOODS. 

In  dress  goods,  Caldecott.  Burton  &  Spence  have  been 
forging  ahead  of  recent  years,  and  their  stock  this  season  is  a 
pleasing  one. 

Since  they  secured  the  sole  Canadian  agency  for  the  Alsace- 
Lorraine  dress  goods  they  have  done  a  big  business  with  them. 
Their  import  orders  will  almost  entirely  clean  out  the  stock  of 
fancies  now  arriving,  and  few  pieces  will  be  left  for  the  sorting 
trade.  Neat,  small  patterns  in  quiet  toned  colorings  are  the 
characteristics  of  these  goods. 

In  plain  goods,  coating  serges  are  having  the  run  this  sea- 
son that  whipcords  had  last  season.  These  are  dyed  goods 
from  both  French  and  British  factories.  Blacks  and  navy  are 
far  ahead  of  all  other  colors,  although  in  French  goods  other 
colors,  such  as  fawns,  browns,  etc.,  are  selling  moderately. 


THE    SLAUGHTER    OF    SEALS. 

The  people  of  British  Columbia  are  rejoicing  over  the  sea- 
son's work  of  their  sealers,  which  has  been  one  of  extraordinary 
success,  says  The  New  York  Cloak  Journal.  They  have  made, 
it  appears,  most  remarkable  catches  in  Behring  Sea,  in  spite  of, 
or  rather  under,  the  Paris  regulations,  and  one  vessel  broke 
all  records  by  a  total  of  about  4,500  skins,  of  which  3,200  were 
taken  in  Behring  Sea  within  a  period  of  forty  days.  The  total 
catch  for  1892  is  given  as  54,000,  that  of  1893  as  70,000,  and 
that  of  1894  as  95,049.  These  last  figures,  of  course,  include 
the  catches  in  all  waters.  Some  cf  the  Victoria  owners  of  ves- 
sels professed  to  believe  before  the  season  opened  that  the  vari- 
ous prohibitions  put  in,  force  against  them  would   ruin  their  in- 


dustry. But  now,  in  spite  of  the  close  season,  lasting  through- 
out the  months  of  May,  June  and  July  ;  in  spite  of  the  sixty- 
mile  radius  of  protection  around  the  Pribylov  rookeries  ;  and  in 
spite,  finally,  of  forbidding  the  use  of  firearms  in  hunting  the 
animals,  the  various  vessels  have  returned  with  great  catches. 

All  this  is  very  well  from  Canada's  point  of  view;  but  are 
the  Paris  regulations  furnishing  a  proper  degree  of  protection  to 
the  fur  seal?  Are  such  results  for  pelagic  hunting  compatible 
with  the  purpose  which  the  Paris  regulations  had  in  view?  If 
the  heavy  catches  of  the  schooners  were  due  to  a  great  increase 
in  the  seal  herd,  the  case  would  be  quite  different.  But  there 
are  no  indications  of  such  increase.  A  letter  from  an  officer  of 
the  Behring  Sea  fleet  represented  long  ago  that  a  visit  to  the 
seal  islands  showed  that  there  were  "not  as  many  females  there 
as  last  year,  and  the  seals  are  evidently  diminishing  year  by 
year."  Naval  officers  vho  have  lately  returned  on  the  patrol 
fleet  say  that  great  numbers  of  seals  lie  upon  the  surface  of  the 
sea  beyond  the  belt  around  the  Pribylov  Islands,  where  the 
hunters  have  killed  many  of  them.  One  officer  has  just  been 
quoted  as  even  predicting  the  extermination  of  the  animals 
within  five  years,  if  the  present  rate  of  slaughter  is  continued. 

The  Paris  tribunal  certainly  did  something  to  avert  the  un- 
restricted slaughter  of  the  seals;  but  the  Government  should  take 
steps  to  secure  more  stringent  regulations  for  the  season  of  1895. 


Advertisements  in  Spring  Number  of  THE  DRY  GOODS  REVIEW 
may  be  printed  in  two  colors  if  desired.  We  have  a  large 
range  of  fancy  cuts  and  designs,  which  we  will  gladly  loan 
to  advertisers.  That  is,  advertisers  who  like  good  adver- 
tising. 


W 


E   HAVE 


REMOVED 


TO 


18  Front  Street  East 


Where  we  are  manufacturing  full  blast  as  though  nothing  had  occurred,  and 
will  deliver  Spring  Goods  on  regular  time.  Our  friends  and  customers 
will  understand  by  this. that  there  is  no  more  inconvenience  than  by  removal. 


E.  B01SSEA  U  &  CO. 


WHOLESALE 
CLOTHIERS 


18  Front  Street  East  Tf}f*f)fltf} 
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GOOD     PROSPECTS. 

ON  E  firm  that  is  going  to  dp  a  large  business  in  1895  is  the 
Montreal  Silk  Mills  Company.  Judging  by  the  prepara- 
tions which  are  being  made,  their  range  of  samples  for  the  fall 
will  be  something  entirely  unparalleled.  This  firm  made  a  great 
stride  last  season,  when  they  determined  to  sell  direct  to  the 
retail  trade,  and  the  support  which  they  have  received  has 
amply  justified  the  step  they  took. 

The  policy  on  which  they  conduct  their  business  is  to  make 
just  what  is  wanted,  make  it  of  the  very  best  materials,  finish  it 
in  the  very  best  manner,  and  offer  it  at  the  very  closest  margin 
which  the  quality  and  finish  will  allow.  The  one  thing  which 
they  refuse  to  do  is,  to  deteriorate  the  quality  for  the  purpose  of 
cutting  the  price.  After  the  orders  are  taken,  they  are  not  con- 
tent to  sit  down  and  take  a  rest,  but  they  make  it  their  business 
to  co-operate,  to  the  utmost  extent  possible,  with  the  dealers  in 
selling  the  goods.  The  advertising  done  by  this  firm  is  enor- 
mous, ingenious,  and  well  directed,  but  what  they  consider  to 
be  their  very  best  advertisement  is  the  guarantee  which  they  give 
with  every  article  bearing  their  label.  They  make  it  an  invari- 
able rule  to  immediately  replace  any  garment  which  is  not  en- 
tirely satisfactory  (whether  from  the  fault  of  the  wearer  or  the 
maker)  and  they  say,  that  for  inspiring  public  confidence,  and 
increasing  the  popularity  of  the  goods,  there  is  no  advertise- 
ment that  has  paid  them  better. 

The  success  which  this  firm  achieved  last  year  was  not  by 
any  means  the  result  of  chance  or  good  luck  ;  it  has  been  ac- 
complished by  hard  work,  intelligent  advertising,  and  good 
goods;  and  all  dealers  who  sell  underwear  should  carry  "The 
Health  Brand  "  as  a  leader. 

The  samples  for  the  coming  fall  will  include  everything  that 
can  be  desired  in  the  way  of  all-wool  underwear  for  ladies  and 
children.  The  quality  will  be  of  uniform  excellence  ;  the  fit  of 
each  garment  (as  the  result  of  careful  and  exhaustive  experi- 
ments) will  be  absolutely  correct  in  every  detail;  the  finish  will 
be  perfect  in  all  respects,  and  every  article  will  be  covered  by  a 
guarantee  to  replace  it  in  the  event  of  its  proving  unsatisfactory, 
from  whatever  cause. 

In  addition  to  this,  the  advertising,  which  was  commenced 
so  well  last  season,  will  be  followed  up  in  the  most  extensive  and 
skilful  way,  and  all  who  order  "The  Health  Brand"  may  rest 
assured  that  it  will  be  the  most  profitable  line  they  ever  had. 

The  samples  will  be  handled  (as  was  the  case  last  season)  by 
the  energetic  and  popular  travelers  of  Hermann  H.  Wolff  c\:  Co., 
in  whose  hands  they  are  sure  to  receive  the  treatment  which 
they  deserve. 

AWAITING      RESULTS. 

No  store  can  expect  to  build  a  valuable  patronage  by  means 
of  advertising  within  a  few  days.  Advertising  is  not  a  thing 
that  can  usually  be  expected  to  explode  like  a  shotgun  immedi- 
ately the  trigger  is  pulled  ;  but  it  is  more  like  the  avalanche 
which  begins  in  a  small  way  at  the  top  of  the  mountain,  and 
accumulates  in  size  and  force  as  it  slides  down  the  sides. 

The  first  advertisement  which  any  firm  may  place  in  a  paper 
does  not  usually  bring  back  enough  returns  to  pay  for  the  out- 
lay upon  it.  It  is  the  repetition  of  advertising  which  gradually 
builds  up  a  healthy  sentiment  in  the  minds  of  people  in  favor  of 
your  store  and  your  goods. 

The  hardest  lesson  that  an  advertiser  ever  has  to  learn  is 
that  advertising  increases    in    value   the  longer    it  is  continued, 


and  that  one  has  to  wait  sometimes  for  a  considerable  while 
before  he  gets  enough  results  from  it  to  satisfy  his  expectations. 

Every  advertisement  used,  if  it  is  written  in  a  proper  man- 
ner and  inserted  in  the  proper  medium,  is  bound  to  create  an 
impression  upon  some  minds.  If  your  advertisement  can  pre- 
sent your  store  favorably  to  say  five  persons  each  time  it  ap- 
pears, while  it  may  not  at  first  seem  at  all  profitable  (as  the  trade 
of  five  persons  may  not  in  any  appreciable  degree  begin  to  pay 
for  the  expenditure  of  the  first  insertion),  still  the  accumulation 
of  five  new  friends  every  time  your  announcement  is  inserted 
will  by-and-by  make  quite  a  host  of  friends  who  will  be  well  dis- 
posed toward  you. 

Thus,  an  advertisement  not  only  brings  new  friends  to  you, 
but  it  keeps  the  old  friends  in  touch,  and  stimulates  in  them  a 
desire  to  purchase  from  you;  and  the  old  and  the  new  together 
are  what  will  make  the  business  finally  a  profitable  one 

WANTED. 


T"0  MANUFACTURERS  AND  COMMISSION   MERCHANTS.      TRAVELER 

■*■       would  like  lines  on  commission,  covering  territory  from  Winnipeg  to  Pacific  Coast, 

calling    on  Wholesale  Dry  Goods  and    larger    Retailers.      Address  Box  3,   Dry  Goods 

Review  office.  (2) 


A.  B.  MITCHELL'S 


RUBBERINE  AND  WATERPROOF  LINEN 

Collars,  Cuffs,  and  Shirt  Fronts,  specially  adapted  for 

Travellers,  Sportsmen,  and  Mechanics.  For  ^ale  by  all  whole- 
sale houses.  Wholesale  only.  Largest  and  only  manufacturer 
of  these  goods  in  Canada. 

Office  and  Factory:    16  Sheppard  St.,  Toronto,  Ont. 


Of  the  Year's 
Business. 


Counting  the  Proceeds 

I  am  at  your  service  for  assistance,  inspection,  or  advice 

A.   C.  HEFF, 

Tel.  1040.  Canada  Life  Building 


"  FITS  LIKE  A  GLOVE.' 


THOMSON'S 


-/,!!£  LIKE 


ENGLISH    MADE, 
A  GLWE    Glove -Fitting.    Long  Waisted.   trade  mark. 

At  Popular 
Prices. 


CORSETS 


TWELVE  FIRST  MEDALS. 


The  Perfection  of  Shape,    Finish  and  Durability. 

APPROVED  by  the  whole  polite  world. 

SALE  OVER  OtJS    MILLION    PAIRS  ANNUALLY. 

A  large  stock  of  these  GOOD  VALUE  Corsets  always  on  hand  at 

JOHN  MACDONALD  &    CO'S,  TORONTO. 

MANUFACTURERS :  W.  S.  THOMSON  &  CO.,  LIMITED,  LONDON. 

See  that  every  Corset  is  marked  "THOMSON'S  GLOVE  FITTING,"  and  bears 
our  Trade  Mark,  the  Crown.     No  others  are  genuine. 


World  Wide  Popularity 


The  Delicious  Perfume. 


Crab  Apple  Blossoms 

EXTRA    CONCENTRATED 

Put   up   in    i,   2,    3,   4,   6,   8,  and  16 
ounce   bottles. 

And  the  Celebrated 

Crown  Lavender  Salts 

Annual  sales  exceed  500,000  bottles. 
Sold  everywhere. 

THE  CROWN  PERFUMERY  CO. 

177  New  Bond  St.,  London.  Exg. 

By  all   principal  dealers   in   perfumery. 
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Thibaudeau  Bros. 


&  Co. 


Importers    of  - 

ENGLISH  . 
FRENCH  .  . 
GERMAN  & 
AMERICAN 


11 uUUUu 


THIBAUDEAU  FRERES  dc  CIE. 

Quebec. 
THIBAUDEAU  BROTHERS  &  CO. 

London,  Eng. 
THIBAUDEAU  BROS.  &  CO. 

332  St.  Paul  St. 

MONTREAL 


Carpets 


o  o 


TO  THE  TRADE 

IT'S  easy  enough  to  keep  going  after  you 
have  got  the  start.  By  handling  for 
years  only  first  class  goods  and  study- 
ing our  patrons"  wants,  we  are  enabled  from  our 
unrivalled  stock  to  fill  orders  for  Carpets,  Lin- 
oleums, or  Oilcloths.  We  are  able  to  supply  you 
with  samples  of  sure  selling  goods.  State  your 
wants,  and  by  either  Freight  or  Express  we  will 
forward  your  order.  You  are  saved  all  the  annoy- 
ance of  hunting  through  samples.  We  arrange 
all  that  for  you. 

We  give  special  attention  to  Church  Carpets, 

handling  several  lines  exclusively. 


John  Kay,  Son  &  Co. 


34  King  Street 
West, 


TORONTO 


Have  struck  the  popular  fancy  and  are  going  with  a  rush. 
Now  let  us  call  attention  to  our 


Jnst  as  Novel 
Just  as  Pretty 
Just  as  Good 
Just  as  Desirable 


In  every  way. 


6 


Our  New  Spring  Patterns 


Beaver  Brand  of  3  Plys 

Empire  Extra  Super 

Cotton  Chain  Extras 

Fine  All  Wools 

Empire  Extra  Heavy  Super  Unions 

Medium   Unions  and 

Light  Unions 


SEE   THEM. 


Empire  Carpet  Works 


Selling  Agents: 

|.  B.  Dolan,  for  Western  Ontario. 

Henry  Smith,  for  Manitoba  and  Northwest. 

Chas.  T.  Doyle,  from  Toronto  to  Atlantic. 


.ST.  CATHARINES. 


ART  SQUARES 


STAIR  CARPETS 
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CONTINUOUS     PUBLICITY. 

BY    NATHANIEI     v.    FOWLFR,   JR.,    DOCTOR  OF    PUBLICITY. 

EVERY  man  thinks  he  has  a  hard   time  of  it.      Most  every 
man  does.      Every  man  thinks  his  trade  is  the  worst  trade 
there  is.      But  it  isn't. 

Hard  times  and  good  times  are  pretty  evenly  mixed,  and 
will  be. 

Every  man  thinks  that  his  business  can't  be  run  like  any- 
body else's  business. 

He  tools  himself. 

While  every  man  has  his  own  method,  every  successful  man 
succeeds  by  following  the  methods  «f  other  people,  slightly 
changed  and  adapted  to  his  own  method  of  business-doing. 

There  are  fundamental  principles  which  are  always  found 
in  success,  and  without  which  success  is  never  possible. 

Occasionally  a  man  sails  against  the  tide,  in  a  boat  of  his 
own  construction,  steered  by  his  own  peculiar  rudder,  and 
manages  to  get  ahead  sufficiently  to  justify  him  in  believing  that 
he  understands  navigation. 

Such  men  are  exceptions,  and  their  methods  of  success 
mean  failure  to  almost  everybody  else. 

Better  walk,  or  run,  if  you  can,  in  the  beaten  road  of  success 
than  to  make  tracks  across  unknown  land,  which  may  lead  to  a 
desert  on  the  other  side  of  the  horizon. 

Originality  is  to  be  fostered,  but  over-originality  is  as  bad  as 
under-originality. 

Because  one  man  succeeds  without  advertising  does  not 
prove  that  the  ninety  and  nine  men  can  do  without  it. 

Because  one  man  makes  $100,000  a  year  without  advertis- 
ing is  not  proof  conclusive  that  he  wouldn't  make  $200,000  if  he 
advertised. 

Ninety-nine  per  cent,  of  all  business  men  do  more  or  less 
advertising. 

The  man  who  succeeds,  and  advertises,  is  not  generally  foolish 
enough  to  make  the  experiment  of  attempting  to  succeed  with- 
out advertising. 

He  lets  well  enough  alone. 

His  business  with  advertising  has  paid,  and  he  continues  to 
advertise,  and  his  business  continues  to  pay. 

Every  failure-of-a-man  may  and  may  not  advertise,  but  few 
progressive  advertisers  are  failures. 

Advertising  in  its  broadest  sense  does  not  refer  exclusively 
to  announcements  in  the  local  or  national  paper,  but  covers  the 
entire  ground  of  trade-reaching,  with  the  exception  of  personal 
solicitation. 

The  letter-head,  the  envelope,  the  circular,  the  price-list,  the 
catalogue  are  all  a  part  of  advertising,  and  should  be  added  to 
the  advertising  appropriation. 

Nobody  moves  from  one  block  to  another  unless  for  better 
accommodations,  or  because  the  old  block  is  going  to  be  pulled 
down,  or  because  the  town  centre  has  moved  away  from  him. 

The  longer  a  man  has  been  in  a  place  the  better  off  he  is. 

Age  is  one  of  the  fundamental  conditions  of  success,  and 
the  oldest  store  or  place  of  business,  all  things  being  equal, 
ought  to  do  the  most  business. 

The  successful  man  never  discharges  a  clerk  for  the  sake  of 
discharging  him 


The  longer  a  clerk  has  been  with  him  the  better  clerk  he  is, 
and  the  more  money  he  can  bring  into  the  store. 

Continuity  and  success  are  one  and  the  same  thing. 

The  firm  name  is  never  changed  unless  it  has  to  be. 

The  style  of  the  firm  letter-head  remains  the  same  unless 
some  new  design  is  necessary. 

The  same  line  of  goods  is  carried  year  in  and  year  out,  un- 
less the  line  has  worn  out  its  usefulness. 

Don't  think  that  I  advocate  old-fashioned  methods. 

Far  from  it. 

Use  all  the  new  things  that  have  been  proven  to  be  good,  or 
seem  to  be  worth  the  experiment,  but  don't  give  up  the  old 
things. 

Keep  your  feet  in  the  road  of  old-fashioned  success,  no 
matter  what  you  may  do  with  your  hands  in  grasping  new  ideas. 

If  advertising  is  worth  anything,  and  5,000,000  advertisers 
say  it  is — 5,000,000  honest,  money-making  witnesses,  who  don't 
advertise  for  the  fun  of  it — then  advertising  should  be  con- 
tinuous. 

There  is  no  more  sense  in  stopping  advertising  than  there 
is  in  discharging  clerks  because  the  times  happen  to  be  dull. 

The  man  with  a  big  store  during  the  holidays  doesn't  go 
into  a  smaller  store  in  January  or  February  because  trade  is  not 
quite  so  brisk. 

He  expects  to  lose  money  during  certain  seasons  of  the 
year,  and  the  wise  business  man  doesn't  make  a  heavy  cut  in 
expenses. 

His  customers  are  about  him,  even  though  they  are  not 
buying. 

He  must  keep  up  the  appearance  of  good  business,  though 
he  may  be  doing,  for  the  time  being,  poor  business. 

People  buy  all  the  year  around. 

They  may  buy  more  during  December,  and  in  certain  lines 
may  buy  more  during  other  months  of  the  year. 

Every  business  must  have  its  good  time  and  its  dull  time, 
but  the  buyers  are  there,  the  buyers  must  not  be  forgotten,  and 
the  buyers  must  not  be  allowed  to  forget  the  store  or  office. 

Outside  of  necessities,  fully  three-fourths  of  the  articles 
purchased  are  purchased  in  the  minds  of  the  buyers  from  one 
week  to  six  months  before  the  trade  is  consummated. 

Dull-time  advertising  is  the  trade-bringing  accomplice  before 
the  sale. 

It  not  only  makes  it  impossible  for  the  coming  buyers  to 
forget  the  advertiser,  but  it  assists  them  in  making  up  their 
minds  to  buy  certain  things  when  the  buying  season  arrives, 
and  they  are  liable  to  go  to  the  store  of  the  concern  whose 
name  has  been  always  before  them  rather  than  to  that  of  the 
concern  which  only  advertises  when  the  buying  season  is  „v 
fully  on. 

Better  advertise  extensively  before  the  good  times  than  dur- 
ing the  latter  part  of  the  good  times. 

If  the  advertiser  has  a  column  advertisement  just  preceding 
the  buying  season  and  during  that  season,  I  would  not  say  that 
it  is  necessary  for  him  to  use  so  large  a  space  during  the  dull 
times. 

Let  him  cut  his  space,  but  let  him  never  leave  out  his 
advertisement. 

If  the  advertiser  proposes  to  advertise  to  any  extent,  let  him 
keep  his  advertisement  in  the  paper  continuously  throughout  the 
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Ask  for 


"BALEINETTE" 


(ROSENWALD'S    PATENT) 


The    New    Patent   Continuous 


REAL  WHALEBONE 


NO 


PIERCING 

SPLITTING 

WASTE 


Does  Not  Require  Casing 


Cheapest  and   Best  Real  Whalebone  Ever  Produced. 

ITT    SUITS  ALL  MATERIALS 

IS  EASY  TO  SEW 
■  *      IS  PLIABLE  AND  DURABLE 

Always  Gives  Satisfaction 


Send  at  once  for  Samples  and  Prices,  which  can  be '  had  from 


J.  Johnston  &  CO.,  Montreal 

Olney,  Amsden  &  Sons 


J.  Macdonald    &   CO.,  Toronto 
J.  Collier  &  CO.,  Manchester, 


London,  England 


England 


OU  SEE  THOSE 


-# 


Hats 


THEY    ARE    THE 


Hawes 

WilCOX    and 

Avenue 


Three  of  the 

Latest 

American 

Blocks 


Write  to  A.  A.  Allan  &  Co.  and  get  their  prices 
for  them  in  case  lots — "  3  doz.  in  case."  There  is  no 
reason  why  you  cannot  make  cent  per  cent  on  them. 


Letter  Orders 

Carefully 

Attended  to. 


A.  A.  Allan  &  Co. 


AVENUE 


51  Bay  Street.   TORONTO 
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year,  unless  he  be  one  of  those  few  exceptions  who  handle  lines 
of  goods  which  can  be  only  sold  during  one  or  two  months  of 
the  year,  and  even  in  that  case  he  had  better  advertise  at  least 
two  months  before  the  selling  season  arrives  ;  but  there  are  so 
few  oi  these  men  that  there  is  no  necessity  of  discussing  their 
special  side  ot  the  business. 

This  article  is  a  general  one,  and  does  not  treat  of  excep- 
tional exceptions. 

The  majority  must  rule,  and,  as  advertisers  are  almost  in- 
variably intelligent  men,  the  majority  of  them  furnish  a  rule  safe 
to  follow. 

In  every  town,  big  or  little,  the  successful  business  man  ad- 
vertises all  the  time,  frequently  varying  the  size  of  his  advertise- 
ment. 

These  men  who  advertise  for  business  would  stop  advertising 
if  they  were  not  convinced  it  brought  them  business. 

These  men  have  made  the  success  of  every  town  and  every 
city  in  the  country,  and  these  men  advertise  continuously. 

The  man  who  thinks  he  knows  it  all  himself,  and  who  will 
not  learn  from  others,  who  will  not  accept  the  vote  of  the  ma- 
jority, is  generally  a  failure,  and  if  a  success,  gains  his  success  by 
methods  so  strange  as  to  be  beyond  the  analysis  of  human  cal- 
culation-— he  is  an  exception,  having  no  part  in  business  econ- 
omy or  business  success,  and  which  teaches  nothing  to  any- 
body. 


A  SAMPLE  FROM  OUR  TRUNK. 

Watford,  Ont.,  Dec.  27,  1894. 
The  J.  B.  McLean    Pub.  Co.: 

Gentlemen, — Enclosed  find  amount  of  our  account.  We 
appreciate  your  efforts  in  keeping  before  the  trade  your  many 
and  pointed  references  to  business  in  The  Dry  Goods  Review. 
We  would  not  be  without  it.  Wishing  you  every  success,  we 
remain,  Yours  truly, 

Swift  Bros. 


IT    IS    NOT    OUR     FAULT. 

We  receive  complaints  now  and  again  that  subscribers  do 
not  receive  The  Dry  Goods  Review  regularly.  This  is  not 
our  fault.  Your  copy  is  mailed,  without  fail,  on  or  about  the 
first  of  each  month.  It  is  almost  impossible  for  us  to  miss  you, 
and  the  mistake  must  be  in  your  post-office,  or  in  your  own 
office.  In  investigating  complaints  of  this  kind,  we  almost  in- 
variably found  that  the  paper  was  captured  and  laid  aside  by  the 
one  first  receiving  it  from  the  post-office,  generally  a  clerk.  An 
investigation  usually  resulted  in  the  proprietor  subscribing  for 
additional  copies  for  his  clerks.  We  will  gladly  send  extra 
copies. 


ACROSS    THE    POND- 

The  Drapery  World  of  Jan.  j  2  says  :  "  The  past  few  days 
have  seen  the  arrival  of  many  Canadian  buyers  on  this  side. 
Among  those  this  week  are  :  A.  B.  Boas,  Montreal  ;  Robert 
Darling,  wholesale  woolens,  Toronto  ;  J.  B.  Campbell  and  H. 
C.  Fletcher  (R.  Simpson,  general  dry  goods,  Toronto)  ;  J.  J. 
Grafton  (Grafton  &  Co.,  Dundas,  Ont.)  ;  S.  Harris,  wholesale 
furrier,  Montreal  ;  G  W.  Kennedy  (W.  A.  .Murray  &  Co.,  To- 
ronto): G.  D.  McKay  (McKay  Bros.,  Toronto);  A.  McLaren 
(McLaren   &  Co.,   St.    Catharines);    John    Murphy   and  J.  A. 


Ogilvy,  Montreal;  J.  O'Hara  (Gordon,  Mackay  &  Co.);  T. 
Ritchie,  Belleville  ;  E.  K.  Spinney,  Yarmouth,  N.S.;  R.  S. 
Waldron,  Kingston,  Ont.  ;  -  Nelson,  furrier,  Montreal  ;  W. 
Flavelle,  Lindsay,  Ont;  —  Gilchrist,  Peterboro',  Ont.;  R.  M. 
Anderson  (Northway  &  Anderson,  Orillia) ;  E.  M.  Hayton, 
Montreal  ;  J.  \V.  Hector  (Carsley,  Sons  &  Co..  Montreal)  ;  J. 
McWhirter  (J.  White  &  Co.,  Woodstock)." 


LIMITED     LIABILITY. 

SAYS  The  Drapery  World  of  London,  Eng.:  "  Our  contem- 
porary, The  Investor's  Guardian,  also  deals  at  length  in  its 
current  issue  with  the  company  question,  giving  the  following 
table  of  the  companies  registered  during  the  past  three  years  : 


I  tescription  of  Companies 
Registered. 


Miscellaneous 

Manufacturing 

Mining 

Trams 

Shipping 

Breweries 

Railways 

Land  and  Agricultural.. . 

Electric 

Financial  and  Bank-. . . . 

Gas 

Water 

Telephone 

Insurance  

Hotels 

Cycling 


Totals ^95-683,i 


Total   for 
1892. 


2,;7t  Cos. 


Z20617   155 

22  484  434 

16  774  800 

337.000 

5-979,098 

4552850 

5,080,000 

6,716936 

1,596  825 

7341,755 

I      436,800 

260  000 
2,532,015 

973  500 


Total  for 
1803. 


2,332  Cos. 

£  '9,767.339 

16  269  232 

16,845,791 

133  5°c 
3,605.326 
4382  514 
1,668  000 
2,787,950 
2,045,500 
1 1  213,926 

j-      530,280 

3 '  ,000 

3,368,300 

694  265 

1,377,703 


Total  for 
1894. 

2,671   Cos. 


£  '6  551.430 
25593,031 
24729,879 

I  476,000 

3755  500 
6979,157 

I  246  710 

4.384  303 
2,387,107 

10,097  506 

I        3H,ioo 

236,000 

4  879,725 

902,688 

1,435,100 


£84,720,623    /105  101  228 


"  Although  the  figures  of  1894  do  not  reach  the  gigantic 
total  of  1888,  they  are  nevertheless  very  large,  and  show  that 
an  increasing  number  of  ordinary  trading  concerns  are  taking 
advantage  of  the  principle  of  limited  liability.  Mr.  Knox, 
whose  paper  we  have  already  referred  to,  reminds  us  that  there 
have  been  44,600  companies  registered  since  1862.  Of  these 
only  18,361  are  now  in  existence.  Notwithstanding  these 
figures  there  is,  nevertheless,  some  ground  for  supposing  that 
under  proper  laws  companies  with  limited  liabilities  will  in 
course  of  time  gradually  supersede  ordinary  partnership  ar- 
rangements for  trading  purposes." 

ASK   YOUR  JOBBER  FOR  :  : 

CORDS,  BARREL  BUTTONS 

Tassels,  Pompons, 
Chenilles  .  . . 

Manufactured  by 

MOULTON  &  CO..  Montreal 

|V|iller  Bros.  *  (o.  w|ontreai 


Manufacturers 
for  the  Whole- 
sale Trade  of 
the  following 
Standard  Lines 
of  Fine  Linen 
Faced  Collars 
and  Cuffs 


COMET  OPERA  HANLAN 

76        0R0      MARQUIS 

MOZART  CUFFS,  RAPHAEL, 

A  UOCI  fi     Reversible  Linen 
ANulLU        Collars  &  Cuffs 


Onlv  the  very 
best  materials 
are  used  in  the 
manufacture  of 
these  Goods 
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'M 


V 


JOHN  FISHER 


SON  &  CO... 


WOOLLENS 


AND  . 


Tailors'  Trimmings 


442  and  444 

St.  James  Street, 


Montreal 


ALSO 


60  BAY  STREET 


Toronto 


13  ST.  JAMES  STREET 


Quebec 


JOHN  FISHER  &  SONS 

Huddersfield,  Eng. 
London,  Eng. 
Glasgow,  Scotland 
Belfast,  Ireland 


Thouret,  Fitzgibbon 


&  Co. 

Sole  Agency  And  BERLIN,  Germany 


MONTREAL 


Jammefs 
French  Kid 


Gloves 


Orders 

for 
Sample 
Packages 
Solicited. 


La  Chartreuse 

Laced 

Andree  .  . 

Button 

SPECIALTIES. 


NO  OLD  STOCK  CARRIED. 


La  Chartreuse    Blacks 


(I.aced) 


Very  Choice 
JUST  OPENED 


S.  Greenshields.  Son  k  Go, 


MONTREAL  a™  VANCOUVER,  B.C. 


FOR 


SPRING,  1895 

Our    travelers   are   now   showing   a   full    range  of 
Samples  in  our  different  departments. 
Extra  value  in  Dress  Goods,  Peau  de  Soie,  Gloves, 
Hosiery  and  Linens. 

CANADIAN  GOODS 

See  our  samples  of  Cotton  Goods.    We  are  offering 
a  number  of  lines 


BELOW  MILL  PRICES 


Magnificent 
Test 


Messrs.  J.  &  ].  Taylor, 
Toronto  : 


TORONTO,    18th  January, 


( rentlemen, — 

It  was  our  good  fortune  to  have  our  three  vaults  protected  by 
your  fireproof  doors;  and  we  wish  to  acknowledge  our  feelings  of 
extreme  satisfaction  at  the  splendid  manner  in  which  these  doors 
saved  the  contents  from  the  fury  of  the  great  conflagration  of  last 
week,  wher  everything  not  contained  in  the  vaults  was  swept  out 
of  existence.  On  opening  vault  doors  on  Saturday  morning  we 
were  surprised  to  find  that  the  varnish  on  the  inside  door  was  nOl 
even  blistered. 

Yours  truly, 

(Signed)     THOS.    DUNNET  &   Co. 


Get 
Taylor's 
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FOREIGN    MARKETS. 

rrHK  Draper's  Record,  of  Jan.  12th,  says  :  "The  large  and 
1  influential  meeting  of  cotton  masters  and  others  interested 
in  the  trade,  held  at  Manchester,  on  Tuesday,  was  somewhat 
remarkably  unanimous  in  the  opinion  expressed  concerning  the 
new  Indian  cotton  duties.  The  resolution  condemning  those 
duties  was  passed,  with  only  two  dissentients.  The  most  im- 
portant section  of  the  resolution  affirmed  '  that,  if  necessary, 
and  if  no  other  remedy  can  be  devised,  India  should  be  subsi- 
dised by  the  Imperial  Government  rather  than  this  important 
trade  (the  Lancashire  cotton  industry)  should  be  seriously  in- 
jured and  crippled  by  the  imposition  of  the  said  import  duties.' 
The  suggestion  has  not  found  much  support,  except  in  the  Man- 
chester press.  At  the  same  time,  it  seems  very  unjust  to  taunt 
Manchester  men  with  subordinating  national  to  trade  interests. 
As  Mr.  Whiteley,  the  member  for  Stockport,  pointed  out,  there 
is  an  old  saying,  "  Near  is  my  shirt,  but  nearer  is  my  skin  ;  "  and 
although  party  politics  may  be  very  near  to  Manchester  mer- 
chants, their  bread  and  butter,  and  the  means  of  their  getting  it, 
must  be  nearer  still.  However  great  India's  financial  needs  may 
be,  it  is  clearly  unjust  to  satisfy  them  at  the  sole  expense  of 
Manchester,  and  that  is  practically  what  the  Indian  Government 
are  now  doing." 

TRADE     AT     MANCHESTER. 

A  Manchester  correspondent  writes  under  date  of  Jan.  10th 
as  follows  : 

'"During  the  past  week  travelers  have  not  met  with  note- 
worthy results,  as  was  to  be  expected  at  the  commencement  of 
the  year.  In  the  woolen  trade  some  good  styles  of  Yorkshire 
cloths  are  being  offered  in  competition  with  Scotch  makes. 
Carpets  are  dull,  and  reduced  profits  are,  as  a  rule,  the  result  of 
the  past  half-year's  trading.  'Linos,'  however,  hold  their  own 
well,  and  the  trade  is  one  of  the  most  promising  in  the  floor- 
covering  branch. 

"  A  good  deal  will  be  heard  in  the  trade  before  long  con- 
cerning a  new  unspottable  trousering  finish  for  dress  goods, 
suitings,  and  cloakings.  Fabrics  treated  by  the  process,  it  is 
claimed,  will  be  unshrinkable  and  impervious  to  water.  The 
invention,  although  English,  has  not  yet  been  introduced  in  this 
country.  Dress  goods  and  woolen  buyers  generally  on  the  look 
out  for  a  good  season  '  special  '  would  do  well  to  note  this 
paragraph,  and  to  await  developments.  They  will  first  be 
approached  from  Yorkshire. 

"The  statistics  of  the  various  textile  industries  here  show 
that,  on  the  whole,  the  last  year  was  a  prosperous  one.  The 
exports  of  printed  calicos  show  a  slight  falling-off,  but  grey  and 
bleached  goods  a  considerable  increase.  The  last  month  shows 
a  heavy  decline  in  our  trade  with  China  and  Japan — only 
natural  under  the  circumstances,  but  not  the  less  to  be  regretted. 
India  also  furnishes  an  unsatisfactory  record  as  far  as  cotton 
goods  are  concerned." 

RIBBONS    ADVANCING. 

The  constant  falling  of  the  Basle  ribbon  market,  and  the 
unsettled  state  of  prices,  which  for  the  last  few  years  has  oper- 
ated to  the  detriment  of  both  the  producer  and  the  holder  of 
stock  of  the  manufactured  article,  has  finally  induced  the  Basle 
manufacturers  to  meet  and  discuss  the  question  of  their  future 
prospects.  In  comparing  notes,  it  was  ascertained  that,  regard- 
less of  the  cost  of  silk  and  the  rise  in  wages,  the  values  of  silk 
ribbons  in  that  city  have  sustained  a  depreciation  which  cannot 
readily  be  explained  in  the  face  of  a  fair  demand  for  the  article. 


The  result  has  been  serious  loss  of  capital.  A  resolution  was 
unanimously  passed  that  all  manufacturers  should,  from  the 
middle  of  December,  raise  their  prices  to  the  level  of  a  fair 
profit  on  their  trading,  and  that  a  diminished  production 
would  be  willingly  met  by  them  if  such  a  measure  proved  to 
be  necessary  in  order  to  bring  about  a  sounder  condition  of  the 
market. 

EAST    YEAR'S    SIEK    TRADE. 

Messrs.  Chabrieres,  Morel  &:  Co.,  in  their  annual  review 
of  the  Lyons  silk  trade,  state  :  "  The  year  1 894  has  been  one  of 
continued  depreciation.  It  was  thought  that  after  a  heavy  de- 
cline during  six  months  prices  would  have  reached  their  lowest, 
but  the  hope  proved  to  be  a  deception.  The  following  shows 
the  rates  of  the  principal  articles  from  the  Far  East  during  the 
year  : 

Jan.       May.      Dec. 

Fr.  Fr.  Fr. 

Japan  filature,  No.  1,  1/2,  10  12...      41-42     37  ^4     36^ 

Canton  filature,  No.  2,  10/12 33"34     29^      29 

Tsatlee  Gold  Kilin 25  22  20^/0 

WHAT    SILKS    ARE    SELLING. 

A  report  from  Lyons  says  :  "  Plain  silks  have  a  good  mar- 
ket. The  favor  of  the  fashion  continues  for  colored  corded 
silks,  mousselines,  shot  silks  and  embossed  crepons,  the  latter 
article  being  also  required  in  printed  styles.  Cotton  shot 
textures,  such  as  satins,  meet  with  a  restricted  inquiry,  and 
the  demand  for  wool  mixed  textures  has  also  slackened  down. 
The  reduced  market  for  this  class  of  goods  is  largely  made 
up  by  the  demand  for  all-silk  goods.  Broche  silks  have 
found  ready  buyers.  Black  damasks  are  selling  to  a  good 
extent  for  the  present  season,  and  as  regards  colored  damasks, 
very  good  orders  have  been  given  out  for  the  summei  sea- 
son.    Shot  broches  also  show  a  good  tendency." 

KIDDERMINSTER. 

The  slight,  steady  improvement  in  the  carpet  trade  con- 
tinues ;  machinery  is  not  fully  employed  throughout  the  town, 
but  some  few  firms  have  a  fair  amount  of  work  in  sight.  Orders 
for  Axminsters  are  plentiful  ;  but  there  is  much  room  for  im- 
provement as  regards  Brussels.  New  business  in  yarn  is  dis- 
tinctly bad.  Spinners  maintain  their  prices  firmly,  although 
buyers  for  the  time  are  indifferent.  Deliveries  are  better,  and 
particulars  for  delivery  this  and  next  month  are  more  freely 
given  out. 

Copy  for  the  Spring  dumber  of  THE  DRY  GOODS  REVIEW  must 
reach  this  office  not  later  than  February  15  if  you  want  a 
good  position. 

"BEEN  MAKING  HOMESPUNS  28  YEARS" 

f^V  f^V  W  P~T  W~^  C^      Received  at 

L#  \J  I       M     I— «   ^^     the  following 

ML        W\^  *■  *-«4  *— ■*  ^^     WORLD'S  FAIRS 

™,ade,p,u7 W6  ^For  Nobby  Summer  Homespun 

Australia    1877    >  — 

Paris,  France.   .1878   5  EFFECTS 

rmra£n!.:.  ;s,      Oxford  Leads  the  World 

Chicago    ..  1 89 J    >  ^=^===^^^^^=^^= 

Your  stock   will   be   incomplete    without  a  few  pieces. 
Order  while  you  think  of  it. 

FOR     SALE     BY     LEADING     WHOLESALERS. 

OXFORD  MFG.  CO.,    °T£D> 

John  Fraser.  Agent.  Montreal. 
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Wyld,  Qrasett 
&  Darling . . 

We  are  receiving  large 

shipments   weekly  of  our   .   .  . 

British  Spring  Imports 

As   well   as 

Canadian  Goods 

Orders  are  being  executed  as  rapidly  as  the  goods 
come  forward  and  every  care  is  being  taken  in  the 
execution  of  Travellers'  orders.  Our  Letter  Order 
Department  is  under  efficient  management  and 
the  prompt  despatch  given  is  increasing  its 
popularity. 

TRAVELLERS'  AND  LETTER  ORDERS  SOLICITED 

Inspection  of  stock  invited  when 
you  visit  this  market. 


1895... 


FO 


WYLD.  GRASETTi  DARLING 


TORONTO. 


...1895 

Mantles 

We  are  busy  getting  up  our  range 
of  new  Spring  Mantles,  Cloaks,  Golf 
Capes,  etc.,  samples  of  which  are  now 
well  forward  and  will  be  in  the  hands 
of  our  special  mantle  travelers  on  an 
early  date.  Our  collection  is  very 
attractive,  and  embraces  the  very 
latest  New  York  advanced  styles, 
and  at  popular  prices. 


Alexander  &  Anderson 

MANTLE    MANUFACTURERS 

TORONTO. 


Irving  &  Co. 


<& 


»^t 


MANUFACTURERS 


j 


%AS*V 


'Something  new  every  day' 
is  our  motto 

Fresh  handles  coming  to  u.1- 
all  the  time. 


Toronto 


Men's 

Dress 
Bows 


100 

DIFFERENT 

STYLES 


Having  just  received  a    large 
consignment    of 


Victoria  Lawn 


We  are  now  in  a  position  to  fill 
orders  promptly. 


Letter  Orders  Secure  Our  Prompt  Attention 
Write  for  Prices 


CORNER  YON6E  /\ND  WALTON 


E.   &   S.   CURRIE    64  Toronto 

Neckwear  Manufacturers 
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^^rJrJrJi#»^J^^| 


DRY  -:-  GOODS 

■ 
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M0* 


fi-i-i 


OUR  STOCK  OF" 


w 


INDOW  SHADES 


Laces 
Fringes 
Rug  Fringes 


Pole  Trimmings 
Shade  Pulls 
etc. 


Is  now  complete  in  every  department. 

Our  travelers  are  showing  the  whole  range.  We  control 
Canada  for  Turner-Seymour  Mfg.  Co.,  Torrington,  Conn., 
manufacturers  of  Brass  Goods ;  Ann  Arbor  Mfg.  Co., 
Ann  Arbor,  Mich,  Shade  Pulls  and  Novelties. 


Menzie,  Turner  &  Co. 


Office,  Warehouse  and  Factory 
Late  Macfarlane  Shade  Co. 

Write  for  our  Catalogue. 


8,  10,  12  Liberty  St. 

.TORONTO. 


Gold  Medalist  Dyers 

All  kinds  of  Dry  Goods  in  the  piece  RE-DYED, 
FINISHED  and  PUT  UP. 


Millinery  Goods 
Ostrich  Feathers 


Superior  Garment  Dyeing  and  Cleaning  in 

all  its  branches.    French  Cleaning 


BRITISH  AMERICAN  DYEING  COMPANY 

nirpTrir*;     /  221  McGill  St.,  Montreal.     90  King  Street  East,  Toronto, 
urri^s     (j 23  Bank  St.,  Ottawa.  47  John  St.,  Quebec. 


Joseph  Allen, 

Managing  Partner. 


Letter  Address,  Box  258,  Montreal 

or  90  King  St.  East,  Toronto^ 


TO  CANADIANS 


^J 


Miles  &  Co. 


NEW    ADDRESS 


4  Sackville  St.,  Piccadilly, 
London,  W., 

Late  21  Old  Bond  Street.  ENGLAND. 


CANADIAN 
OLORED 
OTTON  MILLS  CO. 


•  • 


CPRIISG 

1895 


Ginghams,  Zephyrs,  Flannelettes,  Dress 
Goods,    Skirtings,    Oxfords,    Cottonades, 

Awnings,  Tickings,  Etc.,  Etc 

:    NOW    READY    : — 

See   Samples  ,n  Whole       fl.  MORRICE,  SONS  &  CO,  AGENTS 

sale  Houses.  Montreal  and  Toronto 


THE  C.TURNBULLCO..Ltd. 

OF   GALT,   OIMT-, 

MANUFACTURERS    OP 

Full-Finished  Lambs  Wool  Underclothing.  La 
dies'  Full-Fashioned  .  Underwear  in  all-Wool, 
Merino  and  Medium.  Men's  Full-Fashioned 
Underwear  in  ail-Wool,  Merino  and  Medium. 
Ladies',  Boys'  and  Girls'  Combination  Suits,  Full 
Fashioned.      Ladies,'  Boys'  Shirts  and  Drawers. 


SEND    FOR    PRICE  LIST. 


W 


Incorporated 
1851. 


ESTERIN 

ASSURANCE 


•  • 


COMPANY. 


FIRE 

AISD 

MARINE 


Head  Office 


Capital  -  -  -  $2,000,000.00 
Toronto  Assets,  over  -  2,400,000.00 
Otlt.  Annual  Income      2,350,000.00 


A.  M.  SMITH.  President.  GEO.  A.  COX,  Vice-President. 

J.  J.  KENNY,  Man.  Director.        C.  C.  FOSTER,  Secretary. 


SPRING. 


-  1895  - 


SPRING. 


DO  YOU  .... 

Want  to  Lead  ? 

Then  do  not  fail  to  see  our  Samples 

BEFORE    YOU    B"Cr~5T- 


Matthews,  Towers  &  Co. 


Wholesale  Men's  Furnishings 


/MONTREAL. 


THOMAS  MEALEY  &  CO. 


MANUFACTURERS    OF 


Wadded  Carpet  Lining 


MEALEY  STAIR  PAD. 


AND 


STAIR  PADS 

HAMILTON, 

ONT. 

OFFICE  .— 

U  Catharine  St,  North, 


JOHN  MACDONALD  &  CO. 

TO   THE   TRADE  wm 

WITH  the  kind  greetings  of  the  year,  we  desire  to  call  your  careful  attention  to  our  new 
importations  for  the  SPRING  SEASON  OF  1895.  With  the  keen  competition 
of  trade  of  late  we  have  been  stimulated  to  greater  care  and  keenness  in  buying,  which, 
supplemented  with  our  ability  to  buy  for  cash,  has  resulted  in  our  making  purchases  for  this 
season  that  will  enable  those  buying  from  us  to  make  that  necessary  desideratum — a  PROFIT. 
During  the  past  fortnight  we  have  received  large  shipments  in  Prints  and  Linens. 


PRINTS 


The  variety  of  styles  and  patterns  is  much 
superior  to  previous  seasons,  embracing  the  latest 
novelties  in  our 

FAMOUS   WIDE  CLOTH. 

The  superior  finish,  durability  of  wear  and  fastness 
of  color,  have  gained  for  our  prints  a  repu- 
tation superior  to  anything  in  the  Dominion.  It 
will  be  to  your  profit  to  inspect  and  order  same. 

Orders  Solicited. 


LINENS 


Our  Linens  are  simply  something  wonderful  in  value, 
and  are  now  in  stock,  occupying  one  entire  flat,  and 
embracing  the  best  value  of  the  Irish  and  Scotch 
manufacturers  in 


Rough  Brown  Hollands. 
Dressed  Hollands. 

TOWellingS  in  42  different  ranges. 

Bleached,  Loom  and  Turkey 

Red  Tablings. 
Embroidery  and  Fronting  Linens. 
Interlinings. 
Table  Napkins  and  Cloths, 

With  and  without  Fringe. 


Glass  Cloth,  Tea  Cloth. 
Dowlas,  Diapers. 
Sideboard  and  Tray  Cloths. 
Towels  in  Huck,  Diaper, 

Damask  and  Turkish. 
French  Canvas, 
Stiff  Canvas,  and 
Paris  Duck. 


Filling  Letter  Orders  a  Specialty. 


JOHN  /MCDONALD  &  CO. 


WELLINGTON  AND 
FRONT  STREETS  EAST 


Toronto 


"Elysian" 


Nursing 
.  .  Vests 


Patentees  and  Sole  Manufacturers 


S.  Lennard  &  Sons 


HOSIERY   and 

UNDERWEAR 

MANUFACTURERS 


Dundas,  Ont 


Established  1878. 
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S.  6REEINSHIELDS,  SON  &  CO. 


SAMPLE  ROOMS 


Winnipeg,  Man.,  Mclntyre  Block. 

Windsor,  Ont„  Crawford  House  Annex. 

Toronto,  Ont.,  50  Bay  Street. 

Cobourg,  Ont. 

Ottawa,  Ont.,  Carleton  Chambers. 

Quebec,  Que.,  70  St.  Joseph  Street,  St.  Roch's. 

St.  John,  N.B.,  King  Street. 


MONTREAL  and 
VANCOUVER,  B.C. 


Sole  Selling  Agents  in  Canada  for 

/MESSRS.  BRIGGS  PRIESTLEY  &  SONS 
Bradford,   England. 

Dress  Goods  and  Cravenettes. 


/MESSRS.  CHAS.  HARRISON  &  SONS 
Stourport,  England. 


Departments 


Brussels  and  Velvet  Carpets. 


A  — Domestic  Cottons. 

B.  —  Woollens  and  Gents'  Furnishino-s. 

C. — Carpets,  Curtains  and  Oilcloths.  i 

D. — Linens  and  House  Furnishings. 

E. — Smallwares,  Hosiery,  etc. 

H.      Silks,  Dress  Goods,  Velveteens,  etc.,  etc. 


Also  for  the 


"Everfast  Stainless"  Hosiery. 


•T7»"- 


HE  DRY  GOODS  REVIEW 


TURBAYNE-- 


.LJj 


A\ans 

Depends  Upon  His 
business,  His  Business 
Depends  Upon  His 
ADVERTISING  and 

SHE  HpVIEVg 

Is  the  Advertisings 
MediumThat  always 
brings  Satisfactory 
Results,  It  Fully 
Covers  the 

NADIAN 
IELD 


2  THE  -:-  PRY  -:-  GOODS  -:•  REVIEW 

Ask  for 


e) 


BALEINETTE' 


(ROSENWALD'S   PATENT) 

The    New    Patent   Continuous 


REAL  WHALEBONE 


Cheapest  and   Best  Real  Whalebone  Ever  Produced. 


\]f\     PIERCING  I^p 

111     SPLITTING 
1      V/     WASTE  *   * 


SUITS  ALL  MATERIALS 
IS  EASY  TO  SEW 
WASTE  *  M      IS  PLIABLE  AND  DURABLE 

Docs  Not  Require  Casing  Always  Gives  Satisfaction 


Send  at  once  for  Samples  and  Prices,  which  can  be  had  from 


J.  Johnston  &  CO.,  Montreal  J.  Macdonald   &  CO.,  Toronto 

Olney,  Amsden  &  Sons  J.  Collier  &  Co.,  Manchester, 

London,  England  England 


yeV^~  ^ 


"Elysian" 


Nursing 
.  .  Vests 


Patentees  and  Sole  Manufacturers 


S.  Lennard  &  Sons 


HOSIERY  and  _  -  ^ 

UNDERWEAR  — DlHldaS,    Otlt 

MANUFACTURERS  Established  1878. 

WHOLESALE    TRADE    ONLY 
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A.  A.  Allan  &  Co. 


iMroi;  l  ERS    "l 


FINE  ENGLISH 
and  AMERICAN 


HATS,  CAPS,  STRAWS, 


Etc. 


New  English    Stiffs  [Black  and 

New  American  Stiffs       J         Colors. 

New  English  Fedoras      1  Black  and 
New  American  Fedoras  J        Colors. 


Yachting,  Outing, 
Boating. 


New  English  Softs 
New  American  Softs 


I   Black  and 
Colors. 


New  English  Caps 
New  American  Caps 

NeW  Scotch  TamS  )   Cardinal,  Navy,  Black 

Ladies'  and  Children's/    white> and  Fancy 

New  Austrian  Fez 
For  Girls  and  Boys 


I         Cardinal, 
Crimson  an 


Navy, 
d  Cream. 


LETTER  ORDERS  CAREFULLY  ATTENDED  TO 


A.  A.  ALLAN  &  CO.  5I  m  st-  TORONTO 


Quality!!!  (High)      THE  « 


Prize  Medal  and  Diploma,  Toronto  Industrial 
Exhibition,  1894. 


ALASKA" 

FEATHER  &  DOWN  CO.  ltd 


Factory  and  Head  Office   MONTREAL   10  St.  Sacrament  Street. 

BRANCHES 

Mr.  J.  H.  Sherard,  28  Front  St.  East,  Toronto. 
Mr.  Jas.  W.  Woods,  Carleton  Chambers,  Ottawa. 
Mr.  J.  M.  Macdonald,  Winnipeg. 


M 


and 


S1 


ARSEILLES  C  P WNG  C ILKOLINE  fftvers 

White  Quilts.    \    **&        Quilts  and  Cushions    A.^L.,  1895  Designs. 


s1 


^AITCHELINE  SUMMER  ^ATEEN 

American,  Canadian  and  German  Tickings  at  Factory  Prices. 


"ALASKA" 


is  our  Name,  Brand 
and  Trade  Mark. 


PrJCGS  !  !  !    (As  low  as  possible) 


It  is  a  guarantee  of  perfection. 

Samples  of  all  Down  Goods  submitted  on  application 
free  of  charge. 
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TRADE  p    95 
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Buyers  Are  Cordially  Welcomed 
Orders  Promptly  Filled 


CALDECOTT,  BURTON  &  SPENCE 


Relieving    the    bottom    has    been     f*  1     £^  •  rW^  t 

touched,  we  have  prepared  for  a     UOOCl     ^pHIAC)       lT2lU6 

And  will  show  this  season  the  largest  collection  we  have  yet 


imported  of  the  following  lines 


DRESS  FABRICS 


TRIMMINGS 


Serges,  hardand  soft  finish ;  Crepons, 
Sedan  Cloths,  Box  Cloths,  German 
Henriettas  (39  and  45  inch),  Nun's 
Veilings,  Covert  Coatings. 


In  Jets,  Gimps,  Braids,  Tinsel  Ef- 
fects. 


SILK  FABRICS 


BELTINGS 


In  Canvas,  Silk  and  Leather,  with 
Surahs,    Pongees,    Peau    de    Soies,  Buckles  to  match. 

Faille,  Japanese.  RIITTflN^ 

VhLVt  I  O  AND  VtLVt  I  ttNo  Mantle  and  Dress  Pearls,  and  But 

To  match  Dress  Materials.  ton  and  Buckle  Sets. 


CALDECOTT,  BURTON  &  SPENCE 


46  and  48  Bay  Street 


Selling  Agents  for  French  and  Ger- 
man Dress   Manufactures 


a 


Toronto 


W.  R.  BROCK  &  CO. 

Toronto  .  . 


TOKONTO 


\A/E  suggest  to  merchants  desirous 
of  meeting  the  close-cutting  in 
large     :::::: 

DEPARTMENT 
STORES 

To  personally  visit  our  warehouse  and 
inspect  our  selections  for  Spring. 

"  Bargains/9 

"Job  Lots/* 

"  Clearing  Lines/9 

Which  cannot  be  represented  by  sam- 
ple, would  be  thus  distributed  all  over 
Canada  and  not  "gobbled  up"  by  City 
Houses. 
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Special  Lines 

SILKS     (Plain,   Fancy,  and  Black.) 

DRESS     GOODS     (Wool.   Union.  Silk 

Mixture,  and  Cotton  Fabrics.) 

BRITISH  and  CANADIAN 

WOOLLEN S     (The  John  J.   Mitchell   Co.   and 

The  West  Publishing  Co.  Spring   Fashion  "Reports  and 

Plates  just  to   hand.)  ^ 

LI ly  di  tJ     (Tabling*.  Towellings.  Canvases.   Nap- 
kins,  etc.,  etc.) 

HOSIERY  and  GLOVES. 
MENS  FURNISHINGS,    FANCY  GOODS. 

CANADIAN  COTTON  STAPLES. 


TOROX'I'O 


ADVERTISING     POINTLETS. 


BY  J.    A.   C. 


Advertising  is  the  hen  that  hatches  out  business,  but  some- 
times the  advertiser's  eggs  are  so  bad  they  won't  hatch.  So 
says  an  exchange.  The  ideas  in  an  advertisement  ought  to  be 
worthy  of  attention,  and  capable  of  being  fruitful. 


An  ad.  may  catch  the  eye,  and  yet  not  sell  any  goods. 
Therefore  a  good  ad.  must  be  so  constructed  and  furnished  as 
to  do  both. 

* 

Every  business  has  its  methods.  So  has  the  advertising 
business.  There  are  methods  which  tell  when  and  where  to 
advertise,  and  methods  which  indicate  how  and  what  to  adver- 
tise. The  best  advertiser  is  always  studying  the  methods  of 
other  advertisers;  the  poor  advertiser  knows  nothing  of  methods, 
beyond  his  own  crude,  unwritten   method  got  from   "  nobody 

knows  where." 

* 

Good  farming  means  hard  work.  The  soil  must  be  broken 
up  and  made  fine  and  mellow.  The  seed  must  be  carefully 
selected  and  judiciously  scattered.  If  the  times  are  propitious 
the  harvest  will  be  abundant.  But  remember,  the  advertiser 
who  sows  the  wind,  reaps  the  whirlwind. 


Put  your  circular  in  a  cheap  envelope  and  it  goes  into  the 
wastepaper  basket  unopened.  Put  it  into  an  attractive,  unique, 
odd-shaped,  well-printed  envelope  and  it  will  attract  attention. 
Better  still ;  put  with  the  circular  a  neat  piece  of  blotting  paper 
with  your  name  only  printed  in  the  centre,  a  small  paper  of  pins, 
■*U  sample  button,  a  minute  piece  of  a  special  line  of  dress  goods, 
a  darning-needle  fastened  on  a  card  bearing  your  name  and  ad- 
dress— put  in  any  one  little  thing  of  this  kind  and  the  envelope 
will  be  opened  and  the  circular  read. 

* 

In  an  exchange  the  following  encouraging  stanza  occurs  : 
Let  us  then  be  up  and  doing, 

With  a  heart  for  any  fate  ; 
Still  achieving,  still  pursuing, 

Learn  to  advertise,  and  wait. 

Often    "  waiting "   must  be    indulged   in,   but  it   is   not  neces- 
sary in  the  case  of  retail  dry  goods  merchants.     If  they  advertise 


specific  lines  with  full  descriptions  and  prices,  they  will  not  have 
to  wait.  If  no  person  comes  to  buy  the  line — then  either  the 
advertising  medium  is  no  good,  or  the  line  advertised  is  not 
worthy  of  attention.  A  little  experimenting  will  decide  which 
is  at  fault. 


Beware  of  sounding  brass  or  the  noisy  clangor  of  lath 
swords  on  tin  shields.  Beware  of  the  hollowness  of  the  bell, 
the  making  of  a  great  noise  when  "  there  is  nothing  in  it." 
Have  very  little  to  say.  This  is  a  busy  age,  and  people  would 
sooner  pay  $i  for  an  article  than  waste  an  hour  finding  out  how 
to  buy  it  for  90  cents.  Abbreviate  your  ads.  just  as  you  abbre- 
viate the  margin  of  credit  you  allow  to  your  shaky  customers. 


If  you  were  a  politician  and  made  a  number  of  statements 
before  an  audience,  you  would  be  expected  to  prove  them.  So 
it  is  when  you  are  speaking  through  your  advertisements.  All 
statements  must  be  proved  to  keep  your  reputation  for  truthful- 
ness from  being  smirched.  If  you  claim  that  yours  is  the  most 
desirable  place  in  the  town  to  trade,  you  must  prove  it  by  the 
best  stock  and  the  best  clerk  service.  If  you  claim  to  sell 
cheaper  than  any  other  tradesman  you  must  prove  it  to  each 
separate  customer  by  two  or  three  particular  instances.  To 
create  these  instances  and  impress  them  on  people's  minds  is  a 
heavy  task. 


Big  space  or  little  space  ?  that  is  the  question.  My  idea  of 
an  advertisement  is  the  single  column.  Where  did  I  get  my 
idea  ?  I  got  it  from  the  advertisements  of  the  leading  dry  goods 
merchants  of  Toronto,  Montreal,  New  York,  Brooklyn,  Phila- 
delphia and  Chicago.  These  men  employ  experts  to  do  their 
advertising,  and  they  have  a  huge  experience  in  space  choosing. 
They  prefer  the  column  ad.;  hence,  so  do  I.  In  local  weeklies, 
where  space  is  cheap  and  advertisements  not  well-set,  a  two- 
column-width  ad.  may  be  better,  but  even  this  exception  will  not 
be  valid  except  where  the  ad.  is  apt  to  be  lost  among  a  whole 
page  of  other  odd-shaped  and  unsightly  ads.  The  single-column 
ad.  next  to  reading  matter,  with  a  live  heading,  a  substantial  mid- 
dle and  a  reliable  firm-name  ending  cannot  be  beaten  for  dry 
goods  advertising. 
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THE     POSITION     AND     AIMS     OF    THE     DRY 
GOODS     CLERK. 


self  in  the  wisest  way  his  mind  can  suggest  for  bearing  a  lead- 
ing and  important  part   in  the   business  struggles  of  the  future. 

* 


TTwo  paths  lie  before  him.     The  one  is  general 
O  the  dry  goods  merchants  of  the  next    decade  will  be  left  His  •        ,  ,  •     , 

.  "     ,       ,  .  _,     ,      .      ^  ,  .,.  in  character,  the  other  particular.     By  the  first 

a  legacy  of    hard  questions.       1  rade    in    Canada    is  to-day  rwo  Paths.  r  ,         ,     , 

he  will  learn  the  correct  theories  of  trade,  how 

to  act  himself,  and  how  to  govern  others  ;  how  to  plan  and  exe- 
cute these  plans  when  thousands  of  miles  away.  This  path 
leads  to  the  management  of  a  large  warehouse  whose  business 
relations  reach  into  every  manufacturing  country.  By  the* 
second  he  will  learn  in  detail  some  one  chosen  branch  of  the 
trade,  and,  by  bringing  his  knowledge  as  near  perfection  as 
possible,  command  the  highest  positions  in  this  particular  line. 
This  path,  though  it  may  lead  to  a  smaller  sphere,  is  smoother, 
has  fewer  cares  and  smaller  risks,  and  brings  him  at  last  to  the 
Barely  half  a  century  has  elapsed  since  barter  was  a  com-  position  of  a  specialist  whose  opinions  are  law.  There  is  enough 
mon,  if  not  the  usual,  mode  of  exchange.  It  is  within  the  re-  of  honor  and  success  in  each  to  repay  the  effort.  Now  to  be 
collection  of  some  merchants  still  engaged  in  the  retail  trade  more  personal,  just  one  caution  :  Don't  start  in  either  unless 
when  money,  although  being  the  measure  of  value,  was  rarely  you  are  willing  to  devote  many  more  years  to  the  learning  of  it 
tendered  in  payment.  These  fifty  years ..  than  to   any  other  business  or    profes- 


'O  the  dry  goods  merchants  of  the  next  decade  will  be  left 
a  legacy  of  hard  questions.  Trade  in  Canada  is  to-day 
passing  through  a  transition  period.  "  History  repeats  itself." 
Commercial  prosperity  and  depression  visit  all  countries  at  such 
regular  intervals  as  to  make  their  routine  mathematically  cer- 
tain. But  aside  from  the  depression  which  we  in  a  measure 
are  combating  to-day,  questions  resulting  from  the  growth  of 
trade  in  our  Dominion,  and  at  some  time  present  in  the  com- 
mercial life  of  every  young  progressive  country,  have  arisen  and 
require  to  be  reset  on  a  profitable  and  more  conservative  basis. 


of  hard  work  and  energy,  with  their 
individual  share  of  failure  as  well  as 
success,  have  now  brought  us  to  a 
position  as  far  in  advance  of  those 
former  years  as  the  express  train  is  in 
advance  of  the  stage  coach  ;  but  this 
same  energy  has  by  its  very  force  car- 
ried and  sustained  trade  in  channels 
which,  now  that  it  is  forming  natural 
channels  for  itself,  are  found  to  be 
wrong,  wasteful  and  expensive.  En- 
terprise is  good  in  its  purpose,  and  no 
business  can  prosper  to  any  extent 
without  it.  But  too  much  of  the  spe- 
culative and  too  little  of  the  certain 
may  defeat  this  purpose  and  create  a 
loss  in  one  direction  equal  to  the  gain 
secured  in  another.  Too  many  goods 
are  to-day  held  in  stock  in  the  retail 
stores  of  Canada.  Too  much  money 
is  spent  in  fruitless  competition.  Too 
much  selling  is  done  without  the  hon- 
est profit  that  is  necessary  to  carry  on 
an  honest  business.  Too  much  credit, 
too  little  capital  and  a  number  of  other  individual  mistakes,  all 


sion,  for  the  laws  of  the  dry  goods 
trade  are  as  yet  unwritten,  and  time, 
experience  and  close  observation  can 
alone  establish  your  code. 


What 

to 
Learn. 


You  have  secured  your 
first  place  hehind  the 
counter,  and  before  you 
in  the  shelves  lie  a  mass  of  materials 
and  articles.  Truly,  there  is  no  royal 
road  here.  It  is  work  and  win  ;  not 
spasmodic,  but  steady  and  determined 
effort,  with  the  one  main  end  in  view. 
To  begin,  learn  how  to  put  each  arti- 
cle in  its  proper  folds  or  rolls,  and  to 
replace  it  properly  in  the  shelves.  Ex- 
amine the  goods  and  strive  to  retain 
in  your  mind  their  peculiarities  so  that 
you  know  what  you  are  handling  with- 
out referring  to  the  tickets.  Then 
learn  the  regular  market  values  of 
staple  lines.  Now  follow  their  his- 
tory from  the  raw  materials  —  how 
they  grow,  how  gathered,  prepared, 
transported,     bought    and    sold,    and    the    various    processes 


Jas.  C.  Campbell,  Woodstock, 
of  First   Prize   Essay  on  "  How  to  Draw 
and  Keep  Trade." 


point  to  the  controlling  anxiety  for  a  large  rather  than  a  profit-      through  which  they  pass  in  manufacturing.     There  is  a  great 

deal  of  interest,  some  romance,  and  a  fund  of  information  in 
this  search,  and  afterwards  the  articles  will  mean  something 
more  to  you  than  just  so  much  cloth  for  which  you  ask  so 
much  money.  Find  out  the  tests  for  silk,  wool,  linen  and* 
cotton  ;  the  exact  meaning  of  all  technical  terms  ;  the  proper 
spelling  of  all  names  and  the  various  short  methods  of  arriving 
at  fractional  parts  and  totals  ;  how  gloves,  hose,  buttons  and 
ribbons  are  numbered,  and  the  monetary  and  metrical  systems 
of  each  manufacturing  country.  Be  alert  to  detect  any  fault 
in  your  system  and  eager  to  remedy  it,  fully  alive  to  the  fact 
that  all  knowledge  is  useless  if  it  be  not  put  into  practice. 


able  business. 

* 

Now  that  the  testing  time  has  come,  now  that  we  are  face 
to  face  with  the  necessity  of  action,  clever  merchants  have  set 
themselves  to  thinking.  Out  of  their  combined  efforts  and  ex- 
periences will  be  evolved  new  methods  and  new  principles. 
What  the  precise  ultimate  issue  will  be  it  is  hard  to  say.  But 
this  much  is  certain  :  that  methods  belonging  to  a  past  condi- 
tion of  trade,  together  with  principles  that  experience  has  taught 
are  wrong,  will  be  abandoned,  and  others  adopted  looking 
towards  small,  legitimate  and  certain  profits  rather  than  large 

and  speculative  ones. 

■* 

This,  then,  in  brief,  is  the  position  before  the  young  man 
who  enters  the  dry  goods  trade.      His  aim  should  he  to  fit  him- 


Keep  faith  with  your  employers.  For  a  certain  fixed 
amount  your  services  have  been  engaged  for  a  certain 
time    to    do    a    certain    work.      In   the   majority  of  cases   you 
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bear  no  risk  in  the  chances  of  loss  either  through  mistakes 
in  buying  or  failures  in  selling.  You  are  the  medium  through 
which  they  hope  to  effect  the  exchange  of  the  stocks  that 
represent  their  capital  for  the  ready  money  in  the  posses- 
sion of  the  customers.  In  an  up-to-date  store  each  article 
is  marked  at  a  price  as  unchangeable  as  the  value  of  the 
money  the  customers  hold.  Both  values  being  thus  fixed,  your 
success  lies  in  producing  from  the  stocks  such  articles  as  will 
please  them;  your  part  of  the  agreement,  therefore,  is  to  render 
a  the  best  service  that  in  your  power  lies.  Be  at  your  place  every 
moment  agreed  upon.  Make  few  special  requests  for  special 
holidays.  If  there  exists  in  your  mind  the  idea  that  is  seem- 
ingly so  prevalent  among  wage  earners,  that  you  are  gaining  the 
best  of  the  arrangement  by  giving  the  least  possible  amount  of 
service  —  get  it  out.  No  other  fallacy  has  done  more  to  injure 
your  class.  Merchants  take  so  many  risks  that  they  are  enti- 
tled to  all  the  information  the  past  and  present  can  give  them 
for  their  future  actions.  Salary  is  based  on  past  success,  not 
on  future  possibilities.  Do  you  see  how  wrong  the  principle  of 
the  "  slothful  servant  "  is  ?  In  no  instance  and  under  no  con- 
ditions may  store  secrets  be  divulged  before  plans  are  matured 
and  in  operation.  Let  promotion  stimulate  you  to  greater  zeal 
rather  than  the  tendency  to  rest  on  the  success  you  have  won. 
But  through  all  your  efforts  to  please  employers  retain  freedom 
of  conscience.  No  other  gain  can  atone  for  its  loss.  If  cir- 
cumstances arise  that  leave  you  only  a  half-hearted  servant, 
don't  hesitate  to  secure  another  position  where  you  can  work 
with  a  will.  Refrain  from  abuse  of  former  employers,  for  it 
will  only  exhibit  to  the  present  one  what  he  may  naturally  ex- 
pect when  you  leave  his  employ. 


Tact  is  one  of  the  most  important  qualities  for 

WlTH  ,  ,17-  L  •        , 

Your  success  as  a  salesman.      Without  it  there   is   no 

Customer.  natural  or  acquired  gift  able  to  effect  a  sale  in 
the  same  time.  What  you  may  possess  of  it  can  be  greatly  in- 
creased in  vaiiety,  and  through  use  will  become  more  powerful. 
Remember  the  names  of  those  whom  you  serve,  address  every- 
one with  their  proper  title.  Have  faith  in  your  ability  to  suit 
your  customer  and  set  to  work  with  all  your  skill  to  accomplish 
it,  keeping  before  you  the  fact  that  some  will  find  it  much  harder 
to  choose  from  a  great  array  than  from  a  small,  well-selected 
variety.  Thus,  try  in  a  measure  to  know  their  wants.  Show 
the  goods  in  some  regular  sequence,  such  as  from  the  cheap  to 
the  dear  in  price  or  quality,  and  from  the  light  to  the  dark  in 
shade.  Point  out  good  features  in  color,  texture,  quality,  price 
and  suitability  for  the  purpose  desired,  but  refrain  from  praising 
every  article  with  adjectives  in  the  superlative  degree,  for  it  only 
makes  all  less  emphatic.  If  a  customer  has  special  preferences 
v  for  certain  colors  or  classes  of  goods,  listen  carefully  to  these 
particulars,  then  try  to  meet  them.  Older  people,  as  a  rule,  will 
have  set  opinions ;  they  turn  rather  to  quietness  and  quality 
than  style,  treat  their  ideas  with  respect,  and  take  special  pains 
to  find  what  they  are  seeking  after.  Fulfil  every  promise  and 
guarantee  that  you  make.  Until  business  has  been  transacted 
do  not  needlessly  introduce  other  subjectsMnto  Jhe  conversa- 
tion. Strive  to]  be  so  perfect  that  you  can  command^the  con- 
fidence of  your  customers,  and  to  leave  them  with  the  ideathat 
they  will  be  well  served  whenever  they  visit  your  counter.  But 
all  customers  are  not  saints,  and  there  are  few  positions~where 
the  unsaintly  character  comes  out  in  as  bold  relief  as  in  buying 
and  selling.     Experience  will  teach  you  to  distinguish  such  very 


quickly  and  good  judgment  must  be  your  guide  ;  but  this  much 
is  imperative,  that  you  must  not  give  offence.  Finally,  be  an 
individual,  don't  be  a  specimen  of  a  class. 


Willi 


Keep  your  stock  clean,  protecting  perishable  arti- 
cles from  dust,  light,  moth,  or  any  other  destroy- 

Your  Stock.  '      °      ■  J  J 

ing  agency.  Order  is  imperative.  The  time  of 
your  customer  and  yourself  is  too  precious  to  be  wasted  .while 
searching  for  a  mislaid  article.  All  of  the  same  class  of  goods 
should  be  kept  together,  each  article  marked  separately,  and 
the  box,  parcel  or  wrapper  plainly  labelled  so  that  a  glance  will 
tell  you  what  it  contains.  Go  through  the  stock  at  least  once  a 
week  to  see  that  all  sizes,  widths,  qualities  and  colors  are  for- 
ward. Note  what  is  not  selling  and  take  pains  to  introduce  it ; 
if  the  public  do  not  favor  it,  have  it  reduced  in  price.  Watch 
what  is  selling  and  re-order  staple  lines  whose  stocks  are  low. 
There  is  nothing  that  will  command  more  of  a  family  trade 
than  this  certainty  that  the  everyday  wants  are  sure  to  be  found 
at  your  counter.  In  displaying  stock,  do  it  in  such  a  manner 
that  you  can  readily  hand  a  customer  whatever  is  wanted  for 
closer  inspection.  Keep  a  department  book  in  which  to  enter 
particulars  that  will  not  remain  in  your  mind,  such  as,  from 
whom  the  goods  were  bought,  when  placed  in  stock,  quality, 
price,  color,  when  finally  sold  out,  and  anything  else  you  may 
want  for  future  reference.  This,  if  correctly  kept,  is  a  sure  safe- 
guard against  bad  and  surplus  stocks.  For  instance,  it  will  tell 
you  whose  goods  sell  best,  what  qualities,  colors  and  sizes  are 
most  salable,  what  quantity  to  buy  for  next  season,  and  an 
endless  number  of  facts  about  this  particular  department  to  be 
gained  in  no  other  way. 


Bv 

Yourself. 


You  have  done  business  all  day  for  your  liveli- 
hood, now  do  something  for  your  pleasure.  The 
close  confinement  of  the  store  and  the  constant 
demands  of  business  leave  no  time  during  business  hours  for 
improving  the  health  and  power  of  body  and  mind,  but  once 
freed  from  it  make  good  use  of  the  spare  moments.  Cultivate 
a  taste  for  reading  good  books  that  give  you  facts  rather  than 
phrases ;  fasten  these  into  the  mind  and  polish  will  come  with 
the  using.  Take  the  out-door  exercise  you  delight  in.  Walk, 
ride,  drive,  hunt,  fish,  play  football,  lacrosse,  study  botany,  min- 
eralogy, or  any  one  of  the  varied  list  that  our  great  country  pro- 
vides at  your  door.  At  every  step,  at  business  or  away  from  it, 
out-of-doors  or  in-doors,  you  must  search  for  the  nuggets  and 
put  them  safely  away  like  the  gold-digger  until  they  accumulate 
to  such  an  extent  as  to  command  the  market.  Steady,  persist- 
ent application  will  win  success  in  any  sphere,  and,  if  your  aim 
is  high,  you  need  every  atom  of  it  you  possess,  for  there  is  no 
class  of  men  in  the  state  from  whom  the  public  ask  more  than 
from  the  successful  dry  goods  merchant.  Beside  the  conduct- 
ing of  his  business  —  where  hundreds  of  times  each  day  he 
requires  to  decide  questions  and  give  commands  that  cannot 
wait  to  be  reasoned  —  public  offices  are  open  for  his  acceptance, 
philanthropy  seeks  his  aid,  civic  and  national  reform  and  enter- 
prise ask  his  support.  Business  cannot  be  neglected,  nor  yet 
can  he,  as  a  true  citizen  of  his  country,  shrink  from  bearing  his 
part  in  the  general  plans  and  progress. 
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ART     DRAPERIES. 

AMONG  the  latest  advices  from  the  American  market  in 
draperies  the  Paul  Gumbinner  Silk  Mills  Co.  announce 
that  creped  art  silks  are  having  very  large  sale,  and  they  cer- 
tainly are  quite  a  novelty. 

In  this  issue  is  shown  a  cut  of  one  flat  in  their  mills,  giving 
some  idea  of  the  enormous  capacity  of  their  works  for  this  class 
of  silk. 

They  purchase  the  silk  in  the  raw  state  from  European 
markets,  which  is  then  converted  into  the  natural  color  silk  by 
the  piece. 

It  is  then  taken  and  dyed  in  the  numerous  colors  now  so 
popular  in  artistic  homes,  and  printed  in  the  most  beautiful 
designs  procurable. 

Their  Canadian  agents,  Messrs.  Boulter  &  Stewart,  have  now 
at  their  warerooms  a  complete  line  of  their  silks  for  sorting 
trade,  comprising  some  most  beautiful  effects.  These  goods 
are  guaranteed  to  wash,  and  are  specially,  suitable  for  pillows, 
screens,  etc. 

It  might  also  be 
mentioned  in  this 
connection  that  the 
new  "  Tou  raine  " 
silk  is  made  26  in. 
wide,  and  is  one  of 
the  most  beautiful 
effects  seen  on  the 
market.  Among  their 
many  other  lines  of 
draperies,  including 
art  sateens,  art  silko- 
lines,  crepes,  etc., 
special  attention 
might  be  called  to 
the  "  Oriental  "  and 
"  Persian  "  designs 
in  silkoline,  and  the 
"  Lantern  "  pattern 
in  momie  cloth. 
These  designs  are 
equal  to  anything 
ever  produced  in  art 
silks. 

These  are  only  a  few  of  the  leading  lines  shown  by  this  enter- 
prising firm,  and  sharp  buyers  on  the  lookout  for  "selling" 
lines  should  call  at  their  warerooms,  30  Wellington  street  east. 


beneficent  thing,  it  should  be  an  equally  wise  and  beneficent 
thing  to  apply  to  Canadian  shipping,  Canadian  railways 
and  Canadian  ports,  as  suggested  by  The  Dry  (loons  Re- 
view. 

"  If  the  Government  and  people  of  western  Canada  feel  that 
the  winter  port  promises  made  to  Halifax  are  incapable  of  ful- 
filment, they  should  frankly  say  so  :  then  we  shall  understand 
that  they  were  made  simply  to  deceive — to  induce  us  to  'accept 
the  situation  '  forced  upon  us  by  the  Confederation  scheme, 
and  to  secure  our  assent  to  the  expenditure  of  vast  sums  of 
public  money  on  railways  and  canals  in  the  west.  It  would  be 
just  as  well  for  the  Ottawa  Government  and  the  people  and 
politicians  of  western  Canada  to  be  honest  in  this  matter. 
The  people  down  by  the  sea  intend  that  a  clear  understanding 
shall  be  reached  one  way  or  the  other.  We  are  not  going  to 
submit  eternally  to  heavy  taxation  for  the  benefit  of  the  pro- 
tected combines  of  Montreal  and  Toronto,  and  the  great  railway 
interests  of  the  west,  while  our  interests  as  a  maritime,  ship- 
owning  and  trading  people  are  being  steadily  driven  to  the  dogs 
by  the  insane   uolicy    of   trade  restrictions.     If  we  cannot  get 


A    View    in    an    Art    Drapery    Mill. 


free  trade  as  Great  Britain  has  it,  we  intend  to  have  freer  trade 
with  the  world,  or  know  the  reason  why." 


DOWN     PILLOWS. 


A    HALIFAX    PLAIN    SPEAKER. 

The  editor  of  The  Halifax  Chronicle  comments  on  the 
article  in  the  February  Dry  Goods  Review,  entitled  "  Halifax 
Protests,"  as  follows:  "It  makes  two  points  clear:  (1)  That 
some  people  are  beginning  to  realize  that  Halifax  is  just  now  in 
a  mood  to  insist  upon  an  honest  effort  being  made  to  fulfil 
some  of  the  large  promises  made  to  her  from  time  to  time  dur- 
ing the  past  twenty-six  years,  that  with  the  consummation  of 
Confederation  and  the  construction  of  the  Intercolonial  and 
Canadian  Pacific  railways  she  would  be  constituted  the  winter 
port  for  the  travel  and  trade  of  western  Canada  ;  (2)  that  if  the 
policy  of  protection,  as  applied   to  manufactures,  is   a  wise  and 


Fashion  has  decreed  that  the  Turkish  couch  is  the  correct 
thing  in  sofas,  and  as  they  are  made  without  a  back,  an 
exceedingly  pretty  effect  can  be  given  by  distributing  pillows 
along  the  wall.  Special  sizes  are  required  for  this  purpose.  For 
cosy  corners  and  divans  there  is  also  a  large  demand  for  pillows. 

The  Toronto  Feather  &  Down  Co.,  whose  advertisement  ap- 
pears on  another  page  of  this  issue,  are  making  a  specialty  of 
the  above  goods  for  the  coming  season. 

Beside  the  better  goods,  they  make  a  specialty  of  low-priced 
lines  suitable  for  hammocks,  camping,  boating,  etc.  They  also 
give  special  attention  to  household  or  bed  pillows,  no  house- 
furnishing  department  being  complete  without  a  range  of  these 
goods. 
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THE     ANNUAL     REPORT. 

r H I :    CHAIRMAN    OF   THE    WHOLESALE     DRV    GOODS    SECTION     OF 
I  UK    TORONTO    BOARD    OF    TRADE    SUMS    UP    1894. 

ffr^g0^    -  ^T^-^^S^      N   presenting  the  Annual    Report    of 
^A^fe^^/?!y^?^       tlie   Wholesale   I  )ry  Goods  Section  of 
r*J^  /?T^^Cu7-~'^o     t'ie  Board  of  Trade,  I  regret  that  the 
t-  SV^^.iijjJMJwCTSp^-'-      vcar  which    has    just  closed  has  been 
v -^^V^  &/ttws%^         an  unsatisfactory  one  from  a  money- 
GH?S^~*§ rl V  r^Slrfc^       making  point  of  view;  but,  while  this 
n^& xZ-n^^*       "      *s  true'  ^    maY  congratulate  the  mem- 
V\^£^j5^3^v^^3'      hers  of  the  Section  upon  the  fact  that 
V;||§^Jr  ^.^^     they  have   passed  through  a  very  try- 
ing time  of  general  business  depres- 
sion with  their  ranks  unbroken,  and   ready  to  take  advantage  of 
any  revival  111  trade  that  may  take  place  during  the  present  year. 
It  is   the  opinion  of   those  well  informed    in   trade  matters  that 
the  stocks  of  goods  at  present  held  by  the  wholesale  and  retail 
dry  goods  merchants  in  Canada    are  much    smaller  than   they 
were  a  year   ago.     This  ought  to   have  a  beneficial    effect    on 
trade  during  1895. 

The  trade  returns  for  the  fiscal  year  ending  30th  June,  1894, 
compared  with  1893,  show  considerable  falling  off  in  the  imports 
and  exports,  as  will  be  seen  from  the  following  figures  : 

1894.  1893-  Decrease. 
Total  Imports.  .$123,474,940     $129,074,268     $5,599,328 

"     Exports..    117,529,949        118,564,352        1,034,403 
For  the  six  months  from  30th  June,  1894,  to  1st  Jan.,  1895, 
there  is  also  a  decline  in  our  imports  and  exports.     The  compar- 
ative figures  are  as  follows  : 

1895.  1894.  Decrease. 

Imports $54,572,395     $60,894,062     $6,321,667 

ExPorts 72,599,134        77,514,390       4.905,258 

From  the  Custom  House  returns  we  can  get  an  idea  of  the 
falling  off  in  the  dry  goods  import  trade  of  Toronto.  In  the 
manufactures  of  cotton,  wool  and  silk,  the  amount  imported  for 
1894  was  $750,899  less  than  what  was  imported  during  1893, 
the  falling  off  being  : 

In   manufactures  of  cotton $200,288 

wool 427,561 

silk 123,050 

Total  as  above  stated $750,899 

During  1893  there  was  a  panic  in  the  United  States,  and, 
as  a  consequence,  trade  in  that  country  during  1894  was  in  a 
very  depressed  state.  This,  of  course,  had  a  serious  effect  on 
the  general  business  of  Canada.  Trade  was  also  bad  in  Great 
Britain  and  the  continent  of  Europe,  as  well  as  in  India  and 
Australia  ;  in  fact,  it  was  bad  all  over  the  world,  and  the  year 
1894  has  been  remarkable  for  the  low  prices  of  staples,  such  as 
wheat,  cotton,  wool,  iron  and  sugar,  most  of  these  having 
reached  lower  prices  than  ever  before.  If  we  in  Canada,  in 
common  with  the  rest  of  the  world,  have  suffered  from  the 
effect  of  low  prices,  causing  a  diminished  volume  of  business, 
we  at  least  have  reason  to  be  thankful  that  we  have  come 
through  the  crisis  as  well  as  could  be  expected.  That  our  bank- 
ing institutions,  as  well  as  our  large  mercantile  houses,  have  been 
conducted  on  sound  lines  and  with  considerable  prudence  and 
foresight,  is  evident  from  the  fact  that  at  no  time  during  the 
past  year  did  any  panic  exist,  and  no  failures  of  any  importance 


have  occurred  among  the  wholesale  houses.  I  regret  that  I 
cannot  point  to  a  diminished  number  of  failures  amongst  traders 
generally,  for  I  find  that  with  the  exception  of  Nova  Scotia, 
Prince  Edward  Island  and  the  Northwest  Territory,  every  pro- 
vince in  the  Dominion  shows  an  increase  in  number  of  failures, 
or  in  amount  of  liabilities,  for  the  year  1894  compared  with 
1893.  For  comparison,  I  have  extracted  from  Bradstreet's 
reports  the  failures  for  1893  and  1894,  which  are  as  follows  : 


Number. 

Assets 

Liabilities. 

1894 

794 
706 
90 
1  r  t 
7 
68 
12 

63 

1851 

■  8cm 

752 
599 
85 
128 
22 
69 
29 
82 

176&I 

■  894 

1893 

1894 

Quebec 

Nova  Scotia         

Prince  Edward   Island  . 

Manitoba 

North    West  Territory... 

!  $2,922,631 

2,563,262 

931.977 

3"0.338 

31,050 

42;.  104 

37.'9° 
590,751 

$7  800,303 

$3,049,276 

1,832,641 

420,280 

47<*.573 

57.840 

403,810 

54,862 

413.75^ 

$6,711,032 

$5,584,304 

7,130,066 

1,637,803 

561,417 

49,250 

773,367 

67.433 

920,993 

$6,709,822 
4,595,805 
823,986 
945.925 
126,300 
722,61 3 

>5".473 
687,650 

$17,724,633 

$14,762,574 

From  the  above  statement,  it  will  be  seen  that  there  was  an 
increase  for  1894  over  that  of  1893  of  85  in  number  and 
$2,962,059  in  liabilities.  While  the  province  of  Ontario  showed 
an  increase  in  the  number  of  failures  of  42,  there  was  a  de- 
crease in  liabilities  of  $125,518.  The  province  of  Quebec 
shows  an  increase  of  107  in  number  and  $730,621  in  liabilities. 

New  Brunswick  and  British  Columbia  show  a  large  increase 
in  liabilities,  while  Nova  Scotia,  P.  E.  Island  and  N.  YV.  Terri- 
tory show  very  gratifying  decreases.  Manitoba  shows  a  de- 
crease of  one  in  number,  but  an  increase  of  $50,754  in 
liabilities. 

The  failures  in  the  United  States  were  for 

1893 15,560  with  liabilities  of  $402,427,818 

ig94 12,721      "  149,595,434 


showing  a  decrease  of     2,839  $252,832, 384 

for  1894.  As  we  in  Canada  generally  follow  about  a  year  be- 
hind the  United  States,  either  in  prosperity  or  adversity,  I  am 
hopeful  that  the  year  1895  will  show  a  decrease  in  the  number 
of  failures  in  Canada. 

The  Section  during  the  past  year  dealt  with  various  matters 
of  interest ;  amongst  others,  the  tariff  changes  were  anxiously 
watched  by  the  Section,  and  various  meetings  were  held  to 
discuss  items  of  interest  to  the  trade,  and  representations  were 
made  to  the  Hon.  Sir  Mackenzie  Bowell — then  Minister  of 
Customs — pressing  the  views  of  the  members  as  to  these,  and 
suggesting  certain  alterations.  On  several  occasions  we  had 
the  pleasure  of  acting  in  concert  with  the  Dry  Goods  Section 
of  the  Board  of  Trade  of  Montreal  ;  but  unfortunately  our  re- 
presentations at  Ottawa  did  not  have  the  desired  effect.  We 
had  several  interviews  with  the  Hon.  N.  C.  Wallace,  Controller 
of  Customs,  in  regard  to  certain  articles  which  were  being 
charged  at  a  higher  rate  of  duty  here  than  at  other  ports  ;  and 
on  each  occasion  we  were  courteously  received,  and  a  promise 
made  to  have  the  matter  rectified. 

The  taxation  question  was  before  the  Section,  and  renewed 
efforts  made  to  have  our  wrongs  in  this  matter  redressed,  and,  it 
having  been  considered  by  the  Council  of  the  Board  of  Trade, 
the  question  is  now  being  dealt  with  by  the  Hon.  the  Attorney- 
General. 

The  Insolvency  Bill  commanded  the  interest  and  attention 
of  the  Section,  and  in  concert  with  a  committee  appointed  by 
the  Board,  efforts  were  made  to  get  the  bill  passed  through 
Parliament,  but  unfortunately  without  success. 

Through  the  fires  which  occurred  lately  several  of  our  mem- 
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suffered  severe  loss,  and  to  them  the  sympathy  of  the   Sec- 
tion is  extended. 

I  would  recommend  the  Section  during  the  present  year  to 
consider  the  following  important  matters,  viz.:  Insolvency  Bill, 
rights  of  landlords  and  tenants  as  regards  fixtures,  dating  goods 
ahead,  cash  discounts,  and  better  protection  against  fire. 

It  only  remains  for  me,  as  chairman  for  the  year  1894,  to 
thank  the  members  for  the  interest  they  have  taken  in  all  matters 
to  which  their  attention  has  been  called,  and  it  is  pleasant  to 
note  the  cordial  good-will  existing  between  all  the  members  of 
our  Section. 

Edgar   A.   Wills,  T.   O.   Anderson, 

Secy.-Treas.  Chairman. 


gold  dollar,  was  in  reality  the  basis  of  American  currency,  but 
at  that  period  the  output  of  the  two  metals  was  so  nearly  equal 
that  there  was  no  surplus  of  one  or  the  other,  and  the  market 
value  remained  almost  at  the  same  ratio. 


UNITED     STATES     FINANCIAL     MUDDLE. 

BY    W.  A.  R. 

THE  financial  and  currency  crisis  in  the  United  States  may 
well  engage  the  attention  of  bankers  and  Canadian  business 
men  generally,  for  such  an  uncertain  position 'of  affairs  is  bound 
to  exert  an  influence  on  trade  conditions  on  this  side  of  the  line. 
To  the  impartial  observer  one  conclusion  is  very  evident,  and 
that  is,  that  there  is  altogether  too  much  politics  in  the  United 
States.  It  is  really  surprising  that  such  a  country  should  allow 
its  finances  to  remain  in  so  disturbed  a  state,  when  the  question 
could  be  taken  hold  of  in  a  businesslike  manner,  and  settled  in 
a  short  time,  only  for  this  bane  of  too  much  politics. 

Leading  Canadian  bankers  are  of  the  opinion  that  if  the 
president's  suggestion  were  adopted,  it  would  go  a  long  way  to 
revive  confidence.  If  it  is  not,  they  believe  that  the  United 
States  treasury  will  have  to  continue  to  issue  4  and  5  per  cent, 
bonds  ;  and,  as  the  president  has  painted  the  situation  so  darkly, 
a  panic  may  ensue  if  legislation  is  refused. 

On  the  other  hand,  the  president  seems  to  have  gone  pretty 
far  in  his  recommendations  as  to  how  gold  should  be  obtained. 
No  doubt  the  precious  metal  is  wanted,  and  it  would  seem  as 
though  the  wisest  course  would  have  been  for  the  president 
to  simply  say  so  without  introducing  other  matter  into  his  dis- 
course, in  which  case  his  message  might  have  been  more  favor- 
ably received.  At  present  the  prospects  of  the  legislation  asked 
for  seem  to  be  very  poor  indeed,  and  this  may  be  largely  owing 
to  this  fact.  In  consequence  of  this,  a  great  amount  of  distrust 
prevails,  and  bondholders  on  the  other  side  of  the  water,  being 
afraid  that  they  will  be  paid  in  coin,  which  might  mean  silver, 
have  drawn  gold  out  of  the  United  States  in  large  quantities. 

In  any  event,  the  issue  of  further  bonds  can  only  afford  tem- 
porary relief,  and  will  not  bring  about  a  permanent  remedy  for 
the  present  monetary  condition  of  the  United  States.  The  pro- 
position is  to  issue  $500,000,000  of  gold  bonds,  and  as  there  is 
over  $800,000,000  of  paper  currency  to  redeem,  the  case  is  clear. 
Even  supposing  the  United  States  Government  were  now  to  re- 
deem all  the  treasury  notes,  which  would  take  the  greater  por- 
tion of  the  five  hundred  million  dollars,  there  would  still  be 
outstanding  some  $250,000,000  in  silver  certificates  yet  to  be 
redeemed.  In  a  word,  the  only  remedy  for  the  financial  woes 
of  the  United  States  is  tor  Congress  to  face  the  situation  like 
men  and  demonetize  silver. 

To  treat  a  gold  dollar  intrinsically  worth  its  face  value  and 
a  silver  dollar  intrinsically  worth  about  56  cents,  as  possessing 
equal  value,  is  too  absurd  for  argument.  If  the  American  people 
want  to  come  to  a  silver  basis,  let  them  do  so,  and  then  gold 
will  advance  to  a  piemium.     Until  1873  the  silver,  and  not  the 


DRY     GOODS     TO     THE     FRONT. 

Some  Montreal  man  seems  to  have  been  pleased  with  refer- 
ence in  The  Review  last  month  to  the  part  played  in  public 
affairs  by  dry  goods  men.      He  writes  as  follows  : 

Montreal,  Jan.  31st.,  1895. 
To  The  Dry  Goods  Review  : 

DRY    GOODS    TO    THE    FRONT. 

Mr.  Kennedy.. .  .  Toronto    ....    Mayor. 

Mr.  Caldecott. .  .  Toronto    ....    President  Board  of  Trade. 

Mr.  Cantlie Montreal  ....    President  Board  of  Trade. 

Mr.  Little London    ....    Mayor. 

What's  the  matter  with  the  dry  goods  trade  ?  It's  all  right. 
Mr.  Kennedy,  Mr.  Caldecott,  Mr.  Little,  all  temperance  men, 
I  think  cold  water  men. 

You  might  have  added  Mr.  Little's  name  as  the  Canadian  — 
Irish,  Scotch,  English  and  Canadian. 
Well  done  Canada. 

Yours  truly,  Dry  Goods. 


IT     IS     DIFFERENT      HERE. 

An  English  exchange  says  :  "  Until  the  inequality  in  the 
hours  of  labor  in  shops  is  adjusted  by  Act  of  Parliament,  there 
appears  very  little  hope  of  anything  approaching  a  settlement 
of  this  important  question.  A  phase  of  the  difficulty,  very  little 
heard  of,  is,  that  the  fact  of  the  shutters  being  up  by  no  means 
implies  that  business  is  suspended.  We  are  constantly  receiv- 
ing communications  from  assistants  with  tales  of  hardships. 
One  typical  example  we  have  verified,  and  find  the  state  of 
things  nauseous  in  this  so-called  free  and  Christian  country. 
We  may  be  pardoned  for  giving  a  resume  of  the  weekly  routine 
as  practised  in  this  establishment,  the  proprietor  of  which  is  a 
strong  supporter  of  a  chapel  in  the  vicinity.  Shop  opens  at  8, 
when  the  apprentices  take  charge  until  the  assistants  finish 
breakfast  at  8.30.  Work  till  1.30  ;  25  minutes  for  dinner  (the 
meals,  by  the  way,  are  never  sufficient  to  keep  body  and  soul 
together),  work  till  5,  then  15  minutes  for  tea;  thence  until 
8.30  when  all  the  special  orders  are  taken  after  shop  is  closed. 
Now,  the  most  rigid  rule  of  the  house  is  that  no  lights  must  be 
used  after  10  o'clock,  even  going  so  far  as  to  necessitate  the 
postponement  of  the  specials  until  the  following  day,  and  the 
assistant  thereupon 
goes  direct  to  bed. 
No  music,  singing,  or 
loud  laughing  is  per- 
mitted, whilst  smok- 
ing would  be  met 
by  instant  dismissal. 
If  this  unscrupulous 
employer  were  made 
to  feel  the  pinch 
of  the  strong  arm  of 
the  law  and  close  at 
7,  this  state  of  things 
wrould  be  remedied 
to  a  very  large  ex- 
tent." 
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MINIMUM 
BY    J.    A. 


DIVIDEND. 


GREAT  trouble  was  experienced  last  year  in  the  discussion 
of  the  Dominion  Insolvency  Bill,  that  did  not  become 
law,  as  to  what  should  be  the  minimum  dividend  on  an  estate 
to  give  an  insolvent  a  discharge. 

The  first  draft  of  the  bill  may  be  supposed  to  represent  the 
merchants*  views  of  the  matter,  and  it  laid  down  2>2>V^  cents  as 
the  minimum.  That  is,  when  any  estate  paid  this  dividend 
over  and  above  all  costs  of  administration  in  insolvency,  the 
owner  of  such  esta  e  was  entitled  to  a  legal  discharge,  and  no 
creditor  could  bring  any  further  action  on  debts  contracted 
previous  to  the  declaration  of  insolvency.  Compositions  at 
33 l  >  cents  would  bear  the  same  effect. 

But  the  bankers  through  their  representatives  at  Ottawa  ob- 
jected to  this  low  minimum,  and  proposed  to  raise  it  to  662/3 
cents.  This  created  considerable  discussion,  and  a  compro- 
mise was  finally  agreed  to,  and  the  minimum  dividend,  had  the 
bill  passed,  would  have  been  50  cents. 

By  a  careful   and    laborious  collocation,  'the  figures  of   the 
past     year     concerning   compromises    and    sales    of   bankrupt 
stocks     have    been    tabulated,    and    are    herewith    presented. 
A  great  many  of  the   following 
instances  are  sales  of  bankrupt 
stocks,    and  are  the  percentage 
derived    from    the    sale    of  the 
stock    without    deducting    ex 
penses    of   assignees,    stock-tak- 
ing,  inspectors,   auctioneer,  etc. 
For  this  reason   the  figures  may, 
in  about   one-half  the  instances, 
be    five    per   cent,    higher   than 
they  should  be. 

The  figures  showthe  amounts 
paid     in    393    compromises    or 
assignments   between   January  1         ••  •  •  •  •  < 

and  December  31,  i894,although 
this  does  not  include  the  whole  number  of  the  year  : 
Over  75  per  cent,  dividend 6  cases 


To  show  how  preposterous  was  the  bankers'demand  for  a  662/3 
per  cent,  minimum  dividend,  it  may  be  mentioned  that  of  the  393 
dividends  above,  88  per  cent,  are  below  the  bankers'  minimum. 

To  the  shame  of  Canada,  and  to  the  eternal  condemnation 
of  the  credit  system,  it  may  be  seen  that  10  per  cent  of  the 
dividends  were  at  a  lower  than  25-cent  rate.  One  Bowman- 
ville  dividend  was  5  cents  on  the  dollar,  a  Brantford  one  was 
1  cent,  and  two  in  Montreal  were  2^  and  4  per  cent,  respec- 
tively. Canada  wants  an  Insolvency  Act  that  will  enable 
creditors  to  call  a  halt  before  the  estate  is  entirely  consumed. 

In  the  above  record,  book  debt  sales  are  not  included. 
Several  were  noted,  however,  and  the  average  price  realized  on 
book  debts  was  15  cents  on  the  dollar.  Debtors  always  value 
their  book  debts  very  highly,  but  creditors  estimate  them  at  15 
per  cent,  of  their  face  value. 
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36 

19 

.    24 

44 
36 

393 


The  average  dividend  of  these  393  sales  or  compositions  is 
45-5  Per  cent.,  and  if  deduction  is  made  for  the  circumstances 
mentioned  above,  this  will  be  reduced  to  nearly  40  per  cent. 
This  shows  that  a  minimum  dividend  of  50  per  cent,  is  rather  high. 

Again,  the  number  of  dividends  between  50  and  55  is  21 
per  cent.;  the  number  above  55  is  34  per  cent.,  and  the  num- 
ber below  50  is  45  per  cent,  of  the  whole.  That  is,  the  number 
between  50  and  55  is  very  large  compared  with  any  other 
division,  and  the  number  below  50  is  much  larger  than  that 
above  50. 


THE    YOUNG    MERCHANT. 

BY    TAPE    MEASURE. 

ONE  great  trouble  with  The  Young  Man  in   Business,  of 
whom  Edward  W.  Bok  writes  so  much   and  to  whom   he 
has  given  so  much  good   advice,  is  his  tendency  to  B.    H.— 

which,  being  interpreted,   means 
Big  Head. 

I  hope   none  of  the   readers 
of  The  Review  will  blame  the 
editor  for  allowing   me  to  speak 
so  freely    on  this    delicate  sub- 
ject.    But  I  am  just  getting  over 
a  severe  attack  of  B.  H.  myself 
and,    like    the    man    who    was 
cured   by    Williams'   Pink   Pills, 
and  his   brother    who   amended 
himself  on    motion    of    Dodd's 
Kidney   Pills,  I   felt  like  giving 
•  •••••••  ••        some   advice   based  on  my  own 

experience. 
The  young  business  man  desires  to  keep  a  stock  from  which 
he  can  supply  every  demand  made  by  a  customer,  and,  in 
consequence  of  this  desire,  usually  overloads.  His  stock  be- 
comes top-heavy.  Do  you  know  what  happens  an  iceberg  when 
it  gets  top-heavy  ? 

But  B.  H.  shows  itself  in  another  way,  which  is  summed  up 
in  the  word,  "  High-Living."  This  includes  Havana  cigars, 
champagnes,  sealskin  overcoats,  heavy  household  spendings, 
unnecessary  society  expenses,  pleasure  jaunts,  etc.  These 
things  —  to  me  —  are  not  evils  in  themselves.  But  they  are 
evils  to  a  man  who  is  making  a  profit  of  $1,000  a  year  and 
spending  $1,200,  or  to  a  man  who  is  running  his  business  on 
borrowed  capital. 

Business  enterprise  leads  to  business  success.  This  latter 
is  the  only  Open  Sesame  to  that  respect  and  honor  which  makes 
life,  especially  towards  its  close,  a  pleasant  burden,  and  one 
which  is  to  be  laid  down  with  something  of  regret,  and  to  be 
remembered  by  friends  and  relations  with  gladness  and  joy. 
The  fleeting  pleasures  of  the  moment  and  the  hollow  applause 
of  the  giddy  world  are  not  to  be  compared  with  the  genuine 
respect  produced  by  business  success. 


Honesty  is  sometimes  found  in  business. 
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Is  admittedly  the 
Best  Selling  .  .  . 


WATERPROOF 


in  the  market,  as  proved  by  the 
experience  of  years.    :     :     :     : 


"  The  Distingue  "  has  received  the  most  flatter- 
ing  encomiums  of  the  trading  world ! 


The  following  are  examples  of  opinions  of  "The  Distingue,"  voluntarily  expressed 

in  writing  by  Houses  on  this  side  : 


S.  GREENSHIELDS,  SON  &  CO.,  Montreal, 

say:  "We  have  been  selling  '  The  Distingue '  Water- 
proof very  largely  for  the  last  four  years,  and  it  has 
given  the  greatest  satisfaction  to  our  customers.  It  is 
free  from  the  disagreeable  odor  of  the  ordinary  Macin- 
tosh, perfect  in  fit  and  finish,  and  made  in  the  choicest 
designs.  We  find  it  to  be  the  best  selling 
Waterproof  in  Canada,  and  in  our  opinion  it 
is  unsurpassed   for  all  round  excellence." 

McMASTER  &  CO.,  Toronto, 

say:  "'The  Distingue'  Waterproof  is  unrivalled  as  a 
perfect-fitting  perfect  garment,  and  is  unapproachable  by 
any  other." 

GAULT  BROS.  &  CO.,  Montreal, 

say:  -"We  recommend  'The  Distingue'  Garments, 
because  elegant  in  style,  carefully  made,  free  from 
disagreeable  smell,  and  MOST  IMPORTANT,  will 
stand  the  Canadian  climate,  both  heat  and  cold.  This 
make  always  kept  in  stock." 

ROBERT  LINTON  &  CO.,  Montreal, 

say:  "  '  Th**  Distingue'  Garments  are  still  to  the  front, 
both  in  quality  and  style  ;  no  trouble  selling  them,  on 
account  of  their  many  advantages  over  the  ordinary 
Macintosh." 

WYLD,  GRASETT  &  DARLING,  Toronto, 

"We  have  kept  'The  Distingue'  Waterproof  in  stock 
for  several  seasons.  We  find  them  entirely  free  from 
odor,  thoroughly  waterproof,  and  have  given  entire 
satisfaction." 

CAVERHILL  &  KISSOCK,  Montreal, 

"  After  examining  waterproof  garments  from  several 
manufacturers,  we  cannot  but  admit  that,  '  The:  Dis- 
tingue '     leads  them  all  in  style  and   finish." 

LONSDALE  REID  &  CO. 

say:  "'The  Distingue'  Waterproofs  give  perfect  satis- 
faction to  all — style  cut  and  finish  most  desirable. 


Victor,!  fl- 

The  Diofingue  Waterproof" 


Reliable  Proofing!     Choicest  Designs  1 
Reasonable  Prices !        Newest  Styles ! 

ASK    TO    SEE    SAMPLES. 
Every  garment  has  a  silk  label  or  hanger  bearing  the  registered  title 


•Oxford- 

"The  Distingue" Wat  ,  proof- 


"The  Distingue." 


These  goods  may  be  had  from  any  of  the  leading  wholesale  houses. 


In  ordering,  please  quote  the  Registered  Title,  "The  Distingue. 


1«i 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW 


THE     YEAR     1894. 


I  STORY     teaches 


£tr*5)  l>  l  UK.\  teaciies  us  many  lessons 
which  help  in  the  making  of  the 
future.  The  history  of  the  year  1894, 
from  a  commercial  standpoint,  is  well 
and  ably  told  in  the  annual  address 
of  President  Blain  of  the  Toronto 
Board  of  Trade.  He  touched  on 
nearly  every  topic  of  supreme  impor- 
tance to  Canadians  at  the  present 
moment,  and  his  views  are  broad, 
clear  and  national. 

He  commenced  by  pointing  out  that  the  year  had  been  one 
of  unusual  anxiety,  the  depression  severe  and  continuous.  He 
pointed  out  that  values  had  fallen  greatly,  and  estimated  it  at 
$3 T .;  per  cent.  He  seems  to  think  this  is  not  due  to  the  ap- 
preciation of  gold,  but  to  the  economy  in  production  and  trans- 
portation, through  improved  methods  and  facilities. 

He  referred  to  the  establishment  of  a  Board  of  Arbitration 
in  Ontario,  but  did  not  show  that  any  practical  good  had  re- 
sulted so  far. 

Law  reform  was  much  agitated,  and  he  hoped  that  the 
principles  of  itemized  charges  in  lawyers'  accounts  would  be  re- 
placed by  a  policy  that  would  fix  a  lump  sum  as  a  solicitor's 
remuneration.  Greater  security  for  costs  is  necessary  in  both 
civil  and  criminal  cases. 

He  expressed  a  strong  hope  that  Preferential  Trade  within 
the  British  Empire  would  soon  be  an  accomplished  fact.  Then 
the  British  Empire  would  be  a  world  in  itself,  and  undisturbed 
manufacture  and  commerce  would  insure  continuous  employ- 
ment to  the  industrial  classes  of  the  Empire.  He  followed  this 
up  by  a  reference  to  the  Intercolonial  Conference  and  its  ten- 
dency to  produce  a  closer  union  between  the  colonies. 

The  next  point  was  one  of  supreme  importance  to  Canada, 
and  especially  to  the  Maritime  Provinces,  viz.:  a  British  Cana- 
dian fast  Atlantic  steamship  service.  When  Mr.  Blain  said  that 
he  regretted  he  had  no  new  information  to  lay  before  the  board, 
he  uttered  a  sentiment  which  will  show  the  merchants  "  by  the 
sounding  sea  "  that  Ontario  is  unselfish  enough  to  desire  that 
all  the  provinces  shall  have  an  equal  share  in  Canada's  pro- 
gress and  an  equal  benefit  from  national  undertakings. 

As  to  deep  waterways,  he  remarked  that  all  will  agree  with 
the  desire  to  have  deep  water  communication  from  the  great 
lakes  down  the  St.  Lawrence,  and  the  deeper  the  better,  for  our 
trade  and  commerce.  But  an  enormous  expenditure  is  required, 
and  it  is  necessary  that  business  men  should  see  that  the  expen- 
diture be  made  judiciously  and  in  keeping  with  the  financial 
resources  of  the  country. 

A  two-cent  postage  rate  was  advocated,  and  the  indiscrimin- 
ate free  delivery  of  newspapers  and  periodicals  condemned. 
The  Review  favors  both  these  reforms,  and  is  willing  to  pay 
postage  for  its  delivery,  believing  that  it  is  only  just  and  equit- 
able. 

The  Grand  Trunk  Railway  came  in  for  condemnation  such 
as  was  given  in  these  columns  about  two  months  ago.  Its  re- 
ports, owing  to  its  peculiar  position,  injured  the  credit  and  repu- 
tation of  our  country.  The  small  dividends  paid  by  this  road 
were  due  to  the  fact  that  its  capitalization  was  too  high,  being 
more  than  twice  that  of  the  C.P.R.  The  direction  by  a  British 
board  out  of  touch  with  the  conditions  of  the  country,  or  the 
necessities  of  our  people,  is  a  mistake. 


He  regretted  that  too  much  significance  had  been  given  to 
reciprocal  trade  with  the  United  States,  and  the  people  of  the 
latter  country  had  gained  a  feeling  of  undue  importance.  He 
pointed  out  that  from  1874  to  1893  Canada  bought  $220,000,- 
000  more  from  the  United  States  than  she  sold  to  that  country. 

Insolvency  legislation  was  next  considered,  and  he  re- 
marked :  "  The  necessity  for  a  national  law,  applicable  alike  to 
all  the  provinces  of  the  Dominion,  becomes  daily  more 
apparent." 

He  indicated  that  the  chartered  banks,  although  meeting 
legitimate  demands  of  business,  had  continued  to  pursue  a  con- 
servative policy  in  the  face  of  an  unusually  large  accumulation 
of  inactive  funds — a  policy  wisely  calculated  to  enforce  caution 
and  economy,  the  necessary  and  sure  precursors  of  a  return  to 
good  times. 

THE     CANADA     JUTE     COMPANY. 

The  imported  goods  belonging  to  the  Canada  Jute  Co.  that 
were  wrongfully  seized  by  the  too  officious  Customs  authorities, 
have  been  released  on  a  judgment  rendered  by  the  Exchequer 
Court  at  Ottawa  on  February  4th,  in  favor  of  the  Canada  Jute 
Co.,  in  their  case  against  the  Crown.  This  time,  it  seems,  there 
was  no  division  of  spoils  among  those  who  were  instrumental  in 
making  the  seizure  ;  but  of  course  they  cannot  expect  to  secure 
the  ducats  every  time.  In  the  case  of  the  seizure  of  the  goods 
belonging  to  the  Canada  Jute  Co.,  it  was  proved  that  everything 
was  as  regular  as  could  be  on  the  part  of  the  importers  ;  but  the 
Customs  officers,  after  weighty  deliberation,  decided  that  goods 
which  they  had  been  passing  for  years  as  undutiable  should  be 
subject  to  a  substantial  duty.  But  had  their  rendering  of  the 
law  been  the  correct  one,  it  would  have  been  manifestly  unfair 
to  the  importers  of  these  goods  had  they  unknowingly  brought 
them  in  against  the  exact  rendering  of  the  law,  and  been  fined 
therefor,  as  they  were  importing  them  in  accordance  with  the 
rules  laid  down  by  the  Customs  authorities  themselves,  and  in 
the  most  regular  manner. — Bulletin. 


THE     DOMINION     SUSPENDER     CO. 

The  1).  S.  Co.'s  line  of  suspenders  this  season  is  most  excel- 
lent in  styles,  pattern  and  value.  The  workmanship  on  these 
goods  is  so  good  that  they  guarantee  every  pair,  and  it  is  the 
merchant's  own  fault  if  he  does  not  return  any  pair  not  in  e^ry 
way  satisfactory. 

They  have  made  special  efforts  this  season  to  produce  the 
very  best  goods  to  retail  at  25c.  and  50c,  and  it  is  doubtful  if 
their  value  can  be  equalled  on  the  continent  at  these  prices. 

Their  enterprise  has  led  to  an  extended  trade,  and  one  re- 
sult is  that  they  have  received  through  their  agents  in  Australia 
orders  for  over  a  carload  of  suspenders,  taken  in  competition 
with  English  bracemakers. 

The  works  are  situated  at  Niagara  Falls,  where  the  head 
offices  are.  The  Toronto  office  is  45  Canada  Life  building, 
and  the  Montreal  office  28  St.  Sulpice  street. 

About  4  o'clock  on  Feb.  8,  a  fire  broke  out  in  the  tailor  shop 
of  Mr.  J.  R.  Hoover,  at  Mount  Joy,  a  suburb  of  Markham, 
Ont,  consuming  the  building,  stock  and  furniture  and  $98  in 
cash.  Mr.  and  Mrs.  Hoover  just  escaped  with  their  lives.  The 
loss,  which  is  about  $1,500  on  contents  and  shop,  is  covered  by 
insurance. 
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Shirts 


Collars 


Shirt  Waists 


Cuffs 


'Vy  W»  WWIHMiiim" 


Bearing  this  Mark 


ARE  BEST  HADE 


AND  HAVE  NO  EQUAL. 


THE 


Williams,  Greene  &  Rome  Co 


LIMITED 


BERLIN, 


ONTARIO. 
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FROM     FOREIGN     MARKETS. 

FROM  Bradford  news  comes  that  worsted  spinners,  having 
fixed  a  new  and  reduced  standard  of  prices  on  the 
basis  o\  the  reduction  of  the  price  of  wool  in  London,  are  get- 
ting more  new  orders  and  more  particulars  in  regard  to  old  con- 
tracts both  in  merino  and  mohair  yarns.  In  both  coatings  and 
linings  for  men's  wear  repeat  orders  continue  to  arrive  from 
America,  and  there  is  no  diminution  at  all  in  the  volume  of  this 
trade.  In  dress  goods  repeats  are  coming  in  for  both  mohair 
and  crepon  dress  goods,  largely  in  blacks,  and  some  special 
classes  of  silk  fancies  seem  to  have  quite  taken  the  somewhat 
eccentric  taste  of  the  American  buyers.  In  the  home  dress 
trade  there  is  little  change  in  the  situation,  and  crepons  must 
still  be  considered  for  the  time  being  the  leading  line.  These 
goods  are  certainly  being  produced  in  endless  variety  and 
beauty.  One  firm  of  dyers  are  putting  through  some  two 
thousand  pieces  a  week  of  these  goods. 

JACKETS     IX    I.OXDOX. 

A  writer  in  The  Draper's  Record  s'ays  .  "  As  I  predicted 
some  time  ago,  the  new  jackets  are  short,  with  loose 
and  tight-fitting  fronts.  In 
fawn  covert  coating,  a  very- 
chic  coat  had  a  narrow  line  of 
brown  leather  introduced  in 
the  seams,  also  zig-zag  round 
the  velvet-faced  collar.  A 
Lincoln  green  double-breast- 
ed jacket  had  revets  of  brown 
cloth  applique  over  the  green, 
and  fastened  with  large  pearl 
buttons.  Another  covert  coat 
was  simply  made,  with  a  deep 
turned-down  green  velvet- 
faced  collar,  loose  fronted, 
and  fastening  at  the  left  side. 
Green  applique  cloth  work 
over  a  russet  brown  silk  lining 
was  the  piece  de  resistance 
of   smart    spring    capes.     At 

present,  the  velvet  capes  are  little  different  to  the  autumn  ones, 
and  are  trimmed  in  a  variety  of  ways,  with  ostrich  tips  and  jet 
passementerie.  With  some  of  the  new  spring  costumes  the 
jackets  are  much  longer,  and,  as  a  rule,  are  made  double- 
breasted,  tight-fitting,  and  with  strapped  seams.  Evening 
bodices  are  to  be  worn  well  off  the  shoulders — not  a  very  be- 
coming style.  I  noticed  in  a  bride's  trousseau  one  in  green 
chiffon  over  pink  satin,  with  small  sleeves  and  crossed  black 
velvet  straps  over  the  shoulders.  Another  was  in  black  satin, 
with  only  three  huge  butterfly  bows  and  straps  for  sleeves,  in  the 
centre  of  which  sparkled  some  diamond  ornaments." 

CALAIS     LACKS. 

The  Textile  Mercury  says  :  "Calais  lace  manufacturers  have 
been  rather  slow  in  showing  the  novelties  which  they  have  been 
carefully  preparing  in  secret.  Bourdon  laces,  which  so  long 
ruled  the  market,  were  always  first  resorted  to  until  the  rather 
unexpected  advent  of  the  Madeira  or  trou-trou  pattern  caused 
such  an  important  change  in  the  character  of  black  laces.  From 
the  strong,  cord-like  lace  a  jump  is  made  to  the  fine,  thin- 
threaded  Malines  and  Chantilly  grounds,  and  more  delicate 
designs  come  with  these.      Delicate   designs  in  egg   forms  and 


long-drawn  dewdrops  are  seen,  which,  by  their  frequent  repeti- 
tion, form  a  complete  pattern.  All-bombs  and  dots  form  half- 
pointed  spikes,  besides  filling  also  in  spiked  execution  a  portion 
of  the  ground." 

PLAUEN    LACK. 

The  same  journal  says  :  "  Milliners  and  garment  makers 
will  have  to  use  much  Plauen  lace  again  this  year.  It  is  to  the 
inventiveness  of  Plauen  manufacturers  that  is  due  the  newest 
departure  which  finds  its  expression  in  the  Madeira  style. 
These  laces  on  tulle,  nainsook,  muslin,  chiffon  and  crepe  lisse, 
embroidered  in  plain  or  in  color,  have  quickly  gained  great 
favor.  Besides  these  the  Vandyke  ornaments  come  more  and 
more  to  the  front  with  the  spring.  Switzerland  is  showing  rich  col- 
lections in  batiste  air  embroideries,  in  which,  as  well  as  in  the 
laces,  the  ground  is  burned  out.  They  lose  by  this  both  the 
appearance  and  the  strength  of  the  embroideries,  but  they  are 
not  destined  for  these  purposes  exclusively,  andean  be  used  also 
for  trimming  light  summer  dresses.  They  are  not  confined  to  any 
form  or  any  style,  and  in  them  are  seen  grapes  and  arabesques, 
long  spikes  and  beaded  work  in  white,  cream,  butter  and  beige." 

SILK    VELVETS     AX1)    CRAPES    AT     LYONS. 

Lyons  correspondence, 
dated  Jan.  29,  says  :  '•  Plain 
velvets  in  colors  and  all-silk 
qualities  for  collar  purposes 
have  had  a  fairly  good  mar- 
ket ;  there  is,  however,  only  a 
moderate  demand  for  black 
texture  and  for  all  cotton- 
mixed  styles.  In  consequence 
of  this  weaker  tendency, 
manufacturers  do  not  see  their 
way  to  accede  to  the  request 
of  the  velvet  weavers  for  in- 
creased wages.  Broche  vel- 
vets are  quiet  ;  velvet  gauzes 
are  beginning  to  show  some 
activity,  and  velvet  ribbons 
are  again  getting  into  de- 
mand. The  crape  trade  con- 
tinues lively,  with  prices  going  upwards.  The  consumption  is 
for  all  kinds  of  crapes,  and  light  silk  tissues,  embossed  in  crape 
styles,  are  particularly  favored  by  the  fashion.  English  crapes 
have  had  a  very  good  sale  since  our  last  report." 

COTTOX    VERY    LOW    AT     MAXCHESTER. 

A  January  30th  report  from  Manchester  is  as  follows  :  "The 
cotton  market  during  the  past  week  has  been  drooping  in  tone, 
but  the  daily  sales  have  been  large,  showing  the  continued  con- 
fidence of  spinners  in  3d.  per  lb.  or  thereabouts,  as  a  safe  price. 
Strange  to  say,  the  Americans  are  willing  sellers  of  "  futures  " 
for  months  to  come  at  very  little  over  to-day's  spot  price.  This 
seems  to  point  out  very  clearly  that  they  do  not  apprehend  any 
great  reduction  in  planting  next  season  ;  in  fact,  very  little  is 
now  heard  on  this  matter.  Everyone  here  appears  to  anticipate 
a  continuance  of  low  prices.  The  stock  of  cotton  in  Liverpool, 
although  large,  is  about  90,000  bales  less  than  last  year,  while 
prices  are  i^d.  per  lb.  less.  There  ought  to  be  no  financial 
difficulty  in  carrying  a  much  larger  stock  at  present  low  prices. 
The  difference  in  price  between  this  year's  stock  and  last  is 
about  three  million  pounds  value.  Spot  cotton  has  again 
touched  about  the  lowest  recorded  price." 


The     Review's    Anticipated    Summer     Holiday. 
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OSTRICH  FEATHERS 
AT  HOME 


9 


That 


•  on  the  Ostrich,   are  curled  by  nature.      We  have  taken  nature 

*^9    as  a    guide    in    the  artistic    work    of   feather    curling.       As    to 
colors  and  dyeing,  we  think  we  can  improve  even  on  her  work. 

An  ostrich  with  a  set  of  our  feathers  would  be  a  much  prettier  bird  than  one 
decked  with  nature's  plumes.  The  Cleaning  and  Dyeing  of  Plumes,  Tips,  Fans 
and  Boas  is  artistic  work — our  workmen  are  artists — the  result  is  beautiful.  If  you 
have  any  stock  of  Tips,  Flats  or  Aigrettes,  that  are  useless  as  they  are,  send  them 
to  us.  We'll  get  the  color  right — color  is  a  hobby  with  us — then  we  curl  them 
and  ship  them  back,  good  as  new.  Prices  are  right — very  low  for  large 
quantities. 


R.  PARKER  &  COMPANY 


Ostrich  Feather  Dyers,  Cleaners 
and  Curlers. 


Head  Office  and  Works,  787  to  791  Yonge  Street 


Toronto,  Ont. 


Toronto  Wire  and  Iron  Works 


G.  B.  MEADOWS,  Prop. 


128  King;  St.  West,  Toronto. 


Display  Stands,  Window 
and  Office  Fixings. 


SPECIALTIES 


milliners*.  Gents'  Furnishing 
and  Clothiers*  Forms. 


Mail  Orders 
Promptly  Filled 


JOHN   MACDONALD. 
(Of  the  firm  of  lohn   Macdonald  &  Co.,  Toronto.) 
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JOHN     MACDONALD. 

BY    J.    A.    C. 

^,0  THOSE  who  were  personally  ac- 
quainted with  the  late  Hon.  John 
Macdonald,  and  also  those  who 
knew  to  their  benefit  the  kindliness 
of  this  departed  Merchant  Prince,  it 
must  be  pleasing  to  notice  how  his 
eldest  son  is  honoring  his  father's 
name  and  preserving  his  reputation 
in  a  noble  and  honorable  business 
and  social  career.  A  photograph  of  this  gentleman  appears  on 
the  opposite  page,  and  his  friends  and  admirers  throughout 
Canada — and  they  are  already  very  numerous — will  recognize 
that  the  artist's  work  has  been  well  done. 

We  are  all  children  of  circumstances,  moulded  by  the  influ- 
ences which  surround  us.  This  is  true  to  its  greatest  extent 
when  youth's  ruddy  blossoms  adorn  our  cheeks.  Many  a  man 
raised  amid  wealth  and  luxury  has  become  a  victim  to  the  too 
early  and  careless  application  of  it.  But  wealth  and  luxury  if 
properly  used  do  not  enervate  nor  unfit  a  man  for  taking  a  pro- 
minent part  in  the  struggle  of  life.  John  Macdonald,  the  sub- 
ject of  this  sketch,  and  his  brothers  are  men  who  have  risen 
above  what  might  have  unfitted  them  for  pre-eminence,  and 
proven  themselves  fully  equal  in  ambition  and  ability  to  those 
who  may  have  been  forced  by  hard  circumstances  to  exert 
themselves. 

John  Macdonald,  in  his  youth,  was  an  earnest  student.  He 
was  born  at  Oaklands,  Toronto,  on  November  4th,  7863,  and 
spent  five  years  at  that  famous  boys'  school,  Upper  Canada 
College,  which  bears  among  the  lists  of  its  graduates  so  many 
names  now  prominent  in  the  professions  and  in  commerce  both 
in  Toronto  and  throughout  the  province.  During  this  period 
he  began  to  evidence  those  distinct  traits  of  character  which 
make  him  a  marked  man.  Perhaps  the  most  noticeable  of  these 
was  his  methodicalness.  During  his  five  years'  attendance  at 
college,  although  his  horns  was  a  couple  of  miles  from  the 
school  and  electric  street  cars  were  unknown,  he  was  never  late. 
As  was  the  boy,  so  is  the  man.  He  keeps  his  appointments  to 
the  minute,  and  although  he  has  traveled  considerably  on  this 
continent  and  in  Europe,  he  never  missed  a  train.  He  is  one 
of  the  first  persons  at  the  warehouse  in  the  morning,  and  expects 
that  punctuality  and  regularity  in  others  which  he  himself  so 
carefully  practises. 

He  left  college  in  1879  full  of  ambition  for  a  commercial 
life,  the  merchant's  instinct  working  within  him.  On  the  even- 
ing of  the  day  he  left  college  he  announced  this  desire  for  com- 
mercial life  to  his  father,  and  asked  to  be  taken  into  his  large 
wholesale  house  as  an  employe.  His  father  replied  that  if  he 
was  so  minded  he  could  commence  next  morning.  And  com- 
mence he  did,  at  the  magnificent  salary  of  $50  a  year.  His  ex- 
perience was  given  him  as  an  ordinary  clerk  in  the  staple  de- 
partment, and  he  still  speaks  kindly  of  the  way  Mr.  Millichamp 
and  Mr.  Grasett  (both  now  leading  dry  goods  merchants  in  To- 
ronto, but  consecutively  managers  of  John  Macdonald  &  Co.'s 
staple  department),  made  him  hustle  and  work  while  he  was 
learning  the  intricate  labyrinth  of  prices  and  methods  in  the 
department.  For  eight  years  he  worked  in  the  warehouse, 
mastering  the  details  of  the  business  in  a  practical  way. 

In  1887  he  was  admitted  as  a  partner  in  the  firm,  and,  on 
his  father's  death  in  1889,  became  head  of  the  firm.     Since  then 


he  has  been  manager  of  the  warehouse,  Mr.  Campbell  having, 
as  the  readers  of  this  journal  well  know,  charge  of  the  office. 
In  the  warehouse,  Mr.  Macdonald  has  introduced  that  method- 
icalness which  is  so  characteristic  of  him,  and  everything  is 
done  with  the  regularity  of  clockwork,  and  with  as  little  friction. 

Though  only  a  young  man,  Mr.  Macdonald  is  in  the  front 
rank  of  Canadian  commercial  men  ;  his  integrity,  diligence  and 
careful  attention  to  duty  have  obtained  for  him  a  reputation  for 
trustworthiness,  on  which,  it  may  be  truly  said,  business  success 
is  generally  founded. 

His  being  head  of  one  of  Canada's  greatest  wholesale  houses 
does  not  prevent  him  devoting  some  of  his  talents  and  time  to 
society  and  religion.  He  takes  great  interest  in  church  work,  and 
is  an  active  member  of  the  Yonge  Street  Methodist  Church, 
being  chairman  of  its  Finance  Committee,  trustee  and  member 
of  its  official  board.  He  is  vice-president  of  the  North  Toronto 
branch  of  the  Upper  Canada  Bible  Society.  He  is  a  Justice  of 
the  Peace,  a  member  of  the  Council  of  the  Board  of  Trade,  a 
trustee  of  Upper  Canada  College,  a  director  of  York  Township 
and  North  Toronto  Agricultural  Society.  He  is  a  member  of 
the  Y.M.C.A.,  the  Prohibition  Club,  the  National  Club,  the 
Country  and  Hunt  Club,  the  Ontario  Jockey  Club,  and  one  of 
the  founders  of  the  Toronto  Humane  Society. 

Mr.  Macdonald  has  two  failings,  and  he  thinks  both  are 
pardonable.  His  first  is  his  fondness  for  good  horses,  he  being 
one  of  the  most  expert  judges  of  horseflesh  in  the  province. 
He  is  never  found  riding  behind  any  animal  that  is  not  worthy 
of  admiration. 

His  second  failing  is  that  he  is  afraid  to  marry.  But  be 
that  as  it  may,  he  lives  at  home  the  proud  guardian  of  an 
honored  mother. 


THE    RIGBY    COMPOUND. 

Mr.  Shorey,  the  proprietor  of  the  "  Rigby  "  brand  of  water- 
proof cloth,  told  me  a  few  days  ago  the  history  of  the  inven- 
tion. J.  S.  Rigby  was  a  chemical  engineer  brought  to  Canada 
by  the  C.  P.  railway  to  test  the  earths  along  the  line  from  coast 
to  coast,  and,  among  other  things,  to  find  some  suitable  for 
Portland  cement.  He  was  living  for  a  short  time  near  Mont 
real,  and,  while  there,  became  acquainted  with  Mr.  Shorey. 
He  mentioned  incidentally  one  day  that  he  had  a  compound 
that  would  make  cloth  impervious  to  water  without,  at  the  same 
time,  rendering  it  non-porous.  He  prepared  some,  and  Mr. 
Shorey  tested  it  thoroughly.  He  found  it  worked  admirably 
on  plain  cloths,  but  made  the  dye  run  in  colored  goods.  Mr. 
Rigby  then  worked  constantly  from  June  until  December  of 
1 89 1  experimenting,  when  his  labors  were  rewarded  with  a  mix- 
ture that  did  not  affect  colors,  but  rather  made  them  stronger, 
and  besides,  is  making  a  fortune  for  its  owners. 

The  trade  mark  is  registered,  but  not  the  compound,  which 
is  a  secret.  The  employes  who  mix  them  know  the  ingredi- 
ents by  numbers  only,  and  some  of  them  they  do  not  see  at 
all.  The  tweeds  are  simply  soaked  in  a  solution  of  this  com- 
pound. Mr.  Shorey  has  had  several  offers  from  European  and 
American  manufacturers  for  the  secret,  but  he  has  refused  to 
sell  it. 


Men  who  achieve  success  by  advertising  have  vim,  grit, 
sand,  perseverance,  hopefulness,  backbone,  and  that  sort  of 
thing  from  morning  to  night  and  from  night  to  morning. 
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HATS,     CAPS     AND     FURS. 

WITH  regard  to  spring  hat  styles,  The  American  Hatter 
says  :  "  The  multiplicity  of  styles  continues,  and  there 
are  more  to  come. 

"  While  the  general  tendency  of  future  styles  in  stiff  hats  is 
undoubtedly  toward  the  low,  full  crown  and  wide  brim,  the  con- 
servatism of  buyers  asserts  itself  to  such  a  degree  that  medium 
proportions  are  outselling  everything  else,  and  it  looks  very 
much  as  though  they  would  continue  to  do  so  for  the  balance 
of  the  season. 

"The  Voumans  Derby,  which  was  issued  on  the  15th  ult., 
is  a  happy  illustration  of  what  an  old  lady  once  called  'the 
middle  extreme.' 

"  Its  proportions  are  such  as  to  make  it  possible  to  suit  a 
customer  whether  his  desire  be  for  the  extreme  or  the  conserva- 
tive, and  it  is  safe  to  say  that  buyers  generally  will  protect  them- 
selves by  carrying  styles  that  will  cater  to  both  classes. 

"  There  is  a  very  decided  disposition  to  force  the  soft  hat 
market  by  the  introduction  of  novelties  (hat  are  at  once  attrac- 
tive in  style  and  practical  for  use. 

"Various  modifications  of  the  Tourist  are  shown,  also  round 
crowns  with  rolling  brims  that  can  be  telescoped  or  worn  in 
various  ways  with  equally  becoming  effect. 

"  Fancy  trimmings  are  also  in  evidence,  and  the  pearl  color  in 
both  soft  and  stiff  hats  is  asserting  itself  strongly,  and  will,  no 
doubt,  be  very  popular." 


THE    LONDON    FUR    SALES. 

THE    HUDSON    RAY    CO.'s    SALE. 

Beaver,  43,245  (last  year  46,412),  is  not  used  extensively, 
and  consequently  neglected.  The  decline  is,  however,  much 
smaller  than  was  anticipated,  Firsts  and  Seconds,  large,  bring- 
ing in  some  cases  fully  last  year's  prices,  in  others  from  7  y2  per 
cent,  to  10  per  cent,  less,  while  Thirds  and  small  skins  declined 
from  15  per  cent,  to  20  per  cent. 

Musquash,  636,996  (last  year  648,687).  The  prime  skins 
were  in  fair  request,  but  the  lower  qualities  in  less  demand. 
The  Firsts  remain  unaltered  at  last  January  prices,  Seconds 
declining  10  per  cent.,  and  Thirds  and  Fourths  from  15  per 
cent,  to  20  per  cent. 

Fur  Seals — Northwest  coast,  3,734.  Lobos,  1,631.  Vari- 
ous, 156.  The  quantity  was  almost  too  small  to  create  general 
interest,  and  the  prices  ruled  about  equal  to  last  sale. 

Monkeys,  93,556  (last  year  47,541),  declined  25  per  cent. 

Australian  opossum,  181,040  (last  year  870,188),  show  no 
improvement,  the  demand  being  poor  and  large  stocks  unsold. 
The  prices  for  best  goods  are  about  the  same  as  last  October, 
the  Thirds  and  common  grades  a  little  easier. 

Wallabies,  25,080  (last  year  62,303),  are  10  per  cent,  higher. 

Wombat,  39,895  (last  year  116,148),  neglected  and  mostly 
withdrawn. 

Thibet,  10,019  skins,  1,308  crosses,  1,633  coats,  met  with 
good  competition,  especially  the  finest  sorts,  and  advanced  15 
to  20  per  cent. 

C.    M.    LAMPSON    &    CO.'S    SALE, 

Marten,  29,786  skins  (last  year  36,000),  continue  in  brisk 
demand  for  England  and  France,  and  a  further  advance  of  15 
per  cent,  on  October  prices. 


Russian  sables,  1,581  skins  (last  year  2,647).  A  small  and 
poor  collection  sold  15  per  cent,  higher. 

Bear,  black,  5,650  skins  (last  year  4,800),  were  10  per  cent. 
lower,  although  it  is  still  expected  to  form  an  important  article 
of  the  home  trade  next  season. 

Bear,  brown,  550  skins  (last  year  250),  ditto,  ditto. 

Bear,  grizzly,  1,350  skins  (last  year  1,500),  have  advanced 
10  per  cent.,  the  sales  last  year  having  proved  good  to  the  end. 

Beaver,  9,800  skins  (last  year  14,600).  Notwithstanding  un 
satisfactory  results  and  some  stocks  held  over,  October  prices 
were  fully  maintained. 

Fox,  white,  3,040  skins  (last  year  7,100).  As  anticipated, 
met  with  very  animated  bidding,  and  the  current  prices  are  double 
those  of  last  year.  The  demand  is  more  particularly  for  Eng- 
land. 

Lynx,  4,619  skins  (last  year  4,300),  neglected,  without  much 
change  in  prices. 

Fox,  Japanese,  7,905  skins  (last  year  16,500).  A  small 
supply  and  good  demand  resulted  in  an  advance  of  20  per  o_nt. 

Fox,  red,  16,800  skins  (last  year  12,500),  are  10  percent, 
higher. 

Opossum,  Australian,  448,000  skins  (last  year  550,000). 
Notwithstanding  a  large  accumulation  of  old  stocks  and  the 
present  full  supply,  last  October  prices  were  well  maintained, 
and  in  the  absence  of  actual  requirements  the  article  was 
bought  on  account  of  cheapness. 

Wombat,  55,095  skins  (last  year  24,000).  A  very  indifferent 
collection  met  with  better  inquiry  and  advanced  10  per  cent. 

Wallaby,  24,946  skins  (last  year  71,862),  continue  in  fair  re- 
quest, but  prices  are  7^  per  cent,  to  10  per  cent,  under  last 
October. 

Chinchilla,  bastard,  11,662  skins  (last  year  1,498),  have 
been  largely  used  in  France  and  the  United  States,  more 
moderately  in  England,  and  met  with  good  competition.  The 
dark  skins  brought  sale  prices,  the  pale  25  per  cent.  more. 

Thibet,  5,948  skins,  318  coats  (last  year  4,463  skins,  32 
coats,  122  crosses),  sold  very  freely  during  last  season  and  con- 
tinue in  good  demand  at  improved  prices  ;  the  advance  being 
quite  20  per  cent. 

Opossum,  American,  121,000  skins  (last  year  120,000),  in 
fair  request  at  last  sale  prices. 

Wolf,  24,000  skins  (last  year  3,100).  Although  the  supply 
is  excessive,  there  is  no  material  change  in  values. 

Cat,  common,  10,000  skins  (last  year  1,700),  unaltered. 

Cat,  house,  13,000  skins  (last  year  7,100).  The  blacks  are 
20  per  cent,  higher  ;  other  sorts  unaltered. 

Musquash,  1,286,000  skins  (last  year  1,528,000).  There 
was  a  good  demand  for 
the  best  large  skins  for 
dying  purposes,  also  for 
small  seconds,  and  prices 
ruled  15  per  cent,  over 
last  October. 

Musquash,  black,  22,- 
500  skins  (last  year  2,- 
000),  advanced  15  per 
cent. 

Mink,  129,000  skins 
(last  year  150,000).    The 
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"Champion  Utility" 


CORSET  CLASP 


/<^K^^?@^^s@^^V^;>^x'-  m.Vfx.m;  m  mmaaia^i 


To  Whom  it  May  Concern 

Heretofore  we  have  only  covered  those  well-known 
Corset  Fronts.     Lately  we  have  put  in   a   new  plant  f°r 

blanking  out  and  trimming  our  own  steels,  and  have  plea- 
sure in  notifying  the  Dry  Goods  and  Furnishing   Trade 
that  the  plant  is  working  beautifully.       New  price  list 
will  be  furnished  on  application. 

Particular  attention  is  requested  to 

our  new  line  with  Oval  Under  Steel,  making 
the  weak  part  of  the  clasp  the  strongest. 

When   ordering  Corset  Fronts  see   that 
you  get  the   "  Champion  Utility  "  Corset 
Clasp,  the  only  genuine  article. 


The  accompanying 
Label  forms  our 
Trade  Mark. 


rs  also  of 
mous 
'  Own 
perial 
Garment  Stay. 


IE    BY 


6,  8  and  10 

Johnson  St. 


Toronto,  Ont. 
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sale  o\  this  article  has  considerably  improved  quite  lately,  and, 
partly  through  American  orders,  the  high  price  of  martens,  and 
in  general  sympathy  with  the  favorable  course  of  the  sales,  the 
present  large  supply  was  quickly  disposed  of  at  an  advance  of 
15  per  cent.,  the  inquiry  being  in  particular  for  large  skins, 
which   are   now  quite  30  per  cent,  higher. 

Fox,  gray,  1 8,000  skins  (last    year  5,300),  advanced  10  per 
cent. 

Raccoon,  288,000  skins  (last  year  224,000),  continue  to  re- 
cede in  the  absence  of 
any  demand,  and  the 
decline  compared  with 
(  ktober  is  1  2  }/2  per 
cent. 

Skunks,     182.000 
skins  (last  year    209,- 
000),  sold,  contrary  to 
general     expectations, 
15     to    20    per    cent, 
higher  than  last  October,  the  prices  being  now  as  near  as  pos- 
sible the  same  as  in  January  last  year.     The  striped  and  white 
skins  are  again  in  most  demand,  and  very  high  in  price. 
Hair  seals,  dry,  3,1  10  skins  (last  year  3,100),  unaltered. 


No.    469  -  A.   A.  Allan   ,n;    Cc 


IN     NEW     YORK. 


The  latest  New  York  thing  in  Tourists  is  The  Gaiety  Girl 
hat,  getting  its  name  from  a  lithographed  tip  of  fine,  pretty 
Gaiety  girls.  The  brim  is  very  broad,  and  so  is  the  binding 
and  the  band.  The  colors  are  black,  Nubian  brown,  suede, 
salmon,  silver  pearl  and  horse-show  brown. 


A     NEW     YORK     HAT     YARN- 

A  young  man  who  travels  in  the  upper  circle  of  gilded  im- 
becility went  into  a  hat  store  to  have  his  tall  silk  hat  smoothed 
down.  He  was  standing  bareheaded  by  the  counter,  looking 
fixedly  into  space  and  thinking  thoughts.  In  came  the  brusque 
young  man  from  the  West,  stepping  hard  and  whistling.  He 
approached  the  bare-headed  man,  whom  he  supposed  was  a 
clerk,  and  said,  as  he  took  off  his  Derby  hat  and  thumped  it 
with  his  knuckles: 

"  I  got  it  here  yesterday,  and  the  infernal  thing  does  not  fit. 
It  ketches  me  at  the  sides.  Now,  when  I  put  it  on  you  can  see 
for  yourself." 

The  gilded  young  man  did  not  turn  his  eye,  but  the  expres- 
sion of  utter  va- 
cancy gave  way  to 
that  of  pained  sur- 
prise. 

"I  want  'er change 
ed  or  else  I'll  take 
a  new  one.  I'm 
darned  sure  of  one 
thing,  it  don't  fit  at 
all." 

w-.ld  West-a.  a.  Allan  &  Co.  The  other  turned 

and  said  with  a  cold  glance,  as  he  surveyed  the  Westerner  from 
head  to  foot:  "Don't  take  on  so,  my  deah  fellah  ;  neithah  do 
youah  clothes  !  " 


JUST    A    FEW. 

Over  at  that  little  village  of  Danbury,  U.S.A.,  they  make 
hats.  Each  case  of  hats  averages  four  dozen,  and  the  following 
are  the  annual  shipments  during  the  past  ten  years  :  1884,  103, 
085  cases  ;  18X5,  111,048  cases;  1886,  1 12,868  cases  ;  1887, 
128,330  cases;  1888,  124,435  cases;  1889,  126,127  cases; 
1890,  133,315  cases;  1891,  133,906  cases;  1892,  133,472 
cases  ;    1893,  100,020  cases. 

A     LONDON     CORRESPONDENT. 

Mr.  George  Heath,  head  of  the  firm  of  Henry  Heath,  tells 
me  that  there  are  to  be  no  more  taper  crowns  sent  out  to 
America,  but  that  the  Derby  par  excellence  will  embody  a  full 
crown  and  a  very  large  and  handsome  brim.  Said  Mr.  Heath  : 
"The  differences  which  have  so  long  obtained  between  English 
and  American  styles  of  stiff  hats  are  rapidly  disappearing,  and 
instead  of  having  two  distinct  sets  of  blocks,  as  heretofore,  we 
shall  be  able  to  produce  goods  for  the  American  market  on  our 
own  blocks.  For  the  coming  season  we  are  producing  precisely 
the  same  styles  for  the  States  as  for  our  best  West  End  trade, 
with  the  exception  that  the  Americans  still  demand  a  slightly 
lower  crown." 


A.    A.    ALLAN     &    CO. 

A.  A.  Allan  &  Co.  are  doing  a  satisfactory  business  in 
spring  hats  just  now. 
Three  of  their  leading 
lines  are  illustrated  in 
this  page,  and  the  styles 
need  no  explanation. 
Mail  orders  for  these 
styles  will  be  promptly 
attended  to. 

Besides  their  regular 
lines  of  men's  and  boys' 
hats,  they  do  a  large 
business  in  caps,  a  large  proportion  of  which  they  manufacture 
themselves,  having  a  large  factory,  and  employing  a  large  num- 
ber of  hands.  They  import  some  lines,  such  as  the  Austrian 
Fez.  To  show  the  size  of  their  importations,  it  may  be  mentioned 
that  a  recent  purchase  of  this  Fez  amounted  to  1,000  dozen. 


Wakefield— A.  A.  Allan  &  C< 


A     FABLE     FOR     HARD     TIMES. 

Once  upon  a  time  two  frogs  who  had  been  living  in  comfort 
and  ease  in  a  cool  pool  of  water  were  accidentally  scooped  up  by 
a  pious  milkman  in  a  bucket  of  water,  which  he  poured  into 
his  can  in  order  to  give  his  milk  more  body  and  thereby  increase 
his  revenue.  The  frogs  were  astonished  to  find  themselves  in 
an  unknown  element,  in  which  it  was  not  possible  to  support 
life,  and  they  had  to  kick  vigorously  in  order  to  keep  their  heads 
above  the  milk.  One  of  them,  being  disheartened  by  being 
shut  up  in  the  dark  in  an  element  entirely  new  to  him,  said: 
"Let's  give  it  up  and  go  to  the  bottom.  It's  no  use  kicking  any 
longer."  The  other  said:  "Oh,  no.  Let's  keep  kicking  as 
long  as  we  can  and  see  what  the  outcome  will  be.  Maybe 
things  will  change  presently.''  So  one  frog  gave  up  and  went 
to  the  bottom.  The  other  kept  kicking,  and  when  the  pious 
milkman  got  to  town  and  opened  his  can,  behold!  the  frog  had 
kicked  out  a  lump  of  butter  large  enough  to  float  him,  and  he 
was  sitting  on  it  very  comfortably. 

Moral    -In  hard  times  never  give  up,  but  keep  kicking. 
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tised  must  be  genuinely  given  and  judicially  displayed  in  the 
stores.  Specials  must  be  brought  well  to  the  front  on  bargain 
counters  and  tables,  and  appropriately  labelled.  The  advertis- 
ing must  be  special  and  so  must  the  display. 

The  benefit  of  a  bargain  day  is  that  it  cleans  up  the  season's 
over-purchases,  and  provides  ready  cash  tor  laying  in  a  stock  of 
new  goods.  The  number  of  customers  is  increased  to  the  bene- 
fit of  general  trade.  Not  only  is  slow-selling  stock  moved,  but 
the  sale  of  staple  goods  is  materially  increased. 
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BARGAIN     DAYS. 

BARGAIN  days  have  become  quite  a  feature  of  the  dry 
goods  retailing  of  to-day,  and  the  fact  of  their  becoming 
more  and  more  common  shows  that  their  utility  and  profitable- 
ness is  not  a  matter  of  doubt. 

In  the  cities  the  large  stores  hold  weekly  bargain  days, 
Fridays  and  Mondays  being  the  days  preferred.  In  the  towns 
the  bargain  days  are  of  monthly  occurrence,  and  are  usually  held 
on  some  day  when  the  rural  population  is  likely  to  have  special 
reasons  for  being  present. 

Bargain  days  are  successful  in  the  large  city  stores,  and  extra 
.  crowds  throng  the  places  of  business  on  those  days.  In  the 
towns  they  are  similarly  successful.  Talking  recently  with  a 
retailer  of  dry  goods  in  a  town  of  3,000  inhabitants,  he  painted 
the  success  of  his  monthly  bargain  days  in  glowing  colors.  His 
last  one  netted  him  $1,000  in  cash  sales.  This  goes  a  long  way 
to  prove  that  rightly  conducted  bargain  days  are  a  success  even 
in  the  small  towns. 

But  to  be  a  success  they  must  be  wisely  conducted.  In  the 
►  first  place,  they  must  be  thoroughly  advertised  through  the  local 
or  city  papers.  In  rural  districts  this  advertising  may  be  sup- 
plemented by  the  judicious  distribution  of  circulars.  The 
retailer  referred  to  in  the  preceding  paragraph  advertised  his 
bargain  days  by  a  full-page  advertisement  in  his  two  local  week- 
lies. A  circular,  the  same  size  as  one  of  these  pages,  was  struck 
off  from  the  same  type  used  in  one  of  these  weeklies.  These 
were  done  up  in  packets  of  fifties  and  left  with  the  school- 
masters of  all  the  neighboring  rural  schools,  and  by  them  dis- 
tributed to  the  children. 

When  the  advertising  is  done  wisely,  and  by  advertisements 
bristling  with  descriptions   and    prices,  the  bargains  so    adver- 


WHOLESALERS    AND     PATRONS. 

EVIDENCE  has  been  adduced  within  the  last  few  days 
which  proves  that  the  practice  of  selling  to  Patron  stores 
is  more  widespread  among  the  wholesale  trade  than  was  sup- 
posed. 

We  can  understand  how  a  wholesaler,  in  the  race  there  is 
for  trade,  can  sell  to  a  Patron  store  when  he  can  sell  to  no  other 
merchant  in  the  village  or  town,  but  it  is  a  sort  of  enigma  to  us 
why  he  is  so  short-sighted  as  to  allow  his  travelers  to  call  on 
and  accept  orders  from  Patrons  where  he  has  already  customers 
doing  a  legitimate  trade. 

These  Patron  stores  are  started  with  the  avowed  object  of 
running  out  of  business  the  legitimate  merchant.  It  is  patent 
to  everyone,  and  the  Patrons  themselves  take  no  pains  to  con- 
ceal the  fact.  Yet,  in  spite  of  this,  there  are  wholesale  houses 
that  will  permit  their  travelers  to  go  from  the  store  of  the 
legitimate  merchant  to  the  store  of  the  illegitimate  with  their 
samples. 

If  a  wholesale  house  desires  to  sell  to  the  Patrons,  let  him 
do  so  ;  but  let  him  stick  to  that  class  of  customers.  For  him 
or  his  representative  to  go  to  the  regular  storekeeper  with  his 
samples  after  catering  to  the  wants,  of  his  avowed  enemy  is 
nothing  short  of  impudence. 

Any  merchant  who  subscribes  to  such  an  agreement  as  that 
demanded  by  the  Patron  Association,  namely,  to  supply  its 
members  at  prices  15  per  cent,  on  invoice  figures,  cannot  pay 
100  cents  on  the  dollar  and  live  up  to  the  agreement. 

Every  wholesaler  knows  this,  and  yet  there  are  some  of 
them  —  and  some  of  them  who  are  leading  and  old-established 
houses  — ■  who  will  deliberately  sell  to  such,  thereby  incurring 
the  risk  of  losing  money  should  these  Patron  concerns  encom- 
pass the  ruin  of  the  legitimate  storekeeper,  and  also  from  the 
collapse  of  the  illegitimate  storekeeper,  whose  failure  must  ulti- 
mately follow  if  it  does  not  precede  that  of  the  former. 

A  reputable  wholesaler  would  not  deign  to  do  business  with 
a  storekeeper  whom  he  knew  to  be  not  conducting  his  estab- 
lishment on  business  principles  ;  and  yet  he  is  sometimes  blind 
enough  to  court  the  custom  of  a  Patron  freak  born  of  the  most 
unsound  of  business  doctrines  and  cradled  in  the  most  absurd 
of  schools. 

These  Patron  stores  are  ephemeral.  This  is  one  satisfac 
tion,  but  until  the  day  of  their  burial  comes  they  will  do  a  good 
deal  of  harm.  The  storekeepers  themselves  can  help  on  the 
day  of  the  demise  of  these  concerns  if  they  choose.  Let  them 
form  village,  township  and  county  associations,  ascertain  the 
wholesalers  who  are  supplying  the  Patron  stores,  and  then  apply 
the  thumb  screws.  A  few  applications  will  at  least  compel  the 
legitimate  wholesalers  to  cease  filling  orders  for  Patron  stores, 
for  they  know  on  which  side  their  bread  is  buttered. 
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STRICTLY     PERSONAL. 

ANOTHER  spring  is  upon 
us,  and  The  Dry  Goons 
Review,  like  nature,  assumes 
its  customary  new  dress.    But 
beyond    this    mere    fact    the 
comparison  ceases.  Our  dress 
is  for  the   one  issue,  and  in- 
stead   of  indicating  sleep  or 
death,    betokens  energy   and 
vigorous    life.       In   a    word, 
with    this   issue   appears    our 
usual  Spring  Trade  Number, 
and,  as  with  those  of  the 
past,    it    is    an    improve- 
ment on  its  predecessors. 
We  claim,  without  fear  of 
^      y  ^  contradiction,     that     not 

|^^^&^2b£  a    publisher    in    America 

has  put  out  a  journal  of 
its  class  to  equal  it,  either  typographically,  editorially,  or  other- 
wise. No  expense  or  trouble  has  been  spared  in  its  production. 
Our  aim  has  been  to  give  the  trade  something  to  feel  proud  of, 
and  we  trust  we  have  accomplished  it.  If  it  contains  less 
advertising  than  might  be  expected,  it  is  explained  by  the  fact 
that  the  millinery  openings  came  on  a  week  sooner  than  was 
expected,  and  necessitated  the  staff  working  night  and  day  to 
get  the  paper  out  in  time  to  reach  subscribers  before  they 
began  their  spring  visits  to  the  markets.  As  a  consequence  of 
this  haste,  there  was  little  time  to  consult  advertisers. 

As  a  man  who  has  at  last  reached  the  end  of  a  perilous 
journey  stops  to  contemplate  the  dangers  that  beset  him  and 
how  they  were  overcome,  so  The  Review  on  this  occasion  may 
be  allowed  the  same  privilege.  Five  years  ago  this  month  we 
set  out  on  the  warpath  with  a  determination  to  conquer  or  die. 
With  the  ideal  set  ourselves  we  did  not  expect  death  nor  fear  it. 
We  knew  the  battle  would  be  a  desperate  one,  and  had  to  be 
won  single-handed.  Arrayed  around  us  were  competitors  who 
had  owned  our  field  for  upwards  of  thirty  years,  and  who  were 
attempting  to  rule  over  something  far  beyond  their  reach.  We 
had  to  contend  with  innumerable  experimentalists  and  trick- 
sters who  had  neither  money  to  lose  nor  reputation  to  gain. 
We  had  both  to  lose.  And,  lastly,  we  had  our  probable  adver- 
tisers and  subscribers  to  educate — to  show  them  the  advantage 
of  a  trade  journal.  Like  Job  of  old,  we  had  patience,  we 
fought  and  waited,  and  not  in  vain. 

The  ideal  set  ourselves  was  to  keep  The  Review  the  lead- 
ing journal  of  Canada,  representing  the  dry  goods  and  kindred 
trades ;  to  conduct  our  business  on  thorough  and  honest  busi- 
ness principles  ;  to  give  our  patrons  the  utmost  value  ;  to  gain 
the  confidence  of  the  trade  ;  to  live  up  fearlessly  to  our  con- 
victions, and  to  be  independent  of  any  clique,  house,  associa- 
tion, or  other  guild  ;  to  allow  no  one  to  dictate  the  policy  of 
this  paper  ;  to  give  subscribers  adequate  value  and  impartial 
attention,  and  to  resort  to  no  unbusinesslike  schemes  or  use 
undue  influence  to  secure  advertising  patronage.  It  was  our 
intention  to  be  in  business  for  a  life-time  and  not  for  a  day,  and 
the  confidence  of  the  trade  was  desired  as  a  permanency. 

The  Review  has  been  a  success  from  the  start.  But  during 
the  past  eighteen  months  it  has  made  rapid  strides.  The  adver 
tising  was  doubled  in    1894  and  it  will   be  doubled   again  this 


year.  This  success  is  wholly  due  to  the  fact  that  its  circulation 
is  direct,  reaching  buyers  and  probable  buyers  of  dry  goods 
from  one  end  of  Canada  to  another.  They  can  read  in  its 
columns  each  month  announcements  of  new  goods,  etc.  The 
lawyer  eagerly  scans  the  legal  journals  for  judicial  decisions  : 
the  doctor  will  read  the  medical  journals  for  the  latest  discover- 
ies in  medicine  ;  the  manufacturer  his  own  particular  paper  for 
inventions,  etc.,  and  you,  as  a  merchant,  cannot  afford  to  be  with- 
out your  trade  journal.  It  is  the  chart  that  points  out  rocks 
and  shoals  to  be  avoided  and  how  access  to  favorable  harbors 
may  be  obtained. 

The  position  The  Review  occupies  to-day  has  not  been 
attained  without  hard  work.  By  a  thorough  system  of  canvass 
the  paper  has  been  introduced  into  every  village,  town,  and  city 
in  the  Dominion  ;  and  this  work  is  still  being  prosecuted,  large 
numbers  of  additional  subscribers  being  added  every  month.  We 
are,  in  fact,  the  only  publishers  in  Canada  who  keep  canvassers 
at  work  all  the  year  round.  Under  such  conditions  it  is 
scarcely  necessary  to  acquaint  our  readers  with  the  fact  that 
The  Review  thus  penetrates  many  places  every  month  that  are 
seldom,  if  ever,  visited  by  travelers.  But  the  best  evidence  of 
its  value  as  an  advertising  medium  is  the  class  of  advertise- 
ments it  carries,  and  that  continuously  ;  while  the  trade  from 
the  Atlantic  to  the  Pacific  realize  that  in  The  Review  they 
have  not  only  a  reliable  medium  of  communication  between 
wholesaler  and  retailer,  but  a  paper  that  furnishes  reliable  market 
reports,  information  as  to  the  business  methods  and  movements 
of  other  merchants,  hints  for  the  better  conduct  of  business, 
and  stirs  up  and  sets  running  trains  of  thought  in  business  men's 
minds  that  would  otherwise  probably  lie  dormant.  With  The 
Review  as  a  medium,  many  of  our  advertisers  have  been  able 
to  develop  a  letter  order  department,  which  has  enabled  them 
to  add  an  additional  four  per  cent,  to  their  profits,  something 
not  to  be  lightly  considered.  People  do  not  advertise  in  a 
paper  year  after  year  or  remain  subscribers  to  it  unless  it  pays 
them. 

This  Special  Number  is  issued  in  order  that  our  regular 
advertisers  may  place  their  spring  announcements  before  those 
who  are  not  now  subscribers  but  who  will  get  a  copy  of  this 
issue.  Our  object  is  to  give  our  advertisers  more  than  they 
expect  rather  than  less  ;  and  in  pursuance  of  this  principle  it 
often  costs  us  more  than  we  obtain  for  the  space.  But  we  want 
to  give  satisfaction,  and  are  bound  to  do  it.  We  never  ask 
advertisers  to  take  our  word  unsubstantiated  regarding  our  cir- 
culation. Ask  your  travelers  if  they  do  not  find  The  Review  in 
the  stores  of  75  per  cent,  of  the  trade  ;  and,  if  that  will  not 
suffice,  come  into  the  office  and  see  our  lists.  We  will  take  a 
pride  in  showing  you  what  we  are  doing.  Another  reason  why 
The  Review  has  been  so  successful  is  the  high  standard  of  its 
get-up.  High-class  paper  and  ink  are  always  used.  Advertise- 
ments are  gotten  up  tastefully  and  attractively  in  such  a  way  as 
to  do  the  advertiser  the  most  good.  Advertisers  are  beginning 
to  recognize  these  great  points  in  our  advertising. 

The  cover  of  this  issue  is  unique,  striking,  handsome,  and  is 
a  masterlv  piece  of  the  lithographer's  art,  while  the  ink  and 
paper  are  the  best  that  money  could  buy.  Nobody  will  ever  for- 
get, at  least,  the  cover  of  the  1895  Spring  Number  of  The  Dry 
Goons  Review.  The  labor  involved  in  the  printing  depart- 
ment was  enormous.  Few  have  any  conception  of  its  magni- 
tude ;  but  an  idea  may  be  gathered  from  the  fact  that  the 
number  of  ems  set  up  was  something  like  half  a  million.     This 
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means  that  the  compositor's  hand  traveled  forward  and  back 
from  stick  to  case  and  case  to  stick  probably  two  million 
times,  or  a  distance  of  something  like  400  miles.  In  paper 
no  less  than  4^  miles,  or  7,500  pounds,  was  used.  The  num- 
ber of  impressions  was  158,000,  there  being  96,000  on  the 
cover  alone. 

The  Review  is  the  merchants'  paper  of  Canada.  There  is 
no  question  about  it.  The  circulation  proves  it,  and  we  expect 
that  this  Special  Number  will  result  in  the  formation  of  connec- 
tions with  subscribers  and  advertisers  whose  names  are  not  yet 
found  on  our  subscription  list  or  whose  advertisements  are  not 
yet  found  in  our  columns.  Our  subscribers  almost  to  a  man  tell 
us  that  they  sometimes  make  more  out  of  one  number  than 
would  pay  a  year's  subscription  four  times  over. 

Readers  will  find  the  advertisements  in  this  issue  quite  as 
worthy  of  perusal  as  the  letter-press.  If  you  happen  to  remem- 
ber, you  might  just  mention  that  fact  to  the  advertisers.  It  will 
please,  and  be  of  value  to  them. 


LOOKING    FORWARD. 

LOOKING  backward  over  the  past  fifty  years,  it  is  easy  to 
note  the  great  changes  that  have  taken  place  in  the  meth- 
ods of  distributing  goods.  If  the  past  half-century  has  been 
productive  of  notable  and  startling  changes,  will  not  the  future 
be  equally  so  ?  Have  the  methods  of  distribution  attained  per- 
fection, or  has  the  brain  of  man  lost  its  fertility  ? 

The  wholesaling  of  1895  is  much  more  scientific  than  the 
wholesaling  of  1845.  Better  letter  and  parcel  postage  service, 
the  telephone  and  the  telegraph,  and  a  network  of  railroads, 
have  made  the  connection  between  the  retailer  and  the  whole- 
saler closer  and  more  complicated.  The  result  is  that  the 
wholesaler  now  carries  the  stock  and  distributes  it  in  driblets. 
This  applies  only  to  foreign  goods.  In  domestic  goods,  the 
manufacturer  or  his  agent  carries  the  goods  and  transfers  them 
to  the  wholesaler  in  driblets.  What  changes  will  the  next  fifty 
years  make  in  wholesaling  and  its  relation  with  the  retailer  on 
the  one  hand  and  the  manufacturer  on  the  other  ? 

The  retailer  of  1845,  in  Canada,  bought  his  goods  twice  a 
year;  the  retailer  of  1895  buys  his  goods  twice  a  week.  He  is 
enabled  to  do  this  because  of  the  increased  number  of  travelers, 
because  of  the  part  played  by  trade  journals,  and  because  of 
the  creation  and  utility  of  letter-order  departments.  The  re- 
tailer of  1845  was  a  general  merchant ;  the  retailer  of  1895  is  a 
specialist ;  the  retailer  of  1945,  will  he  be  a  specialist  or  a  gen- 
eral merchant  ?  During  the  past  few  weeks  The  Toronto 
World  has  been  discussing  the  question  of  departmental  vs. 
small  stores,  and  has  quoted  a  great  deal  of  what  The  Review 
has  said  in  its  articles  in  recent  issues.  It  has  also  published 
many  letters  on  this  question  —  a  question  alive  today  in  To- 
ronto, and  will  be  alive  in  every  city  in  Canada  of  over  10,000 
inhabitants  during  the  next  decade.  Many  have  been  the 
schemes  proposed  to  alleviate  the  sufferings  of  the  small  mer- 
chant, who  is  now  suffering  from  the  overpowering,  destructive 
competition  of  the  department  store.  The  only  real  result  of 
the  discussion  so  far  is  to  prove  that  the  man  who,  in  a  large 
city,  invests  his  money  in  real  estate  on  which  are  built  small 
stores,  is  dealing  with  property  which  has  a  precarious  value. 
But  no  one  has  made  a  good  answer  to  the  question  :  "  Shall 
the  retailer  of  1945  be  a  general  merchant  or  a  specialist  ?  " 

In  1845,  manufacturing  in  Canada  —  so  far  as  textiles  were 
concerned  —  was   in   its   infancy.     These  fifty  years   have   wit- 


nessed a  remarkable  growth  in  the  number  and  size  of  the 
mills.  Shall  they  continue  to  grow  in  number,  or  will  they 
grow  fewer  and  larger  ?  So  far,  it  must  be  admitted,  textile 
manufacturers  in  Canada  have  not  shown  startling  energy  or 
enterprise.  They  have  been  content  to  pursue  methods  which 
are  mildewed  and  mossed  with  age.  During  the  past  year  or 
two,  a  few  have  thrown  off  the  trammels  of  established  custom 
and  launched  out  under  their  own  banners  on  untraveled  seas. 
Should  this  enterprise  become  general,  what  will  be  the  result 
on  the  position  of  the  manufacturer  ? 

Looking  forward  is  vague  work,  but  is  nevertheless  a  neces- 
sity to  success.  The  wise  wholesaler,  retailer  or  manufacturer 
stands  like  an  engineer  at  the  throttle  of  his  locomotive,  his 
eyes  fixed  upon  the  road  before  him,  and  always  ready  to  open 
or  shut  the  throttle  as  circumstances  may  require.  Should  he 
cease  to  watch  the  road  in  front  of  him,  his  engine  and  train 
may  be  derailed  and  destroyed. 


TELL  YOUR  BUYERS  TO  CALL. 

Buyers  in  town  at  the  openings  should  include  The  Dry 
Goods  Review  among  the  places  to  call  at.  We  want  to  see 
them  all,  for  we  depend  on  them  for  much  of  the  information 
published  from  time  to  time  in  these  columns.  In  Montreal 
they  will  find  J.  B.  MacLean  and  the  members  of  his  staff 
ready  to.  get  and  give  information.  In  Toronto,  H.  C.  Mac- 
Lean,  the  chief  editor,  and  reporters  are  ready  to  do  the  same. 

In  this  connection  we  would  also  suggest  that  buyers  for 
wholesale  houses,  when  in  London,  Eng.,  should  call  on  Mr. 
Hargreaves,  our  manager,  who  will  be  found  in  the  Canadian 
Government  offices,  17  Victoria  street.  He  is  a  Canadian  who 
knows  the  trade  thoroughly,  and  is  often  able  to  render  valua- 
ble assistance  and  information. 


PROPER      ENTERPRISE. 

A  largely  attended  meeting  of  some  of  Toronto's  most 
prominent  and  influential  citizens  was  held  in  the  Board  of 
Trade  building  last  week.  Mr.  Stapleton  Caldecott  presided. 
The  meeting  had  been  called  to  thoroughly  consider  the  Nipis- 
sing  and  James'  Bay  railway  scheme.  The  members  present 
were  unanimous  in  their  determination  to  have  this  proposal 
materialize.  If  the  Grand  Trunk  does  not  go  on  with  the  exten- 
sion of  the  line,  as  proposed  by  them,  before  their  charter  ex- 
pires, which  it  will  in  about  a  year,  the  members  of  the  meeting 
are  determined  to  apply  for  an  independent  charter,  and  will 
themselves  carry  on  the  work  of  the  railway.  They  claim  the 
line  is  a  necessity,  and  will,  when  completed,  be  of  great  bene- 
fit to  Toronto. 


A    SU  M  MER    <  >l      LoN(i    A( 
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MONTREAL  COTTON  COMPANY. 

££$£SffiS3JSffi  DIVIDEND  of  8  per  cent,  was  de 

S^j/^L\  ii\>V     c'ar^d     during    the     fust     week     in 

yjR^:  K^>;-      February   by  the   Montreal  Cotton 

^jWk[5  f     Company.       This   is    the  usual  divi 

*/     dend,   and    amounts    to    $112,000, 

^^Vaitj^O^TTM^jP^.     the  capital  stock   having   been    in- 

WY/i'  ".i     creased  last  year  to  $1,400,000. 

Last  year,  a  surplus  of  $59,000 
was  carried  over  for  contingencies, 
and  this  year  the  surplus  is  over 
$85,000,  according  to  report.  The  gross  profits  were  thus 
$197,000,  or  a  profit  of  over  14  per  cent.  And  this  on  a  stock 
which  is  said  to  contain  a  small  percentage  of  water.  Surely 
there  is  no  need  for  Canadian  cotton  manufacturers  to  com- 
plain of  hard  times  or  insufficient  protection. 

The  following  is  the  Profit  and  Loss  account  in  detail  : 
Dr.— 

Bond  interest $   10,500  00 

Bad  debts ; .        3,194    17 

Sundry 1,945   00 

Dividends 108,000  00 

Balance  forward 85,327   01 

Total $208,966  18 

Cr.— 

Manufacturing  profits $i97»333  33 

Farm  account    170  97 

Insurance  refunds 7.258  35 

Cottage  rents 3,009  40 

Sundry 1^94  T  3 

Total $208,966   18 

During  the  past  year  the  surplus  has  increased,  as  stated 
above,  and  now  amounts  to  $800,000.  The  assets  of  the 
company  have  increased  during  the  same  period  from  $2,561, - 
981  to  $2,833,424,  and  the  7  percent,  bonded  debt  of  $300,000 
has  been  extinguished.  The  capital  assets,  including  mills, 
land,  power,  etc.,  have  increased  $166,000  by  additions  and 
improvements.  The  mills  are  situated  at  Valleyfield,  Que., 
and  Mr.  Louis  Simpson  is  manager.  The  president  of  the 
company  is  Mr.  A.  F.  Gault,  of  Montreal,  and  the  selling  agents 
are  Stevenson,  Blackader  &  Co. 

It  will  now  be  in  order  for  the  Government  to  reduce  the 
duties  on  certain  lines  of  cottons  :  14  per  cent,  is  too  high  a 
dividend  for  a  protected  concern,  although  it  would  not  be  open 
to  criticism  if  there  were  no  protective  tariff  on  the  particular 
line  of  goods  produced.  The  duties  on  silicias,  cambrics, 
sateens,  etc.,  were  reduced  last  session  from  32^  to  30  per 
cent.,  while  the  duty  of  25  per  cent,  on  scrims,  muslins,  etc., 
was  left  unchanged.  From  the  above  figures,  it  would  seem 
that  these  rates  could  be  reduced  still  further,  without  injustice 
to  established  manufacturing  investments,  so  far  as  the  Mon- 
treal Cotton  Company  is  concerned. 

Protection  may  be  justifiable  to  protect  an  infant  industry 
the  existence  of  which  is  desirable.  But  on  no  consideration 
can  it  be  justified  when  its  existence  enables  manufacturers  to 
make  14  per  cent,  on  their  investments.  If  the  Montreal  Cot- 
ton Co.  would  divide  all  earnings  over  10  per  cent,  among  its 
employes,  it  might  be  left  with  a  greater  degree  of  protection. 
This  10  per  cent,  would  pay  a  dividend  of  7  per  cent,  to  the 
stockholders  and   leave  3  per  cent,  for  a  sinking  fund  or  a  sur- 


plus. But  during  the  past  year  the  cotton  workers  have  found 
their  wages  reduced  from  10  to  12^4  per  cent.,  although  the 
writer  would  not  like  to  say  that  this  occurred  at  the  Valley- 
field  works.  But  it  occurred  at  all  the  works  of  the  Dominion 
Cotton  Co.  and  the  Colored  Cotton  Co.,  which  are  companies 
controlled  by  nearly  the  same  persons. 

THE    DATE    OF    THE    OPENINGS. 

Wholesalers  have  certainly  a  right  to  fix  the  dates  of  the 
millinery  openings  to  suit  themselves.  Yet,  it  is  somewhat 
surprising  that  they  should  choose  dates  which  are  the  most 
awkward  for  the  retail  trade. 

The  openings  in  Toronto  and  Montreal  are  on  the  25th  of 
February  and  following  days  ;  that  is,  on  the  week  before  March 
4th,  when  every  retailer  ought  to  be  at  home  looking  after  his 
collections  and  preparing  to  meet  the  paper  due  on  that  date. 

Moreover,  the  dates  are  so  early  that  the  latest  Paris  and 
New  York  novelties  cannot  possibly  be  shown,  and  thus  there 
is  greater  likelihood  of  retailers  making  mistakes  in  buying. 

Easter  is  later  than  usual  this  year,  and  there  was  every 
reason  why  the  millinery  openings  should  be  later  than  usual. 
If  retailers  display  an  unusual  carefulness  in  buying  during  the 
week  of  the  openings,  the  wholesalers  will  have  only  themselves 
to  blame. 


A    TALK    ON    LACES. 

"  Last  spring  was  a  favorable  one  for  laces,"  said  a  Montreal 
man  to  The  Review,  "and  there  is  good  reason  to  believe  that 
the  present  spring  will  also  be  favorable.  Retailers  need  not 
hesitate  to  buy  laces,  for  the  delicate  fabric  promises  to  be  not 
only  popular,  but  very  many  varieties  are  likely  to  be  good 
sellers. 

There  will  also  be  considerable  diversity  in  color,  though, 
of  course,  the  creamy  colors  are  likely  to  have  the  pre- 
ference, notably  butter  color.  It  is  pretty  certain  also  that  mil- 
liners will  use  a  lot  of  pure  white  lace  this  season,  and  goods 
of  this  color  are  also  shown,  while  there  are  reasons  for 
expecting  that  black  lace  will  increase  in  favor  as  the  season 
advances.  Pure  white,  or  nearly  pure  white,  goods,  however, 
are  a  certainty,  for  the  fashion  is  going  to  run  to  this  shade,  not 
only  in  laces,  but  in  many  other  lines.  The  explanation  of  the 
popularity  of  butter  shade  in  lace  is  simple  ;  it  is  the  one  most 
fitted  for  the  vandyked  points  which  are  now  so  fashionable, 
whil'j  it  is  always  becoming  to  the  ordinary  complexion.  The 
deep,  round  collars  of  this  kind  are  going  to  be  more  worn 
than  ever,  and  all  the  new  shapes  are  pointed.  Very  long 
vandyked  points,  and  those  having  rose-leaf  points,  are  being 
greatly  favored  by  buyers.  All  these  collars  meet  on  the  bust, 
and  may  be  either  a  satin  or  velvet  necklet,  or  a  band  of  the 
same  lace  round  the  neck.  One  of  the  other  novelties  much 
sought  after  are  tabbed  lace  collars  in  Renaissance  point,  open 
in  front,  and  low  at  the  throat.  Small  circular  lace  capes,  with 
a  frill  of  Valenciennes  or  Mechlin  at  the  border,  will  be  worn 
in  various  designs.  They  are  fastened  with  a  row  of  buttons 
down  the  front.  Yoke  collars  made  of  embroidered  muslin 
and  vertical  bands  of  lace,  with  a  frill  gathered  square,  are  also 
worn. 

But,  though  all  these  styles  tend  to  show  that  laces  will 
be  much  worn,  the  retail  merchant   should  exercise  discrimina- 
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THE 


C.  Turnbull  Co. 

QALT,  ONT. 


(LIMITED.) 


Manufacturers 


Full-Finished  Lamb's  Wool 

UNDERCLOTHING 


Ladies'  Full-Fashioned  Underwear 
in  All-Wool,  Merino  and  Medium. 

Men's  Full-Fashioned  Underwear 

in  All- Wool,  Merino  and  Medium. 

Ladies',  Boys',  and  Girls'  Combina- 
tion Suits,  Full-Fashioned. 

Ladies,'  Boys'  Shirts  and  Drawers. 

SEND    FOR    PRICE    LIST 


The 

Springtime 

of 

Life 

Is  the  best  time  to  fit  one's 
self  for  the  battle  of  life.  The  Spring 
of  the  year  is  a  good  time  to  see  to 
one's  business  equipments,  and  get  that 
necessary 

Taylor 
Safe 


Our  New  Spring  Patterns 


Have  struck  the  popular  fancy  and  are  going  with  a  rush. 
Now  let  us  call  attention  to  our 


Jnst  as  Novel 
Just  as  Pretty 
Just  as  Good 
Just  as  Desirable 


In  every  way. 


6 


Beaver  Brand  of  3  Plys 

Empire  Extra  Super 

Cotton  Chain  Extras 

Fine  All  Wools 

Empire  Extra  Heavy  Super  Unions 

Medium   Unions  and 

Light  Unions 


SEE   THEM. 


Empire  Carpet  Works 


Selling  Agents: 

J.  Ii.  Dolan,  for  Western  Ontario. 

Henry  Smith,  for  Manitoba  and  Northwest. 

Chas.  T.  Doyle,  from  Toronto  to  Atlantic. 


.ST.  CATHARINES. 


ART  SQUARES 

and 

STAIR  CARPETS 


10 
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tion  in  definitely  ascertaining  the  latest  novelties  before  he  fills 
up  his  shelves  with  laces.  The  very  latest  styles  are  just  about 
out  in  Paris  by  this  time,  and  the  buyer  who  is  the  last  to  leave 
the  European  markets  is  the  one  who  will  equip  his  firm  best 
for  the  season's  campaign  in  these  fine  goods.  Manufacturers 
always  manifest  a  tendency  to  hold  new  styles  back  until  the 
last  moment,  both  in  gloves  and  laces,  etc.,  to  keep  their  com- 
petitors in  the  dark  as  to  what  they  are  offering,  and  the  buyer 
who  is  last  in  the  field  has  the  advantage  in  connection  with 
these  goods. 

The  same  advice  holds  good  for  the  merchants  who  are  too 
eager  to  buy.  If  the  merchant  is  a  supply  account,  of  course  he 
is  tied  hand  and  foot,  and  has  to  take  what  is  offered,  or  the  per- 
nicious bait  of  dating  ahead  may  be  dangled  in  front  of  him  to  in- 
duce him  to  try  and  turn  over  goods  before  he  has  paid  for  them. 
A  good  solvent  dealer  is  not  driven  to  either  of  these  practices, 
and  he  is  the  one  who  is  in  the  best  position  to  take  advantage 
of  all  the  turns  and  twists  of  the  public  mind.  The  public  is  a 
curious  animal,  and  one  can  never  tell  whether  a  novelty  may 
not  come  out  at  the  very  last  moment  that  frill  sell  to  the  exclu- 
sion of  almost  everything  else.  The  dealer  who  is  in  a  position 
to  take  advantage  of  such  circumstance  is  the  one  that  will  do 
the  business." 


HE      SHOULD      BE     A     SENATOR. 

The  late  Sir  John  A.  Macdonald  set  a  very  good  example 
when  he  selected  the  late  John  Macdonald,  the  wholesale  dry 
goods  merchant,  to  fill  a  vacancy  in  the  Senate.  Usually  the 
appointments  are  a  reward  for  party  services,  but  in  that  instance 
they  were  a  just  recognition  of  merit,  for  Mr.  Macdonald  was  a 
Liberal,  but  he  was  a  very  prominent  and  successful  business 
man.  His  counsel  and  advice  in  the  Senate  proved  valuable  to 
the  country. 

His  place  has  not  yet  been  filled.  W.  R.  Brock's  name  has 
been  frequently  mentioned  as  a  successor.  Whether  Mr.  Brock 
would  accept  or  not  we  do  not  know,  but  the  appointment  is 
one  which  the  trade  would  heartily  endorse,  as  they  did  that  of 
the  late  Mr.  Macdonald.  Mr.  Brock  is  a  successful  business 
man,  and  these  are  the  kind  of  men  of  which  the  Senate  should 
be  composed.  He  knows  the  needs  of  the  wholesale,  retail, 
and  manufacturing  trades  of  the  country,  for  he  has  been  in  all 
of  them,  and  is  therefore  thoroughly  representative  of  the  busi- 
ness community.  He  is  in  his  prime  and  should  have  many 
years  of  good  work  ahead  yet.  He  is  nothing  if  not  energetic, 
and  a  few  such  men  are  what  the  Senate  certainly  requires. 
If  a  few  of  the  older  members  were  replaced  by  such  men  as 
Mr.  Brock,  there  would  be  no  complaints  that  the  Senate,  as  a 
body,  has  survived  its  usefulness — and  it  should  be  a  very  use- 
ful institution. 


RETURNING     GOODS. 

Every  successive  season  after  the  placing  trip  one  importer 
or  the  other  complains  that  some  retailer  is  playing  with  him 
by  returning  goods.  Speaking  to  The  Review  the  other  day, 
the  member  of  a  firm  who  deal  specially  in  dress  goods  stated 
that  there  was  more  tendency  than  usual  this  spring  among 
retailers  to  do  so  ;  that  is,  some  customers  would  order  a 
straight  line  of  goods  from  one  house  to  a  considerable  quan- 
tity, a  straight  line  from  another,  and  so  on  ad.  lib.  After 
they  had  got  all  this  stock  in  they  made  selections  to  suit  them- 
selves from  the  entire  lot,  and  then  returned  the  balance  to  the 
different  firms,  as  it  belonged.  The  wholesaler  in  question 
could  not  speak  strongly  enough  against  this  practice,  and  said 
that  it  was  a  surprise  to  him  that  the  Wholesale  Dry  Goods  Sec- 
tion of  the  Board  of  Trade  had  not  taken  the  matter  up.  The 
only  way  to  stop  the  inconvenience  arising  from  this  practice 
was  for  the  jobbers  to  act  together  in  a  body. 


BANK    CLEARINGS. 

The  bank  clearings  of  1894  show  a  considerable  decrease  as 
compared  with  those  of  1893.  This  is  an  almost  irrebuttable 
proof  that  the  volume  of  Canadian  trade  has  been  less  in  1894 
than  in  1893.  The  detailed  statement  is  as  follows,  being  for 
the  twelve  months  ending  November  30  : 

1893.  1894. 

Montreal $576,964,586       $544,363,961 

Toronto 316,037,473  278,968,683 

Halifax 60,464,290  58,788,939 

Hamilton   38,393.594  34,620,821 

$99T, 859,943        $916,742,404 

Decrease 75, 1 1  7,539 

Toronto's  figures  would  be  slightly  increased  did  the  Bank 
of  Toronto  belong  to  the  Clearing  House  Association. 

Winnipeg  established  a  clearing  house  in  January,  1894. 
The  amount  for  the  eleven  months  ending  November  30  was 
$45'34°.975' 


DOING    A    BUSINESS    IN    THE    STATES. 

H.  Shorey  &  Co.  are  selling  "  Rigby  "  waterproof  clothing 
and  cloth  to  the  States  under  the  reduced  tariff.  Formerly  the 
duty  was  40  per  cent,  and  50c.  per  lb.,  but  now  it  is  50  per 
cent.  They  have  received  large  orders  recently  from  such  firms 
as  R.  H.  Macey  &  Co.,  New  York  ;  Jordan,  Marsh  &  Co., 
Boston  ;  Rines  Bros.,  Portland,  and  a  number  of  others. 
There  is  every  prospect  of  a  very  large  business  being  done 
over  there.  Nearly  all  the  cloth  used  is  of  Canadian  manufac- 
ture, but,  as  the  Canadian  Government  gives  a  rebate  of  99  per 
cent,  of  duty  paid  when  the  goods  are  exported,  they  will  also 
use  some  British  tweeds. 
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Brush  &  Co.  t 


TORONTO 


SOLE 

MANUFACTURERS 

OF 


"B.&C." 


CORSET 


Made  in  several  qualities  and  colors,  both  medium  and  long  waist, 
every  pair  being  guaranteed  that  the  boning  material  will  outwear  the 
corset     


the  "METALIC"  corset 


Made  in  both  medium  and  long  waist,    of  the  best  quality  of  Sateen, 
boned  with  Steel  Bones. 


i-HE  "BALL'S"  corset 


With  coiled  wire  springs,  which  makes  it  the  most  comfortable  work- 
ing corset  in  the  market.  As  well  as  many  other  grades  to  suit  the 
requirements  of  every  dry  goods  store  in  Canada. 


"PEERLESS" 


DRESS 
STAYS 


SEND  FOR. 


PRICES 


(In  all  colors,  both 

CORSET  CLASPS >th    straight  and 

[spoon  busks. 


and 


t 


$ 


tv 


SAHPLES     £ 
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could  be  put  in  one  color,  the  6  and  the  1  2  in  another,  and  so 
on.  We  would  like  the  Wadding  Co.  to  take  the  matter  into 
their  further  consideration,  and  gradually  carry  out  the  improve- 
ments suggested.  Kditor  Dry  Goods  Review.] 


THE     WINDOW     DRESSING     COMPETITION. 

Editor  Dry  Goods  Review  : 

SIR, — By  to-day's  post  we  send  you  a   fourth  picture  of  our 
window  for  the  Window  Dressing  Competition.  Your 

extension  of  time  is  a  generous  concession  to  lazy  people  who 
need  to  be  poked  several  times  before  they  wake  up.  We  hope 
the  scheme  will  be  a  success,  and  that  we  may  see  some  new 
ideas  brought  out.  Yours,  etc., 

E.    R.    BOLLERT    &    CO. 

Guelph,  February  9,  1895. 


COULD     NOT     FIND     THEM. 

Kditor   Dry  Goods  Review: 

Sir, — I  am  being  asked  by  several  of  my  customers  for 
"Alaska''  down  quilts  and  "Alaska"  down  cushions.  Would 
you  kindly  post  me  through  the  medium  of  your  esteemed 
journal  where  they  can  be  obtained  ?  Yours,  etc., 

Retailer. 

[This  letter  again  illustrates  the  value  of  advertising  in  The 
Dry  Goods  Review.  We  have  much  pleasure  in  referring  "  Re- 
tailer" to  page  3  of  this  issue. — En.  D.G.R.] 


A  SUGGESTION  TO  A  MANUFACTURER. 

Editor  Dry  Goods  Review: 

Sir, I  have  handled  the  Crescent  and  North  Star  batts  for 

some  years,  and  can  say  that  it  is  the  best  batt  for  the  money 
ever  put  on  the  market.      My  customers  are  well  satisfied. 

I  would  like  to  give  the  manufacturers  through  your  valu- 
able paper  a  suggestion  ;  it  is  in  reference  to  the  color  of  paper 
placed  around  the  goods.  At  present  all  we  receive  are  put  up 
in  blue  paper,  and  it  is  very  difficult  to  tell  the  4  oz.  from  the 
6  oz.,  or  the  6  oz.  from  the  8  oz.,  and  so  on. 

If  each  weight  was   put  up  in  different  colors   it   would   be 

appreciated  by  storekeepers. 

George  Caudwell, 

Jan.  10th,  1895.  Brantford. 

At  the  request  of  The  Review  the  matter  was  brought  be- 
fore a  meeting  of  the  Dominion  Wadding  Co.,  who  manufacture 
this  brand,  and  they  write  : 

"  Dear  Sir, — We  talked  the  matter  over  fully,  and  it  is 
according  to  the  company's  mind  just  about  what  we  told  you 
when  you  called  on  us.  We  make  three  grades,  and  4,  6,  8,  10, 
12  and  16  oz.  rolls,  so  you  see  it  is  very  difficult  to  get  a  color 
for  each.  Further,  we  have  to  place  large  orders  with  the  paper 
makers  long  beforehand,  as  it  has  to  be  specially  made  and 
printed,  so  you  see  there  are  difficulties  in  the  way. 

"  We  thank  Mr.  Caudwell  for  his  appreciation  of  our  goods, 
and  regret  that  we  can't  see  the  way  to  carry  out  his  sugges- 
tion." 

f  We  still  think  it  is  possible  for  them  to  meet  Mr.  Caudwell's 
view  to  some  extent.  Suppose  every  size  and  every  grade  were 
put  in  different  colored  wrappers,  it  would  mean  only  18,  but 
this  number  is  not  necessary.      For  instance,  the  4  and  the  10 


A     TRANSITION     STAGE. 

Editor  Dry  Goods  Review: 

Sir, — I  have  read  with  much  interest  your  articles  on  the 
peculiar  and  contradictory  methods  now  employed  in  the  dry 
goods  trade.  It  seems  to  me  that  we  are  passing  through  a 
transition  stage,  not  only  in  the  methods  of  distribution,  but  in 
the  methods  of  retailing.  Profits  are  now  very  narrow,  and  as 
a  consequence  a  singular  hatred  exists  among  opposition  mer- 
chants. Seeing  that  you  have  given  us  so  much  information  on 
the  methods  of  buying,  perhaps  you  will  suggest  means  of 
remedying  the  lack  of  profits  in  selling  and  the  lack  of  sympa- 
thetic feeling  among  the  trade  generally.         Yours,  etc., 

Ontario. 

["  Ontario  "  indicates  some  difficult  subjects.  Perhaps  he 
may  gain  some  information  on  these  points  from  the  article  in 
this  issue  by  Mr.  Campbell,  bf  Woodstock,  entitled,  "The 
Position  and  Aims  of  the  Dry  Goods  Clerk." — Editor  D.G.R.] 

DROPPED  ANOTHER  DEGREE. 

The  thermometer  of  the  Grand  Trunk  railway's  popularity 
has  dropped  another  degree  owing  to  the  carelessness  which 
caused  an  accident  on  the  Midland  two  and  one-fourth  miles 
north  of  Agincourt. 

A  passenger  train  was  following  a  snowplough,  and  was 
allowed  to  leave  one  station  before  the  plough  train  was  re- 
ported at  the  next.  The  result  was  that  the  snowplough  got 
stuck  and  the  passenger  train  telescoped  it.  The  engineer  was 
killed,  and  had  it  not  been  for  the  heroic  work  of  the  passengers, 
many  of  whom  were  commercial  travelers,  the  loss  of  life  and 
rolling  stock  from  fire  would  have  been  great. 

These  passengers  were  rewarded  by  being  kept  over  twenty- 
four  hours  without  relief  except  what  was  rendered  by  the  neigh- 
boring farmers.  They  were  refused  the  right  to  send  messages 
over  the  wires  except  at  double  rates,  and  had  almost  to  fight 
to  be  allowed  to  board  a  train  sent  to  take  the  wounded  to  the 
city. 

The  Grand  Trunk  is  unpopular  with  commercial  men,  and 
this  will  make  it  more  so.     No  wonder  its  dividends  are  small. 


I    DON'T    SEE    WHY- 

An  advertiser  uses — 

A  badly-drawn  picture, 
A  worn-out  cut, 

A  dozen  styles  of  type  in  a  small  space, 
A  black  background,  or 
Closely  crowded  matter. 
I  don't  see  why  he  advertises  articles  that  are  not  found  in 
stock  when  called  for. 

I  don't  see  why  he  uses  slang  and  vulgarity,  or  fills  two- 
thirds  of  his  space  with  extraneous  matter,  which  no  one  ever 
reads. 

I  don't  see,  in  short,  how  he  expects  to  make  his  advertis- 
ing pay  unless  he  puts  some  brains  into  it. 
Do  you  ? 
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"  FITS  LIKE  A  GLOVE  OF  STOREY'S  MAKE  "  has  become  a   household   expression. 


W.  H.  Storey  1  Son 


ACTON,  ONT. 


MANUFACTURERS    OF 


Gloves,  Mitts  and  Moccasins 

We  invite  particular  attention  to  the  fact  that  all  our  productions  are 
UP  TO  DATE,  embracing  hundreds  of  varieties  in  every  known 
class  of  material,  including  : 


Reindeer 

Goat 

Buckskin 

Calf 

Napa  Buck 

Suede 

Doeskin 

Lamb 

Mocho 

Sheep 

Kid 

Kangaroo 

Antelope 

Saranac 

Our  goods  are  the  best  that  can  be  produced  and  possess  especial 
merit  for  style,  beauty  of  finish  and  wear,  and  for  all  purposes  for  which 
Gloves  are  required.  Our  customers  can  always  depend  on  getting  what  they  buy. 
We  make  no  misrepresentations  as  to  material,  and  we  claim  to  honestly  give 
the  maximum  of  value  at  a  minimum  of  cost. 


W.  H.  Storey  &  Son  -  Acton,  Ont. 
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THAT   COMPETITION. 

THREE  CASH   PRIZES. 

OUR  window  dressing  competition  is  still  open.  A  num- 
ber of  pictures  have  been  received,  but  the  time  for  the 
closing  of  the  competition  has  been  extended  on  account  of  the 
cold  and  frosty  weather  until 

April   15TH. 

The  prizes  will  be  awarded  for  the  best  collection  of  three 
photographs  of  windows   shown   by  any  one   dry  goods   mer- 
chant.    The  photos  should  be  about  6x8  inches,  and  the  three 
photos  should  be  securely  covered  and  sent  per  post  to 
The  Dry  Goods  Review, 

Toronto,  Ont. 

Merchants  interested  in  window  dressing  should  help  in 
this  competition,  so  that  when  the  photos  are  reproduced  in 
this  journal  there  may  be  an  advantageous  exchange  of  ideas 
and  suggestions.  Merchants  who  have  ambitious  clerks  who 
are  studying  window  dressing  may  encourage  them  by  having 
the  product  of  their  skill  photographed  for  the  competition. 

Window  dressing  is  an  important  feature  in  the  selling  of 
goods.  The  most  popular  merchants  have  the  best  dressed 
windows.  Goods  well  and  practically  displayed,  fitted  with 
price  tickets  and  attractive  mottoes,  are  easily  sold  from  an 
artistic  window  display.  It  was  in  order  to  render  these 
methods  more  popular  and  more  understood  that  this  competi- 
tion was  started. 


THE    INSOLVENCY     BILL. 

A  NATIONAL  Insolvency  bill  was  introduced  into  the  Can- 
adian Parliament  at  its  last  session,  and  under  the  man- 
agement of  Sir  Mackenzie  Bowell  was  revised  in  committee. 
If  this  honorable  gentleman  desires  to  immortalize  his  name  in 
legislation,  he  has  a  grand  opportunity  in  connection  with  this, 
as  yet  unpassed,  bill. 

To  have  introduced  and  managed  a  bill  which  every  think- 
ing man  in  Canada  must  admit  is  greatly  needed,  and  which 
would  be  productive  of  good  results,  is  to  earn  a  debt  of  grati- 
tude from  the  commercial  men  of  Canada.  The  "Bowell"  In- 
solvency Act  would  long  be  famous. 

On  Tuesday,  January  30th,  1894,  President  Wilkie,  of  the 
Toronto  Board,  spoke  in  his  annual  address  as  follows  : 

"It  is  gratifying  to  know  that  the  confusion  that  has  existed 
since  the  repeal  of  the  Insolvent  Act  of  1875  in  dealing  with 
insolvent  debtors  and  with  their  estates  is  about  at  an  end,  and 
that  the  efforts  of  this  and  other  Boards  of  Trade  to  obtain  a 
Dominion  Insolvent  Act  are  likely  to  be  crowned  with  success. 
The  absence  of  such  an  Act  has  worked  great  loss  and  hardship 
upon  debtors  and  creditors  alike.  There  are  thousands  hope- 
lessly involved  to-day,  who  should  be  active,  money-making, 
business  men,  doing  their  share  in  building  up  the  Dominion,  if 
it  were  not  for  the  heavy  chains  of  bankruptcy  with  which  they 
are  fettered.  On  the  other  hand,  trade  and  commerce,  repre- 
sented by  the  creditor,  are  impeded  by  the  uncertainties  of  the 
laws  governing  bankruptcy,  credit  is  withheld,  buyer  and 
seller  are   held  apart,  and  the   'sauve  qui  peut  '  signal    is   ever 


at  the  masthead,  to  the  serious  hindrance  of   business  relations, 
and  to  the  degradation  of  public  morals." 

President  Blain  in  his  address  this  year  spoke  as  follows  : 

"The  board  has  been  active  during  the  year  in  pressing  for 
an  insolvency  law.  In  concert  with  the  commercial  organiza- 
tions from  other  large  cities  in  Ontario  and  Quebec — your 
representatives  waited  upon  the  members  of  the  Dominion 
Cabinet,  and  discussed  the  principal  features  of  the  proposed 
legislation.  A  bill  was  prepared  by  the  Government,  and  in- 
troduced by  Sir  Mackenzie  Bowell  in  the  Senate,  where  it  was  • 
fully  and  well  considered  while  under  debate.  It  contained 
many  provisions  recommended  by  the  Board  of  Trade,  and 
competent  opinion  pronounced  the  Act  adapted  to  the  wants  of 
the  trade.  The  necessity  for  a  national  law  applicable  alike  to 
all  the  provinces  of  the  Dominion,  becomes  daily  more  ap- 
parent. The  operation  of  the  present  law  during  the  year  has 
had  the  usual  debasing  influence  on  business  morals,  and  has 
added  to  the  already  too  numerous  list  of  hopelessly  involved 
bankrupts,  forced  into  a  condition  of  business  inactivity  as  un- 
discharged insolvent  debtors.  These  insolvents,  if  found 
worthy,  should  be  again  restored  to  a  position  of  usefulness  in 
the  community,  and  to  the  unimpaired  rights  of  citizenship. 
Sir  Mackenzie  Bowell,  Premier  of  the  Dominion,  has  taken  a 
deep  interest  in  the  question,  and  I  have  reason  to  hope  will 
next  session  place  a  measure  on  the  Statute  Book  which  will 
cause  him  to  be  gratefully  remembered  by  those  doing  business 
in  or  with  this  country." 

In  this  connection,  an  article  on  p.  14  of  this  issue,  entitled 
"  The  Minimum  Dividend,"  should  be  read.  It  collects  some 
facts  which  are  of  immense  importance  in  considering  what 
should  be  the  minimum  dividend  on  which  an  insolvent  shall 
obtain  his  discharge. 

There  is  another  point  on  which  there  is  yet  a  difference  of 
opinion,  and  that  is  as  to  whether  in  the  case  of  paper  held  by 
the  banks  they  shall  be  entitled  to  rank  on  both  estates.  To 
explain :  Mr.  Smith,  a  retailer,  gives  R.,  S.  &  Co.,  whole- 
salers, a  note  at  four  months  for  $1,000.  R.,  S.  &  Co.  discount 
this  note  at  the  Bank  of  Montreal.  About  the  time  this  note 
is  due  R.,  S.  &  Co.  fail,  and  this  brings  down  Smith,  who  ex- 
pected to  secure  a  renewal.  Two  assignments  are  made,  and 
then  the  question  is  :  "  Shall  the  Bank  of  Montreal  rank  on 
both  estates  for  $1,000,  or  for  $1,000  on  each   estate  ?" 

The  latter  is  what  the  bankers  desire.  They  rank  on  the 
wholesaler's  estate  for  $1,000.  and  get  a  dividend  of  perhaps 
70  per  cent.  They  also  rank  on  the  retailer's  estate,  and  get 
another  dividend  of  45  per  cent.  That  is,  for  their  claim  of 
$1,000  they  get  $700  from  the  wholesaler's  estate  and  $450 
from  the  retailer's  estate,  or  $150  in  excess  of  their  claim.  This 
$150  would,  of  course,  have  to  be  given  back  to  one  or  other 
of  the  estates. 

But  why  should  bankers  have  any  special  privileges  ?  Why 
should  they  not  rank  on  the  one  estate 
instead  of  on  both.  Or,  as  they  would 
have  to  do  in  Ontario,  value  the  se- 
curity at  say  $500  as  against  the  en- 
dorser (the  wholesaler)  and  then  rank 
for  the  other  $500  on  the  retailer's 
estate.  The  banker  gets  a  big  rate  of 
interest  for  taking  risks,  and  hence  the 
law  should  give  him  no  preference. 

This  was  not  the  Canvasser  for 
The  Dkv  i'.oohs  Rb\  iew. 
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Our  Message 


U 


To  every  good  retailer 
in  the  country  is  : 


Vimigg 
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WE  BELIEVE  IN 


Co-Operation,  Not  Competition 


Our  samples  for  the  coming  Fall  comprise 
everything  that  can  be  desired  in  the  way  of 
first-class  Underwear 
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With 
us, 


then 


and 
then 


LASTLY, 

we  make  the 


QUALITY 
FIT... 
FINISH 
PRICES 


comes  FIRST 


as  low  as  possible 


Remember, 

If  you  do   business  with   us,   we  not  only  sell  the  goods 

to  you,  but  for  you. 

In  addition  to  the  merits  of  the  goods  themselves,  the 
bona-fide  guarantee  attached  to  each  garment,  providing 
that  it  will  be  replaced  if  not  entirely  satisfactory,  and  our 
well-directed  and  extensive  advertising,  must  all  be  taken 
into  account  when  buying  Underwear.  Whatever  other 
goods  you  carry, 

"HEALTH  BRAND" 


Will  Sell 


THE  . 


Montreal  Silk  Mills  Co. 


LIMITED 


—  MONTREAL 
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Have  You  Seen  It  ? 


The  New 

Fibre  Interlining 


FIBERINE 


r 

71 

r 

> 

BE  SURE.  .  . 

Pat  up  in  io  yard  Pieces 

and  have  your  Dress- 

maker Try  It. 

Eg? 

70  Inches  Wide. 

VTV 

% 

It  does  away  with  the 
bulky  wool  or  cotton 

tradeMw5*E 

ijl  J^Bmark. 

In   Two   Weights 

waddings,     and     fur- 
nishes more  warmth. 

,■    ' 

(A— Heavy) 

(B— Light) 

vffim 

MANUFACTURED    BY 


X 


Tne  Ever  Ready  Dress  Stay  Co. 


Windsor,  Ont. 


Write  for  Samples  and  Prices 
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1    TIlAC      /lAoalrfM/    AT    I   .A  1 


Thos.  Mealey  &  Co. 


K8TABL1SHEI)     1889. 


MANUFACTURERS    OF 


# 


Wadded 
Carpet 


MEALEY  STAIR  PAD. 


AND 


Lining 


STAIR    PADS 

These  goods  are  the  cheapest  in  the  market,  when  the 
saving  in  the  wear  of  the  carpet  is  taken  into  consideration. 
They  are  kept  in  stock  by  the  best  houses  in  the  trade. 
Sales  for  January  almost  double  those  for  the  correspond- 
ing period  in  any  previous  year.  Give  them  a  trial  and 
satisfy  yourself. 


OFFICE  AND   FACTORY 


24  Catharine  St.  North    -    Hamilton,  Ont. 
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"HYGEIAN" 


The  Celebrated  Brand 
of  Children's  and  Ladies' 


Vests,  Drawers,  Combinations 


Our  goods  are  superior    to  all  others  for  quality  and    finish,  being  the  oldest 
and   largest  manufacturers  of    ribbed   goods  in  the  Dominion. 


WARNING— Any  manufacturer  or  dealer  offering  for  sale  any  Drawers  or  Tights 
made  of'tubular  elastic  ribbed  knitted  material  that  is  an  infringement  of  our  patented 
Hygeian  Drawers  will  be  prosecuted  according  to  law.  Our  patent  applies  to  all  tubular 
knitted  ribbed  Drawers  or  Tights  of  any  shape  or  pattern,  open  or  closed,  plain  goods 
i  tr  brushed. 

Wholesale  Trade  Only. 


EAGLE    KNITTING    CO., 


HAMILTON. 


One  special 
feature  of  our 
trade  is  the 
handling; 
of  .  . 

Church 
Carpets 

In  this 
department 
we  control 
several  lines 
exclusively. 


AUR  large  and  varied  experience 
in  the  handling  of  Carpets, 

Oilcloths  and  Linoleums, 

and  an  accurate  knowledge  of  the 
wants  of  the  trade,  have  enabled  us 
to  guarantee  our  customers  satisfac- 
tion, and  at  prices  that  cannot  be 
approached.  We  have  on  hand  a 
full  'supply  of  up-to-date  samples, 
which  we  can  supply  to  you  on  re- 
quest. Make  your  selection  and 
goods  will  be  forwarded  at  once. 

I o 


^ 


John  Kay,  Son  &  Co. 


34  King  Street 
West, 


TORONTO 


Knox,  Horgan  &  Co. 

HAMILTON,  ONT. 


c 


Beg  to  inform  the  retail  trade 
that  they  are  prepared  to 

DO  BUSINESS 
WITH  MERCHANTS 
ON  THE  NEW  BASIS 

Of  buying  small  parcels, 

and  when  required 


i.1*-- 

&S 


TO  DO  THIS 

THEIR   STOCK  WILL   BE   KEPT 
FULLY  ASSORTED 


In  Staple,  Domestic  and  Imported  Lines 
the  year  round. 


50 

Give  their  Representatives  a  Look  Through  when  they   Visit  Your  Town 


OR 


Send  for  Samples  and  Ouotations  and  try  their 
Letter  Order  Department  this  Spring. 
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The  Great  Millinery  House 


OF  CANADA 


Beg  to  announce  their 


SPRING 
OPENING 


Co- 
Monday, 

February  25th  inst. 


On 


And 

Following 

Days 


We  will  show  a  magnificent  range  of 


Trimmed  and  Untrimmed  Goods 

All  Prices  and  Qualities. 

Silks  and  Laces  Fancy  Ribbons 


For  Millinery  and  Dress 
purposes,  in  endless  var- 
iety and  styles. 


Plain  Ribbons  in  all  widths, 
qualities  and  combinations. 


PRINCESS.       Back  view. 
Our  own  manufacture. 


Flowers,  Feathers 


Ornaments 


IN  GREAT  PROFUSION 


Everything  that  energy,  enterprise,  and  constant  care  and  thought 
on  our  part  could  do,  has  been  done.  Our  acquaintance  with 
the  requirements  of  Canadian  trade  enables  us  to  make  selec- 
tions likely  to  attract  and  hold  your  customers  :  and  we  have 
done  our  part  in  trying  to  anticipate  what  would  please  most. 

While  everything  indicates  that  there  will  be  a  wide  latitude 
in  styles,  demanding  the  display  of  taste  and  skill,  we  flatter, 
ourselves  that  you  will  find  everything  in  our  warehouse  that  the 
most  fastidious  would  be  satisfied  with, — styles  that  will  charm 
and  delight ;  while  at  the  same  time  we  carry  the  usual  line  of 
Staple  lines,  without  which  your  business  would  be  incomplete. 
We  shall  expect  a  visit  from  you,  when  in  the  market. 


TOQUE.      Our  own  manufacture. 


D.  McCALL  &  CO. 

12  and  14  sTK0"  TORONTO 
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SPRING      MILLINERY. 

STOCKS  are  late   in  arriving    this  season,  hut  are  now  being 
rapidly  opened  up.  and    by   February  25th,  they  will    be  in 
fairly  good  shape,  although  the  openings  are  somewhat  too  early 


^A 


mm 


Dowager—  D.  McCall  &  Co. 

to  ensure  the  presence  of   the    novelties  which    manufacturers 
hold  back  until  the  last  moment. 

WHAT    NEW    YORK    IS    SHOWING. 

Xew  gauze  and  satin  effects  in  ribbons,  the  centres  being  satin 
and  the  edges  gauze  with  rich  designs  embroidered  thereon. 

A  thin  taffeta  ribbon  in  colors  with  a  black  gauze  ribbon  laid 
over. 

Most  of  the  models  are 
of  braid  straw  (the  dull 
kind)  or  of  lace.  A  few 
fine  chips  are  shown. 

Combinations    rather 
v  than  contrasts.     The  com- 

binations are  more  fre- 
quently of  varying  shades 
of  the  same  color,  or  its 
complementary  color.  For 
example,  magenta  straw 
and  flowers,  with  blue  or 
purplish  ribbons. 

Very  vivid  millinery. 
Plaited    tulle,     chiffon 
and    grenadine,    in    small 
hats  and  toques. 

Flowers.  The  leaders 
are  fuchsias,  nasturtiums 
and  poppies.  English  wall- 
flowers and  Scotch  roses 
are  good. 

Foliage.     Smilax,  sweet 
briar  and  coltsfoot. 
Rhinestones  in   abundance,   as  well   as  jet   and  steel,  even 
unto  wings  of  spangles  in  jet,  steel  and  gilt. 

Veilings  in  chenille  spots  and  imitation  chenille  spots.     The 
latter  are  away  down   in  price. 


1 U.    McCall  &  Co. 


Swiss  embroidered  lace — a  new  thing.  This  is  made  to 
match  the  white  and  colored  Swisses  in  dots  and  stripes  that 
are  so  popular  just  now. 

Pointed  patterns  in  laces  in  more  or  less  pronounced  effects. 
Vandyke  effects  in  both  silk  and  cotton. 

Chiffons.     And  the  people  still  buy  them. 

Beurre-colored  embroideries  in  trou-trou  effects,  having  the 
designs  carried  out  in  blue  silks. 

Bodice  ornaments  are  used  in  conjunction  with  light-weight 
lace  goods  forming  the  most  pronounced  styles  of  bodice  trim- 
mings employed  by  modistes  on  early  spring  costumes. 

Novelty  crepes,  in  the  most  beautiful  shadings  and  effective 
weaves,  are  also  used  largely  by  manufacturers. 

Point  applique  is  the  lace,  says  The  Economist,  that 
will  be  the  most  seen  on  the  coming  season's  millinery,  but 
there  are  among  the  high  novelties  other  laces  that  will  figure 
largely  in  the  very  choisest  patterns.  These  are  on  the  open- 
work or  trou-trou  idea,  and  are  used  flat  over  black  or  colors. 


These  promise  to  be  a  feature.     Black 


Bordered  veilings, 
cream  and  butter  will 
prove  the  best  sell- 
ers, the  design  being 
carried  out  in  self- 
colored  or  white  ef- 
fects. 

IN     TORONTO. 

To  get  anything 
like  a  fair  idea  of 
what  is  to  be  in  the 
millinery  line,  one 
must  needs  be  wide- 
awake, for  on  going 
through  the  several 
wholesale  ware- 
houses, one  is  apt  to 
get  mixed  up  with 
the  infinite  variety  of 
styles  and  colorings. 
Hats  are  large,  and 
profusely       trimmed 

.  ,        ,  .,  ,  Princess  (Froni   View)  —  I>.  McCall  &  Co. 

with     lace,     ribbons 

and  flowers,  while   the    bonnets   are   small.     The   toque    shape 

will  have  its  place,  and  is  most  becoming.     Flowers  are  used  in 

profusion,  indicating  a  flower  season,   while   ribbons   will   hold 

their  own.     Wide  width  ribbons  are  shown   in   shot,  taffeta  and 

other  effects,  very  prettily  made  into  bows  for  the  top  and  back 

of  hats. 


OUR     ILLUSTRATIONS. 

The  illustrations  on  this  page  are  from  the  workrooms  of 
D.  McCall  &  Co.,  who  claim  to  have  the  most  experienced 
artist  in  the  trade.  The  French  models  are  reproduced  to  suit 
the  taste  and  style  of  Canadians,  with  marked  success. 

The  styles  of  the  untrimmed  hats  are  legion,  the  large  brim 
predominating.  A  great  many  fancy  bonnets  are  shown,  which 
are  received  with  much  favor. 

The  following  are  the  leading  flowers  shown  by  this  firm 
in  both  Montreal  and    Toronto  :     Iris,    chrysanthemum,  tulip, 
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JOHN  D.  IVEY 
&CO. 


IMPORTED 

FRENCH 

PATTERNS 

A  LEADING 

FEATURE 

OF  OUR 

OPENING 


SM5 


Opening  .  . 
Announcement 


February  25th 


and 

following  days 


/^UR  stock  for  Spring  Season  is 
^-^  now  complete,  and  shows  itself 
to  be  superior  to  that  of  any  former 
season,  both  as  to  dimensions  and 
excellence. 

No  house  in  the  trade  is  in  a 
position  to  serve  you  better,  and 
every  buyer  in  Canada  is  invited  to 
pay  us  a  visit  of  inspection  in  our 
new  premises. 


Ifi  to  18   WELLINGTON  ST.  WEST  TODONTO 

I  VF  1  %J  Cor.  Jordan  and    Wellington  I    V/  I\V/  1  1    I    \J 


1 
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colored  foliage,  Scotch  heather,  heliotrope,  narcissus,  dandelion, 
cornflower,  China  primrose,  jonquills,  roses  in  all  kinds  and 
colors.  Marechal  Neil  rose  in  particular,  and  carnation. 


AT     J      D-     IVEY     &     CO.'S- 

Amid  a  delicate  odor  of  new  paint  and  varnish  the  em- 
ployes of  J.  D.  Ivey  &  Co.  are  working  night  and  day  opening 

and    arranging 
W&  stock,    and   al- 

ready  their  new 
warehouse  i  s 
assuming  an 
orderly  and 
a  finished  ap- 
pearance. 

"  We  will  be 
ready  for  the 
openings,"  said 
Mr.  Ivey,  "and 
no  one  will  be 
more  ready. 
Tell  every  read- 
er of  The  Re- 
view that  we 
want  them  to 
call  and  see  us 
in  our  new 
quarters." 

Among  their 
magnificent 
ranges  a  few 
specialties  were 
noted.  Buckles 
are    shown    in 

enormous  range  in   jet,  cut   steel  and  rhinestone.     Jet  bonnets 
are  also  numerous. 

Their  stock  of  hat  shapes  is  very  laige,  and  the  high  crown 
seems  to  predominate,  in  accord  with  the  latest  dictum  from 
New  York.  The  newest  braid  is  the  Bernice,  and  some  pretty 
shapes  of  this  are  displayed.  Children's  and  misses'  hats  and 
bonnets  are  a  feature. 

In  laces  and  ribbons  their  range  is  prodigious,  and  exceed- 
ingly well  displayed.  Visiting  buyers  will  find  this  a  great  ad- 
vantage in  viewing  ranges  and  making  selections. 


Reid. 


Bayne. 


A     STUNNING     HAT- 

A  New  York  paper  described  a  stunning  toque  thus  : 

"  Dark  ecru  lace  formed  the  crown  of  a  toque,  the  brim 
being  of  fine  lace  fluted  and  raised  on  wires  so  that  the  whole 
effect  was  not  unlike  a  huge  inverted  morning  glory. 

"  This  fine  fluted  lace  had  on  the  top  of  each  plait  a  row  of 
small  gold  spangles  set  on  with  a  gold  head.  It  has  all  to  be 
done  by  hand,  and  it  is  not  too  much  to  say  that  many  of 
these  models  take  from  three  to  five  days  to  produce.  The 
same  model  is  shown  in  black,  jet  being  substituted  for  gold. 

"  Encircling  the  crown  of  this  toque  was  a  wreath  of  small 
green  lily  of  the  valley  leaves.  A  big  bunch  of  the  white  blos- 
soms was  on  the  left  of  the  crown,  with  several  tall  leaves  stand- 
ing out  of  it  for  height. 


"  To  give  the  necessary  fashionable  width  and  even-sided 
effect  the  lace  was  very  much  fuller  on  the  right  side,  the 
leaves  also  being  bunched  a  little.  A  few  leaves  formed  a 
trimming  against  the  hair  under  the  narrow  frill  at  the  back." 

The  New  York  Economist  describes  some  hats  as  follows  : 

"  It  is  a  saucer  brim  in  brown  soft  chip,  with  a  low  dome 
crown.  The  under  part  of  the  brim  is  faced  with  moss-green 
chiffon,  finely  kilted,  the  upper  edge  being  a  selvedge,  and  held 
down  by  three  satin  wire  cords,  i.e.,  green,  brown  and  yellow. 
At  the  back,  about  four  inches  apart,  a  cascade  of  the  chiffon 
falls  over  the  hair,  being  secured  on  the  pinched-up  brim  by 
quite  large  rhinestone  brooches.  A  loose  full  rosette  of  the 
chiffon  is  near  the  front  on  the  left,  almost  covering  the  crown. 
Out  of  this  rises  a  big  bunch  of  yellow  acacia  bloom.  The 
same  flowers,  mingled  with  green  smilax,  are  twined  in  a  full 
wreath  around  the  hat,  almost  filling  up  the  brim. 

"  Another  hat  of  the  same  shape,  made  of  coarse  Burgundy- 
colored  straw  braid,  had  the  under  part  of  the  brim  entirely 
covered  with  large  full  blown  poppies  in  every  shade  of  ma- 
genta reds,  from  the  deep,  dark  Burgundy  to  the  lightest  cerise. 
The  poppies  were  very  large  and  soft,  and  artistically  sewn 
down,  so  that  the  upturned  brim  looked  like  one  huge  flower. 
A  beautiful  new  bow  (of  which  we  will  give  a  design  later),  com- 
posed entirely  of  ends,  was  at  the  left  of  the  front,  the  tie-over 
being  a  twist  of  libbon,  which  was  continued  all  around  the 
brim  quite  near  the  edge.  This  ribbon  rope  was  finished 
in  the  middle  of  the  back,  where  the  brim  was  bent  up, 
by  a  very  soft  rosette.  The  color  of  the  ribbon  was  a  very 
dark  soft  shade  of  lilac,  and  a  bunch  of  green  leaves  was  set 
against  the  back  of  the  bow." 


FURTHER     ILLUSTRATIONS. 

As  indicated  under  the  illustrations  on  this  and  the  next 
page,  the  origin- 
als are  shown  by 
Reid,  Taylor  & 
Bayne,  Toronto, 
who  have  an  ex- 
cellent range  of 
French  pattern 
hats. 

No.  123  is  a 
broad  bonnet  of 
mixed  straw  and 
cocoa  braid  in 
bluet,  trimmed 
with  standing 
bow  of  satin  rib- 
bon to  match. 
A  large  bunch 
of  lilacs,  with 
burnished  foli- 
age, forms  the 
front  trimming, 
on  each  side  of 
which  is  a  ca- 
bochon  of  jet 
and  sapphires. 
The  crown  is  of 
tinsel    embroidery   to    match.     Xo.    1 1 1   is    in    mordore  fancy 
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Reid,  Taylor  &  Bayne 

TORONTO 

IWIIililflEHV 

NOVELTIES  :  :    -,    NEWEST  FANCIES 


WE  are  busy  receiving  our  ]\ew  S  OCk,  and  expect  to  have  it  all  complete 
by  Tuesday,  .19th  February,  when  we  shall  be  pleased  to  see  as 
many  early  buyers  as  can  make  it  convenient  to  visit  the  market  during  the  week, 
and  so  avoid  the  rush  of  Opening    Days,    which  will  take  place  on 

. .  Monday,  25th  February  . . 

when  we  will  make  our  usual  grand  display  of  IMPORTED  PATTERNS. 
We  have  made  a  special  effort  to  make  our  stock  most  attractive  and  replete 
with  everything  of  the  newest  fancies,  especially  in  Straw  Hats,  Straw 
Braids,  Laces,  Jets,  Chiffons  (which  are  again  in  great  demand), 
Flowers,  Roses  (everyone  will  want  roses,  the  correct  flower  for  this  Spring, 
and  we  are  prepared  for  the  demand  with  an  immense  stock  in  Silk,  Muslin,  etc.) 

The  prevailing  styles  in  Straw  Hats  and  their  trimmings  this 
season  are  quite  a  revolution,  and  we  fear  that  those  who  were  beguiled  by  so- 
called  direct  import  agents,  as  far  back  as  last  October  and  November,  to  place  their 
orders  for  Spring  Millinery  early,  will  have  cause  to  regret  doing  so.  What  do 
import  companies  and  their  agents  know  about  correct  Millinery  ?  Absolutely 
nothing. 

Reserve  your  orders  for  those  who  use  their  money  and  their  brains  in 
placing  before  the  Millinery  and  Dry  Goods  trade  of  Canada  the  choicest  selection 
of  up-to-date  Millinery,  correct  in  style  and  price,  and  always  kept 
well    assorted. 


REID,  TAYLOR  &  BAYNE 

9  and  11  Wellington  St.  East,  TORONTO 
21 0  to  214  St.  James  St.  MONTREAL 
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straw,  trimmed  with  a  large  silk  and  velvet  poppy  on  each  side, 
an  aigette  of  white  lace  tulips,  a   rhinestone  cabochon  in  front 

of  the  crown  and 
two  at  back,  with 
attaching  strings 
of  ruby  velvet- 
edged  taffetas. 

No.  212  is  a 
large  hat  of  gold 
net,  draped  with 
black  goffered 
chiffon  raised  in 
fans,  with  a  Fal- 
staff-colored  vel- 
vet rose  between 
each  fan.  It  has 
a  headpiece  of 
gold  bullion  pas- 
sementerie, and 
large  bow  of  Gis- 
monda  purple 
ribbon  at  the 
back,  with  hand- 
some aigrette  of 
black  curled  os- 
prey  on  left  side. 


Reid,    Taylor    &    Bayne. 


ALL     NEW    GOODS. 

Seeing  that  S.    F.   Mckinnon   &   Co.'s  stock  was  totally  de- 
stroyed by  fire   on  January   6,  nothing  remains  of  it  but  ashes, 


and  these  are  not  being  sold.  Their  stock  in  their  new  ware- 
house, on  Bay  street,  is  all  new,  and  their  importations  have 
been  of  necessity  larger  than  usual. 

They  have  a  good  display  of  all  classes  of  imported  and 
American  hats,  and  the  variety  of  shapes  and  multiplicity  of 
quality  beggars  description.  Straw  braids  in  bunches  are  shown 
in  all  the  novel  colorings  of  the  season. 

Laces  and  veilings  are  well  stocked.  In  laces,  Point  de 
Venise,  Mauresque,  Dentelle  Bouton,  and  other  leading  makes 
are  represented.     Cream  and  butter  shades  predominate. 

In  silks,  crepe  effects  take  a  leading  place.  The  Aslante 
crepe  is  a  pretty  thing  for  trimmings,  as  are  the  Sailsbury  and 
the  Lividia.  The  latter  would  also  do  for  blouses,  as  it  is  a 
substantial  crepe  with  a  satin  stripe.  Crepe  guipure  for  trim- 
ming is  good,  while  satin  guipure  is  a  crepe  effect  in  satin. 
Satin  Riche  is  the  latest  for  blouses.  Surahs,  bengalines,  peau 
de  soies,  armure  hugenot,  failles,  fancy  figured  broches  and 
striped  silk  are  among  the  leaders. 

In  ribbons  the  leading  colors  are  :  Paul  Heyron,  margottin, 
jacinthe,  bleuet,  azurine,  sans  gene,  aloes  and  roseau.  Plain 
satins  are  good,  and  there  is  a  fair  sprinkling  of  fancies,  the 
Dresden  being  popular  among  the  latter. 

Ostrich  stuff  promises  to  be  good  for  ornaments  in 
the  cornflower,  flaxine  (margottin)  and  emerald  shades.  Her- 
mosa,  a  little  lighter  shade  than  margottin,  is  very  good.  But 
flowers  and  foliage  is  the  predominating  feature  of  their 
display. 

Jet   bonnets,  sprays,  wings,  buckles,  etc.,  are  shown,  as  well 
as  most  of  the  classes  in  steel,  gilt  or  rhinestone. 


Specialties  m  Parasols  and  Umbrellas 


Original  Designs 
Good  Shapes 


SHOW  ROOMS 


FOR 


fi 


w 


#k 


ROOM   28 


52  to  54  BAY  STREET 


Popular  Prices 


Plenty  of  Handles 


A  representative  line — the  largest  ever  shown  in  Canada — and  live  buyers  will 

do  well  to  consult  our  prices. 


Irving  &  Co. 


Toronto 


FACTORY,   YOISGE  AISD  WALTOIS  STREETS. 
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Everything  New  .  . 


IT  will  give  us  much  pleasure  to  welcome  the 
trade  to  our  new  premises,  61  Bay  Street,  one 
door  south  of  Wellington  Street,  on  the  25th, 
26th  and  2jth  of  this  month,  our  opening  days.  One 
of  the  first  things  that  impresses  buyers  when  they 
enter  the  building  is  the  fact  that  everything  is  new. 
A II  interested  111  the  trade  know  what  we  can  turn 
out  in  millinery,  and  ive  guarantee  that  our  reputa- 
tion will  be  fully  sustained  on  this  occasion. 

We  claim  that  our  buying  facilities  are 
such  as  to  enable  us  to  give  our  customers  the  very 
best  values  in  our  several  lines,  every  one  of  which 
zv e  make  a  specialty. 

In  plain  and  fancy  ribbons  all  the  newest 
weaves  and  many  original  designs  are  to  be  found 
in  our  spring  selections. 

Laces  and  veiling  are  at  present  indispens- 
able lines  with  every  retail  dry  goods  house.  There 
can  be  no  honest  competition  in  these  or  any  of  our 
specialties  that  we  cannot  meet. 

We  have  made  a  strenuous  effort  to  over- 
come all  inconveniences  caused  by  the  fire,  and  now 
feel  that  we  occupy  our  old  position  at  the  top.   Come 
and  sec  us. 


S.  F.  McKINNON  &  Co. 

61  Bay  St.,  OFFICES  : 

Toronto.  35  Milk  St., 

London  England. 
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Rigby 

Waterproof 

Garments 


Rigby 

Waterproof 
Cloth . . . 


Registered  in  United  States  and  Canada. 


H.  SHOREY  &  CO 


MONTREAL 


MANUFACTURERS    OF 


Rieby  Porous  Waterproof  Clothing 


Rigby  Garments 

For  ... 

Ladles  and  Gentlemen 


.    .    .  are  . 


A  Luxury! 

Which  has  become 

A  Necessity! 


For  reasons  which  you  will  find  enumerated  on  our  trade-mark. 


THE  T.  EATON  CO., T0R0NT0 

Are  sole  agents  for  Toronto  in  these  goods,  both  in  cloth  and  clothing. 


MONTREAL 


TRADE     IN     MONTREAL. 

THERE  has  been  nothing  special  to  note  since  our  last 
letter  as  regards  the  regular  course  of  trade  in  Montreal, 
for  business  up  to  the  middle  of  February  was  not  very  brisk. 
At  that  time,  however,  it  commenced  to  mend,  and  at  the  date 
of  this  writing  a  seasonable  degree  of  activity  is  noted  in 
nearly  all  lines  of  spring  goods.  Payments  on  the  4th  of  Feb- 
ruary were  satisfactory  on  the  whole,  for  paper  was  met  better 
than  most  people  expected.  Many  of  the  general  houses  re- 
ported a  percentage  of  nearly  60,  while  some  of  the  other  firms 
who  make  a  specialty  of  one  or  two  lines  of  goods  and  sell  on 
different  terms  had  an  even  higher  average. 

It  is  reported  that  there  is  considerable  competition  be- 
tween some  of  the  houses  on  certain  lines  of  spring  underwear 
and  cotton  goods  both  for  ladies  and  gentlemen.  Some  substan- 
tial cuts  are  spoken  of,  but  houses  who  handle  the  best  lines 
of  these  goods  assure  us  that  they  are  taking  no  part  in  the 
matter  and  are  getting  all  the  orders  they  expect. 

It  would  be  tedious  to  go  into  the  lines  which  have  shared 
in  the  better  feeling  of  the  past  fortnight,  but  serges,  ginghams, 
denims,  linings,  as  well  as  silks  and  velvets,  have  all  been  called 
for.  Fancy  prints,  woolen  and  worsted  dress  goods,  ribbons, 
laces  and  embroideries  also  have  furnished  considerable  activ- 


ity.     In  a  word,  a  good   seasonable   trade   has   been   done  on 
spring  account. 

Other   references   to    Montreal    matters  of  interest   will  be 
found  on  the  following  pages. 


JOHN    McGILLIVRAY    &    CO, 

After  a  persistent  struggle  to  meet  their  later  engagements, 
Messrs.  John  McGillivray  &  Co.,  wholesale  dry  goods,  will  have 
to  assign.  The  European  liabilities  are  small,  being  about 
$12,000,  as  against  $50,000  at  the  same  date  last  year.  There 
are  no  direct  debts  in  Canada,  and  the  small  amount  of  paper 
under  discount  is  of  good  quality,  though  the  exact  figures  at 
the  time  of  writing  are  not  known.  The  dividend  on  European 
account,  it  is  expected,  will  be  smaller  than  if  the  suspension 
had  taken  place  earlier.  This  is  due  to  the  fact  that  consider- 
able amounts  were  paid  out  during  October,  November  and 
December. 

Had  the  firm  decided  to  suspend  rather  early  in  the  fall 
— say,  October — they  would  have  made  a  good  showing,  but  at 
that  date  the  firm  had  no  idea  of  not  being  able  to  pull  through. 
The  firm  attribute  their  difficulties  chiefly  to  a  succession  of 
heavy  losses  throughout    the   year,  especially  in  the  Northwest, 
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where  large  lumps  of  money  have  been  swallowed  up  by  prefer- 
ences. The  trade  generally  sympathize  with  the  firm,  who 
throughout  its  career  has  been  known  as  an  honest,  upright  and 
industrious  one. 


SELLING      SECONDS     FOR     FIRSTS. 

THE  Review  has  more  than  once  called  attention  to  the 
just  complaints  made  by  retailers  that  inferior  goods  of 
cotton  manufacture  are  being  turned  out  by  the  Canadian  cotton 
mills.  Often  they  are  not  properly  finished  and  are  full  of 
holes,  looking,  as  one  retailer  expressed  it,  "  as  if  a  lighted  match 
had  been  dropped  on  the  web  and  burned  small  holes." 

The  mills  say  they  are  not  to  blame.  They  admit  making 
these  goods,  because  all  mills  have  a  limited  quantity  of 
"seconds,"  but  they  are  always  sold  as  "seconds"  at  a  much 
less  price  than  regular  goods.  They  accuse  some  jobbers  of 
selling  seconds  as  firsts,  and  some  retailers  do  not  always 
notice  the  difference.  At  the  present  time  they  are  talking 
pretty  strongly  on  this  matter.  They  feel  that  the  cry  for  lower 
duties  will  be  strengthened  by  these  complainants,  who  say  that 
"notwithstanding  the  liberal  protection  and  large  profits  made 
by  the  cotton  companies,  they  take  advantage  of  their  position 
and  force  us  to  accept  much  inferior  goods."  The  Review  is 
quite  certain  that  most  jobbers  are  too  honorable  to  knowingly 
send  out  seconds  for  firsts.  The  remedy  lies  with  the  mills 
themselves.  They  should  stamp  the  words  "  second  quality  " 
on  every  yard,  or  along  the  edges  as  is  done  by  some  woolen 
manufacturers.  The  Montreal  Cotton  Mills  Co.  distinguish 
the  firsts  from  the  seconds  by  putting  them  in  different  colored 
wrapping  paper. 


DEMAND  FOR  FANCY  DRESS  GOODS. 

According  to  a  leading  Montreal  importer,  demand  for  fancy 
dress  goods  is  one  of  the  prominent  features  of  trade  this  spring. 
It  is  not  a  season  for  plain  goods  and  he  considers  that  the 
slightest  increase  in  the  demand  will  put  this  line  of  goods  at 
a  premium.  He  advances  two  reasons  for  this  :  first,  the  importa- 
tions of  this  class  of  goods  have  been  of  a  very  conservative  kind 
this  spring,  and  second,  stocks  are  much  lighter  than  they  usually 
aie.  During  the  past  week  enquiry  for  them  has  been  felt  more 
also,  and  importers,  with  their  moderate  stocks  in  view,  who 
cabled  to  ascertain  the  chances  of  placing  repeats  for  certain 
lines,  did  not  receive  encouraging  answers.  For  instance,  The 
Review  knows  of  importers  who  tried  to  repeat  on  fine  poplins, 
henriettas  and  tweed  effect  patterns,  and  could  not  get  exactly 
what  they  wanted.  It  is  on  these  grounds  therefore,  that  not 
only  the  jobbers  instanced  above,  but  others  as  well,  have  no 
anxiety  about  turning  over  their  stock  of  fancy  dress  goods. 


ACCIDENT     TO    A     DRY     GOODS     MAN. 

Mr.  W.  J.  O'Mally,  Montreal  representative  of  1).  McCall  & 
Co.,  met  with  a  serious  accident  at  the  warehouse  of  the  firm, 
No.  1,831  Notre  Dame  street,  last  Wednesday.  Mr.  O'Mally 
was  standing  at  a  door  in  the  rear  of  the  premises  which  looks 
down  into  a  small  court,  which  communicates  with  the  base- 
ment of  the  surrounding  buildings.  Through  some  mischance 
he  lost  his  balance  and  fell  to  the  concrete  floor  beneath,  a  dis- 
tance of  fully  twenty  feet.  In  his  fall  Mr.  O'Mally  struck 
against  a  barrel.      When  picked  up  by  Mr.  T.  Askew,  who  saw 


the  accident,  Mr.  O'Mally  was  unconscious,  but  recovered  when 
the  medical  man,  who  had  been  summoned  at  once,  appeared. 
Examination  showed  that  Mr.  O'Mally  had  sustained  a  severe 
fracture  of  the  right  leg,  and  was  otherwise  badly  bruised.  He 
was  conveyed  to  the  Royal  Victoria  Hospital,  where  at  last 
advices  he  is  resting  very  easy. 


DID     NOT     REDUCE     WAGES. 

On  a  previous  page  will  be  found  an  at  tide  on  the  Mon- 
treal Cotton  Co.,  and  it  is  intimated  that  they  may  possibly 
have  reduced  wages  during  1894.  Owing  to  the  haste  with 
which  this  paper  was  printed  there  was  no  time  to  confirm  this 
report,  which  politicians  and  newspapers  were  using. 

However,  enquiry  has  since  been  made,  and  it  is  found  that 
the  Montreal  Cotton  Co.  did  not  reduce  wages  in  1894,  and 
any  statement  to  the  effect  that  they  had  done  so  is  untrue. 
The  trade  generally  will  be  glad  to  learn  this  fact. 

The  management  of  the  company  say  they  were  able  to  earn 
a  better  dividend  than  the  previous  year  by  careful  manage- 
ment and  buying.  They  did  not  overstock  in  raw  cotton,  but 
followed  the  market  down. 


KYLE,     CHEESBROUGH      &      CO. 

The  announcement  of  this  firm  is  laid  before  readers  of  The 
Review  for  the  first  time  in  this  issue,  though  they  have  been  in 
business  for  many  a  year.  They  make  a  specialty  of  laces  and 
they  will  have  something  to  say,  in  their  space,  on  this  subject 
each  month. 

At  present  they  are  shipping  their  spring  orders  of  laces. 
The  importations  have  been  larger  than  ever,  and  on  this 
account  they  have  not  been  able  to  fill  orders  as  promptly  as 
usual.     They  ask  the  indulgence  of  customers  for  a  time. 


LONSDALE,    REID    &     CO. 

Lonsdale,  Reid  &  Co.,  18  St.  Helen  street,  Montreal,  show 
a  very  large  collection  of  black  and  white  dress  fabrics  in 
sateens,  duckings    and  summer  silks. 

They  are  sole  agents  for  eastern  Ontario  and  Quebec  for 
Crompton's  celebrated  corsets  and  waists  ;  all  numbers  in 
stock. 

They  are  also  justly  noted  for  their  very  large  stock  of 
novelties  in  laces,  veilings,  ribbons  and  dress  trimmings,  all  new 
this  season. 

Recently  they  placed  in  stock  100  cases  of  novelties  from 
all  the  foreign  markets. 


KID     GLOVES. 

Thouret,  Fitzgibbon  &  Co.,  Montreal,  are  kept  very  busy 
preparing  the  shipping  of  spring  kid  gloves.  The  European 
partner  of  the  house  has  finished  the  personal  examination  of 
goods  which  are  coming  out,  and  reports  a  most  satisfactory 
showing.  The  quality  of  the  French  goods,  in  special,  is  better 
than  ever,  and  the  house  is  not  handicapped  by  old  stocks. 
Their  ability  to  please  clients  will,  therefore,  be  shown  to  great- 
est advantage,  and,  as  a  sufficient  amount  of  stock  has  been 
procured,  the  house  will  be  in  a  position  to  fill  promptly  any 
orders  which  may  be  entrusted  to  its  care.     A  pronounced  spe- 
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Black 


Was  never  more  popular  than  at  present. 
The  highest  class  of  Black  Dress  Fabrics 
"  For  Gentlewomen." 


Black  Crepon 
Fancy  Crepon 


Silver  Crepon 
Cream  Crepon 


Silk  Mixed  Crepon 
White  Crepon 


ESTAiVUINES,   in  Black,  Navy  and  Cream.     COATING  SERGES,   in  all  the 

leading  shades  at  popular  prices. 


Fancy  Colored  Dress  Goods 
Fancy  Silk  Mixed   Dress  Goods 
Tweed  Effect  Dress  Goods 
Ladies'  Costume  Dress  Goods 
Mourning    and    Half   Mourning 
Dress  Goods 

All  with  Trimmings  to  Match 


Plain  and  Fancy  White  Cotton  Dress  Fabrics. 
Washing  Zephyrs,  Plain  and  Fancy. 


It  will  pay  you 
to  buy   .   .   . 

Special  lines,  extra  value, 
In  Sunshades  and  Umbrellas. 


OUR  LINENS 


Hosiery,  Gloves 
Underclothing 
Laces 


Brophy,  Cains  &  Co. 


196  McGILL 
STREET 


Embroideries 

Handkerchiefs 
Our  Specialties 


Montreal 


Bonne-Tenue  Braces 


Expositions 
Universelles 


Paris 


1878,  Medaille  D'or. 
1889,  Grand  Prix. 


THIS  sanitary  brace  is  the  most  stylish,  the  lightest, 
most  comfortable,  and  durable  ;  elastic  only  at  the 
back  two  lower  ends  ;  no  rubber  over  shoulders  ; 
the  most  desirable  for  the  medium  class  to  the  highest.  No  brace  will 
represent  so  many  advantages.  Whoever  uses  them  once  will  never  change. 
They  are  made  only  in  neat  stripes  on  light  ground,  Selfs,  White,  Fawn,  and 
Black.  To  suspender  buyers  we  offer  all  advantages.  Selections  from  Eng 
lish,  French,  German,  American  and  Canadian  makers,  from  the  old  reliable 
two-piece  brace  without  leather,  to  the  highest  grades  in  silk. 

Neckwear      Summer  Vests 


2.000  Patterns  to  select 
from.  Representatives  in 
all  provinces. 


Fancy  Cashmere  Effects,  Steel  Checks 
and  stripes,  $9.00,  $10.50,  $13.50, 
$15.00,  $18.00,  $21.00,  $24.00. 


Navy  Cashmere  Vests  with  White 
and  Colored  Spots  and  Figures, 
$16.50.  $18.00,  $21. oc,  $24.00. 

White  Ducks,  detached  buttons, 
$9.00,  $10.50. 


Glover  &  Brais 


Wholesale  Importers  and 

Manufacturers 

Men's  Furnishings 


184  McGILL  STKEET 


MONTREAL. 
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cialty  will  be  offered  in  French  black  kid  gloves  trimmed  with 
beautiful  shades  o(  cream  and  cadet  blue.  This  line  is  kept  in 
laced,  and  with  medium-sized  pearl  buttons.  Stocks  in  low 
mixed  Schmarchen  goods  will,  however,  be  limited  ;  orders  for 
a  $5  glove  must  be  given  quickly  to  insure  delivery.  Men's 
kangaroo  gloves  will  appear  in  a  quality  of  unusual  brilliancy. 
Judging  from  present  demands,  the  coming  season  will  be  very 
active,  and  further  orders  should  be  given  with  dispatch,  as  kid 
gloves  are  not  an  article  which  can  be  kept  in  large  stocks  like 
cottons  or  prints. 

A     SPRING     COSTUME. 

CREPOXS,    both  in  silk  and  wool  and  all    wool  are  to  be 
amongst   the    most    fashionable    goods    for    the  coming 

season. 

It  is  difficult  to  make  a  choice  from  the  many  makes  of  this 

article  being  shown,  but  on  the   whole  the  roughest  makes  give 

most  satisfaction.  The 
accompanying  sketch 
represents  one  of  Priest- 
ley's black  all  wool  cre- 
pons.  The  skirt  is  plain 
and  sits  well  out  at  the 
foot  with  the  help  of  a 
monster  padded  roll  of 
satin,  and  this  material 
forms  the  deep  belt  and 
folded  collar,  while  the 
revers  of  cream  lace  are 
mounted  on  satin  and 
embroidered  with  small 
jet  beads. 


W.H.STOREY&SON 

Attention  is  directed 
to  the  advertisement  of 
W.  H.  Storey  &  Son, 
this  well-known  and  re- 
putable glove  manufac- 
turers on  page  33. 

The  well- known  ex- 
cellence of  the  goods 
produced  by  them  is  so 
generally  recognized 
that  extended  comment 
would  be  almost  out  of 
place.  Established  in 
1868,  the  firm  has  had 
all  the  experience  neces- 
sary to  adapt  its  produc- 
tions to  the  special 
needs  and  requirements  of  Canadian  trade.  The  goods  manu- 
factured are  of  the  highest  grades  ;  excellence  being  aimed  at. 
The  extended  trade  of  the  firm  reaching  from  sea  to  sea  is 
perhaps  the  best  evidence  of  public  appreciation  of  its  products. 
The  premises  and  equipments  at  Acton  are  models  in  every 
department,  and  order  and  system  prevails  throughout.  Every- 
where energy  and  busy  life  is  visible,  and  the  neat,  tidy  appear- 
ance of  the  operators  and  premises  are  subjects  of  comments 
by  all  visitors.  There  are  150  to  200  hands  employed  the  year 
round. 


MONTREAL'S    IMPORTS. 

Montreal  does  an  immense  jobbing  trade  in  imported  dry- 
goods.  Most  of  these  goods  come  from  Europe,  the  majority 
from  Great  Britain.  The  following  table  will  indicate  the 
amounts  and  the  classes  of  goods  imported  in  the  past  two 
years  : 

i_8?J- l8?3- 

Value.  Duty.  Value.  Duty. 

Cottons,  etc. .  .    $1,569,860  $    418,893  $1,742,963  $    474,680 
Fancy  goods..         642,245         187,365        598,032         181,604 

Furs 386,166  59,718        436,527  60,089 

Hats,  caps,  etc.         397,403         121,209        5°9>°89         152,989 

Silks,  etc 843,148         246,149        976,546         291,981 

Woolens,  etc .  .      3,426,665      1,080,783     4,203,389      1,269,281 

Total $7,265,487  $2,144,117  $8,566,546  $2,430,603 

That  1894  is  behind  1893   may  be  seen  at  a  glance.     That 
1895   will  be  ahead  of  1894  is  almost  as  certain. 


NOW     REPRESENTED     HERE. 

The  Alaska  Feather  &  Down  Company  have  been  appoint- 
ed agents  for  Kelly  &  Co.,  Boston,  manufacturers  of  Marseilles 
honeycomb  quilts,  and  Bemheimer  &  Co.,  New  York,  sateen 
and  silkoline  goods.  Flitherto,  these  goods  have  been  supplied 
to  the  trade  chiefly  through  New  York  jobbers. 

The  same  firm  announce  that  in  a  short  time  they  will  be 
showing  a  line  of  cotton  comforts,  which  will  exceed  in  finish 
and  design  anything  they  have  yet  offered.  They  are  not  hand- 
ling the  cheapest  lines,  but  a  full  assortment  of  grades  over  $20. 


AN     AID     TO     SALESMEN. 

A  reduction  in  "  F"igurine  "  is  reported  by  Glover  &  Brais. 
These  sold  at  $24  a  dozen  last  year,  but  are  now  being  offered 
at  $18. 

This  is  an  article  which  was  put  on  this  market  last  year, 
and  some  of  those  who  used  them  say  they  have  materially 
aided  them  in  making  sales  of  the  cloth,  and  of  gentlemen's 
suits  and  ladies'  dresses.  It  is  difficult  to  describe  them  ac- 
curately without  illustrations,  but  dealers  should  take  a  look  at 
them  when  in  town,  or  ask  travelers  to  show  them  sample  cards. 
Briefly  "Figurine"  is  a  large  framed  sheet  of  gelatine,  isinglass  or 
some  transparent  substance  like  mica.  The  front  surface  is 
coated  with  gold  paint,  excepting  in  the  centre,  where  a  figure  of 
a  lady  or  gentleman  is  printed.  These  figures  are  in  the  latest 
Paris  fashions.  In  the  ladies'  figures  they  have  colored  ribbons, 
flowers,  etc.,  where  these  appear  on  all  dresses.  When  a  cus- 
tomer wishes  to  see  what  a  piece  of  dress  goods  or  tweed  will 
look  like  when  made  up  the  salesman  simply  places  the  card  on 
the  web.  It  shows  through  the  unclosed  portion  of  the  trans- 
parency, and  is  really  a  very  effective  aid  to  the  salesman. 


MERCHANTS'     MFG.     CO. 

The  annual  meeting  of  the  shareholders  of  the  Merchant^ 
Mfg.  Co.  (cotton  mill,  St.  Henri),  was  held  Tuesday,  the  12th, 
at  the  office  of  the  selling  agents,  Alex.  Ewan  &:  Co.  The 
statement  submitted  was  most  satisfactory.  Since  last  year,  it 
stated,  the  company  have  completed  a  large  extension  to  their 
main  mill  building,  and  are  putting  in  machinery  for  the  manu- 
facture of  bleached  sheetings  and  window  shade  goods  up  to 


\ 

Kyle,  Cheesbrough 

&  Co.~^ 

The  Leading  House  for 

LACES 

TRIMMINGS 

c^ 

And 

NOVELTIES 

IN   DRY  GOODS. 

O 

According  to  Customs  Statistics 
We  are  the 

Largest  Importers  of 

La 

KYLE, 

ces  in  Canada. 

CHEESBROUGH  &  CO. 

MONTREAL. 

\ 
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10S  inches  in  width.  This  is  the  first  machinery  introduced 
into  Canada  specially  adapted  for  this  purpose.  The  company 
are  running  their  works  full  time,  and  are  employing  nearly  700 
hands.  The  following  are  the  officers  :  A.  A.  Ayer,  president  ; 
Gilman  Cheney,  vice-president  ;  R.  B.  Angus,  J.  P.  Cleghom, 
James  Crathem,  Jonathan  Hodgson,  and  Robert  Mackay, 
ditectors,  and  William  G.  Cheney,  secretary-treasurer.  Harold 
Lawton,  who  has  for  the  past  five  years  been  superintendent  of 
the  works,  is  severing  his  connection  with  the  company  in 
March,  and  is  to  be  succeeded  by  Alfred  Hawksworth,  of  Pon- 
tiac,  R.I.  Mr.  Lawton  has  been  most  satisfactory  in  his  de- 
partment, and  leaves  with  the  good  will  of  all  the  directors. 


A     NOVELTY    IN     WALKING     CANES. 

Glover  &  Brais  are  showing  a  novelty  in  walking  sticks  after 
the  style  of  the  umbrella  which  they  made  a  run  on  some  time 
ago.  The  new  cane  is  a  light  metal  headed  one  in  several 
parts.  By  unscrewing  the  top  an  ink  bottle  is  revealed.  Un- 
screw another  joint  and  you  have  a  pen,  and  another  a  lead 
pencil.  They  cost  $9  a  dozen,  and  can  be  retailed  at  a 
dollar  each. 


WITH    GREENSHIELDS,    SON    &    CO. 

Striped  silks  for  wide  sleeves  are  going  to  be  popular,  and 
a  special  selection  is  being  made  in  anticipation. 

In  fancy  dress  goods,  crepons,  estamene  coating  and  cheviot 
serges  seem  to  take  the  lead.  They  are  selling  in  all  wool,  silk, 
and  wool  with  silk  spots. 

Shipments  of  "  Elastica,"  the  new  article  for  keeping  balloon 
sleeves  in  shape,  have  arrived. 

Orders  for  carpets  and  linens  indicate  a  nice  spring  trade  in 
these  departments.  All  the  general  smallware  stocks  and 
hosiery,  cotton  and  cashmere  gloves  and  mits,  are  now  com- 
plete. In  cashmere  hosiery  they  have  special  lines  at  special 
prices.  Leading  lines  are  also  being  shown  in  ladies'  sunshades 
and  umbrellas. 

A  job  lot  in  Swiss  embroideries  will  be  here  in  time  for  the 
openings.  They  are  quoted  about  20  per  cent,  below  regular 
prices. 

The  special  lines  in  Swiss  spot  muslins  in  white  and  colored 
spots  have  taken  well,  and  repeats  are  now  coming  in. 

The  new  line  of  Vandyke  laces  is  taking  well  in  cream  and 
butter.     A  few  blacks  are  also  being  sold. 

G.  B.  Fraser,  who  left  last  week  on  his  spring  trip  to 
Europe,  takes  a  son  of  Alexander  Robertson,  Toronto,  under 
his  care.  Young  Mr.  Robertson  goes  over  to  serve  his  appren- 
ticeship in  the  dry  goods  trade.  Alex,  evidently  has  every  con- 
fidence in  the  future  of  the  dry  goods  trade,  for  this  will  make 
the  third  generation  of  the  family  in  that  trade. 

A.  H.  Hardy  sails  this  week,  and  has  promised  to  have 
some  novelties  to  tell  the  readers  of  The  Review  about  by 
next  issue. 

Xo.  4  best  Canadian  prints,  32  inches  wide,  at  7*4c,  is  a 
line  which  Mr.  Cains  thinks  unusual  value  for  the  money.  They 
have  made  a  large  clearing  purchase  of  grey  cottons,  which  they 
are  quoting  at  2^  to  7c,  the  regular  mill  prices.  They  also 
have  several  lines  of  flannelettes,  ginghams,  shirtings  and  cotton- 
ades,  which  they  are  quoting  at  less  than  the  mill  prices. 


JOHN     FISHER,     SON     &     CO. 

According  to  Messrs.  John  Fisher,  Son  &  Co.,  St.  James 
street,  Montreal,  the  spring  has  been  a  very  busy  one  in  fine 
British  woolen  fabrics,  which  the  firm  devote  their  sole  atten- 
tion to.  Mr.  Fisher  says  that  their  business  so  far  is  about  30 
per  cent,  better  than  last  spring,  and  he  attributes  the  fact  to 
the  careful  way  in  which  buyers  bought  last  year,  which  has  led 
to  light  stocks,  while  the  heavy  crop  of  failures  recorded 
during  the  past  year  has  wiped  out  a  lot  of  weak  firms  who  did 
more  harm  than  good  to  the  trade. 


BROPHY,     CAINS     &     CO- 

A  new  apron  just  out  in  England  is  called  the  "  Waistcoat  " 
apron.  It  is  made  with  a  5-button  waistcoat  front.  Brophy, 
Cains  &  Co.  have  the  proper  goods  for  making  these  stylish 
aprons. 

Tea  gowns  of  crepon  will  be  very  fashionable  next  summer. 
What  a  delightful  cool  gown  for  a  summer  afternoon,  pink  cre- 
pon with  front  of  black  silk  and  trimmed  with  cream  lace,  as 
shown  by  this  firm. 

Four  hundred  pounds  sterling — $2,000 — a  yard,  it  is  said,  is 
the  price  of  a  new  lace  now  being  shown  in  England  for  trim- 
ming evening  dresses.  It  is  a  modern  Venetian  lace  with  dia- 
monds sewn  in  with  the  design.  This  firm  are  showing  perhaps 
the  largest  and  most  complete  range  of  lace  to  be  found  in  the 
trade  to-day. 

There  is  a  good  demand  for  the  higher  grade  of  ladies'  cos- 
tume tweeds.  Some  costumes  are  being  made  with  taffeta  silk 
vests  ;  the  tweeds  and  silks  are  shown  by  Brophy,  Cains  & 
Co. 

That  large  sleeves  in  dresses  and  blouses  will  continue  to  be 
fashionable  for  the  incoming  season  is  assured  by  the  fact  that 
Paris  spring  models  in  jackets  are  without  sleeves.  Brophy, 
Cains  &  Co.  are  showing  handsome  blouse  silks  to  be  worn 
with  their  new  French  dress  goods.  For  jackets  and  capes  they 
have  the  newest  cloths. 

They  have  taffeta  silks  for  underskirts  to  be  worn  with 
their  crepons  and  white  and  cream  goods.    These  silks  give  the 

dress  skirt  that  fashionable  fullness  so  much  to  be  desired,  and 

they  do  not  carry  dust. 

Black  Persian  stripes  are  a  new   idea    for  underskirts   to  be 

worn  under   black 

crepons,  grena- 
dines and  light- 
weight    goods. 

T  hese  Pers  i  an 

stripe  goods  rustle 

and       you     must 

"  hustle "     if    you 

want  them. 

More      popular 

than  ever  are  the 

plain  black  gloria 

silks,  black  figured 

gloria  silks,  color- 
ed gloria  silks,  and 

a    new     range    of 

sublime   silks,    all 

double-fold  goods. 

No  orders        Nudings  bui  an  exi 
haf  u>  adverliz  in  dc    I>k\   Goods  Refiew." 
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THESE 
PATENT 
MIRROR 
GLOVES 


To  be  obtained 
from  the 

Wholesale  Houses. 


-*h 


_A_    H^.^TID'X"    GLASS. 

"  The  latest  novelty  in  ladies' gloves  consists  of  a  cot. vex  mirror,  not  larger  than  a  shilling,  fixed  inside  a  small  Hap,  secured  hy  a  patent 
fastener  in  the  palm  of  the  left-hand  glove.  The  wearer  can  thus  see  the  reflection  of  her  face,  dress,  or  toilette  at  pleasure.  "  —  English 
Comic  Paper. 

We  are  afraid    when  these  glove-mirror    novelties    come  into  general    wear  by  both  sexes,  we 
shall  see  in  the  city  trains  last  touches  put  to  hasty  morning  toilets. 


SPRING  1895. 


Lonsdale,  Reid  $  Co. 

We  have  the  pleasure  to  inform  our  customers 
and  friends  that  our  SPRING  STOCK  is  now 
complete  in  all  departments. 

"NOVELTIES" 


—  IN 


Dress  Fabrics 
Art  Prints 
Art  Ducks 
B.  B.  Sateens 
Ribbons,  Silks 


Hosiery  and  Gloves 
Jet  Trimmings 
Vic.  Lawns 
Pin  Spot  Muslins 
Swiss  Curtains 


Laces  &  Embroidery  F'cy  White  Goods 


Nos.  IB  and  20  Si  Helen  Street 

im:  ousttzrzeaic. 


JOHN  FISHER 

SON  <£  CO. 


WOOLLENS 


AND 


Tailors'  Trimmings 


442  and  444 

St.  James  Street, 


Montreal 


.   ALSO .   .   . 


60  BAY  STREET 

Toronto 

13  ST.  JAMES  STREET 

Quebec 


JOHN  FISHER  &  SONS 

Huddersfield,  Knjr. 
London,  Eng. 
Glasgow,  Scotland 
Belfast,  Ireland 
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WINDOW      DRESSING. 

WHILE  everybody  is  waiting  for  the  closing  of  The  Re- 
view's window  dressing  competition  on  April  i  5,  and 
while  some  are  aiming  at  producing  designs  which  will  win, 
a  few  general  hints  may  not  be  out  of  place. 

The  accompanying  picture  of  a  city  window  is  instructive. 
There  are  some  five  or  six  different  methods  of  displaying  goods 
combined  in  this  window,  and  each  method  is  duplicated  about 
six  times.  The  general  design  is  very  simple,  but  a  student  of 
window  dressing  can  learn  a  great  deal  by  studying  the  details 
of  the  peculiar  fold  which  each   method  illustrates.     Moreover, 


Be  very  careful  to  have  some  well-defined  plan  in  your  dis- 
play s.  Many  a  window  has  been  seen  filled  full  of  articles, 
which  have  taken  a  long  time  to  collect  and  arrange  in  their 
positions.  But  it  is  like  a  beautiful  collection  of  words,  in 
which  you  cannot  find  the  connection  between  subject  and  pre- 
dicate. It  conveys  no  idea  to  your  mind.  The  man  who  made 
the  display  could  not  conceive  beforehand  a  central  idea  and 
then  proceed  to  execute  it,  as  a  sculptor  does  the  marble  god- 
desses of  his  mind's  creation. 

Umbrellas  must    form  a  leading  part  of  displays  just  now. 

,  Take  a  circular  block    two  inches    thick  and   twelve  inches  in 

diameter.     The  circumference  will  be  about  37  inches,  and  this 


A    New    York    Windi 


the  design  can  be  worked  in  any  size  window  by  increasing  or 
diminishing  the  number  of  specimens  of  each  method  of  dis- 
play. 

Notice  that  card  at  the  bottom,  which  brings  the  idea 
of  the  whole  window  into  words:  "Cambrics  and  Percales, 
1 2  cents  per  yard,  the  Correct  Materials  for  Smart  Cos- 
tumes." The  card  explains  the  window,  and  the  window 
illustrates  the  card.  Each  carries  the  idea  to  the  brain  along 
different  routes.  Each  one  would  be  incomplete,  perhaps  use- 
less, without  the  other. 


can  be  perforated  with  1  7  or  18  inch  augur  holes,  three  inches 
deep.  Easten  this  in  the  centre  of  the  back  of  the  window  and 
stick  an  umbrella  or  parasol  in  each  hole,  thus  making  a  circu- 
lar collection  like  the  spokes  of  a  wheel.  The  size  of  the  wheel 
can  be  varied  to  suit  the  window.  Parasols  and  umbrellas  may 
be  alternated.  A  pyramidal  shaped  block  of  wood,  perforated 
at  regular  intervals,  with  the  holes  in  succeeding  circles,  may 
also  be  used.  It  makes  a  good  centrepiece  for  a  window,  if  it 
will  hold  over  a  dozen  parasols  with  handles  all  pointing  up- 
wards. 


J  ROBERT  LINTON  &  CO. 


Corner  of  St.  Helen 
and  Lemoine  Sts. 


Montreal 


EAL         J 


Mm 


°»T0 


Departments . . . 


r^° 

Cottons  Dyed    \_y 

Prints, 

Ribbons 

Dress  Goods 

Shawls,  Silks 

Flannels 

Stuff  Goods 

Gloves  and  Hosiery 

Smallwares 

Haberdashery 

Ties  .... 

Laces,    Linens 

Woolens,  broad 

Mantles,  Musli 

ns 

Woolens,  narrow 

WOOLENS  AND  TAILORS'  TRIMMINGS 


^A  Specialty. 


:  :  CANADIAN 


J 


BAGS,      BLANKETS 
COTTONS  DYED 
COTTONS  GREY 
COTTONS  BLEACHED 


FLANNELS,     PRINTS 
SHIRTS  AND   PANTS 
TWEEDS 
YARNS 


Agents 


1* 


9 

CORSETS 

Of  St.   Hyacinthe. 


i 


$ 


J 
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WILLIAM     CHAMBERLIN     SILVER. 
i'.\     rAUNTON. 

THE  subject  of  this  sketch,  William  Chamberlin  Silver, 
was  born  nt  Halifax,  X.S.,  December  3rd,  1814.  He  is  a 
son  of  William  N.  Silver,  of  Port  Lee,  Hampshire,  of  the  Silvers 
of  Ropley,  Whitechurch,  Southampton,  England,  and  of  Eliza- 
beth Chamberlin,  whose  family  left  New  England  at  the  close  of 
the  revolutionary  war.  He  went  early  into  business,  and  only 
of  late  years  relaxed  his  constant  application.  On  several 
occasions  Mr.  Silver  has  declined  nominations  for  parliamentary 
honors.  He  is  a  staunch  advocate  of  temperance.  He  has 
served  as  president  of  the  Halifax  School  Association,  president 
of  the  Chamber  of 
Commerce,  and  as  chair- 
man of  the  Internal 
Trade  Committee  took 
an  active  part  in  urging 
the  Government  to  base 
the  tariff  of  the  Inter- 
colonial Railway  on 
principles  adapted  to 
national  development, 
as  distinguished  from 
trade  principles.  Eor 
many  years  he  acted  as 
treasurer  of  the  Halifax 
Agricultural  Society. 
For  over  20  years  he 
held  the  position  of 
treasurer  of  the  Insti- 
tute of  Natural  Science. 
He  has  filled  the  office 
of  president  of  the  St. 
George's  Society  ;  presi- 
dent of  the  Halifax  Dis- 
pensary and  vice-presi- 
dent of  the  Institution 
for  the  Blind.  In  poli- 
tics he  is  a  Conserva- 
tive. He  has  been  a 
member  of  the  Church 
of  England  since  boy- 
hood, and  is  always 
found  working  for  the 
common  good  with  the 
other  denominations. 
Among  other  offices  in 
connection  with  church 
work,  he  has  filled  the 
post    of    vice-president 

of  the  British  and  Foreign  Bible  Society,  president  of  the 
Church  of  England  Institute,  vice-Dresident  of  the  V.  M.  C.  A., 
chairman  of  the  Church  Endowment  Fund,  vice-president  of 
the  Alumni  of  King's  College  and  governor  of  the  same  uni- 
versity. 

Mr.  Silver  was  married  on  September  2nd,  1840,  to 
Margaret  Ann,  daughter  of  Benjamin  Etter,  of  "  Bellevue,  ' 
Halifax.  Eight  sons  and  five  daughters  were  the  fruit  of  this 
union. 

The  business  of  W.  &  C.  Silver  was  established  in  1835. 
It  was  conducted  at  first  by  W.  X.  Silver  and  the  two  brothers, 


W.  ('.  Silver  and  Chas.  Stuart  Silver,  till  the  death  of  the  senior 
partner.  In  1870  the  firm  was  changed  by  the  death  of  W.  S. 
Silver,  who  was  lost  in  the  steamer  City  of  Boston,  on  his  way 
to  England.  W.  X.  Silver,  the  eldest  son  of  the  subject  of  this 
sketch,  was  then  admitted  as  a  partner,  and  subsequently,  two 
other  sons,  Arthur  P.  and  H.  St.  Clair  Silver,  were  admitted 
partners.  Mr.  W.  C.  Silver,  though  not  yet  severed  from  the 
firm,  has  been  able  to  devote  his  time  to  public  work  of  a 
business,  religious  and  philanthropic  character,  but  for  many 
years  past  his  sons  have  assumed  the  active  management  of  the 
firm.  Their  carpet  and  housefurnishing  business  has  been  con- 
stantly enlarged  and  developed.  Their  extensive  importations 
of  all  classes  of  carpets,  for  which  they   have  earned  a  special 

reputation,  are  sold  all 
over  the  three  maritime 
provinces  by  their  travel- 
ers. They  also  manu- 
facture a  superior  grade 
of  men's  clothing,  which 
is  very  favorably  known. 
Besides  this,  they  con- 
duct a  general  dry 
goods  business  in  all 
its  branches.  They 
have  so  well  kept  their 
connection  together  for 
a  lengthened  period 
that  they  have  held 
some  wholesale  ac- 
counts for  upwards  of  a 
quarter  of  a  century. 
One  of  the  firm  con- 
stantly visits  Europe 
and  the  best  markets  of 
Great  Britain  to  pur- 
chase their  varied 
stocks.  They  have  thus 
well  "  kept  up  to  date  " 
in  conducting  their  va- 
ried and  extensive  busi- 
ness. 


William  C.  Silver.  Halifax,  N.S. 


CORSET      MAKING. 

It  may  not  be  gener- 
ally known  that  a  very- 
large  portion  of  the  cor- 
sets consumed  in  the 
Dominion  of  Canada 
are  manufactured  in 
Toronto.  Several  large 
houses  are  engaged  in  this  industry,  and  one  of  the  most  promi- 
nent and  enterprising  is  that  of  Brush  &  Co.,  situated  at  the 
corner  of  Bay  and  Adelaide  streets,  which  premises  they  have 
occupied  for  the  last  ten  years.  This  firm  started  with  the 
"  Ball's"  corset,  which  has  always  met  with  a  very  ready  sale, 
followed  later  by  their  "B  &  C,"  which  is  looked  upon  through- 
out the  trade  as  the  most  popular  corset  of  its  kind,  and  during 
the  past  season  introduced  the  "  Metalic,"  which  is  a  departure 
from  previous  stereotyped  styles,  it  being  boned  with  metal 
strips,  protected  to  prevent  rusting,  and  the  strips  so  dis- 
tributed that  it   is   almost  impossible   to    break   them   over   the 
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Perrin's  Gloves 


PERMN  FRERES  &  CIE. 

The   Clove  House  of   (aNa&a 

7  Victoria  Square,  MONTREAL. 

FACTORY :  BRANCHES : 

GRENOBLE,   FRANCE  I  Paris,  London,  New  York 


Always  on  Hand, 
A 
Fresh  Stock 


The  Best  Shades 

and 
The  Newest  Styles 


F.F.TBADEMARK. 


WRITE    FOR    SAMPLES 

We  Carry  the  Largest  Stock  in  Canada 

'Do   not  place  your   Fall    order   before  you  have  an 
opportunity   of    seeing    our    samples. 


Hodgson, 
Sumner 

<£  Co 

OFFER  TO  THE 
TRADE  .    .  . 

KlDDOnS,  Special  ranges  in  Novelty  and  Love 
Ribbons,  in  sizes  i,  i  ^,  and  3.  Also  clear- 
ing lines  in  last  season's  goods. 

DreSS  GOOdS,  In  Cashmeres,  Serges, 
Fancy  Tweeds,  Zephyrs,  etc.;  some  high- 
class  novelties. 

Flannelettes,  ^^rtans'stripes 
Swiss  Spot  Muslins 
Rubber  Garments 

H_  —J^.      _.      Cashmere  Hose,  plain  and  ribbed, 
OSlCry,  the  celebrated  CHURCH  GATE 

BRAND.      Also  Cotton    Hose    in  Stainless 
Wholesale  and  Hermsdorf  Black. 

Only 


347  and  349 


St.  Paul 
Street 


MONTREAL 


Jas.  A,  Cantlie  #  Co. 

GENERAL  MERCHANTS 

—  AND  — 

MANUFACTURERS'  AGENTS. 


Wm.  (laPPeRTon  *  (o. 


4 

444 

44444 


165  St.  James  St. 

MONTREAL 


ESTABLISHED    22    YEARS. 


COttOtlS  .* — Grey    Sheetings,  Checked    Shirtings,    Denims, 
Cottonades,  Tickings,  Bags,  Yarn,  Twine,  Etc.,  Etc. 

TWGCuS  .* — Fine,  Medium    and  Low   Priced   Tweeds,  Ser- 
ges, Cassimirs,  Doeskins,  Etoffes,   Kerseys,  Etc.,  Etc. 

Fl&tinelS  .* — Plain  and  Fancy  Flannels,  Over-Coat  Linings, 
Plain  and  Fancy  Dress  Goods,  Etc.,  Etc. 

Knitted  GOOdS  .'—Shirts,  Drawers,  Hosiery,  Etc.,  Etc. 

Blankets  :— White,  Grey  and  Colored  Blankets. 

Wholesale  Trade  Only  Supplied. 


Clapperton's 
Spool  Cotton 


W?? 

m 

t 


SUPERIOR  TO  ALL  OTHER 
MAKES. 


Full  stock  carried  of  tht 
following  lines  : 


20  Wellington  Street  West,  Toronto. 

Advances  made  on    Consignments.     Correspondence  Solicited. 


Write  for  Sampl 
and  Quotations. 


Stewart's  Linen  and  Shoe  Threads 
English  White  Cottons 

English  Turkey  Red  Cottons 

White  and   Black  Book  Muslins 
Victoria  Lawns    .... 

Wool  Mendings  on  Cards 

Eull  Line  of  Boot  and  Shoe  Laces 
Wm.  Hall  &  Co.'s  Needles 
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sides  a  verj  serious  fault  in  other  makes  of  corsets.  In  addi- 
tion to  these  lines  they  also  manufacture  many  other  grades  of 
corsets.  They  put  in  a  plant  over  a  year  ago  for  the  manufac- 
ture of  corset  clasps  and  side  steels,  and  were  eminently  success- 
ful. They  also  manufacture  the  "  Peerless"  Dress  Stay,  which 
is  an  improvement  on  the  dress  stays  which  have  preceded  it. 
The  best  of  them  heretofore  were  easily  bent  out  of  shape  and 
quickly  cut  through  the  dress.  The  "Peerless"  is  free  from 
both  of  these  defects,  and  as  soon  as  its  merits  become  known 
will  undoubtedly  supersede  all  others.  The  ends  are  so  se- 
cured as  to  make  it  impossible  for  them  to  cut  through  the 
dress;  the  steels  are  double  (one  placed  above  the  other),  there- 
fore they  are  more  pliable.  In  fact  many  prefer  them  to 
whalebone.  This  line  of  dress  stay  is  made  in  six  colors  and  in 
various  lengths  to  suit  the  trade. 


THE     IMPORTANCE     OF     HALIFAX. 

LAST  month  The  Review  showed  that  the  claim  of  Halifax 
to  being  made  the  winter  terminus  of  a  line  of  fast 
Atlantic  steamers  was  of  more  importance  than  the  Pacific 
cable.  Canadian  shipping  and  Canadian  harbors  are  of  prime 
importance.  These  can  be  encouraged  by  allowing  a  rebate  on 
the  Customs  duties  collected  on  all  goods  entered  at  Halifax, 
St.  John,  Quebec  and  Montreal,  that  have  been  transported  via 
Canadian  ships  and  entered  at  Canadian  ports. 

Halifax  is  an  important  place  now.  The  duty  collected  in 
1894  was  $809,677.94.  In  1893  it  was  $878,559.33.  It  has 
44  dry  goods  houses,  9  wholesale  and  35  retail.  The  following 
figures  are  also  indicative  :  Gent's  furnishings,  23  ;  fur  dealers, 
5  ;  hats  and  caps,  10  ;  house  furnishings,  3  ;  milliners  and 
dressmakers,  26  ;  floor  oilcloth  dealers,  4  ;  shirt  manufacturers, 
1  ;  tailors  and  clothiers,  20;  tailors' trimmings,  1  ;  upholsterers, 
2:  window  blind  manufacturers,  2;  dealers  in  woolens,  1  ; 
wholesale  grocers,  24  ;  wholesale  hardware,  13  ;  wholesale  fruit 
and  provisions,  15  ;  wholesale  liquors,  8  ;  commission  merch- 
ants, 70  ;  banks,  8  ;  private  bankers,  3  ;  general  agents,  68. 

The  railroads  entering  the  city  are  the  Dominion  Atlantic, 
from  Yarmouth  through  Annapolis  Valley,  the  Inter-colonial, 
and  the  Canadian  Pacific  (running  powers).  It  has  regular 
lines  of  steamboats  running  to  London,  Liverpool,  Boston,  New- 
foundland, St.  Pierre  and  the  West  Indies.  It  has  also  a  num- 
ber of  vessels  engaged  in  the  coast  trade. 

The  Canadian  Government  have  been  boasting  of  their 
policy  of  "  Canada  for  the  Canadians,"  but  what  have  they  done 
fur  Halifax  and  St.  John  ?  Given  them  subsidies  which  have 
done  as  much  harm  as  good,  but  they  have  given  them  nothing 
which  would  be  eternally  productive  of  employment  and 
wealth.  Lastern  Canada  deserves  fair  treatment,  and  Western 
Canada,  that  has  benefited  by  the  C.P.R.,  the  St.  Lawrence  and 
Soo  canals,  etc.,  should  see  that  this  fair  treatment  is  given. 


SPECIAL     HALIFAX     LETTER. 

Halifax,  Feb.  15. 
"  You  want  to  know  how  the  dry  goods  business  in  Nova 
Scotia  is,  do  you  ?"  said  a  prominent  wholesale  man  when  I 
called  at  his  establishment  to-day.  "  Well,  I  will  tell  you. 
Collections  from  the  country  were  never  slower  in  our  history. 
People  who  would  be  insulted  eighteen  months  ago  if  you 
asked  them  for  a  note   now  offer  it.     More  than  that,  they  ask 


or  renewals.  Of  some  sixteen  notes  maturing  to-day  we  will 
feel  lucky  if  six  are  taken  up.  The  financial  state  of  Nova 
Scotia  is  something  awful." 

"  What  do  you  ascribe  it  to  ?" 

"  The  collapse  of  the  Newfoundland  banks  has  a  great  deal 
to  do  with  it.  We  meet  customers,  who  say  :  '  We  have  $800, 
$900  or  $1,000  due  us  in  Newfoundland  ;  when  we  get  that  we 
can  pay  you.  Then,  again,  a  great  many  country  dealers  found 
a  ready  cash  market  in  St.  John's  for  produce,  which  they  took 
in  exchange  for  goods.  Now  they  are  without  that  market,  and 
consequently  cannot  turn  their  stocks  into  cash.  The  prospects 
for  the  next  month  and  a  half  are  not  encouraging,  and  we  do 
not  intend  pushing  sales.  In  New  Brunswick  we  have  dropped 
seven  out  of  every  ten  of  our  customers,  and  in  Prince  Edward 
Island  six  out  of  every  ten.  We  are  willing  to  allow  somebody 
else  to  sell  to  them  for  a  while.  P.  E.  Island  is  bad  enough, 
but  it  is  not  as  bad  as  Nova  Scotia." 

That's  the  opinion  of  one  of  our  leading  wholesale  men,  a 
man  whose  judgment  here  is  taken  without  comment.  It  is 
not  very  encouraging,  to  say  the  least. 

Another  handsome  business  block  has  been  erected,  that  of 
Clayton  &  Sons',  tailors,  clothiers  and  furnishings.  It  is  of 
brick  and  faces  on  two  streets,  Jacob  and  Barrington.  Its 
appointments  are  first-class  in  every  particular  and  the  building 
is  an  ornament  to  the  city  and  a  monument  to  the  push  of  the 
firm,  which  is  one  of  the  most  enterprising  in  the  city. 

C.  M.  Blanchard,  of  Blanchard,  Bentley  &  Co.,  dry  goods, 
wholesale,  Truro,  left  this  week,  via  New  York,  to  select  spring 
novelties  in  the  English  and  French  markets. 

James  Paton,  of  James  Paton  &  Co.,  Charlottetown,  has 
gone  on  a  business  trip  to  England  and  Scotland.  He  has 
made  a  trip  every  spring  for  the  last  20  years. 

J.  B.  Gass,  of  Springhill,  is  to  open  a  general  dry  goods  and 
grocery  business  at  Glace  Bay,  C.B. 

Hoffman  &  Co.,  St.  John,  are  to  open  a  branch  clothing 
house  in  Halifax. 

Alfred  and  William  Potter  have  purchased  the  stock,  store 
and  goodwill  of  David  Percy,  of  Canning,  King's  Co. 

Taunton. 


ROBERT     LINTON     &     CO. 

R.  Linton  &  Co.  are  still  doing  as  large  a  trade  as  ever  in 
their  special  line  of  imported  prints,  "No.  103,"  at  7^c, 
notwithstanding  the  lower  prices  and  competition  in  other 
lines. 

They  are  having  difficulty  in  filling  orders  on  a  10c.  line  ot 
imported  printed  flannelettes.  Some  patterns  are  so  popular 
buyers  will  have  to  wait  until  another  shipment  arrives. 

Buyers  who  come  to  town  next  week  will  find  a  full  stock 
of  English  worsteds  and  coatings.  By  that  time  they  will  also 
have  opened  up  their  lines  of  heavy,  plain,  all-wool  ladies'  dress 
goods,  in  serges,  blues  and  blacks,  at  35  to  75c. 


NEW     SLEEVE      LINING. 

The  latest  thing  is  a  new  material  for  lining  the  balloon 
sleeves  to  make  them  stick  out  and  keep  their  shape.  It  is  a  linen 
scrim,  and  will  take  the  place  of  haircloth  on  which  so  many  of 
the  trade  were  "stuck."  The  new  article,  which  is  to  be  known 
in  the  trade  as  "  Elastica",  is  said  to  be  as  elastic  as  horsehair, 
lighter  in  weight  and  one-third  the  price. 
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Thibaudeau  Bros 


&  Co. 


Importers    of  - 

ENGLISH  . 
FRENCH  .  . 
GERMAN  & 
AMERICAN 


HT 


S 


THIBAUDEAU  FRERES  dc  CIE. 

Quebec. 
THIBAUDEAU  BROTHERS  &  CO. 

London,  Eng. 
THIBAUDEAU  BROS.  &  CO. 

332  St.  Paul  St. 

MONTREAL 


E.  A.  Small 
&  Co. 


MONTREAL 


Manufacturers  of 
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Wholesale 


ALLAN  LINE 

ROYAL  MAIL  STEAMSHIPS 


Thouret,  Fitzgibbon 

&  CO.  MONTREAL 


T 


■  l=W-4- 


■MM  I 


Liverpool, 

Halifax, 

and  Portland  Mail  Service. 


.   .   AGENTS    FOR 


JAMMET  f™  KID  GLOVES 


After   Nov.  18  th 
he  continued  for  the 
Portland  and  Halifax 

e  Mail  Service  will 
Winter  1894-5,  from 
,  as  under  : 

STEAMSHIPS. 

■0 
e  c 
S  « 
0- 

u  £ 

&H      O 

From 
Halifax- 

LAURENTIAN  ... 
NUMIDIAN 
MONGOLIAN 
LAURENTIAN  ... 
NUMIDIAN 

Feb.  28.. 
Mar.  14. . 

"    28   . 
Apr.  11.. 

"     25.. 

Mar.     2 
"     16 

'     3° 
Apr.    13 

"     27 

Lace,  Button 

and  .    .    . 

ISew  Dome 
GUARANTEED 


The   Steamers   ot  this    service   carry  all  classes  of  passengers. 

The  Saloons  and  Staterooms  are  in  the  central  part,  where  least  motion  is  felt.  Electricity 
is  used  for  lighting  the  ships  throughout,  the  lights  being  at  the  command  of  the  passen- 
gers at  any  hour  of  the  night.  Music  rooms  and  smoking  room  on  the  promenade  deck. 
The  Saloons  and  Staterooms  are  heated  by  steam. 

RATES  OF  PASSAGE :— Cabin,  $45  and   upwards,   according  to   Steamer, 
location  of  and  number  of  persons  in  Stateroom.     Second  Cabin,  $30  ;  Return,  $55. 

Steerage  to  or  from  Liverpool,  London,  Glasgow,  Belfast  or  Londonderry,  $15. 

H.  &  A.  ALLAN,  Gen.  Agents,  Montreal. 

or  H.  C.  BOURLIER,  l  King  St.,  Toronto 


All    Shade    Assortments 

in  StOCk  and  Arriving 


A'*°  SPECIAL  SPRING  ATTRACTIONS 

In  White,  Castor,   Llama, 
Glace,   etc. 

CORRESPONDENCE    SOLICITED 
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ROBERT  C.WILKINS 


We  have  ready  for  inspection 
our  lines  of 


Pattern  Hats  I  Bonnets 


—  ALSO 


Feathers,  Flowers, 
Silks,  Ribbons, 

Laces,  Etc.,  Etc. 

All    of  the    latest   designs  from  European 
and   American   markets. 


John  MacLean  &  Co., 


MONTREAL 


Manufacturer  of- 


Shifts,  Overalls 


AND 


Working  Jackets,  Etc, 


'*/  CROW  OVER  ALL. 

iiiiiiiiiiiiiuiiiHiiii 


MONTREAL 


" Rooster  Brand"   Shirts   and  Drawers 


ARE    THE    BEST 


Because 
Because 
Because 

Because 
Because 

Because 

Because 

Because 


they  are  put  together  by  experienced  operatives, 
they  are  made  to  fit  full  grown  men,  not  skeletons. 

on  the  Overalls  and  Jackets  the  buttons  are  riveted,  and  won't  drop  off  at  the 
sight  of  work. 

the  Bibbed  Overalls  are  double,  Bibs  back  and  front. 

the  Shirts  are  not  made  for  consumptives,  but  wide  enough  in  the  chest  for  a 
working  man. 

the  materials  are  bought  direct   from   the    mills,    both  in  Canada  and  Europe, 
and  we  don't  pay  two  profits. 

they  are  made  by  Christian   people,    at  good  wages,   and   are   sold  at   a  fair 
living  profit. 

the  dignity  of  labor  should  be  upheld,  and  a   man  looks  like  an  intelligent  be- 
ing when  clad  in  the   "Rooster  Brand  "  Shirts  and  Drawers. 


If  our  Travellers  don't   call    on    you,   and  you   are   a 
MARK,"  write  for  a  sample  order. 

If  you  are  a  •'lame  duck,"  save  your  postage. 


GOOD 


Boys'  Suits 


Best  Value  in 
Dominion 


(  arry  a  stock  of 

OVER  2,000 

Ready  for  immediate 
shipment,  at 

90cts.,  $1.00,  $1.15,  $1.25 


100   Feet  Square,   Four  Storeys 


CLAYTON  k  SONS,  -  Halifax 


CLOTHING    MANUFACTURERS 
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Peter  Schneider's  Sons  &  Co. 


185   &   187   CANAL   STREET 


NEW    YORK    CITY 


27   &   29   VICTORIA   SQUARE 

MONTREAL 


Upholstery  and  Drapery  Goods 


IN    ALL    GRADES 


Our  Line  embraces  entirely  new  designs  in   . 

BROCATELLES, 
SILK   TAPESTRIES, 
SILK    DAMASKS, 
IMPERIAL    DAMASKS, 
LAMBELLE, 


SATIN    REUSE, 
COTTON    NEPAULS, 
COTTON    DERBY   CURTAINS, 
COTTON    DERBY    PIECE  GOODS, 
ALGERIAN    STRIPES. 


Chenille  Curtains  m  ».,*,.<„* 
Chenille  Table  Covers  m 


,  comprising  many  new  designs. 


all  sizes.     *"  \<i>;inl   "  an<1  "Bengal"  grades. 


We  Have  a  number  of  new  effects  in  tapestry  and  damask  curtains  that  are  meeting  witli  an  active  demand 


TO  THE  TRADE 


(J.M<IN.YRE«(0. 


ARE  OFFERING 


Clearing 
Lines 


At  a  reduction  of 
25  per  cent. 


Cretonnes  and  Art  Muslins 
Fancy  Shirtings  and  Linen  Goods 
Lawn  and  Linen  Handkerchiefs 
Hosiery,  Scarfs  and  Ties 
Lace  Curtains  and  Fancy  Laces 
Victoria  Lawns  and  Muslins 


Also  a  full  range  of  Fancy  Goods 
and  General  Small  wares. 


Orders  in  writing 
strictly  attended  to. 


321,  323,  325  AND  327  ST.  PAUL  ST. 

MONTREAL. 


A  Talk 
on  Shirts 


You  no  doubt  have  noticed  the  most  attractive  goods 
are  easiest  sold,  especially  in  shirts.  This  is  why  ours 
are  preferred.  They  are  finished  and  put  up  better  than 
others. 

We  lead  in  shirts.  Perfect  Fitting  Shirts  is  our 
hobby.  We  intend  to  continue  there,  for  we  use  the  very 
best  materials  and  workmen  only. 

We  have  a  new  laundry  plant — the  only  one  in  Can- 
ada. It  gives  a  style  and  finish  to  be  found  only  in  the 
very  high-priced  imported  goods.     They  sell  at  sight. 

We  have  all  the  latest  European  and  American  styles, 
in  White,  Regatta,  Neglige,  Fancy  Embroidered,  Flan- 
nel, Kersey,  Gray  and  Blue  Meltons. 

If  you  would  like  to  see  them,  write  for  samples  and 
prices,  or  send  a  card  for  our  traveler  to  call. 

We  are  very  much  to  the  front  in  Overalls,  in  Cot- 
tonades,  Denims,  White  Drills  and  Ducks. 

Pants  in  Canadian  and  American  Cottonades,  made 
equally  as  good  as  best  Tweed  Pants. 


n.  L.  SCHLOHAN 


481  ! 


Street 


.  .  .  Montreal 
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SPRING 


1895 


It  is  Now  a  Fact 

Patent    to    the    Observing   Merchant    that 

I  liflGES  1 

?4U4UiiUiUUiUUUUiUUUUU»UiliUUUi»1 

will  be  in  most  unusual  demand  this  season.  We  have  prepared  the 
largest  range  of  Laces  we  ever  showed,  and  are  receiving  weekly  consign- 
ments of  the  newest  creations  of  the  French,  German,  Swiss,  and  English 
manufacturers.      Our  lines  consist  of  full  ranges  of 


Chantillys, 

Moresques, 

Bourdons, 

Orientals, 

Pt.  de  Milan, 

Bourdon  Insertions, 

Hand-made  Torchons, 


Pt.  de  Venise, 
Broderie  Anglaise, 
Pt.  de  Irlandes, 
Pt.  de  Paris, 
Valenciennes, 
Valenciennes  Insertions, 
Pt.  de  Venise  Insertions. 


You  will  find  our  line  right  and  up  to  date  as  regards  Variety, 
Style,  and  Price,  and  we  would  strongly  impress  upon  lace  buyers  the 
advisability  of  acting  quickly. 

IT  WILL  PAY  YOU  TO  EXAMINE  OUR  STOCK 


SAMSON,  KENNEDY  &  CO. 


RIBBONS,  as  reported  last   month,  advanced  five  per  cent 
in  the  European  markets.      Latest  reports  show  a  consid- 
erable stiffening  in  price. 

Silk  velvets  are  advancing  on  the  continent.  Some  lines  of 
fancy  silks  have  gone  up  12^  per  cent.  Some  Swiss  goods 
have  been  increased  20  percent,  for  repeat  orders. 

Chadwick's  spool  cotton  has  dropped  from  $3.40  to  $3.20, 
or  about  6)4  per  cent. 

Canvas  and  silk  belts,  and  also  belt  buckles,  are  shown  in 
abundance  by  Samson,  Kennedy  &  Co. 

D.  McCall  &  Co.,  had  letters  one  day  recently  from  two  of 
their  travellers,  dated  Halifax,  N.S.,  and  Victoria,  B.C. — two 
extremes. 

Lace  collars  and  belts  promise  to  be  good  and  S.  F.  Mc- 
Kinnon  have  a  range  in  Point  de  Venise,  Guipure,  etc. 

Miss  Corridan,  head  modiste  with  D.  McCall  &:  Co.,  has 
just  returned  from  New  York  laden  with  bright  ideas  for  the 
opening. 

Toronto  houses  are  to  be  congratulated  on  the  fact  that  the 
past  twelve  months  have  witnessed  no  great  failure  among  the 
wholesalers,  despite  the  hard  times. 


goods  of  this  character,  and  have  been  obliged  to  repeat  many 
of  the  lines  very  extensively  in  order  to  supply  the  demand.  A 
few  of  the  most  desirable  and  largest  selling  lines  are  :  Costume 
ducks,  sateen  drills,  chambrays,  crepons,  crinkles,  fine  zephyrs 
and  fine  Oxfords. 

The  newest  colorings  and  designs  in  English,  Scotch  and 
Irish  tweeds  are  found  in  Wyld.  Grasett  &  Darling's  woolen  de- 
partment. Blue  and  black  serges  are  always  well  stocked. 
Black  worsted  trouserings  are  well  displayed.  They  have  a  full 
stock  of  cheviots,  vicunas,  and  all  the  latest  tints  in  spring  over- 
coatings, such  as  coverts,  etc. 

To  do  a  dress  goods  trade  to-day,  you  must  be  prepared  to 
sell  a  large  quantity  of  low  priced  materials  with  very  little  pro- 
fit, but  the  house  that  stops  there  will  find  the  result  an  unsatis- 
factory one  in  every  way — with  the  cheap  linesmust  be  combin- 
ed ranges  of  the  very  newest,  smartest  and  most  stylish  goods. 
W.  R.  Brock  &  Co.,  have  an  immense  range,  too  numerous 
to  mention,  which  comprise  all  the  most  desirable  materials  for 
spring,  from  the  British,  French  and  German  markets.  They 
have  very  special  values  in  low  serges  and  estamenes,  bought 
under  exceptional  circumstances  and  which  cannot  be  repeated 


Wyld,  Grasett  &  Darling's  famous  serges  are  now  coming  to      at  the  prices.     They  also  have  ranges  of  fancy  and  black  goods 


hand,  and  visiting   buyers   will   find  a   complete  range  for  in- 
spection. 

Many  houses  carry  samples  of  dress  trimmings  ;  few  houses 
carry  a  heavy  stock.  Among  the  few  are  Samson,  Kennedy  & 
Co.,  and  their  range  for  spring  is  very  extensive.  They  show 
some  very  wide   jets,  in    patterns  similar  to   the   pointed  laces 


which  are  most  desirable  and  meeting  with  a  ready  sale. 

Wyld,  Grasett  <&  Darling  have  maintained  their  reputation 
as  a  print  house  in  this  season's  collection.  They  have  all  the 
newest  designs,  including  small,  neat  shirting  effects,  turkey  red 
grounds,  cherry  grounds  with  spots  and  objects,  soft  zephyrs  in 
pink   effects,   reversibles,  dark    and    pale    indigos,    etc.      They 


now  shown,  but,  as  yet,  these   have  only  been  taken  up  by  the  have  an  excellent  range  of  art   furnitures   in    new   designs  and 

best  trade.     Narrow    jets  are  still   selling,  as  the  Canadian  con-  colorings. 

sumer    demands    cheap    stuff.      But  the  tendency  towards  wide  Fashion,  like  all  other  institutions,   has  become  democratic, 

trimmings  for  skirts  is  unmistakable.  The  hard  and  fast  lines  of  color  and  style  of  cloth  are  a  thing  of 

W.R.  Brock  &  Co.,  anticipating  that  fancy  cotton  dress  fabrics  the  past.     Any   color  or  combination  of  colors  that  blend,  any 

would  take  a  leading  position  in  spring  dress  goods  and   share  good  make  of   cloth  worsted  or  twill,  rough  or  smooth,  is  quite 

the  honors  with  prints,  are  fortunate  enough   in   being  able  to  good   style   and    fashionable   if    well    made    up.       Much  more 

meet  the  demand,  and  have  already   made   large  shipments  of  depends  on  good  tailoring  and   good  material  than  color  or  tex- 
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ture  of  the  fabric.  This  compels  the  up-to-date  woolen  house 
to  carry  a  much  larger  variety  than  heretofore,  so  that  all  may  be 
suited.  W.  R.  Brock  &  Co.  have  made  arrangements  with 
their  agents  abroad  to  keep  them  supplied  with  small  lots  of 
new  things  suitable  for  the  best  Canadian  trade  throughout  the 
season,  so  that,  from  day  to  day  and  week  to  week,  it  will  pay  to 
drop  in  and  ask  to  see  what  new  things  are  being  shown  They 
show  a  very  large  range  of  vestings  in  silk,  linen,  wool  and 
cotton,  for  the  use  of  both  sexes. 

Some  jobbers  had  large  consignments  of  German  hosiery  on 
the  Elbe.     One  firm  is  said   to    have    had  3,000   dozen  aboard. 

As  prices  have  stiffened 
since  the  contracts  were 
made,  repeat  orders  can 
hardly  be  placed  at  the 
old  prices.  Striped  Japan 
silks  for  blouses  are  a 
specialty  with  John  Mac- 
donald  &  Co.  In  this 
same  department  are  two 
other  specialties,  viz.,  spot 
muslins  and  laces.  The 
range  in  the  latter  is  es- 
pecially extensive. 

In  millinery  novelties, 
no  house  in  Canada  can 
excel  Samson,  Kennedy  &  Co.  They  make  a  specialty  of  these 
supplies.  In  buckles  they  have  a  nice  collection,  consisting  of 
oblong,  ribbon-like  gilts  and  rhinestones,  oblong  and  square 
pearls,  and  jets  and  steels  of  multitudinous  size  and  variety. 
Akin  to  buckles  are  bandans,  and  these  are  shown  in  jet  and 
steel.  In  this  class  may  also  be  mentioned  new  long  pins  in 
large  variety  and  jet  crowns,  bows  and  aigrettes.  In  other  mil- 
linery requirements,  ribbon  wires,  hat  wires,  needles  and  narrow 
gimps  are  lines  worthy  of  attention. 

Fancy  dress  goods  arrived  last  week  at  Caldecott,  Burton  & 
Spence's  in  large  quantities,  and  are  being  shipped  out  very 
quickly.  They  are  experiencing  a  great  run  on  plain  hard- 
finished  serges  in  black  and  navy.  A  shipment  of  their  black 
German  dress  goods  is  just  to  hand,  and  this  is  a  line  in  which 
they  claim  to  have  special  value. 

A  line  of  Kai  Kai  silks  in  black  and  white  checks  and 
pretty  fancies  has  been  placed  in  stock  and  is  worthy  of  inspec- 
tion. 

Sidecombs  are  in  the  front  rank  just  now.  An  immense 
collection  of  French,  English,  Austrian,  American  and  Can- 
adian goods  of  this  description  are  shown  by  Samson,  Kennedy 
&  Co.  They  are  mostly  celluloid  and  have  gilt,  silver,  pearl 
and  rhinestone  backs.  The  colors  are  black,  shell,  amber  and 
white. 

Two  numbers  in  John  Macdonald  &  Co.'s  range  of  towel- 
ings  are  worthy  of  special  mention.  B  101  is  18  inches  wide, 
and  B  142  is  a  23^  inch  line.  B  150  is  a  special  line  of 
tabling.  Embroidered  border  dowlas  for  aprons  has  been  a 
fast-selling  novelty,  and  a  fresh  shipment  is  coming  forward. 
The  number  is  B  141. 

For  the  past  two  years  W.  R.  Brock  &  Co.  have  been  mak- 
ing a  special  effort  in  their  lace  curtain  department.  This  sea- 
son they  secured  a  special  lot  of  goods  from  an  overloaded 
manufacturer,  and  are  thus  enabled  to  offer  special  value  to  re- 
tail at  30c,  50c,  75c,  $1,  $1.25  and   $1.50,  with    extra   width 


and  length  in  each  line.  Irish  pointe  curtains  in  white  and  ecru 
are  also  being  shown.  They  are  sending  out  sheets  illustrating 
their  designs,  and  persons  can  thus  more  easily  estimate  their 
value. 

In  their  woolen  department,  John  Macdonald  &  Co.  show 
some  excellent  lines  in  ladies'  wear.  Some  small  checks  in  cos- 
tume tweeds  are  quite  fetching,  and  are  used  also  for  capes. 
For  the  same  purposes,  clay  twill  worsteds  and  whipcord  mant- 
lings  are  shown.  The  cord  in  the  latter  is  fancier  than  in  staple 
lines.  Covert  mantlings  are  a  feature  of  the  display.  Fawns 
and  brown  mixtures  are  predominating  color  effects. 

In  men's  furnishings,  W.  R.  Brock  &  Co.  have  made  a 
special  effort  for  spring.  Their  range  of  neckwear  is  attractive. 
Regatta  shirts,  with  stiff  collars  and  cuffs,  and  negligees  and  out- 
ings are  in  full  range.  In  half-hose  their  new  idea,  "Ventilated 
feet,"  is  taking  well. 

With  a  resident  English  buyer,  John  Macdonald  &  Co.  are 
able  to  keep  the  latest  novelties  in  neckwear  in  stock.  They 
are  showing  a  large  range  of  new  knots  at  present,  /Fhose  who 
have  not  yet  seen  their  special  German  half-hose  in  sizes  9^4 
to  11,  to  retail  at  15  cents,  should  do  so.  They  are  seamless, 
and  are  also  shown  in  higher  grades.  They  have  a  drive  in 
grey-checked  rubber  coats  with  27-inch  capes. 

One  great  feature  of  the  past  two  years'  trade  is  the  way 
fancy  wool  goods  have  displaced  silks  for  fine 
costumes.  Very  few  expensive  costume  silks 
are  now  being  sold,  all  the  interest  in  this  class 
of  goods  being  centred  in  low-grade  fancies 
for  blouses  and  trimmings. 

A  choice  range  of  Point  de  Venise  collars 
in  pointed  and  other  patterns  has  been  opened 
up  by  W.  R.  Brock  &  Co.  In  laces  generally 
they  have  a  larger  assortment  than  usual  and 
claim  to  be  selling  them  at  a  staple  margin  of 
profit.  Uouble-faced  satin  ribbons  in  black 
and  the  new  colors  are  shown  in  all  the  popular 
widths.  They  are  well  prepared  for  the  big  de- 
mand which  the  season  will  make  on  lace  and 
ribbon  stocks. 

Parasols  are  in  excellent  display  with  Calde- 
cott, Burton  and  Spence.  Plain  blacks,  fancies 
and  creams — the  plain  cream  being  a  favorite — 
are  the  leading  varieties.  The  designs  and 
values  are  exceptional. 

Macabe,  Robertson  &  Co.  are  making  a  big 
display  of  fancy  goods  and  fancy  dry  goods 
for  this  spring.  Their  full  page  advertisement 
in  this  issue  contains  a  great  deal  of  valuable 
and  pithy  information. 

Zephyrs  and  cotton  wash  goods,  including 
ducks,  honeycombs,  fancy  vestings,  etc.,  are  to 
hand  with  Caldecott,  Burton  &  Spence.  Scotch 
and  Swiss  spot  muslins  are  also  scarce  goods 
which  they  are  supplying.  Laces  and  em- 
broideries are  in  a  great  profusion,  and  this  includes  all  the 
latest  novelties  and  special  makes. 

A  job  line  of  chenille  table  covers  at  W.  R.  Brock  &  Co.'s  is 
attracting  much  attention. 

"The  Perfect  Toe  "  without  ridge  or  seam  is  a  splendid  fea- 
ture in  some  of  W.    R.    Brock  &-  Co's.   new  lines  of    hosiery. 


\    Handsome  Brace 
h.  .v;  S.  CUKRIE. 


Of  the  Year's 
Business. 


Counting  the  Proceeds 

I  am  at  your  service  for  assistance,  inspection,  or  advice 

i        *~>        ivrc'c'i^'         Chartered  Accountant, 
J\  .     %,-•     IlLjl   I    .  Auditor,  Assignee,  Etc. 

Tel.  1040  Canada  Life  Building  TORONT 
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A.  B.  MITCHELL'S 

RUBBERINE  AND  WATERPROOF  LINEN 


Collars,  Cuffs,  and  Shirt  Fronts,  specially  adapted  for 

Travellers,  Sportsmen,  and  Mechanics.  For  sale  by  all  whole- 
sale houses.  Wholesale  only.  Largest  and  only  manufacturer 
of  these  goods  in  Canada. 

Office  and  Factory:    16  Sheppard  St.,  Toronto,  Ont. 


v  THOMAS  MEALEY  &  CO. 


MANUFACTURERS    OF 


Wadded  Carpet  Lining 


MEALEY  STAIR  PAD. 


AND 


STAIR  PADS 

HAMILTON, 

ONT. 

OFFICE.— 

U  Catharine  St,  North. 


w 


ESTERN 


Incorporated 
1851. 


•    •    • 


ASSURANCE 
COMPANY. 


FIRE 

AND 

MARINE 


Head  Office 

Toronto 
Ont. 


Capital  -  -  -  $2,000,000.00 
Assets,  over  -  2,400,000.00 
Annual  Income      2,350,000.00 


A.  M.  SMITH.  President.  GEO.  A.  COX,  Vice-President. 

J.  J.  KENNY,  Man.  Director.         C.  C.  FOSTER,  Secretary. 


PEERLESS  DRESS  STAYS 


ys^Jf  '?^F  ..-y-.^j,»^-.'-yjs.>  _=—. 


Supersede  all  others.  Ends  secured.  Steels  are  doubled. 

Cannot    Bend    Out    of    Shape. 


MANUFACTURED    BY 


BETJSH    &d    CO.      - 

IV.  B. Samples    mailed    on    application. 


-     TOBONTO 


'»        <rf/AGARA FALLS,CANADh 


CONJUNCTION 


MANUFACTURERS  OF  THE  LATEST  &  MOST 
EXCLUSIVE   STYLES  IN  MENS" NECKWEAR. 
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They  have  a  drive  in  a  line  of  stainless  black  seamless  hose  and 
their  "  Leader  "  and  -"  Magnet  "  are  two  valuable  lines.  In  fact, 
it  is  almost  superfluous  to  call  attention  to  this  feature  of  their 
stock,  as  it  is  well  known  that  they  make  a  special  effort  to  have 
the  best  styles  and  values  in  the  various  grades  of  hosiery. 


AN     ADVANCE     IN     WOOL- 

LAST  month  it  was  pointed  out  that  the  price  of  Canadian 
wool,  especially  fleece  wool,  had  advanced  materially.  In 
January,  1894,  the  highest  price  was  18  cents  per  lb.;  in  May 
this  had  fallen  to  16  cents.;  in  December  the  price  had  risen 
again  to  18  cents.  In  January  of  this  year  it  went  up  to  20 
cents,  and  the  present  outside  price  is  22  cents. 

To  explain  why  the  price  of  Canadian  fleece  has  risen  6 
cents  per  lb.,  or  nearly  40  per  cent.,  is  somewhat  difficult.  The 
difficulty  is  doubled  when  it  is  considered  that  there  were  heavy 
stocks  on  hand  at  this  time  last  year,  and  now  the  market  is 
perfectly  bare. 

Perhaps  the  greatest  reason  is  the  ffee  admission  of  wool 
into  the  United  States  and  a  better  feeling  among  the  manu- 
facturers of  that  country,  who  prefer 
our  wool.  That  is,  the  rise  in  price  is 
mainly  due  to  the  industrial  revival  now- 
showing  itself  in  the  United  States,  and 
the  removal  of  the  duty  formerly  levied 
by  that  country. 

Holders  of  Canadian  fleece  have 
made  handsome  profits  during  the  past 
twelve  weeks,  and  are  now  congratulating 
themselves  on  their  good  luck.  The 
present  high  price  cannot  fall  again  within 
six  months ;  at  least  not  to  any  great 
extent,  on  account  of  the  absence  of  any 
holdings.  Therefore  the  benefit  will  ac- 
crue to  the  Canadian  farmer  when  he 
comes  to  market  his  wool  in  June  and 
July. 


etc.,  has  led  during  the  past  twelve  months  to  a  considerable 
lowering  in  price.  The  cotton  companies  have  found  two 
off-sets  to  this  reduced  price  :  First  a  reduction  in  wages,  and 
second  a  drop  in  raw  cotton. 

As  to  the  first,  it  need  only  be  said  that  such  a  reduction  is 
sincerely  to  be  regretted,  but  it  is  a  usual  result  of  falling  prices 
and  of  tariff  reductions. 

The  second  off-set  is  also  practically  a  cause  of  the  low  price 
of  cottons  to-day.  On  June  15,  1894,  the  price  of  raw  cotton  in 
New  York  was  7  5-16  to  7  9-16  cents  per  lb.;  on  Nov.  26,  1894,  ^ 
it  had  fallen  and  was  quoted  at  6  to  6%  cents  ;  on  Feb.  14th, 
the  price  had  still  further  fallen  to  5^  and  5^  as  the  two 
limits.    Compare  : 

June  15,  1894 7  5-16  cents  per  lb. 

Feb.  14,1895 5  5-8 

Decrease 11 1-16       "         " 

This  is  a  fall  of  34  per  cent.,  and  must  cheapen  the  cost  of 
production  of  Canadian  goods  accordingly.     If  a  yard  of  cotton 
contained  a  pound  of  raw  material,  it  would  cost   1  n-16  cents 
less  to  manufacture  than  it  did  in  June,  1894.    Considering  this 
fact,  and  the  reduction  which  they  have 
made  in  wages,  it   will  not  be   surprising 
if   the    companies   pay   their    usual    divi- 
dends this  year. 


THE     PRICES     OF     COTTONS. 

COTTON  goods  are  very  low  just 
now,  and  the  cotton  manufacturers 
are  complaining.  There  have  been  sev- 
eral declines,  but  not  recently.  There  are  no  new  ones  of  any 
importance  to  report.  The  only  feature  is  that  some  minor 
clearances  have  been  effected  at  slightly  cut  prices. 

One  or  two  American  representatives  of  cotton  mills  have 
been  on  the  market  recently,  but  the  volume  of  goods  sold  by 
them  has  not  been  very  large.  The  prices  quoted  were  very 
low,  but  nevertheless  domestic  goods  are  being  sold  at  prices 
sufficiently  low  to  keep  out  importations. 

In  fact,  the  Canadian  cotton  manufacturers  watch  their  own 
interests  rather  closely,  and  also  the  United  States  and  English 
markets.  Whenever  they  find  a  line  being  imported  which 
threatens  to  displace  one  of  their  lines,  they  immediately  inves- 
tigate and  drop  the  price  if  necessary.  They  are  determined  to 
control  this  market  and  so  regulate  their  prices  that  competing 
United  States  and  British  goods  are  kept  out,  with  the  help  of 
the  tariff. 

This  long  continued  and  successful  attempt  at  keening  out 
foreign   grey  and    white   cottons,  shirtings,  denims,  cottonades, 


I'he  Wike  Lined  Brace-  E.  ,t  S.  Curri 


LANCASHIRE   COTTON  TRADE. 

The  Drapery  World  of  February  2nd 
says  :  "  At  the  annual  meeting  of  the 
Blackburn  Chamber  of  Commerce  on 
Monday  night,  Alderman  Harrison,  presi- 
dent said  the  weaving  and  spinning 
trades  of  Lancashire  were  in  a  deplorable 
condition.  There  never  was  a  time  of 
such  disaster  and  loss.  Never  was  the 
prospect  darker.  The  disorganized  mar- 
kets, the  reimposition  of  duties,  the  ex- 
tension of  mills  abroad,  and  the  making 
of  English  machinery  for  competition 
abroad,  left  the  future  with  no  hope  in 
it.  He  had  given  up  all  expectation  of 
Covemments  aiding  them.  J.  Shacle- 
ton,  secretary  of  the  Darwen  Weavers' 
Association,  said  they  would  have  to  deal  very  severely 
with  the  parliamentary  representatives  of  the  textile  districts  of 
Lancashire,  Cheshire,  Derbyshire,  and  Yorkshire  for  their  inac- 
tion in  regard  to  the  Indian  import  duty.  He  also  complained 
of  the  half-hearted  manner  in  which  employers  had  behaved  m 
the  matter.  Mr.  Johnson,  secretary  of  the  Blackburn  Spin- 
ners' Association,  said  the  operatives  had  made  their  protest, 
and  only  got  milk-and-water  support  from  the  employers.'' 


From  a  sewing-room  on  the  third  flat  of  D.  Zant's  dry  goods 
store,  Tilsonburg,  Ont,  there  arose  a  fire  on  Feb.  14th  which 
did  considerable  damage.  Mr.  Zant  was  well  insured,  and  will 
not  really  lose  anything. 

Your  timid  man — over-cautious  man — has  no  business  to 
monkey  with  the  types.  The  road  to  success  through  adver- 
tising is  rough  and  hilly  and  full  of  obstacles  and  pitfalls,  and  it 
will  take  the  patience  of  a  score  of  Jobs  to  overcome  them. 
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WHOLESALE    IHPORTERS    of 


Specialties  in  Fancy  Dry  Goods 


> 

The  end  of  this  month    will   find  our  stock  very  complete  in  all  departments, 

and  if  you  are  in  town  during  the  openings  you  will  find 

our  place  full  of  New,  Bright  Goods. 

IN  DECORATIVE  SILKS  AND  51LK0LINES  the  great  demand  will  be  for  Eastern  designs, 
with   a  decided  tendency  toward  dark  colorings.      We  will  show  a  beautiful  range. 

IN  NEW  NEEDLEWORK  the  rage  continues  for  Braid  work  in  various  forms,  probably  the 
most  striking  novelty  being  the  Black  Table  Covers  finished  with  Novelty 
Bmids,   examples  of  which   may  be   seen   at  our  warehouse. 

THIS  WILL  BE  A  GREAT  SEASON  FOR  Belts,  Belt  Buckles,  Belt  Ribbons,  Belt  Pins, 
Side   Combs,  Black  Combs,   and   Darts  for  the   Hair. 

FOR  SIDE  COnBS  PARTICULARLY  we  show  lines  in  Black,  Shell  and  Amber 
that  ma}-  be  retailed  as  low  as  5  cents  a  pair,  and  from  that  all  the  way  up 
as  high  as  you   wish   to  go. 

We  foresaw  all  this  months  ago,  and  Ihis  is  llie    result: — The  Brightest  Slion   of  These  Goods  in  the 

Trade. 

REMEHBER!   These  are  all  goods  that   bring  a  margin   of  profit,   if  you   want  profit. 

BUT  TO  CROWJN  ALL,  we  have  probably  achieved  our  greatest  success  in  our  new  Frilling 
Department.  We  have  certainly  distanced  the  entire  trade  in  this  line,  because 
— a  look  over  our  stock  will  explain   it. 


Therefore, 


If  you  wan  I  quirk  selling  goods,  Profit  paying   goods,  Merchandise  that 
will  Suing  you  both  satisfaction  and  increased  trade. 

.    .    .    CALL    OR    WRITE    US    .    .    . 


Macabe,  Robertson  &  Co. 

8  Wellington   St.  West,  Toronto 


•o 
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TRADE     CHAT. 

AT  their  annual  meeting  the  Montreal  Cotton  Co.  elected 
the  following  officers  :  President,  Mr.  A.  F.  Gault  ;  vice- 
president,  Mr.  (lias.  Garth  ;  Board  of  Directors,  Messrs.  J.  K. 
Ward.  E.  K.  Green,  R.  L.  (iault,  Jacques  Grenier,  and  S.  H. 
Bwing. 

Truro,  X.S.,  is  to  have  a  new  $12,000  block  of  stores. 

1).  Kilgour,  dry  goods,  Morden,  Man.,  was  burned  out  on 
February  9. 

Kingsville  had  a  wicked  fire  on  Feb.  5th.  J.  W.  Shain  was 
one  of  the  sufferers. 

lames  G.  McKay,  of  McKay  Bros.,  Hamilton,  Ont.,  was 
married  last  week. 

G.  H.  Cattle  &  Co.,  general  store,  Wyecombe,  Ont.,  have 
sold  out  to  J.  Pickersgill. 

Hilton  Greaves,  the  largest  cotton  manufacturer  in  the 
world,  died  at  Oldham,  Eng.,  on  Feb.  1  1  from  cancer. 

Geo.  Alan  Kirk,  of  Victoria,  has  been  admitted  a  partner  in 
the  mercantile  firm  of  Turner,  Beeton  &•  Co.,  Victoria. 

Shopbreakers  entered  the  premises  of  J.  J.  Follett  at  181 
Vonge  street,  Toronto,  on  the  6th  of  February  and  carried 
away  $100  worth  of  goods. 

Lanois'  dry  goods  store,  Mount  Royal  Avenue,  Montreal, 
was  damaged  to  the  extent  of  $3,000  last  week.  The  building 
was  damaged  to  the  extent  of  $t,6oo. 

The  tailor  shop  of  H.  J.  Saunders,  Thornhill,  was  broken 
into  recently  and  a  quantity  of  clothing,  amounting  to  about 
$100,  together  with  trimmings,  etc.,  were  stolen. 

In  the  little  town  of  Napanee  is  a  new  company.  Stock, 
$9,000  ;  name,  the  Rose  Importing  Co.,  Ltd.  ;  objects,  impor 
tation  and  sale  of  Japanese,  oriental  and  other  foreign  goods. 

The  latest  use  of  wood  pulp  is  to  adulterate  woolen  yarn, 
and  a  process  of  spinning  the  mixture  has  been  devised  so  that 
hosiery  can  be  made  of  one  part  of  wood  to  two  parts  of  wool. 

The  Montreal  Chambre  de  Commerce  is  trying  to  get  the 
Dominion  Government  to  establish  a  commercial  museum  in 
Montreal.     The  enterprise  of  any  city's  merchants  is  that  city's 

gain. 

The  Rev.  Mr.  J.  Savage,  in  a  letter  describing  things  seen 
in  Wales,  copies  this  advertisement :  "  Mr.  and  Mrs.  Llewellyn 
Jones,  having  cast-off  clothing  of  every  description,  invite  per- 
sonal inspection." 

Mr.  George  B.  Fraser,  buying  partner  of  S.  Greenshields,  Son 
&  Co.,  Montreal,  is  away  on  his  annual  buying  trip  to  European 
market  centres.  P.  H.  Burton,  of  Caldecott,  Burton  &  Spence. 
is  on  a  like  mission. 

The  members  of  the  Garment  Workers'  Association  and  the 
cutters  employed  in  the  wholesale  clothing  trade,  met  recently 
in  Toronto,  and  decided  to  seek  affiliation  with  the  United 
(Garment  Workers  of  America. 

Mr.  John  Slmgsby,  of  the  Slingsby  Manufacturing  Co., 
Brantford,  Ont..  has  resigned  his  position  as  the  superintendent 
of  the  mill.  On  Saturday  the  mill  hands  waited  upon  him  and 
presented  him  with  an  address  and  gold  watch  and  chain.  Mr. 
Slingsby  intends  starting  a  manufacturing  concern  of  his 
own. 

Hyslop,  Caulfeild  &  Co.  have  dissolved  partnership.  The 
men's  furnishing  business  will  be  carried  on  by  H.  J.  Caulfeild 
&  Co.,  and   the  old    travelers  will   remain.     These   are  F.  W. 


Herring,  A.  E.  Montgomery,  W.  A.  BrophyandC.  E.  Urquhart. 
Hamilton  and  Toronto  will  be  looked  after  by  John  McLellan 
and  George  Hyslop. 

The  John  W.  Eaton  Co.  will  open  in  las.  Eaton  &  Co.'s  old 
stand,  Toronto,  this  month.  The  stock  of  the  old  firm  has 
been  pretty  well  run  off  by  Mr.  Botsford,  and  an  auction  sale 
this  week  will  nearly  finish  it. 

A  gentleman  has  been  visiting    Brantford  from  Philadelphia 
with  the  view  of  starting  a  Brussels  carpet  factory.      Local  capit- 
alists are  interested  in  the  scheme,  and   the  industry  if    started    *' 
will  employ  between. 40  and  50  hands — all  men. 

Japanese  sealskins  from  Victoria,  B.C.,  sold  at  22s.  6d.  in 
London,  and  Behring  Sea  skins  at  31s.  Deducting  the  cost  of 
selling  and  transportation  the  net  value  in  Victoria  is  about  6s. 
6d.     The  middleman  as  usual  gets  nearly  everything. 

About  two-thirds  of  the  British  Columbia  sealing  fleet  have 
now  left,  most  of  the  boats  going,  as  was  the  case  last  season, 
to  the  Japanese  coast.  A  successful  season  is  expected  on  ac- 
count of  greater  economy  being  exercised  in  the  fitting  out  of 
vessels. 

The  Prince  Albert,  N.W.T.,  Board  of  Trade  has  addressed  a 
circular  letter  to  Territorial  Boards  of  Trade,  Town  and  City 
Councils  and  members  of  the  Legislative  Assembly  and  pro- 
minent men  throughout  the  country  asking  expressions  of 
opinion  as  to  the  feasibility  of  holding  a  convention  at  Regina 
on  the  subject  of  the  Hudson's  Bay  railway. 

The  Toronto  Board  of  Trade  has  the  following  officers  for 
1895: 

President — Stapleton  Caldecott. 
First  vice-president — E.    B.  Osier. 
Second  vice-president — Edward  Gurney. 
Treasurer — D.  W.  Alexander. 

The  following  are  the  successful  candidates  for  the  Council  : 
Hugh  Blain,  Wm.  Christie,  D.  R.  Wilkie,  W.  D.  Matthews,  H. 
N.  Baird,  John  Donogh,  M.  McLaughlin,  Elias  Rogers,  A.  A. 
Allan,  John  Macdonald,  W.  G.  Oooderman,  M.  C.  Ellis,  Peleg 
Howland,  J.  Herbert  Mason  and  J.  H.  G.  Hagarty. 

Board  of  Arbitration — [.  L.  Spink,  William  Oalbraith,  R. 
S.  Baird,  Thomas  Flynn,  John  Carrick,  J.  H.  Sproule,  Thos. 
McLaughlin,  William  Badenach,  Robert  McLean,  James  Mc- 
intosh, John   Keith,  Thomas  Davies. 

Industrial  Exhibition  representatives — Joseph  Oliver,  John 
1).  Laidlaw.  D.  Gunn. 

Harbor  Commissioners  —Captain  Hall,  George  A.  Chap- 
man. 

The  Montreal  Board  of  Trade  has  the  following  officers  for 
1895  :  President,  James  A.  Cantlie  ;  first  vice-president,  John 
Torrance ;  second  vice-president,  John  McKergow  ;  treasurer, 
Chas.  F.  Smith.  The  following  gentlemen  were  elected  mem- 
bers of  the  Council  and  of  the  Board  of  Arbitration  respectively, 
as  representing  the  various  interests  named  ;  Council  —  Geo. 
Childs,  groceries  ;  James  Currie,  grain  and  feed  ;  Geo.  Hague, 
banks ;  John  T.  McBride,  fruits  :  David  Macfarlane,  paper  ; 
Wm.  McNally,  cement  and  building  supplies  ;  W.  H.  Meredith, 
hardware ;  Henry  Miles,  drugs ;  Arch.  Nicoll,  marine  insur- 
ance ;  Wm.  Nivin,  dairy  produce  ;  Jas.  E.  Rendell,  Newfound- 
land trade ;  David  Robertson,  flour  ;  G'.  F.  C.  Smith,  fire  insur 
ance.  Board  of  Arbitration — Robert  Archer,  John  Baird,  H. 
A.  Budden,  Chas.  Chaput,  Jas.  P.  Cleghorn,  E.  B.  Green- 
shields,  F.  W.  Henshaw,  Edgar  Judge,  John  B.  McLea,  Hugh 
McLennan,  W.  W.  Ogilvie,  Jas.  Slessor. 
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Wyld,  Grasett 
&  Darling . . 


We  are  receiving  large 

shipments  weekly  of  our 


British  Spring  Imports 


-As   well   as 


Canadian  Goods 

Orders  are  being  executed  as  rapidly  as  the  goods 
come  forward  and  every  care  is  being  taken  in  the 
execution  of  Travellers'  orders.  Our  Letter  Order 
Department  is  under  efficient  management  and 
the  prompt  despatch  given  is  increasing  its 
popularity. 

TRAVELLERS'  AND  LETTER  ORDERS  SOLICITED 


Inspection  of  stock  invited  when 
you  visit  this  market. 


WYLD,  GRASETT&  DARLING 


TORONTO. 


Strachan  &  Hay 


HAT  MANUFACTURERS 


Esplanade  St.  West 


TORONTO.  ONT. 


The  "  Dress  ["ourist"  in  Fur  and  Wool.       Latest  American  style 


Makers  of_ 


Stiff,  Soft,  and  Flexible  Felt  Hats 

In  Fur  and  Wool.       Also  Ladies'  Felt  Hats. 
HEADQUARTERS  FOR  CLOTH  CAPS 

Band,  Society,  Railroad,  Fire- 
men's, and  Conductors'  Caps 

A  Specialty. 

Novelties  in 

Children's  Hats  and  Caps 


Letter  Orders  SSto. 


I F.  C.  Daniel  &  Co.  I 


43  SCOTT  ST. 

TORONTO. 


^E     Wholesale 


I   FANCY  ♦ 
I  DRY  GOODS 


Are  with  you  in 

VEILINGS. 


•=        W  f\  I  and  see  Our  Samples.        ^ 


D.  Magee's  Sons 

St.  John,  N.B. 

HATS,       FURS 

ROBES,      GLOVES 


OUR  SPRING  STOCK  is  nearly  complete; 
balance  is  arriving  daily. 

Every  Line  the  Best  of  Its  Kind 
Many  Specialties  .  .  . 

Give  our  travelers  a  look  ;  it  will  pay  you.  Or  send 
a  letter  order,  which  will  have  prompt  atten- 
tion. 


WE  PURCHASE  RAW  FURS 
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BETTER    THAN    A    BANK. 

(i    \A7'Ol'I.I>   you    put   your  money,"   we   said    to    a   bank 
W     manager,  who   had  previously  shown  us  a  handful 
of  policies  upon  his  own  life,  "would  you  put   your  money  in 
a  bank  if  you  had  your  life  to  live  again  ?  " 

•'  Not  I,"  he  replied,  "  I  should  invest  it  in  life  assurance 
policies,  on  the  endowment  plan." 

The  same  question  was  put  to  another  banker,  who  smiled 
at  its  innocence,  remarking  that  the  bank  rate  was  uncertain 
from  day  to  day.  It  might  be  3}^  per  cent.;  it  might  be 
much  less.  On  the  other  hand,  he  said,  insurance  companies 
obtain  over  5  per  cent,  on  their  accumulated  premiums.  The 
fact  of  the  matter  is,  he  continued,  there  is  no  institution  in 
the  world  which  can  be  compared  to  life  insurance  ;  for  by  its 
means  a  man  is  enabled  to  make  provision  for  his  family,  or  for 
his  dependents,  at  once. 

Assuming  that  a  young  man  did  put  by  $50  a  year  in  a 
bank  it  would  take  a  long  time  to  accumulate  an  amount 
which  could  be  secured  forthwith  by  payment  of  the  $50  to  a 
life  assurance  society.  For  instance,  an  annual  premium  of 
$50,  commencing  at  age  25,  secures  a  policy  in  the  Confedera- 
tion Life  Association  of  Toronto  for  about  $2,200,  with  profits 
payable  at  age  60,  or  previous  death.  The  provision,  even  if 
death  occur  when  only  one  premium  has  been  paid,  is  imme- 
diate ;  while  in  the  other  case  it  is  a  paltry  $50  which  his  family 
will  inherit,  against  $2,200  if  an  insurance  has  been  effected. 

The  real  point  of  contrast,  however,  between  the  insurance 
company  and  the  bank,  is  the  certainty  which  attaches  to  the 
one,  and  the  uncertainty  which  marks  the  other.  In  point  of 
fact,  the  bank  investor  is,  more  truly  speaking,  a  speculator 
who  stakes  the  welfare  of  his  family  on  the  chances  of  his  own 
life,  and  his  power  of  resisting  the  temptation  to  divert  the 
investment ;  that  is,  to  use  it  for  some  other  purpose  than  that 
of  family  provision.  If  only  he  be  spared,  they  may  fare  well 
enough  ;  but  if  death  or  misfortune  come  before  his  plans  are 
matured,  their  case  is  a  sad  one  indeed. 

The  policy-holder,  on  the  other  hand,  is  the  conscientious 
investor,  for,  having  regard  to  a  provision  for  his  family,  he 
seeks  safety  —  the  first  condition  of  "  investment,"  as  opposed 
to  "  speculation  " — before  anything  else.  Thanks  to  the  insur- 
ance companies,  he  finds  that  he  can  forthwith  make  this  pro- 
vision absolutely  secure  and  certain,  and  at  the  same  time  can 
obtain  profits  on  his  outlay  greatly  superior  to  the  utmost  profits 
that  would  accrue  if  he  "ran  his  own  risk"  under  the  most 
favorable  circumstances. 

Canadian  manufacturers  have  a  reputation  for  shrewdness  ; 
they  are  keen,  hard-headed  men  of  business,  and  no  men  insure 
more  largely.  Next  to  commercial  men  come  doctors  and 
clergymen  in  the  practical  recognition  of  the  value  of  life  insur- 
ance. Like  merchants,  they  are  keenly  alive  to  the  investment 
element,  but  press  its  moral  aspect  home  to  all  who  come 
within  their  influence.  The  reason  is  obvious;  our  spiritual 
and  medical  advisers  are  the  first  to  be  appealed  to  in  a  case  of 
distress  brought  about  by  death.  They  are  the  first  to  devise 
means  for  relieving  the  widow  and  orphan  ;  and,  from  the  diffi- 
culty they  encounter  in  securing  efficient  help,  their  experience 
forces  them  to  realize  the  necessity  for  every  man  to  make  pro- 
vision for  his  own  family,  and  not  leave  them  to  the  tender 
mercies  of  the  world. 

The   Endowment   Policy  issued   by  the  Confederation  Life 


Association  gives  absolute  and  unconditional  guarantee  of  pay- 
ment of  claims  immediately  upon  receipt  of  satisfactory  proofs 
of  death,  or  should  the  insured  survive  the  endowment  period 
he  may  elect  to  take  his  money  in  any  of  the  following  six  ways: 
First — The  policy  may  be  surrendered,  and  the  entire  value 
taken  in 

1.  Cash. 

2.  Paid-up  policy,  payable  at  death. 

3.  Life  annuity,  an  annual  payment  to  the  insured  till  death. 


Second — Or,  the  policy  may  be  exchanged  for  a  paid-up  policy 
of  assurance,  payable  at  death,  without  profits,  for  an  equal 
amount  of  insurance,  and,  in  addition,  there  will  be  paid 
an  annuity  for  life  of  $45  per  $1,000,  applying  the  accum- 
ulated surplus  either  in 

4.  Cash. 

5.  Bonus  addition  to  the  sum  assured. 

6.  Life  annuity. 

Full  information  turnished  on  application  to  the  head  office, 
Toronto,  or  to  any  of  the  company's  agents. 
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NOTES. 

The  Williams,  Greene  &  Rome  Co.,  Berlin,  are  making 
special  lines  of  all  linen  collars  in  latest  styles. 

J.  R.  Corbett  &  Co.,  furnishings,  Winnipeg,  have  sold  out  to 
R.  B.  Rodgers. 

The  Williams,  Greene  &  Rome  Co.,  Berlin,  are  making  a 
specialty  this  spring  of  colored  shirts  in  white  bodies. 

The  Montreal  Herald  of  Feb.  16th  has  an  illustrated  write- 
up  of  Montreal  commercial  travelers.  Considering  the  diffi- 
culty of  the  task,  the  result  is  a  credit  to  the  paper. 

Glover  &  Brais  are  making  a  success  of  the  Walff&  Glaser 
feld  brand  of  shirts  and  collars  which  they  have  been  handling 
for  some  time.  They  are  a  superior  quality  of  German  make. 
The  shirts  retail  at  $2.25,  and  are  quite  a  different  quality  from 
the  cheap  unbranded  grades  that  came  from  that  country  not 
very  long  ago. 

Peter  Schneider's  Sons  &:  Co.,  New  York,  who  have  a 
branch  in  Montreal  in  which  they  carry  full  stocks,  showed  The 
Review  some  new  lines  of  drapery  goods  opened  last  week  that 
have  never  been  excelled  in  Canada,  in  either  quality,  finish  or 
design. 

Messrs.  Moulton  &  Co.,  proprietors  of  the  Montreal  Fringe 
and  Tassel  Works,  are  about  to  remove  to  more  commodious 
premises,  where  with  new  machinery  and  improved  facilities 
they  will  be  fully  prepared  to  meet  the  demands  of  their  increas  \ 
ing  business.  Their  "card"  in  our  advertising  columns  speaks 
for  itself. 

An  important  decision  re  chattel  mortgages  in  Ontario  was 
given  recently.  In  Clarkson  vs.  McMaster  &  Co.,  the  plaintiff 
raised  the  question  of  the  validity  of  an  unregistered  chattel 
mortgage,  under  which  defendant  took  possession  of  an  estate. 
The  court  (Hagarty,  C.J.O.,  dissenting)  held  that  the  mortgage 
was  validated  by  the  taking  of  possession  before  the  assignment 
to  the  plaintiff  Clarkson,  and  before  action  brought  by  the  othei 
plaintiffs,  as  simple  contract  creditors,  sueing  qui  tarn,  notwith- 
standing Sec.  4  of  the  amending  Act  of  1892. 
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SOME     RECENT     SALES. 

Many  dry  goods  men  attended  the  sale  of  the  stock 
damaged  by  fire  of  Robert  Darling  &  Co.,  amounting  to 
$50,000  which  was  sold  at  Suckling's,  Toronto,  on  the  5th. 
Eight  hundred  dollars' worth  of  goods  in  bond,  belonging  to  the 
estate  of  A.  R.  Thompson,  was  sold  to  T.  A.  Garland,  of  Rat 
Portage,  at  40c.  on  the  dollar.  The  stock  at  107  King  street 
east,  amounting  to  $7,000,  was  sold  at  42^c.  on  the  dollar  to 
Scott  &  Flater,  of  Chatham.  The  Toronto  Shoe  Company's 
stock,  amounting  to  about  $15,000,  was  bought  by  T.  H.  Tol- 
free  at  54C.and  7oc.on  the  dollar  respectively.  The  fancy  goods 
stock  of  The  Fair,  of  Leamington,  amounting  to  $850,  was  sold 
to  J.  T.  Bailey  at  22c.  on  the  dollar.  The  balance  of  the  dry 
goods  stock  of  Tod  &  Co.,  Bowmanville,  amounting  to  about 
$750,  was  sold  to  A.  Morell,  Toronto,  for  10c.  on  the  dollar. 

The  salvage  of  the  Nicholas  Rooney  stock  was  sold  at 
Suckling's  on  the  12th  in  lots,  and  there  was  a  large  attendance 
of  Hebrew  merchants  looking  for  snaps.  The  prices  received 
were  considered  good.  The  dry  goods  stock  of  J.  H.  Cleaves, 
of  Brantford,  amounting  to  $7,200,  was  bought  hy  Baird  Bros, 
at  57c.  on  the  dollar,  and  the  Perth  stock,  $9,600,  was  sold  to 
H.  A.  Lydon  at  21c.  on  the  dollar.  Durno  &  Co.'s  dry  goods 
stock  in  Acton,  amounting  to  $3,000,  was  sold  to  J.  N.  Mc- 
Kendry  at  33c.  on  the  dollar.  The  Elmvale  boot  and  shoe 
stock  of  Powell  &  Co.,  $3,100,  was  sold  to  W.  J.  Miller  at  61c. 
on  the  dollar,  and  the  Shaw  Company  stock  of  Napanee  was 
withdrawn.  Powell  &  Co.'s  boot  and  shoe  stock  in  Barrie, 
amounting  to  $2,800,  was  sold  for  59c.  on  the  dollar. 

Several  stocks  were  sold  the  last  week  in  January.  The 
stock  of  Brown,  Waite  &  Co.,  general  dry  goods,  Smith's  Falls, 
$10,316,  was  sold  to  Thos.  Brown,  of  Colborne,  for  55c  on  the 
dollar.  The  dry  goods  stock  of  Bowes  &  Co.,  Kingston, 
amounting  to  $2,500,  was  sold  to  Bigelow  &  McCaul,  of  Tren 
ton,  for  70c  on  the  dollar.  The  stock  of  general  dry  goods  of 
J.  W.  Dale,  of  Mitchell,  $6,830,  was  bought  by  M.  C.  Dale  at 
65c.  on  the  dollar. 


MR.     A.     A.      ALLAN      INJURED. 

Mr.  A.  A.  Allan,  the  Toronto  furrier,  was  injured  last 
Wednesday  at  the  corner  of  Homewood  avenue  and  Carlton 
street  by  being  thrown  from  his  cutter.  A  barking  dog  nipped 
the  horse's  nose,  and  the  startled  animal  dashed  around  the 
corner.  The  cutter  was  overturned,  and  Mr.  Allan  was  dragged 
a  short  distance.  He  was  taken  to  Dr.  Oldright's  office,  where 
it  was  found  that  his  shoulder  had  been  dislocated  and  his  head 
had  been  very  severely  bruised.  He  subsequently  was  taken 
.to  his  own  residence,  where  he  is  now  satisfactorily  progressing 
towards  recovery. 


7/ 


SELLING     REMNANTS. 

Magee  &  Co.,  hatters,  St.  John,  N.B.,  carry  the  bulk  of  their 
retail  stock  on  rack  shelves  behind  plate-glass  fronts,  instead  of 
in  the  original  hat  boxes.  Through  this  they  contrive  to  never 
have  any  dead  stock  ;  and  hatters  find  most  of  their  dead  stock 
is  due  to  a  hat  or  two  neglected  in  one  of  these  boxes  under  the 
counter,  on  a  shelf,  or  at  the  bottom  of  a  pile.  Each  shelf  has 
its  own  sized  hats  on  it.  When  there  are  only  one  or  two  hats 
of  a  particular  style  left,  they  are  put  in  their  proper  sized  shelf 
with  other  hats  which  they  closely  resemble  in  style.  Most 
buyers    cannot   distinguish   the   difference,   but  the    salesman's 


experienced  eye  seeing  a  hat  of  a  different  style  but  same  size 
knows  it  is  the  last  one  left.  His  great  effort  is  to  dispose  of 
that  particular  hat — making  it  fit  the  buyer  better  than  any  of 
the  newer  stock.     He  almost  always  sells  it. 


•' 


NEW    UMBRELLAS. 

SOME  pretty  umbrellas  and  parasols  for  the  spring  trade  are 
shown  by  Irving  &  Co.,  and  one  or  two  samples  are   illus- 
trated herewith. 

Parasol  No.  233  is  a  white  Japanese  silk,  although  the  same 
pattern  is  pro- 
duced in  fancy 
Kaikai,  in  stripes 
and  checks  of  the 
Japanese  make. 
The  same  effect  is 
also  produced  in 
some  fancy  silks 
of  the  Lyons  char- 
acter. The  effect 
of  the  frilling  is  to 
give  the  parasol 
a  light  and  airy 
appearance,  and  it 
is  very  suitable  for 
the  probable  sum- 
mer's call. 

Two  illustra- 
tions presented 
herewith  are  indi- 
cative of  the  goods 
manufactured  by 
Irving  &  Co.  Both 
are  tight  rollers,  one  being  a  lady's  and  the  other  a  gentleman's. 
The  latter  is  a  natural  wood  handle,  and  the  former  possesses  a 
small  turned  silver  handle.  Although  these  goods 
look  light,  and  are  light,  yet  they  possess  the 
strength  of  heavier  and  more  cumbersome  goods, 
the  reason  lor  this  being  that  the  finest  quality  of 
material  is  used  in  their  construction.  The  char- 
acteristic of  this  season's  styles  in  the  handles  of 
ladies'  parasols  is  their  small,  neat  appearance. 

For  the  millinery  opening  Irving  and  Co.  have 
arranged  for  showrooms  down  town,  and  will  be 
found  in  Room  28,  Merchants'  Building,  52  Bay 
street,  Toronto. 


No     233  —  Irving   &    Co. 


SPRING     NECKWEAR. 

The  Niagara  Neckwear  Company,  in  con- 
junction with  the  Dominion  Suspender  Company 
at  Niagara  Falls,  are  very  busy,  and  working  over- 
time. Their  productions  are  a  surprise  to  the 
trade,  being  stylish  and  well  made,  altogether 
different  from  the  poorly  finished  old-style  imported  neckwear. 

This  business  is  started  on  a  solid  foundation,  determined 
in  the  near  future  to  control  the  bulk  of  the  neckwear  trade  of 
Canada.  Like  the  old  D.  S.  Co.,  with  its  suspenders,  it  has 
three  principles — neat  and  effective  patterns,  latest  and  exclu- 
sive styles  and  shapes,  workmanship  the  highest — all  in  the  two 
popular  prices  to  retail  at  25  and  50c. 
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A     DESPERATE     FAILURE. 


1  doing  business  as  dealers  in  carpets  and  upholsterers' 
supplies  in  Toronto,  was  not  wholly  unexpected,  but  the  de- 
tails are  nevertheless  a  surprise.  It  is  undoubtedly  one  of  the 
most  desperate  mercantile  failures  Canada  has  seen  for  many 
months.  The  summary,  as  shown  by  Assignee  Clarkson's 
sheet,  is  : 

Liabilities — 

Direct $88,775    '  ' 

Indirect  (of  which  may  rank   4,000  00 

Preferred 4, 3^6  1 7 

Secured $50,842  41 

Disputed 50  902  00  $97, 1 1 1   28 


Assets. 


90638  30 


Nominal  deficiency $6,472  98 

The  assets  consist  of:  Stock,  $55,510.66  ;  goods  bonded 
and  hypothecated,  $7,002.51  ;  fixtures  and  book  accounts,  $5,- 
468.10:  stock  in  Steel  Sink,  Range,  Boiler  and  Stamping  Co., 
Ltd.,  $13,156.72;  real  estate  margin,  $9,500.31. 

There  is  a  disputed  liability  in  favor  of  S.  H.  Janes,  owner 
of  the  building  occupied  by  the  firm,  of  $50,902. 

The  Dominion  Bank  made  advances  of  $47,580.41,  and 
their  securities  are  nominally  worth  $50,841.67.  There  are 
some  other  secured  liabilities,  such  as :  Traders  Bank,  $8,- 
584.90;  Union  Bank,  $2,1 12.89;  Bank  of  Hamilton,  $1,292.67  ; 
Steel  Sink  Co.,  $4,128.04,  but  these  are  accommodation  paper 
between  the  firm  and  the  Steel  Sink  Co.,  in  which  the  firm 
held  stock. 

Just  in  this  connection  it  may  be  mentioned  that  the  banks 
seem  to  have  been  rather  loose  in  their  conduct  in  this  matter. 
For  instance,  the  Dominion  Bank  holds  a  quarter  interest  in  a 
patent  seamed  boiler,  and  value  this  interest  at  $5,889. 13.  This 
is  a  shaky  basis  for  an  advance  of  money.  Besides  the  ad- 
vances of  this  bank  mentioned  above,  they  have  also  $40,790.95 
of  customers'  paper  endorsed  by  the  firm,  and  of  this  $4,000  is 
considered  worthless. 

The  Canadian  direct  creditors  have  claims  of  $17,748.56. 
A  few  may  be  mentioned  :  James  H.  Etherington,  St.  Cath- 
arines, $1,925.19;  The  White-Allan  Co.,  $1,1 22.62  ;  William 
Mitchell,  Cobourg,  $380.53  and  sundry  small  claims.  The 
United  States  direct  liabilities  amount  to  $3,580  01. 

The  European  direct  creditors  are  the  most  numerous. 
The  full  list  is  as  follows  : 

T.  F.  Firth  &  Sons  (Ltd.),  Brighouse,  Eng $  8,875   °2 

Brinton's  (Ltd.),  Kidderminster,  Eng      8,709  38 

E.  Hughes  &  Sons,  Kidderminster,  Eng 8,177   88 

Thos.  Bond,  Worth  &  Sons,  Stourport,  Eng 6.810  30 

G.  Louchet  Bernaud,  Amiens,  France 5, 165   22 

Cook,  Sons  &  Co.,  London,  Eng 3*219   1 1 

John  Barry,  Ostlere  &  Co.  (Ltd.),  Kirkcaldy,  Scot...      2,784  05 

Lister  &  Co.  (Ltd.),  Bradford,  Eng 2,767  89 

Thos.  Watson  &  Sons,  Manchester,  Eng 2,673  36 

J.  Pollitt  &  Co.,  Manchester,  Eng 2,607   22 

John  Crossley  &  Sons  (Ltd.),  Halifax,  Eng 2,314  39 

Julius  Schmits  &  Co.,  Elberfeld,  Germany i>°93  42 

Lefevre  Bougon,  Amiens,  France 1,708  68 

David  Barbour  &  Co.,  Pollockshaws,  Scot    1,180  46 

Whittall,  Bros.  &  Co.,  Kidderminster,  Eng 1,029   29 

Stewart,  Moir  &  Muir  (Ltd.),  Glasgow,  Scot 878  98 

R.  Smith  &  Sons,  Kidderminster,  Eng 852   67 

J.  Holdsworth  &  Co.,  Halifax,  Eng    695   23 

J.  W.  Eck,  Cuhr.bach,  Germany 595   27 


Kirkcaldy  Linoleum  Co.,  Kirkcaldy,  Scot 587   20 

J.  Sinclair  &  Co.,  Sterling,  Scot 584   73 

McLintock  &  Sons  (Ltd.),  Barnsley,  Eng 563   79 

H.  Jecks,  Dixon  &  Sons  (Ltd.),  Kidderminster,  Eng.  392  83 

W.  Vogel,   Chemnitz,  Germanv 341   39 

W.  Gray,  Ayr,  Scot 304  56 

1  A.  Naumann  &  Co.,  St.   Gaul,  Switzerland 257   64 

Edwin  Field,  Skelmanthorpe,  Scot 248  97 

Turnbull  &  Stockdale,  Stacksteads,  Eng 225   68 

F.  Leborgne,  Lannoy,   France 203  42 

Rylands  &  Son  (Ltd.),  Manchester,  En^ 189   26 

Ridley,  Whitley  &  Co.,  London,  Eng '  77   95 

Mitchell    Bros.,  Waterford,  Ire 145    26 

Corticine  Floor  Covering  Co.,  London,  Eng 1  19  01 

Aggregate  of  claims  under  $  1 00  each 1  29  93 

Total $67,446  54 

Two  meetings  of  the  creditors  have  been  held,  and  the  feel- 
ing seems  more  hopeful.  It  is  not  likely  that  the  stock  will  be 
auctioned  off. 


FAILURES     OF     1894     CLASSIFIED. 

The  following  is  Bradstreet's  classified  report  of  the  failures 
of  1894,  compiled  for  the  especial  use  of  The  Dry  Goods 
ReviEW,  through  the  kindness  of  Mr.  T.  C.  Irving,  the  Toronto 
manager  : 

PROVINCE     OK     ONTARIO 

No.  of 

failures.  Assets.  Liabilities. 

Dry  goods 58  $381,769  $823,588 

Hats,  caps  and  furs  ....      4  6,500  13,000 

Millinery o 

Clothing 5  21,700  45,766 

67        $4C9,969        $882,354 

PROVINCE     OF     QUEBEC. 

No.  Of 

failures.  Assets.  Liabilities. 

Dry  goods 61  $439,150  $1,015,350 

Hats,  caps  and  furs  ....      6  37,200  98,412 

Millinery 1  200  800 

Clothing 1  .  .  2,800 

69       $476,55°    $i,n7,362 

PROVINCE     OF     NEW     BRUNSWICK. 

No.  of 

failures.       Assets.      Liabilities. 
Dry  goods 7       $147,100       $288,700 

PROVINCE    OF    NOVA    SCOTIA. 

No.  of 

failures.  Assets.  Liabilities. 

Dry  goods 3  $  9,050  $17,600 

Hats,  caps  and  furs    ....      2  5,000  8,000 

Millinery 1  600  I,3°° 

6         $14,650         $26,900 

PROVINCE    OF     MANITOBA. 

No.  of 
failures.      Assets.  Liabilities. 

Dry  goods 4         $32,°5°         $56,44S 

PROVINCE    OF    BRITISH     COLUMBIA. 

No.  Of 

failures.  Assets.  Liabilities. 

Dry  goods 3  $49,000  $104,000 

Clothing 5  5,600            15,000 

8         $54,600       $119,000 
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Wfl.  PARKS  &  SON,  Ltd. 


ST.   JOHN,    N.  B. 


*EW 


SR1/NSW|CK      COTTOH 


St^ohn  cotton  MU-1-5 


r^OTTON  SPINNERS, 

W  BLEACHERS, 


PAYERS  and 

flanufacturers 


Grey  Cottons,  Sheetings,  Drills  and  White  Ducks 
Ginghams,  Shirtings,  Tickings,  Denims,  and  Cottonades 
in  Plain  and  Fancv  Mixed  Patterns.  Cotton  Yarns, 
Carpet  Warps,  Ball  Knitting  Cottons,  Hosiery  Yarns, 
Beam  Warps,  for  Woolen  Mills,  and  Yarns  for  Manu- 
facturers'  use.  -:-  -:-  -:- 


The  only  "Water  Twist"  Yarn  made  in  Canada. 


/,  Agents.— VVM.  HEWETT  &  CO.,  30  Colborne  Street,  Toronto.  DAVID  KAY,  Fraser 
Building,  Montreal.  JOHN  HALLAM,  83  Front  St.  East,  Toronto,  Special  Agent 
for  Beam   Warps  for  Ontario. 


A\\\     I     0_=NEW    BRUNSWICK    COTTON    MILLS 
ITlILLO        ST.   JOHN   COTTON   MILLS 


ST.  JOHN,   IV.JB, 
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MILLER  BROS.  &  CO. 

MONTREAL 

Manufacturers  for  the  Wholesale  T*ade  ol~  the  following  Standard  Lines 
i->(  Fine  Linen  Faced  Collars  and  Cuffs  : 

COMET,  OPERA,  HAISLAIS, 

'76,  ORO,  MARQUIS, 

MOZART  CUFFS. 

Raphael     Angelo 

Reversible  Linen  Collars  and  Cufts. 

( inly  the  very  best  materials  used  in  the  manufacture  of  these  goods. 


CANADIAN 
OLORED 
OTTON  MILLS  CO. 


•  • 


]PR11\G 


1895 


Ginghams,  Zephyrs,  Flannelettes,  Dress 
Goods,  Skirtings,  Oxfords,  Cottonades, 
Awnings,  Tickings,  Etc.,  Etc 

—     NOW    READY    : 


See    Samples  ,n  Whole        Q.  MORRICE,  SONS  &  CO.  ACENTS 
sale  Houses.  Montreal  and  Toronto 


"FITS  LIKE  A  GLOVE." 

h  THOMSON'S 

ENGLISH    MADE, 
A  GLOVER  Glove-Fitting.    Long  Waisted.   trade  makK. 


iEim  LIKE 


CORSETS 


At  Popular 
Prices. 


'''Hi  Ml' 
TWELVE  FIRST  MEDALS. 


The  Perfection  of  Shape,    Finish  and  Durability. 

APPROVED  by  the  whole  polite  world. 

SALE  OVER  0^3    MILLION   PAIRS  ANNUALLY. 
A  large  stock  of  these  GOOD  VALUE  Corsets  always  on  hand  at 

JOHN    MACDONALD    &    CO'S,     TORONTO. 
StA^-TIFACTURERS :  W.  S.  THOMSON  &  CO.,  LIMITED,  LONDON. 

See  that  every  Corset  is  marked  "THOMSON'S  GLOVE  FITTING,"  and  bears 
our  Trade  -Mark,  the  Crown.     Xo  others -are  genuine. 


MONTREAL  FRINGE  &  TASSEL  WORKS 

Established    1883 


Men  may  come  and  men  may  go,  but,  despite  the  hard  times, 
we  manage  to  keep  in  the  swim.  This  we  do  by  virtue  of  giv- 
ing honest  value  in  all  our  goods,  and  by  straight  dealing  with 
our  customers.  We  are  not  rolling  up  wealth  by  means  of 
selling  goods  at  less  than  cost  ;  nor  have  we  ever  received  a 
bonus  from  the  Government,  or  from  any  other  source. 
We  manufacture  for  the  wholesale  trade,  and  if  you  want  the 
best  goods  in  our  line,  look  or  enquire  for  OUR  make. 


«    Cords,    Tassels,    Pompons 

Dress   and    Mantle    Ornaments. 
Hat  and  Cap  Ornaments. 

Barrel  Buttons  i&xA" s,/^ 

SPECIAL  ORDER    DEPARTMENT.       Particulai    attention  given   to  orders  accom- 
panied by  samples.     Satisfaction  guaranteed. 


MOULTON  &  CO. 


MONTREAL 


TO  CANADIANS 


« 


^o 


Miles  &  Co. 


NEW    ADDREns 


4  Sackville  St.,  Piccadilly, 
London,  W., 

Late  21  Old  Bond  Street.  ENGLAND. 


"BEEN  MAKING  HOMESPUNS  28  YEARS" 

f^  f-^  w  p~w  ~w-~\  •-*      Received  at 

L/  \M  I      g     1-H  ^^     the  following 

K        f\^I^1^4^     WORLD'S  FAIRS 

™,adeW   Ia„  >For  Nobby  Summer  Homespun 

Australia  1877   5  — 

Paris,  France.  .1878   £  EFFECTS 

SSFLzlS:     Oxford  Leads  the  World 

Chicago  1893    >  

Your  stock  will  he  incomplete  without  a  few  pieces. 

Order  while  you  think  of  it. 

FOR     SALE     BY     LEADING     WHOLESALERS. 

OXFORD  MFG.  CO.,    oxxFOsRD 

John  Fraser,  Agent,  Montreal. 


World  Wide  Popularity 


The  Delicious  Perfume. 


Crab  Apple  Blossoms 

EXTRA    CONCENTRATED 

Put   up   in   i,   2,   3,  4.  6,   8,  and  16 
ounce    bottles. 

And  the  Celebrated 

Crown  Lavender  Salts 

Annua!  sales  exceed  500,000  bottles. 
Sold  everywhere. 

THE  CROWN  PERFUMERY  CO. 

177  New  Bond  S  ...  London,  Eng. 

By   all   principal  dealers   in    perfumery. 


SPRING. 


-  1895  - 


SPRING. 


DO  YOU  .... 

Want  to  Lead  ? 

Then  do  not  fail  to  see  our  Samples 

BEFOEE    YOU    ZBTTTT. 


Matthews,  Towers  &  Co. 


Wholesale  Men's  Furnishings 


A\ONTREAL. 


If  You  Want 

The  Best 


YOU  WILL 


ORGANIZED 
1871. 


Capital  and  Assets 

Over 

$5,500,000.00. 


Insurance  at  Risk 


Over 


$25,500,000.00. 


Paid  Policy  Holders 


Over 


$3,000,000.00. 


Insurance  Written  1894 

Over 

$3,500,000.00. 


SECURE  A   POLICY  „■,*« 


Unconditional  Plan  in  the 


Confederation 


LIFE  ASSOCIATION 


OF  TORONTO. 


A  Model  Contract 


NO  RESTRICTIONS. 


NO  CONDITIONS. 


President. 

Hon.  Sir  W.  P.  Howland,  C.B.,  K.C.M.G. 

Vice-Presidents. 


Edward  Hooper. 

Actuary. 

W.  C.  Macdonald. 


W.  H.  Beatty. 

Ma/?.  Director. 

J.  K.  Macdonald. 


Directors. 


Hon.  Jas.  Young. 
S.  Nordheimer. 
W.  H.  Gibbs. 
A.  McLean  Howard. 
J.  D.  Edgar,   M.P. 


Walter  S.  Lee. 
A.  L.  Gooderham. 
W.  D.  Matthews. 
Geo.  Mitchell. 
Fred'k  Wykl. 


PROVINCIAL   AGENCY   STAFF. 

Maritime  Provinces.  Ontario. 


F.  W.  Green,   Manager,  | 

A.  Allison,  Secretary,  j 


Halifax. 


Manitoba  and  British  Columbia. 


D.  McDonald,  Inspector,  ) 

C.  E.  Kerr,  Cashier,  I 


Winnipeg. 


J.  Tower  Boyd,  Superintendent,  Toronto. 

Quebec. 

H.  J.  Johnston,  Manager,  Montreal. 

J.    Tower  Boyd,  Superintendent,  Toronto. 
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TRADE  MARK 


THE 

Canadian 
PvRY  GOOI55 
J^REVILW 


f      HATS,  CAPS,  FURS, 
'        MILLINERY     AND 
CLOTHING. 


Tublished 

Jjy  the 

MCLEAN 


■D, 


,  (JBLI5HING 

Trade  journal 
publishers, 

Toronto  & 
Montreal 


Our  Fall  Samples  of  "  Health  Brand" 
Underwear,  well  and  good  ;  it  goes  without 
saying  that  we  have  your  order  ;   but  if  not  ' 

WE  WANT  YOU  TO  SEE  THEM 

They  contain  everything  that  can  be  desired  in  the  way  of  first-class 
underwear.      The  finish  and  materials  are  the  best  in  the  world,  and 

SATISFACTION    IS   GUARANTEED. 

Let  us  hear  irom  you. 


The    Montreal   Silk   Mills   Co. 


Montreal. 


(i.i  \u  i  mm 


Established  1792 


KNOX'S 


Tailors'  Linen  Threads 


ARE 


UNEQUALLED 


FOR 


. .  Evenness  and  Strength  . . 

IN  USE  FOR  THE 
PAST  100  YEARS 

Best  Tailors 
o  Throughout  the  World 


,ewia 


N> 


KNOX'S 


AND  TAKE 
NO  OTHER 


Do  you  import  from  EUROPE  ? 

If  you  do  you  ought 
to  know 

pin  &  SCOTT 

THE    "PIONEER"    SHIPPING   AGENTS 


FOR 


CHEAP  FREIGHTS 

CHEAP  INSURANCES 

CHEAP  SHIPPING  CHARCES 

And  the  Best  of  Attention, 


We  Do  Everything  to  Please  Our  Clients. 


OFFICES 


LONDON 

Chief  : 

23CannonSt.,  E.C. 
West   J 

25  Regent  St.,  S.W. 


LIVERPOOL 

7  South  John  St. 


PARIS 

f  Rue  Scribe. 


NEW  YORK 

39  Broadway. 


D.  Magce's  Sons 

St.  John,  N.B. 

HATS,       FURS 

ROBES,      GLOVES 


OUR  SPRING  STOCK  is  nearly  complete  ; 
balance  is  arriving  daily. 

Every  Line  the  Best  of  Its  Kind 
Many  Specialties  .  .  . 

Give  our  travelers  a  look  ;  it  will  pay  you.  Or  send 
a  letter  order,  which  will  have  prompt  atten- 
tion. 


WE  PURCHASE  RAW  FURS 


L®^iii=3M=®^l^L^L31^ 
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Lister  &  Co. 
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STAPLEY  &  SMITH 


Limited 


"Black  Velvets 

In  Suitable  Widths  for 

Short  Capes 

PERFECT  IN  FINISH  . 

EXCEPTIONAL    VALVE 


*y 


To  be  obtained  from  leading  wholesale 
houses  in  Canada. 


Manninjrham 
Mills 


BRADFORD 

Eng. 


Manufacturers  of  the  Celebrated 

"HIBERNIA"  and  "STERLING" 


HAND    £/(£-£»  MADE 
Trade  Mark. 

s&s 


LOCK 


STITCH 


Trade  Mark. 
S&S 


UNDERCLOTHING 


Nightdresses 

Chemises 

Knickers 

Drawers 

Dressing- 
Gowns 


Skirts 
Camisoles 
Slip-bodies 
Combinations 
\  Tea-Jackets 


128  LONDON  WALL,  LONDON,  ENGLAND. 


Ask  for 


"BALEINETTE" 


(ROSENWALD'S    PATENT) 


The   New    Patent   Continuous 


REAL  WHALEBONE 


Cheapest  and   Best  Real   Whalebone  Ever  Produced. 


NO 


PIERCING 

SPLITTING 

WASTE 

Does  Not  Require  Casing 


IT 


SUITS  ALL  MATERIALS 

IS  EASY  TO  SEW 

IS  PLIABLE  AND  DURABLE 


Always  Gives  Satisfaction 


Send  at  once  for  Samples  and  Prices,  which  can  be  had  from 


J.  Johnston  &  CO.,  Montreal  J.  Macdonald    &    CO.,   Toronto 

Olney,  Amsden  &  Sons  T.  Collier  &  Co.,  Manchester, 

London,  England  England 

W.  WilliamS    &    Son,  London,  England. 
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W.  R.  BROCK  &  CO. 


To  the  Dry  Goods  Trade  of  Ontario  : 


TORONTO 


We  sent  out  a  Circular,  with  a  suggestion  as  to  one  means  of  meeting  and  overcoming 
the  keen  competition  from  large  Departmental  Stores. 

The  suggestion  was  "  to  visit  Toronto  and  pick  up  a  share  of  the  '  Drives  '  and  '  Odd  ' 
and  'Job'  Lots  which  have  been  largely  going  into  the  hands  of  City  Houses."  We  have 
been  Battered  by  the  response  to  that  Circular,  and  already  we  have  evidence  from  many 
directions  that  such  a  course  is  proving  successful. 

We  have  now  on  hand   lots  bought    to  clear  out    Manufacturers'  Stocks  in  the  following 

lines :   American  and  British  Prints,  Canadian  Tweeds,  British  Worsteds, 

and  several  lines  in  Lace  Curtains,  Embroideries  and   Hosiery,  at  interesting  prices. 

SEE  OUR  RUBBER  CLOTHING 

Letter  Orders  Specially  Provided  For. 


TORONTO 


W.  R.  Brock  &  Co, 


Toronto, 


CALDECOTT,  BURTON  &  SPENCE 

Everything  Points  to  a  good  Sorting  Trade  for  which  we 
have  made  large  preparations  and  ask  buyers  to  note  on  their 
Buying  Pad  the  following  lines,  which  will  be  found  Trade  Builders 

and  profit  makers  : 


Black  Silks 

Surahs,   Failles,   Peau  de  Soie, 
Duchess,  etc. 

Black  Dress  Fabrics 

Henriettas,  Crepons,   Serges,  etc. 

Hosiery,  61oves,  Underwear 

In  every  size  and  make. 


Parasols 

Choice  collection.     Newest  designs. 

Muslins 

Printed,  Plain  and  Spotted. 

Laces  and  Embroideries 

An  immense  stock   of  the  last  things 

from  Nottingham,  Calais  and  Germany. 


Orders  will  receive  careful  execution  and  despatch. 


Caidecott,  Burton  &  Spence 


Toronto 


The  Standard  and  only  Paper  that  Reaches  your 
Possible  Buyer  Direct. 


Circulating   throughout  every   Province   of  the   Dominion. 


Vol.  V. 


MONTREAL  AND  TORONTO,  APRIL,   1895. 


No.  4. 


THE  MacLEAN  PUBLISHING  CO.,  Ltd. 
Trade   Journal    Publishers, 

and 

Fine   Magazine   Printers, 

TORONTO,  26  Front  St.  West. 

MONTREAL,    -  -  -  -      146  St.  James  St. 

LONDON,  EN6.,     -  Canadian  Government  Offices, 

R.  Hargreaves.  17  Victoria  St.,  London,  S.W. 

JOHN  CAMERON,  General  Subscription  Agent. 

J.  B.  MacLEAN,        HUGH  C.  MacLEAN, 

President.  Sec.-Treas. 


Subscription,  $2.00. 


Published  the 

First  of  Each  Month. 


A    NEW    COVER    FOR    EVERY    ISSUE. 

Our  efforts  in  producing  artistic  and  attractive  covers,  both 
for  our  regular  and  special  numbers,  have  been  so  thoroughly 
appreciated  that  we  feel  warranted  in  allowing  our  artistic  ideas 
to  get  away  with  our  cash  box,  for  a  time  at  least.  Therefore, 
A.  H.  Howard,  R.C.A.,  one  of  the  best  designers  in  America, 
is  now  under  contract  to  furnish  us  with  a  new  cover  for  every 
issue  from  this  out.    This  month  we  show  the  first  of  the  series. 

The  cost  of  this  improvement  will  be  very  great,  but  we  in- 
tend to  maintain  the  reputation  The  Dry  Goods  Review  has 
acquired  for  originality  and  brightness. 


OUR    NEW     OFFICES. 

The  Dry  Goods  Review  is  this  month  issued  from  new 
offices.  The  offices  of  publication  are  now  No.  26  Front 
street  west,  Toronto,  and  146  St.  James  street,  Montreal. 

Ever  since  the  inception  of  The  Dry  Goods  Review  it  has 
been  the  aim  of  its  publishers  to  issue  a  journal  attractive  in  its 
appearance,  newsy  and  bright  in  its  subject  matter,  and  inde- 
pendent and  just  in  its  tone.  We  have  hewed  faithfully  to 
these  lines. 

It  is  frequently  said  regarding  individuals  that  their  efforts 
are  not  appreciated  in  this  life.  As  publishers  of  this  journal, 
our  experience  is  of  the  very  opposite  character. 

The  trade,  both  readers  and  advertisers,  have  and  are  ap- 
preciating our  efforts.     Look  this  issue  through   carefully,  and 


compare  it  with  the  same  month  of  last  year.  The  advertising 
is  more  than  doubled.  Isn't  this  proof  of  the  value  of  any 
advertising  medium  ? 

It  is  because  of  the  demands  of  this  ever-increasing  recogni- 
tion that  our  removal  was  necessitated. 

With  more  extended  arrangements  for  gathering  news,  with 
more  commodious  and  larger  offices,  with  larger  and  faster 
presses  and  other  improved  appurtenances,  the  readers  of  The 
Dry  Goods  Review  may  look  for  a  better  paper  than  ever  be- 
fore, if  this  were  possible,  and  advertisers  an  even  better 
medium  for  acquainting  the  trade  with  what  they  have  to  sell. 
But  this  can  only  be  done  by  the  co-operation  of  the  retail 
trade,  to  whom  we  look  for  assistance. 

Every  reader  of  this  journal  can  assist  us  by  sending  items 
of  news  whenever  possible  and  taking  an  active  interest  in  all 
discussions  carried  on  in  these  columns.  Suggestions  are 
always  welcomed. 


PETTY    JEALOUSY. 

GRAND  indeed  were  the  sentiments  of  the  President 
of  the  Winnipeg  Board  of  Trade  when  he  said  :  "  What- 
ever benefits  the  Dominion  as  a  whole,  interests  and  should 
gratify  every  Province."     No  petty  jealousy  lurks  there. 

Increased  trade  with  Australia  may  benefit  British  Columbia 
more  than  the  other  Provinces,  but  nevertheless  the  latter 
should  be  interested  and  gratified.  A  fast  Atlantic  service 
would  benefit  the  Maritime  Provinces  ;  then  let  the  West  sup- 
port it.  A  national  Insolvency  Bill  would  benefit  Toronto  and 
Montreal  merchants  more  than  any  others,  but  why  should 
petty  jealousy  not  allow  them  to  be  benefitted  when  not  harm  but 
justice  is  being  done  ? 

Every  merchant  who  makes  money  in  a  town  helps  that 
town  ;  why  should  his  fellow  merchants  be  jealous  of  him  ?  A 
Board  of  Trade  in  a  town  would  benefit  some  merchants  more 
than  others,  but  the  spirit  of  jealousy  should  not  prevent  the 
smaller  one  from  supporting  it  ungrudgingly.  Petty  jealousy 
among  its  citizens  is  killing  many  a  Canadian  town  to-day,  for 
without  unity  there  is  no  strength. 

There  is  too  much  jealousy  among  competitors  in  the  dry 
goods  trade.  It  leads  to  gossiping,  suggesting,  slandering  and 
backbiting.  It  fills  the  air  with  unpleasant  odors.  Peace  is 
driven  from  men's  minds,  and  dark,  cruel  discord  makes  their 
lives  unpleasant.  Let  greater  liberality  prevail,  for  is  not  this 
the  Age  of  Liberty  ? 


THE 
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CREDIT     TOO     CHEAP- 

SOME  startling  revelations  during  the  past  month  have 
shown  the  business  world  that  credit  is  too  cheap,  that 
wholesalers  are  much  too  anxious  to  sell  goods,  and  that  risks 
are  accepted  which  are  by  no  means  businesslike. 

A  gentleman  came  to  Toronto  a  few  months  ago  with  a  few 
thousand  dollars  and  an  unenviable  record.  The  wholesalers 
tumbled  over  each  other  in  their  efforts  to  sell  the  stranger 
goods,  and  the  credit  given  was  him  treble  his  capital.  He  coolly 
sold  out  one  day,  put  the  money  in  his  pocket,  and  skipped. 
His  liabilities  were  very  heavy. 

Two  gentlemen  of  the  Jewish  race,  recently  set  up  a  jobbing 
business  on  Front  street  in  the  same  city.  They  paid  their 
debts  promptly.  A  few  days  ago,  a  fire  was  discovered  in  the 
building  which  they,  with  others,  occupied.  It  was  put  out 
before  much  damage  was  done,  and  an  insurance  company  can- 
celled their  policy  for  $5,000,  claiming  that  their  stock  was 
worth  only  $2,500.  Still  the  creditors  credited,  and  a  week 
afterwards  the  debtors  had  fled. 

The  record  of  failures  during  the  ypar  1894  shows  that  the 
majority  of  failures  in  Canada  was  due  to  the  lack  of  capital. 
Putting  this  in  other  words,  it  means  that  the  wholesaler  and  the 
manufacturer  gave  a  large  number  of  merchants  more  credit 
than  their  capital  warranted.  They  overloaded  these  weak  and 
struggling  retailers  until  they  crushed  them  down. 

The  retailer  who  gives  credit  is  doing  something  unneces- 
sary. The  wholesaler  who  wouldn't  give  credit  would  have  to 
go  out  of  business.  But  the  wholesaler  who  does  not  give 
credit  judiciously  is  courting  his  own  destruction,  is  helping  to 
pile  burdens  on  those  unable  to  carry  them,  is  injuring  the  man 
who  pays  his  bills  when  due  and  is  demoralizing  business  gen- 
erally. 


THE     DEPARTMENTAL    STORE. 

MANY  people  in  Canada  have  been  watching  the  discus- 
sion of  the  advantages  or  disadvantages  to  society  of  de- 
partmental stores,  and  arguments  pro  and  con  have  been 
numerous.  Some  claim  that  the  departmental  stores  are  a 
benefit,  as  they  give  the  people  cheaper  goods.  Others  claim 
that  while  this  may  be  true  to  a  certain  extent,  the  evils  more 
more  than  counterbalance  it. 

A  leading  merchant  of  Woodstock,  T.  A.  Forman,  has 
written  a  strong  letter  on  the  subject.  He  attacks  the  idea  that 
it  is  a  case  survival  of  the  fittest,  denies  that  this  law  applies  to 
business,  and  substitutes  a  newer  law  :  "  The  survival  of  the 
financially  strongest  is  the  inexorable  result  of  commerce." 
And  we  would  add  to  this  law  the  words  :  "  Conducted  upon 
the  basis  of  absolutely  free  competition."  When  competition 
is  restricted  by  laws  against  large  trusts  and  combines  the  com- 
petition is  not  absolutely  free. 

The  great  cry  of  the  French  Revolution,  the  great  cry  of  all 
political  reformers  of  the  past  two  centuries  has  been 
"  Equality."  Equality  of  opportunity,  equality  of  property, 
equality  of  political  rights,  equality  of  social  privileges,  etc., 
these  have  all  been  sought  after.  The  man  who  has  a  thousand 
dollars  capital  is  not  an  equal  to  the  man  who  has  a  million — 
hence  equality  in  capital  does  not  obtain  at  present. 

The  departmental  store  has  a  great  capital  behind  it.  With 
this  it  becomes  a  power  to  crush  out  the  weak.     It  crushes  out 


the  small  bookseller  this  year  by  selling  all  books  at  cost  or 
or  less  ;  it  crushes  out  the  wall-paper  dealer  next  year  by  sell- 
ing wall-paper  at  jobbers'  prices  ;  it  crushes  out  the  confection- 
ery men  the  next  year  by  a  similar  process.  Thus  it  attacks 
one  trade  after  the  other,  not  all  together,  and  slowly  and 
gradually  wipes  them  all  out. 

The  department  stores  gain  in  other  ways.  Their  managers 
advertise  boldly  and  judiciously.  They  sell  close,  being  satis- 
fied with  narrow  margins.  They  buy  right  by  carefully  watching 
the  markets,  and  by  playing  the  bull.  They  are  generally  wide-  ** 
awake  to  all  the  newest  methods,  styles  and  fancies.  They  are 
usually  all-round  hustlers. 

In  so  far  as  the  departmental  store  adopts  improved  and  legi- 
timate methods,  they  are  to  be  admired.  In  so  far  as  they  un- 
necessarily disturb  the  existing  methods  of  distribution — e.g., 
by  selling  marked  lines  at  or  below  cost — they  are  to  be  con- 
demned. 

A  writer  in  a  New  York  journal  speaks  of  them  as  follows  : 
"  I  do  not  believe  consumers  are  as  well  or  as  economically 
served  by  these  department  monstrosities  as  they  could  be  by 
specialty  houses.  I  believe  that  within  ten  years  the  business 
will  again  undergo  a  change,  and  we  will  find  live,  progressive, 
modern  specialty  stores  growing  up  around  these  overgrown  and 
top  heavy  establishments.  What  Cammeyer  has  done  in  shoes, 
Sloan  in  carpets,  Rogers,  Peet  &  Co.  in  men's  clothing  and 
furnishings,  with  others  that  I  could  name,  can  be  done  in  each 
separate  line  of  trade.  What  man  in  his  senses  goes  to  one  of 
these  big  slop-shops  for  his  furnishings,  when  he  can  get  better 
goods,  better  service  and  lower  prices  at  a  specialty  store  ?  " 

If  the  departmental  store  is  advancing  on  you,  don't  sit 
down  to  weep  and  to  revile.  Adopt  the  newest  methods,  wear 
your  brightest  smile  and  keep  a-hustling. 


THE    WATTERS  CASE. 

THE  trade  generally  were  very  much  surprised  at  the  willing- 
ness Watter's,  the  assistant  Commissioner  of  Customs, 
charged  with  mis-appropriating  less  than  $200  agreed  to  com- 
promise with  a  year's  imprisonment  for  this  paltry  offence. 

It  was  explained  that  it  was  simply  an  error  in  book-keep- 
ing, and  that  the  sum  had  been  made  good  as  soon  as  the  error 
was  discovered. 

The  Government  was  condemned  for  the  severity  of  the 
sentence  they  asked  the  magistrate  to  impose.  The  fact  is  that 
neither  Mr.  Watters  or  the  Government  had  any  desire  to  in- 
vestigate further  the  affairs  of  this  department. 

According  to  the  talk  about  the  Parliament  Buildings  the 
misappropriation  of  moneys  in  the  Customs  Department  will 
easily  exceed  $100,000,  of  which  Mr.  Watters  only  received  a 
portion.  There  are  others  equally  guilty.  One  gentleman 
alone  on  one  deal  made  $20,000.  There  is  much  quiet  fun 
poked  at  the  Auditor-General — a  capable  man  who  seldom 
lets  anything  pass  him — for  not  having  discovered  some  of  these 
irrigularities. 

Another  feature,  which  was  not  gone  into,  is  one  to  which 
we  have  several  times  drawn  attention,  that  of  Customs  officials 
obtaining  goods  from  importers.  They  nominally  buy  the 
goods  on  credit  from  wholesale  importer,  or  simply  help  them- 
selves when  goods  are  passing  through,  or  they  go  to  the  ware- 
houses   and   ask  for   them.     It   is    alleged    that    Mr.    Watters 
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bought  goods  in  this  way  from  wholesale  houses  in  different 
parts  of  Canada.  In  this  respect  he  is  no  worse  than  many 
others.  An  honorable  importer  dare  not  object,  while  dis- 
honorable firms  encourage  it  because  the  can  thus  get  favors 
worth  thousands  of  dollars  annually. 

The  arrest  and  conviction  of  Mr.  Watters  shows  the  wis- 
dom of  putting  business  men  in  the  Government.  An  inex- 
perienced man  must  depend  largely  upon  his  assistants,  often 
themselves  without  the  necessary  training. 

An  experienced  business  man,  such  as  Hon.  Mr.  Wallace, 
will  not  allow  his  deputies  to  run  things.  He  will  know  the 
why  and  wherefore  of  everything.  He  will  not  take  chances  on 
anything.  This  is  why  he  has  made  a  success  of  his  Controller- 
ship  of  Customs. 

The  developments  in  this  case  also  show  the  necessity  of  a 
Dominion  Board  of  Appraisers,  such  as  they  have  in  the  States. 
With  such  an  organization  importers  are  independent  of  the 
whims  of  local  appraisers,  and  they  need  not  fear  that  importers 
at  other  points  can  get  goods  in  at  lower  rates. 


M 


MUNICIPAL     FIRE    INSURANCE, 

UNICIPAL  insurance  is  booming  just  now,  and  an  at- 
tempt is  being  made  to  introduce  it  into  Canada.  The 
idea  is  that  each  municipality  should  insure  all  the  buildings  in 
that  particular  city,  town  or  county,  and  collect  the  premiums 
as  a  sinking  fund  to  cover  losses,  and  if  above  this  to  reduce 
rates.  This  plan,  it  is  said,  will  save  agents'  commission  and 
managers'  high  salaries. 

A  draft  bill  by  Aid.  Lamb,  of  Toronto,  is  now  before  the 
Ontario  Legislature.  The  bill  is  called  the  Municipal  Fire  In- 
surance Act,  and  provides  that  the  Municipal  Council  of  every 
county,  city  or  town  desirous  of  adopting  the  provisions  of  the 
Act  may  submit  a  by-law  to  the  electors  qualified  to  vote  on 
money  by-laws.  The  said  bureau  shall  consist  of  three  mem- 
bers, to  be  called  Fire  Insurance  Commissioners,  two  to  be  ap- 
pointed by  the  Municipal  Council,  and  the  third  by  the  Local 
Board  of  Trade.  One  of  these  shall  retire  annually.  The  com- 
missioners shall  deposit  $10,000  each,  and  shall  receive  salaries 
of  between  $3,000  and  $5,000.  All  buildings  within  the  muni- 
cipality shall  be  insured  in  the  bureau  to  the  extent  of  two-thirds 
of  their  assessed  value,  but  the  commissioners  may  refuse  to 
take  a  risk  on  a  particularly  hazardous  structure.  The  com- 
missioners shall  fix  the  premiums  on  the  properties,  which  said 
premiums  shall  be  collected  in  the  same  manner  as  an  ordinary 
assessment  tax. 

Mr.  Stapleton  Caldecott,  president  of  the  Toronto  Board  of 
Trade,  when  asked  his  opinion  of  the  municipal  bureau  idea 
remarked  that  he  had  not  given  Aid.  Lamb's  particular  scheme 
much  attention,  but  that  personally  he  was  inclined  to  think  it 
not  sufficiently  comprehensive.  He  did  not  favor  the  muni- 
cipal plan,  but  he  would  advocate  the  establishment  of  a  Gov- 
ernment bureau.  The  secret  of  the  success  of  insurance  com- 
panies was  the  fact  that  their  risks  were  scattered  over  a  large 
part  of  the  world.  But  one  municipality  should  not  insure  its 
own  property,  for  one  great  conflagration  might  ruin  it. 

Mr.  P.  H.  Sims,  vice-president  of  the  Board  of  Under- 
writers, has  also  expressed  his  views  on  the  question  to  the 
writer.  He  holds  that  the  introduction  of  Aid.  Lamb's  scheme 
would  attack  and  destroy  the  credit  of  the  city.  Such  a  scheme 


he  says,  would  be  unworkable  in  a  congested  district  like  the 
city  of  Toronto.  One  extensive  conflagration  might  run  the 
corporation.  For  safe  insurance  it  was  necessary  to  scatter  the 
risks  held  over  an  extended  area. 

A  second  point  made  by  Mr.  Sims  was  that  under  the  On- 
tario Insurance  Act  provision  was  made  for  citizens,  if  they  so 
desired,  to  form  themselves  into  a  corporation  to  effect  insui- 
ance  at  a  minimum  of  cost.  This  Act  afforded  every  facility 
for  citizens  to  insure  themselves  outside  of  the  insurance  com- 
panies, and  it  would  he  wrong  to  pass  another  law,  making  it 
compulsory  for  them  to  do  what  they  had  not  seen  fit  to  do 
already  of  their  own  free  will.  It  would  be  a  manifest  injustice 
to  compel  every  property  owner  to  become  a  shareholder  in  the 
risks  of  the  underwriters. 

In  conclusion,  Mr.  Sims  stated  that  municipal  insurance 
would  be  entirely  inadequate  to  satisfy  the  requirements  of  loan 
companies,  and  parties  loaning  money  on  real  estate. 


JEWS    AS    MERCHANTS. 

> 

ALL  business  men  are  divided  into  two  classes :  honest 
business  men  and  dishonest  business  men.  In  each 
class  are  found  men  of  every  race,  such  as  the  English,  the 
Irish,  the  Scotch,  the  Canadian,  etc.  But,  unfortunately  for 
the  reputation  of  the  Jewish  race,  they  are  usually  found  among 
the  class  who  are  the  opposite  of  honest. 

It  is  claimed  that  a  fire  which  was  started  recently  in  a  cer- 
tain building  in  Toronto  was  in  the  interest  of  a  Jewish  firm 
who  occupied  the  building.  The  fire  was  discovered  and  put 
out  before  it  obtained  much  headway.  It  was  afterwards  found 
that  these  Jews  had  $5,000  insurance  on  a  stock  which  was 
sold  a  few  days  later  for  $1,250. 

A  newspaper  report  says  that  a  fire  occurred  recently  in 
Plum  Coulee,  Man.  Simon  Goldtaub,  a  merchant,  was  burned 
out,  and  put  in  his  claim  to  the  insurance  companies.  The 
insurance  people  engaged  detectives,  who  found  the  goods 
from  Goldtaub's  store  in  a  stable,  covered  with  hay.  Goldtaub 
is  in  jail. 

A  leading  wholesaler  remarked  to  the  writer,  the  other  day, 
that  a  jobber  couldn't  sell  to  a  Jew  for  cash  without  being 
"  done  up  "  by  shortage  claims,  etc.  To  sell  them  for  credit  he 
described  as  utter  folly.  He  mentions,  as  an  example,  that  his 
firm  had  just  received  a  dividend  on  one  estate  which  amounted 
to  7  per  cent.  He  never  knew  of  their  selling  to  a  person  of 
this  race  without  losing,  to  a  greater  or  less  extent. 

Canada  is  big  enough  and  free  enough  to  accommodate  a 
large  number  of  any  race  of  men.  But  each  race  must  create 
and  sustain  a  reputation  for  honesty,  if  it  desires  to  retain  the 
rights  of  citizenship  which  are  so  freely  given  under  the  guar- 
dianship of  the  British  flag.  Once  it  has  lost  this  reputation, 
it  must  become  a  hatred  and  a  burden  to  society.  It  is  to  be 
hoped  that  the  Jewish  race  will  never  attain  this  unenviable 
position  in  Canada. 


GOOD     ADVICE     AND      MANY     BRICHT     POINTERS- 

Mr.  W.  J.  Ferguson,  Stratford,  an  old  subscriber  to  The 
Dry  Goods  Review,  writes  :  "  Herewith  find  $2  on  subscrip- 
tion account.  I  find  it  a  very  practical  visitor  to  my  office, 
containing  much  good  advice  and  many  bright  pointers." 
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ADVANCE     IN    WOOL    AND    WOOLEN     FABRICS. 

IF  present  indications  are  a  reliable  criterion,  the  coming  sum- 
mer and  fall  is  to  witness  a  firm  woolen  market,  and  much 
higher  prices  on  all  kinds  of  fabrics  of  this  class.  The  sharp 
advance  In  the  price  of  raw  material  is,  perhaps,  the  most  influ- 
ential reason  why  prices  should  go  higher.  Take  the  price  of 
Canadian  fleece,  for  instance.  Two  months  ago  orders  could 
easily  be  filled  at  1 7c.  that  to-day  could  not  be  repeated  except 
at  an  advance  of  3  to  5c.  per  lb.,  for  there  has  been  free  buying 
of  wool  during  the  past  month  at  different  points  in  Ontario  at 
2ic.  In  fact,  at  the  present  writing  reports  from  different 
points  in  the  province  agree  that  the  market  has  been  well 
cleaned  up  of  the  available  supply  of  wool,  and  that  there  is 
very  little  to  be  had  at  present.  This  state  of  affairs  is  due  to 
the  active  demand  experienced  from  American  buyeis,  who 
freely  operated  in  the  wool  market  at  the  advanced  basis,  with 
the  natural  result  of  entailing  an  extra  cost  upon  our  manufac- 
turers. The  difference  in  this  respect  is  so  great  that  manufac- 
turers who  have  had  to  pay  the  increased  price  will  be  com- 
pelled to  take  account  of  it,  wrhile  those  who  were  lucky  enough 
to  get  their  supplies  at  the  lower  prices,  'are  quite  likely  to  take 
full  advantage  of  the  situation  also. 

Briefly,  substantial  advances  in  domestic  wool  and  woolen 
fabrics  are  expected,  and  the  first  intimation  in  this  connection 
came  to  hand  on  the  4th,  when  leading  jobbers  were  advised 
by  the  manufacturers  that  domestic  woolen  yarns  and  fingerings 
had  been  advanced,  though  the  exact  percentage  has  not  been 
figured  out  yet.  This  advance  in  yarns,  etc.,  is  almost  certain 
to  be  followed  by  higher  prices  on  Canadian  tweeds.  Advices 
from  buyers  on  the  other  side  with  regard  to  foreign  woolen 
fabrics  state  that  sellers  are  indifferent,  and  that  higher  values 
are  looked  for  on  both  plain  and  fancy  dress  goods.  The  re- 
sults of  the  series  of  wool  sales  which  have  just  closed  in  Lon- 
don also  strengthens  the  expectation  of  higher  prices.  There 
was  a  steady  legitimate  demand,  and  the  upward  movement 
was  a  healthy  one,  the  average  advance  realized  on  the  offer- 
ings as  compared  with  the  previous  sales  being  10  per  cent.  In 
a  word,  all  the  news  in  regard  to  woolens  infers  a  firm  market. 


FREE    TRADE    WITH    CAPE    COLONY. 

Premier  Rhodes'  proposal  for  free  trade  between  Cape 
Colony  and  Canada  would  not  probably  affect  the  wool  trade 
much  if  the  policy  were  to  carry.  Canada  imports  more  Cape 
wools  than  any  other  kind.  As  Canadian  manufactured  goods 
would  find  a  market  at  the  Cape,  it  is  supposed  that  the  devel- 
opment of  direct  trade  under  the  influence  of  cargoes  each  way 
would  bring  wool  shipments  via  the  St.  Lawrence.  A  Montreal 
importer  told  The  Dry  Goods  Review  that  this  result  was 
doubtful.  The  wool  is  now  carried  by  sailing  vessels  to  Boston 
or  New  York,  thence  being  shipped  for  Canada  by  rail  via 
Montreal.  It  is  some  years  since  wool  vessels  came  to  Mont- 
real, as  sailing  vessels  find  it  difficult  to  obtain  return  freights, 
the  exception  being  the  sugar  ships,  which  take  lumber.  Im- 
porting wool  direct  is  met  by  the  fact  that  the  rate  from  the 
Cape  to  Boston  is  9  shillings  per  bale,  while  last  year  a  rate  of 
7  shillings  to  New  York  was  accepted.  The  figure  via  the  St. 
Lawrence  in  summer  would  be  at  least  12  shillings,  and  the 
trade  would  be  limited  to  the  one  season.  The  freights  by 
steamer  would  be  much  higher.  For  instance,  imports  this 
winter  of  a  fine   line  of  French  wool  shipped  from  Bordeaux  by 


Liverpool  and  Halifax  pays  60  shillings  a  ton,  but  the  quick 
passage  may  be  an  object  in  such  a  case,  whereas  the  imports 
from  the  Cape  would  not  likely  be  affected  by  such  a  condition. 
Circumstances  are  against  making  Canada  a  continental  buying 
market  for  imported  Cape  wools,  because  even  if  the  United 
States  adheres  to  its  present  policy  of  free  wool,  imports  via  the 
St.  Lawrence  are  necessarily  confined  to  the  six  months  of  navi- 
gation, while  the  American  ports  are  open  the  year  round.  To 
utilize  Halifax  in  winter  would,  owing  to  the  rail  rates  inland, 
be  extremely  difficult.  It  is,  of  course,  hard  to  predict  what 
would  be  the  outcome  of  free  trade  with  Cape  Colony  and  the 
establishment  of  a  direct  line  of  vessels.  The  imports  of  Aus- 
tralian wool  have,  since  the  Vancouver  service  was  begun,  been 
tried  by  that  route,  and  the  route  has,  so  Dry  Goods  Review 
is  assured,  been  satisfactory  ;  but  one  Ontario  woolen  mill  re- 
ports having  tried  that  route  and  the  gain  of  one  month  in  time 
was  not  found  a  sufficient  inducement  to  import  always  by 
Vancouver.  It  seems  therefore  improbable  that  free  trade  with 
Cape  Colony  would  either  revolutionize  the  wool  trade  or  affect 
the  woolen  industry  to  any  extent.  The  only  prospect 
is  that  lower  freights  might  ensue,  and  this,  cheapening 
manufacture,  might  give  Canadian  dry  goods  houses  an  oppor- 
tunity of  doing  business  in  other  regions  besides  Cape  Colony. 


MONEY     IN     GOVERNMENT     BONDS- 

There  is  more  money  in  buying  Government  bonds  than 
in  wholesaling  or  retailing  dry  goods. 

The  U.  S.  Government  recently  sold  $50,000,000  of  4  per 
cent,  bonds  at  $104.4.  Boston  placed  $1,000,000  of  bonds 
during  January  at  $113.51.  The  U.  S.  bonds  ought  to  be 
worth  as  much  as  the  Boston  bonds,  and  hence  those  who 
bought  the  U.  S.  bonds  made  $4,555,000  on  the  deal.  But  in 
reality  the  bonds  were  worth  more  than'  $113.51,  and  hence 
the  profit  was  really  more  than  this. 

The  Quebec  Government  recently  sold  $5,500,000  worth  of 
bonds  at  77.  The  French  bankers  who  bought  them  turned 
them  over  at  an  average  of  85^,  thus  making  a  clear  profit  of 
$467,500,  or  $8.50  on  every  $100. 

And  yet  times  are  hard  in  the  United  States  and  Quebec. 
But  those  who  have  the  capital  and  the  "  pull  "  are  making  their 
money  very  easily.  In  these  days  of  grasping  financiers,  demo- 
cratically governed  countries  should  go  out  of  the  bond-issuing 
business. 


A  POINTER  FOR   THE    WHOLESALE  HOUSES 

Talking  to  a  Manchester  man  the  other  day,  he  said  to  me  : 
"  You  Canadian  travelers  carry  altogether  too  much  baggage. 
It's  simply  ridiculous.  The  biggest  houses  in  Manchester  don't 
send  out  one-third  the  weight  of  baggage  that  Canadian  houses 
do.  Your  domestic  staples  weigh  about  300  lbs.  One  large 
pattern  book  made  of  good  linen  paper  with  canvas  board 
covers  fitted  in  a  leather  case  should  suffice.  In  this  book  you 
could  sample  every  piece  of  goods  in  a  half-a-million  dollar  stock, 
by  using  small,  three-cornered  clippings.  The  smaller  the  better 
as  long  as  patterns  are  shown  distinctly. 

"  You  carry  two  or  three  yards  of  cloth  for  feelers.  There's 
no  necessity  for  it ;  half  a  yard  is  quite  enough.  Have  each 
feeler  hemmed  or  bound  with  pink  or  black  tape.     Your  feelers 
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should  not  weigh  more  than  50  lbs.;  carry  them  in  a  good  black 
glazed  covering. 

"  In  fact,  your  samples  weigh  too  much  all  round.  They 
should  not  weigh  more  than  600  lbs.,  instead  of  which  some  of 
you  carry  2,000  lbs.  You  are  behind  the  age.  It  costs  you 
too  much  to  travel.    The  railways  alone  get  the  benefit  of  it." 

Tom.  Swalwell. 


N.  B-    INSOLVENCY    LAW. 

The  new  insolvency  law  just  passed  by  the  New  Brunswick 
Legislature  is  regarded  with  favor  by  business  men,  because  it 
does  away  with  unjust  preferences  which,  for  a  long  time,  have 
been  a  disgrace  to  that  province.  Let  Nova  Scotia  now  do 
likewise  and  soon  it  will  not  matter  whether  or  not  the  Dominion 
Legislature  refuses  to  pass  a  uniform  National  Insolvency  Law. 

The  Act  renders  null  and  void  any  confession  of  judgment 
or  undue  preference  given  in  favor  of  one  creditor  to  the  detri- 
ment of  others,  by  a  party  who  is  insolvent  or  unable  to  pay  his 
full  debts,  or  is  about  to  become  insolvent.  Provision  is  made 
for  assignments  by  insolvents  to  the  Sheriff  or  other  assignee  for 
the  benefit  of  all  their  creditors,  and  the  assignee  is  to  receive 
such  remuneration  as  shall  be  voted  him  by  the  creditors  at  any 
meeting  called  for  the  purpose  after  the  first  dividend  sheet  has 
been  prepared,  or  by  the  inspectors  in  case  the  creditors  fail  to 
vote  it,  or  failing  that,  by  a  judge.  Notice  of  assignments  must 
be  published  in  the  Royal  Gazette  and  also  in  a  newspaper  of 
the  district,  and  the-  votes  of  creditors  shall  be  calculated  as 
follows  :  One  for  claims  between  $100  and  $200,  two  for 
claims  of  $200  to  $300,  three  for  every  claim  of  $500  to  $1,000, 
and  one  more  for  every  additional  $1,000  or  fraction  thereof. 

The  various  powers  and  duties  of  assignees  are  clearly  out- 
lined in  the  Act. 


VERY    CARELESS,     INDEED- 

On  March  20  C.  A.  Scott,  of  Wallace,  N.S.,  lost  heavily  by 
a  fire,  which  destroyed  his  store,  stock  and  books.  There  was 
no  insurance  on  the  building.  There  was  no  insurance  on  the 
stock.  The  safe  was  not  locked.  This  is  an  example  of  care- 
lessness, surely. 

A  retailer  owes  it  to  himself,  to  his  family,  and  above  all  to 
his  creditors,  to  keep  well  insured.  A  merchant  who  is  not 
well  insured  should  not  receive  credit. 


UNIFORM     CUSTOMS     CHARGES. 

From  time  to  time  the  attention  of  the  trade  and  of  the 
Customs  Department  has  been  drawn  in  these  columns  to  the 
different  rates  at  which  goods  were  passed  at  the  various  ports 
in  Canada  In  Montreal  an  article  would  be  entered  for  duty 
at  10  or  15  per  cent.,  while  on  exactly  the  same  kind  of  article 
two  or  three  times  as  much  would  be  charged  in  Toronto  or 
some  other  port.  In  other  instances  Toronto  or  another  port 
was  cheaper  than  Montreal. 

With  such  a  difference  in  the  duty  importers  at  the  favored 
port  have  been  able  to  undersell  their  competitors  in  every  part 
of  Canada. 

Complaints  were  made,  but  no  attention  was  paid  to  them  ; 
and  in  some  instances  importers  at   the  non-favored  points  had 


to  give  up  the  sale  of  the  article  or  else  they  would  pass  them 
at  the  favored  port  and  pay  the  difference  in  freight.  This  was 
done  extensively  in  one  article  on  which  the  duty  was  equal  to 
$2  per  cwt.  in  Montreal  and  Ottawa,  and  $4  everywhere  else. 

Recently  Controller  Wallace  tojk  the  matter  up  in  a  busi- 
ness like  manner  and  put  on  a  staff  of  six  clerks  who  occupy 
their  time  in  checking  entries.  The  chief  checker  has  been 
made  responsible  that  the  same  rate  of  duty  is  charged  at  every 
port.  He  devotes  his  attention  almost  entirely  to  Montreal 
and  Toronto  entries,  every  one  of  which  must  pass  through  his 
hands. 

In  the  past  numerous  complaints  have  been  made  by  the 
trade  to  this  paper  about  these  entries.  Should  any  arise  in 
future  we  would  like  to  hear  from  those  having  the  grievance. 


IT    IS    READ    AND    APPRECIATED. 

Here  is  what  James  C.  Campbell,  of  Woodstock,  winner  of 
the  Prize  Essay  on  "  How  to  Draw  and  Keep  Trade,"  and  writer 
of  "  The  Position  and  Aims  of  the  Dry  Goods  Clerk,"  in  our 
March  number,  says  :  "  The  mails  bring  me  many  letters  con- 
taining kind  words  from  friends  in  the  trade,  both  known  and 
unknown.  Of  course  it  is  a  pleasure  to  receive  such  kind 
wishes  at  any  time,  but  to  receive  them  so  promptly  proves  two 
things  :  First,  that  your  journal  is  read  at  once ;  and,  second, 
that  the  trade  appreciate  any  efforts  honestly  put  forth  in  its 
interests." 


IMPORTS     AT     TORONTO. 

FIGURES  are  instructive,  although  somewhat  wearisome. 
With  considerable  trouble,  The  Dry  Goods  Review  is 
able  to  present  its  readers  with  a  comparative  statement  of  the 
imports  at  Toronto  during  the  past  six  years  in  the  dry  goods 
and  kindred  trades.  Some  lines  show  an  increase  and  some  a 
decrease,  but  the  increase  on  the  whole  is  decided,  with  the 
exception  of  last  year. 

These  figures  do  not  show  the  whole  of  Toronto's  imports  in 
these  lines,  as  quite  a  number  of  cases  are  passed  through  the 
Customs  at  Montreal  and  are  credited  to  that  city. 

All  the  goods  shown  are  imported  either  from  the  United 
States  or  Europe,  and  all  are  dutiable  except  the  last  seven 
classes. 

Value  of  dry  goods,  etc.,  received  at  Toronto  for  six  years. 
Fiscal  year  ends  June  30th  : 


Article. 

1888-9 

Braces  and  Suspenders 
Buttons  of  Hoof,  Rub- 
ber Composition 
Cocoa  Matting 

7,902 

J-    92>747 

492 

6,087 

1,221,999 

I.5I3 

20,109 

89.975 
603,153 
377.c34 
136,  4 

8o,2s9 
371,881 

14,013 

47,420 

960,517 

2,511, .99 

67,951 

Cuffs 

Flax  Manufactures  . . . 
Fur  Manufactures  .... 

Mats  and  Rugs 

Oil  Cloth 

Silk 

Woolen  Manufactures 
Wool 

Bolting  Cloth   

2,136 
5,962 
".349 

3.544 

Hatters'  Bindings 

Totals 

7.S75.492 

1889-90 


4,009 
99.191 

442 

10,662 

1, 181, =08 

1,684 

i7.I_i9 

94,603 

612,981 

369.245 

107,237 

87,619 

357.079 

15.747 

45.792 

1.013,554 

3.032,695 

34.3" 

204,742 

34.009 

5.290 


8,149 
25,847 


7.364.435 


116,945 

1,615 

17.385 

1. 194-474 

2,175 

12,267 

91,58; 

81,279 

497.49' 

379.593 

1 19,613 

178,441 

393,  io2 

18,356 

44,435 

937,285 

2.450,849 

75,76i 

134,721 

19,824 

9,510 

125 

6,762 

25,960 


6,818,451 


215 

532 

16,553 

19,779 

1.233.363 

1,367,863 

2,785 

3,653 

1 1.320 

7,887 

1 10,300 

125,665 

63,865 

58,467 

612,092 

644,460 

481,582 

467.560 

156,257 

107,377 

203,049 

179,209 

394,303 

424,074 

26,807 

i5,9°2 

40,977 

38,266 

989,568 

1,045,294 

3,036,927 

3,076,166 

110,764 

89,787 

122,642 

174.582 

16,408 

77.674 

5.959 

10,676 

171 

213 

9,251 

11,097 

39, '76 

33.618 

1893-4 


'7.345 
120,574 


7,828,551   8,117,711 


10,638 
76,240 

1.944 

20,405 

i,io3-,463 

2.354 

6,998 

100,976 

80,235 

649,002 

370,898 

132,527 

151,429 

391,099 

36,620 

30,968 

852,873 

2,588,197 

5i,952 

172,448 

74.240 

8.295 

10,391 
38,302 


6,962,492 
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A     RETAILERS'    ASSOCIATION. 

THE  Montreal  Retail  Dry  Goods  Association  are  discussing 
just  now  a  matter  of  some  moment  to  retailers  every- 
where— whether  cheap  lots  being  sold  at  a  low  price  should  be 
paraded  outside  the  store  with  a  placard  announcing  the  "  sacri- 
fice. "  Mr.  Chagnon,  the  president,  favors  the  abolition  of  this 
system,  as  it  tends  to  unduly  lower  prices  with  all  the  stores. 
A  customer  seeing  a  special  price  on  a  staple  article  at  one 
store  will  move  on  to  another,  and  being  asked  a  fair  price  for 
the  regular  goods,  will  retort,  "  Oh,  but  I  see  them  for  a  dollar 
a  pair  less  at  So-and  Sors."  And  thus  prices  are  unduly  and 
unnecessarily  depressed.  This  association,  which  has  been  in 
existence  for  some  years,  actively  concerns  itself  in  matters 
affecting  the  retail  trade.  It  has  a  membership  of  over  too 
firms,  principally  in  Montreal,  but  with  a  few  outside  the  city  also. 
Among  the  reforms  which  it  was  organized  to  effect  are  the  sale 
of  dry  goods  by  pedlars,  and  retail  selling  by  wholesale  houses. 
Some  years  ago  the  latter  practice  was  found  to  be  prevalent  in 
Montreal,  and  protests  against  it  have  resulted  in  a  lessening  of 
the  evil,  so  far  as  the  scope  of  the  association  extended.  In 
municipal  affairs,  also,  efforts  are  constantly  being  made  to 
guard  the  interests  of  the  retailer.  The  tax  on  pedlars  has  been 
increased  from  a  point  as  low  as  $4  to  $25  annually,  and  a 
pedlar  who  uses  a  cart  has  now  to  pay  a  license  fee  of  $100. 
Another  feature  of  this  trade  is  the  practice  of  pedlars  to  come 
into  .Montreal  at  a  promising  season,  secure  a  license  for  a 
limited  period,  and  proceed  to  undermine  the  retail  trader. 
These  transients  often  come  from  the  States,  are  in  no  sense 
entitled  to  the  privileges  they  claim,  and  constitute  a  serious 
menace  to  legitimate  trading.  The  Retail  Dry  Goods  Associa- 
tion meets  monthly,  and  the  following  have  just  been  elected 
officers  for  the  present  year  : 

President,  C.  P.  Chagnon,  Treasurer,  Z.  Moison, 

1st  Vice-pres.,  Jas.  Normandin,     Asst.  Treasurer,  G.  Labonte, 
2nd  Vice-pres.,  Jules  Huot,  Secretary,  O.  Lemire, 

Cor.  Sec,  J.  H.  Lemieux,  Marshal,  P.  E.  Beauchamp. 

Ass.  Sec,  J.  N.  Paquin. 


MACKEDIE     &     CO.'S     COMPROMISE. 

J.  W.  Mackedie  &  Co.,  wholesale  dry  goods,  Montreal,  have, 
in  view  of  temporary  difficulties,  made  an  arrangement  with 
their  creditors  on  the  basis  of  65  cents  on  the  dollar,  and  will 
continue  the  business  with  good  prospects  of  future  success. 
Messrs.  Mackedie,  possessing  an  excellent  record  for  integrity 
and  ability,  have  received  much  sympathy  in  the  embarrass- 
ments which  overtook  them.  The  firm  did  a  profitable  busi- 
ness for  a  number  of  years,  and,  as  happens  in  many  cases, 
some  of  the  principals  invested  in  the  Chicago  markets,  notably 
pork  and  wheat.  These  speculations  were  at  first  successful, 
but  later  on  losses  took  place  aggregating  as  high  it  is  said,  as 
$75,000.  At  the  same  time  profits  in  the  Northwest  trade, 
where  the  firm  did  a  good  business,  declined,  and  the  statement 
for  1894  decided  the  junior  partner,  Mr.  McMartin,  to  retire. 
Reports  indicating  that  the  firm  had  made  losses  and  were  pay- 
ing the  banks  high  rates  for  discount,  further  complicated  the 
position,  and  as  trade  continued  dull,  renewals  were  asked  for 
obligations  maturing  in  February  and  March.  These  were 
readily  granted,  but  at  the  instance  of  the  Bank  of  Montreal 
and  Molson's   Bank,  which  were   interested,  it  was  decided   to 


have  a  general  arrangement,  which  finally  resulted  in  the  com- 
promise mentioned  above.  The  firm's  liabilities  are  placed  at 
about  $87,000,  and  there  is  a  surplus  of  $20,000  over  all  liabil- 
ities, a  sum  considered  ample  to  ensure  the  permanent  success 
of  the  business.  It  is  believed  that  this  is  a  very  moderate 
estimate  of  the  assets,  so  that  the  firm  is  in  a  good  position  and 
can  add  a  partner  if  desirable.  As  the  trouble  was  due  to  special 
losses  combined  with  dull  trade,  the  expectation  is  that  the  firm 
will  soon  retrieve  its  position,  as  the  principals  are  in  high 
standing  and  possess  undoubted  capacity. 


IN  BRITISH  COLUMBIA. 

"  British  Columbia  is  progressing,"  said  Mr.  Haughton,  of 
T.  Haughton  &  Co.,  88  Yates  street,  Victoria,  B.C.,  when  he 
called  at  the  Review  office  during  his  recent  visit  to  the  east- 
ern markets.  "  Mining,  fishing  and  lumbering  are  becoming 
very  important  industries  in  that  province,"  he  said,  "and  are  em- 
ploying more  and  more  men  every  year." 

"  British  Columbia  is  beginning  to  grow  more  wheat,  but  as 
yet  the  production  does  not  equal  the  consumption.  The 
wheat  grown  in  the  south  is  not  good  for  flour,  as  the  kernel 
never  dries  sufficiently  ;  but  in  the  centre  and  north,  good  flour 
wheat  can  be  and  is  being  grown.  Four  large  flouring  mills  are 
now  in  existence,  and  less  flour  is  being  imported." 

Mr.  Haughton  says  the  province  is  very  anxious  for  another 
railway.  The  Canadian  Pacific  only  runs  through  the  southern 
portion.  In  the  northern  central  part  of  the  province  lies  the 
great  Cariboo  district,  with  its  enormous  mineral  resources. 
Here  also  is  a  great  district  containing  some  20,000  square 
miles  of  the  finest  agricultural  country  in  the  world,  and  capable 
of  producing  the  best  grade  of  wheat.  The  proposed  British 
Pacific  will  tap  both  these  districts,  pass  down  through  the  west- 
ern part  of  the  province,  cross  the  Seymour  Narrows,  and  tra- 
verse the  whole  length  of  Vancouver  Island,  with  its  terminus 
at  Victoria.  When  this  railroad  comes,  and  it  is  expected  that 
a  commencement  will  be  made  this  year,  British  Columbia  will 
become  one  of  the  most  important  provinces  in  the  Dominion. 


LONG     CREDITS    CONDEMNED. 

WHEN  President  Bole,  of  the  Winnipeg  Jobbers'  Union, 
tackled  the  credit  system  in  his  annual  address,  he 
spoke  fearlessly  and  boldly,  and,  in  our  opinion,  wisely.  He 
said  :  "  Referring  to  the  state  of  business  in  this  country,  it  is 
pleasant  to  learn  that  all  parts  of  the  province  report  an  abridge- 
ment, and  in  some  places  a  total  suspension,  of  the  credit  sys- 
tem. Low  prices  and  hard  times  have  taught  merchants  some 
useful  lessons,  the  most  important  of  which  is  the  fact  that 
$1,000  worth  of  book  accounts  is  a  less  satisfactory  asset  than 
half  that  amount  of  staple  goods  on  the  shelves.  The  insane 
desire  to  do  a  large  business  on  this  hazardous  basis  is  giving 
place  to  more  rational  methods.  If  the  period  of  depression 
through  which  we  are  passing  is  educating  the  mercantile  com- 
munity up  to  sane  notions  on  the  question  of  credit,  let  us  all 
cherish  the  memory  of  these  past  two  years.  While  we,  as 
wholesale  merchants,  gladly  welcome  this  wholesome  reform  in 
the  country,  we  must  not  forget  that  we  are  not  wholly  guiltless 
of  the  existence  of  the  evil.  The  country  merchant  who  can 
get  long  credits  is  tempted  to  give  them.  While  the  reform  is 
going  on  in  the  country,  is  it  not  an  opportune  time  to  consider 
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a  like  reform  in  our  own  circle?  It  is  true  we  must  meet  com- 
peting eastern  cities  in  the  matter  of  terms,  but  it  is  not  im- 
possible to  confer  with  them  on  this  important  subject.  East- 
ern jobbing  centres  are  as  weary  of  long  credits  as  we  are.  and 
might  be  induced  to  fall  into  line.  In  Canada  we  can  boast 
of  many  stable  commercial  institutions — among  others  our 
banking  system — but  our  system  of  credit,  long  and  cheap,  is  a 
disgrace  to  our  commercial  fabric.  In  the  United  States  the 
reverse  is  the  order.  The  recent  period  of  depression  devel- 
oped many  weak  points  in  the  American  banking  system,  and 
hundreds  of  monetary  institutions  went  to  the  wall,  but  their 
system  of  short  credits  saved  the  nation.  Wholesale  houses 
were  able  to  carry  themselves,  a  thing  impossible  in  Canada  if 
an  epidemic  of  failure  broke  out  among  our  banks." 


COMBINATION     IN     COTTONS. 

"  I  look  for  an  improvement  in  cottons,"  said  John  H. 
Parks,  the  St.  John  cotton  manufacturer.  ':  The  growers  are 
forming  a  combination  to  reduce  the  acreage  25  per  cent.,  as 
was  done  in  1892,  when  they  brought  the  production  down  to 
six  and  a  half  million  bales,  against  nine  million  in  1891,  and 
the  acreage  to  fifteen  million  from  twenty  million.  If  they  suc- 
ceed, as  is  not  improbable,  prices  will  advance,  but,  of  course, 
not  for  some  time.  In  1892  the  reduction  in  acreage  resulted 
in  an  advance  in  raw  cotton  from  6^  to  10c.  The  situation 
now  is  very  much  as  it  was  in  the  spring  of  1862,  when  I 
bought  at  6^c.     This  year  I  have  bought  lower  than  that,  for 


it  looks  as  if  the  past  season's   crop  amounts  to  over  nine  mil- 
lion bales. 

"  As  regards  our  own  business,  we  had  a  satisfactory  year. 
We  were  not  compelled  to  shut  down,  as  many  of  the  other 
manufacturers  were."  Mr.  Parks  spent  the  latter  part  of  Febru- 
ary and  most  of  March  in  Montreal,  Toronto  and  the  west,  and 
finds  a  slight  improvement  in  the  dry  goods  trade. 


COURTESY     IN     TRADE. 

Salesmen  in  Canada  are  often  lacking  in  that  courtesy  to- 
wards their  competitors  which  is  very  strictly  observed  by  those 
who  know  the  requisites  of  a  gentleman. 

An  instance  occurred  recently  in  Toronto  which  illustrates 
this.  A  buyer  for  a  retail  house  which  had  recently  been 
burnt  out  was  on  one  of  the  upper  flats  of  a  certain  wholesale 
house  buying  goods.  A  salesman  of  another  house  was  anxious 
to  sell  this  buyer  the  particular  goods  which  were  being  order- 
ed. He  visited  the  former  warehouse,  and  went  up  and  began 
to  interview  the  buyer  before  the  buying  was  finished.  Ap- 
parently the  object  was  to  prevent  the  buyer  finishing  his  order. 
Foiled  in  this,  he  went  to  a  neighboring  warehouse  and 
telephoned  the  buyer  in  the  name  of  his  (the  buyer's)  employer 
in  order  to  draw  him  away  and  prevent  the  sale.  By  this  time 
the  purpose  was  discovered,  and  the  meanness  prevented. 

These  are  certainly  the  days  of  keen  competition,  but 
anxiety  to  sell  goods  should  not  lead  a  salesman  to  forget  the 
courtesies  which  should  exist  in  trade  as  well  as  in  social  life. 


Knox,  Horgan  &  Co 


HAMILTON,  ONT. 


c 


Beg  to  inform  the  retail  trade 
that  they  are  prepared  to 

DO  BUSINESS 
WITH  MERCHANTS 
ON  THE  NEW  BASIS 

Of  buying  small  parcels, 

and  when  required 


TO  DO  THIS 

THEIR   STOCK  WILL   BE   KEPT 
FULLY  ASSORTED 


In  Staple,  Domestic  and  Imported  Lines 
the  year  round. 


03 

Give  their  Representatives  a  Look  Through  when  they  Visit  Your  Town 


OR 


Send  for  Samples  and  Quotations  and  try  their 
Letter  Order  Department  this  Spring. 
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TRADE     REQUIREMENTS. 

THK  Dry  Goods  Review  had  an  interesting  chat  with 
Messrs.  Brophy,  Cains  &  Co.  on  the  management  of  a 
business,  etc.,  and  what  they  termed  Trade  Requirements.  "We 
use  the  term  Trade  Requirements,"  said  they,  "in  a  broader 
sense,  perhaps,  than  would  on  first  thought  suggest  itself  to  you, 
and  could  best  explain  our  meaning  by  detailing  some  of  the 
points  which  we  think  are  included  therein.  First  of  all,  let  us 
say  that  at  no  time  did  business  require  the  undivided  attention 
of  those  connected  with  its  management  more  than  at  present. 
The  necessary  expenses  of  conducting  a  large  business  are 
heavy  ;  competition  is  keen  ;  to  be  successful  means  economy, 
close  attention,  hard  work. 

"  Now,  to  answer  your  query  as  to  the  points  embodied  in  the 
term  Trade  Requirements,  commence  with  the  warehouse.  It 
should  be  centrally  located,  easy  to  get  at,  a  modern  warehouse, 
not  too  expensive,  but  with  the  interior  well  lighted,  heated  and 
ventilated — this  for  the  comfort  and  health  of  all  concerned. 
The  general  offices  should  be  convenient  to  the  main  entrance  ; 
this  saves  time.  The  entry,  packing  and  shipping  rooms  must 
be  on  the  ground  floor,  with  easy,  quiclc  and  good  facilities  for 
receiving  and  shipping  goods  ;  here,  again,  time  is  gained. 

"  An  elevator  that  takes  your  customer  to  the  fourth  or  fifth 
floor  in  less  time  than  he  could  walk  half  way  up  to  the  first 
floor,  saves  his  time  as  well  as  yours  ;  it  also  does  the  work  of 
half  a  dozen  men  in  conveying  goods  up  and  down  to  the  differ- 
ent flats. 

"  Every  floor,  every  table,  every  shelf  should  always  be  kept 
so  clean  that  goods  cannot  be  soiled  on  them.  For  such  goods 
as  laces,  ribbons,  embroideries,  insertions,  etc.,  we  have  large 
glass  cases,  and  the  goods  reach  our  customers  as  fresh  and 
clean  as  when  they  left  the  makers'  hands.  Do  not  crowd  or 
force  goods  upon  a  buyer — he  knows,  or  should  know,  what  his 
trade  requires — but  introduce  with  politeness,  and  without 
wasting  time,  every  line  of  goods  you  carry. 

"  Let  your  staff  be  composed  of  educated,  intelligent  men  ; 
explain  to  them  what  the  goods  are  which  they  are  expected 
to  sell ;  tell  them  how  they  are  made  and  where  they  come 
from.  They  have  a  future,  and  their  success  later  in  life  is 
largely  dependent  upon  the  help  and  training  you  give  them. 

"  Watch  the  markets  ;  study  them,  also  your  customers  and 
their  wants.  Buy  Trade  Requirements ;  no  retailer  wants  to 
waste  time  looking  at  500  different  prices  in  gloves — and  that 
applies  to  all  departments.  When  you  take  up  a  line  of  goods, 
have  it  complete;  give  value  for  every  dollar;  have  popular 
prices. 

"These  are  some  of  the  points  we  have  in  mind  when 
speaking  of  Trade  Requirements.  Now  come  and  look  through, 
and  we  will  show  you  that  we  try  to  carry  out  all  that  we  have 
spoken  of." 


THEY     SHOULD     BE     ENCOURAGED. 

A  Montreal  manufacturer  told  Dry  Goods  Review  that 
wholesalers  might  do  more  with  Canadian-made  articles  if  they 
were  not  so  fond  of  increasing  foreign  competition  by  the  extent 
and  variety  of  their  importations.  They,  in  some  cases,  seemed 
to  make  a  special  effort  to  rule  out  the  native  article  by  import- 
ing with  such  care  as  to  avoid  the  varieties  chosen  by  other 
houses,   thus   being    enabled  to   push   trade  in   certain   grades 


as  their  own  specialties.  This  policy,  combined  with  the  fact 
that  Canadian  makes  have  to  conquer  a  certain  preference  for 
the  foreign  over  the  native  product,  increased  the  difficulty  of  a 
limited  market.  More  co-operation,  he  believed,  between  the 
maker  and  the  wholesaler  would  prove  a  marked  stimulus  to 
Canadian  manufacture  by  encouraging  new  styles,  greater 
excellence,  and  thus,  through  enlarging  trade,  enhance  the  mar- 
gin of  profit. 


CANADIAN  COTTONS  ABROAD. 

The  Montreal  Herald,  a  free  trade  organ,  says  :  It  is  an- 
nounced by  The  Journal  of  Fabrics  "  that  the  Montmorency 
Cotton  Mill  has  declared  a  dividend  for  the  past  year,  and  this 
mill  is  running  exclusively  on  cottons  that  are  shipped  to  China, 
in  competition  with  England,  the  United  States  and  Germany." 
There  can  be  no  doubt  that  the  shareholders  are  to  be  con- 
gratulated sincerely  upon  this  evidence  of  the  soundness  of  their 
investment.  In  a  market  to  capture  which  the  cotton  spinners 
of  the  world  are  bending  their  energies,  Canadian  skill  and 
Canadian  pluck  have  won  a  secure  place.  This  is  an  achieve- 
ment of  a  sort  which  should  quiet  much  talk  about  the  inability 
of  the  Canadian  manufacturer  to  live  and  prosper  in  open  com- 
petition with  the  world. 


WINDOW-DRESSING. 

The  Review  has  been  trying  to  collect  ideas  for  its  readers 
and  at  the  same  time  to  encourage  those  who  take  pains  to 
have  neat  windows.  With  these  aims  in  mind  a  competition 
was  inaugurated  which  closes  April  15th.  Three  cash  prizes 
are  offered.  Because  your  windows  are  not  the  best  in  the 
world  is  no  reason  you  should  not  enter  the  contest.  The  merit 
of  windows  is  comparative;  that  is,  their  merit  in  a  contest  of 
this  kind  depends  on  their  being  as  good  or  better  than  some 
other  person's. 

Encourage  your  clerks  by  letting  them  have  a  try  at  it. 
There  is  time  yet,  as  only  three  windows  are  required. 


A     BIG     TRADE     IN     LACES. 

The  spring  season  with  Kyle,  Cheesborough  &  Co.  so  far 
has  been  marked  by  the  rapid  growth  of  their  lace  trade.  This 
branch  of  their  business  has  been  highly  satisfactory,  and  their 
buyer  is  now  in  Europe,  having  gone  early  in  order  to  assist  the 
firm  with  the  latest  novelties  in  this  line.  Since  the  first  of  the 
present  year  the  firm  have  handled  25,000  pieces  of  lace,  and 
there  is  still  more  to  follow,  which  is  a  striking  illustration  of 
this  branch  of  their  trade. 

In  light  and  fancy  cotton  and  wool  dress  fabrics  Kyle, 
Cheesbrough  &  Co.  are  showing  what  they  consider  to  be  the 
most  attractive  collection  in  this  line  they  have  ever  been  able 
to  secure.  The  increasing  demand  for  this  class  of  goods  has 
enabled  manufacturers,  particularly  foreign  makers,  to  produce 
some  of  the  most  charming  effects  in  these  goods  that  they  have 
ever  seen,  and  this  firm  considers  the  results  of  their  efforts  in 
this  particular  highly  gratifying,  while  they  keep  on  securing 
each  novelty  as  it  comes  out. 


H.  M.  Belcher,  of  Gault  Bros.  Co.,  is  now  on  the  ocean   on 
his  fall  buying  trip.      He  will  be  away  until  the  middle  of  May. 
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Is  admittedly  the 
Best  Selling  .  .  . 


WATERPROOF 


in  the  market,  as  proved  by  the 
experience  of  years.    :     :     :     : 


"  The  Distingue  "  has  received  the  most  flatter- 
ing encomiums  of  the  trading  world ! 


The  following  are  examples  of  opinions  of  "The  Distingue,"  voluntarily  expressed 

in  writing  by  Houses  on  this  side  : 


t 
t 
t 


f 
t 


4 
4 
4 
4 
4 

i 

4 


4 


S.  GREENSHIELDS,  SON  &  CO.,  Montreal, 

say:  "We  have  been  selling  '  The  Distingue '  Water- 
proof very  largely  for  the  last  four  years,  and  it  has 
given  the  greatest  satisfaction  to  our  customers.  It  is 
free  from  the  disagreeable  odor  of  the  ordinary  Macin- 
tosh, perfect  in  fit  and  finish,  and  made  in  the  choicest 
designs.  We  find  it  to  be  the  best  selling 
Waterproof  in  Canada,  and  In  our  opinion  it 
Is  unsurpassed   tor  all  round  excellence." 

McMASTER  &  CO.,  Toronto, 

say  :  "  'The  Distingue'  Waterproof  is  unrivalled  as  a 
perfect-fitting  perfect  garment,  and  is  unapproachable  by 
any  other." 

GAULT  BROS.  &  CO.,  Montreal, 

say:  "We  recommend  'The  Distingue'  Garments, 
because  elegant  in  style,  carefully  made,  free  from 
disagreeable  smell,  and  MOST  IMPORTANT,  will 
stand  the  Canadian  climate,  both  heat  and  cold.  This 
make  always  kept  in  stock." 

ROBERT  LINTON  &  CO.,  Montreal, 

say  :  "  (Thp  Distingue'  Garments  are  still  to  the  front, 
both  in  quality  and  style  ;  no  trouble  selling  them,  on 
account  of  their  many  advantages  over  the  ordinary 
Macintosh." 

WYLD,  GRASETT  &  DARLING,  Toronto, 

"We  have  kept  'The  Distingue'  Waterproof  in  stock 
for  several  seasons.  We  find  them  entirely  free  from 
odor,  thoroughly  waterproof,  and  have  given  entire 
satisfaction." 

CAVERHILL  &  KISSOCK,  Montreal, 

"  After  examining  waterproof  garments  from  several 
manufacturers,  we  cannot  but  admit  that,  '  The  Dis- 
tingue '    leads  them  all  in  style  and  finish." 

LONSDALE  REID  &  CO. 

say:  "' The  Distingue'  Waterproofs  give  perfect  satis- 
faction to  all — style  cut  and  finish  most  desirable." 


Victoria* 

The  Disrin«Sue  Waterproof  • 


Reliable  Proofing!     Choicest  Designs  ! 
Reasonable  Prices !        Newest  Styles  ! 

ASK    TO    SEE    SAMPLES. 
Every  garment  has  a  silk  label  or  hanger  bearing  the  registered  title 


•Oxford* 

TheDistmgue'Wafi  .proof- 


"The  Distingue." 

These  goods  may  be  had  from  any  of  the  leading  wholesale  houses.  In  ordering,  please  quote  the  Registered  Title,  "  The  Distingue. 
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cent,  net  of  paper  was  promptly  taken  up,  and  this  is  regarded 
as  satisfactory.  There  were  a  few  renewals  asked  for  and  some 
grumbling  reported,  but  on  the  whole  good  results  have  been 
recorded. 


FIGURINE. 

J.  N.  Stewart,  Dunnville,  Out.—"  Would  you  kindly  tell  me 
where  I  can  buy  k  Figurine,'  which  I  read  about  in  the  last 
issue  of  your  paper  ?" 

Address  Glover  &  Brais,  McGill  street,  Montreal. 

ELASTICA. 

Wood  Bros.  &  Co.,  Halifax,  N.S.— "  In  your  March  num- 
ber you  refer  to  a  new  sleeve  lining  '  Elastica.'  Will  you  kindly 
tell  us  the  best  house  to  get  this  from  ?  We  should  like  to  see 
samples  of  it." 

The  sample  referred  to  in  March  issue  was  shown  to  the 
editor  of  The  Dry  Goods  Review  when  on  his  round  of  the 
trade  by  Greenshields,  Son  &  Co.,  Victoria  Square,  Montreal. 
They  have  promised  to  send  samples  and  prices  at  once.  They 
are  also  showing  samples  of  a  pulp  fibre  cloth,  which  is  being 
used  for  the'same  purpose. 

LONDON    PAPERS. 

J.  Wilder  Daniel,  St.  John,  N.B.— Address  The  Drapers' 
Record  or  The  Drapery  World,  London,  England. 


PUTTING    INVOICES    IN    EXPRESS    PARCELS. 

Editor  Dry  Goods  Review  : 

Sir, — Being  in  the  fancy  dry  goods  business  we  have  a  great 
many  express  parcels,  and  Friday  morning  is  the  day  we  have 
the  most  for  the  Saturday  trade.  On  our  order  sheets  we  have 
printed  instructions  to  enclose  invoice  in  parcel,  but  half  the 
time  it  is  neglected.  We  write  special  instructions  to  the  houses, 
and  it  will  be  all  right  for  a  short  time,  then  back  at  their  old 
plan. 

I  would  like  you  to  insert  this,  so  that  the  wholesale  houses 
may  know  where  they  inconvenience  a  retail  man. 

Yours  in  the  trade, 

George  Caudwell. 


IMPROVEMENT    IN     PAYMENTS- 

Talking  to  The  Dry  Goods  Review  the  week  following 
March  4,  a  member  of  a  Montreal  wholesale  firm  produced  a 
comparative  statement  of  payments  on  notes  due  on  that  date. 
The  house  covers  the  entire  Dominion,  and  does  a  large  trade. 
The  statement  showed  that  last  month  63  percent,  of  the  paper 
falling  due  was  paid  in  full,  against  57  per  cent,  in  1894. 

That  other  firms  may  not  have  done  as  well,  the  gentleman 
referred  to  explained,  was  because  they  did  not  watch  their  col- 
lections as  carefully  as  they  should  have.  It  is  in  the  interest  of 
both  wholesale  and  retail  houses  that  collections  should  be 
made  more  promptly.  It  would  compel  consumers  to  buy 
more  for  cash,  and  there  would  be  fewer  bad  debts. 

The  Montreal  trade  also  report  that  April  4  resulted  in 
paper  being  met  very  well — much  better  than  was  expected. 
The  reports  from  about  twenty-five  houses  indicate  that  60  per 


HENRIETTAS    ACTIVE. 

"  There  is  an  increased  demand  for  Henriettas,  brocaded 
silks  and  cheviot  serges,"  said  a  Montreal  dealer  to  The  Review 
the  other  week.  "  Our  season  in  these  goods  has  been  more 
than  equal  to  that  of  last  spring.  In  tact,  I  don't  think  we  have 
ten  pieces  of  these  lines  left  in  stock.  Advices  from  primary 
markets  also  are  firm  and  sellers  generally  appear  to  be  indiffer- 
ent at  present  regarding  orders." 


WINDOW     DRESSING    COMPETITION     NUMBER. 

The  May  number  of  The  Review  will  be  a  great  and  valu- 
able adjunct  to  the  live  retailer  and  his  window  dresser. 

As  a  help  to  the  struggler  after  ideas  we  will  reproduce 
every  window  brought  into  competition  ;  in  addition  to  this, 
we  will  send  copies  to  the  best  retailers  throughout  the  country 
who  are  not  now  subscribers — there  are  not  many  of  them. 

Advertisers  should  get  up  special  advertising  for  this  issue, 
as  it  will  be  eagerly  sought  after  by  window  dressers. 


WINNIPEG     B.    OF     T.     REPORT. 

Winnipeg  Board  of  Trade  has  issued  its  sixteenth  annual 
report,  and  as  usual  it  contains  a  great  deal  of  interesting 
matter  concerning  the  Prairie  Province.  The  President's 
address,  the  exports  and  imports,  and  the  information  concern- 
ing freight  rates  are  especially  valuable. 

The  report  points  out  that  most  of  Manitoba's  wheat  for 
export  was  moved  via  Buffalo,  being  sent  there  in  United  States 
bottoms.      This  is  a  disgrace.      Where  is  Canadian  enterprise  ? 

The  report  also  speaks  highly  of  the  opening  of  the  Sault 
Canal,  and  hopes  for  the  early  deepening  of  the  Welland  and 
St.  Lawrence  Canals. 


COMMERCIAL     EDUCATION- 

That  is  a  good  move  of  the  Chambre  de  Commerce  of  Mont- 
real to  promote  commercial  education.  They  are  not  satisfied 
with  the  standard  of  commercial  training  given  to  French-Canadian 
youth.  They  are  going  to  summon  a  congress  of  principals  of 
academies,  endeavor  to  arrange  a  good  program  of  studies,  and 
secure  co-operation  of  all  commercial  schools.  Prizes  will  be 
offered  by  the  Chambre  to  the  best  pupils,  and  a  committee  will 
take  charge  permanently  of  the  whole  idea. 

There  is  too  much  of  the  ornamental  element  in  all  schools 
in  these  times,  in  fact  "flummery"  is  the  best  word  to  describe 
it.  Commerce  is  the  basis  of  the  greatness  achieved  by  every 
nation  in  the  19th  century.  Agriculture  and  business  are  the 
two  great  occupations  before  Canadian  youth.  Why  should 
they  be  so  much  ignored  in  our  schools  ? 

The  French-Canadian  merchants  are  doubtless  spurred  to 
action  by  the  success  of  the  English  minority  in  Quebec  in 
commerce.  The  French  are  a  clever  people,  they  possess  the 
prudence  and  capacity  needed  in  business,  and  it  is  right  to 
give  their  young  men  every  advantage  in  commercial  training. 
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f*repons. 

TUC     DRESS  OF  .  . 


THE  SEASON  . 

In  plain,  Wool  and  Mohair  Stripes, 
Silk  Stripes,  Silk  Effects,  and  Silver 
Silk  Stripe.  :  :  : 


Plisse  Silk  Prints  in  Self  and  Fancy  Colors. 

Printed  de  Lainette  Sateens. 

Printed  Punjum  Lawns. 

Townley  Ginghams,  the  best  value  shown 
in  the  Trade. 

American   Printed  Challies. 


Lister's  FAST  DYE  Punjums,   ALL  SILK,  i'1  2°  shades.      Every  piece  stamped. 

Lister's  Chine  Blouse  Silks. 


WHITE  GOODS 


Check  Lawns  Striped  Lawns 

Bordered  Dress  Lawns  Bordered  Apron  Lawns 


Swiss  Pin  Spot  Lawns 


With  Embroideries  and 
Insertions  to  match 


"Up-to-Date"  Veils, 
Veil  Nets,  Laces. 


Hosiery  For  { 


VICTORIA  LAWNS  our  *«**, 

THEY  WON'T  CURE 


Ladies  and  Misses  )    £*K*£?*„ 

n/r  i    t->  J-     Reliable  doods 

Men  and  Boys  J     Popular  Prices 


Silk  Mitts  and  Gloves,  in   Black,   Cream,   White  and  Colored. 


FOR  SUN  AND  RAIN 

Parasols,   Sunshades,  Umbrellas. 

Distingue    Waterproofs:— The  Alexandria,   Marguerite,  Oxford,   Victoria  and  Golf. 


Full  Range  of  Currie's  Standard  Waterproof  Coats. 


Stock  fully  assorted  in  all  departments. 

Brophy,  Cains  &  Co. 


196  McGILL 
STREET 


Montreal 
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LOSSES     IN     TORONTO. 

TORONTO'S  third   fire    for    1895  occurred  on  March  3rd. 
The   losses  and   insurance   figures  of  the  dry  goods  and 
furnishing  firms  were  as  follows  : 

Loss.        Insurance. 

R.  Simpson,  buildings $125,000     $120,000 

R.  Simpson,    stock 250,000       200,000 

P.  Jamieson,  stock 60,000         25,000 

Sutcliffe  &  Sons,  stock 82,000         70,000 

R.  H.  Gray,  building 6,000  6,000 

C.  F.  Adams  &:  Co.,  stock 5,000  5,000 

Mrs.  M.  E.  Brisley,  stock 5>5°o  4,300 

James  Bonner,   stock 6,000  6,000 

J.  Milne  &  Co.,  stock 26,000  16,000 

J.  Dunfield  &  Co.,   stock 4,5°°  5,°°° 

Canada  Umbrella  Co.,   stock. .  .  2,000  .... 

T.  Eaton  &  Co 3,000  3,000 

Small  losses 3,5°°  3,5°° 

The  total  loss  was  about  $666,000,  with  an  insurance  of 
$565,000.  Toronto  has  since  increased  its  fire  extinguishing 
apparatus. 

Mr.  Simpson  has  already  cleaned  out  the  debris  and  is 
ready  to  build.  His  new  building  will  be  larger  than  the  one 
destroyed.  Most  of  the  other  merchants  are  going  on  in  new 
premises. 


TRANSIENT  TRADERS. 

Transient  traders  are  going  to  go  out  of  business  in  Ontario 
if  a  bill  now  under  consideration  passes.  The  carting  of  bank- 
rupt stocks  around  to  other  towns  will  be  stopped. 

The  proposed  bill  is  to  amend  the  Transient  Traders'  Act 
and  is  being  chaperoned  by  Mr.  VV.  B.  Wood.  The  bill  raises 
the  fee  from  $50  and  $100  to  $100  and  $250,  and  says  that  it 
shall  be  paid  by  all  persons  who  have  not  been  residents  of  a 
town  three  months  before  opening  up  business  there. 

A  copy  of  the  bill  is  not  to  hand,  but  the  principle  would 
seem  to  be  good,  if  honest  merchants  are  not  interfered  with. 
Transient  traders  have  been  plying  an  unjust  trade,  and  anything 
that  will  prevent  this  will  be  welcomed  in  the  interests  of 
legitimate  trade. 


APRIL    15TH. 


Even  if  you  have  not  yet  commenced  to  photograph  your 
windows  for  the  contest  inaugurated  by  this  journal,  you  still 
have  time  to  dress  and  photograph  three  windows.  There  are 
three  cash  prizes,  and  somebody  will  be  well  paid  for  the  labor 
expended  on  three  displays. 

The  competition  closes  April  15th.  A  cash  prize  of  $20 
will  be  given  for  the  best  collection  of  three  photographs  of 
windows  actually  shown  by  the  competitor.  Two  other  cash 
prizes  are  also  offered. 


A  CUSTOMS  BOARD  WANTED. 

The  Montreal  Board  of  Trade  has  pledged  itself,  by  adopt- 
ing the  report  of  its  committee,  to  unite  with  other  boards  in 
urging  the  Federal  Government  to  establish  a  Customs  board 
of  experts.  The  committee  recommended  that  Parliament  be 
petitioned  ;  that  an  effort  be  made  to  have  the  petition   numer- 


ously signed  amongst  the  business  community  of  the  city  ;  that 
thereafter  it  be  endorsed  by  the  Montreal  Council,  and  also  that 
copies  be  sent  to  the  various  Boards  of  Trade  in  Canada  with 
the  request  to  obtain  signatures,  and  that  at  a  suitable  time  the 
several  petitions  be  endorsed  by  the  respective  Boards  of  Trade 
and  immediately  presented  to  the  Government. 

This  is  a  matter  that  The  Dry  Goods  Review  has  heartily 
endorsed  before,  and  it  sincerely  trusts  that  the  efforts  of  the 
united  Boards  of  Trade  of  the  Dominion  will  have  the  effect 
desired. 


SOME     SEASONABLE     LINES. 

Waterproof  clothing  sells  all  the  year  round.  For  the 
spring  trade  W.  R.  Brock  &  Co.  claim  to  have  a  specially  broad 
line.  They  have  one  line  of  men's  tweed  coats  with  sewn 
seams  and  deep  detachable  capes,  which  can  be  retailed  at  $6 
each.  Then  they  have  ladies'  garments  with  triple  detachable 
capes  that  can  be  retailed  from  $2.25  up. 

For  the  "  April  showers  "  season  they  show  some  special  job 
lines  of  umbrellas  to  retail  at  40c,  50c,  75c.  and  $1.  They 
claim  that  these  are  extra  value,  bought  under  exceptional  cir- 
cumstances. 

A  large  lot  of  men's  blue  and  brown  mixed  cotton  socks 
have  been  purchased  from  a  mill  at  a  price  for  cash  which  en- 
ables them  to  be  offered  as  a  decided  "plum." 

Their  lines  of  regatta  shirts  in  blue  and  pink  hair  line 
stripes  are  extra  value,  considering  the  quality  and  make. 

Cream  silk  gloves  and  mitts  are  moving  rapidly  and  are 
seasonable  lines.  Four  thousand  dozens  of  their  leading  line 
of  stainless  black  hosiery  have  been  passed  into  stock. 


IT     IS     GRATIFYING. 

J.  &  J.  Taylor  made  a  shipment  of  safes  to  South  Africa 
recently.  This  is  the  first  shipment  the  firm  has  made  to  that 
continent,  though  their  safes  are  now  well  known  in  other  parts 
of  the  world — the  United  Kingdom,  Australia,  China,  India, 
West  Indies,  British  Guiana  and  Chili,  for  instance. 

It  is  the  ambition  of  every  loyal  Canadian  to  see  a  continual 
expansion  of  the  foreign  trade  of  his  country.  To  know,  there- 
fore, that  J.  &  J.  Taylor  are  reaching  out  along  these  lines  is  a 
source  of  gratification.  The  Dry  Goods  Review  tenders  con- 
gratulations, and  hopes  that  the  day  is  not  far  distant  when 
Taylor's  safes  may  be  found  in  every  country  where  there  are 
valuables  to  be  preserved,  either  from  fire  or  robbery. 


NEW     MACHINERY. 

Williams,  Hurlburt  &  Co.,  of  Collingwood,  manufacturers 
of  knit  hosiery,  have  recently  added  a  complete  outfit  of  new 
and  latest  improved  machinery  from  the  most  celebrated  makers 
of  the  United  States.  The  machines  are  models  of  perfection, 
and  were  purchased  by  Mr.  Hurlburt  after  a  very  extensive  tour 
of  all  the  leading  manufacturers  of  these  machines. 

The  "  Reliance"  brands  of  goods  made  by  this  firm  are  de- 
servedly popular,  and  all  the  finer  grades  of  goods  are  made  of 
imported  Cashmere  yarns. 

This  firm  is  now  ready  with  fall  samples,  and  travelers  are 
now  on  the  road  visiting  the  trade. 
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KYLE,  CHEESBROUGH  &  CO. 

The  Lace  Warehouse  of  Canada. 


— : IMPORTERS    OF 

NOVELTIES    IN   : 

Goods, 

Embroideries, 

Trimmings, 

Gloves, 

Silks, 

Hosiery, 

Braids, 

Muslins,  and 

Curtains, 

Dress  Goods,  etc,  etc 

Since  the  first  of  the  present   year  we  have  handled  25,000  pieces  of  lace,  and  still 
there  are  more  to  follow.  ....... 


Kyle,  Cheesbrough  &  Co. 


ZMZOItsrT'IR.IE.AJEi. 


Cpecial  Opening 


COTTON  HALF-HOSE 


All  Styles  .  .  . 

Silk  Embroidery 

...  on  Half-hose. 


Blacks, 

Tans, 

White, 

Stripes  and  Spots. 


SPRING  UNDERWEAR 


Balbriggan,  French  and  German.  Foreign  and  Domestic  Stripes. 

$£}$  Natural  Wool,  in  all  prices.  Celebrated  Swiss  Makes. 

StJi  Light  Shades,  in  latest  tints.  Spotted  on  Blues  and  Tans. 

Silk,  and  Silk  and  Wool. 


SAMPLES   SENT   ON   DEMAND 


Glover  &  Brais, 


Montreal 
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FIBRE    CHAMOIS. 

THE  uses  to  which  wood  pulp  and  wood  fibre  are  being  put 
in  this  age  of  machinery  and  advancement  seem  limitless. 
From  car  wheels  to  clothing  is  a  long  step,  but  wood  fibre 
covers  it,  and  satisfactorily  too,  if  the  demand  and  sale  is  any 
indication. 


an  excellent  range  of  fancy  goods  at  present,  and  dealers  who 
are  always  looking  for  lines,  the  addition  of  which  will  increase 
profits,  should  keep  fancy  goods  in  view,  and  also  that  this 
house  carries  them. 


VI 


M 


^ 


A  short  time  since 
fine  soft  yarn  was  be- 
fibre  that  was  much 
that  took  the  dye 
worked  with  great 
knitted      underwear, 

There  has  lately 
United  States  and 
new  interlining  for 
chamois,  made  from 
ing  from  the  way 
clothing  trade  have 
an  excellent  article 
staple  line  in  the 
made  for  it  are  that 
dampness  or  mois- 
ings  are,  relying  en- 
stiffness  of  the  fibre, 
and  more  durable 
hair  cloth,   buckram, 


it  was  learned  that  a 
ing  spun  from  wood 
cheaper  than  cotton, 
well,  and  was  being 
success  into  hosieryj 
etc. 

appeared  on  the 
Canadian  markets  a 
clothing  named  fibre 
wood  pulp,  that,  judg- 
the  dry  goods  and 
taken  hold  of  it,  is 
and  will  become  a 
future.  The  claims 
it  is  not  affected  by 
ture,  as  all  other  lin- 
tirely  on  the  natural 
that  it  is  cheaper 
and  satisfactory  than 
crinoline  etc.;  that 
creasing  and  crushing  does  not  injure  it ;  that  it  has  a  smooth, 
soft  finish  and  cannot  injure  the  finest  fabric  ;  that  it  is  wind 
proof  and  will  make  a  grand  lining  for  cloaks,  jackets,  overcoats, 
uniforms  of  our  policemen,  motormen,  postmen,  commercial 
travelers  on  their  driving  trips,  etc.;  but  is  porous  and  will  allow 
ventilation  and  absorption  to  go  on  unchecked.  Withal  it  is 
light  in  weight,  cheap  in  price,  and  will  not  add  bulk  to  any 
garment  on  account  of  taking  the  place  of  padding  and  other 
bulky  linings. 

The  United  States  Government  is  considering  the  value  of 
these  goods  for  use  in  the  army,  navy,  post  office  depart- 
ment, etc. 


LAMP     SHADES. 


Crepe  Lisse  is  the  delicate  fabric  out  of  which  the  lamp 
shade  illustrated  by  the  accompanying  cut  is  made.  It  is  an 
exceedingly  attractive  and  stylish  article,  and  yet  Macabe, 
Robertson  &  Co.  are  making  it  at  a  price  which  enables  it  to 
be  retailed  at  $3.  They  are  made  in  rose  pink,  pale  blue,  Nile 
green,  heliotrope,  shrimp  pink  and  cardinal. 

They  have  different  styles  of  frames,  the  one  in  this  shade 
being  No.  6,  C  14  inch.  Three  of  their  styles  of  frames  may  be 
seen  in  their  advertisement  in  this  issue.     This  firm  is  showing 


READY-MADE     CLOTHING. 

EA.  SMALL  &  Co.,  wholesale  clothing  manufacturers, 
.  Montreal,  are  moving  into  a  much  larger  building  on  the 
opposite  side  of  Victoria  square.  The  new  premises  will  make  one  ; 
of  the  most  complete  clothing  manufacturing  establishments  in 
the  country,  combining,  as  they  do,  offices,  sample  rooms  and 
factory  under  one  roof. 

Speaking  to  The  Review  of  the  change,  Mr.  Small  said 
there  was  a  steadily  increasing  demand  for  ready-made  clothing, 
due,  without  doubt,  to  the  superior  quality  of  the  garments  now 
made  and  to  the  very  low  prices  at  which  they  are  obtainable. 
In  every  particular  they  are  equal  to  the  average  custom  made, 
and  much  better  than  those  made  by  many  tailors,  because 
everything  is  made  to  match.  They  do  not  put  light  buttons 
or  linings  in  a  dark  garment,  as  many  provincial  tailors  do,  and 
the  leading  clothing  manufacturers  buy  in  such  large  quantities 
and  such  variety  of  patterns,  that  their  garments  are  being  bought 
now  by  the  best  customers.  Formerly  manufacturers  turned 
out  clothing  in  the  quickest  and  cheapest  manner  possible.  To- 
day, said  Mr.  Small,  we  must  employ  the  best  workmen,  who 
are  directed  by  capable  and  experienced  foremen,  whose  duty 
is  to  see  that  every  garment  is  well  finished  in  every  detail. 
There  was  a  time  when  there  was  little  change  in  style  ;  now 
manufacturers  must  follow  the  latest  fashions. 

Travelers  are  now  going  out  with  fall  goods.  The  styles  do 
not  show  a  very  material  change  from  last  season.  Coats  are 
not  made  quite  so  long  now.  In  heavy  garments,  ulsters  in  all 
shades  are  to  the  fore.  Prices  are  just  a  shade  lower  than  last 
season  in  some  lines,  but  with  the  prospects  of  an  advance  in 
woolens,  to  which  reference  is  made  in  another  column,  the 
trade  are  firmer  in  their  views,  and  not  inclined  to  make  con- 
cessions in  prices. 

The  export  trade  in  ready-made  clothing  is  being  quietly 
worked  up  by  some  houses,  and  if  it  develops  as  has  the  domes- 
tic it  will  become  one  of  our  most  important  industries.  It  em- 
ploys a  greater  number  of  people  than  may  occur  to  many  in 
the  trade,  from  the  farmer  who  raises  the  sheep  to  the  numerous 
handlers  until  the  finished  garment  appears  on  the  back  of  the 
consumer. 

E.  A.  Small  &  Co.,  Montreal,  announce  that  a  new  and  per- 
haps an  important  feature  of  their  business  will  be  the  estab- 
lishing of  a  measure  system  which  will  render  it  easy  in  case 
of  necessity  to  take  a  measure  and  have  clothing  made  equal  to  ., 
custom  tailoring.  Their  travelers  carry  sheets  for  this  purpose, 
or  they  may  be  had  direct  from  the  house. 

H.  Shorey  &  Co.,  Montreal,  who  use  cabinet  photos  of 
prominent  people  as  travelers'  advance  cards,  are  sending  out 
this  spring  photographs  of  Sir  Mackenzie  Bowell  and  Hon. 
Wilfred  Laurier. 


R.  N.  Smyth,  of  W.  L.  Smith  &Co.,  Montreal,  has  arrived  in 
England,  having  left  by  the  Majestic  on  the  27th. 

Summerside,  P.E  I.,  had  a  heavy  fire  last  week,  causing 
$35,000  loss.  George  Muttart's  store  was  among  those  des- 
troyed. 
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TORONTO  BOARDi  OF  TRADE. 

THE  Council  of  the  Toronto  Board  of  Trade  met  last  week 
and  transacted  business  of  considerable  importance  to  the 
commercial  world.  Messrs  James  1).  Allan,  hats  and  furs,  and 
fames  A.  Wickett,  contractor,  were  elected  members  of  the 
board. 

A  communication  was  read  from  the  secretary  of  the  Lon- 
don Board  of  Trade  stating  that  the  London  Board  considered 
it  desirable  that  bankers'  liens  should  be  registered  within  30 
days,  and  asking  the  co-operation  of  the  Toronto  Board  in  seek- 
ing an  amendment  to  the  Bankers'  Act  making  such  registra- 
tion compulsory.  The  Legislation  Committee  to  whom  the 
matter  had  been  referred,  reported  that  they  were  unani- 
mously of  opinion  that  it  was  not  desirable  that  compulsory 
registration  af  bankers'  liens  should  be  required,  and  the 
Council  was  also  unanimous  in  adopting  the  committee's  re- 
port. The  London  Board  will  therefore  be  advised  that  To- 
ronto cannot  co-operate  with  them  in  the  matter. 

The  council  approved  of  the  following  proposed  amendment 
to  the  Ontario  Insolvency  Act,  and  ordered  the  same  to  be  for- 
warded to  the  Attorney-General  :  Every  assignment,  convey- 
ance or  transfer  for  the  general  benefit  of  creditors,  whether  the 
assignment  is  expressed  to  be  made  under  or  in  pursuance  of 
this  act  or  not,  and  whether  the  debtor  has  included  all  his  real 
estate  and  all  his  personal  estate,  credits  and  effects,  or  not, 
shall  vest  the  estate,  whether  real  or  personal,  or  part  real  and 
part  personal,  so  assigned,  in  the  assignee  therein  named,  for 
the  general  benefit  of  creditors,  and  such  assignment  and  the 
property  thereby  assigned  shall  be  subject  to  all  the  provisions 
of  this  act  and  amending  acts,  and  the  provisions  of  this  Act 
and  amending  Acts  shall  apply  to  the  assignee  named  there- 
under. 

The  question  of  fire  rates  was  discussed  at  great  length,  and 
it  became  evident  that  the  council  is  determined  to  deal  with 
the  matter  promptly  and  vigorously.  A  committee  composed 
of  Messrs.  Hugh  Blain,  Wm.  Christie,  M.  McLaughlin  and  M. 
C.  Ellis  was  instructed  to  draw  up  a  report  upon  the  subject, 
and  these  gentlemen  will  endeavor  to  confer  with  the  under- 
writers and  the  City  Council,  in  the  hope  that  the  double  pur- 
pose may  be  accomplished  of  securing  a  sufficient  fire  equipment 
and  a  reduction  of  the  present  rates. 


T 


THE    CANADIAN     BRAND. 

'HERE  exists  far  too  prevalent  an  impression  that  a  Cana- 
dian article  is  necessarily  inferior  to  an  imported  one.  It 
is  not  the  fault  of  the  merchant ;  the  consumer's  ignorance  and 
prejudice  are  at  the  root  of  it. 

There  is  a  story  told  of  an  eminent  Canadian  financier,  re- 
puted to  be  our  wealthiest,  who  was  drinking  some  mineral 
water  at  a  dinner  party  and  pronounced  it  to  be  the  finest  he 
ever  tasted.  "  Now,"  said  he,  "  I  would  like  to  try  a  Canadian 
brand."  "That's  just  what  you  have  been  taking,"  was  the 
retort,  and  the  relator  does  not  say  whether  the  great  financier 
blushed  for  his  instinctive  belief  that  Canadian  make  couldn't 
be  the   best. 

Another  story  illustrating  the  same  point  :  A  purchaser  com- 
plained that  the  price  of  an  article  produced  here  was  "  nearly 
as  high  "  as  an  imported  article  of  the  same  class  which  had 
the  duty  to  meet.  The  maker  explained  that  there  was  no  duty 
on  this  article,  and  he  thought  the  quality  warranted   "nearly 


as  high  "  a  price  as  the  foreign  one.  "  But,"  returned  the  other, 
"it's  only  home  made,"  and  then  it  took  him  some  time  to  see 
the  point. 

There  are  foreign  goods  equal  or  superior  to  home  made  ; 
there  are  Canadian  goods  better  than  or  as  good  as  the  im- 
ported. 

Let  us  acknowledge  the  facts  in  both  cases  frankly  ;  but 
what  every  fair-minded  person  must  object  to  is  the  setting  of 
the  brand  of  inferiority  upon  everything  Canadian.  That  is 
nothing  short  of  contemptible. 


SOME     POINTERS. 


If  you  do  a  high-class  trade  and  carry  good  black  and 
mourning  goods,  here  is  a  "pointer":  The  very  latest  robes 
for  mourning  are  made  with  fine  black  alpaca  and  silk  crepon 
conjointly.     Brophy,  Cains  &  Co.  have  the  goods. 

Another  "pointer"  :  Brophy,  Cains  &  Co.  have  gros  grain, 
faille,  and  a  thick  corded  silk  of  the  Bengaline  family  for  ladies' 
silk  coats,  a  March  novelty  in  England. 

They  say  this  has  been  the  best  season  they  ever  had  for 
white  quilts ;  their  assortment  is  still  complete. 

A  department  in  which  they  claim  to  excel  is  that  of  hand- 
kerchiefs.    Their  stock  is  complete. 


WYLD,    GRASETT     &     DARLING. 

Wyld,  Grasett  &  Darling  are  making  business  hum.  An 
importation  this  week  consists  of  tailors'  trimmings,  such  as 
black  and  colored  Italians  and  black  and  fancy  Silesias. 

Black  and  blue  worsted  coatings  are  in  full  display  just  now 
in  all  makes,  and  extra  values  are  quoted  in  twilled  worsteds. 
Some  very  new  and  pretty  effects  are  seen  in  their  trouserings, 
while  their  range  of  spring  suitings  is  better  than  during  any 
previous  season.  Fancy  worsteds  in  mixtures,  twills,  etc.,  are 
found  side  by  side  with  the  newest  things  in  Scotch,  English, 
Irish,  and  Canadian  tweeds. 

In  their  staple  department  shipments  of  flannelettes,  grey 
cottons,  cottonades,  shirtings,  and  wide  ginghams  are  just  to 
hand.  They  have  the  newest  patterns  and  some  excellent  values 
to  offer.  Repeats  of  prints  and  plain  sateens  have  also  been 
opened  up.     Their  staples  are  always  kept  well  assorted. 


SPECIAL     LINES     IN     TWEEDS. 

Canadian  tweeds  are  being  bought  and  sold  at  astonishing 
prices.  W.  R.  Brock  &  Co.  are  offering  two  lines — one  at  25 
cents  and  another  at  37^  cents — which  are  startling,  consider- 
ing the  stiffness  of  the  wool  market.  Both  lines  are  as  good  as 
have  been  sold  at  double  the  price  in  previous  years.  A  full 
range  of  seasonable  and  nobby  patterns  is  shown  at  each 
price. 

Another  specialty  with' this  house  is  their  line  of  fancy  vest- 
ings  for  ladies  and  gentlemen.  Of  course,  these  are  demanded 
only  by  the  best  trade,  as  they  are  fairly  high-priced  But  they 
are  very  pretty  in  hard  effects  and  in  soft  velvet  finish.  The 
latter  promise  to  be  very  popular  for  ladies'  vests  for  outdoor 
driving  costumes.  They  will  be  much  worn  at  drives,  race- 
meets,  horse  shows,  etc. 

In  fine  tweeds  for  gentlemen  the  newest  and  nobbiest  things 
are  bluet-greens  and  bronzes. 
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JOHN     MACDONALD     &     CO. 

SPECIAL  lines  of  lace  curtains  are  being  offered  by  John 
Macdonald  &  Co.,  in  their  carpet  and  curtain  department. 
A  special  drive  in  a  low-priced  line  of  table  covers  is  attracting 
much  attention.      It  is  a  special  purchase. 

A  manufacturer's  overmake  of  spring  underwear  is  being  of- 
fered just  now  at  less  than  mill  prices.  These  are  shown  in 
natural  wool,  merinos  and  low  lines  of  cotton.  In  the  same  de 
partment  a  job  lot  of  2,000  dozen  men's  silk  belts  in  club  stripes 
is  finding  ready  sale.  Ladies'  and  men's  canvas  and  silk  belts 
and  buckles  are  shown  in  varied  assortment. 

Swiss  spot  muslins  in  white  and  colors  are  re-stocked  just 
now  and  orders  can  be  filled  for  these  scarce  goods.  A  line  of 
"  Pure  Silk  "  gloves  (guaranteed)  has  just  been  stocked  in  greys, 
tans  and  blacks — special  value.  Silk  taffeta  gloves  and  super- 
fine silk  Jersey  gloves  are  also  being  opened  up  for  trade  re- 
quirements. A  few  specials  in  dress  goods  and  cheap  silks  are 
being  offered  this  week. 

Their  woolen  department  has  an  excellent  range  of  spring 
goods,  and  a  satisfactory  trade  is  being  done.  Fancy  worsted 
suitings,  blue  and  black  serges  and  Scotch  mixtures  are  moving 
well  with  this  house,  showing  that  they  have  hit  it  right  with 
their  selections.  In  trouserings  their  range  of  small  stripes  have 
proven  themselves  worthy  of  attention,  repeat  orders  being  con- 
tinually executed. 


advances  of  l/b  to  ]/±c.  per  yard  in  leading  makes,  whilst  in 
coarse  brown  goods  the  recent  advances  have  been  maintained 
without  difficulty." 


WAS     1894     A     BAD     YEAR  ? 

"The  wholesale  trade  look  upon  1894  as  having  been  an 
unfavorable  year  to  them,"  said  a  Montreal  man  to  The  Dry 
Goods  Review.  "  Many  firms  complain  of  having  made  no 
money,  while  others  confess  to  a  loss  on  the  year's  operations. 
But  the  reasons  for  this  are  pretty  apparent,  and  indicate  no 
extraordinary  state  of  affairs.  There  was  a  cry  for  cheap  goods 
last  year — in  fact,  we  seem  to  have  entered  on  an  era  of  that 
sort  of  thing,  and  small  losses,  which  don't  make  much  showing 
in  the  mercantile  reports,  were  frequent.  To  meet  the  cheap 
cry  was  necessary  with  some  lines,  and  thus  profits  were  cut 
down.  Expenses  keep  up  in  a  poor  year  just  the  same  as  in  a 
good  one,  for  a  firm  does  not  care  to  curtail  its  outlay  for  trav- 
elers, advertising,  and  other  modern  facilities  for  securing 
business." 


MARCH     TRADE     IN     THE     STATES. 

1  )un's  Review  gives  the  following  summary  of  March  trade 
for  dry  goods  in  the  United  States.  It  says  :  "The  reports  of 
business  done  during  the  month  of  March  are  decidedly  encour- 
aging in  most  lines  of  cotton  goods,  and  in  woolen  and  worsted 
dress  goods.  In  the  former  the  market  early  felt  the  influence 
of  the  pronounced  upward  movement  in  the  price  of  cotton, 
showing  it  first  by  greater  firmness  on  the  part  of  sellers  of 
coarse  brown  goods,  then  on  the  part  of  buyers,  who,  appreciat- 
ing the  probability  of  higher  prices,  placed  large  orders,  cleaning 
up  the  bulk  of  stocks  of  Southern  sheetings  and  drills,  placing 
most  agents  well  under  orders  ahead,  and  enabling  them  to  put 
up  prices  from  yi  to  }(c.  per  yard.  Finer  cotton  goods  were 
slower  in  responding,  but  before  the  month  closed  there  were 
clear  indications  of  an  improved  demand  and  a  hardening  tend- 
ency in  fine  browns  and  in  bleached  cottons.  These  have  been 
fully  confirmed  by  the  course  of  the  market  during  the  past 
week,    considerable  sales  of   both   being   reported,   with    open 


DECISION     RE     PLATE     GLASS     WINDOWS. 

THE  Drapery  World  of  February  16  says:  "  Another  case 
of  special  interest  to  drapers  is  that  reported  from  the 
Divisional  Court  concerning  the  liability  of  drivers  of  vehicles  in 
respect  of  damage  caused  by  their  coming  in  contact  with  shop 
windows.  The  case  came  up  by  way  of  appeal  from  the  judge 
of  the  Leeds  County  Court,  and  it  arose  out  of  an  accident  in 
the  course  of  driving  a  horse  and  cab  in  the  streets  of  Leeds, 
the  defendant's  horse  and  cab  having  run  into  the  plaintiff's  shop 
window  and  smashed  his  plate-glass  front.  The  plaintiff's  claim 
was  that  his  window  was  broken,  and  he  wanted  it  replaced  ; 
but  the  defendant  objected  that,  as  the  damage  was  the  result 
of  a  mere  accident,  the  law  did  not  entitle  the  plaintiff  to  re- 
cover. The  County  Court  judge,  after  taking  careful  notes  of 
the  evidence,  found  that  there  was  no  negligence,  but  he  held 
that  the  plaintiff  ought  to  succeed  on  the  ground  that  there  had 
been  a  trespass  on  the  plaintiff's  property,  and  the  trespasser 
was  liable  for  the  consequence  of  his  trespass.  The  Divisional 
Court  reversed  the  decision  of  the  County  Court  judge,  hold 
ing  that  the  action  could  not  be  maintained ;  for  in  order  to  do 
that,  negligence  must  be  as  potent  a  factor  in  trespass  as  in  the 
simple  stated  claim  for  damages.  Leave  to  appeal  was  applied 
for  and  refused,  and  so  here  we  have  a  clear  statement  of  the 
law,  which,  if  made  use  of,  should  the  occasion  call  for  it,  may 
save  the  expenditure  of  many  pounds,  merely  for  the  sake  of 
having  it  restated." 


TORONTO     PERSONALS. 

E.  Clayton,  of  Clayton  &  Son,  Halifax,  was  in  Toronto  the 
first  of  this  month. 

Mr.  S.  F.  McKinnon  has  just  returned  from  a  three  weeks' 
sojourn  in  Arkansas. 

Alex.  Fraser,  Brandon's  well-known  dry  goods  merchant, 
was  in  the  city  recently. 

Mr.  Robertson,  of  Macabe,  Robertson  &  Co.,  has  left  on  a 
buying  trip  to  England,  Germany  and  Austria. 

Mr.  Blackey,  haberdashery  and  furnishing  buyer  for  John 
Macdonald  &  Co.,  is  in  Great  Britain  at  present. 

Mr.  Paul  Campbell,  of  John  Macdonald  &  Co.,  has  been  in 
the  South  for  a  couple  of  months  recuperating  his  health. 

European  markets  are  now  being  searched  by  Mr.  Burton, 
of  Caldecott,  Burton  &  Spence,  and  Mr.  Cronyn,  of  W.  R. 
Brock  &  Co. 

Mr.  A.  A.  Allan  is  recovering  from  the  injuries  he  received 
by  being  thrown  from  his  rig  while  driving.  He  is  attending  to 
business  as  usual. 

Mr.  A.  McKellar,  for  a  number  of  years  head  of  the  carpet 
and  drapery  department  of  the  C.  F.  Adams  Co.,  has  resigned 
his  connection  with  that  firm  to  represent  the  Toronto 
Carpet  Co. 

SHE     HAS     THE     SLEEVES. 

"  There,  my  love,"  said  the  young  husband,  as  he  placed  a 
large  bundle  on  the  table,   "I've  bought  you  a  pair  of  sleeves." 

"Oh,  you  darling,"  exclaimed  the  delighted  wife.  "I'm 
so  happy.     Anything  will  do  for  a  dress." 


W.    R.    P.KOCK 


B.  B.  Cronyn. 
W.   L.  Brock. 


Thos.  J.  Jermyn. 


A  CANADIAN   WHOLESALE   HOUSE. 


W.  R.   BROCK   &   CO.,   TORONTO. 


WHOLESALING  in  Canada  is  an  import- 
ant business,  and  requires,  for  its  success- 
ful prosecution,  men  who  have  been 
thoroughly  trained  in  a  knowledge  of  foreign  mar- 
kets, and  who  have  a  close  appreciation  of  the  re- 
quirements of  the  domestic  consumer.  During 
the  last  half  of  this  century  the  wholesale  dry 
goods  and  woolen  trade  of  this  Dominion  has  be- 
come notable  for  the  very  large  amount  of  capital 
involved,  and  for  the  great  energy,  push  and  ability 
applied  in  its  development  and  maintenance.  The 
men  who  are  at  the  head  of  this  branch  of  Can- 
ada's trade  are  men  marked  for  their  broad 
opinions,  sagacious  foresight  and  thorough  enter- 
prise. In  fact,  they  are  the  men  who  are  the 
backbone  of  the  country  to-day. 

Toronto  has  become  a  great  distributing  centre, 
and  her  wholesale  quarter  has  grown  steadily 
larger  and  larger.  In  the  wholesale  dry  goods 
trade  over  a  dozen  houses  have  a  turnover 
of  from  $300,000  to  $2,000,000  a  year,  while 
a  score  of  smaller  establishments  do  a  thriving 
business.      Through    her   position   as  a  great  rail- 


way focus,  Toronto  has  attained  a  proud  pre- 
eminence in  Ontario,  and  from  this  city  travelers 
penetrate  to  every  town  and  village  in  the  land. 

This  month,  views  of  several  departments  of 
one  of  Canada's  largest  wholesale  dry  goods  em- 
poriums are  presented.  W.  R.  Brock  &  Co.  cer- 
tainly stand  with,  and  are  admitted  to  be,  one  of 
the  most  successful  houses  in  the  trade. 

At  present  there  are  four  members  in  the  firm, 
portraits  of  whom  are  found  at  the  head  of  this 
article.  The  business  was  first  started  early  in  the 
seventies,  under  the  name  of  W.  R.  Brock  &  Bro. 
After  various  changes,  a  partnership  was  formed 
in  1887,  including  W.  R.  Brock,  Andrew  Craw- 
ford and  Thomas  J.  Jermyn.  This  was  dissolved 
last  year  by  the  death  of  Mr.  Crawford,  when  the 
firm  was  re-formed,  with  the  addition  of  Messrs. 
B.  B.  Cronyn  and  W.  L.  Brock. 

The  head  of  the  firm  and  general  manager  is 
Mr.  W.  R.  Brock,  the  founder  of  the  business, 
while  Mr.  Jermyn  attends  to  the  financial  manage- 
ment, Mr.  Cronyn  to  the  buying,  and  Mr.  W.  L. 
Brock  to  the  warehouse.      All  are  popular  with  the 
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numerous   customers  of  the   house,  and  have  the     knitted  shirts  and  drawers  of  Canadian  manufac- 
respect  of  the  trade  generally.  ture. 

Views   of  the   private   and  general  offices  are  the    print    department. 

given  herewith,  as  well  as  a  photo  of  James  A. 
Catto,  the  head  book-keeper.     The  office  is  under  The  first  floor  is  largely  devoted  to  prints,  for 


General     Of]  h  es. 


thorough  regulation,  and  everything  is  performed 
with  a  view  to  speed  and  accuracy — features  of  the 
utmost  importance  in  the  offices  of  large  concerns. 

THE     STAPLE     DEPARTMENT. 

The  basement  is  presided  over  by  Mr.  John 
Ross,  and  contains  a  large  and  varied  assortment 
of  grey  and  white  cottons,  checked  shirtings,  and 
flannels  in  plain  and  twilled  greys,  navys,  whites 


James  A.  Catto,   H..:ul   Book-keeper. 


which  the  house  is  especially  noted.  A  large  stock 
of  linens  is  also  carried  Tailors'  trimmings,  lin- 
ings and  canvases   are  shown  in  a  range  quite  ex- 


Prints,    Tailors'    Trimmings   and    Dress   Goods. 


Basement,    Staple   Department. 


tensive  enough  to  supply  the  wants  of  the  largest 
tailoring  establishment.  Mr.  Cockburn  is  the 
manager  of  this  department. 


John  Ross1;  Staple  Buyer. 


DRESS     GOODS     DEPARTMENT, 


and  reds.       Factory  druggetts,    cotton   sheetings,  The  dress  goods  department,  under  the  able 

pillow  cottons  and  flannel  sheetings  are  also  shown,     superintendance  of  Mr.  Green,  has  made  a  reputa- 
An  important  part  of  this  stock  is  their  showing  of     tion  throughout  the  country  which  is  adding  largel) 


THE  -:-  DRY  -:-  GOODS  -:-   REVIEW 


21 


to  the  number  of  customers,  and    also  to  the  vol-  lines,  is  a  low  estimate,  for  the  management  holds 

ume  of  business    done.     A   full  stock  of  all  staple  itself   in     readiness    to    buy    large    clearing    lots 

and  fancy  lines  is  always   in  stock.      Special  drives  at  right   prices,    and   place    them    before  new  cus- 

in  cashmeres  and  serges  have  made  prices  interest-  tomers  at,  in    many  cases,  much  below  mill  prices, 
ing  to  close  buyers. 


Dkess    Good: 


Private     Okrice. 


BRITISH    AND    CANADIAN    WOOLENS.  Th;s  seaSQn  j?  noted  for    th;s  mode  of  clearing  OUt 

Under  the  management  of  Mr.  Auld,  this  de-  mill  over-mades.     The    newest  and    most   stylish 

partment  is  keeping  well    abreast   with    the  times,  suitings,  as  from    the    London  West   End,  can   be 

and  has    increased  its  output,  notwithstanding  the  had  in  this  department  every  season. 


Mr.    Cockburn. 


Mr.    Green. 


well-known   fact   that    prices  are  now  fully  25  per 
cent,  below  those  ruling  two   years  ago.      In  some 


British    and   Canadian    Woolens. 


HOSIERY,     GLOVES    AND     SMALLWARES. 

Mr.  Smallpiece,    the  manager  of  this  very  im 


Hosiery,    Gloves    and    Smallwares. 


lines,  notably  British  worsted  goods,  33^3  per  cent,     portant  department,  has  made  it  a  household  word 
is   nearer    the    reduction,  and  even   this,  in  many     in  the  trade.     Any  general  dry  goods  business,  to 
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be  a  success,    must   have    special  attention   given     tioa,   are   wonderfully   free   from    mistakes,  and   in 
to  such  lines  as  are  here  dealt  in. 

For  summer  trade,  great  preparations  have 
been  made.  White  goods  in  plain,  fancy  and  spot 
muslins,  and  laces  and  lace  trimmings  take  up  a 
large  space.      Rubber  clothing  is  in  great  variety  ; 


good  order  and  condition. 

ORDER     DEPARTMENT 

A   special   feature   in    the    house    is    its    order 
department,  under   Mr.  Cooper,   who,   having  had 


Mr.    Roach. 


many   years'  experience  in  the   retail  trade,  is  well 
adapted  to  the  duties  required  in  filling  letter,  tele- 


Entering    and    Packing    Room. 


hosiery  and  gloves  at  prices  to  meet  every  want  ; 
also  ribbons,  trimmings,  umbrellas  and  parasols, 
art  muslins,  sewed  goods  and  embroideries,  and 
every  novelty  in  smallware  and  notions.  Any 
merchant  wishing  to  assort  stock  can  do  it  just 
here. 


w         Jk   ■ 

Mr.    Cooper. 


entr\      room.  graph  and  telephone  orders.     Good  judgment  and 

The  entering  and  packing  room  has  been  under     promptness  are  the  mottoes  in  this  department. 

SHIPPING      ROOM. 

This   department,    where    Mr.  Brown   has   full 


the  charge  of  Mr.  Roach  for  twenty-five  years,  and 


Room. 


Mr.    Smallpiece. 


charge,    is  a  very  important   one,  and  is   so  ably 
managed  that  very   few  mistakes  are  made  in  the 
is  acknowledged  to  be  so  managed  that  goods  sold     course  of  a  year's  business  in  directing  and  shipping 
all  through   the    house,  when  out  at  their  destina-     so  many  thousand  packages. 
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|  hree  popular  ^tyles 


IN, 


Lamp 

Shade 
Frames 


To  Retail 

At     .     .     . 


25  cents. 


MACABE,    ROBERTSON  dc  CO.   Toronto 


Opening  .  .  . 


We  beg   to   announce  to  the  trade 
that  on     . 

Monday,  April  22nd, 

and  following  days,  we  will  hold  our 

Supplementary    Opening, 

and   will    show    a    complete    assort- 
ment of 

FRENCH  PATTERN  RATS  AND  BONNETS 

And  ALL  THE  LATEST  NOVELTIES 

The  trade  respectfully  invited  to  inspect. 


John  D.  Ivey  &  Co. 

16  and  18  Wellington  West,  TORONTO 


D.  McCALL  &  COMPANY 


Importers  of 


LACES 

Of  Every  Description 

For  Dress  and  Millinery  Purposes 


FLOWERS  and  FEATHERS 


MILLINERY  NOVELTIES 


BIBBO^TS,    SILDKIS 
STZR^w"  GhOOTDS 


D.  McCALL  &  COMPANY 


TORONTO  and  MONTREAL 
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Have  You  Seen  It  ? 


The  New 

Fibre   Interlining 


FIBERINE 


BE  SURE.  .  . 

and  have  your  Dress- 


m 


aker  Try  It. 


It  does  away  with  the 
bulky  wool  or  cotton 
waddings,  and  fur- 
nishes more  warmth. 


Manufactured    by 


^ 


PUT  UP.  .  . 

in   io-yard  Pieces. 
70  Inches  Wide. 


In  Two  Weights 

(A— Heavy) 
(B— Light) 


The 


Ever=Ready  Dress  Stay  Co. 


Windsor,  Ont. 


Write  for  Samples  and  Prices. 
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THE    MILLINERY     OPENINGS. 

BRIGHT,  clear  weather  favored  the  millinery  openings  dur- 
ing the  last  week  in  February  and  the  first  week  in  March. 
The  influx  of  merchants  and  milliners  was  as  large  as  usual, 
and    wholesalers    in    both    Toronto   and    Montreal    were   well 

satisfied  with  the  business  done. 
All  the  houses  made  extensive 
displays,  almost  equal  to  former 
seasons,  when  trade  was  a  great 
deal  more  spontaneous. 

But  subsequent  events  have 
proven  that  The  Dry  Goods 
Review  was  correct  when  it 
stated  in  its  spring  number  that 
the  openings  were  too  early, 
especially  those  in  Toronto.  In 
fact,  most  of  the  wholesalers — 
not  all — declare  that  March  i  ith 
would  have  been  plenty  early 
enough.  To  state  all  the  rea- 
sons advanced  for  this  would  be 
tedious,  but  the  leading  ones 
may  be  mentioned. 

First,  all  import  orders  had 
not  been   filled,  and   while  mer- 


^%W^ 


Fig.  i — A  Dutch  Shape. 
[From  The  Dry  Goods  Economist.] 

chants  were  in  town  buying  they  cancelled  back  orders,  thus 
leaving  the  wholesalers  with  odd  lines  of  goods  which  had  to  be 
sold  at  a  sacrifice.  Second,  retailers  were  forced  to  engage  their 
milliners  two  weeks  before  they  really  needed  them  and  pay  un- 
necessary wages.  Third,  retailers  were  asked  to  buy  all  their 
spring  goods  before  the  styles  were  fully  settled. 

Travelers  are  now  out,  but  the  sorting  orders  are  small,  be- 
cause as  yet,  although  it  is  over  a  month  since  the  openings 
were  held,  retail  stocks  are  not  yet  broken.  After  this  week 
trade  is  expected  to  pick  up.  Most  of  the  country  millinery 
openings  have  now  been  held,  and  Easter  week  will  cause  a  good 
retail  trade  if  sunny  weather  is  experienced. 


CAPES     AND     MILLINERY. 

Spring  capes  are  in  good  demand.  Plain  goods  are  best, 
although  applique  and  braided  varieties  are  receiving  some 
attention.  Perforated  effects  form  the  latest  novelty  and  pro- 
mise to  be  increasingly  popular.      Light  colors  lead. 

Laces  have  been  sold  in  enormous  quantities.  But  both  re- 
tailers and  jobbers  are  loaded,  and  a  slump  is  likely  to  occur. 
Lace  collars  and  belts  are  not  as  good  property  as  it  was  expect- 
ed they  would  be. 

In  colors,  bright  pinks,  such  as  cerise,  promised  well  at  first 

but  have  gone  back.  This 
is  due  to  two  reasons,  their 
being  used  last  fall,  and 
their  not  being;  a  sum- 
mer color.  Browns  and 
blues  are  leading  at  pre- 
sent, blacks  are  much  used, 
and  creams  and  tuscans 
are  waiting  for  warmer  and  brighter  weather. 

These  remarks  apply  especially  to  colors  in  ribbons.  The 
trade  in  these  is  very  good,  especially  in  Nos.  22  and  30.   Satin 


Fig.  2 — Ysaye. 


Fig.  3 — Lucille. 


ribbons  have  been  much  enquired  after  and  are  scarce.  Fancies 
have  done  very  well.  Prices  are  very  firm,  both  here  and  in 
primary  markets. 

As  to  trimmings,  jets,  osprey  and  roses  are  in  good  demand. 
A  letter  from  London  dated  March  27,  says  :  "Flowers  and 
ospreys  selling  well  here  ;  jet  ornaments  also  very  good,  fancy 
jet  bows  being  much  used 
by  milliners.  Plain  and  f 
fancy  steel  ornaments  are 
Ai."  Later  in  the  season 
feathers  promise  to  be  very 
good.  This  will  increase 
until  the  fall,  when  very 
large  plumes  will  be  a  conspicuous  figure  on  all  the  best  hats. 

As  to  shapes,  nothing  much  can  be  said  with  cer- 
tainty. The  backward  season  here  and  in  New  York  has  pre- 
vented the  development  of  anything  startling.  There  has  been 
a  strong  attempt  to  introduce  the  large  shape,  but  so  far  with 
little  success.  The  latest  Paris  shapes  are,  however,  very  large. 
In  the  meantime  the  small  shape  holds  the  market,  especially 
those  of  a  Napolean  or  Bonaparte  order.  Two  small  fantastic, 
but  popular  shapes  are  illustrated  herewith,  the  Ysaye  and 
Lucille.  They  are  made  of  fancy  lace  straw  and  fluted.  Still 
smaller  shapes  than  this  are  very  popular.  The  bonnet  shapes 
are  from  three  to  five  inches  from  front  to  rear,  and  six  to  nine 
inches  from  side  to  side.  Rough,  heavy  braids  are  being 
much  used. 


FALL  CLOAKS  AND  CLOAKINGS. 

Samples  of  fall  cloaks  and  cloakings  are  now  in  the  hands  of 
travelers,  and  retailers  are  placing  their  import  orders.  These, 
so  far,  are  well  up  to  the  average  showing,  but  there  is  no  lack 
of  confidence  in  future  trade. 

In  style  jackets  will  not  be  very  different  to  last  year.  The 
sleeves  will  be  larger  and  the  skirts  shorter,  but  yet  long  skirts 
are  selling  freely  outside  the  cities.  Revers  collars  are  larger 
than  ever,  in  sympathy  with  the  larger  sleeves.  Backs  and 
fronts  are  plain,  with  a  ten- 
dency to  straight  fronts. 
Some  skirts  are  styled  after 
the  prevailing  fashion  in  dress 
skirts. 

Collars     are     larger    and 
more    like    those   on    tailor- 
made    garments.      Fur    trim 
mings  have   passed  into    ob-  /^sZfistj   . 


scurity.      Velvet    facings    are  ':^W'-J^Wrf!^\^^'^ 

shown     in     some      varieties.    ^^/•!cl;a^lv*K*fc'S^ 

Applique     and     braid     trim-     '/)fy:A^M^''°^4'/Mi'i 

mings  are  used  to  a   certain 

extent.       Beaver    cloths    are 

still    used    abundantly.     Nap 

cloths  in   soft    vicuna   effects 

are  largely  used,  while  friezes 

and    rough    tweeds    are    not 

overlooked.      Browns,    fawns 

and  blacks  are  the  colorings. 

But  the  leading  fabric  for  fall  and  winter  capes  and  jackets 
will  be  that  generally  known  as  "golf  cloaking."  These  two- 
toned  goods  were  shown   in  small  quantities  in  June  last  year 


Fig.  4 — Yokes  of  Washable  Materials. 
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and  picked  up  by  the  city  trade.  Repeats  did  not  come  in  until 
late  in  the  season,  but  a  good  trade  was  nevertheless  done. 
Their  popularity  was  not  exhausted  last  season  and  they  will 
lead  with  the  general  trade  next  fall.  The  range  of  samples  of 
this  double  cloth  is  very  large,  varying  from  loud  checks  to 
mild  shot  effects  on  both  front  and  back. 

Tweed  effects  will  be  strong  in  the  fall  for  capes,  jackets  and 
costumes. 


AMONG  THE    MILLINERY    HOUSES. 

The  two  fluted  shapes,  Ysaye  and  Lucille,  illustrated  here- 
with, are  shown  by  1).  McCall  &  Co.  at  popular  prices. 

J.  1).  Ivey  &  Co.  will  hold  a  Summer  Opening  on  April  22, 
23  and  24,  to  exhibit  French  pattern  bonnets  with  summer 
ideas.     Summer  novelties  will  also  be  shown  in  abundance. 

"  Gayety  "  is  the  name  of  a  hat  shown  by  D.  McCall  &  Co. 
It  consists  of  a  broad  band 
of  black  straw  about  three 
inches  wide,  ending  on  each 
side  in  a  straw  rosette  with 
jet  wings.  A  small  jet  centre 
piece  is  surmounted  with  an 
osprey,  while  blue  ribbons 
and  small  orange  flowers  com- 
plete the  trimmings. 

A  range  of  children's  hats 
is  shown  by  S.  F.  McKinnon  / 

&    Co.      They    are    medium  j.jf 

size,  of  azure  and  pearl  braid, 
straight  brims  and  large 
crowns.  The  trimming  is  a 
wide  bow  of  the   straw  braid  :, 

with  a  buckle  and  two  narrow  Mm 

bands  of  bright-colored  velvet  J|| 

around  the  crown.  Nos.  193 
and  170  have  crowns  of  me-  :'/'-;'; 

dium  height,  the  former  slop-  |lf 

ing  and  the  latter  more  square. 
No.  1 29  lias  a  somewhat 
taller  crown.  There  are  just 
the  three  varieties. 

The    sailor    shape    is     not 
yet  settled.     S.  F.  McKinnon 
&    Co.    are    showing    a  bell- 
crowned  sailor,  with  and  without  turned  up  brim.     But  medium 
shapes  are  also  shown. 

J.  D.  Ivey  &  Co.  are  much  pleased  with  the  increased 
patronage  they  have  received  since  moving  into  their  new 
building.  No  pains  or  expense  was  spared  in  its  decoration, 
and  they  now  feel  that  they  have  the  finest  millinery  warehouse 
in  Canada.  Their  opening  was  a  brilliant  success,  and  Mr. 
Ivey  declares  that  his  only  regret  is  that  he  didn't  have  as 
fine  a  place  of  business  six  years  ago.  Retailers  will  have 
another  chance  of  visiting  it  on  the  occasion  of  their  summer 
opening. 


windows,  special  bargains,  special  lines — special  ideas  of  any 
kind. 

Some  inventive  genius  is  required  to  give  windows,  advertise- 
ments and  displays  an  Easter  turn,  but  it  can  be  done,  and  that 
with  a  special  return  of  profits. 

Easter  bonnets,  Easter  gloves,  Easter  veilings,  Easter  neck- 
wear, Easter  hose,  Easter  ribbons,  Easter  handkerchiefs,  Easter 
capes,  Easter  silks — the  idea  can  be  followed  up  indefinitely.  It 
is  a  small  hook,  but  a  great  deal  can  be  hung  on  it.  By  bringing 
originality  and  experience  to  bear  upon  the  means  used  to 
develop  trade  at  this  period  much  can  be  accomplished. 


Fig. 


■&'■ 
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OUR    ILLUSTRATIONS. 

Fig.  1  is  a  Dutch  shape    taken  from  The    Dry  Goods  Econ- 
omist.    It  explains  itself. 

2    is    a    prevailing    fluted    straw    shape    which  is  very- 
popular  just  now. 

Fig.  3  is  a  similar  shape  to 
the  preceding.  Both  these 
are  small,  cheap,  and  look  ex- 
ceedingly well  when  trimmed. 
For  these  two  illustrations  we 
are  indebted  to  D.  McCall  & 
Co. 

Fig.  4  shows  some  of  the 
popular  yokes  of  washable 
materials.  This  is  a  new  line 
of  ready-made  goods.  The 
illustration  is  from  The  Dry 
Goods  Economist. 

Fig.  5  is  one  of  the  Minis- 
ter's (London,  Eng.)  styles. 
It  is  a  lady's  open-fronted 
costume,  with  a  cloth  belt  in 
front  of  the  waist.  The 
sleeves  are  very  large. 

Fig.  6  shows  a  lady's 
fashionable  jacket  from  the 
same  authority.  It  shows  a 
novel  feature  in  the  addition 
of  the  front  pleat.  The  collar 
is  of  a  deep  roll  form.  Be- 
low the  turn  embroidery  may 
be    conveniently    introduced. 


I? 


Fig.  5  and  6 — Two  English  Styles- — (Minister's  Gazette). 


HAVE     SOMETHING     SPECIAL- 

Easter  is  upon  the   trade,  and   it  behooves   every  dealer  to 
have    something     special    for    the    season.     Specially    dressed 


TWO     LONDON     FIRMS. 

Two  London  firms  made  displays  of  millinery  samples 
during  the  openings  at  Toronto. 

Dickison,  Nicholson  &:  Co.  had  rooms  at  62  Bay 
street,  and  showed  a  fairly  good  range  of  millinery  and 
fancy  goods  under  the  charge  of  Messrs.  Charles  Clark 
and  D.  McCrimmon.',  Both  these  gentlemen  travel  in  Western 
Ontario. 

John  Greene  &  Co.  had  a  large  display  at  58  Bay  street, 
where  many  of  their  customers  called  on  them.  Wilson  Armi- 
tage,  Bruce  Wanless,  R.  B.  W.  Wright  and  Harry  Greene  were  in 
charge.  This  firm  sends  travelers  all  through  Ontario,  and  also 
to  Winnipeg  and  the  West. 
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Spring 


1895 


A.  A.  ALLAN  &  CO. 


Importers  of  Fine  English 
and  American 


HATS,  CAPS,  STRAWS, 

ETC. 

New  English  and  American  Stiffs 

Black  and  Colors. 

New  English  and  American  Fedoras 

Black  and  Colors. 

New  English  and  American  Softs 

Black  and  Colors. 

New  English  and  American  Caps 

Yachting,  Outing,  Boating. 

New  Scotch  Tarns,  Ladies'  and  Children's 

Cardinal,  Navy,  Black,  White  and  Fancy. 

New  Austrian  Fez  for  Girls  and  Boys 

Cardinal,  Navy,  Crimson  and  Cream. 


Letter  Orders  carefully  attended  to. 

A.  A.  ALLAN  &  CO.   *■  bay  street  TORONTO 


Wyld,  Qrasett 
&  Darling . . 


We  are  receiving  large 

shipments  weekly  of  our 


British  Spring  Imports 


.  As   well   as 


Canadian  Goods 

Orders  are  being  executed  as  rapidly  as  the  goods 
come  forward  and  every  care  is  being  taken  in  the 
execution  of  Travellers'  orders.  Our  Letter  Order 
Department  is  under  efficient  management  and 
the  prompt  despatch  given  is  increasing  its 
popularity. 

TRAVELLERS'  AND  LETTER  ORDERS  SOLICITED 


I 


nspection  of  stock  invited  when 
you  visit  this  market. 


WYLD,  CRASETT&  DARLING 


TORONTO. 


Nearly 
$2,000,000 


lost ! 


in  Toronto's   3   big   fires 


Nothing  saved 

but 

the  contents  of 
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Taylor  Safes 

and  Vault  Doors 


TO  THE  TRADE 


One  special 
feature  of  our 
trade  is  the 
handling: 
of  .  . 

Church 
Carpets 

In  this 
department 
we  control 
several  lines 
exclusively. 


Carpets 


AUR  large  and  varied  experience 
in  the  handling  of  Carpets, 

Oilcloths  and  Linoleums, 

and  an  accurate  knowledge  of  the 
wants  of  the  trade,  have  enabled  us 
to  guarantee  our  customers  satisfac- 
tion, and  at  prices  that  cannot  be 
approached.  We  have  on  hand  a 
full  supply  of  up-to-date  samples, 
which  we  can  supply  to  you  on  re- 
quest. Make  your  selection  and 
goods  will  be  forwarded  at  once. 

o 


J 


John  Kay,  Son  &  Co. 


34  King  Street 
West, 


TORONTO 


28 
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GOSSIP     ABOUT     RETAILERS. 

ALEXANDER  MILLER,  senior  partner  in  the  wholesale 
dry  goods  house  of  A.  Miller  &  Co.,  successors  to  Daniel 
&  Boyd,  St.  John,  N.B.,  died  on  the  25th  of  March  after 
several  months'  illness,  aged  51  years.  He  came  there  from 
Scotland  28  years  ago,  and  was  with  Daniel  &  Boyd  continu- 
ally till  they  closed  down.  As  their  trusted  buyer  he  was  well 
known  in  England  and  the  Upper  Provinces.  His  wife  and 
two  daughters  survive  him. 

1.  \V.  Canniff,  manager  of  the  Canniff  Star  Corset  Company, 
Montreal,  died  recently. 

On  March  14th  Thos.  Patterson,  Oakville,  Ont.,  lost  $200 
worth  of  dry  goods  by  burglars. 

March  31st  was  a  day  of  fires  in  Chatham.  J.  W.  Burris, 
dry  goods,  lost  $20,000  with  insurance  of  $16,500. 

Last  month  Aloyes,  Bauer  &  Co.  lost  their  shoddy  factory 
by  fire.     A  brick  mill  is  being  built  on  the  old  site. 

J.  J.  Wood,  late  with  G.  Murton,  of  Portage  la  Prairie,  is 
locating  in  Carberry  in  the  gents'  furnishyig  business. 

A  British  Columbia  judge  has  decided  that  by  being  im- 
prisioned  for  debt,  the  debtor  is  discharged  from  payment. 

Mr.  R.  J.  Tooke  is  about  to  erect  a  handsome  three-storey 
building  on  the  north  side  of  St.  Catherine  street,  Montreal. 

Henry  Wilson,  258  Centre  street,  Montreal,  seems  to  be 
a  popular  merchant.  His  friends  made  him  a  presentation 
recently. 

C.  G.  Armstrong's  double  store,  Goderich,  and  that  of 
James  Robinson  were  destroyed  by  fire  on  April  4th.  The  fire 
originated  in  the  former  store. 

H.  A.  Layton,  the  dry  goods  merchant  of  Belleville,  who 
failed  recently  for  $1 1,000,  has  secured  a  settlement  with  his 
creditors  at  25  cents  on  the  dollar,  cash. 

The  Canadian  Cotton  Mill  Co.,  is  putting  into  the  St.  Croix 
mill  fifty  new  looms  from  the  Crompton  Loom  Works  of  Wor- 
cester, Mass.,  intended  for  high-class  work. 

Mr.  Meyers  has  introduced  a  bill  in  the  Manitoba  Legisla- 
ture increasing  the  jurisdiction  of  county  courts  to  suits  involving 
amounts  up  to  $400,  instead  of  $250  as  formerly. 

During  the  month  of  March  the  amount  of  duty  collected  in 
Toronto  amounted  to  $367,402.24,  against  $346,671.85  for 
March  of  last  year,  or  an  increase  of  $20,730.39. 

A  lamp  exploded  in  Fullerton  &  Co.'s  store  at  Glenboro', 
Manitoba,  one  night  recently,  firing  the  store.  The  stock  was 
damaged  to  the  extent  of  $3,000  ;  insured  for  $4,000. 

Robt.  C  Wilson,  of  Wilson  &:  Wilson,  Almonte,  was  re- 
cently married  to  Miss  Mary  Campbell,  daughter  of  Rev.  Dr. 
Campbell,  of  Renfrew.  The  wedding  was  quite  a  social 
event. 

Wm.  McLeod  &  Co.,  of  Georgetown,  decided  to  open  a  dry 
goods  store  in  the  premises  recently  occupied  by  James  Eaton, 
Toronto.  They  have  since  thought  better  of  it  and  have  can- 
celled their  lease. 

Carss'  tailor  shop  in  Orillia  was  burned  on  March  29th.  The 
fire  occurred  in  the  morning  and  nearly  a  score  of  employes 
were  forced  to  jump  from  the  first  storey  windows.  Damage  fully 
covered  by  insurance. 

Geo.  G.  Gladman  has  opened  a  general  store  in  Parry  Sound. 
He  has  erected  a  fine  new  building  just  across  from   the   Parry 


Sound  Lumber  Go's  offices  on  Seguin  street.  R.  J.  Lee,  for 
many  years  manager  of  the  latter  company's  store,  becomes 
manager  of  the  new  store.  They  spent  about  two  weeks  in 
Toronto  placing  orders  in  groceries,  dry  goods,  millinery  and 
hardware.     They  will  also  have  a  dressmaking  department. 

The  general  stock  of  J.  T.  Showier,  Arkona,  has  been  sold 
to  Fuller  &  Co.,  Arkona,  at  70  cents.  The  stock  was  valued  at 
$5,°75- 

J.  M.  Campbell,  of  R.  J.  Whitla  &  Co.,  Winnipeg,  has  left 
for  England,  France,  and  Germany  on  a  purchasing  trip.  He 
will  be  back  about  July  1. 

Application  has  been  made  for  a  free  site,  free  water,  and 
exemption  from  taxation  for  the  establishment  of  a  branch  of 
the  White  Cloud  Novelty  Works,  of  White  Cloud,  Mich.,  at 
Gananoque. 

The  Central  Dry  Goods  Co.,  Ltd.,  has  been  incorporated 
according  to  the  laws  of  the  province.  The  capital  stock  of 
the  company  has  been  placed  at  $25,000.  Winnipeg  will  be 
the  chief  place  of  business. 

Mr.  VV.  N.  Brown,  who,  as  manager  for  Joseph  Rogers,  be 
came  well  known  to  the  Winnipeg  furnishing  trade,  has  opened 
a  new  hat  store  at  360  Main  street,  a  few  doors  south  of 
Portage  avenue,  in  that  city. 

On  March  24  fire  occurred  at  the  establishment  of  Wilkie 
Collins,  gents'  furnisher,  Queen  street  west,  Toronto,  and  did 
$10,000  damage.  Insured  for  $18,000.  The  fire  is  supposed 
to  have  been  of  incendiary  origin. 

Graham  Bros.,  furnishers,  Dundas  street,  London,  Ont., 
now  have  a  double  store,  having  taken  in  the  next  premises  west, 
and  connected  the  two  with  three  large  archways.  Hats  and 
underwear  are  carried  in  one  store  and  neckwear,  shirts  and 
collars  in  the  other. 

It  is  some  time  since  creditors  in  an  insolvent  estate  have 
been  paid  100  cents  on  the  dollar.  The  Toronto  assignee  who 
has  just  wound  up  the  estate  of  Smith  &  Street,  Seaforth,  and 
had  the  accounts  passed  by  the  inspectors,  paid  a  dividend  of 
100  cents. 

Letters  patent  have  been  issued  incorporating  William  Lowry 
Doran,  Alfred  Will  Martin  and  Charles  Henry  Banta,  manu- 
facturers ;  John  Robinson,  insurance  agent,  and  Alexander 
Fraser,  solicitor,  all  of  the  town  of  Niagara  Falls,  as  the  Niagara 
Neckwear  Company,  Ltd.,  with  a  total  capital  stock  of  twenty 
thousand  dollars. 

The  Glasgow  Herald  announces  the  death  on  Feb.  12th,  at 
the  advanced  age  of  91  years,  of  Mr.  J.  D.  Bryce,  a  well-known 
merchant  of  that  city.  Deceased  was  for  years  senior  partner  of 
the  firm  of  Bryce,  McMurrich  &  Co.,  of  Toronto  and  Glasgow. 
About  24  yeare  ago  he  retired  from  active  business.  He  was 
one  of  the  leading  philanthropists  of  Glasgow,  many  of  its  bene- 
ficent institutions  being  started  and  in  great  measure  supported 
by  his  liberality. 

Messrs.  J.  Sutcliffe  &  Sons,  who  suffered  in  Toronto's  third 
great  fire,  have  not  been  slow  in  taking  steps  to  repair  the  loss 
which  they  suffered  by  that  calamity.  The  contracts  for  the 
renovation  of  their  premises  have  been  let,  and  they  expect  to 
be  back  in  their  old  stand  about  the  1st  of  June.  The  con- 
tracts call  for  a  building  which  will  be  of  the  most  modern 
description  in  construction  and  fittings.  At  present  the  firm  is 
occupying  the  premises  formerly  occupied  by  C.  S.  Herbert,  at 
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S.F.ricKINNON&CO. 


\fE  W,  attractive,  and  right  in  price.  Such  has 
been  the  character  of  our  stock  this  season, 
which  thus  far  has  led  to  a  most  satisfactory 
trade.  In  order  to  keep  our  several  departments  in  the 
same  attractive  condition  as  the  season  advances, 
after  a  stay  here  of  only  three  weeks  our  foreigit 
buyer  returned  to  Europe  early  in  March,  so  as  to 
be  in  the  field  ready  to  secure  the  latest  novelties  as 
they  ivere  evolved  at  the  fountain  head.  We  have 
already  received  large  shipments  of  his  direct  pur- 
chases, and  as  we  are  now  into  the  heat  of  the  sort- 
ing season,  buyers  will  please  note  this  fact,  that 
almost  daily  zve  are  receiving  shipments  of  new 
goods,  and  as  our  buying  facilities  are  equalled  by 
few  hoitses  in  the  Dominion,  we  claim  to  have  a 
stock  which  will  satisfy  the  finest  taste  or  meet  the 
keenest  competition.  We  are  doubly  strong  in  all 
kinds  of  Laces,  which  will  undoubtedly  be  a  leading 
feature  in  trimming  for  the  summer  trade.  We  in- 
vite inspection  and  promise  full  value  for  a  call 


S.  F.  McKINNON  &  CO. 

OFFICES  :  35  Milk  St., 

61  Bay  St.,  London, 

Toronto.  England. 


:;o 
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the  corner  of  Yonge  and  Shuter  streets.  The  remains  of  the 
Herbert  stock  is  being  sold  off,  and  the  new  goods  also,  the 
salvage  sale  being  continued  in  the  old  Stone  premises. 

Letters  patent  have  been  issued  incorporating  John  Stalford, 
foreman  in  carpet  work:  Henry  Milligan,  weaver;  William 
Richardson,  warp  maker ;  Emily  Jane  Fullerton,  widow  ;  and 
Stephen  Syer,  manufacturer,  all  of  the  city  of  St.  Catharines,  as 
the  Garden  City  Carpet  Manufacturing  Company  of  Ontario, 
Ltd.,  with  a  total  capital  stock  of  ten  thousand  dollars. 

The  annual  general  meeting  of  the  Cornwall  Manufacturing 
Company,  "  Woolen,"  was  held  recently  at  the  office  of  Messrs. 
H.  &  A.  Allan,  when  the  usual  statements  were  presented,  and 
the  following  directors  were  elected  for  the  ensuing  year  :  An- 
drew Allan,  W.  M.  Ramsay,  Robert  Meighen,  Sir  Donald  A. 
Smith,  and  W.  A.  Hastings.  At  a  subsequent  meeting  of  the 
directors  Mr.  Andrew  Allan  was  re-elected  president  ;  W.  M. 
Ramsay  vice-president,  and  Robert  Meighen  managing  dir- 
ector. 

The  Dominion  Government  some  time  ago  took  action  in 
the  Exchequer  Court  against  the  Montreal  Woolen  Co.  for 
about  $16,000  damages  done  to  the  Lachine  Canal  through  the 
erection  of  their  mill.  The  company  put  in  a  counter-claim  for 
$12,000  for  damage  caused  by  the  canal  to  the  mill.  Recently 
Justice  Burbidge  threw  out  the  counter-claim  on  the  ground 
that  he  had  no  jurisdiction  unless  the  company  obtained  a  fiat 
from  the  Crown  permitting  them  to  sue.  The  case  of  the  Gov- 
ernment against  the  company  has  not  yet  been  disposed  of. 

Mrs.  Lovesales  (to  her  husband) — "  Oh,  Edgar,  look  at  the 
bargains  in  this  advertisement !  Smithson  has  bought  the 
whole  bankrupt  stock  of  Mulhooly,  and  just  see  what  he  adver- 
tises :  'Silks,  Mulhooly's  price,  $9  a  yard;  our  price,  19  cents. 
Lace  curtains,  Mulhooly's  price,  $18;  our  price,  79  cents. 
Table-cloths,  Mulhooly's  price,  $7.50;  our  price,  61  cents.' 
Aren't  these  real  bargains  ?  "  Her  husband  (meditatively) — 
"  What  an  awful  villain  Mulhooly  must  have  been  ! " — Truth. 

The  St.  Thomas  Journal  says  :  "  It  is  with  regret  we  an- 
nounce that  McDonald,  Fraser  &  Co.,  dry  goods  merchants, 
have  decided  to  bring  their  business  to  a  close.  Mr.  P.  M. 
Fraser,  who  is  sole  partner  of  the  firm,  has  been  unfortunate  in 
his  investments,  and  cannot  at  the  present  time  realize  suffi- 
cient to  meet  his  obligations ;  he  has  therefore  decided  to 
place  his  affairs  in  the  hands  of  Mr.  R.  C.  Struthers,  of  London, 
in  trust  by  mutual  arrangement,  for  the  benefit  of  his  creditors. 
Mr.  Fraser's  high  sense  of  honor,  genial  manner  and  his  cour- 
teous treatment  of  all  who  have  come  in  contact  with  him,  have 
won  for  him  many  warm  friends." 

At  Suckling's  Toronto  auction  rooms  recently  the  general 
stock  of  E.  A.  Wood,  Orillia,  amounting  to  $7,300,  was  sold  to 
A.  E.  Ham  &  Co.  at  52c.  on  the  dollar.  The  general  stock  of 
A.  J.  O'Boyle,  of  Breckin,  amounting  to  $1,500,  was  sold  to  C. 
Moore  for  66c.  on  the  dollar,  and  the  dry  goods  stock  of  Sweet 
&  Co.,  Victoria  Harbor,  was  bought  by  J.  B.  Horrell  for  65c. 
on  the  dollar.  The  general  stock  of  R.  D.  Gardner,  of  Mount 
Pleasant,  was  sold  to  M.  M.  Evans  at  60c.  on  the  dollar.  The 
general  stock  of  Lee  &  Co.,  of  Lisle,  amounting  to  $1,760,  was 
sold  at  49>^c.  on  the  dollar.  The  Beamsville  stock  of  James 
A.  Adam  &  Co.,  general  merchants,  amounting  to  $14,750,  was 
withdrawn  at  55c. 

Suit  was  recently  entered  in  Toronto  by  S.  H.  Janes  against 
the  firm    of  Foster    &  Pender  for   $50,900.     This   sum  repre- 


sents, as  is  claimed,  future  rents  due  by  the  defendants  under 
their  lease  of  14  and  16  King  street  east.  The  legal  repre- 
sentatives of  Mr.  Janes  say  that  when  Messrs.  Foster  &  Pender 
decided  to  locate  in  the  King  street  warehouse,  Mr.  Janes  fitted 
up  the  building  to  their  requirements,  and  that  they  signed  a 
15-year  lease  at  an  annual  rental  of  $5,000.  They  remained 
three  years.  Deducting  the  interest  which  the  Insolvent  Act 
requires  as  the  value  of  the  money  as  not  being  yet  due,  Mr. 
Janes  claims  $50,902.76  as  the  sum  now  due  him.  Assignee 
E.  R.  C.  Clarkson,  to  whom  the  defendants  recently  assigned, 
disputed  this  claim,  causing  it  to  be  made  a  subject  of  legal 
action.  Messrs.  Foster  &  Pender  are  now  located  on  Colborne 
street. 

There  is  in  progress  in  Toronto  a  suit  which  is  exciting  in- 
terest among  members  of  the  Commercial  Travelers'  Associa- 
tion. J.  D.  Spence,  a  well-known  traveler,  who  was  killed  on 
the  29th  August  last  by  falling  from  a  rig,  was  assured  in  the 
association  for  $5,000.  The  Association  really  does  not  do  its 
own  insuring,  although  it  receives  the  premiums  and  transacts 
the  business  with  its  members.  But  an  arrangement  is  in  exist- 
ence whereby  the  London  Guarantee  Co.  gets  the  business.  In 
the  interim  between  the  time  the  payment  was  made  to  the 
Travelers'  Association  and  the  time  it  was  handed  over  to  the 
Guarantee  Co.  Mr.  Spence  was  killed.  Now  the  London 
Guarantee  Co.  disclaim  responsibility  for  the  payment  of$5,ooo, 
the  dispute  being  as  to  whether  the  man  who  handled  the  pre- 
miums had  the  right  to  hold  the  premium  for  a  month  after  re- 
ceiving it.  Mrs.  Elizabeth  Spence,  wife  of  the  dead  traveler, 
who  was  the  beneficiary  named  in  the  policy,  is  suing  the  Lon- 
don Guarantee  Co.  for  the  amount. 


WHY? 

There  is  a  reason  for  every  success.  It 
either  fills  a  long-felt  want,  corrects  a  mistake, 
or  is  an  improvement  on  the  then-considered 
best. 

In  Dress  Stays  two  faults  have  long  been 
apparent.  They  would  either  bend  out  of 
shape  or  cut  through  the  dress. 

BRUSH'S  PEERLESS  DOUBLE  DRESS 
STAY  is  a  success  because  it  overcomes  both 
these  faults.  Made  of  double  steels,  one  placed 
above  the  other,  with  the  ends  so  secured  as  to 
make  it  impossible  for  them  to  cut  through 
the  dress,  it  is  more  pliable  than  any  other 
Dress  Stay,  and  cannot  bend  out  of  shape. 
Neither  will  it  melt  apart  from  the  heat  of  the 
body. 

Made  in  Black,  White.  Drab,  Blue,  Pink,  and 
Old  Gold.  Sizes,  6  to  10  in.  Put  up  in  half-gross 
boxes  or  in  sets  of  9  steels. 
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Manufactured  only  by 


BRUSH  <£   CO., 


TORONTO 
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The  Ideal  Skirt  Lining 

and  Support  for  Puff  Sleeves 


Or  as  an  Interlining  for  Stiffness  or  Warmth 
in  any  garment  is 


Fibre  Chamois 


BEWARE  OF 

INFERIOR 

IMITATIONS. 

EVERY  YARD 
OF  GENUINE 
FIBRE  CHAMOIS 
IS  LABELED. 


It  is  manufactured  by  a  patented  and  intricate  process,  from 
wood  pulp,  which  gives  it  a  natural  stiffness  and  springi- 
ness.    No  starch  or  glue  is  used. 

Dampness  does  not  affect  it. 

Creasing  and  crushing  does  not  injure  it. 

It  is  light,  strong  and  durable. 

It  is  sold  by  all  the  wholesale  trade  of  Canada  at  25c.  per 
yard,  and  retails  at  35c. 

In  three  weights,  64  inches  wide. 

It  is  being  advertised  in  the  principal  papers  and  fashion 
journals  of  the  United  States  and  Canada. 

If  you  wish  to  supply  the  demand 
in  your  district  mention  it  in  your 
daily  advertisements. 


THE 


The  wholesale  trade  only  supplied  by 

Canadian  Fibre  Chamois  Co. 


MONTREAL. 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW 


TRADE     PAPER     PUBLICITY. 

By  Na  in  \mi  i    C.   Fov.  i  i  >;.  Jr. 

BUSINESS  can  exist  without  the  trade  papers.  Business 
never  has.  Business  never  will.  Business  men  will  talk 
shop.  Business  men  will  read  shop.  The  daily  paper  has  some 
business  in  it.  The  financial  paper  is  all  business.  Neither 
are  trade  papers. 

The  trade  paper  is  the  paper  not  of  general  business,  but  of 
some  special,  definite,  and  particular  line  of  business. 

The  trade  paper  is  read  only  by  those  who  are  directly  in- 
terested in  the  business  it  is  supposed  to  cover. 

One-half  of  the  trade  papers  are  simply  advertising  circulars, 
collections  of  advertisements  bound  together  with  fairly  respect- 
able covers,  interspersed  with  reading  matter,  seldom  sold,  but 
presented  to  the  innocent  public  as  legitimate  publications,  how- 
ever illegitimately  they  may  represent  the  trade. 

The  circulation  of  these  papers  is  limited  to  the  number  of 
advertisements  which  appear  in  them,  and  to  the  sample  copies 
sent  to  concerns  with  a  view  of  obtaining  advertisements. 

Their  real  reading  circulation  is  practically  nothing. 

Their  stolen  contents  are  better  than  their  original  matter, 
and  there's  mighty  little  of  either. 

Such  papers  make  money  because  their  receipts  represent 
their  profits. 

The  cost  of  publishing  is  practically  nothing. 

The  publishers  have  no  standing,  no  technical  knowledge. 

They  are  simply  advertising  sharks,  with  circulations  far  in 
excess  of  the  circulation  of  their  papers. 

They  live  by  misrepresentation,  and  most  of  them  live 
well. 

There  are  on  this  continent  half  a  hundred  thoroughly  first- 
class  trade  papers  ;  publications  edited  and  published  by  men 
who  have  been  brought  up  in  the  business  they  represent ;  men 
of  character,  standing,  and  financial  backing. 

These  papers  have  solid  circulations,  and  while  the  bulk  of 
their  income  comes  from  advertising,  their  reading  matter  is 
written  honestly  and  fearlessly,  and  contains  information  of 
pertinent  importance  to  every  thinking  man  of  the  trade. 

These  papers  represent  their  business,  they  connect  house 
with  house,  develop  new  lines,  set  people  to  thinking,  disarm 
dishonest  competition,  make  business  healthier,  assist  in  anni- 
hilating abuses,  and  bind  the  men  of  trade  closer  together  in 
the  fellowship  of  honestly,  for  they  are  really  mediums  of  phil 
anthropy  as  well  as  of  business. 

The  circulation  of  the  trade  paper  is  small  because  it  has  got 
to  be. 

Look  out  for  the  trade  paper  solicitor  who  says  his  circulation 
numbers  tens  of  thousands. 

He's  lying. 

There  is  no  trade  paper  on  the  face  of  the  globe  with  a 
paid  circulation  exceeding  25,000,  and  there  are  few  trade 
papers  which  can  prove  a  circulation  of  10,000. 

The  business  man  advertises  in  his  good  trade  paper  be- 
cause it  pays  him  to. 

Even  if  the  circulation  be  only  i,ooo,  that  circulation  re- 
presents probable  buyers,  not  possible  buyers. 

A  good  trade  paper  with  a  circulation  of  a  few  thousand  is 
a  better  advertising  medium  for  the    wholesaler,   if  he  only  ad- 


vertises to  reach  the  retailer,  than  a   paper  of  a   national  circu- 
tion  of  half  a  million,  because  every  copy  of  the   trade  paper 
reaches  men  who  want,  or  may  want,  the  goods  the   advertiser 
is  advertising. 

A  single  order  may  pay  for  a  quarter  of  a  century  of  adver- 
tising. 

Understand,  I  refer  exclusively  to  the  advertiser  who  is  not 
attempting  to  reach  the  consumer. 

The  advertiser  who  wants  to  reach  the  public  must  use  the     , 
national  medium,  whether  or  not  he  includes  the  trade  paper. 

The  advertiser  who  desires  to  reach  the  retailer,  the  jobber, 
or  the  agent,  has  only  two  methods  of  advertising — the  trade 
paper  and  the  mail. 

The  advertisement  in  the  trade  paper  costs  less  than  the 
mailing  of  circulars,  and  is  profitable  whether  circulars  are  mailed 
or  not,  for  the  one  cannot  interfere  with  the  other. 

Every  business  man  reads  the  advertisements  of  business 
men. 

He  may  say  that  he  doesn't. 

He  may  claim  that  he  seldom  reads  the  trade  paper. 

He  is  deceiving  himself. 

He  does. 

Many  a  time  he  listlessly  turns  over  the  pages  of  his  paper, 
and  his  eye  lights  upon  the  announcement  of  this,  that,  and  the 
other  firm,  and,  by-and-bye,  perhaps  five  years  afterwards,  he 
will  remember  it,  turn  to  the  trade  paper,  and,  if  he  again  finds 
the  advertisement,  order  the  goods  advertised. 

Trade  paper  advertising,  more  than  any  other  kind,  must  be 
continuous. 

If  an  advertisement  is  worth  anything,  it  is  worth  insertion 
in  every  issue  of  the  paper. 

The  one  great  criticism  on  all  trade  paper  advertising  is  that 
the  advertiser  almost  invariably  advertises  his  name  more  pro- 
minently than  the  goods  he  sells. 

Reputation  is  business. 

The  firm  name  counts,  but  that  which  the  firm  sells  is  of 
more  consequence  than  the  name  of  the  firm  which  sells  it. 

If  a  firm  is  advertising  something  that  somebody  wants,  the 
firm  name  will  be  found,  if  it  is  in  the  smallest  type  in  the  most 
obscure  corner. 

The  business  card  in  the  trade  paper  is  all  right,  and  fre- 
quently brings  business,  but  the  advertisement  that  prominently 
announces  some  particular  article  will  attract  more  attention, 
and  sell  more  goods,  than  the  advertisement  which  simply 
tells  people  that  there  is  such  and  such  a  firm  somewhere. 

Dont  advertise — 

JOHN     SMITH    So     CO., 

GENERAL     DRY     GOODS. 

No.  44  Smithville  Ave.    -    -    Smithville. 
for  while  that  advertisement  more  or  less  familiarizes  the  retailer 
with  the  firm  name,  it  does  not  convince  him  that   John  Smith 
&   Co.  have    anything   in  particular   to  sell,  although  they  may 
have  everything  in  general. 

Announce  some  particular  article,  some  collection  of  articles, 
some  particular  condition,  or  some  particular  attraction  or 
specialty. 

Give  the  retailer  to  understand  that  it  will  pay  him  to  write 
to    the    firm    advertising.       Don't    let    the   advertisement    sell 
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We  Have  Removed 


To  these  large  and  commodious  premises, 
situated  on   Victoria  Square. 


■£V 


W3HB 


Our  Travelers 


^:i 


are  now  on  the  way  with 


'..>i 


■iif 
iSllliH 

6is:#lilliiiP 


Samples  for  Fall  and  Winter,  1895 

Before  Purchasing  See  Them.     It  Will  Pay  You. 


E.    A.   SMALL    &    CO. 


Manufacturers  of  Clothing 


MONTREAL 


James  Johnston  &  Co, 

26  S'-  "e,en  StreCt'    MnNTRFA, 


Importers   of  British  and   Foreign   Dry  Goods. 
Dealers  in  Canadian  and  American  Staples,  Etc. 


DEPARTMENTS 


CO 


^ 


Silks,  Ribbons,  Trimmings,  Dress  Goods, 
Velveteens,     Hosiery,     Gloves,     Underwear    (Gents', 
Ladies'  and  Children's),  Smallwares,  Handkerchiefs  in 
Silk,  Linen,  Cotton,  Muslin,  Laces,  Embroideries  ; 
Cloths,  Tweeds,  and  Gents'    Haberdashery. 


DOMESTIC  COTTON  GOODS 
OF  EVERY  DESCRIPTION 


Sole  Agents 

for   the 

Antiseptic 
Sanitary 
Diaper 

Put  up  in  IO  yd.  lengths 


Special  .  .  . 


Co 


Attention  Given  to  Letter  Orders 


We  invite    all  Merchants  visiting  the 
City  to  call. 

They  will  be  cordially  welcomed. 
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goods.     Let   the  advertisement  place  the  retailer  in  connection 
with  the  advertiser.  _  It  is  the  advertiser's  business  to  sell  goods. 

The  advertiser  who  expects  his  trade  paper  advertising  to 
sell  his  goods  is  mistaken. 

If  that  advertising  does  not  sell  goods,  something  is  the 
matter  with  the  advertising,  for  it  is  the  business  of  that  adver- 
tising to  connect  buyer  and  seller,  that  the  seller  may  have 
a  better  opportunity  of  selling  more  goods  to  the  buyer. 

The  advertising,  then,  should  simply  create  correspondence, 
and  if  correspondence  and  salesmen  cannot  sell  goods,  there  is 
something  the  matter  with  the  firm,  the  salesmen,  or  the 
goods. 

No  wholesaler  or  manufacturer  can  afford  not  to  advertise  in 
the  best  trade  papers  of  his  line,  for  such  advertising  costs  com- 
paratively little,  and  may  be  the  means  of  connecting  him  soon 
er  or  later,  no  matter  if  it  be  later,  with  some  firm,  or  firms,  or 
combination  of  firms,  which  will  bring  him  an  extra  profit, 
which  he  could  not  have  received  had  he  not  been  a  regular 
and  continuous  advertiser  in  trade  papers. 

The  fact  that  the  most  conservative,  as  well  as  the  most  en- 
terprising, wholesalers  and  manufacturers  are,  and  always  have 
been,  trade  paper  advertisers,  is  more  than  sufficient  argument 
to  prove  the  value  of  good  trade  paper  advertising. 

I  have  no  connection  with  any  trade  paper. 

It  doesn't  make  any  difference  to  me  whether  the  reader  ad- 
vertises or  not. 

I  am  telling  what  I  know  to  be  the  truth,  for  it  is  my  busi- 
ness to  make  the  business  of  my  clients  pay,  and  none  of  my 
clients  have  ever  yet  brought  to  my  attention  any  evidence  that 
will  prove  that  good  trade  paper  advertising  does  not  pay, 
while  their  advertising  is  constantly  convincing  me  that  well 
written  and  well  displayed  trade  paper  advertising  fills  in  a  gap 
in  the  economy  of  business  which  cannot  be  filled  by  any  other 
medium  of  business. 

The  old-fashioned  conventional  advertisement  is  liable  to 
pay  something,  but  the  modern  progressive  advertisement  may 
pay  ten  times  as  much. 

In  writing  trade  paper  advertising  be  as  careful  to  avoid 
over-originality  as  under-originality. 

Don't  write  literature. 

Any  fool  can  write  it. 

Write  fact,  and  write  it  in  the  fewest  words. 

Remember  that  brevity  is  the  soul  of  advertising  as  well  as 
of  everything  else,  and  that  the  advertisement  which  may  read 
well  to  the  advertiser,  because  he  wrote  it,  may  not  read  half  as 
well  to  the  business  man  who  reads  it,  for  he  cares  nothing 
about  the  literary  ability  of  the  writer. 

He  does  not  appreciate  quotations  from  the  poets,  but  he 
does  care  for  clean,  well  cut,  hard  driven  sentences,  written  by 
men  of  business  and  for  business. 


ACTIVITY     IN     DRESS     GOODS    AND     SILKS. 

The  Dry  Goods  Review  visits  the  trade  every  week,  that  it 
may  see  the  goods  that  are  being  advertised  in  its  columns,  to 
enable  the  staff  to  intelligently  answer  verbally  and  by  letter  the 
many  enquiries  constantly  being  made  as  to  leading  and  fashion- 
able lines  in  dry  goods,  and  more  particularly  dress  goods.  A 
great  deal  of  time  is  devoted  to  this. 

It  is  pleasing  to  know  that  the  lines  classed  by  it  in  January 
and  February  as  "  fashionable  "  have  sold  well.  In  the  March 
number  prominence  was  given  to  crepons,  and  to-day,  in  con- 
versation with  leading  wholesalers  in  Toronto  and  Montreal, 
they  say  that  the  demand  for  these  goods  during  the  past  three 
weeks  has  been  beyond  expectations  ;  with  them  it  is  always 
the  most  expensive  lines  that  sell  first. 

A  dry  goods  authority  in  England,  The  Drapers'  Record, 
speaks  of  Lister's  chine  silks  for  blouses.  These  goods  are 
what  summer  silks  should  be,  light  in  weight  and  colors.  A 
design  seen  to-day  is  in  pale  pinks,  blues,  etc.,  with  tiny  moss 
rose  buds.  They  can  be  worn  with  black,  cream  or  white  skirts. 
Belding,  Paul  &  Co.  report  the  silk  market  firm  and  prices 
advancing. 


THE     MILLINER     GIRLS. 

There's  a  Blue-Eyed  Blonde  from  Collingwood, 

And  Rosy  Lips  from  Barrie, 
And  a  Gay  Gazelle  from  Penetang, 

That  one  would  like  to  marry  : 
There's  Peachy  Cheek  from  London  town, 

And  a  Goddess  from  Elora. 
There's  Tiny  Foot  from  Hamilton, 

And  Bright  Eyes  from  Aurora. 

There's  Pearly  Tooth  from  Owen  Sound, 

And  Raven  Locks  from  Beeton, 
There's  Golden  Hair  from  Ottawa 

(The  latter's  quite  a  sweet  'un  ;) 
There's  Blushing  Rose  from  Waterloo, 

And  Merry  Laugh  from  Paisley — 
Och  !  if  I  were  a  Mormon  man 

I'd  wed  thim  all  quite  ais'ly. 

There's  Venus — she's  from  Napanee- - 

And  an  Angel  comes  from  Ayr, 
And  a  beautiful  lass  from  Burlington, 

With  a  wealth  of  auburn  hair  ; 
I'm  mashed  on  a  girl  from  Exeter, 

And  wild  on  a  bute  from  Guelph  — 
But  there's  one  belongs  to  this  town  of  ours 

That  I  think  I'll  claim  myself. 

— C.   M.  R.,  in  Toronto  News. 


FANCY  SILKS, 


Three  lines  of  very  pretty  fancy  silks  caught  my  eye  last 
week.  The  first  was  a  21-inch  Damas  de  Chine  in  assorted 
colors  with  a  natural  satin  figure  of  small  size.  The  second  was 
an  old-fashioned  flower  effect,  the  flowers  being  raised  and 
colored,  and  the  ground  similar  to  a  Japanese  or  Pongee  silk. 
The  third  was  a  Phcenix  Damask,  a  heavy  dark  effect,  produced 
by  natural-colored  elliptical  spots  of  various  sizes  on  dark 
grounds.      Each  of  these  was  an  oddity,  a  novelty,  "the  latest." 


I    DON'T     SEE     WHY 

The  article  on  advertising  in  the  last  issue  under  this  head- 
ing should  have  been  credited  to  an  exchange.  It  had  been 
lying  on  the  editor's  desk  for  some  time,  and  was  inserted  with 
out  giving  the  proper  credit  to  the  writer. 


G.  Albert  Woodill,  of  Kenny  &  Co.,  Halifax,  has  been  visit- 
ing Montreal  and  Toronto  houses,  picking  up  a  few  specialties 
and  placing  orders  for  Canadian  goods. 
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¥   SPRING  ASSORTING   ™ 


WHY  ARE  WE  SO  BUSY 

When    the  trade,   generally,    is  talking  hard  times  ? 
The  reason  is,  we  are  alive  and  aggressive  ; 

New  and  Scarce  Goods 

often  only  being  found  with  us. 

OUT  Sales  for  the  Spring  Season  are  away  in  advance  of  any 
previous  year,  and  our  preparations  are  such  that  the  month  of  April  is 
bound  to  show  a  correspondingly  great  increase. 

Scarce  Goods  with  us  to-day  are  : 

FIBRE    CHAMOIS  FIBERIISE  IMITATION    HAIR    CLOTHS 

GRASS   CLOTHS  FEATHERBOISE  KRHSOLI1SA 

Krinolina  is  the  new  Pliable  Steel   for  stiffening  the  Skirts  of  Dresses.) 


QUILTS — Our  ranges  are  complete,  and  comprise  many  special 
lines.  They  include  American  and  English  Satin  and  Marseilles,  in 
9/4,    10/4,    11/4,    12/4.     Also  fancy  Tapestry  and  Broche — all  sizes. 


JUST    TO    HAND 


27-inch  Chenille  and  Pin-spot  Veilings 
—all  Shades. 

Double  Satin  Ribbons,  in  Lizard, 
Caffeine,  Tabac  and  Pygmalion 
Shades. 


Cream    and   Black   Point    de    Venise 
Laces  and  Collarettes. 

Sun  Bonnets,   Sun  Hats. 

Swiss  Spot  Muslins. 


EVERY  DEPARTMENT  WITL  BE  FOUND  WELL  ASSORTED. 

t  No  order  so  large  that  its  details  escape  our  attention. 

Orders     "       "  „  77  „       "       ;      "     I     ~ 

I    No  order  so  small  that  we  do  not  cater  for  it 

SAMSON.  KENNEDY  &  CO 

44,  46  &  48  Scott  Street    TORONTO    '5,  17  #  19  Colborne  Street 

And  25  Old  Change,  London,  Eng. 
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KING    OF    COUTURIERS    DEAD. 

CHARLES  FREDERICK  WORTH— Worth  of  Paris,  the 
great  Worth,  or  simply  Worth,  for  to  the  world  of  female 
attire,  whether  producers  or  consumers,  there  was  but  one — 
died  on  Monday.  Born  the  son  of  a  country  lawyer  in  one  of 
the  most  prosaic  and  unpicturesque  counties  of  England,  he  be 
came  the  arbiter  of  fashion  and  of  elegance  in  feminine  attire, 
dictating  to  royalty  itself  what  it  should  wear,  and  arraying  those 
who  could  afford  it  in  apparel  that  far  outshone  the  brilliance  of 

Solomon  in  all  his  glory. 
One  of  his  first  customers 
of  note,  and  the  chief  instru- 
ment of  his  success,  was 
the  Km  press  Kugenie,  and 
in  the  wake  of  the  beautiful 
leader  of  French  fashion 
have  since  followed  all  the 
rank  and  aristocracy  of 
Kurope  and  hundreds  of 
the  sovereign  citizenesses 
of  the  United  States. 

Talent  of  a  peculiar 
order,  a  genius  for  invent- 
ing and  designing  the  strik- 
ing and  beautiful  in  cos- 
tume and  imparting  to  his 
productions  a  peculiar  air 
of  style  and  elegance  early 

Charles  F.  Worth.  won     njm    njs    rer)own)   an(] 

his    reputation   was   maintained  up   to    the  close   of  his    busy 
life  of  70  years.    The  business  will  be  conducted  by  his  sons. 


MARITIME     PROVINCE     NEWS. 

Halifax,  April  5. 

IN  my  last  letter  I  wrote  a  short  reference  to  the  new  building 
just  erected  by  Messrs.  Clayton  &  Sons.  The  building  and 
the  enterprise  of  the  firm  deserve  a  more  extended  notice. 

Messrs.  Clayton  &  Sons'  new  building  is  a  very  handsome 
one.  It  is  of  brick,  four  storeys  high,  and  faces  on  two  streets 
—Jacob  and  Barrington.  The  building  covers  a  space  of  100 
square  feet.  The  lower  storey  is  fitted  up  as  show  rooms  and 
for  offices.  The  second  storey  is  used  as  cutting  rooms,  design- 
ing rooms,  etc.,  and  the  upper  storey  as  a  general  workroom. 
Some  300  hands  are  constantly  employed.  Messrs.  Clayton  & 
Sons  have  built  up  a  splendid  trade  in  the  Lower  Provinces, 
and  have  made  inroads  into  the  markets  of  the  Upper  Provinces. 
Their  line  is  exclusively  men's  and  boys'  clothing.  I  called  at 
the  new  establishment  to-day  and  was  courteously  shown 
through  by  the  proprietors.  The  latest  improved  machinery 
has  been  introduced,  and  skilled  labor  is  employed.  The 
stock  rooms  are  so  arranged  that  the  customer  can  see  at  once 
what  he  wants.  There  is  a  quantity  of  goods  kept  therein  that 
is  something  marvellous.  Men's  and  boys'  suits  of  all  sizes, 
styles  and  textures ;  men's  and  boys'  overcoats,  reefers  and 
ulsters,  overalls,  etc.,  are  there  in  great  variety. 

The  Messrs.  Gibson  have  opened  their  new  store  at 
Kentville. 

Our  millinery  stores  have  been  the  centre  of  attraction  for 
the  ladies  during  the  last  week.  Le  Bon  Marche  is  looking 
particularly  nice  just   now.     The   interior  has  undergone  great 


changes,  and  the  variety  of  goods  is  something  immense.  A. 
O'Connor's  millinery  store  is  also  looking  fine,  and  both  report 
a  splendid  spring  opening. 

Messrs.  Clayton  &  Sons  are  an  enterprising  firm.  They 
have  succeeded  in  the  past  and  they  are  bound  to  succeed  in 
the  future.  Their  new  building  is  a  monument  to  their  industry 
and  push  and  an  ornament  to  the  city  of  Halifax. 

There  is  another   fine  new  store  on  Grenville  street — that  of 
William   Ross,  the   hatter,  who  has  moved  one  block  south  to 
the  Newman  building,  near  the  corner  of   George  street.     The   / 
new  store  is  fitted  up  in  splendid  style. 

Mr.  Geo.  Stanley,  of  Stanley  Bros.,  Charlottetown,  returned 
from  Europe  this  week,  where  he  has  been  making  spring  and 
summer  purchases.  Mr.  L.  E.  Prouse,  also  of  Charlottetown, 
who  has  been  in  England  on  a  similar  mission,  has  also  re- 
turned. 

There  is  a  change  in  the  business  of  Scovil,  Fraser  &  Co., 
clothing  and  furnishings,  New  Glasgow.  Mr.  Scovil  has  retired 
and  the  firm  is  now  known  as  Fraser,  Fraser  &  Co.  They  have 
a  splendid  trade  throughout  Pictou  county. 

A  large  quantity  of  goods  has  accumulated  at  Pictou  waiting 
the  opening  of  navigation  for  transportation  to  Charlottetown. 
The  steamer  Stanley  is  taking  what  she  can,  but  her  freight 
capacity  is  limited. 

The  destruction  of  the  deep  water  terminus  here  some 
weeks  ago  proved  very  disastrous  to  some  of  our  dry  goods 
merchants,  whose  spring  stocks  were  consumed  by  the  fire.  No 
idea  of  the  loss  can  be  ascertained.  Nearly  every  dry  goods 
house  in  the  city  suffered. 

Trade  is  reported  fairly  good,  both  in  the  city  and  through- 
out the  province,  but  collections  continue  slow. 

Taunton. 


GOOD  TRADE  IN  IMPORTED  WOOLENS. 

The  placing  trip  this  spring  with  Jno.  Fisher  Son,  &  Cos 
travelers  has  been  an  unusually  good  one.  This  firm  deals  sole- 
ly in  fine  Knglish  woolen  fabrics  and  tailors'  trimmings,  and  the 
result  this  spring  has  been  an  agreeable  surprise  to  them.  In 
fact,  it  has  been  better  than  last  spring  by  a  considerable  per- 
centage. 

Mr.  Fisher,  Jr.,  who  manages  the  house  in  Montreal,  told  the 
Dry  Goods  Review  that  their  payments  on  the  4th  of  April 
averaged  fully  70  per  cent. 

Their  advices  also  all  corroborate  what  has  been  said  pre- 
viously about  the  firm  tone  of  imported  woolen  fabrics  generally 
and  repeat  the  statement  that  prices  point  higher. 


SANITARY     DIAPER    CLOTH. 

James  Johnston  &  Co.,  Montreal,  have  made  a  hit  with  i' 
"  Sanitary  Diaper  Cloth,"  for  which  they  are  sole  Canadian 
agents.  It  is  manufactured  for  the  special  use  of  ladies  and 
children.  And  is  made  pure  and  hygienic  by  sterilization  and 
an  antiseptic  bleach.  It  is  delightfully  fine  and  soft,  highly  ab- 
sorbent and  free  from  starch  or  other  foreign  substance.  It  has 
the  advantage  over  other  articles  used  for  similar  purposes  in 
that  it  may  be  washed  and  used  over  and  over  again. 

The  goods  are  put  up  in  widths  of  18,  20,  22,  24  and  27 
inches  and  in  hermetically  sealed  bags,  each  containing  10 
yards.  Samples  will  be  sent  by  mail  to  any  dealers  who  may 
wish  to  see  them. 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW 


37 


Toronto  Feather  and  Down  Company 


Down  Quilts 

In  Plain  and  Fancy 


»    <-»  • 


Silks  .  .  . 

Sateens,  Etc. 
Wadded  Quilts 

In  Silk,  Sateen, 

Silkoline,  Etc. 


Swan  Brand 


TRADE  MARK 


Cushions 


Limited 


Cosies 

Headrests 
Etc. 

Covered  in  Silks 

Plain,  Fancy,  and  Creped 
Besides  many  novel  designs 

in  Sateens,  Silkolines 
Printed  Crepes,  Etc. 


Also  Many  Beautiful  Effects  in  Silk  Embroidered  Goods 

We  would  draw  your  special  attention  to  our  new  departure  in  LOW-PRICED 
WADDING  QUILTS,  covered  in  newest  designs  in  American  Sateens  and 
Silkolines;  Prices  from  $12.00  to  $30.00  per  dozen.  These  goods  being 
entirely  hand-made  have  a  beautiful  and  soft  effect,  and  no  sharp  buyer  can 
afford  to  miss  seeing  them  before  placing  fall  order. 

^S^^n'^rK6*     BOULTER  &   STEWART,  selling  Agents,  Toronto 


Difference  in  Dyeing 


*** 

*        * 

*        * 

*        * 

*        * 

*       * 

*        * 

*        * 

*        * 

%+x 

Send  for 

Quotati< 

>ns 

Other  firms  would  like  to  do  good  work  ;  we  have  the  plant, 
the  knowledge,  the  machinery  and  the  ability,  as  well  as  the  wish. 

It  isn't  a  question  of  who  would,  but  WHO  OAN  do  your 
Dyeing  and  Finishing  in  the  most  satisfactory  manner.  What  we 
do,  you  can  rely  will  be  well  done,  and  our  prices  will  be  found  as 
low  as  the  best  work  can  be  done. 

You  don't  want  any  but  the  best  work,  do  you  ?  Ship  to  us 
your  off-colored  Cashmeres,  Serges,  Henriettas,  Tweeds,  Yarns, 
Braids,  Hose,  Plumes,  Union  and  Soft  Silk  Ribbons,  and  we'll 
transform  them  for  very  little  money  into  choice  saleable  stock. 


R.  PARKER  £  CO. 


WORKS  AND  HEAD  OFFICE 


DYERS  AND  FINISHERS 
Telephones  3037  and  3640 


787  to  791  Yonge  St.,    TOWUM),    Otlt. 
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BUSINESS    NOTES. 

GEORGE  A.  CAMPBELL  recently  visited  Ontario  and 
Quebec  points  and  has  now  returned  to  Winnipeg.  He 
has  offices  at  that  point  and  at  Victoria,  B.C.,  and  will  cover 
from  Port  Arthur  to  the  Coast  for  Perrin  Freres,  kid  gloves  ; 
Alexander  &  Anderson,  mantles ;  E.  &  S.  Currie,  ties  ;  Mon- 
treal Silk  Mills,  health  underwear ;  Irving  &  Co.,  umbrellas  ; 
John  Fisher,  Son  &  Co.,  woolens. 

* 

The  Dominion  Suspender  Co.,  of  Niagara  Falls,  write  asking 
why  we  do  not  say  something  good  about  their  suspenders. 
Great  Scott !  what  is  the  use  of  our  telling  people  something 
they  know  already  ?  Who  in  Canada  does  not  know  that  this 
company  is  the  brightest,  liveliest,  most  original  and  most  ener- 
getic of  our  manufacturers  ?  Is  there  anyone  between  Victoria 
and  Halifax  unaware  that  these  people  manufacture  the  best 
suspenders  in  the  Dominion  ?  If  you  have  any  doubt  about 
what  we  say,  put  yourself  in  communication  with  them.  You 
will  doubt  no  longer  after  that. 

Scene  8  a.m. — 
"  Hello,  Central ;" 
"Yes,"  "  2862." 
"  Morning  M  r  . 
MacLean,  you  are 
down  early." 
"Yes,  busy  for  our 
April  Dry  Goods 
Review."  "This 
is  Brophy,  Cains 
&  Co.  speaking. 
Come  down  and 
get  posted  on  lin- 
ens, our  damask 
tablings,  napkins, 
towels  and  towel- 
lings are  com- 
plete." "How 
are  prices?" 
"  Firm;  Tuesday's 
cable  from  Dun- 
dee says,  Forfars 
and    Hessians     a 

shade  higher."     "  Thanks  ;  "  "  see  you  later." 

* 


great  rush  for  them  next  fall, 
the  finest  style. 


Lister  is    making   those  goods  in 


Buttons  will  be  in  good  demand  in  July  and  August,  they 
will  be  worn  larger  than  ever.    Handsome  cut  pearl  buttons  will 

be  from  $6  to  $12  per  dozen. 

* 

A  cable  advice  recently  announced  a  cut  of  20  per  cent,  in 
the  price  of  thread  manufactured  by  J.  &  P.  Coats,  Paisley. 
Whether  this  will  affect  the  Canadian  price  is  not  definitely 
known,  as  the  representative  of  the  company  here  has  not  been 
notified  of  any  change.  It  is  believed  the  cut  will  only  apply 
to  the  home  markets.  Owing  to  competition  in  Canada,  and 
the  duty,  which  the  home  manufacturer  has  had  to  meet,  the 
Canadian  price  has  usually  ruled  lower  than  that  in  Britain. 


Silk  seals  are  expected  to  sell  well  for  next  fall. 

Henry  Rehder,  of  Paris  Station,  writes  The  Dry  Goods 
Review  that  W.  R.  Brock  &  Co.'s  letter  order  department  de- 
serves the  high  compliments  which  have  been  bestowed  upon  it. 

* 

Now  that  down  quilts  and  pillows  are  being  produced  at 
such  low  prices,  they  are  displacing  to  a  large  extent  the  heavier 
coverings,  which,  in  many  cases,  cost  quite  as  much  if  not  more. 
For  comfort  and  warmth  there  is  no  comparison  between  the 
light,  fluffy  down  goods  and  the  old  fashioned  heavy-filled  quilt. 
The  Toronto  Feather  and  Down  Co.'s  advertisement  in  this 
issue  is  worth  reading  in  this  connection. 

■*■ 

April  and  May  are  admitted  to  be  the  two  best  months  in 
the  year  for  hosiery.  Brophy,  Cains  &  Co.  say  their  stock  of 
cotton  and  cashmere  hosiery  is  complete,  and  that  they  never 
were  in  a  better  position  to  fill  orders  in  this   department  than 

at  present. 


Wm.  Parks,  the 
St.  John,  N.B., 
cotton  manufac- 
turer, is  preparing 
his  plans  to  go 
into  the  manufac- 
ture of  flannel- 
ettes, for  which 
there  appears  to 
be  an  increasing 
demand. 


Robert  C.  Wil- 
kins,  manufactur- 
er of  shirts,  over- 
alls and  working 
jackets,  will  move 
about  the  middle 
of  the  month  into 
larger  premises  at 
198  McGill  street. 
He  has  made  steady  progress  since  four  years  ago,  when  he 
began  with  one  machine,  until  now  he  employs  30  families,  who 

operate  about  40  machines. 

■* 

The  men's  kangaroo  glove,  original  make,  sold  by  Thouret, 
Fitzgibbon  &  Co.,  is  having  a  most  satisfactory  run.  Being 
guaranteed  it  meets  with  with  ready  sale,  though  the  purchaser 
becomes  its  best  advertisement. 

Moulton  &  Co.,  10  St.  Peter  street,  Montreal,  are  removing 
their  office  and  manufactory  to  the  premises  next  door.  In  the 
special  lines  turned  out  by  this  concern  the  trade  continues  to 
be  held  by  superior  quality  and  good  value,  a  rule  which  every 
other  Canadian  maker  can  follow  with  advantage. 


DON'T  TAKE  OUR   WORD  FOR   IT. 

See  for  yourself.      Here  is  another  proof  of  our  claim  that  75  per  cent,  of  the  trade  in  any  city,  town  or 

village  in  any  province  of  the  Dominion  are  constant  readers  of  The  Dry  Goods  Review 

Mr.   Atwell  is  one  of  our  canvassers. 


Ting,  ting. 


Prospects  for  velvets,  18  inches  for  millinery  purposes,  and 
32  inches  for  short  capes,  are  excellent.     There  is  likely  to  be  a 


That  the  present  is  a  period  of  low  prices  in  dry  goods  is 
shown  by  the  statement  of  a  wholesale  feather  and  down  house 
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in  Montreal,  where  a  pretty  summer  cushion,  18  inches   square 

with  a  good  sized  ruffle  and  in  a  variety   of  patterns,  is  being 

offered  to  the  trade  at   $3   per  dozen.     The  cushions  are  filled 

with  a  special  material  known  as  "Indian  Down." 

* 

Thouret,   Fitzgibbon  &  Co.  are  preparing  their  fall  samples 

of  kid  gloves,  among    which  are  some    pretty   effects.     Their 

orders  are  not  yet  complete  owing  to  an  unexpected  volume  of 

business. 
,%  * 

The  Alaska  Feather  and  Down  Co.,  Montreal,  have  just 
registered  the  trade  mark  "  Puritas  "  for  their  cotton  comforts. 

In  the  rush  of  getting  out  the  Spring  issue,  the  proofreader 
allowed  an  error  to  pass  in  Robert  C.  Wilkins'  advertisement  of 
shirts,  overalls  and  working  jackets,  which  made  it  appear  as  if 
he  made  " shirts  and  drawers."  It  should  have  read  "shirts 
and  overalls." 


MONTREAL     PERSONALS. 

Thomas  Brophy,  of  Brophy,  Cains  &  Co.,  sailed  on  the  4th, 
via  New  York,  to  visit  the  different  British  and  continental  tex- 
tile centres. 

W.  C.  Towers,  of  Matthews,  Towers  &  Co.,  left  on  the  4th 
of  the  month  for  England  and  the  continent  to   look  after  the 


interests  of  his  business  in  the  shape  of  fall  lines  of  gents'  fur- 
nishings, etc. 

A.  B.  McPherson,  who  buys  for  Lonsdale,  Reid  &  Co.,  left 
via  New  York  on  the  4th  of  the  month  for  his  regular  spring 
trip  to  Great  Britain  and  the  continent  in  the  interests  of  his 
firm. 

Mr.  Foster,  of  Thouret,  Fitzgibbon  &  Co.,  expects  to  call 
on  his  numerous  friends  in  Ontario  shortly  after  Easter.  He 
will  have  a  line  of  gloves  that  he  says  will  open  people's  eyes. 

Mr.  Wm.  Agnew,  of  W.  Agnew  &  Co.,  is  expected  back  by 
the  Lucania  from  his  usual  spring  visit  to  the  British  and  for- 
eign dry  goods  markets. 

W.  J.  O'Malley,  who  manages  D.  McCall  &  Co's  Montreal 
branch,  has  not  yet  recovered  from  the  accident  recorded  by 
us  in  our  last  issue.  Mr.  O'Malley  expects,  however,  to  be  able 
to  attend  to  business  by  the  end  of  this  week. 


JAMES    JOHNSTON    &    CO. 

Mr.  Slessor,  a  member  of  the  firm,  is  now  in  Europe  making 
purchases  for  the  fall  trade,  and  will  send  out  weekly  any  novel- 
ties in  fancy  goods  that  may  come  out  over  there.  A  full  line  of 
ladies'  Tam-o-Shanters  for  boating  and  tennis  is  expected  in  a 
few  days. 

During  the  next  two  months  the  travelers  will  be  able  to  show 
samples  of  a  good  line  of  ladies'  black  and  colored  jerseys  for 
fall  importation. 


"FITS  LIKE  A  GLOVE." 

THOMSON'S 

ENGLISH    MADE, 
A  GBIgE-   Glove-Fitting.    I.ong  Waisted.    trade  MARK. 


CORSETS 


At  Popular 
Prices. 


TWELVE  FIRST  MEDALS. 


The  Perfection  of  Shape,    Finish  and  Durability. 

APPROVED  by  the  whole  polite  world. 
SALE  OVER  Otil  MILLION  PAIRS  ANNUALLY. 
A  large  stock  of  these  GOOD  VALUE  Corsets  always  on  hand  at 

JOHN    MACDONALD    &    CO'S,    TORONTO. 
MANUFACTURERS :  W.  S.  THOMSON  &  CO.,  LIMITED,  LONDON. 

See  that  every  Corset  is  marked  "THOMSON'S  GLOVE  FITTING,"  and  bears 
our  T>-ade  Mark,  the  Crown.     Mo  others  are  genuine. 


World  Wide  Popularity 


The  Delicious  Perfume. 


Crab  Apple  Blossoms 

EXTRA    CONCENTRATED 

Put   up   in    i,   2,   3,   4,   6,   8,  and  16 
ounce   bottles. 

\ 

And  the  Celebrated 

Crown  Lavender  Salts 

Annual  sales  exceed  500,000  bottles. 
Sold  everywhere. 

THE  CROWN  PERFUMERY  CO. 

177  New  Eond  St.,  London,  Eng. 
By  all  principal  dealers   in   perfumery. 


ieCrownPerfumeryComp/wo 
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THE     FUR     TRADE. 

WHEN  mild  December  got  through  with  Canadian  fur 
manufacturers  and  retailers,  it  left  them  in  a  most  un- 
unenviable  mood.  It  had  convinced  the  buying  public  that 
the  winter  was  going  to  be  a  mild  one,  and  that  fur  garments 
were  a  useless  luxury.  The  holders  of  fur  stocks  were  miser- 
able as  a  consequence,  and  the  demand  was  slow,  very  slow. 

But  then  came  January,  February  and  March  with  their 
great  snowfalls  and  extreme  cold.  They  made  a  genuine  old 
Canadian  winter,  such  as  had  not  been  seen  for  several  years. 
Everybody  wanted  furs,  and  stocks  began  to  move.  Dealers 
thought  that  the  cold  spell  might  not  last,  and  early  in  January 
the  retailer  put  in  the  knife,  and  was  glad  if  he  got  5  per  cent. 
on  cost.  In  February  he  was  glad  to  get  cost,  and  towards  the 
end  of  the  month  a  few  dealers  had  to  order  on  fresh  supplies 
from  the  manufacturers. 

Thus  the  sum  result  is  that  dealers  have  sold  a  fair  amount 
of  fur  goods  this  season,  but  with  very  little  profit.  An  early 
season  is  required  to  give  a  good  volume  of  profits.  Stocks  are 
very  light,  and,  owing  to  a  rising  raw  fur,  market,  are  likely  to 
increase  rather  than  decrease  in  value. 

The  trade  of  the  coming  season  should  be  much  better  than 
that  of  the  past  four  or  five  seasons,  for  people  have  learned 
that  Canadian  winters  are  still  both  possibilities  and  proba- 
bilities. 


THE    FUR    SALES. 


((  T^ RICES  of  raw  furs  have  gone  up  at  the  January  and 
March  Eondon  fur  sales."  said  Mr.  J.  D.  Allan,  of  A. 
A  Allan  &  Co.,  ''  because  the  northern  world  has  experienced 
greater  cold  this  winter  than  during  any  winter  for  the  past 
fifty  years.  In  fact,  I  don't  know  that  the  ninteenth  century 
ever  witnessed  the  like.  England  was  covered  with  snow  a  foot 
deep,  Glasgow  mansions  had  frozen  gaspipes,  I  had  a  pleasant 
skate  on  the  broad  and  glassy  surface  of  Loch  Lomond,  I  saw 
something  I  never  saw  before  when  I  saw  cakes  of  frozen  sea- 
water  floating  in  the  English  Channel,  while  in  European 
countries  snow  was  falling  all  the  time  during  January  and 
February,  being  20  feet  deep  in  some  parts  of  Central  Europe. 

"  This  cold  weather  stimulated  an  enormous  demand  for  furs 
from  all  over  Europe,  especially  from  France  and  Russia. 
France  had  a  brisk  trade  all  year,  while  Russia  is  a  growing 
consumer  of  nearly  all  kinds  of  furs.  This  increased  demand 
has  caused  an  upward  tendency,  and  as  a  consequence  Canadian 
manufacturers  are  paying  advanced  prices.  Next  season,  con- 
sumers will  have  to  pay  more  money  for  their  fur  garments. 

"  Astrachans  have  always  been  very  low  in  value,  and  now 
that  the  purchasing  power  of  the  consumer  is  lessened,  this  fur 
is  being  more  inquired  after.  Four  years  ago  the  Americans 
began  to  use  them,  and  now  United  States  buyers  visit  Leipzic 
to  purchase.  They  are  popular  in  this  country,  and  will  con- 
tinue to  be,  in  spite  of  the  recent  rise  of  40  per  cent,  in  the  raw 
skins.  Astrachan  capes  and  jackets  will  be  shown  for  fall,  and 
will  be  worthy  of  attention,  because  more  and  more  attention  is 
being  paid  to  the  style  and  workmanship  of  the  garment. 

"  Persian  lamb  stands  at  about  the  same  price  as  last  year, 
and  will  be  largely  made  up  into  jackets  and  capes.  It  is  a 
neat  and  serviceable  fur  and  is  increasingly  popular. 

"  Wool  seal  is  in  a  peculiar  condition.  It  is  growing  more 
and    more    popular,  as  you  pointed   out    in   your    paper  some 


months  ago,  not  only  in  Canada  but  in  some  European  coun- 
tries. But  the  supply  is  very  limited.  The  catch  of  Greenland 
seal  in  1894  was  168,482  skins,  of  which  only  20  per  cent,  were 
good  for  fur,  the  rest  being  only  valuable  for  leather.  The  New- 
foundland catch  was  355,926  skins,  of  which  only  10  per  cent, 
was  good  for  fur.  Thus  the  world's  supply  of  wool  seal  in  1894 
was  only  70,000  skins.  This  is  about  the  average  of  the  past 
three  years.  The  peculiar  point  is  that  to-day  there  is  not  a 
wool  seal  in  first  hands  (European  sellers  or  dyers),  but  all  the 
available  supply  is  in  second  hands--that  is,  manufacturers  or 
jobbers.  The  next  catch  of  Newfoundland  seals  will  come  in 
the  second  week  in  June,  and  that  of  Greenland  seals  early  in 
August,  but  neither  of  these  supplies  can  be  marketed  and 
dyed  in  time  to  be  manufactured  for  the  fall  and  winter  of 
1895-6.  Hence  prices  are  going  to  be  stiff  on  these  goods,  but 
even  then  values  will  be  good. 

"  There  is  no  advance  in  Australian  opossum,  but  this  will 
be  offered  in  natural,  black,  blue  and  beaver. 

"  Grey*  lamb  is  still  likely  to  sell  largely,  as  it  is  very  little 
higher,  and  is  especially  suitable  for  our  clear  climate  Russia 
is  also  becoming  a  large  consumer  of  this  fur. 

"  Seal  skins  are  about  steady  in  value,  although  a  slight  ad- 
vance is  reported  at  the  March  sales. 

"  The  Hudson  Bay  Co.  did  well  with  a  big  offering  of 
martens,  a  fur  which  advanced  nearly  70  per  cent.  It  is  more 
used  in  Europe  than  here. 

"  Where  the  Europeans  use  martens  for  neck  muffs,  we  use 
mink  as  being  cheaper.  This  fur  is  being  much  used  in  Can- 
ada at  present  for  this  purpose,  and  will  continue  to  be.  At 
the  sales  it  advanced  from  123^  to  25  per  cent.,  according  to 
quality. 

"  Red  fox  advanced,  but  is  not  much  used  here.  Skunk, 
or,  as  we  call  it,  Alaska  Sable,  was  offered  in  large  quantities, 
but  they  were  easily  absorbed  owing  to  the  increased  European 
demand.  It  is  largely  used  here  for  capes,  linings  and  trim- 
mings." 

As  Mr.  Allan  is  one  of  the  best  informed  of  Canadian  fur 
merchants,  the  above  information  can  be  relied  upon  as  being 
based  on  careful  observation  and  thought. 


ASK   YOUR  JOBBER  FOR  :  : 

CORDS,  BARREL  BUTTONS 

Tassels,  Pompons, 
Chenilles  . . . 


Manufactured   by 


JWOULTON  &  CO..  Montreal 


Miller  Bros.  4  (o.  N\omm 


Manufacturers 
for  the  Whole- 
sale Trade  of 
the  following 
Standard  Lines 
of  Fine  Linen 
Faced  Collars 
and  Cuffs 


COMET  OPERA  HANLAN 

76       0R0     MARQUIS 

MOZART  CUFFS,  RAPHAEL, 

A  4IOCI  fl     Reversible  Linen 
AUUlLU        Collars  &  Cuffs 


Only  the  very 
best  materials 
are  used  in  the 
manufacture  of 
these  Goods 
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JOHN  FISHER 


SON  &  CO... 


WOOLLENS 


AND 


Tailors'  Trimmings 


442  and  444 

St.  James  Street, 


Montreal 


ALSO 


60  BAY  STREET 


Toronto 


13  ST.  JAMES  STREET 


Quebec 


JOHN  FISHER  &  SONS 

Huddersfield,  Eng. 
London,  Eng. 
Glasgow,  Scotland 
Belfast,  Ireland 


S.  Greenshields,  Son  &  Go. 


MONTREAL  w  VANCOUVER,  B.  C. 


FOR 


SPRING,  1895 

Our    travelers    are  now    showing   a    full  range  of 
Samples  in  our  different  departments. 
Extra  value  in  Dress  Goods,  Peau  de  Soie,  Gloves, 
Hosiery  and  Linens. 

CANADIAN  600DS 

See  our  sample^  of  Cotton  Goods.     We  are  offer- 
ing a  number  of  lines 

BELOW  MILL  PRICES. 


Thouret,  Fitzgibbon 

&  Co. 


Thibaudeau  Bros. 


MONTREAL 


&  Co. 


Jammet... 


FRENCH 


Importers    of  - 

ENGLISH  . 
FRENCH  .  . 
GERMAN  & 
AMERICAN 


n 


s 


Kid  Gloves 


New  Stock  Arriving. 
Write  for  Prices. 


See  Our  Fall  Samples. 


THIBAUDEAU  FRERES  6c  CIE. 

Quebec. 
THIBAUDEAU  BROTHERS  &  CO. 

London,  Eng. 
THIBAUDEAU  BROS.  &  CO. 

332  St.  Paul  St. 

MONTREAL 
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THEIR     NEW     REPRESENTATIVE. 

EXPANSION  in  their  eastern  business  will  prevent  Mr. 
lowers,  of  the  rirm  of  .Matthews,  Towers  &  Co.,  from 
calling  on  his  many  friends  throughout  the  Northwest  in 
future.  Mr.  Towers  has  been  pushing  gents'  furnishings  out 
there  almost  since  the  country  was  opened  up,  and  has  been 
one  of  the  most  popular  men  on  the  road.  This  year,  however, 
an  increasing  business  which  requires  more  and  more  attention, 
has  restricted  the  area  of  his  flight  from  headquarters.  The 
firm,  in  consequence,  have  appointed  a  regular  Northwestern 
agent,  whose  headquarters  will  be  at  Winnipeg.  This  gentle 
man,  Mr.  E.  H.  Taaffe,  will  represent  Matthews,  Towers  &  Co. 
in  Manitoba,  the  Northwest  and  British  Columbia.  Mr. 
Taaffe  is  a  western  man,  and  well-known  to  nearly  if  not  all  of 
the  friends  of  the  firm  on  this  ground,  having  represented 
another  of  the  gents'  furnishing  houses  in  Montreal  in  the  same 
section  for  over  four  years.  He  will  make  an  early  call  on 
their  friends  with  samples,  and  Mr.  Towers  bespeaks  for  him 
the  same  courtesy  and  kindness  that  he  himself  has  received. 
Mr.  Towers  does  not  intend  to  give  up  ''the  road"  entirely,  as 
he  will  cover  some  of  the  territory  nearer  home. 


ADVANCE     IN     GLOVE     PRICES. 

Enquiry  at  leading  importers  in  Montreal  convinces  us  that 
the  condition  of  spring  trade  is  about  normal,  though  mail 
demands  for  the  time  of  the  year  are  rather  behind  correspond- 
ing date  of  '94.  This  is  chiefly  owing  to  the  later  date  of  Easter; 
rather  a  fortunate  thing,  as  delivery  of  both  French  and  German 
stocks  is  much  behind.  This  is  especially  the  case  with  the 
cheaper  grades  of  the  former,  owing  to  enormously  increased 
American  demand  for  cheap  gloves  and  the  consequent  proba- 
bility of  a  dearth  ofSchmascher  skins.  Indeed,  an  advance  on 
ruling  Canadian  quotations  of  10  per  cent,  at  least  may  be 
looked  for  on  present  stocks  as  well  as  on  futures,  as  the  former 
cannot  be  replaced  at  old  figures.  In  confirmation  of  this 
report,  The  Dry  Goods  Review  was  shown  a  cable  to-day  by 
Thouret,  Fitzgibbon  &  Co.'s  glove  department  from  a  German 
maker  declining  a  700  dozen  order  at  old  quotations.  Not 
much  change  is  reported  on  French  gloves.  Prices  are  firm  but 
not  advanced  that  we  are  aware  of.  Colors  for  fall  remain 
pretty  much  in  standard  tan  shades  with  a  tendency  to  light. 
Greys  are  not  so  much  in  favor  as  formerly,  but  a  new  cadet 
shade  in  limited  quantities  is  found  successful.  Stocks  are  very 
low  for  sorting  purposes  and  those  dealers  who  failed  to  book 
orders  for  import  will  find  it  difficult  to  get  a  choice  for  some 
weeks  to  come. 


EVER    PROGRESSIVE. 

An  important  change,  necessitated  by  the  largely  increased 
volume  of  business  which  has  resulted  from  their  extensive  ad- 
vertising, and  by  the  need,  which  has  for  sometime  been  felt, 
for  larger  and  more  commodious  premises,  is  about  to  be  made 
by  The  Montreal  Silk  Mills  Co. 

The  Granite  Mills,  Ste.  Hyacinthe,  who  have  just  erected  a 
magnificent  factory,  (probably  one  of  the  finest  structures  of 
the  kind  on  this  continent)  have  fitted  up  a  portion  of  their 
new  building  for  the  accommodation  of  the  Montreal  Silk  Mills 
Co.,  who  propose  to  move  into  it,  within  the  next  few  days,  the 


whole  of  the  staff  and  present  machinery.  At  the  same  time 
they  intend  making  other  large  additions  to  their  plant,  which 
are  rendered  necessary  by  the  increasing  demand  from  the 
trade  for  "  Health  "  brand  goods. 

The  general  offices  of  the  company  will  remain  in  Montreal, 
and  the  entire  management  and  control  will  continue  to  be,  as 
heretofore,  in  the  hands  of  Mr.  Henry  J.  Joseph,  who  has,  by 
his  energy  and  persistence,  so  connected  the  word  "  Health  "  in 
the  public  mind,  with  whatever  is  first-class  in  the  way  of  under- 
wear, as  to  render  it  almost  a  household  word. 

It  is  interesting  to  note  the  successive  steps  in  the  rapid  pro- 
gress made  by  this  company,  which,  our  readers  will  remember, 
formed  one  of  the  earliest  examples  of  what  the  Review  has 
always  advocated  as  the  right  policy  for  manufacturers. 


SILK     EFFECTS     IN     COTTON     DRAPERIES. 

The  great  demand  reported  by  Peter  Schneider's  Sons  & 
Co.,  Montreal,  for  cotton  draperies  can  be  understood  by  anyone 
who  has  inspected  these  goods.  The  patterns  are  most  tasteful 
and  handsome,  and  the  finish  is  such  that  the  material  has  the 
silk  effect.  This  is  secured  by  a  special  machine,  which  gives  the 
fabric  a  texture  and  appearance  which  makes  one  marvel  at  the 
advances  made  in  manufacturing  cotton.  The  stuff  is  soft  and 
silky  to  the  hand,  and  drapes  perfectly.  Prices  range  from  65 
cents  upward,  and  at  this  figure  housekeepers  can  afford  to  in- 
dulge their  taste  more  frequently  than  if  the  silk  draperies  are 
adhered  to.  It  would  not  be  surprising  if  these  cotton  draperies 
became  more  an  d  more  fashionable,  as  already  they  are  throw- 
ing the  trade  in  silk  draperies  into  the  background.  This  is 
due  as  much  to  excellency  in  quality  as  low  prices. 


HALF-HOSE   AND  SUSPENDERS, 

A  staple  line  of  goods  with  all  dealers  is  gents'  half-hose,  and 
an  exceedingly  varied  and  extensive  line  of  these  goods  is  offer- 
ed this  spring  by  Glover  &  Brais.  There  are  from  200  to  300 
different  numbers  in  the  list  of  these  goods  that  this  firm  offers, 
so  that  a  buyer  must  be  hard  to  please  who  is  not  satisfied  with 
what  their  representatives  show  them.  There  is  hose  in  every 
shade,  from  the  standard  blacks,  tans,  and  stripes,  to  the  more 
fancy  colors. 

Another  extensive  stock  with  this  firm  is  suspenders.  They 
are  the  only  firm  in  Montreal  who  handle  the  "  Bretelle  de 
France,"  a  suspender  the  merits  of  which  are  well  known.  It 
is  composed  of  the  finest  web,  and  the  only  elastic  is  on  the 
strips  at  the  back.  This  is  the  chief  and  most  disagreeable 
drawback  with  the  brace  made  completely  of  elastic.  The  quiet 
colors  of  these  goods  in  drabs,  whites  and  grays  is  another  de- 
cided advantage.     All  the  goods  are  in  stainless  colors. 

Buyers  who  make  a  feature  of  clearing  lines  of  ties,  scarfs, 
band  bows,  etc.,  will  find  it  to  their  advantage  to  write  to 
Glover  &  Brais.  They  are  offering  special  inducements  in  these 
goods  at  present  to  clean  up  some  lines  that  they  have  re- 
maining. 


< 


The  annual  meeting  of  the  Canadian  general  freight  agents 
which  was  held  in  Montreal  last  week,  elected  John  Burton 
president  ;  J.  N.  Sutherland,  vice-president  ;  N.  Weatherston, 
2nd  vice-president,  and  W.  B.  Bulling,  sec-treas. 
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Perrin's  Gloves 


PERRIN  FRERES  &  CIE. 

The  Clove  House  of  (anada 

7  Victoria  Square,  MONTREAL. 

FACTORY :  BRANCHES : 

GRENOBLE,  FRANCE     Paris,  London,  New  York 


Peter  Schneider's 
Sons  &  Co. 


27  and  29  Victoria  Square 


MONTREAL 


And 


Always  on  Hand. 


Fresh  Stock 


The  Best  Shades 

and 
The  Newest  Styles 


P.F.TBADEMMK, 


WRITE    FOR    SAMPLES 

We  Carry  the  Largest  Stock  in  Canada 

Do   not  place  your   Fall    order   before  you  have  an 
opportunity   of    seeing    our    samples. 


185  and  187  Canal  Street,  NEW  YORK  CITY. 


Upholstery  and 
Drapery  Goods 


IN    ALL    GRADES. 


Umbrellas  and 
Parasols 


FACTORY : 

Corner  Yonge  and  Walton 


Hop  Sack 

Four-in-Hands 


LATEST    PATTERNS 
BEST  COLORS 
LOWEST   PRICE 


E.  &  S.  CURRIE 

64   BAY  STREET 


Toronto 


These  four  manufacturers  represented  in  Manitoba  and   British  Columbia  by  George 
A.  Campbell,   P.O.  Box  995,  Winnipeg  ;   P.O.  Box  466,  Victoria,  B.C. 
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From 


$3 


oo  to 


tJOU=  Dozen 


And  from  16  inches  to  3  1  inches  sq 

Thus  runs  our  range  of  Down  Cushions  tor 


Fifteen  lines,  each  in  assorted 
colors,  are  now  ready,  and 
orders  are  being  placed  as 
ik  them. 
Are  you  with  us t     If  \  ou  are 


Camping  Boating,  Yachting 


'HYGEIAN'' 


The  Celebrated  Urand 
of  Children's  and  Ladies' 


Vests,  Drawers,  Combinations 


Our  goods  are  superior   to  all  others  for  quality  and    finish,  being  the  oldest 
and  largest  manufacturers  of    ribbed   goods  in  the  Dominion. 


interested,  write  us,  and  we  undertake  to  convince  you,  either  by  letter  or  by 
lal  interview,  that  our  values  are  right   and   that  our  cushions  are  fast 
sellers.     It  is  the  tasty    covering    that  does  it.  and  the  good  filling 

and  the   lOW  price.     Write  us  first,  mentioning  this  ad  ,  and  leave  the  rest 
to  u>.     Our  samples  wiil  convince  you.     We  also  carry 

Down  Quilts,  Cotton  Comforts 

Crochet  and  Marseilles  Quilts 

Every  Article  we  make  carries  our  Guarantee 


ALASKA' 

Feather&DownCoXtd. 

HeadOf  f  ice  andFacto  reMoHTREAL, 


WARNING — Any  manufacturer  or  dealer  offering  for  sale  any  Drawers  or  Tights 
made  of  tubular  elastic  ribbed  knitted  material  that  is  an  infringement  of  our  patented 
Hygeian  Drawers  will  be  prosecuted  according  to  law.  Our  patent  applies  to  all  tubular 
knitted  ribbed  Drawers  or  Tights  of  any  shape  or  pattern,  open  or  closed,  plain  goods 
or  brushed. 

Wholesale  Trade  Only. 


EAGLE    KNITTING   CO., 


HAMILTON. 


Reliance  Brand 


Full  fashioned  Ribbed  Hose,  Plain  Hose,  Gents' 
Half-hose  in  Black  and  Colors,  Elastic  Over-hose, 
Ladies'  and  Children's  Mits.  Travelers  are  now 
on  the  road  with  samples.  Be  sure  you  see  these 
goods. 

-:  MANUFACTURED  BY  - 

WILLIAMS,  HURLBURT  CO. 

COLLINGWOOD,  ....  ONT. 


Been  Making  Homespuns  28  Years 

f-^  -^? rjl  S~\  "D  T — \     TWEEDS   AND 

V_>J-^^ C?     K—J-LI\J-J /       HOMESPUNS 

FOR    SPRING    AND   SUMMER 
HANDSOME       -       COOL       -       DURABLE 

ce,ed  BICYCLE   SUITS 


A.  C.  NEFF 


Chartered  Accountant, 
Auditor,  Assignee,  etc. 


Tel.    104 


Canada  Life  Blag.,       TORONTO 


Audits  or  Investigations,     Improved  Systems  of  Books, 

Partnership  Settlements,     Management  of  Estates. 


A.  B.  MITCHELL'S 


RUBBERINE  AND  WATERPROOF  LINEN 

Collars,  Cuffs,  and  Shirt  Fronts,  specially  adapted  for 

Travellers,  Sportsmen,  and  Mechanics.  For  sale  by  all  whole- 
sale houses.  Wholesale  only.  Largest  and  only  manufacturer 
of  these  goods  in  Canada. 

Office  and  Factory:   16  Sheppard  St.,  Toronto,  Ont. 


for 


And 


CLUB  UNIFORMS 


W 


Head  Office 


ESTERIN 


Incorporated 
1851. 


•    •    • 


ASSURANCE 
COMPANY. 


FIRE 
AND 
MA  RUSE 


All  genuine   Oxford   bears  our  Trade   Mark;      "Tape  woven  across  the   ends  of 
every  web." 


Capital  -  -  -  $2,000,000.00 
Toronto  Assets,  over  -  2,375,000.00 
Ont.  Annual  Income      2,200,000.00 


Oxford  Mfg.   CO. 


Oxford, 

N.  S. 


GEO.  A,  COX,  President.  J.  J.  KENNY,  Vice-President. 

C.  C.  FOSTER,  Secretary. 


ROBERT  C.WILKINS 


o 


Manufacturer  of- 


Shirts,  Overalls, 


AM) 


Working  Jackets,  Etc, 


"I  CROW  OVER  ALL." 

*  llllllIIIHIIIliilllillfIS 


MONTREAL 


"Rooster  Brand"   Shirts    and  Overalls 
ARE    THE    BEST 

Because  they  are  put  together  by  experienced  operatives. 

Because  they  are  made  to  fit  full  grown  men,  not  skeletons. 

Because  on  the  Overalls  and  Jackets  the  buttons  are  riveted,  and  won't  dropoff  at  the 
sight  of  work. 

Because  the  Bibbed  Overalls  are  double.  Bibs  back  and  front 

Because  the  Shirts  are  not  made  for  consumptives,  hut  widf  enough  in  the  I  hest  for  a 
working  man.  .  ... 

BOOaUSe  the  materials  are  bought  direct  from  the  mills,  both  in  Canada  and  turope, 
and  we  don't  pay  two  profits. 

Because  they  are  made  by  Christian  people,  at  good  wages,  and  are  sold  at  a  t.ur 
living  profit.  .       ... 

Because  the  dignity  of  labor  should  be  upheld,  and  a  man  looks  like  an  intelligent  be- 
ing when  clad  in  the  "Rooster  Brand  "  Shirts  and  Overalls. 

If  our  Travellers  don't   call   on   you,   and  you   are   a    "GOOD 
HARK,"  write  for  a  sample  order. 

If  you  are  a  "lame  duck,"  save  your  postage. 


THOMAS  MEALEY  &  CO. 


MANUFACTURERS    OF 


Wadded  Carpet  Lining 


MEALEY  STAIR  PAD. 


AND 


STAIR  PADS 

HAMILTON, 

ONT. 

OFFICE  .— 

U  Catharine  St,  North, 


CANADIAN 
OLORED 
OTTON  MILLS  CO. 


•  • 


CPRIISG 

1895 


Ginghams,  Zephyrs,  Flannelettes,  Dress 
Goods,  Skirtings,  Oxfords,  Cottonades, 
Awnings,  Tickings,  Etc.,  Etc 

—     NOW    READY    : — 


See   Samples  in  Whole       D.  MORRICE,  SONS  &  CO.  ACENTS 


sale  Houses 


MONTREAL  and  TORONTO 


THE 


C.  Turnbull  Co. 


I  I  1SHEIJ 

•359 


21    GALT, 


(limited.) 


.  .  I 


Full-Fashioned  Underwear,  Ladies' 
and  Children's  Combination  Suits,  Men's 
Shirts  and  Drawers,  Jersey  Ribbed  Per- 
fect Fitting  Ladies'  Vests,  Drawers,  and 
Equestriennes,  Ladies'  and  Children's 
Anti  Grippe  Bands.  Sweaters,  Striped 
Shirts  and  Knickers. 


WE  GUARANTEE  SATISFACTION  AND  PERFECT  FIT. 


TORONTO  OFFICE  : 

G0ULD1NG  &  CO. 

27  Wellington  Street  East. 


TO  CANADIANS 


cO 


Miles  &  Co. 


NEW    ADDRESS  .  .  . 

4  Sackville  St.,  Piccadilly. 
London,  W.. 

Late  21  Old  Bond  Street.  ENGLAND. 


SPRING. 


-  1895  - 


SPRING. 


DO  YOU  .... 

Want  to  Lead  ? 

Then  do  not  fail  to  see  our  Samples 

ZBIEFOZRE    YOU    ZBTTY. 


Matthews,  Towers  &  Co. 


Wholesale  Men's  Furnishings 


MONTREAL. 


John  Macdonald  &  Co. 


TO    THE    TRADE 


W 


J  !  i  annot  state  in  the  space  of  an  advertisement  the  advantages  that  the  Trade 
secures  by  placing  their  orders  with  us,  especially  at  this  season  of  the  year, 
when  merchants  are  assorting  their  stocks  and  procuring  special  Novelties  for  the 
Summer  trade.  Two  of  our  buyers  have  just  returned  from  the  British  and  Conti- 
nental markets  and  three  of  them  are  at  present  in  those  markets.  This  enables  us 
to  keep  in  touch  with  the  latest  production  of  the  foreign  manufacturers.  We  are 
daily  receiving  shipments  from  the  centres,  keeping  our  stock  well  assorted  in  all  the 
leading  lines.  We  make  the  filling  of  letter  orders  a  specialty  ;  every  order  is  filled 
promptly  and  forwarded  with  despatch.  We  buy  for  cash.  We  give  a  liberal  cash 
discount.  Our  terms  are  liberal.  We  give  courteous  and  prompt  attention  to 
\isitors  in  our  warehouses.      We  are  the  Great  Assorting  House  of  the  Dominion. 


JOHN    MACDONALD  &  CO. 

WHOLESALE     IMPORTERS 

Dry    Goods,    Gents'    Furnishings,    Woollens,    and     Carpets. 

WELLINGTON  AND  FRONT    TflDflMTn  London  and     riini  11111 

STREETS  EAST  I  UltUNI  U  Manchester     tNULANU 

JOHN  MACDONALD  PAUL  CAMPBELL  JAS  FRASER  MACDONALD 


.■    ---'-..   f:    .v 


I 


"ELYSIAN" 


Nursing 
.  .  Vests 


Patentees  and  Sole  Manufacturers 


S.  Lennard  &  Sons 


HOSIERY   and  ^  ,  ^ 

underwear  — Dundas9  Ont 

MANUFACTURERS  Established  1878. 

WHOLESALE     TRADE     ONLY 


WINDOW   DRESSING    COMPETITION    NUMBER. 


I 
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A  Card  of  Thanks 


HE  MONTREAL 
SILK  MILLS  CO.,  Ltd 


We  beg  to  thank  our  numerous  customers 
throughout  the  country  for  the  orders  which  they  have 
entrusted  to  us,  and  which  are  greatly  in  excess  of  last  year's. 


The  fact  that  imitations  have  been  in  the  market  has  not 
interfered  in  the  slightest  degree  with  the  trade  done  in  the 
genuine  "HEALTH  BRAND  "  goods,  and  is  an  indication 
that  our  customers  in  the  trade  are  too  well  posted  not  to 
realize  the  value  of  a  well-advertised  brand  that  has  a  high 
reputation  to  maintain,  as  well  as  a  record  of  having  given 
Complete  satisfaction  to  the  public  and  to  all  who  have 
handled  it. 


Established  1792 


[<NOX'S 


Tailors'  Linen  Threads 


ARE 


UNEQUALLED 


FOR 


. .  Evenness  and  Strength  . . 

IN  USE  FOR  THE 
PAST  100  YEARS 

Best  Tailors 
©  Throughout  the  World 


#    l/MAV'C    AMD  TAKE 

NO  OTHER 


**  KNOX'S 


Do  you  import  from  EUROPE  ? 

If  you  do  you  ought 
to  know 

PIH  &  SCOTT 

THE    "PIONEER"    SHIPPING   AGENTS 

FOR 

CHEAP  FREIGHTS 

CHEAP  INSURANCES 

CHEAP  SHIPPING  CHARCES 

And  the  Best  of  Attention. 


We  Do  Everything  to  Please  Our  Clients. 


OFFICES  : 


LONDON 

Chief  : 

23  Cannon  St.,  E.C. 
West  End  : 

25  Regent  St.,  S.W. 


LIVERPOOL 

7  South  John  St. 


PARIS 

7  Rue  Scribe. 


NEW  YORK 

39  Broadway. 


D.  Magcc's  Sons 

St.  John,  N.B. 

HATS,       FURS 

ROBES,      GLOVES 


OUR    SPRING  STOCK  is    nearly    complete 
balance  is  arriving  daily. 

Every  Line  the  Best  of  Its  Kind 
Many  Specialties  .  .  . 

Give  our  travelers  a  look  ;  it  will  pay  you.  Or  send 
a  letter  order,  which  will  have  prompt  atten- 
tion. 


WE  PURCHASE  RAW  FURS 


Something  New 


FOR 


Crocheting,  Knitting,  Embroidering,  and 

All  Kinds  of  Fancy  Work 


The  "  Victoria  Crochet  Thread"  must  not  be  classed  as  a 
Crochet  Cotton,  as  it  is  the  very  Latest  Improved  Thread 
for  all  kinds  of  hand  work.  Ladies  find  from  its  peculiar  twist 
that  it  is  soft  and  silky  to  work,  and  will  not  kink  up  or  become 
hard  by  washing.  One  trial  will  convince  all  expert  crocheters 
that  work-  made  from  this  Thread  cannot  be  surpassed  by  any 
other  similar  material.  The  numbers  will  always  be  found  the 
same,  so  that  work  commenced  with  the  Victoria  Crochet 
Thread  can  be  easily  matched. 

VICTORIA   CROCHET  THREAD   CO. 


These  goods  are  put  up  :  200-yard  Spools,  10  Spools  in  a 
box;  White,  Cream,  and  Ecru,  in  Nos.  20  to  80  :  Ombres  and 
Solid  Colors,  in  Nos.  20  and  40. 


SOLD  BY  ALL  JOBBERS. 


ASK  FOR  IT. 


Robert  Henderson  &  Co. 

323  St.   James  Street,   Montreal. 
SOLE   AGENTS    FOR    CANADA 
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Lister  &  Co. 


Limited 


THE 


C.  Turnbull  Co. 


a 


Black  Velvets 


In  Suitable  Widths  for 


19 


Short  C 


apes 


PERFECT  IN  FINISH 
EXCEPTIONAL    VALUE' 


To  be  obtained  from  leading  wholesale 
houses  in  Canada. 


Manningham 
Mills 


BRADFORD 

Eng. 


Established 
•859 


52    GALT, 


(limited.) 


MANUFACTURERS    OF    ALL    KINDS    OF 


Full-Fashioned  Underwear,  Ladies' 
and  Children's  Combination  Suits,  Men's 
Shirts  and  Drawers,  Jersey  Ribbed  Per- 
fect Fitting  Ladies'  Vests,  Drawers,  and 
Equestriennes,  Ladies'  and  Children's 
Anti  Grippe  Bands.  Sweaters,  Striped 
Shirts  and  Knickers. 


WE  GUARANTEE  SATISFACTION  AND  PERFECT  FIT. 


TORONTO  OFFICE : 

GOULDING  &  CO. 

27  Wellington  Street  East. 


Pewny's 
Kid . . 
Gloves 


Canadian  Agency  : 


Emil  Pewiny  &  Co. 

MONTREAL. 


Stock  of  Fresh  Goods  in  Spring 
Shades  now  on  hand. 


Greene  &  Sons  Co. 


MONTREAL 


WHOLESALE   MANUFACTURERS  OF   FINE  FUR 
GOODS,  JACKETS,  CAPES,  COATS,  ETC. 

HATS  •  CAPS 


Importers  of 


Gentlemen's  Furnishings 

LATEST  STYLES.  LOWEST  PRICES. 

LETTER  ORDERS  CAREFULLY  ATTENDED  TO. 


GREENE  &  SONS  CO. 


Warehouse  515  to  525 
St,  Paul  Street. 


Montreal 
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W.  R.  BROCK  &  CO. 


To  the  Dry  Goods  Trade  of  Ontario  : 


TORONTO 


We  sent  out  a  Circular,  with  a  suggestion  as  to  one  means  of  meeting  and  overcoming 
the  keen  competition  from  large   Departmental  Stores. 

The  suggestion  was  "  to  visit  Toronto  and  pick  up  a  share  of  the  '  Drives  '  and  '  Odd  ' 
and  '  Job  '  Lots  which  have  been  largely  going  into  the  hands  of  City  Houses."  We  have 
been  flattered  by  the  response  to  that  Circular,  and  already  we  have  evidence  from  many 
directions  that  such  a  course  is  proving  successful. 

We  have  now  on  hand   lots  bought    to  clear  out    Manufacturers'  Stocks  in  the  following 

lines :   American  and  British  Prints,  Canadian  Tweeds,  British  Worsteds, 

and  several  lines  in  Lace  Curtains,  Embroideries  and   Hosiery,  at  interesting  prices. 

SEE  OUR  RUBBER  CLOTHING 

Letter  Orders  Specially  Provided  For. 


TORONTO 


W.  R.  Brock  &  Co. 


Toronto. 


CALDECOTT,  BURTON  &  SPENCE 

Everything  Points  to  a  good  Sorting  Trade  for  which  we 
have  made  large  preparations  and  ask  buyers  to  note  on  their 
Buying  Pad  the  following  lines,  which  will  be  found  Trade  Builders 

and  profit  makers  : 


Black  Silks 

Surahs,   Failles,   Peau  de  Soie, 
Duchess,  etc. 

Black  Dress  Fabrics 

Henriettas,  Crepons,  Serges,  etc. 

Hosiery,  6Ioves,  Underwear 

in  every  size  and  make. 


Parasols 

Choice  collection.      Newest  designs. 

Muslins 

Printed,  Plain  and  Spotted. 

Laces  and  Embroideries 

An  immense  stock   of  the  last  things 

from  Nottingham,  Calais  and  Germany. 


Orders  will  receive  careful  execution  and  despatch. 


Caidecott,  Burton  <£  Spence 


Toronto 


The  Standard  and  only  Paper  that  Reaches  your 
Possible  Buyer  Direct. 

OB 


Circulating   throughout   every  Province   of  the    Dominion. 


Vol.  V. 


MONTREAL  AND  TORONTO,  MAY,   1895. 


No.  5. 


THE  MacLEAIN  PUBLISHING  CO.,  Ltd. 
Trade   Journal    Publishers, 

and 

Fine   Magazine   Printers. 


MONTREAL,     - 

TORONTO, 

LONDON,  ENG., 
R.  Hargreaves. 


-      146  St.  James  St. 

26  Front  St.  West. 

Canadian  Government  Offices, 
17  Victoria  St.,  London,  S.W. 


JOHN  CAMERON,  General  Subscription  Agent. 


J.  B.  MacLEAN, 

President. 


Subscription,  $2.00. 


HUGH  C.  MacLEAN, 

Sec.-Treas. 


Published  the 

First  of  Each  Month. 


JEWS    AS    MERCHANTS. 

IN  a  paper  which  has  no  personal  interests  to  serve,  but  whose 
aim  is  to  promote  the  general  good  of  the  trade  it  represents, 
articles  will  occasionally  appear  which  are  not  in  accord  with 
the  views  of  the  publishers.  Still  they  are  inserted  because 
they  express  the  opinions  of  gentlemen  whose  standing  in  the 
trade  makes  them  worth  publishing.  In  the  rush,  just  before 
going  to  press,  such  articles  are  sometimes  inserted  unknown  to 
the  publishers,  which  would  not  have  been  allowed  to  pass  had 
they  been  seen  by  the  managing  editor. 

In  the  last  issue  of  The  Dry  Goods  Review  such  an  article 
was  printed.  It  spoke  unkindly  of  the  Jews  as  business  men. 
The  publishers  have  no  hesitation  in  saying  they  have  no 
sympathy  with  the  views  expressed  in  that  article.  Their  own 
actual  experience,  and  their  own  opinions,  are  not  in  accord 
with  these  views,  and  they  have  many  warm  friends  among  the 
business  men  of  that  faith.  They  have  all  the  greater  pleasure 
in  setting  themselves  right  in  this  matter  and  correcting  a  wrong 
impression  by  the  fact  that  not  one  of  the  many  Jewish  readers 
or  patrons  of  the  paper  have,  directly  or  indirectly,  called  atten- 
tion to  the  article  or  made  any  complaint  against  its  injustice. 

It  is  quite  true,  unfortunately,  that  there  are  some  black 
sheep  in  this  as  there  are  in  every  other  race.  We  see  more  of 
them  because  they  are  nearly  all  in  business,  while  men  of  other 
races   are  in  every  field  of  labor.     Very  few,   however,  of  the 


better  class  of  Jews  are  dishonorable  in  their  business  dealings. 
For  those  who  are  there  is  much  to  be  said.  They  are,  with 
few  exceptions,  from  continental  Europe.  Their  names  show 
this.  For  generations  they  have  suffered  persecutions  at  the 
hands  of  Christians.  They  found  every  hand  against  theirs.  It  was 
but  natural  that  they  should  be  tricky  and  dishonorable  in  their 
dealings,  when  others  were  that  way  with  them.  Their  chances 
of  life  and  liberty  often  lay  in  deceit.  British  Jews  are  not  so 
situated,  and  we  seldom  hear  of  any  of  them   "going  wrong." 


PRICE     SMASHING. 

ONE  class  of  merchants  which  is  a  nuisance  to  the  com- 
munity of  dry  goods  retailers  is  the  "price-smashers." 
These  are  the  men  whose  only  appeal  to  the  public  is  based  on 
low  price.  Every  other  ground  for  securing  patronage  is 
ignored,  and  cut  prices  alone  relied  on. 

Such  a  man  is  undesirable  as  a  creditor,  and  wholesale 
merchants  should  taboo  him.  He  is  a  menace  to  honorable 
and  profitable  retailing.  He  destroys  legitimate  business,  and 
after  cutting  the  ground  from  under  the  feet  of  h,s  competitors, 
he  cuts  it  from  under  his  own.  That  is,  close  prices  will  not 
enable  him  to  stay  in  business  permanently.  Sooner  or  later 
he  must  go  to  the  wall,  not  because  he  lacks  customers  or 
turnover,  but  because  his  profits  do  not  counterbalance  his 
expenses. 

Low  prices  are  degrading  to  goods,  unless  special  reasons 
exist  why  specially  low  prices  obtain.  The  public,  as  a  rule, 
are  willing  to  pay  a  respectable  price  for  respectable  goods.  If 
a  respectable  price  is  not  asked,  the  suspicion  of  the  public  will 
be  aroused  and  can  only  be  allayed  by  special  explanation. 

The  basis  of  true  and  lasting  prosperity  is  a  business 
founded  on  ability.  Ability  is  a  wide  term  and  includes  many 
things,  such  as  ability  to  anticipate  the  wants  of  consumers  and 
to  provide  them  with  the  right  goods  at  the  right  time  ;  the 
ability  to  manage  a  well-regulated  store  in  which  any  customer 
can  ascertain  in  a  short  space  of  time  whether  the  article  he  or 
she  desires  is  in  stock  ;  the  ability  to  collect,  under  a  common 
roof,  a  number  of  well  drilled,  skilled  and  polite  employes  who 
are  fully  engrossed  in  pushing  their  employer's  trade ;  the 
ability  to  manage  a  business  so  that  receipts  and  disbursements 
are  always  balanced,  with  the  cash  discounts  taken  off.  A  busi- 
ness founded  on  such  a  basis  as  this  lives  for  generations.  A 
business  founded  on  price-smashing  is  a  mushroom,  a  butterfly; 
here  to-day,  and  to-morrow  in  the  assignment  courts. 
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A    CUSTOMS    BOARD. 

TKE  sub-committee  of  the  Montreal  Board  of  Trade  ap- 
pointed to  deal  with  the  subject  of  tariff  decisions  has 
drawn  up  a  form  of  petition,  asking  the  Governor-in-Council  to 
appoint  a  Board  of  Experts  to  secure  uniformity  in  the  applica- 
tion of  the  tariff. 

This  is  a  definite  move  in  favor  of  a  uniform  tariff,  which 
The  Dry  Goons  Review  has  been  agitating  for  over  a  year 
and  a  half,  and  which  means  more  to  the  internal  commerce  of 
this  country  than  a  great  many  reforms  which  make  more  stir. 
It  means  that  business  men  at  one  port  of  entry  will  be  certain 
that  they  are  paying  the  same  rates  as  those  who  enter  at  other 
ports. 

The  business  men  in  Montreal  and  elsewhere  were  for  some 
time  apathetic  on  the  subject,  and  contented  themselves  with 
occasional  mutterings  against  unequal  and  contradictory  rulings 
from  the  department.  Now,  however,  the  Board  of  Trade  at 
Montreal  is  awakening  to  the  importance  of  the  reform,  and  the 
petition  drawn  up  is  to  be  sent  to  the  other  commercial  bodies 
of  the  Dominion  for  joint  signature.  Montreal  and  Toronto,  as 
the  largest  importing  centres  of  Canada,  may  justly  take  the  lead 
in  this  agitation,  but  the  trade  everywhere  are  directly  concerned 
in  removing  the  present  inequalities. 

Controller  Wallace  has  since  his  appointment  done  his 
best  by  the  system  of  checking  to  remedy  the  grievance  of  the 
trade,  but  no  expedient  can  be  so  satisfactory  as  a  permanent 
court  which  will  at  once  enforce  uniformity  and  act  as  expert 
judges  on  disputes  between  the.  importers  and  the  authorities. 

For  years  back  the  growing  unpopularity  of  the  tariff  as  a 
revenue-raising  institution  may  be  traced  to  the  anomalies 
allowed  to  exist  in  its  administration.  The  best  merchants  in 
Canada  have  had  reason  to  feel  disgust  and  annoyance  at  the 
way  the  Customs  law  was  enforced.  In  fact,  to  some  minds  the 
suspicion  was  natural  that  there  were  officials  in  the  department 
who  wanted  to  make  the  tariff  as  oppressive  and  obnoxious  as 
possible. 

A  court  of  appeal  would  relieve  this  strain,  and  merchants 
everywhere  should  see  that  the  Montreal  petition  is  largely 
signed,  and  that  the  reform  so  often  advocated  in  these  columns 
is  dealt  with  at  the  present  session  of  Parliament.  The  question 
is  not  so  intricate  that  it  cannot  be  promptly  and  adequately 
dealt  with  this  year. 

The  following  is  a  copy  of  the  suggestions  that  head  a  peti- 
tion which  the  Montreal  Board  of  Trade  is  now  circulating  for 
signature,  as  above  mentioned  : 

To  the  Honorable  the  House  of  Commons  of  the  Dominion  of 
Canada,  in  Parliament  assembled  : 

The  petition  of  the  undersigned  merchants,  importers  and 
manufacturers  of  the  city  of  Montreal, 

Humbly  Sheweth  :  That  your  petitioners  suffer  from  want 
of  uniformity  in  the  application  of  the  tariff,  and  from  the  cir- 
cumstance that  there  is  no  satisfactory  recourse  or  remedy  in 
matters  of  dispute  as  to  classification  for  duty,  value  for  duty, 
or  in  cases  where  Customs  officials  inflict  injustice  upon  import- 
ers by  erroneous  and  arbitrary  rulings ; 

That  your  petitioners  believe  that  these  grievances  could  be 
removed  by  the  establishment  by  Parliament  of  a  Board  of 
Experts,  with  power  to  deal  with  all  questions  and  disputes 
between  Collectors  of  Customs  and  importers,  as  to  rates  of 
duty  or  classification,  and  as  to  value  for  duty  ;  also,  to  act  as  a 
Board  of  Reference  in  matters  of  seizures,  to  the  end  that  the 
technical  facts  of  a  case  may  be  established  prior  to  publicity, 
and  with  a  view  to  avoiding  practical  injustice  through  error  or 


precipitate  action   of   irresponsible   employes  in   the   Cus.toms 
service  ; 

That  your  petitioners  suggest,  with  respect  to  the  establish- 
ment of  such  a  Board  of  Experts  : 

That  it  shall  consist  of  five  members,  being  one  for  each  of 
the  principal  branches  of  trade,  as  follows:  (i)  Dry  goods;  (2) 
hardware,  oils,  paints,  etc.  ;  (3)  drugs,  chemicals,  fancy  goods, 
stationery  and  jewelry;  (4)  groceries,  provisions  and  fruits  ;  (5) 
leather  and  shoe-findings  ; 

That  appointments  be  made  on  the  basis  of  competence  for 
the  office  ; 

That  sufficient  remuneration  be  given  to  secure  men  tech- 
nically competent  and  with  business  experience,  so  that  the 
Board  would  enjoy  the  confidence  of  merchants ; 

That  the  Board  be  empowered  to  administer  oaths  and 
subpoena  witnesses ; 

That  the  Board's  decisions  be  published  periodically  and 
sent  to  Collectors  of  Customs  and  Boards  of  Trade  throughout 
the  Dominion,  which  would  promote  uniformity  as  to  classifica- 
tion and  value  for  duty  ;  and 

That  both  the  Government  and  importers  should  have  the 
right  of  appeal  from  the  Board's  decision  to  the  Exchequer 
Court ; 

That  such  a  Board  of  Experts  has  for  some  years  been  in 
operation  in  the  United  States,  where  it  appears  to  have  well  ful- 
filled its  purpose  of  insuring  to  the  Government  the  full  Customs 
revenue  intended  by  the  Customs  Act,  of  securing  uniformity 
in  valuation  for  duty,  and  of  affording  satisfaction  to  importers; 

Wherefore  your  petitioners  do  pray  your  honorable  House 
to  enact  legislation  for  the  establishment  of  a  Board  of  Customs 
Experts,  as  hereinbefore  suggested,  and  so  relieve  them  and 
importers  generally  from  the  serious  disabilities  now  suffered  by 
reason  of  lack  of  uniformity  in  the  administration  of  the  tariff; 

And  your  petitioners,  as  in  duty  bound,  will  ever  pray. 


THE    SHIRT    INDUSTRY- 

THE  manufacture  of  shirts  is  an  important  branch  of  our 
textile  industries,  and  Montreal  is  the  great  centre  of  this 
trade  in  Canada,  the  largest  shirt  manufacturing  concerns 
being  situated  there.  Among  them  are  Messrs.  Tooke  Bros., 
A.  H.  Sims  &  Co.,  Skelton  Bros.,  Standard  Shirt  Company,  M. 
I..  Schloman,  Montreal  Shirt  Co.,  R.  C.  Wilkins,  and  some 
others  whose  names  we  cannot  at  the  moment  recall. 

The  two  former  are  the  pioneer  houses  in  the  trade,  having 
an  existence  going  back  over  twenty  years;  while  Messrs.  Skelton 
Bros,  are  not  much  younger.  According  to  the  census  returns, 
there  is  almost  $1,500,000  invested  in  the  shirt  business,  with  an 
output  of  over  $2,500,000,  while  over  $600,000  is  annually  ex- 
pended in  wages.  Of  these  sums  Montreal  contributes  the 
major  share,  for  these  firms  combined  must  represent  a  capi- 
tal well  over  the  half-million  point.  A  visit  to  these  establish- 
ments is  a  revelation  on  the  subject  of  the  subdivision  of  labor. 
Nearly  all  have  their  own  laundry  attached,  where  they  can 
wash  over  60  dozen  shirts  a  week  each  and  400  dozen  collars, 
these  laundries  being  kept  going  on  all  the  year  round  on  the 
manufactured  goods  turned  out.  It  is  calculated  that  the  Mon- 
treal establishments  can  cut  4,000  dozen  shirts  a  week,  and  from 
8,000  to  12,000  dozen  collars.  Their  daily  ironing  represents 
probably  600  dozen  shirts  and  2,000  dozen  collars,  one  of  them 
having  ironed  as  many  as  1,000  dozen  collars  in  a  single  day. 
Most  of  them  manufacture  the  shirts  completely  on  the  pre- 
mises, that  is,  they  don't  adopt  the  pernicious  system  of  sweating 
out  their  work,  and  they  are  capable  of  turning  out  400  to  600 
dozen  shirts  per  day  in  this  department  of   their  work.     These 
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figures  show  that  the  industry  is  an  important  one,  worthy  of 
consideration,  and  for  this  reason  many  of  the  makers  complain 
that  they  have  not  been  treated  right  in  the  last  tariff  adjust- 
ments. Their  chief  cause  of  complaint  is  the  cheaper  lines  of 
shirts,  costing  less  than  $3  per  dozen,  which  only  have  to  pay  an 
ad  valorem  duty  of  35  per  cent.  The  makers  claim  that,  aided 
by  cheap  raw  material,  sweat  shop  labor  and  other  circumstan- 
ces, the  European  shirt-maker  can  turn  out  a  cheap  cotton, 
woolen  or  flannelette  shirt,  pay  the  duty  and  market  it  in  Canada 
at  less  than  $2  per  dozen,  and  accordingly  domestic  made  shirts 
of  this  class  are  now  selling  at  $2,  or  $1  less  than  a  year  ago. 
In  fact,  some  of  the  makers  claim  that  they  have  filled  consider- 
able orders  for  the  cheaper  class  of  shirts  under  cost,  hoping  to 
recoup  themselves  on  the  higher  grades.  They  claim  that  as 
they  have  to  pay  25  cent,  more  for  their  raw  material,  30  per 
cent,  on  their  thread,  and  8  cents  a  gross  and  30  per  cent,  on 
their  buttons,  they  are  not  as  fairly  treated  in  regard  to  these 
low-priced  goods  as  other  branches  of  industry.  In  fact,  all  the 
margin  allowed  to  them  is  5  per  cent,  between  the  duty  on  the 
raw  materials  and  that  on  the  finished  product,  which  practic- 
ally handicaps  them  to  the  extent  of  about  20  per  cent,  against 
their  foreign  competitors.  On  white  cotton  shirts  the  position  is 
better,  and  the  same  arguments  don't  apply.  Some  idea  of  the 
quantity  of  raw  material  consumed  in  the  shirt  factories  may  be 
gathered  from  the  fact  that  they  use  up  200,000  pieces  of  cotton 
cloth  annually,  for  which  they  pay  $750,000  a  year  to  the  cotton 
factories  in  Canada. 


SLIGHT    IMPROVEMENT. 

In  discussing  the  business  outlook  with  several  members  of 
the  Montrea  wholesale  trade,  The  Dry  Goods  Review  found 
that  the  April  returns  were  in  many  cases  satisfactory,  and 
recorded  a  marked  improvement  over  last  year  in  the  same 
month.  Complaints  are  indeed  made  of  slow  remittances,  but 
orders  indicate  buying  on  a  larger  scale,  with  a  fair  prospect 
that  times  are  on  the  mend.  The  advices  from  New  York  to 
several  Montreal  houses  also  tend  to  show  a  decided  revival  in 
trade  there,  which  may  fairly  be  expected  to  help  the  movement 
in  Canada.  In  woolens,  a  New  York  firm  reported  to  their 
Montreal  representatives  the  best  season  they  had  had  for 
twenty  years,  and  to  a  lesser  degree  this  estimate  was  also  con- 
firmed from  other  quarters.  Several  Montreal  houses,  when 
asked  as  to  April,  replied  "  good  sales."  It  is  expected  by  not 
over-optimistic  judges  of  the  situation  that  with  a  good  crop, 
and  a  continuance  of  present  tendencies,  1895  will  make  a  good 
showing. 

ARE    YOU? 

The  iron  is  hot,  and  to  accomplish  his  work  the  blacksmith 
must  strike  quickly,  persistently  and  judiciously.  Having  done 
this,  he  can  allow  it  to  cool,  while  he  draws  in  a  fresh  supply  of 
wind  and  the  delight  of  seeing  "something  accomplished,  some- 
thing done." 

This  is  the  middle  of  the  spring  season.  For  two  months 
the  cold,  wet  weather,  has  hindered  trade.  But  the  balmy 
breezes,  the  April  showers,  and  the  new  spring  sun,  have  broken 
the  ice  on  the  rivers  and  in  the  lakes,  and  have  melted  the  old- 
fashioned  Canadian  snowbanks  that  we  reverence  so  much.  It 
is  spring. 

It  is  spring,  and  people  want  spring  goods.  They  didn't 
want  them  two  months  ago  ;  they  will  not  want  them  when  the 


July  scorcher  has  arrived  ;  therefore  they  are  going  to  buy  them 
now  if  they  buy  them  at  all.  This  is  the  month  for  Humping 
(notice  the  capital  "  H  "),  for  the  spring  goods  must  be  sold  now 
or  carried  over. 

Now  is  the  time  for  interior  displays  of  dazzling  magnifi- 
cence, windows  filled  with  the  glories  of  the  loom,  of  the  bird 
kingdom,  and  of  the  millinery  artist,  and  advertising  based  on 
a  more  liberal  judiciousness  than  is  usually  displayed.  Every 
clerk  must  be  enthused  with  the  idea  that  these  are  the  days  in 
which  he  must  exert  his  every  energy,  both  of  body  and  brain. 

The  iron  is  hot.  To  accomplish  his  work  the  blacksmith 
must  strike  quickly,  persistently  and  judiciously. 


THAT     COMPETITION. 

This  is  our  Window-Dressing  Number,  and  the  three  prize- 
winning  series  are  shown  herewith.  The  photographs,  in  most 
cases,  were  too  small  and  spoiled  by  reflection,  but  the  best  has 
been  done  with  them  under  the  circumstances. 

The  competition  was  undertaken  to  encourage  the  proper 
dressing  of  windows,  a  feature  neglected  with  many  merchants. 
The  prizes  amounted  to  $35  in  cash,  and  the  cost  of  the  cuts 
in  this  issue  is  about  $100.  This  will  convince  our  readers 
that  when  The  Dry  Goods  Review  undertakes  anything  it 
carries  it  to  a  successful  completion,  regardless  of  expense. 
This  paper  is  published  for  the  information  of  retailers,  and  no 
trouble  or  expense  stands  in  the  way  of  securing  the  best  that 
can  be  procured. 

A  great  many  persons  were  anxious  to  compete,  but  were 
afraid  that  their  displays  would  not  be  well  enough  photo- 
graphed, or  would  be  overshadowed  by  large  city  displays. 
That  the  prizes  have  gone  to  Owen  Sound  and  Brandon  shows 
that  these    two    difficulties    were   not  so  great. 

In  view  of  the  great  interest  that  was  manifested  in  this 
competition,  and  in  order  to  supply  our  readers  with  new 
designs  and  fresh  ideas,  another  competition  will  be  held.  Two 
prizes  will  be  offered.  The  first  will  be  $20  cash  and  the 
second  $10  cash.  The  competition  will  close  August  1st,  and 
the  winning  windows  will  appear  in  The  Review's  annual  Fall 
Trade  Number. 

Proprietors  can  get  benefit  out  of  this  competition  by  en- 
couraging their  clerks  to  enter.  Better  windows  will  thus  be 
produced,  as  well  as  better  window  dressers. 


PATRONS     AND      PASSES. 

There  is  considerable  humbug  at  the  root  of  the  protest 
raised  by  the  Patrons  of  Industry  against  the  use  of  railway 
passes  by  members  of  the  Legislature,  says  The  Canadian  Grocer. 
The  Patrons  affect  to  be  superior  to  everyone  else  in  public 
life,  but  thus  far  their  conduct  has  been  merely  small-minded 
and  picayune.  They  want  to  do  away  with  legitimate  trading 
in  all  lines,  and  their  entire  policy  is  the  old  game  of  trying  to 
get  something  for  nothing.  They  are  trying  to  divide  the  com- 
munity into  two  classes  :  Those  who  raise  farm  products,  and 
those  who  consume  them. 

A  pass  may  purchase  a  Patron,  but  no  one  else  can  be 
bought  for  that  amount.  The  only  real  objection  to  the  accept- 
ance of  railway  passes  by  legislators  is  that  members  should  not 
travel  free  and  at  the  same  time  draw  the  mileage  allowance  for 
railway  journeys  granted  them  by  the  country.  Either  the 
passes  or  the  allowances  must  go. 


THE 
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BUSINESS    MEN    IN    THE    CABINET. 

WHY  is  it  that  Governments  in  Canada  have  so  few  busi- 
ness men  in  their  membership?  Both  federal  and 
provincial  administrations  are  almost  wholly  composed  of  law- 
yers.  The  Dominion  Government  is  largely  made  up  of  pro- 
fessional men,  and  the  result  is  that  a  practical,  business-like 
control  of  public  affairs  is  hard  to  get. 

There  are  at  present  fourteen  Ministers  actually  in  charge  of 
departments,  and  of  these  ten  are  lawyers  and  only  two  business 
men.  The  ten  legal  gentlemen  are  :  Messrs.  Tupper,  Angers, 
Ouimet.  Caron,  Daly,  Dickey,  Costigan,  Curran,  Ives  and  Wood. 
Mr.  Foster  has  been  a  college  professor  and  temperance  lec- 
turer. Dr.  Montague  is  a  practising  physician.  The  only  two 
who  can  fairly  be  termed  business  men  are  Mr.  Haggart,  Minis- 
ter of  Railways,  and  Mr.  Wallace,  Controller  of  Customs.  The 
Premier,  Sir  Mackenzie  Bowell,  who  was  in  the  publishing 
business  for  many  years,  is  President  of  the  Council,  and  there- 
fore without  a  portfolio. 

Mr.  Foster  is  certainly  able,  and  his  tariff  labors  have 
brought  him  fortunately  much  in  contact  with  commercial  men 
of  the  country.  But  how  valuable  a  personal  knowledge  of 
business  interests  and  methods  would  have  been  to  him,  he 
would  probably  be  the  first  to  acknowledge.  Necessarily,  his 
information,  however  quickly  acquired  and  aptly  assimilated,  is 
second-hand. 

Mr.  Haggart  at  once  showed  the  superiority  of  business 
knowledge  over  legal  training,  when  in  charge  of  a  great  spend- 
ing department,  by  putting  the  Intercolonial  Railway  on  a 
paying  basis. 

Mr.  Wallace,  a  successful  general  merchant  and  miller,  was 
placed  at  the  head  of  the  Customs  Department  in  1892,  and 
from  the  outset  introduced  business  methods  into  its  control. 
He  has  tried  to  meet  the  wants  and  wishes  of  business  men. 
Tariff  administration  at  all  times  gives  rise  to  inconveniences 
and  grievances,  and  there  will  always  be  persons  who  are  not 
satisfied  :  but  Mr.  Wallace's  accessibility  and  attention  to  com- 
plaints are  appreciated  by  merchants.  The  Controller  is  not 
perfect,  but  he  is  a  business  man.  That  qualification  covers 
fully  two-thirds  of  the  requirements  of  a  Minister. 

Sir  Frank  Smith,  an  experienced  and  capable  merchant,  has 
no  portfolio.  When  for  a  few  months  in  1891  he  consented  to 
take  charge  of  the  Public  Works  Department,  his  administration 
was  admitted  to  be  a  distinct  success. 

When  Cabinets  are  being  made  up,  Board  of  Trade  and  busi- 
ness men  generally  should  see  that  the  whole  work  of  govern- 
ment is  not  passed  over  to  professional  men.  The  most  disas- 
trous errors  made  in  public  policy  during  the  past  fifteen  years 
have  been  due  to  misspent  money  and  loose  business 
method. 

It  is  an  utter  farce  that  Canada,  whose  whole  prosperity  rests 
upon  agriculture  and  trade,  should  be  administered  by  lawyers. 
Some  deputy-heads  are  capable  and  energetic,  but  their  powers 
are  limited,  and  the  tendency  with  permanent  officials  is  to  get 
into  ruts  and  to  surround  themselves  with  dry-as-dust  methods. 
There  is  more  red  tape  and  sealing  wax  in  public  administration 
than  sound  sense  and  promptitude. 

Our  business  men  are  much  to  blame  for  allowing  affairs  to 
pass  under  the  control  of  wirepullers,  both  in  the  federal  arena 
and  in  the  provinces.     As  matters  stand,  when  egregious  busi- 


ness mistakes  are  committed  by  Governments,  an  appeal  to 
party  fealty  is  made  on  behalf  of  the  offenders,  who,  often 
through  sheer  ignorance,  proceed  to  make  more  blunders. 

If  this  sort  of  thing  is  to  stop,  the  business  men  must  wake 
up  and  insist  that  public  affairs  be  regulated  by  the  same  prin- 
ciples that  govern  every  successful  private  concern. 


BANKRUPT    STOCK    DEALERS. 

A  BILL  of  considerable  interest  to  merchants  throughout 
Ontario  passed  the  Legislature  during  the  recent  session. 
The  bill  was  to  amend  the  Transient  Traders'  Act,  and 
itinerant  dealers  in  bankrupt  stocks  will  have  to  pay  dearer  than 
they  have  hitherto  done  for  the  privilege  of  disturbing  trade  in 
towns  or  villages  throughout  the  country.  And  not  only  will 
they  have  to  pay  more  for  this  privilege,  but  they  will  not  have 
as  much  latitude  as  hitherto  for  escaping  payment  of  the 
tax  imposed. 

Under  the  law  now  in  force  it  was  possible  for  dealers  in 
bankrupt  stocks  to  evade  payment  of  the  license  fee  by  profess- 
ing their  intention  of  settling  permanently  in  the  municipality. 
With  the  proposed  new  law  in  force  it  will  be  necessary  for  them 
to  reside  at  least  three  months  in  the  corporation  before  they 
can  start  into  business  without  taking  out  a  license.  The 
license  fee  is  $250  instead  of  $100,  as  at  present. 

The  adoption  of  the  new  law  is,  of  course,  optional  with 
each  municipality,  but  there  are  not  many  municipalities  which 
will  refuse  to  exercise  the  power  which  the  Legislature  proposes 
to  give  them. 

In  self  protection  it  is  right  that  the  fee  should  be  a  sub- 
stantial one.  These  dealers  in  bankrupt  stocks,  during  the  time 
they  are  located  in  a  town,  not  only  deprive  the  legitimate  mer- 
chants of  business  and  profits,  but  cause  a  demoralization  of 
trade,  from  which  it  often  takes  a  long  time  to  recover,  while 
failures  have  sometimes  in  the  meantime  been  caused. 

With  a  tax  of  $250  to  come  out  of  the  profits,  the  transient 
trader  will  naturally  be  compelled  to  sell  his  goods  at  a  higher 
figure  than  he  otherwise  would,  a  fact  that  will  naturally  tend  to 
lessen  his  power  to  harm  the  regular  merchants  of  the 
place. 

The  amendment  in  question  is  a  step  in  the  direction  of  a 
solution  of  the  bankrupt  stock  evil  and  it  is  to  be  hoped  that 
the  one  enterprising  merchant  which  each  town  in  Ontario  is 
sure  to  possess  will  agitate  for  the  immediate  passage  of  a  by- 
law to  give  this  amendment  effect. 

The  full  text  of  the  amendment  is  : 

21.  Sub-section  oa  of  section  489  of  the  said  Act  (45  Vic.  c  42)  is  amended  by  striking 
out  the  figures  "$100"  in  the  eighth  line  thereof,  and  substituting  therefor  the  figures 
"  $250,"  and  by  striking  out  the  figures  "$50"  in  the  said  eighth  line,  and  substituting 
therefor  the  figures  $100. 

22.  Section  489  of  the  said  Act  is  amended  by  inserting  therein  the  following,  05  sub- 
section 9U  : 

9B.  The  words  "  transient  traders,"  whenever  they  occur  in  sub-sections  9  and  oa  of 
this  section  shall  extend  to  and  include  any  person,  commencing  the  business  in  the  said 
sub-sections  mentioned,  in  any  municipality,  who  has  not  resided  continuously  in  such 
municipality  for  a  period  of  at  least  three  months  next  preceding  the  timeof  the  commence- 
ment of  such  business  therein. 

Merchants  in  the  other  provinces  will  find  a  lesson  in  what 
Ontario  has  done  towards  preventing  dealers  in  bankrupt  stocks 
going  into  a  strange  town  and  ruining  the  trade  of  regular 
merchants. 
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TRADE    REQUIREMENTS. 

[Continued   From  April   Number.] 

ACCEPTING  the  invitation  at  once,  we  passed  from  the 
private  to  the  general  offices,  which  are  handsome,  very 
conveniently  fitted  up  and  comfortable  in  every  way;  then 
into  the  warehouse,  through  the  prints — English,  American  and 
Canadian — stopping  to  admire  the  Tokio  Pongees,  Ceylon 
Sateens,  Fabrique  Plisse,  Plisse  Royal  and  Empress  Flannelettes 
that  had  just  been  received  ;  on  to  the  art  muslins  and  cre- 
tonnes, the  side  shelves  being  filled  with  waist,  skirt  and  sleeve 
linings,  fronting  linens,  etc;  our  attention  being  called  to  sev- 
eral of  the  new  ideas  for  sleeve  and  skirt  linings  ;  then  to  the 
Linen  Department.  Here  we  spent  a  few  minutes  with  pleasure 
and  profit.  Since  starting  business  they  have  had  a  steady 
annual  increase  in  their  linen  trade.  Now  we  come  to  the 
entry  room,  which  is  commodious,  well  lighted,  and  has  excel- 
lent shipping  facilities,  two  men  being  able  to  load  a  G.  T.  R. 
double  team  in  a  few  minutes.  The  order  and  entry  clerks  have 
their  desks  on  a  platform  four  feet  above  the  floor,  and  no 
matter  how  rushed  or  crowded  the  room  may  be,  they  are  not 
inconvenienced  or  interrupted. 

Stepping  on  to  the  elevator,  in  a  moment  we  were  in  the 
basement.  Here  the  receiving  facilities  are  equally  convenient 
to  the  shipping  on  the  floor  above.  Passing  through  into  the 
Goods  Department,  we  are  among  the  denims,  ducks,  ticks, 
checked  shirtings,  cottonades,  grey  cottons,  and  other  heavy 
staples.  The  same  order,  cleanliness  and  system  prevails  here 
as  elsewhere  throughout  this  warehouse.  Their  manner  of 
keeping  white  cottons  is  one  we  commend  to  the  trade.  They 
can  show  twenty  different  qualities  in  as  many  seconds,  and 
need  not  move  a  piece  to  take  stock,  which  can  be  done  at  a 
glance,  almost.  Not  a  speck  of  dirt  is  seen  upon  them.  Their 
plan  of  keeping  white  cottons  was  original  with  the  firm. 

Returning  to  the  elevator,  we  are  quickly  on  the  fourth  floor, 
glancing  at  sunshades,  parasols,  umbrellas,  ladies'  "  Distingue  ': 
waterproofs  and  men's  standard  coats.  We  come  face  to  face 
with  our  Toronto  friends,  the  B.  and  C.  Corsets,  for  which  the 
firm  are  agents  here. 

Now  comes  the  Underwear  and  Top  Shirt  Department. 
Trade  requirements  are  carried  out  here  as  elsewhere,  and  their 
sales  have  doubled  in  the  past  twelve  months.  White  shirts, 
collars,  cuffs,  ties  and  scarfs  follow,  and  we  pass  to  lace  curtains 
and  curtain  nets;  then  down  to  the  third  floor.  To  enumerate 
the  thousand  and  one  lines  kept  here  would  take  a  special 
number  of  The  Review  ;  we  must,  however,  say  a  word  of 
praise  for  the  Hosiery,  Glove  and  Mitt  Department.  Brophy, 
Cains  &  Co.  are  proud  of  it,  and  deservedly  so ;  it  would  be 
hard  to  imagine  or  find  a  better  one. 

Passing  now  from  show  case  to  show  case,  admiring  lawns, 
embroideries,  insertions,  laces  and  ribbons,  all  kept  undercover 
in  glass  cases,  so  that  the  retailer  may  receive  them  perfect,  we 
pause  for  a  moment  to  watch  an  order  clerk  looking  out  rib- 
bons. He  does  it  so  quickly  that  we  ask  :  "  How  does  he  know 
that  he  has  the  right  shade  ?"  "  Every  range  has  its  own  number, 
aad  every  piece  has  the  shade  or  pattern  number  on  it,  and  the 
numbers  run  consecutively,"  is  the  answer,  "and  he  knows  the 
moment  he  lifts  the  case  cover  if  any  number  is  out." 

Down,  now,  to  the  Dress  Goods,  to  see  what  our  readers 
have  often  read  about :  "  the  highest  class  of  black  dress  fabrics 
for  gentlewomen."     We  pass  from  table  to  table,  admiring  silver 


crepons,  cream  silk  and  wool  crepons,  and  black,  cream  and 
white  crepons.  These,  the  head  of  the  department  says,  are 
"Parisian  dreams,"  displaying  at  the  same  time  silver  and  black 
silk  and  wool  effects.  Here  are  tiny  shepherd  plaids,  not  in 
black  and  white  only,  but  half  a  dozen  colorings. 

We  almost  break  a  commandment  and  "  covet  our  neigh- 
bors' goods "  when  we  look  at  some  of  the  beautiful  French 
costume  tweeds,  serges,  estamenes,  covert  and  cape  cloths,  all- 
wool  and  silk  warp  hennettas,  mohairs,  alpacas,  soleils,  crapes 
and  crape  effects,  second  mourning  goods,  worsteds,  pantings, 
Canadian  tweeds.  All  are  passed  in  succession  ;  and  here  is  a 
pleasant  corner  filled  with  velvets,  velveteens  and  silks  ;  we 
admire  poplins,  bengalines,  peau  de  soie,  surahs,  blouse  silks, 
fast  dye  punjums  and  chine  silks,  and  think  how  happy  we 
would  be  had  our  lot  been  dry  goods  instead  of  Dry  Goods 
Review.  J.  B.  M. 


A     RETROGRADE     MOVEMENT- 

ONE  fact,  which  everybody  must  lament,  presents  itself  for 
consideration.  This  is  the  tendency  on  the  part  of  retail 
dry  goods  merchants  to  remain  at  home  and  depend  for  their 
knowledge  of  styles  on  travelers'  samples  and  the  trade  journals 
rather  than  to  gain  this  knowledge  by  regular  visits  to  the  large 
wholesale  centres.  This  cannot,  to  our  mind,  be  regarded 
as  other  than  a  retrograde  movement. 

The  traveler  has  a  work  to  do  and  so  has  the  trade  journal, 
and  both  are  indispensable.  But  the  retailer  should  not  depend 
on  them  entirely.  The  broad  knowledge  to  be  gained  by  walk- 
ing through  all  the  various  departments  of  two  or  three  large 
wholesale  houses,  and  also  through  two  or  three  large  city  re- 
tail establishments,  is  not  to  be  lightly  regarded  nor  unblush- 
ingly  rejected.  The  contact  with  the  central  figures  in  the  trade, 
both  wholesale  and  retail,  must  brighten  and  sharpen  the  men 
who  ply  their  trade — 

"  Far  from  the  madding  crowd's  ignoble  strife." 

The  peaceful  life  of  the  ordinary  small  town  may  be  some- 
what of  a  pastoral  romance,  but  it  has  a  rather  deadening  effect 
on  the  men  who  control  the  businesses  that  are  found  in  the 
midst  of  it.  To  counteract  this,  a  visit  to  the  primary  markets 
is  almost  indispensable. 

But  there  are  other  reasons.  Travelers  never  carry  samples 
of  all  the  lines  that  are  in  stock  at  their  respective  warehouses. 
There  are  numerous  lines  of  which  the  stock  is  low,  which  it 
will  not  pay  to  sample,  and  these  can  then  be  picked  up  at  very 
reasonable  prices.  Moreover,  new  goods,  of  which  the  quan- 
tity is  limited,  are  not  shown  in  the  traveler's  samples.  These 
are  left  to  be  picked  up  by  the  shrewd  city  merchant  or  by 
special  customers  who  will  have  special  notice  thereof.  "  Snaps  " 
are  procured  only  by  those  who  visit  the  markets  weekly  or 
fortnightly. 

The  brightest  men  in  the  retail  trade  to-day  are  the  men 
who  keep  in  closest  touch  with  the  markets  by  reading,  con- 
versation and  visits.  Occasional  leave  of  absence  from  the 
dreary  routine  of  counter  or  office  brightens  their  faculties 
and  renews  their  physical  and  mental  strength. 

Visits  to  the  wholesale  centres  pay  in  a  saving  of  money  on 
certain  lines,'  pay  in  the  benefit  of  personal  contact  with  the 
wholesaler  and  his  buyers,  and  pay  in  the  pulling  of  a  mer- 
chant out  of  the  ruts  into  which  his  regular,  monotonous  duties 
have  run  him. 
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CLOSES    AUGUST    I. 

WINDOW-DRESSING    COMPETITION    NO     2. 

ANOTHER  competition  for  window  dressers  will  be  held, 
and  under  much  the  same  regulations  as  the  last.     There 
will  be  two  cash  prizes  : 

FIRST  PRIZE $20  CASH. 

SECOND  PRIZE    -    -    -    -    $10 

The   competition    will    be   held   under  the  following   con- 
ditions : 

i.   Each  competitor  must   send  in   three  photographs,  each  of 
different  windows. 

2.  Each  window  must  be  dressed  with  millinery,  dry  goods  or 

furnishings. 

3.  Each  window  must  have  been  actually  shown  by  some  Can- 

adian retailer  of  the  above  classes  of  goods. 

4.  Each  photograph  must  not  be  less  than  5  inches  by  8  inches. 

The  larger  the  photographs,  the  clearer  the  cuts. 

5.  Each  competitor  must  be  a  subscriber  to    The  Dry  Goods 

Review. 

6.  The  competition  shall  close  absolutely  on  August  1st.     No 

extension  of  time  will  be  made  on  any  consideration. 

7.  Each  photograph  must  be  accompanied  by  a  full  and  de- 

tailed word  description.  If  possible  this  should  be 
accompanied  by  a  rough  sketch  of  the  plan  of  the 
window. 

8.  All  photographs  entered  for  the  competition  will  become  the 

property  of  The  Dry  Goods  Review. 

9.  More  than  one  set  of  three  photographs  may  be  entered  by 

any  one  window  dresser,  but  no  person  shall  receive 
more  than  one  prize. 

10.  All  photographs  to  be  posted  not  later  than  August  1st, 

and  addressed  thus  : 

THE    DRY    GOODS    REVIEW, 

26     FRONT    W.,    TORONTO. 

11.  The    awards    will    be    made   by    expert   and   disinterested 

persons. 


OUR    YOUNG     MEN- 


DURING  the  past  twenty-five  years  Canada  has  contributed 
several  hundred  thousand  young  men  to  the  United 
States — unwittingly,  unwillingly  and  sorrowfully.  Yet  no  one 
has  stated  a  remedy,  or  discovered  the  root  of  the  evil.  One 
political  party  blames  the  other,  and  the  other  blames  the  one. 
And  the  exodus  still  continues. 

A  recent  writer  in  The  Week  blames  it  on  our  educational 
system.  This  may  be  plausible  considering  the  number  of 
young  doctors  and  young  lawyers  turned  out  by  Ontario  colleges. 
But  it  is  not  so  plausible  when  the  Province  of  Quebec  is  con- 
sidered, for  it  has  lost  its  young  men  and  most  of  them  were 
none  too  highly  educated.  From  Ontario  too  many  uneducated 
or  slightly  educated  young  men  have  crossed  the  border. 

What,  then,  is  the  cause  ? 

The  cause  is  not  singular,  it  is  plural.  Ontario  has  an 
educational  system  which  is  too  national — it   allows  the  young 


man  of  no  means  to  become  a  professional  man  at  slight  ex- 
pense. What  the  country  needs  are  farmers,  cheese  makers,  but- 
ter makers,  poultry  raisers,  merchants  and  mechanics.  What 
her  educational  system  produces  are  lawyers,  teachers,  doctors, 
elocutionists  and  musicians — consumers,  not  producers.  What 
Ontario  should  do  is  to  turn  half  her  High  Schools  and  Col- 
legiate Institutes  into  trades,  industrial  and  technical  schools. 
Teach  trades,  not  professions. 

What  has  been  said  of  Ontario  applies  in  a  less  degree  to 
all  the  other  provinces  except  Quebec,  where  education  is  not 
so  national. 

Canada  as  a  whole  lacks  unity.  Confederation  began  in 
1865,  went  forward  a  long  distance  in  1867,  and  has  been 
plodding  slowly  along  ever  since.  A  national  spirit  has  been 
growing,  but  all  too  slowly.  The  cruel  bickerings  and  murder- 
ous lies  of  party  politics  has  retarded  that  growth.  Our  people 
have  lacked  confidence  in  themselves. 

Some  time  the  tide  may  turn — tides  sometimes  do  turn. 
Then  we  shall  see  what  we  shall  see. 


STYLES     IN     DRESS     GOODS. 

SPRING  has  produced  many  new  tastes  in  dress  goods. 
Small  check  effects  and  fancy  mixtures  in  tweeds  have 
done  well,  while  crepons  are  strong  for  a  later  trade.  The  latter 
fabric  has  been  much  enquired  after  in  silk,  wool  and  wool  and 
cotton. 

For  the  summer  trade  estamene  goods  are  leading  for  skirts. 
With  these  will  be  worn  all  manner  and  variety  of  cotton,  wool 
and  silk  blouses,  fancy  or  plain,  according  to  the  style  of  the 
wearer.  Heavy  skirts,  narrow  at  the  top  and  wide  at  the  bot- 
tom, trained  into  full  folds  at  the  back,  require  a  fairly  substan- 
tial fabric,  and  the  estamene  goods  fill  the  bill.  Blacks  are 
going  to  lead,  although  navys  will  have  a  fair  share  of  atention. 
But  the  tendency  is  decidedly  towards  dark  colors. 

For  the  fall  a  great  many  are  expecting  a  strong  demand  for 
French  and  English  coating  serges,  and  large  importations  in 
these  lines  will  be  made. 

The  Dry  Goods  Economist's  Berlin  correspondent  writes, 
under  date  of  March  29,  as  follows  : 

"  In  colored  goods  covert  cloths  and  satin  Berbers  in  mixed 
shades  are  prominent,  and  especially  for  the  first  there  are  in 
the  market  offers  at  satisfactory  prices.  Medium-weight  Esqui- 
maux in  light  colors  have  been  purchased  for  half-length  capes 
for  fall.  Besides  these,  pure  all-wool  Esquimaux  in  plain  and 
mixed  effects  are  good. 

"  Black  goods  favored  for  England  are  foule  and  frieze-like 
fabrics,  although  satin  Berber,  especially  in  black  and  dark 
brown,  is  still  used.  Cheviots  and  diagonals  are  likely  to  find  ' 
a  market  only  in  the  very  cheapest  qualities,  as  for  better-grade 
garments  either  Esquimaux,  covert  cloth  or  good  foules  will 
be  used.     Boucle  and  flake  effects  have  sold  well. 

"Covert  cloths  with  back  in  plaid,  striped,  jacquard  or 
Turkish  designs  are  shown  by  one  firm  which  has  previously 
done  a  large  business  in  similar  articles." 


Henri  Duverger,  wholesale  dry  goods,  Montreal,  has  assigned 
at  the  demand  of  the  Banque  du  Peuple,  with  liabilities  of 
$69,000.  The  principal  creditors  are  in  Europe,  though  some 
of  the  local  French  banks  are  hit. 
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WHOLESALING    ACTIVE. 

WHOLESALERS  are  rushing  trade  just  now  and  are 
enjoying  it  after  the  long  spell  of  dull  trade.  While 
general  business  was  sluggish,  they  lay  back  on  their  oars,  and 
trimmed  their  sails  for  any  storm.  At  the  first  sign  of  fair 
weather  all  the  canvas  is  again  spread.  Buyers  are  rushed  off 
to  foreign  markets  and  supplies  are  coming  in  regularly.  Regu- 
lar travelers  are  sent  out  and  special  men  are  ordered  on  road 
duty.  Advertising  is  better  looked  after  and  is  increased  in 
'  amount. 

If  the  wholesaler  went  out  of  business,  it  would  be  a  sad 
thing  for  many  thousands  of  small  dealers  throughout  the 
country.  A  few  hundred  of  large  dealers  could  get  along  with- 
out him,  but  even  they  would  miss  him.  There  is  no  danger 
from  this  source,  however,  from  present  indications. 

In  Toronto,  there  have  been  some  rumors  for  the  past  two 
months  that  certain  wholesale  dry  goods  firms  were  going  into 
liquidation.  Those  who  have  been  watching  the  signs  have 
seen  how  utterly  unfounded  these  rumors  are.  Every  house  in 
Toronto  is  pushing  trade  with  renewed  activity  and  with  a 
splendid  confidence  in  future  trade. 

In  Montreal  it  is  the  same.  Wholesalers,  wholesale  agents 
and  manufacturers  are  active  and  fully  on  the  alert  to  take  ad- 
vantage of  every  turn  in  the  market. 


WHITE  AND  GREY    COTTONS    TENDING    HIGHER 

THERE  has  been  a  radical  and  steady  appreciation  in  the 
price  of  raw  cotton  recently,  the  advance  being  equivalent 
to  a  rise  of  over  20  per  cent.  This  increase  in  the  cost  of  the 
raw  material  is  causing  more  or  less  speculation  in  dry  goods 
circles  as  to  whether  it  will  affect  the  price  of  the  manufactured 
article  in  the  near  future.  Present  values  on  the  staple  lines  of 
grey  and  white  cottons  in  Canada,  as  elsewhere,  have  been  very 
low  during  the  past  eighteen  months  or  so,  and  for  this  reason 
a  recovery  in  prices  in  view  of  the  advance  in  the  raw  article 
would  not  be  surprising.  The  depression  across  the  lines  led 
to  an  unusually  low  range  of  values ;  away  below  cost  in  fact ; 
and  at  one  time  money  was  so  scarce  at  many  American  cen- 
tres, that  cotton  manufacturers  turned  their  attention  to  the  Can- 
adian market.  They  offered  their  goods  entirely  irrespective  of 
cost  and  duty,  so  as  to  obtain  the  cash.  This  unusual  com- 
petition compelled  the  domestic  manufacturers  to  reduce  prices 
in  proportion,  and  since  that  period  the  level  of  cotton  values 
has  been  low.  Last  winter,  however,  at  the  New  England 
centres  they  commenced  to  show  signs  of  improvement,  and 
since  then  the  market  for  staple  cottons  has  shown  a 
steadier  feeling,  some  radical  advance  having  been  asked 
on  bleached  cottons  and  greys,  while  recent  advices 
note  an  advance  of  over  J^c.  in  dyed  goods  in  the  States. 
Canadian  prices  have  not  as  yet  recorded  any  actual  advance, 
but  The  Dry  Goods  Review  was  assured  in  Montreal  last 
week  by  the  leading  official  of  a  mill  that  devotes  its  attention 
to  staple  grey  and  bleached  cottons  that  the  manufacturers  were 
seriously  considering  the  propriety  of  an  advance  in  these  goods, 
and  that  an  announcement  to  that  effect  might  be  made  shortly. 
This  determination  was  arrived  at  in  view  of  the  advance  in  the 
price  of  raw  cotton,  the  improved  conditions  on  manufactured 
goods  in  the  States,  and  the  low  level  of  prices  in  Canada.  The 
mills  had  been  experiencing  a  much  better  demand  from  the 
jobbing  trade  since  the  first  of  the  year  than  for  the  correspond- 


ing period  of  1894.  The  monthly  output  of  the  mill  in  ques- 
tion averaged  probably  $50,000  worth  of  goods.  Trade  ex- 
hibited a  steadily  decreasing  tendency  during  the  latter  year. 
For  instance,  in  January  their  sales  averaged  possibly  $45,000  ; 
in  February  they  declined  to  $35,000.  and  so  on,  each 
successive  month  recording  a  decrease.  This  year,  however, 
though  the  orders  individually  were  not  large,  the  volume  of 
trade  in  the  aggregate  was  heavy  and  more  satisfactory. 
That  is,  it  showed  a  tendency  toward  expansion.  In  January 
buyers  started  in  to  place  orders  cautiously,  and  each  succeed- 
ing month  saw  an  increase  in  the  account  sales  until,  in  March 
their  monthly  turnover  was  larger  than  the  production,  and  they 
had  filled  orders  from  stocks  on  hand,  of  which  they  had  a  fair 
supply.  Naturally,  the  advance  in  the  price  of  raw  cotton  was 
receiving  a  great  deal  of  attention,  and  though  the  mills,  accord, 
ing  to  rule,  were  pretty  well  supplied  with  raw  material  for  the 
season's  operations,  it  would  be  only  natural,  considering  the 
conditions,  if  they  took  advantage  of  the  advance  in  price.  If 
there  is  any  advance  in  white  and  grey  goods  for  this  season,  it 
is  quite  natural  to  expect  an  appreciation  all  along  the  line.  It 
may  be  remarked,  however,  that  colored  cottons  are  sold  by 
the  mills  with  a  guarantee  of  prices  until  the  fall,  and  possibly 
this  fact  will  prevent  any  advance  in  these  goods,  irrespective  of 
other  lines,  on  orders  now  placed  for  goods  to  be  delivered 
during  the  course  of  the  summer,  subject  to  this  guarantee. 


THE    FIRM    FEELING    IN    WOOLENS. 

Last  month  The  Dry  Goods  Review  exclusively  announced 
the  rising  tendency  of  values  on  woolen  fabrics,  and  gave  the 
first  information  of  the  advance  in  manufacturers'  prices  on 
domestic  woolen  yarns  and  fingerings.  This  firm  tendency  has 
spread  to  other  lines  of  woolen  goods,  and  on  all  repeat  orders 
placed  from  now  on,  the  manufacturers  announced  this  week  that 
they  will  ask  higher  prices,  though  the  exact  advance  has  not 
been  definitely  decided  upon.  Travelers  have  been  out  placing 
orders  for  domestic  woolens  for  shipment  during  the  summer 
and  fall  for  over  a  month  past,  and  it  is  the  traders  who  have 
placed  their  orders  who  are  in  a  position  to  make  the  most  of 
any  further  rise  in  prices  when  they  do  come.  The  firm  feeling 
in  raw  wool,  that  The  Review  referred  to  last  month  as  a  reason 
why  prices  should  go  up,  has  been  fully  maintained,  and  wool 
dealers  generally  predict  steady,  if  not  higher,  prices  for  the  next 
few  months  to  come. 


CANADA'S     TRADE     IN     1894. 

THE  trade  and  navigation  returns,  just  received,  lose  much 
of  their  interest,  except  for  comparative  purposes,  from  the 
fact  that  it  is  ten  months,  almost,  since  the  close  of  the  year 
(1893-4)  with  which  they  deal.  They  show  that  in  the  twelve 
months  ending  with  the  30th  June  last,  Canada's  foreign  trade 
aggregated  $240,999,889,  as  compared  with  $247,638,620  in 
1892-3,  and  $241,369,343  in  1891-2.  The  exports  and  imports 
in  the  last  five  years  have  been  as  follows  : 

Exports.  Imports. 

1894 .$117,524,949  $123,474,940 

1893 118,564,332  129,074,268 

1892 113,963,375  127.406,068 

1891 98,417,296  119,967,638 

1890 96,749,149  121,858,241 

The  percentage  of   duty   on   the    total  value  of  goods  im- 
ported, dutiable  and   free,  was    15.69  per  cent.,  compared  with 
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16.39  per  cent,  in  1893,  16.13  per  cent,  in  1892,  19.52  per  cent, 

in  1S91,  19.63  per  cent,  in  1890,  and  20.60  per  cent,  in   1889. 

The  value  of  exports  to  the  principal  countries  was  as 
follows  : 

1894.  1893. 

fJreat  Britain   $68,538,856  $64,080,493 

United  States 35,809,940  43,923,010 

Franco    544,986  264,047 

Germany 2,046,052  750,461 

Newfoundland    2,818,592  2,594,633 

West  Indies 3,443,761  3,145,708 

South  America  1,392,285  1,326,743 

China  and  Japan 540,849  341,140 

Australia    322,745  288,352 

Spain    56,274  44,355 

Portugal 79,363  83,001 

Italy 109,188  87,387 

Holland 281,058  282,569 

Belgium  708,455  669,040 

The  value  of  goods  entered  for  consumption  by  countries  is 
as  follows  : 

1894.  1893. 

Great  Britain  S3S.717.267  $43,148,413 

United  States 53,031,100  58,221,976 

France 2,536,964  2,832,117 

Germany 5,841,542  3,823,763 

Spain 389,293  343,506 

Portugal 47,106  52,481 

Italy y402,443  170,564 

Holland 344,706  373,858 

Belgium 550,237  599,511 

Newfoundland  814,562  653,270 

Westlndies : 3,677,411  4,244,669 

South  America    872,392  772,613 

China  and  Japan 2,524,919  2.425,572 

Switzerland 274,825  258,464 

The  following  table  shows  some  of  the  principal  textile  and 
kindred  articles  imported  during  the  fiscal  years  1893  and  1894  : 

DUTIABLE  GOODS. 

1893.  1894. 

Carpets  and  squares 94,098  71,443 

Cordage  of  all  kinds 76,189  67,130 

Cotton,  manufactures  of 4,557,402  4,001,618 

Flax,  hemp  and  jute,  manufactures  of 1,618,683  1,416,476 

Furs  and  manufactures  of 723.807  717,451 

Hats,  caps,  bonnets '. 1,320,640  1,216,062 

Oilcloth 233,395  211,914 

Silk,  manufactures  of 2,763,536  2.481,414 

Wool,  and  manufactures  of 10,946,244  9,493,623 

FREE  GOODS. 

1893.  1894. 

Fur  skins,  not  dressed 785,433  627,678 

Silk,  raw  and  manufactured 206,325  203,040 

Wool,  unmanufactured 1,651,440  1,085,254 

Hemp,  undressed 1,150,134  482,289 

Cotton  wool  and  cotton  waste 3,566,948  2,902,816 

The  main  point  is^hat  Canada's  exports  show  a  decrease  of 
less  than  i  per  cent,  compared  with  1893,  and  when  the  figures 
for  coin  and  bullion  are  eliminated,  the  exports  show  an  increase. 
Imports  declined  7  per  cent. 

It  may  be  interesting  by  way  of  comparison  to  note  that  im- 
ports into  the  United  States  for  the  year  ending  December  31, 

1894,  fell  off  over  63  million  dollars  and  the  exports  over  47 
million  dollars,  compared  with  1893. 


A     SILK     MANUFACTORY. 

FROM  H.  L.  Smyth  &  Co.,  Montreal,  comes  a  neatly 
printed  pamphlet  with  a  most  interesting  description  of 
the  growth  of  Lister's  mammoth  silk  manufactory  in  England. 

At  the  Manningham  mills,  4,800  employes,  besides  clerks, 
messengers  and  timekeepers,  are  engaged.  There  are  34  steam 
boilers  and  four  principal  steam  engines.  The  aggregate  power 
of  the  engines  is  about  4,000. 

These  unique  and  gigantic  works  are  now  the  property  of  a 
limited  liability  company,  with  a  capital  of  ^2,000,000.  The 
company  has  also  taken  over  two  mills  at  Addingham,  the  High 


and  the  Low  Mill,  which  are  engaged  in  short  spinning  and 
weaving.  These  mills  give  employment  to  about  400  hands. 
Mr.  W.  Watson,  whose  special  care  is  the  spinning,  shares  with 
Mr.  Reixach  the  duties  appertaining  to  the  management  of  this 
vast  concern,  while  Lord  Masharn  (Samuel  Cunliffe  Lister)  still 
occupies  the  position  of  chairman.  The  guiding  and  controlling 
power  of  the  business,  therefore,  remains  in  the  hands  of  those 
under  whose  direction  it  has  attained  its  present  pre-eminence 
in  the  silk  industry. 

The  Manningham  mills  were  first  built  in  1839  by  the  father,, 
of  Lord  Masham.  In  1886  the  Council  of  the  Society  of  Arts 
awarded  the  latter  the  Albert  Medal  "  for  the  services 
he  has  rendered  to  the  textile  industries  ;  especially  by  the 
substitution  of  mechanical  wool-combing  for  hand-combing, 
and  by  the  introduction  and  development  of  a  new  industry — 
the  utilization  of  silk  waste." 


NOTES. 

Raby  &  Lizolte,  hatters,  Montreal,  have  dissolved. 
Mrs.  Wm.  Patterson,  ladies'  bazaar,  St.  John,  N,B.,  is  dead. 
Assigned — E.  W.  Ogle,  furnishings,  New  Westminster,  B.C. 
J.  S.  May  &  Son,  tailors,  St.  John,  N.B.,  have  compromised 
at  40c.  cash. 

McDonald  &  Darah,  dry  goods,  Lancaster,  have  com- 
promised at  65c. 

The  dry  goods  stock  of  A.  Lalonde  &  Co.,  Montreal,  has 
been  sold  at  37c. 

Jock  M.  Lusby,  tailor,  Amherst,  N.S.,  has  assigned.  So  has 
Jos.  Bolduc,  tailor,  Montreal. 

G.  W.  Pettie  &  Co.,  clothing  and  men's  furnishings,  Stratford, 
have  sold  out  to  McLean  Bros. 

Carbutt  &  Muskett,  men's  furnishings,  Vancouver,  B.C., 
have  dissolved.     The  former  continues. 

John  Phelan's  dry  goods  stock  at  Ottawa  has  been  sold.  N. 
S.  Farr,  fancy  goods,  has  offered  40c.  cash  to  his  creditors. 

The  tailoring  stock  of  Ephraim  Lemay,  Montreal,  will  be  sold 
at  auction  on  May  7th.  Jas.  Bourduas'  furnishings  were  sold  on 
April  30th. 

P.  Lizotte  &  Co.'s  millinery  stock,  Quebec,  is  to  be  sold  by 
auction  on  May  1st.  Paul  Francois'  stock,  at  Sorel,  has  been 
sold  at  25c. 

Woods  &  Taylor,  dry  goods,  Gait,  have  dissolved,  the  latter 
continuing  under  the  old  style.  In  the  same  town,  a  milliner  by 
the  name  of  Phoebe  Todd,  has  assigned. 


NEEDY    MEN    IN    PARLIAMENT. 

The  chief  means  by  which  impecunious  members  of  our 
Parliament  and  Legislatures  stave  off  utter  financial  collapse  is  by 
pressing  for  a  good  fat  berth  in  the  public  service  and  promis- 
ing their  trusting  friends  repayment  when  the  office  is  got.  This, 
says  The  Canadian  Grocer,  enables  them  to  keep  afloat,  but 
renders  them  the  abject  slaves  of  the  Ministers  of  the  day  and 
quite  unfit  to  discharge  independently  and  fearlessly  the  duties 
of  a  member  of  Parliament.  The  proportion  of  ex-M.P.'s  and 
ex-M.P.P.'s  who  now  fill  public  positions  is  very  large.  Small 
wonder  that  the  interests  and  requests  of  our  business  men  play 
second  fiddle  in  Parliament.     What  do  these  interesting  adven- 
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turers  care  for  our  votes,  or  why  should  they  lie  awake  at  night 
worrying  about  our  business  questions  when  the  haven  of  their 
hopes  is  a  good  office  for  obedient  voting  in  the  House? 

There  ought  to  be  a  law  forbidding  the  appointment  of 
M.P.'s  and  M.P.P.'s  to  public  positions  for  life  during  a  period 
of  at  least  five  years  after  they  retire  from  Parliament.  This 
would  remedy  the  evil  of  rewarding  needy  members,  who  shape 
their  whole  course  to  drop  out  of  Parliament  into  a  comfortable 
berth. 

ASSIGNMENT    LAW    AMENDED. 

AT  the  last  session  of  the  Ontario  Legislature,  the  assign- 
ment laws  of  this  province  were  amended. 

The  first  change  enables  a  creditor  or  an  assignee  to  follow 
the  funds  realized  from  a  sale  made  by  a  debtor  to  defraud  his 
creditors.  This  change  will  make  people  more  careful  in  buy- 
ing goods  from  a  merchant  in  insolvent  circumstances. 

Another  amendment  provides  for  the  examination  on  oath 
of  a  debtor  who  has  assigned.  This  may  be  done  on  the  request 
of  a  majority  of  the  creditors  or  a  majority  of  the  inspectors  of 
the  estate.  The  debtor  can  be  interrogated  as  to  the  means,  pro- 
perty and  estate  he  had  at  the  time  the  earliest  of  his  existing  debts 
were  contracted,  what  property  and  means  he  has  now,  and  how 
he  disposed  of  all  property  and  estate  which  has  been  disposed  of 
between  these  two  periods.  He  can  also  be  compelled  to  pro- 
duce his  papers  and  documents.  If  he  fails  to  answer  any 
questions  or  produce  any  papers,  he  may  be  committed  to  gaol 
for  a  period  not  exceeding  twelve  months. 

These  two  amendments  will  be  a  great  help  to  creditors,  and 
will  also  be  beneficial  to  debtors  in  the  sense  that  the  dishonest 
members  of  the  latter  class  are  more  liable  to  have  their  frauds 
exposed. 


DRY     GOODS     THIEVES. 

Two  women,  one  of  them  a  young  and  prepossessing  girl,  have 
been  found  guilty  by  a  jury  in  Montreal  of  stealing  goods  from 
the  warehouse  of  Gault  Bros.,  Montreal.  This  crime  is  very  com 
mon  in  the  retail  dry  goods  store,  and  many  wholesale  houses 
also  have  to  bear  losses  from  the  same  cause.  The  method 
adopted  by  the  two  Montreal  women,  who  were  both  respect- 
ably connected,  was  for  one  to  engage  the  clerk  in  conversation, 
thus  distracting  his  attention,  while  the  other  pocketed  the 
goods.  Thieves  became  expert  in  this  kind  of  business. 
Even  in  large  articles  the  same  thing  may  go  on.  It 
might  be  thought  that  a  wholesale  clothing  establishment, 
where  the  goods  are  bulky,  might  escape,  but  a  Montreal 
house  informed  The  Dry  Goods  Review  that  watch  had  to 
be  kept.  In  a  large  place  where  goods  are  piled  high  near 
the  door  a  thief  might  venture  in  and  get  away 
before  he  could  be  caught.  In  one  case  a  man  went  to  one  of 
the  upper  flats,  coolly  put  on  an  overcoat  and  walked  away 
with  it.  The  employes,  too,  sometimes  included  dishonest  per- 
sons, who  would  adopt  the  most  ingenious  methods  for  getting 
ahead  of  their  employers.  In  ready-made  clothing,  where  the 
number  of  garments  to  be  made  from  a  certain  quantity  of 
material  was  accurately  known,  a  cutter  once  kept  an  inch  off 
the  length  of  the  trousers  being  cut  to  fill  an  order.  The 
trousers  being  properly  of  a  certain  size,  the  retailers  discovered 
the  difference  and  any  amount  of  trouble  was  entailed  upon  the 
makers. 


GROWTH  OF  THE  TRADE  JOURNAL. 

THE  evolution  of  the  trade  journal  from  the  feebleness  of 
infancy  to  its  present  position  of  influence  is  a  most  inter- 
esting study,  says  The  New  York  Journalist. 

The  pioneers  in  this  now  important  branch  of  the  American 
press  were  generally  men  of  limited  means  and  limited  news- 
paper experience.  Conditions  were  not  altogether  favorable  to 
attract  the  best  talent. 

The  possibilities  of  the  field  were  not  seen,  and  the  facilities 
for  gathering  legitimate  trade  news  were  very  meagre. 

Trade  journals  were  looked  upon  as  a  luxury,  not  as  a 
necessity,  and  their  early  promoters  relied  for  support  upon 
some  one  or  more  leading  houses,  with  the  understanding  that 
exclusive  favors  were  to  be  shown  these  sponsors  in  return  for 
advertising. 

Facts  were  suppressed,  and  long-winded  write-ups,  like  two 
grains  of  wheat  in  two  bushels  of  chaff,  took  their  place. 

Consequently,  these  early  publications  were  little  more  than 
house-organs,  whose  columns  were  filled  with  fulsome  panegyrics 
of  this  or  that  line  of  wares,  and  the  makers  and  vendors  thereof. 
The  houses  so  flattered  were  content  to  pay  well  for  it,  without 
looking  very  critically  into  the  extent  of  circulation,  or  thinking 
what  effect  these  commercial  pagans  might  have  on  intelligent 
readers. 

It  was  cheaper  to  print  a  journal  by  proxy,  they  thought. 

As  time  went  on,  however,  these  favored  ones  could  not  but 
lose  respect  for  such  venal  sheets,  and  the  publishers  themselves 
learned  that  servility  never  wins  applause,  and  that  a  trade  jour- 
nal has  a  higher  mission  than  to  be  the  mouthpiece  of  any  house 
or  combination  of  houses. 

Always  to  praise  and  never  to  blame  or  criticise  foredooms 
to  failure,  and  to  abuse  the  weak  and  flatter  the  strong  is  the 
habit  of  the  sycophant. 

Publishers  of  trade  journals  gradually  came  into  touch  with 
entire  trades  they  represented,  and,  as  their  horizon  widened, 
they  saw  clearly  that  the  value  of  a  trade  journal  depends  on  its 
bona  fide  circulation,  and,  to  obtain  this  progressiveness,  fear- 
lessness and  independence  must  characterize  its  policy. 

They  became  leaders  and  organizers  in  trade  reforms,  guard- 
ians of  the  welfare  of  the  trades  among  which  they  circulated, 
champions  of  the  right,  chastisers  of  the  wrong. 

Such  are  the  foremost  trade  journals  in  the  land  to-day. 
They  have  made  for  themselves  a  place  which  no  other  medi- 
ums can  fill. 

The  brightest  young  men  in  the  mercantile  world  to-day  are 
those  who  early  learned  the  value  of  the  trade  journal,  and  from 
its  pages  gleaned  the  information  and  caught  the  ambition  that 
is  responsible  for  their  advancement. 

The  publishers  of  The  Dry  Goods  Review  early  recognized 
the  value  of  bona  fide  circulation,  and  are  the  first  and  only 
publishers  in  Canada  who  have  kept,  and  are  keeping,  subscrip- 
tion canvassers  at  work  in  every  province  the  year  round. 


Mr.  Watson,  of  Lailey,  Watson  &  Co.,  Toronto,  reports  a 
better  feeling  in  clothing.  Dealers  in  the  extremes  of  Canada, 
where  fall  samples  are  now  being  shown,  are  placing  larger 
orders  than  last  year.  These  orders  are  also  being  procured 
with  much  less  trouble  than  usual,  showing  that  retailers  have 
confidence  in  the  trade.  He  reports  values  as  stationary,  prices 
of  domestic  tweeds  being  but  a  shade  lower  than  last  year,  not 
enough  to  affect  the  prices  of  manufactured  goods. 
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COMPARE     THESE     TWO. 

COMPARE  these  two  articles.  The  first  is  from  the 
Easter  Number  of  The  1>ky  Goods  Review,  and  issued 
on  April  n.  The  second  is  from  The  New  York  Dry  Goods 
Chronicle  of  April  20.  The  dates  show  which  journal  is 
original. 

DRY    GOODS    REVIEW,    April  11.  DRY    GOODS  C'HRONK'LK,    April  20. 


FALL  CLOAKS    UTD   CLOAKIHGS. 

Samples  of  fall  cloaks  and  cloakings  are 
dow  in  the  hands  of  travelers,  aad  retailers 
are  placing  their  import  orders.  These,  so 
far.  are  well  tip  to  the  average  showing,  but 
there  is  no  lack  of  confidence  ill  future  trade. 

In  style,  jackets  will  not  lie  very  different 
to  last  year.  The  sleeves  will  he  larger  and 
the  skirts  shorter,  but  yet  long  skirts  are  sell 
ing  freely  outside  the  cities.  Revers  collars 
are  larger  than  ever,  in  sympathy  with  the 
larger  sleeves.  Backs  and  fronts  are  plain, 
with  a  tendency  to  straight  fronts.  Some 
skirts  are  styled  after  the  prevailing  fashion 
in  dress  skirts. 

Collars  are  larger  and  more  like  those  on 
tailor-made  garments.  Fur  trimmings  have 
passed  into  obscurity.  Velvet  facings  are 
shown  in  some  varieties.  Applique  and 
hraid  trimmings  are  used  to  a  certain  extent. 
Beaver  cloths  are  still  used  abundantly.  Nap 
cloths  in  soft  vicuna  effects  are. largely  used, 
while  friezes  and  rough  tweeds  are  not  over- 
looked. Browns,  fawns  and  blacks  are  the 
colorings. 

But  the  leading  fabric  for  fall  and  winter 
capes  and  jackets  will  lie  that  generally 
known  as  "  golf  -cloaking."  These  two-toned 
goods  were  shown  in  small  quantities  in  June 
last  year,  and  picked  up  by  the  city  trade. 
Repeats  did  not  come  in  till  late  in  the  season, 
but  a  good  trade  was  nevertheless  done. 
Their  popularity  was  not  exhausted  last  sea- 
son, and  they  will  lead  with  the  general  trade 
next  fall.  The  range  of  samples  of  this  double 
cloth  is  very  large,  varying  from  loud  checks 
to  mild  shot  effects  on  both  front  and  back. 

Tweed  effects  will  be  strong  in  the  fall  for 
capes,  jackets  and  costumes. 


CLOAKS  AND  CLOAKINGS  FOR  PALL. 
Importers  are  displaying  their  samples  of 
cloaks  and  cloakings  for  autumnal  wear,  and 
travelers  have  been  sent  upon  the  road  to 
take  import  orders  from  retailers.  Orders 
taken  so  far  are  up  to  the  average,  and  repre- 
sentatives of  New  York  houses  who  are  doing 
the  West  say  they  have  great  confidence  in 
future  trade.  There  will  be  no  great  material 
change  in  the  style  of  jackets  from  those 
worn  last  year.  A  noticeable  difference  will 
be  in  larger  sleeves  and  shorter  skirts.  Ro- 
vers collars  will  also  be  a  trine  larger  than 
those  on  last  year's  jackets.  Backs  and  fronts 
are  to  be  worn  plain,  and  there  will  be  a  tend- 
ency to  straight  fronts.  In  skirts  there  is  an 
inclination  to  fashion  after  the  prevailing 
style  of  dress  skirts  with  flaring  pleats  in  the 
back.  Collars  will  be  worn  large  and  like 
those  on  tailor-made  garments.  Some  va- 
rieties show  velvet  facings,  and  it  is  believed 
that  fur  trimmings  have  passed  into  obscur- 
ity. Applique  and  braid  trimmings  are  also 
noticeable  on  many  designs.  Beaver  cloths, 
nap  cloths  in  soft  vicuna  effects,  friezes  and 
rough  tweeds  are  used  ;  browns,  fawns  and 
black  are  the  colorings. 

The  really  chic  and  favorite  fabric  for  fall 
and  winter  capes  and  jackets  will  be  known 
as  "golf  cloaking.''  Tweed  effects  will  be 
strong  in  the  fall  for  capes,  jackets  and  cos- 
tumes. 


THE    RECENT   FALL    IN     PRICES. 

THROUGH  its  statistician,  Sawerbeck,  The  London  Econ- 
omist has  compiled  an  interesting  table  on  the  fluctuation 
of  prices  of  45  of  the  principal  commercial  articles  of  the  world, 
during  last  year  as  well  as  during  many  previous  years.  The 
author  takes  the  time  between  1867  to  1877  as  standard,  and 
from  this  he  calculates  the  average  price  of  the  45  articles.  The 
period  named  he  designates  as  100,  and  the  average  prices  of 
the  subsequent  years  produce  the  following  results  : 


1873- 

1879. 

1880 

1884. 

1885 

1886 

1887. 


Ill 

1888 

83 

1889 

88 

1890 

76 

1891 

72 

1892 

66 

1893 

68 

1894 

70 
72 

72 
72 
68 
68 
63 


The  depression  which  commenced  in  1893  in  the  princi- 
pal branches  of  commerce,  continued  in  1894  to  a  greater 
degree,  on  the  one  hand,  by  the  great  decrease  in  the  purchas- 
ing power  of  the  trans-European  countries,  especially  the  United 
States,  as  well  as  the  continued  devaluation  of  silver,  and  on 
the  other  hand,  by  the  increased  importations  of  a  large  num- 
ber of  articles  of  consumption,  such  as  wheat,  jute,  tin,  tallow, 
combined  with  the  immense  crops  of  cotton  and  sugar.  The 
average  price  of  goods,  therefore,  in  1894  was  lower  by  5  per 
cent,  than  in  1893,  and  was  lower   by  37  per  cent,  than  during 


the  standard  period  of  from  1867  to  1877.  This  shrinkage  in 
prices  includes  all  the  commercial  articles  of  which  several — 
wheat,  wheat  flour,  oats,  rice,  sugar,  lead,  cotton,  jute,  flax, 
manilla  hemp,  merino  wool,  silk  and  soda — sunk  in  1894  to  the 
lowest  price  on  record  during  this  century. 

The  greatest  decline,  however,  is  shown  in  textile  goods, 
which  in  1894  as  compared  to  1893  were  lower  by  20  per  cent., 
and  have  sunk  35  per  cent,  since  1889.  The  price  of  cotton 
went  down  continually  during  the  year ;  so  did  jute,  and  the 
price  of  soda  was  also  much  depressed.  Until  summer,  the  « 
price  of  flax  remained  fairly  stationary,  but  then  commenced  to 
go  down  so  rapidly  that  it  was  sometimes  30  per  cent,  below 
that  at  the  commencement  of  the  year.  Silver,  which  is  in  a 
great  degree  influenced  by  the  price  of  gold,  was  at  the  end  of 
1894  4^d.  per  ounce  cheaper  than  during  the  same  period  of 
1893,  which  shrinkage  corresponds  to  i2*4  percent.  The  ex- 
pectations entertained  during  1894,  that  commercial  business 
would  revive,  have  proved  themselves  to  be  too  sanguine.  Even 
now,  some  assert  that  business  is  reviving  and  we  are  at  the 
beginning  of  better  times,  but  there  are  hardly  any  indications 
of  this  to  be  found  in  the  world's  commercial  transactions. 
The  low  prices  of  all  the  goods  have  seriously  impaired  the 
purchasing  power  of  producer  and  consumer,  and  trade  and 
commerce  are  thereby  sorely  depressed. 


RECENT    CUSTOMS    DECISIONS. 

Among  recent  Customs  decisions  at  Ottawa  the  following 
affect  the  textile  and  kindred  trades  :  Carpet  sweepers,  plated, 
30  per  cent.  ;  do.,  not  plated,  27^  per  cent;  feather  dusters, 
25  per  cent.  ;  fullers' earth  (as  a  toilet  preparation),  30  percent.  ; 
hose  supporters,  32^  per  cent.  ;  silk  neckties,  32^  per  cent. ; 
cotton  blankets,  bleached  or  white,  25  per  cent.  ;  do.,  dyed  or 
colored,  30  per  cent.  ;  button  moulds,  20  per  cent. ;  bone  collar 
buttons,  20  per  cent. ;  pictorial  show  cards  on  the  frame,  30  per 
cent.  ;  on  the  card,  6  cents  per  lb.  and  20  per  cent.  ;  plaits,  when 
composed  wholly  or  in  part  of  any  other  materials  than  those 
named  in  item  633,  30  per  cent.  Samples  of  tweeds,  coatings, 
dress  fabrics  and  like  manufactures,  exceeding  one-half  yard  in 
length,  are  not  to  be  accepted  as  being  of  no  commercial  value. 
When  fabrics,  one-half  yard  in  length,  are  imported,  collectors 
must  satisfy  themselves  that  such  are  to  be  used  solely  as 
samples. 


PROJECTING  SIGNS  MUST  GO- 

A  committee  of  the  Ottawa  City  Council  have  unanimously 
recommended  the  passage  of  a  by-law  to  force  the  removal  of 
all  projecting  signs.  The  owners  will  be  given  ten  days  to 
effect  removal,  but  if  they  fail  to  act  the  signs  will  be  taken  • 
down  by  the  corporation  at  the  owner's  expense.  This  is 
drastic  legislation  if  the  Council  ever  adopts  it. 

There  are  two  sides  to  the  sign  question  as  well  as  to  the 
signs.  Some  project  dangerously,  look  badly,  and  spoil  the 
appearance  of  a  street.  Others  are  modest  in  size,  neat  in  form, 
and  are  a  real  convenience  to  the  business  and  buying  public. 
Why  wipe  out  all  when  the  real  offenders  are  the  bulky  ones  ? 
There  are  high  shops  and  warehouses  where  a  projecting  sign 
of  suitable  dimensions  is  an  advantage. 

If  kept  within  bounds  signs  are  not  wholly  an  evil,  and  the 
mistake  of  the  Ottawa  proposal  is  in  going  too  far. 
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ADVANCE  OF    FIVE    PER    CENT. 

AFTER  the  article  in  this  issue,  entitled  "White  and  Grey 
Cottons  Tending  Higher"  was  set  up  and  printed,  word 
was  received  that  an  advance  of  from  5  to  6^  per  cent,  had 
taken   place  in  bleached  sheetings. 

This  advance  applies  to  all  widths  in  two  qualities  sold  by 
1).  Morrice  &  Sons,  and  to  both  plain  and  twills.  These  goods 
have  been  sold  to  retailers  at  prices  ranging  from  i^j4  to  25 
cents,  which  were  very  low,  lower  perhaps  than  at  any  other 
time  in  the  history  of  Canadian  cottons. 

Grey  sheetings  remain  the  same.  The  last  change  in  price 
affected  both  greys  and  whites,  and  was  a  drop  of  about  10  per 
cent.     This  occurred  at  the  beginning  of  the  year. 

Every  indication  points  to  the  fact  that  cottons  are  going  to 
stiffen,  and  retailers  should  carry  a  fair  stock.  Overloading 
would,  however,  be  foolish. 

One  jobber,  west  of  Toronto,  was  very  lucky.  The  advance 
took  place  to-day  (Monday),  and  on  Saturday  he  mailed  an 
order  for  a  dozen  cases  of  these  goods. 


OUR     INDUSTRIES. 

It  is  no  exaggeration  to  say  that  hundreds  of  Canada's  most 
skilled  operatives  are  now  employed  making  ladies',  misses', 
men's  and  boys'  underwear  for  Brophy,  Cains  &  Co.,  of  Montreal, 
to  fill  orders  placed  by  that  firm  for  June  and  July  delivery.  The 
best  mills  in  the  Dominion  are   now  engaged  making  costume 


tweeds,  grey,    navy,   scarlet,  and  fancy  flannels,  druggets,  etc., 
for  the  firm. 

Canada  can  now  compete  with  the  world  in  making  fine 
blankets.  For  the  fall  and  winter  of  1894-95,  Brophy,  Cains  & 
Co's  business  in  Canadian  blankets  and  rugs  increased  three- 
fold. They  are  now  booking  orders  for  fall  and  winter  of 
1895-96. 

The  wool  market  is  firmer  and  prices  higher  to-day  than  at 
any  time  during  the  past  two  years.  Underwear,  costume 
tweeds,  flannels,  blankets  and  all  heavy  woolens  will  un- 
doubtedly be  ordered  early.  The  firm  have  their  representatives 
out  with  samples  of  these  lines  for  fall  and  winter  of  1895-96. 


McMASTER  &   CO. 


McMaster  &  Co.,  Toronto,  have  made  complete  arrange- 
ments for  keeping  their  stock  full  of  the  latest  European  novel- 
ties during  the  sorting  season.  Several  of  their  buyers  have 
reached  foreign  markets,  and,  commencing  with  May,  first  ship- 
ments will  come  on  weekly  or  semi-weekly  and  will  include  the 
latest  and  most  fashionable  goods  suitable  for  the  Canadian 
trade. 

By  this  means  they  will  maintain  and  increase  their  assort- 
ment, so  that  their  customers  may  be,  at  all  times,  able  to  secure 
what  is  necessary  in  maintaining  an  up-to-date  trade. 

The  house  that  spares  no  trouble  or  expense  to  keep  in 
stock  that  which  fashion  requires, at  the  moment  is  certainly 
deserving  of  the  good-will  of  its  customers. 


LIGHT  PRINTS 


e" 


Great  Variety  for  Sorting  Trade. 
Send  for  Samples.        Prompt  Delivery. 


We  have  in  stock 


Staple  Stock 

.  .  .  Unexcelled. 

Small-wares,  Curtains, 
Laces,  full  stock. 

LETTER  ORDERS 

Receive  our  best  attention. 


"Fibre  Chamois" 

The  latest  and  best  thing  for  lining  puff  sleeves,  etc. 


ALSO 


American  "Grass  Linen " 

(Elastic   Lining),   in  all  colors.     A    good  sub- 
stitute for  hair  cloth. 

The  demand  is  SO  great  f°r  these  linings  that  we  would  advise 
you  to  order  now.     Your  customers  will  be  sure  to  ask  for  them. 


KNOX,  flORQAN  &  CO. 


Wholesale  Dry  Goods 


HAMILTON,  ONT. 


14 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW 


A     STAFF   OF    TRAVELERS 

ON  E  of  the  largest  and  finest  staffs  of  travelers  in  Canada 
to-day  is  that  sent  out  by  S.  Greenshields,  Son  &  Co. 
Every  man  is  a  thorough  and  tried  salesman,  and  has  qualifica- 
tions in  keeping  with  the  good 
name  and  high  standing  of  the 
firm  which  he  represents.  More- 
over, they  are  jolly  good  fellows, 
and  their  many  friends  in  the 
different  sections  of  Canada  will 
learn  much  of  them  personally 
in  the  following  brief  sketches  : 

J.  Wilson  is  a  native  of  East 
Aberdeenshire,  Scotland,   where 
he    received    his  early  dry    goods  training,   and    came    out  to 
Canada    in   1S83.     He  took    a  position    in  the    warehouse  of 
Messrs.  S.  Greenshields,  Son  &  Co.,  and  his  first  experience  on 
the  road  was  in  1887,  when  he    was  sent    out   to  represent  the 
firm  on  the   Northern  and  Mid- 
land sections  of  the  G.T.R.  The 
following  year  he  was  transferred 
to    the    Ottawa    Valley,     which 
ground   he    has    since    covered. 
Mr.    Wilson    makes    his     head- 
^^^^-^^^         quarters  in    Ottawa  City,    where 
|/jHJ  he  has  an  office  on  Sparks  street. 

He  is  well  and  favorably  known 
to  the    trade,  and  does    a  large 


J.   F.    Lemieux 


Redmond. 


■    ... 


m  * 


■♦. 


to  •    ff 


I.  N.  Mailhiot. 


R.  J.  Walker. 

business  for  his  firm. 

R.  J.  Walker,  who  represents  the  firm  in  Toronto,  has 
devoted  himself  to  the  same  territory  since  he  began  traveling 
thirteen  years  ago.     He  was  born  in    Culross  Township,  Bruce 

, County,  in    i860,   was   educated 

at  the  high  schools  in  Walkerton 
and  St.  Catharines,  and  started 
on  the  road  in  April,  1882,  for 
Hyslop,  Cornell  &  Co.,  then  in 
Hamilton.  He  moved  to  To- 
ronto in  March,  1885,  to  travel 
for  J.  W.  Gale  &  Co.,  with 
whom  he  remained  till  July,  1 888, 
going  subsequently  to  the  house 
of  1  fyld,  Grasett  &  Darling  for  four  years,  when  he  took  his 
present  position. 

J.  N.  Mailhiot,  who  has  been  traveling  for  the  firm  since 
April,  1875,  began  his  business  experience  as  clerk  for  George 
Coron,  St.  Jean,  Maskinonge 
Co.,  in  1866.  After  four  years 
he  went  to  the  house  of  another 
general  merchant,  D.  O.  Bour- 
beau,  of  Victoriaville,  remaining 
there  five  years.  He  has  been 
with  Messrs.  Greenshields  ever 
since. 

A.  E.  Palmer  acted  as  trav- 
eler in  Montreal  and  vicinity  as 
tar  back  as  1867,  and  in  subsequent  years  has  covered  a  great 
deal  of  territory,  both  in  Western  Canada  and  in  the  Eastern 
Townships  of  Quebec  Province.  He  has  spent  21  years  as  a 
traveler  between  the  houses  of  W.  J.  McMaster  &  Co.  and  S. 
Greenshields,  Son  &  Co. 


William  Skene. 


J.  A.  Murray. 


A     V..    Palmer. 


J.  F.  Lemieux,  who  lives  in  Quebec  and  looks  after  the  trade 
of  the  firm  in  that  city,  was  born  at  Ste.  Julie  de  Megantic,  and 
educated  at  Levis  College.  He  knows  the  territory  well,  having 
been  three  years  with  Gauvreau,  Pelletier  &  Cie.,  of  Quebec, 
and  then  joining  Messrs.   Greenshields,  with  whom  he  has  been 

for  the  past  eight  years. 

William    Skene,    the     British 

Columbia  representative   of  the 

firm,  born  in  Glasgow,  Scotland, 

received  his  chief  business  train- 
ing  in   the    wholesale   house   of 

Messrs.  J.  W.   Campbell  &  Co., 

of  that  city.  In  1863  he  accepted 

an    appointment    in     Dewsbury, 

Yorkshire,  being  there  and  else- 
where during  the  subsequent  twenty-four  years  connected  with 
the  various  branches  of  the  woolen  and  carpet  trades,  chiefly 
with  the  eminent  firms  of  Mark  Oldroyd  &  Sons,  Dewsbury ; 
Wm.  Bliss  &  Son, Chipping  Norton,  and  Henry  Cullingworth  & 

Sons,    Dewsbury.      Utilizing  his 

home  periods  to   master  the    de- 
tails    of     manufacturing,      Mr. 

Skene,  during  three    years,  took 

practical  management  of  Messrs. 

Bliss  &  Son's  larger  factory.    Be- 
sides  in    the  United   Kingdom, 

he   has  traveled    extensively  on 

the   continent  of  Europe,  being 

conversant  with  the  French  and 
German  languages,  and  in  1876  made  a  special  journey  to  the 
United  States  to  enquire  into  the  position  of  the  carpet  trade. 
In  1887  he  removed  with  his  family  to  Vancouver,  and  has 
since  represented  Messrs.  Saml.    Greenshields,  Son  &   Co.,  and 

Messrs.     Cochrane,      Cassils    &: 

Co.  in  British  Columbia.     He  is 

hon.  secretary  of  the  Vancouver 

Board  of  Trade. 

Alph  Neveu  began  when   15 

years  old  to  learn  the  dry  goods 

business    in  Montreal.     After  a 

short  residence  in  Meriden,  Con- 
necticut, where   he  acquired  the 

English  language,  he  returned 
to  Montreal,  entering  the  employ  of  F.  and  J.  Leclaire  &  Cie. 
He  was  European  buyer  for  this  firm  during  several  years.  Later 
he  became  city  traveler  for  Mackay  Bros.,  remaining  until  they 
retired  from  business.     Since  then  he  has  been  city  traveler  for 

the  Messrs.  Greenshields. 

Fred.  D.  Scott  began  his  com- 
mercial career  in  the    spring  of 

1882  with  the  firm  of  S.  Carsley. 

In      1883     he     joined    Messrs. 

Greenshields,  for  whom  he  has 

faithfully  labored  ever  since.   He 

was  born  in   Montreal  in   1868, 

and    received    his  education  in 

Ottawa  and  Toronto. 
Redmond,  who  covers  Manitoba  and  the  North- 
West  for  the  firm,  was  born  at  St.  Thomas,  Elgin  County,  in 
1868,  and  was  educated  there.  He  served  his  apprenticeship 
in  the  dry  goods  business  in  his  native  town,  subsequently 
removing  to  Detroit,   Michigan,  for  a  time.  Afterwards  he  went 


Alph.    Neveu. 


Phil.  L.  Lassonde 


F.   J.   Zammers 
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FASHIONABLE  DRESS  FABRICS 

Handsome  Tweed  Effects  for  tailor-made  costumes. 


^reports. 

TUC     DRESS  OF  .  . 


THE  SEASON  . 

In  plain,  Wool  and  Mohair  Stripes, 
Silk  Stripes,  Silk  Effects,  and  Silvr 
Silk  Stripe.  : 


Plisse  Silk  Prints  in  Self  and  Fancy  Colors. 

Fabrique  Plisse  in  Stripes. 

Tokio  Pongee,  a  32  inch  Lawn  Cloth. 


Lister's  FAST  DYE  Punjums,  ALL  SILK, 

in  20  shades.     Every  piece  stamped. 

Lister's  Chine  Blouse  Silks. 


WHITE  GOODS 


Check  Lawns  Striped  Lawns 

Bordered  Dress  Lawns  Bordered  Apron  Lawns 


Swiss  Pin  Spot  Lawns 


With  Embroideries  and 
Insertions  to  match 


"  Up-to-Date"  Veils, 
Veil  Nets,  Laces. 


I4/x^;^«~*r    C/%*«    f  Ladies  and  Misses  1    All  Si 
llOSiery    hOr    {  Menand  Boys  }   {^ 

loves,  in  Black,  Cream,   White  and  Colored. 


VICTORIA  LAWNS  o.  s^* 

THEY  WON'T  CURL 


and  Misses  )    £n..Si,?„es* 

1    0  >     Reliable  Goods 

Pooular  Prices 


FOR  SUN  AND  RAIN 

Parasols,  Sunshades,  Umbrellas. 

Distingue    Waterproofs  I—The  Alexandria,   Marguerite,  Oxford,  Victoria  and  Golf. 
Full  Range  of  Currie's  Standard  Waterproof  Coats. 


Stock  fully  assorted  in  all  departments. 


Brophy,  Cains  &  Co 


196  McGILL  ST. 


MONTREAL 
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Iohn"  T.     Field. 


to   R.  J.  Whitla  >S:  Co.,  at  Winnipeg,  remaining   for  two  years. 

He  then  became  resident  agent  there  for  Messrs.  Greenshields. 
S.  A.  Murra\  was  born  at  Moncton,  X.B.,    Nov.,  1864.     At 

the  age  of  15   he   began   the   dry  goods    business    with  Messrs- 

Daniel  &  Boyd,  of  St.  John,  N. B.,  at  that  time  the  leading  dry 
goods  house  in  the  Maritime  Provinces. 
After  leaving  their  employ  he  was  engaged 
for  a  short  time  in  the  hat  and  cap  business, 
traveling  throughout  New  Brunswick  and 
Nova  Scotia.  In  Dec,  1888,  he  went  with 
Messrs.  S.  Greenshields,  Sons  &  Co.,  with 
whom  he  has  since  been  connected. 

Phil.  L.  Lassonde,  who  for  the  past  four 
years  has  covered  the  North  Shore  route  for 
the    firm,  has  been  on   the  road  for  fifteen 

years,  during  which  time  he  has  travelled   for  A.  Racine  &  Co., 

and  the  late  firm  of  Robertson,  Linton  &  Co. 

F.  T-  Zammers'  route  covers    the  Wellington,  Waterloo  and 

Lake  Huron  districts.  He  is  very  favorably  known  through  that 
section  of  Canada,  having  traveled  over  it 
for  many  years  representing  Toronto  firms. 

«For    the    last    five    years  he  has  been  with 
^         ,  Messrs.  Greenshields. 

John  T.  Field  resides  at  Cobourg,  Ont. 
His  route  covers  the  Midland  district.  He 
was  formerly  traveling  for  McLaughlin  & 
Co.,  and  for  the  last  five  years  has  been 
with  S.  Greenshields,  Son  &  Co. 

W.  J.  Robertson  makes  his  headquarters 

His    route   covers  the  whole  of  Southern 

He  is  well  known  in  that  part  of  the  country, 


W.  J.  Robertson. 


Gus.   Harries* 


at  St,  John,   N.B 

New  Brunswick. 

having  traveled  over  it  for  many  years  for  local   firms,  and  for 

the  last  seven  years  for  S.  Greenshields,  Son  &  Co. 

Gus   Harries  served   an    apprenticeship 

to    the    dry   goods   business    with    A.    A. 
f^**\  Murphy  and  Hy.  Morgan  &  Co.,  of  Mon- 

treal. He  entered  the  employ  of  the  firm 
in  1879,  and  has  been  for  the  last  eight 
J^^t  years  traveling  for  them    in  South-eastern 

A  J[     ^^^        Ontario  and  the  Huntingdon  district. 

A.  R.  Paterson,  another  of  the  firm's  old 
employes,  entered  their  employ  in  January, 
'83,  and  has  been  with  them  ever  since. 
He  is  now  traveling  for  them  in  the  Eastern  Townships  of  Que- 
bec Province. 

John  Paterson  entered  the   employ  of  S.    Greenshields,  Son 
&  Co.  in  the  early  part  of  the  year  1880.      He  has  been  traveling 
for  them  during  the  last  ten  years,  covering 
Western  Ontario. 

J.  Edgar  Buchanan  commenced  his 
commercial  career  with  T.  J.  Claxton, 
afterwards  with  J.  G.  McKenzie  &  Co., 
and  subsequently  with  J.  McGillivray  & 
Co.  He  is  now  traveling  for  Messrs.  Green- 
shields, in  Montreal,  making  a  specialty 
of  silks  and  dress  goods  and  Priestley's 
goods. 

A.  W.  Johnston  learned  the  dry  goods  business  with  S. 
Carsley,  Montreal.  His  experience  in  the  wholesale  trade  dates 
from  the  early  part  of  the  year  1891.  After  a  few  years  spent 
in  the  warehouse  he  took  up  the  NovaScotian  ground,  where  he 
is  traveling  for  them  still. 


John  Pati 


A.  H.  Hardy  has  been  with  S.  Greenshields,  Son  &  Co. 
since  1878,  entering  as  office  boy.  He  now  holds  the  position 
of  European  buyer  in  their  smallwares  department. 


A.  R 


TROUBLE     IN     HAMILTON. 

Hamilton  tailors  are  wroth  over  the  in- 
vasions of  Toronto  tailors  within  their 
happy  hunting  grounds.  They  have 
brought  the  matter  before  the  City  Council 
and  explained  that  men  from  Toronto  were 
swarming  into  the  city  and  taking  orders 
for  clothing  to  be  made  up  outside,  and 
already  this  season  over  $3,000  worth  of 
orders  had  been  taken.  In  the  Canada 
Life  building  orders  for  seventeen  suits 
had  been  taken  by  these  outsiders  in  one  day,  and  in  other 
places  it  was  likewise.  In  the  majority  of  these  cases  the  goods 
were  cheaply  made  by  the  sweating  system. 

The  matter  has  been  referred  to  the 
Previously  he  had  been  appealed  to,  but 
said  that  he  did  not  know  of  any  means 
of  redress  for  the  Hamilton  tailors  other 
than  to  get  out  and  hustle  in  opposition 
to  the  outsiders.  He  thought  it  would  not 
be  fairer  to  charge  Toronto  men  a  license 
fee  than  it  would  be  for  other  places  to 
charge  Hamilton  commercial  travelers  a 
license  fee. 

J.  Edgar  Buchanan. 


City    Solicitor. 


CANADA'S     OFFERS     UNKNOWN. 

Hon.  Clarke  Wallace,  Controller  of  Customs,  returned  last 
week  from  his  visit  to  New  York  and  other  centres  of   United 
States  trade.     Mr.  Wallace  also  visited  Washington,  and  had  an 
interview  with  Mr.  Carlisle,    the    Secretary 
of  the  Treasury. 

In  conversation  with  The  Canadian 
Grocer,  Mr.  Wallace  said  that  the  Cana- 
dian authorities  kept  a  far  closer  watch 
upon  tariff  changes  and  tariff  rulings  at 
Washington  than  the  American  officials 
bestowed  upon  tariff  legislation  here.  The 
Secretary,  for  example,  knew  nothing  of 
Canada's  offers  of  reciprocity  embodied 
in  the  Tariff  Act  of  1894,  yet  he  is  in  charge  of  the 
Revenue  Department  and  ought  to  be  posted  on  tariff  possibili- 
ties affecting  the  revenue. 

This  discovery  of  the  Controller  should  force  our  Govern- 
ment to  adopt  a  method  of  keeping  the 
Washington  authorities  posted.  Either  our 
tariff  offers  to  extend  trade  mean  something 
or  they  should  be  rescinded.  Have  these 
reciprocity  clauses  in  the  tariff,  passed  last 
session  of  Parliament,  ever  been  brought  to 
the  attention  of  the  powers  of  Washing- 
ton ?  Unless  they  are  mere  clap  trap  they 
ought  to  have  been.  Of  course,  all  negotia- 
tions must  pass  through  the  Imperial  am- 
bassador, Sir  Julian  Pauncefote.  But  he  is  kept  duly  in- 
formed of  our  wishes  ?  Sir  John  Thompson  once  favored  the 
appointment  of  a  Canadian  official  at  Washington  attached  to 
the  British  Embassy,  who  would  have  the  necessary  knowledge, 
and  be  in  close  touch  with  Ottawa. 


A.  H.  Hardy. 
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KYLE,  CHEESBROUGH  &  CO 

The  Lace  Warehouse  of  Canada. 


: IMPORTERS    OF 

NOVELTIES    IN   : 

Dry  Goods, 

Embroideries, 

Trimmings, 

Gloves, 

Silks, 

Hosiery, 

Braids, 

Muslins,  and 

Curtains, 

Dress  Goods,  etc.,  etc 

Since  the  first  of  the  present   year  we  have  handled  25,000  pieces  of  lace,  and  still 
there  are  more  to  follow.  ....... 

WE  CARRY  THE  CELEBRATED   FIBRE  CHAMOIS  IN  STOCK. 


Kyle,  Cheesbrough  &  Co. 


ZMZODSTTIRJE^L. 


NEW  OPENING  OF 


Neckwear    E 


X.  S.S.  SARDINIAN. 


53 

LATEST  LONDON  AND  PARIS  NOVELTIES. 


Summer  Underwear     |  Summer  Vests 

Balbriggan,  Natural  Wool,  Fancy  Cashmere  at     $9  00 


12  00 


English   Merinos, 

s  13    50 

Lisle  Thread,   Silk.  j  "  "  1 5  00 

Fancy  Navy  and  White 

SUMMER   HALF  HOSE  (imported)  from  $1.00  up— Blacks  and  Tans. 


Glover  &  Brais,  ********  Montreal 
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CLOTHING    AND  WOOLENS. 

rPHE  year  1894  was  not  a  favorable   one  in  the  wholesale 
1        clothing  trade,  but  1895  is  expected  to  be  better. 

* 

When  E.  A.  Small  &  Co.  are  fully  settled  in  their  new  pre- 
mises, on  the  north  side  of  Victoria  Square,  Montreal,  they  will 
have  one  of  the  best  establishments  for  their  business,  both  in 
location  and  conveniences,  that  could  be  secured. 

* 

Reports  indicate  that  the  Ontario  trade  will  show  an  im- 
provement over  last  year,  while  the  indications  from  the  Mari- 
time Provinces  are  about  the  same. 

* 

H.  Shorey  &  Co.  have  done  well  with  their  Rigby  cloths  in 
a  number  of  the  Northern  States  this  year.  Their  travelers 
have  covered  New  York,  Vermont,  Massachusetts,  Maine,  Con- 
necticut and  Ohio,  and  excellent  results  have  been  secured. 
Although  the  Americans  have  to  pay  50  per  cent,  duty  on  these 
goods,  the  peculiar  merits  of  Rigby  get  the  trade 

* 

J.  Horsfall  &  Sons   have    removed   to   186    McGill    street, 

Montreal.     A  new  branch  of  the  business  just  being  taken  up  is 

woolen  dress  goods.     This  department  will  be  done  under  the 

firm  name  of  Horsfall  Bros.     Mr.  Horsfall  reports  trade  equal 

to  last  year. 

* 

The  two  years  which  have  elapsed  since  Doull  &  Gibson 
removed  their  headquarters  to  Montreal  have  shown  a  steady 
growth  in  their  western  trade.  The  firm  continues  its  connec- 
tions in  the  Maritime  districts.  Business  has  been  quite  up  to 
the  average,  in  fact,  favorable  on  the  whole. 

* 

Canadians  ought  to  appreciate  the  fine  quality  of  cloth 
which  their  own  mills  turn  out.  Mr.  Shorey  showed  The  Dry 
Goods  Review  this  month  more  than  one  line,  especially  in 
blue  serge,  where  the  quality  and  finish  were  superior  to  the 
similar  English  imported  goods. 

* 

J.  W.  Peck,  of  J.  W.  Peck  &  Co.,  is  at  present  in  Winnipeg, 
where  the  headquarters  of  the  firm  are.     The  clothing  manufac- 


tory and  shirt  factory  of  this  flourishing  concern  are  both   fully 
employed  at  present,  and  business  is  reported  good. 


W.  R.  Johnston  &-  Co.,  Toronto,  report  a  splendid  trade, 
everything  considered.  Their  travelers  are  out  in  the  Maritime 
Provinces  and  in  the  Northwest,  taking  orders  for  fall  delivery. 
They  have  an  excellent  range  of  samples,  which  are  worth 
inspection. 

* 

E.  A.  Small  &  Co.,  Montreal,  have  moved  the  manufactur- 
ing branch  of  their  business  to  the  new  premises  on  Victoria 
Square,  at  the  foot  of  Beaver  Hall  Hill,  by  the  25th  of  April, 
and  the  stock  and  business  office  will  follow  in  a  few  days. 


A  creditable  piece  of  push  and  enterprise  by  a  Canadian 
firm  is  that  of  H.  Shorey  &  Co.,  Montreal,  who  have  sent  a 
traveler  to  South  Africa  to  work  up  trade  there.  Mr.  Shorey, 
when  asked  by  The  Dry  Goods  Review,  stated  that  their 
representative  had  left  for  Africa  on  April  3rd  to  begin  opera- 
tions in  this  new  field.  It  was  an  opening  which  would  prob- 
ably repay  the  trouble,  as  there  were  Canadian  products  which 
would  undoubtedly  suit  the  requirements  of  that  market,  and 
only  required  pushing  to  obtain  a  hold.  In  the  case  of  Rigby, 
handled  only  by  Messrs.  Shorey,  there  would  be  no  competition, 
since  these  cloths,  treated  by  the  firm's  own  process  for  water- 
proof effects,  had  a  reputation  of  their  own.  Another  line 
which  can  succeed  in  South  Africa  is  Canadian  cloths,  that  have 
distinctive  merits  not  equalled  by  foreign  makes.  With  ordin- 
ary goods  it  would  be  difficult  to  meet  English  competition,  and 
this  the  Canadian  trade  did  not  expect,  but  Messrs.  Shorey  are 
determined  to  see  what  can  be  done  in  the  lines  already  men- 
tioned, and  their  enterprise  deserves  to  meet  with  substantial 
success.     This  may  be  the  initial   move  in  a  promising  trade. 


CAUDWELL'S    FANCY    DRY     GOODS     BUSINESS, 
City  of  Brantford,  for  sale  ;  a  rare  opportunity  ;  reason, 
ill  health  ;     made  my  fortune  in  17  years  ;     all  sales  for 
cash  only  ;    the  store  joins  my  dry  goods  business  ;    entrance  to 
two  stores  through  two  iron  doors  ;  two  plate  glass  windows  ; 
stock,  $6,000. — George  Caudwei.l,  Brantford,  Ont. 
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We  Have  Removed 


To  these  large  and  commodious  premises, 
situated  on   Victoria  Square. 


Our  Travelers 


are  now  on  the  way  with 


Samples  for  Fall  and  Winter,  1895 

Before  Purchasing  See  Them.     It  Will  Pay  You. 


E.   A.   SMALL    &    CO. 


Manufacturers  of  Clothing 


MONTREAL 


James  Johnston  &  Co. 

26  St.  »e/e„  srreer,   MnNTRFA, 


Importers   of  British  and   Foreign   Dry  Goods. 
Dealers  In  Canadian  and  American  Staples,   Etc. 


DEPARTMENTS 


OD 


^\ 


Silks,  Ribbons,  Trimmings,  Dress  Goods, 
Velveteens,     Hosiery,     Gloves,     Underwear    (Gents', 
Ladies'  and  Children's),  Small  wares,  Handkerchiefs  in 
Silk,  Linen,  Cotton,  Muslin,  Laces,  Embroideries  ; 
Cloths,  Tweeds,  and  Gents'   Haberdashery. 

DOMESTIC  COTTON  GOODS 
OF  EVERY  DESCRIPTION 


Sole  Agents 

for   the 

Antiseptic 
Sanitary 
Diaper 

Put  up  in  IO  yd.  lengths, 

in  the  following  widths  : 

18,  20.  22.  24,  27  in 


Special  .  .  . 


G5 


Attention  Given  to  Letter  Orders 


We  invite    all  Merchants  visiting  the 
City  to  call. 

They  will  be  cordially  welcomed. 
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TRADE    GOSSIP. 

Thos.  Barry,  general  store,  St.  George,  N.B.,  is  dead. 
T.  F.  Curran,  general  store,  Kingston,  N.B.,  has  sold  out. 
Herrington    &    MeKellar,    general    store,    Blyth,    Ont.,   are 
giving  up  business. 

F.  L.  Perkins,  of  Perkins  &  Payne,  general  store,  Saturna 
Island,  B.C.,  is  dead. 

Perry  &  Alpin,  general  store,  Stonewall,  Man.,  have  been 
succeeded  by  Perry  &  Co. 

Moore  &  Vandusen,  general  store  and  lumber,  Lion's  Head, 
Ont.,  have  been  burned  out. 

C.  G.  Coxall,  general  store,  Tamworth,  Ont.,  has  been 
burned  out;  insurance,  $7,000. 

R.  A.  Colquhoun,  general  store,  Vancouver,  B.C.,  has  satis- 
fied a  chattel  mortgage  for  $2,560. 

Goodfellow  &  Co.,  general  store,  St.  John's,  Newfoundland, 
are  offering  to  compromise  at  65c.  on  the  dollar. 

Rudolph  Ferber,  of  Morand  &  Co.^dress  goods,  Gera,  Ger- 
many, is  making  a  business  tour  through  Canada. 

G.  A.  Cameron,  manufacturers'  agent,  has  moved  to  larger 
offices,  corner  Peter  and  Lemoine  streets,  Montreal. 

The  Dominion  Cotton  Co.'s  dams  at  Coaticook,  Que.,  were 
badly  broken  up  by  recent  floods  on  the  Coaticook  River. 

Kent  &  Co.,  general  store,  Orangeville,  Ont..  have  assigned 
to  John  Ferguson,  Toronto.     Creditors  will  meet  on  May  2. 

Pearson's  clothing  store,  King  Street,  Toronto,  was  damaged 
by  fire  on  April  15th  to  the  extent  of  $8,000.  The  insurance 
is  $9,000. 

The  general  dry  goods  and  millinery  stock  of  Robert  Lay- 
ton,  of  Belleville,  amounting  to  over  $14,000,  was  sold  to  Mr. 
J.  Abraham,  Toronto,  at  59^  cents. 

The  Windsor  Times  says  :  A  Montreal  firm  claims  that  the 
Ever  Ready  Dress  Stay  Co.,  of  this  city,  is  infringing  on  a 
patent  they  hold  in  manufacturing  fiberine  and  have  asked  for 
an  injunction. 

London  Advertiser  :  "  Mr.  Charles  Peacock,  late  with  Cole- 
man &  Co.,  left  London  on  Wednesday  for  Dutton.  He  has 
secured  a  lucrative  position  as  cutter  for  a  prominent  merchant 
of  that  place." 

The  general  postoffice  of  England  in  the  course  of  a  year 
deals  with  over  2,853,000,000  letters,  etc.,  54,000,000  parcels, 
70,000  000  telegrams,  and  56,000,000  postal  orders,  besides 
many  other  branches  of  business. 

The  boot  and  shoe  manufacturers  of  Montreal  have  decided, 
owing  to  the  advance  in  the  price  of  leather,  to  increase  the 
price  of  footwear.  It  has  also  been  decided  to  form  a  boot  and 
shoe  association  in  connection  with  the  Board  of  Trade. 

G.  A.  Cameron,  Peter  and  Lemoine  streets,  Montreal,  has 
been  appointed  agent  for  Flood  &  Co.,  dry  goods  and  general 
merchants,  Kola,  Japan.  Samples  of  silks  are  now  on  the  way. 
They  say  they  will  be  able  to  offer  some  very  low  figures  in  silk 
handkerchiels. 

A  special  dispatch  from  Moncton,  N.B.,  to  The  Halifax 
Chronicle,  dated  April  22,  says  :  "The  Moncton  cotton  factory 
has  closed  down  again  for  a  week.  This  is  the  third  alternate 
week  this  mill  has  closed  down,  and  the  operatives  are  walking 
the  streets  idle.     The  particular  combine  to  which  the  Moncton 


mills  belong  has  just  declared  a  dividend  of  10^  per  cent,  on 
the  combined  stock,  or  equivalent  to  21^  per  cent,  on  the 
actual  paid-up  stock.  The  wages  of  the  operatives  here  have 
been  cut  twice  within  a  few  months,  and  the  operatives  are  now 
only  working  every  other  week,  despite  the  enormous  dividend." 

The  Canadian  Steamship  Co.  is  to  be  reorganized  under 
practically  the  old  stockholders,  and  will  run  a  regular  line 
from  Montreal  during  the  coming  season  of  navigation.  The 
vessels  will  include  all  the  old  vessels  of  the  line,  with  possibly 
the  exception  of  the  Lake   Nepigon,  which  will  be  replaced. 

The  St.  John's,  Newfoundland,  Trade  Review  of  April  20, 
says  :  Trade  keeps  up  fairly  well,  everything  considered.  The 
firms  that  have  gone  into  liquidation  are  running  out  their 
stocks  at  low  figures,  but,  despite  this  fact,  the  regular  trade  is 
keeping  on  at  pretty  much  the  old  receipts. 

J.  Corbett,  a  Montreal  clothier,  has  lost  one  of  his  arms,  the 
limb  having  been  amputated  at  the  shoulder.  Mr.  Corbett 
struck  his  arm,  during  the  winter,  a  severe  blow  by  falling 
heavily  on  a  stick.  A  dangerous  swelling  followed,  and  the 
operation  mentioned  had  to  be  performed  to  prevent  more 
serious  consequences. 

W.  A.  Murray  &  Co.,  King  Street,  Toronto,  will  erect  a  new 
building  on  the  site  of  their  present  building.  It  will  cost 
$60,000,  and  will  be  a  splendid  addition  to  the  city's  dry  goods 
palaces.  During  the  construction  of  the  store,  which  will  be 
begun  immediately,  the  business  will  be  carried  on  in  the  Col- 
borne  street  front  of  the  present  store. 

At  Suckling's  auction  rooms,  Toronto,  on  April  10th,  the 
combined  stocks  of  dry  goods  of  F.  Shaw,  of  Napanee,  and 
Garrett  &  Co.,  of  Owen  Sound,  amounting  to  about  $25,000, 
were  sold  in  detail.  Among  the  largest  purchasers  were  Mr.  J. 
N.  McKendry,  Toronto  Jobbing  House,  Newmarket  ;  David 
Powell,  Barrie,  and  William  Macklin,  Stratford. 

The  last  regular  meeting  of  the  Winnipeg  Retail  Association 
was  largely  attended,  when  the  Early  Closing  Committee  reported 
the  success  of  the  different  petitions  they  had  charge  of.  A  com- 
mittee was  appointed  to  look  after  the  itinerant  traders'  question. 
The  membership  of  the  association  is  rapidly  increasing,  and 
the  association  is  now  one  of  the  strongest  organizations  in  that 
city. 

The  New  York  Journal  of  Commerce  and  Commercial 
Bulletin  in  its  weekly  review  of  the  dry  goods  market  on  April 
26th,  says  :  The  general  tone  of  the  market  has  shown  further 
impr  ovement,  notably  in  regular  prints  and  in  coarse  cottons. 
The  week  closed  with  considerable  business  in  motion  and  in- 
dications that  prices  are  likely  to  be  still  higher  in  the  new 
future. 

The  Kingston  Board  of  Trade  had  its  annual  meeting 
recently,  when  the  following  officers  were  elected  :  President, 
John  Hewton  ;  first  vice-president,  A.  Chadwick  ;  second  vice- 
president,  L.  B.  Spencer;  executive  committee,  J.  Minnes,  J. 
Gaskin,  B.  W.  Robertson,  R.  J.  Carson,  J.  Muckleston,  G.  E. 
Hague,  G.  Richardson,  G  Y.  Chown,  J.  McKelvey  and  J. 
Redden;  secretary-treasurer,  F.  King. 

At  the  annual  meeting  of  the  Guelph  Board  of  Trade,  held 
on  April  18,  a  report  was  read  which  fully  entered  into  the 
business  done  during  the  last  year.  The  following  officers  and 
council  for  the  ensuing  year  were  elected  :  President,  las. 
Watt  ;  vice-president,  J.  E.  McElderry  ;  secretary-treasurer.  A- 
Scott;    council,   Messrs.  Jas.  Goldie,  Col.  Higinbotham,  J.  M. 
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FIRST  PRIZE— $20  Cash 

W.   R.   McColl,   Owen  Sound,  Ont. 
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SECOND  PRIZE— $15  Cash 

E.  A.   Miller,    Brandon,  Man. 


THIRD  PRIZE— $10  Cash 

E.  R.   Bollert  &  Co.,  Guelph,  Ont. 


JVDGES : 

Walter  Bushell,  W.  A.  Murray  &  Co.,  Toronto.  W.  J.  Jefferies,  R.  Walker  &  Sons,  Toronto. 

W.  H.  McMullen,  Sutcliffe  &  Sons,  Toronto. 


First  Prize  Collection 
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W.  R.  McCOLL,   Owen  Sound,  Ont. 


WINDOW  NO.  1.— "  Prints,    Like  Truth— Never  Out  of  Date.'' 


WINDOW  NO.   I     Ground  plan  fan-shaped.     Frame  ixi^  inch  planed  stuff,  the  height  and  width  of  window.     Laths  are  best 
for  top  and  bottom  bar.     Take  eight  frames  and  stand  on  end  in  fan  shape.     Tack  thin  board   on   top  and   bottom  of 

frames  at  back  to  hold  solid.     The  goods  are  slipped  through  between  each   frame,  and  a   round  rod   slipped   through 

each  returning  fold. 


WINDOW  NO.  2.-"A  Breath  of  June  Without  the  Perfume." 

WINDOW  NO.  1  Ceiling  Effect — Fancy  silks  gathered  to  points  and  tipped  with  unbroken  bunches  of  flowers.  Background — 
Two  tiers  of  fine  lace  curtains  shirred  full,  over  which  are  art  silks  draped  in  the  shape  of  a  hour  glass  and  caught  at  the 
narrowest  part  with  cards  of  hat  buckles  and  slides.  The  effect  leaves  diamond-shaped  intervening  spaces  of  white. 
Centrepiece — Octagonal  floral  tower,  nine  feet  high  to  cornice.  Cornice  projects  eight  inches,  and  is  draped  with  lace 
drawn  tight.  Each  segment  of  tower  face  is  trimmed  with  unbroken  boxes  of  flowers,  the  width  of  segment  at  cornice 
being  exactly  the  same  as  flower  boxes.  Intervening  V-shaped  spaces  are  filled  with  plaid  and  shot  silks  twisted. 
Floor — In  front,  plaid  silks  crinkled  on  which  are  stands  holding  colored  tips.  Sides  of  floor  space  filled  with  unbroken 
stock  of  flowers  in  boxes  receding  to  back  of  window. 


WINDOW  NO.  3.— "Wash  Goods  are  Reaching  the  Vanishing  Point." 


WINDOW  NO.  3  Frame— Make  a  wooden  frame  of  planed  material,  i  x  i  ^  inches  will  answer.  Divide  the  window  into  squares 
about  the  size  commonly  used  in  out-of-date  store  fronts,  and  behind  each  centre  of  square  place  an  upright  piece  to  tie 
goods  when  drawn  back  to  centre. 


Second  Prize  Collection 
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E.  A.  MILLER,  Brandon,  Man. 


WINDOW  NO.  I  This  window  is  divided  off  into  two  sections,  one  for  boys' and  the  other  for  men's  clothing.  The  background 
is  the  same  as  in  No.  2,  the  only  difference  being  in  the  Boys'  Section,  which  is  divided  off  into  squares  with  yellow  cheese 
cloth  ;  in  each  square  is  placed  a  boy's  suit,  and  with  the  help  of  small  articles  from  the  Boys'  Department,  makes  an 
attractive  background.  The  floor  is  covered  with  white  cheese  cloth,  neatly  gathered  into  folds.  Boys'  suits  are  ar- 
ranged all  round  window,  with  caps,  mitts,  skating  hose,  hockey  jerseys,  etc.,  arranged  between.  In  the  centre  of  this 
section  a  pyramid  is  formed.  This  is  also  covered  with  white  cheese  cloth,  bordered  with  yellow,  on  which  are  displayed 
articles  from  Boys'  Department.  On  the  top  of  pyramid  is  a  boy's  figure  holding  a  banner  with  motto.  Close  to  the 
glass  an  upright  board  is  fixed,  on  which  is  gathered  yellow  cheese  cloth,  and  on  which  are  pinned  boys'  shirts,  braces, 
ties,  etc.  The  other  half  of  window  is  arranged  with  men's  suits  and  pants.  In  the  bottom  of  window  to  within  two  feet 
of  glass  an  arrangement  of  gents'  furnishings  is  made.  Immediately  behind  is  a  row  of  coats  arranged  on  coat  forms. 
Behind  this,  again,  is  a  half  circle  over  which  pants  are  placed,  each  pair  having  a  neat  price  ticket  attached.  The  back 
row  is  formed  with  full-sized  figures  dressed  with  black  worsted  and  navy  serge  suits.  Centrepiece — Man's  full-sized 
figure  dressed  with  suit  of  Foxer  serge.     Sides  of  window  same  as  Boys'  Section. 

WINDOW  NO.  2  The  background  of  this  display  is  of  light  green  cheese  cloth,  pleated  neatly  from  top  to  bottom.  In  the  cen- 
tre of  window  at  back  a  large  star  is  formed,  pleated  over  with  pink  cheese  cloth,  bordered  with  yellow.  Shirts,  ties,  cuff 
buttons,  etc.,  are  fixed  on  to  the  star,  which  is  made  to  revolve.  On  each  side  of  star  a  bracket  is  fixed,  on  which  are 
placed  pants  forms  ;  remainder  of  background  filled  in  with  white  shirts,  with  coat  form  at  each  side  of  star.  A  sloping 
platform  from  front  to  back  of  window  is  built — this  is  covered  with  pink  cheese  cloth.  Two  small  platforms  are  fixed 
on  sloping  platform,  one  at  each  side  of  window,  on  which  are  placed  brass  stands  trimmed  with  gloves  and  silk  hand- 
kerchiefs. Behind  this  are  three  forms,  on  which  are  displayed  frock  coat  with  dress  suit  at  each  side,  raised  platform 
dressed  with  gents'  furnishings.  This  makes  a  very  attractive  holiday  display,  especially  when  the  star  is  kept  in  motion. 
This  can  be  done  with  small  water  motor. 

WINDOW  NO.  3  Background  of  white  cheese  cloth  ;  sloping  platform  raised  to  elevation  of  three  feet  at  back  of  window — plat- 
form covered  with  yellow  cheese  cloth  gathered  up  in  neat  folds  and  dressed  with  black  serge  and  worsted  coats  laid  on 
coat  forms  ;  spaces  between  dressed  with  gents'  furnishings.  Three  small  level  platforms  are  also  placed  on  the  sloping 
platform,  on  which  are  placed  two  pants  forms,  with  child's  figure  forming  centrepiece.  At  back  of  window  an  alcove  is 
arranged.  This  is  made  with  two  uprights  nailed  across,  forming  a  frame,  which  is  covered  and  neatly  pleated  with 
white  cheese  cloth  draped  around  and  festooned  on  top  with  yellow  cheese  cloth.  In  this  alcove  place  a  full  man's 
figure.     Back  of  window  dressed  with  pants  pinned  on  sloping  form. 


WINDOW  NO.  1. 


X 


WINDOW  NO.  2. 


WINDOW  NO.  3. 
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E.  R.  BOLLERT  &  CO.  Guelph,  Ont. 


WINDOW  NO.  I  Is  dressed  with  goods  suitable  for  "evening  wear."  The  background  has  a  large  mirror  in  the  centre,  and  in 
each  corner  silks  are  draped  from  the  ceiling  to  the  floor.  They  are  tied  back  about  midway,  producing  a  fan-like  display 
at  top  and  bottom.  They  represent  various  colors  and  patterns.  A  costume  with  millinery,  feathers,  furs,  gloves,  laces, 
frillings,  handkerchiefs,  ribbons,  etc.,  fill  up  the  front  and  top.  The  reflection  of  the  edge  of  the  awning  probably  spoils 
the  effect  of  the  top  of  the  picture. 


WINDOW  NO.  2  is  a  family  group.  Husband,  wife  and  baby  sitting  at  a  well-filled  table  containing  roast  fowl,  vegetables, 
fruits,  etc.,  and  boy  is  sitting  in  a  swing.  They  are  discussing  the  merits  of  our  store.  In  the  back  is  a  "parlor  cook  " 
with  steaming  teapot  on  top  ;  also  a  well  stocked  sideboard.  Towards  the  front  is  a  table  containing  Christmas  presents. 
The  top  is  filled  with  silk  and  cashmere  scarfs,  and  dolls  and  Cupids  with  Christmas  wishes  and  mottoes  in  their  hands 
or  pinned  on  their  figures.     The  filling  up  of  the  bottom  and  sides  is  done  with  all  kinds  of  Christmas  fancy  goods. 


WINDOW  NO.  3 


the  photo  : 


Is  a  furnishings  and  cloak  window,  the  clock  being  the  central  figure.     The  details  can  be  easily  gathered  from 


WINDOW  NO.  1. 
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WINDOW  NO.  2. 


WINDOW  NO.  3. 
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Bond,   Jas.  Millar,   M.  O'Connor,   H.  Murton,  A.  Pepler,  R.  L. 
Torrance,  Jas.   C.  Kelcher,  Jas.  Cormack,  Robt.  Stewart,  Wm. 
.  Bell. 

McDougall  &  Hickling,  tailors,  Newmarket,  Ont,  have 
dissolved. 

By  the  death  of  Mr.  Robert  Struthers,  a  well-known  figure 
in  the  business  life  of  St.  Catharines,  Ont.,  in  the  early  days  is 
lost.  Mr.  Struthers  was  born  in  Ayr,  Scotland,  in  1818,  and  in 
1849  came  to  St.  Catharines  from  Scotland  to  take  charge  of 
the  retail  branch  of  Whan  &  McLean's  dry  goods  business. 
From  1851  to  1865  he  was  engaged  in  partnership  with  Mr. 
Henry  Carlisle,  and  afterwards  built  very  large  premises  on 
Queen  street,  which  crippled  him  financially.  For  a  time  he 
conducted  a  commission  business  in  Toronto,  and  then  returned 
to  St.  Catharines,  doing  business  on  St.  Paul's  street.  His 
health  failed  him,  however,  and  he  returned  to  Toronto,  where 
he  died. 

A  Cornwall  dispatch  says  :  "  In  November  last  the  manage- 
ment of  the  Cornwall  Manufacturing  Company  made  a  reduc- 
tion of  10  per  cent,  in  the  wages  of  the  employes,  with  the 
understanding  that  when  trade  improved,  the  old  rate  would  be 
restored.  For  some  months,  owing  to  scarcity  of  orders,  the 
mill  was  running  on  short  time,  but  resumed  full  time  a  few 
weeks  since,  as  there  was  a  slight  improvement  in  the  demand 
for  woolen  goods.  Since  full  time  was  restored  there  have  been 
meetings  among  the  employes,  especially  in  the  weave-room, 
and  recently  all  the  weavers  struck  in  a  body,  their  demand  for 
a  restoration  of  the  old  rate  being  refused  by  the  manager,  Mr. 
Somerville,  who  does   not   consider  that   the  state  of  trade  will 


justify  any  higher  wages  being  paid,  especially  when  the  rate  for 
weavers  is  higher  than  in  Montreal.  The  strikers  are  still  out, 
and  though  the  other  departments  are  yet  running,  they  will  be 
closed  down  of  necessity  should  the  strike  continue.  The 
strikers  are  peaceable." 

A  New  York  despatch  says  :  Customs  officers  from  other 
districts  have  recently  visited  this  city  in  regard  to  a  peculiar 
form  of  smuggling  across  the  Canadian  border.  The  articles 
smuggled  were  furs,  and  the  man  said  to  be  back  of  the  work 
is  a  prominent  furrier  of  Quebec.  The  latter  has  sold  goods  to 
American  outsiders,  agreeing  to  pay  the  duty.  Instead,  it  was 
said  at  the  Custom  House  to-day,  he  has  smuggled  the  furs 
across  the  border  and  then  had  agents  express  them  to  the  pur- 
chasers. The  purchasers  did  not  know  that  the  goods  had  been 
smuggled.  The  Government  could  make  seizures,  if  necessary, 
but  the  matter  is  expected  to  be  arranged  by  those  who  have 
the  goods  settling  the  amount  due  to  the  Government. 

The  liabilities  of  Henri  Duverger,  dry  goods,  Montreal,  are 
about  $60,000.  Principal  creditors,  La  Banque  du  Peuple,  $13,- 
153;  La  Banque  Jacques  Cartier,  $19,764;  Oscar  Tobler,  St. 
Gall,  Switzerland,  $7,997  ;  Murcott  &  Good,  Hinckley,  Eng- 
land. $3,291  ;  Hutchinson  &  Co.,  Nottingham,  England,  $2,397; 
Leyland  Rubber  Co.,  Leyland,  England,  $2,082  ;  Nottingham 
Manufacturing  Co.,  Nottingham,  England,  $1,580  ;  Hon.  J.  G. 
Laviolette,  $r,ooo;  Wm.  Tyler  &  Co.,  Leicester,  England, 
$883  ;  J.  Deardon  &  Co.,  Manchester,  England,  $862  ;  Jas. 
Bamford  Bros.,  Wardle,  England,  $792  ;  E.  Steegman  &  Co., 
Nottingham,  England,  $1,853;  H.  Joseph,  $500  (rent)  ;  Beau- 
din,  Cardinal  &  Loranger,  $350. 


/V\cMaster  &  Co. 


Dress  Goods 

Crepons,   Silk   Effects. 

Swiss  Muslins  in   Pin  Spots,  etc. 

Black  and  White  Stripe  Silks. 

Gloves  and  Hosiery 

Parasols,  Laces,  Embroideries. 
In  latest  styles  and 

fully  assorted. 

Cotton  Dress  Fabrics 

Duchess  of  York  Crepons,  etc. 
Satin    Drills,    Ducks,    Zephyrs. 
Galatea    Stripes,   etc.,   etc. 


Woolen  Department 

Black  and  Colored  Twilled  Worsteds. 
Spring    Overcoatings. 
Worsted  and  Tweed   Suitings. 
In  the  latest  styles. 

Tailors'  Trimmings 

Italians,   Fancy  and   Plain    Silesias. 
French    Elastic    Canvas — Extra  Value. 

Carpet  Department 

Wilton,  Brussels,   Tapestry,  Ingrains. 
Printed   Hemps,  Linoleums,  Oilcloths. 
Lace  Curtains,    Chenille  Curtains. 
House   Furnishings — Full  Range. 


McM ASTER  &  CO, 


TORONTO 
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NOTICE  AND  WARNING 


READ  THIS  CAREFULLY  BEFORE  PASSING 


E  beg  to  call  attention  to  the  following  extended  opinion  of  our  solicitors  as   to  our   exclusive 
rights  to  the  manufacture  and  sale  of  Fibre  Chamois. 


We  have  the  same  rights  and  privileges  as  the  American  Fibre  Chamois  Co.,  of  New 
York,  and  the  Courts  have  maintained  their  claims  to  the  sole  right  to  manufacture  these  goods  through 
injunctions  granted  against  The  John  Shillito  Co.,  of  Cincinnati,  and  Hugh  O'Neil,  of  New  York  City, 
and  many  others,  restraining  them  from  "  selling  or  offering  for  sale  as  Fibre  Chamois  any  goods  not 
manufactured  by  the  plaintiff,"  and  we  will  claim  the  protection  of  the  law  in  every  case 
of  infringement  of  our  rights  in  Canada. 

We  are  manufacturing  Fibre  Chamois  under  Letters  Patent  granted  July,  1890,  and  under  Regis- 
tered Trade  Mark,  and  we  have  brought  an  action  against  the  Ever  Ready  Dress  Stay  Co.,  of  Wind- 
sor, Ont,  claiming  infringement  of  Patent  and  Trade  Mark  rights,  which  action  is  now  pending. 

With  our  increased  facilities  we  are  now  in  a  position  to  fill  all  orders  as  received,  and  there  is  no 
excuse  for  any  one  handling  inferior  imitations  and  infringements. 

Fibre  Chamois  may  be  purchased  from  any  wholesale  dry  goods  house  in  Canada. 

Yours  respectfully, 

CANADIAN  FIBRECHAMOIS  CO. 


™p».,e..*,        Macwaster  &°  M aclennan, 


Cable  Address  : 
MACMASTER,"  MONTREAL 


Donald   Macmaster,    Q.C.,  D.C.L. 
Farqlhar   S.   Maclennan,  B.C.L. 


ADVOCATES,  BARRISTERS,  ETC. 


THE  TEMPLE,"    ST.  JAMES  STREET, 


Montreal,    April   22nd,    1895. 

The  Canadian  Fibre  Chamois  Co., 

Montreal. 
Dear  Sirs, 

We  have  examined  the  Canadian  Trade  Mark  on  Fibre  Chamois  ap- 
plied to  the  interlining  manufactured  by  you,  and  have  fully  considered  your  state- 
ment submitted  for  our  opinion  as  to  your  rights  under  the  said  Trade  Mark,  and 
your  recourse  against  wholesale  or  retail  traders  who  may  sell  or  offer  for  sale  any 
goods  or  material  intended  to  be  used  as  an  interlining,  but  not  manufactured  by 
you,  as  Fibre  Chamois,  or  under  any  name  or  designation  similar  thereto. 

We  are  of  opinion    that    the    Canadian   Trade    Mark   on   the  words    "  Fibre 
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Chamois  "  is  a  valid  Trade  Mark,  and  that  its  validity  would  be  maintained  by  the 
Courts  if  it  should  become  necessary  to  invoke  the  law  for  the  protection  of  your 
rights. 

The  law  affords  you  ample  protection  against  any  person  infringing  your  rights 
by  using  the  Trade  Mark  or  any  part  thereof  or  any  fraudulent  imitation  thereof. 
The  proprietor  of  a  Trade  Mark  is  protected  both  by  "  The  Trade  Mark  and  De- 
sign Act"  and  by  "  The  Criminal  Code  1892."  There  is  a  Criminal  prosecution 
and  a  recourse  in  damages  before  the  Civil  Courts,  both  of  which  can  be  invoked  by 
the  proprietor  of  a  Trade  Mark  against  the  infringer. 

"  The  Trade  Mark  and  Design  Act,"  Revised  Statutes  of  Canada,  Chapter 
63,  Section  17,  and  the  Criminal  Code  1892,  gives  the  proprietor  of  a  Registered 
Trade  Mark  the  right  to  institute  a  prosecution  in  the  Criminal  Courts  against  every 
person  who  knowingly  infringes  such  Trade  Mark,  or  who,  with  intent  to  defraud, 
falsely  applies  to  any  goods  any  mark  so  nearly  resembling  a  Trade  Mark  as  to  be 
calculated  to  deceive.  Punishment  by  fine  or  imprisonment,  or  both,  in  the  discre- 
tion of  the  Court,  may  be  imposed  for  these  offences.  An  action  in  the  Civil  Courts 
for  damages  can  also  be  brought  by  the  proprietor  of  a  Registered  Trade  Mark 
against  any  person  who  uses  any  fraudulent  imitation  thereof,  or  who  sells  any  arti- 
cle bearing  such  imitation  of  a  Registered  Trade  Mark. 

In  addition  to  the  Criminal  prosecution  and  the  Civil  action  for  damages  for  in- 
fringement of  the  Trade  Mark  already  referred  to,  you  have  also  the  right  to  obtain 
a  permanent  injunction  against  any  person,  wholesaler  or  retailer,  who  sells  or  offers 
for  sale,  as  Fibre  Chamois,  or  under  that  name  or  any  similar  name  or  designation, 
or  under  any  name  of  which  either  of  said  words  forms  a  part,  or  which  is  designed 
to  be  a  fraudulent  or  colorable  imitation  of  said  words  or  either  of  them,  any  goods 
not  manufactured  or  dealt  in  by  you. 

You  have  called  our  attention  to  the  use  of  the  word  "  Fiberine,"  which  you 
inform  us  has  been  applied  to  an  imitation  of  your  goods.  We  are  of  opinion  that 
the  use  of  the  word  Fiberine  will  be  held  by  the  Courts  to  be  a  colorable  imitation 
and  infringement  of  your  Trade  Mark  on  "  Fibre  Chamois,"  and  any  wholesale  or  re- 
tail traders  who  sell  or  deal  in  goods  marked,  labelled  or  sold  as  Fiberine,  render 
themselves  liable  to  the  legal  proceedings  above  indicated. 

Your  obedient  servants, 

MACMASTER  &  MACLENNAN. 
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THE     INSOLVENCY     BILL. 

IN  spite  of  all  rumors  to  the  contrary,  the  Dominion  Govern- 
ment has  re-introduced  the  Insolvency  Bill  of  last  session. 
In  doing  so,  Sir  Mackenzie  Bowell  said  the  measure  was  so  fully 
discussed  last  session  that  it  would  not  take  up  much  time  this. 
The  bill  was  re-introduced  this  session  in  consequence  of  a 
distinct  promise  given  by  the  late  Premier  in  the  House  of 
Commons  last  session.  There  are  very  few  changes  or  altera- 
tions made  in  the  bill  as  now  introduced,  and  none  affecting  the 
principles  of  the  measure.  Conflicting  clauses  and  clerical  errors 
comprise  the  only  changes  from  the  bill  as  amended  last  ses- 
sion.    The  bill  was  read  a  first  time. 

Now  is  the  time  for  the  committees  of  the  Boards  of  Trade 
to  get  in  their  work.  If  they  imagine  for  one  moment  that  this 
bill  is  going  through  without  opposition  they  are  much  mis- 
taken. Some  tall  hustling  must  be  done  or  it  will  not  pass.  It 
has  many  admirers  among  representatives  of  rural  constituencies. 


son,  in  the  persons  of  W.  Kennedy,  who  takes  Mr.  Meharg's 
place  for  Samson,  Kennedy  &  Co.,  Toronto,  and  Mr.  O.  A. 
Barrette,  who  takes  the  place  of  George  la  Rue,  buyer  for 
Thibaudeau  Bros.  &  Co.,  Montreal,  and  whose  death  occurred 
in  March. 


"Orange  Sentinel"  and   '"Catholic  Registe 
This  pair  captured  First  Prize  at  The  Toronto  Horse  ' 

ACROSS     THE    OCEAN. 

The  following  buyers  have  returned:  Wm.  Agnew  (Mon- 
treal), A.  W.  Weeks  (Charlottetown,  P.E.I. ),  C.  M.  Blanchard 
(Blanchard  &  Bentley,  Truro,  N.S.),  R.  L.  Davidson  and  J. 
Sanderson  (J.  Macdonald  &  Co.,  Toronto),  G.  W.  Montgomery 
(of  St.  John,  N.B.),  P.  H.  Burton  (Caldecott,  Burton  &  Spence, 
Toronto). 

The  following  buyers  have  arrived  in  Europe:  F.  F.  Kelly, 
T.  Fenwick,  A.  Hewat  and  George  Kent  (all  of  Messrs.  Mc- 
Master  &  Co.,  Toronto),  John  Black  (Messrs.  R.  Linton  &  Co., 
Montreal),  and  Henry  Macartney  and  H.  S.  S.  Molson  (Messrs, 
Gault  Bros.  &  Co.,  Montreal),  \V.  1).  Michael  and  George 
Ridout  (Gordon,  Mackay  &  Co.,  Toronto),  E.  Hamel  (Hamel 
Freres,  Quebec),  James  Ryan  (Bona  Vista,  Newfoundland),  O. 
E.  Barrette  and  E.  St.  Pierre  (Thibaudeau  Freres,  Quebec  and 
Montreal),  W.  Radford  (Messrs.  Greene,  Sons  &  Co.,  Montreal. 
Two  new  buyers  have  gone  to  the   foreign   markets  this  sea- 


WYLD,     GRASETT     &     DARLING. 

Windsor  scarfs  in  blacks,  creams  and  tartans  are  just  to 
hand  with  Wyld,  Grasett  &  Darling,  Toronto.  This  line  is 
still  further  extended  by  the  addition  of  a  range  of  fancy  pat- 
terns. In  the  same  department  arrivals  of  swimming  trunks  and 
bathing  suits  in  one  and  two  pieces  are  reported.  Athletic 
shirts,  sweaters,  etc.,  are  in  full  display,  and  shown  in  newer 
styles  and  better  qualities  than  last  year. 

As  for  summer  shirts,  their  range  is  very  extensive.  One  of 
the  best  things  they  are  offering  is  a  line  of  blue  hair-line  re- 
gattas, one    color  in  a   box,  open    front,  separate   collars  and 

cuffs.  This  is  a  very  desirable 
line,  and  is  shown  in  two  quali- 
ties, one  medium  and  one  high 
grade.  Besides  these  regattas, 
they  have  other  grades  and 
styles,  and  also  a  full  range  of 
flannelette,  neglige,  black  sat- 
eens and  French  cambrics. 

In  their  lace  department  they 
report  a  demand  for  light  tex- 
tured laces,  such  as  Valenciennes 
and  Orientals,  mostly  in  white. 

Their  No.  10,  fast  black,  full- 
fashioned,  Hermsdorf  dye  ladies' 
hose,  is  a  leader  to  retail  at  1 5 
cents.  A  full  range  of  children's 
in  the  same  quality  is  shown. 
A  4-gauge,  real  maco  thread 
hose  to  retail  at  25  c.  is  another 
leader  in  their  hosiery  depart- 
ment. 

In  parasols,  their  leaders  are 
three  lines  of  cream  frills,  to  re- 
tail at  $1,  $1.25  and  $1.75. 
These  are  nobby  and  proper. 


A  PRIZE  DELIVERY  WAGON. 

THE  accompanying  cut  shows  the  delivery  wagon  which  won 
the  first  prize  at  the  recent  horse  show  in  Toronto.  The 
conditions  were  :  Pair  of  mares  or  geldings,  to  be  shown  in 
double  harness  and  delivery  wagon  actually  as  used  in  local  de- 
liveries, horses  to  count  50  per  cent.,  wagon  and  equipment  50 
per  cent.,  prize  presented  by  Dr.  Andrew  Smith,  of  the  Veter- 
inary College;  judges,  Mr.  H.  L.  Herbert,  Mr.  W.  W.  Baker, 
Mr.  W.  Pollock  and  Mr.  James  Allen,  all  of  New  York. 

The  prize  fell  to  the  pair  shown  by  John  Macdonald,  who 
also  carried  off  several  other  red  ribbons  for  his  well  appointed 
turnouts  and  clean-limbed  horses.  The  particulars  of  these  two 
horses  are  :  "  Orange  Sentinel,"  roan  gelding,  15.3,  four  years  ; 
"Catholic  Register,"  roan  gelding,  15.3,  five  years  ;  bought  by- 
Harry  Draper,  driven  by  Thomas  Rolston,  and  since  sold  to  a 
gentleman  in  St.  Catharines. 
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Spring 


1895 


A.A.ALLAN  &  CO. 


Importers  of  Fine  English 
and  American 


HATS,  CAPS,  STRAWS, 

ETC. 

New  English  and  American  Stiffs 

Black  and  Colors. 

New  English  and  American  Fedoras 

Black  and  Colors. 

New  English  and  American  Softs 

Black  and  Colors. 

New  English  and  American  Caps 

Yachting,  Outing,  Boating. 

New  Scotch  Tarns,  Ladies'  and  Children's 

Cardinal,  Navy,  Black,  White  and  Fancy. 

New  Austrian  Fez  for  Girls  and  Boys 

Cardinal,  Navy,  Crimson  and  Cream. 


Letter  Orders  carefully  attended  to. 

A.  A.  ALLAN  &  CO.   s,  bay  street  TORONTO 


Wyld,  Qrasett 
&  Darling . . 

We  are  receiving  large 

shipments  weekly  of  our  .  . 

British  Spring  Imports 

As   well   as 

Canadian  Goods 

Orders  are  being  executed  as  rapidly  as  the  goods 
come  forward  and  every  care  is  being  taken  in  the 
execution  of  Travellers'  orders.  Our  Letter  Order 
Department  is  under  efficient  management  and 
the  prompt  despatch  given  is  increasing  its 
popularity. 

TRAVELLERS'  AND  LETTER  ORDERS  SOLICITED 


I 


nspection  of  stock  invited  when 
you  visit  this  market. 


WYLD,  GRASETT&  DARLING 


TORONTO. 


A  dry-goods 
box 

iS    nOt    a  very 
secure  place  to  keep 
your  books  and  papers. 
What  you  need  for  this 
purpose  is 

a 

Taylor  safe 


Carpets  | 

TO  THE  TRADE 
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(|UR  large  and  varied  experience 
in  the  handling  of  Carpets, 

Oilcloths  and  Linoleums, 

and  an  accurate  knowledge  of  the 
wants  of  the  trade,  have  enabled  us 
to  guarantee  our  customers  satisfac- 
tion, and  at  prices  that  cannot  be 
approached.     We  have  on  hand  a 
full  supply  of   up-to-date    samples, 
which  we  can  supply  to  you  on  re- 
quest.     Make  your    selection    and 
goods  will  be  forwarded  at  once. 

One  special 
feature  of  our 
trade  is  the 
handling 
of  .  . 

Church 
Carpets 

In  this 
department 
we  control 
several  lines 
exclusively. 

John 

34  Kin 
West, 

.J 

Kay,  Son  &  Co. 

g  Street 

^^/TORONTO 
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FALL   COATS    AND  CAPES. 

IN   spite   of  the  fact  that  the  late  season  has  so  greatly  influ- 
enced the  millinery  trade,  it  has  had  little  or  no  effect  upon 
the  mantles. 

The  favorite  materials  for  the  fall  will  be  the  reversible  golf 
cloakings,  Irish  frieze  (especially  in  the  new  claret  shades), 
beavers  and  rough  effects.  Although  the  short  coats  have  sold 
for  summer  wear,  there    is    not   much    demand    for    them   for 

country  orders  for  the  fall. 
Golf  capes  will  be  very 
much  worn,  both  with  and 
without  hoods  ;  but  the 
newest  use  to  which  this 
reversible  cloth  is  being 
put  is  for  the  Newmarket 
coat,  with  its  large,  stylish 
revers  and  its  detachable 
cape.  One  of  these  coats, 
which  I  greatly  admired, 
was  in  a  pretty  shade  of 
dark  grey,  with  a  small, 
broken  black  and  white 
plaid  on  the  reverse  side. 
This  plaid  side  formed  the 
collar  and  the  wide  revers, 
as  well  as  the  hood  to  the 
cape,  and  the  effect  was 
excellent.  For  a  child's 
garment  this  was  equally 
pretty  and  serviceable,  as, 
in  each  case,  the  coat  and 
cape  could  be  worn  separately  or  together.  Other  Newmarkets 
are  shown  in  beaver  cloths  and  in  different  kinds  of  tweeds. 
They  open  right  up  the  back  and  are  beautifully  faced  with 
satin  and  fastened  with  tiny  buttons.  They  have  large  buttons, 
generally  of  smoked  pearl,  and  those  that  have  loose  fronts  are 
supplied  with  hoods  lined  with  shot  silk — large  serviceable 
hoods,  that  are  delightfully  comfortable  for  travelling. 

All  the  newest  sleeves  are  very  large,  indeed,  and  are  set  in 
with  a  box  pleat  at  the  top  and  side  pleats  all  down  the  back 
and  front  of  the  armhole.  Most  of  the  new  coats  have  side, 
but  not  breast,  pockets,  and  there  are  some  entirely  novel  seam 
stitchings. 

An  Irish  frieze  in  a  deep  claret  shade  had  quite  a  new  trim- 
ming on  the  collar,  lapels,  cuffs  and  pockets.  These  are  all 
lined  with  velvet  and  then  stitched  down  in  rows,  two  close  to- 
gether, then  a  wider  space  and  then  two  near  together  again. 
After  all  these  stitchings  are  done,  the  little  strip  of  frieze  be- 
tween the  narrow  stitchings  is  cut  out  by  hand  and  the  velvet  is 
left  showing  in  the  space  thus  exposed.  It  is  a  very  pretty 
trimming,  and  one  that  deserves  praise  for  the  time  and  trouble 
that  is  spent  upon  it  as  well  as  for  the  excellent  effect  that  it 
gives.  The  seams  on  this  stylish  coat  are  strapped,  each 
strap  having  been  stitched  double  down  the  centre,  like  a  pip- 
ing, before  being  stitched  to  the  coat. 

Most  of  the  skirts  are  cut  with  the  godet-pleated  backs  to 
fit  the  new  dress  skirt,  and  are  nearly  tight-fitting  over  the  hips. 
Some  are  quite  short,  principally  the  tight-fitting  ones,  and  most 
of  the  loose-fronted  ones  are  longer. 

In  England  a  short  box  coat  with  loose  backs  is  being  seen, 


Fig.   i. — Coat  with   Nkw  Lapels. 


but  it  has  not  yet  found  its  way  across  the  ocean.  Beaver 
cloths,  with  many  stitchings  in  a  lighter  shade  of  silk,  look  well, 
and  are  supplied  with  side  pockets  running  downwards  in  the 
seams,  and  finished  with  large  pearl  buttons. 

A  very  handsome  coat,  shown  in  beaver  cloths  in  all  colors, 
has  a  yoke  which  forms  two  points  in  front  and  one  at  the  back, 
piped  all  round  with  velvet.  Long  points  are  piped  on  the 
upper  part  of  the  sleeve,  and  this  velvet  edge  also  appears  on 
the  pockets  and  also  down  the  edge  of  the  front,  which  fastens 
down  the  left  side  with  pearl  buttons. 

Another  stylish  coat  has  all  the  seams  piped  with  velvet,  and 
a  velvet  collar.  All  the  revers  are  large,  and  some,  but  not 
many,  of  the  newest  coats,  fasten  right  up  to  the  throat. 

M.  C.   C. 


ILLUSTRATIONS  OF  MANTLES. 

The  two  sketches  which  I  have  made  at  Alexander  &  Ander- 
son's (shown  in  figs,  i  and  2)  are  of  two  new  coats,  both  novel 
in  shape  and  finish.  It  was  at  the  same  warehouse  that  I  saw 
the  other  models  which  I  have  endeavored  to  describe. 

M.  C.  C. 


FAVORITE    HATS    OF    THE    SEASON. 

"The  season's  new  hats,"  said  Mr.  W.  J.  O'Malley,  of  D. 
McCall  &  Co..  Montreal,  to  The  Dry  Goods  Review,  "are 
very  popular  in  style  and  shape.  The  Sans-Gene,  the  Mar- 
chioness, the  Phyllis,  are  all  favorites.  The  hat  which  Easter 
reports  from  New  York  indicate  as  being  most  worn  there  is  the 
sailor  hat  known  as  the  '  Carnival.'  It  is  a  very  pretty  hat,  the 
brim  being  larger  in  front 
than  behind." 

Mr.  O'Malley  is  once 
more  able  to  be  about,  and 
reports  business  brisk  at 
the  Montreal  branch  of  the 
firm.  There  is  a  brisk  de- 
mand for  jetted  goods. 
Flowers  for  trimmings  ap- 
pear to  be  in  unlimited 
favor,  and  the  idea  earlier 
in  the  season  that  ostrich 
feathers  would  be  in  chief 
request  does  not  seem  to 
be  borne  out.  The  sum- 
mer opening  at  Montreal 
began  April  30. 


Fig.  2. — Oi'en-Fkonted  Coat,  with  Vesi 


S.  F   McKINNON  &  CO- 

S.  F.  McKinnon  &  Co. 
are  showing  a  magnificent 
range  of  laces  suitable  for 
millinery  and  dress  trim- 
mings. Lace  buyers  should  see  this  stock.  They  are  strong  in 
double-faced  satin  and  faille  ribbons— plenty  of  black,  cream, 
tuscan  and  white. 

They  call  the  attention  of  the  trade  to  their  large  and 
superior  stock  of  veilings.  They  have  the  latest  styles,  pat- 
terns and  colorings,  with  quantity  sufficient  to  meet  all  demands 
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MA  Y  TRADE . . . 


\Ji  A  Y  is  the  millinery  month  of  the  year,  and,  taking  into  con 
*  "  sideration  the  backward  state  of  trade  in  the  early  part  <? 
April,  owing  to  the  coldness  of  the  weather,  we  predict  that  an  ex- 
ceptionally good  millinery  trade  will  be  done  this  month.  Not 
having  any  old  summer  stock  to  bring  forward,  ive  zvere  in  a  posi- 
tion to  make  heavy  purchases  of  new  goods  for  May  and  J  tine 
trade.  And  as  acknowledged  leaders  in  millinery  specialties  we 
here  mention  a  few  lines  to  which  we  have  pinned  our  faith  and 
ordered  in  large  quantities,  feeling  confident  that  they  will  be  in 
big  demand  this  month. 

A  heavy  millinery  trade  means  a  big  hat  trade.  This 
department  employs  a  special  buyer  for  itself,  who  keeps  thoroughly 
in  touch  with  the  hat  trade,  visiting  the  American  markets  every 
ten  days  during  the  season,  so  that  buyers  can  depend  upon  our  hat 
department  containing  all  that  is  novel  as  the  season  advances. 

Flowers  continue  to  lead  as  a  hat  beautifier,  principally  in 
small  effects.  Roses  and  Foliages,  Ostrich  tips  in  Black,  Tuscan, 
Cream,  Brown  and  White,  will  also,  we  think,  be  popular 
summer  trimmings.  Double  faced  Satin  and  Faille  Ribbons, 
particularly  Satins,  will  be  a  big  trade  in  May.  In  colors  the 
leaning  will  be  to  Black,  Tuscan,  Cream,  Ble  d'or,  Brown  and 
White.  laces  will  also  be  largely  tised  as  a  millinery  and  dress 
trimming  as  the  summer  trade  opens  tip.  These  are  a  fezv  of  the 
lines  zvhich  our  judgment  says  will  be  correct  for  May  a7td  June 
trade.   Our  stock  is  large,  new,  and  right  in  every  particular. 

We  cordially  invite  the  trade  to  inspect  our  lines. 
Faithfully  yours, 

S.F.McKINNON&CO. 

OFFICES  :  35  Milk  St., 

61  Bay  St.,  Toronto.  London,  England. 
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SUMMER     HATS     AND     BONNETS. 

NO  1'  for  a  long  time  have  flowers  been  so  popular  as  they 
are  this  season,  and  there  is  every  reason  to  expect  that 
they  will  remain  so  during  the  whole  of  the  summer.  White, 
yellow  and  pale   blue  are    the   leading   colors,  and  small  effects 

will  continue  to  be  the 
most  fashionable  for  the 
coming  months — lilacs,  lil- 
ies-of-  the-valley,  forget-me- 
nots  and  cowslips  being 
the  most  sought  after. 
Roses  will  be  worn  also 
(being  especially  favored 
in  England  this  year),  and 
large  quantities  of  foliage 
will  decorate  the  new  hats. 
Daisies  are  much  in  vogue 
for  children's  hats,  but 
poppies  are  not  selling  well. 
So  l'arge  has  been  the  sale 
of  flowers  up  to  the  pre- 
sent date,  and  so  many 
orders  for  them  are  still 
coming  in  that  one  of  our 
leading  wholesalers  has  felt  justified  in  sending  for  still  another 
large  shipment. 

A  letter  just  received  from  London,  Eng.,  says  that  feathers 
will  be  used  there  very  extensively  this  summer,  but  the  con- 
tinued demand  for  flowers  in  this  country  shows  that,  should 
feathers  take  their  place  later  in  the  season,  it  will  be  too  late 
for  their  use  to  become  very  general,  and  the  better  qualities 
only  will  therefore  predominate. 

The  ornaments  which  have  sold  well,  and  are  still  looked 
for,  are  buckles  made  of  Rhinestones  and  jet,  sometimes  used 
singly  and  sometimes  combined.  Dull  jet  is  being  used  on 
colored  hats  as  well  as  for  mourning  only,  as  heretofore. 

Shot  and  Dresden  ribbons,  also  doubled-faced  satins,  par- 
ticularly in  browns  and  black,  have  sold  well,  but  will  be  super- 
seded by  plain  creams  and  tuscans  for  the  later  summer  wear. 
In  fact,  plain  goods  generally  will  be  more  used  than  figured 
ones.  Light  effects,  both  in  straw  and  trimmings,  will  be 
favored  for  the  hot  weather,  especially  the  crimped  and  fancy 
chiffons,  which  are  extremely  dainty  and  delicate. 

Plain  straw  will  be  mixed  with   the  coarse- fancy  strawthat 

is  now  all  the  rage,  and 
some  of  the  new  shapes  are 
very  pretty.  For  instance, 
a  pointed  brown  chip 
crown  has  a  brim  (half  of 
chip  and  half  of  fancy 
straw)  slightly  fluted  all 
round  except  in  front,  where  it  is  cut  up  right  to  the  crown 
and  rolled  back  on  either  side  to  give  the  fashionable  square 
effect.  A  beef-eater  crown  in  coarse  black  straw  has  a  brim  of 
coarse  green  straw,  which  is  nothing  more  than  four  points- 
looking  like  a  square  with  a  circle  cut  out  for  the  insertion  of 
the  crown.  These  points  can  be  bent,  over  or  under  in  any 
style  that  best  suits  the  wearer  of  the  hat. 

Some  weeks  ago  the  dealers  were  mostly  of  opinion  that 
feathers,  particularly  tips  and  short  plumes,  would  be  called  for 


before  long,  but  the  season  is  so  late  that  orders  for  them  still 
remain  in  abeyance  while,  as  I  have  already  remarked,  flowers, 
and  flowers  only,  are  yet  in  request.  In  New  York  the  large 
varieties  are  popular,  but  very  few  are  called  for  here.      M.CC. 


No.  2 — \  Bell- shaped  Sailor. 


Fig.  3 — The  Latest  Sailok. 


MILLINERY     ILLUSTRATIONS. 

Large,  artistic  Leghorn  hats  will  be  just  as  fashionable  as  was 
anticipated  for  the  hot  summer  days,  the  shape  most  in  vogue 
being  the  one  which  I  have  sketched  at  D.  McCall  &  Co.'s,  and 
which  is  shown  in  Fig.  i. 

These  wide  pliable  brims  can  be  bent  in  every  conceivable 
manner,  but  this  one  was 
only  lifted  on  each  side, 
and  fell  naturally  at  the 
front  and  back.  Under 
the  raised  brim  on  both 
sides  were  bunches  of  pale 
pink  silk  poppies,  the  bunch 
on  the  right  side  being 
supplemented  by  some  extremely  pretty  flowers  in  dark  green 
silk,   unknown,  I   much  regret  to  say,  to  the   botanical  world. 

The  large  rosette,  which  held  the  up-turning  cream  plume  in 
place,  was  in  green  ribbon,  shot  with  pink,  and  another  of  these 
rosettes  was  found  on  the  right  side  at  the  back.  A  second 
plume  was  also  at  the  back,  and  some  twists  of  dark  green 
velvet  appeared  to  advantage  on  the  left  side  with  several 
more  of  the  pretty  green  silk  flowers. 

Figs.  2  and  3  show  the  latest  styles  of  sailor  hats,  which  are 
being  shown  by  S.  F.  McKinnon  &  Co.  The  former —  the  bell- 
shaped  crown — is  the  most  uncommon,  but  the  latter — hav- 
ing the  sloping  crown — will  be  considered  the  better  style. 
They  are  trimmed  in  New  York  with  large  bows  of  ribbon 
above  the  brim  and  flowers 
beneath  it. 

Fig.  4  is  a  charming 
hat  in  pale  blue  mixed 
straw,  which  I  sketched  at 
J.  D.  Ivey  &  Co.'s.  Its  up- 
turned brim  forms  an 
elongated  point  in  front, 
and  a  blunter  point  on  each 
side  near  the  back.  A 
Rhinestone  buckle  at  the 
front  clasps  a  knot  of  pale 
blue  velvet,  from  which 
spring  two  wide  bows  of 
the  same  lovely  material. 
Folds  of  cream  ribbon  and 
blue  velvet  are  arranged 
round  the  crown,  and 
some  beautiful  cream 
plumes  are  held  at  the 
back  by  another  Rhine- 
stone buckle,  which  also 
confines  the  bow  of  embroidered  lisse  which  falls  over  the  hair. 
A  prettier  model  than  this  it  would  be  hard  to  find.     M.  C.  C. 


Fig.  4—  Pai  i    Bi  i  i    S 


CLOSES    AUGUST    FIRST. 

A  new  Window  Dressing  Competition  is  announced  in  this 
issue.  The  cash  prizes  amount  to  $30.  See  full  particulars  on 
page  8 
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rames 


In   Popular  Styles 
to  retail  at 


25  Cents 


We  have  a  magnificent  range  of 

BELTS  .  .   . 
BELT  BUCKLES 
SILK  BELTING 

And  a  splendid  assortment  of 


EVERYTHING  FOR 
SUMMER  TRADE 


Will  be  found  in  our  stock  and 
thoroughly  up-to-date. 


Complete 
Assortments 


Sailor  Hats 
Flowers 

Ostrich  Tips 

Cream  Ribbons 


Side  Combs 


LINK  SETS 

For  Ladies'  Shirt  Waists 


Macabe,  Robertson  &  Co. 


Wellington  St.  West 


TORONTO 


EVERYTHING  TO  MAKE  TRADE  LIVELY 


Letter  orders  solicited. 


John  D.  Ivey  &  Co 


Wellington  St.  West, 


TORONTO 


D.  McCall  &  Company 


SILK    DEPARTMENT. 


SILKS 


Full  range  at  all  prices. 

We  are  always  to  the  front  in  our 

Silk  Department. 


Taffeta 

Glacie 

Fancy 

Peau  de  Soie 

Brocade 

Surah 

Merveilleux 


LETTER    ORDERS    RECEIVE    OUR    BEST    ATTENTION. 


D.  McCALL  &  COMPANY 


Wholesale  Importers. 


Toronto  and  Montreal. 
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W.     R.     BROCK     &     CO. 

A  SPECIAL  purchase  of  neckwear  is  shown  in  the  men's 
furnishing  department  of  W.  R.  Brock  &  Co.  This  in- 
cludes knots  and  derbys  of  the  latest  styles,  which  were  made 
specially  for  them.  Owing  to  the  size  of  the  purchase  they  are 
enabled  to  offer  them  at  about  one-half  the  regular  price.  The 
silks  used  are  this  season's  patterns,  and  the  latest  range  of 
colorings.  Samples  will  be  in  the  hands  of  their  travelers  on 
Mav  2.  Another  line  worthy  of  special  notice  in  this  depart- 
ment is  a  drive  in  flannelette  shirts,  called  '•  Ketchum."  This 
line  is  made  up  of  the  over-makes  of  a  mill,  and  is  a  "  decided 
plum." 

In  their  muslin  department  further  shipments  of  Swiss  mus- 
lin are  to  hand  in  white  grounds,  with  white  and  colored  pin 
spots  and  sprigs.  Crepons,  fancy  crepes  and  corded  piques  in 
white,  pink,  sky,  heliotrope,  black,  fawn  and  cream,  are  also  in 
evidence  at  the  present  moment.  A  job  line  of  art  draperies  is 
also  to  hand  to  retail  at  10  cents.  For  value,  design  and  color- 
ing these  are  worthy  of  especial  notice. 

When  a  line  of  stainless  and  seamless  black  cotton  hose  is 
sold  to  the  extent  of  5,000  dozen  in  one  season,  and  that  season 
has  still  considerable  time  to  run,  there  must  be  "  something  in 
it."  This  is  the  case  with  the  "  Leader,"  shown  by  W.  R.  Brock 
&  Co.  in  all  sizes  from  4}4  to  g}4  inch. 


STIFFER   PRICES  IN   MUSLINS. 

Swiss  spot  muslins,  32  inches,  in  10  yard  lengths,  H.  L. 
Smyth  &  Co.,  Montreal,  inform  The  Dry  Goods  Review,  are 
in  remarkable  favor  just  now.     Canadian  buyers  in  London,  so 


advices  say,  find  difficulty  in  getting  them.  Purchases  were 
made  last  year  for  spring  delivery,  but  not  in  sufficient  quantity 
to  meet  the  demand.  Swiss  embroidered  handkerchiefs  are  ex- 
pected to  record  an  advance  of  10  to  20  per  cent.  The  London 
reports  indicate  stiffer  prices  all  round. 


ADVANCE   IN    CHEAP    STRAWS. 

Men's  straw  hats  are  in  great  demand  and  Canton  braids 
have  advanced  in  price.  Even  at  the  advances,  they  cannot  be 
procured.  This  is  presumably  on  account  of  the  China-Japan 
war. 

Speaking  with  Mr.  A.  A.  Allan,  of  A.  A.  Allan  &  Co., 
Toronto,  he  said  that  he  thought  the  increased  demand  for 
straws  was  due  to  the  warm  June  of  1894  having  depleted  retail 
stocks,  and  people  were  going,  as  a  consequence,  to  buy  early 
and  heavily  this  year.  Last  week  the  days  were  bright  and 
and  warm,  and  retailers  at  once  began  to  write  in,  asking  for 
immediate  delivery.  He  said  that  the  greatest  demand  in 
medium  class  goods  was  for  the  boater,  with  a  straight  rim  and 
a  2,^/2  inches  crown.  Black  ribbons  predominated,  but  there 
was  also  a  feeling  for  colors.  Last  year  blacks  had  almost  un- 
disputed sway,  but  this  year  their  supremacy  was  menaced. 

From  the  general  state  of  the  market,  it  was  learned  that 
those  large  dealers  who  hang  back  till  the  season  is  upon  them 
and  then  try  to  buy  up  surplus  wholesale  stocks  have  received  a 
set-back  this  year.  They  can  obtain  no  special  privileges  any- 
where and  find  it  exceedingly  difficult  to  get  stock  at  regular 
prices.  This  is  especially  true  with  regard  to  the  lower  grades 
of  straws. 


A  NEW  STIFFENER  FOR  SKIRTS 


Marginal  Skirt  Wire 


USED  ALSO  IN  THE 


SLEEVES 
REVERS 
-.COLLARS 


The  Marginal  Skirt  Wire  is  firmly  cemented. 
Will  not  break,  slip,  twist  nor  cut  through 
the  cloth  covering.  It  insures  perfect  curves 
and  wonderful  effects  not  obtained  by  use  of 
hair  cloth  and  similar  fabrics,  being  cheaper, 
lighter,  and  less  cumbersome.  It  is  easily 
attached  and  the  ends  can  be  firmly  secured. 


36  Yard  Lengths.        Colors:   White,  Drab  and  Black. 
Prompt  Attention  to  Mail  Orders. 


BRUSH  &  CO. 


Toronto 
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Nobody  Who  Deals 
In  FIBRE  CHAMOIS 
Runs  Any  Risk 


Of  being  interfered  with  in  any  way, 
or  of  violating  the  rights  of  others.  If  the  makers 
and  sellers  of  infringements  could  have  their  way, 
they  would,  for  selfish  reasons  exclusively,  try  to 
force  the  trade  at  large  to  fight  their  battles  for 
them,  and  this  they  are  actually  trying  to  do  by 
offering  guarantees  that  they  will  pay  the  damages 
that  may  be  assessed  against  those  handling  their 
products.  In  other  words,  they  explicitly  notify 
the  trade  that  legal  entanglements  result  from 
the  handling  of  their  infringing  products,  and 
have  the  effrontery  to  ask  the  merchant  to  submit 
to  this  for  their  benefit  and  for  no  other  purpose, 
as  it  is  obvious  that  if  the  merchant  won  the  suit 
he  would  personally  gain  absolutely  nothing,  but 
if  he  lost,  it  would  be  against  him  individually 
(even  though  they  actually  paid  the  damages), 
that  the  judgment  would  be  entered,  and  it  would 
be  the  merchant  who  would  suffer  all  the  annoy- 
ance and  humiliation  of  having  his  books  examined 
for  the  purpose  of  assessing  the  damages.  Most 
merchants  think  that  any  such  proposition  lacks 
"  reciprocity." 

BEWARE  OF  IMITATIONS. 
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REGULAR    HALIFAX    LETTER. 

Halifax,  April  26. 

There  is  no  cause  for  complaint  among  our  retail  dry  goods 
dealers  this  spring.  Trade  is  particularly  good,  and  the  leading 
stores  are  looking  handsome,  especially  those  by  W.  &  C. 
Silver,  Wood  Bros.  &  Co.,  John  Silver  &  Co.,  Kane  &  Flett, 
G.  M.  Smith  &  Co.,  Mahon  Bros.,  Smith  &  Power,  the  Granite 
House,  Barnstead  &  Sutherland,  and  McPherson  &  Freeman. 
The  clothing  houses  of  Clayton  &  Sons  and  Scovil  &  Page  also 
have  handsome  window  displays. 

At  our  civic  elections,  recently  held,  Mr.  Charles  S.  Lane, 
our  leading  hatter  and  furrier,  was  elected  as  alderman  for  Ward 
Three,  one  of  the  most  influential  wards  in  the  city,  by  the 
largest  majority  ever  polled  for  an  alderman  here.  He  was 
formerly  a  member  of  the  Council,  but  retired  three  years  ago. 

And  now  we  have  a  Dry  Goods  Association.  A  few  eve- 
nings ago  a  number  of  men  in  the  dry  goods,  millinery,  tailor- 
ing, gents'  furnishing,  and  hat  and  cap  trades,  met  at  the  Halifax 
Hotel,  and,  after  a  general  discussion,  it  was  decided  to  organ- 
ize. The  officers  elected  are  :  President,  E.  T.  Mahon  ;  vice- 
president,  C.  S.  Lane  ;  secretary-treasurer,  W    L.  Kane. 

An  executive  committee  was  appointed  as  follows  :  W.  L. 
Barnstead,  W.  B.  Freeman.  F.  A.  Marr  and  James  Halliday. 

Another  meeting  is  to  be  held  shortly,  when  a  code  of  by- 
laws will  be  submitted. 

The  Council  of  the  Board  of  Trade  has  instructed  the  sec- 
retary to  invite  the  new  society  to  hold  its  meetings  in  their 
rooms. 

Mr.  E.  Clayton,  of  Clayton  &  Sons,  whose  arrival  at  Toronto 
was  noticed  in  the  last  issue  of  this  journal,  has  extended  his 
trip  to  the  Pacific  Coast.  It  is  a  good  sign  to  see  a  Halifax 
house  extending  its  business  across  the  continent. 

Mr.  C.  H.  Query,  representing    the  Belgian  house  of  Pelt- 

zer  &  Fils,  was  in  the  city  a  few  days  ago.     He  reports  a  good 

demand    for    Belgian    tweeds    throughout    the   province.     Mr. 

Query  is  a  very  popular  traveler,  and  that  fact  doubtless  adds  to 

the  popularity  of  this  foreign  house  in  Canada.     F.  L.  Matheys, 

191  Commissioners  street,  Montreal,  is  the  general  agent  for  the 

house  in  Canada. 

Taunton. 


A  PANACEA  FOR  DEADBEATS. 

A  Toronto  evening  paper  preaches  this  doctrine  :  "  Make 
all  sums  under  $100  non-collectable  by  process  of  law,  and  the 
best  possible  means  will  be  taken  of  enforcing  the  general  intro- 
duction of  the  cash  system." 

Such  a  policy  will  be  favored  by  people  who  want  to  escape 
paying  their  debts,  but  by  no  one  else.  No  doubt  our  Toronto 
contemporary  has  plenty  of  readers  whom  the  proposal  will  suit 
very  well.  Abolishing  the  collection  of  small  debts  by  law 
would  not  hasten  the  introduction  of  the  cash  system  ;  it  would 
chiefly  benefit  the  persons  who  won't  pay  and  who  would  study 
to  get  into  the  confidence  of  merchants  so  as  to  run  up  bills 
which  could  not  be  collected.  That  would  be  too  heavy  a  price 
to  pay  for  the  cash  system. 

Dealing  for  cash  can  best  be  promoted  by  mutual  confidence 
and  co-operation  amongst  merchants,  by  commercial  organiza- 
tions persistently  pointing  out  its  benefits,  and  by  purchasers 


themselves  realizing  that  cash  payments  mean  cheaper  goods, 
and  that  every  deadbeat  who  lives  on  credit  is  a  tax  on  the  man 
who  pays. 


TELEPHONE    COMPETITION. 

There  is  telephone  opposition  in  Montreal  now  which  is 
rapidly  developing,  says  The  Canadian  Crocer.  The  company 
known  as  the  Merchants'  Exchange  had  a  good  many  subscrib- 
ers among  merchants  in  the  east  end,  who  complain  of  the  $50 
rate  for  a  telephone  as  too  high.  Each  subscriber  in  this  new 
concern  becomes  a  stockholder  by  paying  $100,  and  gets  the 
telephone  for  $35. 

The  Bell  Company  gives  Montreal  a  prompt  and  efficient 
service,  and  the  rate  is  the  only  thing  complained  of.  In  To- 
ronto the  Bell  Company  has  a  monopoly,  obtained  by  guarantee- 
ing a  fixed  rate  and  by  paying  a  percentage  of  the  profits  to  the 
municipality.  This  latter  feature  is  good,  but  does  the  mon- 
opoly clause  account  for  the  fact  that  Toronto  does  not  enjoy 
as  satisfactory  a  service  as  Montreal  ? 

There  is  much  to  be  said,  on  grounds  of  convenience,  for  a 
telephone  monopoly,  and  if  the  new  Montreal  concern  should 
ever  get  absorbed,  as  the  old  Federal  was  by  the  larger  company, 
the  city  might  find  it  advantageous  to  make  an  arrangement  like 
Toronto's,  only  better. 


ENCOURAGE  THE  YOUNG  FELLOWS. 

Thirty  dollars  in  cash  is  offered  for  the  three  best  dressed 
windows,  to  be  photographed  and  sent  in  by  August  1st.  Encour- 
age your  window  dresser  to  put  in  good  windows  by  getting  him 
to  enter  this  competition.     See  full  particulars  on  page  8. 


THE- 


Puritas  c°mforjable 


:> 


(  Trade  Mark  registered  l.y  the  Alaska  Feather  and  Down  Co.) 


A  FEW  POINTS  TO  NOTE 


i.   Fancy  Stitching.      2.   High-class    Finish.      3.  Tag,  carrying  the 

manufacturers'  guarantee,  sewed  into  each  quilt.  4.  The  tilling 
is  one,  two,  three  or  four  layers  of  "Crescent  Batting,"  specially 
prepared    for   this    quilt    and    guaranteed    to    he    absolutely    pure. 

5.  Tasty   covering    in    hest    American    Sateen,    also    Sateen    hack. 

6.  Low    Price.     This  comfort  can  he  retailed  for  $2.25. 


Ask   your   Jobber  for   the   Puritas. 
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STYLES  IN  MEN'S    WEAR. 

T'HE  silk  hat  has  lost  its  bell  and  is  rather  straight  and  nar- 
row, the  Derby  is  also  peculiar  and  quite  different  from 
last  autumn,  having  a  flat  brim  and  full,  low  crown,  while  it  is 
also  very  smart  to  wear  an  Alpine  or  Tourist,  with  a  wide  brim, 
in  such  color  as  brown  or  fawn. 

Our  leading  men's  furnishers,  says  The  Chicago  Apparel 
Gazette,  declare  we  must  wear  colored  shirts  during  the  day, 
with  attached  cuffs,  the  preferred  shades  being  pink,  blue  or 
heliotrope,  and  if  stripes  occur  in  the  pattern  they  must  run  up 
and  down,  not  across,  and  that  the  open  front  should  be  fasten- 
ed with  modest  gold  buttons.  White-bodied  shirts  with  colored 
bosoms  suggest  the  bargain  counter,  and  should  be  shunned,  to- 
gerher  with  those  "freak  "  collars  now  so  plentiful.  Wear  only 
a  white  poke  collar  or  else  a  gentlemanly  turn  point  article, 
though  some  extremists  advocate  a  straight  standing  collar  with 
a  quarter  inch  lap.  The  shirt  fabrics  include  zephyr  cloth  and 
India  gauze  in  the  lead,  with  a  close  following  of  Cheviot,  Mad- 
ras, Penang,  Oxford  and  Percales.  For  evening  the  severely 
plain  white  shirt  with  attached  collar  and  cuffs  is  the  thing, 
though  fancy,  unstarched,  embroidered  fronts,  in  the  French 
mode,  are  shown.  For  street  gloves  the  color  is  tan,  and  for 
evening  white  with  white  stitching  oqly. 

For  neck  dressing  the  shapes  most  correct  are  the  string  tie, 
the  De  Joinville,  which  must  be  so  folded  as  to  show  a  wide 
inch  and  a  half  band  around  the  collar,  and  the   tacked  Ascot. 


which  can  be  tied  either  as  a  knot,  or  it  can  be  folded  as  a  puff 
and  fastened  with  a  handsome  pin.  The  finest  goods  seen  come 
in  matte  weaves,  soft  unfinished  armures,  shepherd  plaids  and 
English  twills,  while  in  coloring  the  tendency  is  toward  warmer 
and  louder  effects  and  to  get  away  from  hair  line  stripes.  In 
plaids  some  exquisite  effects  are  shown  in  black  and  white,  navy 
blue  and  white,  and  garnet  and  white  ;  in  twills  the  spots  are 
grouped  unconventionally,  at  random,  and  look  very  swell.  The 
softer  shades  of  green  are  greatly  favored  and  tones  of  myrtle, 
sage  and  olive  are  worn,  while  red  and  heather  mixtures  are  ex- 
hibited in  the  daintiest  combinations.  Satin  goods  are  entirely 
;,out  of  date. 

In  underwear  the  most  correct  taste  selects  only  the  ecru 
shade  woven  from  the  natural  thread  ;  hosiery  for  evening  is 
black,  and  for  day  wear  may  be  used  in  tan  or  brown.  The 
various  articles  of  luxury  our  end-of-the-century  young  man 
requires  in  the  way  of  accessories,  house  coats,  gowns,  bath 
robes,  jackets  and  golf  outfits  are  shown  in  the  utmost  richness  ; 
the  scarlet  golf  jacket,  which  was  originated  by  Mr.  Lincoln 
Bartlett,  has  been  unmistakably  stamped  with  society's  approval. 

The  special  overcoat  for  spring  is  the  short  tan  covert  with 
whole  back,  strapped  seams,  deep  side  vents  and  stitched  cuffs, 
although  the  fly  front  Chesterfield  will  be  largely  worn  by  good 
dressers.  For  day  wear  the  cutaway  is  the  correct  costume  in 
brown,  or  dull  myrtle,  with  the  close  trousers  shaped  distinctly 
to  the  form.  The  dovetail  coat  of  last  season  is  as  passe  as  an 
antediluvian    relic.     The  long-tailed  frock  coat  is  the  ceremoni- 


" W  '  "*  " FITS  LIKE  A  GL0VE" 

THOMSON'S 


ENGLISH    MADE, 
Gfijl^  Glove-Fitting,    tong  Waisted.   trade  MARK. 

At  Popular 
Prices. 


CORSETS 


TWELVE  FIRST  MEDALS. 


The  Perfection  of  Shape,    Finish  and  Durability. 

APPROVED  by  the  whole  polite  world. 

SALE  OVER  Or:~   MILLION   PAIR8  ANNUALLY. 
A  large  stock  of  these  GOOD  VALUE  Corsets  always  on  hand  at 

JOHN  MACDONALD  &    CO'S,  TORONTO. 

MA*TrFACTTTRERS :  W.  S.  THOMSON  &  CO.,  LIMITED,  LONDON. 

See  that  every  Corset  is  marked  "THOMSON'S  GLOVE  FITTING,"  and  bears 
our  Trade  Mark,  the  Crown.     -No  others  are  genuine. 


World  Wide  Popularity 


The  Delicious  Perfume. 


Crab  Apple  Blossoms 

EXTRA   CONCENTRATED 

Put   up   in    i,   2,   3,   4,   6,   8,  and  16 
ounce   bottles. 

And  the  Celebrated 

Crown  Lavender  Salts 

Annual  sales  exceed  500,000  bottles. 
Sold  everywhere. 

THE  CROWN  PERFUMERY  CO. 

177  New  Bond  St.,  London,  Eng. 
By  all   principal  dealers   m   perfumery. 
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ous  day  dross,  and  is  worn  at  church,  at  morning  weddings  and 
the  like  functions,  and  always  with  a  silk  hat.  The  every-day 
young  man  will  wear  to  business  a  sack  suit,  single  or  douhle- 
breasted,  as  best  pleases  him,  but  will  see  that  it  is  distinctly 
well  fitting  :  the  entire  tendency  of  masculine  fashion  being  to 
define  the  figure  in  sympathy  with  the  current  fad  for  athletics, 
and  to  employ  such  fabrics  as  are  warm  in  color. 

"  For  evening  there  is  but  little  change,  the  coat  having,  how- 
ever, a  notched  collar,  silk  faced  within  an  inch  of  the  edge, 
and  the  skirts  quite  long,  reaching  almost  to  the  back  of  the 
knee.  The  evening  attire  also  includes  a  single-breasted,  three 
button,  white  waistcoat,  and  a  plain,  self-tied  white  lawn  bow  ; 
the  hose  are  black,  the  shoes  patent  leather,  and  the  white 
gloves  should  have  white  stitching.  Trousers  are  no  longer 
creased.  In  conclusion  may  be  quoted  the  advice  of  a  leader 
of  styles  who  frequently  says  to  his  clients  that  they  should  not 
conform  blindly  to  the  fashion,  but  conform  the  fashion  to  their 
own  physical  individuality." 


MARGINAL     SKIRT     WIRE. 

Huge  circular  skirts  are  all  the  fashion,  and  the  organ-pipe 
or  box-plaited  back  is  a  novelty  which  requires  a  great  deal  of 
attention.  The  skirt  is  long  behind  and  hence  must  be  stiffened 
to  prevent  it  dragging  on  the  ground.  Its  peculiar  folding  shape 
must  also  be  preserved.  To  effect  these  two  objects  many  de- 
vices have  been  issued,  and  one  of  the  latest  of  these  is  the 
"  Marginal  Skirt  Wire." 

The  "Marginal"  wire  is  about  one-quarter  inch  in  width,  and 
very,  very  thin.  It  is  encased  in  cloth,  which  is  cemented  so  as 
to  hold  to  the  wire  very  tightly.  Brush  &  Co.,  Toronto,  who 
sell  it  in  Canada,  claim  for  it  two  special  advantages.  When 
the  wire  breaks  by  extreme  pressure  the  ends  do  not  protrude 
and  cut  the  fabric  of  the  dress ;  nor  do  the  broken  ends  pass 
over  each  other  and  cause  the  pleat  or  fold  of  the  dress  to  col- 
lapse. 

Its  adaptability,  lightness  and  cheapness  is  rendering  the 
"  Marginal  Skirt  Wire  "  a  most  saleable  article,  and  dealers  who 
have  not  seen  it  should  investigate  its  value. 


TWO    SPECIALS. 


John  Macdonald  &  Co.  have  this  week  received  shipments 
of  two  very  special  lines,  one  the  complete  stock  of  a  manufac- 
turer's overmakes  in  black  cotton  hose,  all  sizes,  from  4-inch  to 
91^-inch,  which  they  are  now  showing  at  less  than  mill  prices. 
The  other  line  is  an  European  continental  manufacturer's  stock 
of  overmakes  in  beaded  and  gimp  trimmings,  embracing  the 
latest  n  jvelties  in  a  large  range  of  widths  and  styles.  These 
trimmings  are  extraordinary  value,  and  can  be  retailed  at  from 
5  c  per  yard  to  50c  per  yard. 


ART     DRAPERIES. 


Now  that  the  spring  is  opening  up  and  most  people  are 
housecleaning  and  brightening  up  their  houses  for  summer,  they 
naturally  are  on  the  lookout  for  light  and  dainty  fabrics  to 
decorate  with.  In  this  connection  it  might  just  be  mentioned 
that  Boulter  &  Stewart,  whose  "ad  "  appears  in  this  issue,  are 
considered  by  the  trade  in  general  headquarters  for  everything 


in  the  above  goods,  including  printed  creped  art  silks,  creped 
regalines,  embossed  sateens,  etc.  Their  address  is  30  Well- 
ington street,  east,   Toronto. 


POINTERS. 


Fabnque  Plisse  for  blouses,  in  delicate  blue,  pink,  nile,  helio, 
and  other  color  stripes,  to  be  worn  with  fine  chambray  skirts,  are 
new  goods  shown  by  Brophy,  Cains  &  Co. 

For  the  very  fashionable  short  capes,  nothing  shown  this 
season  is  handsomer  than  silver-silk  crepons.  These  goods  are 
being  shown  in  plain  and  accordion-pleated  effects. 

As  a  skirt  lining  for  their  black  crepons,  they  are  selling 
Lister's  fast  dye  Pun  Jum  silks,  in  pink  and  cardinal.  Art  silks 
for  tea  gowns,  and  Lister's  Chine  silks  in  small  rosebud  designs 
for  afternoon  gowns  are  being  shown. 

Very  handsome  tweed  effects  in  the  finest  French  goods, 
Paris  styles,  are  being  shown  by  this  house  for  tailor-made  cos- 
tumes. Tokio  pongee  is  a  32-inch  lawn  cloth  in  black,  with 
small  white  figures  and  tiny  flowers. 


AN     ACTION     FAILS. 

Mr.  Justice  Davidson  rendered  judgment  in  Montreal,  April 
12,  in  the  action  of  MacKedie  vs.  McStave  and  McStave  vs. 
Fraser.  This  was  an  action  to  restrain  the  defendant  from  sell- 
ing goods  bearing  the  name  of  "  Melissa."  The  defendant 
brought  an  action  in  warranty  against  Fraser.  -  The  facts  were 
that  a  trade  mark  had  been  registered  by  E.  C.  Beuthner  with 
the  word  "  Melissa  "  forming  part  of  it,  and  this  trade  mark  was 
subsequently  transferred  to  J.  W.  MacKedie  &  Co.  On  one 
occasion  a  lot  of  coats  were  manufactured  by  the  Globe  Woolen 
Mills  Company  for  the  plaintiff,  and  were  subsequently  put 
through  the  Melissa  process.  There  was  an  imperfection  in  the 
manufacture  of  the  goods,  and  the  company  agreed  to  take  back 
the  coats,  which  were  subsequently  sold  as  imperfect,  but  as 
having  been  through  the  Melissa  process.  The  trade  mark  had 
been  removed,  and  the  court  held  that  there  was  no  fraud  in 
effecting  the  sale.  Under  the  circumstances  both  the  principal 
action  and  the  action  in  warranty  were  dismissed. 


HENDERSON   &    CO.    REMOVE. 

R.  Henderson  &  Co.,  agents  for  Chadwick's  spool  cotton, 
have  removed  their  office  and  warehouse  from  St.  Paul  street, 
and  their  spool  factory  from  Craig  street,  to  the  building  for 
many  years  occupied  by  The  Daily  Witness,  323  St.  James 
street,  Montreal.  Their  new  quarters  has  light  on  three  sides, 
which  is  a  very  important  requirement  for  spooling  cotton. 

Messrs.  Henderson  &  Co.  are  also  sole  agents  for  the  Vic- 
toria Crochet  Thread  Co.,  whose  advertisement  appears  in  this 
issue  of  The  Dry  Goods  Review. 


ARE    QUITE    PLEASED    WITH    IT. 

We  are  quite   pleased  with  your  Easter  Number. 
McCURDY  &  CO., 
Dry  Goods,  Dressmaking,  Millinery,  Clothing,  and  Hats. 
Antigonish,  N.S.,  April  22. 
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Is  the  season  when  your 
drapery  department  requires 
nice,  new,  bright  goods,  and 

llflO^Af  we  are  showing 
just  what  you  need  if  you 
want  exclusive  patterns  in 
novelties,  comprising  fab- 
rics and  patterns  never  be- 
fore shown,  in  cotton,  silk, 
etc.  No  room  to  give  de- 
tails. See  samples  with  our 
travelers  or  write  for  same. 


5RWEW0- 


Everyone 


Who  has    seen  our  line  of 

handmade  woollen  goods 

says  they  are  the  choicest 
and  most  complete  line 
ever  shown  in  Canada. 

Hoods,  Jackets, 
Bootees,  Skirts, 

Etc.  Etc. 

Over  200  styles. 

We  manufacture  all  of 
above  lines,  consequently 
prices  are  right.  See 
them  before  placing  your 
order. 


Boulter  &  Stewart 


3Q  Wellington  St.  East 


TORONTO,  ONT. 


Color  Prestidigitateurs 


That  fits  us  and  our  work.      The  marvellous  changes  we  make   in   the  color  of  goods, 
the  new  life  we  add,  the  snap  and  freshness,  all  seem  like  sleight-of-hand. 

Creating  value  by  application  of  color  is  our  particular  business.  All  the  products  of 
the  loom,  such  as  Serges,  Foules,  Estamenes,  Beiges,  Nuns'  Cloths,  Crepons, 
Soft  Silks  and  Union  Ribbons,  Braids,  Hose,  Yarns,  etc.,  are  subject  to  new  effects 
at  our  hands. 

DYEING'S    AN  ART 

Our  men  are  artisans.      We  care  not  how  faded  or  lifeless  a  piece  of  goods,  we'll  rejuven- 
ate it.     The  worse  it  looks  when  it  comes  to  us,  the  greater  will  be  the  improvement. 

We  finish  when  finishing's  required,  dye  when  dyeing  is  needed  ;  charge  for  the 
work  so  little  that  it's  like  getting  new  goods  at  75  to  90  per  cent,  less  than  cost. 

SEND     FOR     PRICE    LIST 


R.  PARKER  <£  CO. 


Telephones  3037,  2143,    1004,   and  3640 


DYERS    AND     FINISHERS, 


787  to  791  Yonge  St.,    TOWtltO 
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SAMSON.     KENNEDY     &     CO. 

ANY  new  lines   are   now  shown  by  Samson,  Kennedy  & 
Co.,  and  a  few  of  these  will   be  indicated  here.     The 
buyers  are  now  in   Great   Britain,  and  shipments   of  seasonable 
novelties  are  continually  coming  forward. 

In  their  dress  goods  department  wool  crepons  are  shown  in 
blacks  and  creams.  Silk  crepons  are  also  shown  in  a  consider- 
able range  of  novelties  for  blouses  and  trimmings.  A  full  stock 
of  the  staple  lines  is  always  kept.  In  this  connection  may  also 
be  mentioned  a  long  range  of  children's  hats  and  bonnets,  and 
another  of  ladies'  shirt  waists.  The  latter  are  shown  in  soft  and 
stiff  fronts  and  in  plain  and  fancy.  An  excellent  collection  of 
very  neat  steel-rod  parasols  is  also  exhibited. 

In  trimmings  they  have  the  proper  lines,  being  pointed  jets, 
pointed  colored  bead  stuff  and  buckles.  They  have  just  made 
large  shipments  of  haircloth  to  their  customers,  but  are  sold 
out  again.     Other  dress  stiffenings  are  in  stock. 

A  very  pretty  line  of  Swiss  embroidered  goods,  of  snowy 
whiteness  and  delicate  make,  is  being  moved  rapidly.  It  con- 
sists of  d'oylies,  pillow-shams,  tray  cloths,  five  o'clock  tea  table- 
covers,  centre  pieces  and  sideboard  covers. 

In  their  furnishing  department  they  are  doing  a  good  trade 
in  colored-front  shirts  with  white  bodies.  These  are  shown  in 
hair  lines  and  spots,  and  at  different  prices,  from  $7.50  to  $12. 
The  "  Columbia  "  is  made  in  the  United  States,  and  is  an  extra 
wide  colored-front  shirt,  with  collar  attached.  French  bows  are 
shown  in  the  latest  style,  having  full,  square,  soft  ends,  greyish 
effects  predominating.  A  very  considerable  range  of  men's 
umbrellas,  close  rollers,  with  handles  in  fancy  natural  wood,  is 
shown,  especially  at  the  popular  prices  of  $9,  $12  and  $24. 

Their  hosiery  and  glove  department  is  very  busy  just  now. 
Their  Sterling  (£)  brand  of  hosiery  in  stainless  black  is  in  good 
demand,  and  a  steady  enquiry  is  made  for  it.  Ladies'  ribbed 
vests  and  men's  underwear  are  shown  in  all  varieties  and  with 
some  special  values.  Silk  and  taffeta  mitts  and  gloves  are  to 
the  front  just  now.  A  new  thing  in  kid  gloves  is  the  "  Duplex." 
Its  particular  feature  is  its  silk  lining. 


WITH  THIBAUDEAU    BROS.  &  CO. 

The  April  trade  with  Thibaudeau  Bros.  &Co.,  Montreal,  has 
shown  a  strong  demand  for  prints.  There  is  a  large  range  ot 
these  with  great  variety  of  patterns,  colored  flowers  on  black 
ground.  The  colors  are  aniline  and  very  tasteful.  The  sales 
of  carpets  and  oilcloths  are  reported  unusually  good,  even  lor 
this  season.  In  ducks  and  American  36  inch  cretonnes,  in  fact, 
draperies  of  various  kinds,  the  stock  is  varied  and  moves  out 
rapidly. 


PRINTS    AND    DRESS    GOODS. 

Foulard  prints,  in  wine-colored  grounds,  being  the  new 
shade  of  claret  now  running,  were  received  last  week  by  Calde- 
cott,  Burton  &  Spence.  They  are  exceedingly  neat,  the  patterns 
being  swell  and  varying  in  stripes,  spots  and  flowers. 

Black  crepons  and  muslins  are  to  hand.  The  latter  are 
shown  printed,  spot  and  spring  varieties.  They  are  finding  a 
good  demand  for  fibre  chamois. 

The  spring  dress  goods  trade  is  about  over  with  them,  and 
they  have  been  especially  successful.  Their  Alsace-Lorraine 
goods  were  cleaned  out  to  the  last  yard  over  three  weeks  ago. 


This  week  their  travelers  go  on  the  road  with  fall  samples.  The 
range  shown  will  be  very  large,  as  a  good  trade  is  anticipated. 
They  will  have  some  valuable  fancy  lines,  which  will  be  only 
shown  by  them. 

Another  long  range  of  samples  now  being  put  on  the  road 
by  this  house  is  a  range  of  fall  cloakings.  Rough  and  smooth 
tweed  effects,  friezes  and  golf  cloakings,  comprise  nearly  the 
whole  range.  The  patterns  are  very  neat,  and  yet  of  sufficient 
variety  to  meet  the  varying  tastes  of  the  buying  public. 


WINDOW    DRESSING. 


This  is  our  Window  Dressing  Number,  and  a  new  competition 
is  announced  along  the  same  lines  as  before.  It  is  our  intention 
to  encourage  the  proper  dressing  of  windows  in  Canada,  and  this 
competition  is  the  means  to  the  end.  See  full  particulars  on 
page  8. 


A.  C.  NEFF 

Canada  Life  Bldg., 


Tel.   1040. 


Chartered  Accountant, 
Auditor,  Assignee,  etc. 

TORONTO 


Audits  or   Investigations,      Improved  Systems  of  Books, 

Partnership  Settlements,     Management  of  Estates 


A.  B.  MITCHELL'S 


RUBBERINE  AND  WATERPROOF  LINEN 

Collars,  Cuffs,  and  Shirt  Fronts,  specially  adapted  for 

Travellers,  Sportsmen,  and  Mechanics.  For  sale  by  all  whole- 
sale houses.  Wholesale  only.  Largest  and  only  manufacturer 
of  these  goods  in  Canada. 

Office  and  Factory:   16  Sheppard  St.,  Toronto,  Ont. 

Gold  Medalist  Dyers 

AJl  kinds  of  Dry  Goods  in  the  niece  RE-DYED, 
FINISHED  and  PUT  UP. 


Millinery  Goods 
Ostrich  Feathers 


^     Superior  Garment  Dyeing  and  Cleaning  in 

•    all  its  branches.    French  Cleaning 


BRITISH  AMERICAN  DYEING  COMPANY 


nrnrcc     /  221  McGill  St.,  Montreal.     90  King  Street  East, 
UtHUb     \  123  Bank  St.,  Ottawa.  47  John  St.,  Quebec. 


Toronto. 


Joseph  Allen, 

Managing  Partner. 


Letter  Address,  Box  258,  Montreal 

or  90  King  St.  East,  Toronto. 


A  SNAP 


A  small,  assorted  stock  of 

BARREL    BUTTONS 

on  hand,  which  we  offer  at  TUBULAR     BRAIDS 

reduced  prices  before 
removing.     Speak  quick  ! 


CORDS  AND  TASSELS 


MOULTON  &  CO.  ^lesa,e 


anufacturers  * 

lOSt.  Peter  Street       ,   .  .   MONTREAL 


IV|iller  Bros.  *  (0.  w|ontreal 


Manufacturers 
for  the  Whole- 
sale Trade  of 
the  following 
Standard  Lines 
of  Fine  Linen 
Faced  Collars 
and  Cuffs 


COMET  OPERA  HANLAN 

76       0R0     MARQUIS 

MOZART  CUFFS,  RAPHAEL, 

A  UOCI  f)    Reversible  Linen 
AHuCLU        Collars  &  Cuffs 


Only  the  very 
best  materials 
are  used  in  the 
manufacture  of 
these  Goods 
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JOHN  FISHER 


SON  <$  CO... 


WOOLLENS 


.  AND 


Tailors'  Trimmings 


442  and  444 

St.  James  Street, 


Montreal 


.  ALSO 


y™  JOHN  FISHER  &  SONS 

Toronto 

Huddersfield,  Eng. 
London,  Eng. 
Glasgow,  Scotland 
Belfast,  Ireland 


13  ST.  JAMES  STREET 


Quebec 


S.  GREENSHIELDS, 
SON  &  CO. 

^^^— — MONTREAL    AND 

1"        VANCOUVER,    B.C. 

Priestley's 

DRESS  FABRICS 


Just  received,  a  large  shipment  of 
these  goods,  including 

Crepons,  Cravenettes,  Serges, 

and  the  new  Eudora  Cloth. 


Full  Ranges  of    .     . 

COTTON   GOODS  IN  LATEST  STYLES. 


Crum's 
Prints 


Tokio  _and  Ceylon 

Pongees  Sateens 


Thouret,  Fitzgibbon 

&Co. 


Thibaudeau  Bros. 


MONTREAL 


&  Co. 


Jammet... 


FRENCH 


Importers    of  - 

ENGLISH  . 
FRENCH  .  . 
GERMAN  & 
AMERICAN 


11  uUUUo 


Kid  Gloves 


New  Stock  Arriving. 
Write  for  Prices. 


See  Our  Fall  Samples. 


THIBAUDEAU  FRERES  <£  C1E. 

Quebec. 
THIBAUDEAU  BROTHERS  <3c  CO. 

London,  Eng. 
THIBAUDEAU  BROS.  <Jc  CO. 

332  St.  Paul  St. 

MONTREAL 
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FROM    FOREIGN    MARKETS. 

Bradford's  trade  booming. 

A    FEW  comparisons  of  the  exports  from  the  consular  dis- 
trict of  Bradford  show  that  the  English  woolen  manu- 
facturers are  not  dead  yet : 

Articles.  March,  '95.   March,  '94.    Increase. 

Stuff  goods ,£174,899  ,£42,57<  ,£'32,328 

Worsted  coatings.  145,082  19,657  125,424 

Woolen  goods  ..  .  41,905  176  41,728 

Wool    36>9°7  3>5°8  33,399 

Cotton  goods ...  .  29,731  10,302  19,428 
Worsted  and   mo- 
hair yarns 14,970  2,905  12,065 

Silk  yarns 6,634  2,761  3,872 

A    RESULT    OF    CHEAP    SILK. 

The  reduction  in  the  price  of  silk  has  had  a  very  important 
influence  on  the  hosiery  trade ;  the  Continental  markets  are 
flooded  with  silk  stockings,  socks  and  knit  garments.  Novelties 
in  ladies'  hose  include  black  silk  stockings,  embroidered  on  the 
instep  with  single  flowers,  such  as  rosebuds,  piccotees,  corn- 
flowers and  daisies,  in  pink,  yellow,  blue,  red  and  mauve  ;  black 
silk  stockings  with  colored  toes,  heels  and  clocks,  and  also  black 
silk  and  thread  hose,  striped  across  with  silk  lines  in  several 
colors.  Gentlemen's  hosiers  are  showing  woven  vests  and  socks 
to  match.  For  ordinary  summer  wear  blue  cotton  with  white 
spots  will  be  a  favorite  style.  A  new  line  in  silk  striped  thread 
vests  and  socks  promises  well. 

PRICES    RISING    AT    BRADFORD. 

The  Textile  Mercury  of  April  13th  says  :  "American  buyers 
in  the  Bradford  market  are  trying  to  place  orders  at  the  bottom 
prices  of  two  months  ago,  but  manufacturers  are  so  much  better 
off  for  work  that  they  will  not  consider  such  offers.  Indeed, 
since  then  the  market  has  gone  against  them,  and  they  could  not 
cover  themselves  at  the  rates  current  a  month  ago,  and  few  of 
them  ventured  then  to  speculate.  The  home  trade  continues 
to  improve  a  little." 

TRADE    IN    VICTORIA,    AUSTRALIA. 

A  report  on  the  trade  of  Victoria  says  that  naturally,  under 
the  present  condition  of  low  prices  for  almost  all  products, 
improvement  will  be  slow,  but  the  fact  that  the  colony  is 
developing  new  exports,  which  will  compensate  in  some  measure 
for  the  fall  in  wool  and  wheat  values,  is  regarded  as  a  cheering 
feature,  which  will  be  followed  by  increasing  confidence  in  the 
future.  It  is  not  that  the  colonies  as  a  whole,  and  more  particu- 
larly Victoria,  are  suffering  from  a  lack  of  money,  but  that  just 
at  the  moment  profitable  outlets  for  its  employment  are  want- 
ing. The  creation  of  the  latter  will  do  much  to  stimulate  busi- 
ness and  employ  the  surplus  supplies  of  cash,  and  this  will 
favorably  influence  the  whole  community. 

FOREIGN    WOOL    PROSPECTS. 

The  Textile  Mercury  says:  "The  probability  of  a  large 
increase  in  the  Australasian  and  South  American  supplies  of 
wool  for  the  current  season  is  not  altogether  surprising,  as  some 
of  the  most  reliable  colonial  authorities  have,  until  quite 
recently,  maintained  that  there  would  be  an  important  augmen- 
tation in  Australian  shipments  this  year.  So  far  as  the  South 
American  output  is  concerned,  there  appears  to  be  no  longer 
any  doubt  that  production  in  that  quarter  has  made  considerable 
headway  during  the  past  twelve  months  ;  but  the  figures  bearing 
upon  the  question  of  production  in  the  Australian  colonies  do 


not,  according  to  local  authorities,  justify  the  conclusion  that 
there  will  be  any  large  surplus  in  the  Australasian  wool  exports 

til  is  year." 

TRADE    AT    MANCHESTER. 

The  Manchester  correspondent  of  The  Drapers'  Record 
writes,  on  April  nth,  as  follows  :  "  The  cotton  market  continues 
firm  in  price  and  with  an  active  demand.  No  further  advance 
can  be  expected  for  the  moment,  after  the  considerable  rise  of 
y%&.  per  lb.  of  the  last  few  weeks.  Egyptian  cotton  has  risen 
}4d-  per  lb.  during  the  last  few  days,  and  is  now  2d.  per  lb.  < 
above  the  quotations  of  four  or  five  weeks  ago.  A  '  corner  '  has 
been  made  in  this  cotton  in  view  of  the  short  supplies  and 
unfavorable  crop  prospects.  The  consumption  of  this  cotton  is 
not  large  when  compared  with  American,  but  the  'corner'  has 
already  proved  a  great  financial  success,  prices  having  risen 
under  its  influence  nearly  80  per  cent.  The  possibilities  of 
cotton,  as  shown  in  the  recent  rise  in  price,  have  attracted  public 
attention  to  this  staple  again  as  a  speculative  medium.  It  is 
reported  that  the  Liverpool  cotton  brokers  are  receiving  appli- 
cations from  capitalists  throughout  the  country  anxious  for  a 
profitable  investment. 

"A  decided  but  unacknowledged  improvement  has  taken 
place  in  the  yarn  and  cloth  trade  here.  Why  spinners  and 
manufacturers  persistently  refuse  to  admit  this  it  is  difficult  to 
understand.  The  Board  of  Trade  returns  fully  prove  its  accu- 
racy. An  instance  of  this  is  to  be  seen  in  the  increased  export 
to  the  United  States,  as  recorded  by  their  consul  here  for  the 
month  of  March  : 

1895.  1894. 

Cotton  piece  velvets ,£47,005         .£27,307 

Cotton  velvets,  etc 37,291  T3>774 

Cotton  thread 11,832  2,978 

Cotton  curtains  and  laces  .  .  .  7,419  3,217 

Total ,£i°3,547         -£47,276 


COTTON    COMFORTS    IN    DEMAND. 

There  is  likely  to  be  a  large  popular  demand  for  cotton 
comforts  which,  being  much  less  expensive  than  the  costlier 
materials,  will  find  their  way  into  quarters  hitherto  unreached 
by  this  trade.  The  Dry  Goods  Review  has  looked  over  the 
Puritas  cotton  comforts  offered  by  the  Alaska  Feather  and  Down 
Co.  The  comforts  are  finely  put  together,  with  sateen  on  both 
sides  and  done  with  the  down  quilt  stitching,  and  guaranteed  as 
to  make  and  finish. 


DOMINION    COTTON  SHAREHOLDERS  MEET. 

At  the  annual  shareholders'  meeting  of  the  Dominion 
Cotton  Mills  Co.,  Ltd.,  in  Montreal  last  week,  A.  F.  Gault, 
president,  was  in  the  chair.  Among  others  present  were :  * 
Messrs.  David  Morrice,  R.  -Ii  Gault,  J.  O.  Villeneuve,  S.  H. 
Ewingand  C.  E.  Gault.  Among  the  shareholders  present  were: 
Messrs.  L.  H.  Archambault,  Thos.  B.  Brown,  J.  P.  Cleghorn, 
Charles  Garth,  Jas.  Jackson,  A.  C.  Leslie,  Bart.  McLennan.  D. 
Morrice,  Jr.,  W.  J.  Morrice,  J.  L.  Marler,  Ed.  Nield,  James 
Wilson,  Jr.  The  annual  report  presented  to  the  meeting  was 
a  satisfactory  one.  At  a  subsequent  meeting  of  the  directors 
the  old  Board  of  Officers  was  re-elected  as  follows  :  President, 
A.  F.  Gault  ;  vice-president,  Jacques  Grenier  ;  directors,  Messrs. 
R.  L.  Gault,  S.  H.  Ewing,  J.  O.  Villeneuve,  David  Morrice  and 
C.  E.  Gault. 
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Perrin's  Gloves 


PERRIN  FRERES  &  CIE. 

The   Clove  House  of   (aiWa 

7  Victoria  Square,  MONTREAL. 

FACTORY :  ,  BRANCHES : 

GRENOBLE,   FRANCE  I  Paris,  London,  New  York 


Peter  Schneider's 
Sons  &  Co. 

27  and  29  Victoria  Square 

MONTREAL 


And 


Always  on  Hand, 
A 
Fresh  Stock 


The  Best  Shades 

and 
The  Newest  Styles 


P.F.TBAOEMARK. 


WRITE    FOR    SAMPLES 

We  Carry  the  Largest  Stock  in  Canada 

Do   not  place  your   Fall    order   before  you  have  an 
opportunity   of    seeing    our   samples. 


185  and  187  Canal  Street,  NEW  YORK.  CITY. 


Upholstery  and 
Drapery  Goods 


IN    ALL   GRADES. 


Umbrellas  and 
Parasols 


& 


4> 


.6\s^  ^/ 


FACTORY : 

Corner  Yonge  and  Walton 


These  four  manufacturers  represented  in  Manitoba  and   British  Columbia  by  George 
A.  Campbell,   P.O.  Box  995,  Winnipeg  ;  P.O.  Box  466,  Victoria,  B.C. 
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Of  Importance  to  the  Retail 
Clothing  Trade 


WHEN  PLACING  YOUR  FALL    ORDERS 

SEE  THAT  YOUR  WHOLESALE  HOUSE 
IS  PUTTING  THE     .... 


New  Interlining 


Fibre  Chamois 


In  all  Coats,  Vests,  Overcoats,  Etc. 


It  will  cost  little  more,  and  you  can  get 
that  cost  three  times  over. 

It  is  light  and  durable,  and  will  improve 
the  appearance  of  anygarment  it  is  used  in. 

It  has  a  soft,  smooth  finish,   is  pliable 
and  not  bulky. 


IT  IS  WINDPROOF 


Which  means  that  a  light  cloth  coat  may  be  made  as 
warm  as  a  fur  one.  Cold  winds  cannot  penetrate,  and 
the  warmth  of  the  body  is  retained.  Think  this  Over  ; 
it  is  Of  Vital  importance.  Dampness  or  moisture 
does  not  affect  it,  or  lessen  .its  stiffening  qualities. 


It  will  Interest  Your  Customers 
Help  Sell  Goods,  and 

/llaKe    KetteT    UOOOS    tO    Jiell  Goods  or   Woollen    House— 10  yards  to 

piece,  64  inches  wide — 25  cts.  per  yard. 
How  much  will  that  add  to  the  cost  of  a  garment  ?     How  much  will  it  add  to  its  selling 

qualities  ?   Nothing:  like  having  something  better  than  your  competitors. 

The  following  houses  are  using  it  and  are  prepared  to  quote  prices 
on  lines  made  up  in  this  way: 


MONTREAL 


TORONTO 


H.  Shorey  &  Co. 
E.  A.  Small  &  Co. 
Doull  &  Gibson 
McKenna,  Thomson  &  Co. 
John  Martin,  Sons  &  Co. 


W.  R.  Johnston  &  Co. 
Lailey,  Watson  &  Co. 
Chalcraft,  Simpson  &  Co. 
E.  Boisseau  &  Co. 


HAMILTON 

The  W.  E.  Sanford  Mfg.  Co.,  Ltd. 
John  Calder  &  Co. 


Tl  8AMM-B0F  \f 

y  Chamois        K 


/P»lent«d 


jjj,  .89a    Tr*Se  ll«rk  !**■■■*.> 


freeze  Winis  Cancot  Penetrate 
Positive  Protection  from  Cold 


cJU 


Bfltta  ltd  chesper  than 

Haiictoth,  Cri.wHrs  Canvas,  etc. 


*  M  J*,  interlining  » O  ats,  Vests,  V 

if  Otweoats,  J  AtiwH'  Jackets,  C3oak%  «#\ 

I  C»pes,  et  -.  W 

*9  *U.nW  «MOi  AND  WCOLEN  HOUM»  V 

if  UMHtV  Wa'W  0HAKIOI8.  *\ 


Reliance  Brand 


Full  fashioned  Ribbed  Hose,  Plain  Hose,  Gents' 
Half-hose  in  Black  and  Colors,  Elastic  Over-hose, 
Ladies'  and  Children's  Mits.  Travelers  are  now 
on  the  road  with  samples.  Be  sure  you  see  these 
goods. 


:  MANUFACTURED  BY  :— 


WILLIAMS,  HURLBURT  CO. 

COLLINGWOOD,  -  -  -  ONT. 

Been  Making  Homespuns  28  Years 

^"^  -ST"  ~CP  r~\  ~D  T~^     TWEEDS   AND 

t_)    Ps.      M    l_J    r^f.   I    i      HOMESPUNS 

FOR    SPRING   AND   SUMMER 
HANDSOME       -       COOL       -       DURABLE 


Unexcelled 
for 


BICYCLE   SUITS 


And 


CLUB  UNIFORMS 


All  genuine    Oxford  bears  our  Trade   Mark  : 
every  web."  . 


"  Tape  woven  across  the   ends  of 


Oxford  Mfg.  Co. 


Oxford, 

N.  S. 


THOMAS  MEALEY  &  CO. 


J.    FRANK   RIEPERT 

162  ST    .1 A  M  EB  STREET 
Direct  Importer  WHIT ■■  MONTREAL 

Japanese  and 

Chinese  Silks 

AND  FANCY  GOODS. 


Branches  .... 
YOKOHAMA.  SHANGHAI. 


LYONS. 


w 


Head  Office 


ESTERN 


Incorporated 
1851. 


ASSURANCE 
COMPANY. 


FIRE 

AISD 

MARINE 


Capital  -  -  -  $2,000,000.00 
Toronto  Assets,  over  -  2,375,000.00 
Ont.  Annual  Income      2,200,000.00 


GEO.  A.  COX,  President.  J.  J.  KENNY.  Vice-President. 

C.  C.  FOSTER,  Secretary. 


MANUFACTURERS    OF 


Wadded  Carpet  Lining 


MEALEY  STAIR  PAD. 


AND 


STAIR  PADS 

HAMILTON, 

ONT. 

OPKICE  

U  Catharine  St,  North. 


4  Sackville  St.,  Piccadilly, 
London,  W., 

Late  21  Old  Bond  Street.  ENGLAND. 


CANADIAN 
OLORED 
OTTON  MILLS  CO. 


•  • 


CPRIISG 

189? 


Ginghams,  Zephyrs,  Flannelettes,  Dress 
Goods,  Skirtings,  Oxfords,  Cottonades, 
Awnings,  Tickings,  Etc.,  Etc 

:    NOW    READY    : 


See   Samples  ,n  Whole        Q.  MORRICE,  SONS  &  CO.  AGENTS 
sale  Houses.  Montreal  and  Toronto 


TO  CANADIANS 


^o 


Miles  &  Co. 


NEW    ADDRESS  .   .  . 


SPRING. 


-  1895  - 


SPRING. 


DO  YOU  .... 

Want  to  Lead  ? 

Then  do  not  fail  to  see  our  Samples 

BEFOEE    T"OTJ    ZB"0"ST_ 


Matthews,  Towers  &  Co. 

Wholesale  Men's  Furnishings  MONTREAL. 


John  Macdonald  &  Co. 

TO    THE    TRADE—-- 

"\  X  TE  cannot  state  in  the  space  of  an  advertisement  the  advantages  that  the  Trade 
V  V  secures  by  placing  their  orders  with  us,  especially  at  this  season  of  the  year, 
when  merchants  are  assorting  their  stocks  and  procuring  special  Novelties  for  the 
Summer  trade.  Two  of  our  buyers  have  just  returned  from  the  British  and  Conti- 
nental markets  and  three  of  them  are  at  present  in  those  markets.  This  enables  us 
to  keep  in  touch  with  the  latest  production  of  the  foreign  manufacturers.  We  are 
daily  receiving  shipments  from  these  centres,  keeping  our  stock  well  assorted  in  all  the 
leading  lines.  We  make  the  filling  of  letter  orders  a  specialty ;  every  order  is  filled 
promptly  and  forwarded  with  despatch.  We  buy  for  cash.  We  give  a  liberal  cash 
discount.  Our  terms  are  liberal.  We  give  courteous  and  prompt  attention  to 
visitors  in  our  warehouses.     We  are  the  Great  Assorting  House  of  the  Dominion. 


JOHN    MAGDONALD  &  CO 

WHOLESALE     IMPORTERS 

Dry    Goods,    Gents'    Furnishings,    Woollens,    and     Carpets. 

WELLINGTON  AND  FRONT    TflDflMTA  London  and     riipi  Akin 

STREETS  EAST  lUKUNIU  Manchester    tNULANU 

JOHN  MACDONALD  PAUL  CAMPBELL  JAS.  FRASER  MACDONALD 


"  Elysian  " 


i 


Nursing 
.  .  Vests 


Patentees  and  Sole  Manufacturers 


S.  Lennard  &  Sons 


HOSIERY  and  r\         rl  f\     t 

UISDERWEAR  UUnUQS,    Utlt, 

MANUFACTURERS  Established  1878. 

WHOLESALE    TRADE    ONLY 


J 


VI 


\ 


m 


• 


M 


\i-v-- 


' 


\ 


1' 


/ 


(?1 


MQKTREA1 


v .  * 


/  A/ 


Is  Your  Order 
Placed  *» 


"HEALTH  BRAND       UNDERWEAR? 

Every   line   is    excellent    value:      Quality,    Fit,   and 

Wear  are  GUARANTEED;    and  a  good  profit  can 
be  obtained 

MORE  THAN  THAT 

Your  Customers    ^ 

Want    it  as    last    year    it    gave    universal 

satisfaction.     We    create    the    demand,    and   see 
that  the  public  is  satisfied    with  the  goods. 

Write  us  for  samples  if  you  have  not  seen  them. 


THE  ^^ 

Montreal  Silk  Mills  Co. 


Limited 


MONTREAL 


•    Ml 


Established  1792 


sm 


& 


I<nox's  w 

Tailors'  Linen  Threads 


ARE- 


UNEQUALLED 


FOR 


. .  Evenness  and  Strength  . . 

IIS  USE  FOR  THE  £ 

PAST  100  YEARS 

Best  Tailors 
o  Throughout  the  World 


iE«* 


N&    I/MAvC     AND  TAKE 

NO  OTHER 


KNOX'S 


Do  you  import  from  EUROPE  ? 

If  you  do  you  ought 
to  know 

pin  &  scon 

THE   "PIONEER"   SHIPPING  AGENTS 

FOR 

CHEAP  FREIGHTS 

CHEAP  INSURANCES 

CHEAP  SHIPPING  CHARCES 

And  the  Best  of  Attention. 


We  Do  Everything  to  Please  Our  Clients. 


OFFICES  : 


LONDON 

Chief  : 

23  Cannon  St.,  E.C. 
West  End  : 

25  Regent  St.,  S.W. 


LIVERPOOL 

7  South  John  St. 


PARIS 

7  Rue  Scribe. 


NEW  YORK 

39  Broadway. 
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! 
The  Taylor  Safe    f 

is  built  for  use.  I 


It  will  preserve  its 
contents  through 
any  fire. 
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VICTORIA  COS  THREAD 


SOMETHING     NEW     FOR 


CROCHETING,  KNITTING,  EMBROIDERING 


And  all  kinds  of  Fancy  Work. 


200  YD.  SPOOL.    10 
SPOOLS  IN  BOX. 

The  "  Victoria  Crochet  Thread 
must    not    I 
cotton,   as  it  is  the    very   Latest 

Improved  Thread  for  all  kinds 

of  hand    work.      Ladies     find    from 

its  peculiar  twist  that  ii 

silky  to  work,  and  will  not  kink  or 

One  trial  will  convince  ail  expert 
crocheters  that  work  made  from  this 
thread  canm 

other  similar  material.     The  num- 
bers will  always  be  found  the  sai 

i   with  the 
Thread  "  ca 
easily  matched. 

Ombres  and  Solid  Colors^ 
20  and  40. 

White,  Cream  and  Ecru.  20 
to  80. 


VICTORIA  CROCHET  THREAD   CO. 

Sold  by  all  Jobl 


ROBERT  HENDERSON  &  CO. 

323   St.  James   Street. 
Sole  Agents  for  Canada.  .       .       .       /MONTREAL 
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Lister  &  Co. 


Limited 


32  Inch  Black  Silk  Velvet 

For  Short  Capes. 

18  Inch  Black  and  Colored  Silk 
Millinery  and  Dress  Velvets 

NONE  TO  EQUAL. 


To  be  obtained  from  leading  wholesale 
houses  in  Canada. 


Manningham 
Mills 


BRADFORD 

Eng. 


THE 


C.  Turnbull  Co. 


Established 

1859 


^    GALT, 


(limited.) 


MANUFACTURERS    OF    ALL    KINDS    UK 


Full-Fashioned  Underwear,  Ladies' 
and  Children's  Combination  Suits,  Men's 
Shirts  and  Drawers,  Jersey  Ribbed  Per- 
fect Fitting  Ladies'  Vests,  Drawers,  and 
Equestriennes,  Ladies'  and  Children's 
Anti  Grippe  Bands.  Sweaters,  Striped 
Shirts  and  Knickers. 


WE  GUARANTEE  SATISFACTION  AND  PERFECT  FIT. 


TORONTO  OFFICE  : 

GOULDIING  &  CO. 

27  Wellington  Street  East. 


Pewny's 
Kid . . 
Gloves 


We  have  just  received  and  can 
ship  for  immediate  use  a  full 
assortment  of  our 


4  Button,  Ladies',  at  $5.00 

In  Tans  and  Blacks. 

5  Hooks,  Ladies',  at  7.25 
7  Hooks,  Ladies',  at  T.SO 


Also  a  full  range  of  white  goods  in 
Kid  and  Chamois  from  $7  upwards. 


Canadian  Agency  : 

Emil  Pewny  &  Co.,  Montreal. 


THE- 


Puritns  c°mfor™ble 


0 


(  Trade  Mark  registered  l>y  the  Alaska  Feather  and  Down  Co.) 


A  FEW  POINTS  TO  NOTE 


1.  Fancy  Stitching.  2.  High-class  Finish.  3.  Tag,  carrying  the 
manufacturers'  guarantee,  sewed  into  each  quilt.  4.  The  filling 
is  one,  two,  three  or  four  layers  of  "Crescent  Batting,"  specially 
prepared    for   this    quilt    and    guaranteed    to    be    absolutely    pure. 

5.  Tasty    covering    in     best    American    Sateen,    also    Sateen    back. 

6.  Low  Price.     This  comfort  can   be  retailed  for  $2.25. 


Ask   your   Jobber  for   the   Puritas. 
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I  CALDECOTT,  BURTON  &  SPENCE  f 

J  Summer  Sorting  Trade 

t       — 


Our  stock  will  be  kept  complete  in  all  departments, 

and  we  offer  special  lines  in 

JOUR  FAMOUS 
Parasols,  riuslins 


German  Silk  Finished  Henriettas 
Trimmings,  Etc. 


Wash  Dress  Goods 
Laces,  Embroideries 


We  keep  assorted  in  all  numbers  all 
the  year  round. 

Our  Serges  in  all  Widths 


Are  great  business  builders  and  strengthen 
trade  in  Dress  Materials. 


ORDERS   CAREFULLY  FILLED 


$ 

%   Caldecott,  Burton  &  Spence  -  Toronto  $ 


W.  R.  Brock  &  Co. 

PREPARATION    FOR    THIS    MONTH    AND    JULY. 


For  Hot  Weather  For  Fall  Trade 

j 

Prints,     Muslins,     Laces,      \  Travelers    now   on    the    road 

Parasols,  Underwear,  Halifax    i  with    ful1  lines  of  SamPles-    Dress 

Suitings,    Bicycle   Uniforms,    j  Goods-  Woolens>  Canadian  Staples, 

Hair      Cloth,    '    and       Tailors'      !  Tailors' Supplies,  in  such  variety  as  to 

T    • •     _  lead  thetrade  of  the  Dominion. 

1  nmmings. 

ORDER    BY    LETTER    AND    YOU   WILL  HAVE    PROMPT   RETURNS. 


W.  R.  Brock  &  Co.    -     -     Toronto. 


The  Standard  and  only  Paper  that  Reaches  your 
Possible  Buyer  Direct. 


Circulating   throughout   every   Province   of  the    Dominion. 


Vol.  V. 


MONTREAL  AND  TORONTO,  JUNE,   1895. 


No.  6. 


THE  MacLEAN  PUBLISHING  CO.,  Ltd. 
Trade   Journal    Publishers, 

and 

Fine   Magazine   Printers. 

MONTREAL,    -  -  -      146  St.  James  St. 

TORONTO.  26  Front  St.  West. 

LONDON.  ENG.,     -  -     Canadian  Government  Offices, 

R.  Hargreaves.  17  Victoria  St.,  London,  S.W. 

JOHN  CAMERON,  General  Subscription  Agent. 


J.  B.  MacLEAN, 

President. 


Subscription,  $2.00. 


HUGH  C.  MacLEAN, 

Sec.-Treas. 


Published  the 

First  of  Each  Month 


THE     RISE     IN     VALUES. 

VALUES  are  undoubtedly  rising.  Up  to  date  they  have 
been  very  low,  too  low  to  bring  satisfaction  to  any  class  of 
the  community.  Not  only  is  this  true  of  Canada,  but  it  is  true 
of  the  United  States  and  of  Europe. 

From  Europe  comes  news  of  advances.  Ribbons  are  much 
higher.  Worsted  and  other  Bradford  woolens  are  held  at 
higher  prices.  Low  priced  French  dress  goods  are  almost 
unprocurable.  Better  grades  of  French  and  German  dress 
goods  are  very  firm  and  the  mills  are  busy.  Egyptian  cotton 
yarns  have  gone  away  up,  and  the  finer  classes  of  ginghams, 
zephyrs,  crepons,  etc.,  have  followed  suit.  The  raw  material 
used  in  linen  goods  is  higher  and  linens  are  stiffening. 

Prices  in  European  markets  have  not  advanced  very  much, 
but  manufacturers  are  less  anxious  to  secure  orders,  and  when 
present  stocks  are  cleaned  up,  prices  will  change.  This  stiff- 
ness is  due  to  an  increased  demand  from  all  countries,  especially 
from  the  United  States. 

In  Canada,  prices  are  also  on  the  up  grade.  Raw  cotton  is 
higher  and  one  or  two  advances  in  manufactured  cottons  have 
been  reported.  Wool  is  higher,  farmers  receiving  about  three 
cents  per  pound  more  than  last  year.  Woolen  yarns  have  been 
advanced  and  so  have  some  lines  of  woolen  goods.  Besides 
these  advances,  the  mills  are  reported  very  busy.  Cotton 
hosiery  manufacturers  are  full  of  orders  and  no  orders  placed 
now  can  be  filled  until  July. 

With  the  above  circumstances  in  mind  it    can  easily  be  seen 


that  a  freedom  in  ordering  will  not  necessarily  be  venturesome. 
Cotton  and  woolen  goods  can  go  no  lower — in  fact,  are  apt  to 
go  higher.  All-wool  carpets  are  about  one-third  less  in  price 
than  they  were  three  years  ago  and  the  bottom  has  been 
touched.  The  same  may  be  said  of  cottons,  woolen  underwear, 
flannels  and  tweeds. 


PROSPECTS     FOR     FALL. 

WHILE  retail  merchants  are  hustling  summer  goods  and 
selling  light-weight  fabrics,  manufacturers  and  whole- 
salers are  busy  with  heavy-weight  goods.  Retailers  are  also 
turning  their  attention  to  fall  samples,  although  not  so  fully  as 
travelers  would  like. 


The  omnipresent  question  is  : 
Fall  trade  ?  " 


What  are  the  prospects  for 


There  are  many  hopeful  signs.  The  price  of  wheat  is  stead- 
ily advancing,  and  although  the  present  stocks  in  Canada  are 
very  small,  the  advance  is  having  a  stimulating  effect.  When 
the  new  crop  is  ready,  a  better  price  than  last  year  will  undoubt- 
edly be  realized  and  this  will  affect  trade  mightily.  Should  the 
advanced  price  of  wheat  be  maintained,  retail  business  should 
be  ten  per  cent,  better  in  the  fall  of  1895  than  in  the  fall  of 
1894. 

But  a  higher  price  for  wheat  is  not  the  only  encouraging 
sign.  The  price  of  horses  is  advancing,  beef  and  pork  are 
bringing  more  money,  and  the  producer  is  getting  more  for  his 
wool.  Hides  are  up  in  price  again.  In  short,  nearly  all  the 
staple  products  of  the  Canadian  farm — and  Canada  is  essential- 
ly a  nation  of  farmers — bring  better  prices  now  than  they  did  a 
year  ago,  and  future  prospects  are  good. 

Bank  discounts  have  increased  over  $4,000,000  in  April, 
showing  that  increased  trade  is  already  obtaining  to  a  noticeable 
degree.  The  April  imports  increased  three-quarters  of  a  million 
over  April,  1894,  while  the  exports  increased  a  million.  If  the 
fall  in  prices  be  considered,  it  can  be  seen  that  imports  increas- 
ed over  10  per  cent,  and  exports  over  25  per  cent. 

Everywhere  the  markets  are  reported  stiffer  and  prospects 
bright.  With  these  facts  in  mind  retailers  can  afford  to  prepare 
for  a  heavier  trade.  While  overloading  must  be  avoided  at  all 
costs,  yet  when  the  prospects  are  good  adequate  preparation 
must  be  made  in  order  to  take  advantage  of  the  increased  op- 
portunities for  sales.  When  business  is  on  the  upward  turn, 
dealers  can  afford  to  be  more  venturesome. 
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THE     PRICE     OF    RAW    COTTON. 

SLNCE  the  middle  of  March  there  has  been  a  steady  appre- 
ciation in  the  price  of  raw  cotton  Since  March  5th  prices 
have  advanced  from  5^3  to  6  13-16  cents  per  pound,  or  an  in- 
crease of  21  per  cent.  This  advance  was  noted  in  our  last 
number,  and  has  since  been  well  maintained. 

The  following  quotations  show  the  course  of  prices  during 
the  past  year,  values  now  being  nearly  equal  to  those  of  a  year 
ago  : 

NEW    YORK    QUOTATIONS. 

June,  15,  1894 7  5-16  to  7  9  16    cents. 

Nov.  26      "      6  to  d% 

March  5,  1895 SSA  to  S7A 

April  6        "      6fi  to  6^  " 

"     18     "     6}i  to  y/s 

"     27     "      615-16  to  7316       " 

May     4       "      6  13-16  to  7  1-16       " 

"  13     "    63A         ^       7 

"15        "      6  13-16       to  7  1-16  .     " 

From  March  1st,  1894,  to  March  1st,  1895,  there  was  a  de- 
cline of  25  per  cent.,  while  on  the  latter  date  there  were  400,- 
000  bales  more  in  stock  than  on  the  former.  Hence,  the  shorts 
felt  perfectly  safe. 

But  cotton  had  touched  its  lowest  notch  since  1848,  and 
cotton  growers  were  producing  at  a  loss,  the  net  amount  re- 
ceived by  a  Southern  grower  being  about  4c.  Right  at  this 
point  came  an  increased  demand  from  the  mills  at  home  and 
abroad,  and  a  report  of  an  increased  acreage.  The  bulls  im- 
mediately got  in  their  work  and  prices  were  driven  up  to  an 
average  of  7  cents.  Brighter  prospects  in  Liverpool  and  Man- 
chester aided  this  advance. 

On  May  15th  the  market  was  weakening  slightly,  but  Neill's 
Circular  struck  the  New  York  market,  showed  a  decrease  in 
acreage,  a  decrease  in  the  use  of  fertilizers,  a  backwardness  of 
spring  planting  conditions  and  an  improving  trade  everywhere. 
This  strengthened  the  market  again. 

The  estimated  crop  this  year  is  7,500,000  bales,  and  this 
would  put  the  visible  supply  of  cotton  by  October,  1896,  with 
a  consumption  equal  to  last  year,  at  500,000  bales. 

The  present  prices  will  be  maintained  unless  more  favorable 
crop  reports  make  their  appearance. 


THE    ADVANCE     IN     COTTONS. 

In  our  last  issue  we  recorded  an  advance  in  sheetings. 
Since  then  one  line  of  low  grade  grey  cottons  has  been  ad- 
vanced 9  per  cent,  and  another  5  per  cent.  On  June  1st,  A 
B.  shirting,  as  sold  by  D.  Morrice,  Sons  &  Co.,  was  advanced  6 
per  cent.  These  are  said  to  be  but  the  precursors  of  advances 
all  along  the  line.  This  is  plausible,  considering  the  advance  in 
raw  cotton  and  the  lowness  of  the  prices  of  manufactured  goods, 
as  compared  with  January,  1894. 

The  mills  outside  the  combine  have,  it  is  claimed,  been 
selling  lately  at  10  to  15  per  cent,  below  regular  prices  to  un- 
load. But  they  have  stopped  this,  and  are  again  well  filled  with 
orders  at  regular  prices.  Wholesalers  who  have  been  selling  on 
the  basis  of  the  old  prices  will  thus  be  forced  to  make  a  10  per 
cent,  advance  as  soon  as  present  stocks  are  exhausted. 

Colored  cottons  do  not  follow  the  market  so  closely  as  greys 
and  white,  and  prices  are  not  so  firm  as  in  the  latter,  but  still  no 
weakness  is  exhibited. 

The  trade  was  much  taken  aback  on  reading  a  recent 
announcement  in  the  daily   press   of  the  meeting  of  the  Cotton 


Company  in  which  it  was  stated  that  prices  were  likely  to  be 
lower  than  ever.  This  was  specially  hard  on  those  houses  that 
had  been  pushing  cottons  on  the  strength  of  an  advance.  Mr. 
Gault  was  blamed  for  giving  publicity  to  these  statements,  but 
he  explains  that  he  did  not  mean  that  prices  would  be  any 
lower  just  now,  but  that  owing  to  the  improved  machinery  they 
had  put  in  they  were  able  to  reduce  the  cost  of  manufacture. 

The  Montreal  Cotton  Company  have  made  no  change  in 
any  of  their  lines  but  one,  a  dress  canvass,  which  they  have  ad- 
vanced slightly.  At  present,  they  are  working  on  old  stock,  but 
as  soon  as  they  have  to  go  on  the  market  to  buy,  they  will  have 
to  pay  more  for  raw  material  and  will  consequently  have  to  ask 
higher  figures  for  the  manufactured  product. 


STOCKS     REMAIN     LOW. 

The  Canadian  cotton   stocks  declined  last  November,  and 
have  remained  low  : 

November  ist,  1894. 

Bid.  Asked  Last  Salts. 

Colored  Cotton  Co 60  70  

Dominion  Cotton  Co tc8  114  

Montreal  Cotton  Co 126  130  

November  24TH,   1894. 

Colored  Cotton  Co      55  60  

Dominion  Cotton  Co  91%  96  

Montreal  Cotton  Co       120  127}^  


March  5TH,   iE 


Colored  Cotton  Co 
Dominion  Cotton  Co 
Montreal  Cotton  Co   . 


40  45  43 

80  92  91 

Il8^  I22J4  Il8 


May  28th,  1895. 

Colored  Cotton  Co 50  60  57 

Dominion  Cotton  Co  95  102  ioo'i 

Montreal  Cotton  Co 122}^  130  127 

The  Montreal  Cotton  Company  has  recovered  more  than 
either  of  the  other  two,  while  the  Colored  Cotton  Company's 
stock  has  gone  steadily  down,  up  to  a  very  short  time  ago,  and 
even  now  is  very  low. 


MILLINERY    INFORMATION. 

Many  congratulations  have  been  showered  on  The  Review 
for  its  splendid  articles  on  spring  millinery.  During  the  past 
four  months  special  attention  has  been  given  to  this  depart- 
ment of  the  paper  and  the  efforts  have  been  appreciated. 

Last  month  a  lady  artist  was  engaged  to  help  in  this  and  the 
cloak  department,  and  her  drawings  from  the  hats  and  cloaks 
shown  by  Canadian  jobbers  and  manufacturers  were  very  in- 
structive, as  were  her  descriptions. 

Millinery  and  cloak  dealers  may  rely  on  The  Review  for 
the  latest  and  best  information  concerning  these  two  classes  of 
goods.  Original  illustrations  and  reliable  information  will 
always  be  forthcoming  for  each  season's  trade. 


DEPARTURE     IN     COVERS. 

Appearance  is  a  great  feature  in  many  ways.  A  mans 
appearance  tells  in  the  success  of  his  business  if  it  betokens 
carefulness,  thoughtfulness  and  shrewdness.  A  woman's  ap- 
pearance, to  a  very  great  extent,  makes  her  life  happy  or  un- 
happy, a  success  or  a  failure. 

Especially  in  the  printing  and  publishing  trades,  says 
Printer  and  Publisher,  is  appearance  important.  The  publishers 
of  The  Dry  Goods  Review,  a  monthly  trade  journal  issued  by 
the  MacLean  Publishing  Co.,  Montreal  and  Toronto,  seem  to 
recognize  this  and  are  now  putting  a  new  design  in  colors 
on  every  issue  of  their  journal.     The  "  Spring  Trade  Number," 
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published  on  March  ist,  was  embellished  with  a  cover  of  unique 
design,  being  an  owl  dressed  in  a  new  spring  suit,  lithographed 
in  five  colors.  The  April  issue  sent  out  in  Easter  week  was  a 
two-colored  design  of  Easter  lilies  by  A.  H.  Howard,  R.C.A. 
This  was  simply  printed. 

The  publishers  undoubtedly  know  what  they  are  about  and 
are  not  "paying  too  much  for  their  whistle."  That  they  find 
such  enterprise  profitable  is  a  sure  sign  that  the  business 
public  appreciate  that  which  has  a  splendid  and  attractive 
appearance. 


PEDLARS     IN     MONTREAL. 

THE  Retail  Dry  Goods  Association  of  Montreal  are  making 
a  strenuous  fight  against  the  pedlars.  These  gentry 
have  been  operating  in  Montreal  extensively,  not  only 
taking  away  legitimate  business  from  the  regular  trade,  and 
being  allowed  to  do  so  under  lower  licence  fees  than  the  by- 
law provides  for,  but  have  in  some  cases  pressed  goods  upon  an 
innocent  purchaser  under  a  weekly  payment  system.  The  dry 
goods  merchants  have  gone  to  work  with  a  will  to  expose  all 
these  abuses.  At  the  last  meeting  of  their  association  a  sub- 
committee was  appointed  to  deal  with  the  matter,  and  the 
action  of  this  committee  forms  an  example  to  other  merchants 
to  do  thoroughly  what  they  undertake  to  do.  They  found,  first, 
that  the  civic  authorities  were  systematically  winking  at  infrac 
tions  of  the  pedlars'  by-law.  Instead  of  licence  fees  of  $40, 
$60  and  $100,  as  provided  by  law,  the  pedlars  were  allowed  to 
get  off  with  $10,  $15  and  $25  fees.  The  committee  requested 
Aid.  Beausoliel  to  bring  the  matter  up  in  Council.  This  was 
done,  and  the  Police  Committee  requested  to  look  into  the 
complaint.  The  merchants  are  also  keeping  the  police  up  to 
their  duties  by  personal  effort.  Last  year  Montreal  had  202  of 
these  pedlars  at  work.  They  are  mostly  outsiders,  some  of 
them  being  foreigners,  who  come  into  the  city  tor  the  busy  sea- 
son, are  in  no  sense  regular  citizens  who  pay  taxes,  and  contri- 
bute nothing  to  the  common  purse.  By  not  enforcing  the  fee 
by-law,  the  city  lost  $20,000  the  last  two  years.  The  retailers 
looked  up  the  addresses  of  some  of  these  registered  pedlars, 
and  found  that,  in  one  case,  five  or  six  were  occupying  a  single 
room,  thus  proving  them  to  be  mere  "  transients  "  moving  in 
during  the  busy  season  to  exploit  the  city.  The  pedlar  often 
calls  at  the  houses  of  the  industrial  classes,  and,  in  the  absence 
of  the  husband,  induces  the  wife  to  buy  goods  which  are  not 
needed,  and  could  be  got  better  at  the  regular  stores.  The  re- 
tailers are  not  going  to  drop  their  campaign  until  the  present 
conditions  are  thoroughly  reformed. 


THEY    ARE     MIXED. 


Some  time  ago  a  small  wholesaler  dropped  into  this  office 
and  asked  to  have  his  paper  stopped  and  his  advertisement 
removed,  because  The  Review,  as  he  said,  was  published  in 
the  interests  of  the  retailers  and  was  antagonistic  to  the  whole- 
salers. 

One  of   the  canvassers  for  this   journal  sends  us  in  a  report 

as  follows  :     "  I  wish  to  mention  my  interview  with  Mr.  ■ 

(a  leading  retailer  in  an  Eastern  Ontario  town).  Last  fall  he  was 
enthusiastic  in  his  praises  of  the  D.G.R.,  and  wrote  an  article 
which  I  sent  to  the  office  for  insertion.  Now,  he  has  nothing 
bad  enough  to  say  and  wants  the  journal  stopped.      The  cause 


is  an  article  on  the  syndicate.  He  says  the  D.G.R.  is  inspired 
by  the  wholesale  merchants  and  writes  against  the  interests  of 
the  retailers." 

The  Dry  Goods  Review  is  published  in  the  interests  of  both 
wholesalers  and  retailers,  and  not  of  either  class.  It  trusts 
that  its  fearlessness  and  independence  will  win  it  many  friends 
in  the  future,  as  it  has  done  in  the  past. 


UNITED    STATES     FIGURES    STILL     INACCURATE. 

The  United  States  official  figures  have  always  been  faulty  in 
recording  the  amount  of  goods  exported  by  the  republic  to 
Canada.  The  Washington  statisticians,  to  remedy  this,  used  to 
copy  our  trade  and  navigation  returns  giving  Canadian  imports 
from  the  States,  thus  admitting  their  superior  accuracy.  Our 
figures  always  showed  Canada  to  be  an  immensely  better  cus- 
tomer of  the  States  than  their  own  figures  admitted.  Two 
years  ago  Congress  passed  a  law  compelling  the  register  of  ship- 
ments by  rail  to  Canada,  hitherto  neglected. 

The  latest  Washington  returns  covering  the  fiscal  year  1894 
show  an  increase  of  $14,000,000  in  exports  to  Canada  over 
1893.  The  new  law  is  thus  proving  partly  satisfactory,  but  not 
wholly,  because  the  American  figures  are  still  $6,000,000  short 
of  the  Canadian  record  for  the  same  period.  Canada,  therefore, 
does  not  get  credit  for  the  whole  of  her  purchases  from  Uncle 
Sam,  and  Hon.  George  Brown  found  in  1874,  when  he  tried  to 
get  Congress  to  accept  his  reciprocity  treaty,  that  the  Americans 
were  utterly  ignorant  of  the  value  to  them  of  the  Canadian 
market. — The  Canadian  Grocer. 


AGAINST     DEPARTMENT    STORES. 

The  London  (Eng.)  Sun  complains  that  while  the  great 
Army  and  Navy  stores  in  London  pay  an  immense  dividend  to 
the  stockholders,  the  employes  are  not  fairly  treated. 

The  Sun  says:  "This  huge  establishment  is  honeycombed 
with  discontent ;  the  big  dividends  are  being  earned  by  gross 
injustice  to  a  large  section  of  the  employes,  and  the  men  are 
being  degraded  by  a  system  of  military  discipline  which  is  as 
needless  and  useless  as  it  is  merciless." 

The  grievances  are  summed  up  under  the  following  five 
headings:  (1)  Promiscuous  searching  of  employes  ;  (2)  espion- 
age indoors  and  "shadowing"  out;  (3)  summary  dismissal 
without  reason  assigned  ;  (4)  reduction  of  wages  of  old  em- 
ployes; (5)  administration  of  the  provident  fund. 


A    SIGN    OF    A    BOOM. 

A  leading  Ontario  scalemaker  says  that  in  Western  Canada, 
fifty  new  wheat  elevators  will  be  built  this  season.  The  scale- 
makers  are  interested  in  such  buildings,  because  scales  have  to 
be  supplied  to  each. 

This  is  a  sign  of  the  boom  which  Canada  will  experience  this 
year.  With  wheat  at  a  dollar  a  bushel  and  everything  else  in 
agricultural  produce  advancing  in  sympathy,  much  better  times 
may  be  expected. 


YES,     IT    WILL. 


Alfred  Taylor,  of  London,  wants  to  know  If  a  window  entirely 
of  clothing  will  be  eligible  for  the  Window  Dressing  Competition 
that  closes  August  Ist.  Of  course  it  will.  But  one  window 
wins  no  prize.     It  takes  a  collection  of  three  to  do  that. 


THE 
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JEWS  AS  MERCHANTS. 

Messrs.    ["he  MacLean    Publishing  Co. 

Dear  Sirs,  There  are  a  number  of  good  trade  papers  or 
journals;  published  in  Canada,  but  only  one  that  can  rightly 
claim  to  represent  its  dry  goods  interests  and  that  is  The 
Review.  There  is  millions  of  dollars  invested  in  the  dry  goods 
business  of  the  Dominion,  and  among  those  engaged  in  it  are 
thousands  of  the  brainiest,  ablest  men  in  our  country.  You  will 
find  these  same  men  in  the  Councils  of  our  Boards  of  Trade,  on 
our  bank  directorates,  in  all  corporations  and  councils  where 
ability,  capacity,  power  and  talent  are  needed.  Think,  then,  for 
a  moment,  what  the  journal  should  be  that  claims  to  represent 
these  men  and  their  interests  before  the  public.  It  must  be 
edited  by  competent,  learned  men,  who  will  allow  nothing  to 
appear  upon  its  pages  that  would  malign  or  defame  anyone.  It 
must  be  published  conscientiously,  honorably,  and  command 
the  respect  and  esteem  of  all. 

I  have  taken  great  interest  in  The  Review  at  all  times,  and 
have  derived  pleasure  in  watching  its  steady  improvement  and 
ever-increasing  claim  to  be  classed  as  the  representative  dry 
goods  paper.  Judge,  then,  of  my  regret  on  reading  the  article  in 
your  April  issue  under  the  heading  of  "  Jews  as  Merchants."  It 
was  so  unjust,  so  false,  so  unlike  The  Review,  that  I  was  at  a 
loss  to  know  how  you  ever  allowed  anything  so  scurrilous  to  find 
a  place  in  its  columns. 

From  your  editorial  in  May  issue,  under  the  same  heading, 
I  now  know  that  the  first  intimation  you  had  of  such  an  article 
having  been  written  was  after  its  publication.  Your  explanation 
that  it  was  published  without  your  knowledge  or  consent  and 
si mply  expressed  the  opinion  of  a  "  gentleman  of  standing  in 
the  trade  "  frees  you  personally  from  any  blame.  There  can  be 
but  one  opinion  of  the  man  who  would  malign  a  race  by  class- 
ing them  as  the  "opposite  of  honest"  because  of  some  trifling 
losses  he  has  made  in  his  business.  I  would  like  to  introduce 
him  to  some  of  the  Jews  we  have  in  Montreal,  men  whose  word 
is  their  bond,  who  would  not  utter  a  falsehood,  be  guilty  of  a 
wrong  action,  do  a  mean  thing,  or  allow  the  thought  of  wrong 
doing  to  remain  one  moment  in  their  minds. 

No  other  defence  of  the  Jewish  race  is  necessary  than  that 
made  by  Geo.  R.  Wendling,  when,  speaking  of  what  the  world 
owes  to  the  Jews  and  to  their  honesty,  he  said  : 

"There  is  not  a  drop  of  Jewish  blood  in  my  veins  ;  I  am  not 
connected  with  the  Jews  by  the  marriage  of  any  near  or  distant 
kinsman  ;  I  owe  no  Jew  a  dollar,  and  no  Jew  owes  me.  I 
speak  from  the  vantage  ground  of  absolute  independence. 

It  is  a  splendid  race;  splendid  in  their  patience,  in  their 
love  for  one  another,  in  their  endurance,  in  their  sagacity  and 
temperate  habits,  and  splendid  in  their  inflexible  adherence  to 
their  Mosaic  ideals. 

Do  you  want  an  aristocracy  of  blood  and  birth  ?  The  Jews 
are  the  purest  blooded  people  and  have  the  best  established 
descent  in  the  world.  Not  Mirabeau  in  the  French  convention, 
nor  Patrick  Henry  in  the  House  of  Burgesses,  nor  "Sam." 
Adams  in  the  old  Colonial  days,  ever  said  a  more  thrilling  thing 


than  Disraeli  said  in  the  English  House  of  Commons,  in  reply 
to  the  charge  that  he  was  a  Jew :  "  Yes,  I  am  a  Jew  !  When 
the  ancestors  of  the  honorable  gentlemen  were  brutal  savages  in 
an  unknown  island,  mine  were  priests  in  the  Temple!" 

Do  you  seek  an  aristocracy  of  talent  ?  The  great  church 
historian,  Neander,  was  a  Jew  ;  Napoleon's  marshals,  Soult  and 
Massena,  were  Jews  ;  the  brilliant  and  cynical  Heine  was  a  Jew, 
and — but  the  world's  roll  of  great  soldiers,  authors,  musicians, 
painters,  poets,  philosophers  and  financiers  contain  more 
Hebrew  names  than  I-  could  recite  in  many  hours.  Are  you  * 
looking  for  an  aristocracy  of  wealth?  The  combined  financial 
power  of  the  Jews  in  Europe  can  prevent  the  floating  of  almost 
any  national  loan  that  may  be  put  upon  the  markets  of  the 
world  ! 

It  is  a  spurious,  false  Christianity  that  hates  Jews.  The 
mystery  of  the  Incarnation  found  expression  in  the  flesh  and 
blood  of  a  Jew,  and  therefore,  in  a  sense,  we  worship  a  Jew. 

We  got  our  ten  commandments — the  very  foundation  of  our 
civilization — through  the  Jews.  We  sing  Jewish  psalms,  are 
uplifted  by  the  passion  and  the  poetry  of  Jewish  prophets,  and 
rely  on  Jewish  biographies  for  the  only  history  we  have  of 
Christ.  We  get  our  Pauline  theology  from  a  Jew,  and  we  catch 
our  clearest  glimpses  of  the  next  world  through  the  sublime 
apocalyptic  vision  of  a  Jew.  Then,  forsooth,  we  Christians  turn 
about  and  sneer  at  the  Jews. 

I  have  conversed  with  teachers  of  philosophy  who  spoke 
slightingly  of  the  Jews,  and  yet  were  teaching  with  enthusiasm 
ideas  which  they  had  absorbed  from  Miamonides  and  Spinoza, 
the  two  greatest  philosophers,  omitting  Kent,  since  Plato's  day 
— both  of  them  Jews. 

I  have  heard  musicians  denounce  Jews  and  then  spend 
days  and  nights  trying  to  interpret  the  beauties  of  Rossini, 
Meyerbeer  and  Mendelssohn — all  Jews. 

Aspiring  politicians,  when  beyond  the  reach  of  the  reporter's 
pencil,  sneer  at  Jews,  and  yet  it  was  a  Jew  who  made  England's 
Queen  Empress  of  India. 

The  brainiest  man  in  the  Southern  States  Confederacy  was 
Judah  P.  Benjamin,  a  Jew. 

That  you  never  see  a  Jew  tramp  or  a  Jew  drunkard  is  a 
proverb  ;  that  you  never  meet  a  Jew  beggar  is  a  commonplace, 
and  it  is  a  statistical  fact  that  there  are  relatively  fewer  inmates 
of  our  hospitals,  gaols  and  workhouses  furnished  by  the  Jews 
than  any  other  race  contributes. 

Convert  the  Jews  !  Let  us  first  convert  our  modern 
Christians  to  genuine  Christianity.  Suppress  the  Jews  .'  A 
score  of  Russian  Czars  cannot  do  it.  Every  people  on  earth 
have  tried  it  and  failed.  They  have  outlived  the  Tudors  and 
the  Plantagenets,  the  Romanoffs,  the  tyranny  of  Spain,  the 
dynasties  of  France,  Charlemagne,  Constantine,  the  Caesars, 
the  Babylonian  Kings  and  the  Egyptian  Pharaohs. 

It  was  God's  own  race  for  four  thousand  years,  and  the 
awful  persecution  it  has  survived  for  two  thousand  more 
stamps  it  as  a  race  still  bearing  some  mysterious  relation  to  the 
plans  of  the  Eternal. 

The  beauty  and  fidelity  of  the  Jewish  women  command  my 
homage,  and  among  wealthy  and  educated  Jews  the  exquisite 
refinement  of  Jewesses,  their  culture  and  high  breeding,  blended 
with  a  sort  of  Oriental  grace  and  dignity  put  them  among  the 
most  charming  women  in  the  world. 

But  the  Tew  is  tricky  !  Is  he?  Were  you  ever  taken  in  by 
a  Methodist  class  leader  on  a  real  estate  trade  ?     Did  you  ever 
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get  into  close  quarters  with  a  Presbyterian  speculator  ?  Did 
you  ever  buy  mining  stock  on  the  representations  of  an  Episco- 
palian broker?  Did  you  ever  take  a  man's  word  any  quicker 
because  he  was  a  Baptist  or  a  Roman  Catholic? 

The  belief  that  the  Jew  is  more  dishonest  than  the  Gentile 
is  one-half  nonsense  and  the  other  half  prejudice  and  false- 
hood. This  anti-Jewish  feeling  is  un-Christian  and  inhuman. 
No  man  can  share  it  who  believes  in  the  universal  brotherhood 
of  man.     It  is  bom  of  the  devil  and  is  detestable. 

Yours  truly, 

a  Gentile. 


THE    INSOLVENCY     BILL. 

F'OR  some  years  Canadian  merchants  have  been  trying  to 
secure  a  National  Insolvency  Law  which  would  regulate 
assignments  and  bankruptcies  in  all  the  provinces  according  to 
one  law  instead  of  seven,  as  at  present. 

At  the  session  of  the  Dominion  Parliament  of  1894,  a  bill 
was  introduced,  but  although  it  made  much  progress  in  com- 
mittee it  was  dropped.  The  tariff  question  was  the  important 
topic  and  the  Insolvency  Bill  was  crowded  out.  However,  Sir 
John  Thompson,  the  then  Premier,  gave  the  Boards  of  Trade  a 
solemn  assurance  that  it  would  be  introduced  in  the  session  of 
1895. 

The  session  of  1895  has  arrived,  and  although  Sir  John 
Thompson  has  passed  away  to  a  world  where  insolvencies  are 
unknown,  his  colleagues  have  kept  his  word  for  him  and  have 
re-introduced  the  bill  in  the  present  session.  Premier  Bowell 
took  charge  of  it  and  spoke  in  its  favor.  Nevertheless,  its  adop- 
tion as  law  is  not  at  all  likely,  as  the  opposition  in  Parliament 
is  very  strong. 

There  is  no  doubt  that  the  bill  is  less  necessary  now  than  at 
this  time  last  year.  During  the  interval  the  highest  court  in  the 
realm  has  decided  that  Ontario's  Assignment  Law  is  intra  vires 
of  the  Ontario  Legislature.  This  law  is  a  good  one,  and  this 
decision  makes  Ontario  creditors  more  secure.  The  Act  has 
been  further  amended  in  the  present  year,  as  explained  in  our 
May  issue. 

Another  reason  why  a  national  law  is  not  so  necessary  is 
that  New  Brunswick  has  enacted  a  law  for  the  distribution  of 
insolvents'  estates  which  does  away  with  preferences.  Next 
year  Nova  Scotia  may  be  expected  to  follow  suit. 

But  in  spite  of  these  two  improvements  in  the  situation  and 
in  spite  of  the  improved  condition  of  trade  as  rendering  a 
national  law  less  necessary,  there  are  still  grave  and  paramount 
reasons  which  make  a  National  Insolvency  Law  a  necessity. 
The  provinces  can  legislate  as  to  the  distribution  of  assets,  but 
they  cannot  give  a  poor  insolvent  a  discharge.  The  provinces 
can  legislate  as  to  an  assignment  when  it  is  voluntarily  made, 
.  but  they  cannot  make  laws  by  which  a  creditor  or  a  number  of 
them  can  force  an  insolvent  to  assign. 

In  short,  the  Dominion  Parliament  is  the  Dog  in  the  Man- 
ger. By  the  B.  N.  A.  Act  of  1867,  bankruptcy  legislation  is  ex- 
pressly ie'served  to  the  Federal  Government,  and  yet  it  will  not 
enact  a  law.  The  prosperity  of  this  country  depends  on  its 
commerce  as  much  as  upon  any  other  one  thing,  and  the  tricky 
politicians  and  place  seekers  that  fill  both  sides  of  each  House 
at  Ottawa  have  only  intensified  their  littleness  in  their  opposition 
to  a  bill  which  would  have  helped  trade  a  great  deal. 

A  parting  word  concerning  the  bankers.  They,  too,  are  to 
be  condemned  in  holding  out   for  conditions  which   are  neither 


just  nor  practicable.  They  desire  to  rank  with  their  commer- 
cial paper  on  both  estates,  retail  and  wholesale,  if  both  are  in- 
solvent. This  is  preposterous.  In  sticking  to  this  demand  they 
have  helped  to  knife  their  best  friends.  It  would  be  unwise 
for  Canadian  bankers  to  over-reach  themselves. 

A  few  days  will  decide  whether  the  bill  will  pass  or  not.  But 
the  Toronto  Government  organ  says,  on  June  3rd,  "  There 
seems  little  prospect  that  the  Senate  will  consent  to  the  passage 
of  the  Insolvency  Bill.  The  measure  was  strongly  opposed 
last  year,  but  the  opposition  this  year  is  greater."  If  Parliament 
fails  to  pass  the  bill,  the  Boards  of  Trade  will  bite  their  lips  and 
remain  Grits  and  Tories  still.  Some  day  business  may  be 
placed  before  politics,  and  then  the  mercantile  laws  will  be 
just  and  equitable. 


CANADIAN   OIL-CLOTH. 

We  have  called  attention  be'fore  to  a  tendency  in  Canadians 
to  underrate  the  value  of  their  own  manufactures.  This  is  a 
fault  often  betrayed  by  the  public  at  large  in  preferring  an 
imported  to  a  home  article.  In  addition,  Canadian  material  is 
sometimes  regarded  coldly  by  the  wholesale  trade.  This,  in 
many  instances,  is  a  decided  mistake. 

In  many  lines  home  manufacturing  has  been  brought  to  a 
high  standard  of  excellence,  and  it  is  grossly  unfair  to  overlook 
this  and  assume  that  imported  goods  are  superior  and  should  be 
preferred.  It  is  true  that  there  are  cases  where  quality  and 
price  have  been  too  much  for  cast-iron  prejudice,  and  the  Can- 
adian article  has  gradually  won  the  trade.  No  instance  of  this 
success  is  more  conspicuous  than  oil-cloth.  During  the  last  ten 
years  the  oil-cloths  made  in  Canada  have  grown  in  favor.  To- 
day our  own  oil-cloths  are  the  equal  of  any.  The  table  oil-cloths 
are,  in  reality,  superior  to  either  American-  or  English,  and 
supply,  as  they  deserve  to  do,  practically  the  entire  Canadian 
demand.  In  floor-cloths  the  standard  reached  is  equally  high, 
and  those  who  use  the  imported  article  do  so  either  from 
some  inherited  taste,  which  they  are  bound  to  indulge  at  any- 
cost,  or  because  they  have  never  closely  inquired  into  the  merits 
of  the  various  makes,  and  buy  from  sheer  ignorance.  This  is  a 
phase  of  the  matter  which  a  little  fair,  judicious  enlightenment 
on  the  part  of  the  trade  can  do  much  to  alter. 

These  references  to  the  value  of  Canadian  goods  apply 
equally  well  to  more  lines  than  oil-cloths, but  we  take  this  because 
it  is  a  noteworthy  example.  The  Canadian  industry  has  done 
much  for  the  consumer  and  deserves  well  of  him.  It  has 
brought  down  the  prices  at  which  American  goods  used  to  be 
sold,  and  has  turned  out  a  first-class  article  made  in  our  own 
country.  Let  justice  be  done  in  such  cases  to  Canadian 
achievements  both  by  the  trade  and  the  consumer. 


AN  ADVANCE  IMPERATIVE. 

John  H.  Parks,  St.  John,  writing  to  The  Review,  says: 
"  There  seems  to  be  a  little  improvement  in  the  volume  of 
business,  but  no  advances  in  prices  as  yet.  The  advance  in 
cotton  makes  an  advance  in  price  imperative  before  long." 


GIVE    US     YOUR    HAND. 

If  you  are  with  us,  give  us  your  hand.  Our  Second  Window 
Dressing  Competition  closes  August  1st.  If  you  win,  you  get  $20 
in  cash.  If  you  lose,  you  know  that  you  have  helped  to  make 
successful  a  competition  Intended  to  encourage  window  dressing. 
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THE     CARRYING    TRADE. 

PEOPLE  may  sneer  at  any  nation  desiring  to  become  the 
carrier  of  merchandise  for  the  nations  of  the  world,  but 
historj  shows  us  that  the  Dutch  and  the  English  founded  their 
greatness  on  this  basis,  (ireat  Britain's  merchant  vessels  make 
London  the  clearing  market  of  the  world. 

To  show  how  Great  Britain  overshadows  all  other  nations 
on  the  seas,  the  following  table  of  the  number  of  steamers,  with 
their  net  tonnage,  that  passed  through  the  Suez  Canal  in  1894, 
will  be  useful  : 


Steam- 

Tonnage 

Nationality. 

ers. 

net. 

3,001   71 

78 

178,998  64 

6,0.19,902  98 

188 

352,451   28 

184 

463,430  93 

294 

024.555    18 

63 

119,084  96 

65,862  71 

35 

77.42>   38 

Spanish 

8 

82,269  52 

59.395  50 

Japanese... 

0 

12,103  56 

-1 

672  29 

Egyptian     ....   



810  28 

145  02 

Total 3,352  8,039,10597 

Canada  has  paid  some  attention  to  the  carrying  trade.  The 
steamship  Empress  of  India,  which  plies  between  Japan  and 
Vancouver,  recently  landed  a  large  importation,  consisting  of 
100  bales,  of  Japanese  rugs,  consigned  to  Messrs.  Boyd,  Harley 
&  Co.,  of  Philadelphia.  This  line  of  steamers  carries  raw  silk, 
manufactured  silk  and  teas  for  the  United  States,  and  Canada 
is  proud  of  the  fact. 

But  even  thus,  there  has  been  too  little  attention  paid  to  the 
carrying  trade.  Canadian  cattle,  Canadian  wheat,  Canadian 
apples  and  Canadian  citizens  leave  Portland,  Boston  and  New 
York  on  American  ships,  when  they  should  leave  Montreal, 
Quebec,  St.  John  or  Halifax  on  Canadian  vessels.  Canadians 
buy  goods  in  Germany,  Austria,  Switzerland,  France  and  Great 
Britain,  and  these  packages  come  to  New  York  on  Amercain 
ships  and  are  transferred  to  the  Canadian  frontier  on  foreign 
railroads. 

The  United  States  and  other  foreign  carriers  are  to  be  con- 
gratulated on  their  enterprise  ;  the  Canadian  carriers  are  to  be 
pitied  for  their  lack  of  shrewdness,  energy  and  foresight. 


APRIL    TRADE     RETURNS. 

LAST  April  (1894)  Canada  was  not  doing  as  well  as  her 
citizens  expected,  and  to  compare  the  trade  returns  of 
April,  1895,  with  April,  1894,  would  be  misleading.  To  avoid 
this  we  publish  the  returns  for  the  three  years,  1893,  1894  and 
1895. 

The  total  trade  in  1893,  as  indicated  by  the  returns,  was 
$13,379,362.  In  1894  this  declined  to  $1 1,944,076.  In  1895 
we  have  overtopped  both  years,  and  the  total  is  $13,936,849, 
and  have  done  much  better  than  in  1894.  This  is  a  strong 
proof  that  Canada  is  steadily  advancing.  The  world-wide  de- 
pression of  last  year  was  keenly  felt,  but  it  was  not  sufficient  to 
down  the  sturdy  Canuck  who  engages  in  trade,  and  this  year 
finds  him  bright,  smiling  and  hustling  once  more. 

But  while  general  trade  is  good,  the  dry  goods  importers 
can  find  mighty  little  consolation  in  the  returns.     Cottons  have 


been  imported  more  freely,  but  all  other  lines  show  a  decrease. 
This  showing  is,  perhaps,  due  to  two  causes.  Firstly,  the  de- 
cline in  values  of  textile  goods  may  cause  the  figures  to  indi- 
cate a  greater  falling  off  than  has  actually  occurred.  That  is, 
the  quantity  may  be  about  stationary,  and  only  values  decreased. 
Secondly,  domestic  goods  have  displaced  imported  goods  to  a 
small  extent.  This  is  due  to  the  increased  excellence  of  do- 
mestic goods  and  the  tendency,  induced  by  hard  times  and  low 
prices,  to  buy  lower-priced  textiles.  This  is  very  true  of 
woolens,  but  is  less  applicable  to  the  other  lines  of  textiles. 

The  following  table  will  be   found  interesting   and   instruc- 
tive : — 


Article. 


Textiles  imports  : 

Cotton  manufactures 

Fancy  goods  and  embroideries. 

Fur  manufactures 

Hats,  caps,  etc 

Silk  manufactures 

Woolens   

General  imports  : 

Total  dutiable  goods   

'     free  l '      

Coin  and  bullion    


Total 

Exports  : 

Produce  of  Canada 

"  other  countries 


Total  . 
Circulation. . . . 


April,   1895. 


$  419.54° 
12  ,749 
58,113 
101,758 
191,881 
567,320 

4,848,156 

4,026,937 

34,703 

S  8,909,796 

4,369,804 
657,229 

$  5,027,053 

$19,854,240 


April,  18 


$  316,538 
iot,3I2 
74,818 
114,941 
191,186 
605,492 

4.919.852 

3, >35,2I4 

96,163 


$   8,151,229 

3.377,540 
415.307 

$   3.792.847 
$19,575,981 


April,  1833. 


$  404,706 
130,619 
73,833' 
"5,137 
192,124 

7°5,595 

5.35o,936 

3,563,516 

475,348 

$  9,389,800 

3,817,205 
172,359 

$  3989,562 
$18,414,185 


AMERICAN     CARPETS     IN     ENGLAND. 

AMERICAN  carpets  are  going  into  England,  but  few  per- 
sons are  alarmed  thereat.  These  importations  are  mainly 
composed  of  the  cheapest  grades  of  ingrains,  made  almost 
entirely  of  cotton.  These  are  sold  in  England  at  a  lower  price 
than  is  received  by  the  same  makers  in  the  United  States.  They 
are  sold  in  Canada  on  a  similar  basis. 

But,  besides  selling  them  cheaper  in  England  than  in  the 
home  market,  there  is  another  reason  why  they  can  compete 
successfully  in  the  British  market.  The  machinery  used  on 
this  side  of  the  water  is  better  than  that  used  in  England  for  the 
production  of  these  carpets. 

However, little  is  feared  by  the  English  carpet  manufacturers. 
This  cheap  grade  is  the  only  one  in  which  the  United  States 
makers  can  compete  profitably,  and  this  line  is  declining  in 
popularity.  Three-quarter  goods  are  gradually  cheapening,  and 
people  will  prefer  Brussels  and  tapestry  to  ingrains,  if  the  differ- 
ence in  price  is  not  too  great.  This  preference  can  be  seen  in 
Canada  also. 

The  Textile  Mercury  (Manchester),  speaking  of  this,  says  : 
"  With  reference  to  the  exports  of  carpets  from  the  United 
States,  an  idea  of  the  growth  of  the  business  is  afforded  by  the 
fact  that  in  1890  9,000  square  yards  of  carpet  were  exported 
from  the  Republic;  in  1891  there  were  26,000  square  yards  ; 
in  1892,  1 1,000  square  yards;  in  1893,  18,000  square  yards, 
and  in  1894,  287,188  square  yards.  The  special  exports  of  the 
Smith  Company  are  almost  wholly  responsible  for  the  great  in- 
crease in  the  exports  in  1894,  and  there  is  no  reason  to  doubt 
that  the  carpet  exports  for  1895  will  show  a  healthy  increase 
over  last  year.  It  is  an  interesting  fact  that  in  1894,  for  the  first 
time  in  the  history  of  carpet-making,  America  sent  more  carpets 
to  England  than  England  sent  back  in  return.  Some  authori- 
ties, it  should  be  noted,  report  American  exports  of  carpets  for 
1894  at  306,000  yards." 
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JOHN  MULDREW  AND  COMPANY. 

THIS  is  an  age  of  specializing,  and  those  who  engage  in  new- 
businesses  nowadays  must  be  specialists  in  their  class. 
The  new  wholesale  firm  of  John  Muldrew  &  Co.  can  claim  to 
have  this  qualification.  They  have  established  themselves  in 
Toronto  and  will  deal  exclusively  in  woolens  and  tailors'  trim- 
mings. 

Mr.  John  Muldrew,  the  head  of  the  new  firm,  has  been 
actively  engaged  in  the  Canadian  woolen  trade  for  the  past  25 
years  and  has  become  a  specialist.  Mr.  Muldrew  has  sewn  on 
the  bench,  been  head  salesman  of  an  extensive  woolen  depart- 
ment, been  traveler  for  a  large  woolen  house,  buyer  and  manag- 
ing salesman  for  a  second  and  for  five  years  partner  in  the  firm 
of  McMaster  &  Co.,  Toronto.  This  experience,  combined  with 
a  natural  mercantile  ability,  places  him  in  the  front  rank  of  those 
engaged  in  this  trade  and  enables  hirn  to  commence  business 
knowing  that  his  experience  is  equal  to,  if  not  greater  than,  that 
of  any  of  his  competitors. 

Mr.  Muldrew  has  been  with 
Robert  Walker  &  Sons,  Toronto  ; 
H.  W.  Darling  &  Co.;  McMaster. 
Darling  &  Co.,  and  a  partner  in  the 
firm  of  McMaster  &  Co.  Thus,  his 
25  years  has  been  spent  with  firms 
who  have  been  doing  a  large  trade 
in  their  respective  lines. 

Uniform  success  has  marked 
Mr.  Muldrew's  efforts,  whether  it 
was  as  salesman  or  as  manager,  and 
this  has  been  apparent  to  the  body 
of  Canadian  retailers  to  whom  Mr. 
Muldrew  will  now  appeal  for  a 
share  of  their  custom.  Moreover, 
large  numbers  of  these  dealers  are 
his  personal  friends,  won  by  a 
knowledge  of  his  ability,  his  earnest 
application  to  business  and  his 
sterling  integrity  in  all  his  dealings. 

With  Mr.  Muldrew  will  be 
associated  his  son,  Win.  H.  Mul- 
drew, who  has  had  considerable 
experience  as  a  salesman,  traveler 
and  buyer,  and  is  thoroughly  in 
touch  with  both  the  producing  and 
distributing   markets. 

The  new  firm  occupy  temporary  premises  in  the  Merchants' 
Building,  5c  Bay  street,  but  a  new  warehouse  is  being  erected 
for  them  at  24  Front  street  west,  and  its  five  large  storeys  will 
be  stocked  with  fresh  goods  by  July  1st.  The  assortment  will 
contain  all  the  newest  domestic  and  foreign  novelties.  The 
range  of  samples  will  be  immense  and  well  worthy  of  due  con- 
sideration. A  specialty  with  them  just  now  is  domestic  woolen 
dress  goods  which  promise  well  for  fall,  as  well  as  being  in 
strong  demand  for  the  moment. 

Travelers  are  already  out  and  are  sending  in  excellent 
orders,  a  fact  of  which  the  writer  had  ocular  demonstration 
while  in  Mr.  Muldrew's  private  office. 


HOW    CHADWICK'S    IS    PUT    FORTH. 

A  visit  to  the  new  factory  of  Robert  Henderson  &  Co., 
Montreal,  agents  for  Chadwick's  spool  cotton,  reveals  the 
amount  of  Canadian  labor  and  material  employed  in  preparing 
this  noted  thread  for  the  Canadian  trade.  "  All  the  material 
you  see  here,"  said  Mr.  Henderson  to  The  Review  "is  Can- 
adian, for  when  we  import  the  thread  it  has  to  be  reeled,  etc.,  be- 
fore being  sent  out.  The  paper,  the  spools,  the  string,  the  boxes, 
etc.,  are  all  procured  here;  the  only  exception  I  can  think  of 
being  the  labels  on  the  spools,  for  the  quality  of  gum  put  on 
here  was  not  found  satisfactory,  and  we  had  to  import  them." 
The  new  factory,  on  St.  James  street,  for  turning  out  Chad- 
wick  is  nearly  in  order  now,  and  very  commodious. 


John  Muldrew 


ORIENTAL    SILKS     IN     CANADA. 

The  rare  loveliness  of  Japanese  and  China  silks,  in  tint  and 
texture,  accounts  for  much  of  the 
favor  with  which  they  are  being 
received  nowadays.  That  they  have 
replaced  other  silks,  especially  the 
Pongees,  is  in  large  measure  due  to 
the  purity  of  the  material,  which 
never  gives  in  color,  and  to  the 
wearing  capacity,  which  is  much 
longer.  In  the  high-class  lines  of 
these  silks  carried  by  J.  Frank 
Reipert,  Montreal,  there  are  some 
fine  goods  which  will  interest  the 
trade.  A  novelty  in  Chinas  is  the 
Shantung,  a  natural  silk,  Lyons 
printed,  which  is  quite  a  new  fea- 
ture. Indeed,  all  Mr.  Reipert's 
silks  are  printed  in  Lyons,  and  bear 
the  impress  of  that  high  standard 
of  perfection  which  French  dyeing 
and  printing  have  reached.  Other 
silk  dress  goods  noted  were  two 
Lyons  printed  silks,  in  four  color 
effects,  with  delicate  tints  and  artis- 
tic designs.  Another  dress  silk,  in 
Spanish  lace  effects,  is  a  rich  type, 
the  design  being  black  flowers  on 
plain  green,  magenta  and  other 
colored  grounds.  The  plain  silks, 
direct  from  the  Orient,  are  extremely  beautiful,  the  Eastern  suc- 
cess in  perfect  coloring— cardinal,  salmon,  grey,  etc.— being  ap- 
parent. For  these  plain  silks  there  is  a  large  sale  in  Canada. 
Mr.  Reipert  leaves  next  week  on  a  visit  to  the  chief  silk  centres 
in  Europe  to  select  a  varied  range  of  fine  goods,  and  expects 
to  even  surpass  former  seasons  in  variety  and  excellence. 


The  dry  goods  stock  of  Kent  &  Co.,  Orangeville,  has  been 
sold  at  33c.  on  the  dollar. 


A  TRIBUTE    TO    CANADA. 

F.  W.  Fisher,  of  John  Fisher,  Son  &  Co.,  Montreal,  leaves 
for  England  in  a  few  days  to  buy  for  the  spring  trade.  Mr. 
Fisher,  who  is  an  Old  Country  man  by  birth,  says  he  likes 
Canada  best  to  live  in.  "  When  I  visit  England,  as  I  do  period- 
ically, it  is  always  pleasant  to  look  forward  to  returning.  In 
fact,  after  being  three  or  four  weeks  there,  I  always  long  to  get 
back.     For  a  young  man  Canada  is  the  place." 
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TRADE    GOSSIP. 


McCURDY  &  Co.,  of  Antigonish,  N.S.,  are  booming  busi 
ness.     A  copy  of  their  local  paper  has   been  received   ai 


si- 
copy  ot  tlieir  local  paper  lias  Deen  received  at 
this  office  bearing  date  of  May  2nd.  In  it,  McCurdy  &  Co. 
occupy  eight  columns  of  space.  These  are  filled  with  cuts  and 
well-written  reading  matter  consisting  of  concise  descriptions 
and  statements  of  prices.     Such  enterprise  is  commendable. 

A  carpet  manufacturer  is  seeking  inducements  to  locate  at 
Belleville. 

The  general  stock  of  R.  Shields,  Phelpston,  has  been  sold 
at  48  cents. 

C.  Graham,  of  Graham  &  Co.,  Dundalk,  called  on  The  Re. 
v  1  kw  recently. 

The  stock  of  Thomas  Dunnet  &  Co.,  hats,  etc.,  Toronto, 
has  been  sold  at  67  cents. 

The  Dundas  Banner  says  :  "  It  is  denied  that  Senator  San- 
ford's  heart  fairly  pants  for  a  title." 

Murray  &  Taylor,  dry  goods,  Kingston,  had  a  net  loss  of 
over  $10,000  by  a  fire  which  occurred  on  May  20th. 

Since  January  1st  New  York  has  imported  $55,000,000 
worth  of  dry  goods,  an  increase  of  $24',ooo,ooo  over  the  same 
period  last  year. 

Mr.  S.  F.  McKinnon,  of  the  firm  of  Messrs.  S.  F.  Mc- 
Kinnon  &  Co.,  sailed  recently  per  ss.  Lucania  for  the  Euro- 
pean markets. 

Assignee  Clarkson  has  declared  a  dividend  of  25^  per  cent, 
on  the  estate  of  Foster  &  Pender,  carpets  and  upholstery  sup- 
plies, Toronto. 

William  Thomas  &  Co.,  wholesale  furriers,  Montreal,  were 
burned  out  on  May  26.  Part  of  the  stock  was  saved.  Loss, 
$20,000  ;  covered. 

J.  M.  Bright,  of  Listowel,  has  been  given  the  management 
of  the  new  flax  mill  at  Wallaceburg,  which  will  be  incorporated 
as  a  limited  company  with  $10,000  capital. 

The  Quebec  branch  of  the  wholesale  firm  of  John  Fisher, 
Son  &  Co.  has  been  removed  from  St.  James  street  to  larger 
premises  on  St.  Peter  street  in  that  city. 

S.  A.  VVabb,  general  store,  French  River,  Ont,  has  been 
burned  out.  T.  O.  Anderson,  Toronto,  has  been  appointed 
trustee  to  receive  the  insurance  moneys. 

W.  Moss,  for  many  years  engaged  in  the  dry  goods  trade 
and  afterwards  representative  of  the  Clark  Spool  Cotton  Co., 
died  recently  in  Montreal  in  his  sixtieth  year. 

E.  J.  Dignum,  of  the  wholesale  dry  goods  firm  of  Hutchison, 
Dignum  &  Nisbet,  Toronto,  has  bought  out  his  partners  and 
will  continue  the  business  alone  after  1st  June. 

The  strike  in  the  cotton  factory  of  the  Win.  Parks  Co.  for  an 
increase  of  10  per  cent,  in  wages,  has  ended  in  favor  of  the 
employers,  and  the  men  return  to  work  at  former  wages. 

A  winding-up  order  has  been  asked  for  in  regard  to  the  Vale 
Co-operative  Store  (Ltd.),  Thorburn,  N.  S.  C.  J.  McKinnon 
and  H.  T.  Sutherland  are  appointed  provisional  liquidators. 

Mr.  B.  B.  Cronyn,  buyer  for  W.  R.  Brock  &  Co.,  Toronto, 
has  returned  from  foreign  markets.  Mr.  Macartney,  of  Gault 
Bros.,  and  J.  C.  McLimont,  Montreal,  returned  about  the  same 
time. 

The  Quebec  B.  of  T.  has  approved  of  the  Board  of  Experts 
for  Customs  disputes.     The  Government's  line  of  action  is  ex- 


plained elsewhere  in  this  issue.  Ottawa  B.  of  T.  was  against 
the  idea.  Vancouver,  New  Westminster,  Toronto  and  Mont- 
real favored  it. 

The  woolen  mills  of  Rogers  &  Co.,  Al  lis  ton,  were  almost 
totally  destroyed  by  fire  on  May  30.  Besides  the  building  and 
machinery,  a  large  quantity  of  raw  and  manufactured  stock  was 
consumed. 

Mr.    J.  C.  McLimont,  of   Montreal,    was  last   week  married 
near  Manchester  to  the  daughter  of   the  late    Mr.  J.  G.  Adami, 
formerly   of   the  Albion  Hotel    111  that    city. — Drapers'  Record.     ♦ 
London,  Eng. 

John  1).  Cameron,  proprietor  of  the  Clifton  House,  Anna- 
polis, N.S.,  is  now  a  subscriber  to  The  Review.  As  Mr. 
Cameron  runs  a  first-class  hotel,  he  keeps  all  the  first-class 
journals  on  file. 

Simpson's  new  premises,  Toronto,  will  be  six  storeys  high, 
of  fireproof  construction  throughout,  with  a  frontage  of  118  feet 
on  Yonge  street  and  157  feet  on  Queen  street.  The  probable 
cost  is  estimated  at  $200,000. 

A  report  from  British  Columbia  says  that  the  sealing 
schooners  which  have  returned  from  the  Coast  fisheries  have 
had  but  poor  success  and  the  reports  from  those  which  are  still 
out  are  equally  discouraging. 

A.  Charlebois  &  Co.,  Laprairie,  have  assigned  on  demand 
of  J.  G.  Mackenzie  &  Co.  Liabilities,  about  $6,500.  Principal 
creditors,  estate  Charlebois,  $1,940;  J.  G.  Mackenzie  &  Co., 
$896;  N.  Quintal  &  Fils,  $752. 

Robert  Forbes,  who  was  largely  identified  with  many  busi- 
ness interests  in  Guelph,  as  well  as  being  the  head  of  the  woolen 
manufacturing  company  that  bears  his  name  in  Hespeler,  died 
recently.     He  was  in  his  81st  year. 

As  an  indication  of  the  firm  feeling  in  cottons,  a  circular  has 
just  been  sent  out  by  the  Montreal  Cotton  Company,  advising 
its  customers  that  the  company  does  not  bind  itself  to  accept 
orders  for  future  delivery  at  present  prices. 

An  extension  of  time  is  asked  by  R.  E.  Lemon,  general 
storekeeper  at  Nelson,  B.C.,  who  has  prospered  there  for  seve- 
ral years.  Now  he  finds  that  he  cannot  realize  upon  his  mining 
and  other  properties,  and  he  owes  about  $34,000. 

Mr.  R.  Simpson's  fire  losses  in  the  Toronto  conflagration  of 
March  3rd,  have  been  finally  adjusted  at  $195,000  on  stock 
and  $135,000  on  buildings.  The  loss  of  Sutcliffe  &  Sons  has 
been  appraised  at  $68,000  on  stock  and  $1,500  on  fixtures. 

For  some  time  it  has  been  generally  known  that  a  Brussels 
carpet  factory  was  to  be  established  in  Canada.  The  site  of 
the  factory  has  been  a  matter  of  doubt  until  Mr.  Talbolf  the 
projector,  finally  selected  Elora,  Ont.  The  factory  starts  with 
13  looms. 

Jacob  H.  Bauland,  lately  of  the  "Columbus,"  Chicago, 
will  be  financial  manager  of  Seigel,  Cooper  &  Co^'s  New  York 
store.  It  is  also  alleged  that  three,  and  perhaps  more,  of 
Seigel,  Cooper  &  Co.'s  department  managers  will  go  with  the 
New  York  store  when  it  opens. 

News  reached  Montreal  recently  of  the  death  of  Mr.  Ger- 
hard Lomar,  of  Hamburg,  who  will  be  remembered  by  the  older 
generation  of  Montrealers  as  a  successful  fur  merchant,  and 
German  consul  in  that  city.  He  was  formerly  head  of  the  fur 
trading  firm,  now  Messrs.  James  Coristine  &;  Co.  Mr.  Lomar 
was  born  in  Lubeck  seventy-six  years  ago,  and  had  been  married 
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fifty  years,  death  ensuing  while  he  was  enjoying  a  golden 
wedding  trip  in  company  with  his  wife.  Deceased  leaves  three 
children  in  Montreal  :  Messrs.  Adolphe  Lomar,  Gerald  Lomar 
and  Mrs.  Beard. 

Danford  Roche  &  Co.,  of  Toronto  and  Newmarket,  have 
leased  premises  in  Woodstock,  and  will  open,  it  is  said,  the  first 
departmental  store  in  that  town  after  the  first  of  July — the  date 
at  which  J.  &  T.  Grant  have  agreed  to  vacate  the  store. 

The  first  Manitoba  crop  report  for  the  season  will  be  issued 
on  June  i.  It  will  show  that  the  increased  acreage  this  year  is 
much  larger  than  the  average  increase  of  past  years.  In  fact, 
farmers  in  some  parts  of  the  province  will  find  a  difficulty  in 
harvesting  the  grain  if  the  crop  is  large. 

The  Forbes  drainage  scheme,  one  of  the  greatest  engineer- 
ing feats  that  has  ever  been  performed  in  Western  Ontario,  has 
been  completed,  and  8,000  acres  of  land  in  Tilbury  East  that 
but  a  couple  of  years  ago  was  nothing  but  marsh,  is  to-day  as 
fine  land  as  could  be  wished  for.  There  are  eight  miles  of  main 
drains,  each  twenty-seven  feet  wide,  and  the  job  cost  nearly 
$65,000. 

The  death  occurred  in  Toronto  last  week,  at  the  age  of  73, 
of  Mr.  David  Saer  Lewis,  an  old  and  well-known  Montreal  dry 
goods  merchant.  Forty  years  ago,  or  thereabout,  Mr.  Lewis 
was  of  the  firm  of  Ogilvy,  Lewis  &  Co.,  and  between  i860  and 
1870  was  head  of  the  firm  of  Lewis,  Kay  &  Co.,  who  did  a  very 
extensive  business  as  importers  of  dry  goods.  For  a  number  of 
recent  years  the  deceased  had  resided  in  Toronto. 

The  assignment  of  Clinton  S.  Herbert,  the  Toronto  dry 
goods  merchant  who  sold  out  his  stock  to  Nicholas  Garland  a 
few  months  ago,  and  whose  disappearance  caused  much  anxiety 
to  his  unpaid  creditors,  was  registered  last  week  in  the  interest 
of  several  Montreal  creditors.  The  assignment  is  made  of  Mr. 
Herbert's  "  real  estate  and  chattels "  for  the  benefit  of  his 
creditors,  to  Assignee  W.  A.  Campbell.  There  is  $1,000  in 
court,  being  part  of  the  purchase  money  in  the  deal  between 
Mr.  Herbert  and  Mr.  Garland,  and  also  $300  in  the  Imperial 
Bank. 

The  Dominion  Suspender  Company,  of  Niagara  Falls,  have 
established  salesrooms  at  Elizabethport,  South  Africa,  in  charge 
ofE.  E.  Carter,  formerly  of  Simcoe,  Ontario.  And  also  on  the 
English  brace-makers'  own  ground,  66  and  67  Milton  street, 
London,  E.C.,  in  charge  of  F.  Edward  Harrison.  Mr.  Harrison 
has  charge  of  the  West  India  trade  also,  with  headquarters  at 
Kingston,  Jamaica.  It  appears  to  be  the  case  that  this  company 
has  obtained,  by  keen  competition  and  well-made  goods,  control 
of  the  home  market,  and  we  can  quite  believe  that  in  the  near 
future  their  export  trade  will  be  considerable. 

The  annual  meeting  of  the  Globe  Woolen  Mills  Co.,  was 
»held  recently  in  Mr.  A.  F.  Gault's  office  at  Montreal.  Amongst 
those  present  were  Andrew  Allan,  A.  F.  Gault,  Hugh  McLen- 
nan, R.  R.  Stevenson,  A.  S.  Robertson,  John  Kennedy  and  P. 
S.  Ross.  The  report  of  the  directors  for  the  past  year  was  read 
and  under  existing  circumstances  was  regarded  as  satisfactory. 
The  year  as  a  whole  has  not  been  a  good  one  for  woolen  mills, 
and  the  company  has  suffered  more  or  less  from  keen  competi- 
tion. The  old  Board  of  Directors  was  re-elected  as  follows  : 
Sir  Donald  A.  Smith,  Andrew  Allan,  Hugh  McLennan,  A.  F. 
Gault  and  R.  R.  Stevenson.  At  a  subsequent  meeting  of  the 
directors,  Mr.  A.  F.  Gault  was  elected  president,  and  Mr.  Hugh 
McLennan  vice-president. 


LETTER     FROM     HALIFAX. 

Halifax,   May  31. 

THE  dry  goods  trade   is  picking  up    wonderfully,  and  mer- 
chants, both  wholesale  and  retail,  are  very  hopeful  for  the 
summer's  trade. 

George  McLaughlin,  who  for  twenty  years  carried  on  a  dry 
goods  business  in  Annapolis,  has  opened  a  branch  in  this  city, 
at  177  Barrington  street.  His  new  store  is  handsomely  fitted 
up  and  well  stocked,  and  the  new  firm  is  already  enjoying  a  fair 
share  of  trade. 

Mr.  Samuel  Riordan,  of  Annapolis,  was  in  the  city  this 
week.  He  is  opening  a  gent's  furnishing  store  at  Annapolis,  in 
Riordan's  new  building.  Mr.  Riordan  is  a  wide-awake  young 
man,  and  has  a  large  experience  in  the  business.  He  will  likely 
succeed. 

J.  Matheson  &  Sons  have  put  new  machinery  in  their 
woolen  mills  at  Waugh's  River,  and  will  go  very  extensively  into 
the  manufacture  of  cloth  and  yarns. 

W.  D.  Martin,  of  Moncton,  recently  shipped  255  boys'  suits, 
of  his  own  manufacture,  to  Toronto.  This  is  the  second  ship- 
ment by  Mr.  Martin  to  Toronto  in  a  short  time. 

Gass  &  Co.,  dry  goods,  Glace  Bay,  C.B.,  have  sold  out  to 
D.  McKay,  Lansdowne,  Pictou  county.  Mr.  Gass  has  returned 
to  Amherst. 

Cragg  &  Mahoney's  hat  works  at  Truro  are  closed  down  for 
a  few  days  for  repairs.  They  have  work  enough  on  hand  to  last 
them  all  summer. 

H.  J.  Wellner,  F.  W.  Moore  and  G.  W.  Partridge  have 
entered  into  partnership  and  will  conduct  a  wholesale  millinery 
and  fancy  dry  goods  business,  which  will  be  carried  on  at  117 
Granville  street.  All  the  members  of  the  new  firm  have  had 
long  experience  in  the  business.  Mr.  Partridge  was  financial 
manager  with  Doull  &  Miller  for  20  years,  Mr.  Wellner  was 
Smith  Bros.'  first  traveler,  and  Mr.  Moore  was  with  the  same  firm 
a  long  time. 

The  McKay  Woolen  Mills,  Charlottetown,  have  completed 
some  extensive  improvements  to  their  premises.  The  company 
recently  bought  out  the  business  of  C.  J.  Paton  &  Co. 

J.  B.  Macdonald,  of  Charlottetown,  has  also  made  big  im- 
provements to  his  dry  goods  store. 

Taunton. 


NEW    SUMMER    GOODS. 

A  manufacturer's  stock  of  summer  corsets  has  been  pur- 
chased by  W.  R.  Brock  &  Co.,  and  the  prices  at  which  they  are 
offered  are  said  to  be  below  the  cost  of  production. 

Similarly  in  their  neckwear  department  is  a  manufacturer's 
stock  of  underwear  and  half-hose.  A  large  purchase  of  men's 
Teck  and  Derby  ties  is  very  prominent. 

Job  tables  are  covered  with  odd  lots  and  broken  ranges  of 
hosiery  and  gloves.  Some  rare  bargains  have  been  picked  up 
during  the  past  week  by  visiting  buyers. 

A  shipment  of  the  latest  novelties  in  parasols  is  prominent, 
and  includes  all  the  new  styles  in  black,  cream,  white  and  beige 
fancies.  A  new  parasol  stand,  at  once  cheap  and  easily  handled, 
is  offered  to  enterprising  retailers. 

Other  odd  lines,  such  as  belts,  belt  ribbons,  buckles,  belt 
pins,  which  are  so  much  in  demand,  can  usually  be  procured 
from  their  well-stocked  haberdashery  department. 
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WILL  BE  NO  BOARD  OF  EXPERTS. 

IT  IS  not  the  intention  of  the  Government  to  comply  with  the 
petitions  of  the  various  Boards  of  Trade  to  appoint  a 
Dominion  Hoard  of  Appraisers,  hut  instead  they  will  adopt  a 
plan  suggested  in  these  columns  some  time  ago. 

The  appraisers  of  the  future  will  be  experts  if  the  business 
men  in  the  Cabinet  can  carry  out  their  programme. 

At  present  appraisers  are  appointed,  not  because  they  have 
any  special  ability,  but  because  they  have  rendered  some  sendee 
to  the  party.  It  is  no  wonder,  therefore,  that  their  decisions  are 
sometimes  peculiar. 

It  is  now  proposed  that  all  these  officials  shall  be  experts  in 
their  various  departments  :  When  a  vacancy  occurs  applicants 
will  have  to  sub  lit  to  a  stiff  examination,  and  only  those  who 
pass  will  be  considered.  Then  the  one  having  the  most  influ- 
ence will  get  the  appointment. 

The  Government  would  inspire  still  greater  confidence  if 
they  would  appoint  the  candidate  passing  the  best  examination. 
Previous  business  experience  should  also  count. 

We  are  not  yet  informed  how  the  Department  propose  to 
conduct  the  examinations.  It  is  to  'be  hoped  that  they  will 
follow  the  system  used  in  the  grain,  flour,  hides,  and  such  trades. 
The  examiners  who  test  a  candidate's  knowledge  in  these 
departments  are  selected  by  the  Boards  of  Trade  from  among 
the  members  of  that  particular  trade.  The  result  has  been 
that  in  every  case  competent  men  have  been  found,  and  men, 
too,  who  enjoy  the  confidence  of  the  trade. 

It  is  not  improbable  that  the  present  appraisers  all  over  Can- 
ada will  have  to  submit  to  this  examination,  and  incompetent 
men  thus  weeded  out. 

These  appraisers  will  form  a  Dominion  Board,  and  when 
there  is  a  difference  of  opinion  on  any  point,  the  views  of  each 
appraiser  will  be  obtained  by  correspondence,  and  an  intelligent 
decision  will  be  arrived  at  with  practically  no  expense  to  the 
country.  The  plan  proposed  by  some  Boards  of  Trade  would 
involve  an  expense  of  many  thousands  annually,  and  the  work 
would  not  be  as  efficiently  done. 


THE     BARGAIN     SEASON. 

This  is  the  month  when  retailers  should  offer  bargains. 
People  are  buying  their  summer  goods  and  their  bargain  eye 
is  wide  open.     They  are  looking  for  and  going  after  "snaps." 

Bargains  in  small  quantities  and  at  regular  intervals  draw 
custom  and  help  to  sell  regular  lines.  They  put  buyers  in 
good  humor  and  increase  their  liberality.  They  make  business 
lively. 

Just  at  this  season  the  wholesalers  have  broken  dozens, 
clearing  lines  and  job  lots  which  can  be  purchased  very  low  by 
the  merchant  who  visits  the  wholesale  houses.  These  can  be 
sold  at  a  low  price,  but  yet  so  as  to  leave  a  profit. 


LOWER    POSTAGE    WANTED. 

The  Boards  of  Trade  are  asking  the  Government  to  reduce 
the  postage  on  city  letters  to  ic.  The  Montreal  Board  has  sent 
forward  a  very  strong  letter  on  this  subject.  The  chances  are 
that  it  will  be  shelved,  as  nearly  all  matters  brought  to  the  atten- 
tion of  the  Government  by  Boards  of  Trade  are.    Business  men, 


as  a  rule,  do  not  figure  in  a  Government's  calculations,  and  little 
attention  is  paid  to  their  petitions,  even  when  they  take  the 
Government  by  the  throat  to  enforce  their  demands.  On  the 
other  hand,  let  a  deputation  of  "  walking  delegates "  from  a 
trades  union  go  to  Ottawa  and  anything  they  ask  is  given  them 
at  once. 

Private  companies  will  deliver  letters  in  any  part  of  the  lead- 
ing cities  at  50  to  80c.  a  hundred,  and  they  make  money  at  it. 
Business  men  ask  the  Government,  which  should  do  it  very 
much  cheaper,  to  make  the  rate  $1  per  hundred,  and  they  * 
answer  they  would  lose  money.  If  the  present  Postmaster- 
General  cannot  pay  expenses  with  a  rate  25  per  cent,  higher 
than  a  private  company  makes  money  on,  we  should  get  a  man 
who  can.  That  is  the  way  a  business  house  would  deal  with  an 
employe. 


WILL   OIL-CLOTH    ADVANCE? 

One  of  the  most  costly  of  the  raw  products  which  enter  into 
the  production  of  table  and  floor  oil-cloths  is  linseed  oil.  The 
Montreal  market  showed  an  advance  last  Thursday  (May  30th) 
and  The  Gazette  noted  it  as  follows  :  "  The  market  for  linseed 
oil  has  ruled  stronger  and  prices  have  advanced  ic.  to  2c.  per 
gallon,  which  is  due  to  the  improved  demand  and  the  limited 
quantity  on  spot  at  present.  Recent  sales  of  boiled  have  taken 
place  at  60c.  and  raw  at  75c.  per  gallon."  The  Toronto  market 
remains  easy  and  the  New  York  market  seems  to  be  in  the  same 
condition. 

But  for  some  time  linseed  oil  has  been  firm.  It  is  an  East 
India  product  to  a  large  extent,  and  the  rise  in  the  value  of 
silver  has  affected  its  price.  Hence,  the  price  of  domestic  oil- 
cloths may  be  expected  to  be  strong  in  the  face  of  this  and  an 
increasing  trade. 

MONTREAL     PERSONALS. 

A.  F.  Gault  is  progressing  favorably  toward  recovery. 

T.  Brophy,  of  Brophy,  Cains  &  Co.,  returned  from  Europe 
last  Monday. 

Mr.  Smallpiece,  of  W.  R.  Brock  &  Co.,  Toronto,  was  in 
Montreal  last  week. 

A  decided  improvement  in  fall  orders,  as  compared  with  last 
year,  is  the  verdict  of  H.  L.  Smyth  &  Co. 

Messrs.  James  Slessor,  of  James  Johnson  &  Co.,  and  W.  P. 
Slessor  returned  from  England  by  the  Paris. 

The  representatives  of  Mathews,  Towers  &  Co.,  Montreal, 
are  now  on  the  road  with  a  new  range  of  goods. 

Mr.  Brophy,  of  Brophy,  Cains  &:  Co.,  and  Mr.  McPherson,  of 
Lonsdale,  Reid  &  Co.,  arrived  by  the  Mariposa  on  Sunday. 

Messrs.  R.  N.  Smyth,  of   H.  L.  Smyth  &  Co.,    and  James  * 
Kyle,  of  Kyle,  Cheesbrough    &  Co.,  sailed  for  Canada  on  the 
Labrador  last  week. 


CROOK     HANDLE     UMBRELLAS. 

Glover  &  Brais,  alive  as  usual  to  the  necessities  of  the  fash- 
ion of  the  day,  have  secured  and  are  shipping  umbrellas  with 
shepherd  crook  handles.  They  have  three  lines  in  steel  rod 
umbrellas,  one  to  retail  at  $1,  one  in  silk  at  $1.50  and  a  special 
line  of  cherry  crooks  to  retail  at  $2.  These  are  all  ready  to 
ship. 
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DOES    IT    MEAN     RUIN  ? 

THE  price  of  wool  is  much  higher  than  a  year  ago,  and  yet 
manufactured  woolens  are  cheaper  than  ever.  Goods  are 
being  slaughtered  in  every  direction.  Domestic  manufacturers 
seem  to  have  gone  stark  mad  in  their  anxiety  to  secure  orders. 
Prices  are  cut  until  there  is  nothing  in  it  for  anybody. 

This  is  especially  true  of  knit  underwear.  The  manufac- 
turers of  this  class  of  goods  are  selling  goods  below  cost,  and  if 
the  present  prices  continue,  it  means  bankruptcy  for  one-third 
of  them. 

The  competition  among  domestic  woolen  manufacturers  in 
nearly  all  lines  is  so  keen  that  few,  if  any,  classes  of  woolens  are 
being  sold  at  a  profit.  The  cheap  grades  of  foreign  manu- 
factures are  entirely  shut  out  and  are  not  to  be  found  in  the 
market. 

Amid  the  general  advance  of  prices  now  obtaining,  it  is  ex- 
ceedingly regrettable  that  the  woolen  manufacturers  are  not 
wise  enough  to  take  advantage  of  the  benefits  which  the  times 
offer.  The  insane  competition  now  running  rife  will  likely 
continue  until  one-third  of  the  manufacturers  are  driven  to  the 
wall. 


SEAL  CATCH  IN  THE  NORTH  PACIFIC. 

A  Victoria,  B.C.,  despatch  of  May  30th  says  :  The  total 
seal  catch  on  the  North  Pacific  coast  will  not  exceed  6,000. 
With  one  or  two  exceptions,  all  the  schooners  that  have  been 
sealing  on  the  coast  have  returned;  and  their  total  catch,  as 
given  by  the  Custom  house,  is  6,124,  but  from  this    has   to    be 


deducted  600  skins  taken  in  the  South  Pacific  by  the  schoon- 
er Director.  The  schooner  Shelby,  Captain  Claussen,  which 
was  seized  by  the  United  States  Corwin,  has  arrived.  The 
Shelby  was  boarded  May  1 1,  off  Queen  Charlotte  Island  by  the 
Corwin.  A  prize  crew  was  placed  on  board,  and  the  schooner 
taken  to  Sitka  and  handed  over  to  H.M.S.  Pheasant,  the  cap- 
tain of  which  ordered  her  to  Victoria.  The  schooner  was  seiz- 
ed because  her  arms  were  not  sealed,  the  captain  of  the  Corwin 
not  knowing  that  Great  Britain  had  refused  to  renew  the  regu- 
lations regarding  sealing  of  arms.  The  sealing  schooner  Bea- 
trice was  spoken  80  miles  from  Victoria  a  week  ago,  and  has 
not  been  seen  since.     It  is  feared  she  has  been  blown  to  sea. 


SMALLER    SLEEVES    PROMISED. 

Some  of  the  tendencies  in  fashions  and  trade  requirements 
are  outlined  in  the  latest  European  advices  just  received  by 
Kyle,  Cheesbrough  &  Co.,  Montreal.  Feather  trimmings  con- 
tinue in  favor,  and  there  is  a  decided  preference  shown  for 
beaded  ornaments  over  beaded  gimps. 

Fashion  is  beginning,  it  is  thought,  to  relinquish  its  relent- 
less grasp  in  the  matter  of  sleeves.  The  new  sleeve  promises 
to  be  rather  smaller,  with  a  modification  in  shape.  The  skirt, 
too,  will  have  less  heavy  lining. 

There  is  quite  a  revival  in  moire  silks  and  moire  antique  for 
sleeves  and  blouses.  Mr.  Cheesbrough  states  that  the  firm's 
new  stock  for  1896  is  now  on  the  way,  and  will  be  ready  for  the 
trade  in  July. 


LIGHT  PRINTS 


We  have  in  stock 


Staple  Stock 

.  .  .  Unexcelled. 

Small-wares,  Curtains, 
Laces,  full  stock. 

LETTER  ORDERS 

Receive  our  best  attention. 


Great  Variety  for  Sorting  Trade. 
Send  for  Samples.        Prompt  Delivery. 


"Fibre  Chamois" 

The  latest  and  best  thing  for  lining  puff  sleeves,  etc. 


ALSO 


American  "Grass  Linen" 

(Elastic   Lining),   in  all  colors.      A    good  sub- 
stitute for  hair  cloth. 

The  demand  is  SO  great  I0r  these  linings  that  we  would  advise 
you  to  order  now.     Your  customers  will  be  sure  to  ask  for  them. 


KNOX,  flORGAN  &  CO. 


Wholesale  Dry  Goods 


HAMILTON,  ONT. 
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SOME    QUEER    FIGURING. 

SPEAKING  in  the  Dominion  Parliament  the  other  day  on 
Canada's  trade  policy,  Hon.  H.  L.  Davies,  the  leader  of 
the  Maritime  Province  Liberals,  said  that,  in  regard  to  the  cot- 
ton industry,  men  were  induced  to  invest  their  money  in  it  in 
the  expectation  that  they  would  make  fortunes.  All  went  merry 
as  a  marriage  bell  until  bankruptcy  overcame  many  of  the  con- 
cerns. Then  the  cotton  lords  of  Montreal  stepped  in,  and  the 
original  investors  lost  their  all.  The  mills  fell  into  the  hands  of 
men  who  did  not  pay  cash  for  them,  but  gave  bonds  instead.  A 
combine  was  formed  and  the  monopoly  dictated  the  price,  with 
the  result  that  the  consumers  did  not  get  the  cheap  cottons 
they  once  did.  The  history  of  the  cotton  mills  was  largely  the 
history  of  all  the  protected  enterprises.  The  system  forced  the 
people  to  pay  enormous  sums  every  year  that  did  not  go  into 
the  treasury  at  all.  Canada  imported  $4,000,000  worth  of  cot- 
ton last  year,  on  which  a  duty  of  $1,140,000  was  paid.  Cotton 
to  the  value  of  $8,500,000  was  manufactured  in  the  country,  on 
which  $3,000,000  of  taxes  was  paid  by  the  Canadian  consumer, 
not  into  the  treasury,  but  to  the  combine,  or  at  the  least  $2,500,- 
000,  leaving  $500,000  with  which  to  meet  the  competition  of 
foreign  cottons.  The  company  controlling  this  industry  had  a 
capital  stock  of  $1,500,000,  all  of  which  was  water,  except 
$150,000  paid  up.  Last  year's  operations  netted  a  dividend  of 
20  per  cent,  on  the  capital  stock,  or  200  per  cent,  on  the  paid- 
up  stock. 

SOME    AUTUMN     INDICATIONS. 

A  few  of  the  notable  certainties  in  autumn  styles  were  out- 
lined to  The  Review  last  week  in  a  brief  chat  with  Mr.  Fraser, 
of  S.  Greenshields,  Son  &  Co.,  who  was  in  Montreal  for  a  few 
days  after  his  return  from  England.  The  prospects  for  velveteens 
for  the  fall  are  good,  and  dress  goods  of  this  type  are  in  vogue. 
A  varied  and  exceedingly  pretty  line  of  woven  striped  silks  for 
sleeves,  etc.,  to  accompany  new  makes  in  dress  goods,  is  being 
shown.  These  are  in  great  variety  in  mohair  and  in  Scotch 
effects.  A  taking  line  is  in  imitation  tweed  effects,  mohair 
thorn  surface,  and  with  a  large  range  in  design,  black  on  blue, 
black  on  slate  and  on  green,  etc.  There  is  a  good  call  for 
cravenettes,  which  are  selling  well.  The  tendency  to  employ 
braids  for  trimming  is  marked,  and  these  are  to  some  extent 
superseding  laces  for  this  purpose.  The  call  for  satin  laces  for 
trimming  dresses  continues  good.  In  hair  cloths  and  stiffening 
materials  the  demand  is  maintained.  Just  now  the  summer 
season  is  calling  for  printed  ducks,  and  cotton  dress  goods  of 
all  kinds  for  warm  weather.  Crepons  continue  to  be  the  rage. 
The  trade  this  year  in  Messrs.  Greenshields'  experience  is  good, 
and  much  ahead  of  last  year. 


A  FEATURE  IN  UNDERWEAR. 

The  autumn  trade  in  underwear  this  year  will  possess  decid- 
ed interest.  It  is  probable  that  some  of  the  best  goods  yet 
offered  in  Canada  will  be  put  on  the  market,  and  the  prices  will 
be  such  as  to  astonish  the  trade.  Discussing  the  matter  with 
Mr.  Brais,  of  Glover  &  Brais,  Montreal,  The  Dry  Goods 
Review  learned  that  the  firm  will  shortly  announce  some  strik- 
ing lines  in  underwear  to  the  trade.  One  line  will  be  in  Cana- 
dian Scotch  lambs'  wool,  plain,  of  excellent  make  and  finish, 
and  the  various  grades  will  retail  at  50c,  75c,  $1,  and  $1.25. 
This  is  intended  to  be  made  one  of  the  remarkable  features  of 


the  autumn  trade.  In  addition  to  this  lot,  there  will  be  offered 
a  special  line  of  natural  wool  underwear  the  features  of  which 
indicate  high-class  work.  These  natural  wools  are  unshrinkable, 
and  the  shirts  are  finished  with  the  French  collarette  neck, 
ribbed  skirts,  while  the  pants  have  the  sateen  trouser  finish.  The 
goods  have  all  stamped  sizes  by  inches,  so  that  the  wearer  gets 
his  own  exact  fit.  The  firm  are  confident  that  these  lots  con- 
stitute a  strike  in  the  underwear  trade,  and  will  be  ready  short- 
ly to  mail  sample  suits  to  those  who  desire  to  investigate  by 
personal  examination  the  merits  of  these  new  makes.  ♦ 


EARLY  CLOSING  IN  WINNIPEG. 

According  to  The  Manitoba  Free  Press,  the  early  closing 
fight  is  now  on  in  Winnipeg  in  earnest.  Two  merchants  who 
have  violated  the  recent  legal  enactment  regarding  the  hours 
during  which  a  retail  store  may  be  kept  open,  were  some  days 
ago  summoned  before  a  magistrate.  These  are  Simon  Ripstein 
and  G.  Frankfurter.  The  information  against  them  was  read, 
charging  in  effect  that  they  kept  open  their  establishments  on 
North  Main  street  for  the  transaction  of  business  after  the  hour 
of  seven  in  the  evening,  contrary  to  the  provisions  of  the  early 
closing  by-law.  A  plea  of  not  guilty  was  entered,  Mr.  Hovvden, 
of  Hagel  &  Howden,  appearing  for  the  defence,  and  Mr.  Isaac 
Campbell,  Q.C.,  for  the  prosecution.  Mr.  Campbell  asked  that 
the  technical  objections  that  the  day  on  which  the  information 
was  laid  was  not  a  holiday,  or  a  day  preceding  a  holiday,  be 
waived,  and  this  was  consented  to  by  Mr.  Howden.  By  con- 
sent, an  enlargement  of  the  case  was  granted. 

It  is  understood  to  be  the  intention  to  make  test  cases  of 
these  two.  Mr.  Ripstein  will  enter  the  plea  that  having  an 
auctioneer's  license  he  does  not  come  under  the  provisions  of 
the  by-law,  and,  of  course,  all  the  city  auctioners  are  interested 
in  this  unexpected  defence.  There  will  be  a  series  of  objections 
in  addition.  One  of  these  will  be  that  a  sufficient  number  of 
merchants  did  not  sign  the  early  closing  petitions,  and  another 
that  the  by-law  is  ultra  vires  in  that  it  interferes  with  trade  and 
commerce,  and  could  only  be  passed  by  the  Dominion 
Parliament. 


CREPONS    AND    VEILINGS. 

A  large  shipment  of  crepons  is  to  hand  with  Caldecott, 
Burton  &  Spence,  Toronto.  These  are  mostly  blacks,  but  the 
lighter  shades  are  also  shown.  Two  finishes,  the  bright  and  the 
dull,  are  comprised  in  the  display.  The  stripes  are  mostly 
large,  although  a  few  small  ones  make  themselves  conspicuous. 
It  is  indeed  wonderful  how  the  inquiry  for  these  goods  keeps  up. 

Among  other  shipments  just  to  hand  is  a  lot  of  double  faced 
satin  ribbons,  in  tans  and  browns  mainly.  These  are,  indeed, 
scarce  goods.  In  veilings,  some  very  pretty  things  are  seen  in  * 
spots  in  narrow  and  wide  widths.  Surahs  and  pongees  for  sum- 
mer blouses  are  still  procurable,  but  the  greatest  inquiry  in  this 
line  is  for  blach  surahs  for  skirts.  The  popularity  of  the  black 
skirt  is  becoming  quite  noticeable. 


WILL    MAKE    ANOTHER     TRY. 

E.  R.  Bollert  <£  Co.,  Guelph,  in  acknowledging  receipt  of 
cheque  for  $10,  being  Third  Prize  in  our  First  Window  Dressing 
Competition,  say:  "  We  will  try  to  have  more  distinct  photo- 
graphs for  the  next  contest."  The  Second  Competition  closes 
August  1st. 
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WHITE  GOODS 


Swiss  Pin  Spot  Lawns,  Embroideries  and  Insertion 
to  match. 

Bordered  Dress  Lawns.    Bordered  Apron  Lawns. 
Check  Lawns.  Striped  Lawns. 


VICTORIA  LAWNS  our  Specialty — THEY  WON'T  CURL.     B60,  70,  80,  90  and  100  AT  OLD  PRICES  UNTIL  10TH  JUNE. 


Black  6oods 


The  highest  class  of  Black  Dress  Fabrics   "  For 
Gentlewomen." 


Blouse  Silks 


Over  30  new  designs  received  in  May.  Black — 
with  while  str  pe,  with  opera  red,  with  blue,  with 
pale  pink,  with  petun'a  stripes.  Light  Fawn — with 
geranium,  pink  and  white  strice.  Ground  tints  of 
Green,  Blue,  Cream  and  White,  with  colored 
stripes. 

Silk  Stripe  Delaines 

Cream  Crepons  and  Grenadines 

For  JULY  and  AUGUST 

Silver  Silk  Stripe  Crepons 


Trade  Requirements 

In  Ho  iery  for  men,  women,  and  children.  Silk 
Mitts  and  Gloves,  in  black,  cream,  white,  and 
colored. 

Laces,  Embroideries,  Insertions,  Edgings, 
Veil  Nets  and  Veils 

Just   opened,     Brown,    G  ey    and    Black    Pufferina,    for 
puff  sleeves  and  skirt  linings. 

English  Striped  Galateas 

For  Boys'  Suits,  with  plain  navy  for  collars  and 
cuffs.     These  are  absolutely  fast  colors. 

We    have  Pink,     Blue,    Cream,     and    White    Linings  for 
Summer  D  esses. 


LETTER  ORDERS 

Filled  same  day 
received.  .     .     . 


BROPHY,  CAINS  &  CO. 

196  McGill  Street  - 


MONTREAL 
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McMASTER  &  CO. 

New  and  Attractive  Goods 

Are  being  received  by  us  daily.    Merchants  should  not  miss  the  opportunity  of  looking 
through  our  stock  when  in  the  City. 


DRESS  GOODS 

Swiss  Spot  Muslins,  Fancy  Swiss  and  Taffeta 
Silks,  Crepon  and  Scotch  Tweed  Dress  Goods,  etc. 

HABERDASHERY  AND  SMALLWARES 

Complete  ranges  of  Children's  and  Ladies'  Gloves 
and  Mitts.  Complete  ranges  of  Children's  and 
Ladies'  Cotton  Hose.  Complete  ranges  of  Laces, 
Trimmings,  etc.  Complete  ranges  of  Gents' 
Furnishings. 

WOOLENS.     .     . 

Irish  Serges,  Cricket  Flannel  and  Cricket  Worst- 
ed, Black  and  Navy  Worsted  Coatings,  Mixed 
Worsted  Suitings  and  Overcoatings,  Fancy  Vest- 
ings  in  neat  designs,  etc. 


5      TAILORS9  TRIMMINGS 

Canvas,  Plain  and  Fancy  Silesias,  Italians,  etc.,  etc. 

5 

S      IMPORTED  STAPLES 

Wine  Red  Prints  (just  received),  Crepons,   Holl- 
ands,  Zephyrs,    Chambrays,  Sateens,  Satin  Drills, 
!  Ducks,  Prints,  etc.     Job  line  of  Towels.     Job  line 

of  Towelling.         :  :         :  :  : 

CANADIAN  STAPLES 

Full    lines    throughout.  :  :  : 


? 


HOUSE  FURNISHINGS 


CARPETS     .     .     . 

Axminsters,  Brussels,  Tapestries,  etc.  Lace  Cur- 
tains, Chenille  Curtains,  Linoleums  and  Oil- 
cloths, etc.         :         :         :         : 


WRITE  FOR  SAMPLES. 


SPECIAL  ATTENTION  GIVEN  TO  LETTER  ORDERS. 


McMaster  &  Co.,  12  Front  St.  W.,  Toronto 
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No.  204— E.  &  S.  C. 


CLOTHING    AND     FURNISHINGS. 

A  CONSPICUOUS  sign  in  the  new  warehouse  of  E.  A. 
Small  &  Co.,  Montreal,  is* one  to  this  effect  :  "  We  do  not 
sell  retail  here."'  In  a  business  like  clothing,  Mr.  Small  said  to 
The  Dry  Gqods  Review  last  week,  it  is  necessary  to  have  a  rule 

like  this.  "  In  the  first  place,  it 
is  only  fair  to  the  retail  trade, 
and,  besides  that,  we  would  have 
so  many  applications,  on  some 
pretext  or  another,  that  compliance 
would  entail  endless  trouble.  It 
delays  the  regular  work  of  a  whole- 
sale house  to  sell  retail,  and  is  on 
every  ground  unsatisfactory." 
* 

The  new  thing,  in  New  York,  in 
waterproof  coats  is  the  "  paddock." 
It  is  single-breasted,  very  long,  fits 
to  the  form,  and  closes  in  front 
with  eight  large  horn  buttons.  The 
back  to  the  waist  is  cut  whole,  but 
narrow,  the' two  seams  terminating 
at  the  waist  with  a  heart-shaped 
cross  seam.  The  back  skirt  hangs 
like  an  immense  plait,  and  has  a 
wide  plait  folded  under  on  each  side.  The  opening  is  on  the  right 
side  under  the  plait,  is  32  inches  long,  and  closes  with  three  but- 
tons. The  collar  is  velvet,  and  there  are  pockets  with  flaps.  This 
coat  is  made  from  double  texture,  the  inside  being  a  bright 
plaid.     It  is  an  exceedingly   stylish  garment,    and    takes  well 

with  those  who  have  them. 

* 

The  coming  summer  will  be,  undeniably,  a  straw  hat  season, 
and  more  of  this  style  of  headwear  will  be  worn   than  ever  be- 
fore.    The  one  objection  to  straw  hats  is  that,  in  nine  cases  out 
of  ten,  they  do  not  comfortably  fit  the   head,  and  if  they  do  fit, 
__  they  are  so  hard   and   rigid  that  the 

^      '■• ' ^--"^^E^C*"*"*^     wearers  at   once   become    martyrs  to 
I  |^L  j^l    H    fashion.  —Clothier  and  Furnisher. 

■_s/  Wilthammer — Now  that  lam  en- 

gaged   to    your    daughter,  sir,    don't 
JL4  you  think  that  I  ought  to  be  admitted 

^|        1^.  to  the  firm  ? 

Senior  Partner — No,  sir  !  I 
wouldn't  make  enough  money  out  of 
the  business  to  support  you. 

The  men's  furnishing  goods  deal- 
ers of  St.  Louis,  Mo.,  have  organ- 
ized an  association  to  resist  the  at- 
tempts being  made  to  force  them  to 
close  their  stores  on  Sunday. 
* 


No.    206     E.  &   S.  C. 


FALL     NECKWEAR. 

The  accompa:i>ing  cuts  show  four  of  E.  &  S.  Currie's  lead- 
ing fall  styles.  They  have  prepared  an  extensive  range,  and 
their  goods  will  be  shown  to  every  retailer  from  Vancouver  to 
Halifax. 

No.  204  is  a  long,  narrow-head   Teck,  with   flowing  aprons. 


Just  at  the  base  of  the  knot  the   pleating   is   full   and  generous. 
It  is  shown  in  rich  silks  to  retail  at  50  cents. 

No.  206  is  a  natural-tied,  flowing-end  scarf.  This  tie  is 
made  to  give  the  same  effect  and  appearance  as  a  regular  dollar 
silk  scarf.  So  far  as  can  be  seen,  it  is  most  generously  made, 
and  can  be  retailed,  when  made  from  the  finest  silks,  at  50 
cents. 

No.  201  is  a  natural-tied,  pointed-end  Lombard.  It  pos- 
sesses adjustable  ends  and  loops,  so  that  the  wearer  can  regulate 
the  size  to  suit  himself  and  his  tastes. 

No.  203  is  a  dressy  bow,  as  may  be  gathered  from  the 
illustration.  The  pleating  is  generous,  and  it  is  silk  throughout, 
no  lining  or  facing.     It  is  made  only  from  the  best  silk  fabrics. 

TENDENCIES    IN    NECKWEAR. 

Speaking  with  Mr.  Fisher,  neckwear  buyer  for  Wyld, 
Grasett  &  Darling,  he  said  that  the  city  and  town  trade  were 
taking  bows  very  strongly  just  now,  and  that  by  next  sum 
mer  (1896)  bows  would  be  the  rage  again  in  the  more  rural  parts, 
where  the  knot  now  holds  supreme  sway.  For  fall,  the  bows 
that  would  be  sold  would  be  varied  in  design  and  style, 
with  a  tendency  to  medium  and  dark  colors.  The  newest 
thing  is  shown  in  the  accompanying  cut — the  Peyton  Bow — 
and  it  can  be  seen  that  the  tendency  is  for  the  ends  to  be  full 
and  square.  It  is  shown  in  two  qualities,  to  retail  at  25  and  50 
cents. 

His  firm  were  showing  a  large  range  in  colored  club-house 
ties.  These  long,  narrow  goods  were  necessarily  shown  in 
small,  neat  checks  in  nondescript  patterns.  They  look  very 
pretty  when  tied  up  by  a  skilful  hand  and  worn  in  a  semi- 
neglige  fashion. 

With  regard  to  Derbys  and  knots,  Mr.  Fisher  claimed  there 
was  little  to  say  that  was  new.  In  Derbys  the  2^-inch  width 
was  still  the  best  seller,  both  in  straight  and  graduated  shapes. 
In  knots,  the  wide,  flowing  end  scarf  had  caught  on  in  Eng- 
land and  the  United  States,  but  was  either  too  extreme  or  too 
expensive  for  the  Canadian  consumer.  The  pleated  knot, 
with  pointed  ends,  is  still  a  favorite  with  the  general  trade. 
Greys,  black-and-whites,  and  shepherd's  plaids,  are  to  be  popular 
in  the  fall's  collection  of  patterns. 

Mr.  Fis^r  .Led  out  that  scarfs  are  becoming  better  value 
each  c  satin-lined  goods,  to  retail  at  25  cents,  are  now 

beinfc  jtlti       in  considerable  variety. 

A  pretty  tie  shown  by  Wyld,  Grasett  &  Darling  is  a  2)^  inch 
Derby,  48  inches  long,  with  equal-sized  ends.  These  two 
ends  are  exactly  alike,  and  the  tie  is  reversible,  thus  giving 
practically  four  distinct  ties  in  one. 

NEW    NOVELTIES. 

John  Macdonald  &:  Co.  have   two  novelties  in  neckwear  for    . 
the    summer    trade.     The   first  is    a   large  range  of  satin  lined 
knots  and  Derbys  to  retail    at    25  cents   each.     Cotton  linings 
are  thus  driven  to  the  wall. 

The  second  novelty  is  the  "  Bend-Me-Bow,"  No.  943241. 
This  bow  has  been  specially  designed  with  a  mechanical  con- 
trivance to  enable  the  wearer  to  have  a  shape  of  his  own  forma- 
tion. By  bending  the  outside  folds,  in  which  is  a  hidden  wire, 
a  large  variety  of  shapes  can  be  obtained. 

FEW   CHANGES    IN    STYLE. 

Canadian  buyers  just  home  from  Europe  say  there  is  reallv 
nothing  new    in   men's   furnishings    this    season.      Makers    are 
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KYLE,  CHEESBROUGH  &  CO. 

The  Lace  Watehouse  of  Canada. 


:  IMPORTERS    OF 

NOVELTIES    IN   : 

Dry  Goods, 

Embroideries, 

Trimmings, 

Gloves, 

Silks, 

Hosiery, 

Braids, 

Muslins,  and 

Curtains, 

Dress  Goods,  etc.,  etc 

A  fresh  and  attractive  lot  of  Plain,  Printed  and  Fancy  Blouse  Silks  just  received  and  put 
into  stock.  Since  the  first  of  the  present  year  we  have  handled  25,000  pieces  of  lace, 
and  still  there  are  more  to  follow. 

WE  CARRY  THE  CELEBRATED  FIBRE  CHAMOIS  IN  STOCK. 


Kyle,  Cheesbrough  &  Co. 


ZMZOnSTTIRIE-AJL. 


OUR  TRAVELERS  ARE  NOW  OUT  WITH  OUR  FULL  RANGE  OF 


Hen's  Furnishings 


For  Fall 
and  Summer. 


Note  our  Plain,  Sliet.  Scotch   Knit  All  Wool   Underwear  that  ran 
be  reailed  at  50c,  75c,  $1  00,  $1  25. 

OUR  SPECIAL  NATURAL  V,  S. 

If  you  want  to  increase  your  winter  unu  Kie 

wr  te  for  samples.      It  will  pay  you 
We  show  the  largest  range. 

Note — Immediate  delivery 

Summer  Wear 

Japanese  Crepon  Four-in-Hand  Ties,  at  $9.00  a  gross. 

Silk  T.irtan  Windsors  at  Si. 50  a  doz. 

Silk,  Navy  and  White  Spots,  at  $1.25  and  $2.25  a  dozen. 

Self  Colors,  Pinks,  Sky,  Cream,  White,  Cardinal,   Navy,   $2.25 

a  dozen. 
Blacks,  at  $2.25,  $3.00,  $4.00. 


Umbrellas 


S-eel  Rods,  at  $600,  $6,150,  19.00. 
vSpecial  line  in  Shepherd  Crook,  $9  00. 
Special  line  in  Shepherd  Congo  Silk  Wood,  $12  50. 
Special  line  in  Shepherd  Cherry  Silk  Crook,  $16.50. 
An  endless  variety. 

Summer  Vests 

fancy  Cashmere,  at  $7.50. 
Fancy  Cashm  re,  Extra,  at  $12.00. 
Fancy    Cashmere,    Superior,    $1350,    $16.50,  $1800, 
$21.00,  $24.00,  $27.00. 
Fail  not  to  see  our  neckwear  samples  before  buying. 


Awaiting  your  letters  for  samples,  which  shall  be  promptly  forwarded 


GLOVER  <J  BRAIS 


184    McGill   Street 


flontreal. 
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governed  to  a  great  extent  by  last  season's  styles  small  knots 
and  narrow  four-in-hands  or  Derbys.  The  patterns  incline  to 
the  neat,  quiet,  gentlemanly  styles.  In  fact,  it  is  seldom  that 
there  is  less  new  in  style  or  pattern  shown. 

Prices  are  undoubtedly  stiffer  in  everything.  Manufacturers 
have  been  exceptionally  busy,  chiefly  because  the  very  fine 
weather,  both  at  home  and  abroad,  has  increased  the   demand. 

STILL  PUSHING  GERMAN  shirts. 
Owing  to  the  success  they  have  had  with  German  shirts  and 
collars,  Greene,  Sons  &  Co.  will  continue  to  push  these  goods,  and 
more  extensively  than  ever.  They  are  not  the  very  cheap  line 
that  had  a  run  for  a  season,  but  the  better  qualities.  They  are 
more  expensive  than  Canadian,  but  cheaper  than  the  best 
English  makes,  and  considered  equal  to  them  in  quality. 

A    TWENTY-FIVE   CENT   TIE. 

Greene,  Sons  ti:  Co.  are  making  a  leader  of  a  special  line  of 
imported  satin-lined  neckwear,  to  retail  at  25  cents.  They  are 
shown  in  99  patterns,  and  are  the  best  value  the  house  has  ever 
offered  at  $2.25  Samples  have  just  arrived,  and  will  be  given 
to  the  travelers  in  a  few  days.  They  would,  no  doubt,  send  a 
few  by  mail  to  any  who  desired.  t 

DARING    COMBINATIONS. 

Some  daring  yet  charming  combinations  of  colorings  are 
exhibited  in  the  selection  of  necktie  silks  shown  by  E.  &  S. 
Currie  for  Fall.  Mr.  Watson  has  just  returned  from  Crefeld 
with  an  enormous  range  of  samples,  and  their  stock  will  arrive 
during  the  course  of  the  month. 

Some  of  these  combinations  are  :  Black,  myrtle  and  scarlet; 
black,  resida  and  violet ;  black,  petunia  and  gold  ;  black,  rose 
and  green.  Changeable  silks  are  shown  in  the  latest  designs, 
many  of  them  showing  the  popular  green  or  the  latest  brown, 
according  to  the  direction  from  which  the  light  is  thrown  on  it. 
Some  dazzling  effects  in  the  new  basket  weave  silks  are  shown, 
where  rose  pink  harmonizes  with  resida  green,  gold  with  purple, 
scarlet  with  myrtle,  royal  with  gold,  etc.  Persian  effects  in  new 
designs  and  colorings-  are  also  prominent.  But,  besides  these 
striking  combinations,  a  large  range  of  silks  in  quieter  effects  is 
shown,  so  that  every  taste  can  be  anticipated.  The  man  who 
does  not  care  to  follow  the  styles  and  wear  loud  goods  can  still 
have  new  things  in  quiet  colors  and  smaller  patterns. 

E.  &  S.  Currie's  line  of  necktie  silks  is  certainly  the  largest 
and  choicest  that  ever  came  into  Canada.  This  is  saying  a 
great  deal,  but  the  occasion  justifies  the  assertion.  It  is  exceed- 
ingly pleasant  to  notice  this  enterprise  on  the  part  of  a  Cana- 
dian manufacturer. 


THE     RIGHTS    OF     FIBRE    CHAMOIS. 

Success  continues  to  attend  the  efforts  ot  the  owners  of  fibre 
chamois  to  establish  their  exclusive  rights  to  this  material  in  the 
Canadian  market.  The  same  results  which  have  been  reached 
in  the  United  States,  by  the  company  controlling  fibre  chamois 
there,  are  being  arrived  at  here.  Uncompromising  legal  action 
against  every  concern  either  making  or  selling  any  infringement 
upon  fibre  chamois  in  Canada  is  being  taken.  The  owners  of 
the  material  in  the  States  have  won  in  every  action,  and  the 
legal  decisions  all  go  to  prevent  the  use  of  substitutes  which  in- 
fringe the  patent  and  registered  trade  mark  of  fibre  chamois. 
The  noted  firm  of  patent  attorneys,  Cowen,  Dickerson  &  Brown, 
New    York,   whose   views  as  experts  and  authorities  on   these 


matters  are  regarded  as  conclusive  in  legal  disputes  of  this  kind, 
have  given  it  as  their  opinion,  in  a  letter  printed  in  full  in 
another  page  of  this  issue  of  Tn  1:  Dry  Goods  Review,  that  the 
patent  of  fibre  chamois  covers  not  only  the  process  of  manufac- 
ture, but  the  stuff  itself.  These  authorities  also  declare  that 
the  materials  known  as  fiberine,  buckskin  fibre,  fibre  interlining, 
fibre  fabric,  and 
sponge  crepon  are 
infringements.  These 
opinions  carry  the 
same  force  in  Canada 
as  in  the  States,  be- 
cause the  Canadian 
Fibre  Chamois  Co. 
have  exclusive  rights  No'  20I~-E-  &'  s-  c- 

to  the  material  in  this  market.  The  effect  of  the  legal  actions 
already  entered  in  Canada  may  be  seen  in  the  fact  that  the  Ever 
Ready  Dress  Stay  Co.,  of  Windsor,  Ontario,  have  acquiesced  in 
the  judgments  of  the  courts,  ceased  the  manufacture  of  '•  fiber- 
ine," and  will  in  future  represent  the  Canadian  Fibre  Chamois 
Co.  in  Ontario,  and  handle  fibre  chamois  in  that  province.  The 
trade  will  do  well  to  note  these  results,  and  abide  by  them. 


No.  203— E.  &  S.  C. 


BRITAIN     AND    THE    GOLD    STANDARD. 

At  a  meeting  in  London,  Eng.,  on  May  28,  of  the  bankers, 
financiers  and  other  prominent  business  men  who  favor  the 
maintenance  of  the 
gold  standard,  Bert 
ram  W.  Currie,  the 
banker,  who  presided, 
read  the  reply  of  Sir 
William  Vernon  Har- 
court,  Chancellor  of 
the  Exchequer,  to 
the  memorial  recent- 
ly sent  to  him  by 
friends  of  mono  metallism.  After  acknowledging  the  receipt  of 
the  memorial,  Sir  William  says  :  "I  have  no  hesitation  in  giv- 
ing on  behalf  of  the  Government  the  reply  which  you  have  the 
right  to  expect."  He  briefly  outlines  the  proceedings  of  the 
Brussels  conference  and  the  failure  to  resummon  it,  and  con- 
tinues : — "  I  concur  entirely  with  the  opinion  expressed  in  your 
address  that  the  experience  of  well  nigh  a  century  has  proved 
that  our  present  system  of  currency  is  suited  to  the  wants  of 
this  great  commercial  country,  and  that  to  depart  from  it  would 
be  disastrous  to  the  trade  credit  of  the  United  Kingdom.  The 
continuity  of  the 
national  policy  is 
more  necessary  in 
this  than  in  perhaps 
any  other  question. 
You  may  rely  upon 
it  that  Her  Majes- 
ty's Government 
will  not  depart  from 
the  course  pursued  Pevtox  Bm 

by  all  the  Governments  that  have  preceded  it,  and  will  not  give 
countenance  to  any  change  in  the  fundamental  principles  of 
our  monetary  system,  nor  in  any  discussion  in  which  they  may 
be  called  upon  to  take  part  will  they  admit  any  doubt  as  to  their 
intention  firmly  to  adhere  to  the  single  gold  standard. 
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We  Have  Removed 


To  these  large  and  commodious  premises, 
situated  on   Victoria  Square. 


Our  Travelers 


are  now  on  the  way  with 


Samples  for  Fall  and  Winter,  1895 

Before  Purchasing  See  Them.     It  Will  Pay  You. 


E.   A.   SMALL   &    CO. 


Manufacturers  of  Clothing 


MONTREAL 


James  Johnston  &  Co. 

26  St.  Helen  Street,   MnNTRF.Al. 


Importers   of  British  and   Foreign   Dry  Goods. 
Dealers  in  Canadian  and  American  Staples,  Etc. 


CO 


DEPARTMENTS 

Silks,  Ribbons,  Trimmings,  Dress  Goods, 
Velveteens,     Hosiery,     Gloves,     Underwear    (Gents', 
Ladies'  and  Children's),  Smallwares,  Handkerchiefs  in 
Silk,  Linen,  Cotton,  Muslin,  Laces,  Embroideries  ; 
Cloths,  Tweeds,   and  Gents'    Haberdashery. 

DOMESTIC  COTTON  GOODS 
OF  EVERY  DESCRIPTION 


Sole  Agents 
for  the 

Antiseptic 
Sanitary 
Diaper 

Put  up  in  lO  yd.  lengths, 

in  the  following  widths  : 

18,  20.  22.  21,  27  in. 


Special  .  .  . 


Co 


Attention  Given  to  Letter  Orders 


We  invite    all  Merchants  visiting  the 
City  to  call. 

They  will  be  cordially  welcomed. 


•20 
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FALL    CARPETS    AND    CURTAINS. 

SAMPLES  of  carpets  and  curtains  for  the  Fall  trade  are  now 
passing  to  and  fro  for  the  inspection  of  the  retailer  of  these 
goods.  The  inquiry  for  them  is  said  to  be  much  better  than  at 
this  time  last  year. 

In  tapestries  and  Brussels  there  is  not  much  to  note.  The 
values  are  good,  and  prices  are  lower  than  three  years  ago,  de 
spite  a  rise  in  duty.  Some  houses  are  showing  entirely  new 
patterns  for  Fall.  John  Macdonald  &  Co.  claim  to  have  an  en- 
tirely new  range.  Greens  and  fawns  are  the  predominating 
colors. 

Ingrains  and  all-wools  are  cheaper  than  ever.  This  is  due 
to  the  cheap  supply  of  wool  which  flowed  into  the  United  States 
last  Fall,  and  enabled  carpet  manufacturers  to  buy  their  own 
material  at  very  low  figures.  They  began  at  once  to  cut  the 
price,  and  domestic  manufacturers  had  to  follow  suit.  Thus,  the 
Canadian  consumer  is  benefitted  by  a  (all  in  the  United  States 
Customs  duty. 

Unions  are  firm  and  likely  to  be  stiffer  for  Fall,  in  sympathy 
with  the  rise  in  raw  cotton.  All  manufactured  goods  into 
which  cotton  enters  are  very  firm  at  present. 


A     NEW    CURTAIN. 


There  continues  to  be  a  call  for  the  handsome  cotton  drap- 
eries in  silk  effects  from  Peter  Schnieder's  Sons  &  Co.,  Mont- 
real. These  draperies  have  become  so  popular  that  the  inten- 
tion is  to  show  them  in  curtains  this  season. 


CURTAINS    AND     MATTINGS. 

Three  special  lines  of  lace  curtains  to  retail  at  $1.25,  $1.50 
and  $1.75  are  shown  this  week  by  John  Macdonald  &  Co., 
and  are  said  to  be  extra  value.  They  have  a  range  of  patterns 
in  each  line.  The  size  is  50  to  63  inches  wide  and  3*^  yards 
long.  These  are.  low-priced  goods  but,  nevertheless,  "sellers." 
The  designs  are  mostly  floral. 

Fish-net  curtains  have  been  a  fast-selling  line  this  spring. 
The  mesh   is   much  larger  than   is   usual,  and  the  designs  are 


Irish     Pointe.       John    Macdonald    &    Co.    report   their    stock 
cleaned  out. 

This  house  also  reports  a  fair  demand  for  China  mattings. 
These  are  used  for  cottages,  and  also  in  dining-rooms  as  sum- 
mer carpets.     They  are  cool  and  have  a  nice  salt  sea  aroma. 


MR.     CARSLEY'S     NEW    COMPANY. 

The  extensive  business  of  S.  Carsley,  Montreal,  which  has 
expanded  with  each  succeeding  year,  is  shortly  to  undergo  a 
new  and  important  change  in  the  direction  of  larger  powers  and- 
increased  capital.  Mr.  Carsley  is  applying  for  Dominion  incor- 
poration as  "  S.  Carsley,  Limited,"  and  the  company,  with  a 
share  capital  of  $600,000,  will  continue  as  before  to  conduct  the 
large  dry  goods  trade  carried  on  by  the  firm.  In  addition, 
powers  are  sought  to  authorize  business  as  wholesale  and  retail 
traders,  contractors,  outfitters,  furnishers  and  manufacturers  ; 
to  share  profits  with  other  similar  companies,  or  with  its  own 
employes  ;  also  to  establish  and  manage  a  benevolent  or  pension 
fund  for  the  employes.  Mr.  Carsley  is  proceeding  on  English 
lines  in  the  new  organization,  which  will  be  similar  to  companies 
of  like  nature  that  have  succeeded  in  the  Mother  Country.  In 
addition  to  the  share  capital,  bonds  to  the  value  of  $400,000, 
at  a  guaranteed  interest  of  5  per  cent,  will  be  issued.  The  sale 
of  these  in  small  amounts  will  be  favored,  so  as  to  make  the 
company  a  sort  of  co-operative  concern,  and  sales  en  bloc  to 
large  capitalists  will  not  be  allowed.  It  is  Mr.  Carsley's  design 
to  promote  the  sale  of  bonds  as  an  investment  for  his  employes, 
for  the  money  for  young  children  and  others  to  whom  a  safe  in 
vestment  of  this  kind  is  of  especial  value.  The  lull  control  and 
management  will  be  vested  as  heretofore  in  its  present  hands. 
A  prospectus  to  the  public  will  be  issued  this  month,  showing 
Mr.  Carsley's  profits  during  the  past  three  years  to  have  aver- 
aged 7  per  cent. 


MENTION     THE     CLERK. 

When  sending  in  photos  for  the  Second  Window  Dressing 
Competition,  which  closes  August  1st,  have  the  clerk  who 
dressed  the  window  write  a  full  description  on  the  bach  of  the 
photo,  and  sign  his  name  to  it.  If  that  photo  wins,  the  clerk  will 
then  receive  due  credit  for  his  work. 


Niagara  falls,  canad^ 

CONJUNCT/ON     ' 

W/TH 


MANUFACTURERS  OF  THE  LATEST  &  MOST 
EXCLUSIVE   STYLES.IN  MENS  NECKWEAR.  / 


1  -1  r 

'ARK' 
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NEW  WOOLLEN  AND  TAILORS'  TRIMMINGS  FIRM. 


JOHN  MULDREW, 

Late  of  the  firm  of  Mc- 
M ASTER  &CO.,  under 
the  firm  name  of     .     .     . 


John  Muldrew  &   Company 


TORONTO 


We  expect  to  occupy  our  New  Warehouse,  24  Front  Temporary  Office  : 

Street  West,  about  20th  June.  Room  5,  Merchants'  Building,  50  Bay  street. 


Toronto,  May  ist,  1895. 
Dear  Sir, 

Having  been  actively  engaged  in  the  woollen  business  in  Canada  for  the  past  25  years,  I  have  decided  on  opening 
business  on  my  own  account,  making  a  specialty  of  Woollens  and  Tailors'  Trimmings. 

As  I  have  served  in  every  branch  of  the  woollen  business  from  sewing  on  the  bench,  head  salesman  in  the  woollen  and 
clothing  department  of  the  largest  concern  of  the  kind  in  the  country,  traveller  for  a  large  and  exclusively  woollen  house,  buyer  and 
managing  salesman  for  another  large  woollen  firm,  and  for  the  past  five  years  partner  in  the  wholesale  dry  goods  and  woollen  firm 
of  McMaster  &  Co.  in  this  city,  I  think  I  may  fairly  claim  to  know  the  business  in  its  every  detail. 

I  am  associating  with  me  in  my  business  my  son,  Wm.  H.  Muldrew,  who  has  had  a  long  and  careful  training,  both 
in  retail  and  wholesale  woollens,  as  salesman,  traveller  and  buyer,  and  is  acknowledged  by  the  trade  to  be  thoroughly  in  touch 
with  both  the  producing  and  distributing  markets.  We  therefore  ask  the  confidence  of  the  trade  as  a  thoroughly  equipped  woollen 
firm,  feeling  that  we  know  both  the  wants  of  the  consumer  and  the  best  sources  of  supply. 

From  close  observation  we  are  convinced  that  the  only  way  such  an  important  line  as  woollens  can  be  handled  suc- 
cessfully is  as  a  specialty,  by  experts  who  thoroughly  understand  the  business,  and  devoting  their  whole  time  and  attention  to  its 
vigorous  prosecution  and  development. 

For  our  Opening  Season FALL,  1895 

We  show  an  immense  range  of  samples,  all  new,  fresh  and  up-to  date  goods;  not  an  old  sample  in  our  whole  collection. 

Many  of  the  latest  novelties  made  exclusively  for  ourselves,  and  every  pattern  and  cloth  selected  with  the  greatest  care  as  to  its 
quality  for  the  consumer  and  its  profit-producing  value  to  the  merchant. 

Our    Particular   Specialties   for   our   Opening 
Season   are 

DQIYI eST I C    WOO  llenS  ( which  we  believe  to  be  the  best  intrinsic  value  for  the  wearer  made  in  the  world. ) 

In  these  goods  we  show  some  beautiful  novelties  in  shades  and  effects  in  SUITINGS  made  expressly  for  ourselves,  and 
representing  extra  late  European  ideas  as  to  SHADE,  FABRIC  and  DESIGN. 

Also  TROUSERINGS  ;  a  grand  range  of  tasty  patterns  and  OVERCOATINGS  in  the  new  shades  in  CURLS,  MELTONS 
and  FRIEZES,  in  endless  variety. 

Imported  Worsteds 

In  VENETIANS,  TWILLS,  WALES  and  FANCIES.  These  goods  have  been  selected  by  us  with  more  than  ordinary  care  from 
the  very  best  makers  in  Europe.  The  range  will  be  found  large,  and  our  values  worth  the  attention  of  every  close  and  critical 
buyer  in  Canada. 

Tweed  Dress  Goods  and  Mantlings 

The  demand  for  these  fabrics  has  deservedly  grown  to  immense  proportions,  and  will,  we  believe,  be  larger  this  season 
than  ever  ;  we  are  consequently  showing  a  large  and  most  attractive  range,  which  will  appeal  to  every  tasty  buyer,  both  for  designs 
*■*       and  values. 

In  the  hurry  and  pressure  incident  to  getting  into  shape,  it  has  been  impossible  for  us  to  reply  in  the  way  we  should 
have  liked  to  the  very  many  kind  letters  of  encouragement  which  we  have  received  from  every  part  of  the  Dominion  since  it  has 
become  generally  known  that  we  proposed  opening  business  on  our  own  account.  We  now  take  this  opportunity  of  thanking  one 
and  all  for  the  many  expressions  of  confidence  which  we  have  had  in  this  way,  and  it  will  be  our  ambition  to  prove  worthy  of  all 
the  kind  and  encouraging  words  we  have  had. 

Our  travellers  leave  for  their  respective  routes  in  a  lew  days,  and  we  ask  every  merchant  interested  in  seeing  a 
large  range  ot  carefully  selected  Woollens,  without  an  old  pattern    in  the  wjhole  lot,  to  look  through  our  samples. 


Yours  faithfully, 

John  Muldrew  &  Company 
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STICK   TO    :  : 

FIBRE  CHAMOIS 

AND    KEEP    OUT    OF  COURT 


1 
i 


The  T.   E.   Mara  Company,    Limited, 

Defendants. 

This  action  coming  on  this  day  to  be  heard  before  this  Court  by  way  of  motion  for 
judgment  in  presence  of  counsel  for  the  plaintiffs  ; 

Lpon  hearing  read  the  writ  of  summons  and  the  minutes  of  this  judgment  signed  by 
the  plaintiffs  and  the  defendants,  and  upon  hearing  what  was  alleged  by  counsel  aforesaid  ; 

i.  This  Court  doth  order  and  adjudge  that  the  defendant  T.  E.  Mara,  trading  under 
the  name  of  "  The  T.  E.  Mara  Company,  Limited,"  his  agents,  servants  and  attorneys,  and 
each  and  every  of  them  be,  and  he  and  they  and  each  and  every  of  them  is  and  are  hereby 
perpetually  restrained  from  selling  or  offering  for  sale  as  Fibre  Chamois,  or  under  that  name 
or  title,  or  under  any  name  or  title  similar  to  Fibre  Chamois,  any  goods,  substances  or  ma- 
terials which  are  not  the  goods,  substance  and  material  manufactured  by  the  plaintiffs,  and 
known  as  Fibre  Chamois. 

2.  And  this  Court  doth  further  order  and  adjudge  that  the  defendant,  T.  E.  Mara, 
trading  under  the  name  of  "  The  T.  E.  Mara  Company,  Limited,"  do  pa)  to  the  plaintiffs 
forthwith  the  sum  of  one  hundred  dollars  for  damages. 

Judgment  signed  this  8th  day  of  May,  1895,  by  the  Court. 

(Sgd.)  Geo.  S.  Holmested,  (Sgd.)  A.  F.  Maclean, 

Registrar.  Clerk  Weekly  Court. 


I 


The  following  is  a  copy  of  injunction  issued  against  The  T.  E.  Mara  Co.,  London, 
Ont ,  and  similar  injunctions  have  been  issued  against  Walker,  McBean  &  Co.,  Toronto,  S. 
Carsley,  Montreal,  and  Henry  &  N.  E.  Hamilton,  Montreal.  Evidence  has  been  secured 
and  writs  have  been  issued  against  a  number  of  others  who  persist  in  selling  infringing 
articles  in  spite  of  ample  notice  and  warning. 

Any  merchant  who  deals  in  an  infringement  under  the  belief  that  Fibre  Chamois  is 
not  patented  as  well  as  protected  by  trade  mark,  should  get  with  every  piece  of  goods  from         I 
a  financially'  responsible  party  a  bond  of  indemnity  drawn  and  executed  in  binding  legal  form.  3 

Study  the  statements  made  on  the  next  page  very  carefully.  { 

(Copy  of  Injunction.) 

IN  THE  HIGH  COURT  OF  JUSTICE. 

Chancery    Division. 
Before  Mr.  Justice  Rose.  }    Wednesday,  8th  day  of  May,  A.D.  1895. 

Between  The  Canadian   Fibre  Chamois   Company, 

1 

(John  C.  McLauchlin,  Franklin  M.  Cowperthwait,\     T>].,  j  n  f\  (Tc 
Charles  C.  Gray  and  Fred.  H.  Gray.  /    i'diiiuus, 

AND 


I 


I 

i 


j 
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Fibre  Chamois 

IS    A    PATENTED    ARTICLE. 

Here  are  the  facts  stated  explicitly  by  the  leading  patent  attorneys  in  New  York : 

COWEN,  DICKERSON  &  BROWN, 

ATTORNEYS  AND  COUNSELLORS  AT  LAW, 

253  Broadway,  Postal  Telegraph  Building. 

New  York,  April  24,  1895. 
Messrs.  J.  W.  Goddard  &  Sons,  Selling  Agents  of  the  American  Fibre  Chamois  Co  : 

Gentlemen, — We  have  examined  the  Letters  Patent  belonging  to  the  American  Fibre  Chamois  Co. 
which  you  have  submitted  to  us  for  our  opinion,  and  are  clearly  of  the  opinion  that  they  not  only  cover 
the  process  under  which  Fibre  Chamois  is  produced,  but  also  Fibre  Chamois  itself. 

We  are  also  of  the  opinion  that  the  trade  mark  "  Fibre  Chamois  "  is  good  and  valid  in  law. 

As  the  article,  Fibre  Chamois  itself,  is  covered  by  Letters  Patent,  all  who  deal  in  kindred  articles  as  well 
as  all  who  make  them,  are  liable  to  suit  for  injunction,  profits  and  damages  to  the  American  Fibre  Chamois 
Company  ;  not  only  wholesale,  but  also  retail  dealers  are  thus  liable,  and  we  may  add  that  manufacturers  of 
garments  comprising  the  article  of  Fibre  Chamois  are  liable. 

We  would  advise  that  the  American  Fibre  Chamois  Company  first  issue  a  warning  to  dealers,  but  if  they 
continue  dealing  in,  or  using  imitations  of  Fibre  Chamois,  that  suits  should  at  once  be  brought  against  them. 

This  course  will  save  the  delay  incident  to  a  recovery  against  them,  after  suing  the  manufacturers. 

The  Letters  Patent  of  the  American  Fibre  Chamois  Company,  which  cover  Fibre  Chamois  itself,  are  also 
broad  enough  to  cover  the  articles  submitted  to  us  under  the  names  "  Fiberine,"  *'  Buckskin  Fibre,"  '*  Fibre 

Interlining,"  "  Fibre  Fabric  "  and  "Sponge  Crepon." 

Respectfully, 
(Signed)         COWEN,   DICKERSON  &  BROWN. 


GRUBER    &    BONYNGE, 

ATTORNEYS  AND  COUNSELLORS  AT   LAW, 

305  Broadway,  Mutual  Reserve  Buildinc 

Messrs.  J.  W.  Goddard  &  Sons  :  New  York,  March  30,  1895. 

Gentlemen, — After  a  careful  examination  of  the  patents  owned  by  the  American  Fibre  Chamois 
Company,  and  the  various  products  mentioned  in  the  letter  of  Messrs.  Cowen,  Dickerson  &  Brown,  I  endorse  the 
opinions  and  conclusions  stated  by  that  firm. 

ABRAHAM    GRUBER, 

Attorney  for  the  American  Fibre  Chamois  Co. 

Will  you  believe  a  plain  statement  like  this,  or  do  you  prefer  the  word  of  people  who,  to  your  own  know- 
ledge, have  the  wrong  side,  and  whose  goods  never  were  heard  of  till  long  after  FIBRE  CHAMOIS  was  an 
established  success  in  all  the  leading  stores  in  the  United  States  and  Canada  ? 

You  know  whether  these  people  are  engaged  in  an  attempt  to  pirate  the  business  and  even  the  name  of 
FIBRE  CHAMOIS,  and  that  if  there  could  be  any  doubt  about  whom  to  believe  you  are  safe  in  giving  the  benefit 
of  the  doubt  to  the  goods  that  you  know  are  the  straight  goods,  and  the  original  goods,  and  the  goods  your 
customers  ask  for. 

Our  rights  in  Canada  are  identical  with  those  of  the  American  Company  in  New  York,  and  we  will  claim 
the  protection  of  the  Courts  in  every  case  of  infringements  of  those  rights.  Mr.  S.  J.  Bowling,  proprietor  of  the 
Ever-Ready  Dress  Stay  Co.,  of  Windsor,  has  retired  from  the  manufacture  and  sale  of  Fiberine,  and  will  be  the 
selling  agent  for  Fibre  Chamois  in  the  future  for  Ontario. 

Yours  respectfully, 

Canadian  Fibre  Chamois  Company. 
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FALL     FURS. 

ALREADY  samples  of  fall    furs  are   being   shown,  and  two 
leading  styles  in  ladies'  goods  are  illustrated  herewith.   The 
first  shows  an  average  length  skirt,  with  good  sweep,  and  with  a 


were  three  months  ago,  and  buyers  will   be   able  to  order  with 
considerably  more  intelligence. 


Wide  Cape,  With    Skunk    Collar. 

skunk  collar  and  ornaments.  This  fur  makes  a  sort  of  contrast 
to  the  wool  seal  of  the  body  of  the  cape,  and  thus  adds  to  the 
attractiveness  of  the  garment.  Capes  are  good  for  the  next 
season.  In  fact,  they  are  with  us  to  stay  as  long  as  the  big 
sleeve  stays.  The  sweep  is  somewhat  fuller  this  year,  the  length 
24  to  36  inches,  and  the  front  is  cut  to  close  nearly  all  the 
way  down.     This  latter  is  an  important  detail  in  this  climate. 

The  second  illustration  shows  a  combination  introduced  last 
season,  and  improved  on  the  coming  season.  It  is  a  Persian 
lamb  bodice,  with  velvet  sleeves.  To  make  a  garment  of  this 
kind  wholly  of  fur  would  be  very  expensive,  owing  to  the  amount 
of  material  required  for  the  extensive  sleeves.  By  substituting 
a  cheaper  material,  such  as  velvet,  for  the  sleeves,  and  having 
the  body  of  the  garment  of  fur,  a  pretty  and  inexpensive  article 
is  produced. 


OFF    TO    THE     NORTHWEST. 

Mr.  J.  D.  Allan,  of  A.  Allan  &  Co.,  wholesale  hatters  and 
furriers,  Toronto,  has  left  tor  the  Northwest.  Mr.  Allan  usually 
makes  a  trip  through  that  region  early  in  the  year,  but  owing  to 
his  severe  illness  from  pneumonia  he  was  unable  to  go  at  his 
regular  time.  Now,  he  has  partially  recovered,  and  will  call  on 
all  their  customers  in  Manitoba  and  the  Territories.  Prospects 
in  the  fur  trade  are  more  certain  and  assured   now  than  they 


SHAPES     IN     STRAWS. 

Straws  show  a  tendency  to  higher  crowns  and  narrower 
bands.  The  latest  New  York  styles  show  inch  bands  and  three 
inch  crowns.  Not  many  of  these  are  selling  here,  however.  The 
main  seller  in  this  market  is  the  boater  or  sailor.  It  is  a  medium 
hat  all  the  way  through,  in  regard  to  height  of  crown,  width  of 
brim  and  depth  of  band.  The  brim  is  flat.  In  the  newer  styles, 
the  brim  is  slightly  rolling. 

The  leading  braids  are  the  Imperial  and  the  Milan.     A  few 
fancies  are  seen,  but  the  trade  in  them  is  insignificant. 


COMING  THINGS  IN  FURS 

The  autumn  trade  in  furs  will  be  embellished  by  some  of  the 
handsomest  goods  seen  in  this  market  for  years,  judged  by  the 
stock  shown  in  Greene  &  Sons  Company'  sample  warehouse, 
Montreal.  Among  noticeable  articles  are  the  electric  seal  ruffs, 
a  fur  which  has  rapidly  popularized  itself.  Trilby  boas,  in  all 
furs,  in  beaver,  electric  seal  and  persian  lamb  are  a  favorite  fea- 
ture of  present  demand.  The  new  style  of  capes  will  maintain 
the  cape  in  the  affections  of  the  ladies.    A  large  trade  continues 


A  Combination  of  Velvet  and  Fur. 
in  seal  jackets,  the  reefer  jacket  being  still  the  orthodox  shape. 
Messrs.  Greene's  travelers  are  now  on  the  road  for  the  Fall  trade. 


HE     WILL    BE    IM    IT. 


W.  R.  McColl,  of  Owen  Sound,  winner  of  the  First  Prize  in 
our  Window  Dressing  Competition,  writes  :  "I  have  a  few  ideas 
hatching,  and  sincerely  hope  the  brood  will  be  as  successful  as 
the  first  setting."     The  Second  Competition  closes  August  1st. 
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Spring 


1895 


A.  A.  ALLAN  &  CO. 


Importers  of  Fine  English 
and  American 


HATS,  CAPS,  STRAWS 


£TC 


New  English  and  American  Stiffs 

Black  and  Colors. 

New  English  and  American  Fedoras 

Black  and  Colors. 

New  English  and  American  Softs 

Black  and  Colors. 

New  English  and  American  Caps 

Yachting,  Outing,  Boating. 

New  Scotch  Tarns,  Ladies'  and  Children's 

Cardinal,  Navy,  Black,  White  and  Fancy. 

New  Austrian  Fez  for  Girls  and  Boys 

Cardinal,  Navy,  Crimson  and  Cream. 


Letter  Orders  carefully  attended  to. 

A.  A.  ALLAN  &  CO.   *■  bay  street  TORONTO 


Wyld,  Qrasett 
&  Darling . . 

Stock  in  every  department  has  been 
in  receipt  of     :     :     : 

NEW  GOODS 

Suitable  for  June  Trade 

New  Summer  Prints  and  Sateens. 
Muslins  and  Summer  Dress  Goods. 
Neckwear,  Veilings,  Hosiery,  Gloves,  etc. 
Summer  Tweeds,   Light  Worsteds,  and 
every  variety  of  Merchant  Tailors'  Goods 

Inspection  of  Stock  Invited. 

Travellers'  Orders  Solicited. 


WYLD,  ORASETT  4  DARLING 


TORONTO. 


D.  Magee's  Sons 

HATS         FURS 
ROBES  a„,  GLOVES 


St.  John,  N.B. 


We  are  showing  exceptional  values  in 

..  STIFF  HATS 

All  the  Newest  Shapes  and  Colors. 


Full  Range  of  Fedoras 

FROM  $7.00  PER  DOZEN  UP. 


If  you  have  not  had  goods  from  us,  try  a  sample 
order,  and  you  will  be  a  customer  always. 


Greene  &  Sons  Co. 


MONTREAL 


WHOLESALE    MANUFACTURERS   OF   FINE  FUR 
GOODS,  JACKETS,  CAPES,  COATS,  ETC. 

HATS  *  CAPS 


Tmporters  of 


Gentlemen's  Furnishings 

LATEST  STYLES.  LOWEST  PRICES. 

LETTER  ORDERS  CAREFULLY  ATTENDED  TO. 


GREENE  &  SONS  CO. 


Warehouse  5x5  to  525 
St.   Paul  Street. 


Montreal 
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SMALL     BUT     PROFITABLE. 

ANY  articles  sold  by  dry  goods  merchants  are  small  but 
profitable.  An  article  shown  by  Samson,  Kennedy  & 
Co.  is  a  fast  seller.  Its  character  and  advantages  are  shown  in 
the  two  accompanying  cuts.  Fig.  1  shows  "The  Holdfast  "  in 
position  on  a  lady's  belt.  It  is  ornamental  and  at  the  same 
time  most  useful  in  faithfully  and  continually  holding   the   skirt 

and  belt  in  proper  position. 
It  cannot  work  loose  and  it 
saves  the  belt  from  ugly  pin- 
holes. Figure  2  shows  a  skirt 
without  "The  Holdfast." 

Other  small  articles  now 
in  demand  are  pearl  buttons, 
in  all  sizes  ;  back  combs,  in 
plain  and  in  silver  ornament- 
ed tortoise  -  shell  ;  ladies' 
silver,  sterling  silver  and 
gold-plated  sets,  consisting  of  a  collar  button,  three  shirt 
studs  and  a  pair  of  cuff  links  all  mounted  on  one  card  ;  the 
"  Trilby  "  belt  buckle  in  different  designs  ;  initial  belt  buckles  in 
silver  and  sterling  silver  ;  light  braid  trimmings  and  embroider- 
ies.    All  these  are  shown  by  Samson,-  Kennedy  &  Co. 


Wl  TH    THE    Hol.l 


LATEST    THING     FOR     BLOUSES. 

In  London  the  latest  noveltv  for  blouses  is  black  and  white 
stripe  silk.  Brophy,  Cains  &  Co.  have  just  received  some  very 
neat  and  pretty  designs. 

On  the  2nd  of  May  new  blouse  silks  in  stripes  were  shown 
in  Paris,  and  on  the  23rd  of  May  similar  goods  were  shown  in 
Montreal  by  Brophy,  Cains,  &  Co.  That  is  what  The  Review 
calls  oeing  "  up  to  date." 

They  received  on  Tuesday  of  this  week  English  "  Pufferina  " 
for  puff  sleeves  and  dress  linings.  They  have  just  opened  an- 
other lot  of  "  Krinolino  "  lining  and  distender  for  the  bottom  of 
skirts.  This  lining  is  made  in  circular  form  to  fit  bottom  of 
skirt. 

The  new  blouse  silks  now  being  shown  by  them  are  medium 
priced  goods,  just  what  people  want.   "  Trade  requirements,"  see? 

Just  think  of  Japan  exporting 
1,500,000  dozen  silk  handker- 
chiefs in  1894.  True,  the  silk 
handkerchief  trade  is  a  thriv- 
ing industry  in  Japan,  but 
think  of  the  thousands  of 
dozens  of  handkerchiefs  Bro- 
phy, Cains  &  Co.  sell  annu- 
ally, and  their  handkerchief 
»™  business  for  1895  1S  larger  than 
ever. 


Fig.  2. — Without  the  Holdfast. 


FOR    THE     SORTING    TRADE. 

John  Macdonald  &  Co.  are  showing  a  large  number  of 
lines  much  in  demand  just  now.  In  small  articles,  a  circular 
comb,  with  teeth  at  right  angles,  is  used  to  sew  inside  the 
ladies'  hats  to  do  the  work  of  the  long  hatpins.  The  Arctic 
arm  band  is  cool,  because  covered  with  loosely  knitted  wool. 
Large  pearl  buttons,  in  six  sizes,  came  to  hand  among  last 
week's  shipments.  Black  silk  belts,  with  white  metal  buckles, 
to  retail  from   25  cents  up,  are  in  long  range.     A  new  range  of 


tortoise-shell  hair  darts  will  be  in  stock  in  a  few  days,  and 
samples  of  these  artistic  goods  are  now  being  shown.  Side- 
combs  and  hair-nets  are  also  restocked. 

Frillings,  especially  chiffons,  Japan  silks,  laces  and  veilings, 
have  all  been  recently  restocked,  and  all  inquiries  can  be  satis- 
fied.    The  veilings  are  shown  in  black,  brown  and  creams. 

TWO  IMPORTANT  RESOLUTIONS. 

THE  Council  of  the  Toronto  Board  of  Trade  met  on  the 
afternoon  of  May  9th,  the  president,  Mr.  Stapleton  Calde- 
cott,  in  the  chair. 

It  was  decided  to  petition  the  Government  to  reduce  the 
rate  of  city  postage  from  2  cents  to  1  cent,  as,  in  the  opinion  of 
the  Council,  the  present  rate  is  too  high.  A  committee  was 
appointed,  to  examine  and  report  upon  the  bill  dealing 
with  the  mercantile  agencies,  now  introduced  by  Mr.  Sproule, 
M.P.,  in  the  Federal  Parliament.  The  following  report  dealing 
with  Customs  experts  was  adopted  : 

"Your  committee,  appointed  to  consider  the  request  of  the 
Montreal  Board  of  Trade  to  petition  the  Dominion  Govern- 
ment to  appoint,  with  the  consent  of  Parliament,  a  Board  of 
Customs  Experts,  beg  to  report  as  follows  :  (1)  That  at  present 
the  committee  have  not  enough  information  before  them  to  ar- 
rive at  a  satisfactory  conclusion  in  reference  to  this  important 
subject.  (2)  That  the  Collector  of  Customs  has  intimated  his 
cordial  desire  to  consider  any  recommendation  made  by  the 
merchants  upon  this  matter,  with  a  view  to  making  such  changes 
as  may  seem  in  the  interests  of  the  country.  Under  these  cir- 
cumstances, the  committee  would  suggest  that  a  conference 
take  place  between  the  Boards  of  Trade  of  Montreal  and  To- 
ronto, when,  with  fuller  information  as  to  the  workings  of  the 
Board  of  Experts  in  the  United  States,  a  mutual  understanding 
could  be  arrived  at,  and  both  boards  unite  on  such  recommen- 
dations as  may  seem  under  the  circumstances  best  to  make  the 
working  of  the  tariff  satisfactory  to  both  the  Government  and 
the  importers  of  the  country." 

In  the  matter  of  the  English  mail  service,  the  following 
motion  was  unanimously  passed  : 

"  That,  whereas,  it  has  come  to  the  knowledge  of  the  Coun- 
cil that  the  Allan  Steamship  Company  have  ceased  to  continue 
the  (as  they  are  informed)  unwritten  agreement  between  their 
company  and  the  Dominion  Steamship  Company,  whereby  the 
fast  boats  of  the  latter  company  participated  in  the  carrying 
of  the  English  mails,  thereby  giving  the  community  a  much- 
improved  mail  service.  And  whereas,  in  the  opinion  of  this 
Council,  the  cancelling  of  this  agreement  will  involve  (as  a 
recent  experience  has  already  developed)  very  serious  hindrances 
to  the  business  community  of  this  country,  not  only  in  respect 
to  the  delivery  of  mails,  but  also  that,  if  this  agreement  is  not 
renewed,  they  will  be  debarred  from  taking  advantage  of  the 
fast-freight  service  inaugurated  by  the  Dominion  Steamship 
Company,  and  be  compelled  to  get  their  goods  via  New  York, 
so  that  the  invoices  shall  not  arrive  after  the  importations. 
Resolved,  that  in  the  opinion  of  this  Council  it  is  of  the  utmost 
importance  to  the  whole  community  that  the  Government 
should,  if  possible,  insist  upon  this  agreement  being  continued, 
so  that  our  mail  service  be  not  impaired,  and  thus  also  encour- 
age the  importation  of  merchandise  direct  to  Canadian  ports. 
Ordered,  that  a  copy  of  this  resolution  be  forwarded  to  the 
Postmaster-General,  with  a  request  urging  him  to  insist  that  the 
fast  Canadian  boats  be  used  for  the  carrying  of  the  mails.'' 
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Church  Carpets 


JL  v|»  A  A  A  A  *#*  A  A  *$*  A  A  «A>  A  A  A  A  A  J^> 


HAVE  YOU  A  TASTE  FOR 
THE  BEAUTIFUL? 


If  so,  do  not  fail  to  examine  our  com- 
plete stock  of 

CHURCH  CARPETS 

Exclusive  lines  controlled  by  us,  and 
such  quantities  kept  in  stock  as  en- 
able us  to  fill  AT  ONCE  any  order 

entrusted. 


SPECIAL    discount  to  the  trade 
handling  Church  Carpets. 


John  Kay,  Son  &  Co. 


IMPORTERS 


34  King  Street 
West, 


TORONTO 


i/\ 


fe'y 


WHY? 


There  is  a  reason  for  every  success.  It  either 
fills  a  long-felt  want,  corrects  a  mistake,  or  is  an 
improvement  on  the  then-considered  best. 

In  Dress  Stays  two  faults  have  long  been 
apparent.  They  would  either  bend  out  of  shape 
or  cut  through  the  dress. 

BRUSH'S  PEERLESS  DOUBLE  DRESS 
STAY  is  a  success  because  it  overcomes  both 
these  faults.  Made  of  double  steels,  one  placed 
above  the  other,  with  the  ends  so  secured  as  to 
make  it  impossible  for  them  to  cut  through  the 
dress,  it  is  more  pliable  than  any  other  Dress 
Stay,  and  cannot  bend  out  of  shape.  Neither  will 
it  me:t  apart  from  the  heat  of  the  body. 

Made  in  Black,  White,  Drab.  Blue,  Pink  and 
Old  Gold.  Sizes,  6  to  10  in.  Put  up  in  half-gross 
boxes  or  in  sets  of  9  steels. 


Manufactured  only  by 


BRUSH  <£    CO., 


TORONTO 


yf^rv~~- 


"Elysian" 


Nursing 
.  .  Vests 


Patentees  and  Sole  Manufacturers 


S.  Lennard  &  Sons 


HOSIERY   and 

UNDERWEAR 

MANUFACTURERS 


Dundas,  Ont 


Established  1878. 


WHOLESALE     TRADE     ONLY 
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SUMMER     MILLINERY. 

TO  whichever  millinery  house  1  have  wended  my  way  this 
week  in  search  of  novelties  I  have  met  with  but  one 
response — namely,  that  the  sailor  hat  is  almost  the  only  shape 
selling  at  present,  and  from    the  number  that  have  been  sold,  I 

should  say  that  scarcely  a 
woman  in  the  kingdom  will 
be  minus  a  sailor,  in  one 
or  other  of  its  new  forms, 
for  the  holiday  season. 
Many  of  them  are  already 
being  worn,  and  it  is  amus- 
ing to  note  the  different 
Fig.   No.  i. -A  Trimmed  Sailor.  Styles   of  faces   over   which 

they  appear.  Surely,  women  might  remember  that  according 
to  the  width  of  their  face  so  must  be  the  width  of  their  hat ! 
Bell  crowns  and  those  of  ordinary  shape  and  medium  height 
are  undoubtedly  more  becoming  to  some  styles  of  beauty  than 
the  new  sloping  crown,  with  its  usual  wide  brim,  but  the  latter 
is  de  rigueur  this  season,  so  everyone  must  buy  it.  Of  course, 
there  are  many  to  whom  it  is  quite  becoming,  but  even  they 
should  wear  it  in  the  middle  and  not  on  the  side  of  the  head  ! 


Another  new  sailor  (and  much  prettier  it  is,  in  my  opinion) 
is  that  which  I  have  illustrated  with  flowers  under  the  brim.  I 
found  it  at  S.  F.  McKinnon  &  Co.'s,  and  admired  not  only  its 
shape  but  its  material.  It  has  a  Jap  crown  and  a  whole  straw 
brim,  which  is  caught  up  a  little  on  the  left  side  of  the  front,  to 
admit  of  some  flowers  being  placed  under  the  brim,  in  the  New 
York  fashion.  This  same  firm  is  selling  a  vast  number  of  the 
high,  sloping  crowned  sailors  with  the  wide  brim,  both  crown 
and  brim  measuring  about  3^2  inches.  These  are  all  trimmed 
with  a  band  of  satin  ribbon  (generally  striped),  finished  with  a 
more  or  less  flat  band  on  the  left  side. 

*  *  * 

The  two  pretty  trimmed  hats  which  I  have  sketched  are  both 
quite  new.     The    black  tulle    one,  with   its   green  and    cream 

trimmings,  is  certainly  one  of 
the  prettiest  hats  that  I  have 
ever  seen,  and  I  can  but 
regret  my  inability  to  repro- 
duce it  for  these  pages  in  its 
own  charming  colors,  instead 
of  in  black  and  white.  The 
shape  is  of  black  tulle,  drawn 
on  wires  covered  with  a  fancy, 
ruckled  straw.  Resting  on 
the  hair  beneath  the  brim  are 
bunches  of  black  violets, 
their  stems  being  held  by  a 
buckle  of  brilliants.  Another 
similar  buckle  is  seen  at  the 
side  of  the  crown,  at  the  base 
of  the   high  trimming,  which 

Fig.  No.  2.— A  Black  Tulle  Hat.  is    composed    of    green    satin 

ribbons,  long,  shaded  green  rushes  made  of  silk  and  edged  with 
powdered  jet,  a  pretty  fan-shaped  piece  of  pleated,  cream-colored 
chiffon,  a  black-jetted  osprey  and  several  sprays  of  most  natural- 
looking  lilac,  shading  from  white  to  pale  yellow  for  the  buds. 
Under  the  brim  at  the  back  are  bows  of  the  green  satin  ribbon 


and  some  more  sprays  of  the  lilac  daintily  arranged  to  fall  over 

the  hair. 

•*  *  * 

The  other  trimmed  hat  is  of  biscuit  colored  lace  edged  with 
fancy  chip.  Green  and  brown  (two  of  the  most  fashionable  colors 
just  now)  are  seen  in  the  small  bunches  of  bows  on  each  side 
of  the  front,  supplemented 
on  the  left  side  by  large 
loops  of  thick  cream  satin 
ribbon.  Biscuit  colored 
lace  is  wired  into  a  kind  of 
double  fan  behind  these 
bows,  and  beneath  the  brim 
is  a  pretty  spray  of  red  and 
brown  flowers  and  leaves. 


Chiffon  in  black  and 
white  and  all  pale  colors, 
such  as  pink,  blue,  cream, 
heliotrope,  brown,  yellow 
and  green,  will  soon  be 
popular  as  a  trimming  for 
sailor  hats.  It  will  be 
used  both  pleated  and 
plain,  but  more  often 
plain  and  arranged  in  puffs. 


Lace  H.' 


A  little  later  in  the  season  shaded  swallows  and  wings  will  be 
seen  on  many  of  the  hats  and  bonnets.  They  are  extremely 
pretty,  coming  in  all  the  latest  shades,  especially  browns  and 
greens,  sometimes  combined  and  sometimes  alone. 


I  am  indebted  for  the  foregoing  notes  as  to  forthcoming 
novelties  to  D.  McCall  &  Co.,  at  whose  house  I  also  made  the 
sketches  of  the  two  trimmed  hats. 

NEW     YORK    STYLES. 

Large  hats  are  very  popular  in  New  York  this  season,  and 
they  are  now  being  trimmed  with  flowers  and  feathers  combined 
with  very  wide  ribbons.  Piece  silk,  fringed  at  the  edges,  is 
often  used  instead  of  ribbon,  and  the  effect  is  good  at  first,  but, 
like  most  nice  things,  it  is  not  lasting,  and  in  its  later  stages  it 
looks  delapidated  in  the  extreme. 

*  *  -it- 

While  the  sleeves  and  skirts  are  worn  so  very  wide,  as  the 
present  fashion  dictates,  hats  must  also  be  immense,  and  to  add 
to  their  width  feathers  are  being  largely  employed  by  New  York 
milliners.  On  one  hat,  according  to  a  recently  received  letter,  a 
large  bunch  of  plumes  rang- 
ing from  5  to  10  inches 
in  length  were  arranged  on 
one  side.  These  had  the 
appearance  of  being  fast- 
ened on  in  a  group,  but  as 

a    matter  of   fact  each  One  Fir,.  No.  4. -A  Leading  Sailor. 

was  sewn  on  separately,  and  its  direction  (which  looked  so  abso- 
lutely natural)  controlled  by  the  clever  fingers  which   placed  it 

in  position. 

*  *  * 

Another  hat  had  six  cream  plumes  on  the  one  side,  standing 
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|  amp  ^hade  prames 


In   Popular  Styles 


to  retail  at 


25  Cents 


We  have  a  magnificent  range  of 


BELTS  .  .   . 
BELT  BUCKLES 
SILK  BELTING 

And  a  splendid  assortment  of 


EVERYTHING  FOR 
SUMMER  TRADE 


Will  be  found  in  our  stock  and 
thoroughly  up-to-date. 


Complete 
Assortments 


Sailor  Hats 
Flowers 

Ostrich  Tips 

Cream  Ribbons 


Side  Combs 


LINK  SETS 

For  Ladies'  Shirt  Waists 


Macabe,  Robertson  &  Co. 


Wellington  St.  West 


TORONTO 


EVERYTHING  TO  MAKE  TRADE  LIVELY 


Letter  orders  solicited. 


John  D.  Ivcy  &  Co. 

Wellington  St.  West,  TORONTO 


!  D.  McCALL  &  COMPANY  1 


Sailor  Hat      Chiffons 


Trimmed  with  Chiffon, 
The  latest  idea 

For  June  Trade 


In  ail  widths  in  Cream,  Pink,  Blue,  ^ 

Black,  White,   I'abac.  E^ 

The  novelty  3 

For  Summer  Wear  % 


LETTER,  TELEGRAM  AND  TELEPHONE  ORDERS  RECEIVE  PROMPT  ATTENTION. 


D.    McCALL    &    COMPANY 


Wholesale   Importers 


Toronto  and  Montreal.      =5 
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quite  loosely  and  arranged    much   in   the   same  way   as  those  I 

have  just  mentioned,  while  two  on  the  right  side  were  laid  on  the 
brim,  against  the  crown,  with  their  tips  curling  upwards. 

*  *  * 

Bluet,  that  most  unbecoming  of  colors,  is  again  to  the  fore 
in  New  York,  and  also,  to  a  certain  extent  in  London.  We  will 
hope   that  it  will  not  survive  a  resurrection  here. 

THE  CREPON  RACK. 
To  say  that  crepon  is  ''the  rage"  this  season  is  far  from 
forcible  enough  language  to  express  its  popularity.  It  is  seen  in 
many  different  sized  crumples,  and  also  with  plain  and  fancy 
stripes  of  silk.  In  one  of  its  newest  makes  wool  and  silk  is  so 
combined  in  its  manufacture  that  the  principal  part  of  the  silk 
reaches  the  surface  and  gives  it  a  charming,  frosted  effect.  The 
crocodile  crepon  is  also  very  pretty  and  looks  extremely  well  in 
blue  shot  with  green — a  novel  admixture  of  colors,  but  quite 
admirable,  nevertheless. 

*  *  * 

Woolen  crepon  is  one  of  the  best  wearing  materials  on  the 
market,  and  it  can   be  washed  quite  easily  without   losing    its 

crinkles.  ' 

*  -*■  * 

Blue  has  been  a  very  favorite  color  here  as  well  as  across  the 
Atlantic  this  spring,  but  in  Paris  and  London  this  shade  is 
giving  place  to  grey,  which  is  such  a  cool,  pleasant  color  for 
summer  wear.  Petunia  is  also  becoming  a  favorite  shade  in 
London  for  dress  goods.  A  great  number  of  the  new  gowns 
will  be  trimmed  with  double-faced  satin  ribbons,  black  selling 
particularly  well. 

The  fashion  of  placing  a  box  pleat  down  the  centre  of  the 
waists  of  most  of  the  stylish  costumes  which  are  now  being 
made  has  become  such  a  fait  accompli  that  it  will  quite  likely 
be  seen  on  many  of  the  fall  coats  and  mantles.  My  readers  will 
remember  that  we  gave  an  illustration  of  a  coat  with  this  front 
in  our  Easter  number.  It  is  more  than  likely  that  it  will  be 
seen  on  the  most  fashionable  of  the  fur  coats  for  the  winter  ; 
indeed,  it  has  already  appeared  in  fur  in  London.  An  open- 
fronted  coat  of  Persian  lamb  or  of  cloth  looks  remarkably  well 
with  a  close-fitting  vest  of  sealskin  with  this  box-pleated  front. 

*  *  * 

In  speaking  of  the  novelties  lately  noticed  in  millinery,  I 
forgot  to  mention  that  from  a  letter  just  received  from  London 
it  seems  that  a  perfect  conglomeration  of  indiscriminate  colors 
often  appear  on  some  of  the  hats  "  yellow,  green,  pink,  purple, 
lilac  and  blue,"  all  positively  being  seen  on  the  same  hat. 
There  are  fancy  straws  in  the  brightest  colors  decked  with  all  the 
vividest  shades  imaginable.  One  thing  in  their  favor  is  that 
the  flowers  themselves  are  beautifully  made,  being  in  many  in- 
stances so  deftly  made  as  to  appear  almost  exactly  like  the  real 
flowers  from  which  they  are  so  cleverly  copied.  One  very  pretty 
little  toque  hat  was  composed  entirely  of  forget-me-nots  with 
green  sequin  wings  exactly  the  same  shade  as  the  foliage.  The 
principal  objection  to  these  sequin  wings,  which  are  used  very 
much  just  now,  is  their  unpleasant  glitter. 


the  autumn.  The  use  of  chiffon  for  neckwear,  for  hat  trimming 
and  also  dress  trimming  is  a  distinct  feature  of  the  season,  and 
the  sailor  hat  so  decorated  is  charmingly  becoming.  The 
chiffons  for  all  these  purposes  are  replacing  crepons.  There  is 
also  a  decided  demand  for  black  satin  ribbons  for  neckwear  and 
general  trimmings.  The  taste  for  flowers  in  trimming  hats 
shows  no  sign  of  waning.  In  Montreal  the  demand  for  golf 
blouses,  one  of  the  newest  developments  in  ladies'  wear,  is  not 
equal  to  that  in  the  west. 


TRADE     NOTES. 


HATS    AND    TRIMMINGS    IN  MONTREAL. 

The  run  on  sailor  hats  is  maintained  without  a  break,  and 
the  tendency  is  so  marked,  said  Mr.  O'Malley,  the  Montreal 
manager  for  D.   McCall  &  Co.,  that  it    promises  to  stretch  into 


It  would  pay  any  large  buyer  of  suspenders  to  write  direct 
to  the  Dominion  Suspender  Co.,  of  Niagara  Falls,  for  samples, 
stating  the  price  they  wish  to  pay.  This  is  their  season  for 
clearing  out  all  their  spring  patterns,  to  make  room  for  their 
Fall  line,  which  they  are  now  working  upon. 

* 

A.  T.  Johnston,  corner  Front  and  Yonge  streets,  Toronto, 
the  well-known  representative  of  the  Dominion  Oil-cloth  Co.,  is 
showing  a  superb  line  of  floor  and  table  oil-cloths  for  the  com- 
ing season,  and  the  trade  would  do  well  to  see  his  samples  be- 
fore placing  any  orders  for  foreign  goods. 

* 
In  sympathy  with  the  advance  in   mohair  yarns  reported  by 
Lister,  it  is  expected  that  mohair   plush   will  follow  suit.     An 
advance  in  one  line  is  already  recorded. 

* 
A  feature  of  the  month  has  been  a   large   demand  for  Am- 
erican ducks,  in    new  patterns  and  good  qualities,   reported  by 
Thibaudeau  Bros.  &  Co.,  Montreal. 

* 

"That  week  of  fine  warm  weather  ending  May  nth  was  an 
ideal  week  for  business,"  said  Mr.  S.  Carsley  to  The  Dry 
Goods  Review.  "  There  was  actually  no  adverse  influence,  be- 
cause the  rain  did  not  come  until  after  business  hours  on  Satur- 
day. It  is  not  often  you  can  say  that  of  a  whole  week.  We 
did  the  largest  business  in  the  history  of  the  establishment,  extra 
hands  having  to  be  called  in  to  assist." 

* 

S.  F.  McKinnon&Co.  have  been  weekly  restocking  on  double- 
faced  satin  ribbons  and  failles.  In  blacks,  creams,  tuscans, 
navys,  light  blues  and  pinks  they  have  a  generous  assortment. 
In  laces  they  are  offering  some  excellent  values.     Their  range 

includes  the  Plauen  laces. 

-si- 
There  is  a  steady  demand  for  Scotch  goods,  especially  the 
rougher  materials,  so  John  Fisher,  Son  &  Co.  report.    Canadian 
serges  are  also  doing  well  for  summer  use.     The  firm  have  but 
recently  handled  this  line,  and  are  well  satisfied  at  the  results. 

*  i 

"  Do  you  think  business  is  improving?"  was  asked  of  Mr. 
Boissevain,  of  the  Alaska  Feather  and  Down  Company,  Mon- 
treal. "  Yes,  we  have  doubled  our  business  this  year  as  com- 
pared with  last,  and  while  this  may   be  only  an  individual  case, 

still  it  seems  to  indicate  freer  ordering  by  the  trade." 

-it- 
Advices  from  England  received  in  Montreal  last  week  re- 
port that  prices  are  stiffening  on  the  other  side.  In  one  case, 
mohair  yarns  have  gone  up  70  per  cent,  from  lowest  point,  and 
reports  indicate  a  tendency  to  increase  in  the  prices  of  all  raw 
materials. 
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Your  Energetic  Up-to-date  Competitor 


Is  going  to  make 

CLOTHING  INTERLINED  WITH 

Fibre  Chamois 

A  LEADING  LINE  FOR  THE  FALL  AND  WINTER 

.    .     AND    .    . 

Is  going  to  do  the  Bulk  of  the  Trade 
in  your  town 

Unless  your  stock  contains  a  full  line  of  these  goods. 

FIBRE  CHAMOIS  is  better  and  cheaper  (only  25c.  per  yard  by  the  piece,  64 
inches  wide)  than  Haircloth,  Canvas,  Buckram,  etc.;  and  while  it  is  unexcelled  by  any 
other  interlining  on  the  market  for  its  durability  and  stiffening  qualities,  it  has  the 
additional  advantage  of  being  wind-proof. 

FREEZING  WINDS  CANNOT  PENETRATE  FIBRE  CHAMOIS 

WILL   NOT  THAT  ATTRACT  YOUR   CUSTOMERS  ? 
WILL  IT  NOT  HELP  SELL  GOODS  ? 

It  will  cost  little  more  to  have  lines  made  up  in  this  way,  and  you  can  get  that  cost 
three  times  over. 

iBr^^^3  If  your  Fall  orders  are  placed,  write  your  house  at  once — now,  while  you 
mih*^0  think  of  it — to  make  up  all  Coats,  Vests,  and  Overcoats  with  Fibre 
Chamois  interlining. 


Nothing:  Like  Having  Something  Better  Than  Your  Competitors. 

The  following  houses  are   using  it  and  are  prepared  to 
quote  prices  en  lines  made  up  in  this  way  : 

MONTREAL  TORONTO  HAMILTON 

H.   Shorey  <£  Co.  W.  R.  Johnson  <*  Co.  Sanford  Man'f'g  Co.,  Ltd. 

E.   A.   Small  <*  Co.  Lailey,   Watson  <S  Co.  John  Calder  <S  Co. 

Doull  <ff  Gibson  E.   Boisseau  <S  Co. 

McKenna,   Thomson  &  Co.  Chalcraft,   Simpson  <£  Co. 
John  Martin,  Sons  <£  Co. 
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WINDOW     DRESSING. 

WINDOW  dressing  and  advertising  are  the  twin  paths  to 
business  success.  Advertising  in  this  country  has 
received  more  attention  than  window  dressing.  Many  mer- 
chants have  shut  their  eyes  to  the  fact  that  they  can  increase 
their  sales  from  $1  to  $100  per  day,  according  to  the  size  of  the 
town,  by  well-dressed  windows.  This  is  not  speculative  theory. 
It  has  been  done  by  hundreds  of  merchants  in  Canada. 

Windows  must  be  clean  and  neat,  with  well-painted  frames, 
larged-sized  panes  and  suitable  fixtures.  The  contents  must  be 
fresh,  not  crowded,  arranged  systematically  after  a  definite  plan, 
with  colors  nicely  blended,  and  price  tickets  placed  in  promi- 
nent places. 

To  encourage  window 
dressing  The  Review  is 
now  offering  its  Second 
"  Prize  Competition."  The 
First  Prize  is  $20  cash,  the 
Second  $10  cash.  Each 
competitor  must  dress  three 
windows  and  have  each 
photographed  and  sent  in. 
Fuller  particulars  were  pub- 
lished last  month. 

In  this  issue  are  present- 
ed two  neatly  dressed  win- 
dows by  Butler  &  Smith, 
Simcoe,  Ont.  These  were 
sent  in  to  show  that  Simcoe 
is  a  live  town  and  B.  &  S. 
are  live  merchants.  The 
carpet  and  curtain  window 
is  a  beauty  and  must  have 
attracted  much  attention. 
The  boot  and  shoe  window 
is  a  pretty  one,  as  it  posses- 
ses that  artistic  value  secur- 
ed by  avoiding  crowding 
and  jumbling.  Just  here  it 
might  be  mentioned  that  a 
boot  and  shoe  window 
would  not  be  eligible  for  the 
competition  now  being  held 
by  this  journal.  On  the 
other  hand,  a  window  dress- 
ed with  clothing  alone  would 
be. 


covered  with  sods  of  grass,  which  were  permitted  to  grow  The 
sheep  was  then  enclosed  in  a  pen  with  a  light  chain  round  its 
neck.  The  animal,  Mr.  Hawkins  says,  seemed  quite  at  home 
from  the  first  day,  and  ate  and  drank  in  the  pen  as  readily  as 
if  it  were  in  a  field.  A  large  card  was  then  attached  to  the  pen 
with  the  following  inscription  : 

This  is  to  impress  upon  the  public  the 

Kind  of  Wool 

Hawkins'  Clothing  is  made  of. 

Hawkins  does  not  sell  slop  stuff.      He  only  sells  goods  that  will 

do  him  credit  as   the  seller,  and  give  great  satisfaction  to  the 

purchaser. 

Generous  Offer. 
This  sheep  will  be  killed  on  -      — ,  and  exhibited  in  the 

window  on  the  Friday,  and 
the  joints  given. away  to  the 
largest  purchasers  on  the 
next  day  (Saturday)  up  to  9 
p.m." 


Carpet  and  Curtain   Display-   Butler   &   Smi  in,    Simcoe,  Ont. 


A     NOVEL    WINDOW    ATTRACTION. 

The  Drapers'  Record  tells  of  a  novel  window  attraction  as 
follows  :  "  The  establishment  of  Mr.  T.  H.  Hawkins,  clothier, 
hosier,  etc.,  Aberavon,  attracted  considerable  attention  during 
the  past  ten  days,  and  crowds  from  all  parts  of  the  town  and  also 
from  a  distance  flocked  to  see  what  in  this  country  at  least  is  a  very 
unusual  window  attraction.  Although  we  are  to  a  large  extent 
indebted  to  the  bovine  race  for  our  clothing,  one  is  apt  to  forget 
the  animal  that  obligingly  parts  with  its  overcoat  for  our  benefit, 
consequently  the  spectacle  of  a  fine  live  sheep  in  Mr.  Hawkins' 
window  naturally  created  a  sensation,  and  proved  a  most  sue 
cessful  advertisement.     The   bottom  of  the   window  was   first 


PARASOLS     FOR     FALL. 

Irving  &  Co.  are  announc- 
ing their  fall  samples  of 
men's  and  ladies'  umbrellas 
ready  for  examination  June 
4th.  Verbally,  they  remark- 
ed to  our  representative  : 
"  We  expect  a  good  fall 
trade,  with  strong  tenden- 
cies to  larger  sizes.  We  in- 
tend making  25  inch  in  the 
ladies'  tight  rollers  as  well  as 
the  23-inch  now  running  so 
largely.  We  have  also  con- 
tracted for  24-inch  in  ladies' 
wood  sticks  as  well  as  the 
old  standard  of  23,  and 
men's  in  26  as  well  as  the 
25.  These,  we  think,  will 
meet  the  demand,  especially 
so  when  we  now  claim  that 
our  23  and  25  inch  lines  are 
1  Y-2.  to  2  inches  vider  across, 
when  opened  up,  than  the 
English  goods.  In  our 
higher  grades  we  will  use  a 
fastener  similar  to  a  glove 
button.  Handles,  still  natural  woods,  in  Congos,  Weichsel, 
Scotch  and  Irish  firz,  Madagascar  roots  and  Acacia  bulbs  will 
lead  in  the  demand,  but  what  we  think  well  of  ourselves  is  a 
new  Brazil  wood,  called  '  Dog,'  presenting  as  nearly  as  possible  # 
the  appearance  of  a  worm-eaten  stick,  and  finished  in  a  nice, 
rich,  tabac  color.  Many  other  ideas  besides  the  above, 
notably  some  solid  silver  and  German  silver  mountings,  will,  we 
think,  make  as  fine  a  collection  as  was  ever  put  before  a  buyer." 


MR.    THOURET     RETIRES. 

A  change  is  announced  in  the  well  known  firm  of  Thouret, 
Fitzgibbon  &:  Co.,  Montreal,  occasioned  by  the  retirement  of 
Mr.  F.  Thouret,  who,  after  many  years  of  untiring  industry,  has 
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Keep  Warm 

And  sell  our 

$3.50 
SPECIAL 


Warmer 

Than  the  old 
iashioned  heaters, 
our 

$3.50 
SPECIAL 


Swan  Brand  Down  Quilts 

A   DRIVE   AT   S3.50    EACH    NET.  V^- 

Guaranteed  absolutely  pure  down  and  covered  in  silk  printed  down  proof  cloths. 


We  use  no  imitation  fillings. 


Every  article  guaranteed. 


Toronto  Feather  &  Down    Company,  Ltd. 

BOULTER  (£  STEWART,  Sole  Agents,  30  woungtm  East,  TORONTO. 

Wm.  Parks  &  Son,  Ltd. 


ST.  JOHN,  N.B. 


£W     &R1/NSWICK     COTTON 


C 


otton  Spinners, 

Bleachers,    Dyers 

and  Manufacturers 


St<-'ohn  cotton  m^5 


Grey  Cottons,  Sheetings,  Drills  and  White  Ducks,  Ging- 
hams, Shirurgs,  Tickings,  Denims  and  CotLonades,  in 
Plain  and  Fancy  Mixed  Patterns.  Cotton  Yarns,  Carpet 
Warps,  Ball  Knitting  Cottons,  Hosiery  Yarns,  Beam  Warps, 
for  Woolen  Mills,  and  Yarns  for  Manufacturers'  use. 


AGENTS     .     .     . 

WM.    HEWETT  &  CO.,   30  Colborne  Street,  Toronto. 
DAVID  KAY,   Fraser  Building,   Montreal. 

JOHN    HALLAM,  83  Front  Street  East,  Toronto,    Special  Agent  fo 
Beam  Warps  for   Ontario. 


THE   ONLY  "WATER  TWIST"  YARN    MADE  IN  CANADA 

NEW  BRUNSWICK   COTTON  MILLS. 


HILLS 


1ST.   JOHN  COTTON   MILLS. 


.ST.  JOHN,  N.B. 
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fully  gained  that  rest  and  relaxation  which  he  finds  necessary. 
Mr.  Thouret  and  his  late  partners,  Messrs.  Fitzgibbon  and 
Schafheitlin  must  be  complimented  upon  the  present  commer- 
cial position  of  the  firm — a  success  attained  by  original  efforts 
to  bring  the  foreign  manufacturers  and  local  dealers  in  closer 
contact.  To  such  an  extent  has  the  business  developed  that  in 
no  less  than  four  departments  special  staffs  of  travelers  are  em- 
ployed. With  his  many  friends  and  late  clients,  The  Review 
wishes  Mr.  Thouret  health  and  success  in  any  new  sphere  of 
action,  and  continued  prosperity  to  the  new  firm  of  Fitzgibbon, 
Schafheitlin  &  Co. 


the  experience  of  the  past  few  years  has  taught  that  some  very 
considerable  time  must  elapse  before  a  fashionable  color  comes 
to  the  front  again. 

There  is  also  some  talk  of  a  run  on  reds.     Shall   it  be  blue 
or  red  ? 


NEXT     WINTER'S    COLORS. 

In  regard  to  fashionable  colors,  says  a  European  corres- 
pondent of  The  Enono- 
mist,  for  next  winter,  a 
noticeable  change  seems  to 
have  taken  place  in  those 
circles  that  are  most  in- 
terested in  the  question. 
Judging  from  present  indi- 
cations and  from  what  has 
occurred  in  England  dur- 
ing this  spring,  blue  shades 
should  come  to  the  front. 

In  England  a  shade 
called  powder  blue  has 
become  very  fashionable. 
To  this  may  be  also  added 
the  electric-blue  shades, 
dragoon  blue,  turquoise 
blue,  cornflower  blue,  sap- 
phire blue  and  light  and 
dark  marine  blue.  Still 
other  shades  of  the  same 
color  are  king's  blue  and 
plum  blue. 

All  the  shades  mention- 
ed deserve  consideration. 
They  may,  with  their  vari- 
ous gradations  of  color, 
make  the  coming  fashion- 
able shades.  Special  atten- 
tion will  be  given  to  the 
blue  greys. 

Paris  brings  out  an- 
other fashionable  color  : 
grass  green,  in  the  various  BooT  iND  Shoe  Window 

light  and  dark  gradations. 

Colors  that,  while  they  cannot  be  classified  as  highly  fashion- 
able, will,  in  all  probability,  rank  among  the  leading  shades,  are 
gold  browns,  as  distinguished  from  bronze,  tobacco  and  Havana 
shades,  which  have  been  fashionable  until  now.  Goldbug 
brown  will  be  used.  That  peculiar  shade  which  is  named  gold 
lack  will  also  receive  attention. 

It  is  more  than  10  years  since  blue  shades  have  ruled. 
Their  vanguard  was  seen  last  year  in  bleuet.  It  now  seems 
that  the  time  of  their  revival  has  arrived. 

In  the  past  few  years  a  certain  steadiness  in  the  fashion  of 
colors  has  been  observable.  While  formerly  colors  remained 
fashionable  only  for  one  season  and  seldom  lived  over  one  year, 


LUSTRES     FOR     BATHING    SUITS. 

Brophy,  Cains  &  Co.  say  that  something  every-day  dry 
goods  men  should  know  is  that  lustres  make  splendid  bathing 
costumes.  They  do  not  cling  to  the  figure  like  cotton,  a  very  * 
objectionable  feature,  and  are  not  so  bulky  as  heavy  wool.  The 
lustre  bathing  costume  keeps  its  shape  better,  retains  less  water 
and  drys  quicker  than  wool  or  cotton.  Black  is  preferrable  to 
colored.     Thousands  of  Americans  wore  them  last  year  and  tens 

of  thousands  will  do  so 
this  year.  This  firm  have 
the  proper  goods  in  black 
and  colored. 


Butlek  &  Smith,  Si.mcoh. 


A     NEW     DEPARTURE. 

The  Toronto  Feather  & 
Down  Co.  are  making  a 
new  departure  this  month 
by  making  up  trade  specials 
at  net  prices.  Every  up- 
to-date  retailer  should  see 
their  extensive  range  of 
quilts  and  fancy  pillows, 
including  many  specials 
for  each  department. 

In  fancy  pillows  their 
buyer  has  spent  consider- 
able time  collecting  styles 
in  the  American  markets, 
and  their  variety  is  equal 
to  the  largest  factories  in 
the  United  States. 

Owing  to  the  increasing 
of  their  business  they  have 
recently  added  consider- 
ably to  their  plant,  and 
have  now  all  the  latest  im- 
provements in  their  line. 
They  manufacture  all  their 
own  fillings  and  use 
nothing  but  the  pure  stock. 
Every  article  is  guaran- 
teed. 


Messrs.  Boulter  &  Stewart  are  the  selling   agents,  30  Wei-  / 
lington  east,  Toronto. 


THE    TASTE     IN     TIES 

New  ideas  in  ties  are  pretty  well  exhausted  these  days,  as  to 
shapes,  anyway.  One  or  two  of  the  new  styles  are  notable,  how- 
ever, and  are  tasteful  and  taking  enough  to  demand  attention. 
The  bow  is  more  popular  than  ever,  and  Mathews,  Towers  &: 
Co.,  Montreal,  have  a  new  shape  in  this  tie  which  will  increase 
the  demand  for  bows.  Another  style,  the  Elysee,  a  knot  with 
flowing  end,  is  captivating,  and  from  the  same  firm. 
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Montreal  Fringe  and  Tassel  Works 

ESTABLISHED  1883. 

^       CORDS,      TASSELS,     POMPONS, 

^  Dress  and  Mantle  Ornaments, 

S  Hat  and  Cap  Ornaments. 

S    BARREL   BUTTONS!  AIES^ 

£j  Particular  attention  given  to  special  orders  accompanied 

'""  by  samples. 


MOULTON  <£  CO.  ■  Montreal 


Miller  Bros.  *  (o.  f^omm 


Manufacturers 
for  the  Whole- 
sale Trade  of 
the  following 
Standard  Lines 
of  Fine  Linen 
Faced  Collars 
and  Cuffs 


COMET  OPERA  HANLAN 

76       0R0     MARQUIS 

MOZART  CUFFS,  RAPHAEL, 

A  UnCI  n     Reversible  Linen 
AHUlLU        Collars  &  Cuffs 


Only  the  very 

best  materials 
are  used  in  the 
manufacture  of 
these  Goods 


Thibaudcau  Bros. 

&  Co. 


Importers    of- 

ENGLISH  . 
FRENCH  .  . 
GERMAN  & 
AMERICAN 


m 


THIBAUDEAU  FRERES  <Sc  CIE. 

Quebec. 
THIBAUDEAU  BROTHERS  <£  CO. 

London,  Eng. 
THIBAUDEAU  BROS,  dc  CO. 

332  St.  Paul  St. 

MONTREAL 


Victoria- 
Crochet  Thread 


SOMETHING     NEW     FOR 


CROCHETING,  KNITTING,  EMBROIDERING 

And  all  Kinds  of  Fancy  Work. 


200  YD    SPOOL.    10 
SPOOLS  IN  BOX. 

The  "  Victoria  Crochet  Thread  " 
must  not  be  classed  as  a  crochet 
cotton,   as  it  is   the    very   Latest 

Improved  Thread  for  all  kinds 

of  jhand  work.  Ladies  find  from 
its  peculiar  twist  that  it  is  soft  and 
silky  to  work,  and  will  not  kink  or 
become  hard  by  washing. 

One  trial  will  convince  all  expert 
crocheters  that  work  made  from  this 
thread  cannot  be  surpassed  by  any 
other  similar  material.  The  num- 
bers will  always  be  found  the  same, 
so  that  work  commenced  with  the 
"  Victoria  Crochet  Thread  "  can  be 
easily  matched. 

Ombres  and  Solid  Colors, 
20  and  40. 

White,  Cream  and  Ecru,  20 
to  80. 


VICTORIA   CROCHET  THREAD   CO. 
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IN     PRIMARY     MARKETS. 

THE    LYONS    SILK    TRADE. 

MESSRS.  CHABRIERES,  MOREL  &  CO.  report  as  fol- 
lows on  the  Lyons  silk  market:  The  volume  of  busi- 
ness transacted  in  April  has  been  smaller  than  during  the  pre- 
ceding month,  whilst  prices  have  shown  some  weakness  due 
to  the  approach  of  the  crop,  which,  as  frequently  occurs, 
renders  buyers  more  cautious  and  holders  more  desirous  to 
lighten  their  stocks.  On  the  side  of  consumption  there  is,  how- 
ever, no  perceptible  reduction.  Manufacturers,  indeed,  have 
received  fresh  orders,  looms  are  fully  engaged,  and  the  figures 
of  the  Lyons  condition-house  for  the  first  four  months  of  the 
year,  amounting  to  2,224,400  kilos.,  against  1,916,200  in  1894, 
area  confirmation  of  the  improved  position  of  our  article.  The 
weather  so  far  has  been  favorable  everywhere,  and  the  rearing 
of  silkworms  is  progressing  satisfactorily.  In  Spain  they  are 
reaching  the  fourth  stage  ;  in  France  and  Italy  they  are  between 
the  hatching  and  the  second  stage-;  in  Syria  they  approach  the 
third.  It  is  reported  that  in  all  these  countries  the  quantity  of 
seeds  put  to  hatch  will  be  somewhat  inferior  to  that  of  last  year, 
but  it  should  be  added  that  last  year's  quantity  was  in  excess  of 
the  average  ;  therefore  this  year's  seems  to  be  very  near  the 
customary  supply. 

japan's  export  trade. 

Japan,  since  she  adopted  French  silk-weaving  looms,  has 
made  rapid  strides.  Her  export  trade  in  silk  goods  (habutae) 
since  1888  is  as  follows  : 

Yen. 

1888  No.  of  Hiki,  21K  yds     7,145  53>°24 

1889  "  "       44, 672  406,641 

1890  "         87,224  784, 19  j 

1891  "' 186,286  1,378,770 

1892  "        .  4'4.4'S  2,838,914 

1893  "        409,980  3,534,421 

1894  "        571.993  5,076,127 

COTTON    STIFF    AT    MANCHESTER. 

The  Manchester  cotton  market  is  reported  on  May  16th  as 
follows:  "The  cotton  market  has  exhibited  few  features  of 
interest  during  the  past  week.  The  Agricultural  Bureau 
report  produced  little  effect,  but  the  sudden  drop  in  port 
receipts  has  attracted  attention,  showing,  as  it  does,  that  the 
present  crop  will  barely  reach  10,000,000  bales.  There  is  a 
pause  in  the  upward  movement  at  present,  but  fourpence  is 
still  looked  for  within  the  next  few  months.  Egyptian  cotton 
is  rather  lower  in  price,  and  in  very  small  demand.  The  clos- 
ing of  mills  has  led  to  a  decreased  consumption  of  this  class  of 
cotton ;  but  the  supply  is  still  insufficient  for  even  these 
restricted  requirements,  and,  notwithstanding  present  depres- 
sion, a  further  advance  is  probable  before  the  next  crop  is  to 
hand." 

On  May  27  the  Liverpool  quotation  was  3  J'ljd.,  showing  that 
fourpence  may  yet  be  the  price  of  raw  cotton  in  England.  On 
the  same  day  the  quotation  in  New  York  was  7  5-16  cents  for 
Uplands  and  79-16  cents  for  Gulf  Middlings. 

NOTTINGHAM    LACES    ARE    QUIET. 

Says  The  Textile  Mercury  Nottingham  correspondent : 
"The  Americans  are  not  ordering  lace  to  anything  like  the 
extent  that  was  anticipated.  The  colonial  demand  is  quiet, 
and  business  with  the  Continental  countries  is  still  comparatively 
small.  The  fine  weather  has  not  yet  had  the  effect  of  bringing 
any  large  quantity  of  repeated  orders  from  home  buyers,  mer- 
chants having  still  pretty  good  stocks  on  hand.  In  the  millin- 
ery lace  department  silk  goods  are  still  very  low,  and  machinery 


is  very  indifferently  employed.     Valenciennes  and  other  descrip- 
tions of  cotton  laces  continue  to  sell  to  a  moderate  extent." 

DRESS    GOODS. 

The  N.V.  Journal  of  Commerce  of  May  28  says  :  "A  promi- 
nent dress  goods  jobber,  discoursing  upon  the  outlook  for  fall, 
takes  a  very  hopeful  view  of  conditions  as  they  exist.  He  al- 
.  ready  has  a  good  force  ot  travelers  out  seeking  engagements  for 
fall,  and  at  the  rate  they  are  sending  orders  in  he  will  soon  be 
far  ahead  of  any  previous  season  at  the  corresponding  time.  A 
feature  of  these  orders  is  the  good  call  for  solid  black  goods, 
particularly  in  fancy  mohair  weaves,  giving  further  indications 
of  a  strong  black  goods  season.  Rough  effects  in  both  boucle 
and  bourette  weaves  are  promised  well  of,  these  running  to  the 
warm  colors  in  mixtures,  of  which  red  will  predominate.  Small 
Scotch  plaid  effects  are  being  taken  liberally  for  tailoring  suit- 
ings, these,  too,  running  to  rough  weaves.  In  low-priced  dress 
fabrics  a  leading  thing  for  present  trade  is  Nankin  Costume 
Crepe." 

'THE    RETURN    OF    PLAIN    MATERIALS. 

The  spring  and  summer  season  being  about  over  with  first- 
hand people,  the  most  interesting  feature  at  present  is  to  watch 
the  increasing  tendency  of  import  buyers  toward  plain  materials 
for  next  fall. 

There  are  but  few  jobbing  and  retail  houses  accustomed  to 
placing  import  orders  that  have  not  included  plain  goods  in 
their  selections  for  next  fall. 

This  being  so  prominent  a  feature  for  next  autumn,  it  would 
be  well  for  all  buyers  to  keep  a  sharp  lookout  for  the  best  values 
and  place  their  orders  with  concerns  that  are  certain  not  to  dis- 
appoint them  in  making  deliveries. 

The  experiences  of  the  present  season,  as  far  as  the  deliveries 
of  crepons  were  concerned,  ought  to  serve  as  a  good  reminder 
for  next  autumn  as  regards  plain  materials. 

The  character  of  plain  goods  likely  to  have  chief  call  next 
autumn  will  be  heavy-wale  diagonal  serges,  Henriettas  and  cash- 
meres. Broadcloths,  too,  are  expected  to  loom  into  more  pro- 
nounced prominence  than  for  some  years. 

BOSTON    WOOL    MARKET. 

The  Boston  Commercial  Bulletin,  of  May  25,  said  :  "The 
sales  of  the  week  are  1.557,000  lbs.  domestic  and  884,000  lbs. 
foreign,  against  1,519,000  lbs.  domestic  and  1,651,400  lbs.  for- 
eign last  week  and  1,963,500  lbs.-  domestic  and  67,000  lbs. 
foreign  for  the  same  week  last  year. 

"The  sales  to  date  show  a  decrease  of  687,000  lbs.  domestic 
and  an  increase  of  15,667,100  lbs.  foreign  from  the  sales  to  the 
same  date  in  1  893. 

"The  receipts  to  date  show  a  decrease  of  1 1,225  bales  domes 
tic  and  an  increase  of  90,198  bales  foreign. 

"The  market  is  dull  but  uneasy;  buyers  are  paying  in  the  west 
more  than  the  equivalent  of  eastern  quotations.  Domestic  wool 
on  hand  is  limited  to  a  very  poor  selection.  Rather  than  pan- 
tile higher  prices  demanded  for  new  wools  buyers  are  turning 
more  than  ever  to  foreign  stock.  Up  to  date  14,900,000  pounds 
of  Australian  alone  have  been  sold  in  Boston  against  3,500,000 
lbs.  during  the  same  time  last  year.  Cape  wool  at  30  to  32c. 
clean  is  now  being  experimented  with  extensively  as  a  substi- 
tute for  American  clothing  fleece  and  crossbreds.  Australian  and 
South  American  are  being  substituted  for  the  new  Kentucky 
medium  wools.  They  cost  25  to  27c.  clean,  against  28  to  30c. 
clean  for  Kentucky." 
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SON  <£  CO... 


WOOLLENS 


AND  . 


Tailors'  Trimmings 


442  and  444 

St.  James  Street, 


Montreal 


ALSO 


m  bav  ™  JQHN  pjSHER  &  SQNS 

Toronto 

Huddersfield,  Eng. 
London,  Eng. 

101103  ST.  PETER  ST. 

Glasgow,  Scotland 
Belfast,  Ireland 


Quebec 


JAMMET 


FRENCH 
KID  GLOVES 

GUARANTEED. 

Equal,  if  not  superior,  to  anything  in  this  market. 
♦    ♦ 

PERFECT   FITTING 

FRESH    STOCK 

EARLY    DELIVERY 

♦  ♦  ♦ 


Write  for  Sample 


"  La  Chartreuse"  ?  ■»*  i»n8, 

gusseted,  of  which  a  full  range  Colors  and  Blacks  in  stock. 
♦   ♦ 
I  M PORT  orders  placed  NOW  delivered 

EARLY  SEPTEMBER 


FlTZCIBBON,  SCHAFHEITUN  &  Go. 


MONTREAL 


Successors  to 

Thouret,  Fitzgibbon  &  Co. 


S.  6REENSHIELDS,  SON  &  CO 


Montreal   and  Vancouver,  B.   C. 


FULL  RANGE  DRESS  MUSLINS 

IN  PRINTED  AND  PLAIN  WHITE  SPOTS, 

PRINTED  DUCKS  AND   TOKIO   PONGEES. 


) 


Hair-Cloths,  Imitation  and  Real. 

Canvasettes,  Linen  Elastica  and 

Fibre  Chamois,  All  Colors. 


Also  just  received,  large  shipment  of 


Priestley's  Cravenettes 


In  Blacks  and  Colors.     All    Prices. 


Full  Range  of  Imported  and  Domestic  Samples  for  Fall  Trade  now  ready. 
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DISCOUNTS. 

TOD  little  attention  is  paid  by  retailers  and  even  jobbers  to 
the  profits  there  are  in  discounts.  One  or  two  percent,  off 
for  cash  looks  small,  but  in  reality  it  is  very  considerable.  If  a 
man  buys  $10,000  worth  of  goods  and  gets  2  per  cent,  off  for 
cash,  he  saves  $200.  Would  he  like  to  go  out  and  pay  $200 
for  $10,000  for  20  days  or  $20  for  $1,000  the  same  time  ?  No, 
he  would  say  that  it  was  bad  financiering,  and  yet  that's  just 
what  hundreds  of  business  men  are  doing  every  day  all  over 
the  country.  To  put  it  thus:  "Nine  dollars,  1  percent.  10 
days  :  30  days  net.  Does  it  pay  to  discount  such  a  bill  ?  At 
first  glance  you  would  feel  inclined  to  say  no,  but  did  you  ever 
stop  to  figure?  Of  course,  its  only  qc  Suppose  I  come  to  you 
and  say,  '  Will  you  oblige  me  with  a  loan  of  $9  for  20  days,  pro- 
viding I  pay  you  interest  at  18  per  cent.?'  You  would  not 
hesitate  to  comply  with  my  request,  that  is,  if  my  credit  was 
good. 

"  Well,  this  is  exactly  what  a  jobber  offers  you  when  he  says 
'One  per  cent.  10  days;  30  days  net.'  Yes,  he  offers  you  18 
per  cent,  for  the  use  of  $9  for  20  days,  and,  what's  queer  about 
it,  you  ignore  his  offer,  preferring  to  pay  him  18  per  cent,  for  the 
use  of  that  amount  for  20  days.  You  may  say,  '  Had  I  the 
money  I  would  discount  all  my  bills.'  Why,  you  don't  need 
the  ready  cash  to  do  so.  Now,  let  me  ask  you  another  ques- 
tion :  Suppose  I  sell  you  a  bill  of  goods  with  terms  r  per  cent. 
10  days,  30  days  net,  and  you  were  prepared  to  pay  at  the  end 
of  30  days.  Now  suppose  I  offered  you  a  discount  when  the 
bill  became  due,  would  you  take  it  ?  Yes  ?  Then,  why  don't 
you? 

"To  be  brief,  why  don't  you  on  the  tenth  day  go  to  your 
banker  and  get  the  required  amount  for  20  days  at  10  per  cent., 
so  that  in  reality  you  profit  8  per  cent.,  as  you  pay  the  banker 
10  per  cent,  and  the  jobber  pays  you  18  per  cent." — Ex. 


fection.  In  table  and  shelf  oil  cloths  the  range  of  patterns  is 
larger  than  ever.  The  quality  of  these  goods  is  known  to  be  equal 
to  any  similar  lines  made,  either  domestic  or  imported. 


REGARDING    KID    GLOVES. 

Prices  of  German  glove  goods  remain   as   before.     Schmas- 
chen's  especially  continue  very  firm,  and  it  is  certain  that  lamb- 
skins are  being  greatly  affected  in  price  by  the  shortage  of  supply     , 
in  the  former,  chiefly  owing  to  the  unusually  large  demand  from 
American  sources. 

In  this  market  it  is  to  be  regretted  that  there  should  be  any 
demand  for  Italians,  which  are  seldom  satisfactory  to  the  dealer 
and  never— in  the  lower  grades — to  the  wearer.  There  is  only 
one  advantage  gained  by  the  introduction  of  this  class  of  goods, 
in  that  a  reaction  is  sure  to  occur  in  favor  of  higher  grade  and 
guaranteed  French  qualities.  It  is  encouraging,  however,  to 
note  that  few  leading  retail  houses  are  interested  in  anything 
except  high-grade  lamb  or  French  goods,  and  in  the  latter  a 
much  larger  demand  exists  than  in  any  previous  import  season. 
The  agents  for  the  "Jammet"  glove  claim  to  have  booked 
orders  for  over  double  the  usual  supply  of  their  7-hook  lacing  line 
for  early  September  delivery.  This  speaks  well  for  the  quality 
of  the  glove.  It  also  proves  that  the  general  public  are  willing 
to  pay  for  first-class  goods,  and  indicates  that  improved  condi- 
tions begin  to  exist  among  the  masses. 


CALLS    IT    •  •  A    GOOD    THING." 

Mr.  Miller,  of  Brandon,  who  won  Second  Prize  In  THE 
REVIEW'S  Window  Dressing  Competition,  gives  the  credit  to  his 
Mr.  Wm.  McKenzie.  Mr.  Miller  believes  the  competition  idea  is 
a  good  thing,  and  says  that  window  dressing  in  towns  and  vil- 
lages should  receive  more  attention.  The  Second  Competition 
closes  August  1st. 


COLORED    COTTONS. 

The  annual  meeting  of  the  Canadian  Colored  Cotton  Mills 
Company  was  held  recently  at  the  office  of  the  company,  No. 
1774  Notre  Dame  street,  Montreal.  Among  those  present  were 
Messrs.  Jacques  Grenier,  A.  M.  Crombie,  Hon.  A.  W.  Ogilvie, 
A.  H.  Copeland,  L.  H.  Archambault,  C.  Lichtenhein,  W.  Weir, 
D.  Morrice,  jr.  ;  J.  H.  R.  Molson,  R.  W.  Sheppard,  C.  E.  Gault, 
S.  H.  Ewing,  A.  C.  Clarke,  W.  J.  Morrice,  James  Crathern,  R. 
H.  Brand,  J.  B.  Clerihue,  J.  T.  Ross,  Quebec;  Jas.  Wilson, 
jr.  ;  Mayor  Villeneuve,  R.  Macdonald,  A.  A.  Thibaudeau,  C. 
D.  Owen,  T.  King,  D.  Morrice  and  R.  L.  Gault.  The  report 
of  the  year's  business  was  read.  This  showed  a  loss  on  the  first 
six  months'  business  while  a  gain  of  $126,000  was  made  on  the 
last  half  year's  business.  The  directors  elected  for  the  ensuing 
year  were  :  Messrs.  A.  F.  Gault,  C.  D.  Owen,  T.  King,  D. 
Morrice  and  R.  L.  Gault.  At  a  subsequent  meeting  Mr.  A. 
F.  Gault  was  elected  president,  Mr.  C.  D.  Owen,  vice-president, 
and  Mr.  A.  Bruce,  secretary  and  treasurer. 


World  Wide  Popularity 


The  Delicious  Perfume. 


THE     DOMINION     OIL-CLOTH     CO. 

The  floor  and  table  oil-cloths  shown  by  this  company  for 
the  coming  season  are  well  worthy  of  the  attention  of  the  carpet 
and  oil-cloth  dealers.  Their  line  of  floors  comprises  nearly  100 
designs,  all  chosen  with  the  greatest  of  care  and  colored  to  per- 


Crab  Apple  Blossoms 

EXTRA    CONCENTRATED 

Put  up  in   i,   2,   1,   4,  6,  8,  and  16 
ounce   bottles. 

And  the  Celebrated 

Crown  Lavender  Salts 

Annual  sales  exceed  500,000  bottles. 
Sold  everywhere. 

THE  CROWN  PERFUMERY  CO.  f~£ 

177  New  Bond  St.,  London,  Eng. 
By  all   principal   dealers   in    perfumery. 


|^YEJ4DER§AtTS 


IO 


"FITS  LIKE  A  GLOVE." 

THOMSON'S 

ENGLI8H    MADE, 
G|j?E;-   Glove -Fitting.    Long  Waisted. 

CORSETS 


TRADE  MASK. 

At  Popular 
Prices. 


TWELVE  FIRST  MEDALS. 


The  Perfection  of  Shape,    Fi7iish  and  Durability. 

APPROVED  by  the  whole  polite  world. 

SALE   OVER  Or:Z    MILLION    PAIR8  AJJNTJALLY. 
A  large  stock  of  these  GOOD  VALUE  Corsets  always  on  hand  at 

JOHN  MACDONALD  &  COS,  TORONTO. 

MAFTrFACTURERS  :  W.  S.  THOMSON  &  CO.,  LIMITED,  LONDON. 

See  that  every  Corset  is  marked  "THOMSON'S  GLCVL   rITTINC-,"  and  bears 
our  Trade  Mark,  the  Crown.     No  others  are  genuine. 
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Perrin's  Gloves 


PERRIN  FRERES  &  CIE. 

The   Clove  House  of  (ana&a 

7  Victoria  Square,  MONTREAL. 

FACTORY :  BRANCHES : 

GRENOBLE,   FRANCE     Paris,  London,  New  York 


Always  on  Hand, 
A 
Fresh  Stock 


The  Best  Shades 

and 
The  Newest  Styles 


P.F.TBADEMARK. 

WRITE    FOR    SAMPLES 

We  Carry  the  Largest  Stock  in  Canada 

Do   not  place  your   Fall    order   before  you  have  an 
opportunity   of    seeing    our   samples. 


Peter  Schneider's 
Sons  &  Co. 


2  J  and  29  Victoria  Square 


MONTREAL 


185  and  187  Canal  Street,   NEW  YORK  CITY. 


Upholstery^ 
Drapery  Goods 


IN    ALL    GRADES. 


%  AUTUMN  : 


♦♦♦♦♦♦♦♦♦♦+♦♦♦♦♦♦♦♦ 


\j6^  *"  o^ 


oO 


^e 


vW 


c,1i\ 


♦♦♦♦♦+♦♦♦♦♦♦♦♦♦♦♦♦♦$ 


♦♦ 


I  IRVING  &  CO .  f 

♦     TORONTO     ♦ 

!♦♦♦♦♦♦♦♦ ♦♦♦♦♦♦♦♦i 


♦♦♦♦♦♦♦♦♦♦♦  ♦♦♦♦♦-♦h 

♦  ♦ 


FACTORY : 

Corner  Yonge  and  Walton  Sts. 


These  four  manufacturers  represented  in  Manitoba  and   British  Columbia  by  George 
A.  Campbell,   P.O.  Box  995,  Winnipeg  ;   P.O.  Box  466,  Victoria,  B.C. 
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THE 


DOMINION  OIL-CLOTH  CO. 


BRANCH  OFFICE  : 
Cor.  Front  and  Yonge  Sts.,  TORONTO 


Montreal 


MANUFACTURERS  OF 
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OF   EVERY  DESCRIPTION 

For  Fall   Season   we    offer  a    splendid  line 
of  Aew   Designs  and    Colorings. 

I     Lt\J\Jl\       \JILim^L<Kj  I  ii     following  grades: 

No.  i  Quality — Our  Standard  Line,  in  widths  of  from  4-4  to  10-4;  beautiful  patterns 

and  varnished  backs,  finest  colorings  and  best  finished  goods  in  the  market. 

No.  2  Quality — The  leading  grade,   also  made  in  widths  of   4-4  to  10-4.     This  line 

will   give  perfect  satisfaction. 

No.  3  Quality — In    widths  of  4-4  to  8-4,   are  superior  to  any  other  low-priced  goods 

in  the  market,   both   in  styles  and   quality. 

TABLE  OIL-CLOTH 

Our   new    patterns    for    Fall    excel    anything   heretofore   produced,    both    in    quality 
and  finish. 


We    also  manufacture  FlOOT  Oil-Cloth  in    4  yd.    wide  sheets,    C   quality  ;     Oil-Cloth  Mats    0T 

Rugs;  Cotton,  Canvas  and  Painted  Back  Stair  Oil-cloth;  Carriage, 
Enamelled  Leather  Cloths,  and  Shelf  Oil-cloths. 


Our  goods  are  handled  by  all  the  Wholesale  Dry  Goods  Trade  in  the  Dominion,  and  our 
Fall  patterns  will  be  in  their  travelers'  hands  early  in  June.  Be  sure  and  see  our 
samples  before  placing  your  Fall  orders,  as  our  goods  and  prices  are   RIGHT. 


Office  and   Works:     CoZ^Srd     MONTREAL 


\ 


Reliance  Brand 

Full  fashioned  Ribbed  Hose,  Plain  Hose,  dents' 
Half-hose  in  Black  and  Colors,  Elastic  Over-hose, 
Ladies'  and  Children's  Mits. 

We  are  offering  some  good  drives  in 

BOYS'    RIBBED    COTTON     HOSE 

To  clean  out  Stock.      Warranted  Stainless. 
Letter  Orders  promptly  attended  to. 


:  MANUFACTURED  BY  :- 

THE   WILLIAMS,  HURLBURT  CO. 

C0LL1NGW00D,  ....  ONT. 


Been  Making  Homespuns  28  Years 

f~\  ~^S? CP  r~^i  ~D  T^l     TWEEDS   AND 

V— J -j£± O     K^J  JOXj  J /       HOMESPUNS 

KOR    SPRING    AND   SUMMER 
HANDSOME       -       COOL       -       DURABLE 

u    c  ,ed  BICYCLE  SUITS 


for 


Ad  CLUB  UNIFORMS 


All   genuine    Oxford    brars   our  Trade   Mark;      "  Tape  woven  across   the   ends  of 
every  web.  ' 


Oxford  Mfg.  Co. 


Oxford, 

N.  S. 


THOMAS  MEALEY  &  CO. 


MANUFACTURERS    OF 


Wadded  Carpet  Lining 


MEALEY  STAIR  PAD. 


AND 


STAIR  PADS 

HAMILTON, 

ONT. 


A.  B.  MITCHELL'S 


Rubberine,  Vulcanite  and  Waterproof  Linen 

Collars,  Cuffs,  and  Shirt  Fronts,  white  and  colors,  special!] 

For  sale  by  all  whol  [f 

tnnoi  procure,  write  direct  for  samples  and   prices,     I.  i 
manufacturer  in  Canada  of  these  goods. 

Office  and   Factory  :     16   Stieppard   St.,   Toronto,  Ont. 


A        £*       \IPPP      Chartered  Accountant 


i   |.  1040. 


Auditor,  Assignee,  etc. 
Canada  Life  Bid?.,        TORONTO 


Investigations,      Improved   Systems  of  Hooks. 

Partnership  Settlements,     Management  of  Estates. 


w 


ESTERN 


Incorporated 
1851. 


ASSURANCE 
COMPANY. 


FIRE 

AND 

MARINE 


Heaaomce  Capital     -    -    -    $2,000,000.00 

Toronto        Assets,  over     -      2,375,000.00 
Ont.  Annual  Income      2,200,000.00 


GEO.  A.  COX,  President.  J.  J.  KENNY.  Vice-President. 

C.  C.  FOSTER,  Secretary. 


TO   CANADIANS  .  . 


cO 


OFKICE  .— 


24  Catharine  St,  North. 


CANADIAN 
OLORED 
OTTON  MILLS  CO. 


•  • 


SPRING 

1895 


Miles  &  Co. 


NEW    ADDRESS 


Late  21  Old  Bond  Street 


4  Sackville  St.,  Piccadilly, 
London,  W., 

ENGLAND. 


SPRING. 


-  1895  - 


SPRING. 


Ginghams,  Zephyrs,  Flannelettes.  Dress 
Goods,  Skirtings,  Oxfords,  Cottonades, 
Awnings,  Tickings,  Etc.,  Etc 

— :    NOW    READY     — 


See   Samples  in  Whole        Q.  MORRICE,  SONS  &  CO.  ACENTS 
sale  Houses.  MONTREAL  and  Toronto 


DO  YOU  .... 

Want  to  Lead  ? 

Then  do  not  fail  to  see  our  Samples 

BEFOEE    "Y-OTT    BUY. 


Matthews,  Towers  &  Co. 

Wholesale  Men's  Furnishings  MONTREAL. 


> 


The  Great  Assorting 
House 


Of  the    .    .    . 

Dominion^    ^  J 

Our  trade  has  increased  and  our  business  has  been 

extended  from  season   to  season   until   we  feel  we  1 

have  justly  earned  the  reputation  we  now  enjoy.  J 

I 


JOHN  MACDONALD  &  CO. 


I 


21,  23,  25  and  27 

ELLINGTON  ST. 
EAST  .  .  . 


w 


30, 


32,  34  and  36 
Front  St.  East 


WELLINGTON  STREET 


TORONTO 

ALSO 

Manchester  and  London 

ENGLAISD. 

♦     ♦     ♦ 


These  cuts  convey  but  a  faint 
idea  of  the  imposing  appearance 
of    our    warehouses,    while    justice 


FRONT  STREET 


cannot  be  done  to  our  interior  facilities  and  arrangements  except  by  a  personal  visit. 

We  have  the  largest  and  best  assorted  stock,  the  largest  and  most  complete  staff,  and  the  best  arrange- 
ments for  doing  business  of  any  house  in  the  trade  We  have  five  buyers  visiting  foreign  markets  twice  a  year. 
We  have  Manchester  and  London  Offices,  and  are  constantly  supplied  with  the  latest  novelties. 

The  work  of  our  Letter  Order  Department  has  long  been  favorably  spoken  of  by  the  many  merchants  who 
have  found  it  to  their  advantage  to  place  their  orders  in  this  way. 

We  solicit  a  trial   order.  We  invite  you   to  inspect  our  stock. 


Our  Departments 


4th  Floor. 
5th  Floor. 


1st   Floor. —  Linens,  Prints  and  Staples. 
2nd   Floor. — Woolens  and  Tailors'  Trimmings. 
3rd   Floor.  —Silks,  Dress  Goods,  Muslins, 
Laces,  Hosiery  and  Gloves. 
-Gents'  Furnishings,  Stnallwares  and  Fancy  Ooods. 
Carpets  and  House  Furnishings. 


We  buy  for  Cash  and  are  satisfied  with  small  profits.    We  shall  be  pleased  to  have  a  visit  from  you. 


I 


JOHN  MACDONALD  &  CO.    -  Toronto    j 
L 1 


^DRY'GOODS'ReVIGW 

INTHE  INTERESTS  OF  THE  DRY  GOODS, MILLINERY;  CLOTHING  AND  HAT  -TRADE 


&  *k  <k  <k  *k  ^  4k  ^tariffe*  # 


sv   sU   sU  sv   <^v   ««L>   y   <Sg 


•   s* 


JULY \j^  ^ 


1895 


Canadian  Ladies  are 

in  love  with  $)£ 

"The  Health  Brand" 


OF  UNDERWEAR 

It  forms  the  best  foundation  for  any 
costume,  being  perfect  in  fit,  and  ex- 
tremely comfortable.  Besides,  satisfac- 
tion is  guaranteed 

-*-    ^-^  LJ.  X      customers  will  ask  you    for 

"Health  Brand"    next   Fall,    and    will    take 
no  substitute 


THE 


Montreal  Silk  Mills  Co. 


Limited 


MONTREAL 


»  I  I  I    ^11      I    —  ■    I  I  |    — ■■■    |  |    ■■■—II     |  |  |    Mill    | 


* I 


Established  1792 


|<NOX'S 


Tailors'  Linen  Threads 


ARE — 


UNEQUALLED 


FOR 


. .  Evenness  and  Strength  . . 

IIS  USE  FOR  THE    RY  r„_ 
PAST  100  YEARS 

Best  Tailors 
©  Throughout  the  World 


■E«* 


Nl> 


KNOX'S 


AND  TAKE 
MO  OTHER 


Do  you  import  from  EUROPE  ? 

If  you  do  you  ought 
to  know 

PIH  &  SCOTT 

THE   "PIONEER"   SHIPPING  AGENTS 


FOR 


CHEAP  FREIGHTS 

CHEAP  INSURANCES 

CHEAP  SHIPPING  CHARGES 

And  the  Best  of  Attention. 


We  Do  Everything  to  Please  Our  Clients. 


OFFICES  : 


LONDON 

Chief  : 

23  Cannon  St.,  E.C. 
West  End  : 

25  Regent  St.,  S.W. 


LIVERPOOL 

7  South  John  St. 


PARIS 

7  Rue  Scribe. 


NEW  YORK 

39  Broadway. 


Wm.  Parks  &  Son,  Ltd. 


ST.  JOHN,  N.B. 


Brunswick,  potto 


C 


otton  Spinners, 

Bleachers,    Dyers 

and  Manufacturers 


>AQi+N  CQTTQJWSlBE 


Grey  Cottons,  Sheetings,  Drills  and  White  Ducks,  Ging- 
hams, Shirtings,  Tickings,  Denims  and  CoUonades,  in 
Plain  and  Fancy  Mixed  Patterns.  Cotton  Yarns,  Carpet 
Warps,  Ball  Knitting  Cottons,  Hosi ery  Yarns,  BeamWarps, 
for  Woolen  Mills,  and  Yarns  for  Manufacturers'  use. 


AGESTS    .     .     . 

WM.   HEWETT  &  CO.,  30  Colborne  Street,  Toronto 
DAVID  KAY,   Fraser  Building,   Montreal. 


THE   ONLY  "WATER  TWIST"  YARN    MADE  IN  CANADA 

NEW  BRUNSWICK  COTTON  MILLS. 


HILLS 


\ST.  JOHN  COTTON  MILLS. 


JOHN   HALLAM,   53  Front  Street  East,  Toronto,    Special  Agent  for 
Beam  Warps  for   Ontario. 


.ST.  JOHN,  N.B. 
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S.  GREENSHIELDS, 
SON  &  CO. 

Montreal  and  Vancouver,  B.C. 


Scarce  Goods 

WHITE  SWISS  SPOT  MUSLINS 

BLACK  and  COLORED  SATIN  RIBBONS 

Just  to  hand.     Full  assortment. 


Large  clearing  lines  in  Canadian  Cotton  Goods  : 

Prints,    Small  Check  Ginghams 

Flannelette  Skirtings 

Crinkles  and  Cotton  Crepons. 


Full  stock  of- 


Priestley's  Serges  and  Cravenettes 


JUST    OPENED. 


Our  travellers  are  now  shewing  complete  ranges  of  Fall  Samples  in   Imported  and 

Canadian  Goods. 
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Announcement 


TORONTO 


AS    TO    FALL    AND    WINTER 


DRY  GOODS  AND  WOOLLENS 

The  preparations  made  by  W.  R.  Brock  &  Co.  have  been  based  upon  improving  times 
and  prospects,  and  their  stock  generally  throughout  their  place  of  business  will  be  found 
to  be  much  more  extensive  than  during  the  past  two  years  of  depression. 

On  or  before  the  15th  of  July  they  expect  to  have  a  complete  stock  on  hand  in 
every  department. 

We  again  urge  upon  the  traders  of  Ontario  the  benefit  to  them  of  visiting  personally 
this  market,  knowing  by  the  experience  of  this  Spring  and  Summer  business  that  great 
advantage  has  resulted  to  those  who  have  acted  upon  the  suggestion  in  our  Spring  circular. 

Samples  of  our  stoek  are  now  in  the  hands  of  our  representatives. 


W.  R.  BROCK  &  CO.       I 

^■1^— Toronto.       ^ 

^Z  TORONTO  ^ 


!  CALDECOTT,  BURTON  &  SPENCE  \ 

Have  made  great  preparations  for  fall  trade,  1895.       We  have  made 
V  extensive  alterations  in  various  departments  and  will  offer  to  the  trade 

^  an  enormOUS  range  Of  gOOdS  in  the  following  lines  : 


Dress  Materials 

Our  standard  makes  of  Henriettas,   Serges. 
Cashmeres,  etc.,  etc. 

Mantlings,  Golf  Cloths, 

Beavers,    Sealettes,    etc. 

Hosiery,  Gloves,  Underwear 

From  all  the  best  manufacturers  of  Germany, 
France,  Great  Britain  and  Canada. 


Silks,  Velveteens, 
Ribbons,  Trimmings, 
Embroideries,  Laces, 
Muslins,  Lace  Curtains. 


And  a  complete  and  constantly 
assorted  stock  of 


Smallwares,   Haberdashery 
and  Notions. 


Orders  to  our  Representatives  carefully  filled.      Buyers  cordially  welcomed. 

%   Caldecott,  Burton  &  Spence  -  Toronto 


The  Standard  and  only  Paper  that  Reaches  your 
Possible  Buyer  Direct. 

as 


Circulating   throughout  every  Province   of  the   Dominion. 


^i^^^ 


Vol.  V. 


MONTREAL  AND  TORONTO,  JULY,   1895. 


No.  7. 


THE  MacLEAN  PUBLISHING  CO.,  Ltd. 
Trade  Journal   Publishers, 

and 

Fine   Magazine   Printers. 

MONTREAL,    -  -  -      146  St.  James  St. 

TORONTO,  26  Front  St.  West. 

LONDON,  EN6.,     -  -     Canadian  Government  Offices, 

R.  Hargreaves.  17  Victoria  St.,  London,  S.W. 

JOHN  CAMERON,  General  Subscription  Agent. 

HUGH  C.  MacLEAN, 

Sec.-Treas. 


J.  B.  MacLEAN, 

President. 


Subscription,  $2.00. 


Published  the 

First  of  Each  Month 


ADVANCE    IN    SUBSCRIPTION    PRICES. 

In  future  the  annual  subscription  price  of  this 
paper,  mailed  to  British  and  other  European  places; 
and  to  China,  Japan,  South  America  and  Africa,  will 
be  $3  a  year. 


'  11  111  111  m      ■■      ■ 

EVERY    PROVINCE    OF    THE     DOMINION. 

THIS  journal  has  a  very  large  circulation  in  every  province 
of  the  Dominion.  When  we  say  circulation,  we  mean  that 
100  per  cent,  of  the  best  and  up-to-date  retailers  and  the  most 
responsible  buyers  subscribe  for  The  Review,  pay  for  it  and 
therefore  read  it.  It  is  the  only  journal  in  Canada  representing 
the  dry  goods  and  kindred  trades. 

We  do  not  sell  cheap  advertising.  To  do  so  we  would 
require  to  exchange  our  present  experienced  staff  for  a  paste 
pot  and  scissors ;  we  would  require  to  sell  our  fine  presses  and 
type  and  buy  old  worn-out  material  used  in  the  Ark  ;  good 
paper  and  ink  would  be  replaced  by  inferior  stuff.  What  would 
be  the  result?  First,  we  would  make  money;  second,  we  would 
lose  our  present  advertisers  and  get  those  who  now  buy  cheap 
advertising  ;  those  who  say  advertising  does  not  pay,  those  who 
are  dead — dead  as  a  door  nail,  in  fact,  they  are  buried.  Thanks, 
gentlemen,  we  pass.  At  the  present  moment  The  Dry  Goods 
Review  is  trump  and  we  hold  all  the  cards,  viz.,  the  brightest,  the 
pushing  and  the  up-to-date  advertisers,  who  insist  on  a  good  thing 
and  are  willing  to  pay  for  it.  Good  advertising  is  cheap  advertis- 
ing every  time. 

But  we  started  out  to  say  something  about  our  Fall  Trade 
Number,  which  will  be  published  Sept.  2.     You  know  we  always 


keep  our  promises.  Well,  the  coming  special  number  will  be 
equal  to,  if  not  ahead  of,  anything  we  have  ever  turned  out. 
Many  new  features  of  great  interest  and  value  will  be  introduced. 
We  want  our  advertisers  to  prepare  bright,  sparkling  advertise 
ments  for  this  issue.  We  will  do  our  share  by  providing  new 
designs  in  type  and  border,  and  good  paper  and  ink.  Send  in 
your  copy  early. 


RETROSPECTIVE. 


This  year's  wholesale  dry  goods  trade  opened  up  very 
poorly,  and  January,  February  and  March  were  months  in 
which  nobody  did  very  much  blowing  about  the  volume  of 
business.  Inquiries  for  all  lines,  except  a  few  specialties,  were 
very  slow  and  colorless.  March,  April  and  May  were  much 
better,  and  by  the  end  of  that  month  considerable  confidence 
had  been  infused  into  the  trade.  The  business  done  was  larger 
than  last  year,  and  nearly  equal  to  the  business  of  1893.  More- 
over, it  was  larger  than  people  expected,  and  hence  all  the  more 
exhilirating.  The  first  three  weeks  in  June  were  productive  of 
still  further  surprises.  The  sorting  trade  seemed  to  have  been 
unduly  prolonged,  and  instead  of  turning  their  attention  to  the 
ordering  of  Fall  goods,  retailers  maintained  their  attempts  to  sell 
Spring  and  Summer  goods.  This  was  a  splendid  thing  for  those 
wholesale  houses  who  aim  to  do  a  sorting  trade,  and  they  have 
done  exceedingly  well. 

The  sorting  trade  is  still  on,  and  light-weight  goods  are  yet 
in  demand,  while  orders  for  Fall  are  most  encouraging. 


THE     PATRONS    AND     BINDER-TWINE. 

We  don't  love  them.     We  never  said  we  did. 

They  aimed  to  break  up  existing  methods  of  distribution 
and  establish  "  Patron  "  ways.  Being  conservative  in  our  ten- 
dencies we  could  not  enjoy  the  sight  of  these  innovations. 

Hence  we  laughed.     Yes,  laughed  at  the  Patrons. 

It  was  enough  to  make  anyone  smile  audibly  when  that  story 
leaked  out  about  the  Patron  binder-twine  factory  at  Brantford 
trying  to  combine  with  the  Consumers'  Cordage  Co.  and  the 
Dominion  Government  factory  at  Kingston  to  keep  up  prices. 
The  mill  established  to  break  down  the  "  robbery  "  of  a  great 
company  finds  business  is  not  very  profitable  and  hence  is 
anxious  to  form  a  "combine."  Farmers  combining  to  make 
the  farmers  pay  a  higher  price. 

It's  decidedly  funny. 

The  farmer  outdoes  the  monopolist  in  his  .monopolizing. 
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INSURANCE   AND   RATES. 

JUST  because  the  insurance  companies  got  done  up  for  a 
couple  of  millions  by  two  big  fires  in  Toronto,  they  have 
gone  to  work  to  twist  the  thumb-screws.  Rates  have  gone  up 
in  Toronto  25  per  cent.,  and  all  regulations  are  being  rigidly 
enforced.  The  companies  have  sent  out  various  letters  of 
demand  to  the  towns  and  villages,  stipulating  for  extra  watch- 
men, new  hose-reels,  etc.,  until  the  townspeople  have  stood 
aghast  and  the  citizens  have  become  angry. 

But  out  in  Winnipeg  they  seem  to  have  considerable  snap. 
The  merchants  there  concluded  rates  were  too  high  and  began 
to  form  a  company.  They  have  $200,000  subscribed  and  are 
buying  the  charter  of  a  weak  company.  They  will  confine 
themselves  at  first  to  Manitoba,  but  later  will  extend  their  busi- 
ness through  the  Northwest  to  the  Coast. 

Should  other  cities  adopt  mutual  protection  or  municipal 
insurance,  the  companies  may  be  sorry  that  they,  like  Cromwell, 
became  ambitious. 


MAY    TRADE    RETURNS. 

APRIL  trade,  it  will  be  remembered,  according  to  the 
Governmental  returns,  showed  an  increase  of  nearly  25 
per  cent,  over  April,  1894,  and  a  slight  increase  —  about  6  per 
cent.  —  over  April,  1893. 

May  Custom  house  returns  are  to  hand.  During  May,  1895, 
goods  to  the  value  of  $9,439,957  were  imported,  as  compared 
with  $9,161,161,  an  increase  of  3  per  cent.  The  exports  were 
$8,898,932,  as  compared  with  $7,863,960  in  May,  1894,  an  in- 
crease of  over  12  per  cent.  Unfortunately,  this  increase  was  all 
in  the  products  of  other  countries,  and  thus  was  not  so  profit- 
able as  it  might  otherwise  be. 

One  of  the  most  noticeable  features  of  the  import  schedule 
is  the  great  increase  in  the  value  of  cottons,  showing  that  the 
Canadian  manufacturers  of  these  classes  of  goods  are  not  hold- 
ing their  own.     The  following  is  a  comparison  : 

1894.  1895. 
Cottons,    bleached,    or   unbleached,   not 

dyed,  colored,  etc $  30,313  $54,999 

Cottons,  bleached,  dyed,  colored,  etc.  .  .    111,558  166,861 

"        clothing 3I>918  4°>9i7 

Cotton  thread,  not  on  spools I7)5i°  2°>342 

"              on  spools 17,029  31,315 

Cottons,  all  other  classes 35,693  48,069 

$244,021  $362,503 

The  increase  is  thus  $118,482,  or  48  per  cent.  The  whole 
of  this  increase  cannot  be  attributed  to  increased  trade,  and 
part  must  be  necessarily  attributed  to  the  failure  of  Canadian 
manufacturers  to  supply  exactly  what  consumers  are  demanding. 

Woolens  show  a  small  increase,  amounting  to  5^  per  cent. 
The  main  increase  is  in  dress  goods,  $118,730  being  the  value 
of  this  class  of  goods  in  May,  1895,  and  $94,716  the  value  in 
1894. 

Laces,  collars,  netting,  braid  fringes  and  other  fringes  de- 
clined in  value  from  $117,578  last  year  to  $85,878  this  year. 
Few  laces  were  imported  in  May,  as  stocks  were  very  heavy 
and  the  demand  fell  off. 

Furs  in  a  manufactured  state  were  imported  to  the  value  of 
$86,255  in  ^94,  and  in  1895  they  only  totalled  $56,088. 

The    value  of  the   hats,   caps  and  bonnets  increased   from 


$66,966  to  $71,470,  while  manufactures  of  silk  increased  from 
$148,005  to  $153,997. 

In  free  goods  the  value  of  raw  cottons  varied  only  a  few 
dollars  from  last  year,  $254,515  being  the  value.  Jute  cloth 
and  yarn  increased  from  $19,767  to  $33,417.  Raw  silk  de- 
clined from  $16,696  to  $11,081,  while  the  imports  of  wool  in- 
creased from  $58,755  to  $119,667. 

In  exports  there  were  increases  in  the  produce  of  the  mine, 
produce  of  the  fisheries,  animals  and  their  produce,  manufac- 
tures and  miscellaneous.  Produce  of  the  forest  declined 
slightly,  but  the  greatest  decline  was  in  agricultural  products, 
which  were  valued  at  $1,562,794  in  May,  1894,  and  at  $1,013,- 
574  this  year,  a  decline  of  over  one-third. 

On  the  whole,  trade  may  be  said  to  be  very  encouraging,  and 
prospects  for  a  good  Fall  trade  are  very  bright. 


A  VIEW  OF  OURSELVES. 

CANADA  employs  300  members  of  Parliament,  a  dozen 
Cabinet  Ministers  and  about  100,000  noisy  politicians  to 
keep  up  a  continuous  squabble  concerning  her  trade  policy. 
And  yet  all  they  can  say  and  all  they  can  do  is  of  very  little 
moment. 

To  explain.  If  the  National  Policy  were  the  best  thing  in 
the  world,  Canada's  trade  would  be  always  on  the  up  grade.  If 
this  self-same  National  Policy  were  the  worst  thing  Canada 
could  have,  her  trade  would  be  growing  beautifully  less.  But, 
in  fact,  trade  is  neither  steadily  growing  nor  steadily  diminish- 
ing. Last  year  it  went  down  month  after  month,  and  the  mer- 
chants of  this  country  became  beautifully  disgusted.  Since 
January,  1st,  1895,  trade  has  shown  a  tendency  to  expand,  and 
April  imports  increased  three-quarters  of  a  million  over  April, 
1894,  while  the  exports  increased  a  million.  May  imports 
showed  a  small  increase  and  May  exports  added  another  million. 
The  April  circulation  also  showed  a  substantial  increase,  which 
was  accentuated  in  May. 

Canada's  prosperity  depends  on  the  world's  markets  and  the 
feelings  of  her  citizens.  Wheat  has  advanced  in  price,  floated 
past  the  dollar  mark  in  Montreal  and  Toronto,  and  Canadian 
holders  have  been  enriched  by  a  couple  of  millions  of  dollars. 
The  National  Policy  neither  caused  it  nor  prevented  it.  Horses 
bring  from  $50  to  $75  each  more  than  they  did  a  year  ago.  The 
National  Policy  neither  caused  it  nor  prevented  it.  The  farmer 
is  getting  three  cents  a  pound  more  for  his  wool  than  at  this 
time  last  year.  The  National  Policy  neither  caused  it  nor  pre- 
vented it.  And  so  one  could  go  on  enumerating  the  rises,  and 
showing  that  Canada's  trade  policy  is  not  the  prime  factor  in 
determining  the  prices  received  for  her  productions,  or  in 
determining  whether  or  not  she  shall  be  prosperous. 

Just  now  prices  in  the  world's  markets  are  on  the  upward 
turn.  Wheat  is  advancing.  Cotton  and  wool  are  doing  like- 
wise. European  manufacturing  centres  are  filled  with  orders  at 
good  prices.  Bradstreet's  of  June  8  says  :  "  The  feature  of 
the  week,  as  heretofore,  is  the  continued  long  list  of  advances  in 
prices,  notably  those  for  iron  and  steel,  and  the  upward  move- 
ment of  bank  clearings."  Canada  is  sharing  in  the  general 
firmer  and  more  confident  feeling. 

What  deduction  must  be  drawn  from  this  statement  of  cir- 
cumstances ?  The  deduction  is  that  Canadian  merchants  must 
not  look  so  much  to  Governmental   free  trade  and    protective 
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policies  for  prosperity,  but  more  to  the  world's  markets  and 
themselves.  By  studying  the  prices  in  primary  markets  they 
will  know  when  and  where  to  buy,  and  when  and  where  to 
unload.  They  will  recognize  when  trading  at  present  prices  is 
dangerous  and  when  safe.  In  the  second  place,  as  we  have 
said,  they  must  look  to  themselves.  They  must  be  cheery  and 
confident,  full  of  buoyancy  and  hope.  A  nation  of  dyspeptic 
growlers  would  be  a  sorry  place  to  live  in,  for  the  few  years  it 
would  exist.  Canada's  lands  are  broad  and  fertile,  her  sons 
are  true  and  strong.  Why  then  should  confidence  not  always 
exist  ? 

In  conclusion,  it  may  be  said  that  present  prospects  should 
beget  every  confidence  in  a  prosperous  year.  Money  is  moving 
freely,  and  all  agricultural  products  are  at  a  much  higher  price 
than  at  this  time  last  year.  Moreover,  an  abundant  crop  is 
assured  and  improved  prospects  are  expected  from  every  pro- 
vince in  the  Dominion. 


NEW  ZEALAND. 


A  VISIT  by  the  Hon.  J.  G.  Ward,  Treasurer  and  Postmaster- 
General  of  New  Zealand,  to  this  country,  has  enabled 
Canada  to  learn  much  concerning  her  distant  sister  colony. 
Mr.  Ward  had  a  conference  with  the  Canadian  Government  as 
to  the  possibility  of  a  commercial  treaty  which  would  develop 
an  intercolonial  trade. 

New  Zealand  has  a  population  of  678,000  whites  and  about 
50,000  aboriginal  natives.  The  geographical  area  is  a  little  less 
than  that  of  the  British  Isles,  with  4,300  miles  of  sea  coast.  It 
is  a  most  healthy  climate,  with  many  famous  health  resorts  and 
hot  springs.  It  is  warmer  than  Canada,  but  produces  cereals 
and  vegetables  somewhat  similar,  and  is  also  rich  in  coal,  gold, 
etc. 

New  Zealand  has  suffered  little  from  the  depression  in 
Australia,  and  was  untouched  by  the  banking  crisis  in  the 
neighboring  colonies.  When  the  latter  event  happened  the 
New  Zealand  Government  immediately  guaranteed  to  help  its 
leading  banking  institutions  to  the  extent  of  $10,000,000.  This 
at  once  allayed  all  public  anxiety. 

The  gross  public  debt  is  $199,130,000,  or  an  average  of 
$284  per  head  of  its  population,  whereas  Canada's  public  debt 
is  less  than  $50  per  head.  This  shows  that  New  Zealand's 
legislators  have  gone  wild  in  their  expenditures,  and  the  capital- 
ists of  Europe  have  only  been  too  willing  to  lend.  They  stipu- 
late always  that  their  interest  and  their  bonds  be  payable  in 
gold,  which  has  during  the  past  few  years  been  steadily  increas- 
ing in  price,  as  compared  with  other  commodities. 

In  New  Zealand  the  wealth  per  head  of  the  population  is 
said  to  be  $1,160.  In  Great  Britain  it  is  $1,235  >  m  France, 
$1,110;  in  Germany,  $665;  United  States,  $1,025  ;  Canada, 
$980  ;  Italy,  $460  ;  Russia,  $275.  Should  this  be  correct,  New 
Zealand  is,  privately,  very  wealthy. 

The  imports  in  1894  were  valued  at  $33,934,135,  while  the 
exports  reached  $46,196,385.  In  that  year  the  exports  of  wool 
were  valued  at  $16,250,000;  frozen  meat,  $5,972,725;  butter 
and  cheese,  $1,682,199;  Kauri  gum,  $2,500,000.  The  pro- 
duction of  gold  last  year  amounted  to  $4,500,000. 

The  manufacturing  interests  are  rapidly  growing.  In  1893 
there  were  29,000  people  directly  employed  in  manufacturing 
industries,  who  received  upwards  of  $11,000,000  in  wages,  the 


materials  operated  upon  were  valued  at  $17,355,000,  while  the 
goods  turned  out  were  worth  $37,200,000. 

New  Zealand  is  blessed  with  many  and  valuable  natural  re- 
sources, and  should  have  a  bright  future  before  her.  During 
the  past  five  years  her  national  debt  has  been  reduced  7  per 
cent.,  while  at  the  same  time  a  vigorous  immigration  policy  has 
been  carried  on  as  well  as  the  settling  of  the  pauper  population 
on  the  waste  lands. 

We  wish  our  sister  colony  nothing  but  the  greatest  success 
to  which  she  can  attain. 


THE    INSOLVENCY    BILL. 

A  leading  wholesale  merchant  was  this  week  asked  what  he 
thought  about  the  failure  of  Parliament  to  pass  the  Insolvency 
Bill. 

He  replied  that  so  far  as  the  members  of  Parliament  were 
concerned  his  opinion  of  them  had  not  improved.  "They  are 
a  selfish  crowd,"  said  he,  "  and  have  not  the  true  interests  of 
the  country  at  heart." 

He  blamed  the  bankers  also.  They  had  stuck  out  for 
a  double  ranking  in  the  case  of  commercial  paper.  In  Ontario, 
when  a  bank  holds  commercial  paper,  it  must  value  these 
securities  and  then  rank  only  for  the  balance  of  its  claim.  The 
bankers  wanted  the  opposite  to  this  in  the  Insolvency  Bill,  and 
the  merchants  wouldn't  agree. 

"  If  Nova  Scotia  passes  a  bill  for  the  proper  distribution  of 
an  assignee's  estate  and  for  the  abolition  of  preferences — and 
such  a  bill  is  promised  at  the  next  session — we  can  snap  our 
fingers  at  the  Government  and  at  the  bankers.  We  will  work 
steadily  along  at  having  the  provinces  improve  their  laws  of  this 
character,  and  thus  obtain  from  the  provinces  what  the  Do- 
minion will  not  give  us,  although  it  is  their  place  to  do  so.  One 
law  for  the  whole  Dominion  would  be  more  easily  studied  and 
complied  with,  but  seven  good  provincial  laws  would  not  be 
really  objectionable." 

In  conclusion,  he  remarked  that  some  day  the  bankers 
might  want  the  aid  of  the  Boards  of  Trade,  and  then  their  pre- 
sent action  would  not  be  forgotten. 


ARE    THEY     INCOMPETENT? 

An  Insolvency  Law. 

A  Fast  Atlantic  Steamboat  Service. 

A  Pacific  Cable. 

Canada  wants  these  three  things  and  wants  them  badly. 
They  would  do  more  for  this  country  in  one  year  than  the 
braggadocio  of  a  hundred  politicians  in  a  thousand  years. 

When  the  merchants  have  asked  bread  of  Parliament  they  have 
given  them  a  stone.  The  country  wants  trade  encouragement 
and  what  does  it  get  ?  It  gets  canals  that  are  worth  one-third 
of  what  they  cost ;  bridges  that  are  very  valuable— to  the  people 
who  built  them ;  an  immigration  policy  that  does  not  bring 
immigrants  ;  talk  and  promises,  and  numerous  other  things  just 
as  valuable.  They  have  refused  them  an  insolvency  law ;  they 
have  done  nothing  to  make  Halifax  and  St.  John  the  shipping 
ports  of  Canada  instead  of  Portland  and  New  York  ;  they  are 
slow,  dead  slow.  They  have  done  something,  but  that  some- 
thing is  as  nothing  compared  with  what  they  might  have  done. 

Yet  why  blame  Parliament  ?  They  are  our  agents,  the  pro- 
duct of  our  actions,  the  result  of   our   votes.     As  soon  as  the 
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people  realize  that  they  themselves  are  responsible  for  the  class 
of  men  who  fill  the  Houses  of  Parliament,  so  soon  will  they 
commence  to  support  men  who  have  good  business  ideas  and 
have  the  welfare  of  the  country  foremost  in  their  minds  rather 
than  politicians  whose  only  desire  is  to  help  their  friends  and 
fatten  their  purses. 


WHERE    IS  THE  GOLD? 

PERHAPS  the  greatest  problem    before  the  world  to-day  is 
what  shall  be  the  medium  of  exchange.     Shall  it  be  gold, 
or  silver,  or  both  ? 

The  silver  men,  so  called,  claim  that  there  is  not  sufficient 
gold  to  enable  business  transactions  to  be  fully  and  freely  carried 
on,  and  that  this  makes  gold  dear.  When  gold  is  dear,  under 
our  present  monetary  situation,  other  goods  are  cheap.  That 
is,  with  gold  as  the  most  universal  standard,  the  situation  is  like 
a  teetering  board.  Gold  is  on  one  end  of  the  board  and  all 
other  products,  such  as  silver,  wheat,  cotton  and  wool,  at  the 
other  end.  When  gold  goes  up  (in  price),  all  the  other  pro- 
ducts go  down  (in  price).  If  gold  is/  scarce,  more  silver,  or 
cotton,  or  more  wheat,  must  be  given  in  exchange  for  the  same 
amount  of  gold. 

Is  there  then  enough  gold  to  do  the  work  and  prevent  it 
reaching  an  enormous  price?  Or,  in  other  words,  where  is  the 
gold? 

There  is  a  tendency  at  present,  often  remarked  by  the  fin- 
ancial journals,  for  gold  to  accumulate  in  Europe.  During  the 
past  few  years  all  reading  merchants  will  have  noticed  the  steady 
efflux  of  gold  in  the  European  direction.  In  that  continent  it 
is  being  absorbed  by  the  great  national  banks  and  the  mon 
archical  Governments  of  the  different  countries. 

In  the  table  below  are  given  the  specie  reserves  of  the 
great  European  banks  at  the  present  time . — 


Gold. 

Silver. 

Total. 

$187,500,000 

§187,500,000 

410,440,000 

$249,910,000 

670,350,000 

Imperial  Bank  of  Germany 
Austro-Hungarian  Bank.. 

272,720,000 
163,847,000 

96,256,000 

67,591,000 

21,461,000 

35.235,"oo 

56,696,000 

Belgian  National  Bank... 

22,037,000 
102,340,000 

40,021,000 

62,319,000 

59,850,000 

10,250,000 

70,100,000 

Imperial  Bank  of  Russia.. 

274,075,000 

55,095,000 

329,170,000 

Total $ 

1,089,603,000 

$480,400,000 

$1,864,760,000 

The  above  table  is  taken  from  an  article  on  the  subject  in 
The  Engineering  and  Mining  Journal.  The  same  journal  points 
out  that  in  addition  to  these  sums,  held  to  secure  currency 
issues  and  for  other  emergencies,  there  are  other  hoards.  The 
German  Government  has  a  war  treasure  of  $30,000,000  carefully 
guarded  at  Spandau.  The  Austro-Hungary  treasuries  contain 
$90,000,000  in  gold  for  Governmental  use.  Russia  is  said  to 
hold  another  lump  of  over  $50,000,000. 

The  sum  total  of  the  gold  thus  taken  out  of  circulation 
amounts  to  at  least  $1,175,000,000 — an  almost  fabulous  sum. 
That  such  a  sum  can  have  been  withdrawn  from  active  circula- 
tion and  put  into  strong  boxes  without  affecting  prices  and 
values  is  a  statement  we  would  not  like  to  make. 

If  the  world's  stock  of  wheat  were  hoarded  up  in  that  style, 
prices  would  be  expected  to  advance.  Similarly,  when  gold  is 
withdrawn  from  circulation,  the  part  left  in  circulation  must  be 
more  valuable.  The  result  is  that  it  takes  more  wheat,  or  more 
wool,  or  more  cotton,  to  buy  the  same  amount  of  gold  than  be- 


fore the  hoarding  began.  This  hoarding  of  gold  has  been  very 
marked  during  the  past  five  years,  and  during  the  same  period 
prices  have  gone  down  very  much.  This  gives  considerable 
color  to  the  argument  that  one  state  of  facts  is  the  result  of  the 
other. 

This  hoarding  is  due  mainly  to  a  fear  of  war  in  "  the  armed 
camp  of  Europe."  Each  nation  is  a  rival  of  all  other  nations, 
and  each  one  is  afraid  of  being  caught  napping.  Like  the  War- 
riors-Kings of  old,  they  hope  to  have  victory  by  having  plenty 
of  "  war-treasure." 

Bi-metallists  claim  that  silver  should  be  put  on  a  fixed  ratio 
of  value  with  gold.  Then  gold  would  be  no  more  valuable  for 
hoarding  than  silver,  and  hence  they  would  be  stowed  away 
more  equally,  leaving  more  gold  in  circulation  and  ensuring 
better  prices.  Whether  this  is  true  or  false,  is  one  of  the  great 
questions  before  the  financial  world  of  to-day. 


M 


ENCOURAGE    DAIRYING. 

ERCHANTS  must  necessarily  exercise  a  considerable 
influence  over  their  farmer  customers.  They  meet  them 
once  or  twice  a  week,  and  a  certain  amount  of  conversation 
ensues.  Merchants  also  meet  them  in  many  other  ways.  This 
gives  the  merchants  an  influence  which  may  be  exercised  for 
good. 

For  example,  what  Canada  needs  most  to  develop  and 
strengthen  her  agriculture  is  more  scientific  farming.  Perhaps 
there  is  nothing  which  has  been  more  beneficial  to  the  agricul- 
tural community  of  Canada  than  the  introduction  of  dairying 
and  cheese-making.  Governments  and  newspapers  have  en- 
couraged the  building  of  butter  and  cheese  factories,  but  much 
remains  to  be  done.  Merchants,  through  their  conversation 
and  by  writing  letters  to  their  local  papers,  can  carry  on  this 
good  work.  They  can  encourage  the  farmer  to  elevate  himself 
and  help  him  to  double  the  value  of  his  farm  produce.  By 
their  influence  they  can  aid  materially  in  making  the  Canadian 
farmers  a  prosperous  body. 

It  is  gratifying  to  see  that  twenty  new  cheese  or  butter  fac- 
tories are  building  in  Manitoba  this  season.  These  will  be  a 
grand  help  to  the  farmers  of  that  province. 

Merchants  need  not  be  unselfish  to  do  this  work.  On  the 
prosperity  of  their  customers  depends  the  volume  of  their 
business.  Increase  the  farmer's  revenue,  and  you  increase  his 
buying  power.  Thus,  while  merchants  are  helping  the  farmer 
and  the  country,  they  will  be  benefitting  themselves. 


IS    THIS     NOT    A     FRAUD? 

Complaint  is  made  of  a  practice  pursued  by  some  of  the 
wholesale  houses  in  the  province  of  Quebec  selling  yarns  at  8 
and  10  ounces  to  the  pound.  One  firm  declines  to  sell  under 
12  ounces  to  the  pound.  In  the  cases  complained  of,  a  pack- 
age of  yarn  marked  6  pounds  will  contain  hardly  more  than  3 
pounds  actual  weight. 


GOLF     BLOUSES. 


The  firms  that  have  a  supply  of  golf  blouses  ought  to  do 
well  with  them,  as  they  are  in  good  demand,  both  German  and 
English  makes,  and  the  stock  is  scarce.  There  is  expected  to 
be  a  big  import  for  next  season. 


THE 
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A    SILENT    WAR. 


THE    WHOLESALERS    AND    THE    BIG    COTTON    AND 
WOOLEN    COMPANIES    ARE    FIGHTING. 

WAR  has  been  declared  by  some  of  the  wholesalers,  which, 
if  kept  up,  will  very  materially  affect  the  domestic  cotton 
and  woolen  industries,  by  limiting  the  consumption  of  Canadian 
goods.  The  effect  is  already  seen  in  the  fact  that  the  domestic 
manufacturers  are  not  doing  the  volume  of  business  which  the 
state  of  trade  would  warrant. 

Imports  of  cotton  goods  increased  $103,000  in  April  and 
$120,000  in  May.  The  increase  over  April,  1894,  was  25  per 
cent.  The  increase  in  May  was  150  per  cent.  The  natural 
question  then  is  :    Why  this  increase? 

The  Review  has  sought  an  answer  to  this  question, 
and  only  one  can  be  found.  The  answer  is,  that  the  big 
cotton  companies  have  lost  the  sympathy  of  some  of  the  whole- 
salers, and  the  latter  have  begun  to  fight.  Buyers  who  crossed 
to  England  this  year  have  made  heavy  purchases  for  Fall. 
Wherever  they  could  secure  a  competing  line  to  a  domestic  line 
at  the  same  price,  they  bought.  They  would  even  pay  a  shade 
higher  in  order  to  displace  the  domestic  goods.  One  buyer 
declared  to  the  writer  that  he  was  making  preparations  to 
import  more  cottons  than  ever  for  next  Spring,  and  that  he 
could  do  it  to  advantage.  In  fact,  the  wholesalers,  in  many 
cases,  will  buy  domestic  goods  only  when  forced  to  by  lower 
quotations. 

There  is  a  sad  lack  of  sympathy  between  the  jobbers  and 
the  manufacturers,  which  has  been  intensified  by  a  feeling 
among  the  former  that  they  are  not  treated  well  in  many  ways. 

An  example  of  this  is  seen  in  the  price  of  Campbellford 
flannels  this  spring.  On  or  about  April  1st,  when  wholesalers 
began  first  to  send  out  travelers  to  look  for  Fall  orders,  this 
well-known  brand  of  flannels  were  quoted  at  a  certain  price, 
which  was  supposed  to  be  the  ruling  price,  for  the  season. 
The  price  of  wool  kept' going  up  and  everybody  bought  flan- 
nels with  the  feeling  that  there  could  possibly  be  no  drop. 
Traveler  after  traveler  said  to  his  customers  :  "You  are  safe  in 
ordering  these  flannels.  The  price  of  wool  as  you  know  is 
three  to  four  cents  higher  than  last  year,  and  woolens  are 
bound  to  remain  firm.  Trade  is  reviving  and  inquiry  increas- 
ing. There  is  no  possibility  of  a  drop.  An  advance  is  much 
more  likely." 

Yet,  what  happened  ?  Certain  wholesale  houses  in  Toronto 
have  been  quoted  the  best  Campbellford  flannels,  since  that 
time,  at  one  cent  less  per  yard  than  the  price  ruling  on  April  1st. 
The  demoralizing  effect  of  this  drop  is  apparent  to  all  merchants. 
It  shakes  all  confidence  in  the  stability  of  the  prices  of  every 
line  of  flannels  from  the  lowest  grade  of  domestic  to  the  highest 
price  of  foreign  make.  It  destroys  the  faith  of  the  buyer  just  at 
a  moment  when  trade  was  on  the  mend.  By  such  actions 
buying  is  restricted  and  the  output  of  the  mills  piles  up  until 
prices  are  again  forced  down  all  around. 

Such  action  places  a  wholesale  house  that  has  sold  at  the 
mercy  of  the  house  that  has  not  sold.  Say  that  Smith  &  Co. 
have  bought  C.  flannels  from  L.  &  Co.'s  traveler.  Six  weeks 
after  R.  &  Co.'s  traveler  calls  on  Smith  &  Co.,  and  during  his 
visit  he  remarks,  "  By  the  way,  have  you  bought  your  C.  flan- 
nels yet  ?  " 

"Yes,  I  have." 


"  You  should  have  waited  for  me,"  says  R.  &  Co.'s  bright 
salesman. 

"  Oh,  I  bought  them  right  enough,"  says  the  unsuspecting 
merchant. 

"  Well,  we  are  doing  C.  flannels  at  —  cents,  and  others 
similarly." 

The  merchant  is  dumbfounded  and  loses  faith  in  his  own 
judgment  and  begins  to  mistrust  the  wholesale  house  from 
which  he  had  bought.  He  applies  for  a  rebate,  gets  it,  but  does 
not  forget  the  incident. 

Such  things  are  bound  to  work  to  the  disadvantage  of  the 
manufacturer,  who  should  hold  the  full  sympathy  of  the  whole- 
saler. Perhaps  in  this  case,  the  selling  agents  were  forced  to 
their  action  by  other  mills  cutting,  but  in  any  case  the  result  is 
regrettable. 

WHO    BEATS    THE    RECORD? 

There  must  be  some  veterans  on  the  road  to-day  whose 
engagements  with  one  firm  are  older  than  the  Dominion,  which 
is  now  28  years  old.  W.  I.  Barnhart  and  Alex.  McLeod,  who 
travel  for  H.  Shorey  &  Co.  in  Nova  Scotia,  have  been  with  the 
firm  for  22  and  23  years  respectively.  This  is  a  good  record  of 
continuous  engagements,  but  who  knows  of  cases  which  go 
better  ? 


ONLY     FOUR     WEEKS. 


That  Window  Dressing  Competition  closes  on  August  1st. 
One  window  a  week  for  three  weeks  and  a  week  to  spare  fills  up 
the  time.     First  Prize,  $20  ;  Second  Prize,  $10. 


This  is  the  birthplace  of  ideas  which  are  going  to  make  the  '95  Fall  Number  of 
The  Review  of  value  to  the  buyer  and  seller. 
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THE    FAULT    BROUGHT    HOME. 

EVERYBODY — retailer,  traveler,  wholesaler,  manufacturer 
— is  agreed  that  this  overlapping  of  seasons  is  a  menace 
to  proper  trade  relations.  That  is,  that  selling  goods  in  June 
for  immediate  delivery  with  October  and  November  dating,  is 
wrong.  That  all  goods  sold  in  June  should  be  sold  on  regular 
terms,  and  not  dated   as  if  they  were  Fall  goods. 

In  proof  that  this  is  not  yet  a  necessity,  an  example  may  be 
given.  During  all  June  a  certain  traveler  for  a  Toronto  whole- 
sale house  decided  to  carry  only  Summer  goods,  and  leave  his 
Fall  samples  in  the  city.  It  was  a  new  departure  for  him,  but 
he  did  not  believe  in  this  overlapping  of  seasons,  and  resolved 
to  see  if,  so  far  as  he  and  his  house  were  concerned,  it  would 
not  be  possible  to  stop  it.  The  result  was  gratifying.  He 
hustled  for  sorting  orders  right  along  through  the  month,  and 
got  them.  Yes,  he  secured  them,  and  sold  a  large  quantity  of 
goods  without  dating  a  bill  ahead. 

This  instance  proves  several  things.  It  proves  that  the  per- 
nicious overlapping  of  seasons  can  be  done  away  with  by  com- 
bined action.  And  it  proves  that  the  /wholesale  merchant  can 
only  overcome  the  evil  by  being  well  supported  by  strong-minded, 
intelligent  travelers. 

The  traveler  may  not  realize  it,  but  he  is  the  man  who  is 
primarily  responsible  for  the  present  state  of  affairs.  He  is 
anxious  for  business,  and  too  willingly  gives  long  terms  to  men 
who  are  not  justly  entitled  to  them.  Therefore,  he  is  the  man 
who  should  help  to  prevent  it. 

The  strong  merchants  are  interested,  because  this  practice 
enables  weak  men  to  get  a  fictitious  credit.  For  example,  a 
weak  man  with  a  credit  limit  of  $2,000  buys  $2,000  worth  of 
goods  in  February  or  March.  The  dating  is  April  rst,  four 
months.  The  bill  falls  due  on  August  4th.  In  June  and  July 
he  secures  $2,000  more  goods  with  dating  October  1st,  four 
months.  That  is,  he  owes  the  wholesaler  $4,000,  whereas  he 
should  only  owe  him  $2,000.  He  sells  some  of  the  Fall  goods 
in  July,  and  on  August  4th  pays  $1,000  and  renews  $1,000 
for  a  month.  On  September  4th  he  pays  $500  more  and  re- 
news $500.  On  October  4th  he  pays  the  $500.  That  is,  over 
half  the  Fall  goods  are  sold  before  he  has  paid  all  his  Spring 
account. 

Strong  merchants  should  not  allow  this.  What  they  should 
do  is  to  say,  when  buying  goods  in  June  and  July  :  "  Here,  I'll 
give  you  an  order,  but  I  want  no  dating  ahead.  I  want  only 
the  regular  terms,  5  per  cent.  30  days  "  (or  net  60  days  as  case 
may  be).  "But  I  make  one  condition  :  You  must. not  give 
October  1st  dating  to  any  other  person  in  this  town."  If  the 
merchants  with  money  can  get  the  co-operation  of  the  travelers, 
this  evil  system  would  soon  be  stamped  out. 


DETECTIVE  AND  MERCANTILE  AGENCIES. 

DR.  SPROULE,  M.P.,  in  his  article  in  another  column, 
makes  out  a  good  case  for  his  bill  for  regulating  detec- 
tive corporations  and  mercantile  agencies.  He  has  eliminated 
some  of  the  objectionable  features  which  appeared  in  the  bill 
he  introduced  in  the  House  of  Commons  a  year  ago. 

Business  men  occasionally  have  a  just  grievance  against  the 
mercantile  agencies.  They  are  a  most  valuable  assistance  to 
wholesale  merchants  and  manufacturers.     At  the  same  time,  as 


they  are  sometimes  used  they  work  a  great,  injustice  to  those 
about  whom  reports  are  furnished.  The  proprietors  of  the  two 
big  agencies  in  Canada,  "  Bradstreet's  "  and  "  R.  G.  Dun  & 
Co.,"  we  are  quite  sure,  desire  to  do  business  on  an  honorable 
basis.  But  it  is  necessary  for  them  to  have  correspondents  in 
all  the  business  centres,  and  these  men  frequently  use  their 
position  to  injure  their  local  competitors.  Not  very  long  ago 
the  Board  of  Trade  had  its  attention  drawn  to  a  very  disgraceful 
case  of  this  sort.  The  correspondent  of  the  agency  was  the 
manager  of  a  branch  of  a  Montreal  bank  in  a  certain  town.  In 
that  town  was  a  firm  with  an  excellent  reputation,  who,  for 
special  reasons,  applied  for  a  large  amount  of  insurance.  Before 
granting  it  the  company  asked  one  of  the  agencies  for  a  special 
report  on  this  firm.  It  was  most  unfavorable,  and  differed  so 
entirely  from  information  received  from  private  sources  that  the 
insurance  company  asked  the  agency  if  they  were  not  in  error. 
The  agency  after  some  time  sent  in  a  second  report  even  more 
unfavorable  than  the  first.  The  insurance  company  at  once 
sent  a  man  to  the  town  to  make  careful  inquiry.  He  found  that 
the  firm  was  strong  financially,  and  possessed  an  enviable  reputa- 
tion for  honesty  and  integrity,  and  that  the  mercantile  agency 
correspondent  had  been  trying  hard  to  get  them  to  transfer 
their  account — the  best  in  the  town — to  his  bank.  Because 
they  refused  to  give  him  even  a  share  of  it  he  reported  so  un 
favorably  on  their  standing. 

Dr.  Sproule  might  go  further  and  provide  specially  that 
anyone  giving  an  agency  information  which  he  knows  to  be 
untrue  should  be  treated  as  a  criminal,  to  whom  the  most  se- 
vere punishment  may  be  meted  out. 

Notwithstanding  that  there  are  some  dangers  to  be  avoided 
by  Dr.  Sproule's  bill,  the  Boards  of  Trade  have  reported  un- 
favorably, so  far  as  the  clauses  relating  to  the  mercantile 
agencies  are  concerned.  London,  Hamilton  and  Toronto  have 
done  this  on  the  ground  that  "  any  unnecessary  interference 
will  react  injuriously  on  trade  and  commerce." 


CARPETS    AND    CURTAINS. 

A  leading  carpet  buyer  predicts  that  imports  of  carpets  for 
Fall  will  be  much  less  this  season  than  at  any  corresponding  sea- 
son during  the  last  ten  years.  Stocks  in  both  wholesale  and 
retail  hands  have  been  accumulating  during  the  past  eighteen 
months,  and  very  little  importation  will  be  noticed  during  this 
and  next  month.  Fall  carpets  are  usually  imported  in  June 
and  July,  and  he  predicts  that  the  imports  will  be  almost  nil. 

It  is  exceedingly  regrettable  that  stocks  are  heavy,  as  it 
shows  what  a  poor  trade  we  have  been  having  recently.  But 
the  fact  that  dealers  have  decided  to  unload  rather  than  import 
fresh  goods  shows  that  mercantile  wisdom  of  a  superior  degree 
still  exists  among  those  who  trade  in  this  class  of  goods. 

Trade  is  fairly  good  in  carpets.  One  Toronto  wholesale 
house  reports  that  its  orders  are  fully  equal  to  last  year.  It 
may  be  surmised,  however,  that  last  year's  orders  were  not  up 
to  the  average,  and  that  neither  are  this  year's. 

The  curtain  trade  is  nearly  over  for  the  season,  as  the  de- 
mand during  the  Fall  months  is  very  meagre  compared  with 
Spring  trade.  The  past  season  has  been  an  especially  good 
one,  and  wholesalers  are  very  much  gratified  by  their  turnover. 
The  regular  enquiry  has  been  well  sustained  right  up  to  the 
present  moment. 
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CLOSES    AUGUST     1. 

WINDOW-DRESSING     COMPETITION     NO.    2. 

ANOTHER  competition  for  window  dressers  will  be  held, 
and  under  much  the  same  regulations  as  the  last.     There 
will  be  two  cash  prizes  : 


FIRST    PRIZE    - 
SECOND    PRIZE 


$20   CASH. 

$10        " 


The   competition  will  be    held  under    the    following   con- 
ditions : 

i.   Each  competitor  must  send   in  three  photographs,  each  of 
different  windows. 

2.  Each  window  must  be  dressed   with  millinery,  dry  goods  or 

furnishings. 

3.  Each  window  must  have  been  actually  shown  by  some  Can- 

adian retailer  of  the  above  classes  of  goods. 

4.  Each  photograph  must  not  be  less  than  5  inches  by  8  inches. 

The  larger  the  photographs,  the  clearer  the  cuts. 

5.  Each  competitor  must  be  a  subscriber  to  The  Dry  Goods 

Review. 

6.  The  competition  shall  close  absolutely  on   August  1st.     No 

extension  of  time  will  be  made  on  any  consideration. 

7.  Each  photograph   must  be  accompanied  by  a  full  and  de- 

tailed word  description.  If  possible,  this  should  be 
accompanied  by  a  rough  sketch  of  the  plan  of  the 
window. 

8.  All  photographs  entered  for  the  competition  will  become  the 

property  of  The  Dry  Goods  Review. 

9.  More  than  one  set  of  three  photographs  may  be  entered  by 

any  one  window  dresser,  but  no  person  shall  receive 
more  than  one  prize. 

10.  All  photographs  to  be  posted  not  later  than  August  1st, 

and  addressed  thus  : 

THE     DRY    GOODS     REVIEW, 

26    FRONT    W.,    TORONTO. 

11.  The   awards    will    be   made   by   expert  and   disinterested 

persons. 


CANADIANS    AND    GLOVES. 

"  Why,  yes,"  said  a  member  of  the  trade  to  The  Dry  Goods 
Review,  "the  Canadian  market  for  ladies'  kid  gloves  continues 
to  have  its  distinctive  characteristics.  There  are  a  few  con- 
ditions which  affect  it  alone,  as  apart  from  the  United  States. 
For  example,  there  is  the  fact  that  the  tendency  to  buy  better 
and  finer  goods  is  quite  perceptible.  Now,  in  New  York,  the 
cry  for  cheap  lines,  in  German  makes,  is  stronger  than  ever;  but 
here  we  have,  I  am  thankful  to  say,  no  general  movement  to  the 
same  extent.  Whether  it  be  that  the  purchasing  power  of  our 
people  is  better,  or  from  some  other  cause,  the  demand  for  a 
finer  article  is  noticeable,  and  the  trade  do  not  quarrel  with  it. 
Then,  the  Canadian  demand  wants  quick  delivery ;  the  market 
being  limited,  a  dealer  must  satisfy  a  want  quickly  or  it  might 
change.  Thus,  Canada  is,  in  some  respects,  the  most  difficult 
to  supply  of  any  market.  No  doubt  the  trade  is  centring  more 
and  more  in  a  few  hands  here,  and  buying  via  New  York  is 
lessening.  As  to  style  and  finish,  of  course,  we  naturally  share 
the  general  American  characteristics,  which  go  in  for  a  lighter 


make  in  all  respects.  The  English  taste  for  heavier  finish,  with 
its  different  seam  and  larger  welt,  has,  on  the  whole,  no  counter- 
part in  America.  America  prefers  the  lighter  glove,  and  gets  it. 
For  men's  gloves,  now,  the  English  styles  are  not  ousted,  and 
there  is  no  indication  that  they  ever  will  be.  But  for  ladies' 
gloves  it  is  different,  and  the  American  standard  is  sufficiently 
clear  to  be  remarked.  Glove-buyers  have  their 'vagaries,  like 
other  people.  Now  look  at  this,  (turning  to  the  glove  in  dark 
and  light  colors,  with  Chinese  effects),  this  is  an  eccentricity, 
but  who  knows  when  a  glove  like  this,  suitable  for  some  special 
fete  or  season,  may  not  become  a  common  fashion  ?  Anyway, 
Canada  is  sufficiently  advanced  to  make  it  necessary  for  a  glove 
house  to  keep  it.  Yet,  as  a  rule,  there  is  a  timidity,  one  might 
say,  in  the  Canadian  dealer  handling  the  most  recent  and  pro- 
nounced fashions  in  color." 


PUSHING    TRADE. 


The  Dry  Goods  Review  inquired  of  a  man  in  the  trade 
the  other  day  if  Canadian  firms  were  making  all  that  was  pos- 
sible out  of  export  markets.  His  reply  was  :  "  The  manufactur- 
ers, such  as  of  clothing,  etc.,  are  doubtless  doing  all  they  can, 
but  the  dry  goods  trade,  as  a  body,  are  not  noted  for  pushing 
into  new  territory  with  much  speed.  Of  course,  the  ordinary 
importer  confines  himself  to  his  home  market,  but  even  here  he 
will  advance  very  cautiously.  Many  leading  firms  in  Montreal 
did  not  push  into  the  Maritime  Provinces  at  all  in  the  early 
years  of  Confederation,  and  some  of  those  which  do  an  excel- 
lent business  there  to-day  only  began  it  in  the  '8o's.  The  same 
was  true  of  Manitoba  and  the  Territories,  where,  in  the  early 
years  of  that  country's  expansion,  the  trade  was  in  the  hands  of 
a  few,  comparatively  speaking.  The  time  was  when  British 
Columbia  was  regarded  by  some  leading  houses  as  too  distant 
to  warrant  the  trade  being  sought  after.  But  our  eastern  houses 
do  not  say  that  to-day.  I  know  of  one  case  where  a  Montreal 
firm  began  operations  in  Nova  Scotia  just  at  the  Union  in  1867, 
when  the  Act  had  barely  got  into  operation,  so  that  the  travel- 
ers had  actually  to  bond  their  samples  to  enter  the  new  pro- 
vince." In  view  of  these  experiences,  it  would  be  well  for 
Canadian  firms  to  be  prepared  to  act  differently  when  New- 
foundland is  added  to  the  Union.  The  recent  negotiations 
seem  to  have  broken  down,  and  business  men  are  not  too  well 
pleased  with  the  Government  for  failing  to  carry  out  an  arrange- 
ment.' But,  according  to  the  Premier's  latest  statement,  the 
door  is  still  open.  If  the  chance  presents  itself  again,  our  firms 
should  take  away,  under  free  intercourse,  the  bulk  of  the  busi- 
ness from  outside  firms. 


CANADIAN    QUILTS. 


Quite  a  success  has  been  scored  during  the  last  year  or  two 
by  Canadian-made  quilts.  These  quilts  are  being  turned  out 
in  Canada  now  with  a  finish  and  quality  which  leave  nothing  to 
be  desired.  In  addition  to  this  the  facilities  for  making  them 
have  been  much  extended,  so  that  the  trade  has  no  difficulty  in 
getting  supplies.  Not  so  long  ago  the  imported  article  was 
altogether  in  vogue,  but  the  home  quilt  is  creating  a  constitu- 
ency of  its  own  and  meets  with  favor  both  from  the  wholesale 
and  retail  houses.  Several  importing  firms  which  used  to  deal 
in  the  imported  grades  only  have  placed  orders  this  year  for 
Canadian  quilts,  and  find  the  demand  brisker  all  round. 
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THE     MERCHANTS     MUST    AGITATE. 

IF  people  want  anything  real  badly,  and  it  is  within  the  bounds 
of  possibility,  they  usually  get  it,  if  they  are  in  earnest  for  a 
sufficient  length  of  time. 

The  fast  Atlantic  steamboat  service  is  wanted  and  a  few  of 
the  Canadian  papers  are  keeping  up  the  agitation.  Several  of 
the  Maritime  Province  papers  have  reproduced  our  last  month's 
article  on  this  subject.  We  are  doing  our  best,  but  we  can't  do 
it  all. 

Let  the  merchants  agitate.  Write  letters  to  the  press — the 
daily  press,  the  weekly  press  and  the  trade  press.  Talk  it  up  as 
a  thing  that  is  wanted  and  wanted  at  once.  Keep  right  at  it. 
He  in  earnest  about  it. 

We  must  have  it.  Firstly,  because  it  would  help  the  up- 
building of  a  Canadian  national  sentiment  by  enabling  Cana- 
dian passengers  to  travel  to  and  fro  from  Europe  on  Canadian 
boats  and  by  making  this  country  independent  of  nations  with 
which  we  have  no  governmental  or  sentimental  connection. 
Secondly,  because  it  would  help' to  develop  Canada's  Atlantic 
seaports.  Thirdly,  because  it  would  be  a  great  boon  to 
Canadian  railroads.  Fourthly,  because  it  would  develop  our 
commerce.  Fifthly,  because  it  would  increase  our  trade  with 
the  Mother  Country  both  in  exports  and  imports.  Sixthly^ 
because  it  would  put  large  sums  of  money  in  Canadian  pockets 
that  now  go  into  the  coffers  of  the  foreigner. 


MONTREAL    RETAILERS. 

The  Montreal  Retail  Dry  Goods  Association  considered,  at 
its  last  monthly  meeting,  the  question  of  holding  a  picnic,  and 
decided  to  have  one  on  the  31st  inst.  to  Iberville.  These  pic- 
nics are  quite  a  feature  of  the  city's  merchant  associations.  They 
bring  the  members  together  at  a  time  of  enjoyment,  and  induce 
a  closer  acquaintance  and  friendliness  than  attendance  at  busi- 
ness meetings  can  possibly  effect.  In  this  way  co-operation  on 
all  trade  interests  is  far  easier  to  secure. 


HOW   OIL-CLOTH     IS     BEING     MADE. 

I  never  was  an  unreasoning  admirer  of  Canadian-made 
goods  in  any  line,  and,  as  far  as  oil-cloth  is  concerned,  was  not 
well  posted  as  to  its  manufacture  in  Canada.  A  visit  to  the 
factory  of  the  Dominion  Oil-cloth  Company  in  Montreal  has 
enlightened  me  a  good  deal.  The  extensive  nature  of  the  es- 
tablishment surprises  one.  There  is  evidently  the  machinery 
for  carrying  on  the  manufacture  on  a  large  scale,  and  the  facili- 
ties for  supplying  a  full  range  of  patterns  are  complete.  The 
whole  place  in  extent  and  equipment  is  far  beyond  what  was 
anticipated.  The  processes  by  which  the  various  kinds  and 
grades  of  oil-cloth  are  made  demand  a  skill  that  is  evidently  of 
the  highest.  No  one  who  has  not  seen  the  processes,  the  infin- 
ite labor  and  care  required  in  developing  an  intricate  pattern, 
the  manipulation  of  the  materials,  can  realize  the  standard  to 
which  we  have  brought  the  manufacture.  The  trained  men  go 
on  with  their  work  unheeding  the  presence  of  a  stranger,  and, 
like  all  experts,  impress  the  onlooker  by  their  skill.  After  in- 
vestigation of  the  way  in  which  the  oil  cloth  is  made  one  appre- 
ciates better  the  excellence  of  the  makes  as  seen  in  the  manu- 
factured article.  It  is  not  surprising  that  we  have  no  superiors 
in  table  oil-cloths.    The  finish  has  no  flaw,  and  the  patterns  are 


well  chosen.  Of  the  floor  cloths  the  same  can  be  said,  although 
individual  taste  and  the  old  reputation  of  foreign  grades  account 
for  the  imports  which  still  go  on.  I  have  no  doubt  that  the 
growing  tendency  of  the  wholesale  trade  to  handle  Canadian 
cloths  can  be  traced  to  their  knowledge  that  the  equipment 
and  range  of  manufacture  in  Canada  have  reached  high-water 
mark.  I.   P. 


NEW    GOODS     FOR     PRESENT    DEMAND. 

The  new  golf  jerseys,  which  are  so  fashionable  in  England, 
and  which  are  also  capturing  favor  in  Canada,  will  be  in  stock 
early  this  week  at  S.  Greenshields,  Son  &  Co.'s,  Montreal.  They 
will  be  in  different  shades  and  grades ;  in  fact,  a  full  line.  The 
firm  also  report  a  supply  of  novelties  in  knitted  shawls  in  new 
styles  and  light-colored  and  fancy  effects — a  very  seasonable 
line  for  Summer  and  Autumn  wear.  The  scarcity  of  Swiss  spot 
muslins  in  colors  and  white  is  met  by  a  good  stock  of  these 
fabrics.  Black  satin  ribbons,  for  which  there  is  quite  a  call, 
and  also  colored  ribbons,  are  on  hand  in  quantities,  a  large 
shipment  having  been  received.  There  seems  also  to  have 
sprung  up  an  active  demand  for  tan,  cashmere  and  cotton 
hosiery,  children's  sizes,  the  popularity  of  which  is  easily  ac- 
counted for  when  one  examines  the  appearance  and  texture. 
Messrs.  Greenshields  bought  a  lot  of  Swiss  embroidered  hand- 
kerchiefs before  the  recent  advance  in  price,  and  intend  offering 
them  at  the  old  figure  for  some  time  to  come.  They  have  also 
some  job  lots  of  Swiss  embroideries  in  narrow  widths,  and  like- 
wise some  27  and  45-inch  widths  for  skirts  and  dresses. 

A  feature  of  the  warehouse  last  week  was  an  immense  pile 
of  Canadian  fabrics  which  were  being  rapidly  moved  out  in 
response  to  orders.  These  were  a  job  lot  of  stuff's,  consisting 
of  plain  and  fancy  shakers,  sateen  scatterings,  small  check 
ginghams,  crinkles  and  plain  crepons. 

It  repays  one  to  take  a  glance  at  the  handsome  dress  goods 
being  shown  for  Autumn  and  Winter  wear.  Plaids  are  going 
freely.  The  dress  goods  in  mohair  effects,  some  with  thorn 
surface,  are  exceedingly  effective  and  tasteful.  Black  silks  are 
in  vogue  again.  Linings  are  reported  firmer  in  price,  and  cot- 
tons, one  is  prepared  to  hear,  are  stiffer. 


POINTERS. 


There  is  a  good  demand  for  black  and  white  prints,  in 
stripes.  Brophy,  Cains  &;  Co.  have  them  in  stock.  They  are 
new  lines  just  received. 

For  underskirts  or  petty-coats,  lustres,  in  black  or  colors,  are 
good.  They  shed  the  dust  quickly  and  cause  the  dress  to  drape 
gracefully  and  fashionably. 

Nothing  could  be  cooler,  nicer  or  look  better  for  men's 
summer  coats  and  vests  than  plain  lustres  and  with  diagonal 
cord.     Brophy,  Cains  &  Co.  have  these  goods. 

A  few  of  their  new  items  in  fancy  goods  :  Oriental  guipure 
collars,  Tom  O'Shanter  hats,  pirate  caps,  golf  blouses,  in  wool, 
colored  bebe  moire  ribbons,  swan  trimmings,  cream,  pink,  sky, 
white,  fawn  and  grey  lamb  trimmings,  feather  trimmings,  flan- 
nelette trimmings,  velbinda  for  skirts. 


ONE     MONTH     MORE. 


Those  three  photos  of  your  well-dressed  wlndoMS  must  reach 
us  by  August  1st.  It  is  better  to  have  tried  and  lost  than  never 
to  have  tried  at  all. 
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WOOL    MARKET    ERRATIC. 

PRICES  on  Canadian  fleece  vary  just  now  very  materially, 
and  the  real  value  of  it  is  hard  to  ascertain.  Consumers, 
such  as  domestic  manufacturers,  are  very  canny  about  buying 
at  present  prices.  It  is  the  same  way  in  the  United  States.  The 
Western  holders  are  paying  the  growers  good  prices,  but  they 
cannot  sell  to  advantage  in  Philadelphia,  New  York  and  Boston. 

The  other  day  the  price  in  Toronto  was  21  and  22  cents, 
and  yet  the  price  of  Canadian  washed  combing  and  delaine  in 
Philadelphia  (June  18th),  was  21^4  to  22  cents.  Where  would 
the  jobber's  commission  and  the  freight  come  in? 

In  the  week  ending  June  22  wool  weakened  slightly  in 
Toronto,  and  21  cents  was  the  maximum  price  for  fleece.  Last 
week,  however,  owing  to  greater  activity  in  the  United  States 
market  and  the  presence  of  a  number  of  buyers  from  over  the 
line,  prices  advanced  a  cent,  the  price  now  running  from  21  to 
22  cents.  It  is  said  that  the  quality  of  the  fleece  now  being 
marketed  here  is  very  superior.  Rejects  are  higher  and  quoted 
at  17  cents,  while  unwashed  wools  bring  13  cents,  also  an 
advance.     Pulled  wools  are  not  very  active. 

* 

The  following  from  Dun's  Review  of  June  22nd,  shows  that 
present  prices  will  likely  be  maintained  : 

"Sales  of  wool  at  the  chief  markets,  3,113,700  lbs.  domestic 
and  3,844,400  foreign,  are  larger  than  in  any  previous  year  for 
the  same  week,  and  in  three  weeks  of  June  have  been  19,516,- 
065  lbs.,  of  which  10,631,700  were  foreign,  against  16,933,600 
in  1892,  of  which  7,764,800  were  foreign.  Holding  of  stocks 
by  growers  for  higher  prices  has  caused  an  advance  in  the  aver- 
age of  104  qualities  of  domestic  wool  quoted  by  Coates  Bros, 
from  13.09c.  June  1  to  13.27c,  but  Australian  is  bought  on  a 
large  scale  at  36  to  38c.   for  combing  and  34  to  36c.  for  cloth- 


ing, both  scoured,  and  want  of  domestic  supplies  is  evidently 
causing  heavy  purchases  of  foreign  wool  in  advance  of  needs." 

* 
The  following  are  the  maximum  Toronto  prices  at  the  differ- 
ent periods  indicated  : 
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From  this  table  it  will  be  seen  that  the  price  of  fleece  is 
now  five  cents  higher  than  at  this  time  last  year,  although 
clothing  is  not  so  valuable,  comparatively  speaking.  Pulled 
wools  are  the  same  price  as  a  year  ago  in  extra  grades,  but 
higher  in  combings  and  supers.  Viewing  the  general  status  of 
trade,  prices  are  now  as  much  higher  than  last  year  as  can  be 
reasonably  expected.  But  the  same  information  would  lead  to 
a  belief  that  the  present  prices  will  be  maintained. 

* 

A  large  wool-washing  establishment  is  about  to  commence 
working  at  Barracas  al  Sud,  Brazil,  with  a  capacity  for  treating 
forty  tons  of  wool  a  day.  This  establishment,  which  will  be  the 
first  of  its  class  worked  by  steam  in  South  America,  covers  a 
superficial  area  of  4,000,000  square  metres,  and  has  been 
erected  at  a  cost  of  about  $500,000.  It  is  thought  that  this  new 
industry  will  cause  a  transformation  in  the  wool  market,  as  it 
will  place  Argentina  in  a  position  to  export  washed  wool,  and 
thus  obtain  better  prices  in  European  markets. — Textile  Mer- 
cury. 


Our  representatives  are  now  showing  full  range  of 


Domestic  and  Imported  Fabrics 

FOR    FALL. 

These  goods  have  been  bought  at  bottom  figures.  Many 
lines  have  already  advanced,  and,  as  stocks  have  been  depleted,  both  at  re- 
tail, wholesale,  and  in  manufacturers'  hands,  we  advise  our  friends  to  place 
their  orders  early.  The  goods  cannot  go  lower,  and  early  buyers  will  be 
sure  of  satisfactory  delivery  before  market  is  bare. 

All  the  indications  are  that  Country  Merchants  will  have  a  satisfac- 
factory  trade  during  the  balance  of  1895. 

KNOX,  MORGAN  &  CO. 


Dry  Goods  Importers 


HAMILTON,  ONT. 
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NECKWEAR    SUGGESTIONS. 

GLOVER  &  BRAIS  are  showing  a  special  all-silk  cloth  in 
the  popular  jasper  effects,  satin-lined,  in  a  2^-inch 
Derby,  in  an  adjustable  bow,  and  in  a  knot  scarf,  at  $2.25  per 
dozen.     This  line  has  already  created  a  sensation. 

In  the  better  grades  they  show  an  almost  endless  variety, 
comprising  jaspers,  broches,  armures,  neat  louisines,  tartans 
and  foulards.  They  find  their  Regent  Club  or  Grad.  Derby 
the  best  selling  shape  this  season  ;  also  a  big  demand  for  Lom- 
bards and  bows,  notably  their  Essex  adjustable  bow. 

* 
E.  &  S.  Currie  are  showing  a  special  graduated  four-in-hand 
for  ladies.  It  is  52  inches  in  length,  with  long,  pointed  ends. 
This  great  length  enables  it  to  be  tied  close  to  the  throat,  and 
yet  reach  down  to  the  belt  to  be  fastened  there.  It  is  made 
from  all  plain  colors  and  black  in  corded  silk,  also  in  black  and 
navy  satins  with  white  spots. 

* 

In  Fall  neckwear,  E.  &  S.  Currie  are  doing  a  splendid  trade. 
Graduated  T)erbys,  with  large, 
pointed-end  aprons,  are  taking  very 
well.  Bows  are  fair.  Their  natural- 
tied  scarf,  No.  2,064,  as  shown  in 
last  issue,  has  proved  to  be  a  taking 
shape,    and   large   orders   are   being 

booked  for  it. 

* 

Wyld,  Grasett  &  Darling  report 
a  great  demand  for  their  Peyton 
bow,  which  is  illustrated  in  their 
advertisement  in  this  issue.  It  is  an 
excellent  piece  of  neckwear  and 
should  prove  popular  with  the  well- 
dressed  public.  Their  stock  of 
Glendowe  and  Grandee  collars  is 
again  in  complete  shape,  having 
been  generously  replenished  by  a 
large  shipment. 

* 

The  tie  shown  in  the  accompany- 
ing cut  is  not  a  four-in-hand  tie,  but 

Scarf— Niagara  Neckwear  Co.  a      direct      imitation      ill     a     made-up 

scarf.     It  is  one  of  the  few  productions  of  the  Niagara  Neck- 
wear Company,  Ltd.  (Dominion  Suspender  Co.) 

* 

The  Niagara  Neckwear  Company  (Dominion  Suspender  Co.) 
are  showing  some  beautiful  shapes  in  ladies'  Tecks,  bows  and 
four  in-hands — the  latest  American  shapes  for  high-class  trade. 
Samples  on  application. 


AN    ALPACA    FAMINE. 

FASHION  has  set  the  seal  of  her  approval  on  alpacas  in 
England.  At  the  Derby  lately  alpaca  frocks  were  seen  in 
fifties.  Some  were  of  widely  meshed  material,  others  almost 
rough  of  surface,  so  thickly  and  coarsely  were  they  woven,  but 
all  having  that  peculiar  silkiness  of  aspect  which  is  characteristic 
of  the  material. 

The  Drapers'  Record,  of   June  8th,  says  :     "  Alpaca  dresses 
are  steadily  coming  into  favor.     A   friend  of  mine  has   had  this 


fabric,  in  a  pretty  shade  of  blue,  made  with  a  plain  skirt  and 
draped  bodice,  trimmed  with  a  deep  beige  crochet  lace  which 
droops  over  the  shoulders,  and  each  side  a  frilled  pleat  of  the 
alpaca  coming  down  the  centre  of  the  corsage  front.  *  *  * 
A  black  alpaca  costume,  with  short  coat,  has  white  suede  revers 
and  belt,  and  is  exceedingly  smart." 

The  demand  for  it  has  reached  Canada,  and  the  trade  are 
pretty  well  sold  out.  One  leading  house  told  The  Review  that 
their  stock  had  been  completely  cleared  out.  When  a  customer 
had  sent  in  an  order  a  few  days  ago  they  had  tried  to  fill  it 
through  the  trade,  but  were  unsuccessful.  Next  season  the  de- 
mand will  be  large. 


SPECIALS    AND    CLEARANCES. 

SOME  noticeable  specials  and  clearances  are  now  being 
offered  by  John  Macdonala  &  Co.  Merchants  who  have 
low  stocks  and  merchants  who  want  goods  for  bargain  days  or 
special  sales  will  find  the  following  information  valuable. 

A  clearance  in  two-piece  bathing  suits  is  offered  at  a  low 
figure. 

In  furnishings,  summer  cashmere  vests,  sizes  34  to  44,  nice 
neat  checks,  will  be  offered  at  a  very  low  price  so  long  as  the 
stock  lasts.  A  line  of  net  underwear,  in  all  men's  sizes,  and  a 
big  range  of  flannelette  and  neglige  shirts  are  also  quoted  at 
prices  to  clear. 

Special  light-weight  worsted  suitings  and  worsted  trouser- 
ings, suitable  for  warm  weather  suits,  are  in  good  variety  and 
in  lively  movement. 

Scotch  Ceylon  shirtings  are  a  special  just  now,  as  are  white 
ducks,  with  black  stripe  or  black  spot.  The  latter  are  popular 
for  ladies'  costumes.  French  canvas  for  stiffening  purposes  is 
receiving  special  attention. 

In  the  silk  department  the  specials  are  a  line  of  glaces  for 
underskirts  with  broad  black  stripes  alternated  with  narrow  col- 
ored ones,  a  line  of  narrow  striped  glaces  for  either  blouses, 
skirts  or  underskirts,  and  a  line  of  Royal  cashmere  satin.  This 
latter  is  a  most  beautiful  fabric,  being  of  that  French  style 
known  as  gaufre  or  lightly  crinkled.  The  patterns  are  akin  to 
what  are  usually  known  as  Paisleys,  with  somewhat  brighter 
and  richer  colorings.  Spot  shots  in  the  rich  popular  greens 
and  other  shades  are  prominent  in  their  magnificently  stocked 
silk  department. 

Midsummer  prints  and  similar  goods  moved  very  freely  last 
week. 


NOVA    SCOTIA    ALL     RIGHT. 

"The  outlook  in  Nova  Scotia  seems  excellent,"  said  Mr. 
Fraser,  of  S.  Greenshields,  Son  &  Co.,  to  The  Review.  He 
has  just  returned  from  a  trip  to  the  Maritime  Provinces,  where 
he  found  matters  in  good  shape,  and  the  outlook  for  trade 
never  better.  In  Yarmouth,  business  was  active,  and  the  ex- 
port of  fish  was  on  a  large  scale.  "  I  noticed  that  one  day's 
outward  consignment  of  lobsters  and  mackerel  amounted  to 
$20,000." 

MONEY     FOR     HOLIDAYS. 

The  window-dresser  who  wins  one  of  the  Prizes  offered  by 
this  journal  for  the  three  best  dressed  windows  Mill  have  a  nice 
little  wad  to  spend  on  his  holiday  trip.  First  Prize,  $20; 
Second  Prize,  $10. 
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Our  Range  of  Samples  is  Complete 

NOT  IN  NEW  IDEAS  ONLY 
BUT  THE  LATEST^^ 

We  were  the  last  to  leave  the  French  and  English  Markets. 
We  made  good  use  of  our  time  and  wish  you  to  profit  by 
our  labors.  We  cater  for  the  requirements  of  sharp,  keen,  live 
business    men 

Our  Travelers  are  now  on  their  respective  routes.  We  ask 
our  friends  to  wait  for  them,  and  to  give  us  their  confidence 
and  commands 


P.S." 

Particularly  Their  Commands. 

= o 


BROPHY,  CAINS  &  CO. 

MONTREAL 


196  McGill  Street 


A  FEW  SPECIALS 


DRESS  GOODS     .... 

Full  ranges  of  Velveteens,  blacks  and  colors. 
"  32-inch  Cape  Velvets. 

Cream  Serges  and  Crepons. 
"         "  Blouse  and  Fancy  Silks. 

Lawns  and  Muslins. 

Haberdashery  and  Smallwares 

Full  ranges  of  Women's  Hermsdorf  Dye  Cotton 
Hose     .... 

Silk  Gloves  and  Mitts. 

Umbrellas  and  Waterproofs. 
A  few  clearing  lines  of  Flannelette  Shirts. 


W00LE1SS 


Full  ranges  of  Blue  and  Black  Twills. 

Black  and  Fancy  Worsteds. 
Venetians. 


DRESS  STIFFENI1SGS 

Linen  Grass  Cloth,  28  inch. 

Cotton  Grass  Cloth,  28  inch. 

Cotton  Grass  Cloth,  42  inch. 

Real  Hair  Cloth. 

Crinoline,  in  black  and  grey. 

Canvas,  black,  white,  slate  and  natural. 

Canvasette,  black,  slate,  cream  and  white. 

Collar  Board  Canvas. 

Imitation  Hair  Cloth. 

IMPORTED  STAPLES 

27-in.  Fast  Black  Sateens,  spots  and  stripes. 
29-in.   Dimities,  in  black,    blue,  red,  and  green 

stripes 

32-inch  Wine  Red  Cashmerettes. 

20-inch  x  40  inch  all  Linen  Huck  Towels,  job. 

34-inch  Bunting  for  decoration   purposes   in   all 

colors 


HOUSE  FURNISHINGS.— Carpets— Fully  assorted  ranges  in  all  makes. 
Quilts — Honeycomb,  Marseilles,  Applique,  Nottingham  Lace,  Swiss,  and  Irish  Point, 

Chenille  Covers  and  Curtains.  SPECIAL  ATTENTION  GIVEN  TO  LETTER  ORDERS. 


McMASTER  &  CO. 


12  Front  Street 


TORONTO 
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TRADE     NOTES. 

THE  Commercial  Travelers' Association,  of  Winnipeg,  has 
defeated  the  London  Guarantee  and  Accident  Company 
in  its  suit  to  recover  insurance  on  the  life  of  a  member  who  was 
fro/en  to  death  in  a  blizzard.  The  company  urged  that  the 
policy  did  not  cover  death  by  freezing. 

D.  McGilhvray,  general  merchant,  Chilliwack,  B.C.,  has  been 
succeeded  by  Joseph  Farr. 

S.  K.  Colquhoun,  general  merchant,  is  removing  from  Gains- 
boro',  Man.,  to  Hartney. 

Mrs.  M.  Rioux,  general  store,  Bic,  Que.,  is  dead.  So  is 
Wm.  McCumber,  of  Bouchette. 

The  Sire,  Richardson  Carpet  Co.  are  negotiating  to  start  a 
carpet  factory  at  Bovvmanville,  Ont. 

C.  &  M.  Mills,  Iroquois,  Ont.,  are  general  merchants,  and 
they  have  compromised  at  50c.  cash. 

L.  McAlpine's  general  stock  at  Lockeport,  N.S.,  was  burned 
on  the  15th  inst.     Insurance,  $2,000. 

Bergan,  Peter  &  Co.,  general  merchants,  Gretna,  Man.,  is 
the  name  and  address  of  a  brand  new  firm. 

Burford,  Ont,  had  a  fire  which  did  $2,000  damage.  Slater, 
the  tailor,  and  Clement,  baker,  were  the  losers. 

An  electric  railway,  eight  miles  in  length,  connects  Fort 
William  and  Port  Arthur.     The  fare  is  five  cents. 

The  reports  of  the  recent  annual  meetings  of  bank  share 
holders  are  interesting,  and  certainly  are  a  good  criterion  of  bet- 
ter trade  conditions. 

Thomas  W.  Watkins,  manager  for  Thomas  C.  Watkins,  dry 
goods  merchant,  Hamilton,  sailed  on  the  Majestic  on  Tuesday 
for  England  on  his  usual  purchasing  trip. 

The  British  Board  of  Trade  returns  for  May  show  that  im- 
ports increased  ,£620,000  and  exports  increased  ,£860,000  as 
compared  with  the  corresponding  month  last  year. 

The  man  who  thinks  he  will  advertise  as  soon  as  his  busi- 
ness indicates  that  he  can  afford  to  spend  money  for  that  pur- 
pose very  likely  finds  that  it  never  reaches  that  stage. 

The  dry  goods,  gents' furnishings  and  clothing  stock  of  J.  E. 
Moore,  of  Ruthven,  Ont,  was  sold  for  68  cents  on  the  dollar. 
It  was  valued  at  $4,500.34,  and  was  bought  by  Barrett  &  Co., 
of  Tilsonburg. 

Edward  Papst,  a  tailor  employed  by  Bartlet  &  Macdonald, 
Windsor,  died  Wednesday  morning.  Pneumonia  was  the 
cause  of  his  death.  Deceased  was  29  years  old  and  his  home 
was  in  Aylmer. 

The  Council  of  the  St.  Thomas  Board  of  Trade  have  de- 
cided to  petition  the  Dominion  Parliament  to  grant  the  L.  E.  & 
D.  R.  R.  $3,500  per  mile  for  the  proposed  extension  from 
Ridgetown  to  a  point  south  of  St.  Thomas. 

H.  B.  Bristol,  of  A.  Bristol  &  Son,  dry  goods  merchants, 
Picton,  Ont,  was  married  on  June  18th.  The  wedding  was 
quite  a  society  event,  and  the  happy  couple  have  gone  on  an  ex- 
tended trip  to  Great  Britain  via  New  York.  The  lady's  name 
was  Miss  Georgia  Hart. 

Among  the  present  departures  for  European  markets  were  : 
John  Martin,  of  Gillespie,  Ansley  &:  Dixon,  Toronto  ;  G.  F. 
Glassco,  of  G.  F.  Glassco  &  Co.,  Hamilton  ;  G.  S.  Page,  hats 
and   furs,  Montreal;  J.    B.   Campbell,   buyer  for  R.   Simpson, 


Toronto  ;  W.  R.  Johnston,  of  W.  R.  Johnston  &  Co.,  Toronto, 
and  E.  J.  Redmond,  of  Redmond,  Greenleese  &  Co.,  wholesale 
hats  and  furs,  Winnipeg. 

A  change  has  taken  place  in  the  Toronto  branch  of  the 
Alaska  Feather  and  Down  Co.,  of  Montreal,  Mr.  J.  K.  Sherard 
having  been  summoned  to  take  charge  of  the  Montreal  factory, 
and  the  popular  house  of  Messrs.  Perry  &  Co.,  of  Toronto, 
made  selling  agents.  Messrs.  Perry  will  carry  a  full  line  of 
samples. 

One  of  the  largest  importing  houses  in  Ontario  has  just 
given  an  order  for  500  quilts  to  the  Alaska  Feather  and  Down 
Co.,  Montreal,  the  value  of  the  goods  aggregating  $2,500,  and 
the  firm  claim  that  this  is  by  far  the  largest  order  ever  given  for 
Canadian  articles  of  this  kind.  The  Alaska  Company  are  show- 
ing some  very  handsome  satin  quilts,  which  for  taste  in  combi- 
nation and  excellence  of  make  are  pronounced  15  per  cent, 
better  value  than  similar  articles  offered  in  times  past. 

At  the  recent  Montreal  Dog  Show  The  Dry  Goods  Re- 
view's famous  Irish  terrier,  "  The  Canadian  Ambassador,"  ad- 
ded another  to  his  many  victories  on  the  bench.  This  breed  is 
rapidly  coming  into  favor,  for  there  were  thirty-two  entered. 
"  Pat,"  as  he  is  called  for  short  on  other  than  state  occasions, 
took  the  first  prize.  His  companion,  Biddy,  was  not  shown. 
He  is  now  spending  a  few  days  at  home  in  the  Montreal  office, 
and  after  that  will  accompany  one  of  the  staff  on  a  tour  among 
the  retail  merchants  in  Quebec,  for  he  understands  French  quite 
as  well  as  English  or  Irish  and  Scotch  Gaelic. 


CLOTHING    AND    WOOLENS. 

Who  says  Canadian  fabrics  won't  sell  in  the  States  ?  H. 
Shorey  &  Co.  have  booked  an  order  for  Rigby  from  Amster- 
dam, N.Y.,  to  the  value  of  $1,000.     The  material  will  be  used 

in  making  uniforms  for  the  band  and  fire  company. 

*  *  * 

Reports  from  the  Northwest  and  British  Columbia  are  much 
more  cheerful,  especially  the  latter.  The  development  of  the 
Kootenay  district  is  greatly  increasing  the  demand  for  clothing. 

*  *  * 

As  to  future  taste  in  ready-made  clothing,  E.  A.  Small  & 
Co.   expect  that  there  will  be   no  present  tendency  to  revive 

ulsters  in  the  better  grades. 

*  *  * 

A  new  feature  in  ready-made  clothing  is  the  bicycle  suit 
made  up  in  the  Rigby-treated  cloth.  A  bicyclist  generally  runs 
all  sorts  of  risks  of  a  ducking,  and  rain-proof  suits  meet  the 
case.  Canadian  cloths  make  up  well  for  this  purpose  with  coat 
buttoning  to  the  neck,  short  pants  buttoning  at  the  knee  and 
having  re-inforced  seats.  Mr.  Shorey  says  he  finds  it  best  to 
have  a  traveler  who  devotes  his  whole  time  to  Rigby  and  cov- 
ers the  Northern  States  and  Canada. 

*  *  * 

Canadian  firms  who  have  tried  export  markets  for  ready- 
made  clothing  are  advised  that  Australia  is  a  promising  outlet 
for  children's  clothing.  The  English  goods  which  sell  there  are 
limited  in  style  to  a  few  standard  makes,  and  a  range  of  Ameri- 
can  youths'   clothing  has   a  good  chance  of  creating   a  good 

demand. 

*  *  * 

Mr.  McDougall,  of  James  McDougall  &:  Co.,  Montreal,  has 
gone  to  England  to  buy  for  his  firm. 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW. 


15 


\ 


\ 


\ 


\ 


BRE 


1 
J 


S  vs.  FtBERIN 


PERPETUAL   INJUNCTION   GRANTED  IN  FAVOR  OF  THE 
CANADIAN  FIBRE  CHAMOIS  CO. 


L 


This  is  of  Interest  to  Every  Dry  Goods  Merchant  in  Canada : 

IN    THE    HIGH    COURT    OF   JUSTICE— CHANCERY    DIVISION. 

BEFORE  THE  HONORABLE  CHIEF  JUSTICE  MEREDITH. 

This  is  to  certify  that  by  a  judgment  bearing  date  the  eleventh  day  of  June,  1895,  and  made  by  the  said 
Court  in  a  certain  action  therein  pending,  wherein  John  C.  McLauchlin  is  plaintiff  and  The  Ever  Ready  Dress 
Stay  Company  are  defendants. 

1.  The  said  Court  did  declare  that  the  plaintiff  was  entitled  to  the  sole  use  of  the  words  "  Fibre  Chamois  " 
and  all  other  similar  words  under  the  Trade  Mark  and  Design  Act,  and  that  the  defendants  had  been  violating 
the  rights  oi  the  plaintiff  under  the  said  Trade  Mark  and  Design  Act,  and  did  order  and  adjudge  the  same 
accordingly. 

2.  And  the  said  Court  did  further  order  and  adjudge  that  the  defendants,  their  agents,  servants  and 
attorneys,  and  each  and  every  of  them  should  be,  and  they  and  each  and  every  of  them  were  and  was  thereby 
perpetually  restrained  from  imitating  the  registered  trade  mark  "Fibre  Chamois,"  and  from  violating  and  infringing 
the  patents,  or  either  of  the  patents  of  the  plaintiff,  in  respect  of  "Fibre  Chamois,"  and  from  manufacturing  or 
selling  or  offering  for  sale  any  substance  or  material  in  violation  or  infringement  of  the  patents,  or  either  ot  the 
patents  of  the  plaintiff,  and  from  using  the  registered  trade  mark  of  the  plaintiff  or  any  imitation  thereof,  and  from 
selling  or  offering  for  sale  any  article  bearing  such  imitation  thereof,  and  from  manufacturing  or  selling  or  offering 
for  sale  as  "  Fibre  Chamois,"  or  under  that  name  or  title  or  under  the  name  or  title  of  "  Fiberine,"  or  under  any 
other  name  or  title  similar  to  "  Fibre  Chamois  "  or  "  Fiberine,"  any  goods,  substance  or  materials  which  are  not  the 
goods,  substance  and  materials  manufactured  by  the  plaintiff  and  known  as  "Fibre  Chamois." 

And  at  the  request  of  the  said  plaintiff  this  certificate  is  given,  for  the  purpose  of  registration,  pursuant  to 
the  Statute  in  that  behalf. 

Given  under  my  hand,  and  the  seal  of  the  Chancery  Division  of  the  said 
Court,  this  twenty-first  day  of  June,  A.  D.  1895. 
(Seal.)  (Sgd.)     GEO.  M.  LEE,  Clerk  of  Records  and  Writs. 

COWEN,   DICKERSON    &   BROWN, 

ATTORNEYS  AND  COUNSELLORS  AT  LAW, 

253  Broadway,  Postal  Telegraph  Building. 

New  York,  April  24,  1895. 
Messrs.  J.  W.  Goddard  &  Sons,  Selling  Agents  of  the  American  Fibre  Chamois  Company  : 

Gentlemen, — We  have  examined  the  Letters  Patent  belonging  to  the  American  Fibre  Chamois  Company, 
which  you  have  submitted  to  us  for  our  opinion,  and  are  clearly  of  the  opinion  that  they  not  only  cover  th6 

process  under  which  Fibre  Chamois  is  produced,  but  also  Fibre  Chamois  itself. 

We  are  also  of  opinion  that  the  trade  mark  "  Fibre  Chamois  "  is  good  and  valid  in  law. 

As  the  article  Fibre  Chamois  itself  is  covered  by  Letters  Patent  all  who  deal  in  kindred  articles,  as 
well  as  all  who  make  them,  are  liable  to  suit  for  injunction,  profits  and  damages  to  the  American  Fibre  Chamois 
Company  ;  not  only  wholesale,  but  retail  dealers  are  thus  liable,  and  we  may  add  that  manufacturers  of 
garments  comprising  the  article  of  Fibre  Chamois  are  liable. 

We  would  advise  that  the  American  Fibre  Chamois  Company  first  issue  a  warning  to  dealers,  but  if  they 
continue  dealing  in,  or  using  imitations  of  Fibre  Chamois,  that  suits  should  at  once  be  brought  against  them. 
This  course  will  save  the  delay  incident  to  a  recovery  against  them,  after  suing  the  manufacturers. 

The  Letters  Patent  of  the  American  Fibre  Company,  which  cover  Fibre  Chamois  itself,  are  also 
broad  enough  to  cover  the  articles  submitted  to  us  under  the  names  "  Fiberine,"  "  Buckskin  Fibre,"  "  Fibre 

Interlining","  "  Fibre  Fabric,"  and  "Sponge  Crepon."  Respectfully, 

(Signed)         COWEN,  DICKERSON  &  BROWN. 

Will  you  believe  a  plain  statement  like  this,  or  do  you  prefer  the  word  of  people  who,  to  your  own  know 
ledge,  have  the  wrong  side,  and  whose  goods  never  were  heard  of  till  long  after  FIBRE  CHAMOIS  was  an 
established  success  in  all  the  leading  stores  in  the  United  States  and  Canada  ? 

STICK  TO  FIBRE  CHAMOIS  AND  KEEP  OUT  OF  COURT. 


\ 
\ 
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DR.     SPROULE'S     BILL. 

» 

Editor  Dry  Goods  Review. 

Sir, — The  general  purpose  of  the  bill  which  I  have  introduced 
in  the  House  of  Commons  is  to  place  detective  corporations  and 
mercantile  agencies  under  legislative  restriction  in  the  public 
interest.  At  present  there  is  practically  no  control  or  supervi- 
sion over  these  classes  of  business,  which  from  their  peculiar 
nature  would  seem  to  be  almost  the  first  calling  for  regulation. 
An  individual,  for  instance,  may  set  up  as  a  private  detective, 
assuming  for  the  purposes  of  his  business  a  pretentious  and 
high-sounding  title ;  he  will  be  entrusted  with  important  secrets, 
be  employed  in  delicate  missions,  family  matters  of  one  kind 
and  another  will  be  communicated  to  him  ;  and  yet  he  may  be 
not  only  incompetent  in  his  line  of  work,  but  utterly  without 
character.  Such  cases  are  not  unknown  in  Canada.  Then, 
think  of  the  possibilities  for  blackmail  which  are  opened  for  a 
worthless  person  who  may  set  himself  up  as  a  private  detective, 
and  in  that  capacity  learn  sacred  secrets,  which  he  will  after- 
wards use  in  extorting  hush  money.  Of  course,  I  am  well  aware 
that  there  are  many  most  reputable  and  honorable  persons  fol- 
lowing the  profession  of  a  detective,  or  I  may  say  that  the  pro- 
fession when  faithfully  followed  has  high  and  important  func- 
tions, conducive  even  at  times  to  the  welfare  of  the  state,  and 
always  promotive  of  the  ends  of  justice.  Such  persons  will  not 
object,  I  am  sure,  to  the  provisions  of  the  bill  which  I  have  in- 
troduced. Rather,  on  the  contrary,  they  should  assist  in  hav- 
ing it  become  the  law  of  the  land,  since  it  will  afford  them  pro- 
tection against  disreputable  members  of  the  profession,  and 
will  give  the  business  the  stamp  of  legal  recognition  and  the 
advantage  of  adequate  safeguards.  The  bill  deals,  first  of  all, 
with  detective  associations,  and  requires  that  any  person  or 
persons  proposing  to  engage  in  the  business  shall  file  a  certifi- 
cate with  the  Secretary  of  State,  setting  forth  the  full  name  and 
residence  of  each,  the  name  and  style  of  the  association,  and 
where  the  principal  office  is  located,  the  whole  to  be  attested 
under  oath.  Within  thirty  days  after  the  filing  of  this  certificate 
a  bond  for  $10,000,  signed  by  all  the  members  of  the  associa- 
tion, is  to  be  deposited  with  the  Secretary  of  State,  and  two 
sureties  for  each  member  of  the  association  are  also  to  give 
bonds,  aggregating  $10,000,  for  the  faithful  performance  of  the 
duties  of  the  association.  Moreover,  every  person  proposing  to 
act  as  a  detective  is  required  to  make  oath  that  he  will  faithfully 
and  impartially  discharge  his  duties  as  such.  These  conditions 
having  been  complied  with,  a  charter  of  incorporation  by  letters 
patent  will  be  issued  by  the  Governor-in-Council,  and  there- 
after the  association  may  engage  in  the  secret  service  or  detec- 
tive business.  The  liability  clause,  which  is,  of  course,  an  im- 
portant feature  of  the  bill,  reads  as  follows  : — 

11  The  members  of  every  detective  association  incorporated  under  the  provisions  of 
this  Act,  and  their  sureties,  shall  be  liable  on  the  bond  of  the  association  in  damages  to 
the  party  injured  for  information  which  is  damaging,  if  incorrect,  for  loss  of  or  damages  to 
any  money,  property  or  thing  of  value  which  may  come  into  their  possession,  or  the  pos- 
session of  their  employes  in  the  course  of  their  employment,  if  such  loss  or  damage  is 
caused  by  the  negligence  or  misconduct  of  any  member  or  employe  of  such  association, 
which  damages  may  be  recovered  in  any  court  of  competent  jurisdiction  :  Provided  that 
such  association  may  have  a  lien  on  any  stolen  money  or  property  recovered  by  them,  for 


the  amount  of  the  reward  publicly  offered  or  agreed  in  writing  to  be  paid,  and  may  refuse 
to  deliver  such  money  or  property  to  the  person  offering  such  reward  until  payment  of  the 
same  be  made." 

Penalties  are  prescribed  in  the  case  of  persons  who  engage 
in  the  business  of  a  detective,  without  having  first  complied 
with  the  requirements  of  the  bill. 

The  provisions  relating  to  mercantile  agencies  begin  by  set- 
ting forth  that  such  agencies  are  to  be  held  to  mean  establish- 
ments which  make  a  business  of  collecting  information  relating 
to  the  credit,  character,  responsibility  and  reputation  of  mer- 
chants or  others  for  the  purpose  of  furnishing  the  information  to 
subscribers.  These  agencies  are  to  be  required  to  give  bonds 
and  obtain  incorporation  by  letters  patent,  precisely  in  the  man- 
ner of  Detective  Associations,  before  engaging  in  business. 
Another  provision  is  to  the  effect  that  "  mercantile  or  commer- 
cial agencies  shall  not  make  collections  of  moneys  for  debts  or 
goods  due  or  owing  to  other  persons  or  companies,  but  shall 
confine  their  operations  strictly  within  the  definition  of  the  pur- 
poses for  which  they  were  incorporated ;  and  shall  not  as  incor- 
porated agencies  engage  in  any  other  profession,  trade  or  voca- 
tion." 

It  is  also  provided  that  once  a  year  schedules  are  to  be  pre- 
pared by  the  agencies,  to  be  filled  up,  voluntarily  of  course,  by 
the  persons  whose  credit  is  to  De  reported  upon,  which  schedules 
shall  set  forth  particulars  respecting  the  occupation,  property, 
and  property  or  annuity,  or  interest  income  of  such  persons. 

The  bill,  of  course,  may  undergo  amendment  in  committee 
as  regards  some  of  its  details,  but  the  principles  upon  which  it 
is  founded  I  believe  to  be  sound,  and  the  necessity  for  some 
legislation  to  be  indisputable.  Yours,  etc., 

Ottawa,  July  2.  T.  S.  Sproule. 


FIXED     PRICES    ON     PRINTS. 

The  agents  of  the  two  large  cotton  manufacturing  com- 
panies are  considering  a  scheme  whereby  they  can  prevent 
cutting  in  prints  and,  if  successful,  in  various  other  lines.  On 
account  of  the  close  competition  for  trade,  jobbers  in  every  part 
of  Canada  cut  to  such  a  point  that  it  is  often  unprofitable  to 
handle  Canadian  lines. 

Messrs.  Morrice,  Sons  &  Co.  now  propose  to  fix  the  prices 
at  which  the  wholesale  trade  will  sell  to  the  retail.  These  prices 
will  be  such  as  will  allow  the  jobbers  a  fair  profit.  At  the  end 
of  the  season  all  those  jobbers  who  maintained  prices  will  be 
given  a  rebate  of  from  12^  to  15  per  cent,  on  their  purchasing 
prices.  This  plan  has  been  worked  successfully  in  some 
branches  of  trade,  and  their  seems  to  be  no  reason  why  it  should 
not  be  satisfactorily  worked  here.  Some  such  course  has  been 
urged  on  the  manufacturers  for  years,  but  they  feared  to  take 
any  strong  measures  because  the  cry  of  "  Combines  "  might  be 
raised  against  them  by  the  press. 

The  details  of  the  scheme  have  not  been  arranged,  but  it  is 
probable  they  will  be  considered  by  the  trade  and  the  manufac- 
turers before  orders  are  placed  in  August  next. 

If  our  readers  will  look  up  the  issue  of  this  journal  of  Sep- 
tember, 1894,  they  will  there  find  an  account  of  some  conferences 
between  D.  Morrice  and  the  wholesale  trade  in  Toronto  and 
Montreal,  at  which  this  matter  was  discussed.  No  conclusion 
was  reached  at  that  time,  because,  if  we  remember  correctly, 
one  house  refused  to  accede  to  the  terms  proposed  by  the 
others. 


TRADE 

Revival 
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The  Trade  Revival 


F 


ROM  the  small  and  from  the  great  centres  of  the 
world  tidings  come  of  increased  activity  in  every 
branch  of  business.  That  the  tide  has  at  last  turned,  is 
fully  recognized  even  by  the  most  pessimistic.  Doesn't  a 
firmer  market  and  higher  wages  indicate  confidence? 
Are  you  prepared  to  meet  the  increased  demand  ?  You 
have  been  cutting  down  your  advertising  expenses  for  the  last  five  years, 
but  you  can  surely  now  afford,  with  a  bright  outlook  ahead,  to  gradually 
increase  your  advertising  expenditure.  How  are  probable  buyers,  in  every 
corner  of  the  Dominion,  to  know  that  you  are  just  as  ready  to  grapple  with 
prosperity  as  with  depression  ?  Do  you  know  of  a  concern  on  this  bright 
green  earth  who  you  would  call  pushing  and  progressive  who  do  not 
advertise  ? 

The  Fall  Trade  Number  of  The  Dry  Goods  Review  is  in  prepara- 
tion. Wait  for  it.  Don't  invest  money  in  advertising  mediums  that  are  of 
no  value  to  you.  The  Review  is  the  only  journal  in  Canada  that  reaches 
the  dry  goods,  millinery,  hat  and  cap,  and  general  store  trade.  What  more 
do  you  want  ?  We  have  the  circulation  and  you  can  prove  it.  Ask  your 
travelers  if  they  see  it  ;  ask  your  customers  if  they  take  it.  If  you  do  this 
we  will  get  your  advertising.  But  to  return ;  please  arrange  to  have  a  full 
page  for  our  Fall  Number.  It  will  be  a  most  valuable  and  handsome 
edition,  and  it  will  pay  you  to  use  it.  We  will  be  pleased  to  furnish  ideas 
for  original  and  attractive  advertisements.  We  will  publish  ten  days  in 
advance  of  the  Fall  Millinery  Openings. 
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We  Have  Removed 


To  these  large  and  commodious  premises, 
situated  on   Victoria  Square. 


Our  Travelers 


are  now  on  the  way  with 


Samples  for  Fall  and  Winter,  1895 

Before  Purchasing  See  Them.     It  Will  Pay  You. 


E.   A.   SMALL   &    CO. 

Manufacturers  of  Clothing  ^fc^^jyjQ NT  REAL 


James  Johnston  &  Co. 

26  St.  He,e„  Street,   MaHTBKAt. 

CO 


Importers   of  British  and   Foreign   Dry  Goods. 
Dealers  In  Canadian  and  American  Staples,  Etc 


DEPARTMENTS 


^ 


Sole  Agents 

for   the 

Antiseptic 
Sanitary 
Diaper 

Put  up  In  IO  yd,  lengths, 

in  the  following  widths  : 

18.  20.  22,  24,  27  in. 


Silks,  Ribbons,  Trimmings,  Dress  Goods, 
Velveteens,     Hosiery,     Gloves,     Underwear    (Gents', 
Ladies'  and  Children's),  Smallwares,  Handkerchiefs  in 
Silk,  Linen,  Cotton,  Muslin,  Laces,  Embroideries  ; 
Cloths,  Tweeds,  and  Gents'   Haberdashery. 

A  Fine  Assortment  of  Scotch  Zephyrs  in  stock. 

DOMESTIC  COTTON  GOODS 
OF  EVERY  DESCRIPTION 

♦♦♦»♦♦♦» 


Special  .  .  . 


Attention  Given  to  Letter  Orders 

We  invite   all  Merchants  visiting  the  City  to  call. 
They  will  be  cordially  welcomed. 
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THE     BEEFSTEAK    CLUB. 

ROUND  the  lunch  tables  in  the  Beefsteak  Club,  Montreal, 
some  of  the  potent  heads  of  the  wholesale  dry  goods 
trade  are  accustomed  to  gather  for  mid-day  refreshment.  From 
their  demeanors  no  hint  of  bygone  pranks  or  side-splitting  jokes 
can  be  gleaned.  To-day  they  are  the  embodiment  of  dignity; 
their  aspects  are  grave,  their  jests  decorous.  They  live  up  to 
the  proper  standard  of  the  Solons  of  Commerce,  impressive, 
serene,  lofty.  Yet  the  Historiographer  of  the  Club — and  his 
identity  is  a  profound  secret— can  draw  you  one  or  two  vivid 
pictures  of  the  brave  old  days  of  old,  if  you  have  earned  the 
right  to  his  confidence — days  when  the  twin  dragons  of  mercan- 
tile life,  Dignity  and  Care,  played  second  fiddle  to  Youth  and 
Jollity,  and  a  good  joke  was  the  zest  of  existence.  Hear  one 
of  these  tales,  and,  looking  round  the  board,  see  if  you  can 
identify  the  chief  actors:  There  was  an  exhibition  of  cats  in 
town.  Several  of  the  merchants  considered  themselves  cat 
connoisseurs — of  the  back  fence  variety.  They  determined  to 
exhibit.  X  started  the  nucleus  of  a  collection  with  his  house 
cat ;  Y  scored  second  with  his  milkman's  one-eyed  tortoiseshell; 
Z  proudly  escorted  a  Thomas  with  pumpkin  cheeks  and  Dun- 
dreary whiskers.  All  contributed  in  some  shape  or  form,  and 
it  was  a  great  gathering  !  Newsboys  had  been  chartered  to  scour 
the  lanes  and  haunt  the  alleys.  When  the  search  was  con- 
cluded many  families  slept  in  peace  at  night,  boot-jacks  repos- 
ing on  the  fence  were  restored  to  the  cupboards,  and  there  was 
a  great  calm,  except  at  the  Exhibition.  Before  the  col- 
lection reached  there,  however,  a  conspicuous  omission 
attracted  notice.  There  was  no  Manxman — all  the  cats 
wore  tails,  some  in  shreds,  some  in  need  of  patching,  but 
still  tails.  Search  was  made  for  one  resembling  the  Manx 
variety.  One  of  the  merchants  had  a  neighbor,  now  a  leading 
bank  manager,  whose  cat  had  the  Manx  cast  of  countenance. 
He  was  promptly  borrowed.  But  his  strong  point  was  a  tail,  a 
long  one.  But  the  exhibitors  had  reached  that  stage  of  success 
where  ambition  refuses  to  stick  at  trifles.  The  tail  was  docked 
and  the  animal  wauled  the  Manx  dialect  forthwith.  Then  the 
exhibit  went  to  the  show  in  one  large  box.  It  filled  a  long  felt 
want,  the  only  drawback  being  lack  of  harmony  among  the 
component  parts.  They  fought,  bit,  and  scratched  so  that  even 
the  judges  recoiled.  No  prize  ticket  adorned  the  cage,  and 
the  exhibitors  rose  in  virtuous  indignation.  They  waited  on 
the  management  in  a  body.  Was  this  what  they  deserved  ? 
they  asked.  Were  their  labors  to  get  together  the  best  and 
most  varied  selection  of  domestic  cats  to  be  ignored  ?  The 
complainants  looked  distressed  and  their  tones  were  plaintive. 
The  committee  relented  and  awarded  $2  for  the  "  best  collec- 
tion." The  connoisseurs  retired  triumphant.  When  the  show 
was  over,  the  box  was  taken  out  and  the  inmates  liberated. 
The  owners  could  never  have  recognized  their  pets,  and  to  this 
day  know  not  what  became  of  them,  so  why  go  to  the  work  of 
systematic  distribution?  An  unceremonious  dumping  was, 
therefore,  determined  on,  the  animals  fled  to  the  nearest  refuges 
leaving  quantities  of  fur,  tails  and  toes  behind,  the  connoisseurs 
found  that  the  $2  just  paid  for  the  ice  cream,  and  when  the 
attendants  swept  up  that  particular  corner  of  the  hall  they  took 
up,  of  the  fragments  that  remained,  near  two  baskets  full. 

And  to-day,  if  you  put  your  head  into  the  lunchroom  at  the 
Beefsteak  Club  about  one-thirty  and  called  out  "  cats,"  the  very 
connoisseurs  who  daily  discuss  beefsteak  and  beer  would  regard 


you  with  a  stony  glare,  while  Williams  (who    knows  the   story 
too)  threw  you  into  St.  James  street. 

H.  is  one  of  the  merchant  princes  of  St.  Helen  street ; 
Y.  has  reformed  and  may  be  seen  any  Sunday  taking  up  the 
coppers;  Z.  is  now  head  of  an  extensive  clothing  manufac- 
tory, while  another  of  the  boys  is  the  popular  selling  agent  of  a 
mill. 


ANOTHER    SUCCESSFUL    CANADIAN. 

The  "  Kantopen  "  hooks  and  eyes,  which  were  advertised  in 
these  columns  for  some  time,  were  invented  by  Alfred  Wright 
now  "A.  A.  Wright,"  whom  some  of  our  readers  will  remember 
as  a  schoolboy  at  Flesherton  up  in  the  county  of  Grey.  His 
relatives  still  live  there.  He  went  to  New  York  about  fifteen 
years  ago  with  a  few  dollars  in  his  pocket.  To-day  he  has  made 
out  of  his  patent  hooks  and  eyes  about  $500,000  and  has  a 
very  fine  residence  in  the  suburbs  of  New  York.  The  Cana- 
dian branch  is  now  in  liquidation,  owing  to  the  death  of  the 
manager. 


HIS     EXPERIENCE. 


DUNCAN  FERGUSON,  of  Stratford,  is  a  dry  goods  mer- 
chant of  no  mean  calibre,  and  a  man  whose  big  success 
is  of  his  own  making.  A  newspaper  recently  published  the  fol- 
lowing interview  with  him  : 

"  Now,  when  I  first  started  business,  thirteen  years  ago,  I 
thought  I  would  save  money  by  doing  without  advertising,  and 
for  two  or  three  years  I  did  little  or  nothing  through  the  papers. 
I  managed  to  worry  along,  but  it  was  hard  work.  Then  the 
spirit  moved  me  to  advertise  in  the  weekly  local  papers,  and  to 
do  it  systematically,  with  the  result  that  I  had  to  increase  my 
staff  of  clerks  considerably,  and  the  business  began  to  jump 
until  it  was  up  in  front. 

"  When  the  Stratford  papers  started  daily  editions,  I  said  to 
myself,  '  Now,  here  is  an  additional  expense.  This  is  a  scheme 
to  make  money  out  of  us  merchants,  and  I  won't  go  into  it,' 
and  for  a  while  I  went  shy  of  daily  advertising.  Afterwards  I 
changed  my  mind  and  adopted  a  new  policy.  I  took  space  in 
both  weekly  and  daily  editions  of  both  papers ;  I  looked  for 
wrinkles  in  advertising  whenever  I  could  find  them,  and  sub- 
scribed for  The  Dry  Goods  Review,  '  Printer's  Ink '  and 
'  Brains,'  and  other  nineteenth-century  aids  to  business. 

"  As  a  result  you  see  these  stores.  Where  I  began  with  one 
clerk  and  myself,  you  see  these  sales-people  in  the  different  de- 
partments. The  output  of  goods  has  multiplied  over  and  over 
again,  and  now  I  confine  myself  personally  to  buying  goods, 
dressing  the  windows  and  writing  the  advertisements  for  the 
papers. 

"  The  clerks  do  all  the  selling,  and  I  might  say  that  the 
clerks  in  this  store  have  an  easier  time  selling  goods  than  in  any- 
other  store  I  know  of. 

"  I  announce  regularly  by  advertisement  the  special  lines 
that  I  want  to  dispose  of.  The  public  look  for  my  regular  ads., 
read  them  day  by  day,  then  come  to  the  store  and  the  clerks 
do  the  rest.  In  some  stores  they  have  high-salaried  clerks  who 
are  looked  upon  as  great  salespeople,  who  can  huckster  and 
barter  away  with  the  people,  and  perhaps  shove  off  on  them 
something  they  don't  want.  I  haven't  any  of  that  kind.  The 
customers  who  come  to  our  store   know  what  thev  want  ;  the 
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KYLE,  CHEESBROUGH  &  CO. 

The  Lace  Warehouse  of  Canada. 


: IMPORTERS    OF 

NOVELTIES    IN   I 

Dry  Goods, 

Embroideries, 

Trimmings, 

Gloves, 

Silks, 

Hosiery, 

Braids, 

Muslins,  and 

Curtains, 

Dress  Goods,  etc.,  etc 

A  fresh  and  attractive  lot  of  Plain,  Printed  and  Fancy  Blouse  Silks  just  received  and  put 
into  stock.  Our  travelers  are  just  starting  out  with  a  full  line  of  Fall  samples,  which 
comprise  the  most  complete  selection  we  have  ever  shown.  We  hope  to  interest  our 
many  friends  as  usual. 

WE  CARRY  THE   CELEBRATED  FIBRE  CHAMOIS  IN  STOCK. 


Kyle,  Cheesbrough  &  Co. 


JS/L  OZLSTTIRjE.A.IIL- 


i 


>"•»••"»«'>"•"♦">"•"•«»•««•«'•"•"•*'•"•"•"*"•"*"**'*" 


There's  money  for  you 


IN  HANDLING  OUR 
NECKWEAR    .      .      . 


We  are  catering  for  up-to-date  Furnishing 
Trade.  Don't  fail  to  see  our  lines  ;  our  travelers 
are  now  on  the  road. 


SPECIALTIES 

French-made  Lawn   Dress   Bows,    hand-stitched.        Better  grades  In  great    variety  ;    all  the   latest 
put  up  two  Bows  in  a  box.  shapes. 

Satin-lined  Neckwear,  200  designs  at  $2.25  per        „,     ,  u     ,  ,  ,  .  ,       .,    . 

.  '  "  *  ^         Black  Neckwear  always  In  stock  in  all  shapes, 

dozen. 


GLOVER  &  BRAIS 

WHOLESALE    MEN'S    FURNISHINGS 

|  184  McGill  Street,  MONTREAL 
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advertisements  tell  them  we  have  the  goods,  and  the  clerks  cut 
off  all  the  yards  they  want,  or  supply  them  with  the  article 
needed. 

"  To  illustrate  :  Some  time  before  Easter  I  got  in  over  1,000 
white  waists,  and  on  Tuesday  and  Wednesday  I  advertised  that 
we  had  them  in  stock,  and  would  begin  to  sell  at  10  a.m. 
Friday.  I  put  three  of  my  best  clerks  behind  that  counter,  and 
devoted  the  counter  and  shelving  behind  to  white  waists.  By 
half-past  eight  Friday  morning  the  ladies  of  Stratford  and 
vicinity  were  thronging  around  the  store,  but  I  would  not  let 
one  waist  be  sold  until  the  clock  struck  ten,  so  that  all  would 
get  a  show.  In  the  time  that  intervened  the  customers  spent 
the  time  in  buying  other  goods  across  the  other  counters  in  the 
stores. 

"  Well,  to  shorten  up,  I  may  say  that  the  result  proved  a 
success.  Between  10  a.m.  and  2  p.m.  over  900  white  waists 
were  sold,  without  interfering  with  the  regular  trade  over  the 
other  counters.  The  advertising  in  the  dailies  did  it,  for  under 
no  other  system  could  one-tenth  of  that  number  of  white  waists 
have  been  sold.  In  five  years  all  the  stores  in  Stratford  could 
not  sell  as  many  without  advertising." 


ECONOMICS  AND  BUSINESS  COLLEGES. 

Political  economy  is  not  a  new  science,  but  it  is  only  now 
that  it  is  being  given  its  proper  place  in  the  curriculum  of  prac- 
tical studies.  It  is  a  subject  of  especial  importance  to  business 
men,  and  those  preparing  to  go  into  business  should  study  it. 

One  Canadian  college,  the  Central  Business  College,  To- 
ronto, offers  a  very  practical  yet  elementary  course.  Its  value 
to  the  young  business  man  can  best  be  understood  by  reference 
to  an  examination  paper  recently  set  for  its  students.  The 
following  were  some  of  the  questions  asked  : 

1— What  are  the  coal  producing  districts  of  Canada? 

2 — Why  was  it  possible  for  German  sugar  refiners  to  pay 
a  Customs  duty  and  yet  compete  in  Canada  with  domestic  re- 
finers ? 

3 — Trace  the  history  of  the  Canadian  cotton  goods  in- 
dustry. 

4  (a) — Where  is  the  original  home  of  the  tea  plant  ? 

(b) — "China  must  eventually  lose  her  tea  trade."  Explain 
this  statement. 

5  (a) — Explain  the  terms  :  Political  Economy,  Monopoly, 
(b) — Distinguish    between   value    in   use  and    value  in  ex- 
change. 

6 — Enumerate  some  of  the  more  ordinary  causes  of  price 
fluctuations. 

7 — In  what  way  has  the  building  of  the  C.  P.  R.  affected  the 
markets  of  Winnipeg  and  Montreal  ? 

8 — Describe  the  difficulties  of  conducting  trade  without 
money — i.e.,  under  a  system  of  barter. 

This  is  the  kind  of  education  young  Canadians  need,  and  it 
is  to  be  hoped  that  every  business  college  will  place  political 
economy  on  its  course  of  studies. 


support,  ought  to  go  off  and  stay  awhile.  When  he  comes  back, 
half  his  friends  will  not  know  he  has  gone  and  the  other  half 
will  not  care,  while  the  world  at  large  kept  no  account  of  his 
movements.  You  will  find  things  you  cannot  endorse  in  every 
paper.  The  "  Book  of  Books  "  is  often  very  plain  and  hits 
some  hard  raps,  but  if  you  were  to  get  mad  and  burn  your 
Bible,  the  hundreds  of  presses  would  still  go  on  printing  it.  So 
when  you  stop  your  paper  and  call  the  editor  names,  the 
paper  will  still  be  published,  and  what  is  more,  you  will  read  it 
on  the  sly." 

HIS   INCOME  IS  $250,000. 

Canadians  may  be  surprised  to  know  that  there  is  one  man 
in  Canada  whose  income  is  $250,000  a  year.  He  is  the  owner 
of  the  specific  known  as  "  Dr.  Williams'  Pink  Pills".  A  few  years 
ago  he  bought  the  right  to  make  this  specific  for  $250  from  a 
Brockville  medical  man.  By  continuous,  judicious  and  per- 
sistent advertising  Mr.  Fulford  has  made  the  business  what  it 
is.     Last  year  he  spent  $250,000  in  advertising. 

Every  merchant  may  not  be  able  to  rrfake  $250,000  a  year 
out  of  advertising  his  wares,  because  he  has  not  goods  on  which 
the  profit  is  900  per  cent.  But  he  can  increase  his  business 
very  materially  by  proper  advertising. 


A    CHEERY   REPLY. 

Cycle,  an  English  journal,  thus  addresses  a  subscriber  who 
had  said,  "  Stop  my  Paper  " :  "  After  you  get  angry  and  stop 
your  paper,  just  poke  your  finger  into  water,  pull  it  out,  and 
look  at  the  hole.  Then  you  will  know  how  sadly  you  are 
missed.     A  man  who  thinks  a  paper  cannot  thrive   without  his 


NEWFOUNDLAND    CONFEDERATION. 

The  articles  in  The  Canadian  Grocer,  says  that  journal,  on 
the  subject  of  union  with  Newfoundland  have  received  the  con- 
sideration of  the  commercial  authorities  in  different  parts  of 
Canada,  and  in  no  case  has  our  advocacy  of  union  been  received 
with  anything  but  favor.  There  may  be  disagreements  as  to 
details,  but  the  general  policy  of  union  is  approved  of  every- 
where. At  the  last  meeting  of  the  Council  of  the  Halifax 
Board  of  Trade  our  views  were  considered  and  a  committee  was 
appointed  to  deal  with  the  matter.  The  secretary,  Mr.  Charles 
M.  Creed,  writes  us  this  week  as  follows : 

"  I  am  instructed  to  say  that  the  general  consensus  of 
opinion  in  the  mercantile  community  here  is  distinctly  favor, 
able  to  the  admission  of  Newfoundland  into  the  Canadian  Con- 
federation on  the  basis  of  satisfactory  terms,  which,  it  is  earn- 
estly hoped,  will  be  arranged  at  no  very  distant  date." 

That  the  Halifax  Board  is  sincere  in  this  matter  is  further 
proved  by  the  concluding  paragraph  in  its  last  annual  report- 
which  says  : 

"  In  spite  of  the  errors  and  shortcomings  of  trusted  finan- 
ciers in  our  sister  city  of  St.  John's,  Newfoundland,  the  sym- 
pathies of  the  merchants  of  Halifax  can  hardly  fail  to  be  extend- 
ed towards  the  business  community,  and  in  fact  the  whole 
population  of  the  adjoining  colony,  in  the  monetary  crisis  which 
has  unfortunately  eclipsed  their  progress.  The  curtailment  of 
the  resources  of  many  of  the  mercantile  establishments  in  that 
quarter  will  undoubtedly  tend  to  an  increase  in  the  volume  of 
trade  between  Halifax  and  the  adjacent  outports  on  the  western 
coast  of  Newfoundland,  which  had  already  reached  considerable 
proportions." 

Most  of  the  leading  statesmen  of  Canada  since  1867  have 
anxiously  desired  to  add  Newfoundland  to  the  Dominion. 
Some  have  actively  worked  to  accomplish  it,  such  as  Hon. 
George  Brown,  Sir  Charles  Tupper,  Sir  John  Abbott,  etc.,  but 
none  had  opportunities  as  favorable  as  the  present.  It  is  a 
great  pity  the  present  Ministers  do  not  put  themselves  in  closer 
touch  with  the  business  interests  of  Canada  by  carrying  this 
policy  out. 
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THE 


Dominion  Oil=Cloth 
Company  y= 


MONTREAL 


r 

BRANCH  OFFICE  : 
Cor.  Front  and  Yonge  Streets 
TORONTO 


MANUFACTURERS    OF 


OIL=CLOTHS 


OF  EVERY  DESCRIPTION 

For  Fall  Season  we  offer  a  splendid  line 
of  New  Designs  and  Colorings. 


Floor  Oil-Cloth 


We  make  in  the  following  grades: 

NO.  I  QUALITY 

Our  Standard  Line,  in  widths  of  from  4-4  to  10-4  ; 
beautiful  patterns  and  varnished  backs,  finest  color- 
ings and  best  finished  goods  in  the  market. 

NO.  2  QUALITY 

The  leading  grade,  also  made  in  widths  of  4-4  to 
10-4.     This  line  will  give  perfect  satisfaction. 

NO.  3  QUALITY 

In  widths  of  4-4  to  8-4,  are  superior  to  any  other 
low-priced  goods  in  the  market,  both  in  styles  and 
quality 


Table  Oil-Cloth 

Our  new  patterns  for  Fall  excel  anything 
heretofore  produced,  both  in  quality  and 
finish 

WE    ALSO    MANUFACTURE 

FlOOr  Oil-ClOtll  in  4  yd.  wide  sheets,  C  quality. 

Oil-Cloth  Mats  or  Rugs.    .    .    . 

Cotton,  Canvas  and  Painted  Back 
Stair  Oil-Cloth.    .    .    . 

Carriage,  Enamelled  Leather  Cloths, 
and  Shelf  Oil-Cloths. 


Our  goods  are  handled  by  all  the  Wholesale  Dry  Goods  Trade  in  the 
Dominion,  and  our  Pall  patterns  will  be  in  their  travelers'  hands  early 
in  June.  Be  sure  and  see  our  samples  before  placing  your  Fall  orders, 
as  our  goods  and  prices  are   RIGHT. 


Office  and  Works : 


Corner  St.  Catherine 
and  Parthenais  Sts. 


MONTREAL 
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A  PRIVATE  LETTER  ON  SUSPENDER  AND  NECKWEAR  GOSSIP 

NECKWEAR 


Ten  months  ago  we  embarked  in  the  manu-  kfarulp/Jj  J.(gi^j 
facture  of  neckwear  in  conjunction  with       *-*    '    ~~"^ 
suspenders,  with  marvelous  success,  adhering 
strictly  to  the  same  high  standard  of  honest 
goods  and  original  conceptions  which  won  for  us  a  pro- 
nounced success  in  the  art  of  suspender  making. 

Our  complete  and  large  line  of  silks  and  shapes  for 
autumn  are  now  with  our  travellers.    They  will  cause  surprise  in  the 
neckwear  trade.   In  the  past  we  have  just  been  experimenting  and  our 

has  been  very  limited.   (Manufacturing,  as  you  are  well  aware,  is 
different  from  jobbing),  but  what  goods  we  have  turned  out  have  been 
highly  praised  for  their  style  and  finish.   But  now  we  have  started, 
and  our  range  of  silk  patterns  surpasses  in  interest  and  importance 
anything  that  can  be  seen  elsewhere.    Our  shapes  are  designed  by  the 
foremost  designer  in  America,  and  are  not  to  be  compared  with  the  old 
fashioned,  poorly  made,  y ear-or- two -behindQEuropean  shapes  handled  by 
jobbers.   We  are  up-  an,d  ahead  of  the  time  in  shapes,  changing  them 
every  month  if  necessary. 

The  time  is  past  in  Canada  for  retail  merchants  to  place  large 
import  orders  for  neckwear  far  in  advance  of  the  seasons,  and  when 
they  get  them  they  are  not  the  prevailing  styles.  '  You  can  order  from 
us  the  latest  styles  in  any  pattern, and  just  as  you  require  them, 
same  as  you  are  now  doing  with  your  suspenders. 

In  the  matter  of  price  we  have  given  this  serious  consideration. 
The  question  was--were  we  to  make  our  styles  up  in  a  cheap  way  at  a 
low  price,  or  put  in  the  workmanship  and  material  and  establish  two 
prices  for  our  productions,  viz.  :   $2.25  and  $4.50  to  retail  at  25  cts. 
and  50  cts.  We  decided  on  the  latter  course.   But  you  will  say:   You 
can  buy  neckwear  at  $1.75  and  $2.00  to  retail  at  25  cts.   So  you  can, 
but  you  cannot  buy  ours.   If  ours  were  not  worth  $2.25  and  $4.50  we 
would  not  ask  that  price  for  them,  and  when  we  cannot  sell  you  we 

11  sell  your  next  door  neighbor.   You  will  then  wonder  why  he  is 
doing  all  the  trade  in  neckwear  with  our  elegant  styles  and  finish 
while  you  are  stipking  to  the  old  way  of  low  price  goods,  big  profit  and 
old  stock.   These  times  are  in  the  past.   No  neckwear  that  is  worth 
$2.25  and  $4.50  is  sold  at  $2.00  and  $4.00.   Only  goods  worth  $2.00  and 
$4.00  are  sold  at  that  price.   •  «  The  train  that  leaves  at  2  o'clock  is 
the  2  o'clock  train,  not  the  2.25  train.'' 

Just  watch  us  within  the  next  year  or  so  build  up  the  largest 
neckwear  business  in  Canada.   We  have  the  youth,  energy,  ability  and 
capital  to  do  it,  notwithstanding  the  combined  opposition  of  all  our 
rivals  cutting  prices  and  quality.   Our  prices  will  remain  the  same, 
but  our  quality  and  styles,  leave  that  to  us.   Put  a  few  dozens  of  our 
make  in  competition  with  others  and  if  not  better  sellers  and  better 
value  send  them  back  at  our  expense.   We  can  say  no  more. 

SUSPENDERS 
In  this  line  we  always  stand  at  the  head  and  have  made  extra  exer- 
tions this  season  in  both  webbings  and  fixings.   We  have  no  hesitation 
in  saying  that  our  new  Autumn  line,  for  style,  beauty  and  price,  is 
the  best  on  the  continent. 

Both  lines  are  well  worthy  of  your  esteemed  inspection. 

DOMINION  SUSPENDER  CO.  ,   in  conjunction  with 
NIAGARA  NECKWEAR  CO.  ,  Ltd.'  ,  Niagara  Falls. 

Montreal  Office-- 
45         Life  Building.  28  St.  .Sulpice  St. 
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Spring 


1895 


A.  A.  ALLAN  &  CO. 


Importers  of  Fine  English 
and  American 


HATS,  CAPS,  STRAWS, 

ETC. 

New  English  and  American  Stiffs 

Black  and  Colors. 

New  English  and  American  Fedoras 

Black  and  Colors. 

New  English  and  American  Softs 

Black  and  Colors. 

New  English  and  American  Caps 

Yachting,  Outing,  Boating. 

New  Scotch  Tarns,  Ladies'  and  Children's 

Cardinal,  Navy,  Black,  White  and  Fancy. 

New  Austrian  Fez  for  Girls  and  Boys 

Cardinal,  Navy,  Crimson  and  Cream. 


Letter  Orders  carefully  attended  to. 

A.  A.  ALLAN  &  CO.   *  bay  street  TORONTO 


W.G.&D.'s  PEYTON  BOW 


FULL  LINE 


Fall  Neckwear 

now  in  stock 

Black  and  Fancy  Colors 
Bows,  Club  House,  Derbys,  Knots 
Newest  Patterns,  Latest  Styles 


WYLD,  GRASETT&  DARLING 


TORONTO. 


D.  Magee's  Sons 

HATS         FURS 
ROBES  -.  GLOVES 


Greene  &  Sons  Co. 


MONTREAL 


St.  John,  N.B.. 


We  are  showing  exceptional  values  in 

. .  STIFF  HATS 


WHOLESALE   MANUFACTURERS   OF   FINE  FUR 
GOODS,  JACKETS,  CAPES,  COATS,  ETC. 

HATS  *  CAPS 


All  the  Newest  Shapes  and  Colors. 


Importers  of 


Full  Range  of  Fedoras 

FROM  $7.00  PER  DOZEN  UP. 


Gentlemen's  Furnishings 

LATEST  STYLES.  LOWEST  PRICES. 

LETTER  ORDERS  CAREFULLY  ATTENDED  TO. 


If  you  have  not  had  goods  from  us,  try  a  sample 
order,  and  you  will  be  a  customer  always. 


GREENE  &  SONS  CO. 


Warehouse  515  to  525 
St.  Paul  Street. 


Montreal 
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WHAT    TO    EXPECT    IN    FURS. 

WHEN  other  people  are  existing  by  means  of  fans,  the 
managers  of  fur  houses  keep  cool  by  thinking  of  wintry 
blasts  and  how  to  withstand  them.  The  probabilities  for  next 
season  are  now  pretty  well  understood.  A  talk  with  Greene  & 
Sons  Co.,  Montreal,  furnishes  some  interesting  facts  about 
coming  gear  for  head  and  body.  The  season's  capes  will  be  in 
mink,  Alaska  sable  and  beaver,  and,  despite  the  tendency 
toward  short  capes,  it  is  more  than  likely  long  ones  will  prevail. 
On  account  of  the  fashion  in  capes,  which  militates  against  the 
use  of  muffs,  gauntlets  for  ladies  are  in  high  favor.  These  will 
come  in  the  same  furs  as  the  cape — mink  and  Alaska  sable, 
with  seal  ones  also.  The  lesser  grades  can  be  had  in  the  wool 
seal  and  Astrakhan.  The  wool  seal  increases  in  popularity,  for 
in  recent  years  new  dyeing  processes  have  much  improved  its 
appearance.  In  lower  grade  capes  the  electric  seal  will  look 
well.  Ruffs  will  be  largely  worn  this  year  in  sable,  stone  marten 
and  mink.  The  Trilby  boas  are  taking.  Many  ladies  are  now 
providing  themselves  with  the  luxury  of  a  coon  jacket,  which 
saves  their  seals  in  bad  weather,  and  is  made  very  comfortable 
and  stylish.  In  less  expensive  jackets  the  Astrakhan  and  Persian 
lamb  look  well.  In  men's  caps,  the  seal  continues  a  favorite, 
while  sea  otter  furnishes  a  higher  grade.  Sea  otter  is  becoming 
scarce  and  more  expensive.  It  is  much  sought  after  in  Russia 
for  gear  and  trimmings,  and  high  prices  are  paid.  The  Re- 
view has  seen  some  magnificent  skins,  valued  at  about  $300 
apiece,  ready  for  those  who  wish  to  pay  well  for  a  fine  fur.  In 
men's  caps,  the  wedge  shape  still  rules.  Trimmings  for  coats 
will  consist  of  otter  principally ;  natural  and  sea  otter  for  the 
most  costly,  and  for  a  lower  grade  a  lustred  otter.  For  robes, 
the  musk  ox  continues  to  be  greatly  in  demand,  although  some 
still  stick  to  bear.  The  cheaper  robes  will  be  in  goat  and 
wombat.  There  will  be  some  very  nice  coon  and  wombat 
coats  on  the  market  this  season  at  a  moderate  figure. 


MONTREAL   PERSONALS. 

S.  H.  Bethune,  of  Gault  Bros.  &  Co.,  has  gone  to  England. 

L.  A.  Brais,  of  Glover  &  Brais,  has  gone  to  Europe  tor  a 
couple  of  months. 

H.  Joseph,  manager  of  the  Montreal  Silk  Mills  Co.,  left  for 
England  on  the  Parisian. 

John  Edgar,  of  Greene  &  Sons  Co.,  has  left  for  England  in 
connection  with  the  fur  trade. 

H.  L.  Smyth,  of  H.  L.  Smyth  &  Co.,  is  111  the  Lower  Pro- 
vinces for  his  Spring  of  1896  trip,  and  will  be  in  Toronto  early 
in  July. 


SIZES    OF     HOSIERY. 


Dry  Goods  Review,  Toronto. 

Dear  Sirs, — Vour  interesting  and  valuable  paper  again  received,  and  we  would  beg 
respectfully  to  call,  through  the  medium  of  The  Review's  pages,  the  attention  of  manu- 
facturers and  importers  to  the  present  unsatisfactory  way  some  manufacturers  have  of 
sizing  their  children's  hose. 

Some  still  cling  to  the  old  way  of  numbering  their  hosiery.  That  would  be  all  right 
if  all  manufacturers  had  the  same  size  for  a  number,  but  often  we  find  a  No  3  will  be 
nearly  as  large  as  a  No.  4  in  some  other  make.  We  strongly  advocate  using  inches,  then 
when  6  inches  is  spoken  of  we  know  exactly  what  to  expect. 

Yours   sincerely,  A.  Allan  &  Co. 

Calgary,  Alberta,  June  11. 

[There  is  point  in  this  complaint  of  our  correspondents.     It 
is,  to  a  certain  extent,  true  of  both  imported  and  native  hosiery, 


and  has  been  noticed  to  occur  in  German  goods  among  the 
former.  It  seems  fair  to  say  that  the  Canadian  makers  are 
doing  their  best  to  counteract  the  difficulty,  and  that  the  use  of 
inches,  instead  of  numbers,  as  suggested  by  our  correspondents, 
is  probably  the  very  best  course  that  could  be  adopted.  The 
variation  in  size  in  Canadian  hosiery  is  sometimes  due  to 
shrinkage,  but  care  in  the  manufacture  can  remedy  this.  If 
manufacturers  would  brand  their  best  goods  and  feel  that  their 
reputation  rested  on  them  there  would  be  fewer  complaints. — 
Ed.  D.  G.  R.] 


FEATURES     IN     DRESS    GOODS. 

A  beautiful  line  of  Scotch  zephyrs  in  varied  assortment  is 
being  offered  by  James  Johnson  &  Co.,  Montreal.  These  and 
other  dress  goods  for  present  use,  and  Autumn  demand  as  well, 
have  been  chosen  with  taste  and  judgment,  and  ought  to  suit 
the  Canadian  market  well.  The  Dry  Goods  Review  was 
shown  samples  last  week  of  the  new  boucles  for  Fall  styles  in 
rich  black  mohair  effects,  and  also  in  black  and  colored  grounds 
with  black  mohair  boucles.  The  firm  has  a  good  range  of 
alpacas  coming  forward  for  next  season's  wear. 


A     NEW    TRIMMING. 

Something  said  to  be  really  new  in  trimmings  will  soon  be 
on  the  Canadian  market.  It  is  of  German  origin,  and  when 
taken  to  London  a  short  time  ago  caught  on  wonderfully  well, 
and  large  orders  were  given  by  the  trade.  In  appearance  it  is 
said  to  resemble  a  stem  of  coral,  is  furnished  in  different  pat- 
terns, and  looks  well  both  in  black  and  colors.  The  material  is 
a  patent,  so  say  Kyle,  Cheesbrough  &  Co.,  Montreal,  who  will 
bring  it   n  with  their  other  new  goods. 


CREPON     FABRICS. 


London  advices  say  that  the  rage  for  crepon  is  as  great  as 
ever.  The  latest  styles  in  these  fashionable  goods  are  shown 
just  now  by  Brophy,  Cains  &  Co.  They  are  in  fancy  stripes, 
fancy  curls,  black  wool  ground,  with  raised  mohair  stripes.  Also 
a  range  of  colors,  brown  on  blue,  black  on  navy,  moss  on  green, 
grenat  on  navy,  etc.,  etc.  The  all  blacks  are  particularly  rich 
and  handsome. 


QUEBEC  RETAILERS  HAPPY. 

The  representative  of  a  leading  Montreal  wholesale  house 
has  just  returned  from  the  city  of  Quebec,  and  reports  that  the 
retail  dry  goods  men  are  having  a  good  season.  There  is 
plenty  of  business  and  money  is  coming  in  freely.  The  factories 
seem  to  be  working  full  time,  and  there  is  a  decided  improve- 
ment manifested  over  last  year. 


WANT    AN    ADVANCE. 

Some  of  the  large  mills  evidently  adhere  firmly  to  the  belief 
in  higher  prices  for  woolens.  One  mill  has  just  refused  a  large 
order  at  a  figure  quoted  by  it  ten  days  before,  and  declined  to 
accept  at  less  than  a  5  per  cent,  advance. 


According  to  Bradstreet's,  the  crop  prospects  and  business 
outlook  in  Nova  Scotia  and  New  Brunswick  are  excellent. 
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Extravagance  of 
Statement 


Is  never  permitted  in  any  of  our  an- 
nouncements. When  special  lines  are 
offered  an  early  call  is  advised,  as  late 
comers  may  find  the  assortment  broken. 


CHURCH 
CARPETS 


Is  one  of  our  "Specials."      Handling  several 

lines   exclusively,  we   can   at  all  times  offer 

exceptional  weaves,  and  will   be  pleased 

to   send    samples   to  parties    requiring 

something  out  of  the  ordinary  run. 

CORRESPONDENCE   INVITED. 


John  Kay,  Son  &  Co. 


34  King  Street 
West, 


IMPORTERS 


TORONTO 


N 


OBODY   who    deals    in    FIBRE    CHAMOIS 

runs  any  risk  of   being    interfered  with   in 
any  way,  or  of  violating  the  rights  of  others. 

If  the  makers  and  sellers  of  infringements 
could  have  their  way,  they  would,  for  selfish  rea- 
sons exclusively,  try  to  force  the  trade  at  large  to 
fight  their  battles  for  them,  and  this  they  are  ac- 
tually trying  to  do  by  offering  guarantees  that  they 
will  pay  the  damages  that  may  be  assessed  against 
those  handling  their  products.  In  other  words, 
they  explicitly  notify  the  trade  that  legal  entangle- 
ments result  from  the  handling  of  their  infringing 
products,  and  have  the  effrontery  to  ask  the  mer- 
chant to  submit  to  this  for  their  benefit  and  for  no 
other  purpose,  as  it  is  obvious  that  if  the  merchant 
won  the  suit  he  would  personally  gain  absolutely 
nothing,  but  if  he  lost,  it  would  be  against  him  in- 
dividually (even  though  they  actually  paid  the 
damages),  that  the  judgment  would  be  entered, 
and  it  would  be  the  merchant  who  would  suffer  all 
the  annoyance  and  humiliation  of  having  his  books 
examined  for  the  purpose  of  assessing  the  dam- 
ages. Most  merchants  think  that  any  such  pro- 
position lacks  "  reciprocity." 


BEWARE    OF    IMITATIONS  ! 


♦♦♦♦ 

♦ 


♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦J 
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FROM    THE 


! 


Amherst,  N.S.,  "  Daily  Press," 

zoth  June,  1895. 


t 


i 


"  The  Taylor  safe  which  was  in  the  building 
of  Rhodes,  Curry  &  Co.,  which  was  burned 
in  the  fire  of  a  year  ago,  was  opened  yester- 
day for  the  first  time.  The  safe  has  been  out, 
face  upward,  since  the  fire,  and  beyond  the 
damage  done  by  water,  which  worked  in 
through  the  door,  everything  was  in  good  con- 
dition. The  woodwork  and  carpeting  was 
unhurt  by  the  fire.  Considering  the  fact  that 
this  safe  passed  through  the  hottest  kind  of  a 
fire  of  oils,  tarred  paper  and  kiln-dried  lum- 
ber, the  reputation  of  Taylor's  safes  is  well 
deserved." 


X 

X 


►♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦ 


Always  the  Best 


♦♦♦♦♦ 

♦♦♦ 

♦ 


SOFTER  AND  CLEANER 
COTTON  BATTING 


A  marked 

Improvement  in  the  quality  of 


NORTH  STAR 
CRESCENT . 
PEARL  .  . 

Patent  Roll  Cotton  Batting 


Will  make  these  Brands  sell  unusually  well 
during  the  Season  of  1895  and  1896. 


Baled  or  Cased 


In  4,  6,  8,  12,  or  16  oz.  Rolls. 
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A    TASTEFUL     MOURNING    COSTUME. 

There  was  a  time,  and  that  not  so  very  long  ago,  when  deep 
mourning  was  invariably  heavy  and  ugly,  and  when  no  attempt 
was  made  to  render  mourning  garments  graceful  or  becoming. 
Fortunately,  however,  nous  avons  change  tout  cela,  as  a  glance 
at  the  accompanying  illustration  will  be  quite  sufficient  to  prove. 
The  full  plain  skirt  in  our  illustration  is  trimmed  round  the  hem 


osprey.  If  any  doubts  remained  as  to  the  infinite  possibilities 
of  crape  as  a  becoming  and  graceful  fabric,  they  would  surely 
be  dispelled  by  this  delightful  design.  Carried  out  in  one 
of  Priestley's  suitable  fabrics,  with  Courtauld's  wonder- 
ful crape  by  way  of  trimming,  it  would  be  impossible  to  imagine 
a  more  effective  costume  for  deep  mourning. 


A    Mourning  Costume,    from   Priestley's   Fabrics, 

with  a  very  deep  border  of  crape,  while  crape  is  also  used  for 
the  long  tight-fitting  cuffs,  as  well  as  for  the  whole  of  the  front 
of  the  bodice.  The  box  pleat  and  the  revers  are  of  embroidered 
crape,  wrhile  plain  crape  is  used  for  the  flat  folds  on  either  side, 
as  well  as  for  the  bow  at  the  neck.  The  dainty  little  bonnet  is 
also  composed  of  a  large  crape  bow,  surmounted  by  a  soft  black 


NEW  FASHIONS  FROM  ABROAD. 

The  latest  ideas  which  have  come  across  the  ocean  with 
returning  visitors  whose  business  it  is  to  take  close  observation 
of  dress  and  trimmings  indicate  that  the  new  fashions  are  as 
varied  as  ever.  Feathers  for  trimming  continue  to  be  all  the 
rage,  and  one  sees  them  everywhere.  Both  in  Paris  and  London 
the  waists  ornamented  with  sequins  are  in  full  fling.  These 
tasteful  little  trifles  are  often  expensively  put  on  in  the  fronts  of 
waists,  making  the  whole  appearance  very  tasteful  and  striking. 
They  are  worn,  too,  with  beads,  and  the  combinations  are  in- 
numerable. Ladies  are  wearing  ruffles  for  the  neck  made  of 
various  suitable  materials.  The  use  of  fine  hair  nets  is  very 
common  in  England,  and  they  agree  admirably  with  some  of  the 
present  styles  of  dressing  the  hair.  The  lace  collar  with  its 
elaborate  work,  giving  a  handsome  effect  to  the  orthodox  high 
sleeved  dress,  is  very  popular.  Among  the  infinite  varieties  of 
material  for  blouses  the  goffered  silks  are  much  in  demand, 
while  the  velvet  capes  with  ornamental  bead  and  feather  trim- 
mings are  as  stylish  a  freak  of  fashion  as  has  been  seen  for  a 
long  time. 

NEW    TRIMMINGS    AND     NOVELTIES. 

In  silks  for  blouses,  the  new  shot  styles  and  those  with 
chene  effects  are  remarkably  taking.  Mr.  Kyle,  of  Kyle, 
Cheesbrough  &  Co.,  Montreal,  who  returned  a  few  days  ago 
from  England,  has  brought  a  varied  list  of  new  effects  in  dress 
goods  and  novelties.  The  new  goods  in  crepon  and  frieze 
effects  are  a  feature  in  this  line.  In  dress  trimmings,  feathers 
are  the  rage,  and  those  in  sequins  and  tinsel  effects  are  exceed- 
ingly tasteful  and  will  be  worn  largely.  The  firm  will  offer  a 
range  of  32-inch  velvets  for  capes  These  capes  are  the  length 
of  the  material's  width,  and  when  tastefully  trimmed  with  beads 
or  beaded  ornaments,  or  with  feather  coque  trimming,  form  a 
most  stylish  and  handsome  part  of  a  lady's  costume.  Another 
line  in  dress  goods  is  goffered  silks,  plain  and  in  chene  effects; 
chiffons,  which  continue  to  be  much  sought  for,  are  shown  plain 
and  accordion  pleated.  Messrs.  Kyle,  Cheesbrough  &  Co. 
have  also  a  range  of  ladies'  collars  in  Irish  pointe  lace,  both  in 
leather  and  butter  colors.  The  patterns  are  varied,  and  the 
designs  very  rich  and  tasteful.  As  adjuncts  to  the  dress,  these 
collars  cannot  fail  to  please  all  tastes.  The  firm  are  making  a 
specialty  of  veilings  as  well  as  laces  this  season,  the  variety  in 
widths  being  a  feature,  the  widths  being  14,  18  and  27  inches, 
and  the  styles  are  of  the  latest.  Another  distinctive  line  in  ne# 
goods  is  seen  in  the  fine  linen  damask  table  cloths,  tea  cloths, 
and  d'oyleys.  These  cloths  show  the  new  drawn  work,  the 
patterns  are  beautifully  executed,  and  the  whole  forms  a  superior 
and  attractive  cover.  There  is  a  demand  for  gloves  in  cream 
cashmere  and  cream  ringwood,  and  the  firm  have  made  special 
efforts  to  meet  this.  In  ruffles  for  the  neck,  another  distinct 
feature  in  present  fashions,  there  are  shown  some  in  feathers, 
some  of  chiffon,  and  some  tipped  with  feathers — all  popular 
styles. 
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Dealers  who  wish  to  give  good 
value,  and  make  a  fair  profit, 
should  stock  our  famous 

"Gloria"  Saxony 

Superior  to  all  other  Wools  for  Knit- 
ting and  Crocheting  purposes.    .    . 

Colors  never  vary. 

Quality  always  the  same. 


Macabe,  Robertson  &  Co. 


Wellington  St.  West 


TORONTO 


EVERYTHING  FOR 
SUMMER  TRADE 


Will  be  found  in  our  stock  and 
thoroughly  up-to-date. 


Complete 
Assortments 


Sailor  Hats 
Flowers 

Ostrich  Tips 

Cream  Ribbons 


EVERYTHING  TO  MAKE  TRADE  LIVELY 


Letter  orders  solicited. 


John  D.  Ivey  &  Co. 


Wellington  St.  West, 


TORONTO 


I  D.  McCALL  &  COMPANY  I 


I  Sailor  Hat      Chiffons 


Trimmed  with  Chiffon, 
The  latest  idea 

For  July  Trade 


In  ail  widths  in  Cream,  Pink,  Blue,  rS 

Black,  White,    I'abac.  =5 

The  novelty  13 

For  Summer  Wear 


LETTER,  TELEGRAM  AND  TELEPHONE  ORDERS  RECEIVE  PROMPT  ATTENTION. 


D.    McCALL    &    COMPANY 


Wholesale   Importers 


Toronto  and  Montreal.      ^ 
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THE    COTTON     MARKET. 

SO  far  as  domestic  cotton  goods  are  concerned  there  is  noth- 
ing particularly  startling  to  report.  Prices  remain  firm 
and  though  some  persons  have  expected  an  advance  none  has 
taken  place.  Trade  has  improved  considerably,  no  doubt,  but 
only  in  some  lines.  It  is  rumored  that  the  Colored  Cotton  Co. 
will  declare  a  dividend  at  the  next  meeting.  Some  little  specula- 
tion is  now  going  on  in  the  stock  of  that  company. 

Jobbers  report  no  extra  demand  from  the  retail  trade  for 
domestic  cottons,  although  what  orders  are  received  are  gener- 
ous enough. 

In  order  to  prove  that  some  manufactured  cottons  are  still 
selling  too  low,  The  New  York  Journal  of  Commerce  makes 
the  following  comparison  (June  1 8th)  : 

The  prices  of  middling  uplands  cotton,  standard  sheetings 
and  printing  cloths,  with  comparative  prices  for  the  previous 
two  years,  are  now  introduced,  that  readers  may  see  at  a  glance 
the  ratio  of  changes,  that  are  as  follows  : 

1893.  1894.      1895. 

Middling  cotton 7  15-16C.     7XC-     7%c- 

Standard    sheetings 7c.    '  5}ic-     5/ic- 

Four-yard  sheetings 4j^c.  4JH3C.     4^c. 

Print  cloths,  64x64s  ....•  .    3^c.  2^c.     2^i$c. 

During  the  week  ending  June  15th,  4-4  bleached  cottons  ad- 
vanced %  cent  in  the  United  States.  This  did  not  occur,  of 
course,  in  all  lines,  but  did  on  most  of  the  leading  lines  of  this 
class  of  goods. 

The  following  table  shows  the  fluctuations  in  the  price  of 
cotton  : 

NEW    YORK    QUOTATIONS. 

June  15,  1894 7  5-16  to  7  9-16  cents. 

Nov.  26     "     6  to  6% 

March  5, 1895 *,$/$  to  5^ 

April  6       "      6ys  to  6S/8 

"   18      "      6%  to  y/s 

"27       "      6  15-16  to  7  3-16      " 

May   4      "     613-16  to  71-16      " 

"  13      "      634  to  7 

"15      "      6  13-16  to  7  1-16      " 

June  5       "      7X  to  7^ 

"19      "      7  3-16  to  7  7-16      " 

"  28      "      7  to  7X 

Up  to  last  week  the  price  was  very  firm,  but  improved  crop 
reports  have  caused  the  market  to  weaken. 


will  be  arriving  continually.  The  range  for  Fall  and  Winter 
comprises  the  latest  London,  Paris  and  New  York  styles. 
Orders  taken  by  travelers  have  been  most  satisfactory. 


FIFTY    NEW    COLORS. 

Brophy,  Cains  &  Co.  are  showing  about  50  new  colors  in 
silk  and  millinery  velvets.  In  their  Lister's  silk  velvets  there  are 
ruby,  sapphire,  girofle,  Ophelia,  electric,  chrysantheme,  fawns, 
browns,  etc.,  and  for  millinery  purposes  ivorie,  ciel,  graziella, 
ebenier,  volga,  genet,  Othello,  Barbeau  and  Sans-Gene,  and  a 
full  range  of  blacks  from  17c.  to  $2.25  per  yard. 


BARGAINS     FOR     RETAILERS. 

Shipments  have  been  opened  up  during  the  past  week  by 
W.  R.  Brock  &  Co.  of  goods  suitable  for  early  Fall  trade.  Most 
of  these  lines  were  either  bought  from  stock  lots  at  a  clearing 
price,  or  when  the  market  was  at  its  lowest  point,  and  none  of 
them  can  be  repeated,  so  as  to  sell  at  the  prices  they  offer  them 
at  to-day.  They  include  French  cashmeres  and  serges,  fancy 
Bradford  goods  and  Scotch  tweed  effects.  The  full  range  of 
samples  for  Fall  is  now   in   the  travelers'  hands,  and  new  goods 


W.    R.    BROCK   &    CO. 

The  men's  furnishing  department  has  made  another  hit,  and 
secured  for  cash  a  manufacturer's  stock  of  Summer  neckwear 
much  below  the  cost  of  production.  They  have  been  marked 
at  a  price  that  will  clear  them  out  at  once.  Send  for  a  sample 
box  of  each  line.    There  are  three  numbers — 300,  400  and  500. 

In  the  dress  trimming  department  a  new  range  of  jet  trim- 
mings, collars  and  fronts,  is  being  shown  and  selling  well. 

The  muslin  department  has  received  another  shipment  of 
Brock's  special  width  and  value  white  Victoria  lawns,  put  up  in 
48  yard  ends,  folded.     The  numbers  are  E.,  G.  and  H. 

The  glove  department  is  receiving  this  week  repeat  orders 
for  gloves  and  mitts,  which  are  scarce  and  much  in  demand. 
Cream  silk  gloves,  to  retail  at  25  cents,  are  amongst  the  lot. 

Another  shipment  of  Brock's  celebrated  lines  of  "  African 
Brand "  Hermsdorf  stainless  black  hose  is  to  hand  contain- 
ing their  special  numbers,  Whopper,  Magnet,  D  10  and  D  26. 
Back  orders  will  be  filled  at  once.  Buyers  visiting  the  market 
during  July  will  have  the  chance  of  securing  some  clearing  lines 
of  hosiery,  gloves,  underwear  and  other  odd  lines,  broken  ranges, 
travelers'  samples,  etc.,  at  greatly  reduced  prices,  as  they  are 
determined  to  clear  them  out  during  the  month.  Some  novel- 
ties in  the  smallwear  department  are  the  Holdfast  belt  pin  and 
Alpine  skirt  retainer,  both  intended  to  securely  hold  the  belt  or 
bodice  to  the  skirt ;  also  the  bachelor's  button,  one  of  the 
simplest  and  most  useful  articles  of  its  kind  ever  placed 
on  the  market.  For  the  boating  season  Brock's  large  assort- 
ment of  Tarn  O'Shanters  and  evening  wraps  are  in  stock,  and 
orders  are  being  rapidly  filled. 


CANADIAN     MADE    TWEEDS. 

The  late  depression  in  trade  seems  to  have  put  Canadian 
manufacturers  on  their  metal,  judging  from  the  new  goods  now 
in  stock  at  W.  R.  Brock's  woolen  department  for  their  Fall  trade, 
certainly  surpassing  any  goods  so  far  produced  in  this  country, 
and  pushing  hard  the  best  British  makers. 


THE    SORTING    TRADE. 

The  sorting  business,  said  Mr.  Wright,  of  Matthews,  Towers 
&  Co.,  to  The  Review  this  week,  is  better  than  ever.  This 
indicates  a  good  genera!  demand  all  round,  and  is  a  healthy 
sign.  There  is  no  particular  run  on  some  specialty  or  novelty 
this  season. 

HUTCHISON,    NISBET   AND   AULD. 

Such  is  the  style  and  title  of  a  new  woolen  firm  in  Toronto. 
R.  B.  Hutchison  and  R.  A.  Nisbet,  of  the  recently  dissolved 
firm  of  Hutchison,  Dignum  &  Nisbet,  have  taken  into  partner- 
ship with  them  A.  R.  Auld,  who  has  until  now  managed  the 
woolen  department  in  the  big  warehouse  of  W.  R.  Brock  &  Co. 

The  newly  organized  firm  will  occupy  No.  34  Wellington 
street  west.  They  expect  to  be  ready  early  in  August  with  a 
new  and  complete  stock  of  imported  and  Canadian  woolens  and 
tailors'  trimmings.  The  firm  is  just  now  offering  the  trade  a  lot 
of  Canadian  tweeds  at  cost  price. 
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Lister  &  Co. 


Limited 


32  Inch  Black  Silk  Velvet 

For  Short  Capes. 

18  Inch  Black  and  Colored  Silk 
Millinery  and  Dress  Velvets 

NONE  TO  EQUAL. 


To  be  obtained  from  leading  wholesale 
houses  in  Canada. 


Manningham 
Mills 


BRADFORD 

Eno:. 


Pewny's 

Kid.. 

Gloves 


ON    HAND   FOR 
IMMEDIATE    DELIVERY 

4  Button  Swede  -    at  $r  00 
6      "         "    Mousq.     r  00 


I  ri  Cream  and  White. 


4  Pearl   Butt.  Glace, 

fancy  trim.     -    -    9  00 

In  Asst..  Tans  and  Blacks. 

Also  regular  Standard  Lines  in 
Lacing  and  Button  Goods. 


Canadian  Agency  : 

Emil  Pewny  &  Co.,  Montreal. 


THE 


C.  Turnbull  Co. 


Thibaudeau  Bros. 


Established 
1859 


s    GALT, 


(limited.) 


&  Co. 


MANUFACTURERS    OF    ALL    KINDS    OF 


FuII-Fashioned  Underwear,  Ladies' 
and  Children's  Combination  Suits.  Men's 
Shirts  and  Drawers,  Jersey  Ribbed  Per- 
fect Fitting  Ladies'  Vests,  Drawers,  and 
Equestriennes,  Ladies'  and  Children's 
Anti  Grippe  Bands.  Sweaters,  Striped 
Shirts  and  Knickers. 


Importers    of- 


ENGLISH  . 
FRENCH  .  . 
GERMAN  & 
AMERICAN 


BY 


S 


WE  GUARANTEE  SATISFACTION  AND  PERFECT  FIT. 


TORONTO  OFFICE : 

G0ULDING  &  CO. 

27  Wellington  Street  East. 


THIBAUDEAU  FRERES  dc  CIE. 

Quebec. 
THIBAUDEAU  BROTHERS  <3c  CO. 

London,  Eng. 
THIBAUDEAU  BROS.  <£  CO. 

332  St.  Paul  St. 

MONTREAL 
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WINDOW     DRESSING. 

Tl  1 E  big  houses  differ  much  on  the  subject  of  window  dress- 
ing, but  they  are  unanimous  in  one  thing — its  great  im- 
portance and  direct  value  in  making  sales.  The  Dry  Goods 
Review  has  not  found  a  single  merchant  who  does  not  rate 
highly  the  benefit  of  a  well-dressed  window. 


In  most  cases  a  trained  man,  an  artist  we  may  fairly  call 
him,  does  the  work.  He  takes  pride  in  his  task,  and  the  mer- 
chant should  encourage  him  by  every  possible  means.  There 
is  no  better  way  than  by  letting  him  enter  the  competition  now 
being  promoted  by  The  Review.  It  will  let  him  see  that  his 
work  is  important,  and  that  it  is  appreciated.  There  are  too 
many  merchants  who  give  the  window-dresser  no  encourage- 
ment. They  like  to  see  the  goods  well  displayed,  but  grudge 
the  time  and  trouble.  Some  too  readily  jump  to  the  conclusion 
that  their  windows  are  not  adapted  to  careful  dressing.  This 
is  a  mistake.  Undoubtedly  some  windows  are  better  con- 
structed to  show  goods  than  others.  But  every  window  can  be 
made  to  look  well.     Leave  it  to  a  good  dresser  and  see. 


It  happened  the  other  day  that  two  windows  in  a  big  retail 
store,  side  by  side,  afforded  an  instructive  example  of  how 
dressing  should  be  done  and  how  it  shouldn't.  One  was  a  dis- 
play of  handkerchiefs,  silks,  linens,  etc.,  and  these  were  well 
arranged  to  show  their  variety,  extent  of  stock  and  quality.  You 
would  stop  any  time  to  see  it.  The  next  window  was  intended 
to  show  laces,  and  all  the  effects  necessary  to  make  a  striking 
display  were  there.  But  the  dresser  had  either  entrusted  the 
work  to  someone  else,  or  had  put  it  together  hastily.  Tickets 
of  prices  were  concealed  from  the  view  of  the  passer-by.  A 
soiled  ticket  had  been  used  in  one  case.  Do  you  suppose  the 
passing  purchaser  would  not  notice  these  defects  ?     Every  time. 


THE   WINDOW    MUST    EXIST. 

Something  for  nothing  never  has  been  business,  isn't  busi- 
ness, and  never  will  be  business. 

That  which  costs  nothing  in  advertising,  and  in  everything 
else,  is  worth  about  as  much  as  it  costs. 

The  nearest  approach  to  something  for  nothing,  or  adver- 
tising at  the  minimum  of  expense,  is  the  practical  advertisement 
possible  for  a  store  window  to  present  to  its  owner. 

A  store  must  have  a  window,  and  that  window  must  be 
upon  the  street  front. 

The  window  must  exist,  and  will  exist  no  matter  how  it  be 
used  ;  the  window  is  without  cost  to  the  retailer. 

The  necessary  paraphernalia  for  proper  window  dressing 
consists  of  boards,  boxes,  frames,  figures,  cloth,  etc. 

The  merchant  simply  loans  to  the  window  what  the  window 
needs  for  its  proper  dressing,  and  beyond  the  expense  of  the 
loan,  the  time  of  the  trimmer  or  clerk  in  dressing  the  window, 
and  some  accessories  required,  a  properly  dressed  window  does 
not  mean  additional  expense  to  anybody. 

It  is  obvious  that  window  space  had  better  be  used  to  ad- 
vantage than  not  used  at  all.   It  is  obvious  that  it  would  be  better 


curtained  up  than  improperly  dressed,  for  a  perfectly  plain  thing 
is  far  more  artistic  than  inharmonious  elaborateness. — Harry 
Harman. 


OUR     REGULAR     HALIFAX     LETTER. 

Halifax,  June  29. 

The  state  of  trade  in  dry  goods  throughout  the  province 
during  the  month  just  closing  has  been  very  fair.  Indeed,  to- 
day the  market  is  in  nothing  like  the  depressed  condition  it  was 
at  the  opening  of  the  year  and  the  three  months  following.  The 
weather  has  been  backward,  and  that  alone  has  prevented  trade 
from  booming.  Taking  things  as  a  whole,  the  prospects  for  the 
summer  and  autumn  are  very  encouraging. 

Money  is  easier.  Bills  are  being  met  with  a  certain  degree 
of  promptness,  and  renewals  are  not  so  frequently  asked  for. 

Trade  on  the  Island  of  Cape  Breton  is  about  entirely  in  the 
hands  of  the  Dominion  Coal  Company's  stores.  The  company 
are  in  a  position  to  buy  better  than  the  general  dealer,  and  con- 
sequently sell  cheaper. 

The  big  lumber  syndicate  has  about  completed  arrange- 
ments to  begin  operations  throughout  the  province.  It  is  un- 
derstood their  contract  for  dry  goods  will  go  to  a  St.  John 
house. 

Trade  in  hats  and  caps  is  reported  only  fair.  There  is  a 
good  demand  for  straws.  The  new  styles  seem  to  put  the  trade 
on  edge.     A  great  deal  of  trouble  is  found  in  introducing  them. 

The  city  retail  trade  is  reported  very  firm. 

The  early  closing  movement  in  the  city  among  the  dry 
goods  houses  has  fallen  through.  At  the  last  session  of  the 
Local  Legislature  a  bill  was  introduced  on  the  lines  of  the  one 
now  in  force  in  Toronto.  Only  one  or  two  houses  opposed  it, 
but  their  opposition  was  sufficient.  The  promoters  were  told  to 
try  the  mutual  arrangement  plan.  They  did  so.  All  were 
willing  to  close  three  nights  a  week  but  one  firm.  Firms  in  the 
neighborhood  of  the  unwilling  firm  declined  to  close  while 
their  neighbor  remained  opened,  and  now  the  whole  scheme  is 
off.     There  will  be  no  early  closing  this  year. 

The  well-known  premises  at  the  corner  of  Granville  and 
Buckingham  streets,  occupied  as  a  dry  goods  store  for  the  past 
40  years  by  John  Silver  &  Co.,  are  being  thoroughly  renovated 
and  modernized.  This  still  handsome  structure  was  erected 
in  i860  for  the  present  occupants,  who  were  burnt  out  in  the 
great  Granville  street  fire  of  September  9,  1859.  It  is  now 
owned  by  Dr.  Walker,  of  St.  John.  The  improvements  now 
being  made  will  leave  it  one  of  the  handsomest  and  most  con- 
venient dry  goods  houses  in  the  city. 

Taunton. 


AUTUMN     DRAPERIES. 

There  are  likely  to  be  some  very  handsome  goods  in  draper- 
ies for  the  Fall  trade.  The  promise  of  increased  business  with 
better  times  seems  to  point  to  larger  sales  of  good  class  materials. 
At  least,  one  would  think  so  from  the  new  draperies  which  Peter 
Schneider,  Sons  &  Co.,  Montreal,  will  show  this  season.  The 
new  pattern  and  colors  are  striking  and  handsome.  In  cheaper 
lines,  too,  the  new  curtains  in  derby  cord,  cotton  in  silk  effects, 
will  be  very  attractive.  In  new  corded  cretons,  reversible,  the 
new  styles  are  of  excellent  designs  and  fine  quality. 
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The  following  Houses 

are  using  It,  and  are  * 

prepared     to     quote  ♦ 

prices  on  lines  made  4. 

up  In  this  way  :  T 

MONTREAL  ♦ 

H.  SHOREY  &  CO.  t 

E.  A.  SMALL  &  CO.  f 

DOULL  &  GIBSON  t 

McKENNA,  THOMSON  ♦ 

&  CO.  I 
JOHN  MARTINSONS 

&  CO. 


Because  it  is  Hot  now 


Don't  forget  the  Bitter 
Winter  Weather  that  is 


Bound  to  follow  . . 


In  time  of  peace  prepare  for  war. 


I  Freezing  winds  cannot  penetrate 


TORONTO 

W.  R.  JOHNSON  & 

CO. 
LAILEY,  WATSON  & 

CO. 
E.  BOISSEAU  &  CO. 
CHALCRAFT,    SIMP^   . 

SON  &  CO.  ♦ 

I 

♦ 

HAMILTON         ♦ 

SANFORD  MANUF'G  ♦ 

CO.,  LTD.  t 

JOHN  CALDER  &  CO.  t 


any  garment  made  up  with  Fibre 
Chamois  interlining.  That  will  help 
sell  goods,  and  means  profit  to 
yourself  and  satisfaction  to  your 
customer. 


I 


If  you  have  placed  your  Fall 
order,  write  your  house,  before  it 
is  too  late,  to  make  up  all  Coats, 
Overcoats,  etc.,  with 

FIBRE  CHAMOIS  INTERLINING 

It  will  cost  little  more,  and  you 
can  get  that  cost!  three  times 
over. 


VICTORIA  CHH  THREAD 


SOMETHING    NEW    FOR 


CROCHETING,  KNITTING,  EMBROIDERING 


And  all  kinds  of  Fancy  Work. 


200  YD.  SPOOL.    10 
SPOOLS  IN  BOX. 

The  "  Victoria  Crochet  Thread  " 
must  not  be  classed  as  a  crochet 
cotton,   as  it  is  the    very  Latest 

Improved  Thread  for  all  kinds 

of  hand  work.  Ladies  find  from 
its  peculiar  twist  that  it  is  soft  and 
silky  to  work,  and  will  not  kink  or 
become  hard  by  washing. 

One  trial  will  convince  all  expert 
crocheters  that  work  made  from  this 
thread  cannot  be  surpassed  by  any 
other  similar  material.  The  num- 
bers will  always  be  found  the  same, 
so  that  work  commenced  with  the 
"  Victoria  Crochet  Thread  "  can  be 
easily  matched. 

Ombres  and  Solid  Colors, 
20  and  40. 

White,  Cream  and  Ecru,  20 
to  80. 


VICTORIA   CROCHET  THREAD   CO. 


Sold  by  all  Jobbers.     Ask  for  it. 


ROBERT  HENDERSON  &  CO. 

323    St.   James    Street, 


Sole  Agents  for  Canada. 


.     .     .     MONTREAL 


&******************«««***************************& 
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HAND-MADE 


Woolen  Goods 


CONSISTING    OF 


BOOTEES 

JACKETS 


HOODS,  SKIRTS 

TOQUES,  ETC. 


DRAPERIES 


Do  not  fail  to  call  and  see  samples  of  above 
when  in  town. 


We  are  headquarters  for 
Everything  in  Art  Draperies 


Boulter  &  Stewart 

30  Wellington  Street  East  ^       ^TORONTO,  OIST. 
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JOE    DUDGEON    TALKS    ABOUT     BARGAIN    DAYS. 

"  Come  in  here  for  five  minutes,  Joe,"  said  my  Aunt  Susan 
the  other  day,  as  we  passed  Buncum  &  Push's  place.  It  was 
bargain  day.  My  aunt  Susan  takes  no  stock  in  holidays  like 
the  Queen's  Birthday  or  Dominion  Day,  but  say  !  she's  all  alive 
on  bargain  days.     She  knows  every  article  on  the  list. 

"I  hate  shopping  like  sin,"  said  Joe  to  me.  "But  I  went 
in  to  please  her." 

Aunt  Susan  went  straight  to  the  grocery  counter. 

"  I  want  to  see  those  raisins  at  two  cents  a  pound  I  see  you 
are  advertising  to-day." 

"  You  are  too  late,  madam,  the  advertisement  says  from  8 
a.  m.  to  10  a.  m.     They  are  4c.  now." 

"Oh!"  said  Aunt  Susan,  "if  you  can  sell  them  at  two  cents  at 
those  hours,  why  not  now  ?  Show  me  that  twenty-five  cent  tea 
you  are  advertising." 

"  You  are  too  early  for  that ;  you  will  notice  the  tea  sale  is 
from  one  to  three  this  afternoon." 

"  Well,  how  much  is  it  now  ?  " 

"Thirty-five  cents  until  one  o'clock." 

"  Well,  that's  funny,"  said  Aunt  Susan.  "  I  see  you  are  adver- 
tising some  fresh  canned  vegetables  at  five  cents  a  tin." 

"  Oh,  but  that  is  only  for  afternoon  trade  from  three  to  five. 
They  are  eight  cents  at  present." 

"  Well,  did  you  ever  hear  the  like?"  said  Aunt  Susan.  "  Why" 
I'll  have  to  bring  a  lunch  basket  and  stay  around  all  day  at  this 
rate.     Where  is  the  sailor  hats  you  are  advertising  ? 

"  Hats  !  "  yelled  the  grocery  man,  and  the  shopwalker  show- 
ed us  to  the  hat  department. 

"  I  want  to  look  at  those  fifteen-cent  sailor  hats  you  are  ad- 
vertising to-day,"  said  my  aunt. 

"  You  are  too  early,  madam.  They  are  thirty  cents  at 
present ;  call  again  between  four  and  five  this  afternoon.  Then 
you  can  have  them  at  fifteen  cents." 

"  Do  you  think  my  time's  no  more  value  than  a  setting  hen 
trying  to  hatch  chickens  from  crockery  eggs?  Show  me  to  the 
parasol  department." 

We  waltzed  off  to  the  parasol  counter  to  find  we  were  just 
too  late  for  that  dollar  kind,  reduced  to  sixty-nine  cents  for 
bargain  day. 

Aunt  Susan  seemed  gready  cut  up  when  she  found  she  was 
just  too  late  to  get  a  boy's  all-wool  tweed  suit  for  two  dollars, 
worth  three  and  a  half. 

Aunt  struck  the  correct  hour  for  the  two  hundred  pieces  of 
toweling — regular  ten-cent  line  for  five — but  there  had  been 
such  a  rush  while  she  was  fooling  after  sailor  hats  and  parasols 
that  we  just  missed  getting  any. 

Aunt  Susan  was  terribly  unlucky.  She  was  an  hour  too 
early  to  get  those  thirty-five  cent  cashmere  stockings  at  fifteen 
cents,  and  an  hour  and  ten  minutes  too  late  for  those  pure  silk 
fifty-cent  gloves  which  were  going,  or,  rather,  had  gone,  at 
nineteen  cents 

Nevertheless,  she  kept  "  toting  "  me  around  for  half  a  day, 
and  all  she  bought  was  a  four-cent  cocoanut  and  a  pair  of  five 
cent  curling  tongs.     She  won't  catch  me  again  on  bargain  day  ! 

I  told  the  manager  they  should  keep  a  free  restaurant  open 
all  day  for  people   like    my  Aunt   Susan.     At  eight  o'clock  let 


them  start  and  announce  the    bargains  that  were   ready  at  that 
hour. 

For  instance  : 

"  Eight  o'clock,  ladies.      The  sugar  sale  is  now  on." 

"  Ladies,  it  is  now  8.45.     If  you  want  raisins  at  two  cents  a 

pound    you   must   hurry  up,   there's  a   big  rush   at   the  raisin 

counter." 

"Ladies,  it  is  now  9.15.  If  you  want  any  of  those  cheap 
parasols  you  must  get  a  move  on." 

"  It  is  now  ten  o'clock.  The  sale  of  cocoanuts,  dried  apples, 
nutmeg  graters,  infants'  bibs  and  perambulators  is  now  on.  Shop 
full  of  customers.  Now's  your  time  for  bargains."  And  so  on 
throughout  the  day. 

You  see,  this  scheme  would  save  people  like  Aunt  Susan  a 
terrible  lot  of  worry  and  disappointment.  They  look  forward  to 
bargain  days  as  much  as  a  boy  does  to  a  circus,  and  the  store- 
keepers should  make  it  as  pleasant  for  them  as  possible. 

At  the  big  stores  where  bargain  day  is  "  all  day  work,"  it's 
different.  But  this  new  idea  of  selling  "  pepper  castors  "  and 
"  tooth  picks  "  from  8.50  a.m.  to  9.15  a.m.  is  terribly  trying  to 
bargain  hunters  like  poor  Aunt  Susan. 

Tom  Swalwell. 


MR.    W.     P.     SLESSOR'S     MARRIAGE. 

A  pretty  wedding  took  place  in  St.  Andrew's  church,  To- 
ronto, on  Wednesday  June  27,  when  Mr.  William  Pulsford 
Slessor,  son  of  Mr.  James  Slessor,  of  Mintlaw,  Montreal,  a 
member  of  the  firm  of  James  Johnson  &  Co.,  was  married  to 
Miss  Isabel  Torrance  Miller,  daughter  of  the  late  W.  McC. 
Miller,  of  the  Customs.  The  ceremony  was  performed  by  the 
Rev.  D.  J.  Macdonnell,  assisted  by  Rev.  Dr.  Warden,  of  Mon- 
treal. The  fair  bride,  who  was  escorted  by  her  brother,  wore  a 
handsome  gown  of  white  duchesse  satin,  trimmed  with  white 
chiffon.  The  train  was  very  long,  and  was  square  cut.  A  wide 
sailor  collar,  edged  with  a  full  ruffle  of  chiffon,  was  a  novel  fea- 
ture of  the  dress.  The  maid  of  honor  was  Miss  Nellie  Par- 
sons, and  the  bridesmaids  were  Miss  T.  Slessor  and  Miss  Miller, 
the  bride's  cousin.  They  wore  pretty  gowns  of  white  dotted 
muslin,  trimmed  with  pink  ribbons  and  lace,  and  Miss  Parsons' 
gown  was  trimmed  with  bands  of  white  satin  ribbon,  covered 
with  valenciennes  insertion.  Their  hats  were  of  spotted  net, 
and  in  them  were  pinned  clusters  of  natural  pink  roses  taken 
from  their  bouquets.  The  best  man  was  Mr.  Hill,  of  Montreal, 
and  the  ushers,  Messrs.  W.  Burritt  and  W.  Warden.  An  im- 
mense throng  of  people  witnessed  the  wedding,  and  the  recep- 
tion at  the  residence  of  the  bride's  mother,  in  Bellevue  Place, 
afterwards  was  largely  attended.  There  were  many  beautifu 
and  costly  presents.  Mr.  W.  P.  Slessor,  whose  connection  with 
James  Johnson  &  Co.  has  brought  him  much  into  association 
with  the  trade,  is  highly  popular  and  esteemed. 


NEXT    SEASONS    KID    GLOVES. 

The  manager  of  the  Canadian  agency  of  Emil  Pewny  &r  Co., 
Richard  Patton,  left  a  few  days  ago  for  Grenoble,  France,  the 
headquarters  of  the  house,  to  look  after  novelties  for  the  follow- 
ing Spring  season,  and  see  that  all  important  points  are  carried 
out  in  Fall  shipments.  He  will  study  the  interests  of  the  trade 
for  customers,  and  return  in  time  to  get  shipments  ready. 
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WE  WANT 


YOUR 


FALL  ORDER 


'ALASKA"'  Brand  Down  Quilts  are  the  Quilts  that  sell. 
'  ALASKA  "  Brand  Down  Cushions  are  all  the  go. 


THIS  IS  ONE  OF  THEM. 
IT  CARRIES  OUR  TAG  AND  OUR  GUARANTEE. 

WE   ABE    REPRESENTED  : 

Toronto  and  the  West-by  Messrs.  Perry  &  Co.,  34  Yonge  Street,  Toronto. 
The  Ottawa  Valley— by  James  W.  Woods,  Esq.,  75  Queen  Street,  Ottawa. 
Manitoba,  N.W.T.,  and  British  Columbia— by  Mr.  J.  M.  Macdonald,  P.O.  Box  709,  Winnipeg. 


The  "ALASKA"  Feather  and  Down  Co.,  Ltd. 


Head  Office  and  Factory,  MONTREAL 


The  following 
Houses  are  using  it, 
and  are  prepared  to 
quote  prices  on  lines 
made  up  in  this  way : 

MONTREAL 

H.  SHOREY  &  CO. 
E.  A.  SMALL  &  CO. 
DOULL  &  GIBSON 
McKENNA, THOMSON 

&C0. 
JOHN  MARTIN,  SONS 

&  CO. 


w 


TORONTO 

W.  R.  JOHNSON  &  CO. 

LAILEY,  WATSON 
&  CO. 

E.  BOISSEAU  &  CO. 

CHALCRAFT,  SIMP- 
SON &  CO. 


I 


♦ 

♦ 


HAMILTON 

SANFORD  MFG.  CO. 

Limited 
JOHN  CALDER  &  CO. 


OULD  you  live  in  a 
house  that  the  freez- 
ing winter  winds  blew 
through  .... 


If  a  few  dollars  would  remedy  it  ? 
Would  you  wear  clothing  that  the  wind 
blew  through  if  you  could  get  wind- 
proof  clothing  for  a  few  cents  more  ? 


No, 


YOU  WOULD  NOT 

and  youi  customers  will  not. 


Fibre  Chamois 

^-'  Interlining  will  not 
only  add  to  the  style  and  set  of  any 
garment  in  which  it  is  used,  but  will 
make  it  absolutely  warm  and  windproof. 
Write  your  wholesale  house  to  have 
all  lines  made  up  in  this  way,  and  you 
can  count  on  this  Fall's  business  being 
the  best  you  have  ever  had,  if  you 
make  this  your  drawing  card. 


Notice  to  the  Trade 


Messrs.  R.  B.  HUTCHISON  and  R.  A.  NISBET,  of  the  firm  of  Hutchison,  Dignum  &  Nisbet  (re- 
cently dissolved)  have  associated  with  them  in  partnership  Mr.  A.  R.  Auld  (late  manager  of  the  woolen  department 
in  Messrs.  W.  R.  Brock  &  Co.'s),  and  will  occupy  the  new  premises,  No.  34  Wellington  street  west. 


u 


We  expect  to  be  ready  for  business  with  an  entirely  new  stock  of 

IMPORTED  AND  CANADIAN  WOOLENS 

AND    TAILORS*  TRIMMINGS 

Early  in  August.     Pending  the   arrival  of  our  Imported  Stock  we  have  bought,  and  hope  to  be  able  to  offer  to  the 
trade  in  the  course  of  a  week  or  ten  days,  a  lot  of  Canadian  Tweeds  at  job  prices 

Meantime  we  can   be  found  at  the  office  of  the  above  mentioned  warehouse,   where  we  will  be  pleased 
to  receive  any  of  our  friends,  or  receive  communications  from  them.  Jk 

Hutchison,  Nisbet  &  Auld,  $ 


NO.  34  WELLINGTON    ST.  WEST,  TORONTO. 
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FOREIGN     MARKETS. 

REPORTS  from  Dundee  show  that   the  recent   rise  in  jute 
goods  is  being  well  maintained.      Jute  yarns  are  firm   and 
Hessians  are  firmer. 

Linens  are  in  only  fair  request,  and  the  much-looked-for 
improvement  is  not  yet  apparent.  Linen  yarn  is  firm,  but  the 
movement  is  small.     The  flax  trade  is  quiet. 

NOTTINGHAM    LACES. 

The  Textile  Mercury  says  of  the  Nottingham  lace  trade  that 
it  is  without  improvement. 

"  In  the  plain  net  branch  the  present  state  of  business  com- 
pares unfavorably  with  what  it  was  earlier  in  the  year.  Fewer 
bobbin  nets  are  being  exported  for  embroidery  purposes,  and 
there  is  not  much  doing  in  mosquito  and  corset  nets.  Stiff 
Paris  and  Paisley  nets  are  also  dull  of  sale,  and  the  demand  for 
Mechlin,  Brussels  and  zephyr  tulles  is  quiet.  Silk  tulles  are 
slow,  but  a  steady  business  is  being  done  in  veilings  and  hair 
nets.  The  demand  for  silk  fancy  laces  remains  dull.  No 
change  is  apparent  in  the  cotton  millinery  lace  department. 
Moderate  orders  are  on  hand  for  the  more  fashionable  goods, 
but  in  no  case  is  there  any  real  animation,  and  it  is  only  in 
exceptional  cases  that  machinery  is  profitably  employed.  The 
lace  curtain  trade  is  quiet,  the  supply  of  goods  being  fully  equal 
to  the  demand,  and  neither  makers  nor  finishers  are  fully  em- 
ployed. The  hosiery  trade  is  in  a  better  condition  than  the 
lace  industry." 

THE    LINEN    TRADE. 

The  Irish  Textile  Journal  says  :  "  Comparing  the  linen  in- 
dustry with  the  other  leading  exporting  industries  of  Great 
Britain  shows  that  it  occupied  a  fairly  good  position  in  1894  in 
showing  a  decrease  of  5.6  per  cent.,  for,  although  cotton  manu- 
factures improved  by  4.7  per  cent.,  jute  manufactures  fell  off 
12.4  per  cent.,  woolen  and  worsted  manufactures  14.4  per  cent., 
and  silk  manufactures  10.3  per  cent." 

The  Irish  Flax  Supply  Association  estimates  that  this  year 
there  are  101,081  acres  of  flax  in  Ulster,  as  compared  with  67,- 
478  acres  last  year,  or  an  increase  of  49.7  per  cent. 

THE    COTTON    MARKET. 

To  give  an  idea  how  the  raw  cotton  market  is  viewed  in 
England,  we  quote  the  Manchester  correspondent  of  The 
Drapers'  Record.     Writing  on  June  5th,  he  says  : 

"  Business  is  practically  at  a  standstill.  The  Liverpool 
holidays  are  this  year  longer  than  usual,  there  being  only  two 
days  for  business  between  May  31  and  June  10.  The  cotton 
market  is  strong  but  not  active,  still  there  is  a  very  general 
opinion  that  the  raw  material  will  yet  advance,  and  a  most  de- 
termined effort  to  put  up  prices  will  probably  be  made  when 
business  is  resumed. 

"  It  is  now  thought  that  nine  and  three-quarter  millions  will 
be  about  the  size  of  the  last  crop  instead  of  ten  and  a  quarter 
millions,  Neill's  estimate,  and  the  new  crop  conditions  are 
said  to  be  unfavorable,  so  there  is  a  prospect  of  4^d.  in  the 
near  future  for  American  cotton.  Egyptian  cotton  has  receded 
about  }{d.  per  lb.,  and  is  in  very  slow  demand." 

EXTENDED  USE  OF  BUTTONS. 

Buttons  being  now  so  extensively  used,  says  the  Paris  cor- 
respondent of  The  Economist,  it  is  not  surprising  to  find  them 
applied  to  collets.  Some  of  the  new  cloth  capes  are  fastened 
down  the  front  with  olive-shaped  buttons   in   horn,  of  the  same 


tint  as  the  cloth.  This  new  form  of  button  will  probably  be 
much  used  next  season  for  all  kinds  of  outer  garments.  It  is 
about  i}4  inches  long  and  not  much  thicker  in  the  middle  than 
at  the  extremities.  It  is  made  of  a  smaller  size  for  trimming 
dresses. 

This  is  only  one  form  of  an  infinite  variety  of  buttons, 
large  and  small  ;  there  is  a  perfect  rage  for  them.  Button 
manufacturers  are  looking  forward  to  a  splendid  winter  season, 
for  if  they  may  be  introduced  with  some  effect  into  summer  and 
autumn  toilettes  they  are  still  better  adapted  to  winter  cos- 
tumes. 

Fashion  is  eclectic  in  respect  to  them,  favoring  them  equally, 
whether  they  are  made  of  horn,  bone,  mother-of-pearl,  gilt  metal, 
Rhine  pebbles,  ivory,  imitation  gems,  cut  steel,  jet,  painted 
enamel  or  porcelain.  Some  are  no  bigger  than  peas,  others 
are  the  size  of  a  silver  dollar. 

Rhine  pebbles  and  cut  glass,  mounted  in  gilt  metal,  are  the 
favorites  among  the  former  (with  those  who  cannot  afford  dia- 
monds) to  trim  the  front  folds  of  blouse  waists  and  shirts  ;  but 
large  buttons  are  also  used  for  the  same  purpose,  principally 
those  in  cut  steel.  Some  of  the  latest  novelties  are  in  painted 
china,  in  imitation  of  old  Dresden  ware ;  others  are  miniatures, 
painted  on  ivory  or  metal. 

Many  of  the  new  dresses  absolutely  bristle  with  buttons. 
More  often  than  not  they  are  merely  used  as  a  decoration,  and 
they  will  crop  up  in  the  most  unlikely  places,  though  frequently 
they  have  the  appearance  of  fastening  something  down,  as  a 
fold  or  a  band,  the  cuff  of  a  sleeve,  the  lapel  of  a  bodice,  the 
extremity  of  a  belt  (they  have  begun  to  oust  buckles  from  the 
field)  or  the  folds  of  a  skirt. 

It  is  impossible  to  insist  too  strongly  on  the  button  ques- 
tion, which  bids  fair  to  be  even  more  important  in  the  future 
than  it  is  in  the  present. 

CREPONS     FOR    SPRING. 

The  Berlin  correspondent  of  The  Economist  writes  :  "Some 
very  elegant  novelties  in  dress  fabrics  have  been  shown.  Crepon 
stripes  half  an  inch  wide,  flanked  by  narrow  and  wide  stripes  of 
silk,  are  shown  in  the  most  varied  combinations  of  colors. 

"  Sapphire  blue  crepon  stripes  are  bordered  by  orange,  helio- 
trope and  sea-green  silk  stripes. 

"  Crepons  with  small  and  large  check  patterns  are  also  very 
tasteful.  The  checks  are  formed  by  the  peculiar,  raised  crepon 
effect,  and  the  single  squares  are  bordered  by  fine  silk  stripes  in 
the  most  varied  colors.  Crepe  checks  look  well,  however,  even 
without  these  silk  stripes. 

"  New  crepons  are  seen  with  deep  embossed  patterns  of 
flowers  and  blossoms.  Crepons  with  pressed  patterns  of  lilies, 
roses,  etc.,  are  seen. 

<;  Crepons  with  large  rings  formed  by  silk  threads  are  also 
new.  A  tobacco-colored  crepon  shows  these  rings  in  light-blue 
silk. 

"  Other  novelties  are  crepons  with  covering  of  lace-like  pat- 
terns formed  with  fine  silk  threads.   A  heliotrope-colored  crepon 

BUSINESS   CHANCE. 


o 


.AUDWELL'S  FANCY  DRY  GOODS  STORE  TO 
rent,  Brantford.  Splendid  chance  for  Millinery,  Fancy 
Goods,  Stationery,  or  Boots  and  Shoes.  Two  iron  doors  through 
side  wall  to  Caudwell's  dry  goods  business,  which  would  bring 
over  an  average  of  300  each  day  and  1,000  customers  on 
Saturday.     Geo.  Caudwell,  Brantford. 
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SON  &  CO... 


WOOLLENS 


AND 


Tailors'  Trimmings 


442  and  444 

St.  James  Street, 


Montreal 


ALSO 


so  bav  stkekt  JOHN  FISHER  &  SONS 

Toronto 

Huddersfleld,  Eng. 

London,  Eng. 

101-103  ST.  PETER  ST. 

Glasgow,  Scotland 

Belfast,  Ireland 


Quebec 


JAMMET 


FRENCH 
KID  GLOVES 

GUARANTEED. 

Equal,  if  not  superior,  to  anything  in  this  market. 

♦  ♦ 

PERFECT   FITTING 

FRESH    STOCK 

EARLY    DELIVERY 

♦  ♦  ♦ 

Write  for  Sample 

"La  Chartreuse":  i-* **>* 

gusseted,  of  which  a  full  range  Colors  and  Blacks  in  stock. 

♦  ♦ 

A  limited  quantity  of  leading  lines,  if  ordered  now, 
delivered  early  September. 


FlTZGfBBON,  SGHAFHEITLIN  &  Go. 


MONTREAL 


Successors  to 

Thouret,  Fitzgibbon  &  Co. 


The  following  X 
houses  are  using  it,  X 
and  are  prepared  to  ♦ 
quote  prices  on  £ 
lines  wade  up  in  T 
this  way  :  ♦ 

MONTREAL      t 

H.  SHOREY  &  CO.  T 
E.  A.  SMALL  &  CO.  X 
DOULL  &  GIBSON        f 

McKENNA, THOMSON  % 
&  CO.  ♦ 

JOHN  MARTIN,  SONS  ♦ 
&C0.  ♦ 

i 

♦ 

TORONTO.        X 

W.  R.  JOHNSON  &  CO.  ♦ 


WATSON    X 


LAILEY, 

&C0. 

E.  BOISSEAU  &  CO.      ♦ 
CHALCRAFT,  SIMP-    ♦ 

SON  &  CO. 


HAMILTON.       X 

SANFORD    MANUF'G  X 

CO.,  LTD.  I 

JOHN  CALDER  &  CO.  1 


Fibre  Chamois 

Is  going  to  be  advertised 

THIS  FALL  AND  WINTER 

in  nearly  every  daily  and  weekly 
paper    in    the    Dominion,   as    a 

Windproof  Interlining  for 
Men's  and  Women's  Cloth- 
ing, and  your  customers  are  go- 
ing to  insist  on  having  it. 

If  your  order  is  placed,  you 
should  write  your  house  at  once 
to  make  up  all  lines  in  this  way 
before  it  is  too  late.  The  cost 
will  be  a  trifle. 

The  man  in  your  town  who 
makes  clothing  interlined  with 
Fibre  Chamois  the  leading  fea- 
ture this  Fall,  is  bound  to  do  the 
bulk  of  the  trade. 


*T  LET "  THE  OTHER  FELLOW  '*  00  /T 


v 


WHY? 


There  is  a  reason  for  every  success.  It  either 
fills  a  long-felt  want,  corrects  a  mistake,  or  is  an 
improvement  on  the  then-considered  best. 

In  Dress  Stays  two  faults  have  long  been 
apparent.  They  would  either  bend  out  of  shape 
or  cut  through  the  dress. 

BRUSH'S  PEERLESS  DOUBLE  DRESS 
STAY  is  a  success  because  it  overcomes  both 
these  faults.  Made  of  double  steels,  one  placed 
above  the  other,  with  the  ends  so  secured  as  to 
make  it  impossible  for  them  to  cut  through  the 
dress,  it  is  more  pliable  than  any  other  Dress 
Stay,  and  cannot  bend  out  of  shape.  Neither  will 
it  melt  apart  from  the  heat  of  the  body. 

Made  in  Black,  White,  Drab.  Blue,  Pink  and 
Old  Gold.  Sizes,  6  to  10  in.  Put  up  in  half-gross 
boxes  or  in  sets  of  9  steels. 


Manufactured  only  by 


BRUSH  &   CO., 


TORONTO 
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carries   a  green  lace    pattern  ;  on    a    red  crepon  is  a  black  lace 
pattern. 

"The  above-mentioned  novelties  in  crepons  will  receive 
attention  for  next  Spring.  Crepons  have  not  said  their  last 
word,  and  they  have  yet  to  enter  into  popular  consumption,  and 
original  novelties  in  these  will  be  worn  next  Summer." 

RIBBONS     FOR    FALL. 

The  tendency  in  the  styles  of  ribbons  for  Fall  is  such  as  to 
show  a  preference  for  those  styles  that  are  the  nearest  to  plain 
goods. 

Jacquard  effects  are  almost  entirely  absent.  The  widths 
favored  vary  between  36  and  48  lines,  and  in  heavier  goods  they 
reach  even  up  to  64  lines. 

Colored  epingle  in  the  different  variations  is  taken  up  as  a 
novelty  ;  in  plain,  in  changeable,  with  satin  border;  also  epingle 
with  satin  stripes  or  satin  with  stripes  of  epingle. 

Changeables  in  medium  and  heavy  qualities,  in  taffeta  and 
satin,  in  wintry  shades,  plain  and  with  edge,  are  out  in  good 
number. 

Satin  double  face,  two  colors,  is  seen  in  very  large  assort- 
ment for  millinery  and  for  dress  trimming  purposes. 

Plain,  heavy  satin  ribbons  with  narrow  and  wide  edge  of 
velvet.  Fine  striped  and  plain  ribbons  in  medium  qualities  in 
black  and  colored  ground  have  colored  edge. 

The  collections  also  include  assortments  of  loose  edge  as 
well  as  fast  edge  ribbons  in  cheaper  goods. 

In  plain  ribbons  colored  faille  retains  a  leading  position, 
although  there  is  also  a  heavy  consumption  of  double-faced 
satin.  Colored  moire  is  now  in  better  demand,  but  is  ob- 
tainable for  ready  delivery  only  in  the  lighter  shades,  while 
dress  colors  in  these  are  scarce. 

Light  faille  is  in  good  demand  in  black. 

Tobacco,  light  brown,  beige,  marine,  in  all  their  gradations, 
are  considered  good  colors. 

Advices  from  Paris  indicate  that  bleuet  in  its  general  grada- 
tions is  a  favorite  there. 


A.  B.  MITCHELL'S 


FALL    WOOLENS. 


For  three  weeks  the  sorting  trade  in  woolens  has  been  extra 
good.  At  the  same  time  the  orders  for  Fall  woolens  have  come 
to  be  more  satisfactory. 

For  overcoats,  beavers  and  meltons  still  have  the  call. 
There  is  a  sprinkling  of  fancy  naps  and  heavy  serges  in  the 
orders.  At,  least,  this  is  the  experience  of  John  Macdonald  & 
Co. 

In  suitings  they  find  the  taste  still  running  to  quiet  mixtures, 
and  plain  neat  stripes  for  trouserings.  They  have  long  ranges 
of  these  classes  of  goods. 

They  show  extensive  lines  in  ladies'  fall  mantlings.  Plain 
beavers  are  good,  while  golf  cloakings  are  selling  moderately 
well. 


MAKING     NEW    LINES. 

Some  new  lines  in  dress  canvasses  and  grass  cloths  are  being 
placed  on  the  market  by  Stevenson,  Blackader  &  Co.,  selling 
agents  for  the  Montreal  Cotton  Co.  These  goods  will  take  the 
place  of  stocks  hitherto  imported. 


Rubbering  Vulcanite  and  Waterproof  Linen 

Collars,  Cuffs,  and  Shirt  Fronts,  white  and  colors,  specially  adapted  for 
Travelers,  Sportsmen,  and  Mechanics.  For  sale  by  all  wholesale  houses.  If 
you  cannot  procure,  write  direct  for  samples  and  prices.  Largest  and  leading 
manufacturer  in  Canada  of  these  goods. 

Office  and  Factory  :     16   Sheppard   St.,  Toronto,  Ont. 


A.  C.  NEFF 


Tel.   1040. 


Chartered  Accountant, 
Auditor,  Assignee,  etc. 

Canada  Life  Bid?.,       TORONTO 


Audits  or  Investigations,     Improved  Systems  of  Books, 

Partnership  Settlements,     Management  of  Estates. 


Miller  Bros.  *  (o.  N|ontreal 


Manufacturers 
for  the  Whole- 
sale Trade  of 
the  following 
Standard  Lines 
of  Pine  Linen 
Paced  Collars 
and  Cuffs 


Hanlan 
uis. 


Pfl I  I  ADQ  Comet,  Opera,  Han 
UULLHnO    76,  Oro  and  Marq 

MOZART   CUFFS 

Angelo  &  Raphael 


Reversible  Linene 
Collars  and  Cuffs. 


Only  the  very 
best  materials 
are  used  in  the 
manufacture  of 
these  Goods 


Montreal  Fringe  and  Tassel  Works 

ESTABLISHED  1883. 

CORDS,     TASSELS,    POMPONS, 

Dress  and  Mantle  Ornaments, 
Hat  and  Cap  Ornaments 


BARREL  BUTTONS 


f    A  large  range — All  sizes 
\         Black  and  Colors 


a  Particular  attention  given  to  special  orders  accompanied 

*™  by  samples. 


moULTOIS  &  CO.  -  Montreal 


World  Wide  Popularity 


The  Delicious  Perfume. 


Crab  Apple  Blossoms 


EXTRA    CONCENTRATED 

Put  up   in    i,   2,   3,   4,  6,   8,  a 

ounce   bottles. 


nd  16 


And  the  Celebrated 

Crown  Lavender  Salts  J 

Annual  sales  exceed  500,000  bottles.  IaAYENDER§ALTS 

Sold  everywhere.  jwTrf^E^urr'iT  i**i  i^h 

THE  CROWN  PERFUMERY  CO.  |E7^||||g| 

177  New  Bond  St.,  London,  Eng.  '■„  ,, 

By  all  principal  dealers   in   perfumery.        Hill     „  I 


"FITS  LIKE  A  GLOVE." 

THOMSON'S 

ENGLISH    MADE, 
GLOVE    Glove-Fitting,    tong  Waisted.   trade  mark. 

At  Popular 
Prices. 


CORSETS 


TWELVE  FIRST  MEDALS. 


The  Perfection  of  Shape,    Finish  and  Durability. 

APPBOVED  by  the  whole  polite  world. 
SALE  OVER  OU1  MILLION  PAIRS  AKNTJALLY. 
A  large  stock  of  these  GOOD  VALUE  Corsets  always  on  hand  at 

JOHN    MACDONALD    &    COS,    TORONTO. 
MAWTTFAOTTJBERS  :  W.  S.  THOMSON  &  CO.,  LIMITED,  LONDON. 

See  that  every  Corset  is  marked  "THOMSON'S  GLOVE  FITTING,"  and  bears 
our  Trade  Mark,  the  Crown.     Xo  others  are  genuine. 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW 


39 


Perrin's  Gloves 


PERRIN  FRERES  &  CIE. 

The   Clove  House  of  (aNa&a 

7  Victoria  Square,  MONTREAL. 

FACTORY :  BRANCHES : 

GRENOBLE,  FRANCE     Paris,  London,  New  York 


Always  on  Hand, 
A 
Fresh  Stock 


The  Best  Shades 

and 
The  Newest  Styles 


P.F.TBADEMAHK. 

WRITE    FOR    SAMPLES 

We  Carry  the  Largest  Stock  in  Canada 

Do   not  place  your   Fall    order   before  you  have  an 
opportunity   of   seeing   our    samples. 


Peter  Schneider's 
Sons  &  Co. 

27  and  29  Victoria  Square 

MONTREAL 


And 


185  and  187  Canal  Street,  NEW  YORK  CITY. 


Upholstery  .„<, 
Drapery  Goods 


IN    ALL    GRADES. 


Men's  and  Ladies' 


Umbrellas 


h 


FACTORY: 

Corner  Yonge  and  Walton  Sts. 


**'&-<&> 


These  four  manufacturers  represented  in  Manitoba  and   British  Columbia  by  George 
A.  Campbell,  P.O.  Box  995,  Winnipeg ;  P.O.  Box  466,  Victoria,  B.C. 
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Reliance  Brand 

Full  fashioned  Ribbed  Hose,  Plain  Hose,  Gents' 
Half-hose  in  Black  and  Colors,  Elastic  Over-hose, 
Ladies'  and  Children's  Mits. 

We  are  offering  some  good  drives  in 

BOYS'    RIBBED    COTTON     HOSE 

To  clean  out  Stock.     Warranted  Stainless. 
Letter  Orders  promptly  attended  to. 


— :  MANUFACTURED  BY  :— 

THE   WILLIAMS,  HURLBURT  CO. 

C0LLIN6W00D,  ....  ONT. 

Been  Making  Homespuns  28  Years 

^-v  -^rp-  -TTl  j^i  "p  "T~^     TWEEDS   AND 
i  _  J     ^        M     t_J     r-T.    I     J       HOMESPUNS 

FOR    SPRING    AND   SUMMER 
HANDSOME       -       COOL       -       DURABLE 
Unfiled   BICYCLE    SUITS 

CLUB  UNIFORMS 


for 


And 


All  genuine   Oxford   bears  our  Trade  Mark;      "  Tape  woven  across  the  ends  of 
every  web." 


Oxford  Mfg.  Co. 


Oxford, 

N.  S. 


THOMAS  MEALEY  &  CO. 


MANUFACTURERS    OF 


Wadded  Carpet  Lining 


MEALEY  STAIR  PAD. 


AND 


STAIR  PADS 

HAMILTON, 

ONT. 


OFFICE  .— 


U  Catharine  St.  North. 


CANADIAN 
OLORED 
OTTON  MILLS  CO. 


CPRIISG 

1895 


Ginghams,  Zephyrs,  Flannelettes,  Dress 
Goods,  Skirtings,  Oxfords,  Cottonades, 
Awnings,  Tickings,  Etc.,  Etc 

:    NOW    READY    : — 


See   Samples  in  Whole       fl.  MORRICE,  SONS  &  CO.  ACENTS 
sale  Houses.  Montreal  and  Toronto 


w 


Head  Office 


ESTERN 


Incorporated 
1851. 


ASSURANCE 
COMPANY. 


FIRE 

AISD 

MARINE 


Capital  -  -  -  $2,000,000.00 
Toronto  Assets,  over  -  2,375,000.00 
Ont.  Annual  Income      2,200,000.00 


GEO.  A.  COX,  President.  J.  J.  KENNY.  Vice-President. 

C.  C.  FOSTER,  Secretary. 


TO  CANADIANS 


Miles  &  Co 

NEW   address  .  .  . 

4  Sackville  St.,  Piccadilly, 
London,  W., 

Late  21  Old  Bond  Street.  ENGLAND. 


SPRING. 


-  1895  - 


SPRING. 


DO  YOU  .... 

Want  to  Lead  ? 

Then  do  not  fail  to  see  our  Samples 

BEFOEE    "5TOTT    IB  U  ¥- 

Matthews,  Towers  &  Co. 


Wholesale  Men's  Furnishings 


MONTREAL. 


E.  J.  DiQNun  &  Co. 

55    ZFIROZLSTT    STBEET    "WEST. 
ANNOUNCEMENT 

To  the  Trade  : 

We  desire  to  make  a  positive  denial  to  certain  rumors  that  have  come  to  our  ears  that  we  were  going 
to  retire  from  the  woolen  business.  We  have  been  identified  with  the  business  before  the  firm  of 
Hutchison,  Dignum  &  Nisbet  was  formed,  and  now,  having  bought  out  our  late  partners,  are  retain- 
ing almost  intact  the  old  staff,  and  our  friends  will  find  us  at  our  old  stand  with  a  full  line  of  Woolens, 
Tailors'  Trimmings,  etc.,  etc. 

We  ask  our  many  friends  and  former  customers   not    to  allow  any  such  rumors    as  referred  to 
above  to  influence  them  to  our  prejudice. 
We  purpose  clearing  out  at  greatly  reduced  prices  the  old  stock,  which  will  be  replaced  with  a  full  assortment 
of  new  goods  in 

Imported  and  Canadian  Woolens  and  Tailors9  Trimmings  ^^^^^ 

And  we  write  our  customers  to  take  advantage  of  the  special  values  we  are  offering  at  present. 

S«-ri&!^ -.  Messrs,  J,  N,  Richardson,  Sons  and  Owden,  Ltd,,  Linen  Manufacturers,  Ireland, 

Whose  goods  have  a  world-wide  reputation  for  sterling  quality  and  value,  and  have  become  so  well  and 
favorably  known  to  the  best  trade  in  this  country. 


E.  J.  DIGNUM  &  CO.,    Toronto. 


"ELYSIAN" 


Nursing 
.  .  Vests 


Patentees  and  Sole  Manufacturers 


S.  Lennard  &  Sons 


"™SiE7«  Dundas,  Ont 

MANUFACTURERS  Established  1878. 

WHOLESALE    TRADE    OIVLY 


S^S^'S^S^S^Si&S^S^S^S^'S^S^ 


I  JOHN  MACDONALD  &  CO. 


TO   THE    TRADE 


Fall  Trade 


Co 


Manufacturers  in  Canada,  Great  Britain,  the  European  Continent,  and  the 
United  States  of  America  are  daily  advising  us  of  advance  in  prices  in  almost 
every  line  of  dry  goods.  Anticipating  these  advances,  and  having  the  capital 
and  capacity,  we  bought  our  stock  for  Fall  Season  before  the  advances  took 
place.  Our  samples  are  now  in  the  hands  of  our  travelers,  and  those  placing 
their  orders  with  us  early  are  assured  of  having  the  same  filled  at  present  prices. 
We  make  this  announcement  to  prevent  any  misunderstanding,  should  the 
prices  have  to  be  advanced  at  a  later  date. 


Assorting  Trade 


At  this   season  of  the  year  our  stocks  for  the  Summer  Assorting  Trade  are . 
being  rapidly  cleared  out.     When  in  the  city,  we  shall  be  pleased  to  see  you 
in   our  warehouses,   so  as   to  give  us  an  opportunity  of  showing  you  some 
special  lines  and  odds  and  ends  that  you  cannot  see  with  our  travelers,  as  the 
quantities  are  too  small  for  them  to  carry  samples  of. 

On  July  2nd   our  travelers  start  out  on  their  respective  routes  with  a 
full  range  of  Fall  samples. 

Orders  solicited.    Filling  letter  orders  a  specialty. 


John  Macdonald  &  Co. 


MANCHESTER    AND    LONDON, 
ENGLAND 


WELLINGTON  AND  FRONT  STS.  EAST, 

TORONTO 
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For  Making  Goods 
Move  .... 


*    * 


The  best  motive  power 
is  a  good  advertise= 
ment. 


THE 

Montreal  Silk  Mills  Co. 


.MONTREAL 


Limited 


It  pays  to  advertise  a 
good  article  like 

Health  Brand 
Underwear 


as  its  popularity  makes  new- 
customers  for  you,  and  if  you 
will    drop  us  a  line,  we  will  send  you  some 
splendid  electros,  which  bring  results. 


MONTREAL  \  TORONTO 


AUGUST,   1895 


Established  1792 


KNOX'S 


Tailors'  Linen  Threads 


ARK 


UNEQUALLED 


FOR- 


Do  you  import  from  EUROPE  ? 

If  you  do  you  ought 
to  know 

PITT  &  SCOTT 

THE    "PIONEER"    SHIPPING   AGENTS 


TOR 


. .  Evenness  and  Strength  . . 

IIS  USE  FOR  THE 
PAST  100  YEARS 

Best  Tailors 
o  Throughout  the  World 


,E«IA 


*> 


KNOX'S 


AND  TAKE 
HO  OTHER 


CHEAP  FREIGHTS 

CHEAP  INSURANCES 

CHEAP  SHIPPING  CHARCES 

And  the  Best  of  Attention, 


We  Do  Everything  to  Please  Our  Clients. 


OFFICES  : 


LONDON 

Chief  : 

23  Cannon  St.,  E.C. 
West  End  : 

25  Regent  St. ,  S.W. 


LIVERPOOL 

7  South  John  St. 


PARIS 

1  Rue  Scribe. 


NEW  YORK 

39  Broadway. 


Wm.  Parks  &  Son,  Ltd. 


ST.  JOHN,  N.B. 


ttS.WICK     COTTO« 


C 


otton  Spinners, 

Bleachers,    Dyers 

and  Manufacturers 


StJohn  cotton  «ll-vS 


Grey  Cottons,  Sheetings,  Drills  and  White  Ducks,  Ging- 
hams, Shirtings,  Tickings,  Denims  and  Cottonades,  in 
Plain  and  Fancy  Mixed  Patterns.  Cotton  Yarns,  Carpet 
Warps,  Ball  Knitting  Cottons,  Hosiery  Yarns,  Beam  Warps, 
for  Woolen  Mills,  and  Yarns  for  Manufacturers'  use. 


AGENTS     .     .     . 

WM.   HEWETT  &  CO.,  30  Colborne  Street,  Toronto. 
DAVID  KAY,  Fraser  Building,   Montreal. 

JOHN   HALLAM,  83  Front  Street  East,  Toronlo,    Special  Agent  for 
Beam  Warps  for   Ontario. 


THE  ONLY  "WATER  TWIST"  YARN    MADE  IN  CANADA 

(NEW  BRUNSWICK  COTTON  MILLS. 


HILLS 


\ST.  JOHN  COTTON  MILLS. 


_ST.  JOHN,  N.B. 
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SON  &  CO. 


•JU  rX*  •*»  •!•  •*»  <■!->  »{"•  «J»  "i»  «i»  <■!»  »i»  <■{-•  «A*  «*»  "J*  oi-*  •X->  »i->  «X->  •J*  »*» 

vj»  v?»  kf*  tX*  **»  *J»  vj»  *$»  »f#  vj»  vT»  vj«  vf-  w}»   vj»  vj»  *T»  »*»  vT»    *Tv  *%•  *J» 


MONTREAL  and 
VANCOUVER,  B.C. 


DEPARTMENTS 


Grey  and  White  Cottons 
Cottonades,  Prints 
Ginghams,  Linings 
Flannelettes,  Haircloths 
Canton  Flannel 
Striped  Tickings,  etc. 


Canadian  Tweeds  and  Friezes  j 
Shirts  and  Drawers  and 
Gents'  Furnishings 
Worsted  Coatings 
Golf  Cloakings 
Mantle  Beavers 
White  and  Colored 
Saxony  Flannels 

Etc.,  Etc. 


Carpets,  Floorcloths 
Cretonnes,  Art  Muslins 
Curtains, 

Chenille  Portieres 
Table  Covers,  etc. 

D 

Linens,  Damasks 
Towellings, Towels,  Quilts 
Canvas,  Blankets,  etc. 

E 

Smallwares,  Laces,  Ribbons 
Muslins,  Hosiery,  Gloves 


H 


Etc.,   Etc. 


Dress  Goods 
Cashmeres,  Silks,  and 
Priestley's  Dress  Fabrics 
And  Cravenettes. 


ial 


PARTICULAR  ATTENTION  PAID  TO 
FILLING  LETTER  ORDERS     .     .     . 
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CALDECOTT,  BURTON  &  SPENCE 

We  were  fortunate  enough  ££S.1£wE 

en  Goods  before  the  recent  advance.     Our  friends  and  customers 

shall  have  the  full  benefit  of  this  fact.  We  will  Show  this  fall  splendid 
ranges  of  all  fashionable  dress  fabrics,  and  draw  buyers'  attention  to  the 
following  lines — sure  sellers  for  fall  trade  : 


Henriettas 
Henrietta  Serges 
Coating  Serges 
French  and  British 
Estamenes  I  Amazons 


Tweeds 

Tartan  Dress  Goods 
Tartan  Velvets 
Tartan  Surahs 
Tartan  Ribbons 


Black  and  Colored 

Silk  Velvets 
32  in.  Velour  du  Nord 
Cape  Velveteens 


Orders  carefully  executed. 


Buyers  cordially  received. 


CALDECOTT,  BURTON  <£  SPENCE 

TORONTO 


W.  R.  BROCK 


&  CO. 


TORONTO  TORONTO 

We  urge  our  customers  to  make  up  their  orders  for  Fall  and  Winter,  and 


Buy  Now 


By    the    first  of    September  all  stocks  will 
be  broken  into  and  any   Repeat  Orders 
must  take  the  chances.      Close  buyers  are  now  placing  orders  for 


Dress  Goods 
Mantlings 
Jacket  Cloths 


Worsteds 
Scotch  Tweeds 
Canadian  Friezes 


Etoffes,  Heavy  Tweeds 
Blankets  and 
Underclothing  .  .  . 


A  great  advance  in  many  lines  of  British,  German  and  Canadian  Goods  has  already  been  advised. 

WE  SAY  AGAIN  "BUY  NOW.'' 


Your  Letter  Orders  nave  prompt  atten- 
tion and  are  carefully  filled. 


W.  R.  BROCK  &  CO. 


™DRY'GOODS'R£VieW 

INTH6  INTERESTS  OF  THGDRY  GOODS,  MILLIN6RY;  CLOTHING  AND  HAT  TRADE 
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ADVANCES     IN     PRICES. 

CONSIDERABLE  evidence  of  the  improvement  in  the 
world's  trade  is  furnished  by  the  numerous  advances  in 
prices  which  have  been  announced  during  the  past  thirty  days. 
These  advances  have  occurred  not  only  in  domestic  but  in 
foreign  goods.  While  some  lines  will  be  affected  at  once, 
many  of  the  advances  will  not  affect  the  retailers  except  on  late 
Fall  and  next  Spring's  orders. 

During  the  last  six  weeks  raw  silk  has  advanced  very  con- 
siderably at  Canton,  Shanghai,  Yokohama  and  European  centres. 
This,  combined  with  a  very  brisk  American  demand  for  silks, 
has  caused  an  advance  in  manufactured  silk  as  well  as  the  raw 
material.  This  advance  in  manufactured  goods  was  announced 
by  leading  firms  about  July  1st,  and  all  orders  placed  since  then 
have  been  placed  with  difficulty  both  as  to  prices,  terms  and 
deliveries. 

As  will  be  seen  elsewhere  by  our  review  of  the  wool  market, 
raw  wool  has  advanced  four  cents  per  lb.  during  the  past 
month.  This  applies  mainly  to  Canadian  fleece,  and  thus  has 
affected  the  price  of  domestic  fingerings,  hosiery,  underwear, 
blankets,  etc.  But  other  wool  stock  used  by  both  foreign  and 
domestic  manufacturers  is  much  higher,  and  for  new  goods 
higher  prices  are  being  asked.  This  applies  to  cashmere  hosiery, 
fine  dress  goods,  and  all  the  way  down  to  cheap  tweeds  and 
cheaper  flannels. 

Cotton  goods  are  firm.  A  few  advances  are  noted,  but 
nothing  very  startling  has  been   developed  in  domestic  goods. 


Cotton  thread  is  very  likely  to  rise  soon,  and  all  lines  of  cottons 
are  splendid  property  at  present  prices. 

It  can  thus  be  seen  that  the  raw  material  market  has  shown 
an  average  advance  of  about  15  per  cent,  during  the  past  four 
months.  Manufacturers  are  slow  to  follow  this  upward  move- 
ment, as  they  usually  wait  until  their  stock  of  raw  material 
is  exhausted.  Jobbers  follow  the  same  principle  wherever  there 
is  as  close  competition  as  there  is  in  this  market.  Hence,  the 
retailer  never  really  feels  the  rise  until  almost  a  season  later. 
There  are  exceptions  to  this  rule  however. 

Nevertheless,  the  retailer  must  keep  himself  in  close  touch 
with  the  market.  A  difference  of  5  or  10  per  cent,  in  the  price 
paid  for  goods  makes  a  big  difference  in  the  year's  profits.  Just 
now  there  is  a  rising  market  in  all  lines  of  dry  goods,  and  the 
retailer  who  buys  freely  of  goods  not  likely  to  go  out  of  fashion 
is  sure  of  having  a  moderate  stock  when  the  rise  does  strike  him. 
At  such  periods  as  this  the  retailer  and  the  jobber  must  both  have 
courage,  although  plunging  is  a   practice  to  be  strictly  avoided. 


BOOK     DEBTS    ARE    A     NUISANCE. 

A  CERTAIN  Ontario  dealer's  stock  was  sold  the  other  day 
and  also  $1,700  worth  of  book  debts.  The  latter  brought 
23  cents  on  the  dollar.     Are  yours  worth  more  ? 

Another  failure,  at  River  Au  Sable,  showed  assets  of  $14,000 
and  liabilities  of  $7,000.  You  would  wonder  why  the  merchant 
failed,  having  such  a  surplus.  The  secret  was  that  the  greater 
part  of  the  $14,000  was  book  debts  and  could  not  be  collected 
fast  enough. 

Similar  instances  to  these  two  could  be  collected  every 
month,  and  yet  merchants  go  on  giving  credit  to  responsible  and 
irresponsible  parties  alike.  They  are  courting  disaster;  setting  a 
trap  for  their  own  feet. 

The  giving  of  credit  by  retailers  has  been  proved  to  be  un- 
necessary. Hundreds  of  retailers  throughout  Canada  have 
plunged  into  what  seemed  the  icy  waters  of  River  "Cash  Only," 
and  to  their  own  and  their  competitors'  surprise  have  found  the 
waters  tepid  and  pleasant.  Thousands  of  merchants  stand 
shivering  on  the  bank,  afraid  to  make  the  plunge. 

The  credit  system  is  pernicious.  It  causes  the  hair  of  the 
merchant  to  become  gray  with  worry  and  his  temper  to  become 
cross-grained  and  brittle.  It  renders  his  business  existence  un- 
stable and  thus  does  an  injustice  to  himself,  his  family  and  his 
creditors. 

Book  debts  are  a  nuisance. 
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PRICE    OF    WOOL    GOES    UP. 

WHEN  the  domestic  buying  of  wool  opened  up  in  May, 
we  counselled  careful  buying.  Those  who  followed  that 
advice  and  paid  growers  from  18  to  21c.  have  made  money. 
Canadian  fleece  is  now  worth  21  to  23c,  as  against  20  to 
22c.  in  the  middle  of  June,  and  19  to  21c.  in  the  middle  of 
May. 

Strange  to  say,  pulled  wools  have  not  followed  the  fleece 
market,  and  supers  are  quoted  at  20  to  21  ^c,  and  extras,  23 
to  25c.  The  latter  have  advanced  about  a  cent  recently,  but 
the  former  remain  almost  stationery. 

The  Boston  market  has  had  a  great  boom  during  the  four 
weeks  ending  July  19th,  and  on  the  20th  The  Commercial 
Bulletin  said  :  "  The  boom  is  checked,  for  the  present  at  least." 
It  began  by  western  growers  holding  for  high  prices,  by  an  in- 
crease of  5  per  cent,  at  the  opening  of  the  London  July  wool 
sales  and  by  an  increased  demand  from  manufacturers.  During 
that  four  weeks  of  boom,  Boston  sold  38,000,000  lbs.  of  wool, 
breaking  all  previous  records  for  quantify.  It  was  an  enormous 
sale,  and  the  advance  from  the  lowest  point  was  over  20  per 
cent.  One  house  sold  a  million  pounds  of  Australian  wool  in 
a  week. 

On  June  18th,  Canadian  washed  combings  and  delaine  were 
quoted  in  the  Philadelphia  market  at  21^  to  22c,  and  on  July 
19th,  at  25  to  26c,  a  rise  of  4c.  per  lb.,  or  18  per  cent.  Can- 
adian holders  are  thus  making  money  by  selling  in  the  United 
States,  and  quite  a  lot  of  wool  is  crossing  the  line.  As  was 
pointed  out  last  month,  this  could  not  be  done  during  the  early 
part  of  June.  Bright  lustre  wools  are  much  in  demand  for 
domestic  dress  goods  production. 

But  the  limit  of  prices  is  reached,  and  it  is  doubtful  if  the 
market  will  go  higher,  though  it  is  certain  to  remain  firm.  The 
New  York  Journal  of  Commerce  gives  this  morning  : 

''If  all  the  world's  markets  for  wool  follow  our  own  it  may 
safely  be  assumed  that  the  gains  thus  far  established  will  not 
only  have  support,  but  make  still  further  progress,  but  this 
country  under  the  present  conditions  is  known  to  be  the  hope 
of  foreign  holders,  and  conservative  operators  here  fear  that  the 
line  of  value  is  being  so  rapidly  inflated  that  reaction  of  un- 
pleasant character  must  come  to  speculators  and  dealers  who 
voluntarily  contribute  to  the  flurry,  and  to  manufacturers  who 
through  force  of  necessity  are  compelled  to  assist." 

The  foreign  markets  are  also  very  strong,  as  the  following 
reports  will  show  : 

A  Manchester  despatch  says  :  If  the  present  prices  of 
wool  are  maintained,  it  is  anticipated  that  there  will  soon  be  an 
upward  move  in  the  price  of  Rochdale  flannel  ;  but  at  the  pre- 
sent moment  there  is  little  change  in  this  respect. 

A  Leeds  correspondent  of  The  Drapery  World,  of  July  13th, 
says  :  "  The  chief  commercial  feature  of  the  week  has  been  the 
firm  increase  that  has  taken  place  in  the  price  of  wools,  in  best 
English  lustre  sorts.  The  rise  has  been  very  pronounced,  re- 
presenting from  3%d.  to  .id.  per  lb.  This  advance  has  had 
the  effect  of  greatly  steadying  the  general  woolen  market,  and 
increasing  the  confidence  of  the  wavering  buyer.  Since  the 
wool  sales  commenced,  a  much  greater  freedom  has  been  dis- 
played in  the  placing  of  orders  and  in  the  confirmation  of 
repeats." 

The  Bradford  report  of  the  same  date  is  as  follows  :  "  The 
wool  market  in  Bradford  is  at  present  very  strong,  and  the  hard- 
ening rates  at  the  London  Colonial  wool  sales  are  causing  both 


merinos  and  cross-bred  wools  to  creep  fractionally  upwards  day 
by  day,  until  now  prices  all  round  may  be  quoted  at  10  per 
cent,  above  those  ruling  here  six  weeks  ago.  English  wool  is 
coming  in  from  the  country  quite  as  freely  as  might  be  expect- 
ed, but  farmers  whose  clips  contain  even  a  small  percentage  of 
lustre  wools  are  taking  advantage  of  the  rush  on  to  bright  wools 
to  make  these  assist  the  sale  of  the  less  fashionable  and  duller 
kinds  of  wool.  Pure  lustre  wools  are  now  fully  50  per  cent,  up 
from  bottom  prices,  and  the  continued  demand  for  yarns  made 
from  them  both  for  the  home  and  Continental  markets  makes 
a  still  further  rise  quite  probable." 

The  London  Drapers'  Record  states  its  opinion  by  saying  : 
"  The  price  of  wool  has  gone  up,  and  we  are  glad  to  note  that 
it  is  keeping  up.  This  is  clear  evidence  that  the  woolen  trade 
is  active ;  and  probably  it  may  also  be  regarded  as  an  evidence 
that  trade  generally  is  improving.  The  rise  in  wool  will  cer- 
tainly have  a  most  beneficial  effect  in  the  Australian  colonies 
and  Argentina.  So  far  as  the  first-named  are  concerned,  the 
help  thus  given  comes  none  too  soon.  The  low  prices  that  have 
ruled  for  so  long  a  period  have  hit  them  hard,  and  the  long- 
continued  drought  has  added  to  their  difficulties.  Further- 
more, the  policy  of  the  reconstructed  banks,  which  even  the 
moderate  Statist  declares  to  be  unwise,  has  also  handicapped 
the  Australian  colonists.  But  the  rise  in  the  price  of  wool, 
should  it  be  maintained,  which  there  is  every  reason  to  hope  it 
will,  will  put  a  good  deal  of  money  into  the  squatters'  pockets, 
and  at  the  same  time  materially  hasten  the  return  of  general 
prosperity  to  the  colonies." 


RAW    COTTON     MARKET. 

During  the  last  few  days  in  June  the  New  York  raw  cotton 
market  was  easy  and  prices  declined  from  7  3-16  to  7c.  This 
decline  proved  to  be  only  a  temporary  one,  and  by  July  3rd  the 
market  had  toned  up  and  quotations  were  fro  11  7  3-16  to  7  7-1 6c. 
By  July  12  a  decline  to  7  116c.  was  noted,  and  now  the  ruling 
price  is  again   7c. 

The  following  table  shows  this  : 

June  28 7  to  7*4       cents 

July  3 7  3-16  to  7  7-16     " 

July   12 7  1-16  to  7  5-16     " 

July  24 7  to  7X 

The  fluctuations  are  due  mostly  to  contradictory  crop  re- 
ports and  to  speculative  influences. 


OUR    WOOLEN     MANUFACTURERS. 

"  Invertebrates." 

This  is  the  term  The  Canadian  Journal  of  Fabrics  applies 
to  our  woolen  manufacturers.  We  have  several  times  said 
strong  things  about  them  ourselves.  We  withdraw  all  previous 
expressions  and  yield  up  the  palm  to  our  competitor. 

It  seems  a  waste  of  time  to  tell  these  woolen  workers  exactly 
what  you  think  of  them,  because,  as  a  rule,  they  are  either  too 
penurious  or  too  backwoodsy  to  take  a  trade  paper.  Even  if  we 
sent  them  a  free  copy,  they  wouldn't  read  it. 

We  like  the  Canadian  woolen  manufacturers  because  we 
ourselves  are  Canadians,  but  we  despise  the  way  they  do  busi- 
ness in  most  cases.     They   are    slow,    dead  slow.     If  we  could 
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devise  any  method  whereby  they  would  be  led  to  a  proper  sense 
of  their  own  position  and  their  own  importance,  we  would  be 
glad. 

Their  utter  inability  to  size  up  a  market  is  seen  in  their 
actions  during  the  past  four  months.  With  the  raw  wool  market 
advancing,  they  have  been  cutting  prices.  The  wholesale  buy- 
ers "pulled  their  legs,"  "twisted  their  noses,"  and  did  several 
other  funny  little  things  with  them.  Now  the  manufacturers 
are  loaded  up  with  orders,  and  repeats  are  being  sent  in  at  a 
rapid  rate,  but  they  must  pay  several  cents  per  lb.  more  for  their 
raw  material  than  they   figured  upon. 

And  now  the  manufacturer  weeps. 

What  might  have  been  ! 

And  yet  some  of  the  buyers  overreached  themselves  this 
year.  They  juggled  and  haggled,  and  finally  placed  contracts 
at  low  prices,  but  deliveries  promise  to  be  slow  and  irregular. 
One  buyer  got  badly  nipped.  He  had  got  the  price  for  some 
fall  goods  down  so  low  that  the  manufacturer  failed,  rather  than 
make  them  from  wool  at  its  present  price.  This  instance  may 
be  duplicated  several  times  before  the  season  is  over. 

Domestic  woolen  manufacturers  are  not  making  money  and 
it  is  their  own  fault.  They  allow  the  wholesale  buyer  to  play 
them  off,  one  against  the  other.  He  uses  one  to  beat  down  the 
price  of  the  other.  And  yet  there  are  enough  orders  to  go 
around  if  they  would  wait  for  them  to  be  placed.  The  buyers 
bear  the  market,  and  the  manufacturers  seem  to  forget  that  they 
might  play  the  same  game. 

We  propose  a  remedy.  Let  there  be  a  Woolen  Manufac- 
turers' Association,  to  educate  the  trade  and  introduce  an  esprit 
de  corps  that  would  help  maintain  paying  prices. 


SHORT    WEIGHTS    AND     MEASURES. 

A  complaint  noted  in  the  last  issue  of  The  Review  that  in 
Quebec  some  concerns  sold  yarns  with  as  small  a  number  as  8 
and  10  ounces  to  the  pound  does  not  seem  to  be  an  isolated 
instance  of  a  "short  standard."  "There  are  a  number  of  lines 
in  which  the  pound,  or  the  yard,  or  the  fixed  quantity,  whatever 
it  be,  is  short,"  said  a  business  man  last  week.  "The  whole- 
saler does  not  conceal  at  all  in  these  cases  that  the  standard  has 
become  a  mere  figure  of  speech.  He  simply  assures  the  retailer 
that  the  lengths  or  the  weights  will  be  found  the  same  as 
handled  by  others,  and  that  the  practice  has  been  encouraged 
by  extreme  competition  and  the  low  prices  at  which  the  things 
have  to  be  sold.  This  is  the  actual  fact.  No  manufacturer 
gains  anything  by  making  the  full  length  or  full  weight,  and,  in 
consequence,  charging. a  fraction  more.  He  must  meet  a  com- 
peting price  or  lose  sales.  The  wholesaler,  in  turn,  must 
handle  the  goods  as  he  gets  them,  and  in  some  lines  the  re- 
tailer is  allowed  a  recompense  when  the  goods  are  found  want- 
ing by  actual  measurement.  It  is  not  satisfactory,  but  excessive 
competition  is  the  cause." 


DENIED     IN     ENGLAND. 

An  English  paper  has  taken  the  trouble  to  deny  the  state- 
ment made  recently  by  the  manager  of  the  Merchants'  Bank 
that  Insolvency  laws  "operate  as  an  encouragement  to  insolv- 
ency." 

The  Drapery  World  denies  this  and  remarks:  "Our  In- 
solvency law  has  not  the  effect  of  promoting  or  encouraging  in- 
solvency; that  it  has  the  reverse  effect  to  a  very  striking  degree 


would  probably  be  admitted  by  every  debtor  who  has  had  the 
misfortune  to  come  under  the  jurisdiction  of  the  Bankruptcy 
Court.  If  the  idea  of  Insolvency  law  is  simply  that  it  is  a  pro- 
cess whereby  a  trader  can  discharge  his  debts  with  fifty  cents  on 
the  dollar,  then  we  understand  the  objection  to  it.  It  is  readily 
conceivable  that  such  a  law  would  constitute  a  means  of  relief 
to  debtors,  and  an  encouragement  to  insolvency.  But,  though 
it  is  obviously  necessary  to  have  some  provision  for  discharge, 
it  can  be,  as  is  the  case  in  our  Bankruptcy  Act,  hedged  round 
with  such  requirements  and  conditions  as  render  the  lot  of  the 
dishonest  bankrupt  anything  but  pleasant.  Long  experience 
has  shown  us  in  this  country  that  good  solid  bankruptcy  laws 
are  a  protection  to  the  creditor,  a  terror  to  the  debtor,  and  a 
real  necessity  to  the  whole  community.  If  some  of  the  leaders 
of  opinion  on  the  other  side  understood  this  better,  Canada 
might  have  had  proper  insolvency  legislation  long  ago." 


TO     REMEDY    A    CUSTOMS     EVIL. 

The  Premier  stated  in  the  Senate  one  day  last  week  that  he 
proposed  between  then  and  the  next  session  of  Parliament  to 
consider  an  amendment  to  the  Customs  law  whereby  the  Board 
of  Appraisers  and  the  Governmental  head  of  the  Department  of 
Customs  would  be  relieved  of  the  duty  of  deciding  cases  of 
dispute  in  reference  to  questions  of  seizure  and  infractions  of 
the  Customs  law. 

It  is  well,  says  The  Canadian  Grocer.  The  present  sys- 
tem of  settling  difficulties  between  importers  and  the  Customs 
Department  is  obviously  contrary  to  the  spirit  of  British  fair 
play.  It  is  a  relic  of  medievalism.  In  it  we  see  exemplified 
the  prosecutor  adjudicating  upon  his  own  prior  decisions. 

Obviously,  under  such  conditions  one  cannot  expect  justice. 
The  "judge  "  may  desire  to  be  fair  ;  but  he  is  only  human,  and, 
naturally,  he  will  be  disposed  to  be  quick  to  seize  upon  points 
that  will  sustain  his  previous  ruling  and  slow  to  accept  those 
that  will  tend  to  weaken  it. 

It  is  gratifying  to  see  Sir  Mackenzie  Bowell  making  a  move 
in  the  direction  of  independent  adjudication  on  Customs  dis- 
putes. When  he  was  head  of  the  Customs  Department  he 
ruled  with  an  arbitrary  hand,  as  importers  well  remember. 
And  while  the  present  head  of  the  department  is  much  more 
amenable  to  reason  than  his  predecessor  in  office,  yet  that  is 
none  the  less  reason  why  the  present  faulty  system  of  settling 
difficulties  between  the  department  and  importers  should  not  be 
placed  on  a  more  equitable  basis  :  It  is  not  in  the  men  but  in 
the  system,  that  the  evil  primarily  lies.  And  it  is  to  the  credit 
of  the  Government  that  it  realizes  it,  long  as  it  has  taken  it  to 
do  so. 


U.S.    TRADE     EXPANDING. 

The  United  States  dry  goods  trade  is  expanding  by  leaps 
and  bounds.  The  following,  from  The  N.Y.  Journal  of  Com- 
merce of  July  26,  shows  this  wonderful  change  : 

The  imports  of  dry  goods  at  this  port  for  the  past  week  and 
since  January  1,  1895,  compare  as  follows  with  the  same  period 
of  last  year  : 

For  the  week —  1895.  1894. 

Entered  at  the  port $2,819,806         $1,756,679 

Thrown  on  the  market..       2,705,801  970,236 

Since  January  1  — 

Entered  at  the  port 82,461,577         46,017,774 

Thrown  on  the  market.  .     82,966,801         46,328,090 
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CANADA'S    TRADE. 

RETURNS  from  the  Customs  office   at   Ottawa  are  not  ex- 
actly enthusing,  although  they  are  not  disheartening. 
June  was  expected  to  show  an  increased  trade,  as  compared 
with  June  last  year,  but  the  returns  are  a  disappointment,  as  the 
following  comparison  shows  : 

June  imports.  l893-  1894.  1895. 

Cottons    $301,727        $199,074        $275,375 

Fancy  goods 84,378  84,634  59.593 

Furs 54,5°4  29,339  24,395 

Hats,  caps,  bonnets  ...  39,1 1 1  38»283  28,557 

Silks i39.764  "3.79°  H3>4°5 

Woolens 77r>395  44*>786  416,137 

Total  dutiable  goods  .  .        6,303,368       4,406,923        5,671,152 

Coin  and  bullion 1,022,903  24,490  46,865 

Free  Goods 4,674,759        4,990,080        3,052,822 

Total $12,001,030     $9,421,493     $8,770,839 

June  exports.                    1893.                1894.  1895. 
Produce  of  Canada  ..  $11,317,215  $11,854,088  $9,476,453 
Produce  of  other  coun- 
tries         2,055,080       1,371,785  1,090,824 

Total $i35372.295  $13,225,873  $10,567,277 

In  the  face  of  such  figures  it  is  hard  to  say  that  trade  is  as 
healthy  as  can  be  desired.  June  should  have  made  a  better 
showing,  although  it  must  be  admitted  that  domestic  goods  are 
occupying  the  market  more  and  more.  To  this  latter  statement 
we  must  make  one  exception,  and  that  is,  the  importation  of 
cottons,  which  is  increasing. 

The  millinery  trade,  as  a  gentleman  remarked  the  other  day, 
has  gone  to  blazes.  The  importation  of  millinery  has  been 
steadily  declining  for  twelve  months.  But  import  figures  are, 
perhaps,  unjust  in  that  more  of  the  mechanical  cost  of  millinery 
is  being  added  here,  only  the  raw  materials  being  imported. 
Still,  the  millinery  trade  is  by  no  means  expanding. 

The  importations  of  woolens  are  only  about  one-half  what 
they  were  in  1 893,  and  nearly  ten  per  cent,  less  than  last  year. 
This  is  mostly  attributable  to  two  causes.  Domestic  tweeds, 
etoffes,  friezes,  flannels,  knitted  underwear,  and  carpets  are 
steadily  gaining  ground  and  are  rapidly  monopolizing  the  mar- 
ket for  medium  and  lower  grades.  The  second  cause  is  that 
the  quality  of  woolens  imported  has  been  much  lower  than  in 
previous  years,  and  hence  the  value  of  an  equal  number  of 
yards  is  not  so  great  as  formerly.  From  these  reasons  it  may 
be  inferred  that  the  woolen  trade  is  in  almost  as  good  a  position 
as  in  1893. 

The  increase  in  the  importation  of  cottons  was  fully  dis- 
cussed in  our  last  issue. 

Our  fiscal  year  ends  June  30th.     Let  us  again  compare  : 
Total  exports.    Total  imports. 

Fiscal    year    1892 $"3.963.375     $127,406,068 

1893 118,564,352        129,074,268 

1894 117,524,949        123,474,940 

"         "        1895 113,000,000        116,000,000 

In  this  comparison  it  must  be  remembered  that  the  figures 
given  for  1895  are  only  approximate,  as   full  returns  are  not  yet 


to  hand.  But  there  is  no  doubt  that  the  volume  of  exports  has 
fallen  to  the  level  of  1892,  while  imports  have  fallen  very  consider- 
ably. The  latter  is  more  easily  explained  than  the  former.  The 
fall  in  the  value  of  produce  does  not  wholly  explain  the  small 
export  of  1894-5,  but  part  is  attributable  to  general  slowness  of 
trade. 

While  trade  shows  a  slight  decline,  there  is  no  reason  for 
discouragement.  In  fact,  there  is  room  for  congratulation  that 
Canada  has  so  safely  weathered  a  trying  year. 


TAKE    YOUR    CASH      DISCOUNTS. 

NO  better  advice  can  be  given  the  merchant  going  into 
business  than  an  urgent  appeal  to  buy  for  cash.  Are  you 
a  young  man,  just  opening  out  in  what  is  considered  a  promis- 
ing locality?  Then  take  advantage  of  the  cash  discounts. 
Have  you  pretty  generally  followed  the  credit  system  but  begin 
to  wish  that  circumstances  enabled  you  to  buy  at  cash  prices? 
Then,  as  often  as  you  can, get  the  cash  discounts,  and  see,  when 
the  turn-over  of  the  transaction  is  figured  out,  if  you  have  not 
secured  a  better  profit  than  you  looked  for.  By  gradual  effort 
it  is  quite  possible  to  substitute  cash  buying  for  credits,  and 
though  the  process  requires  patience  and  care,  it  invariably  pays 
in  the  end. 

The  whole  effect  of  the  cash  system  is  beneficial.  It  makes 
the  merchant  more  cautious  in  giving  credit.  He  becomes 
more  systematic  in  making  collections.  Every  branch  of  his 
business  feels  the  increased  care  he  is  bound  to  give  it  in  order 
to  maintain  ability  to  buy  for  cash.  The  experience  of  every 
merchant  who  has  tried  it  goes  in  favor  of  raking  in  the  cash 
discounts.  Those  who  have  weighed  the  whole  matter  declare 
that,  in  a  moderate  retail  business,  the  cash  buyer  will  clear  in 
discounts  an  average  of  $500  per  year.  That  is,  he  makes  liv- 
ing expenses,  so  that  every  cent  beyond  that  is  net  profit. 

A  shrewd  and  experienced  member  of  the  trade  was  asked 
the  other  day  by  The  Review  if  his  observations  confirmed 
those  arguments.  His  instant  reply  was  :  "  Yes,  I  know  of  a 
typical  case  where  it  applies  exactly.  In  a  thriving  western 
town  a  man  began  business  not  far  from  a  well-established  pros- 
perous store,  the  owners  of  which  bought  on  credit,  and  from 
their  prestige  and  long  standing  had  done  well.  The  new 
comer  began  by  cash  buying  and  saving  his  discounts.  He 
kept  this  up.  It  became  his  inflexible  rule.  Ten  years  have 
gone  by,  and  the  man  who  started  with  the  handicap  of  limited 
capital,  and  well-developed  competition  near  by,  has  distanced 
all  his  rivals,  and  could  purchase  them  out  if  he  desired." 

One  of  the  evils  of  the  credit  system  is  that  it  grows  by  what 
it  feeds  upon.  Like  a  crutch,  the  more  one  leans  on  it  the 
more  one  seems  to  need  it.  By  gradual  effort  it  can  at  last  be 
dispensed  with,  and  this  is  the  remedy  which  every  man  can 
apply  if  he  has  the  mind.  The  merchant  whose  capital  is  in 
stock  and  book  debts  makes  a  living.  With  due  care  he  can 
go  on  making  a  living  as  long  as  he  lasts,  but  he  is  always  much 
at  the  mercy  of  bad  seasons,  and,  moreover,  there  is  no  old 
age  of  retirement  and  prosperity  before  him.  It  is,  looked  at 
strictly,  a  case  of  living  from  hand  to  mouth,  and,  when  we 
consider  that  cash  discounts  don't  mean  spot  cash,  but  getting 
goods  for  three,  four,  or  even  five  months,  according  to  circum- 
stances, there  seems  no  reason  why  merchants,  as  a  body, 
should  not  lay  themselves  out,  as  a  bottom  principle  in  busi- 
ness, to  save  their  cash  discounts. 
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THE    NEW   COSTUME. 

DRY  GOODS  manufacturers,  jobbers  and  retailers  are,  no 
doubt,  much  interested  in  the  movement  now  on  foot  to 
give  woman  a  new  costume.  This  so-called  reform  seems  to 
have  been  gaining  ground  very  rapidly  during  the  past  three 
years,  owing  to  the  growing  popularity  of  the  bicycle.  In 
Toronto,  for  instance,  there  are  one  hundred  women  now  riding 
bicycles  to  every  one  there  was  three  years  ago.  In  the  larger 
United  States  cities  the  bicycles  have  won  the  affections  of  a 
very  large  proportion  of  the  ladies. 

The  idea  of  a  reform  in  dress,  a  longing  to  abandon  the 
clumsy  skirts  now  worn  by  women,  has  slumbered  long  in  the 
minds  of  the  brightest,  cleverest  and  most  daring  of  English  and 
French  speaking  women.  Susan  B.  Anthony  and  Mrs.  Bloomer 
have  made  themselves  famous  in  this  connection,  while  Sarah 
Bernhardt  and  Rosa  Bonheur,  though  less  daring,  had  a  desire 
to  wear  more  masculine  clothes.  The  popularity  of  the  bathing 
suit  has  prepared  the  way  for  the  introduction  of  bloomers  and 
shorter  skirts.  But  it  is  the  bicycle  that  has  given  the  greatest 
impetus  to  the  movement.  The  newspapers,  by  writings  and 
illustrations,  are  familiarizing  the  world  with  the  bicycle  costume 
of  knickerbockers,  bloomers  or  divided  skirts.  Another  three 
years  will  see  a  great  advance  in  this  regard  in  Canada. 

The  new  costume  will  mean  a  change  in  the  quality  and  style 
of  the  material  used  in  the  making  of  women's  dress,  and  it  is 
to  this  point  that  manufacturers  and  vendors  of  dress  materials 
must  bend  their  attention.  No  flimsy  material  can  be  used  in 
bicycle  costumes,  serges  and  tweeds  being  indispensable.  More- 
over, in  these  only  three  colors  are  suitable,  namely,  blue, 
brown  and  gray.  In  about  another  year  no  stock  of  dress  goods 
will  be  complete  without  a  full  array  of  blue  serges  and  gray  and 
brown  tweeds  in  their  varying  shades  and  combinations. 

While  there  is  a  decided  tendency  towards  bloomers  and 
tailor-made  garments,  there  is  little  danger  of  the  dressmaker 
entirely  losing  her  occupation.  There  are  very  many  ladies 
whose  figure  would  look  ridiculous  in  bloomers,  and  these  will 
retain  the  skirt.  Moreover,  for  balls,  parties  and  other  evening 
wear,  the  skirt  will  be  the  proper  habiliment  of  the  "  new 
woman  "  until  at  least  the  present  generation   has   passed  away. 


FORTY-FIVE    HOURS    PER    WEEK. 

THE  question  now  presents  itself:  "  Is  not  the  Early-Closing 
Movement  carrying  us  to  extremes  ?"  There  would  seem 
to  be  danger  in  all  reforming,  lest  the  reformers  should  proceed 
farther  and  faster  than  is  consistent  with  desirable  and  profit- 
able results. 

The  Early-Closing  Movement  has  been  before  the  people  for 
a  long  time,  and  has  been  principally  supported  by  those  of  the 
laboring  classes  who  desire  a  shorter  working  day,  and  by  per- 
sons of  leisure  who  have  a  socialistic  and  philanthropical  turn 
of  mind.  Early  closing  of  stores  is  part  of  the  general  move- 
ment for  a  shorter  working  day  for  all  working  classes.  In  our 
anxiety  to  avoid  the  long  hours  which  once  obtained  in  stores, 
warehouses  and  factories,  we  may  go  too  far  and  place  our 
country  at  a  disadvantage, with  other  countries. 

When  we  shorten  the  hours  of  labor  we,  to  a  greater  or  less 
extent,  increase  the  cost  of  labor.  When  we  increase  the  cost 
of  Canadian  labor,  we  place  it  at  a  disadvantage  as  compared 
with  foreign  labor.  If  the  laborers  work  eight  hours  per  day  in 
Canadian  cotton  mills,  and  ten  hours  per  day  in  United  States 


cotton  mills,  then  the  cost  of  producing  cotton  goods  in  Canada 
is  likely  to  be  a  shade  higher  than  in  the  United  States. 
Whether  there  is  a  danger  from  this  source  depends  upon  the 
particular  industry  or  trade  under  consideration.  If  the  danger 
does  exist,  it  can  only  be  avoided  by  not  adopting  shorter  hours, 
or  by  adopting  shorter  hours  and  keeping  up  a  protective  tariff. 
But  the  latter  method  is  only  available  to  protect  domestic  con- 
sumption, and  cannot  be  called  in  to  avert  the  danger  of  an 
increased  cost  on  exported  manufactures. 

It  will  be  seen,  however,  that  a  shorter  working  day  for 
clerks  in  retail  stores  is  not  open  to  all  the  objections  noted 
above,  because  retailing  is  not  subject  to  foreign  competition. 
All  the  competition  in  storekeeping  is  local,  and  only  this  local 
competition  has  to  be  considered. 

Throughout  Canada  there  has  been  a  general  movement, 
during  the  past  five  years,  to  limit  the  working  hours  of  city 
retail  clerks,  so  that  they  work  from  8  a.m.  to  6  p.m.  for  five 
days  in  the  week,  and  from  8  a.m.  to  io  p.m.  on  Saturdays  dur- 
ing the  winter  months,  and  from  8  a.m.  to  i  p.m.  on  Saturdays 
during  the  summer  months.  In  the  smaller. towns  and  villages 
stores  close  at  8  p.m.  during  the  winter,  and  generally  at  7  p.m. 
during  the  summer,  with,  in  both  seasons,  the  exception  of  the 
evenings  before  holidays  and  Saturday  evenings.  The  Saturday 
half-holiday,  so  widely  observed  in  the  large  cities,  has  obtained 
little  hold  in  the  towns  and  villages.  One  or  two  instances  of  a 
Friday  half-holiday  in  towns  have  been  noticed. 

The  latest  move  has  been  inaugurated  by  the  largest  depart- 
mental store  in  Toronto,  in  working  from  8  a.m.  to  5  p.m.  on 
all  the  days  of  July  and  August,  except  Saturdays,  when  the 
hours  are  from  8  a.m.  to  1  p.m.  This  makes  a  45-hour  week,  or 
three  hours  per  week  less  than  the  far-famed  eight-hour  day. 
During  the  other  ten  months  the  working  hours  in  this  store  are 
54  hours  per  week. 

To  say  that  this  is  a  triumph  for  the  Early-Closing  Move- 
ment is  but  to  state  what  is  palpably  clear.  It  shows  that  the 
people  generally  are  strongly  in  favor  of  shorter  hours,  that 
shopping  can  be  compressed  into  a  smaller  space  of  time  than 
is  usually  allotted  to  it,  and  that  merchants  who  adopt  shorter 
hours  may  find  it  profitable  by  advertising  their  good  deeds  fully 
and  judiciously. 


CATCHING    THE    TOURIST. 

The  retail  merchant,  especially  in  the  larger  centres,  will  find 
that  it  pays  to  cultivate  the  hotel  clerk,  who  often  directs  trade 
to  particular  stores  when  questioned  by  guests  in  the  hotel.  An 
intelligent  man  in  charge  of  the  tobacco  and  news  stands  has 
also  considerable  opportunities  for  doing  the  same  thing.  The 
travelling  public  form  a  good  class  of  customers  too.  As  a  rule 
they  do  not  haggle  over  prices.  They  always  have  some  money 
to  spend,  and  an  attractive  store  can  get  away  with  quite  a  lot  of 
it.  This  is  especially  true  of  the  summer  tourist  season,  when 
thousands  of  European  and  American  tourists  visit  this  country. 
In  catching  this  trade,  judgment  and  taste  should  be  displayed 
in  the  arrangement  of  goods.  Articles  that  a  traveler  is  apt  to 
run  short  of  on  his  journey  should  be  given  well  chosen  promin- 
ence. Then,  goods,  if  possible,  that  are  distinctly  local  and 
novel  in  kind  and  make-up  should  be  a  feature.  Put  yourself 
into  the  position  of  the  tourist;  what  would  you  likely  buy  if  you 
were  strolling  past  a  well-dressed  shop  window  in  a  strange  city  ? 
You  can  afford  to  charge  a  fair  profit  on  sales  like  these,  and 
you  will  get  it. 
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GONE    OVER    TO    THE     PATRONS. 

LESSONS  are  not  always  heeded.  Time  and  again  has  The 
Dry  Coons  Review  pointed  out  the  fallacy  of  merchants 
undertaking  to  do  business  on  the  conditions  stipulated  by  the 
Patrons  of  Industry  in  order  to  secure  the  trade  of  the  members 
of  this  organization.  Supplementary  to  what  we  have  said  is 
the  evidence  adduced  by  the  failure  of  those  who  have  entered 
into  the  compact. 

And  yet  merchants  there  are  who  are  still  willing  to  sub- 
scribe to  the  conditions  for  doing  trade  that  the  Patrons  of 
Industry  have  set  up.  Among  the  latest  to  do  so  is  a  firm  of 
general  merchants  doing  business  at  Granby,  Que.  This  firm, 
according  to  Bradstreet's,  is  the  possessor  of  a  fair  capital  and 
good  credit.  It  is  a  pity  it  is  not  so  well  enriched  with  good 
judgment.  The  basis  on  which  this  firm  has  agreed  to  supply 
goods  to  Patron  customers  is  : 

All  heavy  goods  and  unbroken  parcels,  5  per  cent. 
Groceries  and  shop  goods,  10  per  cent. 
Dry  goods,  etc.,  15  per  cent. 

Here  is  an  all-round  profit  of  ioper  cent.  How  the  firm 
is  to  manage  to  make  both  ends  meet  at  such  a  rate  is  outside 
our  ken.  Some  will  no  doubt  contend  that  they  cannot. 
Others  have  tried,  and  failed  ;  and  some  of  them  have  had  a  better 
margin  to  work  upon,  too.  Wholesalers  are  just  as  keen  as  any 
class  of  merchants  for  business,  but,  knowing  the  risks  that  are 
entailed  by  selling  merchandise  on  the  basis  of  profits  laid 
down  by  the  Patrons,  frequently  deny  them  further  credit  the 
moment  they  are  aware  that  the  alliance  has  been  made. 

Were  there  no  ruins  of  Patron  storekeepers  on  the  way  to 
stand  out  as  warnings,  it  is  obvious  to  every  business  man  that 
a  merchant  cannot  sell  his  goods  at  an  advance  of  10  per  cent, 
on  the  invoice  price  of  his  goods  and  pay  ioo  cents  on  the 
dollar.  It  is  scarcely  more  possible  than  to  draw  blood  from  a 
stone. 

Of  course,  there  are  a  variety  of  ways  by  which,  through  the 
practice  of  deceit  and  dishonesty,  a  merchant  may  be  able  to 
make  a  living  profit — yes,  and  a  handsome  one — out  of  his 
alliance  with  the  Patrons. 

False  invoices  is  one  favorite  and  well-worn  method.  Light 
weight  or  short  measure  is  another.  We  know  of  one  Patron 
storekeper  who  always  stuck  on  an  exorbitant  profit  where  and 
whenever  he  thought  it  would  pass  muster,  and  who  when 
asked  to  produce  his  invoice  would,  knowing  his  customer,  pick 
up  an  invoice,  perhaps  of  a  different  line  of  goods  from  that 
which  he  was  selling,  but  which  contained  figures  approximate 
to  that  which  he  was  asking,  remarking  as  he  hurriedly  passed 
the  document  before  the  customer's  eyes,  "There,  you  see,  I'm 
actually  giving  it  to  you  below  what  I  should."  "  To  most  of 
those  people,"  he  subsequently  remarked,  "  an  invoice  is  an  en- 
igma, and  it  is  no  trick  to  fool  them." 

Those  catering  to  Patron  trade  in  this  way  may  deaden  any 
pricks  of  conscience  they  may  have  by  pleading  that  they  are 
only  fighting  the  devil  with  fire.  True  as  that  may  be,  dishon- 
esty is  not  made  honesty  by  it. 

Country  merchants  should  realize  one  thing  :  the  Patron 
organization  is  a  dying  concern.  And  the  sooner  legitimate 
business  men  cease  supplying  such  props  as  the  Granby  firm 
has  just  put  in  position,  the  sooner  will  its  final  collapse  take 
place,  at  least  as  far  as  its  meddling  with  storekeepers  is  con- 
cerned. 


MR.     BURTON'S    ARTICLE. 

Bimetallism  is  discussed  in  a  very  clear  article  in  this  issue 
by  Mr.  Burton,  of  Caldecott,  Burton  &  Spence,  Toronto.  The 
article  is  lucid,  elementary  and  interesting.  In  this  connection 
we  would  advise  our  readers  to  again  look  over  the  article  in 
our  last  issue  entitled,  "  Where  is  the  Gold  ?  " 

Demonetization  of  silver  has  certainly  affected  the  creditor 
classes  by  aiding  in  the  general  lowering  of  prices.  For 
example  :  I  am  a  farmer.  In  1875  I  buy  a  farm  for  $5,000,  pay 
$2,000  cash,  and  give  a  mortgage  for  $3,000.  I  estimate  I  can 
pay  that  off  by  raising  3,000  bushels  of  wheat,  this  grain  averag- 
ing $1  per  bushel  at  that  period.  I  have  reverses,  however, 
and  invest  my  surplus  money  elsewhere.  My  $3,000  mortgage 
remains.  During  the  past  years,  wheat  has  averaged  60  cents  a 
bushel ;  therefore,  to  pay  off  my  mortgage  I  must  grow  5,000 
bushels  of  wheat.  That  is,  I  must  now  grow  2,000  bushels 
more  than  I  needed  to  have  grown  to  pay  the  same  debt  in 
1875.  To  be  sure,  I  can  harvest  the  grain  a  little  more 
cheaply  now,  but  that  makes  no  material  difference.  The  argu- 
ment retains  its  force. 

As  to  Mr.  Burton's  argument  regarding  the  competition  of 
the  "Yellow  Man  with  the  White  Money,"  it  is  exceedingly 
plausible,  and  is  based  on  Mr.  Burton's  studies  and  observa- 
tions while  traveling  in  the  commercial  centres  of  Europe. 


THE    CROPS    IN    MANITOBA. 

Mr.  J.  Harris,  formerly  grain  inspector  at  Toronto,  but  now 
living  in  Winnipeg,  is  in  the  "  Queen  City,"  renewing  or£ 
acquaintanceships.      He  is  looking  well. 

"The  crops,"  he  said,  in  reply  to  a  query  of  mine,  "are 
excellent.     The  only  question  now  is  the  securing  of  them." 

"  Some  reports  state  that  the  crops  are  further  advanced  than 
they  were  at  this  time  last  year,"  I  ventured. 

"  Well,  they  are  not,"  he  rejoined,  with  some  emphasis. 
"And  I  learn  from  correspondence  I  have  received  to-day  that 
they  have  had  a  great  deal  of  rain  up  there.  That  will  tend  to 
make  the  grain  grow  instead  of  ripen.  But  the  acreage  is  larger 
and  the  yield  promises  to  be  much  more  abundant  than  last 
year.     On  the  whole,  therefore,  the  outlook  is  good." 


A    TRADE     PICNIC. 


The  sixth  annual  picnic  of  the  Montreal  Retail  Dry  Goods 
Association  was  arranged  to  take  place  yesterday  (July  31)  to 
Iberville,  Que.,  on  the  Richelieu  River,  opposite  St.  John's. 
The  members  of  the  association  and  their  friends,  numbering 
several  hundred,  traveled  by  C.P.R.  to  the  Whitfield  Park, 
Iberville,  where  a  programme  of  games  was  arranged  for. 
Many  handsome  prizes,  which  were  exhibited  last  week  in  Le 
Monde  window  on  Notre  Dame  street,  were  offered  to  the 
competitors  of  the  various  events.  The  association  alone  spent 
$150  in  prizes.  The  judges  were:  Messrs.  Jos.  Archambault, 
J.  A.  Normandin,  Arthur  Gagnon  ;  and  the  starters,  Messrs.  O. 
Lemire,  P.  E.  Beauchamps.  A  programme  of  dances  was  ar- 
ranged, and  the  Blazi  orchestra  secured  for  the  occasion.  Mr. 
Chagnon,  the  courteous  president  of  the  association,  was  the 
head  of  the  committee  making  the  arrangements.  The  aim  of 
the  association  is  not  to  make  money  out  of  these  picnics,  but  to 
employ  them  as  a  means  of  promoting  good  fellowship  amongst 
the  members  and  strengthening  the  community  of  interest. 
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CHAT    WITH    RETAILERS. 

1WAS  buying  a  paper  on  the  street  corner  the  other  day,  and 
while  I  was  hunting  for  a  nickel  in  the  corners  of  my  not-too- 
well-filled  trousers  pockets,  I  said  :  "  Will  you  trust  me  for  a 
nickel  ?  " 

"  Oh,  yes  !  "  replied  the  urchin. 

But  at  last  I  found  the  nickel  and  paid  for  my  paper. 
"  I  always  trust  people  after  they  hand  over  their  money," 
was  the  parting  remark  of  the  barefooted,  bright-eyed  sage. 
Art  thou  as  wise,  dear  retailer  ? 

* 

*  * 

Some  time  ago  a  rural  retailer  told  me  about  his  success  in 
selling  dress  goods  last  Fall.  Instead  of  advertising  the  goods 
by  the  yard  in  the  windows  of  his  store,  he  would  put  in  goods 
at  a  different  price  twice  a  week.  From  eight  to  a  dozen  pieces 
would  fill  the  window.  Around  each  piece  he  would  put  linings, 
buttons,  thread,  braid  facings,  and  other  trimmings.  Then  he 
would  advertise  in  the  papers,  and  on  a  card  in  the  window  : 
"  A  costume  (of  so  many  yards)  of  any  material  in  this  window, 
with  all  necessary  trimmings,  (enumerating  them),  for  $3.67." 
Many  women  are  not  quick  at  arithmetic,  and  this  told  them  at  a 
glance  what  a  dress  off  any  of  the  pieces  shown  would  cost.  He 
said  it  "took."  Some  were  mystified  and  some  were  enlighten- 
ed, but  the  effect  was  the  same. 

* 

*  -it- 
It  is  always  nice  to  see  a  clerk  taking  an  interest  in  clerking 

and  attempting  to  create  schemes  for  pushing  his  employer's 
business.  I  have  just  seen  a  photograph  of  a  print  rack  in- 
vented by  Ff.  B.  Dawson,  with  Matthews  &  Fraser,  of  Port 
Arthur.  It  is  capable  of  showing  84  pieces  of  print  each  side, 
showing  six  inches  by  the  width  of  the  fold  of  each  piece.  The 
floor  space  necessary  for  the  rack  is  only  3  feet  5  inches  by  2 
feet  3  inches.  It  has  been  used  in  Port  Arthur  with  success, 
and  is  very  suitable  (or  stores  in  small  cities  and  towns.  For 
very  large  stores,  I  do  not  think  it  would  be  suitable.  Further 
information  can  probably  be  secured  from  Mr.  Dawson. 


During  July  or  August   most  retailers  take  stock  to  see  how 

the  preceding  six  months'  business  has  turned  out.     Most  of 

you  will  take  all  your  goods  in  at  invoice  price  and  your  book 

debts  at  their  face  value  and  declare  that  you  have  made  $1,000 

for  the  half  year.   But  you  are  fooled,  and  badly  fooled.     About 

one   half  of  your  goods  are  worth   75  cents  on  the  dollar  and 

your  book  debts  are  worth  about  50  cents.     If  your  stock  is  no 

larger,  and  is  as  well  assorted  as  at  the  last  stock-taking,  and  your 

book  debts  are  no  larger  and  are    all  new  accounts,  then  you 

may  safely  say  :  "lam  $1,000  less  25  per  cent,  or  $750,  better 

off  than  I  was  in  January."     But  if  your  stock  and  the  volume 

of  your  book  debts  are  larger,  and  yet  you  have  only  a  surplus  of 

$1,000  more  than  in  January,  you  are  treading   on   dangerous 

ground.     The  real  value  of  your  stock  and  book  debts   is  what 

they  would  bring  at  a  forced  sale. 

* 
*  * 

The  New  York  Dry  Goods  Chronicle,  speaking  on  this  point 
says  :  "  If  you  take  inventory  at  all  you  should  take  it  with  the 
idea  of  finding  out  exactly  where  you  stand,  so  that  you  may 
know  what  to  expect  for  the  future,  what  mistakes  you  have 
made  in  the  past,  and  find  some  way  to  correct  those  mistakes 


in  the  future.  What  is  the  good  of  an  inventory  unless  you 
learn  something  from  it?  It  certainly  is  not  a  very  pleasant 
thing  to  take,  for  it  involves  a  great  deal  of  hard  work  and  care- 
ful attention.  You  should  not  take  it  merely  from  force  of  habit, 
but  from  a  real  desire  to  find  out  where  you  are  in  a  business 
sense,  and  find  out  what  is  lacking  to  make  your  business  still 
more  of  a  success  for  the  future.  Take  inventory  honestly.  Go 
at  it  with  a  view  of  finding  out  facts  and  of  learning  something 
which  will  do  you  good  in  the  future  business.  Let  each  year 
bear  its  own  losses.  If  you  have  lost  money  this  season  don't 
try  to  shove  it  on  next  season  by  over-estimating  the  value  of 
your  goods." 


*     * 


Of  course,  it  is  exceedingly  difficult  for  you  to  get  away  from 
your  business,  and,  as  trade  is  poor,  it  is  also  hard  to  see  how 
you  can  afford  it,  but  nevertheless  you  had  better  get  away  for 
some  holidays. 

For  a  whole  year  you  have  buckled  down  to  hard  work,  and 
it  is  beginning  to  tell  on  you.  Your  ambition  needs  renewing, 
your  energy  is  at  a  low  ebb,  your  brain  requires  a  chance  to 
regain  its  normal  activity.  Give  your  physical  and  mental 
systems  a  chance  to  catch  their  breath  after  the  twelve  months' 
constant  hurrying. 

It  is  an  excellent  investment.  You  put  $25  into  holidays 
and  draw  out  $100  worth  of  extra  profits  due  to  foresight  and 
clearheadedness.  Your  wife  and  your  family  get  an  additional 
$200  from  tne  increased  pleasure  of  a  bright  and  sunny  head  of 
the  household. 


THE    GREAT    ASSORTING     HOUSE. 

Some  special  lines  are  being  shown  just  now  by  John  Mac- 
donald  &  Co. 

In  the  staple  department  there  are  special  drives  in  towel- 
ings,  tablings,  shirtings  and  cretonnes. 

A  special  line  of  ladies'  rubber  circulars  and  another  in 
men's  tweed  rubber  coats  are  shown.  They  are  warranted  new 
and  guaranteed  for  two  years. 

Four  lines  of  overalls  :  Lots  r,  2  and  3  are  said  to  be  20 
per  cent,  below  market  value,  while  Lot  4  is  special  value  in 
diagonal  tweed  pants,  a  manufacturer's  overmake. 

Bend-Me-Bows  are  re-stocked  in  20  designs  with  120 
colorings. 

The  silk  department  is  well  stocked,  as  it  should  be  when 
the  market  is  rising.  All  plain  ribbons,  in  Nos.  16  and  20 
especially,  new  and  striking  drapery  silks,  shot  blouse  silks  and 
shot  glaces  are  prominent.  The  Plantagenet  frilling,  a  cambric 
frilling  with  Torchon  or  Valenciennes  edge,  is  new  with  this 
house. 

Their  woolen  department  is  well  stocked  for  Fall,  including 
the  well  known  high-grade  specialty,  Belwarp  serges. 


TRIMMINGS. 


The  great  difficulty  experienced  by  many  buyers  is  to  get 
trimmings  to  match  their  dress  goods.  This  is  a  department  to 
which  Brophy,  Cains  &  Co.  pay  particular  attention.  They  are 
showing  a  large  assortment  of  handsome  trimmings  in  jets, 
gimps,  swansdown,  lamb  and  feather,  in  black  and  colors. 


hi 
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FIXED    PRICES    ON     MAGOG    PRINTS. 

An  Agreement  Which  D.  Morrice,  Sons  <S:  Co.  are 
Asking  the  Wholesalers  to  Sign  —  The  Object 
is   ro  Prevent  Cutting. 

FOR  some  years  great  complaints  have  been  made  as  to  the 
cutting  in  the  prices  of  Canadian  prints.  Last  year  a 
series  of  conferences  between  jobbers  and  manufacturers  were 
held  in  Toronto  and  Montreal  to  try  to  arrange  a  list  price  and 
a  series  of  discounts.  Although  no  agreement  was  arrived  at — 
mainly  because  the  jobbers  could  not  agree  on  the  cash  dis- 
count they  were  to  be  allowed  to  give  the  retail  trade— the 
promoters  of  fixed  prices  kept  the  idea  in  mind. 
The  following  circular  letter  explains  itself: 

D.    Morrice,   Sons    &    Co., 
Montreal  and  Toronto. 

Montreal,  July  11th.  1895. 

RE     MAGOG     PRINTS- 

Dear  Sirs  : 

We  beg  to  advise  you  that  on  and  after  the  i^th  of  Septem- 
ber next,  Magog  Prints  will  be  sold  by  the  Dominion  Cotton 
Mills  Co.  under  protection  and  restriction. 

The  continuous  and  unnecessary  cutting  of  prices  on   these 
goods  during  the  past  has  caused  serious  dissatisfaction,  and  in 
some  cases  positive  loss,  to  all   the  parties  concerned,  a  condi- 
tion of  things  quite  uncalled  for,  as  the  quality  and  value  of  the 
goods  are  much  superior  and  lower  than  any  others  in  the  mar- 
ket.    On   this   account,   and   in   consideration  of  the  decided 
opinion  expressed  last  season  for  the  change   by   the   trade,  we 
deem  it  advisable  to  make  the   following  the  terms  and  mode 
of  handling  the  same.     We  therefore  ask  your   kind  co-opera- 
tion with  us  in  correcting  this  evil,  which  we  believe  will   prove 
highly  beneficial  to  all.      To  this  end  we  have  to  announce  : 
First — That  we  will  hereafter  sell  these  goods  only  after  having 
received   satisfactory  assurance   that  the  purchasers  of  the 
same  will  not  sell,  nor  offer  such  for  sale,  either  directly  or 
indirectly,  at  less  than  the  regular  prices  and  terms  we  may 
from  time  to  time  indicate. 
Second — We    shall    sell  these   goods  at  the  stated  prices  as 
given;  and  at  the  expiration  of  each  six   months,  viz.:   on 
the  ist  day  of  December  and  June  of  each   year,  we  will 
allow  a  rebate  on   the  different  lines,  as   per   list  below,  to 
each    and  every  purchaser,  who  has  in  good   faith  and  to 
our   satisfaction  complied   with   the   stipulated  prices  and 
terms,  but  the  violation  of  the  above  conditions  will  justify 
the  withholding  of  said  rebate. 
Third — The  prices  are  hereby  fixed  as  follows,  to  take  effect 
as  above  indicated  on  the   15th   of  September  next,  until 
further  advised:  Rebate  to  be 

Selling  Price.  allowed  by  Mill. 

H  Cloth 4^  cts.  Less  10  p.c. 

1  "      6 

2  "      "]%   "  Less  \2l/2  p-c. 

3  "      8^   " 

C      "      9X    " 

D      "      8  "  " 

Solid  Blacks— 1   Cloth 5  "  Less  10  p.c. 

2  "       6  "  Less  12^  p.c. 

3  "       8  "  " 

C       "       8%  " 

Indigoes —        PC 6  "  Less  10  p.c. 

S  C 7^  "  Less  12^  p.c. 

DC gS/8  " 

GC 11V2  " 


SPECIALS. 

Challies 4.1^  cts.  Less  10  p.c. 

Delainettes 6       "  " 

Cretonnes 7        "  Less  12^  p.c. 

Summer  Suitings 7/^   "  " 

Fancy  Piques 8       "  " 

Crinkles 10       "  " 

Skirtings  (38  in.) 10       "  " 

Ladas  Tweeds 10       "  " 

Printed  Moleskins 12       "  " 

Sleeve  Linings No  restrictions. 

Terms — Credit  on  which  the  goods  are  to  be  sold  not  to 
exceed  4  months  ist  April  on  all  goods  delivered  prior  to  that 
date,  and  4  months  ist  of  the  following  on  delivery  after  ist  of 
April  and  up  to  ist  of  June,  or  4  per  cent,  cash  discount  30 
days,  or  prepayment  at  the  rate  of  9  per  cent,  per  annum.  The 
"  Mill  "  terms  will  be  continued  as  formerly. 

The  above  prices  and  terms  to  be  maintained  from  the  15th 
September,  1895,  to  1st  of  June,  1896,  unless  advised  to  the 
contrary. 

We  will  not  offer  any  seconds  or  jobs  to  the  trade  before  the 
ist  of  June,  1896,  nor  after  the  15th  September,  1896,  when 
the  new  prices  for  the  following  season  will  be  given. 

When  new  samples  of  special  lines  for  the  Fall  season  are 
shown,  you  will  be  advised  by  circular  as  usual  of  the  prices  at 
which  they  are  to  be  sold  ;  these  will  also  be  subject  to  the  pro- 
tection and  restriction  as  above. 

All  wholesale  houses  handling  the  goods  to  have  the  privilege 
of  disposing  of  their  stock  on  hand  between  the  dates  as  above 
named,  i.e.  the  1st  of  June  and  15th  September,  at  such  prices 
and  terms  as  they  may  deem  necessary.  After  the  15th  Septem- 
ber the  aforesaid  protection  and  restriction  will  be  resumed,  and 
the  open  and  close  season  as  herein  advised  will  be  again  con- 
tinued each  year.     Yours  truly, 

D.  MORRICE,  SONS  &  CO. 

The  following  is  the  blank  agreement  which  jobbers  are 
asked  to  sign  : 

We  hereby  agree  and  contract  to  offer  and  sell  The  Do- 
minion Cotton  Mills  Co.'s  Magog  Printed  Goods  under  the 
conditions,  prices  and  terms,  as  per  their  circular  letter  dated 
1  ith  July,  1895. 

This  reform  is  being  agitated  at  the  request  of  and  for  the 
benefit  of  the  trade.  The  sales  of  Canadian  prints  have  been 
increasing  every  year.  Two  years  ago  some  extensive  improve- 
ments were  made  in  the  mills,  and  this  year  an  improved  dyeing 
plant  is  being  added.  Hence,  it  is  important  that  the  sales  of 
these  goods  be  judiciously  handled,  and  the  scheme  presented 
is  the  best,  perhaps,  that  could  be  devised. 

Yet  there  are  three  grave  objections  to  the  plan  outlined 
above.  The  first  is  that  four  or  five  retailers,  including  the  T. 
Eaton  Co.,  are  being  asked  to  sign  the  agreement,  and  they  can 
thus  sell  as  cheaply  as  the  wholesaler  and  still  make  10  to  12^ 
per  cent,  profit.  The  second  is  that  the  terms  do  not  suit 
everybody.  Four  months  or  4  per  cent.  30  days  does  not  suit 
those  who  sell  at  60  and  90  days  net,  nor  those  who  sell  at  four 
months  with  3  or  5  per  cent,  cash  discount.  The  third  is  that 
such  agreements  are  difficult  of  enforcement. 

But  it  is  possible  that  the  wholesalers  will  waive  their  ob- 
jections to  the  details  and  approve  the  agreement  for  the  sake 
of  the  principle  involved. 

Mr.  John  Macdonald,  of  John  Macdonald  &  Co.,  spoke  of 
this  matter    as    follows :  "  I    do    not    believe  in  '  Protection  ' 
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and  '  Restriction.'  I  do  not  think  it  a  good  idea  to  change 
the  cash  discount  on  any  particular  line  of  goods  from  5  to 
4  per  cent.  The  large  merchants  who  buy  for  cash  will  take 
the  5  per  cent,  in  spite  of  any  terms  made,  and  it  is  im- 
possible for  any  combine  to  work  satisfactorily  to  all  parties. 
I  believe  in  a  fair  and  living  profit  to  hold  a  steady  and  in- 
creasing trade,  but  do  not  believe  in  baits  and  catch  prices, 
and  putting  extra  profit  on  other  goods  to  make  the  first  loss 
up.  I  believe  it  is  better  for  every  house  to  buy  as  cheaply  as 
possible  and  sell  accordingly,  and  also  think  it  better  that  each 
firm  should  run  their  own  business  in  the  way  they  think  fit 
and  best." 

Speaking  of  this  matter,  Mr.  Brock,  of  W.  R.  Brock  &  Co., 
declared  that  it  was  a  move  in  the  right  direction.  The  prin- 
ciple of  the  arrangement  he  endorsed,  although,  personally,  he 
did  not  wholly  approve  of  some  of  the  details.  These  goods 
had  been  thrown  on  the  market,  and,  in  severe  competition,  had 
been  sold  below  cost  without  benefit  to  manufacturer,  jobber  or 
retailer.  He  believed  that  Mr.  Morrice  had  occupied  the  place 
of  mediator  between  retailer  and  manufacturer,  and  had  shown 
much  good  temper  under  the  trying  circumstances  of  past  sea 
sons,  when  complaints  were  very  numerous.  He  had  not  de- 
veloped any  new  idea,  for  the  great  English  firm  of  Horrockses, 
Miller  &  Co.  sold  all  their  cotton  goods  that  way,  as  did  many 
other  English  and  American  firms.  But  he  had  introduced  the 
idea  in  the  face  of  certain  difficulties,  and  the  trade  had  him  to 
thank  for  the  reform." 

Some  of  the  leading  houses  in  Montreal  spoken  to  by  The 
Review  favored  a  fixed  price  on  cotton  prints  as  apparently  the 


only  means  of  reaching  a  living  price  on  these  goods.  Most  of 
them,  however,  recognized  the  difficulty  of  securing  an  agree- 
ment from  forty  or  fifty  firms  scattered  all  over  the  Dominion. 

S.  Greenshields,  Son  &  Co.  said  they  had  received  a  copy  of 
the  circular  suggesting  the  fixed  price,  and  had  not  replied  yet, 
as  August  was  early  enough  to  do  so,  but  they  thought  the  pro- 
position a  reasonable  one  to  prevent  unnecessary  cutting. 

J.  G.  MacKenzie  &  Co.  had  found  in  their  experience  great 
difficulty  in  maintaining  agreements  of  this  kind.  The  great 
competition  in  business  nowadays  increased  the  obstacles  to 
carrying  out  the  plan  proposed,  and  if  past  attempts  of  the  same 
sort  in  all  lines  of  business  were  any  guide,  it  would  not  suc- 
ceed.    If  it  could  be  maintained  the  firm  had  no  objection  to  it. 

Thibaudeau  Bros.  &  Co.  said  the  proposition  would  not 
affect  their  trade  in  prints,  which  was  a  good  one  done  at  reason- 
able figures,  and  while  the  rebates  to  be  allowed  might  have 
been  larger,  the  firm  would,  no  doubt,  join  with  the  others  when 
a  decision  was  made. 

Gault  Bros.  &  Co.  said  their  firm  favored  the  plan  and 
thought  it  would  succeed  this  time.  When  an  answer  was 
returned  on  the  subject  it  would  be  favorable.  There  were,  of 
course,  difficulties  in  the  path,  and  the  keenness  to  do  business 
often  led  to  unnecessary  cutting,  but  the  proposition  to  main- 
tain a  fixed  price  could,  if  agreed  to,  be  carried  out,  because  the 
mill  would  be  bound  to  maintain  the  rule  and  refuse  the  rebates 
to  those  who  cut  prices.  It  would  not  be  necessary  to  do  any 
spying  to  find  out  the  infractions  because  these  things  always 
transpired. 


Our  representatives  are  now  showing  full  range  of 


omestic  and  Imported  Fabrics 

FOR    FALL. 

These  goods  have  been  bought  at  bottom  figures.  Many 
lines  have  already  advanced,  and,  as  stocks  have  been  depleted,  both  at  re- 
tail, wholesale,  and  in  manufacturers'  hands,  we  advise  our  friends  to  place 
their  orders  early.  The  goods  cannot  go  lower,  and  early  buyers  will  be 
sure  of  satisfactory  delivery  before  market  is  bare. 

All  the  indications  are  that  Country  Merchants  will  have  a  satisfac- 
factory  trade  during  the  balance  of  189;. 

KNOX,  MORGAN  &  CO. 


Dry  Goods  Importers 


HAMILTON,  ONT. 
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WHAT    IS     BIMETALLISM  ? 
By  P.    H.    Burton,  Toronto. 

MOST  people  assume  that  bimetallism  means  payment  of  your 
debts  in  silver,  and  making  silver  artificially  dearer  than 
it  would  be  if  left  alone.  On  this  continent  it  is  usually  thought 
of  in  connection  with  the  silver  legislation  of  the  United  States, 
so  any  bimetallist  is  at  once  dubbed  as  in  favor  of  "  soft  money," 
"depreciated  currency,"  "insane,"    "  a  silver  heretic,"  etc.,  etc. 

Epithets,  however,  are  poor  arguments.  The  bimetallic 
platform  as  stated  by  Mr.  H.  Hucks  Gibbs,  an  ex-governor  of  the 
Bank  of  England,  is  as  follows  : 

"A  proposal  to  establish  by  International  Law:  (i)  That 
the  mints  of  the  leading  nations  of  the  world  should  be  open  to 
the  coinage  of  all  gold  and  silver  brought  to  them.  (2)  The 
gold  and  silver  to  be  coined  into  legal  tender  money  ;  the  quan- 
tity of  pure  silver  in  the  silver  coins  to  bear  such  proportion  to 
the  quantity  of  pure  gold  in  the  gold  coins  as  may  be  agreed 
upon  by  the  high  contracting  parties.  (3)  The  debtor,  saving 
any  previous  stipulation  to  the  contrary,  to  have  the  right  to  pay 
his  debts  in  coin  of  either  metal  at  his/  pleasure." 

This  platform  demands  a  world-wide  view  of  the  situation. 
"What  is  money?"  Professor  Jevons  says:  Money  is  first,  "  a 
medium  of  exchange,"  second,  "  a  common  measure  of  value," 
third,  "  a  standard  of  value".  As  a  medium  of  exchange,  if  we 
consider  bulk  only,  diamonds  and  precious  stones  are  much 
less  bulky  than  gold,  but  as  there  is  no  way  of  stamping  on  them 
their  value,  they  cannot  so  be  used.  Gold  and  silver  have  been 
used  from  time  immemorial  as  mediums  of  exchange,  but  in  the 
shape  of  coined  money,  the  government  stamp  being  a  guaran- 
tee of  the  fineness,  making  it  thereby  a  common  measure  of 
value,  and  a  standard  of  value. 

Speaking  generally,  Britain  was  bimetallic  till  1797.  From 
1797  to  1816,  during  the  great  wars  with  Napoleon,  she  had  an 
inconvertible  paper  currency.  In  1816,  silver  was  demonetised 
in  Britain,  being  legal  tender  only  to  forty  shillings,  but  from 
1803  to  1873  France  gave  free  coinage  to  both  gold  and  silver, 
and  in  1865  was  joined  by  Belgium,  Italy,  Switzerland  and 
Greece,  the  five  countries  forming  "the  Latin  Union."  Britain 
had  the  advantage  of  the  free  coinage  of  silver  by  the  members 
of  the  Latin  Union,  and  the  value  of  silver  remained  during  all 
that  time  steadily  at  15^2  to  1,  though  from  1849  to  1873  the 
value  of  the  world's  production  of  gold  was  $2,805,000,000,  and 
of  silver  $1,185,000,000.  The  immense  finds  of  gold  in  Califor- 
nia and  Australia,  made,  in  some  years,  the  gold  product  3  times 
the  silver  one,  and  silver  would  have  appreciated,  had  not  its 
value  been  fixed  by  bimetallism.  These  were  the  times  when 
Britain's  trade  went  forward  by  leaps  and  bounds,  because  of 
the  abundance  of  money. 

This  illustrates  another  principle  in  the  science  of  money 
called  "  the  quantity  theory."  J.  Stuart  Mill  says  :  "  An  increase 
in  the  volume  of  money  raises  prices,  and  a  diminution-  lowers 
them."  Adam  Smith  said:  "The  average  price  of  corn  is  re- 
gulated by  the  richness  or  barrenness  of  the  mines  that  supply 
the  precious  metals."  The  commodities  of  the  world  have  to 
be  exchanged,  and  money  is  the  medium  of  exchange,  so  that 
the  larger  the  proportion  of  money  to  the  commodities  is,  the 
higher  is  the  price  of  the  commodities — i.  e.,  the  more  money 
has  to  be  given  in  exchange,  and  vice  versa. 

In  1873  Germany,  having  exacted  a  war  indemnity  from 
France  of  $1,000,000,000,  adopted  the  single  gold  standard. 
France,    unwilling   to   part  with    her   gold  only  to    her  enemy, 


stopped  the  free  coinage  of  silver,  and  was  followed  by  the 
other  states  of  the  Latin  Union,  and  silver  was  accordingly 
demonetised  throughout  Europe.  As  it  is  calculated  that  the 
amount  of  coined  gold  money  and  coined  silver  money  in  the 
world  are  about  equal,  estimated  at  about  $4,000,000,000  each, 
when  Europe  demonetised  silver  she  reduced  her  pile  of  coined 
money  available  as  a  medium  of  exchange  about  one  half,  and 
prices  dropped  accordingly.  But  as  rent,  taxes  and  other  fixed 
charges  could  not  be  reduced  accordingly,  producers,  manufac 
turers  and  distributors  had  to  give  a  much  larger  share  of  their 
labor  for  money,  and  those  who  had  outstanding  loans  at  fixed 
rates  of  interest  were  able  to  purchase  50  per  cent,  more  with 
their  money.  So  the  money  lender  gained  what  the  other  lost. 
But  this  gradually  came  back  on  the  money  lender,  and  though 
money  was  dearer  to  buy  with  labor  or  products,  it  became  re 
duced  in  value  as  an  earning  power,  as  witness  the  rate  of  in- 
terest in  Britain  the  past  two  years. 

It  will  be  said,  then,  "  that  everything  has  accommodated 
itself  to  the  gold  standard,  and  so  no  one  is  harmed."  Well,  so 
far  as  gold  standard  countries,  trading  among  themselves,  are 
concerned,  this  may  be  largely  true.  But  there  are  India, 
China,  Japan,  South  America  and  Mexico,  with  900,000,000  of 
people  (two-thirds  of  the  world's  population),  who  have  to-day, 
as  always,  a  silver  standard  only.  In  these  countries  prices 
have  remained  stationary  in  silver.  The  producer  of  cotton,  tea, 
silk  and  wheat  in  India,  China,  Japan,  the  Argentine,  etc.,  is  pay- 
ing the  same  price  in  silver  for  his  labor,  rent,  taxes,  etc.,  as  he 
did  twenty-five  years  ago.  So  that  when  he  competes  with  the 
producer  in  a  gold  country  and  sells  his  products  there  in  gold, 
his  advantage  on  these  items  over  the  gold  countries  is  doubled 
as  compared  with  what  it  was  previous  to  1873.  This  is  why 
Indian  cotton  mills  can  pay  handsome  dividends  of  10,  12,  15 
to  25  per  cent.,  and  have  displaced  all  British  goods  and  yams 
from  No.  20  down,  while  English  cotton  mills  of  the  same  class 
cannot  pay  1  per  cent.  Japanese  silks  have  largely  displaced 
European.  This  also  accounts  for  cheap  wheat,  cattle,  etc., 
from  these  silver  countries  ;  and  if  the  present  disparity  between 
the  two  metals  is  maintained,  the  contest  between  the  white 
man  with  the  yellow  money,  and  the  yellow  man  with  the  white 
money,  will  be  intensified,  and  the  latter  will  win. 

The  stupid  and  corrupt  silver  bills  of  the  United  States  have 
intensified  the  trouble.  They  started  out  in  1878  with  a  silver 
dollar  worth  only  about  82  cents  then,  and  there  was  no  more 
just  cause  for  the  Government  to  buy  a  fixed  amount  of  silver 
than  a  fixed  amount  of  dry  goods.  They  sought  to  go  alone. 
Unparalleled  conceit  and  folly,  to  depreciate  their  own  money, 
to  alarm  their  creditors,  to  force  a  liquidation  of  their  loans,  and 
at  the  same  time  to  reduce  the  value  of  all  their  exports,  or,  in 
other  words,  their  assets,  and  all  at  the  bidding  of  the  silver 
kings  !  But  when  it  is  remembered  that  the  annual  value  of  the 
silver  produced  in  the  United  States  is  only  about  $55,000,000, 
as  compared  with  the  estimated  annual  value  of  the  products  of 
the  field,  forest  and  factory  of  $13,000,000,000,  her  interests  are 
largely  in  favor  of  a  fixed  international  standard. 

I  have  only  touched  the  fringe  of  the  question,  but  am  satis- 
fied that  the  use  of  the  two  measures,  both  gold  and  silver,  as 
indicated  in  the  bimetallic  platform,  would  give  greater  stability 
to  prices,  be  especially  helpful  to  the  gold  countries,  and  restore 
somewhat  the  old  equilibrium  between  the-  two  metals.  As 
things  are,  we  shall  need  specially  to  watch  the  yellow  man  with 
the  white  metal. 
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The  Highest  Class  of  Black  Dress  Fabrics 
For  Gentlewomen^^ 

Over  ioo  styles  and  qualities  of  Black  Dress  Goods  in  stock  from  15c.  to  $1.50  per  yard. 

Dress  Goods — the  newest  fabrics  and  latest  designs.  Syndicate  shades  for  home, 
street  and  evening  wear,  with  trimmings  to  match.  Choice  ranges  in 
Ladies'  Suiting  and  Costume  Goods — the  latest  West  End  London  styles. 

Silks,  Silk  Velvets  and  Velveteens— all  reliable  standard  goods — at 
close  prices. 
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Flannelettes 


English,  American  and  Canadian  ;  English  Opera 
shades;  English  Printed,  150  designs;  English 
Woven,  100  designs.  Designs  and  cloths  confined 
to  us  in  above  goods. 


Linens . . . 


Towellings 

Tablings 

Canvases 


BROPHY,  CAINS  &  CO. 


196  McGILL  STREET 


MONTREAL 
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A  FEW  SPECIALS 


DRESS  GOODS     .... 

Full  ranges  of  Velveteens,  blacks  and  colors. 
32-inch  Cape  Velvets. 
Cream  Serges  and  Crepons. 
Blouse  and  Fancy  Silks. 
Lawns  and  Muslins. 

Haberdashery  and  Smallwares 

Full  ranges  of  Women's  Hermsdorf  Dye  Cotton 
Hose     .... 

Silk  Gloves  and  Mitts. 

Umbrellas  and  Waterproofs. 
A  few  clearing  lines  of  Flannelette  Shirts. 

WOOLENS     


Full  ranges  of  Blue  and  Black  Twills. 

Black  and  Fancy  Worsteds. 
Venetians. 


DRESS  SUFFERINGS 

Linen  Grass  Cloth,  28  inch. 

Cotton  Grass  Cloth,  28  inch. 

Cotton  Grass  Cloth,  42  inch. 

Real  Hair  Cloth. 

Crinoline,  in  black  and  grey. 

Canvas,  black,  white,  slate  and  natural. 

Canvasette,  black,  slate,  cream  and  white. 

Collar  Board  Canvas. 

Imitation  Hair  Cloth. 

IMPORTED  STAPLES 

27-in.  Fast  Black  Sateens,  spots  and  stripes. 
29-in.   Dimities,  in  black,    blue,  red,  and  green 

stripes 

32-inch  Wine  Red  Cashmerettes. 

20-inch  x  40  inch  all  Linen  Huck  Towels,  job. 

34-inch  Bunting  for  decoration   purposes  in   all 

colors 


HOUSE  FURNISHINGS.— Carpets— Fully  assorted  ranges  in  all  makes. 
Quilts — Honeycomb,  Marseilles,  Applique,  Nottingham  Lace,  Swiss,  and  Irish  Point, 

Chenille  Covers  and  Curtains.  SPECIAL  ATTENTION  GIVEN  TO  LETTER  ORDERS. 


McMASTER  &  CO. 


12  Front  Street 


TORONTO 
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SIZES    OF     HOSIERY. 
Editor  Dry  Goods  Review  : 

Sir, — In  your  July  issue  reference  was  made  to  sizes  of 
hosiery.  English  and  German  hose  are  now  and  have  been  for 
some  years  past  quoted  in  inches,  half  an  inch  being  a  size, 
misses'  being  from  4  to  8  or  8  1-2  inch,  women's,  8  1-2,  9  and 
9  1-2. 

Some  Canadian  makers  now  quote  for  inches,  but  others 
still  quote  for  sizes,  some  00  to  8,  others  o  to  8,  8  generally 
being  9  1-2  inch,  and  00  being  4  inch  ;  thus  leaving  out  two 
sizes  somewhere  by  inch  measurement.  Foreign  makers  have 
ten  sizes  between  4  and  8  1-2  inch,  Le.:  4,  4  1-2,  5,  5  1-2,  6, 
6  1-2,  7,  7  1-2,  8,  8  1-2,  but  there  are  only  eight  sizes  between 
00  and  6,  i.e.:  00,  o,  1,  2,  3,  4,  5,  6,  as  used  by  home  makers. 

Many  foreign  makers  quote  an  even  rise  in  price  per  1-2 
inch  above  6  inch,  and  fall  so  much  below,  which  is  a  great 
help  to  stock-keepers  having  many  lines,  but  the  Canadian 
goods  often  do  not  rise  evenly.  It  would  be  better  if  they  did. 
If  all  Canadian  makers  at  once  adopt  the  half  inch  measure- 
ment, then  you  will  be  quite  right  in  saying  that  they  are  "  doing 
their  best  to  counteract  the  difficulty." 

We  have  sold  our  hosiery  for  the  past  ten  seasons  by  inch 
measurement,  and  were  under  the  impression  that  the  majority 
of  houses  did  likewise. 

While  on  the  subject  of  marking  hosiery,  we  might  add  that 
the  system,  or  want  of  system,  followed  by  some  of  our  hosiery 
makers  in  marking  the  range  numbers  as  well  as  sizes  on  pack- 
ages or  boxes  is  very  lax.  For  example,  compare  the  three 
labels  enclosed  ;  the  English  read  : 


irtte'&i^! 


Svffi; 


£5  6-Inch 

5S  Black  Cashmere  Y,    Ribs 

JH  Improved  6  Fold 

A5  Spliced  Knees  and  Ankles 

S  No.  5,4 

The  Canadian  label  reads 


J4  IJoz.  8-inch  Misses' 
yx    Ribb'd    Black 
Cashmere  Hose  tiij 

Extra  Thickness  in  Kivees 
No.  510 


CASHMERE     HOSE 
COLOR   BLACK.       SIZE  6  IN. 


X)S^^Vi^&^^)^^^m^^^Sii&lfi 


part  printed,  the  balance  scratched  on. 

By  the  imported  label  the  department  knows  at  a  glance 
what  the  package  contains,  the  other — well,  you  can  guess  or 
open  the  package  and  find  out. 

Then,  this  apology  for  a  label  must  cost  the  makers  as  much 
or  more  than  the  imported  one. 

We  take  pleasure  in  saying  that  some  Canadian  manufac- 
turers are  boxing  their  hosiery   equal    to  the  imported.       As  a 


proof  of  this  we  will  be  pleased  to  show  you  on  first  opportunity 
our  best  lines  of  Canadian  hose. 

With  our  respects  to  Messrs.  A.  Allan  &  Co.,  of  Calgary,  for 
opening  up  this  hosiery  correspondence, 

We  are,  yours  truly, 

Brophy,  Cains   &  Co. 


MONTREAL    PERSONALS. 

S.  Hurd,  of  Mclntyre,  Son  &  Co.,  left  last  week  for  Europe 
via  New  York. 

W.  P.  Slessor  will  cross  the  ocean  in  September  for  James 
Johnston  &  Co. 

David  Morrice,  of  D.  Morrice  &  Sons,  leaves  next  week  on 
a  trip  to  England. 

G.  B  Fraser,  of  the  Greenshields  firm,  Montreal,  sails  on  the 
3rd  for  England. 

Leslie  Gault,  of  Gault  Bros.,  is  leaving  shortly  for  England 
to  buy  for  the  firm. 

John  Barrett,  of  McDougal,  Barrett  &  Co.,  sailed  for  Eng- 
land by  the  Mariposa  July  10. 

Wm.  Bailey,  manager  for  Peter  Schneider's  Sons  &  Co.,  is 
in  New  York  arranging  for  the  new  goods  in  upholstery  and 
drapery. 

E.  B.  Greenshields,  the  head  of  the  firm  of  S.  Greenshields, 
Son  &  Co.  and  a  director  of  the  Bank  of  Montreal,  returned, 
with  his  family,  by  the  Parisian  July  20  from  a  tour  abroad. 

The  smallware  department  at  S.  Greenshields,  Son  &  Co.'s, 
Montreal,  is  being  completely  rearranged  and  reorganized,  so  as 
to  make  it  more  convenient  for  the  customers  and  the  filling  of 
orders. 

A  large  western  firm  has  written  to  S.  Greenshields,  Son  & 
Co.,  Montreal  :  "We  have  no  Endora  in  stock,  so  please  ship 
at  once,  and  all  of  Priestley's  you  can  do  for  us."  An  encourag- 
ing kind  of  note  for  a  firm  to  get,  as  well  as  a  tribute  to  the 
goods. 

W.  I).  Le  Boutillier,  who  represents  Glover  &  Brais  in  the 
Maritime  Provinces,  left  by  the  Parisian  on  Saturday,  accom- 
panied by  Mrs.  Le  Boutillier,  for  a  trip  to  England  and  the 
island  of  Jersey.  He  will  visit  his  parents,  who  live  in  Jersey, 
and  return  in  September  to  follow  his  old  route,  where  he  is  so 
well  known. 


ART    DRAPERIES. 


Among  the  novelties  shown  this  season  in  the  American 
markets  are  some  very  dainty  patterns  in  silk,  beautifully  em- 
bossed in  gold.  These  are  being  largely  used  for  curtains  and 
pillows.  One  of  the  most  beautiful  effects  is  to  be  seen  in 
cream  creped  silk,  with  handsome  design  embossed  in  gold. 

There  are  many  patterns  in  Moorish,  Turkish  and  Persian 
designs,  both  in  gold  and  bronze  effects,  the  latter  being  one  of 
the  most  favorite  combinations.  Similar  patterns  are  also  shown 
on  sateen,  etc.,  and  can  be  retailed  nicely  at  25c.  per  yard. 
These  goods  are  much  superior  to  the  Japanese,  as  the  gilt  does 
not  rub  off. 

A  full  stock  of  these  goods  can  be  seen  at  the  warerooms  of 
Boulter  &  Stewart,  who  represent  some  of  the  largest  mills  in 
the  United  States. 
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KYLE,  CHEESBROUGH  &  CO. 

The  Lace  Warehouse  of  Canada. 


:  IMPORTERS    OP" 

NOVELTIES    IN  : 

Dry  Goods, 

Embroideries, 

Trimmings, 

Gloves, 

Silks, 

Hosiery, 

Braids, 

Muslins,  and 

Curtains, 

Dress  Goods,  etc.,  etc 

A  fresh  and  attractive  lot  of  Plain,  Printed  and  Fancy  Blouse  Silks  just  received  and  put 
into  stock.  Our  travelers  are  just  starting  out  with  a  full  line  of  Fall  samples,  which 
comprise  the  most  complete  selection  we  have  ever  shown.  We  hope  to  interest  our 
many  friends  as  usual. 

WE  CARRY  THE  CELEBRATED  FIBRE  CHAMOIS  IN  STOCK. 


Kyle,  Cheesbrough  &  Co. 


IMI  OUSTTIRIE^-L. 


J 


; 


i 
t 

? 


There's  money  for  you 


IN  HANDLING  OUR 
NECKWEAR    .      .      . 


We  are  catering  for  up-to-date  Furnishing 
Trade.  Don't  fail  to  see  our  lines  ;  our  travelers 
are  now  on  the  road. 


SPECIALTIES 

French-made  Lawn   Dress   Bows,    hand-stltched,        Better  grades  in  great   variety  ;   all  the  latest 
put  up  two  Bows  In  a  box.  shapes. 

Satin-lined  Neckwear,  200  designs  at  $2.25  per        B,ack  Neckwear  alwa   s  In  stock  fn  a„  shapes. 
dozen. 


I    GLOVER  <£  BRAIS 


WHOLESALE    MEN'S    FURNISHINGS 


184  McGill  Street,  MONTREAL 


1G 
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TWO    SPECIALTIES. 

SPECIALTIES  usually  bring  twice  the  rate  of  profit  sup 
plied  by  staple  goods,  hence  are  worthy  of  all  attention. 
Two  of  the  new  things  continually  being  put  on  the  market  by 
Brush  «$:   Co.,  Toronto,  are   illustrated  herewith. 

The  "  B.  W."  sleeve  distenders  are  shown  herewith.  They 
hold  the  sleeve  to  the  stylish  fulness,  are  made  of  finely  tem- 
pered braided  wire,  and  covered  with  cambric  to  prevent  their 
being  seen    through    the    thinnest  sleeve.      They  are   light   in 

weight,  cool,  comfortable  and  dur- 
able. 

They  cannot  get  out  of  shape, 
yet,  being  made  of  this  flexible 
material,  adjust  themselves  to  any 
sleeve  and  allow  the  coat  sleeve 
to  go  on  without  any  trouble.  They 
are  made  in  two  sizes,  large  and 
medium.  Corset  steels  that  lock  at  the  top  and  bottom  are 
the  second  specialty  illustrated  herewith.  The  makers  claim 
that  this  very  desirable  article  is  a  double  re-inforced  clasp, 
of  best  quality  steel ;  preserving  the  corset  in  perfect  shape, 
outlasting  a  dozen  ordinary  steels,  and  can  be  stitched  into 
any  corset.  It  can  be  instantly  hooked  or  unhooked,  and 
cannot  be  unclasped  accidentally. 


Sleeve  Distendek,  Uncovered. 


THE     COTTON    THREAD    WAR. 

For  several  years  a  great 
war  has  been  waged  between 
the  Central  Agency,  which  in- 
eludes  Brooks,  Clark  and 
Coats,  on  the  one  side,  and 
Kerr  &  Co.  and  Chadwick  & 
Bros,  on  the  other.  Prices 
have    been    forced  down  and 

Sleeve  Distender,   Covered.  down' Until  goods    of  this  class 

are  selling  at  or  below  cost. 

In  a  recent  letter  to  The  Drapers'  Record  the  Coats  people 
say  :  "  In  a  number  of  foreign  markets  in  which  we  do  a  large 
business,  Messrs.  Chadwick  cut  prices  so  low  as  to  return  them 
less  than  seven  shillings  for  200  yards  six-cord,  their  price  in 
the  home  market  being  at  the  same  time  fourteen  shillings  and 
sixpence,  less  discounts.        Messrs.  Clark   and  we  bought  large 

quantities  of  Messrs.  Chad- 
wick's  goods  at  these  low 
prices.  Some  of  them  we  sold 
at  a  profit,  others  we  have 
still  on  hand,  and  hope  to  sell 
them  with  a  good  profit  later 
on." 

This  action  was  mentioned 

Brush's  Lock  Corset  Steels.  jn   [hese  Columns  about  a  year 

and  a  half  ago,  and  there  is  no   doubt  Canada  is  referred  to  in 
the  above  quotation. 

A  similar  state  of  affairs  exists  in  Australia,  for  The  Aus- 
tralian Storekeepers'  Journal  says  :  "  We  find  that  the  same 
trouble  exists  here  (Melbourne),  and  that  the  Central  Agency — 
which  represents  Messrs.  Jonas  Brooks  &  Bros.,  Messrs.  Clark 
&  Co.,  and  Messrs.  J.  and  P.  Coats — and  the  agents  for  Messrs. 
Kerr  &  Co.  and  Messrs.  J.  Chadwick  &  Bros.,  are  industriously 


cutting  each  other's  throats,  with  the  result  that  cotton  is 
cheaper  here  than  it  is  in  London,  and  has  been  so  for  over  a 
month,  the  reduction  having  commenced  here,  strange  to  say, 
two  days  before  it  was  made  in  England." 

The  Coats  people  declare  it  is  all  the  fault  of  the  Chadwicks, 
who  refused  to  come  into  the  Agency,  and  then  cut  prices,  not 
to  maintain  their  trade,  but  to  cut  out  that  of  the  Agency. 

The  Chadwick  people  claim  that  they  did  not  join  the 
Agency,  thinking  they  would  have  to  sell  at  a  very  low  price  on 
account  of  their  being  the  small  firm  in  a  large  combination, 
that  they  afterwards  proposed  an  amalgamation,  which  was  re- 
fused, and  that  the  Coats  firm  have  also  resorted  to  cutting  to 
catch  their  (Chadwick's)  customers. 

Messrs.  Chadwick  propose  to  arbitrate  the  points  in  dispute 
and  thus  restore  the  proper  level  of  prices. 


A    JOB     IN     PRINTED    PIQUES. 

This  is  declared  to  be  an  exceptionally  good  season  for 
printed  cotton  goods,  and  S.  Greenshields,  Son  &  Co.,  Montreal, 
state  that  the  demand  exceeds  those  of  former  years.  This  firm 
is  now  offering  a  special  line  of  printed  piques  at  a  rate  much 
lower  than  manufacturers'  prices.  The  goods  are  of  excellent 
texture  and  very  tasteful  in  design.     They  are  going  off  rapidly. 


SAMPLES    OF    THREAD. 

The  Canadian  branch  of  Wm.  Oapperton  &  Co.,  at  165  St. 
James  street,  Montreal,  have  prepared  a  line  of  samples  for  the 
trade.  These  will  be  sent  free  on  receipt  of  a  postal  card  from 
any  merchant  requesting  them  to  do  so. 


GOLF    JERSEYS    IN     BICYCLING. 

A  handsome  and  taking  line  of  golf  jerseys,  English  and 
German  goods,  is  shown  by  S.  Greenshields,  Son  &:  Co.,  Mon- 
treal. The  wool  is  fine,  and  the  manufacture  beautiful,  the 
styles  being  tasteful  and  new.  Among  other  uses  the  golf 
jersey  is  happily  suited  for  lady  bicyclists  who  need  to  give  as 
much  thought  to  the  upper  portion  of  the  bicycle  costume  as 
the  lower.  They  will  be  pleased  with  the  line  offered  by  this 
Montreal  house. 


ADVANCE     IN     FEATHERS- 

There  has  been  a  sharp  rise  in  feathers.  Since  the  begin- 
ning of  May  values  have  advanced  about  100  per  cent,  from 
the  lowest  point.  The  importing  trade  generally  had  placed 
their  orders  before  the  rise,  but  there  are  some  who  were 
caught.  Stocks  of  trimmings  for  Fall  and  Winter  trade,  which 
are  just  coming  to  hand,  are  held  very  much  firmer  in  conse- 
quence, and  here  and  there  an  advance  is  asked. 


NEW    GOODS     IN     DEMAND. 

Trade  is  active,  and  the  call  for  new  goods  is  brisk.  Such 
is  the  report  of  Messrs.  Greenshields,  Montreal,  who  are  now 
opening  up  their  line  of  Scotch  dress  goods  with  mohair  effects, 
which  are  selling  rapidly.  A  shipment  of  black  mohairs  and 
brilliantines  is  now  also  just  being  shown.  The  firm's  black  and 
colored  satin  ribbons  are  coming  in  every  week,  and  orders  are 
being  filled  as  rapidly  as  possible. 
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165  St.  James  Street 

-MONTREAL 


_y 


Clapperton's 
Spool  Cotton 


Blacks  Warranted  FAST  DYE 


ttw 
ttt 

t 


SUPERIOR  TO  ALL  OTHER 
MAKES. 


Full  stock  carried  of  the 
following  lines  : 


Stewart's  Linen  and  Shoe  Threads 
English  White  Cottons 

English  Turkey  Red  Cottons 

White  and  Black  Book  Muslins 
Victoria  Lawns    .... 

Wool  Mendings  on  Cards 
,„ .    ,    „      ,  Full  Line  of  Boot  and  Shoe  Laces 

Write  for  Samples  ,       _T  ,, 

And  Quotations.  Wm.  Hall  &  Co.  s  Needles 


Robert  C.  Wilkins 


Manufacturer  of 


SHIRTS,  OVERALLS, 
WORKING  JACKETS,  etc. 


198  McGill  Street 


Montreal. 


"  /  crow  oter  all.  " 


•    •    •    • 


Rooster  Brand  Specialties 

SHIRTS  Negligee  and  Top  Shirts  of  every  description. 
Flannelette  Night  Shirts  and  Gowns.  Imported  and 
Domestic  Materials  used. 

OVERALLS  Plain  and  with  Double  Bibs,  American 
style,  and  good  fitting  Jackets  to  match  ;  all  made  with 
or  without  Rivets. 

PAINTS     Cow  Boy,  Workingmen's  and  Boys'  Knee  Pants. 

EXTRAS  White  Duck  and  Satine  Coats,  Corduroy  Vests 
embroidered  in  silk. 

NOTICE.— Goods  well  made  and  large  sizes. 


James  Johnston  &  Co. 


Importers   of  British  and   Foreign   Dry  Goods. 
Dealers  in  Canadian  and  American  Staples,  Etc. 


DEPARTMENTS 


26  St.  Helen  Street, 


M 


0 1ST  REAL 


OD 


^ 


Sole  Agents 

for   the 

Antiseptic 
Sanitary 
Diaper 

Put  up  in  lO  yd.  lengths, 

in  tl:-'  following  widths  : 

18,  20.  22,  24,  27  in 


Silks,  Ribbons,  Trimmings,  Dress  Goods, 
Velveteens,     Hosiery,     Gloves,     Underwear    (Gents', 
Ladies'  and  Children's),  Smallwares,  Handkerchiefs  in 
Silk,  Linen,  Cotton,  Muslin,  Laces,  Embroideries  ; 
Cloths,  Tweeds,  and  Gents'    Haberdashery. 

A  Fine  Assortment  of  Scotch  Zephyrs  in  stock. 

DOMESTIC  COTTON  GOODS 
OF  EVERY  DESCRIPTION 

♦♦♦♦♦♦♦♦ 

Special  .  .  . 

Attention  Given  to  Letter  Orders 

We  invite    all  Merchants  visiting  the  City  to  call. 
They  will  be  cordially  welcomed. 


LS 
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AN  INFANT'S  PATENT  VEST. 

WOOLEN  and  other  manufacturers  who  have  specialties 
of  their  own,  and  advertise  them  well,  furnish  the  re- 
tailer with  a  line  on  which  he  can  secure  a  good  profit,  and 
which  creates  its  own  demand. 


same  price.     It  has  a  cashmere  finish   and  can   be  procured  in 
children's  sizes.      "  Buyit  "  and  "Tryit"  are  two  lines  to  retail 


at  15  and  20c  respectively. 


S.  Lennard&  Sons, 
whose  "  Elysian  " 
vests  have  become 
well-known,  have 
added  an  infant's 
vest  to  their  list  of 
specialties.  It  is 
made  open  at  the 
front,  rendering  it 
so  much  easier  to 
lay  an  infant  in  than 
the  old  kind,  which 
are  pulled  over  the 
head.  It  fastens  in 
the  front  with  but- 
tons. These  goods 
are  made  from  the 
finest  qualities  of 
yarns  imported  from 
Europe,  and  aresold 
extensively  to  the 
wholesale  trade. 


An  Infant's  Patent  Vest. 


SPECIAL     FALL    LINES. 

Full  ranges  of  Fall  goods  are  shown  by  McMaster  &  Co., 
but  some  special  lines  are  worthy  of  notice.  These  are  im- 
ported and  domestic  tweed  dress  goods  ;  a  full  range  of  color- 
ings in  boucle  effects,  archaic  plaids  and  friezes  for  both  cos- 
tumes and  cloakings. 

A  special  line  of  cashmere  hosiery,  extra  value,  is  being 
opened  up  this  week.  Boating  shawls  and  cloth  shawls  are  in 
full  display,  and  in  the  same  department  are  special  lines  of 
handkerchiefs,  Tarn  O'Shanters  and  wool  hose. 


HABERDASHERY,  ETC. 

In  W.  R.  Brock  &  Co.'s  haberdashery  department  a  great 
demand  is  reported  for  the  R.  I).  F.  skirt  facing.  Another 
shipment  of  this  is  to  hand  in  black,  navy  blue,  seal,  browns, 
fawns,  grenat,  etc.  Bias  Vel-Vel  and  other  facings  are  also  in 
full  stock. 

They  have   made  another   large  purchase  of  ladies'  under- 
■r  wear  and    secured  more  bargains, 
if  "Ruby,"  "Pearl,"  "I.X.L."   and 
"  Startler  "  are  some  of  the  lead- 
ers. The  latter  line  has  a  buttoned 
front,  improved    lace   and  ribbon 
trimming,  and  to  retail  at  25c.  can  hardly  be  beaten. 

Gloves  are  shown  in  immense  variety  in  both  ladies'  and 
men's.  Their  woolen  gloves  to  retail  at  25  and  50c.  are  well 
worthy  of  special  attention. 

In  ribbed  wool  hose,  "P.M.,"  in  sizes  6  to  9^,  can  be 
retailed  at  25c.  in  spite  of  its  excellent  weight,  stock  and  finish. 
In  plain   wool  hose,   "R. H.,"  in  sizes  &l/2,  9,  9^,  retails  at  the 


;iri     I- ACINI 


DEPARTMENTAL    STORES. 

(contributed.) 

THE  departmental  stores  seem  to  be  increasing  in  number 
and  size,  and  to  be  driving  out  many  of  the  smaller  con- 
cerns ;  but  it  is  as  yet  too  soon  to  say  that  trade  will  all  drift 
into  these  channels  and  nothing  be  left  for  specialty  shops.  The 
department  store  offers  the  advantage  of  purchasing  almost 
anything  under  the  one  roof.  They  also  cut  clean  away  from 
the  credit  system  and  sell  for  cash  only.  They  adopt  very  fully 
the  idea  of  "leaders,"  or  selecting  certain  well  known  or  easily 
recognized  lines  and  selling  them  near,  at,  or  below  cost.  They 
advertise  freely  and  persistently,  and  to  a  large  extent  follow  the 
"ticketing"  practice  so  long  prevailing  in  Great  Britain  in  what 
are  known  as  "  pushing "  houses.  They  have  their  bargain 
days,  when  lots  of  goods  which  it  is  desirable  to  get  rid  of  are 
pushed  off,  and,  generally  speaking,  they  are  hustling  all  the  time. 

But  there  is  only  one  way  to  make  money,  and  that  is  by 
profit  on  what  is  sold.  Good  buying  is  at  the  bottom  of  all 
successful  storekeeping,  and  personal  interest  is  necessary  to 
bring  out  the  best  efforts.  In  a  departmental  store  the  heads  of 
departments  must  have  pretty  full  swing,  and  their  interests  do 
not  always  coincide  with  the  proprietors'  when  buying  goods. 
This  has  been  the  experience  of  merchants  doing  business  in  the 
large  European  centres.  In  fact,  so  long  as  human  nature 
remains  as  it  is,  personal  gain  will  continue  to  be  the  leading 
factor  in  people's  pursuits ;  so  that  unless  a  departmental  buyer 
thinks  he  can  do  as  well  as  a  servant,  he  will,  if  he  is  capable, 
strike  out  for  himself.  It  is,  therefore,  questionable  whether  the 
best  talent  can  be  permanently  secured  by  this  system.  Then, 
as  to  the  general  help,  the  great  desideratum  with  the  large 
stores  seems  to  be  cheapness,  and  this  is  not  in  the  best  inter- 
ests of  either  the  storekeeper  or  the  customer.  Perhaps  the 
carelessness  or  indifference  of  cheap  help  affords  also  greater 
opportunities  for  shoplifting,  which  is  rendered  still  easier  by 
the  way  the  goods  are  displayed. 

The  depression  of  the  past  few  years  has  been  specially 
favorable  to  those  who  offered  "  bargains,"  as  everybody  wanted 
to  economise,  but  there  is  no  reason  why  specialty  shops 
should  not  succeed  as  well  as  ever  when  properly  managed. 
When  the  Civil  Service  and  other  so-called  co-operative 
stores  were  started  in  England  many  years  ago,  it  was  thought 
that  the  ordinary  shops  would  have  to  go  under.  "  A  new  broom 
sweeps  clean  "  and  "  the  stores  "  had  a  big  run,  but  the  old 
ways  for  making  money  did  not  change.  Good  buying,  good 
profits,  personal  interest  and  attention,  minimum  losses  from 
bad  stock,  bad  debts  and  interest — these  are  the  never  varying 
essentials  to  success.  The  other  shops  adopted  cash  payments, 
no  credit,  "  leaders  "  on  well-known  articles,  and  lots  of  profit 
on  the  others,  turning  the  concerns  into  limited  companies  and 
getting  plenty  of  outside  capital  satisfied  with  a  small  rate  of 
interest,  and  to-day  the  Civil  Service  and  other  such  stores  are 
only  counted  in  as  ordinary  shops.  It  is  evident,  therefore, 
that  unless  the  proprietors,  the  managers,  the  buyers  and  the 
general  staff  of  departmental  stores  are  superior  in  ability,  they 
will  not  drive  out  specialty  shops  properly  conducted.  This  is 
less  liable  to  be  the  case  on  this  continent  than  in  Britain,  for 
in   that  country  men  are  more  content   to  remain  in  a  steady 
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subordinate  position,  while  here  a  man  who  has  proved  himself 
successful  as  a  department  buyer  and  manager  is  apt  to  think 
he  ought  to  be  his  own  employer,  unless  he  and  his  staff  get 
such  salaries  as  make  the  cost  of  the  department  as  great  as  a 
separate  shop. 

Let  the  specialty  shops  adopt  the  cash  system,  have  some 
"  leaders  "  to  satisfy  the  bargain  hunters,  give  their  best  personal 
efforts  to  both  buying  and  selling,  and  they  will  no  doubt  be 
able  to  hold  their  ground.  As  to  "  Bargain  days,"  that  will 
probably  cure  itself,  as  the  stores  are  rapidly  driving  a  larger 
portion  of  their  business  into  these  days  and  doing  compar- 
atively little  at  other  times,  which  means  poor  service  on  busy 
days  and  too  much  help  on  others.  The  general  public  will  be 
better  served  and  wealth  and  profit  more  evenly  distributed  by 
specialty  shops.  Onlooker. 

TORONTO    PERSONALS. 

Mr.  S.  F.  McKinnon  and  his  buyer,  Mr.  Pack,  have  re- 
turned from  Europe. 

Mr.  W.  A.  Dewar,  carpet  buyer  for  John  Macdonald  &  Co., 
sailed  for  Europe  recently. 

F.  R.  Hodgens,  of  Hodgens  Bros.,  Clinton,  was  in  Toronto 
wholesale  houses  this  week. 

P.  H.  Burton,  of  Toronto,  sailed  for  Europe  on  July  24  per 
the  Majestic  from  New  York. 

It  is  claimed  that  John  Hallam,  of  Toronto,  has  bought 
most  of  the  Northwest  wool. 

The  Ontario  Government  has  again  leased  the  corner  of 
Queen  and  Yonge  streets,  Toronto,  to  Mr.  Philip  Jamieson, 
which  site  he  was  occupying  at  the  time   of  the  late  disastrous 


fire.  The  lease  is  for  21  years  at  $4,000  per  annum,  and  a  con- 
dition of  the  lease  is  that  the  tenant  erects  a  fine  building  on 
the  site. 

Word  has  been  received  from  England  that  Mr.  Paul  Camp- 
bell, of  John  Macdonald  &Co.,  is  rapidly  recovering  his  health. 
He  will  shortly  return  home. 

J.  S.  McKinnon,  buyer  for  McKinnon  &  Co.,  Blyth,  Out., 
called  on  The  Review  on  Monday.  He  was  on  his  way  to  the 
Muskoka  Lakes  for  a  two  weeks'  outing. 

The  stock  of  the  Colonial  Manufacturing  Co.,  Toronto,  con- 
sisting of  umbrellas,  parasols,  trunks,  valises  and  other  goods 
manufactured  by  the  firm,  was  sold  recently  to  McKendry  & 
Co.  at  50c.  on  the  dollar. 

Gordon,  Mackay  &  Co.'s  employes  are  enthusiastic  sports. 
They  have  played  several  cricket  matches  already  this  season, 
and  have  a  number  of  fixtures  arranged  for  August. 

Geo.  Caudwell,  of  Brantford,  has  been  in  Toronto  for  the 
benefit  of  his  health.  The  treatment  received  has  benefitted 
him  very  much,  and  his  old-time  enthusiasm  and  energy  have  re- 
turned. For  the  last  few  days,  he  has  been  a  constant  visitor 
to  the  wholesale  houses. 


THREE     DATES. 


August  26th  to  29th. 
September  2nd  to  5th 
September  2nd  to  14th. 

Here  are  three  dates  to  be  remembered.  The  first  is  the  date 

of  the  Toronto  millinery    openings.     The  second  is  the  date  of 

the  Montreal  millinery  openings.     The  third  is  the  date  of  the 

Toronto  Industrial  Exhibition. 
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Dont  Miss  It 


+ 


Last  Day  for 

Copy  Is . 

August  23rd. 


The    next    number    of    The    Dry    Goods 

Review  will  be  the  Special  Fall  Trade 

Number.  Don't  miss  it  !  As  usual,  it  will 
be  brimful  of  the  latest  ideas  and  news  for 
the  trade. 

Advertisers  requiring  extra  space  should 
notify  us  at  once.  Space  is  limited,  and 
the  sooner  we  hear  from  you,  the  better 
position  can  we  give  you. 


The  Dry  Goods  Review 
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TRADE    CHAT. 

ONE  o(  the  new  banisters  and  solicitors  who  have  just  been 
admitted  to  practice  at  Osgoode  Hall  is  Mr.  W.  H. 
Holmes,  who  is  well  and  favorably  known  to  the  wholesale  dry 
goods  trade  of  Canada,  in  which  he  spent  more  than  17  years. 
Mr.  Holmes  was  the  pioneer  traveler  between  Toronto  and  the 
Pacific  Coast  for  Wyld,  Grasett  &  Darling  when  that  firm  was 
formed.  He  had  previously  been  in  the  service  of  Mclnnes 
Bros.  &  Co.,  of  Hamilton,  till  the  termination  of  that  business 
in  1879,  after  which  he  was  associated  with  McMaster  &  Co., 
of  Toronto.  Mr.  Holmes  entered  the  Law  School  directly  from 
the  service  of  Gault  Bros.  &  Co.,  of  Montreal,  whom  he  had  re- 
presented in  Ontario,  became  articled  to  the  law  firm  of  Watson, 
Smoke  &  Masten,  and  successfully  passed  in  their  order  all  the 
examinations  prescribed  by  the  Law  Society. 

The  clothing  stock  of  B.  Silver,  Kingston,  has  been  sold  at 
30c.  on  the  dollar. 

Mrs.  L.  C.  Wheelock,  Lawrencetown,  N.  S.,  general  store, 
has  been  succeeded  by  W.  E.  Palfrey. 

The  Kingston  merchants  are  arranging  to  give  the  clerks  a 
half-holiday  during  August  and  September. 

Messrs.  Broddy  &  Co.,  Ingersoll,  have  disposed  of  their  dry 
goods  business  to  Messrs.  Hollinrake  &  Co.,  of  Toronto. 

Mr.  Lew  Hirsch  has  left  for  Chicago,  where  he  has  received 
a  position  in  a  clothing  establishment. — St.  Thomas  Journal. 

King  &  Sullivan,  Guelph,  have  had  their  store  papered, 
painted  and  fitted  up.     It  is  now  a  star  gents'  furnishing  store. 

The  general  store  business  of  McDonald  Bros.  &  Co.,  Mon- 
tague Bridge,  has  been  sold  by  the  assignee  to  F.  S.  McDonald. 

The  contract  for  dry  goods  for  the  Manitoba  Penetentiary 
has  been  awarded  to  Archibald  Wright,  of  the   London  House. 

James  Shea,  the  well-known  dry  goods  merchant  of  Hamil- 
ton, sailed  from  New  York  on  Saturday,  July  20th,  for 
Europe. 

Messrs.  Dupont  &  Wilson  are  making  a  success  of  the 
Kingston  oil-cloth  works.  They  claim  to  be  turning  out  1,200 
to  1,400  yards  per  week. 

Robt.  McNamara,  formerly  with  John  White  &  Co.,  dry 
goods,  Woodstock,  has  gone  to  assume  an  interest  in  the  firm 
of  Alexander  &  Co.,  Montreal. 

Mr.  A.  F.  Parker,  a  merchant  tailor  of  Woodstock,  and 
Eliza,  daughter  of  W.  Coventry,  of  the  same  town,  were  quietly 
married  in  Guelph  on  July  2. 

Mr.  Archibald  Foulds,  of  Messrs.  Simons  &  Foulds,  dry 
goods  importers,  Quebec,  sailed  for  Liverpool  by  ss.  Parisian 
on  28th  inst. 

The  Montreal  Cotton  Co.  has  placed  several  new  lines  of 
dress  canvases  and  grass  cloths  on  the  market.  These  new 
lines  will  compete  with  imported  goods. 

Mr.  D.  E.  Broderick  has  leased  the  store  in  the  Meehan  & 
Regan  block,  St.  Thomas,  formerly  occupied  by  Mr.  McDonald 
Eraser,  and  will  occupy  the  same  on  Sept.  1st. 

At  Suckling's,  Toronto,  the  dry  goods  stock  of  Rutherford  & 
Wood,  of  Bolton,  amounting  to  about  $3,000,  was  sold  by  Mr. 
E.  Butler  to  Mr.  J.  T.  Andrews  for  66 }(c.  on  the  dollar. 

The  residence  of  Mr.  and  Mrs.  W.  Chapman,  London,  Ont, 
was  the  scene  of  a  very  pretty  home  wedding  last  Thursday 
evening,  the  occasion  being  the  marriage  of  their  only  daughter 


S.  Alice  to  Mr.  John  R.  Herald,  of  the  firm  of  Fraser,  McMillan 
&  Co.,  wholesale  hats  and  caps,  of  that  city. 

The  employes  of  John  Calder  &  Co.  accepted  a  challenge 
from  the  employes  of  W.  R.  Johnson  &  Co.,  wholesale  clothiers, 
Toronto,  to  a  game  of  ball  at  Dundurn  Park,  Hamilton,  Satur- 
day. 

Bank  clearings  at  Winnipeg,  Toronto,  Montreal,  Quebec  and 
Halifax  amount  to  $487,553,437  for  six  months  ol  1895.  In 
the  first  half  of  1894  the  total  was  $457,547,687;  the  gain  is 
about  7  per  cent. 

Mr.  R.  Aumond,  dry  goods  merchant,  St.  Cunegonde,  while 
playing  croquet  with  some  friends  on  the  evening  of  the  19th 
ult.,  fell  down  insensible.  He  was  conveyed  to  the  Notre 
Dame  Hospital,  but  after  lingering  for  two  hours  expired. 

The  death  took  place  on  the  14th  ult.  of  Mr.  Charles  A. 
Ott,  of  the  firm  of  John  Ott  &  Co.,  wool  dealers,  Brantford, 
one  of  the  most  popular  young  men  of  that  city.  Mr.  Ott,  who 
was  only  29  years  of  age,  was  attacked  with  appendicitis,  which 
proved  fatal. 

The  dyehouse  of  the  St.  Croix  cotton  mill  at  Milltown, 
N.B.,  is  to  be  enlarged.  The  enlargement  will  consist  of  an 
extension  62  x  60  feet,  two  storeys  high.  The  work  will  begin 
at  once.  The  contract  price  is  about  $7,000  In  addition  to 
the  building  $10,000  will  be  spent  for  new  machinery. 

Incorporation  by  Ontario  letters  patent  is  sought  by  the  firm 
of  C.  Ross  &  Co.,  dry  goods,  Sparks  street,  to  be  entitled,  "  C. 
Ross  &  Co.,  of  Ottawa,  Ltd."  Capital,  $250,000,  in  shares  of 
$100  each.  The  first  directors  of  the  company  are  to  be  W.  G. 
Bronson,  Charles  Magee,  Denis  Murphy,  and  Edward  Seybold. 

Walters  Bros.  &  Co.  have  had  quite  an  ingenious  scene  in 
their  south  window  to-day  advertising  some  of  their  waterproof 
goods.  The  device  consists  of  two  pools  of  water  on  the 
window  floor,  the  water  being  kept  from  running  away  by  the 
waterproof  goods.  In  the  pools  are  some  ducks  swimming. 
It's  a  very  good  illustration  of  the  waterproof  qualities  of  the 
goods. — Sarnia  Post. 

On  Tuesday,  James  Walsh  made  the  heaviest  single  cash 
purchase  of  fur  that  has  ever  been  made  in  Edmonton,  from 
Larue  &  Picard.  The  amount  was  $14,000.  The  following  list 
of  the  fur  will  give  some  idea  of  the  value  involved  :  1,602 
marten,  1,014  lynx>  667  mink,  212  beavers,  130  bears,  26  otter, 
86  fisher,  22  silver  fox,  89  cross  fox,  162  red  fox,  2  wolverine,  18 
coyotes,  1  wolf,  319  skunk,  2,005  rats.  Mr.  Walsh  represents 
the  fur  house  of  Ullman  &  Co.,  which  has  establishments  at 
Leipsic,  Germany  ;  London,  England ;  New  York  and  St.  Paul, 
besides  a  number  of  purchasing  agencies  all  over  North  Amer- 
ica.— Edmonton  Bulletin. 


SOME    SMALLWARES. 

Wyld,  Grasett  &  Darling  have  received  large  shipments  of 
Fall  and  Winter  hosiery,  amongst  which  is  a  special  line  of 
ladies'  and  children's  2-1  ribbed  all-wool  imported  cashmere 
hose,  5  inch;  can  be  retailed  for  15c;  9  inch  retailed  for  25c. 
per  pair.     Sample  dozens  are  being  sent  on  application. 

In  ladies'  and  children's  ribbed  underwear,  they  are  showing 
large  ranges,  at  leading  popular  prices.  One  line  to  retail  at 
25c.  has  an  open  front,  is  mostly  wool,  and  is  handsomely 
trimmed  down  front  and  around  neck. 

In  dress  trimmings  they  are  showing  the  latest  novelties  in 
jets,  narrow  and  medium  widths,  with  and  without  points. 
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BEATTY,  BLACKSTOCK,  NE8BITT,  CHADWICK  &  RIDDELL 

Barristers,  Solicitors,  Notaries,  Etc. 

Offices — Bank  of  Toronto,  cor.  of  Wellington  and  Church  Sts. 
TORONTO,  -  ONTARIO. 

Solicitors  for  Bank  of  Toronto  ;  Board  of  Trade,  Toronto  ;  R.  G.  Dun  &  Co.  (Mercan- 
tile Agency),  etc. 


NORTHERN 


Established 
I8J6 


ASSURANCE  COMPANY  OF  LONDON 

Capital  and  Funds,   $36,465,000 
Revenue,  $5, 545,000 

Dominion  Deposit,  $200,000 


Canadian  Branch  Office  :  nADCnT    \\I       TVnC 

1724  Notre  Dame  St.,  Montreal.  HUbLHl      W.      I    IHC, 

G.  E.    Moberley,   Inspector.  Manager. 


TO  LET 


Two  Stores  in  the  Coombs  &  Stewart  Block,  City  of 
Brandon,  Man.,  48  feet  front,  65  feet  deep,  with  cellar. 
For  particulars  apply  to  J.  R.  Foster  on  the  premises,  or 

ROBERT  M.  COOMBS,  Elkhorn  P.O.,  Man. 

MANNHEIM  INSURANCE  CO. 

Marine    Risks    Exclusively 

Incorporated  1879.       Established  in  Canada  1885. 

Capital  and  Assets  Exceed  $2,600,000 
Jas.  J.  Riley  &  Sons,  A/lniMTDFAi 

Managers  tor  Canada  •     •    /IIOII  I  KCAL 


Sub.  Agents  in  chief  Cities  and  Towns. 


CASH  CARRIERS  .  .  .  . 


s>& 


We  manufacture  and  sell  every  style  of  Cash  and  Parcel  Carrying  Devices. 
The   "  LAMSON  "    Cash  Carrier  is  the  first  which  was  ever  brought  out 

on  the  market,  and  the  most  reliable. 
The   "  LAMSON  "  is  the  pioneer  company  in  Store  Service. 
Prices  low  and  terms  to  suit  the  times.      Correspondence  solicited. 


E.  ST.  AMOUR     -    Temple  Building,  Montreal 


SAMSON,  KENNEDY  &  CO. 


Wholesale  Staple  and 
Fancy  Dry  Goods 


TORONTO 


GREAT  PURCHASE  of  SWISS  MUSLINS   including  Spots  and 

SprigS  in  White  and  Colors.        These  we  Offer  at  prices  which  cannot  fail  to  close 
them  out  in  a  few  days. 


Lot  I.    50  pieces  White  Swiss  Spot  Muslin    -     14  cts. 

Lot  2.  150       "         "  * -     16£  " 

Lot  3.  150       "         "  "     Sprig      "        -     16i  " 


Lot  4.    75  pieces  White  Swiss  Sprig  Muslin 
Lot  5.  100       "     Colored    "    Spot 
Lot  6.    75 


18  cts. 
17    " 

19  " 


In  all  6oo  pieces  Special  Swiss  Muslins  below  manufacturers'  prices. 


Lot    7.  200  pieces  Job  Swiss  Checks    .  .  31 

Lot    8.  500  dozen  Initial  Handkerchiefs  .        35 

Lot   9.    20       "     Job  Sun  Bonnets      .  .  $1.20 

Lot  10.    25       "        .  .    3.25 


Lot  11.     15  dozen  Job  Sun  Hats 

Lot  12.  100  pieces  Job  Veilings,  assorted 

Lot  13.  120 


$3.50 

8  cts. 
10    " 


Lot  14.  100       "     All  Wool  French  Delaines 
EVERY  DEPARTMENT  WILL  STILL  BE  FOUND  WELL  ASSORTED. 


12J  " 


Orders 


No  order  so  large  that  its  details  escape  our  attention. 
No  order  so  small  that  we  do  not  cater  for  it. 


SAMSON,  KENNEDY  &  CO 

44,  46  and  48  Scott  Street      TORONTO      15'  17  and  19  c°lborne  Street 
And  25  Old  Change,  London,  England. 
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CLOTHING  AND  WOOLENS. 

THE  representative  of  E.  A.  Small  &  Co.,  wholesale  cloth- 
ing, Montreal,  is  now  in  New  York  and  other  centres  of 
the  clothing  trade,  taking  note  of  new  styles  and  patterns  for 
the  spring  trade.  The  travelers  of  the  firm  now  out  for  the 
Fall  trade  are  doing  well,  and  the  prospects  for  the   autumn  are 

good. 

* 

The  Review  learns  that  the  entire  stock  of  J.  W.  Mackedie 
&  ( 'o.  will  be  bought  out  by  another  large  firm  in  the  trade, 
who  will  do  the  business  in  future  of  the  two  houses.  Mr. 
Mackedie  intends  retiring  from  business  altogether. 

* 

A  new  firm  in  wholesale  clothing,  Montreal,  is  McMartin, 
Campbell  &  Co.  Mr.  McMartin  retired  some  time  ago  from 
J.  \V.  Mackedie  &  Co.,  and  another  partner,  Mr.  Campbell,  was 

in  the  employ  of  that  firm. 

* 

The  London  Drapery  World  of  July  13  says  :  "  A  meeting 
of  the  creditors  of  Mr.  William  Shaw,  woolen  cloth  merchant, 
engaged  principally  in  the  Canadian  trade,  and  carrying  on 
business  as  Messrs.  Shaw,  Sons  &  Co.,  St.  George's  square,  Hud- 
dersfield,  had  been  arranged  to  be  held  on  Friday  in  last  week 
at  the  Huddersfield  office  of  Messrs.  Armitage  &  Norton,  but 
was  further  adjourned  until  the  16th  inst.  It  has  been  found 
advisable  to  send  a  clerk  out  to  Canada  to  examine  the  books 
of  Messrs.  W.  Shaw  &  Co.  and  Messrs.  A.  Small  &  Co." 

* 

W.  R.  Johnston's  and  Gordon,  Mackay's  employes  played  a 
five-innings  game  of  baseball  on  the  old  Upper  Canada  College 
grounds,  Toronto,  last  Tuesday  evening.     Johnston's  team  won 

by  10  to  8. 

* 

Thibaudeau  Bros.  &  Co.  have  a  great  variety  of  woolen  under- 
wear which,  having  been  secured  before  the  rise  in  woolens,  are 
no  higher  in  price  as  long  as  the  present  stock  lasts.  In  cloak- 
ings,  sealettes  and  lambskins  the  firm  look  for  a  considerable 
rise  in  price — as  high  as  25  per  cent. 

* 

There  is  a  big  demand  for  flannelettes ;  so  Thibaudeau 
Bros.  &  Co.  report,  and  they  have  a  large  assortment. 

* 

John  Fisher,  Son  &  Co.  report  an  excellent  June  business, 
fully  a  third  over  June   of  last   year,  and   July  has   been  very 

active  as  well. 

* 

Another  special  American  trip  is  being  taken  by  the  re- 
presentative of  H.  Shorey  &  Co.  for  their  Rigby  cloth.  The 
export  trade  in  these  Rigby-treated  goods  promises  to  become 
very  large,  and  the  firm  intend  to  make  up  imported  British 
tweeds  specially  for  the  United  States  market,  and  claim  the 
rebate  allowed  on  manufactures  for  export.  Rigby  adapts  itself 
to  so  many  costumes  that  its  success  is  not  unnatural.  A  new 
line  now  in  contemplation  is  coachmen's  suits.  Messrs.  Shorey 
are  going  to  have  sample  dresses  made  in  order  to  show  the 
suitability  of  Rigby  for  ladies'  street  costumes. 

* 

John  Calder  &  Co.,  clothing,  Hamilton,  are  advertising  for  a 
traveler  to  represent  them  in  the  Maritime  Provinces. 

* 

A  leading  Montreal  clothing  house  reports  some  special  de- 
mands during  the  last  three   or    four  weeks  which  indicate  that 


very  cautious  buying  has  previously  prevailed,  and  that  stocks 
are  not  above  requirements.  There  has  been  a  demand  from 
Toronto,  and  the  orders  from  the  Northwest  show  an  improve- 
ment corresponding  to  the  encouraging  crop  prospects. 

-* 
W.  R.  Brock  &  Co.  have  everything  a  tailor  needs.  Some 
jobs  in  Canadian  tweeds  are  now  being  offered.  In  imported 
goods,  worsteds,  cheviots,  Scotch  tweeds,  etc.,  in  full  array  in 
new  colorings.  Their  line  of  black  trouserings  is  a  specialty 
with  them.  In  linings  and  trimmings  they  have  an  excellent 
assortment.  "  Kirk's  Doeskin  Finish  "  is  a  sufficient  guarantee 
of  their  merit.  Braids,  spears,  crayons,  twine,  pant  rubbers, 
buttons,  silks,  basting  and  linen  threads,  squares,  draft  paper, 
buckles,  fashion  reports,  etc.,  are  all  on  exhibition  for  buyers. 


LISTER'S   SILKS. 


A  large  shipment  of  Lister's  famous  colored  striped  silks 
has  just  been  opened  at  S.  Greenshields,  Son  &  Co.'s,  Montreal. 
These  goods  are  very  fine.  In  Lyons  silks,  too,  the  firm  are 
showing  a  wonderful  line  of  surahs  at  2  2^c. 


A    NINE-DOLLAR    SHIRT. 

Glover  &  Brais  have  secured  a  special  line  of  natural  wool 
underwear,  soft  finish,  nice  medium  weight,  which  they  are 
selling  at  the  low  figure  of  $9  per  dozen,  from  36  to  40  inches  ; 
larger  sizes  at  a  slight  advance.  This  line  is  beautifully  finished 
and  will  be  found  very  suitable  for  the  Fall  furnishing  trade. 

GOLFERS  AT   LOW  FIGURES. 

Some  of  the  prettiest  golf  jerseys  offered  to  the  trade  are 
those  shown  by  Kyle,  Cheesbrough  &  Co.,  Montreal,  who 
have  a  range  of  them,  of  German  make,  selling  at  $20  per  dozen. 
Some  of  the  light-colored  lines— pink,  white,  etc. — are  exceed- 
ingly handsome,  and  will  look  as  well  as  silk  blouses  in  dressy 
appearance.  These  wool  golfers,  with  their  fashionable  puff 
sleeves,  are  suited  for  boating,  tennis  and  the  seaside,  and  will 
wear  nicely  under  jackets  in  winter.  The  firm  have  a  full  range 
of  Tain  O'Shanters  at  all  figures,  which  look  rell  to  accompany 
the  golfers,  besides  being  tasteful  for  young  girls  during  the 
summer  and  autumn. 


MEN'S    GOODS. 


Wyld,  Grasett  &  Darling  have  passed  into  stock  this  week 
another  shipment  of  men's  silk  neckwear,  which  makes  their  Fall 
stock  complete. 

Their  range  this  season  is  particularly  attractive,  as  they 
show  only  new  goods,  last  season's  purchases  being  entirely  dis- 
posed of.  They  strive  to  confine  themselves  to  small,  neat 
patterns,  quiet  colorings  and  correct  shapes,  and  foi  the  coming 
season  this  display  is  specially  worthy  of  inspection,  and  includes 
Derbys  in  z]^  width,  as  well  as  graduated,  pleated  knots  with 
pointed  ends,  Peyton  bows,  colored  Club  House  ties,  etc. 

The  Grandee,  Glendowe  and  Mentone  English  collars  are 
in  greater  demand  than  ever,  which  shapes  they  carry  in  stock 
in  various  heights.  Recent  shipments  which  have  been  added 
to  stock  enable  them  to  fill  all  demands. 

They  also  show  a  large  assortment  of  youths'  and  men's 
fancy  knit  wool  sweaters  in  navy,  white,  black  and  tan,  with 
collars  to  button  or  roll  at  the  choice  of  the  wearer. 
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1              mT££Z%2SZ  t  Do  you  want  something  to  % 

pared  to  quote  prices  on    +                                                                                                                                 -  £ 

^T                                  lines    made    up   in    this    f                                                 i_     rr*             ■»          j.1     •           r*      11   *\  12 

B              way                  |          attract  Trade  this  Fall?  e| 


The  following  Houses 
are  using  it,  and  are  pre 
pared  to  quote  prices  on 
lines  made  up  in  this 
way 

MONTREAL 

H.  SHOREY  &  CO. 
E.  A.  SMALL  &  CO. 
DOULL  &  GIBSON 
McKENNAJHOMSON  &  CO. 
JOHN  MARTIN,  SONS  &  CO. 

TORONTO 

W.  R. JOHNSON  &  CO. 
LAILEY,  WATSON  &  CO. 
E.  BOISSEAU  &  CO. 
CHALCRAFT,   SIMPSON 
&CO. 

HAMILTON 

SANFORD  MFG.  CO.,  Ltd. 
JOHN  CALDER  &  CO. 


i 


I 


Do  you  want  something  to 
attract  Trade  this  Fall? 

Something  new  to  talk  about  ?     Something  to  interest 
your  customers  and  help  sales  ? 

Fibre  Chamois  is  now  well  known,  and  is  going  to  be 
advertised  in  almost  every  daily  and  weekly  paper  in  Canada, 
as  a  cheap,  durable,  and  Windproof  Interlining"  for 
Clothing",  and  is  going  to  be  in  demand. 

The  man  that  has  a  full  stock  of  Coats,  Vests  and  Over- 
coats interlined  with  Fibre  Chamois,  and  who  advertises  it, 
will  attract  the  bulk  of  the  trade,  and  will  get  the  benefit  of  all 
our  advertising. 

It  is  the  "  Live  Up-to-Date  Merchant  "  who  gets 
ahead  in  these  days  of  keen  competition. 


^iaiuiuuiiuiuiuiiiuiiiiiiiiiuuuiuiiiiiuiuiuiuiiuiuuuuuaiiuaiiiiiiiiuiiiuuiuiuaiaiiuuiiiiiiia^ 


Dealers  who  wish  to  give  good 
value,  and  make  a  fair  profit, 
should  stock  our  famous 

"Gloria"  Saxony 

Superior  to  all  other  Wools  for  Knit- 
ting  and  Crocheting  purposes.    .    . 

Colors  never  vary. 

Quality  always  the  same. 


Macabe,  Robertson  &  Co. 


Wellington  St.  West 


TORONTO 


i 


f 

i 

i 

? 
? 

i 

t 


i 


Put  this  Name  and 
Address — ^^^ 

IN    YOUR    MEMORANDUM    BOOK 

F.  C.  Daniel  &  Co. !! 


Wholesale   Fancy  Dry  Goods. 

43  SCOTT  STREET 


TORONTO 


And  if  you  visit  our  city  this  Fall 
come  in  and  see  our  Children's 
Headgear  for  the  approaching 
seasons. 

YOU  WILL 

BE  PLEASED 

^^^A^^^A^^^A^^^A^^^Ad^^A^^^Aj^k*  '  ^EkfiA^^^A^^^A^^^U^^^A^^^A^^AA^^^A^^^fcAi    k 
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UMBRELLAS    AND    GLOVES. 

OUR  illustration  shows  two  different  shaped  umbrellas, 
although  exactly  the  same  size  ribs,  viz.,  25  inches.  The 
Saucer  shape  used  by  Irving  &  Co.,  they  claim,  affords  from  1 Y/2 
to  :'.•  inches  more  protection  than  the  Cup  shaped  goods,  be- 
sides, being  of  better  appearance,  will  sell  easier  to  the  con- 
sumer. Recognizing  the  necessity  of  extra  values  in  men's 
umbrellas  to  retail  at  $1,  $2  and  $3,  special  lines  are  shown  to 
meet  these  requirements.  These  will,  at  the  same  time,  have  a 
good  round  margin  of  profit. 

This  house  keeps  in  active  touch  with  the  stick  and  handle 
markets.  New  novelties  will  always  be  found  in  their  samples, 
their  Fall  range  now  showing  being  almost  confusing  in  the  large 

variety. 

* 

Mr.  Patton,  of  the  Montreal  agency  of  Emil  Pewny  &  Co., 
is  on  his  way  out  from  France  with  the  season's  new  goods.  He 
is  expected  in  Montreal  early  in  August. 

-it- 
Regarding  colors  for  Fall,  it  is  believed  that  straight  tans  and 
red-browns  will   prevail,  though  not   of  such  a  sombre  tone  as 


THE    SAUCER. 


last  winter.  A  tendency  toward  harrmny  with  the  brighter  color- 
ed fabrics  in  vogue  is  suggested,  but  though  such  new  effects  as 
moss-green,  salmon-pink,  etc.,  were  shown  for  Fall  by  up-to-date 
agencies,  they  fell  flat,  in  spite  of  the  fact  that  to-day  these 
colors  are  correct.  On  the  whole,  conservative  buying  of  ex- 
treme shades  is  wise,  our  market  being  limited  and  too  far  from 
production  centres  for  repeats  or  sorting. 

In  styles  of  glace  kid  the  lacing  glove  largely  obtains  prefer- 
ence for  good  and  medium  trade,  though  in  high  grades  the  4-stud 
button  is  desired,  it  being  considered  by  discriminating  buyers 
that  it  is  wise  to  put  the  value  into  the  quality  rather  than  the 

effect. 

* 

"There  is  very  little  movement  in  the  line  at  present,"  said 
an  importer  to  The  Review,  "and  though  we  believe  retail 
stocks  to  be  lower  than  usual  at  this  time  of  year,  yet  it  is  evi- 
dent that  fabric  gloves  and,  to  some  extent,  chamois,  in  white 
and  natural  shades,  are  in  full  swing  ;  but,  with  regard  to  the 
coming  Fall  season,  it  is  not  improbable  that  many  dealers  who 


have  not  completed  their  selection  for  September  delivery  will, 
to  use  a  comprehensive  term,  'get  left.'  It  is  not  to  be  expect- 
ed that  importers  or  agencies  of  standard  makes  are  going  to 
anticipate  the  requirements  of  every  customer  who  refuses  or 
neglects  to  make  his  selection  of  details  and  quantity  at  a  time 
when  it  is  really  necessary  to  do  so  to  secure  them  ;  neverthe- 
less, it  seems  possible  yet  tp  secure,  in  one  or  two  houses,  a 
limited  quantity  of  standard  lines,  though  such  orders  are  ne- 
cessarily filled  from  surplus  stock  when  it  exists,  early  orders 
always  being  attended  to  first.  To  those,  therefore,  who  have 
ever  been  short  in  the  months  of  October  and  November,  and 
seen  their  customers  going  to  other  stores,  with  natural  conse- 
quences, we  need  say  nothing,  but  to  that  section  of  the  general 
trade  who  know  their  stock  is  low,  and  have  not  provided  for 
supplies,  we  say,  '  Do  not  delay  one  day,'  for,  apart  from  a  pos- 
sible shortage,  a  very  possible  advance  in  values  will  occur.  We 
were  advised  a  couple  of  weeks  ago  that  a  combination  of  cir- 
cumstances had  forced  up  the  price  of  kid  skin  ssuitable  for  this 
market's  use  from  5  to  10  francs  per  dozen,  which,  if  main- 
tained, means  a  certain  advance  in  French  gloves  of  50c.  to  $1 
per  dozen  to  the  dealer  here.  Though  we  doubt  if  this  price  will 
continue,  yet  it  certainly   will   for    this    season,  and  the   first 

to  find  it  out  will  be 
those  '  know-it-all '  peo- 
ple who  go  to  Europe 
and  '  buy  direct,'  (?) 
etc.,  who  will  return 
empty-handed,  and,  by- 
and-bye,  place  their 
wants  at  old  figures 
with  local  agencies.  It 
seems  evident,  then, 
that  there  will  be  diffi- 
culty in  maintaining 
former  retail  prices 
should  prices  generally 
advance,  and  for  the 
good  of  all  concerned 
we  trust  dealers  will  not 
relapse  into  cheaper 
grades  of  schmaschen 
or  even  lambskin  rather 
than  pay  higher  figures  for  guaranteed  French  stock  ;  so  again 
we  advise  hesitating  buyers  to  protect  themselves." 

* 

A  visit  paid  by  The  Review  to  the  Jammet  make  agency, 
Fitzgibbon,  Schafheitlin  &  Co.,  T40  McGill  street,  Montreal, 
confirmed  the  unexpected  foreign  advance  in  skins,  recorded 
above,  but  this  firm  report  having  anticipated  the  increase,  and 
fortunately    secured   some    500    dozen  gloves    extra   at  figures 

quoted  in  France  three  months  ago. 

* 

Irving  &  Co.  report  orders  on  men's  umbrellas  for  Fall  in 
small  quantities,  but  lots  of  them.  The  trade  are  about  equally 
divided  on  steel  rods  and  wood  sticks.  They  claim  that  their 
values  and  variety  at  75c,  95c,  $1.25  and  $1.75  are  not  equalled 
by  any  one.  One  line  of  crook  handles  at  $1.35  have  been  spe- 
cially attractive  to  their  customers.  Their  method  of  allowing  a 
buyer  to  select  his  own  handle  is  good,  as,  should  all  crooks  or 
all  straights  be  required,  this  can  easily  be  done.  Generally 
speaking,  crooks  are  the  best  sellers. 


4 


THE    CUP. 
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>C  4*  4*  'ir'tr  4*  4*  4*  4*  'ir  4*  4*  *fc  *lr  •$•  4*  4"J?  4*  4*  J? 

iHATS! 

Jt  A  »#*  A  A  »J#  »$*  A  A  A  A  A  A  A  A  A  A  A  A  A  J% 


.  .  First  Shipment  .  . 


Of  New  SliapiM  in 

ENGLISH  AND  AMERICAN 
STIFFS  AND  FEDORAS 

WE  EXPECT  TO  ARRIVE 
ABOUT  15TH  AUGUST. 

STYLES  THE  LATEST 

QUALITY  THE  BEST 

PRICES  THE  LOWEST 

Letter  Orders  carefully  attended  to. 


A.  A.  ALLAN  6c  CO. 

WhoLsPtter,      5I  B*y  street  •  •  TORONTO 


Wyld,  Grasett 
&  Darling 

IMPORTED  WOOLENS  and 
MERCHANT  TAILORS'  TRIMMINGS 


The  stock  in  this  Department  is,  perhaps,  more  attractive 
than  any  previous  season.  Fine  ranges  of  English,  Scotch  and 
Irish  Tweeds  and  Suitings.  Plain  and  Fancy  Worsteds.  Over- 
coatings— light  weight,  medium  and  heavy  weights.  Silesias, 
Italians,  Canvasses,  Pocketings,  and  every  variety  of  Trimmings 
constantly  on  hand. 

INSPECTION  OF  STOCK  INVITED 

TRAVELERS'  AND  LETTER  ORDERS  SOLICITED 


WYLD,  GRASETT  &  DARLING 


TORONTO. 


D.  Magee's  Sons 

HATS         FURS 
ROBES  an,  GLOVES 


St.  John,  N.B.. 


We  are  showing  exceptional  values  in 

. .  STIFF  HA  TS 


Greene  &  Sons  Co. 

MONTREAL 

WHOLESALE   MANUFACTURERS   OF   FINE  FUR 
GOODS,  JACKETS,  CAPES,  COATS,  ETC. 

HATS  >  CAPS 


All  the  Newest  Shapes  and  Colors. 


Importers  of 


Full  Range  of  Fedoras 

FROM  $7.00  PER  DOZEN  UP. 


Gentlemen's  Furnishings 

LATEST  STYLES.  LOWEST  PRICES. 

LETTER  ORDERS  CAREFULLY  ATTENDED  TO. 


If  you  have  not  had  goods  from  us,  try  a  sample 
order,  and  you  will  be  a  customer  always. 


GREENE  &  SONS  CO. 


Warehouse  515  to  525 
St.  Paul  Street. 


Montreal 
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DEVELOPMENTS     IN     DRESS    GOODS. 

AS  the  season  for  Fall  dress  goods  draws  closer,  the  favorites 
in  the  styles  of  dress  goods  forge  closer  to  the  front.  The 
lines  that  are  really  the  best  cannot  be  discovered  until  the  sea- 
son is  well  under  way. 

Crepons  had  a  big  run  this  summer,  and  as  usual  the  novelty 
is  imitated  in  the  following  season.  Heavy  crepons  and  crepon 
mixtures  are  largely  shown.  Dark  colors  predominate,  while 
shot  effects  are  also  seen.  Allied  styles  are  seen  in  plaid  hop- 
sack  effects  and  in  knicker  effects.  The  latter  is  seen  in  mix- 
ture and  in  stripes. 

Mohair  mixtures  are  also  very  good  and  are  very  strong,  al- 
though sorting  stocks  in  jobbers'  hands  will  be  high-priced.  The 
same  may  be  said  of  alpacas.  Mohair  and  alpaca  effects  have 
sold  well  and  the  desire  for  them  is  similar  to  the  desire  for 
shot  effects  in  ribbons  and  other  silks. 

Plain  costume  cloths  which  are  used  for  the  manufacture  of 
a  whole  suit  are  a  modification  of  last  year's  covert  cloths — a 
cheap  imitation.  They  are  nevertheless  pretty  goods  and  will 
be  much  seen  on  ladies  who  wear  the  newest  street  dresses. 

Tweeds  are  selling  pretty  well.  The  market  has  been  well 
filled  with  domestic  and  foreign  makes,  and  there  has  been  no 
dearth  of  patterns.  The  domestic  lines  are  smooth  in  finish, 
while  the  imported  are  somewhat  rougher.  In  patterns,  there 
are  plaids  and  large  checks,  small  checks  and  quiet  mixtures. 
Besides  the  regular  tweeds  there  are  also  fancy  novelties  and 
silk  mixtures. 

Serges,  henriettas,  meltons,  etc.,  are  in  demand,  but  are  of 
course  more  staple  articles. 


UPWARD     MOVEMENT     IN     DRESS    GOODS. 

There  seems  no  doubt  of  the  upward  tendencies  in  certain 
dress  goods  materials.  At  first  there  was  some  hesitation  in 
accepting  the  warnings  of  increases,  which  might  not  be  per- 
manent, but  a  Zurich  advice  to  a  leading  Canadian  house  says 
that  the  manufactories  are  pledged  to  full  time  up  to  the  end  of 
the  year,  and  some  are  booked  to  continue  so  into  the  spring. 
Rises  in  wages,  in  the  cost  of  raw  material,  combined  with  this 
active  demand,  indicate  no  speedy  drop,  and  makers  claim  that 
prices  had  gone  down  to  such  a  figure  that  increase  was  inevit- 
able. Mohairs,  in  which  there  is  bound  to  be  a  big  trade,  have 
risen  from  5  to  35  per  cent,  from  bottom  prices.  Cashmeres 
and  all  French  goods  are  expected  to  record  a  rise  of  10  to  12 
per  cent.,  and  a  similar  tendency  affects  Bradford  serges,  etc. 
In  fact,  one  house  places  the  advance  in  all  lines  of  woolens  at 
from  5  to  10  per  cent.,  with  linings  going  up  from  10  to  25  per 
cent.  The  same  reports  threaten  us  with  an  immediate  ad- 
vance in  braids,  in  silk  seals,  and  in  German  underwear.  Many 
of  these  anticipated  advances  are  based  on  the  rise  in  yarns, 
some  of  which  have  ranged  50  per  cent,  from  lowest  values. 


GOLF    JERSEYS. 


The  call  for  the  golf  jersey  has  been  rather  slow  in  some 
quarters  up  to  recently,  but  the  demand  has  now  begun  in 
earnest,  and  fashion  is  evidently  at  work  in  its  favor.  The 
enquiries  are  frequent,  and  one  house  which  has  filled  an  order 
for  600  could  not  meet  a  demand  for  2,000,  as  the  specified 
time  was  too  short.  Repeats  are  difficult  to  fill,  so  that  it  is 
pretty  evident  the  taste  for  them  has    "  caught  on."     It  is  not 


strange  that  it  should,  as  their  adaptability  to  this  country  is 
undoubted.  They  wash  well,  are  very  dressy  in  appearance, 
and  a  line  which  can  be  retailed  at  three  dollars  is  excellent 
value  at  that  money.  A  woman  finds  a  golf  jersey  very  con- 
venient for  morning  street-wear,  and  it  is  likely  that  the  demand 
will  be  large  both  for  the  autumn  and  the  coming  spring. 


CANNOT  ACCEPT  ORDERS. 

Walter  Stetham,  Canadian  agent  for  Sir  Titus  Salt  Co. 
(Ltd.),  Saltaire,  Eng.,  told  The  Review  that  orders  for  al- 
pacas and  brilliantines  for  dress  purposes  were  so  great  that 
they  could  not  accept  orders  and  promise  delivery  before  De- 
cember 20. 

Stocks  in  Canada  are  light,  but  the  demand  has  not  yet 
set  in  as  it  has  in  Paris,  England  and  the  States.  When 
it  does  it  may  be  cyclonic  in  character. 


SOME    NICE    LINES. 

Caldecott,  Burton  &  Spence  are  just  in  receipt  of  their  first 
shipment  of  Fall  dress  goods.  They  claim  that  these  comprise 
the  neatest  and  nobbiest  things  in  the  market,  many  of  their 
lines  being  exclusive.  Their  reputation  for  having  the  right 
make  and  finish  of  dress  goods  is  distinctive.  Of  dress  serges 
they  make  a  specialty,  guaranteeing  the  dye  and  finish.  Fancy 
tweeds  are  in  great  variety. 

A  very  large  range  in  black  and  colored  velveteens  is  shown 
by  this  house,  and  they  claim  to  have  exceptional  value. 


PRICES    ANNOUNCED. 

Few  wholesale  houses  have  the  nerve  to  announce  prices. 
Samson,  Kennedy  &  Co.  furnish  a  few  for  this  issue,  showing 
that  they  court  comparison. 

A  very  special  line  of  45-inch  Henriettas,  all  colors,  50 
shades,  No.  A.  1,  36^c. 

Two  special  lines  of  ladies' serges  :  H.  208,  36-inch.,  i3^c; 
H.  210,  40-inch,  i5^c.     Both  extra  value. 

A  40-inch  Melton,  H.  220,  at  i.S^c,  and  an  elegant  27  inch 
fancy  French  Velours  for  gowns,  blouses,  etc.,  at  i5^c. 

Two  special  lines  of  Tarn  O'Shanters  for  ladies  and  children  : 
Empress,  $2  per  dozen  ;  Czarina,  $2.40  per  dozen. 

Three  qualities  of  52-inch  plain  costume  cloths  for  skirt, 
vest  and  jacket  are  shown.  Fawns,  browns,  navys,  blacks  and 
bluets,  are  the  leading  shades  for  street  wear.  Tweeds  and 
crepons  are  also  in  great  variety. 


TAFFETAS    AND    MOHAIRS. 

The  leading  fashion  books  and  dry  goods  journals  speak  of 
the  continued  demand  and  growing  popularity  of  taffeta  silks. 
"  Your  customers  will  go  elsewhere  unless  you  have  them,"  write 
Brophy,  Cains  &  Co.  to  a  dealer.  Since  July  10  they  have 
received  several  lines  in  these  goods,  very  pretty  designs,  all  in 
the  new  shades  and  colorings. 

Brophy,  Cains  &  Co.  are  showing  some  of  the  handsomest 
bright  goods,  mohair  effects,  The  Review  has  seen.  They  are 
just  to  hand.  As  already  noted,  there  will  be,  no  doubt,  a  large 
sale  for  them  this  season.  This  firm  is  also  showing  mohair 
and  wool  crepons  in  Fall  weights. 
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FALL    LINES. 

DRESS  goods  have  sold  well  on  account  of  the  rising  mar- 
ket, but  the  great  volume  of  orders  taken  by  W.  R.  Brock 
&  Co.  is  due,  they  claim,  to  their  excellent  range.  Special  value 
in  cashmeres  and  serges  is  being  offered. 

The  same  may  be  said  of  the  silk  demand.  Low  lines  of 
surahs,  pongors,  pongees,  etc.,  are  offered  by  them  at  close 
prices.     Other  seasonable  varieties  are  in  ample  range. 

Dress  linings  are  just  now  an  important  feature  of  both 
wholesale  and  retail  stocks.  This  house  claims  to  have  every- 
thing that  can  be  wanted  by  any  merchant,  from  the  extreme 
city  artist  to  the  most  humble  village  dressmaker.  This  means 
a  very  varied  range. 

They  have  this  year  increased  their  range  of  cloakings  and 
show  golfs,  mantle  cloths,  silk  seals,  curls  etc.,  with  very 
special  values  in  beavers. 

W.  R.  Brock  &  Co.  have  lately  received  very  large  ship- 
ments of  linens,  and  are  able  to  offer  exceptional  values  in 
towellings,  table  linens,  towels,  napkins,  canvases,  etc.  Amongst 
them  are  some  lots  cleared  out  from  a  Scotch  manufacturer. 


for  afternoon  the  mohairs  and  alpacas  are  very  elegant,  being 
beautifully  trimmed,  the  bodices  of  which  are  hand  embroider- 
ed. The  letting  in  of  a  chemisette  in  the  form  of  a  plastron  is  a 
charming  idea  for  hot  weather,  as  this  plastron  is  generally — if 
not  always — of  silk,  muslin,  or  batiste,  and  accordion  pleated. 
The  embroidered  corsage  passing  over  it  has  an  effect  which  is 
as  becoming  as  it  is  elegant.  One  has  but  to  follow  out  the  idea 
of  a  decollete  bodice,  the  decolette  filled  in  with  a  plastron,  to 
obtain  this  effect." 

Plain  black  and  colored  alpacas  and  fancy  mohairs,  the  very 
latest  novelties,  are  shown  by  Brophy,  Cains  &  Co.  They  have 
just  opened  a  part  of  their  silk  vestings  for  the  incoming  sea- 
sons.    They  are  beautiful  goods. 


STOCK    ARRIVING. 


Wyld,  Grasett  &  Darling's  stock  of  dress  goods  is  arriving, 
and  they  hope  very  shortly  to  be  able  to  execute  the  bulk  of 
their  orders.  They  are  advising  their  customers  to  buy  prompt- 
ly owing  to  the  rising  market.  Their  stock  includes  :  Serges, 
henriettas,  amazons,  meltons,  plain  and  twilled,  tweed  mixtures, 
black  and  colored   soliels,  black  figures,  and  fancy  novelties. 


MOHAIRS    AND    ALPACAS. 

IN  the  last  number  of  The  Drapers' Record  "Jeanne,"  writing 
from  Paris,  says  : 

"  With  the  hot  weather,  mohairs  and  piques  are  more  than 
ever  to  the  fore.  The  tailor-made  costumes  with  plain  skirts 
and  smoking  jacket  bodice,  and  muslin  or  silk  vest,  are  very 
popular,  as  they  are  so  easy  to  wear  and  always  look  neat.     But 


CARPETS     AND     CURTAIN     DRIVES. 

A  buyer  going  on  the  English  market  early  can  always 
secure  bargains  and  drives  in  carpets  and  curtains.  These,  if 
shipped  at  once,  arrive  here  in  time  for  the  Fall  trade. 

This  is  the  reason  John  Macdonald  &  Co.'s  buyer  has  left 
for  Europe,  and  already  shipments  of  his  purchases  are  arriving. 
These  will  include  drives  and  also  scarce  regular  goods. 


^W^fcTmt^T^T^T/^^ 


I  Wholesale  Millinery 


1 


We  have  made  every  preparation  for  the  largest  season's  business  in  the 
history  of  our  house. 

Early  in  the  season  we  made  large  contracts  for  several  lines  of  goods, 
some  of  which  have  advanced  nearly  25  per  cent.  We  purpose  giving  the 
trade  nearly  the  whole  advantage  of  these  contracts  as  long  as  they  last. 


I 


FALL  OPENING 


On  Monday,  the  26th  of  August,  the  openings  will  commence.  Stock 
in  every  department  will  be  complete,  and  every  buyer  of  millinery  is 
invited  to  call  and  inspect. 


I  John  D.  Ivey  &  Co.  % 

fe  18  WELLINGTON  STREET  WEST  ^ 
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FALL     MILLINERY. 

IN  an  interview  with  Mr.  Pack,  buyer  for  S.  F.  McKinnon  & 
Co.,  he  made  the  following  prognostications  for  Fall.  Mr. 
Pack  has  just  returned  from  a  prolonged  visit  to  the  London 
and  Paris  markets. 

"When  I  left,"  said  Mr.  Pack,  "there  was  nothing  very  pro- 
nounced in  styles,  and  the  different  manufacturers  were  show- 
ing, in  many  cases,  different  classes  of  goods.  But  general  con- 
clusions can  be  drawn. 

"  Shots  are  sweeping  into  favor  again,  both  for  late  Summer 
and  Fall  goods.   As  a  hat  trimming  shot  ribbons  will  be  O.K. 

"  There  are  some  new  colors — such  as  nicobar,  ecossais, 
punch,  and  ara.  But  these  must  be  seen  to  be  appreciated. 
All  blues  and  browns  promise 
to  be  good,  and  moss  green 
will  not  be  last.  In  Paris 
fuchsia  colors  are  good,  but 
they  are  too  strong  for  this 
market,  although  this  and  simi- 
lar colors  will  undoubtedly 
catch  a  few  of  the  wearers  of 
'extreme'  styles.  The  vandyke 
is  a  good  color ;  it  is  a  deep 
salmon  or  nasturtium  shade. 

"  In  ribbons  plain  double- 
faced  satins  will  undoubtedly 
be  a  big  feature,  and  it  will  be 
a  decidedly  ribbon  season. 
Taffetas  will  be  much  used,  and 
shots  in  plains  and  fancies  like- 
wise. Prices  are  ten  per  cent, 
higher  than  they  were  three 
months  ago,  and  houses  which 
did  not  purchase  early  will  be 
out  of  it.  Manufacturers  are 
extremely  well  supplied  with 
orders.  , 

"In  trimmings  jet  wings,  jet 
sprays,  jet  cabouchans,  etc., 
will  be  good.  The  newest 
thing  in  Paris  trimmings  is  the 
black  Tetra  feather,  and  a  very 
pretty  appearance  it  gives. 
Birds  are  also  used  to  a  large 
extent. 

"  Hats  will  be  either  very 
large  or  very  small,    the   large 

hats  turning  up  at  the  back  with  a  bunch  of  velvet-colored  roses 
attached.  The  large  hats  will  be  much  trimmed  with  single 
black  ostrich  plumes  in  three-quarter  flats.  These  plumes  will 
be  higher  in  price  as  the  season  advances.  The  supply  is 
limited,  and  United  States  buyers  have  cleaned  up  the  raw 
material.     Short  ostrich  boas  and  ruffles  will  also  be  worn. 

"  Osprey  in  the  straight,  stiffer  forms,  in  nacre  and  bettle 
effects  will  be  good.  There  is  also  a  slight  disposition  to  use 
steel  ornaments." 

FALL     MILLINERY     IN     MONTREAL. 

In  Montreal  the  Fall  millinery  season  is  generally  a  little 
1  ater  in  opening  than   in    Toronto,  as  the  trade  find  this  meets 


FALL    HATS    WILL    HAVE    RIBBONS. 


the  wishes  of  their  customers  better.  In  the  east  the  people 
seem  to  stay  later  at  the  seaside,  and  are  not  intent  on  autumn 
ideas  for  millinery  as  soon  as  the  people  in  the  west.  The  for- 
mal openings  in  Montreal,  therefore,  are  set  down  for  Septem- 
ber 3rd,  and  while  new  styles  and  novelties  are  all  ready  on  the 
programmes  of  the  various  firms,  the  goods  themselves  are  not 
being  shown  yet,  although  The  Review  has,  by  courtesy,  seen 
enough  to  give  the  trade  a  good  knowledge  of  the  various  fea- 
tures of  the  approaching  season.  It  is  apparent  that  the  new 
hats  and  bonnets  will  not  lack  anything  in  captivating  shape 
and  finish  of  style.  The  tendency  is  decidedly  in  the  direction 
of  covered  hats,  rather  than  felts,  and  the  ingenuity  and  taste 
which  have  been  expended  in  providing  materials  justifies  this 
fashion.     The  new  shape,  without  being  the  Napoleon,  has  the 

same  wide  effect,  and  in  cases 
of  small  bonnets  this  is  ob- 
tained by  the  distinctive  ar- 
rangement of  the  trimmings 
and  ornaments,  while  hats 
themselves  are  very  wide.  The 
velvets  for  coverings  will  be  in 
favor.  The  glace  velvet,  in 
shot  effects,  trims  handsomely. 
The  ribbon trimmingwill  also  be 
a  leading  feature,  and  satin  rib- 
bons in  shot  effects,  glace  faille 
and  ribbons  in  rainbow  effects, 
are  shown  in  large  variety.  In 
ribbons  the  principal  widths  for 
trimming  are  22,  30,  40  and  60 
inch,  and  those  for  ties  are  9, 
16  and  20.  The  ornaments  are 
feathers  in  many  styles.  Chen- 
ille gimps  will  be  used.  Steel 
is  in  great  favor,  and  fine 
ospreys  will  set  off  many  of  the 
new  bonnets  and  hats. 

The  bonnets  in  swallow 
effects  are  very  stylish,  and  the 
fashionable  shades,  like  mordore 
and  hussar,  seem  perfectly 
suited  to  the  season's  prevailing 
tastes.  The  new  shades  in 
shot  effects  are  punch,  ecossais, 
peche  and  nicobar.  In  blues 
the  horizon,  goelette,  mistral 
and  matelot  are  singled  out. 
The  brown  shades  are  kola, 
tabac,  and  (as  already  noted)  mordore.  The  greens  (so  very 
fashionable)  are  roseau,  latania  and  yucca. 

Some  of  the  typical  Paris  hats  and  bonnets  now  preparing 
under  the  skilful  supervision  of  Mile.  Virolle,  the  talented  artiste 
at  Caverhill,  Kissock  &  Co.'s,  are  very  striking.  One  pretty  effect 
in  a  new  bonnet  was  composed  of  a  crown  of  chenille,  with  an 
osprey  up  from  the  left  side,  trimmed  with  the  wide  effect  and 
having  two  large  steel  ornaments,  with  ears  of  cock  feathers. 
Mile.  Virolle  has  been  trained  at  the  establishment  of  Mme. 
Pouyanne,  in  the  Rue  de  la  Paix,  Paris,  and  is  thoroughly  in 
touch  with  the  novelties  and  standards  of  the  centre  of  fashion. 
This  season's  large  hats,  said  Thomas  May  &  Co.  to  The 
Review,  will,  many  of  them,  be  of  the  glossy  finish  patent,  and 
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Extravagance  of 
Statement 


Is  never  permitted  in  any  of  our  an- 
nouncements. When  special  lines  are 
offered  an  early  call  is  advised,  as  late 
comers  may  find  the  assortment  broken. 


CHURCH 
CARPETS 


Is  one  of  our  "Specials."       Handling  several 

lines   exclusively,  we   can   at  all  times  offer 

exceptional  weaves,  and  will   be  pleased 

to   send    samples   to  parties    requiring 

something  out  of  the  ordinary  run. 

CORRESPONDENCE   INVITED. 


John  Kay,  Son  &  Co. 


34  King  Street 
West, 


IMPORTERS 


TORONTO 


Why? 


There  is  a  reason  for  every  success.  It  either 
fills  a  long-felt  want,  corrects  a  mistake,  or  is  an 
improvement  on  the  then-considered  best. 

In  Dress  Stays  two  faults  have  long  been  ap- 
parent. They  would  either  bend  out  of  shape 
or  cut  through  the  dress. 

BRUSH'S  PEERLESS  DOUBLE  DRESS 
STAY  is  a  success  because  it  overcomes  both 
these  faults.  Made  of  double  steels,  one  placed 
above  the  other,  with  the  ends  so  secured  as  to 
make  it  impossible  for  them  to  cut  through  the 
dress,  it  is  more  pliable  than  any  other  Dress 
Stay,  and  cannot  bend  out  of  shape.  Neither 
will  it  melt  apart  from  the  heat  of  the  body. 

Made  in  Black,  White,  Drab,  Blue,  Pink  and 
Old  Gold.  Sizes,  6  to  10  in.  Put  up  in 
half-gross  boxes  or  in  sets  of  9  steels. 


Manufactured  only  by 


Brush  &  Co. 


TORONTO 


! 


If 


If 


If 


you  have  no  safe 

Get  one. 

your  safe  is  too  small 
Get  a  larger. 

you  want  a  good  one 


Get  a 


Taylor 


++++++++++++++++++++++++++++++++++4++++++++ 


Always  the  Best 


♦♦♦♦♦ 
♦♦♦ 

♦ 


SOFTER  AND  CLEANER 
COTTON  BATTING 


A  marked 

Improvement  in  the  quality  of 


NORTH  STAR 
CRESCENT . 
PEARL  .  . 

Patent  Roll  Cotton  Batting 


Will  make  these  Brands  sell  unusually  well 
during  the  Season  of  1895  and  1896. 


Baled  or  Cased 


In  4,  6,  8,  12,  or  16  oz.  Rolls. 
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the  crowns  will  be  considerably  higher.  For  trimmings  we  may 
expect  velvets  and  double-faced  satin  ribbons,  and  the  shot 
effects  will  be  seen  in  fancy  ribbons.  Plain  and  mirroir  velvets 
will  be  used,  aigrettes,  black  ostrich  feathers  and  tips  and  jet 
trimmings  and  ornaments.  For  blouses  and  dresses  fancy 
striped  and  figured  silks  will  be  a  leading  feature  in  trimmings. 
The  jet  and  feather  trimmings  will  not  be  of  the  old  style,  but 
ostrich  feathers  will  be  used,  and  long  pointed  jet  and  braid 
ornaments.  Jet  fourageurs  in  black  and  colors  are  to  be  placed 
on  the  front  of  the  dress.  The  leading  colors  will  include  the 
shades  of  brown,  navies,  and  all  tints  of  green  and  goblins. 
Medallion  ornaments  in  the  shape  of  buttons  will  be  worn,  and 
gilt,  silver  and  jet  will  form  an  important  part  of  dress  trimmings 
this  season. 

In  veilings  the  fashion,  said  John  MacLean  &:  Co.,  will  be 
close  spot  in  14  and  18  inches.  The  ribbons  are  wide,  in  cash- 
mere effects,  and  satin  ribbons 
are  in  vogue.  For  hats  the 
shot  plumes,  shaded  wings  and 
shaded  tips  indicate  prevailing 
taste.  The  chameleon  velvets  are 
to  be  largely  used  in  trimming. 
The  tubular  braid  trimmings 
for  dress  are  in  favor,  and  the 
braid  ornaments  and  sets  this 
season  are  very  handsome. 

The  Montreal  house  of 
Reid,  Taylor  &  Bayne,  of  which 
J.  P.  A.  Destroismaisons  is 
manager,  have  removed  from 
their  old  quarters  on  St.  James 
street  to  1801A  Notre  Dame 
street,  where  commodious  and 
tastefully  fitted  up  premises 
have  been  secured.  Mr.  Des- 
troismaisons will  be  prepared 
to  show  the  new  styles  at  the 
Montreal  opening  on  Septem- 
ber 3rd,  and  will  have  special 
novelties  suited  to  the  city  and 
and  provincial  trade  done  by 
this  house. 

D.  M'CALL    &  CO.,   MONTREAL. 

The  millinery  season  for 
this  autumn  will  be  remarkable 
for  several  distinct  features, 
said     Mr.     O'Malley,     of    the 

Montreal  house  of  D.  McCall  &  Co.  The  demand  for  ribbons 
indicates  one  feature.  The  popularity  of  ribbons  has  produced 
a  better  season  for  them  than  has  been  seen  in  twenty-five 
years.  The  shot  effect  is  in  evidence  everywhere.  It  is  shown 
not  only  in  ribbons,  but  in  feathers,  wings,  tips,  ospreys,  and 
mounts  of  all  kinds.  The  ribbons  in  chintz  effects  are  also 
notable.  The  nacre  trimmings  in  shot  effects  are  also  a  favorite 
kind.  In  felt  hats  the  house  are  showing  as  many  as  a  hundred 
and  fifty  lines  produced  in  fifteen  colors,  and  the  new  styles  will 
be  ready  for  the  trade  in  Montreal  by  August  26,  the  same  date 
as  the  preliminary  opening  in  Toronto.  There  has  also  been  a 
continuance  in  the  popularity  of  black  satin  ribbons,  and  where 
formerly  two  or  three  varieties  sufficed  to  meet  the  current  taste, 
it  is  now  necessary  to  show  eight  to  ten  varieties.     In  the  de- 


mand for  colored  double  satin  ribbons  there  is  the  same  activ- 
ity, coupled  with  the  fact  that  although  a  general  rise  of  20  per 
per  cent  in  ribbons  is  recorded,  the  firm  is  offering  certain 
favorite  lines  at  25  per  cent,  below  the  old  figures.  Another 
feature  is  the  return  of  the  old  jet  trimming  for  dresses  as  well 
as  English  collars.  In  the  new  hats  quills  in  shot  effects  will 
be  worn. 


FALL     HATS. 


IN  answer  to  the  oft-repeated  question  :  "Are  we  going  to  have 
anything  decidedly  new  in  shapes  this  Fall  ?"  that  comes  to 
us  from  dealers  at  a  distance,  The  Millinery  Trade  Review 
replies  that,  while  the  importers  and  manufacturers  have 
received  several  large  sample  lines  from  Paris,  upon  which  they 
are  at  present   cogitating,  there  are  very   few  departures  from 

general  lines.  The  inventive 
genius  of  the  Parisian  designers 
of  ladies'  headwear,  as  far  as 
untrimmed  hats  are  concerned, 
must  have  come  to  an  end  or  is 
held  in  abeyance  for  the  time 
being.  There  is  occasion,  how- 
ever, for  the  trade  to  rejoice, 
inasmuch  as  the  Napoleonic 
craze  has  come  to  an  end  and 
the  Dutch  bonnet  is  no  more. 

Small  and  medium  shapes 
are  in  abundance,  with  low, 
square  crowns,  full  size,  and 
brims  rolling  close  to  the  crown 
on  the  turban  order  or  rolling 
on  the  edge,  very  pretty  shapes 
adapted  to  small  features.  Here 
and  there  we  see  a  new  idea 
in  a  crown  with  a  familiar  brim, 
and  vice  versa. 

There  are  no  new  walking 
hats.  The  styles  that  have  been 
recently  introduced  in  our  own 
factories  cannot  be  improved 
upon.  There  seems  to  be  a  pre- 
ponderance of  large  shapes  with 
wide  brims  and  various  styles  of 
crowns.  Medium-sized  square 
crowns  are  very  much  favored, 
and  there  are  some  quite  low, 
that  will  need  building  up  with  ostrich  feathers,  birds,  wings  or 
aigrettes.  Bell  crowns  obtain  to  a  considerable  extent,  and 
there  are  the  usual  low,  round  crowns,  with  broad  brims  for 
misses'  and  children's  wear.  Large  fluted-brim  pokes  on  the 
"coal  scuttle"  bonnet  order,  for  children,  that  have  been  seen 
in  straw  this  season,  appear  in  beaver-edge  felt  for  Fall  and 
Winter.  The  irrepressible  sailors,  in  regular  style  and  in  short 
backs,  are  also  shown. 

The  brims  of  the  large  hats  are  bent,  twisted  and  turned  in 
various  ways.  Some  are  cut  in  the  back,  turned  up  and  over, 
and  the  sides  of  some  of  the  brims  are  treated  in  the  same 
manner,  giving  them  an  extended  wing  effect.  Many  have  short 
backs,  wide,  drooping  sides  and  fronts.  There  are  no  positive 
flaring  brims ;  these  can  be  made  from   the   wide   brims   above 


SEASIDE       HAT. 
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Lister  &  Co. 


Limited 


32  Inch  Black  Silk  Velvet 

For  Short  Capes. 

18  Inch  Black  and  Colored  Silk 
Millinery  and  Dress  Velvets 

NONE  TO  EQUAL. 


To  be  obtained  from  leading  wholesale 
houses  in  Canada. 


Manningham 
Mills 


BRADFORD 
Eng. 


Pewny's 
Kid . . 
Gloves 


ON    HAND   FOR 
IMMEDIATE    DELIVERY 

4  Button  Swede  -    at  $7  00 
6      "         "    Mousq.     r  00 


In  Cream  and  White. 


4  Pearl   Butt.  Glace, 

fancy  trim,     -    -    9  00 

In  Asst..  Tans  and  Blacks. 

Also  regular  Standard  Lines  in 
Lacing  and  Button  Goods. 


Canadian  Agency  : 

Emil  Pewny  &  Co.,  Montreal. 


THE 


C.  Turnbull  Co. 


Established 
1859 


ffi    GALT, 


(limited.) 


MANUFACTURERS    OF    ALL    KINDS    OF 


Full-Fashioned  Underwear,  Ladies' 
and  Children's  Combination  Suits,  Men's 
Shirts  and  Drawers.  Jersey  Ribbed  Per- 
fect Fitting  Ladies'  Vests,  Drawers,  and 
Equestriennes,  Ladies'  and  Children's 
Anti  Grippe  Bands.  Sweaters,  Striped 
Shirts  and  Knickers. 


WE  GUARANTEE  SATISFACTION  AND  PERFECT  FIT. 


TORONTO  OFFICE  I 

G0ULDING  &  CO. 

27  Wellington  Street  East. 


Thibaudeau  Bros. 


&  Co. 


Importers    of- 


ENGLISH  . 
FRENCH  .  . 
GERMAN  & 
AMERICAN 


m 


s 


THIBAUDEAU  FRERES  &  C1E. 

Quebec. 
THIBAUDEAU  BROTHERS  &  CO. 

London,  Eng. 
THIBAUDEAU  BROS.  <£  CO. 

332  St.  Paul  St. 

MONTREAL 
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referred  to.  Most  of  the  styles  thus  far  received  are  in  fine 
felts,  some  with  beaver  edges,  especially  in  misses'  hats.  Others 
are  in  the  bright,  finished  felts  which  are  now  being  advertised 
by  American  manufacturers.  Those  thus  far  shown  are  finished 
equal  to  the  high  grade  of  fur  felts. 

Small  hats  and  bonnets  of  imported  and  domestic  made  felt 
braids  will  be  worn,  as  usual.  Velvet-covered  hats  and  bonnets 
for  fine  trade  will  obtain,  and  it  is  said  that  this  class  of  goods 
will  be  more  popular  than  in  any  previous  Fall  and  Winter  sea- 
son. Fancy-made  headwear  will  without  doubt  be  in  evidence 
to  a  considerable  extent.  Later  advices  from  fashion  centres 
will  doubtless  sustain  these  predictions. 


HINTS    TO     MILLINERS. 


Bv  a  Practical  Milliner, 


IT  IS  a  well-known  fact  that  all  over  the  country  are  milliners 
who  have  had  very  little,  if  any,  regular  training  in  the 
proper  management  of  a  business.  They  have  a  certain  amount 
of  taste,  can  make  and  trim  a  hat.  They  buy  what  the  travelers 
tell  them  they  ought  to  buy,  and  jog  along  in  a  slow,  method- 
less  fashion.  That  may  do  well  enough  for  the  quiet  places, 
but  be  simply  impossible  anywhere  else. 

It  is  a  fact,  though,  that  there  is  a  milliner,  and  a  fairly  good 
one,  too,  in  a  city  of  importance  not  far  from  New  York,  who 
has  for  the  seventeen  years  she  has  been  in  business  kept  no 
books — nothing  but  a  pencil  memorandum  book.  Recently 
she  tried  to  sell  her  business,  and,  having  no  books  to  show, 
would-be  purchasers  naturally  thought  it  queer,  and  she  failed 
to  sell. 

Even  if  a  business  is  small,  some  system  is  advisable  ;  and 
surely  it  is  satisfactory  to  be  able  to  look  back  over  the  years 
and  note  one's  progress.  In  millinery  no  one  month  can  be 
taken  as  any  criterion  for  that  month  in  the  next  year,  for  the 
trade  depends  so  much  upon  the  state  of  the  weather  and  other 
outside  influences  that  no  absolute  rule  can  be  laid  down.  But, 
of  course,  it  is  necessary  to  be  ready  for  trade  at  the  time  it 
ought  to  start,  and  to  have  the  right  goods  at  the  right  time. 

A  sudden  change  in  the  weather  or  temperature  should  bring 
out  at  once  something  suitable.  This,  of  course,  applies  to  a 
window  trade.  Windows  should  always  be  attractive  and  sea- 
sonable. It  is  not  necessary  to  put  much  into  a  window,  even 
if  it  be  large  ;  a  few  well-displayed  articles,  with  some  flowers, 
etc.,  prettily  and  suggestively  arranged  and  frequently  changed, 
will  be  far  more  effectual  in  attracting  trade  than  an  indistin- 
guishable crowd  of  hats  and  bonnets.  A  mirror  in  the  middle 
of  a  millinery  window  is  highly  attractive.  There  are  so  many 
ways  of  draping  windows,  and  so  much  depends  on  the  sur- 
roundings and  size  of  the  window,  that  it  is  a  difficult  matter  to 
say  what  is  best.  But  there  are  a  few  things  that  should  be 
avoided. 

Any  brilliant  color  is  detrimental  to  the  stock.  White, 
black,  ecru,  or  dull  gold  are  best.  Where  the  store  is  large 
and  plenty  of  light  is  obtained  elsewhere  than  from  the  windows, 
the  curtains  may  be  opaque ;  that  is  to  say,  of  plush  or  plush 
and  lace  combined.  An  elegant  window  has  been  produced  of 
satin  and  lace,  with  lambrequins  of  plush  and  fringe  ;  the  frame- 
work wras  black  and  gold.  Many  milliners  adhere  to  white  and 
gold,  and  that  always  looks  well,  does  not  kill  the  colors  of  the 
stock,  and  is  also  inexpensive  to  keep  up.     Where  the  business 


is  small  and  not  much  stock  is  kept,  a  handsome  palm  or  fern 
in  a  pretty  jardiniere  is  an  excellent  centre-piece  for  a  window. 
If  a  figure  is  displayed,  great  care  must  be  taken  that  the  sun 
does  not  play  pranks  with  it.  By-the-bye,  a  figure  is  a  very 
great  attraction  to  even  a  small  window,  but  it  should  be  a  good 
one  ;  the  poor  ones  spoil,  instead  of  enhancing,  the  effect  of  the 
goods.  Pretty  vases,  with  well-selected  bouquets  of  flowers, 
stood  on  the  floor  of  the  window,  are  good  ;  feathers  can  be 
similarly  shown,  and  some  milliners  now  show  baskets  of  flowers 
with  a  handsome  bow  tied  on  the  handle.  Now  as  to  interior 
arrangement. 

This  again  depends  on  the  character  of  the  trade  and  size 
of  the  rooms  or  store.  If  large,  and  the  trade  a  good  one,  a 
number  of  mirrors  with  a  tiny  table,  a  chair,  and,  if  possible,  a 
screen  to  each,  will  be  found  to  be  greatly  appreciated  by  the 
customers.  Large  imitation  palms  and  ferns  in  handsome  pots 
can  be  stood  here  and  there  ;  one  large  table  for  the  cheaper 
hats  and  bonnets,  but  small  ones  or  tall  stands  for  the  better 
goods,  in  groups  of  four  or  five. 

A  small  showroom  done  in  white  and  gold  or  pearl-gray 
with  white  and  lots  of  mirrors  against  the  walls  will  look  much 
larger  than  it  is.  Rattan  furniture  is  very  nice  in  such  a  room. 
Have  everything  as  dainty  as  possible,  and  do  not  be  afraid 
of  light.  Some  milliners  think  they  sell  better  in  a  subdued 
light  ;  but  customers  are  sure,  subsequently,  to  see  the  hat  in 
the  best  light  they  can  get,  and  then,  if  they  discover  defects, 
they  will  think  they  have  been  deceived  and  not  come  again. 

Some  people  are  very  sensitive  about  trying  on  hats  before 
others.  That  is  why  so  many  mirrors,  secluded  by  screens, 
are  now  adopted  by  milliners  who  study  details.  .Even  in  a 
private  millinery  parlor  a  customer  will  not  infrequently  run 
away,  saying  she  will  call  again,  when  another  customer  comes 
in. 

A  word  as  to  dress  in  the  show-room.  In  Paris  in  summer 
the  young  ladies  in  the  show-rooms  dress  either  in  white-cream, 
dove-grey  or  ecru.  Their  hair  is  always  dressed  in  such  a  way 
that  they  can  easily  try  on  any  hat  or  bonnet  ;  and  as  their  dress 
is  neutral,  it  cannot  clash  with  any  colors  on  the  hats.  In 
winter  they,  as  a  rule,  dress  in  black,  but  soft  neutral  tones  in 
cloth  are  also  seen. 

Carpets  are  seldom  seen  on  the  well-polished  floors,  there- 
fore the  salesladies  wear  dainty  slippers,  with  the  high  heels 
covered  with  leather,  that  they  may  not  slip  or  mar  the  mirror- 
like flooring.  Polished  floors  insure  freedom  from  dust. — The 
Millinery  Trade  Review. 


FOR    THE     MILLINERS. 

For  the  milliners  Samson,  Kennedy  &  Co.  will  have  a  full 
stock  of  new  ribbons.  Reversible  satins  in  Nos.  3,  5,  9,  16,  20 
and  30  will  be  in  great  prominence.  Black,  satins,  fancies  of 
all  sorts,  shot  glaces,  brocaded  shot  glaces,  and  other  varieties 
will  be  ready  for  inspection  in  a  few  days. 

Besides,  they  will  have  an  elegant  display  of  millinery  novel 
ties,  ornaments,  etc.  Dress  trimmings  are  being  received  now, 
and  will  include  jet  gimps,  jet  points,  and  fur  and  jet  combina- 
tions. 


Read  J.  D.  Ivey  &  Co.'s  advertisement  in  this  issue  if  you 
are  interested  in  millinery.  This  house  are  making  great  pre- 
parations for  the  Fall  trade. 
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The  following  Houses 
are  using  it,  and  are  pre- 
pared to  quote  prices  on 
lines  made  up  in  this 
way: 

MONTREAL 

H.  SHOREY  &  CO. 
E.  A.  SMALL  &  CO. 
DOULL  &  GIBSON 
McKENN  AJHOMSON  &  CO. 
JOHN  MARTIN,  SONS  &  CO. 

TORONTO 

W.  R.  JOHNSON  &  CO. 
LAILEY,  WATSON  &  CO. 
E.  BOISSEAU  &  CO. 
CHALCRAFT,  SIMPSON  & 
CO. 

HAMILTON 

SANFORD  MFG.  CO.,  LTD. 
JOHN  CALDER  &  CO. 


THE  HARDEST  THING 

YOU  HAVE  TO  DO  IS  TO  INTEREST  THE  PUBLIC 

to  get  them  into  your  store,  that  done,  you  probably  don't  lose 
many  sales. 

FIBRE  CHAMOIS  is  now  well-known,  and  has  proved 
an  immense  success,  and  is  going  to  be  advertised  this  Fall  and 
Winter  in  nearly  every  daily  and  weekly  paper  in  Canada  as  a 
cheap,  durable  and  windproof  INTERLINING  for 
clothing. 

If  your  Coats,  Vests  and  Overcoats  are  made  up  with  Fibre 
Chamois  Interlining,  and  are  advertised  by  you.  it  will  prove 
the  best  drawing  card  you  ever  had,  and  you  will  have  the 
benefit  of  our  daily  advertising  as  well. 

Some  live  man  in  your  town  is  going  to  do  it,  and  is  going 
to  make  this  the  best  season  he  has  ever  had.     Are  you  the  man  ? 


'iH  fwn  f  II11'  *  * l '_  f  1  Wf*  f  j"i  ^  f  y\  Wf  "■  Bi  fjsjw  ff  5  fww  | 
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FALL 


1895 


When  in  at  the  open- 
ings do  not  fail  to  step  in 
and  see  the  newest  and 
daintiest  goods,  both  in 
patterns  and  fabrics,  ever 
before  shown  to  the  trade 


in 


Draperies 


Do    not    fail    to    ask 
to  see  our  extensive  line 

of  HAND-MADE 

Novelties  in  Woollen 
Goods. 

TheSe      are     the 

sellers  for  Fall  :  Hoods, 
Jackets,  Bootees,  Mitts, 
Skirts,  etc. 


Boulter  &  Stewart 


30  WELLINGTON  STREET  EAST 


TOKONTO. 
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FOREIGN     INTELLIGENCE. 

TEXTILE  employes  in  Canada  object  because  they  have  to 
work  sixty  hours   per   week.     Read    this    paragraph   and 
compare  situations  : 

The  twelve-hour  day  for  France  is  exciting  the  violent  oppo- 
sition of  manufacturers  and  others  interested.  M.  Le  Constel- 
lier,  of  the  Abbeville  Rope  Works,  has  addressed  a  circular  to 
the  operatives  employed  by  the  firm,  announcing  that  in  conse- 
quence of  a  communication  from  M.  Villard,  factory  inspector, 
he  will  be  compelled  to  close  the  works,  for  a  time  at  least, 
unless  the  freedom  previously  accorded  is  granted.  An  Abbe- 
ville journal,  commenting  on  the  matter,  says  :  "'The  mania  for 
regulating  everything  by  law  for  what  is  called  the  general  wel- 
fare is  only  too  frequently  the  most  serious  obstacle  to  the  gen- 
eral good,  and  the  manner  in  which  deputies  improve  the 
common  weal  too  often  resembles  the  action  of  the  savage  who 
cuts  the  tree  to  the  ground  in  order  to  gather  the  fruit.  The 
deplorable  law  as  to  the  hours  of  labor,  against  which  the  work- 
ers have  protested  from  one  end  of  France  to  the  other,  seems 
to  have  an  exactly  corresponding  effect  wherever  applied." 

BRITISH    TRADE. 

The  Textile  Mercury  says  :  The  Board  of  Trade  Returns  for 
the  past  month  are  not  altogether  unfavorable,  although  at  first 
sight  they  appear  to  be  so,  both  imports  and  exports  being  less 
in  value  when  compared  with  the  figures  of  June,  1894.  It 
must  be  remembered,  however,  that  owing  to  Whit-week  falling 
this  year  in  June,  and  last  year  in  May,  the  past  month  con- 
tained 24  working  days  only,  while  in  June,  1894,  there  were  26. 
The  imports  are  valued  at  ,£33,884,584,  a  decrease  of  .£345,- 
095,  or  1  per  cent.,  and  the  exports  of  British  and  Irish  produce 
at  _£i  7,800, 100,  a  decrease  of  ,£109,055,  or  0.6  per  cent.; 
while  the  exports  of  foreign  and  colonial  merchandise  show  an 
increase  of  .£67,593,  being  ,£5,265,773.  The  classes  of  im- 
ported goods  which  are  higher  in  value  are  metals,  raw  materi- 
als, manufactured  articles  and  miscellaneous  articles.  Amongst 
the  raw  materials,  cotton,  flax,  jute  and  sheep's  wool  are  greater 
in  both  quantity  and  value.  The  increased  value  of  manufac- 
tured articles  imported  is  due  largely  to  linen  yarns,  silks  and 
woolens.  As  regards  the  exports  of  British  and  Irish  produce, 
raw  materials,  yarns  and  textile  fabrics,  metals,  machinery  and 
chemicals  are  each  lower  in  value.  As  to  cotton  piece-goods, 
the  takings  of  the  East  are  deplorably  below  last  year's  pur- 
chases ;  but  the  countries  of  Central  and  South  America  have 
for  the  most  part  each  taken  more.  As  in  former  months  of  this 
year,  the  shipments  of  textile  fabrics  to  the  United  States  still 
continue  to  be  on  a  very  enlarged  scale,  especially  of  linen 
piece-goods  and  woolens  and  worsteds. 

THE  CHEMNITZ  MARKET. 

The  activity  of  the  Chemnitz  market  is  far  in  excess  of  what 
it  has  been  for  many  seasons.  Prices  are  firm,  and  the  orders 
are  far  ahead  of  those  of  previous  seasons.  Coarse-gauge  goods 
are  advancing  in  price,  and  there  seems  to  be  no  prospect  of  a 
reduction,  for  the  orders  now  placed  will  keep  the  factories 
going  at  full  force  until  the  spring  trade  opens  again.  The 
manufacturers  are  making  special  efforts  to  show  good  values. 
Buyers  will  find  a  good  collection  to  select  from,  and  they 
should  take  a  friendly  hint  about  buying  early,  before  any  further 
advance  is  made.  Goods  in  fine  gauges  may  be  bought  at  old 
prices,  with  the  exception  of  those  made  from  fine  Maco  yarns. 

The  price  has  been  gradually  advancing  on  Maco  yarns, 
because  the  cotton  crop  from  which  they  are  made  has  not  been 


prolific  this  season,  and  the  chances  are  the  prices  will  go  still 
higher. 

The  cotton  hosiery  which  has  a  new  silk  finish  is  meeting 
with  great  favor.  It  is  hard  to  tell  the  difference  between  these 
goods  and  the  real  article.  While  black  is  still  the  prevailing 
color,  tans  are  selling  well,  and  the  goods  with  Maco  feet  are 
quite  popular.  Boot  patterns  in  fancies  are  holding  up  well, 
and  plain-colored  tops  with  small  stripes  are  in  good  demand. 
Amongst  the  best  novelties  in  this  line  of  goods  are  those  with 
the  colored  top  black  boot,  with  toe  and  sole  of  the  same  color 
as  the  tops. 

The  winter's  business  is  developing  well,  and  is  far  better 
than  last  year  at  this  time.  Plated  as  well  as  all-wool  women's 
and  children's  hose,  of  both  coarser  and  finer  yarn,  have  been 
ordered  largely.  Cashmere  hose  and  woolen  socks  are  readily 
selling  articles. 

In  summer  gloves,  4-button  sateens,  with  many  nice  orna- 
mental gussets,  pile  and  silk,  yarn  and  silk,  etc.,  are  selling. 

All-silk  gloves  were  neglected  for  some  time,  but  a  renewed 
demand  for  them  is  springing  up  again.  Inquiry  extends  to 
dark  as  well  as  light  colored  of  medium  qualities.  Grege  and 
grege,  as  well  as  trame  and  grege,  worked  together,  piece-dyed 
and  "filled,"  especially  the  black,  are  in  steady  demand.  But 
there  is  no  knowing  how  long  it  is  likely  to  last.  Half-silk 
gloves,  pile  and  silk  plated,  as  well  as  yarn  and  silk  plated,  are 
neglected. 

NOTTINGHAM  TRADE  IS  DULL. 

Nothing  has  occurred  to  break  the  monotony  of  dulness  in 
the  Nottingham  lace  trade.  Manufacturers  find  it  somewhat 
difficult  to  prevent  the  accumulation  of  stocks  in  spite  of 
cautious  production.  Two  or  three  firms  have  recently  had 
occasion  to  call  their  creditors  together.  Very  few  novelties  are 
being  produced,  but  Valenciennes,  Point  de  Paris,  imitation 
guipure,  and  some  other  varieties  of  fine  cotton  laces,  are  selling 
to  some  extent.  Silk  laces  are  very  little  wanted.  The  plain 
net  branch  is  in  the  same  quiet  condition  as  of  late.  Bobbin 
nets  for  export  are  only  in  moderate  demand,  and  other  qualities 
of  cotton  nets  sell  slowly.  Silk  tulles  are  also  in  limited 
demand.  The  curtain  trade  is  without  improvement.  In  the 
hosiery  trade  manufacturers  continue  to  be  pretty  well  em- 
ployed. Some  varieties  of  woolen  and  merino  goods  are  selling 
freely,  and  there  is  a  steady  demand  yet  for  black  and  fancy 
hosiery  and  for  seamless  goods. — Textile  Mercury. 

MOHAIR     AND     ALPACA. 

A  Bradford  report  says :  Mohair  and  alpaca  dresses  and 
costumes  seem  to  be  more  the  rage  than  ever,  and  the  most 
fashionably  dressed  ladies  at  the  seaside  resorts  are  now  appear- 
ing in  them.  For  both  Paris,  America  and  the  home  trade  all 
high-class  mohair  goods  are  snapped  up  at  once,  before  they 
have  left  the  finishers'  hands  many  hours,  and  considerable  un- 
easiness is  already  being  felt  as  to  how  many  months  dyers  and 
finishers  will  require  to  get  these  goods  out  of  hand,  when  the 
time  comes  for  the  bulk  of  the  summer  season's  goods  to  be 
dealt  with.  All  other  classes  of  dress  goods  show  no  particular 
animation  ;  and,  although  a  few  makers  are  getting  repeats  for 
costume  cloths  of  the  tailor-made  order  and  smart-finished 
serges,  the  autumn  dress  trade  certainly  seems  to  open  out 
slowly. 

AUSTRALIAN   TRADE    DECLINED. 

From  The  London  Drapers'  Record  it  is  learned  exactly 
how  Australasian   trade  has   declined.       The   official  statistics 
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'ALASKA"  Brand  Down  Quilts  are  the  Quilts  that  sell. 
'  ALASKA  "  Brand  Down  Cushions  are  all  the  go. 


THIS  IS  ONE  OF  THEM. 
IT  CARRIES  OUR  TAG  AND  OUR  GUARANTEE. 


WE  ARE   REPRESENTED  : 

Toronto  and  the  West— by  Messrs.  Perry  k  Co.,  34  Yonge  Street,  Toronto. 
The  Ottawa  Valley-  by  James  W.  Woods,  Esq.,  75  Queen  Street,  Ottawa. 
Manitoba,  N.W.T.,  and  British  Columbia— by  Mr.  J.  M.  Macdonald,  P.O.  Box  709,  Winnipeg. 


HUTCHISON,  NISBET 

QL   AULD         Select  Woolens 

And  Tailors' 
Trimmings  . 

34  WELLINGTON  ST.  WEST,  TORONTO 


We  have  passed  into  stock  our  first  shipment  of 
English  6/4  Worsteds  (Venetians  and  Twills),  and 
expect  daily  additions  until  we  are  fully  complete 
in  every  department  with  a  clean  new  stock.  Being 
late  buyers  for  Fall  and  Winter  in  both  the  Cana- 
dian and  English  markets,  we  secured  a  large  quant- 
ity of  over-makes  at  greatly  reduced  prices,  which 

enables  us  to  offer  Very  Special  Values,  both  in 


Canadian  and 
Imported 


Woolens 


A  CALL  SOLICITED    . 


The  "ALASKA"  Feather  and  Down  Co.,  Ltd. 

Head  Office  and  Factory,  MONTREAL 


HUTCHISON,  NISBET  &  AULD 


D 


Pointing  to  Progress 


If  a  man  doesn't  go  ahead  he  goes  back.  If  he  doesn't  keep  up  with 
the  new  ideas,  he  gets  stuck  in  the  rut,  and  his  competitors  ride  over 
him.  We  help  dry  goods  merchants  to  progress  in  one  line.  We 
help  them  to  make  money.     We 

REDYE  AND  REFINISH^-^ 

goods  that  need  it.  No  use  to  tell  you  why  they  need  it.  Sun- 
faded — dusty,  soiled — out  of  style. 

We  put  newness  in  place  of  age  in  Cashmeres,  Serges,  Crepons, 
Tweeds,  Hose,  Braids,  Yarns,  Soft  Silks,  Belt  Ribbons,  Ostrich 
Plumes,  etc. 

WRITE    FOR   PRICE   LIST 


R.  PARKER  dc  CO., 


Head  Office  and    Works 

787  to  791   Yonge  Street 


Wholesale 

Dyers  and  Finishers 


-TORONTO 
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show  that  the  imports  amounted  to  ^49,000,000  and  the  ex- 
ports to  ^62,000,000.  The  imports  of  New  South  Wales 
amounted  to  ^16,000,000  and  the  exports  to  ^20,000,000. 
For  Victoria  the  amounts  were  ^12,000,000  and  ^14,000,000 
respectively.  New  South  Wales  had  33  per  cent,  of  the  total 
trade,  Victoria  24  per  cent.,  and  New  Zealand  14  per  cent. 
The  trade  of  New  South  Wales  decreased  as  compared  with  the 
previous  year  ;  that  of  Victoria  maintained  its  position,  in  spite 
of  the  decline  in  values.  The  trade  of  Queensland  and  South 
Australia  decreased  ;  that  of  Western  Australia  increased  40  per 
cent.  The  total  decrease  in  the  trade  of  the  seven  colonies 
amounted  to  ,£8,000,000.     The  decline  was  chiefly  in  exports. 

THE    SILK    MARKET. 

The  London  silk  market  is  very  firm  and  advancing,  which 
applies  to  both  Europe  and  the  Far  East.  Shanghai  wire  re- 
ports active  business,  and  some  7,000  bales  of  new  silk  are  be- 
lieved to  have  been  settled.  Canton  is  also  inclined  to  ad- 
vance, last  prices  being  $640  for  No.  1  filatures  10-12,  and  $605 
for  No.  2  10-12.  Yokohama  under  considerable  inquiries,  and 
purchases  have  advanced;  there  are  few  sellers. — Textile 
Mercury,  June  29. 

The  greater  bulk  of  silk  exported  from  Japan  is  going  over 
to  the  United  States.  France  is  the  next  country  which  takes 
silk  from  Japan.  The  English  share  in  this  trade  is  almost  in- 
significant, while  without  doubt  a  certain  amount  of  silk  ex- 
ported from  Japan  finds  its  way  every  year  to  the  English  mar- 
ket, not  in  its  raw  state,  but  as  manufactured  goods  from 
France.  The  value  of  silk  exported  in  1894  was  42,892,751 
yen,  a  little  over  one-third  the  whoje  value  of  exports.  I 

THE    PLAUEN     LACE    TRADE. 

Advices  from  Plauen  say  that  the  business  in  laces  is  still 
rather  quiet,  and  without  animation.  In  tulle  laces  it  is  the 
cheapest  goods  that  are  most  in  demand,  but  the  manufacturers 
are  not  pushed.  It  is  expected  that  next  month  matters  will 
mend,  and  more  orders  come  in.  The  lace  machine  trade  is 
busy,  and  has  a  fair  number  of  orders  in  hand.  The  embroid- 
ery trade  keeps  pretty  well  engaged,  especially  on  foreign 
account ;  still  the  cheapest  goods  are  mostly  in  demand.  Eng- 
land and  South  Africa  are  taking  the  great  bulk  of  the  goods. 
A  good  business  is  being  done  in  curtains,  and  is  expected  to 
continue  for  some  time. 


ARRIVING     IN     GREAT     BRITAIN. 

The  following  buyers  are  reported  to  have  landed  in  Great 
Britain:  Mr.  T.  W.  Watkins  (Pratt  &  Watkins,  Hamilton) ; 
Mr.  A.  Auld  (Hutchison,  Nisbet  &  Auld,  Toronto);  Mr.  C.  S. 
Botsford,  Toronto ;  Mr.  George  Caldbeck,  Woodstock  ;  Mr.  A. 
McLaren,  St.  Catharines;  Mr.  T.  F.  Kingsmill,  London,  Ont.; 
Mr.  S.  C.  Lacroix  (Z.  Paquet,  Quebec) ;  Mr.  R.  J.  Tooke,  Hali- 
fax ;  Mr.  Tackaberry,  Montreal ;  Mr.  A.  Mackie  (Toronto  Dry 
Goods  Co.,  Toronto) ;  Mr.  Cockshutt,  Brantford,  Ont.;  Mr.  E. 
M.  Hayton  (H.  Morgan  &  Co.,  Montreal);  Mr.  John  White 
(J.  White  &  Co.,  Woodstock) ;  Mr.  Ogilvie  (McLean,  Os;ilvie 
&  Lochead,  Brantford,  Ont.)  ;  Mr.  S.  H.  Bethune  (Gault  Bros. 
&  Co.,  Montreal) ;  Mr.  J.  A.  Ogilvy,  Jr.  (Ogilvy  &  Sons,  Mon- 
treal) ;  Mr.  James  Macdougal,  Mr.  John  Carsley,  and  Mr. 
Samuel  Finlay,  Montreal;  Mr.  Paul  Campbell  (John  Mac- 
donald  &  Co.,  Toronto);  Mr.  Harry  McMaster,  Mr.  James 
Sutcliffe,  Mr.  C.  J.  Catto,  and  Mr.  G.  D.  McKay,  also  of  To- 
ronto; Mr.  L.  H.  Ingram,  London,  Ont;  Mr.  Reginald  Watkins 


(Thomas  C.  Watkins,  Hamilton,  Ont.);  Mr.  E.  B.  Crompton, 
Barrie,  Ont.;  Mr.  J  Mickleborough,  St.  Thomas,  Ont.;  Mr.  J. 
Gilchrist  (Hall  &  Gilchrist,  Peterborough,  Ont.);  Mr.  W.  Dun- 
das  (Dundas&  Flavelle,  Lindsay,  Ont.);  Mr.  R.  Peebles  (Pratt 
&  Watkins,  Hamilton,  Ont);  Mr.  G.  B.  Ryan  (G.  B.  Ryan  & 
Co.,  Guelph,  Ont.)  ;  Mr.  J.  J.  Steacy  (Steacy  &  Steacy,  King- 
ston, Ont.). 

The  latest  arrivals  announced  are  :  Mr.  A.  F.  M.  McTavish, 
Montreal ;  Mr.  T.  B.  Williams  (Messrs.  McMaster  &  Co.,  To- 
ronto) ;  Mr.  George  Beardmore,  Toronto ;  Mr.  Bert.  Thomp- 
son (Messrs.  T.  Thompson  &  Sons,  Toronto)  ;  Mr.  Alex.  Brad- 
shaw,  Toronto  ;  Mr.  M.  Hicks,  Montreal  ;  Mr.  Dignum,  Mont- 
real ;  Mr.  E.  T.  Mahon  (Messrs.  Mahon  Bros.,  Halifax,  N.S.) ; 
Mr.  J.  T.  Correstine  (Messrs.  J.  Correstine  &  Co.,  Montreal)  ; 
Mr.  J.  McKendry  (Messrs.  McKendry  &  Co.,  Toronto);  Mr. 
Panning,  Toronto  ;  and  Mr.  Wood  (Messrs.  Wood  Bros.  &  Co., 
Halifax,  N.S.)  ;  Mr.  Robert  Simpson,  Montreal. 


COMMERCIAL    EDUCATION. 

At  its  last  meeting  the  Montreal  Chambre  de  Commerce 
discussed  again  the  question  of  commercial  education  in  Quebec 
Province,  and  the  best  means  of  securing  a  similar  programme 
of  instruction  on  the  subject  among  the  various  colleges.  The 
committee  of  the  Chambre  dealing  with  the  matter  has  for 
chairman  M.  Bienvenu,  assistant  general  manager  of  La  Banque 
Jacques  Cartier,  and  he  is  earnestly  and  ably  promoting  the  new 
plan. 

The  Chambre  endorsed  the  suggestion  of  the  committee  that 
a  conference  of  the  heads  of  all  colleges  in  the  province  having 
a  commercial  course  be  held  in  Montreal  July  29.  It  will 
probably  last  three  days  and  be  quite  an  important  gathering. 
M.  Bienvenu  is  a  college  man  himself,  and  understands 
thoroughly  the  best  means  of  increasing  the  efficiency  of  com- 
mercial training. 

The  idea  is  to  have  the  course  cover  bookkeeping,  and  in 
addition  practical  training  in  commercial  affairs.  The  various 
institutions  might  be  asked  to  give  their  students  certificates  of 
attendance,  and,  if  the  Council  of  Public  Instruction  approved, 
a  board  of  examiners,  consisting  of  representative  merchants, 
financiers,  etc.,  could  be  chosen  to  grant  diplomas. 

The  Chambre  de  Commerce,  through  its  president,  H. 
Laporte,  and  leading  members,  is  strongly  in  favor  of  enlarging 
the  scope  of  commercial  training,  and  will  gladly  grant  prizes 
and  scholarships  to  the  competing  students.  The  wholesale 
trade  will  be  expected  to  co-operate  in  the  programme  by  giving 
the  preference,  in  making  appointments  to  their  staffs,  to  the 
successful  candidates  of  this  commercial  course. 


QUICK    ANSWER     BY    CABLE. 

Mr.  Fraser.  of  S.  Greenshields,  Son  &  Co.,  Montreal,  had 
occasion  one  day  last  week  to  cable  to  Glasgow  for  a  quotation. 
He  filed  his  query  by  the  C.P.R.  cable  connection  at  10  a.m. 
The  answer  was  handed  to  him  in  the  warehouse  at  it. 23  same 
morning. 

CHARLES  H.  RICHES 

SOLICITOR  OF  PATENTS 


Canada  Life  Bld<j..  King  St.  West 


Patents  ami  Trade  Marks  procured  in  Canada  and  foreign 

countries.     Handbook  relating  to  Patents  free  on  application. 


Toronto. 
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The  following  Houses 
are  using  it,  and  are  pre- 
pared to  quote  prices  on 
lines  made  up  in  this 
way: 

MONTREAL 

H.  SHOREY  &  CO. 
E.  A.  SMALL  &  CO. 
DOULL  &  GIBSON 
McKENNAJHOMSON  &  CO. 
JOHN  MARTIN,  SONS  &  CO. 

TORONTO 

W.  R.  JOHNSON  &  CO. 
LAILEY,  WATSON  &  CO. 
E.  BOISSEAU  &  CO. 
CHALCRAFT,  SIMPSON  & 
CO. 

HAMILTON 

SANFORD  MFG.  CO.,  LTD. 
JOHN  CALDER  &  CO. 


T 

I 


Fibre  Chamois  has  been  thoroughly  advertised 

as  a  superior  and  much  cheaper  interlining  than  Haircloth, 
Canvas,  Elastic  Duck,  etc.,  and  its  immense  sale  during  the  past 
season  proves  its  popularity.  The  name  is  well-known  and  the 
goods  are  here  to  stay. 

IT  IS  GOING  TO  BE  ADVERTISED  THIS  FALL 
AND  WINTER  AS  A  WARM,  DURABLE  WIND- 
PROOF  INTERLINING  FOR  CLOTHING,  and  your 
customers  are  going  to  insist  on  having  it. 

If  you  want  to  benefit  by  our  advertising,  if  you  want  some- 
thing that  will  interest  your  customers  and  help  sell  goods,  if 
you  want  something  better  than  your  competitors,  order  all 
Coats,  Vests  and  Overcoats  made  up  with  Fibre  Chamois  Inter- 
lining, and  refer  to  it  in  your  own  advertisements,  and  the 
result  will  be  beyond  your  most  sanguine  expectations. 

Our  advertisements,  as  well  as  your  own,  will  direct  trade 
to  your  doors.  Suppose  the  other  man  does  this  instead  of  you, 
how  do  you  think  your  trade  will  be  affected  ? 


1 


JOHN  FISHER 


SON  <£  CO. . 


WOOLLENS 


AND  .  . 


Tailors'  Trimmings 


442  and  444 

St.  James  Street, 


Montreal 


.  .  .  ALSO .   .   . 
m  BAY  STREET  JQ,^    fjjjj^   &   ^^ 

Toronto 

Huddersfield,  Eng. 

London,  Eng. 

101  103  ST.  PETER  ST. 

Glasgow,  Scotland 

Belfast,  Ireland 


Quebec 


JAMMET 


FRENCH 
KID  GLOVES 


GUAKANTEED. 


Equal,  if  not  superior,  to  anything  in  this  market. 

PERFECT    FITTING 

FRESH    STOCK 

EARLY    DELIVERY 


♦  ♦  ♦ 


Write  for  Sample 


"La  Chartreuse" * « <** * 

gusseted,  of  which  a  full  range  Colors  and  Blacks 
due  to  arrive. 

♦   ♦ 

A  limited  quantity  of  leading  lines,  if  ordered  now, 
delivered  early  September. 


FlTZGIBBON,  SCHAFHEITLIN  &  Go. 


MONTREAL 


Successors  to 

Thouret,  Fitzgibbon  &  Co. 


38 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW 


THE     NORTHERN     ASSURANCE    CO. 

It  is  a  handsome  tribute  to  an  insurance  company  to  be  able 
to  say  of  it  that  it  is  both  wealthy  and  is  prompt  in  settling 
claims.  After  one  of  the  big  fires  in  Toronto  this  year,  the 
Northern  was  the  first  British  company  to  pay  up.  The  day 
after  the  tire,  the  agent  announced  the  company's  readiness- 
The  Northern  has  just  had  its  fifty-ninth  annual  meeting  at  the 
head  office  in  Aberdeen.  The  year  1894  was  one  of  the  best  in 
its  history,  the  profit  on  fire  business  alone  amounting  to  ,£84,- 
236.  After  paying  all  claims,  expenses,  and  dividends,  the 
company  added  ^50,000  to  its  fire  reserve  fund,  which  now 
amounts  to  ,£950,000  ($4,750,000).  In  fact,  the  accumulated 
capital  and  funds  of  the  Northern  are  now  $36,465,000  ;  its 
revenue  $5,545,000,  and  the  deposit  made  with  the  Dominion 
Government  is  $200,000.  The  company  lost  its  widely  known 
and  esteemed  general  manager,  Mr.  Valentine,  last  year.  His 
successor  is  Mr.  Henry  Edward  Wilson,  who  has  been  with  the 
Northern  since  1866,  and  as  secretary  of  the  London  board 
since  1881.  As  Mr.  Wilson  was  in  charge  of  the  company  dur- 
ing the  greater  part  of  1894,  owing  to  Mr.  Valentine's  illness, 
the  success  of  the  year  is  largely  attributable  to  his  excellent 
management.  The  manager  of  the  Canadian  branch  is  Mr- 
Robert  W.  Tyre,  who  has  had  a  long  experience  in  insurance 
management,  and  who  is  noted  for  honorable  dealing  and  care- 
ful policy. 


A.  B.  MITCHELL'S 


HARD    TIMES     HAVE    TO    GO     ELSEWHERE. 

This  is  what  the  Montreal  Silk  Mills  Company,  proprietors 
of  "  The  Health  Brand "  underwear,  say  for  themselves  this 
season.  Notwithstanding  the  dulness  of  trade,  they  find  only 
increased  orders,  more  numerous  customers,  and  a  greater  in- 
terest in  their  goods,  throughout  all  parts  of  the  Dominion. 

This  strongly  illustrates  the  truth  of  the  principle  that  a 
really  good  article,  widely  and  honestly  advertised,  is  the  one 
least  likely  to  have  its  sales  affected  by  hard  times. 

When  the  policy  of  invariably  giving  satisfaction  is  con- 
scientiously carried  out,  the  public  are  sure  to  get  to  know,  to 
like,  and  to  ask  for,  the  article  which  they  can  have  confidence 
in  ;  and  we  predict  a  constantly  increasing  trade  for  this  or  any 
other  product  of  Canadian  manufacturing  skill  which  is  judi- 
ciously advertised  under  a  brand. 

No  retailer's  stock  can  now  be  considered  complete  without 
an  assortment  of  "  Health  Brand  "  underwear. 


FIBRE    CHAMOIS    VS.    BUCKSKIN. 

The  Canadian  Fibre  Chamois  Company  have  entered  an 
action  in  the  Supreme  Court  for  an  injunction  and  for  $5,000 
damages  against  Boisseau  &  Co.,  the  owners  of  La  Cie.  Generale 
des  Bazars,  of  St.  Lawrence  street,  Montreal,  upon  the  alleged 
grounds  that  the  defendants  have  been  infringing  on  plaintiffs' 
trade  mark  by  selling  an  interlining  known  as  "  Textile  Buck- 
skin," under  the  name  of  Fibre  Chamois,  and  to  purchasers 
asking  for  the  latter.  The  plaintiffs  also  complain  of  a  sign  dis- 
played in  one  of  the  windows  of  defendants'  store,  which,  it  is 
alleged,  is  calculated  to  deceive  the  public  into  buying  what  is 
called  an  imitation  article,  under  the  belief  that  they  are  getting 
the  genuine  article.  Plaintiffs  are  represented  by  Messrs  Mac- 
master  and  Maclennan,  and  will  apply  for  an  interim  injunction. 


Rubberine,  Vulcanite  and  Waterproof  Linen 

Collars,  Cuffs,  and  Shirt  Fronts,  white  and  colors,  specially  adapted  for 

Travelers,  Sportsmen,  and  Mechanics.  For  sale  by  all  wholesale  houses.  If 
you  cannot  procure,  write  direct  for  samples  and  prices.  Largest  and  leading 
manufacturer  in  Canada  of  these  goods. 

Office  and  Factory  :     16  Sheppard   St.,  Toronto,  Ont. 


A.  C.  NEFF 

Canada  Life  Bldg., 


Chartered  Accountant, 
Auditor,  Assignee,  etc. 


Tel.   1040. 


TORONTO 


Audits  or  Investigations,     Improved  Systems  of  Books, 

Partnership  Settlements,     Management  of  Estates. 


IV|iller  Bros.  *  (0.  ni|oNfREAL 


Manufacturers 
for  the  Whole- 
sale Trade  of 
the  following 
Standard  Lines 
of  Fine  Linen 
Faced  Collars 
and  Cuffs 


PR  I  I  ARQ  Comet,  Opera,  Hanlan 
UULLHnO  76,  Oro  and  Marquis. 

MOZART   CUFFS 

Angelo  &  Raphael 


Reversible  Linene 
Collars  and  Cuffs. 


Only  the  very 
best  materials 
are  used  in  the 
manufacture  of 
these  Goods 


Montreal  Fringe  and  Tassel  Works 

ESTABLISHED  1883. 

CORDS,     TASSELS,    POMPONS, 

Dress  and  Mantle  Ornaments, 
Hat  and  Cap  Ornaments 

BARREL  BUTTONS  !  ^terarstt.*- 

Particular  attention  given  to  special  orders  accompanied 
by  samples. 


MOULTOIS  &  CO.  -  Montreal 


World  Wide  Popularity 


The  Delicious  Perfume. 


Crab  Apple  Blossoms 

EXTRA    CONCENTRATED 

Put   up   in    i,   2,   3,   4,  6,   8,  and  16 
ounce   bottles. 

And  the  Celebrated 

EtEFI  Crown  Lavender  Salts 


^i^'*=_ 


j^yC?       I  Annual  sales  exceed  500,000  bottles.  IsAYEN  DERwALTS 

,  £tb^pM|  S°ld  "erywhere.  «^^=£=HJ 

iBLOSSOMsfl  THE  CROWN   PERFUMERY  CO.  f  £—  ^.^P 

PNEWBONDSTLDJIOtfll 


177  New  Bond  St.,  London,  Eng. 
By  all  principal  dealers   in  perfumery. 


'*" 


"FITS  LIKE  A  GLOVE." 

THOMSON'S 


ENGLISH    MADE, 
Glove -Fitting.    Long  Waisted.   tkade  mark. 

At  Popular 
Prices. 


CORSETS 


TWELVE  FIBST  MEDALS. 


The  Perfection  of  Shape,    Finish  and  Durability. 

APPROVED  by  the  whole  polite  world. 
SALE  OVER  ON':  MILLION  PAIR8  AkNTJALLY. 
A  large  stock  of  these  GOOD  VALUE  Corsets  always  on  hand  at 

JOHN    MACDOKALD    &    COS,    TORONTO. 
MANUFACTURERS :  W.  8.  THOMSON  &  CO.,  LIMITED,  LONDON. 

See  that  every  Corset  is  marked  "THOMSONS  GLOVE  rITTING, "  and  bears 
our  Trade  Mark,  the  Crown.     Nq  others  are  genuine. 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW 


39 


Perrin's  Gloves 

PERRIN  FRERES  &  CIE. 

The  Clove  House  of  (ana&a 

7  Victoria  Square,  MONTREAL. 

FACTORY :  BRANCHES : 

GRENOBLE,   FRANCE     Paris,  London,  New  York 


Always  on  Hand, 
A 
Fresh  Stock 


/ /      The  Best  Shades 
and 
The  Newest  Styles 


RF.THADEMAKK. 

WRITE    FOR    SAMPLES 

We  Carry  the  Largest  Stock  in  Canada 

Do   not  place  your   Fall    order   before  you  have  an 
opportunity   of    seeing   our   samples. 


Peter  Schneider's 
Sons  &  Co. 


27  and  29  Victoria  Square 


MONTREAL 


And 


185  and  187  Canal  Street,  NEW  YORK  CITY. 


Upholstery  .- 
Drapery  Goods 


IN    ALL    GRADES. 


Men's  and  Ladies' 


Umbrellas 


^ 


rJr.<® 


s^^ 


FACTORY: 

Corner  Yonge  and  Walton  Sts. 


v^ 


o 


& 


These  four  manufacturers  represented  in  Manitoba  and   British  Columbia  by  George 
A.  Campbell,   P.O.  Box  995,  Winnipeg  ;   P.O.  Box  466,  Victoria,  B.C. 
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Reliance  Brand 

Full  fashioned  Ribbed  Hose,  Plain  Hose,  Gents' 
Half-hose  in  Black  and  Colors,  Elastic  Over-hose, 
Ladies'  and  Children's  Mits. 

We  are  offering  some  good  drives  in 

BOYS'    RIBBED    COTTON     HOSE 

To  clean  out  Stock.     Warranted  Stainless. 
Letter  Orders  promptly  attended  to. 


MANUFACTURED  BY 


THE   WILLIAMS,  HURLBURT  CO. 

C0LL1NGW00D,  ....  ONT. 

Been  Making  Homespuns  28  Years 
a-n  s? — nn  r~\  "o  ~r~^  tweeds  and 

*■_  »     £±,        LJ     ^^  -H\J    I     /       HOMESPUNS 

FOR    SPRING    AND   SUMMER 
HANDSOME       -       COOL       -       DURABLE 

un „«.w  BICYCLE  SUITS 

CLUB  UNIFORMS 


And 


All  genuine    Oxford  bears  our  Trade  Mark;       "  Tape  woven  across  the  ends  of 
every  web." 


Oxford  Mfg.  Co. 


Oxford, 

N.  S. 


THOMAS  MEALEY  &  CO. 


MANUFACTURERS    OF 


Wadded  Carpet  Lining 


MEALEY  STAIR  PAD. 


AND 


STAIR  PADS 

HAMILTON, 

ONT. 

OFFICE  .— 

U  Catharine  St.  North, 


CANADIAN 
OLORED 
OTTON  MILLS  CO. 


CJPWVG 

1895 


Ginghams,  Zephyrs,  Flannelettes,  Dress 
Goods,  Skirtings,  Oxfords,  Cottonades, 
Awnings,  Tickings,  Etc.,  Etc.    ..... 

:    NOW    READY    :  — 


See   Samples  in  Whole-      fl.  MORRICE,  SONS  &  CO.  ACENTS 

sale  Houses. 


MONTKKAL  and  TORONTO 


FIRST  and  FOREMOST 


CANADA'S  GREAT 


INDUSTRIAL  FAIR 


SEPT.  2ND  TO  14th,  1895 


TORONTO  . . 


The  Finest  and  Fullest  Display  of  Livestock,  Agricultural  Products,  and  Manufactures  to 
be  seen  on  the  Continent.  Increased  Prizes,  Improved  Facilities,  and  Special  Attractions, 
etc.  A  Trip  to  Toronto  at  Fair  lime  is  an  Ideal  Holiday.  There  is  More  to  See,  More  to 
Learn  and  More  to  Enjoy  at  the 

:    GREAT  TORONTO  FAIR    : 

Uian  at  all  others  put  together.  EXCURSIONS  ON  ALL  LINES.  Entries  close  August 
10th.    For  Prize  Lists,  Programmes,  etc.,  address 

H.  J.  HILL,  Manager,  Toronto. 


w 


Head  Office 


ESTERN 


Incorporated 
1851. 


ASSURANCE 
COMPANY. 


FIRE 

AND 

MARINE 


Capital  -  -  -  $2,000,000.00 
Toronto  Assets,  over  -  2,375,000.00 
Ont.  Annual  Income      2,200,000.00 


GEO.  A.  COX,  President.  ,    J.  J.  KENNY.  Vice-President. 

C.  C.  FOSTER,  Secretary. 


TO  CANADIANS 


^o 


Miles  &  Co. 


NEW    ADDRESS  .  .  . 

4  Sackville  St.,  Piccadilly, 
London,  W., 

Late  21  Old  Bond  Street.  ENGLAND. 


SPRING. 


-  1895  - 


SPRING. 


DO  YOU  .... 

Want  to  Lead  ? 

Then  do  not  fail  to  see  our  Samples 

BEFORE    TOU    ZBTJ"5r. 


Matthews,  Towers  &  Co. 


Wholesale  Men's  Furnishings 


MONTREAL. 


Fall  Goods . . 


We  beg  to  intimate  to  our  friends  that  our  new  stock  is  now  coming   forward   for  the 
PALL  TRADE}  being  carefully  selected  and  supplemented   by   SPECIAL   PUR" 

CHASES  made  by  our  Mr.  Dignum,  who  is  now  in  the  European  markets. 

In  view  of  the  heavy  advance  in  prices,   we  have  been  able  to  secure  advantageously  a  large 

purchase  of  WOOLENS  and   TRIMMINGS  at  OLD    PRICES.     Special  at 
tention  being  made  to  Venetian  Worsteds,  Twills  and  Serges. 

Our  TRIMMING  DEPARTMENT  has  a]so  received  careful  attention,  and 
we  are  able  to  offer  a  large  and  well  assorted  stock  at  special  values. 

CANADIAN  TWEEDS*  We  would  ask  our  friends  to  note  that  we  are  offering 
our  entire  stock  in  this  department  at  such  prices  as  should  induce  a  speedy  clearance,  and  would 
invite  you  to  give  us  an  early  call. 


] 


.  J.  DIGNUM  &  CO. 


Sole  Agents  for  Canada  for 


Messrs.  J.  N,  Richardson,  Sons  &  Qwden,  Ltd. 

Linen  Manufacturers, 
BELFAST,  -  IRELAND 


Imported  and  Canadian  Woolens  and 
Tailors'  Trimmings    .... 

55  Front  Street  West 


t 


%5 


S.  Lennard  &  Sons 


ESTABLISHED    1878. 


.'  '.""-■  ■ 


MANUFACTURERS    OF 


HOSIERY  an. 
UNDERWEAR 


We  are  patentees  and  sole 
manufacturers  of 


ELS 


Nursing  Vests 

AND 

Infants'  Vests 


Elysian"  Nursing  Vest. 


Made  from  finest  European  Yarns. 
Wholesale  trade  only  supplied. 


"  Elysian  "  Infant's  Vest. 


S.  Lennard  &  Sons    -  Dundas,  Ont. 


assise' se'se'se'se'ss'ss'se'se'se'ss' 

The  Fall  Trade 


at 

o 


TO  THE  TRADE 


At  the  beginning  of  every  season  live  merchants  are  on  the  alert  to  secure 
the  latest  production  of  the  artist  and  manufacturer  and  make  themselves 
thoroughly  familiar  with  the  trend  of  trade  In  a  falling  market  they  are 
cautious  and  buy  sparingly.  In  a  rising  market  circumstances  are  changed 
and    it    is   then    that  good    business  judgment    is   required. 

Having  anticipated  a  rising  market  and  placed  our  orders  before 
advances  took  place,  we  are  enabled  to  show  goods  at  our  present  prices. 

Since  placing  our  orders  we  have  been  advised  by  a  number  of 
manufacturers  that  they  will  not  receive  repeat  orders  at  the  same  figures, 
owing  to  advance  in  the  raw  material.  When  the  original  purchases  are 
sold  out,  unless  the  markets  again  drop,  which  is  not  very  likely  during  the 
present  season,  prices  of  a  necessity  will  have  to  advance.  We  would  there- 
fore advise  our  customers  to  place  their  orders  as   early  as  possible. 

We  are  in  business  to  do  business  profitably,  and  by  doing  business 
profitably  those  doing  business  with  us  will  do  a  profitable    business. 

Our  travellers  are  now  on  the  road  with  a  full  range  of  FALL 
SAMPLES. 

Our  FALL  STOCK  is  now  almost  complete,  shipments  arriving  daily. 

We  shall  be  pleased  to  see  you  in  our  warehouses.     Orders    solicited. 

Filling  Letter  Orders  a  Specialty 


JOHN  MACDONALD  &  CO. 


Wholesale  Dry  Goods 
Gents'  Furnishings 
Woollens  and  Carpets. 


21  to  27  Wellington  Street  East 
30  to  36  Front  Street  East 


TORONTO 


ims)6£)&s&s3&mmmm£)&m£)6 


t 


1&^ 


3>ES. 


CTbe  2)rg(0ood$ 


3R 


exneiu 


TPall  (Trade 


JDumbet»Sept- 1895 


^honto  c-jo<;o 


(ibe  /HV^Xeari  pub,0.  .Montreal  &  Toronto, 


*B 


I 


i 


I 


i 


Tooke  Bros 


»  *~- MONTREAL 


MANUFACTURERS    OF 


Shirts,  Collars  and  Cuffs 

Ladies'  Shirts,  Waists,  Fronts, 
Collars,  Cuffs,  etc. 


IMPORTERS    OF 


Men's  High-Class  Furnishings 
§  Hi  r~\        Ladies'  Neckwear,  Belts 

ETC.,  ETC. 


&  1896 


i         d       Three  Placing  Trips 


Will  be  made  by  our  travelers  for  the  coming 
Spring  Trade 


i|  •§»«£•(  X  1st  trip.   Men's  Shirts,   Collars  and    Cuffs. 

^  2nd    "        Ladies'  Shirts,   Waists,   Blouses.   Neckwear, 

^  Belts,  etc.,  etc. 

3rd     "       Men's  High-class  Furnishings. 

Please  look  out  for  "  Iron  Frame  "  Hosiery  and  Underwear 


I      TOOKE  BROS.  -  -    -    Montreal 
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S.  GREENSHIELDS, 
SON  &  CO. 


vT-»  *K*  •*?*  *T-  *-T-  *#*  %Y#  *T#  *T»  *!•   *f*  vj*  vTs»  »!•   kl«  *ffi*  vfw  wT»  wtfw  vf*.  JK*  vj» 


MONTREAL  and 
VANCOUVER,  B.C. 


DEPARTMENTS 


Grey  and  White  Cottons 
Cottonades,  Prints 
Ginghams,  Linings 
Flannelettes,  Haircloths 
Canton  Flannel 
Striped  Tickings,  etc. 


Canadian  Tweeds  and  Friezes 
Shirts  and  Drawers  and 
Gents'  Furnishings 
Worsted  Coatings 
Golf  Cloakings 
Mantle  Beavers 
White  and  Colored 
Saxony  Flannels 

Etc.,  Etc. 


Carpets,  Floorcloths 
Cretonnes,  Art  Muslins 
Curtains, 

Chenille  Portieres 
Table  Covers,  etc. 

D 

Linens,  Damasks 
Towellings, Towels,  Quilts 
Canvas,  Blankets,  etc. 

E 

Smallwares,  Laces,  Ribbons 
Muslins,  Hosiery,  Gloves 


H 


Etc..   Etc. 


Dress  Goods 
Cashmeres,  Silks,  and 
Priestley's  Dress  Fabrics 
And  Cravenettes. 


Sample  Room 


during  TORONTO  EXHIBITION 

at  50  BAY  STREET,   TORONTO 


2 


Established  1792 
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KNOX'S 

Tailors'  Linen  Threads 


ARE 


UNEQUALLED 


FOR 


. .  Evenness  and  Strength  . . 

IN  USE  FOR  THE 
PAST  100  YEARS 

Best  Tailors 
o  Throughout  the  World 


>E*lft 


l*D    I/MAvC     AMD  TAKE 

NO  OTHER 


KNOX'S 


Do  you  import  from  EUROPE  ? 

If  you  do  you  ought 
to  know 

pitt  &  scon 

THE    "PIONEER"    SHIPPING   AGENTS 


FOR 


CHEAP  FREIGHTS 

CHEAP  INSURANCES 

CHEAP  SHIPPING  CHARCES 

And  the  Best  of  Attention, 


We  Do  Everything  to  Please  Our  Clients. 


OFFICES  : 


LONDON 

Chief  : 

23  Cannon  St. ,  ft.C. 
West  End  : 

25  Regent  St.,  S.W. 


LIVERPOOL 

7  South  John  St. 


PARIS 

7  Rue  Scribe. 


NEW  YORK 

39  Broadway. 


Lister  &  Co. 


Limited 


WlVI-  (lAPPEkTON  *  (0. 


32  Inch  Black  Silk  Velvet 

For  Short  Capes. 

18  Inch  Black  and  Colored  Silk 
Millinery  and  Dress  Velvets 

NONE  TO  EQUAL. 


ill 
44444 


165  St.  James  Street 

MONTREAL 


y 


S 


Spool  Cotton 


Blacks  Warranted  FAST  DYE. 


ttfft 
ft? 


SUPERIOR  TO  ALL  OTHER 
MAKES. 

Full  stock  carried  of  the 
following  lines  : 


To  be  obtained  from_  leading  wholesale 
houses  in  Canada. 


Manningham 
Mills 


BRADFORD 

Eng. 


Stewart's  Linen  and  Shoe  Threads 
English  White  Cottons 

English  Turkey  Red  Cottons 

White  and  Black  Book  Muslins 
Victoria  Lawns    .... 

Wool  Mendings  on  Cards 

Full  Line  of  Boot  and  Shoe  Laces 

Write  for  Samples  „_-  __     .«„,-,       ,       mT         j« 

And  Quotations.  W  m.  Hall  &  Co.  s  Needles 
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WILLIS, 
NELSON  &  CO. 


New  Premises 


26  and  28  Queen 
Street 

GLASGOW 


Manufacturers  and  Importers 


Cable  Address 

"  LUTON  "  Glasgow. 

ABC  Code  used. 


u 


FASHION 

SHEETS, 

TERMS,  ETC. 

MAY 

BE   HAD 

ON 

APPLICATION 


I 


lliillliaiSi 


PASSENGER 

LIFT 

TO  EVERY 

FLOOR 


Departments .  . 


Straws,  Leghorns,  Felts,  Fur  Hats. 

Laces,  Veilings,  Frillings,    Ladies'  Collars 
and  Cuffs. 

Swiss  Trimmings. 

Silk,  Linen  and  Cotton  Handkerchiefs. 

Ribbons. 

Velvets,  Velveteens,  Plushes,  Piece  Silks, 
Hat  Linings,  Crapes,  etc. 


Agent  for  Canada 


Flowers,   Feathers,  Ospreys,  Wings, 
Birds,  etc. 

Bonnet  and  Hat  Frames. 

Infants'  and  Children's  Millinery. 

Ladies'  Trimmed  Millinery,  Bonnet 
Ornaments,  Hat  Pins,  etc. 

Ladies'  Underclothing  and  Skirts. 

Children's  Costumes,  Tunics,  etc. 


MR.  J.  M.  HAMILTON  *  ««*««  sr.    TORONTO 
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Samson,  Kennedy  &  Co. 


Wholesale  Staple  and 
Fancy  Dry  Goods 


TORONTO 


Our  offerings  for  the  Fall  Trade  are  so  numerous  and  so  well  selected  that  Live 
Retail  Men  should  inspect  them  before  making  their  Purchase. 


We  have  now  in  stock  a  complete  range  of  French,  German,  and  British  Dress  Goods, 

and  notwithstanding  the  advance  asked  to-day  by  manufacturers,  we  shall  maintain  our 
lOW  prices  on  all  lines  bought  previous  to  advances. 

The  following  are  a  few  specials  selected  at  random  from  our  immense  range : 


Specials  H208  36  in.  Serge,  all  colors    -  I3/£ 

"          H210  40  in.      "              "             -         -  15^ 

"         H220  40  in.  Melton     "            -  15^3 

"         D432  36  in.  All  Wool  Serge     -  18)^ 
Ai        45  in.           "       Henrietta,  50  Shades  36^ 
"         300      45  in.  Black  All  Wool  Henrietta, 

CRACKER  3°/< 


cts. 


Gents'  Furnishing  Department 

Neckwear  in   Knots,   Derbys,  and  Bows — an  endless 
variety.     We  lead  the  trade  in  our  $2.25  range. 

KK  200  doz.  Job  Gents'  Silk  Handkerchiefs      -     $9.00 


Our  Linen  Department  is  now  complete 

Specials  in  this  Department  are  : 

W.G.K.  42  x  44  Huck  Towel 

20  x  42  Damask  Towel     - 

55  in.      Cream   Damask  Tabling 

5  Patterns     - 
60  in.      Bleached  Damask  Tabling 

Extra  Value  -         - 

S/&  Damask  Napkins 

A.A.M.  R.  B.  Towelling,  16  in.,  6%  cts.;   18  in. 
7^  cts.;   22  in., 


Dress  Trimming  Department 


D  26 

122 

D120 

5° 


)2.25 

1.30 

23^  cts. 

37/2  " 

47^      " 


We  have  an  Immense  Range  of  Novelties,  compris- 
ing Jet  Gimps  from  the  low  grades  to  the  finest  Cut 
Beads,  in  Insertions,  Edgings,  Points,  and  Garni- 
tures. An  actual  inspection  of  these  goods  can  only 
give  a  correct  idea  of  their  attraction  and  value. 


Millinery  Ornaments, 


comprising 


Fancy  Wool  Goods  Department 

An  immense  variety  of  Bootees,  Infantees, 
Hoods,  Caps,  Shawls,  Tarn  O'Shanters,  Black 
Mitts,  etc. 


Jet  Crowns,  Bows,  Wings,  Aigrettes,  Cabouchons, 
Buckles,  Bandeaux,  Steel  and  Rheinstone 
Buckles.  Our  Selections  should  not  be  overlooked 
by  SHREWD  MILLINERS. 


Specials  Empress  Tam  O'Shanter 
"         Czarina        "  " 

Bioo  Black  Wool  Mitts 


$2.00 
2.40 
1.20 


Hosiery  Department 


UUr   KlDDOnS  comprise  all  the  staple  varieties 

of  Colored  and   Black  Satin,  Colored  and  Black 
Faille  in  widths  5.  9,  16,  20,  22,  and  30. 
A  Special  Range  of  Fancy  Millinery  Ribbons. 

Special  Veiling.   M186   14  in.  Chenille  Spot  Veiling 

30  Shades  ...  51^  cts. 


Our  lines  of  Merino,  Cashmere,   Wool   Hose  and 
Half  Hose  in  Children's,  Ladies',  and  Men's  wear 

for  the  Fall  season  are  now  full  and  complete. 

ALL  GRADES.  ALL  SIZES. 

See  our     .... 

"  BUSTER  "  range  and   "  MILFORD  "  range. 

These  goods  were  bought  before  the  advance  in  material, 
and  will  be  sold  at  the  lowest  market  price. 


Orders 


f  No  order  so  large  that  its  details  escape  our  attention. 
I    No  order  so  small  that  we  do  not  cater  for  it. 


SAMSON,  KENNEDY  &  CO. 

44,  46  and  48  Scott  Street      TORONTO      15'  17  aad  19  Colborne  Street 

And  25  Old  Change,  London,  E.C 
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THE    OUTLOOK. 


Bv  J.  C.  Campbell,  Woodstock. 


VERY  manner  of  work  has  its  periods 
of  enforced  idleness,  when,  after  per- 
sonal work  has  done  its  best,  there 
remains  but  to  await  results.  The 
physician  watching  by  the  side  of  his 
patient  knows  it ;  the  lawyer  in  the 
courts  waiting  for  the  verdict  knows  it, 
and  so  on  through  each  business  and 
profession  there  come  times  when 
actual  work  ceases.  If  experiences 
were  asked  from  them  they  would 
agree  in  this  :  that  the  varying  emo- 
tions of  hope  of  success  and  fear  of  failure,  that  alternate  as  the 
time  goes  by,  are  far  harder  to  bear  than  the  actual  work  just 
done.  To  the  dry  goods  merchant  every  day  brings  a  series  of 
such  situations,  and  at  each  turn  of  the  season  he  is  subjected 
to  an  unusual  strain.  Amid  all  the  active  preparations  for  the 
approaching  fall  or  spring  season,  as  the  case  may  be,  there  has 
been  no  point  nor  circumstance  with  which  he  had  to  deal  that 
has  given  so  much  anxiety  as  this  latter  period,  when  his  labors 
are  in  a  sense  perfected  and  the  results  placed  before  the  public 
on  their  merits.  In  numberless  individual  cases  he  has  had  no 
past  theory  or  principle,  except  experience,  to  guide  him  ;  he 
has  been  virtually  his  own  master,  and  though  it  be  natural  to 
question  personal  actions  rather  severely,  there  are  reasons  for 
this  concern.     , 

Beyond  the  fixed  line  of  utility  he  knows  fashion  is  fickle 
and  tastes  differ,  and  it  remains  to  be  seen  whether  his  best 
judgment  is  also  the  opinion  of  the  buying  public.  Though  he 
has  chosen  with  the  greatest  care  both  at  home  and  abroad, 
there  sternly  meets  him  an  inherent  element  of  chance,  that 
lurks  in  all  situations  not  yet  tested  and  proven.  With  these, 
consider  the  fact  that  the  monetary  loss  or  gain  of  the  six 
months'  labor  is  borne  by  himself,  and  do  not  the  first  days  of  a 
new  season  become  the  focus  of  interest  to  an  ambitious  mer- 
chant ?  What  then  is  to  be  done  ?  Is  it  possible  to  work 
out  success  where  it  depends  on  many  uncontrollable  items  ? 
In  times  of  war  we  know  of  generals  who,  after  calculating 
the  strength  of  their  several  forces,  adopted  the  plan  of  cam- 


paign that  would  yield  the  most  effective  results,  and  virtually 
had  the  victory  before  a  shot  had  been  fired.  Can  the  dry 
goods  merchant  in  some  analagous  way  not  calculate  and  oper- 
ate his  forces  and  decide  upon  a  plan  of  campaign  that  will  also 
produce  as  certain  results?  It  ought  to  be  much  more  easily 
constructed,  for  the  elements  of  dishonesty  and  treachery  which 
enter  as  a  part  of  war,  and  may  sometimes  succeed,  do  not 
enter,  cannot  succeed,  and  need  never  be  taken  into  the  pro- 
blem in  trade  matters. 

Laying  down  the  principle  that  the  only  way  past  chance  is 
through  it,  and  adding  the  fact  that  wise  plans  in  any  pursuit 
will  repay  effort  by  increase,  we  find  ourselves  convened  into  a 
committee  of  ways  and  means,  approaching  a  decision  by  first 
reckoning  some  of  the  chief  influences  that  exist  and  will  be 
prominent  during  the  coming  season. 

There  are  ordinary  characteristics  that  exist  in  the  trade  of 
every  season  ;  for  instance,  there  is  never  wanting  a  number  of 
changes  in  style,  color  and  shape,  and  the  fall  season  of  1895 
has  brought  its  share  of  all  three.  Along  with  them  come  other 
conditions  peculiar  to  the  season,  all  of  which  will  yield  a  direct 
influence  on  the  volume  and  character  of  the  dry  goods  trade. 

Unusual  causes  are  followed  by  unusual  effects,  and 
the  past  years  of  commerce  have  been  strikingly  unusual. 
From  present  indications,  it  is  predicted  that  better  business 
times  are  just  ahead.  In  the  total  effect  this  will  be  a  gain  ; 
modified,  however,  by  the  tendency  to  rush  to  extremes  (which 
is  to  so  great  an  extent  both  the  cause  and  the  effect  of  seasons 
of  business  depression)  and  requiring  from  the  merchant  de- 
cisions as  to  what  is  real,  and  what  fictitious,  in  value  and 
demand.  Specially  is  this  important  with  the  strong  upward 
tendency  in  the  price  of  all  classes  of  materials,  for  if  he  15  to 
get  his  fullest  share  of  prosperity,  he  must  use  courage,  almost 
to  the  degree  of  speculation,  in  buying  staple  articles.  Still 
another  feature  (new  as  to  its  personnel  but  finding  a  proto- 
type in  Germany  after  the  Franco-German  war)  claims  atten- 
tion. The  war  in  the  East  has  been  a  huge  advertisement  for 
the  manufactures  of  Japan  and  China.  Possessing  the  advan- 
tage of  silver  coinage,  Japan  can  compete  and  undersell,  in  any 
market,  and  Canada  is  one  of  her  most  convenient  markets. 
The  popularity  Japanese  goods  have  already  attained  presages 
the  extent  to  which  they  will  replace  goods  of  a  similar  nature 
heretofore  imported  from  other  countries.     There  will  also  be  a 


<; 
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Our  representatives  are  now  showing  full  range  of 


omestic  and  Imported  Fabrics 

FOR    FALL. 

These  goods  have  been  bought  at  bottom  figures.  Many 
lines  have  already  advanced,  and,  as  stocks  have  been  depleted,  both  at  re- 
tail, wholesale,  and  in  manufacturers'  hands,  we  advise  our  friends  to  place 
their  orders  early.  The  goods  cannot  go  lower,  and  early  buyers  will  be 
sure  of  satisfactory  delivery  before  market  is  bare. 

All  the  indications  are  that  Country  Merchants  will  have  a  satisfac- 
factory  trade  during  the  balance  of  1895. 

KNOX,  MORGAN  &  CO. 


Dry  Goods  Importers 


HAMILTON,  ONT. 


D 


own 


D 


own     Down 


Down 


This 


is  what 
has  happened  to  the 
price  of 

Down 

goods     during     the 
past  two  years. 


And  the  prices  we 

are  quoting  are  so 
low  that  these  goods 
are  now  within  the 

reach  of  everyone 

We  manufacture 
i  every  description  of 
FEATHER     and 
DOWN  goods. 


We  make  the  lowest  priced  all  Down  filling  and  Down-Proof  sateen-covered  quilt  on  the  market. 
Our  Wadding  Quilts  are  unsurpassed  for  combination  of  design  and  lowness  in  price.  Our 
Fancy  Pillows  are  endless  in  variety.      See  samples  of  above  before  buying  ;  it  will  pay  you. 

BOULTER  &  STEWART 


Toronto  Feather  &  Down  Co. 


Sole  Selling  Agents 


Limited. 


30  Wellington  St. 

East    .    .    . 


Toronto 
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step  forward  taken  in  the  wholesale  manufacture  of  costumes  for 
the  female  sex.  It  is  singular,  when  the  rapid  changes  in  the 
temperature  of  Canada  are  considered,  that  so  convenient  a 
system  has  been  so  long  the  peculiar  advantage  of  the  male 
sex.  The  progressive  merchant  must  watch  the  growth  of  this 
addition,  for  it  will  have  a  direct  bearing  on  the  quantity  of 
medium  and  low-priced  dress  materials  sold  at  retail.  Together 
with  these  influences,  which  belong  exclusively  to  the  dry  goods 
trade,  must  be  considered  the  general  facts  that  in  many  sec- 
tions agriculture  has  not  given  the  average  return,  that 
Canada  as  a  whole  has  not  recovered  from  the  effects  of  past 
years  of  business  depression  in  the  same  measure  that  prices  of 
manufactured  articles  have  advanced,  and  that  both  of  these 
facts  will  operate  to  reduce  the  volume  if  not  the  amount  of 
business. 

These,  then,  being  some  of  the  known  forces  that  enter  and 
lend  their  support  either  to  increase  or  decrease  the  business  to 
be  done,  are  we  any  nearer  a  basis  for  securing  a  fair  share  of 
it  ?  Let  us  return  to  the  illustration  of  a  good  military  com- 
mander again.  Among  the  active  forces  toward  victory  that  he 
would  adopt  when  a  battle  was  eminent  would  be,  first,  occupa- 
tion of  the  ground.  Next  to  having  bought  the  right  things, 
priority  in  the  time  of  placing  goods  on  sale  is  the  condition 
whose  efficacy  to  win  success 
is  the  most  important.  And 
of  course  this  power  is  still 
further  increased  when  it  is 
used  with  wisdom  at  the  com- 
mencement of  the  season. 
Does  not  the  importance  of 
the  start  increase  as  the  race 
grows  shorter?  And  what 
merchant  is  there  who  does 
not  see  that  the  times  for 
regular  and  profitable  modes 
of  selling  dry  goods  grow 
shorter  each  season  ?  Though 
the  chief  result  aimed  at  is 
the  future  gain  throughout  the 
season,  there  are  immediate 
returns  from  such  wide  awake 
methods.      Those    who    buy 

early  are  mainly  provident,  prosperous  people,  wanting  the 
choicest  articles,  for  which  they  are  ready  to  pay  a  fair  price.  It 
is  a  pleasure  to  sell  the  goods  they  choose,  and  to  anticipate  the 
advertisement  and  further  sales  they  will  make.  To  secure  this 
trade  two  methods  of  informing  the  public  require  to  be  used 
simultaneously.  As  a  medium  abroad  there  cannot  be  in  this 
case,  where  speed  is  the  chief  point,  anything  else  that  will  equal 
the  daily  press.  A  plain  announcement,  with  short  description, 
a  few  figures  and  technical  names,  to  serve  as  a  guideand  intro- 
duction, will  be  enough.  The  display  of  the  goods,  to  be 
productive  as  a  means  at  home,  should  coincide  in  the  most 
accurate  way  with  the  announcement,  so  that  probable  purchas- 
ers can  at  a  glance  recognize  them  from  what  they  have  read. 
It's  a  hard  matter,  when  so  many  new  things  are  pressing  for 
notice,  to  confine  the  work  to  a  complete  display  of  one  or  two 
lines ;  but  if  they  be  well  chosen  and  the  display  made  attrac- 
tively, the  result  is  larger  than  by  distributing  energy  over  a 
gareter  number.  With  this  advantage  gained,  the  merchant 
will  find  much  of  the  chance  element  removed.     What  he  has 


won  will  serve  as  an  impetus  to  more  good  work,  and  this 
system  continued  throughout  the  season  must  produce  the 
greatest  possible  result. 


A  DOG  TRAIN 
Delivering  The  Dry  Goods  Review  in  the  far  Northwest. 


THE     FAST    ATLANTIC    SERVICE. 

Sir  Charles  Tupper  yesterday  had  an  interview  with  Mr. 
Chamberlain  as  to  the  fast  Atlantic  service,  says  The  Montreal 
Gazette  of  July  31st,  and  there  can  be  no  doubt  that  the  project 
is  now  in  a  more  promising  position  than  has  been  the  case  for 
a  long  time  back.  Those  who  have  followed  Mr.  Chamberlain's 
utterances  since  he  became  Colonial  Secretary  will  have  noticed 
that  he  has  more  than  once  declared  himself  in  favor  of  improv- 
ing the  means  of  communication  with  the  colonies.  It  is 
known  that  Lord  Ripon  was  a  strong  supporter  of  the  improved 
service,  and  has  left  a  memorandum  in  its  favor  at  the  Colonial 
Office  for  Mr.  Chamberlain's  benefit.  If  Lord  Ripon  had  his 
own  way,  he  would  probably  have  recommended  a  subsidy,  but 
he  had  the  Chancellor  of  the  Exchequer  to  deal  with,  and  Sir 
William  Harcourt  was  never  eager  to  commit  the  Government 
to  expenditure  which  promised  no  immediate  return  in  the  way 
of  votes.  The  Salisbury  Government  is  in  a  stronger  position, 
and  will  not  be  so  much  concerned  as  Lord  Rosebery's  Ad- 
ministration was  in  keeping  itself  in  existence.  Mr.  Chamber- 
lain is  a  person  of  great  weight 
in  the  new  Ministry,  and  will 
soon  be  beginning  to  show  his 
invariable  activity  in  his  new 
department.  An  Imperial 
subsidy  for  a  fast  service  be- 
tween Canada  and  the  Mother 
Country  will  be  one  of  the 
first  things  to  suggest  them- 
selves to  him,  and  if  he  asks 
for  it  he  will  most  likely  get 
it  without  further  question. 
The  project  is  one  which  com- 
mends itself  naturally  to  a 
Unionist  Government,  which 
prides  itself  on  its  aim  of 
strengthening  Imperial  unity, 
and,  in  view  of  Lord  Ripon's 
memorandum,  it  is  not  likely 
that  the  Liberals  would  offer  any  very  serious  opposition  to  the 
money  being  voted.  Not  that  it  would  matter  much  if  they  did, 
but  as  the  subsidy,  though  not  exactly  in  the  nature  of  a  gift  to 
Canada  (for  it  would  be  of  benefit  to  both  parties),  is  still  granted 
a  the  request  of  the  Dominion  Government,  it  is  just  as  well  that 
it  should  be  given  with  the  consent  of  both  sides  of  the  British 
House  of  Commons. 


NEVER    CANCEL    ORDERS. 

"  We  never  cancel  an  order,"  said  Mr.  David  Guthrie,  of 
Paterson  &  Co.,  the  wool  importers,  Montreal.  "That  is  the 
firm's  invariable  rule,  which  has  been  adhered  to  for  years.  If 
someone  else  went  to  a  man  who  had  bought  from  us  the  day 
before  and  offered  wool  at  a  cent  a  pound  lower  we  could  not 
cancel  the  order  so  as  to  enable  him  to  take  advantage  of  the 
cent.  I  see  no  reason  why  a  similar  rule  should  not  be  applied 
to  sales  by  the  manufacturer  and  the  wholesaler.  Wool  being  a 
raw  material  does  not  make  it  any  easier  to  maintain  this  rule, 
for  the  principle  is  the  same  in  all  cases." 


THE  -:-  DRY  -:-  GOODS 


REVIEW 


Thibaudeau  Bros. 


&  Co. 


Importers    of— 

ENGLISH  . 
FRENCH  .  . 
GERMAN  & 
AMERICAN 


RY  GOODS 


THIBAUDEAU  FRERES  <3c  C1E. 

Quebec, 

THIBAUDEAU  BROTHERS  dc  CO. 

London,  Eng. 
THIBAUDEAU  BROS.  &  CO. 

332  St.  Paul  St. 

MONTREAL 


THIS  IS  NOT 


MOONSHINE! 


THERE  are  stars  over  all  and  there  are  "  STAR  "  OVER- 
ALLS. The  former  are  out  of  your  reach,  but  every 
merchant  who  knows  a  good  thing  sells  "  Star  "  Overalls, 
Shirts,  Coats  and  Trousers.  My  cutter  has  had  over 
thirty  years'  experience  in  the  largest 
and  best  factories  in  the  United  States. 
All  garments  stamped  with  my  name 
and  "  STAR  BRAND  "  are  made  in 
my  factory  by  competent  operatives 
using     the     most      modern     machinery. 

They  are  double  stitched,  with 
riveted  pockets  and  worked  but- 
ton holes,  and  every  article  is  care- 
fully inspected  before  being  placed  in 
stock. 

One  trial  will  convince  you  that  the 
"STARS"  fit  better  and  wear  longer  than  any  other  overalls  in 
the  market.     Give  them  that  trial. 

J.  B.  GOODHUE,  ROCK  ISLAND,  P.Q. 


Jas.  A.  Cantlie  &  Co. 


GENERAL 
MERCHANTS  AND 
MANUFACTURERS' 
AGENTS 


♦♦♦ 

♦ 
♦ 


m 


D 


OINTREAL 

AND  .  .  . 

<^_TOROINTO 


Canadian  Tweeds 

Flannels 

Dress  Goods 

Knitted  Underwear 
Blankets,  etc 

REPRESENTING  IN  CANADA 

F.  P.  SAVERY  &  CO.,   Huddersfield  and  Bradford, 

Eng.,  and  New  York  ;  also 
ALOYS  KNOPS,  Aachen,  Germany. 
J.  CUPPER  SOHN,  Burtscheid,  Germany. 

^-WHOLESALE  TRADE  ONLY   SUPPLIED 


Robert  C.  Wilkins 


Manufacturer  of 


SHIRTS,  OVERALLS, 
WORKING  JACKETS,  etc. 

198  McGill  Street 

Montreal. 


'  /  crow  oyer  all." 


•    •    •    • 


Rooster  Brand  Specialties 

SHIRTS  Negligee  and  Top  Shirts  of  every  description. 
Flannelette  Night  Shirts  and  Gowns.  Imported  and 
Domestic  Materials  used. 

OVERALLS  Plain  and  with  Double  Bibs,  American 
style,  and  good  fitting  Jackets  to  match  ;  all  made  with 
or  without  Rivets. 

PAINTS     Cow  Boy,  Workingmen's  and  Boys'  Knee  Pants. 

EXTRAS  White  Duck  and  Satine  Coats,  Corduroy  Vests 
embroidered  in  silk. 

NOTICE.— Goods  well  made  and  larqe  sizes. 


THEMAfCEHE  SACRIFICE. 


COPYRISHTEC 

THE0BISIMALIC5QO 

PAIHTINSeANBESEEH 

ATABA2T  HOUSE 

NIASABA  FAILS 
H.Y. 


ft       3) 


SUSPENDERf? 
NWSMNEeKWE^ 

Limited.  NIAGARA  FALLS 

eANADAs  iSSTu^^    

trad^  narkN6  MANUFACTURERS. 


THE 


White  Man's  Fancy. 


THE  MAIDEN  OF  THE  MIST. 


MODERN  fancy  portrays  the  real  spirits  of  the 
Indian  maidens  sacrificed  to  the  spirit  of 
Niagara  in  days  gone  by,  as  idealized  into 
the  Maiden  of  the  /Wist— a  mythical  and  typical 
maiden  dwelling  at  the  base  of  the  Falls,  and  con- 
tinuously, both  by  day  and  night,  disporting  her- 
self in  the  ever-rising  and  never-failing  clouds  of 
mist  or  spray,  awaiting  and  greeting  the  spirits 
of  those  victims  some  unfortunate  by  accident, 
and  some  more  unfortunate  by  suicide  who  from 
time  to  time  yield  up  their  lives  to  Niagara,  or,  as 
the  Indians  pronounced  it, 

"Nl-A-GA-RA,  the  Thunderer  of  Waters." 


THE 


Red  Man's  Fact. 


THE  MAIDEN'S  SACRIFICE. 


TRADITION  tells  us  that  the  Indians  living  near 
the  Falls  used  annually  to  offer  as  a  sacri- 
fice to  the  great  spirit  of  Niagara,  the  fairest 
maiden  of  the  tribe,  sending  her  over  the  Falls  in 
a  white  canoe,  which  was  decked  with  fruits  and 
flowers.  The  honor  of  being  chosen  as  the  heroine 
of  this  human  sacrifice  was  eagerly  coveted  by 
the  Indian  maidens. 

On  one  occasion  the  daughter  of  the  chief  was 
selected.  Her  father  betrayed  no  feeling,  but  as 
the  white  canoe,  guided  by  his  daughter's  hand, 
reached  the  Rapids  he  leaped  into  a  canoe  and 
followed  her,  nearly  overtaking  her,  and  meeting 
his  death  a  few  moments  afterwards. 
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OUR    TRAVELERS. 


From  The  Drapers'  Kecoru. 


^T  MUST  not  be  supposed  for  a 
moment  that  I  have  any  objection 
to  commercial  travelers  calling  upon 
me ;  for,  on  the  contrary,  I  number 
some  of  them  among  my  best 
friends ;  and,  even  of  those  who 
only  give  me  an  occasional  call,  I 
can  truthfully  say  that  I  invariably 
give  them  a  courteous  reception, 
even  if  I  have  no  time  to  look  at 
their  samples. 

But  there  are  travelers  and  travelers,  some  to  the  manner 
born,  with  an  easy  way  of  introducing  themselvss  and  their 
goods  that  rather  makes  you  do  business  with  them  whether  you 
will  or  whether  you  won't.  And,  again,  there  are  others  who, 
no  matter  what  special  lines  they  deal  in,  are  handicapped  by  a 
mannerism  which  is  repellant.  There  are  travelers  who  are 
brimming  over  with  common  sense  and  tact,  and  who  know  to  a 
nicety  when  to  push  the  trade  and  when  to  just  run  in  and  give 
a  shake  of  the  hand  and  rush  off  again  ;  and  there  are  travelers 
who  go  blundering  on  without  the  slightest  bit  of  tact  or  dis- 
cretion, and  are  always  pushing  their  goods  at  the  most  inop- 
portune moment. 

This  last  individual  generally  calls  on  a  market  day,  and 
begins  by  saying  that  he  is  sorry  for  interrupting  you  when  your 
shop  is  full  of  customers,  but  what  with  early  closing  days  and 
market  days,  he  finds  a  difficulty  in  dodging  around  so  as  to 
avoid  them.  He  is  profuse  in  his  apologies,  and  eloquent  on 
the  advantages  that  will  accrue  to  you  if  you  will  only  leave 
your  customers,  and  give  him  just  five  minutes  to  look  through 
his  samples.  You,  of  course,  feel  very  much  inclined  to  tell 
him  that  he  is  only  an  ass  to  attempt  to  do  business  at  such  a 
time.  But  still,  even  then,  he  can't  quite  see  that  his  presence 
is  not  required,  and  so  long  as  you  are  civil  to  him  he  will  go 
on  "  pushing  the  trade,"  and  it  is  not  until  he  sees  a  storm 
gathering  that  he  will  pack  up  his  traps  and  be  off. 

It  is  necessary,  of  course,  for  travelers  to  push  the  trade,  as, 
if  they  took  "  No  "  for  an  answer  every  time,  they  would  do  pre- 
cious little  business  ;  but  the  best  traveler  is  the  one  who  can 
push  in  such  a  quiet  way  that  his  customer  does  not  notice  that 
there  is  any  pressure  being  brought  to  bear  upon  him. 

One  of  the  best-known  drapery  travelers  was  a  perfect  demon 
for  work.  He  would  go  without  food  for  a  long  time,  or  just 
have  a  stand-up  snack  at  a  bar  so  that  he  could  continue  his 
business  with  the  least  possible  interruption.  When  his  day's 
work  was  done  he  would  do  his  traveling  at  night  and  sleep  in 
the  train.  By  this  means  he  did  an  extraordinary  return,  but  he 
was  one  of  the  best-hated  men  on  his  ground,  both  by  his  cus- 
tomers and  by  his  fellow  travelers. 

When  he  came  into  a  shop  he  invariably  brought  in  a 
couple  of  parcels  with  him,  and,  if  the  least  encouragement 
was  given,  he  very  soon  had  half  his  samples  lying  about  on 
the  counters  and  floor. 

"  Bring  in  the  barrow,  Mr.  ,"  was  a  remark  he  heard 

often  enough,  but  he  was  so  thick-skinned  that  a  little  sugges- 
tion of  that  kind  had  no  effect  upon  him.  There  was  only  one 
way  of  check-mating  him,  and  that  was    by  keeping   out  of  his 


way  altogether  ;  but,  as  he  traveled  for  a  good  house,  that  was 
not  always  convenient. 

Of  quite  an  opposite  character  is  the  jocular  traveler,  gener- 
ally a  fine  big  chap  with  his  heart  on  his  sleeve.  When  a  young 
fellow  wants  a  berth  it  is  to  this  kind  of  traveler  he  applies,  and 
he  goes  through  the  form  of  asking  all  particulars,  only  to  for- 
get them  ten  minutes  afterwards.  But  he  has  a  good  heart  for 
all  that.  He  comes  in  smiling  and  shakes  hands  all  round,  as 
if  it  was  his  greatest  pleasure  in  life  to  see  them  all  after  an 
absence  of  about  six  weeks.  Then  he  makes  for  the  governor, 
and  takes  him  aside  and  relates  one  of  the  latest  commercial- 
room  tales,  spicy  or  otherwise,  according  to  the  taste  of  the 
customer.  He  has  no  samples  now,  but  has  just  looked  in  to 
say  that  he  is  here,  and  will  be  ready  for  business  at  nine 
o'clock  next  morning.  As  he  is  friendly  with  the  assistants, 
they  take  the  trouble  to  look  up  all  the  orders  they  can  for  him, 
and  when  he  departs  he  takes  leave  of  them  in  the  most  affec- 
tionate manner. 

A  harmless  individual  is  the  "  suggesting  "  traveler.  You 
are  contemplating  some  alterations  in  your  premises  (drapers 
generally  have  some  project  of  this  sort  in  their  minds),  and  it 
is  he  who  can  put  you  up  to  a  thing  or  two  in  that  way.  You 
must  do  this  and  not  do  that,  and  mind  and  not  neglect  the 
other ;  until  you  begin  to  think  that  you  ought  to  commence 
pulling  down  forthwith.  Meanwhile  you  are  ordering  away  be- 
tween whiles  until  by  the  time  the  suggestions  are  completed 
you  are  pretty  deep  in  the  traveler's  order-book. 

Everybody  knows  the  talkative  traveler — how  he  does  talk, 
to  be  sure.  What  won  derful  orders  he  has  taken  !  He  sold  a 
big  line  of  this  to  Smith,  and  Brown  offered  to  take  five  hund- 
red pieces  of  that  if  he  would  only  give  him  an  eighth  off,  and 
Jones's  account  had  been  closed  simply  because  he  had  insulted 
the  speaker.  As  I  am  not  interested  in  what  Smith,  Brown  & 
Co.  buy,  I  feel  somewhat  annoyed  with  my  talkative  friend,  and 
whilst  he  is  jabbering  on  I  am  thinking  of  the  most  diplomatic 
way  of  getting  rid  of  him  without  insulting  him  and  getting;  my 
account  closed. 

There  is  not  much  to  say  of  the  masher  traveler,  as  he  is 
getting  rarer  every  year,  but  at  present  he  is  still  to  the  front. 
With  collars  of  the  latest  cut,  and  a  suit  of  the  loudest  pattern, 
he  has  an  idea  that  he  can  book  orders  by  a  simple  process  of 
fascination.  If  he  is  traveling  in  ladies'  outfitting  he  might 
possibly  stand  a  chance  of  occasionally  booking  a  line  through 
being  got  up  in  a  killing  manner ;  but,  as  a  rule,  he  is  classified 
as  a  fop,  whom  sensible  men  avoid. 

A  rarer  bird  still  is  the  lazy  traveler,  but  even  he  is  to  be 
met  with.  He  would  never  dream  of  taking  a  line  or  two  in  his 
hand  when  he  goes  in  to  see  a  customer.  Oh,  no  !  that  would 
be  quite  out  of  the  question.  He  must  come  in  and  have  a 
long  chat,  and  if  he  is  told  that  there  is  nothing  wanted,  he  will 
most  likely  say  :  "  Well,  I  shall  be  here  again  in  a  month,  per- 
haps you  will  find  me  a  line  then."  It  was  one  of  this  species 
that  made  an  appointment  in  his  stock-room  with  a  customer, 
and  when  the  customer  got  there  he  found  the  traveler  fast 
asleep. 

There  is  one  class  of  traveler  that  almost  every  draper  does 
his  best  to  avoid,  and  that  is  the  pompous  traveler.  What  a 
tremendous  man  he  is  to  be  sure.  He  walks  into  the  shop  and 
shouts  "  How  dey  do  !"  in  such  a  tone  that  customers  turn 
round  and  wonder  who  the  dickens  has  come  now.  He  is  such 
a  mighty  big  man  that  one  feels  that  it  is  a  great  condescension 
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Men's  and  Ladies' 


& 


«p  ^  ^ 


& 


o 
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Umbrellas 


FACTORY : 

Corner  Yonge  and  Walton  Sts. 


THE 


C.  Turnbull  Co. 


Established 
1859 


s    QALT, 


(limited.) 


HUTCHISON,  NISBET 
&AULD 


34  Wellington  St. 
West     .     . 


. Toronto 


MANUFACTURERS    OF    ALL    KINDS    OF 


Full-Fashioned  Underwear,  Ladies' 
and  Children's  Combination  Suits,  Men's 
Shirts  and  Drawers,  Jersey  Ribbed  Per- 
fect Fitting  Ladies'  Vests,  Drawers,  and 
Equestriennes,  Ladies'  and  Children's 
Anti  Grippe  Bands.  Sweaters,  Striped 
Shirts  and  Knickers. 


WE  GUARANTEE  SATISFACTION  AND  PERFECT  FIT. 


TORONTO  OFFICE: 

60ULDIIN6  &  CO. 

27  Wellington  Street  East. 


Select  Woollens 


AND 


Tailors'  Trimmings 

Our  stock  is  now  complete  in  all  departments  with  a  choice 
selection  of  all  the  newest  and  most  desirable  goods  suited  for 
the  Fall  and  Winter  Trade. 

Mitchell's  Fashion  Plates  kept  in  stock. 


HUTCHISON,  NISBET  &  AULD 
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Wyld,  Grasett  &  Darling 


«sr  FALL  IMPORTATIONS,  1895  -** 


"m*  *M*    •* *■* *o 


Dress  Goods  .  .  . 

Black  and  Col'd  Henriettas,  in  French  and  German 

make 

Black  and  Col'd  all  wool  Serges  (four  special  numbers). 
Black  and  Col'd  all  wool  Soliels  and  Fancy  Figures, 

Box  Cloths,    Satin    Amazones,    Estamenes    and 

Coating  Serges,  Crepons. 
Black  Figured  Satin  Berber  and  Soliels. 
Black  Curls  and  Reversible  Biaritz  Cashmeres. 
Fancy  Tweed  Mixtures,  Plaids,  and  Boucle  effects. 
Costume  Twills  and  Meltons,  special  value. 
Black  and  Col'd  Velveteens  in  our  well  known  brand 

"Lancaster,"    almost    equal    to   Silk   Velvet    in 

appearance 

"  Mantlings,"  in  Beavers,  Curls,  Golf,  and  Diagonals. 
"  Silks,"  Black  and  Col'd  Surahs;  Bengalines,  Pongees, 

Pongors,  Merveilleux,  Satins  and  Fancy  Taffettas, 

Black    Peau    de   Soie,    Failles,     Duchesse,    and 

Broches  at  close  prices. 
28  x  36  in.  Grass  Cloth — the  popular  dress  lining. 


Smallware  Dept. 

GLOVES.  Complete  assortment  of  Ladies'  and  Chil- 
dren's Black  and  Colored  Cashmere  and  Fancy 
Ringwood  Gloves. 

HOSIERY.  Plain  and  Ribbed  Wool  and  Cashmere 
Hose,  full  ranges.  Special  lines  of  Boys'  Extra 
Heavy  Wool  Hose. 

UNDERWEAR.  Ladies'  and  Children's  Ribbed  Vests 
and  Drawers,  in  "  Hygeian,"  "  Elysian,"  and 
"  Paragon  "  brands. 

WOOL  GOODS.  Tarns,  Hoods,  Clouds,  Mitts, 
Infantees  and  Bootees. 

EMBROIDERY  Flannelettes  in  White,  Pink,  Sky, 
Cardinal  and  Grey. 

NOVELTIES  IN  FRILLINGS,  Veilings,  and  Jet  Trim- 
mings.    Pearl  Mantle  Buttons,  24  to  70  line. 


Merchant  Tailors'  Woollens 
And  Trimmings  — 

SUITINGS,  in  ^  and  6-4  Scotch,  Irish,  English,  and 
Canadian  Tweeds,  Worsteds,  etc.,  in  newest 
makes  and  colorings. 

TROUSERINGS,  in 

effects. 


Y^  Wool   and  Worsted    in   neat 


OVERCOATINGS,  in  6-4  Cloth  Beavers,  Fur  Beavers, 
Meltons,  Vicunas,  Naps,  Friezes,  in  all  shades 
and  qualities. 

FANCY  VESTINGS.    Dark  and  Light  Colors. 

OVERCOAT  LININGS,  in  Wool  and  Mohair,  Plain 
and  Fancy  Checks. 

TRIMMINGS.  6-4  Black  and  Colored  Italians,  Beatrice 
Twills,  Mohair  Sleevelinings,  Plain  and  Fancy 
Silesias,  Canvas,  Scrims,  Dressed  and  Undressed 
Hollands,  Buttons,  Braids,  etc. 

THE  HERALD  OF  FASHION.  Mitchell  &  William 
son's  Fall  and  Winter  Reports. 


Men's  Furnishings 

NECKWEAR.  Fall  stock  now  complete  in  both  Black 
and  Fancy  Patterns,  latest  colorings,  newest 
shapes,  including  "  Club  House,"  "  Peyton 
Bows,"  2]/^  Derby,  Graduated  Derby  Knots, 
Muslin  Full  Dress  Bows,  Muslin  TT  Ties,  Pique 
Derbys,  etc 

UNDERWEAR  in  Foreign  and  Domestic  makes, 
Natural  and  Shetland  Shades,  32  to  46  inch, 
Natural  Arctic  Underwear  in  various  qualities. 

MUFFLERS.  Cotton,  Merino,  Cashmere,  and  Silk, 
neat  patterns,  special  values. 

ENGLISH  COLLARS,  "Grandee,"  "  Glendowe," 
"  Mentone."     "  Minster  "  and  "  Paris  "  Cuffs. 

FULL  DRESS  SHIRTS,    WHITE  KID  GLOVES, 
COLORED  KID  GLOVES,  ETC. 


»*»  lit  vT»  *T»  *** 

BUYERS  IISVITED  TO  INSPECT  OUR  STOCK 


$  WYLD,  GRASETT  &  DARLING 

4/v 


Toronto 

%w5 
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IT  WILL  PAY  YOU  . . 


M 


TO  VISIT  MONTREAL  IN 
SEPTEMBER  AND  CALL 
AT  196  McGILL  STREET 


~^ 


We  will  show  you  Beautiful  Dress  Goods,  the  handsomest, 
we  believe,  in  the  Dominion,  with  trimmings  to  match. 


Our  Silk  Department       S,LK  ™s,  yELVETS> 

Was  never  so  complete  as  at  present.     In  Fancy  Silks  K*A  "d    V tZL  V tZ  I  &, 

we  have  new  lines  only  to  offer.  57iadeer«iuirkeTryou^usi"Lrery  VELVETEENS 

COSTUME  TWEEDS,  CAPE  CLOTHS,  ULSTERIINGS 


\f\    Fl^innClcttCS    We  have  Fancy>  Printed  and  Woven,  Striped,  \\  OOlCtlS  Shirts>  drawers,  Vests, 

Checked    and   Plain,    Narrow,    Medium  and  Jerseys,  Cardigans, 

Wide,  English,  American  and  Canadian — hundreds  of  new  patterns  that  Tuques,  Tarns,  Caps,  Hoods,  Clouds, 

you  capnot  see  elsewhere.  Gloves,  Hosiery. 

FLANNELS  AND    BLANKETS 

We  are  constantly  adding  NEW  LINES  to  our  Fancy  Goods  and  Smallware  Departments. 


BROPHY,  CAINS  &  CO.    .h-**™!    Montreal 

There's  money  for  you 


IN  HANDLING  OUR 
NECKWEAR    .      .      . 


We  are  catering  for  up-to-date  Furnishing 
Trade.  Don't  fail  to  see  our  lines  ;  our  travelers 
are  now  on  the  road. 


f 


SPECIALTIES 

French-made  Lawn    Dress   Bows,    hand-stitched,        Better  grades  in  great    variety  :    all  the   latest 
put  up  two  Bows  in  a  box.  shapes. 

Satin-lined  Neckwear,  200  designs  at  $2.25  per        B,ack  Neckwear  always  in  stock  in  a„  shapes. 
dozen. 


? 


GLOVER  &  BRAIS 


WHOLESALE    MEN'S    FURNISHINGS 

184  McGill  Street,  MONTREAL 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW 


13 


on  his  part  to  come  and  book  a  line  from  a  small  draper  ;  but 
it  is  only  when  he  begins  to  get  confidential  that  you  discover 
what  a  great  personage  he  really  is.  He  tells  you,  strictly  entre 
nous  of  course,  what  the  firm  said  to  him  the  last  time  he  was 
up,  and  by  the  time  he  has  finished  you  begin  to  wonder  why  so 
much  importance  has  been  allowed  to  run  in  the  wrong  chan- 
nel. Such  a  man  ought  to  be  at  least  the  senior  member  of  the 
firm. 

The  old  order  of  travelers  is  changing,  and  it  is  no  uncom- 
mon thing  to  find  them  hunting  in  pairs  now.  A  special  man 
from  the  department  to  show  the  goods,  and  the  regular  traveler 
to  book  them,  is  the  fashion  that  is  gaining  ground  just  now, 
but  which  is  trying  the  patience  of  retail  dealers.  Very  few 
drapers  object  to  see  the  regular  traveler,  even  though  there  is 
nothing  much  to  order  of  him  ;  but  when  he  brings  along  a 
special  man,  with  an  extra  barrow  load  of  samples,  it  is  pretty 
nearly  time  to  cry,  "  Hold  !  Enough  !" 

Speaking  generally,  it  is,  of  course,  to  the  advantage  of 
drapers  to  have  travelers  calling  upon  them,  even  though  they 
might  live  in  the  suburbs  of  London  ;  for  the  traveler  has  his 
eyes  around  to  pick  up  cheap  lines,  and  he  generally  knows 
where  he  is  most  likely  to  plant  them.  On  the  whole,  my  ex- 
perience has  been  that  the  men  I  do  with  are  far  more  anxious 
to  satisfy  me  in  the  matter  of  prices  than  they  are  to  satisfy 
their  firms,  for  they  know  that,  if  they  keep  well  in  with  their 
customers,  they  are  assured  of  a  good  trade,  and  without  a  con- 
nection the  work  of  a  traveler  is  very  hard  indeed. 


MEETING    OF    THE     HUDSON'S     BAY    COMPANY. 

A  GENERAL  Court  of  the  Governors  and  Company  of  Ad- 
venturers in  England  trading  into  Hudson's  Bay,  was  held 
at  the  Cannon  Street  Hotel,  London  (Eng.),  on  Monday,  July 
15th.  Sir  Donald  Smith,  the  Governor,  presided,  and  the  other 
directors  present  were  the  Earl  of  Lichfield  (Deputy  Governor), 
Mr.  Russell  Stephenson,  Alderman  W.  Vaughan  Morgan  and 
Mr.  John  Coles.  There  was  a  fairly  large  attendance  of  share- 
holders. 

The  Governor  said  :  "  You  will  have  seen  by  the  report  that 
the  profit  for  the  year  with  which  we  are  now  dealing  is  jQdo,- 
275.  There  has  been  brought  forward  from  last  year  ,£25,029, 
making  altogether  .£85,305.  A  dividend  of  12s.  per  share 
absorbs  ,£60,000,  leaving  to  be  carried  forward  for  next  year 
,£25,305.  We  trust  that  under  all  the  circumstances  of  the 
case — the  adverse  circumstances  with  which  we  have  had  to 
deal,  and  with  which  all  connected  with  business  in  America 
have  had  to  deal  within  the  last  twelve  months — this  will  be 
considered  by  the  shareholders  to  be  a  satisfactory  exhibit.  It 
was,  as  you  will  see,  derived  almost  solely  from  the  fur  trade 
and  sales  shops.  The  amount  of  land  altogether  sold  realized 
only  with  the  interest  .£18,479,  as  against  ,£28,849  'ast  year> 
which  was  anything  but  a  good  result ;  yet  it  is  not  surprising, 
for  having  had  a  poor  harvest  last  year,  and  the  crops  having 
come  to  a  very  bad  market  with  prices  abnormally  low,  much 
lower  than  for  many  years,  there  was  very  little  money  in  the 
country,  and  it  was  impossible  for  those  who  under  ordinary 
circumstances  are  our  best  customers,  those  already  settled  on 
neighboring  lands,  to  make  such  purchases  of  land  as  under 
more  favorable  circumstances  they  would  have  made.  The 
fur  sales  of  last  March  were  fortunately  better  as  regards  prices 


than  in  the  year  before  or  than  for  two  years  previously. 
Marten  advanced  75  per  cent,  mink  15,  lynx  5,  white  fox  130 
per  cent.  — a  very  large  advance,  indeed,  in  the  case  of  the  last- 
named  fur ;  but  then  the  amount  altogether  of  it  was  compara- 
tively small.  We  give  these  as  the  principal  furs,  but  it  must 
not  be  overlooked  than  in  January  there  was  a  decline  in  the 
prices  of  furs.  Beaver,  a  most  important  article  of  trade,  went 
back  15  per  cent.,  and  musquash,  which  is  got  in  very  great 
quantities,  12^  per  cent,  as  compared  with  January,  1894. 
But,  as  I  have  said,  taking  all  the  circumstances  into  account, 
we  are  glad  to  find  that  the  dividend  for  the  present  year  as 
proposed  to  you  to-day  is  really  what  we  consider  good." 

Continuing,  he  took  a  very  hopeful  view  of  the  future  pros- 
pects of  the  company. 

Speaking  of  the  proposal  to  grant  2^£  millions  to  the  Hud- 
son's Bay  Railway,  the  Governor  said  that  it  had  not  been 
carried  out — and,  he  believed,  was  not  to  be  carried  out — and 
he  did  not  hesitate  to  say  that  it  would  be  a  great  misfortune 
were  that  sum  of  money  given  for  such  a  purpose.  It  would  be 
thrown  away — worse  than  thrown  away — for  if  they  threw  that 
amount  of  money  into  the  fire  it  alone  would  be  lost,  whereas 
the  Government,  by  giving  this  money  for  such  a  purpose,  might 
lead  the  people  of  this  country  and  in  Europe  to  put  their 
money  into  a  venture  for  which  they  certainly  would  never 
receive  a  penny  in  return. 


A    BRAND    OF   SAXONY. 

FEW  brands  of  Saxony  are  receiving  such  liberal  advertising 
as  the  "  Gloria "  brand,  which  is  being  systematically 
pushed  by  Macabe,  Robertson  &  Co.,  Toronto.  Moreover,  its 
merits  are  such  as  to  bear  advertising  and  explanation. 

The  method 
of  putting  it  up 
is,  in  itself,  a 
great  advantage, 
as  shown  by  the 
illustration  here, 
as  the  labelled 
box  is  much 
more  of  an  orna- 
m  e  n  t  to  the 
dealers'  shelves 
than  was  the 
old-  fashioned, 
bulky  and  shape- 
less parcel.  Be- 
sides, the  box 
will  better  keep  out  the  dust,  and  can  be  more  quickly  and  ex- 
peditiously opened  when  the  contents  are  required. 

The  skeins  are  each  enclosed  in  a  nicely-printed  wrapper  of 
tissue  paper,  and  are  drawn  out  from  behind,  thus  making  it 
unnecessary  to  spoil  the  front  of  the  package. 

They  claim  that  the  wool  itself  is  the  best  in  the  trade  for 
knitting  and  crocheting  purposes,  and  makes  a  friend  of  every 
lady  who  uses  it. 

With  each  first  parcel  bought,  three  large  and  handsome 
show  cards  are  sent,  so  that  this  specialty  can  be  brought  to  the 
notice  of  the  public  without  expense. 
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JOHN  FISHER 


SON  &  CO.  . 


WOOLLENS 


AND 


Tailors'  Trimmings 


442  and  444 

St.  James  Street, 


Montreal 


.  ALSO . 


60  BAY  STREET 

Toronto 

101-103  ST.   PETER  ST. 

Quebec 


JOHN  FISHER  &  SONS 

Huddersfield,  Eng. 
London,  Eng. 
Glasgow,  Scotland 
Belfast,  Ireland 


Always  the  Best 


♦♦♦♦♦ 
♦♦♦ 


SOFTER  AND  CLEANER 
COTTON  BATTING 


A  marked 

Improvement  in  the  quality  of 


NORTH  STAR 
CRESCENT . 
PEARL  .  . 

Patent  Roll  Cotton  Batting 


Will  make  these  Brands  sell  unusually  well 
during  the  Season  of  1895  and  1896. 


Baled  or  Cased 


In  4,  6,  8,  12,  or  16  oz.  Rolls. 


',_  ^  -  liiiltiiaitlinif iMmi  t i-'-'li  m\«  "-1-iiiiMn  it  dim  iii  mM»  laMi  j-",!'*'n<tl'  I  \niii'  m m BMJ  ifilMi   «i<ii*i'i  m*hil,Mi'i!it^4k'i4  >m*h'a  m»t'*f  ' 


to 


.1 


\?~) 


iri 


LIMITED. 


FACTORY:  215  and  217  Delorimier  Ave.,  MONTREAL 


Spring  Line,  1896 


Sample  Rooms  : 

\?  Debresoles  Street 

.   .    .    MONTREAL 

50  Bay  Street 

.   .  .  TORONTO 

♦  ♦ 


NOW    READY  We  sell  to  wholesale  trade  only 

i.  sj 
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A    REVIEW    OF    THE     PAST    SEASON. 

JANUARY  opened  up  quiet,  with  the  foreign  markets  dull 
and  uninteresting.  Canadian  cotton  and  woolen  markets 
were  quiet,  prices  easy  and  prospects  not  brilliant.  Toronto 
was  made  notorious  by  two  disastrous  fires  in  the  wholesale  sec- 
tion. On  January  6th  S.  F.  McKinnon  &  Co.'s  fine  new 
building,  after  a  few  days'  occupation,  was  totally  destroyed. 
The  loss  on  stock  and  building  was  about  $150,000.  The  same 
fire  destroyed  Nicholas  Rooney's  building.  Both  warehouses 
are  now  being  rebuilt.  On  January  10th  Brereton  &  Manning, 
Thomas  Dunnet  &  Co.,  Boisseau  &  Co.,  R.  H.  Gray  &  Co., 
Robert  Darling  &  Co.,  and  many  smaller  firms  were  burnt  out 
by  a  second  great  fire.  Gray's  new  building  is  almost  com- 
pleted, but  will  not  be  occupied  by  the  old  firm,  while  Hutchi 
son,  Nisbet  &  Auld  occupy  the  building  formerly  occupied  by 
Robert  Darling  &  Co. 

In  February  markets  abroad  were  still  easy,  although  there 
were  signs  of  a  revival.  Ribbons  showed  much  stronger, 
while  muslins  advanced  25  per  cent.  All  travelers  for  Can- 
adian wholesale  houses  were  out,  but  orders  were  barely  aver- 
age. The  trade  were  much  pleased  at  having  a  dry  goods  man 
as  president  of  the  Boards  of  Trade  of  both  Montreal  and 
Toronto,  Mr.  Cantlie  and  Mr.  Caldecott  respectively.  A  large 
carpet  and  upholstery  firm  in  Toronto  gave  up  the  ghost,  but 
have  since  regained  part  of  its  life.  Some  United  States 
cottons  were  sold  in  Canada. 

In  March  foreign  markets  were  showing  signs  of  improving, 
but  the  cotton  trade  was  depressed.  Silk  goods,  especially  vel- 
vets, were  firm.  Domestic  fleece  wool  had  advanced.  The 
London  fur  sales  in  January  showed  an  advance,  and  this  was 
maintained  and  increased  in  March.  Astrachans,  wool  seals 
and  martens  went  away  up.  The  millinery  openings  occurred 
the  last  week  in  February  and  the  first  week  in  March,  and  were 
a  success.  A  wholesale  dry  goods  house  in  Montreal  assigned. 
Toronto  had  another  fire,  in  which  many  retail  dry  goods  men 
suffeted,  notably  Simpson,  Sutcliffe  and  Jamieson. 

The  April  number  of  this  journal  contained  the  following 
prophecy:  "  If  present  indications  are  a  reliable  criterion,  the 
coming  summer  and  fall  is  to  witness  a  firm  woolen  market, 
and  much  higher  prices  on  all  kinds  of  fabrics  of  this  class." 
Raw  wool  was  25  per  cent,  higher  than  in  January.  We  showed 
the  firmness  of  the  cotton  market,  and  predicted  higher  prices 
in  cotton  goods.  Payments  improved.  An  agitation  for  a 
Federal  Board  of  Customs  was  being  carried  on.  The  milli- 
nery trade  was  booming.     Gloves  were  advancing. 

May  was  an  encouraging  month,  and  domestic  markets  took 
on  a  better  tone.  Raw  cotton  had  advanced  20  per  cent.,  and 
a  rise  in  domestic  cottons  was  again  predicted,  and  bleached 
sheetings  went  up  5  to  6^  percent.  The  Dry  Goods  Review 
(or  May  contained  a  number  of  excellent  photos  of  windows. 
It  was  worth  a  dollar  of  any  man's  money.  Straw  hats  went 
higher  in  price.  Advices  from  Bradford  and  Manchester 
showed  a  firmer  feeling. 

June  was  a  splendid  month,  the  sorting  trade  being  excellent. 
From  foreign  markets  came  news  of  advances  in  all  lines  and  of 
a  plethora  of  orders.  Raw  cotton  and  raw  wool  were  both  very 
high  and  we  said  :  "A  freedom  in  ordering  will  not  necessarily 
be  venturesome."  The  prospects  for  fall  looked  very  bright,  as 
prices  of  agricultural  produce  were  advancing.  A  line  of  domes- 
tic shirtings  was  advanced.     The  Insolvency  Bill  was  introduced 


into  Parliament  and  ever  since  the  Boards  of  Trade  have  been 
singing  :  "O  where,  O  where,  Is  our  little ." 

July  was  a  doubtful  month.  The  sorting  trade  was  only  fair 
and  fall  orders  were  scarce.  Domestic  woolens  remained  low 
in  spite  of  the  riseHn  wool,  but  about  the  end  of  the'  month 
manufacturers  realized  they  had  taken  contracts  at  too  low  a 
price.  Raw  cotton  remained  firm  and  manufactured  goods  were 
likewise.  Early  closing  engrossed  the  attention  of  retailers,  and 
stock-taking^that  of  the  wholesalers.  Raw  silk  advanced  and 
piece  goods  followed. 

August  is  nearly  over.  Fall  orders  are  not  too  large,  but 
prospects  are  good  for  an  excellent  sorting  trade.  Raw  cotton 
and  raw  wool  are  still  firm.  Many  lines  of  domestic  woolens 
have  advanced,  and  shirtings,  tickings,  and  cottonades  followed 
the  raw  cotton  market.  All  lines  of  goods  are  advancing  and 
increased  prices  must  be  paid  for  late  supplies  of  this  season's 
goods.  Wholesalers  have  bought  freely  and  generously,  show- 
ing that  they  have  faith  in  the  fall  trade.  Their  announcements 
in  this  issue  are  worth  reading.  The  proposed  agreement  con- 
cerning a  fixed  price  on  Magog  prints  has  been  under  consider- 
ation all  month,  with  good  prospects  of  success. 


SAMPLE     ROOMS. 

Abraham  &  Straus,  a  large  retail  house  in  Brooklyn,  have 
arranged  a  series  of  rooms  in  their  building  for  the  accommo- 
dation of  salesmen  wishing  to  show  samples  to  their  buyers,  and 
send  The  Review  an  announcement  of  the  fact.  This  is  not 
new  to  Canadians.  Several  large  houses  have  had  rooms  for 
this  purpose  for  some  years,  though  perhaps  not  on  so  large  a 
scale.  The  samples  are  frequently  placed  there,  and  the  buyers 
look  over  them  at  leisure  and  alone,  and  give  the  order  on  the 
return  of  the  salesman. 


USE    OUR    ADDRESS. 

This  month  the  Exhibitions  at  Montreal  and  Toronto  are  on. 
The  Toronto  dates  are  from  September  2nd  to  14th,  and  the 
Montreal  Exposition  lasts  from  September  12th  to  21st.  From 
advices  received  these  Exhibitions  will  be  attended  by  a  number 
of  people  from  the  Maritime  Provinces,  as  well  as  from  the  ex- 
treme West.  The  subscribers  to  The  Dry  Goods  Review,  who 
are  in  either  city  during  these  events,  may,  as  heretofore,  have 
their  letters  addressed  to  the  care  of  The  Review's  offices  at  26 
Front  street  west,  Toronto,  or  146  St.  James  street,  Montreal. 
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THOMAS  MEALEY  &  CO. 


MANUFACTURERS    OF 


Wadded  Carpet  Lining 


MEALEY  STAIR  PAD. 


AND 


STAIR  PADS 

HAMILTON, 

ONT. 

OFFICE 

U  Catharine  St,  North, 


w 


Head  Office 


ESTERN 


Incorporated 
1851. 


•   • 


ASSURANCE 
COMPANY. 


FIRE 

AISD 

MARINE 


Toronto 
OtiL 


Capital  -  -  - 
Assets,  over  - 
Annual  Income 


$2,000,000.00 
2,375,000.00 
2,200,000.00 


GEO.  A.  COX,  President.  J.  J.  KENNY.  Vice-President. 

C.  C.  FOSTER,  Secretary. 


TO  CANADIANS  .  .  . 
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Miles  &  Co. 


NEW    ADDRESS  . 


TAILORS 


4  Sackville  St.,  Piccadilly, 
London,  W., 

Late  21  Old  Bond  Street.  ENGLAND. 

Dogs  for  Business  Men 

Irish  Terrier  Puppies  for  Sale — From  stock  that  has  won 

first  prizes  in  leading  British  and  American  shows.  They  are 
now  the  fashionable  breed  in  Great  Britain.  They  are  the  most 
faithful  companions,  best  watch  dogs  (the  Standard  Oil  Co.  use 
them  exclusively),  for  they  will  fight  until  the  last  drop  of  blood 
in  their  daring  little  bodies  in  defence  of  their  master  or  his 
property.  No  rats  can  live  where  they  are.  They  are  ex- 
cellent dogs  for  the  woods,  and  very  fond  of  the  water. 

KINKORA  KENNELS  '^%™ss  AND 

p.o.  box  2ir9  MONTREAL        p.o.  box  26?4  TORONTO 


647  CRAIG  St 
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Having  placed  our  orders  early,  before  the  advance  in  prices  took 
effect,  we  offer  the  merchants  of  Canada  a  choice  collection  of  new 
styles  of  goods,  at  lowest  prices,  to  select  from.  Don't  delay. 


McMASTER  &  CO. 


Toronto 


IS 
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James  Johnston  &  Co. 


26  St.  Helen  Street, 


Importers   of  British  and   Foreign   Dry  Goods. 
Dealers  in  Canadian  and  American  Staples,  Etc. 


Montreal 

SO 


Sole  Agents 

for   the 

Antiseptic 
Sanitary 
Diaper 

Put  up  in  lO  yd.  lengths, 

'n  the  following  widths  : 

18,  20,  22,  24,  27  in 


^ 


DEPARTMENTS 


Silks,  Ribbons,  Trimmings,  Dress  Goods, 
Velveteens,     Hosiery,     Gloves,     Underwear    (Gents', 
Ladies'  and  Children's),  Smallwares,  Handkerchiefs  in 
Silk,  Linen,  Cotton,  Muslin,  Laces,  Embroideries  ; 
Cloths,  Tweeds,  and  Gents'    Haberdashery. 

A  Fine  Assortment  of  Scotch  Zephyrs  in  stock. 

DOMESTIC  COTTON  GOODS 
OF  EVERY  DESCRIPTION 


Special  .  .  . 


Attention  Given  to  Letter  Orders 

We  invite   all  Merchants  visiting  the  City  to  call. 
They  will  be  cordially  welcomed. 
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PATON 


Manufacturing  Co. 


Manufacturers  of 


WOOL  AND  WORSTED  YARNS 
HOSIERY  YARNS 

WORSTED  SUITINGS 
SERGES 


OF 

SHERBROOKE 


MAKERS  OF- 


Tweed 
Manufacturers 

and 

Worsteds- 
Spinners 


! 


4-Ply 
Fingering 

Equal  to  the  Best  Imported  Yarn. 
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DRESS    GOODS. 
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ADVANCES   IN    VALUES. 

WHOLESALERS  are  experiencing  great  trouble  in  secur- 
ing repeats,  even  at  advanced  prices.  Deliveries  are 
very  slow.  One  house,  which  expected  a  large  shipment  of 
boucle  and  other  fancies  on  June  25,  will  not  receive  them 
until  September  15.  Costume  cloths  cannot  be  repeated,  as 
mills  cannot  promise  deliveries  in  time  for  this  season's  trade. 
At  Bradford,  bright  goods,  silesias,  brilliantines  and  lustres  have 
advanced  in  price  from  25  to  50  per  cent.  Orders  for  these 
lines  for  next  spring's  delivery  have  been  well  placed.  Crepons 
are  still  selling,  but  are  not  so  strong.  Alpacas  are  growing  in 
popularity  for  next  spring. 

One  most  gratifying  feature  of  the  season  has  been  the 
popularity  of  domestic  tweeds  for  both  ladies'  and  men's  wear. 
Their  styles,  colorings  and  quality  seem  to  have  been  materi- 
ally improved,  to  the  general  benefit  of  the  manufacturer  and 
jobber. 


MANTLINGS   AND    DRESS    GOODS. 

Golf -suitings  and  cloakings,  in  about  100  patterns  and  in 
qualities  ranging  from  75c.  to  $3  per  yard,  are  shown  by  W.  R. 
Brock  &  Co.  In  mantlings  they  also  show  ranges  of  beavers, 
serges,  friezes,  brocades,  curls  and  sealettes. 

Ladies'  tweed  costumings,  six-quarter  goods,  small  diagonal 
effects,  are  shown  in  the  new  bronze  and  other  seasonable 
shades.  Costume  cloths,  including  Venetians  and  Sedan 
cloths,  have  sold  extremely  well  with  them,  as  have  their  ranges 
of  Scotch  and  domestic  tweed  fancies. 

In  dress  stiffenings  they  carry  Textile  Buckskin,  Fibre 
Chamois,  Fibre  Buckskin,  grass  cloths  (from  4^  to  10c), 
wirettes,  hair  cloth,  both  genuine  and  imitation,  and  special 
makes  of  canvas. 


SOMETHING    NEW. 

Brophy,  Cains  &  Co.  are  showing  red  serges  for  race  gowns, 
rather  rough  makes  being  most  worn,  but  they  have  them  in 
fine  and  medium  as  well  ;  also  in  browns  and  blues. 

These  serges  are  being  made  into  stylish  capes  for  travel- 
ing, golf,  lacrosse  and  outdoor  wear,  where  a  cosy  handsome 
garment  is  wanted.  They  should  be  lined  throughout  with 
corded  silk. 


VELVET    LEATHER. 


A  German,  Hans  Lebel,  has  patented  a  process  for  manu- 
facturing velvet  leather,  which,  it  is  claimed,  will  become  an 
important  addition  to  that  class  of  articles  which  are  useful  for 
personal  attire.  The  new  velvet  leather  has  a  fine  soft  nap, 
and  may  be  either  printed  or  embossed,  which  is  quite  a  new 
departure,  as  hitherto  velvet  leather  could  not  be  printed  or 
embossed,  and  could  only  be  colored  with  a  single  shade.  The 
new  velvet  leather  can  be  dyed  in  many  shades,  and  its  nap  is 
so  soft  and  fine  that  it  can  be  brushed  down  in  any  direction. 
It  is,  in  fact,  claimed  for  the  new  material  that  it  resembles  the 


best  silky  velvet.  The  fibre  of  the  nap  will  show  different 
shades,  changing  with  the  direction  in  which  they  are  brushed 
down,  bringing  about  some  remarkable  and  beautiful  com- 
binations. 


RIGBY  CLOTH. 


The  two  latest  lines  in  which  H.  Shorey  &  Co.  have  made 
Rigby  cloth  successful  are  in  ladies'  costumes  and  in  coats  for 
coachmen.  The  experiment  of  proofing  cloth  for  a  street  cos- 
tume, consisting  of  skirt  and  blazer,  having  turned  out  most 
satisfactory,  provides  a  dress  for  street  wear  in  all  weather,  and 
as  the  material  is  not  affected  in  appearance  or  quality  by  the 
process  there  seems  to  be  practically  no  limit  to  the  demand. 
In  driving  coats  for  coachmen  the  advantages  of  Rigby  are  also 
apparent,  and  as  these  goods  can  be  made  to  retail  from  $10 
upwards  the  sale  will  likely  be  large. 


VELVETS. 


Plain  velvets ,  will  be  very  much  worn  this  autumn  and 
winter.  In  a  previous  number  reference  was  made  to  the  many 
new  shades  shown  in  silk  velvets,  milliners'  velvets  and  vel- 
veteens, by  Brophy,  Cains  &  Co. 


FOR    LADIES'    WEAR. 


The  fame  of  the  dress  goods  department  of  Caldecott, 
Burton  &  Spence  is  well  maintained  by  this  season's  display. 
Especially  in  serges  do  they  show  an  extensive  range,  in  which 
the  finish  and  dyes  are  as  perfect  as  mechanical  skill  and 
chemical  art  can  make  them.  In  fancies  they  show  the  cream 
of  the  French  and  German  markets  in  medium  goods.  Boucle 
effects  are  bright  and  taking  ;  crepons  are  in  heavy  weights  ; 
mohair  and  silk  effects  are  abundant.  The  patterns  are  mostly 
plaids,  in  some  form  or  other,  and  in  definite  figures  and  de- 
signs.    The  display  is  fully  up  to  date. 

One  of  the  latest  shipments  to  arrive  is  a  lot  of  bright 
Sicilian  cloths,  the  newest  thing  for  fall  costumes.  Since  pur- 
chasing these  the  demand  has  run  up  the  price  nearly  50  per 
cent.     They  are  very  suitable  for  early  trade. 

In  mantlings,  hosiery,  gloves  and  underwear  equally  flatter- 
ing remarks  could  be  made  concerning  their  ranges  and  the 
bounds  of  cool  judgment  be  preserved.  Other  prominent  lines 
are  Japanese  silk  handkerchiefs  at  very  low  prices,  ribbons  in 
the  popular  tartans  and  all  leading  makes,  shawls  and  tarns. 

Extensive  preparations  have  been  made  to  meet  all  the  de- 
mands of  the  fall  trade. 


HOW  TO  SHOW  DRESS  GOODS. 

A  cleverly-devised  plan  for  showing  how  dress  goods  in  the 
piece  will  look  when  made  up  is  by  the  use  of  fashion  plates 
which,  being  perforated  to  show  the  outlines  of  the  costume, 
can  be  placed  against  the  material.  Thus,  the  purchaser,  who 
is  always  anxious  to  know  how  the  stuff  will  make  up,  can  take 
one  of  these  large  white  card  surfaces,  in  the  centre  of  which  is 
the  full  length  figure  cut  out,  and  put  in  front  of  the  cloth.  The 
result  is  a  perfect  model  of  what  the  dress  will  be  like,  because 
in  cutting  the  outline  narrow  dark  lines  are  left  to  show  the 
trimmings  and  folds  of  the  dress.  By  crushing  the  cloth  a  little 
the  effect    of   reality  is  even  better  secured.     This  devise  from 
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Dominion  Oil=Cloth 


|   Company  _^___    I 
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/flUlM  1  KtAL,  BRANCH  OFFICE 


Cor.  Front  and  Yonge  Streets 
TORONTO 


MANUFACTURERS    OF 


OIL-CLOTHS 

OF     EVERY     DESCRIPTION. 

For   Fall  Season  we  offer  a  splendid  line 
of  New   Designs  and  Colorings. 

Floor  Oil-Cloth  Table  Oil-Cloth 


Our  goods  are  handled  by  all  the  Wholesale  Dry  Goods  Trade  in  the 
Dominion,  and  our  Fall  patterns  will  be  in  their  travelers'  hands  early 
in  June.  Be  sure  and  see  our  samples  before  placing  your  Fall  orders, 
as  our  goods  and  prices  are  RIGHT. 


I 


we  make  m  the  following  grades :  i  Qur   new    patterns   for   Fall  excel   anything  jg 

NO.  I  QUALITY  5  heretofore    produced,  both    in    quality   and  g5 

Our   Standard    Line,  in    widths  ol    from  4-4  to   10-4;  \  nnisn ^^ 

beautiful  patterns  and  varnished  backs,  finest  color-  \  WE  ALso  manufacture  Jg^ 

ings  and  best  finished  goods  in  the  market.  j  Fl00r    OH-ClOttl     in     1  yd    svid<     sheets,   C  » 

NO.  2  QUALITY  j  quality.     ...  K 

The  leading  grade,  also  made  in   widths  of  4-4  to  OH-ClOth  Mats  OT  RUgS.       ...  8[ 

xo-4.     Th.s  line  will  give  perfect  satisfaction.  {  CottQn$  Canvas  and  Pain[cd  Back  g 

NO.  3  QUALITY  j  Stajr   011-ClOth K 

In  widths  of  4-4  to  8-4,  are  superior  to  any  other  r  .  „  ,   . 

low-priced  goods  in  the  market,  both  in  styles  and  '  S*&rri&gC9  LZhawelleu  Leather 

quality j  Cloths,  and  Shelf  Oil-Cloths. 
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Paris,  known  as  "La  Mode  Realiste,"  is  always  a  taking  ad- 
junct to  the  store  where  dress  goods  are  sold,  and  Brophy, 
Cains  &  Co.,  Montreal,  have  imported  a  number  for  the  ex- 
press benefit  of  their  customers,  who  will  doubtless  appreciate 
greatly  so  convenient  and  effective  a  method  of  helping  the 
sale  of  costume  cloths.  Sets  of  these  handsome  plates  are  sent 
free,  so  that  those  who  desire  to  possess  them  should  send  their 
application  to  Brophy,  Cains  &  Co.  at  once. 


GOLF  JERSEYS  IN  PLENTY. 

The  reports  from  all  quarters  confirm  previous  reports  that 
golf  jerseys  would  be  good  sellers.  S.  Greenshields,  Son  &  Co., 
Montreal,  have  met  with  success  in  their  first  lot,  which  have  all 
gone  out  of  the  warehouse  before  the  travelers  got  samples. 
Next  week  a  shipment  of  navies  and  blacks  is  expected,  and  in 
two  or  three  weeks  a  further  shipment  in  all  shades  and  quali- 
ties will  be  received,  and  of  these  samples  will  be  shown  to  the 
trade  throughout  the  country. 


SPECIAL    LINES. 


Three  special  lines  in  colored  velveteens,  all  shades  :  No. 
202  at  20  cents,  No.  203  at  25  cents,  and  No.  808  at  40  cents. 
Excellent  value. 

A  line  of  46-inch  henrietta,  No.  400  at  37^  cents.  A  pretty 
thing. 

A  job  line  of  honeycomb  shawls  at  $2.50  per  dozen  ;  whites, 
creams,  cardinals,  pinks  and  greys.  Extraordinarily  suitable  as 
a  "  Bargain." 

These  are  a  few  of  Samson,  Kennedy  &  Co.'s  quotations. 
Their  advertisement  gives  others. 


FIFTEEN    TONS. 

Fifteen  tons  of  wools  have  been  shipped  by  Samson, 
Kennedy  &  Co.  during  the  first  twenty-four  days  of  August. 
This  included  Berlins,  fingerings  and  Saxonys,  both  domestic 
and  imported.     This  is  an  exceptionally  large  sale. 

They  report  a  brisk  enquiry  for  pearl  buttons  in  high  grades 
and  numbers.  They  have  a  nice  assortment  in  jet,  pearl,  rhine- 
stone,  steel  and  pearl  inlaid. 

In  millinery  supplies  they  have  an  abundance  of  wires,  rib- 
bons, jet  goods,  buckles  and  other  ornamentations.  Dress 
trimmings,  such  as  bead  gimps,  pointed  and  plain,  are  also  in 
full  display. 


CANADIAN     DYEING. 


An  unfortunate  and  untrue  impression  is  abroad  that  dyeing 
as  done  in  this  country  is  not  equal  to  that  of  older  countries. 
Nevertheless  there  is  a  great  deal  of  it  done.  The  Merchants 
Dyeing  and  Finishing  Co.  has  a  substantial  brick  building,  165 
x  86  feet,  two  storeys  high,  on  Liberty  street,  Toronto.  This 
concern  was  started  less  than  three  years  ago,  and  was  forced  to 
double  its  capacity  last  winter.  Their  special  work  is  dyeing 
worsted  and  woolen  dress  goods  of  British,  French  or  German 
manufacture.  Their  work  is  fully  equal  to  foreign  work,  and  it 
is  doubtful  if  there  is  a  dry  goods  merchant  in  Canada  who 
could  tell  the  difference. 

The  appliances  are  of  the  latest  sort.  The  manager,  Mr. 
Alfred  Burton,  got  his  technical  training  and  professional  ex- 


perience in  the  best  concerns  in  England.  Mr.  Edgar  Burton 
is  a  graduate  of  the  University  of  Toronto  in  chemistry,  having 
taken  very  high  honors.  Every  part  of  the  business  is  founded 
on  thoroughly  prepared  bases,  and  hence  the  success  it  has  met 
with  was  only  to  be  expected  and  deserved.  Their  advertise- 
ment on  page  60  is  readable. 


FANCY    SLEEVE    LININGS. 

One  of  Wyld,  Grasett  &  Darling's  specialties  is  a  woven 
brocaded  sleeve  lining  for  men's  garments.  It  is  cheap,  and 
has  an  exceedingly  rich  appearance.  In  the  same  department 
they  are  doing  a  rushing  trade  in  overcoatings.  Beavers,  mel- 
tons and  fur  beavers  are  good,  although  meltons  are  more  popu- 
lar in  London  and  New  York  than  here. 

Scotch  tweeds  have  sold  exceedingly  well  in  drab  and  brown 
mixtures.  A  long  range  in  neat  worsted  effects  for  trousering  is 
a  point  worthy  of  note,  and  blacks  promise  to  be  scarce. 


PRETTY   OIL-CLOTHS. 

Those  who  would  like  to  view  samples  of  pretty  oil-cloths 
should  call  on  A.  T.  Johnston,  the  well-posted  western  repre- 
sentative of  the  Dominion  Oil-cloth  Company,  whose  office  is  at 
1  Front  Street  East,  Toronto. 

These  goods  are  handled  by  the  jobbers,  and  comprise  floor, 
table  and  enamel  cloths  in  great  variety  and  new  designs. 

Prices  are  somewhat  lower  than  last  year,  despite  the  rise  in 
raw  cotton  and  in  linseed  oil.  This  company  have  decided  that 
so  long  as  they  can  afford  it  they  will  sell  at  the  present  prices, 
in  order  to  give  merchants  every  opportunity  to  do  well  with 
their  stock  of  domestic  cloths. 


ENTIRELY    NEW    STOCK. 

Last  season's  stock  of  neckwear  was  entirely  cleaned  out  and 
a  wholly  new  stock  put  in  by  Wyld,  Grasett  &  Darling.  For 
this  reason,  they  claim,  they  can  show  the  finest  collection  in 
Canada.  Colored  Club-house  ties,  and  bows  to  imitate  them, 
are  leaders.  The  knots  with  two  pleats  and  long-pointed  ends 
are  in  favor.  In  Derbys,  2^  inch  and  graduated  are  the  styles. 
All  their  $2.25  lines  are  satin-lined.  An  all-round  china  is  a 
beauty.     Blacks  are  a  specialty  in  every  variety. 

In  collars,  the  Mentone  or  rolling  corner  variety  is  the 
leader. 

In  waterproof  goods  they  aim  to  have  the  nobbiest  things. 
The  latest  for  men  is  a  coat  without  cape,  double-breasted  and 
with  loose  back. 


RETURNING   THANKS. 

Matthews,  Towers  &  Co.,  Montreal,  announce  that  they 
never  were  in  a  better  position  to  send  over  their  buyer  to  bring 
in  new  goods,  as  the  sorting  trade  was  ahead  of  anticipations, 
and  the  stock  has  been  so  run  out  that  the  firm  are  left  with 
practically  few  old  goods.  This  enables  buying  to  better  ad- 
vantage, and  customers  may  rely  on  getting  no  goods  of  a  year 
old.  The  firm  are  hopeful  of  the  outlook  for  trade,  and  wish 
through  The  Review  to  thank  customers  for  support,  in  the 
past. 
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Why 


DO  SO  MANY  LADIES  NEVER  CATCH   A 
COLD,  GRIPPE  OR  RHEUMATISH  ? 

BECAUSE  THEY  WEAR 


The  "HEALTH  BRAND 
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They  know  that  this  Underwear  is  a  certain  protection  and 
they  will  be  sure  to  buy  it  again  this  season. 

They  will  take  no  substitute,  as  this  brand  gives  them  more 
satisfaction  than  any  other.  Your  stock  will  not  be  complete 
at  the  beginning  of  the  Fall  season  without  the  "Health  Brand." 


THE 


WRITE  FOR  SAMPLES  TO 


Montreal  Silk  Mills  Co. 


LIMITED 


MONTREAL 


I  PATIENCE  1 


ftUUUiUtUUUUtUUUUiUlUUtf? 


We  would  ask  our  customers  throughout  the  Dominion  for  a 
little  patience  if  their  goods  do  not  leach  them  sharp  on  lime.  Our 
Fall  business  has  been  three  times  what  we  anticipated.  The  fac- 
tory works  overtime  five  days  in  the  week,  and  we  are  trying  our 
utmost  to  avoid  delays,  but  if  your  Qu  Its  and  Cushions  do  not 
come  within  a  week  or  ten  days  of  the  appointed  time,  do  exercise 
a  little  patience;  when  the  goods  are  opened  you  wi  1  be  more 
than  satisfied. 

One  set  of  power  sewing  machines  is  doing  nothing  but  Venti- 
lating Down  Quilts  night  and  day.  The  ventilating  with  silk 
eyelets  (all  Alaska  Down  Quil  s  are  made  that  way  now)  gives 
i hem  a  "lecherche"  appearance,  unequalled  by  any  other  quilt  in 
the  market.  It  takes  time,  but  it  also  takes  the  eye  of  the  public, 
and  the  trade  appreciates  the  "finish  '  of  our  Quilts. 

See  also  our  advertisement  on  page  58. 


The  ALASKA  FEATHER  AND  DOWN  CO.,  Ltd, 


J.    H.  SHERARD, 

Manager. 


K.  BOISSEVAIN, 

Secretary. 


We  are  Headquarters  for 


HAIR 
ORNAMENTS 


SIDE  COMBS 
BACK  COMBS 
HAIR  1SETS 

HAIR  FRAMES 
HAIR  CURLERS 


AND- 


FRIIETTES  FOR  THE  HAIR 

Buyers  visiting  this  market  will  find  our  ware- 
house full  of  up-to-date  sellers. 


/Vlacabe,  Robertson  &  Co. 


8  Wellington  St.  West 


.  .  Toronto 
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COTTON  NEWS 


♦♦♦•♦•♦♦♦♦♦ 


♦♦♦♦♦♦♦♦♦ 


♦♦♦♦♦♦♦♦♦ 


AN     ADVANCE    ON     DOMESTICS. 

On  July  31  D.  Morrice,  Sons  and  Co.  issued  a  circular  an- 
nouncing an  increase  in  the  prices  of  seven  lines  of  shirtings,  two 
lines  of  tickings  and  one  line  of  cottonades,  as  follows  : 

Shirtings. 

A.B„  23  in.,  advanced 6.8  per  cent. 

A.C.,  27  in.,  "         4.6 

C,  27  in.,  "         6 

A.E.,  27  in.,  "         3.5        " 

E.,  28  in.,  "         6.25      " 

E.,  29  in.,  "         5.7        " 

G-,  29  in.,  5.5 

Tickings. 

9,  3°  i»-  "         ° 

10,  30  in.,  "         o  " 

11,  3°  in->  "         4-3 

A.C.A.,  32  in.,     "         4 

Cottonades. 

J-K  27  in-.  "         3-i        " 

There  were  no  heavy  stocks  of  these  goods  in  the  retail 
trade,  and  hence  the  demand  for  them  did  not  drop  off  on  ac- 
count of  the  increased  price.  Moreover,  wholesale  stocks  were 
light,  and  there  were  almost  no  deliveries  to  come  to  the  job- 
bers at  the  old  prices.  These  circumstances  combined  will  force 
the  jobbers  to  advance  prices  about  September  1.  They  will 
not  ask  increases  before  their  present  stocks  get  low,  but  the 
ordinary  demand  will  clean  them  up  about  that  time.  Hence, 
retailers  who  buy  now  at  July  prices  may  consider  themselves 
very  lucky. 

The  Dominion  Cotton  Mills  Co.  have  advanced  two  lines  of 
cotton  bags,  X  and  Spring  Grove  B,  50c.  a  bale. 

Last  week  denims  took  an  upward  turn  of  half  a  cent  per 
yard.  The  Canadian  Colored  Cotton  Co.  advanced  Nos.  600, 
450,  400,  350,  300,  200  and  F  1,  all  being  27-inch  goods;  twists, 
F,  F  2,  F  3,  F  4  and  B  X  Fancy.  They  also  advanced  the 
Hamilton  Co.'s  brands:  Nos.  50,40,  35,  30,  20  and  10,  all  being 
27-inch  goods. 

All  white  cottons  have  been  advanced  from  5  to  10  per  cent. 
Wide  grey  sheetings,  Nos.  30,  R  R,  40  and  X  X  have  also  been 
advanced. 


THE  AGREEMENT  ON  PRINTS. 

The  agreement  for  a  fixed  price  on  Canadian  prints  will  be 
carried  out.  Already  nearly  all  the  firms,  with  one  or  two  ex- 
ceptions, have  signed  and  those  who  do  not  will  receive  no 
supplies.  Messrs.  D.  Morrice,  Sons  &  Co.  told  The  Review 
last  week  they  expected  the  new  condition  would  prove  satisfac- 
tory to  the  jobbers  and  would  bring  more  money  to  the  mills. 
After  discussion  some  changes  were  made  in  the  agreement,  as 
given  in  our  last  issue,  and  another  circular  to  the  trade  was 
issued  from  Montreal  under  date  August  8,  as  follows  : 

To  meet  the  wishes  of  the  trade  we  have  decided  to  change 
the  rate  of  prepayment  on  the  above  goods  from  9  to  7  per 
cent,  per  annum.  The  item  of  terms  in  our  circular  letter  of 
July  1  ith  will  thus  read  and  form  part  of  said  agreement  : 

"Terms — Credit  on  which  the  goods  will  be  sold  not  to 
exceed  the  following  : 

"  Four  months,  first  of  the  following  on  deliveries  made  after 


the  15th  September,  and  prior  to  the  1st  of  December,  and 
after  1st  April,  and  prior  to  1st  June. 

"Four  months,  1st  of  April,  on  deliveries  after  1st  Decem- 
ber and  prior  to  1st  April. 

"  A  discount  of  4  per  cent,  may  be  given  for  cash  in  thirty 
days,  or  prepayment  allowed  at  the  rate  of  7  per  cent,  per 
annum." 


WILL   SHIP  CANADIAN  COTTONS  TO  AUSTRALIA. 

The  representative  of  D.  Morrice,  Sons  &  Co.,  who  has 
been  making  a  tour  in  Australia  and  South  Africa,  in  order  to 
place  the  products  of  the  Canadian  cotton  mills  in  those 
markets,  has  returned  to  Montreal.  Mr.  McLaren  was  away 
about  nine  months,  and  visited  all  the  principal  points  in  those 
regions.  He  found  the  prospects  for  Canadian  cotton  goods 
better  in  Australia  than  in  South  Africa.  In  the  latter  country 
the  demand  to  be  met  in  many  lines  would  require  special  fea- 
tures, which  would  increase  the  cost  to  the  manufacturers.  The 
Australian  market,  however,  seemed  well  pleased  with  the 
novelties  of  Canadian  production,  especially  in  ducks,  denims 
and  prints,  and  a  fair  trade  was  done,  notwithstanding  the  gen- 
eral tendency  to  throw  all  orders  to  England.  Considering  the 
difficulty  of  placing  new  goods  in  a  new  market  this  initial  trip 
has  been  on  the  whole  most  satisfactory,  and  the  Canadian 
mills  will  consider  how  this  export  trade  is  to  be  best  main- 
tained, by  the  appointment  of  permanent  agents  or  other  means. 


THE    MONTMORENCY    STAYS    OUT. 

No  arrangement  has  been  come  to  with  the  Montmorency 
cotton  mill,  which  withdraws  from  the  arrangement  with  the 
other  mills  on  September  1.  Its  product,  after  that  date,  is 
expected  to  be  sold  in  the  Canadian  market  independently  of 
the  other  cottons.  The  representative  of  the  Riverside  yarns, 
which  mill  is  situated  beside  the  Montmorency,  will,  it  is  said, 
in  future  handle  the  cottons  as  well.  The  Montmorency  out- 
put has  hitherto  gone  to  China. 


BETTER    GOODS. 


The  Canadian  Colored  Cotton  Mills  Company  are  showing 
a  range  of  goods  this  season  which  are  ahead  of  previous  years. 
A  still  further  advance  in  respect  of  quality  and  variety  will  be 
shown  next  year,  as  a  new  aniline  printing  machine  has  been  put 
in  this  season,  and  the  goods  turned  out  by  this  new  process  are 
very  superior.     Samples  will  be  shown  to  the  trade  next  season. 


A  CORRECTION. 

A  paragraph  in  the  London,  Eng.,  Drapery  World,  of  July 
13,  which  appeared  in  these  columns  last  month,  contains  an 
incorrect  statement.  The  item  stated,  referring  to  the  insol- 
vent estate  of  Shaw,  Sons  &  Co.,  Huddersfield,  that,  "  It  has 
been  found  advisable  to  send  a  clerk  out  to  Canada  to  examine 
the  books  of  Messrs.  W.  Shaw  &  Co.,  and  Messrs.  A.  Small  & 
Co."  This  assertion  is  untrue.  No  clerk  could  have  been  com- 
missioned to  examine  the  books  of  A.  Small  &  Co.,  Montreal, 
as  no  one  had  any  authority  to  do  so.  This  firm  is  not  con- 
cerned in  the  failure  of  Shaw,  Sons  &  Co.,  and  The  Drapery 
World  must  have  been  under  a  misapprehension  in  making  this 
statement.  In  justice  to  A.  Small  &  Co.,  a  firm  of  unquestioned 
standing,  The  Review  cheerfully  makes  this  correction-. 
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ROBERT  LINTON  &  CO. 


Corner  of  St.  Helen 
and  Lemoine  Sts. 


Montreal. 


DcD&rttTicflts 


Cottons  Dyed 
Dress  Goods 
Flannels 
Gloves  and  Hosiery 
Haberdashery 
Laces,  Linens 
Mantles,  Muslins 


Prints,  Ribbons 
Shawls,  Silks 
Stuff  Goods 
Smallwares 
Ties  .... 
Woolens,  broad 
Woolens,  narrow 


WOOLENS  AND  TAILORS'  TRIMMINGS 


.A  Specialty. 


D 


Canadian. 

BAGS,  BLANKETS 
COTTONS  DYED 
COTTONS  GREY 
COTTONS  BLEACHED 


FLANNELS,  PRINTS 
SHIRTS  AND  PANTS 
TWEEDS 

YARNS 


Agents 


E.T. 


CORSETS 

Of  St.   Hyacinthe. 
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HIGHER     PRICES     IN     FURS. 

THE  advices  regarding  furs  indicate  advances  in  the  price  of 
skins.  These  affect  all  classes  of  furs,  but  are  particularly 
noticeable  in  seals,  wool  seals  and  astrakhans.  Mr.  Edgar,  of 
Greene  &  Sons  Co.,  Montreal,  who  has  just  returned  from  the 
other  side,  confirms  these  reports,  and  states  that  all  stock  is 
high,  and  some  furs  hard  to  get.  The  price  of  wombat,  or  Aus- 
tralian bear,  has  advanced,  although   the  firm    show  this  season 

many  gentlemen's  coats 
in  this  fur  and  in  coon, 
which  are  not  high-priced, 
and  are  of  good  value. 
The  finishing  and  lining 
of  these  less  expensive 
coats  are  well  done,  and 
a  very  effective  garment 
is  turned  out  at  a  figure 
within  anyone's  reach. 
The  Messrs.  Greene  are 
getting  up  a  finely  illustrated  catalogue,  an  advance  copy  of 
which  was  shown  The  Review  last  week.  The  artist  has 
drawn  the  firm's  own  new  styles  of  coats,  jackets  and  other 
fur  garments  for  ladies  and  men,  and  shows  very  effec- 
tively what  will  be  worn  this  season.  The  electric  seal  Trilby 
boa  is  fashionable,  and  the  figures  drawn  by  the  artist  indicate 
the  full  sleeves,  the  long  cloaks,  and  large  reveres  in  front,  which 
continue  to  be  the  prevailing  tastes.  The  catalogue,  when  ready, 
will  be  sent  forward  to  those  who  desire  a  copy. 


No.  103 — A.  A.  Allan  &  Co. 


SHIRTS     AND    COLLARS. 

OF  the  making  of  shirts  and  collars  in  this  country  there  is 
practically  no  end,  and  our  manufacturers  have  been 
most  successful  in  this  branch  of  trade.  Pre-eminent  among 
them  are  Tooke  Bros.,  Montreal,  whose  announcement  in  another 
column  for  the  spring  of  1896  will  be  read  with  interest.  The 
firm  are  adding  this  season  a  new  department,  that  of  ladies' 
shirts,  waists,  blouses,  fronts,  collars  and  cuffs.  The  new  goods 
are  exceedingly  well  made,  and  the  extent  to  which  it  is  intended 
to  cater  to  the  public  taste  is  seen  in  the  three  or  four  hundred 
varieties  of  pattern  and  material  which  are  being  utilized.  The 
firm  also  import  a  full  stock  of  high-class  furnishings  for  men, 
being  well  situated  to  do  a  large  wholesale  trade  in  the  best 
class  of  goods.  To  give  the  trade  an  adequate  opportunity  of 
grasping  the  merits  of  goods  it  is  intended  to  send  the  nine 
travelers  over  the  country  with  distinct  lines  on  each  trip,  so 
that  the  merchant  may  concentrate  his  custom,  while  at  the 
same  time  choosing  goods  with  deliberation  and  care.  The 
firm  aim,  they  say,  at  doing  in  Canada  the  same  kind  of  trade 
done  by  Welsh,  Margetson  &  Co.  in  England,  and  the  extent  of 
their  operations  and  equipment  is  illustrated  by  a  visit  to  their 
manufactory.  A  walk  through  the  establishment  is  interesting 
and  impressive.  Hundreds  of  skilled  hands  work  by  the  latest 
machinery  and  by  individual  effort  at  the  various  processes  of 
shirt  and  collar  making.  On  one  floor  is  done  the  cutting  out 
of  shirts  from  cotton  and  other  materials,  and  the  making  of 
collars;  on  another  the  making  of  shirts  by  200  employes,  using 
machinery,  where  the  work  is  all  done  in  departments,  each  worker 
doing  one  particular  operation  and  nothing  else,  and  a  good 
shirt  being  the  result  of  this  carefully  planned  process.  To 
secure  perfect  finish  inspection  is  made  of  all  stitched  work,  and 


22  stitches  to  the  inch  are  insisted  on  as  the  standard,  or  the 
work  is  thrown  back  to  the  maker.  By  employing  the  newest 
machines  and  skilled  operators,  a  high-class  product  is  obtained, 
and  thus  the  Tooke  shirts  get  a  reputation  all  over  Canada. 
Not  less  interesting  is  the  laundry  department.  Here  are 
found  machines  for  starching  shirts  and  collars,  and  inventive 
genius  and  individual  skill  again  go  hand  in  hand,  for  the  best 
made  shirt  must  be  well  turned  out  if  justice  is  to  be  done  it. 
The  machine  for  ironing  collars  is  one  of  the  best  in  the  world, 
while  the  ironing  of  shirts  is  an  elaborate  process,  being  done  in 
different  machines  until  the  finished  article  is  completed  without 
a  flaw.  Such  pains  are  taken  with  the  open-in-front  shirts  that 
these  are  ironed  by  hand,  and  the  services  of  experienced  meh, 
who  earn  high  wages,  are  drawn  iipon  to  do  it.  In  the 
great  wash-room  new  applications  of  invention  are  made  to  give 
the  product  of  the  manufactory  an  appearance  according  with 
the  fineness  of  the  make.  In  the  case  of  collars,  one  of  the 
characteristics  which  have  made  the  English  collar  the  vogue  is 
the  method  by  which  the  raw  starch  is  cooked,  as  it  were,  into 
the  collar,  giving  a  hard  and  finished  look  and  feeling.  This  is 
effected  by  a  peculiar  process,  and  Tooke  Bros,  are  now,  by  new 
machinery  and  a  new  process,  bringing  out  collars  to  rival  the 
imported,  and  will  have  a  range  at  $1.25  per  dozen  which  are 
expected  to  surpass  those  from  abroad  sold  at  $1.50  and  $1.75. 
It  is  by  long  experience,  energy  and  the  employment  of  the 
latest  ideas  that  success  of  this  kind  is  obtained. 


FURS    AND     HATS. 


Mr.  J.  D.  Allan,  of  A.  A.  Allan  &  Co.,  explained  to  The  Re- 
view why  wool  seal  was  up  about  75  per  cent.,  by  pointing  out 
that  the  average  catch  of  Newfoundland  seal  was  only  about 
300,000,  and  that  about  10  per  cent,  of  this  graded  up  to  fur, 
the  rest  being  useful  only  as  leather.  This  year  one  London 
house  bought  the  whole  catch,  paying  a  uniform  price  per  skin, 
good  and  bad,  and  now  have  a  corner. 

He  also  pointed  out  that  the  demand  in  Europe  had  greatly 
increased  this  year,  on  account  of  the  heavy  winter  of  '94-'95. 
Astrachan  had  gone  up  over  50  per  cent.,  and  Persian  and  gray 
lamb  25  per  cent.,  as  a  consequence  of  this  demand. 
Fortunately,  Mr.  Allan  purchased  all  his  season's  furs  in 
January,  and  is  thus  in  a  position  to  give  his  customers  proper 
prices. 

Capes  are  selling  in 
ladies'  goods,  but  jackets 
are  looming  up  on  the 
horizon  of  popularity. 
What  jackets  are  now 
selling    are     in     30,     t,^ 

and      36       inch       lengths.  Valley  Hat-A.  A.  Allan  &  Co, 

In  capes,  30  inch  is  the  leader,  with  24,  27  and  ^^ 
selling  in  small  numbers.  Men's  fur  coats  are  likely  to  be  in 
great  demand  this  season,  especially  to  supply  the  Northwest 
trade. 

Two  hats  on  this  page  indicate  what  A.  A.  Allan  &  Co.  are 
showing  in  fall  hats.  The  Valley  hat,  with  its  wide  brim,  raw 
edge,  and  narrow  band  is  displacing  the  Fedoras.  In  stiff  hats, 
the  full  crown  and  wide  brim  are  gaining  headway.  In  colors 
for  early  fall,  Bismarck,  a  medium  brown,  is  best,  but,  of  course, 
for  the  later  trade  blacks  will  have  their  usual  prominence. 
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CALDECOTT,  BURTON  &  SPENCE 

All  the  signs  that  denote  REVIVED  PROSPERITY  indicate  INCREASED  COST 
OF  PRODUCTION.    This,  to  the  JUDICIOUS  BUYER,  will  be  CONCLUSIVE 

EVIDENCE  of  the  KIND  OF  ACTION  he  should  take. 


All  Our  Departments  .  .  . 


Dress  Materials  Lace  and  Embroidery 

Mantle  Materials  Linen  and  Staples 

Hosiery,  Glove,  Smallwares 

Will  be  fully  assorted. and  ready  for  And  Underwear  And  Notions 

buyers  from  26th  Aug-USt,  1895,  c.„,       -      .    r^uu 

&  Silks  and  Ribbons 

Our  contracts  were  made  before  the  sharp  advance  in  goods,  and  while  the  stock 

lasts  the  full  benefit  will  be  given  to  our  customers.  BUYERS  WILL  BE   CORDIALLY  WELCOMED. 


Caldecott,  Burton  &  Spence 


TORONTO 


W.  R.  BROCK  &  CO 


Are  prepared  for  the 
TORONTO 


FALL  AND  WINTER  BUSINESS 


And  invite  BUSINESS  VISITORS  to  the   TORONTO   INDUSTRIAL    FAIR 

to  inspect  their  stock  of  DRY  GOODS  and  WOOLLENS  which  will  be  found 
to  be  one  of  the  most  extensive  in  the  Dominion. 

New  Goods  at  Popular  Prices 

In  every  department.  Liberal  terms  and  business-like  methods,  and  "  THE  TRADE 
ONLY"  supplied.  Merchants  unable  to  visit  Toronto  early  in  the  season  are  requested 
to  try  our  LETTER  ORDER  SYSTEM.  Great  care  exercised  in 
filling  orders. 


W.  R.  Brock  &  Co. 


TORONTO 
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THE  MacLEAIN  PUBLISHING  CO..  Ltd. 
Trade   Journal   Publishers, 

and 

Fine   Magazine   Printers. 

MONTREAL,    -  -  -  -      146  St.  James  St. 

TORONTO,  26  Front  St.  West. 

LONDON,  ENG.,     -  -     Canadian  Government  Offices, 
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WHAT  ARE  THE  TRADE  PROSPECTS? 

THE  reports  published  in  the  daily  press  on  this  subject  are 
not  always  reliable,  for  their  information  comes  from  those 
not  actively  engaged  in  business.  Such  correspondents  are  not 
able  to  get  at  the  facts  as  business  men,  who  are  in  daily  touch 
with  the  producer,  can. 

We  propose  to  gather  reports  from  the  best  sources  and 
publish  them  in  next  issue.  No  one  has  a  more  thorough 
knowledge,  or  can  give  a  more  intelligent  report,  than  readers  of 
The  Review.  Dry  goods  is  the  most  sensitive  of  any  business 
to  trade  conditions. 

We  want  to  make  the  report  as  complete  and  reliable  as 
possible,  and  would  like  to  hear  from  our  readers  in  every  part 
of  Canada.  The  letters  should  be  brief  and  to  the  point.  They 
should  state  the  industries  in  which  their  customers  are  chiefly 
engaged,  whether  agriculture,  dairying,  fishing,  mining,  lumber- 
ing, manufacturing,  etc.  ;  how  the  industry  has  prospered;  any 
new  features  that  have  developed  during  the  year;  and,  last,  the 
prospects  for  the  coming  fall  and  winter  trade. 

These  reports  should  be  in  the  hands  of  the  managing 
editor  by  September  20.  Unless  requested  not  to  do  so,  names 
ot  correspondents  will  be  published.  As  this  will  be  the  most 
valuable  compilation  ever  published,  contributors  should  give 
the  matter  their  best  attention. 


THE    CONCLUSION     OF    THE    WHOLE     MATTER. 

Cotton  is  about  2  cents  per  lb.  more  than  it  was  on 
March  1. 

Cotton  goods  (domestic)  are  from  5  to  10  per  cent,  higher 
than  in  April. 

Wool  is  from  8  to  9  cents  per  lb.  more  than  it  was  in  June, 
1894,  and  4  cents  per  lb.  more  than  it  was  in  May. 

Woolen  goods   are   rising   slowly  in   Canada.       The  Trent 


Valley  Woolen  Manufacturing  Co.,  of  Campbellford,  have  ad- 
vanced their  costume  cloths  and  their  A.  Navy  flannel,  25  inch, 
10  per  cent.  Almost  all  Canadian  blankets,  hosiery  and  under- 
wear manufacturers  are  refusing  repeats  at  old  prices. 

Bradford  serges  have  advanced  10  to  25  per  cent.  So  have 
Bradford  dress  goods. 

Bright  Sicilian  dress  goods  are  up  50  per  cent. 

Ribbons  advanced  5  per  cent,  on  January  1.  They  have 
since  advanced  15  per  cent. 

Kid  gloves  have  long  been  low,  hence  the  trade  increased. 
Now  prices  are  stiffening. 

Repeats  can  be  obtained  from  Europe  only  with  difficulty. 


THAT'S    WHAT    HE    SAID. 

"  I  would  sooner  sell  ten  dollars'  worth  of  goods  for  cash 
than  thirty  dollars'  worth  for  credit." 

That's  what  he  said. 

He  was  a  man  who  has  grown  grey-headed  in  retailing,  and 
in  running  a  small  business  accumulated  $6,000  of  book-debts. 
Then  he  called  a  halt.     Now  he  sells  for  cash  and  is  happy. 

"  But  if  your  customers  are  rich  and  you  trust  no  other  kind, 
wouldn't  you  be  O.K.?"  said  I. 

"  No,  indeed  !  Customers  who  should  pay  best  usually  pay 
worst.  Rich  people  are  often  too  aristocratic  to  pay  poor  trades- 
people. Then,  when  they  are  dunned,  they  get  mad  and  go  to 
another  store.     You  lose  their  trade  because  you  trusted  them." 

I  thought  perhaps  he  was  a  crank,  or  lacked  common  sense 
and  cool  judgment.  But  I  inquired  around,  and  found  he  was 
a  man  who  had  fought  his  way  to  wealth  and  prominence,  and 
was  accounted  a  wise  man.  So  I  was  forced  to  add  his  evidence 
to  the  accumulations  of  the  past  which  have  driven  me  to  the 
conclusion  that  giving  credit  is  "a  pitfall  of  the  retail  trade." 


CANADIAN    GOODS. 


There  are  still  a  good  many  shirts,  collars  and  cuffs  imported 
into  Canada,  although  the  native  articles  excel  in  finish,  quality 
and  price.  People  who  prefer  the  imported  article  will  probably 
always  exist  in  large  numbers.  They  cherish  a  notion  that  a 
foreign  make  is  necessarily  superior  in  all  respects.  In  fact,  it 
may  be  said  of  the  native  maker,  as  of  the  prophet,  that  he 
is  not  without  honor  save  in  his  own  country.  He  has  had  in 
nearly  every  branch  to  live  down,  and  frequently  to  fight  down,  a 
popular  prejudice.  There  will,  doubtless,  always  be  a  large  import- 
ing trade  done  for  those  who  can  afford  to  pay,  and  who  desire 
to  pay,  the  price  which  a  taste  for  foreign  goods  entails.  This, 
however,  should  not  prevent  native  goods  getting  a  fair  treat- 
ment. They  ought  to  go  on  their  merits,  and  are  entitled  to 
careful  examination  in  all  the  respects  that  govern  the  pur- 
chasers. This  is  true  of  shirts  and  collars,  of  cottons,  of  oil- 
cloth, and  of  other  lines,  as  we  have  frequently  pointed  out. 
No  ill-founded  prejudice  should  be  allowed  to  rule  the  trade  or 
the  consumer.  Give  Canadian  goods  their  fair  chance.  A  few 
years  ago  the  ultra-fastidious  used  to  import  their  cheese.  To- 
day if  they  contended  that  the  Canadian  make  was  not  up  to 
the  standard  they  would  simply  be  laughed  at.  Yet  it  is  much 
to  be  feared  that  the  Canadian  article  had  to  be  appreciated 
abroad  before  its  merits  were  fully  recognized  at  home.  This 
sort  of  thing  is  wrong. 
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TRUSTED     EMPLOYES. 

EMPLOYERS  should  have  and  always  will  have  "  trusted  " 
employes.  From  Queen  Victoria's  honest  John  Brown 
down  to  the  farmer's  "hired-man,"  there  are  employes  who  are 
faithful,  honest  and  true.  And  from  Queen  Victoria  down  to 
the  humble  farmer,  there  are  employers  who  deserve  and  have 
servants  whom  they  can  trust,  who  would  lay  down  their  lives 
rather  than  sacrifice  their  honor. 

Indiscriminate  trust  of  employes  is,  however,  to  be  avoided. 
Great  temptations  should  not  be  laid  in  their  way.  Especially 
in  the  handling  of  money  should  care  be  taken  that  all  neces- 
sary checks  to  embezzling  are  present.  Too  great  a  trust  may 
overpower  a  man  whose  honor  has  hitherto  been  above  re- 
proach. 

But  above  all  things,  an  employer  should  not  for  a  moment 
allow  an  employe  to  see  that  he  is  not  trusted.  The  employe 
who  cannot  be  trusted  in  a  warehouse,  a  workroom  or  an  office 
should  be  summarily  dismissed.  If  guilty,  he  will  thus  be  pro- 
perly disposed  of,  and  if  innocent,  he  will  be  saved  the  heart- 
breaking awakening  that  comes  to  an  honest  man  when  he  finds 
himself  regarded  as  a  convicted  felon. 

A  great  English  judge,  when  dying,  was  asked  :  "  What  is 
the  world's  greatest  need  ?  "  The  answer  is  immortal:  "Sym- 
pathy." Employers  who  do  not  exalt  their  own  importance, 
but  have  a  broad  and  generous  sympathy  with  their  employes, 
are  men  who  are  fostering  honesty,  uprightness  and  "  peace-on- 
earth." 


A   MARITIME    BOARD  OF  TRADE. 

THE  convention  of  the  Maritime  Boards  of  Trade,  held  in 
Halifax  last  week,  has  resulted  in  the  formation  of  a 
Maritime  Board  of  Trade,  embracing  the  various  Boards  in 
Nova  Scotia,  New  Brunswick  and  Prince  Edward  Island.  The 
convention  opened  on  Tuesday  morning  in  the  City  Hall.  In 
the  absence  of  President  Dwyer,  of  the  Halifax  Board,  W.  A. 
Black,  M.P.P.,  vice-president,  presided,  and  A.  M.  Payne,  of 
the  firm  of  John  Silver  &  Co.,  acted  as  secretary. 

The  following  delegates  were  present :  Hon.  David  Laird, 
Charlottetown  ;  G.  Wetmore  Merritt,  W.  Frank  Hatheway, 
George  Robertson,  H.  A.  Drury,  St.  John ;  W.  S.  Loggie, 
Chatham,  N.B.;  E.  W.  Beckwith,  Canning  ;  J.  W.  Bigelow, 
Wolfville ;  F.  H.  Eaton,  Kentville  ;  Hon.  L.  E.  Baker,  Yar- 
mouth ;  E.  C.  Hanrahan,  Sydney ;  James  R.  Rudolf,  W.  N. 
Zwicker,  J.  D.  Eisenhaur,  Lunenburg  ;  Allan  Tupper,  Queen's 
County  ;  James  Eastwood,  acting  mayor  of  New  Glasgow  ;  Dr. 
D.  H.  Muir,  G.  A.  Hall,  Truro. 

After  preliminary  work  in  the  morning  a  Maritime  Board 
was  organized  in  the  afternoon,  with  the  following  officers  : 

President — Mayor  Robertson,  St.  John. 

First  Vice-president — George  J.  Troop,  Halifax. 

Second  Vice-president — P.  Blake,  Charlottetown. 

Secretary-Treasurer — Ira  Cornwall,  St.  John. 

This  Board  shall  be  composed  of  delegates  from  the  various 
Maritime  Boards,  shall  deal  especially  with  commercial  inter- 
ests of  the  said  provinces,  and  the  annual  meeting  shall  be 
on  the  third  Wednesday  in  August. 

Resolutions  were  adopted  on  Wednesday  deciding  that  the 
Dominion  Government  should  be  memorialized  to  have  the 
telegraph  and  cable  rates  to  Prince  Edward  Island  reduced  ; 
that  another  memorial  ask  the  Government   to   co-operate  with 


the  Imperial  Government  in  extending  the  Bermuda  cable  to 
Jamaica,  British  Guiana,  etc.;  that  any  cold  storage  schemes  by 
transportation  companies  should  be  encouraged  ;  and  that  Cape 
Breton  should  have  a  better  freight  service. 

Another  resolution  was  passed,  and  as  it  pertains  to  a  sub- 
ject in  which  all  Canada  is  directly  interested,  the  admirable 
language  in  which  it  was  couched  is  given  in  full  : 

Whereas,  for  years  past,  after  navigation  of  the  St.  Lawrence  has  closed,  through  Cana- 
dian freight,  carried  on  steamers  subsidized  by  our  Canadian  Government,  after  mails  have 
been  landed  at  through  port,  have  been  landed  and  shipped  at  a  foreign  port,  to  the  detri- 
ment of  the  Maritime  Provinces  ;  therefore, 

Resolved,  this  Maritime  Board  of  Trade  memorialize  the  Dominion  Government,  urging, 
in  future,  subsidies  only  be  granted  to  steamers  sailing  between  port  or  ports  in  the  United 
Kingdom  and  port  or  ports  in  Canada  only  ;  also, 

Resolved,  all  affiliated  Boards  of  Trade  be  requested  to  urge  upon  their  representatives 
at  Ottawa  that  they  unite  with  other  Maritime  Province  members  in  seeking  to  secure  such 
subsidies  as  will  result  in  the  through  passage  of  the  mail  and  freight  business  being  done 
through  Canadian  ports. 

The  Maritime  Board  has  thus  held  its  initial  meeting  and 
passed  some  strong  resolutions.  If  its  members  are  as  earnest 
in  securing  the  carrying  out  of  these  ideas  as  in  passing  them 
on  paper,  the  Board  may  do  Canada  an  inestimable  benefit.  If 
its  members  are  not  in  earnest  it  will  come  to  grief,  as  the  old 
Dominion  Board  did. 


CANADA'S  CROP  PROSPECTS. 

NOTHING  is  more  important  to  the  merchants  of  this  Do- 
minion, at  the  present  moment,  than  the  state  of  the 
crops.  If  the  harvest  is  unsatisfactory  and  the  granaries  are 
only  partially  filled  when  threshing  time  has  passed,  the  farmers' 
creditors,  the  farmers'  wives  and  daughters,  and  the  farmers 
themselves  are  not  able  to  purchase  with  any  freedom,  the 
amount  of  money  in  circulation  does  not  enlarge  or  hasten  its 
movement,  and  general  stagnation  fills  the  business  air  to  the 
disgust  of  those  with  "  consumables  "  to  sell. 

As  we  come  before  our  readers,  the  crisis  is  at  hand.  Another 
fortnight  and  the  full  result  will  be  known.  Down  by  the  At- 
lantic, through  the  broad  undulations  of  Ontario  and  Quebec, 
away  across  the  prairies  of  Manitoba  and  the  Territories,  even 
to  the  verdant  shores  of  the  Pacific,  the  greatest  hum  of  the 
moment  is  that  of  the  reaping  and  the  threshing  machines.  The 
click  of  the  silver  and  the  gold  on  the  counter  of  the  merchant 
or  banker,  the  hum  of  hurrying  tram  or  train  load  of  merchandise, 
even  the  cry  of  the  hungry  politician,  all  are  drowned  out  by 
the  ceaseless  crooning  of  the  tireless  reaper. 

Perhaps  never  in  her  history  has  Canada  entered  upon  a 
fall  season  with  such  illuminating  prospects.  The  great  pro- 
vince of  Ontario  sends  forth  the  report  that  her  harvest  is  aver- 
age, and,  were  it  not  for  June  frosts,  would  have  been  much 
above  the  usual  standard.  From  every  other  province  come 
reports  of  a  more  than  average  grain  and  fruit  crop.  To  accen- 
tuate this  prices  are  higher  in  nearly  all  lines. 

To  descend  from  generalizations  to  particulars.  Manitoba 
will  produce  as  follows  : 

Wheat 30,000,000  bushels. 

Oats 22,000,000 

Barley 5,500,000 

Flax i,i  25,000 

Rye 63,000 

Peas 25,000 


58,713,000  bushels. 
A  trainload  comprises  20  cars,  each  containing  600  bushels, 
or  12,000  bushels  per  train.     Supposing  48,000,000  bushels  are 
to  be  exported — and  that  is  about  right — -it  will   require  4,000 
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trains  to  carry  them  out.  That  is  20  trains  a  day  for  200  days. 
Add  to  this  all  the  product  of  the  wheat  fields  and  ranches  of 
the  Territories,  and  25  trainloads  a  day  will  have  to  be  exported 
from  that  grandest  of  the  world's  productive  regions  every  day 
during  the  shipping  season. 

It  will  test  the  railroads,  and  perhaps  the   lesson    will  be, 
"  more  railroads." 

Ontario's  crops  will  be  about  as  follows  : 

Wheat 16,750,000  bushels 

Barley 1 1,000,000        " 

Oats 75,000,000        " 

Rye 2,000,000        " 

Peas 16,000,000        " 

Beans 800,000        " 

Hay  and  clover 2,000,000  tons 

Did  space  permit  interesting  figures  might  be  given  of  the 
other  provinces,  although  all  of  them  are  less  of  grain-growing 
provinces  than  Manitoba  and  Ontario.  Enough  has  been  said, 
however,  to  show  that  Canada  is  holding  to  her  lips  the  horn  of 
plenty  and  during  the  next  twelve  months  will  drink  deeply. 
Prosperity  is  singing  her  joyful  songs  throughout  the  land. 


BUSINESS    MEN    IN    PARLIAMENT. 

THE  new  British  House  of  Commons  contains  a  very  sub- 
stantial proportion  of  business  men  in  its  total  membership 
of  670.  The  preponderance  of  lawyers,  which  is  so  marked  a 
feature  of  the  Canadian  and  other  Parliaments,  is  not  nearly  so 
observable  in  the  Mother  of  Parliaments.  Adding  together  the 
barristers  (in  and  out  of  practice),  the  solicitors,  the  university 
professors,  the  doctors  and  Government  officials,  to  form  what 
may  be  conveniently  called  the  professional  element,  we  get  a 
representation  of  180;  that  is,  131  barristers,  19  solicitors,  11 
doctors,  etc.  Now,  taking  the  representatives  of  the  landed  in- 
terest, viz.,  land-owners,  tenant  farmers  and  agriculturists,  the 
total  shows  182.  The  financial  men  number  30,  the  newspaper 
proprietors  and  journalists  31,  and  the  naval  and  military  officers 
45.  Even  in  a  chamber  of  670,  each  of  these  groups  could 
very  effectually  contend  for  the  interests  of  its  order.  When 
we  come  to  the  commercial  element,  the  showing  is  not  a  whit 
less  imposing.  The  following  may  fairly  be  counted  together  as 
representing  the  great  branches  of  trade  and  commerce  in  the 
three  kingdoms  : 

Manufacturers  and  spinners 54 

Merchants 35 

Steamship  owners  and  builders 18 

Shopkeepers  and  traders 16 

Brewers,  distillers  and  wine  merchants 19 

Hotelmen 2 

Printers  and  booksellers .  7 

Colliery  proprietors  and  coal  merchants 15 

Iron  masters  and  metal  merchants 15 

Railway  contractors 2 

This  gives  commerce  a  representation  of  183,  and  obtains  for  it 
a  potent  voice  in  the  framing  of  legislation.  Many  of  its  spokes- 
men are  leading  members  of  the  House.  Some  sit  in  the  Gov- 
ernment. It  is  enough  to  make  a  Canadian  business  man's 
mouth  water  when  he  thinks  of  a  representation  in  Parliament 
approaching  one-quarter  of  the  whole  House.  Besides  that, 
there  are  the  120  landed  proprietors  and  farmers,  who  have 
great  commercial  interests  at  stake.  They  must  form  a  valuable 
reinforcement  to  the  business  element.  If  we  had  55  or  60 
business  representatives  in  our  House,  in  addition  to  the  agri- 


cultural element,  we  would  see  less  professional  legislation,  tariff 
inequalities  and  useless  waste  of  public  money — or  demand  the 
reason  why. 

A    GOOD    STORY. 

This  story  is  based  on  fact.  It  illustrates  the  value  of  know- 
ing how  to  sell  goods.  The  incident  took  place  in  a  large  dry 
goods  store  on  Sparks  street,  Ottawa.  The  store  had  two  en- 
trance doors  from  the  street,  with  the  large  display  window  be- 
tween them,  so  that  if  you  were  not  very  observant  you  might 
suppose  the  doors  belonged  to  different  establishments.  One 
day  a  lady  entered  by  one  door,  and,  walking  up  to  the  counter 
on  that  side  of  the  shop,  asked  the  proprietor,  who  stood  be- 
hind it,  to  show  her  a  certain  line  of  dress  goods.  She  looked 
over  what  he  had,  but  retired  without  buying.  In  half  a  minute 
she  entered  by  the  other  door,  supposing  she  was  in  a  different 
store,  and  demanded  from  the  clerk  at  the  counter  a  sight  of 
the  same  dress  goods  she  had  already  examined  and  rejected. 
The  clerk  was  a  better  salesman  than  his  employer,  being  quick- 
witted and  intelligent.  He  took  in  the  situation  at  a  glance, 
and  motioned  to  his  employer  across  the  store  to  imitate  Brer 
Rabbit  and  "  lay  low  and  say  nuffin'."  The  lady,  like  several 
others  of  her  charming  sex,  did  not  know  her  own  mind. 
Neither  did  she  recognize  the  stuff  again.  Under  the  clerk's 
deft  handling  and  encouraging  explanations  she  bought  and 
went  away  satisfied.  That  clerk  occupies  a  very  high  position 
in  the  province  of  Ontario  to-day. 


THE     NEW     MERCHANT. 

"  You  are  one,  of  course.  That  is,  you  are  one  of  the  new 
merchants— those  new,  new  fellows  who  rush  into  the  markets 
about  once  a  week  to  buy  new  goods,  who  worry  people  to 
death  with  persistent  advertising,  who  depend  a  great  deal  on 
windows  full  of  tickets  and  ticketed  interior  displays,  who  try 
to  do  $25,000  a  year  on  a  $5,000  stock. 

"  Now,  'fess  up,  my  boy,  you  are  one  ?  You  are  one  of 
those  rushing  young  merchants  who  write  weekly  articles  on 
trade  for  their  customers.  You  go  through  three  or  four  trade 
papers  as  you  smoke  your  cigar  of  an  evening  and  then  you 
think  you  know  it  all.  You  say  you  won't  sell  to  any  man, 
woman  or  child  unless  you  get  the  cash,  and  you  revile  us  old 
ledger-merchants. 

"  You  think  you  are  fine,  don't  you  ?  You  have  a  big  store 
with  a  plate-glass  front  and  a  showy  stock.  You  buy  small 
quantities  and  blow  about  cash  discounts.  You  are  filled  up 
with  new  fangled  ideas  of  'concentration,'  'special  sales,'  'bar- 
gain days,'  'quick  turnovers,'  etc.  You  are  going  to  do  us  old 
fellows  up,  are  you  ?     Well,  we'll  see  !  " 

And  the  old  man  with  the  shiny  black  coat  went  down  the 
street  with  a  scowl  on  his  face.  The  young  man  watched  him 
for  a  moment  then  turned  on  his  heel  and  walked  away  towards 
his  own  store.      But  his  thoughts  were  sympathetic. 


A    ST.    JOHN    FIRM. 


The  advertisement  of  W.  C.  Pitfield  &  Co.,  St.  John,  N.B., 
appears  prominently  in  this  issue,  and  is  worthy  the  notice  of 
intending  purchasers.  Their  business,  which  is  steadily  increas- 
ing, has  doubled  in  value  in  the  last  few  years.  They  have  a 
large  and  commodious  warehouse,  and  when  The  Review  paid 
its  usual  visit  every  flat  was  filled  with  choice  goods. 
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REGULAR    HALIFAX    LETTER. 

Halifax,  Aug.  23. 
A  X  nill.K  I  am  not  permitted  to  say  that  the  dry  goods 
V  V  trade  in  Nova  Scotia  is  booming,  still  circumstances 
will  permit  me  to  say  that  it  is  fairly  good.  Reports  from  all 
sections  show  a  fair  volume  to  have  been  done  during  the  past 
month.  In  the  city  there  has  been  a  general  briskness.  There 
is  one  assignment  to  report,  that  of  F.  C.  Elliott,  gents'  furnish- 
ings, 105  Granville  street.  W.  C.  Northrup,  of  Northrup  & 
Cossey,  is  the  assignee. 

I  take  pleasure  in  announcing  the  marriage  of  Mr.  John 
Flett,  of  the  firm  of  Kane  &  Flett,  dry  goods  merchants,  this 
city,  to  Miss  Mabel  Hillson,  daughter  of  Station  Master 
Hillson,  of  Moncton,  which  event  took  place  last  week.  Mr. 
Flett  is  one  of  our  most  popular  merchants,  and  his  many 
friends  will  join  in  wishing  him  every  prosperity.  The  bride 
and  groom  were  the  recipients  of  many  handsome  presents. 

The  new  wholesale  millinery  and  fancy  goods  firm  of 
Wellner,  Moore  &  Partridge  is  about  commencing  business. 
They  have  had  their  premises,  1 1 7  Granville  street,  fitted  up  in 
the  most  improved  style.  All  the  members  of  the  firm  are  well 
known  to  the  trade  of  the  Maritime  Provinces,  and  will  doubt- 
less come  in  for  a  fair  share  of  business.  They  will  employ 
three  travelers.  Their  stock  has  arrived  from  England,  and  is 
now  being  assorted. 

Mr.  F.  O.  Lee  has  opened  a  retail  dry  goods  store  at  Ann- 
apolis. Mr.  Lee  comes  from  St.  John,  where  he  has  had  some 
sixteen  years' experience  in  the  business.  During  the  past  year 
he  has  been  in  the  employ  of  Potter  Bros.,  Annapolis. 

Dunlop,  Cook  &  Co.,  Amherst,  recently  received  a  con- 
signment of  furs  from  Leipzig. 

M.  S.  and  J.  Goodstein  have  opened  a  dry  goods  store  at 
Amherst. 

Messrs.  Beer  Bros.,  dry  goods,  Charlottetown,  have  just 
completed  their  twenty-first  year  in  business.  This  is  one  of 
the  solid  Island  firms. 

One  of  the  moving  figures  in  the  recent  Maritime  Boards  of 
Trade  Conference  was  Mr.  A.  M.  Payne,  of  the  firm  of  John 
Silver  &  Co.  Mr.  Payne  is  foremost  in  all  matters  pertaining 
to  the  general  welfare  of  the  trade  and  the  community  in  gene- 
ral.     He  is  an  ardent  advocate  of  a  fast  Atlantic  line. 

Messrs.  Clayton  &  Sons  are  doing  a  splendid  business  in  the 
manufacture  of  boys'  clothing.  They  have  all  they  can  attend 
to  just  now.  Taunton. 


FOR    LIVE    MERCHANTS. 

The  use  of  cash  carriers  is  becoming  indispensable  in 
modern  stores,  and  the  demand  has  led  to  a  variety  of 
systems  suited  to  the  needs  of  particular  branches  of  business. 
No  new  store  is  put  up  without  a  complete  provision  for  cash 
carriers ;  and  public  offices,  where  cash  is  received,  are  also 
nowadays  fitted  up  with  a  system.  Mr.  St.  Amour,  Montreal, 
who  represents  the  Lamson  Company  in  Canada,  states,  for 
example,  that  he  is  now  furnishing  estimates  for  the  extensive 
new  retail  dry  goods  store  of  Ogilvy,  on  St.  Catherine  street, 
Montreal,  and  the  same  thing  is  being  done  for  the  new  City 
Hall  in  Quebec,  where  payment  of  water  rates  and  other  taxes 
is  simplified  and  facilitated  by  cash  carriers.  The  great  factory 
of  the  Lamson  concern  at    Lowell,  covering   several  acres  of 


ground  and  employing  three  hundred  hands,  makes  all  styles  of 
cash  carriers  and  confines  itself  to  this  branch  of  manufacture. 
All  the  largest  retail  stores  in  this  country  have  been  fitted  up 
with  one  or  another  of  the  carriers,  and  such  dry  goods  houses 
in  Montreal  as  Hamilton's,  Valiquette's,  Boisseau's,  Dufort's, 
etc.,  have  gone  in  for  this  means  of  facilitating  the  operation  of 
a  retail  business.  The  merchant,  being  able  to  get  any  kind  of 
system,  will  naturally  choose  the  one  best  suited  to  his  branch 
of  trade,  and  the  situation  of  his  store,  and  they  are  supplied  at 
all  prices  from  $10  to  $300  per  station.  The  pneumatic  system 
is  much  in  demand,  is  one  of  the  quickest  and  most  effective 
cash  carriers  in  the  market,  and  being  swift,  noiseless,  and  never 
getting  out  of  order,  is  found  in  many  stores.  It  can  be  adapted 
for  foot,  steam,  electric  or  other  power,  and  occupies  no  space 
needed  for  display  of  goods.  The  fact,  however,  that  every 
style  is  supplied,  and  at  all  prices,  simplifies  the  matter,  as  Mr. 
St.  Amour  says,  to  the  question  of  each  individual  merchant's 
tastes,  means  and  requirements.     He  can  get  any  kind  he  wants. 


WINDOW  DRESSERS'  EXPOSITION. 

The  Window  Dressers'  Exposition  this  year  was  set  down  to 
take  place  in  Chicago  the  last  week  in  August,  and  the  pro- 
gramme is  being  carried  out  as  this  number  of  The  Review 
goes  to  press.  The  affair  is  under  the  management  of  Harry 
Harman,  and  Battery  D  and  the  Second  Regiment  Armory 
were  secured  for  the  place  of  meeting.  Here  some  one  hundred 
and  twenty  booths  were  erected  in  the  halls  for  displays  where 
trimmers  could  compete  for  prizes  in  arranging  goods,  and 
addresses  on  the  best  means  of  developing  the  art  of  window 
dressing  could  be  delivered.  There  was  to  be  a  special  street 
procession,  and  members  of  the  National  Association  of  Window 
Dressers  would  wear  a  special  uniform.  The  Canadian  repre- 
sentative of  the  association,  Mr.  Eugene  Viau,  51  St.  Hubert 
street,  Montreal,  who  was  to  attend  from  this  country,  was 
unable  through  press  of  business  to  go. 


DANTSU     RUGS. 


The  hand-made  Dantsu  or  jute  rugs  now  being  offered  in  this 
market,  are  shown  in  the  handsomest  designs,  mostly  imitations 
of  the  best  Turkish  rugs.  The  patterns  from  which  the  originals 
are  taken  are  principally  in  the  possession  of  the  European 
aristocracy  or  are  displayed  in  the  art  museums  of  the  Old 
World.  Only  the  finest  patterns  are  selected,  with  a  view  to 
make  these  rugs  as  attractive  as  possible.  Retailers  find  that 
they  belong  to  the  best  sellers,  and  as  the  prices  are  really  low 
for  the  value  given,  a  retail  upholstery  department  can  safely  try 
a  full  line.  They  are  all  of  one  quality  only,  but  come  in  all 
the  different  sizes,  from  the  smallest  sizes  up  to  12  by  15  feet. 
The  coloring  is  beautiful,  mostly  in  the  light,  faint  shades  which 
are  so  very  popular  at  present.  The  manufacturers  strive  hard 
to  please  their  trade,  and  they  really  seem  to  have  succeeded. 
The  rugs  are  all  hand-made  Japanese  goods,  and  sell  at  about 
85c.  per  square  yard. 

VELVET  COLLARS. 

Men's  waterproofs,  the  "  Ascot,"  with  velvet  collars,  cool 
and  comfortable,  in  greys  and  browns ;  also  all-wool  checks 
and  mixtures,  with  26-inch  capes,  are  new  lines  shown  by 
Brophy,  Cains  &  Co. 
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J.  Frank  Riepert 


162  St.  James  Street 


The  exclusive  silk  house 
of  Canada 


Montreal. 


SlliJyS 

Japanese,    -    Chinese  and  European 


Important  to  the  Retail  Trade. 


♦  ♦ 


Our  assortment 
the  Spring  and 
comprise  in 
latest  novelties  of 
Japanese,  a 
French,  German 
manufactured 


♦  ♦ 


♦  ♦ 


of  designs  for 
Summer  season, 
addition  to  the 
the  progressive 
full  range  of 
and  Swiss 
silks.  .  .  . 


♦  ♦ 


Comprising  the  newest  effects  in  Taffeta,  Brocades,  Cote 
Russe,  Polonaise  and  Pequin  Gauze. 

Our  travellers  will  shortly  be  on  the  road,  and  an  inspec- 
tion of  the  samples  shown  by  them  will  be  of  interest  to  all 
the  Dry  Goods  Merchants. 


J.  F.  Riepert 


162  St.  James  Street 


MONTREAL 
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The  following  Houses 
arc  using  it,  and  are  pre- 
pared to  quote  prices  on 
lines  made  up  in  this 
way: 

MONTREAL 

H.  SHOREY  &.  CO. 
E.  A.  SMALL  &  CO. 
DOULL  &  GIBSON 
McKENN  AJHOMSON  &  CO. 
JOHN  MARTIN, SONS&CO. 

TORONTO 

W.  R.  JOHNSON  &  CO. 
LAILEY,  WATSON  &  CO. 
E.  BOISSEAU  &  CO. 
CHALCRAFT,  SIMPSON  & 
CO. 

HAMILTON 

SANFORD  MFG.  CO.,  LTD. 
JOHN  CALDER  &  CO. 


Would  you  live  in  a  house  that 
the  freezing  winter  winds  blew 

LIII  UUgll  if  a  few  dollars  would  remedy  it  ?  Would 
you  wear  clothing  that  the  wind  blew  through  if  you  could  get 
windproof  clothing  for  a  few  cents  more  ? 

NO,  YOU  WOULD   NOT, 

and  your  customers  will  not.  FIBRE  CHAMOIS  Interlining 
will  not  only  add  to  the  style  and  set  of  any  garment  in  which 
it  is  used,  but  will  make  it  absolutely  warm  and  windproof. 

Write  your  wholesale  house  to  have  all  lines  made  up  in  this 
way,  and  you  can  count  on  this  Fall's  business  being  the  best 
you  have  ever  had,  if  you  make  this  your  drawing  card. 


1 
1 
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Why? 


There  is  a  reason  for  every  success.  It  either 
fills  a  long-felt  want,  corrects  a  mistake,  or  is  an 
improvement  on  the  then-considered  best. 

In  Dress  Stays  two  faults  have  long  been  ap- 
parent. They  would  either  bend  out  of  shape 
or  cut  through  the  dress. 

BRUSH'S  PEERLESS  DOUBLE  DRESS 
STAY  is  a  success  because  it  overcomes  both 
these  faults.  Made  of  double  steels,  one  placed 
above  the  other,  with  the  ends  so  secured  as  to 
make  it  impossible  for  them  to  cut  through  the 
dress,  it  is  more  pliable  than  any  other  Dress 
Stay,  and  cannot  bend  out  of  shape.  Neither 
will  it  melt  apart  from  the  heat  of  the  body. 


Made  in  Black,  White,  Drab,  Blue,  Pink  and 
Old  Gold.  Sizes,  6  to  10  in.  Put  up  in 
half-gross  boxes  or  in  sets  of  9  steels. 


Manufactured  only  by 


Brush  &  Co. 


TORONTO 


I 


It  is  to 
..be.. 

NOTED 

The  goods  and  the  houses 
advertised  in  The  Dry 
Goods  Review  are  those 
of  highest  grade  and  widest 
business. 

The  best  have  a  story 
to  tell  that  is  worth  reading. 

Have  You? 


#">"#"•"•"•"#"»"< 


Supplement 


TRADE    CHAT. 

THE  old  Erskine  Church  property  at  the  corner  of  Peel  and 
St.  Catherine  streets,  Montreal,  has  been  purchased  by  the 
retail  dry  goods  firm  of  H.  &  N.  E.  Hamilton.  They  will 
utilize  the  walls  of  the  existing  building,  but  will  reconstruct  it 
into  a  modern  dry  goods  warehouse.  Messrs.  Dunlop  & 
Hernot  are  the  architects  in  charge  of  the  construction.  No 
contracts  have  been  given  out  yet,  but  the  firm  expect  to  be  in 
their  new  quarters  by  next  January. 

S.  K.  Colquhoun's  store  at  Hartney,  Man.,  was  burglarized. 

The  Bon  Marche,  Toronto,  has  given  up  its  shoe  depart- 
ment. 

O'Boyle  &  Co.,  Brechin,  Ont.,  lost  $300  by  burglars  on 
August  12th. 

The  Banque  du  Peuple  is  rapidly  redeeming  its  notes  and 
will  likely  start  again. 

The  great  tailor  strike  in  New  York  is  over.  Another  in 
Rochester  takes  its  place. 

The  jute  workers  of  Dundee  are  out  on  strike.  This  in- 
volves some  20,000  workmen. 

The  Zinger  woolen  mill  at  Teeswater  was  injured  by  fire  to 
the  extent  of  $4,000  on  August  2. 

Robertson,  Lindsay  &  Wilcox,  St.  Thomas,  have  completed 
some  improvements  to  their  store. 

It  is  said  that  the  Paris  Carpet  Company,  whose  mill  was  re- 
cently burned,  is  to  be  reorganized. 

J.  G.  Molleur  lost  $21,000  worth  of  hats  by  fire  at  St. 
John's,  Que.,  on  August  3.     The  insurance  was  $10,000. 

The  profits  of  Wannamaker's  Philadelphia  store  reached 
$4,000,000  last  year — all  due  to  liberal  and  persistent  newspaper 
advertising. 

A  family  of  Indians  making  baskets  was  the  attraction  in 
the  window  of  James  Robinson,  dry  goods  merchant,  Goderich, 
Ont.,  one  day  recently. 

A.  Murray  &  Co.,  Hamilton,  are  fixing  up  a  new  front. 
Their  plate  glass  windows  are  said  to  be  the  second  largest  in 
Canada,  being  each  n  x  14. 

R.  Secord,  Edmonton,  N.W.T.,  recently  paid  $20,000  to 
one  trapper  for  one  lot  of  furs.  It  included  3,016  marten,  812 
beaver,  106  bear,  nearly  200  fox,  etc. 

On  August  7th,  Spring  Hill  Mines,  N.  S.,  had  a  disastrous 
fire.  Bell  &  Co.,  J.  W.  Fraser,  and  J.  Murray  were  heavy  losers, 
and  nearly  all  the  business  men  suffered  more  or  less. 

Hodgens  Bros,  have  bought  the  stock  of  dry  goods  belonging 
to  the  Hodgens  estate,  Clinton,  at  60  cents  on  the  dollar,  and 
will  continue  the  business.  They  are  bright  business  men  and 
will  succeed. 

The  trade  community  of  Quebec  city  is  complaining  that 
while  the  forwarding  of  freight  from  Halifax,  St.  John,  N.B., 
etc.,  to  Quebec  uer  the  Intercolonial  Railway,  takes  about  or  a 


little  over  twenty-four  hours,  it  takes  from  eight  to  ten  days  to 
have  merchandise  forwarded  from  Quebec  to  points  like 
Campbellton,  Dalhousie,  St.  John,  etc.  The  Council  of  the 
Board  of  Trade  has  forwarded  a  memorial  on  the  subject  to  the 
Hon.  Minister  of  Railways  and  to  D.  Pottinger,  general  superin- 
tendent of  the  Intercolonial,  setting  forth  the  facts  as  above 
and  asking  for  redress. 

The  John  Eaton  Co.,  Toronto,  are  asking  permission  to  in- 
crease their  capital  stock  from  $2,000  to  $100,000.  They  are 
enlarging  their  store  on  Yonge  street,  and  will  add  a  grocery  de- 
partment, a  butcher  shop,  and  a  bakery. 

The  bankrupt  stock  of  Mr.  Abraham  Royer,  dry  goods  mer- 
chant, Quebec  City,  valued  at  $4,450,  was  sold  at  public  auc- 
tion August  22  to  Mr.  A.  P.  Laine  at  65  cents  on  the  dollar, 
and  the  book  debts,  amounting  to  $573,  at   12  cents. 

Canada  and  New  Zealand  are  thinking  of  arranging  a  free 
trade  treaty.  One  of  the  most  important  commodities  ex 
changed  is  wool,  of  which  Canada  imported  from  New  Zealand 
last  year  upward  of  3,000,000  pounds.  The  duty  on  this  was 
3  cents  per  pound. 

The  Toronto  Carpet  Manufacturing  Company's  business  is 
not  affected  by  the  assignment  of  James  P.  Murray.  His 
brother  has  succeeded  him  as  president  of  the  company. 
The  Worsted  and  Braid  Company,  of  Toronto  Junction,  goes 
down  with  Mr.  Murray.     There  will  be  quite  a  deficit. 

The  dry  goods  stock  of  McLean  &  Co.,  Windsor,  amounting 
to  about  $12,300,  was  sold  the  other  day  at  59  cents  on  the 
dollar.  Mr.  J.  O.  Peck,  of  Windsor,  was  the  purchaser.  The 
dry  goods  stock  of  Spence  &  Co.,  Kingston,  amounting  to 
$6,800,  was  sold  to  R.  J.  Relyea,  of  Gananoque,  at  55  cents  on 
the  dollar. 

Dulude  &  Bourdon,  merchants,  Montreal,  have  assigned. 
Liabilities  between  $15,000  and  $20,000.  The  principal  cred- 
itors are:  Thibaudeau  &  Co.,  $10,930;  Gault  Bros.  &  Co., 
$925  ;  Lonsdale,  Reid  &  Co.,  $859  ;  j.  Grenier  &  Co.,  $826  ; 
Liddell,  Lesperance  &  Co.,  $627  ;  J.  Eisher  &  Co.,  $854  ; 
Glover  &  Brais,  $500. 

Kerr  &  Co.,  Paisley,  and  J.  &  P.  Coats,  of  the  same  city,  are 
two  spool  cotton  firms.  The  leading  members  of  both  have 
long  been  related.  Now,  the  senior  member  of  the  Kerr  firm 
having  died,  all  the  business,  except  that  in  the  United  States, 
has  been  sold  to  J.  &  P.  Coats.  Thus  the  latter  firm  will  sell 
part  of  their  goods  through  the  Agency  and  part  direct  without  a 
pooling  arrangement. 

The  British  American  Land  Company,  of  Sherbrooke,  have 
given  notice  that  they  intend  to  make  repairs  to  the  big  dam  on 
the  Magog  river,  and  will  consequently  have  to  let  the  water 
out  and  thus  be  unable  to  supply  the  usual  water  power  for 
some  considerable  time.  This  will  necessitate  the  closing 
down  of  the  Paton  Manufacturing  Company,  the  Lomas  mills, 
and  the  other  works  which  obtain  their  power  from  that  part  of 
the  river  for  a  fortnight.  This  will  throw  over  a  thousand 
wage  earners  out  of  work  for  that  length  of  time. 
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Mollison  Bros.  &  Co. 


1 


There  is  nothing  that  succeeds  like  success.  To  attain 
that  our  unswerving  motto  has  been  to  place  the  right 
goods  and    the  right  prices,  together  with    the    best   kind 


Wholesale  Dry  Goods  Merchants 


of  commercial  treatment,  before    the    trade. 


ST.  JOHN,  N.B. 


%A/^^£%|     p*  f^|      PARRIOS     Of  all  classes  and  kinds  have  been  sharply  advanced  in  price  by 

^^^^""  X^W     thg  manufacturers.     Without  any  exception,  line  by  line  of  our 

foreign  and  domestic  purchases  were  made  at  the  lowest  market  quotations.  As  usual,  we  give  our 
customers  the  full  benefit  Of  all  the  advances.  Hence  those  who  favor  us  with  their  orders 
can  meet  successfully  all  competitors.  Buyers  will  find  our  collection  of  Foreign  and  Domestic  Dry 
Goods  complete  in  assortment  and  very  attractive  in  designs  and  colorings. 

Our  representatives  are  now  on  the  road  with  complete  sample  sets  and  are  being  liberally  favored 
with  an  increased  volume  of  orders — a  safe  and  sure  indication  of  the  trend  of  trade. 

We  advise  and  Urge  Our  friends  to  place  their  orders  now,  before  the  ranges  are  culled  and 
broken 


Letter  Orders   receive  personal  atten- 
tion and  quick  despatch  by 


L%%% 


I 

MOLLISON  BROS.  &  CO.   { 
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DIRECT  FROM  JAPAN 

K.  ISHIKAWA  &  CO. 


Manufacturers  and  Importers  of 

Japanese  Silks 
Silk  Handkerchiefs 
Mantle  Drapes 
Table  Covers,  Etc. 


.YOKOHAMA,  JAPAN 


Dressing  Gowns,  Jackets, 

Etc.,    Etc. 

Neckties,  Mufflers,  Etc. 
Dantsu  Rugs 
And  Mattings. 


Sole  Agents  for 


ORIHIME  Satin 


CANADIAN    OFFICE  : 


No. 


23  St.  John  St.,  Montreal 


Silk  Factories  at  KIRIU,  Japan 

"    ASHIKAGA,  Japan 


Rug  Factories  at  SAKAI.  Japan 
"    BINGO,      " 
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THE    CLOAK     MARKET. 

FALL  cloaks  and  capes  are  now  being  shown  in  profusion  in 
Canada  in  some  half  dozen  houses.  Some  are  imported 
and  some  are  domestic.  Regarding  the  styles  not  much  can  be 
said  owing  to  the  great  variety  shown  and  bought.  The  New 
York  Cloak  Review  says  that  more  jackets  are  being  bought 
than  capes,  and  adds  :  "  Twenty-eight  inches  seems  to  be  the 
popular  length.  Rough  effects  lead  and  boucle  has  advanced 
from  12^  to  50  cents  during  the  past  few  weeks.  Kearseys  in 
fine  grades  are  also  very  popular.  In  misses'  cloaks  a  slight 
change  is  noted  in  the  cut,  being  a  trifle  shorter  and  having  box 
fronts." 


A     HANDSOME    JACKET. 

The  illustration  here  is  taken  from  one  of  the  pretty  jackets 
shown  by  S.  F.  McKinnon  &  Co.  by  The  Review's  special 
artist.     It  is  a  beautiful  and  stylish   garment,  and  conveys  at  a 


A  Handsome  Jacket. 


glance  the  characteristic  cut  and  style  of  this  year's  jackets. 
Buyers  will  find  many  varieties  quite  as  taking  in  this  firm's 
usually  extensive  display. 


DOMESTIC    JACKETS. 

When  one  drops  into  the  showroom  of  Alexander  &  Ander- 
son, who  are  the  leading  and  most  extensive  manufacturers  of 
Canadian  capes  and  cloaks,  one  is  immediately  impressed  with 
the  magnificent  display  of  new  fall  and  winter  garments.  There 
is  a  wealth  of  variety  and  novelty  in  this  collection,  and  beauty 
and  elegance  reign  supreme.  It  is  difficult  to  believe  that 
these   artistic   productions  can  be  the  product  of  a  domestic 


factory.     Yet  the  click  of  the  shears  and  the  hum  of  the  swiftly 
running  sewing  machines  assures  one  that  they  are. 

Because  they  are  native  productions  they  should  appeal  irre- 
sistibly to  the  pride  every  Canadian  must  feel  in  having  such  a 
live,  enterprising  firm  in  the  country.  They  deserve  the  en 
couragement  and  support  of  all  dealers  in  these  goods,  and  with 
fair  play  and  unbiased  judgment  their  goods  will  be  found  equal 
to  anything  in  the  market. 

They  show  many  smart  short  jackets,  which  are  to  be  the 
prevailing  taste  for  the  approaching  season.  Beavers,  cheviots 
and  friezes  are  prominent,  the  latter  material  promising  extremely 
well  for  ladies'  winter  garments. 


DRESS  GOODS  AND  HABERDASHERY. 

Alexander  &  Anderson  occupy  a  leading  position  as  a  live 
dress  goods  house.  Their  display  of  new  goods  is  large,  varied 
and  comprehensive.  The  prevailing  taste,  according  to  their 
display,  runs  to  crepons,  astrachan  suitings,  cheviots,  black 
lustres  and  tweeds.  The  Cote  de  Cheval  is  a  leader.  Silk 
mixtures  are  shown  in  considerable  range.  Silk  and  wool 
tartans  for  dresses  and  blouses  are  abundant  and  striking.  In 
mantlings  a  full  range  of  the  season's  novelties  is  apparent. 

Large  shipments  of  hosiery,  gloves,  underwear,  ribbons, 
laces,  veilings,  frillings,  curtains,  buttons,  dress  trimmings, 
neckties,  mufflers,  etc.,  make  their  haberdashery  department 
complete  and  attractive. 


PERSONAL  MENTION. 

D.  A.  Hyslop,  formerly  of  Stratford,  is  now  in  Mitchell. 

Geo.  Caldbeck,  Woodstock,  has  returned  from  England. 

James  Johnson,  a  small  hat  manufacturer,  Toronto,  is  said 
to  have  left  the  city. 

D.  White,  Ingersoll,  began  in  the  dry  goods  business  in  1857. 
Now  he  fails,  having  had  particularly  hard  luck. 

Paul  Campbell,  of  John  Macdonald  &  Co.  is  still  at  Winder- 
mere, England.  His  many  friends  will  be  glad  to  know  that  he 
is  recovering  his  health. 

A.  A.  Allan  returned  from  England  on  the  Campania. 
Leaving  there  on  Saturday  at  noon,  he  arrived  in  Toronto  on 
the  next  Saturday  at  10  a.m. 

M.  Markus,  foreign  manufacturers'  agent  and  importer, 
Montreal,  spent  a  week  of  last  month  in  Toronto.  Mr.  Markus 
represents  one  of  the  largest  and  oldest  dress  goods  houses  of 
Germany. 

Mr.  J.  L.  Magrath,  formerly  clerk  in  Walley's  store,  has 
opened  a  store  on  his  own  account  in  the  Meredith  block,  in 
Main  street,  Yorkton,  N.W.T.  There  are  six  dry  goods 
stores  in  that  town. 

On  August  20  an  interesting  event  took  place  in  St.  Mary's 
church,  Lindsay,  Ont.,  being  the  marriage  of  Mr.  B.  J.  Gough, 
of  the  firm  of  Messrs.  Gough  Bros.,  clothing  merchants,  Lind- 
say, to  Miss  Annie  O'Brien,  daughter  of  Mr.  John  O'Brien. 

Simon  Neal,  one  of  Fredericton's  oldest  dry  goods  mer- 
chants, died  on  Friday,  August  16th,  aged  70,  of  hemorrhage  of 
the  brain.  His  wife,  who  survives  him,  is  a  daughter  of  the  late 
Hon.  Francis  Rice,  for  some  time  a  member  of  the  Provincial 
Legislature. 


W.  C.  PITF 


IflPORTERS    / 


British,  Foreign,  *%  Domestic  Dry 


Announce  the  completion  in  every   Dep; 


Consisting  of  398  Cases  and  Bales  of  British  and 
Foreign  &ry  Goods,  assorted  as  follows : 

43   Cases   Imported  Woollens 
ii        "       Italians  and  Selicias 
1 5        "       Canvases 


5  Cases  Ties  and  Scarfs,  latest  styles 
3       "       Edges  and  Laces 
3  Hamburg  Embroideries 

13  Linen,  Cambric,  Fancy  &  Silk  Hdkfs. 

2        "       Braids  and  Bindings 


We  firmly 
believe  that 
you  can  obtain 
your  supplies 
from  us  at  as 
close  quota- 
tions, and  as 
liberal  terms, 
as  from  any 
house  in  the 
Dominion 


We  respect- 
fully ask 
an  inspection 
either  for 
purchase  or 
comparison 
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Cases   Rough  Brown  and   Dressed  Hollands 
"       Hair  Cloth 

Velvet  and  Jean  Pocketings 
Hemp  and  Tapestry  Carpets 
"       Striped  and  Plain  Hessians 
"       Table  Linens 

Linen  Towels  and  Napkins 
Ladies'  and  Misses'  Cashmere  and 
Wool  Hose. 


7   Cases   Men's,  Boys',  Ladies',  and   Children's 
Fancy  Knit  Ringwood  and  Cash- 
mere Gloves. 
Bibs 

Black  and  Colored  Skirt  Braids 
Muslins  and  Victoria  Lawns 
Silk  and  Velvet  Ribbons 
"       Black  and  Colored  Silk  Plush 
Case     Silk  Collar  Velvet  in  desirable  shades 


ELD  &  CO. 


JOBBERS    OF 


oods,  Clothing  and  Smallwares 


ent  of  their  Fall  and  Winter  purchases 
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Cases 


Case 

Bales 

Cases 


Bales 


57  Cases 


4  Bales 
6 1   Cases 


Umbrellas 

Mohair,  Pearl,  Metal  and  Agate  Buttons 

Bone  Pant  Buttons 

Combs 

Berlin  Wool  Goods 

Scotch  and  German  Half-hose 

Reversible  Linings 

English  Prints 

Cretonnes 

Cardigan  Jackets 

Scotch  Lambs'  Wool  Shirts  &  Drawers 

Linen  Threads 

Shoe  Threads 

Clark's  Reels 

Russia  Crash,  and  Linen  Towellings 

Dress  Goods,  consisting  of  Black  and 
Colored  Wool  Cashmeres,  Merinos, 
Henriettas,  French  Goods,  Cash- 
meres, Fancy  Bradford  Stuffs 

Scarlet  and  White  Flannels 

Assorted  Notions,  Smallwares  and 
Fancy  Goods. 


1798  BALES  AND  CASES  OF 

Domestic  Manufactures 


>73  Bales 
47  Cases 
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Consisting   of 

Grey  Cottons,  asst'd  prices  and  qualities 
White  Cottons,  asst'd  prices  and  qualities 
Grey  and  White  Sheetings,  8/4, 

9/4,  10/4,  twilled  and  plain 
Twilled  Drills 

White   Ducks,  7,  8,  9,  10  and  12  oz. 
Blue  and  Brown  Denims 
Black  and  White  Wadding 
8,  12  and  16  ounce  Batting 
Canadian  Wool  Tweeds 
Union  Tweeds 

Grey  Wool  and  Union  Homespuns 
Etoffes 

Shirts  and   Drawers 
Knit  Top  Shirts 
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Flannel  and  Flannelette  Shirts 

White  and  Regatta  Shirts 

Men's  Cardigan  Jackets 

Blue  Guernseys 

Navy    Flannels 

Grey  Flannels 

White,  Grey  &  Col'd  Shaker  Flannels 

Fancy  Flannelettes 

Checked  and  Oxford  Shirtings 

Ginghams 

Skirtings  and  Galatea  Stripes 

Bleached  and  Unbleached  and  Col- 
ored Canton  Flannels 

Cambric  Linings  and  Jeans 

Black  and  Colored  Selicia  Linings 

Cottonades 

Tickings 

Rock-maple  Shirtings 

Camp  Blanketing 

and  Cases  Grey  and  White  Blankets 

Horse  Blankets 

Jersey  Flannels 

Ladies'  Vests 

Canadian  Wool  Socks 

Kid  Gloves  and  Mitts,  lined 

Cashmere  and  Wool  Hosiery 

Overalls  and  Jumpers 

Clothing,  containing  Ulsters,  Over- 
coats, Suits,  Tweed,  Ftoffe  and 
Homespun  Pants,  Etoffe  Jumpers 

Hats  and  Caps 

I.  R.  Coats 

Canadian  Prints 

Assorted  Notions,  Srn  ill  wares  and 
Fancy  Goods 


The  above,  with  stock  on  hand  previous  to  receipt  of 
the  large  purchases  enumerated  here,  makes  our  stock 
complete  and  specially  attractive. 


W.  C.  PITFIELD  &  CO. 

30,  32,  34,  36,  38,  40,  42  AND  44 

Canterbury  Street,    -    ST.  JOHN,  N.B. 
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flantle  Department 
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WE  have  pleasure  in  again  directing 
the  attention  of  the  trade  to  our 
magnificent  display  of  Ladies'  Tailor 
Made  Garments  for  the  early  Fall  and 
Winter  Trade.  We  have  every  confidence 
in  stating  that  we  are  now  showing  the 
most  stylish  and  salable  line  of  smart  up- 
to-date  Jackets  and  Capes  that  have  been 
submitted  to  the  trade  of  Canada  for 
the  approaching  season,  and  which  we  are 
offering  at  popular   prices.     Our  line  of 

Jackets.  Ulsters,  Newmarkets  and 

Golf  Capes  embrace  the  very  latest  Con- 
tinental and  New  York  designs,  and 
the  workmanship  is  unsurpassed.  We  ex- 
tend a  cordial  invitation  to  every  mantle 
buyer  to  call  and  examine  our  beautiful 
collection  of  New  Americanized  Garments, 
and  we  ask  that  our  productions  be  meas- 
ured by  the  high  standard  which  we  have 
already  established. 


ALEXANDER  &  ANDERSON 

~ndimp^r?eUrfrturer8  43  Front  St.  W.   TORONTO 
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SHIPMENTS     DAILY. 

THE  turnover  of  dry  goods  made  by  the  firm  of  John  Mac- 
donald  &  Co.  is  hardly  exceeded  in  Canada.  Shipments 
of  enormous  size  come  in  every  week,  year  in  and  year  out,  and 
millions  of  dollars  worth  of  goods  are  distributed  through  every 
province  of  this  vast  Dominion.  Their  immense  warehouses 
are  always  scenes  of  bustling  activity. 

This  week  they  report  novelties  in  tweed,  serge,  beaver,  curl, 
Astrachan  and  frieze  mantlings,  golf  cloakings,  lace  and  chenille 
curtains  and  chenille  table  covers.  Repeat  orders  in  their  best 
selling  Brussels  and  tapestry  carpets,  black  silk  velvets,  and 
plushes,  suitable  for  ladies'  mantles,  are  fast  being  filled. 
Special  lines  in  ladies'  black  wool  hosiery,  ladies'  vests,  black 
cashmere  gloves  ;  a  low  line  of  union  flannels  in  light  and  dark 
greys  ;  grey  blankets  are  in  unprecedented  demand.  They  have 
just  received  from  two  of  the  principal  mills  in  Canada  the 
overmakes  and  seconds  of  their  product,  at  considerable  reduc- 
tion off  regular  prices,  consisting  of  men's  underwear,  half-hose 
and  top  shirts. 


FANCY    GOODS. 


Fancy  lines,  hair  ornaments  and  specialties  are  lines  giving 
good  margins.  Boyd,  Bower  &  Brumell,  Toronto,  have  issued 
their  "  Beehive  "  catalogue  for  the  fourth  time,  and  dealers  who 
buy  these  classes  of  goods  cannot  afford  to  be  without  it  for 
reference.  It  gives  illustrations,  descriptions,  and  prices  of  all 
lines,  and  goods  can  be  freely  ordered  by  mail.  No  misunder- 
standing  can   arise,   as   experience  has  taught  the  compilers  of 


the  catalogue  exactly  how  to  arrange  the  matter  to  make  it  most 
convenient  and  most  explicit.  Any  merchant  can  secure  one 
by  a  postcard  to  the  firm. 


LINENS    AND    WOOLENS. 

There  may  have  been  lower  lines  of  linen  than  VV.  R. 
Brock  &  Co.'s  in  former  seasons,  but  this  season,  owing  to 
special  efforts  on  the  part  of  their  buyer,  they  are  offering 
values  which,  they  claim,  are  unsurpassed  in  the  market.  This 
is  especially  noticeable  in  their  lines  of  towellings  and  tablings. 

In  men's  heavy  shirts  and  drawers  they  have  good  value  in 
several  lines  confined  to  themselves.  Of  course,  when  present 
stocks  are  moved  repeats  can  be  secured  only  at  higher  figures. 
Two  special  lines  of  grey  flannels  to  retail  at  15  and  25c.  are 
meeting  with  unprecedented  success.  Two  special  lines  in 
blankets  are  also  doing  well,  being  shown  in  all  sizes  and  being 
guaranteed  to  be  made  from  pure  Canadian  fleece. 


BETWEEN     SEASONS. 

Sharp  lawyer  :  "  You  say  the  evening  wore  on.  What  did 
it  wear  on  that  particular  occasion  ?  "  Witness  :  "  The  close 
of  the  day,  I  presume." 

An  Irish  judge  and  the  Master  in  Chancery  were  standing 
together  at  a  castle  reception  when  a  stout  lady  whose  dress  was 
cut  very  low  in  front  passed  by.  "  Did  you  ever  see  such  a 
sight?"  said  the  Master.  "Never,"  said  the  judge,  with  great 
gravity — ■"  Never  since  I  was  weaned." 


Grain  is  King 
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MILLION   BUSHELS  FOR   1895 
IN   THE   NORTH-WEST 


THAT  riEANS 


Fat  Hogs, 


Fat  Cattle, 
Fat  Purses 
and  a 

Rich  Harvest 
For  Advertisers 


The 


♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦ 

♦  This  is  the  estimated  crop  for  1895.  X 
£  It  means  millions  of  dollars  to  the  T 
f  farmers  and  people  generally.  ♦ 

♦  This  money  will  go  into  all  channels  ♦ 
+  of  business,  and  will  be  a  rich  harvest  1 
T  for  the  advertiser.  ♦ 


Dry  Goods  Review  | 


t 

♦ 
♦ 


Is  the  only  dry  goods  paper  in  Canada. 
Canvassers  have  just  returned  from  a 
thorough  canvass  of  Manitoba,  the  North- 
West  Territories  and  British  Columbia. 
We  now  claim  and  prove  that  every  live 
dry  goods  and  general  merchant  in  those 
provinces  subscribes  for  and  reads  The 
Review 


♦ 

t 
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TRILBY    CORDS. 

TRILBY  cords  are  the  newest  thing  shown  in  McMaster  & 
Co.'s  dress  goods  department.  It  is  a  fabric  much  like  a 
cotton  pique  in  finish,  and  is  shown  in  creams,  blacks,  navys, 
browns,  tans  and  myrtle  green.     There  are  two  qualities. 

Black  Kiarritz  cloth  is  another  of  the  latest  novelties.  It  is 
a  reversible  cashmere.  Besides  these  two,  boucle  and  tweed 
effects  are  in  great  display.  Light  shades  in  mixtures  are 
strongly  in  favor,  with  greenish  shades  predominating.  Persian 
suitings  make  fine  street  costumes,  and,  being  two-toned,  are 
used  as  self-trimmings. 

In  their  haberdashery  department  gloves  and  hosiery  are 
being  given  special  attention.  In  the  former  they  have  bought 
largely,  and  find  that  their  values  are  unsurpassed.  In  hosiery 
they  have  also  leading  lines,  among  which  is  G  10  at  a  popular 
price.  Their  famous  R.  D.  braces  are  still  holding  the  favor  of 
the  trade  as  a  job  line  to  retail  at  25  cents. 

Visitors  will  find  this  firm's  assortment  in  all  lines  most 
worthy  of  inspection. 

IN     OVERALLS    AND    SHIRTS. 

The  announcement  made  to  the  trade  this  month  by  M.  L. 
&  H.  Schloman  is  worthy  of  note.  During  the  past  eight  years 
the  firm  have  steadily  augmented  their  business,  and  have  been 
forced  from  time  to  time  to  add  largely  to  their  plant  by  increase 
of  sales.  The  latest  improvement  in  the  establishment  is  the 
best  laundry  plant  that  could  be  got,  and  a  special  effort  in 
laundried  goods  is  thus  being  made.  The  firm  believe  that  they 
are  now  the  largest  manufacturers  of  overalls  and  cotton  pants, 
and  show  a  large  range  of  these  goods   in   style   and  price.     A 


recent  line  being  shown  is  the  new  O.K.  overalls.  A  special 
line  of  white  shirts,  of  special  value  at  $6.50  and  $9,  is  some- 
thing new.  The  firm  are  showing  special  lines  of  regattas  for 
the  coming  season. 

IMITATION    LINEN. 

In  1889  A.  B.  Mitchell,  of  Toronto,  began  manufacturing 
celluloid  collars  and  cuffs  called  "  Rubberine."  Later  he  went 
on  to  Vulcanite  goods,  with  linen  finish  and  reinforced  button 
holes.  Now  his  waterproof  linen  is  becoming  famous.  It  is  a 
muslin  covered  with  celluloid,  and  is  the  best  imitation  of  linen 
ever  produced.  It  is  produced  in  the  different  colors  so  as  to 
suit  the  purpose  and  season.  Collars,  cuffs  and  dickies  are 
made  to  the  extent  of  from  500  to  800  dozen  per  week. 


A    NEW    WAREHOUSE. 

At  22  Front  Street  West,  Toronto,  is  a  well-finished  and 
well-furnished  warehouse,  occupied  by  John  Muldrew  &  Co.,  the 
new  firm  of  woolen  merchants.  The  building  itself  is  attractive 
inside  and  out,  is  well  lighted  by  plate  glass  windows  and  elec 
trie  lights.  Moreover,  it  is  well  stored  with  the  season's  novel- 
ties in  woolens  and  tailors'  trimmings.  By  its  coming  into 
existence  Toronto  has  one  more  well-equipped  mercantile  estab- 
lishment. 

The  writer  received  an  ocular  demonstration  of  the  amount 
of  business  done  during  the  few  weeks  of  the  firm's  existence. 
The  order-book  backed  up  in  an  unmistakable  way  the  assertion 
of  Mr.  Muldrew  that  orders  had  been  plentiful  beyond  his 
expectations. 


We  have  not  much  to  say. 


But  don't  miss 
reading  this  .  . 


It  is  Solid  Facts 

c/ 

We  are  preparing  one  of  the  largest  ranges  of 

REGATTA,  NEGLIGEE  AND  WHITE  SHIRTS 

ever  placed  on  the  Canadian  market. 
Our  Travellers  will  be  around  to  show  you  samples  next  month. 


We  also  carry  the  largest  stock  of  Overalls 
and  Cottonade  Pants  in  Canada. 

If  you  want  the  best  value  there  is  on  the 
market  in  these  goods,  you  are  bound  to  buy  from 
us. 

The  Make  and  Finish  is  second  to  none.  We 
lead  ;   others  try  to  follow. 

Sole  controllers  of  the  O.K.  Elastic  Suspender 
Bib  Overall. 

If  our  Travellers  don't  call  on  you,  write  for  samples. 
Mail  orders  will  receive  prompt   attention      .     .     . 


M.  L.  &  H.SCHLOHAN 

481  St.  Paul  Street,  MONTREAL 


.  H.  Stores  &  Son 

Glove  Manufacturers, 

ACTON,    ONT. 


MANUFACTURERS  OK  THE  CELEBRATED 
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Mocho  Gloves 


fog?  ®M&&GSS£&&$&teB8£5i^,§H 


THE 
PATENTED 


Napa  Buck  Glove 


HAS  NO 
EQUAL. 


Price  refunded  if  it  does  not  meet  our  representa- 
tions.    We  have  the  exclusive  right  for  Canada. 
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j  Watson,  Foster  &  Co. 


Manufacturers  of 


i 


♦♦♦♦♦ 


86,  88,  90,  92  and  94 
Grey  Nun  Street 


MONTREAL 


I  1||  J*     t     j  |*1  £*C    ^or  I^95-6  are  now  ready.     They 

are  in  a  greater  variety  of  pattern 
and  style  than  ever.  They  are  so  fresh  and  attrac- 
tive that  big  American  houses  are  buying  them. 


IF  YOU  have  not  yet  seen  them,  drop 
us  a  card  and  we  will  arrange  to 
show  you  samples. 
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A  CARD  OF  THANKS 


We  desire  to  thank  the  trade  for  the  very  great  forbearance  which 
has  been  exercised  towards  us  owing  to  our  inability  to  ship  orders  as  promptly  as 
we  should.  We  were  disappointed  in  not  getting  into  our  new  premises  in  time, 
and  many  lines  of  goods  which  were  be.ing  made  specially  for  us  were  very  late  in 
being  delivered.  Our  business  was  much  larger  than  we  expected  for  the  first 
season — this  feature  is  of  course  most  gratifying  to  us — and  it  is  no  meaningless 
thanks  which  we  offer  the  trade  for  their  patience  with  us,  as  we  have  not 
had  a  single  cancel  in  consequence  of  late  shipment. 


For  The  Sorting  Season 


We  will  be  in  excellent  shape.  We  are  having  several  new  and 
tasty  lines  in  Domestic  Woollens  made  exclusively  for  ourselves,  in  the  very  latest 
novelties,  at  medium  prices,  for  our  Autumn  house  trade. 

We  pass  into  stock  this   week  ex  SS.  Mongolian,   Black  Wor- 

sted  Trouserings.  Ex  SS.  Labrador,  special  line  of  Venetian  Worsted 
Coatings,  and  Black  Worsted  Trouserings.  Ex  SS.  Laurentian,  Over- 
coatings in  Black  and  Blue,  Beavers,  Meltons  and  Vicunas,  all 
from  medium  to  best  grade. 

We  will   receive  by  weekly  steamer  during   the  next   two  months, 
desirable   lines  in  new  and    nobby  goods,  as  we   propose   keeping  our  stock  fresh 
and  up-to-date,  so  that  merchants  can  depend  on  gttting  such  goods  from  us  dur 
ing  the  sorting   season   as  will    both  promote   and   make   new  business  for  them 


A  Most  Cordial  Invitation  .  . 


Is  extended  to  every  merchant  visiting  the  city,  to  call  and  see 
what  we  believe  to  be  one  of  the  best  selected  stocks  of  new  and  salable  goods 
in  the  trade. 

No  Old  or  Jobbish  Goods  in  Stock. 
Samples  Cheerfully  Sent  to  the  Trade  on  Application. 
Mitchell's  Fashion  Reports  for  Fall  and  Winter,  1896,  now  in  stock. 


t 
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JOHN  MULDREW  &  CO. 

.  .  Wholesale  Woollens  .  . 

22  Front  St.  West  -^^TORONTO  £ 
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E  live  to  protect  the  cash  buyer 


TELEPHONE 
2489 


and  we  ask  him  to  come 
and  see  the  live  firm  of .  . 


fi/LMOUR,  SCHOLFIELD  &  £  0. 

General  Jobbers  and  Wholesale  Dry  Goods  Importers 

1865    ISOTRE    DAME    STREET,    MONTREAL 


We   have   had    twenty-five   years  of  experience   both  in    the  retail  and  wholesale  dry  We  have  contracted  for  the  Fall  trade  the  output  of  a  large  hosiery  mill.     We  say 

goods  trade  of  Canada,  and   to   buy  cheap   you  must  be  a  judge  of  goods,  and  also  have  a  nothing  about  price  —  come  and  see  us. 

knowledge  of  the  retail  trade,  so  that  when  a  bargain  is  offered  you,  you  will  be  in  a  posi-  Qur  Spring  Stockings  will  embrace  the  cheapest  line  of  fast-colored   goods  ever  put 

tion  to  take  it.     Come  and  price  some   of  our  jobs  and    regular  goods,  that  we  may  have  on  th(,  ma,.^.     At  the  earnest  request  of  our  customers  we  have  re-ordered  5,000  dozens 

an  opportunity  to  open  your  eyes  to  the  fact  that  you  have  been  losing  money  all  this  time,  of  oul.   celebrated  G  S  5    and  G  S  8  fast    black  Stockings  at  $1    per  dozen.     Please  place 

and  so  have  we.     Quantity  is  nothing  to  us  ;    if  the  price  is  right,  we  have  the  cash  to  pay  your  orders  early,  as  this  is  a   special    line,  and  there  is  very  little  profit  for  us,  and  we 

for  ''•  want  plenty  of  time  to   make  it. 

For   the   Spring   of  1896  we  will  show    the    largest    range    of   Embroideries,  Laces,  This  month  we  offer  the    finest  range  of  Flannelette    Embroidery  in  Canada  at  25 

Veilings,  Ribbons,  etc.,  etc.,  in  Canada,  and  we  guarantee  to  save  you  at  least    10  per  to  33K  per  cent,  discount  off  regular  prices.     We  are  also  showing  a  full  range  of  small, 

cent.,  and  as  much  as  50  per  cent.  wares. 


We  represent 
GEO.  BRETTLE  &  CO.,  Dry  Goods  Manufacturers  DERACHE  CONSTANT,  Manufacturers  of  Furniture  Carpets 

LONDON,  ENG.  LANNOY,  FRANCE 


Order  by  mail,  or 
come  direct  to . . . 

Wholesale  Dry  Goods  Jobbers,  1865  NOTRE  DAME  STREET,  MONTREAL 


GILHOUR,  SCHOLFIELD  &  CO. 


Ull    —    I  >  |   ^—  I  I  |    — ■    I  I  I    —    I  I  I     I—    III    ■■  —    III    —  I  I  I    — ■    III  "III    —    I  I  I    —    I  I  I    —    I  I  I    —    Mil       ■llll     M|||M 

Textile  BucSn  as  FIBRE  CHAMOIS  I 

The  following  is  a  copy  of  an  injunction  granted  in  favor  of  the  Canadian  Fibre  Chamois  Co.  in  an  action 
brought  against  L.  H.  Boisseau  &  Co.,  proprietors  of  La  Cie  Generale  des  Bazars,  Montreal. 

(COPY    OF    INJUNCTION) 

N  Province  of  Quebec.    /  SUPERIOR  COURT.     In  Chambers.    On  the  twentieth  day  of  August, 

o.  1022.     District  of  Montreal.   \         eighteen  hundred  and  ninety-five.     • 

Present  :  The  Honorable  Mr.  Justice  Tellier. 

Having  heard  the  parties  by  their  respective  counsel  upon  the  plaintiffs'  petition  for  an  interim  order  or  injunc- 
tion on  defendant  Fortunate  Dufort  to  restrain  her  from  selling  and  offering  for  sale  certain  cheap  and  inferior  ar- 
ticles of  merchandise  as  "fibre  chamois,"  plaintiffs  alleging  that  they  have  an  exclusive  right  to  use  the  said  words 
"  fibre  chamois  "  as  a  trade  mark  in  the  Dominion  of  Canada,  and  that  unless  such  a  temporary  order  be  given  they, 
said  plaintiffs,  will  suffer  damages  ; 

Having  also  examined  the  proceedings  and  proof  of  record  ; 

We,  the  undersigned  Judge,  do  grant  the  said  petition,  and  we  do  hereby  forbid  and  restrain  the  said  female  de- 
fendant, her  agents,  clerks  and  servants,  and  each  of  them  during  the  pendency  of  the  present  action  and  until  it  is 
finally  determined,  from  selling  or  offering  for  sale  as  "  fibre  chamois,"  or  under  that  name,  designation  or  title,  or  un- 
der any  name,  designation  or  title  similar  to  "  fibre  chamois,"  or  of  which  said  words  or  either  of  them  forms  a  part,  or 
under  the  name  of  "  papier  chamois  "  or  "  papier  chamois  lining,"  or  "  doublure  en  papier  chamois,"  any  goods,  sub- 
stances or  materials  not  manufactured  by  the  plaintiffs  and  known  as  "  fibre  chamois,"  and  from  selling,  advertising 
or  offering  for  sale  any  goods  like  "  fibre  chamois,"  but  which  are  not  "  fibre  chamois,"  under  that  name  or  any  name 
containing  said  words  or  either  of  them,  or  similar  thereto,  and  we  do  further  order  and  enjoin  the  said  female  de- 
fendant, within  twenty-four  hours  from  service  of  the  present  order,  to  take  down  and  cease  from  displaying  the  sign 
attached  to  the  building  containing  the  store  of  said  defendant,  and  on  her  default  of  so  doing,  the  said  plaintiffs 
shall  be  and  they  are  hereby  authorized  to  cause  it  to  be- taken  down  at  her  expenses,  costs  reserved. 

(Signed),   LOUIS  TELLIER,  J.S.C. 

►  Ill  ^—  III  —  III  MJI  III  —i  III  —  III  —   III  ^i  III  —  III  —  III  —  IH  —  Ml  ■—  III  ^—  III  i^M  Mil    III  — i  llli 
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FINLAYSON,  BOUSFIELD  &  CO'S 

Liinen  Threads 


Are   Acknowledged  to  be  the   Best 
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-  FOR    MACHINE    OR    HAND    SEWING  -     I 

¥ 


HD»»» 


Used  by  the  leading  tailors  and  for  sale  in  all  the  largest  dry  goods  stores. 

PLEASE  ORDER  F.,  B.  &  CO.'S 
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A  Recognized  Fact 


We  are  admittedly  headquarters  tor 


SMALLWARES 

WOOLS 

ART  NEEDLEWORK 

«(*   tf»   *T<    <rT»   fcf*   *♦«   »*»   k*»  *J»   «J»   «*•  *J» 


*M*  *M*  "■?  *M*  "J*  *S*  *!*  "i*  *t*  *M*  *i*  "t" 

FANCY  LINENS 

HAIR  ORNAMENTS 

CHRISTMAS  NOVELTIES 

•f»  •}»  *f»  •}»  »J.  ►}.  «*»  ».}»  vj»  «&»  *f.  „j. 


TRADE    HARK 
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The  BOYD,  BOWER  &  BRUMELL  CO.,  w.      \ 


If  you  have  not  received  a  copy  of  our  New  Fall  Illus- 
trated Catalogue  and  Price  List,  drop  us  a  card  and  we 
will  mail  you  one 


ii  Wellington  Street  West 

-Toronto,  Ont. 
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The   Review's   Mechanical   Department   Managers. 


KID  GLOVE   NOTES. 

As  the  season  advances  interest  in  this  important  depart- 
ment increases,  and  retailers  who  have  had  enquiries  for  styles 
and  sizes  of  which  they  are  out  have  good  reason  to  try  and 
cover  themselves.  This  season  exceptional  conditions  prevail 
in  kid  centres  in  France,  Germany  and  Austria.  Skins  of  all 
kinds  are  very  high,  10  to  20  per  cent,  higher  than  even  last 
year,  when  it  was  thought  they  had  reached  a  limit.  In  France 
especially  labor  is  very  scarce.  A  widespread  strike  has  existed, 
which  has  been  ruinous  to  the  manufacturers,  though  some 
well-known  makers  have  made  this  a  pretext  to  repudiate  sup- 
plementary orders,  being  unable  to  handle  them  at  a  profit 
owing  to  a  rise  in  skin  values.  It  seems  wise,  therefore,  in  the 
dealer  to  fill  up  at  once  short  numbers.  He  must  not  forget  that 
Christmas  trade  demands  a  stock  in  excess  of  current  require- 
ments, especially  in  good  goods,  the  difference  between  a  good 
glove  and  a  German  Schmaschen  or  even  lambskin  being  really 
small.     The   former  gives  satisfaction,  sells  out  clean  and  is  a 

credit  to  the  store  handling  it  ;  the  latter,  in  a  word,  isn't. 

-ss- 
Mr.  Richard  Patton,  manager  of  the  Canadian  agency  of 
Emil  Pewny  &  Co.,  has  just  returned  from  Grenoble,  France, 
where  he  spent  some  two  weeks  at  the  factory.  The  principal 
object  of  the  trip  was  to  insure  the  careful  and  prompt  execution 
of  the  many  orders  entrusted  to  this  house  for  fall  importation, 
and  Mr.  Patton  has  come  back  fully  assured  that  everyone 
receiving  their  gloves  during  the  coming  season  will  be  thor- 
oughly satisfied  with  them.  He  also  spent  some  time  in  Lon- 
don, England,  and  was  particularly  struck  with  the  fact  that  the 
English  buyers  were  always  willing  to  sacrifice  fancy  accessories, 
such  as  embroidery,  colored  sewing,  pearl  buttons,  etc.,  in  order 
to  secure  a  better  quality  of  stock  in  the  glove;  whereas  the 
Canadian  buyer  will  always  demand  something  fancy  in  the 
finishing,  which  adds  to  the  cost  of  manufacture  and  lessens  the 
quality.  He  hopes  that  this  market  will  take  a  pointer  in  this 
respect  and  demand  the  best  possible  wearing  quality  at  a  price, 
in  preference  to  something  that  will  look  pretty  but  be  of  inferior 

quality. 

* 

One  of  the  best  lines  to  be  seen  this  season  are  silk  lined 
cashmere  gloves,  imported  by  Brophy,  Cains  &  Co.  They  are 
showing  black,  white  and  fancy  Ringwood  gloves  for  ladies.  For 
outdoor  wear,  riding,  walking,  or  on  pleasure  bent,  there  is  noth- 
ing more  comfortable  than  Ringwood  gloves. 

* 

'     For    convenience  of   the    trade  during    millinery    opening 

and  the  Exhibition  week,  Irving  &  Co.  will  show  their  samples  in 


Room  8  of  the  Merchants'  Building,  50-54  Bay  street,  Toronto. 
In  men's  umbrellas  they  will  have  a  range  of  "  specials " 
that   quick  delivery  may  be  given. 


A  POINTER  FOR  KID  GLOVE  DEPARTMENTS. 

It  is  obviously  a  mistake,  especially  in  colors,  to  place  a 
four-dozen  box  containing  a  range  of  sizes  before  a  customer, 
who  is  more  than  likely  to  desire  a  shade  she  sees  in  some  size 
but  which  is  sold  out  in  the  number  required.  To  meet  this 
and  at  the  same  time  prevent  unnecessary  handling  of  surplus 
stock,  the  "  Jammet  "  agency  supply  its  customers  with  very  neat 
linen  covered  boxes  holding  one  dozen  of  a  size,  the  result  be- 
ing that  sales  are  effected  quicker  and  more  satisfactorily,  the 
adage,  "  what  the  eye  does  not  see,"  etc.,  being  here  very 
apropos. 

DRY    GOODS    IN    NEW    BRUNSWICK. 

Mollison  Bros.  &  Co.,  St.  John,  N.B.,  are  showing  an  unusu- 
ally fine  range  of  goods  this  fall,  and  some  pretty  close  figures 
on  woolen  fabrics  are  being  quoted.  They  were  evidently 
bought  low,  and  they  are  not  taking  advantage  of  the  advance 
in  the  market  on  these  and  some  other  lines  being  shown  on 
their  sample  tables.  St.  John  and  the  leading  centres  in  Eastern 
Canada  are  really  nearer  the  head  in  the  procession  than  are  the 
more  populous  western  cities  when  it  comes  to  dry  goods,  milli- 
nery, furs,  etc.  Hence  the  necessity  for  the  jobbing  trade  to 
buy  at  low  prices  and  carry  a  long  range  of  samples. 


VICTORIA    LAWNS. 


Victoria  lawns  do  not  belong  to  any  season  in  particular. 
They  must  be  kept  in  stock  all  the  year  round. 

Brophy,  Cains  &  Co.  have  just  opened  another  shipment  to 
hand  ex  steamship  Laurentian.  They  are  in  their  well-known 
numbers — -B  60,  70,  80,  90  and  100,  39-inch  goods. 


NEVER  READS  BUT  HE  LEARNS  SOMETHING- 

Dry  Goods  Review. 

Gentlemen, — You  will  find  enclosed  P.O.  order  for  $2,  as 
a  renewal  of  my  subscription  for  The  Dry  Goods  Review.  I 
thank  you  for  not  stopping  my  paper  when  the  time  ran  out.  It 
was  carelessness  on  my  part  in  not  remitting  sooner.  I  think 
The  Dry  Goods  Review  is  improving  all  the  time.  I  never 
read  a  number  but  I  learn  something  from  it. 

Yours  truly,  J.  Lawrence. 

Dresden,  Ont.  -  -. 
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REGARDING  SILKS. 

REPORTS  from  the  European  silk  centres  forwarded  to  us 
through  Mr.  J.  Frank  Riepert,  of  162  St.  James  street 
Montreal,  who  has  just  returned  from  an  extended  visit  through 
Fiance,  Germany,  Switzerland  and  England,  indicate  that  the 
year  1896  will  be  a  record  breaker  in  the  demand  for  this 
deservedly  popular  and  useful  article,  the  bulk  of  the  manufac- 
turers being  already  in  receipt  of  heavy  advance  orders  from 
both  the  Continental  and  American  buyers,  and  prices  for  next 
season,  owing  to  the  great  prospective  demand  for  all  classes  of 
silk,  are  very  firm,  with  anticipated  advances  as  the  season  pro- 
gresses. The  prevailing  and  most  popular  effects  among  the 
Parisian  and  New  York  houses  are  "  taffetta  shots,"  both  in 
plain  colors  and  mixed  stripes  and  brocade  designs.  Black  silks 
and  satins  are  also  much  in  favor  in  damask  and  brocades. 
Pequin  gauze  is  a  new  and  handsome  production  of  a  medium 
priced  silk,  woven  partly  solid  and  partly  with  open  work  in 
stripes  and  fancy  figures.  Cote  russe  and  polonaise  are  also 
shown  in  stripes  and  fancy  effects,  and  being  very  firmly  woven 
and  extremely  pretty  should  be  very  popular  for  blouse  waists. 
With  the  variety  of  new  and  tasteful  productions  at  command, 
silk  will  no  doubt  be  the  leading  article  for  an  unlimited  period. 


SPRING  SILKS. 


J.  Frank  Riepert,  the  pioneer  as  a  direct  importer  of  Japanese 
and  Chinese  silks,  has  already  received  a  large  portion  of  samples 
for  the  coming  season  of  1896  of  the  very  newest  productions 
of  the  progressive  Japanese  silk  weaver,  which  include  a  variety 
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Four  Stores,  ioo  Feet  Square. 


WE  ARE  RUININIING 


a  small  factory  exclusively 
for  the  manufacture  of 


5=  Juvenile    Clothinof 


BEST  VALUE  IN  DOMINION.       PLEASE  WRITE  FOR 
SAMPLES. 


I  Clayton  <£  Sons  § 

^E  HALIFAX,    N.S.  ^ 


of  effects  and  designs  equal,  if  not  superior,  to  some  of  the 
European  makes,  in  taffetas,  brocades,  etc.,  these  lines  being 
thoroughly  in  touch  with  the  novelties  being  shown  by  the  lead- 
ing French  manufacturers. 

Owing  to  the  increased  demand  for  silks,  Mr.  Riepert  has 
extended  his  business,  and  for  the  coming  season,  in  addition  to 
his  already  large  variety  of  Japanese  silks,  is  showing  a  collec- 
tion of  samples  of  goods,  personally  selected  by  him  from 
among  the  leading  manufacturers  of  Europe,  comprising  all  the 
latest  novelties  in  taffeta,  silk  and  satin  brocades,  cote  russe, 
pequin  gauze  and  polonaise  effects.  His  travelers  will  be  early 
on  the  road,  and  from  the  variety  of  novelties  it  has  been  our 
privilege  to  examine,  merchants  interested  should  not  fail  to  see 
the  new  lines  carried  by  this  progressive  firm. 


VELBINDA. 

Velbinda  is  a  new  velvet  trimming  cut  on  the  cross,  does 
not  ravel,  specially  adapted  for  binding  skirts,  protects  the 
dress  better  than  braid  and  does  not  wear  the  boots,  put  up  18 
yards  on  a  reel  in  a  continuous  length.  Brophy,  Cains  &  Co. 
have  it  in  40  colors. 

DOWN-PROOF    CLOTH. 

J.  H.  Sherard,  one  of  the  directors  of  the  Alaska  Feather 
and  Down  Co.,  has  just  returned  to  Montreal  from  a  trip  to  New 
York  and  Philadelphia,  where  he  contracted  for  next  year's 
supplies  of  down-proof  cloth,  making  some  heavy  cash  pur- 
chases at  low  prices,  of  which  the  trade  will  get  the  advantage 
in  due  course. 


BEATTY,  BLAGKSTOGK,  NESBITT,  GHADWICK  &  RIDDELL 

Barristers,  Solicitors,  Notaries,  Etc. 

Offices — Bank  of  Toronto,  cor.  of  Wellington  and  Church  Sts. 
TORONTO,  -  ONTARIO. 

Solicitors  for  Hank  of  Toronto  ;  Board  of  Trade,  Toronto  ;  R.  G.  Dun  &  Co.  (Mercan- 
tile Agency),  etc. 

WHOLESALE    OISLY 

MONKHOUSE  BROS.— — r 

MANUFACTURERS'  AGENTS    -      -    90  BAY  ST.,  TORONTO 

Towels,   Tablings,    etc.,    of  IRELAND  &  WISH  ART,  Kirkcaldy 
Cardigan  Jackets,  Sweaters,  Golfers,  etc., 

of  WM.  LANGHAM  <£  CO.,  Leicester 

AND  FULL  LINES  FROM  OTHER  MANUFACTURERS 


NORTHERN 


Established 
1836 


ASSURANCE  COMPANY  OF  LONDON 

Capital  and  Funds,   $36,465,000 
Revenue,  $5,545,000 

Dominion  Deposit,  $200,000 


Canadian  Branch  Office  :  r»rvi7Cr\X    lAJ       TVnC 

1724  Notre  Dame  St.,  Montreal.  HUliCKl      W.     IiHL, 

G.  E     Moberley,   Inspector.  Manager. 

MANNHEIM  INSURANCE  CO. 

Marine    Risks    pxclusively 

Incorporated  1879.        Established  in  Canada  1885. 

Capital  and  Assets  Exceed  $2,600,000 
Jas.  J.  Riley  &  Sons,  Montdfai 

Managers  tor  Canada  •     •    JIlvniKUW- 


Suli.  Agents  in  chief  Cities  and  Towns. 
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W.  R.  BROCK 
&  COMPANY 


9 


W.  R.  BROCK  B.  B.  CRONYN 

T.J.JERMYN  W.  L.  BROCK 


New  Goods  \       Stock  in  every       \       All  Orders 


Close  Prices       %       Department 


Carefully 


Liberal  Terms.    \       Well  Assorted.       %       Filled. 


TORONTO. 
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THE  ROYAL  HAT  CO. 


STIFF 


Manufacturers  of^ 


SOFT 


Fur  /  Wool  Hats 


BLACK    AND    COLORS 


FUR  WOOL 

19.  SO       18.00       16.50       15.00        \  12.00  10.50        9.00 

WRITE    FOR    SAMPLES 


Hamilton  ™*  Montreal 


C.  &  E.  Everett 


WHOLESALE 


HATS,  (flPS  and  FURS 

rfc        4r        ic 

Soft  and  Stiff  Hats 

Of  English,  American 
and  Domestic  makes, 
of  latest  styles    .    ,    . 

ALWAYS   IN   STOCK 

Orders  by  mail  receive  prompt  attention. 

Prices  the  lowest  and  terms  liberal. 


11  King  Street,  St.  John,  N.B. 


A.  B.  flitchell 


WHOLESALE 
MANUFACTURER   OF 


Beware  of  inferior  goods  and  infringements 
when  buying.  None  equal  to  goods  we  manu- 
facture.    Stamped  as  shown" in  above  cut. 


Rubberine,  Vulcanite  and 
Waterproof  Linen 

COLLARS,  CUFFS  AND  SHIRT  FRONTS, 
ALL  STRICTLY  WATERPROOF. 

Superior  to  anything  manufactured  or  advertised  as 

WATERPROOF  GOODS 


Office  and  Factory 


16  Sheppard  Street, 


TORONTO,  ONT. 
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FIXED    PRICES    ON     MAGOG    PRINTS. 

Editor  Dry  Goods  Review  : 

Dear  Sir, — I  am  one  of  thousands  that  have  read  the  article 
in  your  August  issue  under  the  above  heading.  You,  no  doubt, 
have  received  many  expressions  of  opinion  as  to  the  course 
adopted  by  Messrs.  D.  Morrice,  Sons  &  Co.  in  their  laudable 
efforts  to  prevent  cutting  of  prices.  You  say,  "  There  are  three 
grave  objections  to  the  plan  outlined.  The  first  is  that  four  or 
five  large  retailers  are  being  asked  to  sign  the  agreement,  and 
they  can  thus  sell  as  cheaply  as  the  wholesaler  and  still  make  10 
to  12^  per  cent,  profit." 

This  first  objection  is  grave  enough  to  be  the  death  of  the 
agreement,  and  I  am  surprised  to  since  learn  that  many  of  the 
best  wholesale  houses  in  Montreal,  Toronto  and  elsewhere  have 
signed  it,  notwithstanding  that  they  were  being  placed  upon  a 
level  with  "  four  or  five  large  retail  houses." 

It  strikes  me  forcibly  that  in  doing  this  they  are  helping  in 
the  best  possible  manner  to  lessen  their  usefulness  as  wholesale 
houses. 

They  sign  a  written  consent  to  these  four  or  five  retailers 
buying  from  the  same  mills  on  the  same  terms  and  conditions 
that  they  do.  These  four  or  five  retailers  claim  to  buy  nothing, 
or  almost  nothing,  from  wholesale  houses  in  Canada,  and  in  re- 
turn the  wholesalers  are  desirous  of  placing  them  upon  an  equal 
footing  with  themselves  with  Canadian  mills,  to  the  positive 
detriment  of  the  balance  of  the  retail  trade  who  are  their 
customers. 

In  other  words,  these  four  or  five  retail  houses,  who  give 
little  or  no  support  to  wholesalers  here,  are,  by  permission  of 
these  same  wholesalers,  to  be  allowed  to  sell  as  cheaply  as  we 
buy.  Such  shortsightedness  on  the  part  of  the  wholesale  trade  is 
bound  to  be  resented  by  the  remaining  95  per  cent,  of  the  retail 
trade  throughout  the  Dominion. 

I  for  one  will  not  buy  a  yard  of  Canadian  printed  cotton 
goods  for  spring  1896.  I  have  ventured  to  speak  to  every  man 
in  the  trade  in  this  town,  and  they  all  without  exception  feel  as 
I  do.  I  purpose  writing  to  friends  in  the  trade  in  Pembroke, 
Arnprior,  Almonte,  Carleton  Place,  Ottawa  and  elsewhere,  and 
will  endeavor  for  all  I  am  worth  to  resent  this  action  on  the  part 
of  those  who  should  know  better. 

There  is  no  medium  in  Canada  whereby  this  matter  can  be 
brought  so  directly  before  the  dry  goods  trade  as  The 
Review.  I  therefore  ask  your  consideration  and  the  publication 
of  this  letter  in  September  issue. 

Let  Messrs.  D.  Morrice,  Sons  &  Co.  go  to  the  retail  direct 
with  everything,  or  let  them  do  what  in  the  past  they  were  sup- 
posed to  do,  sell  the  strictly  wholesale  trade  only. 

Yours  truly, 

I.   E.  Pedlow. 
Renfrew,  Ont.,  Aug.  17. 

[We  are  very  glad  to  give  space  to  Mr.  Pedlow's  letter, 
because  it  is  more  to  the  point  than  any  other  received.  Those 
of  us  who  have  watched  similar  efforts    made  in  other   depart- 


ments of  trade  at  once  recognized  in  this  feature  of  the  agree- 
ment a  very  serious  objection.  In  every  instance  it  has  been 
found  impossible  to  carry  out  any  scheme  that  did  not  draw 
hard  and  fast  lines  between  wholesale  and  retail  customers.  The 
grocers  struggled  with  and  settled  it,  and  it  is  now  a  source  of 
constant  worry  in  some  departments  of  the  metal  trade.  In  the 
grocery  trade  some  retailers  did  a  larger  jobbing  business  than 
several  exclusively  wholesale  houses,  and  at  first  they  were  put 
on  the  preferred  sugar  list.  They  gave  so  much  trouble,  how- 
ever, that  the  manufacturers  finally  limited  their  sales  to  houses 
doing  an  exclusive  wholesale  business  only.  We  cannot  see 
that  Messrs.  Morrice  have  anything  to  lose  by  confining  them- 
selves exclusively  to  the  wholesale  trade.  If  they  do  not  do  so 
at  once  they  will  have  to  eventually.  It  is  to  their  own  and  to 
the  trade's  best  interests  that  they  should  do  so  now. — Editor 
Dry  Goods  Review.] 


Editor  Dry  Goods  Review. 

Sir,— I  suppose  it  will  be  conceded  that  the  retail  trade  are 
as  much  concerned  in  the  prices  and  terms  upon  Magog  prints  as 
are  the  wholesale  trade  of  Canada.  My  object  in  writing  you 
is  to  draw  the  attention  of  the  general  trade  to  the  fact,  as  ex- 
pressed in  your  article  upon  the  question  in  the  August  num- 
ber, that  "  four  or  five  retailers,  including  the  T.  Eaton  Co.,  are 
being  asked  to  sign  the  agreement,"  and  they  can  thus  sell  as 
cheaply  as  the  wholesaler  and  still  make  10  to  12J4  per  cent, 
profit.  I  wonder  what  Messrs.  D.  Morrice,  Sons  &  Co.  think 
of  the  great  body  of  Canadian  ratailers  who  are  handling  the 
Magog  prints.  Is  this  their  idea  of  honor  in  business  ?  One 
price  to  one  retailer  and  another  for  the  rest  of  them.  Messrs. 
D.  M.  &  Co.  ought  not  to  forget  that  there  is  no  better  or  surer 
way  of  crippling  their  own  customers  than  doing  business  upon 
such  a  plan.  If  Messrs.  T.  Eaton  Co.  have  a  larger  output 
that  is  no  reason  why  other  merchants  should  be  handicapped 
by  an  advantage  of  10  to  12^  per  cent,  against  them  in  prices. 
Let  them  meet  competition  upon  the  same  basis  as  their  neigh- 
bors, not  receive  privileges  of  this  character  and  then  argue  that 
it  is  the  overcharging  of  other  men  in  business  which  makes  the 
difference  in  their  prices,  if  there  is  any.  If  Messrs.  D.  M.  & 
Co.  are  going  to  do  business  with  the  wholesale  trade  let  it  be 
so,  but,  if  with  the  retail  trade,  let  it  be  understood,  and  not, 
while  posing  as  high-minded  men,  indulge  in  double  dealing. 
The  circumstances  of  retailers,  through  the  forcing  of  jobs  on 
the  market  when  dealers  are  loaded,  has  brought  evil  upon  many 
honest  business  men,  and  others  have  only  held  their  own  by 
extreme  caution,  and  I  think  the  Canadian  cotton  manufac- 
turers are  greatly  responsible  for  this.  If  retailers  are  successful 
under  such  circumstances,  it  is  in  spite  of  them,  and  not  on 
account  of  them.  Why  ought  retailers  to  be  handicapped  by 
such  action  as  it  is  now  patent  that  Messrs.  D.  Morrice  &  Co. 
have  indulged  in  ?  Possibly  the  large  consumption,  of  the 
goods  they  handle,  by  the  customers  of  others  than  "  the 
largest  retail  dealers,"  is  a  matter  worthy  of  consideration  by  a 
firm  enjoying  such  an  evident  monopoly  as  even  Messrs.  D. 
Morrice  &  Co.  do.  A  year  or  two  ago  I  wrote  them  person- 
ally asking  them  if  they,  under  any  circumstances,  sold  their 
goods  direct  to  the  retail  trade,  and  they  evaded  a  direct  reply, 
saying  that  "merchants  would  talk,"  giving  me  to  understand 
by  inference  they  did  not. 

I  am,  yours  sincerely, 

Woodstock,  Ont.  T.  H.  Forman. 
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1895 


FALL    OPENING 


1895 


O  F 


PARIS   NOVELTIES 

Tuesday,  Wednesday  and  Thursday,  Sept.  3rd,  4th  and  5th 

PARIS      PATTERN     BONNETS 


AND     LATEST     NOVELTIES     IN 


Feathers,    Ribbons,    Velvets,    Hats,    Shapes, 

and  all  other  Millinery  Materials 


INSPECTION     INVITEO 


Caverhill  &  Kissock, 


9/  St.  Peter  Street,  MONTREAL 


Wholesale  Millinery 


We  have  made  every  preparation  for  the  largest 
season's  business  in  the  history  of  our  house. 
Early  in  the  season  we  made  large  contracts  for 
several  lines  of  goods,  some  of  which  have  advanced 
nearly  25  per  cent.  We  purpose  giving  the  trade 
nearly  the  whole  advantage  of  these  contracts  as 
long  as  they  last. 

FALL  OPENING 

On  Monday,  2nd  September,  the  openings  will 
commence.  Stock  in  every  department  will  be 
complete,  and  every  buyer  of  millinery  is  invited 
to  call  and   inspect. 


John  D.  Ivey  &  Co., 


18  Wellington  Street 
West 
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FALL  MILLINERY 


THE    PROSPECTS    AT    MONTREAL. 


THE  tendency  in  hats,  as  indicated  by  the  Montreal  dis- 
plays, is  to  somewhat  greater  height  in  the  crown  than 
distinguished  the  styles  for  the  summer,  although  the  general 
idea  of  the  low  crown  and  wide  brim  will  continue  to  define  the 
large  hats  of  the  next  season.  The  bell  crown,  in  most  models 
only  medium  low,  appears  with  various  brims,  while  there  are 
shapes  with  the  narrow  rolled  brim  of  the  English  walking  hat, 
of  which  the  crown  is  medium  high  rather  than  medium  low. 
The  low  square  crowns,  and  the  bell  crowns,  in  large  hats,  are 
varied  by  low,  dome-shaped  crowns  ;  and  models  are  shown 
formed  of  plaques  or  plateaux,  the  crown  being  only  a  slight 
elevation  in  the  centre,  to  fit  easily  on  the  top  of  the  wearer's 
head. 

Plain  felts  are  again  at  the  front  for  serviceable  hats  and 

bonnets  for  the  cold  sea- 
sons, with  velvets  for 
fine  millinery.  For  util- 
ity, pure  and  simple,  the 
hat  is  wholly  of  felt ; 
but  with  the  felt  crown, 
as  with  the  crown  of 
velvet,  there  is  fre- 
quently a  brim  of  fancy 
braid,  or  the  braid  bor- 
ders the  brim.  In  some 
models  the  brim  is  bor- 
dered or  edged  with  a 
narrow  band  of  beaver, 
an  occasional  model 
wholly  of  beaver  ap- 
pearing in  the  collec- 
tions that  have  come 
out ;  and  models  of 
beaver  crowns  and  braid 
brims  serve  to  illustrate 
the  variety  seen  in  the  imported  hats  and  bonnets. 

The  velvets  are  in  plain  weaves  and  plain  colors,  and  in 
miroir  and  glace  finish,  varied  by  fancy  manufactures  in  stripes, 
checks  and  Persian  effects  of  design  and  colors.  For  the  most 
part  the  imported  pattern  hats  and  bonnets,  if  of  velvet,  are  of 
the  material  of  plain  finish,  the  fancy  manufactures  appearing 
much  less  frequently.  It  is,  however,  yet  too  early  to  venture 
to  state  definitely  what  may  come  to  pass  in  the  use  of  velvets, 
while  the  present  trend  of  the  mode  seems  to  be  for  the  plain 
fabric.  Chenille  braid  trimmings  are  quite  a  new  idea  for  mak- 
ing crowns  of  hats  with  a  velvet  covered  brim,  or  vice  versa. 
Bonnets  and  toques  made  of  chenille  on  a  wire  shape  are  quite 
a  new  novelty  and  have  a  very  pretty  effect.  Flowers  will,  no 
doubt,  form  a  conspicuous  part  in  trimmings  the  coming  season. 
Roses  are  the  flowers  seen  chiefly  on  imported  models.  The 
flowers  are  mostly  made  of  velvet,  but  the  latest  fancy  has  ex- 
pression in  flowers  made  of  feathers,  the  short  quill  feathers  of 
some  birds  and  the  breast  feathers  of  others  lending  themselves 
readily  to  the  flaring   petals  of  the  poppies,  and  the    multiple 


No. 


5  \y 

-Cavekhill  &  KlSSOCK. 


petals  of  the  roses  and 
other  blossoms  simu- 
lated. Ostrich  plumes 
will  be  much  worn,  but 
there  is  promise  of  equal 
favor  for  fancy  feathers 
of  certain  character. 
Birds'  wings  will  be 
much  used,  both  in 
front  pieces  and  set  in 
among  bows,  and  double 
couplets  of  mercury 
wings  trim  some  of 
the  new  models.  Birds 
will  also  be  worn  con- 
siderably. 

Ribbons  in  wide 
widths  of  double  satin, 
shot,  taffetas  and  cashe- 
mere  effects  are  largely 
used  for  trimmings  this  season,  as  also  satin  and  velvet  ribbons. 

AT    CAVERHILL    &    KISSOCK'S. 

In  the  fine  collection  of  Paris  models  shown  to  our  represen- 
tative through  the  courtesy  of  Messers.  Caverhill  &  Kissock,  91 
St.  Peter  street,  Montreal,  from  Mile.  Julia  Delmotte,  was  a 
capote  of  velvet  in  Margottin  red  under  an  arrangement  of 
wired  jet,  the  jet  forming  wings  at  the  sides  and  holding  a  large 
rosette  of  the  velvet  set  with  a  jet  cabochon,  at  the  left  side  a 
black  ostrich  pompon,  mounted,  with  a  wisp  of  aigrette  and  nar- 
row black  velvet  ribbon  strings  from  the  ears.  From  Mme. 
Pouyanne  a  tongue  of  chenille  braid  in  matelot-blue,  the  brim 
bordered    with   box-plaiting,  trimmed    at    each   side   with  great 


No.  2— Caverhii.l  &  Kissock. 


No.  3— S.  F.  McKinnon  &  Co, 
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TTZE  extend  a  cordial  invitation  to  the  trade 
V  v  to  be  present  at  our  Millinery  and  Mantle 
opening,  which  takes  place  on  the  2nd, 
jrd,  and  /j.th  September,  when  zue  will  show  all 
the  latest  English,  French,  German,  and  Ameri- 
can novelties  and  ideas  in  trimmed  and  untrimmed 
Millinery,  Mantles,  Capes,  and  fancy  Dry  Goods. 
Our  entire  stock  for  Fall  and  Winter  is  new  and 
exceptionally  good  value.  We  had  placed  large 
orders  with  the  manufacturers  prior  to  the  recent 
heavy  advances  in  prices,  many  lines  in  our  offering 
having  advanced  from  15  to  25  per  cent,  since  our 
contracts  were  placed.  Our  showing  is  not  confined 
to  Millinery  and  Mantles  only,  but  embraces  Dress 
Silks,  Silk  Velvets,  Velveteens,  Dress  Trimmings, 
Ribbons,  Veilings,  Mantle  Plushes,  Mantle  Vel- 
vets, Sealettes,  Mantle  Cloths,  and  Golf  Cloakings, 
etc.  Whether  you  handle  Millinery,  Mantles, 
Dry  Goods,  or  all  three,  zue  have  stock  which  will 
interest  you.  Come  in  and  look  through  when  in 
the  city ;  it  will  cost  you  nothing,  and  the  chances 
are  it  will  lead  to  your  making  a  paying  invest- 
ment from  our  stock. 


S.F.  McKINNON&Co 

61  Bay  Street,  OFFICES: 

Toronto.  35  milk  Street, 

London,  England, 
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bows  of  No.  60  gros-grain  ribbon  in  purplish  pink,  the  bows 
held  by  steel  ornaments,  and  set  with  birds'  wings  in  nacre 
effects,  a  bunch  of  aigrette  at  the  left  side,  and  under  the  brim 
at  the  back  a  chou  of  velvet  by  a  steel  ornament. 


AMONG   THE   TORONTO    HOUSES. 

Nearly  all  the  new  fall  hats  are  large,  and  the  general 
effect  of  the  trimming  makes  them  appear  wider  than  ever. 
Ribbons,  wings  and  plumes   are  all  arranged  with   this  end  in 


McKinnon    &   Co. 


view,  and  yet  there  are  few  of  the  new  hats  that  are  not  pretty. 
On  the  whole  the  styles  for  the  coming  season  are  remarkably 
artistic  and  becoming. 

A  great  many  of  the  hats  are  covered  with  velvet,  and  in 
many  instances  these  velvet  shapes  are  edged  with  the  new  felt 
braids,  with  which  the  market  is  crowded.  These  braids  are, 
indeed,  the  most  notable  feature  of  the  season's  millinery,  and 
they  come  in  a  great  variety  of  materials.  Sometimes  they  are 
all  of  felt,  sometimes  of  felt  mixed  with  chenille.  Crowns  are 
often  of  this  plaited  chenille  with  felt  brims,  and  another 
novelty  is  a  hat  with  a  felt  crown  and  straw  brim  ;  this  comes 
both  in  sailor  and  English  walking  shapes. 

S.  F.  McKinnon  &  Co.  are  showing  an  assortment  of  each 
of  the  shapes  I  have  mentioned,  as  well  as  many  others,  and 
their  assortment  of  jet  and  other  ornaments  for  trimming  is  ex- 
tremely large  and  varied.  Mercury  wings  of  feathers,  jet,  steel, 
and  colored  paillettes  are  selling  freely,  and  also  larger  wings  of 
the  same  materials,  which  are  so  wide  and  spreading  as  to  be 
quite  Mephistophelian  in  character. 

Plumes  are  as  much  used  as  we  foretold  they  would  be 
earlier  in  the  season  and  chine  ribbons  still  hold  their  own. 

A  child's  hat  of  felt  has  a  beefeater  crown  of  beaver  and  the 
wide  brim  edged  with  the  same  pretty  fur,  and  the  result  is 
excellent. 

Of  the  two  hats  sketched  at  McKinnon's  one  shows  the 
pretty  rosette  which   they  are  making,  and  also  the  first  of  a 


row  of  small  black  mercury  wings,  which  are  arranged  on  the 
left  side  of  the  jet  crown.  The  other  hat  shows  a  very  novel 
crown  of  gathered  velvet,  which  will  be  sure  to  be  popular. 

*  *  * 

The  wide  brimmed  velvet  hat,  raised  so  artistically  on  the 
left  side,  is  one  of  the  models  of  J.  D.  Ivey  &  Co.'s.  It  was  of 
green  velvet,  with  lovely  black  plumes,  and  a  velvet  beefeater 
crown.  The  other  hat  made  by  this  firm  was  of  brown  straw, 
with  wide  chine  ribbons  and  the  much  sought  after  quills.  In 
this  instance  the  quills  were  of  the  same  color  as  the  hat,  though 
just  as  often  they  are  black. 

*  *  * 

A  novelty  which  this  house  is  introducing  into  Toronto  is 
the  accordeon  pleated  silk,  made  in  points,  something  like 
leaves,  which  is  used  both  on  hats  and  muffs.  An  extremely 
pretty  toque  was  trimmed  with  this  pleated  silk  in  a  charming 
shade  of  green,  and  the  muff  to  match  had  frills  of  the  same  at 

each  side. 

*  *  * 

A  curious  combination  of  colors  which  is  popular  in  New 
York  is  blue  with  green.  This  idea  will  possibly  be  copied  here, 
but  not,  I  fancy,  to  any  great  extent  this  season.  Shaded  vel- 
vets as  well  as  ribbons  are  to  be  used,  _and  wings  of  all  kinds, 
especially  black  ones.  Fur  bindings  are  seen  on  some  of  the 
hats,  and  a  great  deal  of  steel  is  used  as  well  as  jet. 

*  *  * 

D.  McCall  &  Co.  supply  us  with  the  subject  of  the  last 
sketch.     It  is  a  very  stylish  hat,  somewhat  after  the  fashion  of 
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the  Napoleon,  but  less  exaggerated,  fortunately,  and  trimmed  in 
quite  a  different  manner.  The  ribbons  used  are  a  sort  of 
Paisley  pattern  in  mauve  and  green.     Thej[quills  were    black, 
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Ready  for  Inspection 


Our  Fall  Importations  | 

Millinery,  Mantles  and  Fancy  Dry  6oods 

September  2nd,  3rd  and  4th 

O     ^  °i 

r  "n 

Yl/'E  will  do  our  best  to  make  a  visit  to  our  establishment 
not  only  pleasant,  but  profitable.      Come  at  any  time, 
and  you  will  receive  every  courtesy  in  our  power. 

We   propose  to   show  the  largest  and  most  novel,   as 

well  as  the  most  varied,  lines  in  Ladies'  Neckwear  ever  be- 
fore attempted  by  us,  introducing  all  the  new  materials 
now  being  shown  abroad,  together  with  the  latest  imported 
shapes,  and  also  those  of  our  own  designing. 


BRAIDS   AND    TRIMMINGS 

New  ideas  — absolute  novelties 

.  .  Jet  and  Steel  Ornaments  will  be  largely  worn  .  . 

In  Fur  and  Wool  Felts,  in  style,  taste  and  com- 
bination of  color,  we  show  a  superior  range  .  . 

See   our  range  of   Ribbons,  Silks,  Laces,  Velvets,  Veilings,  Feathers,  Wings,  Birds,  Tips, 
and  everything  necessary  to  equip  a  first-class  Millinery  Establishment. 


D.  McCall  &  Company 

TORONTO   ™    MONTREAL 
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the  small  lower  ones  being  tipped  with  gold  and  green.  Two 
handsome  green  plumes  fell  over  the  right  side  and  at  the  back 
were  two  large  accordeon  pleated  ribbon  rosettes  at  the  top  of 
the  wide  green  strings,  which  I  regret  that   I   forgot  to  add  to 


No.  6— J.  D.   Ivey  &   Co 

the  sketch.     Across  the  front  was  a  large  steel  buckle  holding 
the  green  velvet  folds  in  their  place. 

*  *  * 

Some  felt  shapes  sold  by  this  firm  were  very  much  the  same 
style  as  this  hat,  being  10  inches  from  side  to  side  and  only 
I1/?  from  front  to  back.  A  picturesque  shape,  called  the  Eileen, 
caught  my  fancy.  It  had  a  wide  brim,  raised  on  the  left  side, 
and  a  pointed  crown  with  a  curious  ditch  between  it  and  the 
brim  to  raise  it  from  the  head  instead  of  the  band  which  mil- 
liners use. 

*  *  * 

Another  of  their  novelties  is  a  felt  hat  something  like  a 
sailor.  It  has  a  wide  brim  and  a  high  crown,  which  is  very 
small  and  unlike  the  high-crowned  straw  which  we  are 
all  so  tired  of.     The  crown  is  the  same  size  all  the  way  up. 


A    GOOD    ADVERTISER. 

John  Macdonald  &  Co.  have  a  good  advertising  manager  in 
John  L.  Peace,  who  for  a  number  of  years  has  attended  to  the 
details  of  this  department  of  the  business.  One  of  his  latest 
ideas    is   a   folder  containing   an  abridged  programme  of   the 


Toronto  Exhibition.  The  front  cover  is  beautified  with  a  mag 
net  and  needle,  done  in  colors.  The  magnet  is  "John  Macdon- 
ald &  Co.,"  and  the  needle  is  "The  Trade." 

Mr.  Peace  was  one  of  the  first  to  recognize  the  value  of  The 
Dry  Goods  Review,  and  no  advertisers  have  stuck  so  persist- 
ently to  this  journal  as  the  house  whose  advertisement  occupies 
the  outside  back  cover  of  every  issue. 


SPECIAL    RATES    TO     MONTREAL. 

The  railways  are  granting  special  rates  to  those  attending  the 
millinery  openings  in  Montreal,  September  3.  Excursions  will 
leave  western  points  on  August  30,  31  and  September  2,  and 
tickets  are  good  to  return  up  to  September  r  7.  The  return  fare 
from  Toronto  to  Montreal  is  $7,  and  from  other  points  in 
proportion. 

CANADIAN   WALL   PAPER   IN   THE    LEAD. 

A  few  years  ago  Canada  imported  most  of  its  wall  paper, 
only  the  very  inferior  grades  being  made  here.  Now  things 
are  gradually  changing.  Our  own  manufacturers  have  not  only 
almost  entirely  cut  out  the  imported  paper,  but  they  are  ship- 
ping to  the  States.  One  firm  (Watson,  Foster  &  Co.,  Montreal) 
have  gone  further,  for  they  have  made  large  shipments  to  Aus- 
tralia and  South  Africa,  where  they  have  resident  agents. 
There  seems  to  be  no  reason  why  they  should  not  get  control 
of  these  markets  as  well,  for  their  patterns  are  as  new  as  any 
from  the  European  makers. 


FIBRE    CHAMOIS    WINS   AGAIN. 

In  the  action  brought  against  L.  H.  Boisseau  &  Co.  for 
$5,000  damages  for  selling  and  offering  for  sale  Textile  Buckskin 
as   Fibre  Chamois,   the   Hon.    Justice    Tellier,  of  the  Superior 


7— D.    McCall   St.  Co. 

Court,  Montreal,  has  rendered  judgment  upon  the  company's 
application  for  a  temporary  injunction  and  has  restrained  the 
defendant,  her  clerks,  ^agents,  etc.,  from  selling  Textile  Buckskin, 
or  any  imitation  of  Fibre  Chamois  as  Fibre  Chamois. 
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RIGBY 

WATERPROOF 

GARMENTS 


RIGBY 

WATERPROOF 

FABRICS 


Are  beyond  a  luxury.     They  are  now  an  absolute  necessity. 


t 


Coachmen's  Livery  Overcoats,  made  Rigby-Proof, 

Save  a  Rubber  Coat. 

Bicycle  Suits,  made  Rigby-Proof, 

Are   an   established   comfort,    which    it   is   imprudent    to   do    without. 

A  Rigby-Proofed  Overcoat  A  Rigby-Proofed  Ladies'  Dress 

Is  two  coats  Means  simply  this  :  No  more  wet  and  bedraggled 

for  the  skirts  with  its  attendant  wet  ankles  and   ills  re- 

price of  one.  suiting  therefrom. 

Rigby   SkirtS    and     Blazers  make  very  stylish  costumes. 

Rigby  is  Porous  and  Waterproo 

Water  runs  off  it  as  it  does  from  a  duck's  back. 

Owing  to  its  porous  properties  the  moisture  from  the  body  escapes. 

The  greatest  addition  to  comfort  which  this  age  knows. 

No  merchant  can  afford  to  be  thought  a  back  number. 
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IF  YOU  DO  NOT  SELL 


RIGBY 


YOU  ARE  BEHIND  THE  AGE 
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THE    RAW    WOOL    MARKET. 

THE  wool  situation  this  month  continues  to  be  marked  by 
high  prices.  The  Canadian  market  is  cleaned  out  by  the 
American  and  home  demand,  and  one  Ontario  dealer  who  has 
some  is  holding  out  for  24  and  25  cents.  One  mill  was  not 
prepared  to  buy  at  such  a  figure,  which  is  higher  than  what  the 
Canadian  market  has  seen  in  ten  or  fifteen  years,  and  would 
prefer  to  close  down,  but  the  holder  expects  American  require- 
ments will  meet  that  price.  In  imported  wools  the  report  is  also 
of  rising  values.  A  Montreal  importer,  who  has  a  cargo  of  fine 
Capes  just  in,  has  sold  to  the  Canadian  manufacturers  at  figures 
ranging  from  5  per  cent,  to  7^  and  10  per  cent,  in  advance  of 
those  obtained  a  few  months  ago.  The  quotations  for  greasy 
Capes  are  13  to  15c,  and  for  scoured  25  to  33c,  which  is  an 
advance  in  the  latter  of  about  2c.  over  last  month.  There  is 
very  little  Australian  in  the  market  just  now,  the  quotations 
being  about  14  to  18c.  There  are  several  factors  working  at 
present  for  higher  prices  besides  the  greater  activity  in  trade. 
At  the  last  wool  sales  in  London,  for  instance,  the  American 
buyers  purchased  60,000  bales,  as  against  their  usual  3,000  or 
4,000  bales,  and  this  would  naturally  tend  to  help  wool  gener- 
ally. Another  feature  is  that  the  next  sale  will  not  be  held 
until  September  24,  which  gives  a  longer  interval  between  sales 
than  has  occurred  for  some  years. 

A  little  British  Columbia  wool  has  been  sold  in  the  east,  but 
its  condition  and  the  freights  are  against  it,  as  only  about  10c. 
can  be  got  for  it. 


THE    JULY    WOOL    SALES. 

The  fourth  series  of  London  sales  of  Colonial  wool  has 
closed,  says  an  English  exchange.  A  total  of  371,202  bales 
were  catalogued,  against  237,496  bales  in  the  corresponding 
series  of  last  year.  The  net  total  available  amounted  to  391,000 
bales.  Of  these  358,000  bales  have  been  sold,  160,000  for 
home  consumption,  138,000  bales  to  the  continent,  and  60,000 
bales  to  America,  leaving  33,000  bales  to  be  carried  forwird  to 
next  series.  Messrs.  H.  Schwartz  and  Co.  report  that  the  sales 
opened  with  an  advance  of  5  to  7  per  cent,  on  Australian 
merino  wools  and  of  10  per  cent,  on  crossbreds.  The  next  few 
days  established  a  further  rise,  and  merino  wools  rose  to  10  per 
cent.,  and  crossbreds  to  10  to  15  per  cent,  above  May.  The 
advance  was  not  only  maintained,  but  was  increased  towards 
the  end.  The  results  vary  considerably,  according  to  whether 
a  type  of  wool  was  suitable  to  English  and  American  demand 
or  not,  but,  taking  the  market  on  the  average,  Australian  greasy 
merino  wool  may  be  said  to  stand  10  to  15  per  cent.,  scoured  5 
to  10,  and  crossbred  15  per  cent,  above  the  May  level. 


THE    BRADFORD    WOOL   MARKET. 

The  London  Drapery  World,  of  August  3,  says  :  "  The  wool 
market  in  Bradford  has  this  week  been  characterised  by  in- 
creased firmness,  which  can  be  accounted  for  by  the  general  re- 
sumption of  business  after  the  general  election,  and  the  great 
spirit  shown  right  up  to  the  conclusion  of  the  London  Colonial 
wool  sales,  which  always  have  a  dominating  influence  on  the 
market  here.  All  classes  of  both  tops  and  wool  of  the  merino 
and  crossbred  order  could  be  sold  at  prices  which  were  ruling  here 
before  the  election,  but  now  holders  are  asking  rather  more 
money,  and  are  not  anxious  sellers.     A  better  tone  is  also  notice- 


able at  the  low  wool  sales  in  Liverpool,  where  a  brisk  sale  has 
been  experienced  for  both  carpet  and  clothing  wools.  English 
wools,  with  the  exception  of  pure  lustres,  show  no  change,  but 
all  bright  wools  are  now  being  held  for  a  further  advance,  which 
seems  likely  to  come  before  many  days  are  past.  In  mohair 
also  there  is  talk  of  another  forward  movement  being  possible  ; 
should  this  set  in,  raw  material  would  soon  be  carried  some 
pence  per  lb.  higher  still." 


A    WOOL-PRODUCTION     DIAGRAM. 

The  report  published  by  the  United  States  Government, 
entitled  "Wool  and  the  Manufactures  of  Wool,  1894,"  contains 
a  diagram  showing  at  a  glance  the  proportionate  wool  produc- 
tion of  the  leading  sheep-raising  countries  in  the  world.  The 
position  occupied  by  Australasia  will,  in  a  measure,  explain  the 


reason  for  the  great  depression  in  the  value  of  wool,  and  par- 
ticularly of  merino  wool,  during  the  last  few  years  That  Rus- 
sia should  rank  second  as  a  wool-producing  country  will  come 
as  a  surprise  to  many  people.  The  Argentine  Republic  occu- 
pies the  third  place,  and  if  the  industry  progresses  in  the  way 
that  is  anticipated  that  country  will  soon  rank  second  in  the  list. 

SOME     LINES    WORTHY     OF    NOTE. 

Among  special  lines  Messrs.  Greenshields,  Son  &  Co., 
Montreal,  will  offer  September  1  are  several  qualities  of  boys' 
and  misses'  black  cashmere  hosiery  at  special  prices. 

The  house  has  done  well  this  season  in  butter  colored 
Valenciennes  laces  of  different  widths.  There  is  still  a  small 
stock  on  hand. 

A  line  of  very  handsome  fancy  shawls  have  arrived  in  a  large 
shipment.  The  designs  and  shades  are  very  effective.  They 
are  sold  at  popular  prices,  $8,  $9  and  $12,  and  the  low  prices 
are  making  them  sell  rapidly.  Customers  have  already  been 
sending  in  repeats. 

Among  the  lines  of  ladies'  Ringwood  gloves  there  are  some 
special  designs  in  combinations  of  colors  in  light  and  medium 
shades,  which  are  pretty  sure  to  be  fashionable  in  the  early 
autumn. 
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IS 
YOUR 

SAFE 

A 

TA  YLOR  ? 


It  can  be  said  of  these 
safes    that    after'   being    on 

the  market  forty  years, 

in  not  one  single  instance 
have  they  failed  to  preserve 
their  contents  in  a  fire. 
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OUR  CARPET 

.  .  STOCKS  .  . 


t 


For  the    Fall   Trade   are    the 
&,  largest  and  finest  we've   ever 

shown,  and  prices  most  reason- 
able. 

Many  new  and  select   designs 
you'll  not  find  elsewhere. 

$  Samples  furnished  the  trade  as 

is  our  usual  custom. 


John  Kay,  Son  &  Co. 


34  King  Street 
West, 


IMPORTERS 


TORONTO 


Takes  a  .  . 
Heap  of  Thinking 

To  make  money  nowadays.      A    man    needn' 
behind  his  competitors  to  lose  a  race.      Dry  good 
are  close,  and  a  change  of  style  in  shades 
may  make  a  loss  that  will  wipe  out   the  pro- 
fits of  several  days,   unless — you   change  the 
shade  to  fit  the  style. 

That's  our  business. 

We  re-dye  and  re  finish  new  goods  for  dry 
goods  merchants.  We  put  new  life  and  new 
value  into  sun-faded  or  soiled  goods.  Our 
charges    are    small.     Write  to   us    about  it. 

Circulars  and  Price  List  for  the  ask 


R.  PARKER  dc  CO., 


Head  Office  and    Works 

787  to  789  Yonge  Street 


TORONTO 
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NEW     UPHOLSTERING     MATERIALS. 

NEW  goods  for  draperies  and  upholstering  depend  a  good 
deal  for  patronage  on  the  general  condition  of  the  people. 
Expenditures  for  furnishing  are  regulated  by  the  times  being  good 
or  bad,  and  the  outlook  for  public  prosperity  being  now  much 
more  satisfactory,  the  houses  handling  this  class  of  goods 
are  well  equipped  with  handsome  new  lines.  In  upholstery 
goods  Peter  Schneider's  Sons  &  Co.,  Montreal,  are  this  year 
offering  some  very  attractive  lines.  The  house  makes  a  special 
feature  of  its  upholstering  materials,  and  a  complete  range  is 
carried,  so  that  the  wants  of  the  trade  and  the  consumer  can 
always  be  supplied.  This  season  the  aim  seems  to  have  been 
to  anticipate  the  most  fastidious  tastes,  and  the  new  designs 
and  effects  are  handsome  and  varied.  One  of  the  most  strik- 
ing is  an  all-silk  material  for  upholstering  called  stalenza,  a 
floral  pattern  of  the  most  beautiful  finish,  and  shown  in  several 
colors.  There  are  some  very  handsome  cretons  in  original 
patterns  and  delicate  combinations  of  color,  which  will  cover  in 
fine  style.  The  house  carries  a  full  line  of  upholstering  materials, 
including  the  very  highest  grades,  as  well  as  the  jute  and  cotton 
goods.  In  draperies  the  season's  goods  are  likewise  attractive, 
and  chenille  curtains  are  extensively  shown.  A  chief  reason 
why  fashion  cannot  dislodge  the  chenille  is  that  no  other  cur- 
tain of  the  same  grade  has  been  able  to  replace  it,  possessing  the 
same  rich  appearance  and  reversible  quality,  so  that  the  looms 
are  as  busy  as  ever  they  were,  and  improved  designs  are  the 
order  of  the  day.  The  range  this  season,  therefore,  is  as  varied 
as  usual.  In  the  less  expensive  grades  the  firm  have  their  new 
Derby  curtain  now  out.  It  is  a  special  three-yard  line,  fringes, 
and  is  shown  in  several  colors. 


A.  B.  MITCHELL'S 


NO    ADVANCE    YET. 

Fitzgibbon,  Schafheitlin  &  Co.,  Montreal,  when  waited  upon 
by  our  representative  last  week  reported  business,  as  evidenced 
by  orders  from  travelers  now  on  the  road  with  laces,  embroider- 
ies, curtains,  etc.,  as  very  satisfactory,  with  indications  of  a 
decided  revival  in  fall  trade  conditions.  Shipping  of  special  lines 
in  dry  goods,  woolens  and  kid  gloves  is  in  full  swing,  in  the 
latter  line  a  larger  business  than  usual  having  been  done. 

A  choice  stock  of  French  "  Jam  met  "  laced  gloves  in  light, 
medium  and  dark  tans  and  in  blacks  is  now  on  hand  ;  also 
cheaper  grades  of  staples  in  laced  and  button  styles,  with  spe- 
cialties for  autumn  and  the  Christmas  trade.  As  yet  they  quote 
no  advance  on  recent  prices. 


THEIR    ADS. 


Several  Maritime  Province  dealers  have  sent  us  samples  of 
their  advertising  lately.  It  is  not  always  possible  to  notice 
these,  but  we  appreciate  the  compliment  always,  and  are  glad  to 
see  what  the  retailers  are  doing.  By  the  way,  the  Maritime 
Province  dry  goods  men  are  improving  very  much  in  the  style 
of  their  advertising.  On  the  whole,  they  are  ahead  of  the  other 
provinces  containing  towns  of  equal  size. 

The  most  pretentious  circular  we  have  seen  is  one  issued  by 
James  Paton  &  Co.,  Charlottetown.  It  contains  twenty  pages, 
besides  the  cover,  and  is  full  of  bright  matter  and  fair  illustra- 
tions. It  seems  to  be,  however,  like  a  yard  of  elastic  stretched 
out  to  two  yards.  The  whole  thing  could  have  been  put  in  ten 
pages  or  less.  If  the  circular  is  backed  up  by  stirring  and  per- 
sistent newspaper  advertising,  James  Paton  &  Co.  should  make 
money  in  '95. 


Rubberine,  Vulcanite  and  Waterproof  Linen 

Collars,  Cuffs,  and  Shirt  Fronts,  white  and  colors,  specially  adapted  for 
Travelers,  Sportsmen,  and  Mechanics.  For  sale  by  all  wholesale  houses.  If 
you  cannot  procure,  write  direct  for  samples  and  prices.  Largest  and  leading 
manufacturer  in  Canada  of  these  goods. 

Office  and  Factory  :     16  Stieppard  St.,  Toronto,  Ont. 


CHARLES  H.  RICHES 

SOLICITOR  OF  PATENTS 


Canada  Life  Bldg..  King  St.  West 


Patents  and  Trade  Marks  procured  in  Canada  and  foreign 
countries.      Handbook  relating  to  Patents  free  on  application. 


Toronto. 


Miller  Bros.  4  (0.  N|ohtreal 


Manufacturers 
for  the  Whole- 
sale Trade  of 
the  following 
Standard  Lines 
of  Fine  Linen 
Faced  Collars 
and  Cuffs 


Pfil  I  ADQ   Comet,  Opera,  Hanlan 
UULLHnO  '76,  Oro  and  Marquis. 

MOZART   CUFFS 

Angelo  &  Raphael  s 


Reversible  Li'iene 
dollars  and  Cuffs. 


Only  the  very 
best  materials 
are  used  in  the 
manufacture  of 
these  Goods 


Montreal  Fringe  and  Tassel  Works 

ESTABLISHED  1883. 

CORDS,      TASSELS,    POMPONS, 


Dress  and  Mantle  Ornaments, 
Hat  and  Cap  Ornaments 


S    BARREL  BUTTONS! 


J    A  large  range — All  sizes 
Black  and  Colors 


Particular  attention  given  to  special  orders  accompanied 
by  samples. 


mOULTOJS  &  CO.  -  Montreal 


World  Wide  Popularity 


The  Delicious  Perfume. 


Crab  Apple  Blossoms 

EXTRA   CONCENTRATED 

Put  up  in   i,  2,   3,  4,  6,  8,  and  16 
ounce   bottles. 

And  the  Celebrated 

Crown  Lavender  Salts 

Annual  sales  exceed  500,000  bottles. 
Sold  everywhere. 

THE  CROWN  PERFUMERY  CO. 

177  New  Bond  St.,  London,  Eng. 
By  all   principal  dealers    in    perfumery. 


\OT 


"FITS  LIKE  A  GLOVE." 

THOMSON'S 


ENGLISH    MADE, 
|£  Glove -Fitting.    Long  Waisted.  trade  mask. 

At  Popular 
Prices. 


CORSETS 


TWELVE  FIRST  MEDALS. 


The  Perfection  of  Shape,    Finish  and  Durability. 

APPROVED  by  the  whole  polite  world. 
SALE  OVER  Ol.Z  MILLION  PAIR8  ANNUALLY. 
A  large  stock  of  these  GOOD  VALUE  Corsets  always  on  hand  at 

JOHN    MACDONALD    &    CO'S,    TORONTO. 
MANUFACTURERS :  W.  S.  THOMSON  &  CO.,  LIMITED,  LONDON. 

See  that  every  Corset  is  marked  "THOMSONS  GLOVE  /ITTING,"  and  bears 
our  Trade  Mark,  the  Crown.     No  others  are  genuine. 
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.  .  First  Shipment  .  . 


Of  New  Shapes  in 

ENGLISH  AND  AMERICAN 
STIFFS  AND  FEDORAS 

WE  EXPECT  TO  ARRIVE 
ABOUT  15TH  AUGUST. 

STYLES  THE  LATEST 

QUALITY  THE  BEST 

PRICES  THE  LOWEST 

Letter  Orders  carefully  attended  to. 


A.  A.  ALLAN  &  CO. 

Wh  Inters.  5/    Bay    Street    '    •     TORONTO 


Greene  &  Sons  Co. 

MONTREAL 

WHOLESALE    MANUFACTURERS   OF   FINE  FUR 
GOODS,  JACKETS,  CAPES,  COATS,  ETC. 

HATS  •  CAPS 


Importers  of 


Gentlemen's  Furnishings 

LATEST  STYLES.  LOWEST  PRICES. 

LETTER  ORDERS  CAREFULLY  ATTENDED  TO. 


GREENE  &  SONS  CO. 


Warehouse  515  to  525 
St.  Paul  Street. 


Montreal 


D.  Magee's  Sons 


ST.  JOHN,   N.B. 


IN  .  . 


Hats,  Furs 
Robes,  and 
Gloves 


Geo.  A.  Thorpe 
&  Co. 


Wholesale 

Importers  and 
Manufacturers 


y 


Winter  Caps 


DRY  GOODS 
WOOLENS,  etc. 


NEW  YORK 


Head  Office 


BUFFALO  -^  62  Bay  Street      PoTOlltO 


DETROIT 


THE 


"Columbia' 
"Fowler" 


and 


Samples  on  Application 


Are  two  lines  you 
cannot  afford 
to    do   without. 


Special  values  in 

Worsteds  Underwear 

Hosiery  Suspenders 

Corsets,  Etc. 

Great  Snap  in  Blankets.     N.B. — Send  for  a  sample  of  our 
"  SPECIAL  "  TWILL  WORSTED 


A  Full  Range  of  Everything  in  Our  Line 


GEORGE  A.  THORPE  &  CO.    -    TORONTO 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW 


FOREIGN      INTELLIGENCE. 

THE       LEEDS       WOOLEN       MARKET. 

HE  Drapery  World  of  August  3  says 
of  the  Leeds  market :  "  Instructions 
for  spring  are  coming  to  hand  with 
much  greater  freedom,  and  the  busi- 
ness of  the  past  week  has  been  upon 
an  unusually  large  scale.  Tweeds 
of  cheviot  make  seem  to  be  in  best 
favor  for  futures,  but  the  call  for 
good  and  medium  class  serges  is  still 
very  great,  and  makers  of  these 
goods  are  kept  very  busy.  Worsted  manufacturers  are  well  em- 
ployed, but  although  prices  in  this  branch  are  very  firm,  with 
every  indication  of  advancement,  they  do  not  yet  appear  to 
have  increased  in  proportion  to  the  prices  of  raw  material. 
Spinners  in  this  branch  are  very  well  engaged,  and  will  continue 
to  be  so  for  some  time  ahead.  Good  repeats  for  winter  cloths 
are  constantly  to  hand,  vicunas,  meltons,  serges  and  tweeds 
being  about  equally  in  request.  Many  mills  in  the  district  are 
working  overtime,  many  running  day  and  night.  A  few  of  the 
leading  blanket  houses  who  are  engaged  in  the  foreign  trade 
are  reported  busier,  but  the  home  department  is  very  dead,  and 
the  dulness  complained  of  in  the  carpet  trade  for  some  weeks 
past  still  remains." 

THE   SILK    MARKETS. 

The  London  silk  market  has  a  weaker  tendency. 

At  Crefeld  and  Zurich  the  dead  season  is  on  and  there  is 
little  doing.  Manufacturers  are  full  of  contracts  at  advanced 
prices,  however,  and  prospects  are  good.  All  silk  fabrics  for 
dress  and  trimming  purposes  are  still  in  the  lead.  Mantle 
plushes  and  changeable  velvets  are  active. 

BRADFORD    DRESS    GOODS. 

The  Bradford  correspondent  of  The  Drapery  World,  speak- 
ing of  the  dress  goods  trade,  says:  "From  the  Continent  re- 
newed inquiries  are  to  hand  for  mohair  yarns  suitable  for  dress 
goods,  and  the  increased  prices  affixed  to  these  indicate  that  the 
manufacturers  there  mean  to  make  determined  efforts  to  capture 
at  least  some  part  of  the  bright  goods  trade  which  is  at  present 
sa  exceedingly  good.  It  is  quite  possible  that  some  fairly  satis- 
factory mohair  goods  may  be  woven  on  the  Continent,  but  there 
are  practically  no  spinning  mills  where  the  mohair  yarns  could 
be  made,  so  the  Bradford  manufacturers  will  be  greatly  to  blame 
if  they  allow  themselves  to  be  beaten  in  the  manipulation  of 
goods  made  from  yarns  produced  at  their  own  doors  It  is  cer- 
tain that  the  effort  is  being  made,  however,  from  the  inquiries 
which  have  recently  been  made  in  this  market  for  operatives 
accustomed  to  bright  goods  to  go  abroad. 

"The  demand  for  bright  dress  goods  here  is  certainly  at 
least  equal,  if  not  increasing,  in  intensity,  and  inquiries  for  the 
best  classes  of  goods,  made  from  pure  lustre  wool,  are  following 
closely  on  the  demand  for  pure  mohair  dress  goods.  The  out- 
cry for  plain  goods  is  so  great  that  there  is  little  encouragement 
to  trouble  with  the  production  of  fancy  goods  of  an  elaborate 
character,  as  of  course  the  risk  with  the  latter  is  far  greater.  It 
seems  likely  that  in  addition  to  dresses  and  jackets,  mohair 
goods  will  also  be  largely  in  request  next  summer  for  dust- 
cloaking  purposes. 

"The  taste  for  chine  effects  seems  to  be  developing,  and 


very  considerable  preparations  are  being  made  on  these  lines  by 
some  of  the  leading  dress-goods  makers  here  for  next  spring." 
A  correspondent  of  The  Drapers'  Record  adds  :  "  Crepons 
of  a  bright  character  are  still  selling  well,  and  are  being  made 
very  largely  for  the  coming  winter  wear,  but  I  think  that  Ama- 
zons and  clothy  materials  have  been  in  rather  less  demand,  and 
are  being  replaced  to  some  extent  by  neat  worsted  coating 
styles  in  dress  weights." 

SPANISH    COTTON    INDUSTRY. 

In  Spain  more  men  are  employed  in  the  cotton  industry 
than  in  any  other,  except  agriculture.  This  fact  is  brought  out 
in  a  report  on  the  Spanish  cotton  industry  recently  made  to  the 
State  Department  at  Washington  by  Consul  Bowen,  of  Barce- 
lona. It  appears  that  in  thread  alone  there  are  3,000,000 
spindles,  $40,000,000  of  capital  invested,  and  34,866  workmen. 
In  white  woven  cotton  goods  there  are  large  exports  from  Barce- 
lona. Ten  thousand  workmen  are  employed  in  cotton  thread 
lace  manufactures  near  Barcelona,  and  38,000  are  at  work  in 
other  parts  of  Spain.  In  dyed  and  printed  cotton  factories 
there  are  10,634  looms  and  32,000  workmen  employed,  produc- 
ing 48,800,000  metres  of  cloth.  Cuba  and  Puerto  Rico  re- 
ceived the  most  of  this.  The  total  number  of  spindles  in 
Spain  employed  in  cotton  works  is  2,614,500,  and  the  number 
of  looms  is  68,300,  with  a  total  capital  of  $60,000,000.  Cotton 
thread  workmen  are  paid  by  the  piece,  as  are  also  the  weavers. 
The  average  wages  paid  per  week  are  as  follows  :  Directors  and 
superintendents,  $12  to  $25;  major  domos,  $8  to  $10;  ma- 
chinists, $4  to  $16;  firemen,  $3  to  $6;  thread  workers  and 
weavers,  $4.75  to  $6  ;  carpenters,  $4.75  to  $6  ;  ordinary  work- 
men, $3  to  $4.  The  average  workman's  wages  in  Barcelona 
and  vicinity  are  less  than  70c.  a  day.  The  most  of  the  cotton 
that  comes  to  Spain  is  from  the  United  States,  and  amounts  to 
about  $15,000,000  each  year.  Considerable  cotton,  however, 
also  comes  from  Egypt.  While  Spain  is  poor,  the  consul  says, 
the  province  of  Barcelona  is  rich. 

FLAX    AND    JUTE. 

A  Dundee  despatch  of  Aug.  3rd.  says  :  "  The  market  open- 
ed yesterday  after  the  holidays  with  a  firm  tone.  Jute,  indeed, 
is  easier  for  forward  sailing,  but  with  a  large  crop  in  sight  there 
is  little  disposition  yet  on  the  part  of  the  large  buyers  to  operate. 
For  October  firsts  ^10  15s.  is  named. 

"Yarns  are  steady  at  is.  2%&.,  say,  for  8  lb.  common  cops, 
is.  3^d.  for  warps,  and  is.  6d.  for  8  lb.  good  yarn.  In  hessians 
a  large  trade  has  been  again  done  for  South  America  in  fine 
goods,  and  the  price  is  steady. 

"  Flax  is  quiet,  and  tows  are  offering  a  shade  easier,  but  still 
pounds  out  of  proportion  to  flax  prices.  There  is  nothing  of 
consequence  doing.  Flax  yarns  are  quiet,  but  not  lower,  and 
there  is  again  inquiry  for  tow  wefts,  but  at  prices  spinners  re- 
fuse to  entertain.  Tows,  it  would  seem,  must  give  way  a  little 
more  before  business  is  possible. 

"  Linens  are  in  fair  request.  Fife,  long  so  busy,  is  less  active 
than  Forfarshire.  Belfast,  with  extraordinary  push  with  new 
designs  and  fine  finish,  is  running  Fifeshire  hard  in  the  race  for 
supremacy  in  fine  linens.  There  is  more  doing  in  canvas. 
Arbroath  starts  after  the  holidays  on  full  time. 

"  The  fancy  jute  trade  is  brisk.  The  new  designs  again  lead, 
and  the  best  makers  are  well  engaged.  There  is  a  good  deal 
doing  in  twines,  ropes,  and  cords.  This  branch  of  trade  con- 
tinues to  extend." 
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KYLE,  CHEESBROUGH  &  CO 

The  Lace  Warehouse  of  Canada. 


:  IMPORTERS    OK 

NOVELTIES    IN   : 

Dry  Goods, 

Embroideries, 

Trimmings, 

Gloves, 

Silks, 

Hosiery, 

Braids, 

Muslins,  and 

Curtains, 

Dress  Goods,  etc.,  etc. 

A  fresh  and  attractive  lot  of  Plain,  Printed  and  Fancy  Blouse  Silks  just  received  and  put 
into  stock.  Our  travelers  are  just  starting  out  with  a  full  line  of  Fall  samples,  which 
comprise  the  most  complete  selection  we  have  ever  shown.  We  hope  to  interest  our 
many  friends  as  usual.       ' 

WE  CARRY  THE  CELEBRATED  FIBRE  CHAMOIS  IN  STOCK. 


Kyle,  Cheesbrough  &  Co. 


3VLOaSTTE,E!-^XJ. 


Peter  Schneider's  Sons  &  Co 


185  &  187  CANAL  STREET 

NEW  YORK   CITY 


27  &  29  VICTORIA  SQUARE 

MONTREAL 


UPHOLSTERY  AND  DRAPERY  GOODS 


Special    Designs  in    Chenille    CurtainS    for  Fall   Trade. 

saxony,  Bengal  and  Nepaui  Chenille  Table  Covers 

Cotton  Derby  Curtains 

Cotton  Derby  Piece  Goods 


SATIN  REUSSE 

COTTON   NEPAULS 


SILK   TAPESTRIES 

BROCATELLES 


For  Upholstering  Work.     Fringes,  Gimps  and  Cords  to  match. 
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WINDOW   DRESSING 


M  M  ♦♦♦<< 


A    WINTER    WINDOW. 

IT  may  seem  strange  that  winter  windows  should  be  attracting 
attention  while  the  demand  for  fans,  hammocks,  and  ice- 
cream sodas  still  keeps  up.  But  this  issue  is  devoted  to  fall 
and  winter  goods,  and  fall  and  winter  window  dressing  is  hence 
to  be  considered  at  the  same  time. 

The  illustration  on  this  page  shows  a  window  dressed  by 
Chas.  Morton,  of  E.  R.  Bollert  &  Co.,  Guelph.  It  represents 
Christmas  evening  in  the  country.  The  picture  does  not  bring 
out  the  ground-work  well.  The  bottom  is  a  snow  scene  made 
of  batting  and  "flake."  A  mirror  lies  flat  on  the  right-hand 
side  of  the  picture  representing  an  ice  pond  over  which  the 
children  have 
skated.  The 
background  is 
of  evergreens, 
with  "  snow  " 
piled  up  in 
mounds  in  and 
around  them. 
The  cabin  is  a 
perfect  model 
of  the  early 
settler's  house, 
built  of  tamar- 
ack logs  and 
covered  with 
bark.  Santa 
C  1  a  u  s  has 
brought  his 
sleigh  loaded, 
and  is  in  the 
act  of  descend- 
ing the  chim- 
ney with  his 
load  of  pre- 
sents. The  top 
is  made  of  sky 
cambric,   with 

gold  spangles  as  stars,  and  the  moon's  crescent,  lit  up  with  elec- 
tric light  above  and  through  the  cambric,  makes  the  scene  very 
realistic.  Please  note  the  snake  fence.  For  one  week  this 
scene  held  crowds  in  front  of  the  store,  which  the  police 
found  hard  to  "  move  on."  The  building  of  the  house  was 
especially  good  and  perfect. 


all  think  ahead  and  make  plans.  Why  not  the  window  dresser? 
says  The  Dry  Goods  Economist.  His  work  is  a  very  import- 
ant factor  in  the  season's  business,  and  it  is  often  the  case  that 
the  windows  suffer  during  the  height  of  the  busy  season,  be- 
cause the  trimmer  is  kept  so  busy  at  other  duties  that  he  has 
not  sufficient  time  to  formulate  a  correct  plan  of  procedure. 
At  this  season  of  the  year  the  window  trimmer  has  probably 
less  to  do  than  at  any  other  time.  Wouldn't  it  be  a  good  idea 
to  take  half  a  day  once  or  twice  a  week  and  use  it  to  work  out 
ideas  for  future  reference,  and  put  them  on  paper  so  as  to  have 
them  handy  when  wanted? 


THE     FALL    CAMPAIGN. 

The  term  "  originality,"  when  applied  to  the  work  of  a  win- 
dow dresser,  should  not  merely  indicate  his  skill  in  evolving  a 
meritorious  or  particularly  attractive  display,  for  often  that  sort 
of  originality  tends  to  lead  the  decorator  from  the  direct  pur- 
pose for  which  his  work  is  intended,  namely,  influencing  the 
sale  of  goods,  and  causes  the  loss  of  time  and  opportunity. 

The  dress  goods  buyer,  the  silk  buyer,  the  advertising  man, 


FOR    WINDOW    TICKETS. 

A  quick  glance  at  these   shirt  waists  tells  instantly  why  we 
are  selling  the  most. 

You    might  compare   this  heap   of  white  goods  to  a  snow 
drift ;  it  will  melt  away  almost  as  fast,  with  the  price  5c.  a  yard. 

Prettier  pat- 
terned wash 
goods  were 
never  seen  on 
this  side  the 
Atlantic. 

No  guess 
work  when 
you  buy  black 
hosiery  here 
for  25  cents  a 
pair. 

Good  gloves 
are  hard  to 
find — it  took 
us  a  long  time 
to  find  these  ; 
$1.50  the  pair. 
Have  you 
ever  noticed 
what  good, 
true  light  we 
have  to  show 
goods  in  ? 

Forty  -five 
cents  a   yard, 
45  in.   wide — 
little  to  pay  for  good  goods,  isn't  it  ? 

The    correct   laces  for  dainty   lingerie — and  the  prices  are 
very  tempting. 

Because  these  good  prints  are  6c.  a  yard  is  no  reason  why 
you  should  pass  them. 

This  is  "a  bargain  "  in  the  true  sense  of  the  word. 
Better  buy   half-a-dozen  at  this  price— you  won't  get  them 
soon  again. 

These  are  reduced ;    if  we  told  you   how  much  you  would 
think  we  were  exaggerating. — Economist. 


A    Christmas     Evening     Scene." 


FRAMING    WINDOW    TICKETS. 

We  have  many  times  discussed  the  advantage  of  having  neat 
window  signs,  and  in  connection  thertwith  it  might  be  well  to 
suggest  a  light,  plain   frame,  made  of  some  hard  wood,  to  hold 


56 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW 


M++  III  III  ^—  III  ^—  III  i 


EMIL  PEWNY  &  CO. 


Sun  Life  Building 


MONTREAL 


Honest  Kid  Gloves 

What  we  mean  by  Honest  Kid  Gloves,  is  that  they 
are  the  best  glove  that  can  be  produced  to  be  sold  at 
the  prices  we  ask  you  for  them. 

If  you  require  Kid  Gloves,  when  you  see  this  do 
not  hesitate  but  write  at  once  for  samples. 


Stock  on  Hand  of  all  Standard  Lines 

Factory  :    GRENOBLE,    FRANCE. 

■   IM^IlB  III        —  I    II    I    —  ■      I  I    ^—    I  II    —    II    ■■  II    II    I    —I        III  III      I  lll^|||M 


BEEN  MAKING  HOMESPUNS  28  YEARS 


Tweeds   and 
Homespuns 


oxroRD 

For  Spring  and  Summer.     Handsome,  Cool,  Durable. 
Unexcelled  for 

Tourists'  and  Business  Suits 

All  genuine  Oxford  bears  our  Trade  Mark.     Tape  woven  across  the 
ends  of  every  web. 


OXFORD  MFG.  CO. 


OXFORD,  N.S. 


Reliance  Brand 

Full  fashioned  Ribbed  Hose,  Plain  Hose,  Gents' 
Half-hose  in  Black  and  Colors,  Elastic  Over-hose, 
Ladies'  and  Children's  Mits. 

We  are  offering  some  good  drives  in 

BOYS1    RIBBED    COTTON     HOSE 

To  clean  out  Stock.     Warranted  Stainless. 
Letter  Orders  promptly  attended  to. 


-:  MANUFACTURED  BY :- 

THE   WILLIAMS,  HURLBURT  CO. 

COLLINGWOOD,  ....  ONT. 


Matthews,  Towers  &  Co. 


WHOLESALE 

+  + 


Men's  Furnishings 


73  ST.  PETER  STREET 


WE  WANT 
YOUR  TRADE 


Montreal,  Que. 


CANADIAN 
OLORED 
OTTON  MILLS  CO. 


•  • 


PRIISG 


1896 


Ginghams,  Zephyrs,  Flannelettes,  Dress 
Goods,  Skirtings,  Oxfords,  Cottonades, 
Awnings,  Tickings,  Etc.,  Etc 

:    NOW    READY    : — 


See   Samples  in  Whole-      Q.  MORRICE,  SONS  &  CO.  ACENTS 

sale  Houses. 


MONTREAL  and  TOKOXTO 
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the  signs.  As  the  signs  can  be  made  of  a  uniform  size,  the 
frames  can  be  made  to  fit  without  difficulty.  These  frames  can 
be  made  with  a  glass  and  adjustable  back,  and  will  make  the 
signs  look  much  neater  and  more  attractive  than  other- 
wise. We  have  seen  frames,  however,  that,  instead  of  making 
the  signs  look  any  better,  really  made  them  look  worse. 


BRIEF    HINTS     FOR     BEGINNERS. 

By  W.  R.   McColl.  Owen  Sound. 

STORE   windows   are  a   standing  advertisement,  and  are  to 
the  store  what    the   wrinkles  are  to  a  man's  face — a  very 
fail  index  to  his  character. 


Take  the      One  cannot  move  them  nor  hide  them,  nor  stop 
Right  View     people  from  looking  into  them  ;  therefore,  to  not 
keep  them  looking  their  very  best  all  the  year 
round  is  to  miss  one's  best  advertisement. 


put  Yourself  Window  displays  create  wants,  are  seen  and 
in  her  criticised  by  thousands  who  seldom  read  adver 
tisements,  and  educate  persons  who  are  not 
familiar  with  the  prevailing  fashions  ;  few  ladies  care  to  expose 
their  ignorance  on  dry  goods  subjects  even  to  salesmen,  and 
many  of  them  get  their  timely  tips  on  current  modes  and  ma- 
terials by  studiously  watching  the  latest  window  displays. 


Seeing 


BliLIEVING. 


The  best  advertisement  can  but  describe  the 
article  for  sale  and  tell  the  price  ;  the  window 
display  shows  how  it  looks. 


Try  is  the      Any  c^er^  wri°  has   the  ability  to  sell  goods,  to 

Only  attractively  display   his   wares  so  as  to  create  or 

excite  in  his    customer  a  desire  for   possession, 

can  certainly  train   himself  to  drape,  arrange,  or  finger-fix  in  a 

window  the  same  materials  with  as  much  catchiness. 


Cardboard 


Let  tersely-worded  window  tickets  be  placed  on 
the  goods  as  little  silent  salesmen.     If  pointedly 
and  pertinently  put,  they   have  a  dumb  way  of 
speaking  that  carries  conviction  —  when  they  tell  the  truth. 


The  first  and  fundamental  thing  the  beginner  has 
Right.         to  learn  is  to  make  the  windows  thoroughly  clean 
inside  and   out.     Make   them  shine  !     Can't  be 
too  clean  —  the  danger  line  is  not  on  that  side. 


words  of       Past  graduates  in  the  School  of  Experience  find 

Others  Weigh   a  moist   sponge,  rubbed  on  a  cake  of  silver  soap 

and    thorougly  applied,   to    be    the  easiest   and 

cleanest  way   to  remove    dust  and  specks.     Rub  off  with  soft 

cotton  rags  and  polish  with  tissue  paper. 


Aim    at 


The  window   ready,  it  should   be  your  aim  to  so 
dress  it  as   to  arrest   the  attention  of  those  who 
might  go  drifting   past,  some  to  your  neighbors, 
and  others  to    those    beyond  your  ken.     You  are  after  results. 


To  get  best  results   you   must    have  something  to  display  your 
wares  upon. 

* 

Any  person  ordinarily   handy  with    saw,   plane, 

Helps. 

screw-driver,  hammer  and  nails,  can  make  from 
packing  cases,  lath,  and  strips  of  lumber  (and  the  greatest  of 
these  is  lath),  almost  any  framework  necessary  for  the  most 
elaborate  design. 

Make  plenty  of  T  stands,  varying  in  height  from  2  to  4  feet, 
by  20  inches  wide,  for  draping  silks  and  dress  goods. 

Have  open-ended  boxes,  ten  inches  square,  and  one,  two, 
three,  four,  five  and  six  feet  high.  These  can  be  draped 
as  they  are,  or  with  mill-cloth  boards  tacked  across  their  tops. 

Take  clean,  empty  barrels,  and  nail  the  hoops  tightly  to  each 
stave.  Now  saw  the  hoops  through  on  the  two  opposite  sides, 
and  divide  the  barrel  into  two  semi-circular  forms. 

These  can  be  draped  and  stood  diagonally,  or  with  either 
the  convex  or  concave  sides  to  the  glass. 

With  the  different  arrangement  of  these  stands  that  will 
suggest  itself  to  the  draper,  almost  any  material  can  be  artisti- 
cally handled. 

For  side  and  back  walls  use  ]4  round  hardwood  rods  at- 
tached to  three  rows  of  ladder  chain  with  patent  hooks,  permit- 
ting the  rods  to  be  raised  or  lowered  as  desired. 

If  heavy  twine  is  ever  used,  do  make  it  perfectly  taut,  as  a 
drooping  line  is  very  suggestive  of  a  washing  hung  up  to  dry. 


Advice,    outside   a   lawyer's   den    or    a   doctor's 

Advice. 

office,  is  a  commodity  seldom  asked  for  or  taken  ; 
therefore,  we  shall  offer  little.  Goods  will  fade,  and  the  most 
artistic  designs  will  fail  to  draw  people  who  are  looking  at  them 
every  day ;  therefore,  change  the  windows  once  a  week  when 
at  all  possible. 


Use 
Your 
Wits. 


Avoid  copying  from  your  rivals  as  you  would  the 
pestilence ;  be  original,  think  out  your  own  de- 
signs— the   man   that  follows    the    procession  is 


never  a  leader. 

* 

Carry  a  note  book  always,  take  notes,  or  make  a 

Your  Partner 

and  rough  sketch  of  anything  and  everything  that  you 

Helper.  think  can  in  any  way  aid  you  in  working  out  a 
new  design.  Then  think  it  out  in  detail  and  prepare  your 
frame  work  for  future  telling  displays.  Much  of  the  framework 
can  be  used  over  again  with  little  alteration,  and  should  be 
carefully  preserved  in  part  of  the  cellar  or  a  room  kept  for  that 
purpose. 

* 


What 


Make  a  tower   and    dress   with   spools    (in    full 
can  be        boxes).     Build  a   windmill,   and   trim   with  but- 
1)ONE?         tons,  yarns   in   packets,  or   gentlemen's   furnish- 
ings.    Erect  a  pyramid. 

Arrange  in  fan  shape  one  dozen  brooms,  tie  near  the  heads 
with  large  bows  of  ribbons,  and  run  rays  of  bright-colored  rib- 
bons to  the  floor. 

Make  a  well,  and  dress   with  ribbons,   over  which   suspend 
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FRENCH 


KID  GLOVES 


IF  YOU  ARE  IN  DOUBT 


As  to  your  Quality,  Style,  or  Delivery  Date  this  fall 


PROTECT     YOURSELF    by  ordering   NOW 

J  rVl    11     I  tr    I      O    Unexcelled    Quality. 


7  Stud  Laced,  gusseted,  $12.00  ;    guaranteed  line,   a  specialty. 
Shades — light,  medium,  dark  tans  and  blacks. 

iriMEDIATE  DELIVERY.  SAHPLES  ON  APPLICATION. 


J     Fitzgibbon,  Schafheitlin  &  Co. 

!  (Late  THOURET,  FITZGIBBON  &  CO.) 
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Montreal. 


j 


WE  WANT  <m  FALL  ORDER 

+ 

"ALASKA"  Brand  Down  Quilts  are  the  Quilts  that  sell. 
"  ALASKA  "  Brand  Down  Cushions  are  all  the  go. 


THIS  IS  ONE  OF  THEM. 
IT  CARRIES  OUR  TAG  AND  OUR  GUARANTEE. 


WE  ARK  represented: 
Toronto  and  tin-  West     by  Messrs.  Perry  &  Co.,  34  Yonge  Street,  Toronto. 
The  Ottawa  Valley     by  .James  W.  Woods,  Esq.,  7".  Queen  Street,  Ottawa. 
Manitoba,  N.W.T.,  and  British  Columbia— by  Mr.  J.  M.  Macdonald,  P.O.  Box  7(19,  Winnipeg. 


The  "ALASKA"  Feather  and  Down  Co.,  Ltd. 

Hsad  Office  and  Factory,  MONTREAL 


Perrin's  Gloves 


PERRIN  FRERES  &  CIE. 

The  Clove  House  of  (ana&a 

7  Victoria  Square.  MONTREAL. 

FACTORY:  BRANCHES: 

GRENOBLE,  FRANCE     Paris,  London,  New  York 


Always  on  Hand, 
A 
Fresh  Stock 


/,  e    The  Best  Shades 
and 
The  Newest  Styles 


P.F.TBADEMARK. 

WRITE    FOR    SAMPLES 

We  Carry  the  Largest  Stock  in  Canada 

Do   not  place  your   Fall    order   before  you  have  an 
opportunity   of   seeing    our   samples. 
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the  "  old  oaken  bucket  "  on  a  rustic   pole  and  crotch.       Trim 
bucket  with  flowers. 

Build  tiny  opera  boxes  all  around   the  window,   drape  with 
silks  and  laces,  and  stand  millinery  in  each  box. 

With  three    rough   saplings  make  a  tripod,  from  which  sus- 
pend a  basket  of  flowers  hung  up  by  festoons  of  lace. 

With  two  buggy  wheels  and  a  round  cylinder  make  a  hose 
reel  and  trim  with  lace ;  use  stockings  for  hose. 
Make  a  fireplace  and  trim  with  handkerchiefs. 

* 
These   examples    are    merely  a    finger-long  list, 
used    suggestively,    and    intended  to  start    you 
thinking.     Get  started.     The  beginning  is  the  hard  part.     The 
hard  part  of  everything  is  the  beginning. 

* 

Not  a  Whim       Avoid  overcrowding  as  much  as  possible.    Many 

Success  Depends  fine  displays  are  overdone  by  putting  too  much 

Upon  It.         jnto  them      Make   the  greatest  possible  display 

with  each  article,  and  see  how  little  you   can  use.     Just  bump 


Think. 


your  head  against  that  last  line  again  that  you  may  get  real  well 
acquainted  with  it.     May  it  stick  in  your  memory  like  burs. 


Aim  High. 


In  dressing  any  window  it  should  be  your  aim — 
to  sell  goods.  Ticket  the  leading  lines,  even  if 
the  goods  are  high  priced — there's  a  higher  aim  than  selling  cut- 
price  merchandise — everybody  don't  want  that  kind. 


An  Advantage. 


If  dress  goods,   silks   and   similar    materials  are 
shown,    always   show  the   trimming   with  them, 
and  match  with  buttons  or  other  garniture. 


Tint  Touches. 


Blend  colors  that  accord  well  and  form  an  agree- 
able combination.       When  two   shades  accord 
badly  it  is  always  advantageous  to  separate  them  by  white. 

Good  color  combinations  are  fawn  with  emerald  green, 
golden  brown  with  eminence,  mid  brown  with  opera  blue,  yel- 
low with  indigo  blue,  pink  with  olive,  buttercup  with  white, 
light  fawn  with  dark  brown,  etc. 


Don'ts. 


Don't  put  all  the  handsome  goods  in  stock  in 
one  window.     You  may  need  some  for  the  next. 

Don't  use  pale  blues,  heliotropes  and  pinks — they  fade. 

Don't  dress  with  evening  shades  or  light-colored  materials 
without  first  papering  the  window  floor. 

Don't  tread  on  and  soil  expensive  goods — -they  belong  to 
your  employer,  and  he  expects  you  to  handle  them  as  if  they 
were  your  own. 

Don't  fade  a  web  of  goods  and  put  it  back  into  stock  with- 
out mentioning  it.  The  "  boss  "  is  sure  to  find  you  out  and 
place  the  fault  where  it  belongs.  His  conclusions,  too,  you  may 
find  difficult  to  unhorse. 

Don't  parade  yourself  on  the  pavement  before  each  window 
you  dress  with  an  "  I  did  that "  air. 


Be  Progressive. 


Be  willing  to  learn.   You  may  know  lots  of  things, 
but  no  one  knows  it  all.     Those   succeed  best 
who  obtain  information  whenever   and  wherever  they  can.    Get 


up  new  ideas,  and  never  fail  to  jot  down  in  your  memorandum 
book  any  thought  or  object  that  can  in  any  way  assist  you. 
Change  your  windows  often,  and  by  study,  practice  and  some 
tedious  work  you  are  sure  to  succeed. 


THE  GREEN  GRASS  AV  OWLD  IRELAND. 

The  green  grass  av  owld  Ireland, 

Whilst  I  be  far  away, 
All  fresh  an'  clean  an'  jewel-green, 

It's  growin'  there  to-day. 
Oh,  it's  cleaner,  greener  growin' — 

All  the  grassy  worrld  around, 
It's  greener  yet  nor  any  grass 

That  grows  on  top  o'  ground. 

The  green  grass  av  owld  Ireland 

Indade,  an'  balm't  'u'd  be 
To  eyes  like  mine  that  drip  wid  brine 

As  salty  as  the  sea. 
For  still  the  more  I'm  stoppin'  here, 

The  more  I'm  sore  to  see 
The  glory  av  the  green  grass  av  owld  Ireland. 

Ten  years  ye've  paid  my  airnin's — 

I've  the  l'avin's  on  the  shelf, 
Though  I  be  here  widout  a  queen, 

An'  own  meself  meself. 
I'm  comin'  over  steerage, 

But  I'm  goin'  back  firrst-class, 
Patrolin'  av  the  foremost  deck 

For  firrst  sight  av  the  grass. 

God  bless  yez,  free  Ameriky, 
I  love  yez,  dock  and  shore, 
I  kem  to  yez  in  poverty 

That's  worstin'  me  no  more. 
But  most  I'm  lovin'  Erin  yet, 
Wid  all  her  graves,  d'  ye  see, 
By  reason  av  the  green  grass  av  owld  Ireland. 

— James  Whitcomb  Riley,  in  Century. 


THEIR     MARITIME    AGENTS. 

The  Alaska  Feather  and  Down  Co.,  Montreal,  have  appoint- 
ed as  their  agents  in  the  Maritime  Provinces  the  well-known 
firm  of  Manchester,  Robertson  &  Allison,  St.  John,  N.  B.,  who 
will  carry  a  full  line  of  samples,  and  sell  to  the  trade  at  factory 
prices.  The  Alaska  Feather  and  Down  Co.  are  now  represent- 
ed elsewhere  in  Canada  by  the  following  :  Perry  &  Co.,  To- 
ronto, who  cover  Ontario  west  of  Kingston  ;  James  W.  Woods, 
Ottawa,  who  represents  them  in  that  city  and  the  Ottawa 
Valley;  J.  M.  Macdonald,  Winnipeg,  whose  territory  extends  to 
the  Pacific  Coast. 


A   PRETTY    LITTLE    FOLDER. 

One  of  the  prettiest  little  folders  to  arrive  is  the  one  an- 
nouncing the  dissolution  of  the  firm  of  Matthews  &  Fraser,  Port 
Arthur,  and  the  advent  of  J.  L.  Matthews  &  Co.  It  is  neat  and 
attractive. 

The  announcement  is  made  that  "in  future  we  will  cater 
more  for  a  Cash  Exchange."  Why  not  go  the  whole  way,  and 
cater  entirely  for  a  Cash  Exchange  ? 


GO 
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Off  Color 


Unsaleable 


Vf*  \ — you  have  some  Dress  Goods  left  over  from 
your  past  season's  trade — perhaps  some  from 
several  seasons 


Why 


Pack  them  away  ?  ? 
Send  them  to  us  to  be 

, J 


RE=DYED 


o 


Measure  them  carefully,  attach  the  colors  you  wish,  and  we  will  re-dye  them  the  best  shade  suited  to  your 
wants  and  the  present  colors.     Black  is  always  safe.     Browns,  Navys,  and  Garnets  are  always  safe.     Our 

FAS  I  BLACK  withstands  perspiration,  fruit  stains,  etc.  We  will  re-finish  them  equal  to  new,  and 
save  you  carrying  them  over.  It  will  reduce  your  stock  and  be  much  cheaper  for  you  than  jobbing  out  at 
Half  Price. 

Henriettas,  Serges,  Estamenes,  Mixtures,  Debeiges, 
Crepons,  Satin  Cloths. 


Anything  in  the  Wool  Dress  Goods  way  we  are  specially  fitted  up  for. 


Also 


Cloakings,  Coatings, 
Trouserings 


\^ 


SEND  FOR   PRICE  LISTS. 

NO    AGENCIES  OR  BRANCHES. 
COMMUNICATE  DIRECT  WITH 
THE  WORKS 


THE 


t  Merchants  Dyeing  and  Finishing  Co. 


Factory:  Liberty  Street,  ^^ngSree    TORONTO 
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THE     USE    OF    CAPITALS. 

A  DISCARDING  of  capitals  is  a  new  feature  introduced 
into  advertising  which  adds  character  and  impressiveness. 
The  first  merchants  who  follow  the  models  presented  here  will 
receive  the  greatest  benefits  from  this  new  feature  and  gain 
reputation  as  bright  advertisers. 

Take  the  first  advertisement  shown  here.  No  capitals  are 
used  except  on  the  first  three  words.  Here  they  are  necessary 
for  emphasis.  The  body  of  the  ad.  is  without  capitals,  except 
for  one  word  which  is  emphasized,  yet  it  is  plain  and  striking. 


Planning 

Preparing 

Placing 

ADVERTISING 

is  a  science,  a  business  c 

fit- 

self,  in  which  the  saving 

and 

making    of    money    is 

the 

SOLE  business  in  hanc 

,  as 

banking  or  any   other  indi- 

vidual business. 

Then  the  second  advertisement  shows  only  one  capital 
letter,  yet  the  effect  is  to  make  a  very  prominent  ad.  Your 
printer  will  be  startled,  astonished,  dumbfounded  when  you 
ask  him  for  this  effect,  but 


Twenty  advertisers 

spend 
a  million 
a  year 

in  advertising 
and  by  the 
use  of  right 
methods  and 
mediums 
they 

make 

several  millions 

a  year 

through  their  advertising 


clearly  and  distinctly.  The  best  way  to  do  this  is  usually  to 
bring  out  one  point  in  display,  and  run  the  balance  of  the  ad., 
with  the  possible  exception  of  the  name  and  address,  in  clear, 
easy-reading  type,  suited  to  the  size  of  the  ad.  and  the  space  it 
occupies. 


GLOVES 

are  going  to-day  at  25 
cents  and  the  original 
price  was  50  cents,  while 

parasols 
umbrellas 

for  the  ladies  are  re- 
duced from  $1.25  to  89 
cents  and  from  $  1  00  to 
67  cents,  so  that  every- 
body may  avail  them 
selves  of  them.  These 
are  the 

reductions 

for  to-day,  but  we  have 
many  lines  at  regular 
prices  which  are  excel- 
lent value. 


Smith,  Jones&Co. 


if  you  insist  on  having  it  he  will  produce  it  for  you. 

An  ad.  should   make    its   chief  point   with   just    the    right 
amount  of  emphasis,  and  run    in  its   minor  points  smoothly, 


ADVERTISEMENTS    AND     WINDOWS. 

A  few  prominent  houses  are  now  adopting  the  policy  of  put- 
ting the  windows  under  the  immediate  jurisdiction  of  the 
advertising  man,  insomuch  as  he  shall  decide  what  departments 
shall  have  displays  and  the  time  and  space  to  be  allowed  each 
show.  This  change  makes  the  window  dresser  subordinate  to 
the  advertising  department,  but  as  the  supervision  includes  only 
such  functions  as  were  formerly  exercised  by  the  manager  or 
superintendent,  the  change  is  undoubtedly  for  the  better. 

In  many  stores  where  the  window  trimmer  works  indepen- 
dently of  the  advertising  man,  he  might  do  well  to  take  frequent' 
counsel  from  the  advertiser  and  make  his  work  harmonize  more 
closely  with  the  printed  announcements. 

Window  dressing  and  advertising  are  so  closely  related  that 
far  better  results  can  be  obtained  when  one  utilizes  the  assist- 
ance of  the  other  than  otherwise. 

The  window  and  store  tickets  should  especially  be  in  charge 
of  the  advertising  man,  as  no  one  in  the  store  is  usually  so  well 
fitted  to  furnish  the  short,  pithy  phrases  that  make  tickets 
valuable.  We  would  advise  all  readers  of  this. page  whose  work 
is  partly  or  all  window  dressing  to  consult  freely  and  frequently 
the  man  who  tells  the  story  of  the  store  in  the  newspapers. 
— Economist. 
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LAflSON 


CASH  .  .  . 
CARRIERS 


MODERN  MERCHANTS 


Save  time,  money  and  labor  by  using 
the  Lamson  Company's  Devices  for 

Store     Service.       Cash,    Parcel,    Message    and     Pneumatic    Carriers, 

adapted  to  all  needs,  sold  or  leased. 


WE  NAME  A  FEW  OF  OUR  DEVICES 


•    •    • 

Nonpareil  Cash  and  Parcel  Carrier, 
imperial  Cash  and  Parcel  Carrier. 
Circle  Service  Cash  and  Parcel  Carrier. 
Reversible  Wire  Cash  and  Parcel  Carrier. 
Spring  Cash  and  Parcel  Carrier. 
Level  Wire  Cash  and  Parcel  Carrier. 
Split  Wire  Cash  and  Parcel  Carrier. 
Pneumatic  Cash  Carrier. 
Office  Pneumatic  Stock  and  Bond  Carrier. 


•  •    • 

Ball  Cash  Carrier. 
Electric  Cable  Cash   Carrier. 
Power  Cable  Cash  Carrier. 
Number  One   Spring  Cash    Carrier. 
Number  Two  Spring  Cash   Carrier. 
Double  Wire  Cash   Carrier. 
Sliding  Cash  Carrier. 
Level  Wire  Cash  Carrier. 
Little  monarch  Cash  Carrier. 

•  •    • 


RENTED   OR    SOLD 


THE  LAMSON  CARRIERS         ALL  PROGRESSIVE 


are  protected  by  nearly  five  hun- 
dred patents,  and  the  service  to-day 
is  the  resultant  of  the  best  mechan- 
ical skill  and  thought  of  the  age. 


Dry  goods  dealers  use  Lamson  de- 
vices, and  thus  attest  their  merits. 
They  save  time,  labor  and  money. 


SEND    FOR   OUR   NEW  CATALOGUE 


E.  St.  AMOUR 


Temple 

Building 


Montreal 
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We  Have  Removed 


To  these  large  and  commodious  premises, 
situated  on  Victoria  Square. 

pm - <*« .r<iu;  ri » ■  «m  i-  •  »■  ff^*r- jft», <•«••  ^jn  rw"f jm w» ,f JUT;*' "  ff1  f  7*  ff !1II'T "" '■" 

Our  Travelers 

are  now  on  the  way  with 


Ifepiiiiiftirtiiii 

Pill 


'-  *:r j 


i=£3g 


Samples  for  Fall  and  Winter,  1895 

Before  Purchasing  See  Them.       It  Will  Pay  You. 


E.  A.  SMALL  &  CO. 

Manufacturers  of  Clothing  mamtdc^i 


I  Fall  Goods 


3 


We  beg  to  intimate  to  our  friends  that  our  new  stock  is  now  coming  forward  for  the 
PALL  TRADE)  being  carefully  selected  and  supplemented  by  SPECIAL 
PURCHASES  made  by  our  Mr.  Dignum,  who  is  now  in  the  European   markets. 

In  view  of  the  heavy  advance  in  prices,  we  have  been  able  to  secure  advantageously  a  large 
purchase  of  WOOLENS  and  TRIMMINGS  at  OLD  PRICES.  Special  at 
tention  being  made  to  Venetian  Worsteds,  Twills  and  Serges. 

Our  TRIMMING  DEPARTMENT  has  also  received  careful  attention,  and 
we  are  able  to  offer  a  large  and  well  assorted  stock  at  special  values. 

CANADIAN  TWEEDS.  We  would  ask  our  friends  to  note  that  we  are  offering 
our  entire  stock  in  this  department  at  such  prices  as  should  induce  a  speedy  clearance,  and  would 
invite  you  to  give  us  an  early  call. 


E.  J.  DIGNUM  <Sl  GO. 


Sole  Agents  for  Canada  for 

Messrs.  J.  N.  Richardson,  Sons  tOwden,  Ltd, 

Linen   Manufacturers, 
BELFAST,  -  IRELAND 


Imported  and  Canadian  Woolens  and 
Tailors'  Trimmings    .... 


55  Front  Street  West 

TORONTO,  OIST. 


I 


1 

I 


i 
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S.  Lennard  &  Sons 


ESTABLISHED    1878. 


MANUFACTURERS    OF 


HOSIERY  m. 
UNDERWEAR 


We  are  patentees  and  sole 
manufacturers  of 


EL 


Nursing  Vests 

AND 

Infants'  Vests 


Elysian  "  Nursing  Vest. 


Made  from  finest  European  Yarns. 
Wholesale  trade  only  supplied. 


"  Elysian  "  Infant's  Vest. 


S.  Lennard  &  Sons   -  Dundas,  Ont 

Wm.  Parks  &  Coy,  Ltd. 


ST.  JOHN,  N.B. 


'  *£w 


'BfaJNswiCK     COTTO«   " 


Sr<.'OHN  COTTON   MIVA-S 


C 


otton  Spinners, 

Bleachers,    Dyers 


Grey  Cottons,  Sheetings,  Drills  and  White  Ducks,  Ging- 
hams, Shirtings,   Tickings,  Denims   and  Cottonades,  in 
Plain  and  Fancy  Mixed  Patterns.     Cotton  Yarns,  Carpet 
Warps,  Ball  Knitting  Cottons,  Hosiery  Yarns,  Beam  Warps, 
flV\{\    /V\  flfll  if  ficttl  t"£f"^      for  Woolen  Mills,  and  Yarns  for  Manufacturers' use. 


THE   ONLY  "WATER  TWIST"  YARN    MADE  IN  CANADA 


AGENTS     .     .     . 

WM.    IIKWKTT  &  CO.,  30  Colborne  Street,  Toronto. 
D.\yiP  KAY,  Fraser  Building,  Montreal. 

JOHN    HAM. AM,  83  Front  Street  East,  Toronto,    Special  Agent  for 
lieani  Warps  for   Ontario. 


„.,      -    (NEW  BRUNSWICK  COTTON  MILLS. 
rilLL£>    ^ST    johN  COTTON  MILLS. 

-ST.  JOHN,  N.B. 


1 


FACSIMILE  OF  TAG  GIVEN  FOR 
EACH  GARMENT. 


welt ivndMvb gently  with 
4oft<totA.  Juloiv to d/vy,, 

tfie^v  IrtuAfi  slightly. 


FACSIMILE  OF  TAG  GIVEN  FOR 
EACH  GARMENT. 


well  amd  Mdx  gently  with 
4cft<JotA.  Jkt/owtecbvy, 
tAem.  trtu-drfi.  ^tightly. 


9 


5 

i 


44 


» 


♦  ♦  ♦  ♦ 


REGISTERED 


Rich  Silk  Seals, 
Rainproofed   by 
Special   Process. 


i 
6 
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John  Macdonald 

*^    wU»  T0  THE  TRADE 
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They 

Give 

The 

Best 

Value, 

Terms, 
Assortment 

And 
Attention 


♦ 

♦ 


♦ 

♦ 

♦ 


♦ 

♦ 
♦ 


i 
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furnishings 

Woollen?. 
Carpel^. 

Front  StE. 
TO^iTO 


the:  trade 


,o 


S! 


\ 


H 


k 


|     OIMTA^ICPUEB&G^NOVA-S&OTIA 
!    N&V/BftUNSWKW^p^ANITOBA, 

Vancouver,  ll^rrWNCE  Edward  If 


♦ 
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♦ 

♦ 


♦ 
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They 
Cordially 
Invite 
You 
To 
Visit 
Their 
Ware- 
Houses 


TORONTO 


(9S*S<9S*Sj9S*S<9Sj9«<9S^>S*Si59S 


WINDOW  DRESSING  NUMBER 


,  ''TfiEGHADIAN  V 

Wi  Good 

REVIEW^ 


We  DO  NOT  Guarantee 


'•HEALTH    BRAND ;'    Underwear  to 
be  fire-proof  or  water-proof; 


We  DO  NOT  Guarantee 


HE  MONTREAL 
SILK  MILLS  CO.  Ltd. 


MCLEAN  PublishinqCS: 

Trade  Journal  Publisher^. 

TORONTO  &  MONTREAL 


"HEALTH    BRAND"    Underwear  to 
cure  every  ill  under  the  sun ; 


But  We  DO  Guarantee 

Every  garment  with  our  label  "  HEALTH  "  upon  it  to  be 

perfect  in  quality,  fit  and  finish,   and  worth  the 

money.  Whenever  you  get  one  that  does  not  possess 
these  qualifications,  WE  GIVE  YOU  A  NEW  ONE  FOR 
NOTHING. 

It  pays  to  handle  "  Health  Brand  "  Underwear 


Established  1792 


|<NOX'S 

Tailors'  Linen  Threads 


— ARE 


UNEQUALLED 


Do  you  import  from  EUROPE  ? 

If  you  do  you  ought 
to  know 

pitt  &  scon 

THE    "PIONEER"    SHIPPING   AGENTS 


FOR 


FOR- 


. .  Evenness  and  Strength  . . 

IIS  USE  FOR  THE    _y  „„„ 
PAST  100  YEARS 

Best  Tailors 
©  Throughout  the  World 


#  i/MAvC   and  take 

NO  OTHER 


^ND  KNOX'S 


CHEAP  FREIGHTS 

CHEAP  INSURANCES 

CHEAP  SHIPPING  CHARGES 

And  the  Best  of  Attention. 


We  Do  Everything  to  Please  Our  Clients. 


OFFICES  : 


LONDON 

Chief  : 

23  Cannon  St.,  E.C. 
West  End  : 

25  Regent  St.,  S.W. 


LIVERPOOL 

7  South  John  St. 


PARIS 

7  Rue  Scribe. 


NEW  YORK 

39  Broadway. 


The  "Elite" 


Waterproofs  . . 


c 


Are  Manufactured  by  the_ 


GLOBE  RUBBER  CO. 


.     .     Who  positively     .     . 

GUARANTEE   FOR  FIVE   YEARS 


Any  Waterproofs  bearing    his  label. 


Manchester,  England 

Quebec,  Canada 


The  "Elite"  Waterproofs,  for  Ladies  and  Gentlemen,  were  shown  at  tne  Toronto  and 
Montreal  Exhibitions,  and  received  in  both  cases  the  Highest  Award. 


♦♦♦♦ »♦♦♦ »♦♦♦ »♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦ 


Ask  your  wholesale  houses  or  their  travelers  for  the 
"Elite"   Waterproofs,  and  look  for  this  label. 


Spring,   1896 

Samples  are  Now  Ready. 


ELITE 


fotdfimdaflcS^iaJfeA 


THE  GLOBE   RUBBER  CS. 
MANCHESTER    ENGLAND. 
fr  QUEBEC,  CANADA. 
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S.  GREENSHIELDS, 
SON  &  CO. 


IIIIIIH»lllllir.l*!ii:|      * 


MONTREAL  and 
VANCOUVER,  B.C. 


DEPARTMENTS 


Gray  and  White  Cottons 
Cottonades,  Prints 
Ginghams,  Linings 
Flannelettes,  Haircloths 
Canton  Flannel 
Striped  Tickings,  etc. 


Canadian  Tweeds  and  Friezes 
Shirts  and  Drawers  and 
Gents'  Furnishings 
Worsted  Coatings 
Golf  Cloakings 
Mantle  Beavers 
White  and  Colored 
Saxony  Flannels 

Etc.,  Etc. 


Carpets,  Floorcloths 
Cretonnes,  Art  Muslins 
Curtains, 

Chenille  Portieres 
Table  Covers,  etc. 

D 

Linens,  Damasks 
Towellings, Towels,  Quilts 
Canvas,  Blankets,  etc. 

E 

Smallwares,  Laces,  Ribbons 
Muslins,  Hosiery,  Gloves 


H 


Etc..   Etc. 


Dress  Goods 
Cashmeres,  Silks,  and 
Priestley's  Dress  Fabrics 
And  Cravenettes. 


S.  Greenshields.  Son  &  Co. 


Montreal  and 

Vancouver,  B.  C. 
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W.  R.  BROCK  &  CO. 


TORONTO  for  .——MMawr' 


Fall  and 
Winter 


Ask  the  trade  to  order  their 
requirements  through 


Assorting 


our  Travelers 
By  Letter 
By  Telegraph 
By  Telephone 


Our  Letter  Order  Department  has  made  itself  popular  by  its 

promptness  and  good  judgment. 


W.  R.  BROCK  &  CO.  ^Toronto 

CALDECOTT,  BURTON  &  SPENCE 

*m  TORONTO 

Now  is  the  time  for  action. 

The  wheels  of  industry  are  revolving  actively.  We  have  made  ample  preparation 

A  trade  revival  has  set  in.  f0P  this  and  shall  give  our  cus- 

r~~A~  »„«  ^M„^«^:«„  tomers  the  full  benefit. 

Goods  are  advancing. 

We  are  showing  a  splendid  range  36  in.,  42  in.,  54  in.  Serges,  and  a  full  assortment 
of  our  famous  Silk-Finished  German  Henriettas. 

In  Hosiery,  Gloves  and  Underwear— aii  the  improved  makes. 
In  Velvets  and  Velveteens— aii  colors  and  every  width. 
In  flantle  and  Qolf  Cloths— the  latest  novelties. 

In    Rich   Silk  SealetteS— a  fine  assortment. 

In    rvj DDOnS — a  large  assortment  in  all  colors  and  widths. 

These  goods  are  in  ACTIVE  DEMAND  and  will  prove  to  buyers  PROFIT-GIVING  PURCHASES. 

Orders  receive  our  best  attention. 


Caldecott,  Burton  &  Spence 


™DRY'GOODS'ReVI€W 

INTHerNTCReSTS  OF  THCDRY  GOODS,  MILLIN£RY.- CLOTHING  AND  HAT  TRAD£ 
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THE     TRADE    OUTLOOK. 

On  another  page  of  this  issue  will  be  found  reports  from 
leading  merchants  at  many  points  in  Canada,  giving  their  views 
of  the  trade  outlook.  These  reports  are  of  great  value,  being 
from  independent  sources  by  men  who  are  practically  posted 
about  the  conditions  in  their  districts. 


THE    SEPTEMBER    TRADE. 

September  was  a  good  month  for  business.  The  crop  re- 
ports stimulated  trade,  and  encouraged  both  retailers  and  whole- 
salers to  look  forward  hopefully.  The  Exhibitions  at  Montreal 
and  Toronto  attracted  a  large  number  of  buyers,  and  the  crowd 
of  visitors  was  felt  in  the  retail  trade  of  both  centres.  In  To- 
ronto the  wholesale  houses  had  the  best  Exhibition  season  they 
have  experienced  in  several  years.  "  You  could  sum  up  the 
situation  in  this  way,"  said  a  leading  merchant  to  The  Review: 
"  Hopeful  feeling,  cautious  buying."  This  was  fully  borne  out 
by  reports  from  all  quarters.  In  most  wholesale  houses  the 
travelers  were  kept  in  the  warehouses  to  attend  to  visiting  cus- 
tomers, and  the  number  of  customers  who  personally  visited 
the  houses  they  buy  from  was  the  largest  in  many  years.  While 
moderate  buying  prevailed  there  was  a  willingness  shown  to 
face  the  advances  demanded,  and  the  country  merchants  seemed 
to  be  confident  of  a  good  fall's  business. 


IMPORTS    OF    DRY    GOODS    IN     1895. 

THE  unrevised  statement  of  the  imports  and  exports  of  Can- 
ada for  the  fiscal  year  ending  June  30  has  been  issued.  It 
only  gives  values,  not  quantities.  In  this  way  no  exact  com- 
parison can  be  made  with  the  figures  of  the  previous  year,  since 
the  change  in  prices  makes  calculation  difficult.  On  the  basis 
of  registered  values  at  the  Custom  House,  however,  the  imports 
af  dry  goods  in  1895  were  about  $18,146,000,  compared  with 
$19,746,000  in  1894.  The  details  of  the  dutiable  imports 
are  as  follows  : 

DRY    GOODS    IMPORTS. 


i8q4. 

Cotton,  dyed $1,997,089 

Cotton,  not  dyed 354, 137 

Cotton  clothing 342,864 

Cotton,  thread,  yarn,  etc 190,168 

Cotton  thread  on  spools 255,879 

Cotton,  other  manufactures  of 879,098 

Bracelets,  braids,  fringes,  etc 95 1, 539 

Laces,  collars,  nettings,  etc 616,501 

Other  fancy  goods 264,376 

Furs,  manufactured 714,619 

Hats  and  caps,  felt,  silk,  etc   714,661 

Hats,  other  kinds     495,036 

Silk,  manufactures  of 2,486,170 

Carpets,  brussels  and  tapestry 

Clothing 

Cloths,  worsted,  etc ....  

Dress  goods 

Knitted   goods  

Shawls 

Yarns 

Other  woolen  goods 9,482,834 

This    shows    considerable 


1895. 
$2,390,033 
405,097 
362,018 
223,512 
322,981 

579.569 
755,070 

547.859 
338,960 

569,317 
746,581 

445.273 
2,217,221 

7'3>7°6 

817,589 
2,550,727 
2,769,849 

390,067 
9', 459 

133,706 

47.1,780 

of   cotton 


increases  in  imports 
goods  (or  else  merely  increased  values  of  those  goods),  but  de- 
creases in  mostly  every  other  department  of  the  import  dry 
goods  trade.  The  imports  of  free  raw  materials  for  those  in- 
dustries allied  to  dry  goods  indicate  that  a  fair  measure  of 
activity  has  been  maintained.  The  imports  in  1895  were  valu- 
ed at  $6,305,000,  compared  with  $5,599,000  the  year  before. 
Here  again  the  rise  in  values,  in  such  cases  as  those  of  raw  cot- 
ton and  raw  wool,  must  be  kept  in  view.     The  details  are  : 

FREE    RAW    MATERIALS. 


1894. 

Cotton  waste $    291,455 

Raw  cotton 2,610,538 

Fur  skins,  undressed 627,678 

Jute  cloth   and  yarn   298.813 

Silk,  raw 482,289 

Hemp,  sisal,  etc 203,063 

Wool ,,..,...,  1,085,254 

$5, 599,09C* 


$  300,725 
3,226,467 
510,244 
362,369 
632,253 
130,726 
1,142,467 

$6,305,251 
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THE    CANADIAN    WOOLEN    OUTLOOK. 

TH  E  advances  in  raw  material  are  bound  to  send  up  the 
price  of  Canadian  tweeds,  and  it  remains  to  be  seen  what 
advantage  the  mills  will  take  of  the  new  situation,  i.e.,  an  era  of 
revived  trade  all  over  the  world,  and  a  pretty  certain  demand 
for  the  better  class  of  goods  in  this  market.  A  Canadian 
material  has  always  to  fight  enough  native  prejudice  at  home 
without  demoralizing  the  trade  by  utter  collapse  in  prices.  This 
season  a  satisfactory  demand  for  Canadian  fabrics  is  already 
reported  both  for  men's  and  ladies'  wear,  and  selections  of  the 
spring  patterns  have,  as  recorded  in  an  incident  related  else- 
where, been  so  favorably  commented  on  as  to  raise  suspicions 
that  the  goods  were  not  Canadian  at  all  !  There  is  a  lesson  in 
this  for  Canadian  woolen  men.  Let  them  not  run  too  much  to 
cheap  grades,  wasting,  yes,  practically  wasting,  the  best  designs 
on  the  lowest  lines,  preventing  both  jobber  and  retailer  from 
getting  any  price  for  Canadian  fabrics  on  account  of  an  absence 
of  high  reputation.  Some  tailors  will  not  keep  Canadian  goods, 
the  reason  being  that  the  customer  has  no  opinion  of  them  and 
will  pay  no  price  for  them.  A  reputation  can  be  enhanced  by 
co-operation  and  enterprise,  and  if,  as  The  Review  suggested, 
a  Woolen  Manufacturers'  Association  were  in  existence,  the 
makers  could  soon  use  it  to  advantage. 

This  summer  there  has  been  quite  an  active  export  trade  to 
the  United  States  from  some  of  the  mills,  snch  as  the  Paton  mill 
at  Sherbrooke,  and  the  Cornwall  mill,  a  trade  which  the  McKinley 
Tariff  rendered  impossible.  The  American  market  may  always 
be  counted  on,  under  normal  tariff  conditions,  to  take  some  of 
the  novelties  and  special  lines  made  in  Canada,  and  when  our 
mills  can  get  any  standing  in  the  States  they  should  make  an 
effort  to  deserve  well  of  Canadian  opinion. 


MR.    CALDECOTT'S    ADDRESS. 

THE  dry  goods  trade  cannot  fail  to  have  observed  that  the 
only  pointed,  practical  utterance  addressed  to  Sir  Charles 
Rivers-Wilson  since  he  arrived  in  this  country  was  delivered  by 
one  of  themselves.  Mr.  Stapleton  Caldecott,  president  of  the 
Board  of  Trade  of  Toronto,  seems  to  have  considered  that  the 
president  of  the  Grand  Trunk  Railway  was  here  for  some  other 
purpose  than  to  be  loaded  down  with  polite  platitudes  ;  to  eat 
well-cooked  dinners ;  to  listen  with  admirably  concealed  weari- 
ness to  the  effusions  of  the  "address  fiend."  Mr.  Caldecott 
thought,  as  any  other  man  of  common  sense  was  entitled  to 
think,  that  the  railway  magnate  was  here  to  find  out  the  real 
sentiments  of  the  business  community ;  to  learn  their  wants, 
and  to  see  if  his  company  could  supply  them.  Sir  Charles 
would  probably  be  the  first  to  admit  that  this  is  certainly  one  of 
the  causes  of  his  visit.  He  came  out  to  inspect  the  road  and  to 
investigate  its  relations  with  the  public  who  contribute  to  its  earn- 
ings. His  is  not  a  pleasure  jaunt,  nor  even  a  triumphal  pro- 
gress for  the  exchange  of  compliments  at  every  convenient  stage 
of  the  journey.  To  make  the  Grand  Trunk  a  dividend-paying 
concern  is  his  object,  and  any  complaints  which  patrons  of  the 
line  have  to  make  are  just  the  very  material  he  requires  to  help 
him  to  a  conclusion.  Therefore  Mr.  Caldecott  is  entitled  to 
the  thanks  of  the  community  for  speaking  out  plainly  and  prac- 
tically when  the  occasion  presented  itself.  Of  course,  Sir  Charles 
Rivers-Wilson  could  not  at  once  acquiesce  in  the  programme 
presented.  It  meant  additional  outlay,  and  that  has  to  be  care- 
fully weighed  before  being  gone  into.      He  fenced  with  all  the 


skill  of  a  commercial  diplomat.  At  the  same  time  we  observe 
that,  since  Mr.  Caldecott's  Toronto  speech,  Sir  Charles,  speaking 
at  Detroit,  announced  a  very  important  concession  in  the  effi- 
ciency of  the  freight  service.  The  railway  authorities  are,  no 
doubt,  anxious  to  do  all  they  can  to  increase  the  road's  popu- 
larity and  success,  and  they  are  helped  to  this  goal  by  just  such 
straightforward  remarks  as  those  indulged  in  by  Mr.  Caldecott. 


MERCHANTS    AND    THE    MUNICIPALITY. 

IF  merchants  only  had  more  time  to  devote  to  municipal 
affairs  there  would  be  less  debt,  less  extravagance  and  less 
dishonesty  in  the  administration  of  all  our  urban  communities. 
Just  as  the  cash  system  is  infinitely  preferable  to  credit  in  busi- 
ness, so  is  avoidance  of  debt  a  far  wiser  course  for  a  munici- 
pality than  a  career  of  big  loans  and  profuse  expenditures. 
Governor  Macintosh,  in  his  recent  speech  to  the  newly-assem- 
bled Legislature  of  the  Western  Territories,  laid  stress  upon 
this.  He  pointed  out  that  a  new  district  like  our  Territories, 
which  are  trying  to  secure  new  settlers,  is  more  attractive  to  an 
in-coming  population  if  its  debt  is  small  and  its  taxes  light. 
"  The  Canadian  Northwest  Territories,"  he  said,  "  should  be 
made  a  cheap  country  to  live  in."  This  is  equally  true  of  older 
Canada.  Merchants  naturally  favor  a  town  being  made  attrac- 
tive by  well-paved  streets  and  good  drains,  because  it  promotes 
growth  and  increases  their  trade.  But  let  them  take  care  that 
the  municipal  policy  is  conducted  on  the  same  lines  as  they 
apply  in  their  own  business.  See  that  the  town's  debt  does  not 
run  ahead  of  the  people's  ability  to  pay.  Be  sure  that  no  local 
work  is  scamped  or  that  ratepayers'  money  is  not  leaking  into 
contractors'  pockets.  In  other  words,  it  pays  the  merchant  to 
keep  a  watchful  eye  on  the  municipal  finances,  and  to  have 
someone  in  the  Council  who  holds  a  brief  for  the  business  men. 
A  clean  street  and  a  good  sidewalk  may  contribute  to  increased 
sales,  but,  in  the  long  run,  a  municipality  that  lives  beyond  its 
means  is  on  the  down  grade,  and  all  the  new-fangled  luxuries  of 
asphalt,  telephone  or  electric  light  will  not  put  the  local  trade  on 
a  better  basis. 


ADOPT    THE    CASH     SYSTEM. 

A.  E.  Lees  &  Co.,  of  Vancouver,  B.C.,  clothing,  hats  and 
men's  furnishings,  write  to  The  Review  that  they  have  been 
reading  the  articles  in  this  journal  favoring  the  cash  system,  and 
have  resolved  to  adopt  it.  In  an  announcement  to  the  public 
through  the  local  press  they  say  : 

"On  September  ist  our  books  will  be  closed  and  we  will 
sell  for  cash  only.  This  will  enable  us  to  give  you  more  for 
your  money,  because  we  will  avoid  the  expense  of  keeping 
books,  the  time  it  takes  to  collect  accounts,  and  the  occasional 
loss  incidental  to  the  credit  system.  We  often  hear  the  remark 
'  that  man  is  as  good  as  gold,'  but  this  is  untrue,  gold  is  a 
medium  of  exchange,  a  book  debt  is  not,  and  no  man  ever 
liked  us  better  because  he  owed  us  ;  on  the  contrary,  if  he  is 
unable  or  unwilling  to  pay  he  avoids  us  and  pays  his  cash  to 
our  competitors. 

"Selling  goods  at  cost?  No,  we  are  not.  You  would  not 
believe  us  if  we  said  we  were,  but  our  profits  are  just  as  small  as 
we  can  possibly  make  them  ;  you  will  find  our  goods  as  cheap 
as  the  same  goods  are  sold  anywhere  in  Vancouver,  and  much 
cheaper  than  some  people  sell  them.  The  secret  of  our  success 
s  that  we  keep  the  kind  of  goods  you  want,  we  buy  them  in  the 
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cheapest  markets,  and  we  mark  our  prices  plainly  on  the  goods, 
and  adhere  strictly  to  our  price." 

This  is  a  frank  and  attractive  announcement,  and  can  hardly 
fail  to  impress  customers.  The  Review  will  be  glad  to  hear 
from  the  firm  of  the  results  of  the  new  departure. 


M 


THE    C.P.R.'S    LATEST     MOVE. 

ORE  than  once  reference  has  been  made  to  the  work 
the  Canadian  Pacific  Railway  was  doing  to  develop  the 
natural  resources  of  the  Dominion  and  provide  business  for 
their  line. 

The  management  have  just  made  a  further  very  important 
move  in  this  direction  by  establishing  a  mining  department,  and 
J.  H.  Susmann,  an  experienced  mining  engineer,  has  been 
placed  in  charge.  The  development  of  mining  in  Canada,  but 
especially  in  British  Columbia,  has  been  most  important  in 
the  last  few  years.  Mr.  Susmann  will  examine  and  report  on 
all  mining  properties  in  the  districts  through  which  the  Cana- 
dian Pacific  passes.  If  he  thinks  it  will  pay  to  develop  them 
the  company  will  do  all  they  can  to  assist  by  building  branch 
lines,  giving  low  freight  rates  and  the  benefit  of  expert  and 
reliable  advice. 

As  we  have  before  pointed  out,  what  the  railway  is  doing 
throughout  the  Dominion,  boards  of  trade  and  business  men's 
associations  can  do  in  their  own  localities.  Most  districts  in 
Canada  have  some  natural  industry  which  it  would  pay  to  de- 
velop. Much  of  the  progress  dairying  has  made  has  been  due 
to  the  encouragement  given  it  by  the  business  men  of  the 
locality.  There  are  other  and  equally  profitable  fields  un- 
touched. 


A  CONFERENCE  OF  MERCHANTS. 

There  are  always  misunderstandings,  grievances  and  jealous- 
ies throughout  the  trade.  There  is  not  much  co-operation 
among  wholesalers,  and  the  retailers'  interests  are  not  consulted 
as  they  might  be  and  as  they  often  should  be.  The  retailers, 
especially,  have  no  means  of  taking  common  action  on  matters 
that  concern  their  interests,  of  ventilating  grievances  which  affect 
not  localities  but  the  trade  of  the  country  as  a  whole.  The  dry 
goods  sections  of  the  Boards  of  Trade  do  serve  the  wholesale 
element  in  the  particular  city  where  they  are  situated,  but  there 
is  no  constant  communication  between  them,  and  no  machinery 
for  prompt  combination  between  the  wholesale  trade  in  the 
various  cities.  No  efforts  are  made  to  bring  wholesaler  and 
retailer  closer  together,  to  clear  away  misunderstandings,  to  wipe 
out  the  frauds  that  afflict  the  trade,  and  concentrate  honest  busi- 
ness methods  and  enterprising  business  men  into  one  strong, 
national  combination.  Why  not  have  regular  conferences  be- 
tween representative  men  of  both  branches  of  trade  throughout 
Canada  ?  The  geography  of  Canada  is  rather  against  such  meet- 
ings, because  its  large  cities  are  far  apart,  but  there  are  always 
seasons  of  the  year  when  the  railways  grant  excursion  rates,  and 
when  a  conference  of  Canadian  merchants  would  be  practicable 
and  successful.  It  could  assemble  alternately  at  Halifax  or 
Toronto,  or  St.  John  or  Montreal,  so  that  the  organization  would 
cover  the  whole  Dominion,  and  thus  speak  with  greater  weight. 
It  would  give  to  the  dry  goods  business  a  strength  and  a  unity 
which  would  solve  most  of  the  difficulties  that  arise  from  the 
present  need  of  co-operation,  the  defects  in  insolvency  legisla- 


tion, and  the  distrust  felt  by  the  trade  owing  to  the  lack  of 
any  organization  and  the  absence  of  personal  acquaintance 
The  man  who  sets  afoot  some  plan  along  this  line  will  deserve 
the  thanks  of  the  trade  and  do  much  to  promote  the  influence 
of  the  dry  goods  business  in  Canada. 


FOREIGN     COMPETITION. 

The  taste  for  foreign  goods  is  not  by  any  means  peculiar  to 
Canada.  The  same  taste  is  growing  in  England.  The  imports 
of  foreign  manufactures  have  in  the  last  ten  years  increased  at 
a  very  rapid  rate.  Lines  of  English  manufacture  which  were 
once  thought  to  be  unrivalled  at  home  and  abroad  are  being 
cut  into  by  foreign  makes.  This  rivalry  seems  to  cover  two 
different  classes  of  goods — those  which  are  being  now  made 
cheaper  abroad,  and  under  free  trade  are  brought  into  England 
with  the  manifest  intention  of  underselling  the  home  article, 
and  a  class  of  imports  consisting  of  luxuries — silks,  satins, 
laces,  etc.,  which  are  sought  after  by  the  rich  who  have  a  fancy 
for  a  foreign  article  and  are  willing  to  pay  for  it. 

The  import  trade  must  continue.  It  may  be  limited  by 
popular  taste  or  increased  home  production.  But  you  cannot 
regulate  people's  inclinations  by  tariffs  or  any  other  device. 
This  is  an  age  of  competition,  and  the  producer  in  every 
country  must  rely  mainly  on  his  enterprise  and  originality  to 
maintain  a  hold  on  his  own  market.  The  lesson  for  every 
maker  is  to  meet  his  foreign  competitor  with  the  greatest  skill 
and  vigilance.  A  tariff  may  be  shaped  to  help  him,  but  he  will 
always  have  foreign  competition  in  some  form  to  battle  against. 


TAKING    CASH     DISCOUNTS. 

The  merchant  who  takes  his  cash  discounts  finds  many  an 
opportunity  of  clearing  a  handsome  profit.  The  system  itself 
saves  him  an  average  man's  living  expenses,  but  in  addition 
chances  present  themselves  whereby  a  special  profit  can  be 
made.  Take  the  case  of  job  lots.  When  the  merchant  pays 
spot  cash  he  often  comes  across  a  clearing  line  in  jobbing 
houses  which  he  gets  at  30  or  40  per  cent,  better  rate.  These 
chances  will  be  thrown  into  the  way  of  a  cash  buyer  oftener 
than  the  long-credit  man.  The  latter  not  being  noted  for  any 
anxiety  to  take  advantage  of  a  cash  bargain,  it  is  not  apt  to  be 
brought  to  his  notice.  Owing  to  the  habit  of  relying  on  the 
credit  system  he  himself  is  less  on  the  watch  for  a  job 
lot.  Consequently,  many  a  chance  of  making  a  real  profit  in  a 
short  time  drifts  by  unheeded  and  unutilized.  Yet  a  job  lot 
secured  at  a  low  rate,  and  chosen  with  judgment  of  the  local 
needs  and  possibilities,  can  net  the  merchant  a  very  substantial 
gain.  This  is  one  of  the  advantages  enjoyed  by  the  cash  buyer, 
but  it  is  only  one  of  many  which  the  system  presents. 


BRITAIN'S    FISCAL    POLICY. 

Any  protectionist  sentiment  that  exists  in  Great  Britain  is 
found  in  the  Conservative  party.  Now  that  this  party  is  in 
power  with  a  great  majority,  people  are  asking  th  emselves 
whether  England  will  ever  go  back  to  protection.  The  Fair 
Trade  League  has  lately  been  reorganized  by  Mr.  Lowther,  and 
here  and  there  murmurs  are  heard  at  the  immense  imports  of 
foreign  merchandise.  Lord  Salisbury  said  in  1892  in  a  public 
address  at  Hastings  that  free  trade  was  "  noble  but  it  was  not 
business,"  and  he  favored  moderate   duties  on  silks,  satins  and 
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similar  products,  the  manufacture  of  which  has  declined  in 
England  since  unrestricted  imports  became  the  rule.  Now  that 
he  has  returned  to  the  Premiership  the  business  world  is  asking 
itself  if  there  is  any  chance  of  such  a  policy  being  promoted. 
The  chances,  in  our  opinion,  are  decidedly  against  any  present 
changes  in  the  fiscal  policy.  The  Drapers'  Record  has  been 
discussing  the  question,  and  sees  only  two  features  in  the  situa- 
tion which  are  unfavorable  to  free  trade.  One  is  that  England 
in  trying  to  frame  commercial  treaties  has  no  advantages  to 
offer  the  second  party  to  a  bargain.  The  other  danger  is  the 
possible  discontent  of  the  artisan  class  at  free  imports  of  foreign 
manufactures.  But  these  influences  are  not  as  yet  powerful. 
No  leading  man  of  any  party  is  an  avowed  champion  of  protec- 
tion, though  some  may  lean  that  way.  Mr.  Balfour  is  a  strong 
bi-metallist,  but  when  he  got  into  office  he  said  his  views  com- 
mitted only  himself,  not  the  Government.  Protection  is  not  a 
live  issue  yet  in  Britain. 


FOUR    TIMES    A    YEAR. 

In  a  short  interview  with  Messrs.  Brophy,  Cains  &  Co.,  they 
expressed  themselves  as  well  pleased  with  their  September  busi- 
ness. A  great  many  buyers  had  been  in,  several  of  whom  ex- 
pressed a  wish  to  have  the  dry  goods  excursion  four  times  a 
year  instead  of  annually  as  at  present,  and  mentioned  as  the 
most  suitable  time  the  first  week  in  March,  then  about  20th 
May,  just  before  the  semi-annual  stock-taking,  again  the  first 
week  in  September  and  say  20th  November,  just  before  the 
annual  stock-taking  began.  Others  who  were  spoken  to  ex- 
pressed themselves  as  being  greatly  pleased  with  the  suggestion, 
and  hoped  the  Montreal  Dry  Goods  Association  of  the  Board 
of  Trade  would  see  their  way  clear  to  carrying  out  the  sugges- 
tion. It  was  thought  that  the  railway  companies  would  gladly 
consent  to  four  excursions,  as  the  extra  freight  they  would  re- 
ceive would  more  than  repay  them  for  the  difference  in  fares. 


A    CONFERENCE    OF    RETAILERS. 

Last  month  a  conference  of  country  retail  merchants  in 
New  South  Wales  was  held  in  the  city  of  Sydney.  They  found 
a  meeting  necessary  to  take  united  action  for  the  removal  of 
many  grievances  felt  by  the  country  merchants.  Some  of  the 
injurious  influences  they  have  to  work  against  are  declared  to 
be  the  issue  of  licenses  to  alien  hawkers  (apparently  the  same  evil 
the  Montreal  retailers  have  been  successfully  fighting  against),  in- 
solvency grievances,  cheap  excursions,  the  parcels  post,  and  other 
conditions  which  The  Sydney  Storekeeper  says  have  been  steadily 
undermining  the  prosperity  of  the  country  merchants.  The 
formation  of  a  central  association  was  strongly  advocated  which 
could  make  common  cause  with  all  the  retailers  in  the  country. 


THE     DEPARTMENTAL     IDEA. 

The  goods  in  the  modern  warehouse  are  always  as  carefully 
classified  into  departments  as  circumstances  will  permit,  and 
Caldecott,  Burton  &  Spence  have,  by  a  recent  change,  still  fur- 
ther recorded  their  adherence  to  this  wise  rule.  The  mantle 
cloths  and  muslins  were  taken  from  the  fourth  floor  and  placed 
on  the  second  floor  with  the  dress  goods,  thus  making  a  com- 
plete piece  goods  floor  of  it.  The  smallwares,  which  formerly 
found  a  place  on  the  second,  were  removed  to  the  fourth,  thus 
devoting  it  entirely  to  haberdashery  and  smallwares.  Custom- 
ers have  noted  and  appreciated  the  change. 


TOPICS    OF    THE    MONTH. 

THE  Board  of  Customs  lately  announced  some  decisions 
which  concern  the  dry  goods  trade.  These  include  :  Pins 
— What  shall  be  classed  as  hat  pins,  hair  pins,  knitting  pins  or 
needles,  stick  pins  and  safety  pins,  common,  30  per  cent.;  hair 
pins,  celluloid,  etc.,  except  metal  pins,  with  plated  or  metal  tops, 
25  per  cent.;  hair  pins,  of  celluloid,  bone,  ivory,  horn  or  tortoise 
shell,  20  per  cent.;  hair  pins,  of  rubber,  25  per  cent. 

* 

Mr.  K.  Boissevain,  of  the  Alaska  Feather  and  Down  Co., 
Montreal,  has  been  appointed  Consul-General  of  the  Nether- 
lands in  Canada,  succeeding  Mr.  B.  Homer  Dixon,  Toronto, 
who  has  resigned.  Mr.  Boissevain  is  a  native  of  Holland,  hav- 
ing been  born  in  Amsterdam.  He  settled  in  Canada  several 
years  ago,  and  though  still  a  young  man,  has  successfully  pro- 
moted a  thriving  business.  He  has  seen  a  good  deal  of  Canada, 
having  explored  it  as  far  as  the  Rockies  on  first  coming  out. 
The  company  of  which  he  is  a  leading  member  does  business 
all  over  the  country,  and  he  is  favorably  known  to  the  dry  goods 
trade  of  the  Dominion.  The  honor  which  has  just  been  con- 
ferred upon  him  will  be  generally  recognized  as  well  merited. 
The  Review  offers  its  congratulations  to  the  new  Consul- 
General. 

* 

The  idea  has  occurred  to  some  suspicious  person  that  the 
exports  under  the  head  of  "  settlers'  effects,"  which  make  a  pretty 
large  item  even  in  the  Canadian  returns,  are  sometimes  swelled 
by  goods  which  emigrating  merchants  class  under  their  house" 
hold  effects.  Some  such  notion  seems  to  prevail  in  United 
States  circles,  because  the  Washington  officials  are  refusing  to 
admit  household  stuff  free  unless  the  owner  personally  accom- 
panies them  or  gives  a  bond  as  to  their  bona-fide  character. 
The  Review  asked  a  leading  Canadian  official  if  there  was  any 
ground  for  the  suspicion.  "  I  don't  believe  it,"  he  replied,  "  as 
far  as  exports  from  Canada  are  concerned.  There  is,  no  doubt, 
a  tendency  to  unduly  value  the  emigrant's  effects.  He  puts  a 
price  on  them  that  they  would  not  bring  in  the  market.  In  fact, 
the  value  is  a  sentimental  one.  That's  why  the  item  looks  so 
large  in  the  returns.  But  there  is  no  fraud  about  it,  and  no 
goods  are  going  out  labelled  "  settlers'  effects." 

* 

The  Ohio  Wool  Growers'  Association,  in  session  at  Colum- 
bus, O.,  adopted  an  appeal  to  Congress  to  return  to  protection 
of  raw  wool.  The  manufacturers,  however,  are  adapting  them- 
selves to  the  new  conditions  created  by  free  wool. 

-* 

British  Columbia  advices  say  that  late  news  from  Japan  an- 
nounces the  placing  of  a  line  of  steamers  on  the  route  to  the 
Pacific  ports  of  Mexico  by  the  Osako  Cotton  Spinning  Co.,  to 
facilitate  the  carrying  of  raw  cotton,  Japan  being  determined  to 
hold  her  own  in  the  cotton  industry. 

■it- 
Mr.  Lee,  of  G.  G.  Gladman's,  Parry  Sound,  was  in  Toronto 
the  other  day,  and  had  an  encouraging  word  to  say  of  the  re- 
sults of  window  dressing.  "  I  devote  a  good  deal  of  care  and 
time  every  week  to  the  dressing  of  windows,  and  consider  the 
efforts  well  spent.  It  draws  custom,  both  local  and  the  large 
tourist  influx  which  Parry  Sound  gets  every  season.  They  find 
the  place  attractive,  and  sales  are  the  result.  Formerly  it  was 
not  the  custom  to  make  any   window   display    in   the   stores  at 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW 


Parry  Sound,  and  the  first  one  attracted  a  crowd  so  that  you 
might  have  thought  Barnum's  circus  or  something  was  coming 
into  town.  Now  the  windows  are  of  plate  glass,  and  dressing  is 
thoroughly  done,  with  satisfactory  results." 

* 

Morton  &  Co.,  Fort  William,  Ont.,  announce  inauguration 
of  the  cash  system  in  a  couple  of  clever  circulars,  one  of  them 
signed  "  Cash,"  the  firm's  new  manager,  and.  the  other  a  regu- 
lation funeral  notice  to  this  effect  :  "  Died,  on  Saturday  evening 
at  10  o'clock,  of  the  fatal  disease  known  as  Bad  Debts,  Mr. 
Credit,  commonly  known  as  Credit  System ;  age  unknown. 
The  remains  have  been  carefully  embalmed  by  our  new  under- 
taker, Mr.  Cash,  and  will  be  on  exhibition  to  his  late  friends 
and  the  public  generally  for  the  next  ten  days.  Funeral  notice 
hereafter,  etc."  We  give  the  new  manager  a  cordial  welcome, 
and  hope  he  will  wax  fat  and  successful. 

* 

"  The  growth  of  new  woolen  firms,  handling  woolens  and 
nothing  else,  like  the  new  one  formed  in  Toronto  lately,"  said  a 
wholesale  merchant  to  The  Review,  "  is  comparatively  a  new 
feature  of  the  trade.  It  remains  to  be  seen  what  effect  they  will 
have  on  the  general  dry  goods  houses,  and  how  far  they  will  be 
a  factor  in  the  situation." 


"  It  is  too  soon  yet  to  say  that  the  cotton  print  agreement  is 
an  assured  success,"  a  firm  who  signed  said  to  The  Review 
last  week.  "  No  doubt  the  trade  are  buying  freely,  but  we  must 
wait  until  the  retailer  buys  the  goods  before  we  can  tell  how  the 
retail  trade  will  take  the  advance." 


Remarked  a  Toronto  wholesaler  to  The  Review  :  "  The 
Exhibition  usually  brings  crowds  of  visitors,  and  this  year  a  bet- 
ter house  trade  was  done  than  for  many  years,  but  I  notice  that 
the  large  buyers  come  to  town  after  the  crush.  The  hotels  are 
not  so  crowded  then.  They  can  look  over  the  goods  undis- 
turbed, and  they  come  emphatically  to  do  business.  Many 
Exhibition  visitors  come  to  see  as  well  as  to  buy,  and  they  are, 
in  the  main,  on  a  holiday  trip." 

* 

According  to  the  tale  of  several  correspondents  of  The  Lon- 
don Star,  the  employing  dry  goods  stores  in  London,  England, 
have  an  ingenious  system  by  which  they  virtually  make  slaves 
of  their  assistants.  They  have  two  rules  of  a  somewhat  con- 
tradictory character,  but  which,  nevertheless,  effectually  tie  up 
their  unhappy  employes.  One  is  not  to  grant  "  references  "  to 
persons  leaving  their  employment,  and  the  other  is  not  to  hire 
anybody  without  references.  It  can  readily  be  seen  what  posi- 
tion this  leaves  their  assistants  in.  They  have  to  cling  desper- 
ately to  their  jobs  or  give  up  the  hope  of  ever  getting  another 
in  that  particular  calling.  They  are  crying  out  about  their 
woes,  and  there  seems  to  be  a  disposition  on  the  part  of  the 
general  public  to  help  them  to  fight  the  tyranny. 

* 

The  proprietors  of  a  large  retail  establishment  in  Liverpool, 
Eng.,  are  determined  to  stop  late  shopping  if  they  can.  A  cir- 
cular has  been  sent  out  intimating  that  all  purchases  made  after 
a  certain  hour  in  the  evening  will  not  be  executed  at  "  sale 
prices." 


TWO    TORONTO     RETAILERS    SELL    OUT. 

The  stock  of  James  Scott  &  Son,  King  street,  has  been 
bought  by  W.  A.  Murray  &  Co.,  who  are  selling  it  off  at  the  old 
stand.  Mr.  Scott  is  retiring  from  business  after  a  long  and 
honorable  career.  He  has  had  a  retail  business  on  King  street 
since  about  1850.  The  stock  was  of  high-class  goods,  especi- 
ally in  linens,  hosiery,  underwear  and  Scotch  dress  stuffs. 
Messrs.  Murray  say  it  was  the  cleanest  stock  ever  put  in  the 
market. 

The  T  Thompson  &  Son  Co.,  Ltd.,  clothiers,  have  sold 
their  stock,  book  debts  and  other  assets  to  the  John  Eaton  Co., 
Ltd.,  and  the  business  is  now  being  carried  on  in  the  Yonge  street 
store  of  the  latter.  The  Thompson  store  on  King  street  east 
will  be  kept  open  for  some  months  yet.  A  circular  issued  to 
the  firm's  patrons  says:  "The  present  stockholders  of  the  T. 
Thompson  &  Son  Co.,  Ltd.,  become  stockholders  in  the  new 
concern  for  amounts  similar  to  those  held  in  the  old  company, 
and  Mr.  Boyce  Thompson,  president,  and  Mr.  T.  C.  Thomp- 
son, secretary,  of  this  company,  are  to  hold  similar  positions  in 
the  new  concern." 


LINES    OF    SPECIALS. 

John  Macdonald  &  Co.  are  offering  a  job  in  satins  and  silks, 
pongee,  a  duchess  satin  and  peau  de  soie,  black  failles,  luxors 
and  taffetas. 

A  full  shipment  of  the  house's  Cluze  patent  thumb  kid  gloves 
has  been  received.  There  is  a  complete  range  in  colors,  blacks, 
tans,  browns,  red-browns,  white  and  cream. 

A  lot  of  seconds  in  striped  underwear  are  being  shown  at  a 
great  reduction.  Another  job,  in  netted  top  shirts,  in  nice  pat- 
terns, retailing  at  50c,  is  also  being  shown. 

Three  lines  of  overalls  of  exceptionally  good  value,  retailing 
at  50c,  75c.  and  $1,  are  now  being  offered.  Likewise  a  job 
line  of  braces. 

In  the  haberdashery  department  pearl  buttons,  which  have 
been  scarce,  are  just  stocked.  Several  special  lines  of  corsets 
are  being  shown. 


GOODS     IN     DEMAND. 

In  the  staple  department  of  Caldecott,  Burton  &  Spence 
cotton  flannels  in  all  choice  shades  are  shown,  as  well  as  some 
very  tasty  lines  in  printed  cotton  flannels.  The  department  is 
well  up  to  date  in  all  leading  lines. 

The  same  house  has  had  an  active  demand  for  fancy  plaid 
dress  goods  for  blouse  waists,  linings  for  hoods,  etc.  Plaid  silks 
have  also  sold  well. 


HE  HAS  RETURNED. 


Mr.  John  Cameron,  the  general  subscription  agent  of  The 
Dry  Goods  Review,  whom  many  Review  readers  know,  has 
been  taking  a  well-earned  holiday  in  Great  Britain,  and  returned 
from  his  trip  by  the  Lake  Superior  on  the  25th  ult.  Those  who 
may  happen  to  have  delayed  their  remittances  may  be  on  the 
look-out  for  him. 


Mr.  McKinnon,  of  McKinnon  &  Co.,  Blyth,  and  Mr.  T. 
S.  Ford,  of  Mitchell,  were  among  the  many  Review  readers 
who  visited  the  Toronto  Exhibition  last  month. 
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OUR   WINDOW    DRESSING   AWARDS. 

First  Prize — McColl  &  Lee.  Owen  Sound; 

SECOND  Pki^e — I.  Sutcliffe  &  Sons,  Toronto,  and  T.  Long  &  Uro.,  Collingwood, 
equ.il. 

IN  PRESENTING  our  readers  with  reproductions  of  the  win 
dows  which  won  the  prizes  in  The  Review's  Second  Series 
Window  Pressing  Competition,  a  few  general  remarks  will  be 
in  order. 

The  photos  presented  were  generally  very  poor,  and  did  not 
show  to  advantage  the  design  of  the  window.  To  secure  good 
photos  they  must  be  taken  early  in  the  day — between  5  and  7 
a.m.  The  light  must  be  good,  and  yet  not  strong  enough  to 
make  a  reflection.  The  hour  of  the  day  may,  perhaps,  have  to 
be  varied  to  suit  the  direction  of  the  street  and  the  side  on 
which  the  store  may  be.  But  there  is  no  reason  why  a  photo- 
graph full  of  reflections  should  be  accepted  by  any  window 
dresser  who  is  having  a  picture  of  his  work  taken. 

The  object  of  window  dressing  is  twofold.  First,  to  attract 
attention,  and  second,  to  sell  goods.  The  first  feature  is  always 
necessary,  as  it  is  pre-essential  to  the  hitter.  But  to  have  an 
attractive  window  without  having  in  it  the  latent  power  to  im- 
press purchasers  is  to  totally  fail.  The  winning  set  of  photos 
will  be  seen  to  possess  the  twofold  character. 

Another  essential  of  a  well-dressed  window  is  that  it  should 
be  of  such  a  design  that  it  can  be  taken  in  at  a  glance.  Some 
of  the  photos  showed  that  much  labor  and  time  had  been  spent 
on  the  windows,  but  on  account  of  the  dresser  having  no  cen- 
tral idea  to  develop,  he  merely  produced  a  jumble.  Some  of 
the  windows  contained  about  twice  the  quantity  of  goods  re- 
quired. 

To  illustrate  that  idea  two  windows  here  reproduced  may  be 
mentioned.  Sutcliffe's  lace  window  contains  only  one  class  of 
goods.  The  main  idea  is  laces,  and  a  score  of  different  kinds 
are  exhibited  without  covering  up  the  one  central  idea.  So  with 
Long's  linen  window,  the  main  idea  is  linens,  and  this  one 
thing  is  impressed  by  an  artistic  display  made  up  entirely  of 
this  class  of  goods. 

The  judges  were  two  practical  window  dressers  :  Messrs.  H. 
C.  Fletcher,  of  R.  Simpson's,  and  W.  C.  Griffith,  of  W.  A.  Mur- 
ray &  Co.'s,  two  of  the  largest  retail  dry  goods  stores  in 
Toronto.  The  foregoing  remarks  show  on  what  grounds  they 
based  their  awards. 

Mr.  McColl  must  be  congratulated  on  again  winning  First 
Prize.  He  seems  to  be  the  best  window  dresser  in  Canada,  and 
his  designs  will  compare  favorably,  all  the  circumstances  con- 
sidered, with  the  best  window  dressing  in  New  York  and  To- 
ronto or  Montreal.  In  addition  to  the  series  submitted  for 
competition,  Mr.  McColl  sent  in  some  specimens  of  other 
windows  which  show  great  skill  in  the  art  of  dressing,  and 
which,  for  the  benefit  of  our  readers,  will  be  reproduced  in  these 
columns  later  on. 

In  awarding  the  Second  Prize  the  judges  decided  in  favor  of 
dividing  it  between  Long,  of  Collingwood,  and  Sutcliffe,  of  To- 
ronto. The  series  of  these  two  competitors  clearly  entitled 
them  equally  to  second  place,  and  the  task  of  deciding  between 
them  was  not  easy.  The  judges  decided  to  take  one  window 
from  each  series  and  divide  the  prize.  In  the  judges'  opinion 
a  controlling  factor  in  awarding  the  prizes  was  whether  a  window 
would  sell  goods.  The  other  two  windows  in  Messrs.  Sutcliffe's 
series  were  well   dressed  and  attractive,  but  in   this   particular 


they  seemed  to  fail.  The  same  was  true  of  the  Messrs.  Long's 
other  windows.  Yet  the  two  series,  taking  the  exhibits  alto- 
gether, were  very  praiseworthy,  and  the  judges  deemed  the  only 
fair  course  was  to  divide  the  award.  Of  other  series  submitted 
for  competition,  those  of  Mr.  White,  of  Ingersoll,  were  very 
handsomely  dressed,  but  the  judges  deemed  them  wanting  in 
power  to  sell  goods. 


A     MARITIME     PARTY. 

A  pleasant  party  of  visitors  to  the  Toronto  Exhibition  was 
one  which  came  from  the  Maritime  Provinces.  It  included  a 
number  of  the  friends  and  customers  of  John  Macdonald  & 
Co.,  among  them  the  following  :  W.  J.  Power,  of  Smith  & 
Power,  Halifax  ;  E.  B.  Elliott,  of  R.  T.  Braine  &  Co.,  Halifax ; 
Geo.  D.  Gallert,  of  Windsor,  N.S.;  J.  Joseph  Rudolf,  of  Lun- 
enburg, N.S.  ;  D.  T.  Chapman,  of  Chapman  Bros.,  Amherst, 
N.S.;  F.  A.  Dykeman,  St.  John,  N.B.,  and  Messrs.  Sinclair 
and  Ramsay,  of  Sinclair  &  Stewart,  Summerside,  P.E.I.  They 
saw  the  sights  of  Toronto,  and  Mr.  Macdonald  entertained 
them  with  his  proverbial  hospitality  and  bonhomie.  They 
visited  Niagara  Falls,  and  were  taken  for  a  drive  on  the 
tally-ho  coach.  Mr.  J.  E.  Ellis,  the  Maritime  representative 
of  the  firm,  also  helped  to  entertain  the  party,  who  expressed 
their  appreciation  of  Mr.  Ellis'  efforts  by  presenting  him  be- 
fore their  departure  with  a  handsome  marble  clock  as  a  token 
of  their  esteem. 


SHORT    WEIGHTS    IN    YARNS. 

Complaint  is  again  being  made  of  some  of  this  season's 
fingering  and  factory  yarns  being  put  up  in  light  weight  spindles. 
For  the  regular  6-lb.  spindle  one  of  4}^  lbs.  is  sometimes  sold 
to  the  trade,  the  term  "  spindle  "  being  employed  without  any 
notification  of  short  weight.  The  Review  inquired  of  a  man 
in  the  trade  :  "  Is  it  not  a  fact  that  Berlin  wools  are  sometimes 
put  up  14  ounces  to  the  pound  ?"  "Yes,  often,  though  I  know 
a  case  where  an  English  maker  refused  to  take  an  order  where 
the  weight  was  to  be  less  than  the  standard.  But  then  there 
is  this  difference  :  The  box  wools  are  sold  by  the  box,  and 
nothing  is  said  about  weight,  and  the  retailer  sells  not  by  the 
pound  but  by  the  skein.  In  the  case  of  fingering  yarns  the 
short  weight  tells." 


A     NEW    COMPANY. 


The  King-Jones  Co.  Ltd.,  is  seeking  incorporation  to  manu 
facture.  buy  and  sell  dry  goods,  specialties  and  similar  goods. 
Capital  stock,  $50,000,  in  1,000  fifty-dollar  shares.  The  appli- 
cants are  :  Albert  Edward  Jones,  Niagara  Falls,  manufacturer, 
and  Henry  Jones,  manufacturer  ;  Selina  Jones,  married  woman  ; 
John  Sifton  Dignam,  manager,  and  Mary  Ella  Dignam,  married 
woman,  Toronto. 


AN  ENGLISH  CLOTHIER  IN  CANADA. 

Henry  Marsden,  of  Henry  Marsden  &  Co.,  the  ready-made 
clothiers  of  Manchester,  England,  has  been  paying  a  visit  to  the 
United  States  and  Canada.  He  has  called  on  the  principal 
clothing  concerns  in  the  two  countries  in  order  to  secure  ideas 
which  may  be  introduced  into  the  English  trade.  In  this 
country  he  visited  Montreal,  Toronto  and  other  points. 
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THE 


White  Man's  Fancy. 


THE  MAIDEN  OF  THE  MIST. 


MODERN  fancy  portrays  the  real  spirits  of  the 
Indian  maidens  sacrificed  to  the  spirit  of 
Niagara  in  days  gone  by,  as  idealized  into 
the  Maiden  of  the  Mist— a  mythical  and  typical 
maiden  dwelling  at  the  base  of  the  Falls,  and  con- 
tinuously, both  by  day  and  night,  disporting  her- 
self in  the  ever-rising  and  never-failing  clouds  of 
mist  or  spray,  awaiting  and  greeting  the  spirits 
of  those  victims  some  unfortunate  by  accident, 
and  some  more  unfortunate  by  suicide/  who  from 
time  to  time  yield  up  their  lives  to  Niagara,  or,  as 
the  Indians  pronounced  it, 

"NI-A-GA-RA,  the  Thunderer  of  Waters." 


THE 


Red  Man's  Fact. 


THE  MAIDEN'S  SACRIFICE. 


TRADITION  tells  us  that  the  Indians  living  near 
the  Falls  used  annually  to  offer  as  a  sacri- 
fice to  the  great  spirit  of  Niagara,  the  fairest 
maiden  of  the  tribe,  sending  her  over  the  Falls  in 
a  white  canoe,  which  was  decked  with  fruits  and 
flowers.  The  honor  of  being  chosen  as  the  heroine 
of  this  human  sacrifice  was  eagerly  coveted  by 
the  Indian  maidens. 

On  one  occasion  the  daughter  of  the  chief  was 
selected.  Her  father  betrayed  no  feeling,  but  as 
the  white  canoe,  guided  by  his  daughter's  hand, 
reached  the  Rapids  he  leaped  into  a  canoe  and 
followed  her,  nearly  overtaking  her,  and  meeting 
his  death  a  few  moments  afterwards. 
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THE    OUTLOOK    FOR    TRADE 

Correspondents  from  Many  Points  Deal  With  the  Crop  Conditions. — The  Views  of  Merchants  on  Trade 
Prospects  in  Their  Localities. — Practical  Reports  from   Practical  Men. 
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MANY  readers  have  sent  to  The  Review  brief  but  interest- 
ing reports  on  present  trade  prospects  throughout  Can- 
ada. From  these  the  following  have  been  selected  as  coming 
from  representative  and  important  centres  : 

ONTARIO. 

Stratford. — The  crops  in  this  section  have  been  very  good. 
All  classes  of  grain  have  averaged  well,  the  hay  crop  about 
half  and  roots  of  all  kinds  excellent,  the  potatoes  being  unusually 
productive.  The  outlook  is  good  and  the  tone  hopeful.  The 
G.T.R.  shops  are  an  important  factor  in  the  business  of  our 
city,  and  the  staff  at  present  is  quite  full,  some  600;  besides,  a 
large  force  of  train  men  centring  here  adds  to  the  pay  roll, 
which  runs  as  high  as  some  $45,000  per  month. — W.  J. 
Fekc.uson. 

Tara.— The  hay  crop  was  a  failure  and  it  does  not  aver- 
age half  a  crop.  Fall  wneat  was  harvested  in  good  condition 
and  farmers  do  not  murmur  at  the  return.  Spring  wheat,  oats, 
barley  and  peas,  while  thin  on  the  ground  the  grain  is  as  a  rule 
plump  and  of  a  good  quality.  The  yield  is  variable,  but  taken 
altogether  will  be  about  an  average  one.  There  is  no  fruit  of 
any  kind,  and  it  will  need  to  be  imported  to  supply  the  demand. 
The  outlook  for  a  good  fall  and  winter  trade  is  not  very  promis- 
ing. The  butter  and  egg  trade  this  summer  was  very  much 
smaller  than  usual,  and  cheese  being  so  low  not  much  money  is 
being  obtained  by  the  farmers'  wives  from  this  source,  and  we 
believe  collections  will  be  hard  to  make.  Last  season  thous- 
ands of  dollars  was  left  through  this  section  from  the  sale  of 
fruit  alone.  The  money  obtained  from  the  sale  of  grain,  cattle, 
etc.,  usually  goes  to  pay  taxes,  rent  or  interest — H.  A.  Van- 
dusen. 

Oak  Lake. —  Seventy-five  per  cent,  of  the  wheat  was 
frozen  here,  and  there  is  very  little  No.  1  wheat  in  this  section. 
Crops  are  threshing  out  well  :  wheat,  25  to  35  to  the  acre,  and 
oats  as  high  as  100  bushels  to  the  acre.  Fall  trade  up  to  date 
is  very  slow.  On  account  of  small  prices  not  much  grain  is 
being  sold.  Farmers  are  building  granaries  and  storing  wheat 
for  higher  prices.  This  will  have  a  tendency  to  have  a  more 
evenly  distributed  business  during  fall  and  winter.  Prices  to- 
day run  from  20  to  45c.  for  wheat.  Collections  up  to  date  are 
nil. — A.  Cameron. 

Woodstock. — In  parts  of  our  county  the  crops  are  excep- 
tionally good,  while  in  other  parts  they  are  quite  the  reverse. 
Our  farming  community  seems  to  be  depending  more  upon  the 
raising  of  stock  and  of  dairy  products.  The  prospects  at  pre- 
sent for  these  interests  are  not  of  the  brightest  character.  So 
far  there  are  little  of  what  we  might  class  as  actual  or  winter  pur- 
chases taking  place.  Our  town  trade  is  moving  steadily  among 
the  moneyed  class,  but,  as  ours  is  a  manufacturing  centre,  the 
general  stagnation  has  affected  our  interests  in  this  respect  with 
a  large  portion  of  the  community — the  mechanic  class.  Houses 
which  do  a  credit  business  will  be  better  able  to  speak  of  col- 
lections and  how  they  are  being  made. — T.  A.  Forman. 

Lindsay. — Crops  in  our  county  are  generally  a  good  aver- 
age, with  very  short  straw  and  very  little  hay.     Cattle,  hogs  and 


cheese,  with  peas  and  oats,  are  now  the  staple  articles  in  our 
county.  Trade  outlook  is  fair.  Our  own  business  so  far  this 
fall  is  ahead  of  the  past  two  years,  but  we  doubt  if  this  is  general 
in  our  town.  It  is  too  soon  to  speak  of  collections,  as  they 
seldom  come  before  October  and  November. — Dundas  & 
Flavelle  Bros. 

Windsor. — Crops  in  the  county  of  Essex  have  never  been 
better  ;  70  to  80  bushels  of  oats  and  roo  bushels  of  corn  to  the 
acre ;  wheat  and  fruits  good  ;  hay  only  a  light  crop.  Other 
matters  that  affect  trade  are  in  good  condition.  The  dry  goods 
business  is  slightly  better  than  a  year  ago,  notwithstanding  the 
unusually  warm  weather  for  September.  From  the  prosperity  of 
the  farmer  the  outlook  for  trade  is  good.  Collections  are  fairly 
good  and  up  to  the  average. — Bartlet  &  Macdonald. 

Chatham. — Wheat  turned  out  well.  Oats,  a  magnificent 
crop.  Corn  never  was  such  a  good  crop  in  Kent  county.  Beans, 
a  good  crop,  and  mostly  all  harvested  in  good  condition. 
Apples,  none.  Peaches,  scarce.  The  outlook  is  good  and  not 
so  much  grumbling  among  the  farmers.  Collections  are  slow. 
The  weather  is  too  warm  for  business,  farmers  all  busy  seeding 
and  cutting  corn.  Not  much  grain  selling  since  the  drop  in 
price. — H.   K.    Ridley. 

Barrie. — This  is  a  purely  agricultural  district,  well  adapted 
and  given  to  mixed  farming  and  stock  raising.  The  crops  this 
season  are  well  in  advance  of  the  average.  The  transactions  in 
grain  so  far  are  limited,  and  collections  are  consequently  slow. 
A  strong  feeling  of  expectation  of  a  good  fall  and  winter  trade 
prevails  among  our  local  tradespeople.  A  healthy  feeling  of 
carefulness  is  at  the  same  time  observable,  awaiting  the  estab- 
lishment of  prices  of  farm  products.— Frawley  &  Devlin. 

Almonte. — Crop  returns  in  this  immediate  vicinity  are 
good — ahead  of  last  year — though  on  the  high  and  hilly  lands 
of  Lanark  township  and  a  few  other  localities  the  drouth  affect- 
ed farmers,  whose  yield  in  some  cases  is  much  smaller  than  last 
year.  This  being  a  manufacturing  town,  the  condition  of  the 
market  for  tweeds,  flannels,  knitted  goods,  files,  etc.,  affects  the 
prosperity  of  Almonte,  which,  however,  has  come  through  the 
depression  wonderfully  well.  Farmers  are  greatly  helped  by  the 
score  or  more  cheese  factories  that  are  established  within  the 
county,  which  have  been  the  means  of  circulating  a  large 
amount  of  cash  at  a  time  when  the  agriculturists  need  it  most. 
Mixed  farming  is  the  rule  here,  but  many  farmers  make  a 
specialty  of  stock  raising,  and  are  making  a  success  of  that 
branch  of  farm  work.  Judging  from  present  indications,  the 
outlook  for  fall  and  winter  trade  is  much  better  than  it  has  been 
for  years,  as  our  factories  are  running  steadily,  which  they  have 
not  been  doing  for  some  time  ;  and  this  alone  has  the  tendency 
to  create  confidence,  and  the  working  classes  will  in  consequence 
buy  more  freely.  We  think  we  are  quite  safe  in  saying  that  the 
farmers  will  do  more  buying  this  fall  and  winter,  as  they  have 
been  purchasing  very  sparingly  during  the  past  two  years.  Re 
collections  :  we  cannot  say  for  ourselves,  as  we  virtually  do  a 
cash  business  ;  but  we  were  speaking  to  a  business  man  here  a 
short  time  since,  and  he  said  that  he  had  some  accounts  that  he 
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would  have  accepted  10  cents  on  the  dollar  for,  and  they  were  all 
paid  recently.  Generally  speaking,  we  understand  collections 
good.  Almonte  being  a  manufacturing  town,  merchants 
who  do  a  credit  business  find  it  necessary  to  do  it  on  a  30-days 
basis,  and  do  not  lose  a  great  deal  in  consequence. — Wilson  & 
W11  SON. 

Cornwall. — Crops  of  all  kinds  are  good.  Not  much  for 
export,  except  oats.  The  principal  product  through  this  section 
of  country  is  cheese,  price  of  which  has  ruled  low  so  far,  aver- 
aging  about  7  to  7^c.  As  there  is  a  large  quantity  held  in 
cold  storage  prospects  are  not  bright  for  much  higher  price  for 
balance  of  season.  The  outlook  for  fall  and  winter  trade  is 
brighter,  and  we  look  for  slow  but  steady  improvement.  The 
sharp  advance  in  nearly  all  raw  material  we  consider  one  of  the 
best  signs  of  better  times. — McIntyre  &  Campbell. 

Owen  Sound. — The  present  outlook  favors  the  belief  that, 
with  the  exception  of  hay,  the  crops  in  this  immediate  vicinity 
are,  perhaps,  the  finest  for  years.  Fall  wheat,  peas  and  oats 
show  an  abundant  yield,  the  latter  in  some  instances  reaching 
sixty  bushels  per  acre.  More  particularly  in  the  south  of  the 
county  the  continued  drouth  ruined  pastures  and  reduced  the 
hay  crop  to  about  25  per  cent,  of  an  average ;  on  this  account 
much  young  stock  was  sold  at  a  sacrifice.  Late  corn,  planted 
to  supply  the  deficiency  in  fodder,  is  doing  well,  and  there  is 
now  an  abundance  of  after  grass.  Root  crops  are  abundant ; 
apples,  pears  and  plums  almost  nil.  The  outlook  is  not  cheer- 
ing. Any  business  doing  is  forced,  partaking  largely  of  the  dis- 
count sale  order,  cut  rates  on  even  the  staple  lines  being  the 
rule  rather  than  the  exception.  The  public,  as  a  body,  are  buy- 
ing with  extreme  caution  ;  while  admitting  that  goods  were 
never  so  cheap,  they  aver,  with  oft-recurring  frequency,  that 
never  was  money  so  scarce  nor  so  unusually  hard  to  get.  Busi- 
ness people  are  watching  stocks  closely,  and  sailing  with  a 
little  more  than  the  usual  caution.  Few  claim  sales  quite  up 
to  last  year ;  those  doing  credit  trades  report  collections  diffi- 
cult. In  no  line  is  there  yet  any  activity  in  new  fall  stocks  at 
remunerative  prices  ;  exceptionally  warm  weather,  the  Toronto 
Exhibition,  coupled  with  county  and  township  fairs,  tend  to  un- 
settle trade  and  retard  fall  buying.  With  cooler,  seasonable 
weather  we  anticipate  a  fair  business. — McColl  &  Lee. 

Renfrew. — The  crops  in  this  section  are  a  good  average, 
the  principal  of  which  are  peas,  wheat  and  oats ;  the  hay  crop 
is  also  very  good.  It  is  impossible  to  gauge  the  future  correctly 
by  the  actual  transactions  in  business  in  this  section  so  far,  be- 
cause there  has  been  very  little  threshing  and  practically  no 
marketing  done  here  yet,  and  owing  to  the  unfavorable,  results 
of  their  operations  for  the  past  two  years  farmers  are,  as  a  rule, 
more  careful  than  they  would  be  under  ordinary  circumstances, 
considering  that  they  have  had  good  crops,  yielding  above  their 
expectations,  and  the  prospect  of  better  prices  than  they  have 
had  for  some  time  past.  The  prospects  are  bright,  and  a  good 
fall  and  winter  trade  is  looked  for  and  expected.  Collecting  is 
a  branch  of  business  that  I  know  practically  nothing  of,  but  in 
conversation  with  those  of  experience  in  that  branch  of  the 
trade  I  find  that  these  have  been  very  satisfactory,  which  is 
attributed  principally  to  the  large  amount  of  cash  paid  out 
monthly  by  the  Renfrew  Creamery  Company,  Limited,  (a  new 
industry  organized  this  year)  for  the  milk  received  from  their 
patrons.  The  high  price  (10  to  12c.  above  the  ordinary  dairy 
butter)  realized  by  the  company  for  their  butter,  the  demand  for 


which   is  far  in  excess  of  their  output,  enables  them  to  pay  an 
extra  price  for  the  milk. — Isaac  E.  Pedlow. 

Brantford. — The  aggregate  yield  of  all  crops  is  consider- 
ably below  average  in  this  section.  The  net  money  value  to 
farmers,  based  upon  present  prices,  is  also  considerably  below 
average.  The  outlook  for  the  fall,  so  far  as  country  trade  is 
concerned,  is  not  bright,  and  collections  will  probably  be  un- 
satisfactory. As  the  productions  of  Brantford  factories  find  a 
market  in  all  sections  of  the  country  as  well  as  abroad,  citv 
trade  may  reasonably  be  expected  to  be  relatively  better  than 
country  trade.  On  the  whole,  only  a  moderate  business  should 
be  looked  for,  not  in  excess  of  last  year.  Prosperity,  to  be 
strong  and  permanent  in  this  country,  must  begin  with  the 
farmer. — Frank  Cockshutt  &  Co. 

Bridgeburg  (formerly  International  Bridge). — Hay  was 
quite  short,  and  is  selling  at  $10  to  $12.  It  is  one  of  the 
principal  crops,  being  marketed  generally  in  Buffalo,  N.Y. 
Wheat  was  average.  Oats,  extraordinarily  good  ;  40  to  75  bush, 
to  acre  ;  20  to  25c.  Potatoes,  very  good.  Corn,  extra  good  ; 
large  acreage.  Apples,  very  good  close  to  water  ;  also  grapes  ; 
away  from  water  nil.  The  outlook  here  is  not  gauged  very 
strongly  by  crops,  this  being  a  frontier  border  village,  and 
more  essentially  a  railroad  town.  The  outlook,  however,  is 
just  fair,  through  freights  not  having  assumed  very  large  propor- 
tions. Payments  are  principally  monthly,  and  are  about  as 
usual. — John  T.  James. 

Walkerton. — Harvest  home  ;  threshing,  pretty  general ; 
yield,  nearly  an  average,  with  not  more  than  one-third  the  crop 
of  hay  ;  no  fruit  in  this  locality ;  dairy  revenue,  reduced  one- 
third  on  account  of  drouth.  All  the  above  affects  our  local 
trade,  and  must  reduce  the  general  volume  of  business  accord- 
ingly. Up  to  this  date  all  are  practising  caution.  Farmers 
are  buying  with  great  care,  and  town  purchases  show  the  effects 
of  smaller  earnings  during  the  past  summer,  and  while  our  own 
trade  is  larger  than  last  year,  we  attribute  it  to  the  cash  system 
and  extra  pushing  of  trade.  But  there  is  nothing  to  hope  for 
from  collections  except  renewals  for  a  larger  percentage  than 
usual. — T.  Whitehead. 

Goderich. — Crops  throughout  the  county  are  a  fair  aver- 
age, less  hay  and  apples,  which  are  a  complete  failure.  The 
prospect  for  fall  and  winter  trade  is  fair.  Collections  will  be 
slow,  as  products  are  being  held  back  very  largely  from  sale  on 
account  of  the  present  low  prices. — W.  Acheson  &  Son. 

PROVINCE    OF    QUEBEC. 

Quebec — The  crops  in  this  section  are  slightly  over  the 
average,  and  have  been  well  harvested.  Principal  products  are 
hay,  oats,  butter  and  vegetables.  The  outlook  for  fall  and 
winter  trade  is  so  far  only  moderate.  Collections  are  slow,  and 
merchants  have  bought  carefully.  So  far  low  prices  prevail  for 
agricultural  products,  and  the  result  of  the  fall  trade  will  much 
depend  on  the  manner  in  which  farmers  can  realize. 

Sherbrooke. — The  crops  in  this  section  are  excellent  with- 
out any  exception,  hay  and  oats  being  the  principal  products. 
The  outlook  for  trade  is  very  encouraging  just  now,  and  collec- 
tions are  faiily  good. — H.  Samuel. 

NEW    BRUNSWICK. 

St.  Stephen. — Crops  are  only  fair  in  this  county.  Potatoes 
are  poor.  Hay,  only  an  average  crop.  Rain  is  very  much 
needed  here  for  fall  feed  for  cattle.     The  outlook  for  trade  is,  on 
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the  whole,  fair.  So  far  trade  has  been  equal  to  last  year.  We 
do  not  anticipate  any  great  volume  of  business,  but  fully  expect 
it  to  be  as  good  as  last  year.  The  lumber  market  is  very  quiet, 
which  will  not  help  us  any.     Collections  are  only  fair. 

St.  John. — From  our  experience  so  far  this  season,  there  is 
an  easier  feeling  among  buyers  and  cash  is  being  spent  more 
freely  than  last  year.  Country  buyers  have  the  same  old  com- 
plaint li  hard  times,"  but  we  notice  they  get  about  all  they  want, 
and  in  some  cases  are  buying  a  better  class  of  goods  than  form- 
erly. Crops  are  excellent,  but  prices,  of  course,  low,  and  the 
farmers'  profits  of  the  season  will  probably  be  an  average. 
The  lumber  business  (our  principal  source  of  distributing  the 
dollars),  is  about  as  usual,  with  a  firmer  feeling,  some  new  mills 
being  erected  in  this  vicinity,  which  means  a  larger  employment 
of  labor.  Collections,  a  shade  easier  than  last  season. — Daniel 
&  Robertson. 

NOVA    SCOTIA. 

Amherst. — The  crop  prospects  are  good.  Local  products 
cover  hay,  butter  (potatoes  and  other  roots  only  a  small  quan- 
tity), cattle,  and  quite  an  output  of  lumber.  Trade  is  fair  ; 
collections  not  what  they  might  be. 

Liverpool. — Hay,  grain  and  vegetables  are  rather  above  the 
average.  Apples  and  other  fruit  in  our  section  are  fair,  but  not 
up  to  the  average.  Lumber  and  fish  are  our  staple  exports, 
with  production  about  an  average,  but  both  rule  rather  low  at 
present,  though  we  hope  for  an  improvement.  The  outlook  for 
fall  and  winter  trade  is  very  good,  as  owing  to  the  late  disas- 
trous fire  there  will  be  quite  a  lot  of  building  going  on,  which 
will  put  money  in  circulation  and  give  employment  to  all  who 
are  able  and  willing  to  work.  Trade  generally,  thus  far,  has 
been  very  good.     Collections  are  rather  slow,  owing  chiefly  to 


the  fact  that  our  season's  catch  of  fish  has  not  yet  been  realized 
upon. — -N.  S.  Wetmore. 

Port  Hood. — Crops  are  good  in  this  section  of  country, 
grain  and  potatoes  particularly.  Hay  is  somewhat  lighter  than 
usual.  The  principal  products  that  affect  local  trade  are  butter, 
cattle  and  sheep.  Butter  is  low,  but  cattle  and  sheep  bring  fair 
prices.  The  outlook  for  fall  and  winter  trade  is  very  fair,  fully  up 
to  the  average.  The  prospects  of  making  collections  are  about 
as  usual,  I  would  say  as  good  as  any  time  during  the  past  five 
years. — D.  F.  McLean. 

TPUPO. — The  crops  all  round  are  good.  Hay,  potatoes  and 
lumber,  chief  factors  in  local  trade.  Prospects  for  fall  and  winter 
trade  are  fairly  good.  Collections,  fully  up  to  the  average,  and 
the  advancing  prices  on  all  kinds  of  staples  seem  to  have  been 
anticipated  by  the  purchasing  public. 

PRINCE     EDWARD    ISLAND. 

Charlottetown. — The  outlook  for  the  fall  season  is  re- 
garded as  fairly  good.  Hay,  wheat  and  oat  crops  have  been 
secured  in  good  condition  and  are  above  the  general  average. 
The  root  crop  is  fast  maturing,  and  will  prove  an  exceedingly 
heavy  and  valuable  one  ;  with  fair  prices  for  export,  trade  should 
receive  a  marked  impetus. — W.  A.  Weeks  &  Co. 

Summerside. — The  crops  are  good  in  this  part  of  the 
island,  but  prices  are  poor.  The  products  which  affect  the 
trade  are  oats,  potatoes,  hay  and  eggs.  They  are  all  plentiful, 
but  prices  are  very  low.  The  outlook  for  trade  during  the  com- 
ing winter  is  poor.  The  price  of  farm  produce  rules  the  trade, 
as  this  is  purely  an  agricultural  country,  except  for  a  little  fish- 
ing, and  that  was  not  very  good,  either,  last  year.  Collections 
have  been  poor. 


Our  representatives  are  now  showing  full  range  of 


omestic  and  Imported  Fabrics 

FOR    FALL. 

These  goods  have  been  bought  at  bottom  figures.  Many 
lines  have  already  advanced,  and,  as  stocks  have  been  depleted,  both  at  re- 
tail, wholesale,  and  in  manufacturers'  hands,  we  advise  our  friends  to  place 
their  orders  early.  The  goods  cannot  go  lower,  and  early  buyers  will  be 
sure  of  satisfactory  delivery  before  market  is  bare. 

All  the  indications  are  that  Country  Merchants  will  have  a  satisfac- 
factory  trade  during  the  balance  of  1895. 

KNOX,  MORGAN  &  CO. 


Dry  Goods  Importers 


HAMILTON,  ONT. 
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MEN'S     FURNISHINGS. 

WD.  LE  BOUTILLIER,  of  Glovef  &  Brais,  returned 
.  last  week  from  his  European  trip,  and  is  now  on  the 
outskirts  of  his  ground  in  the  Maritime  Provinces.  He  is 
showing  the  best  range  he  has  yet  had  in  neglige  and  dress 
shirts  for  spring,  1896,  and  complete  lines  of  Canadian  and  im- 
ported underwear  and  hosiery. 

A  new  tiling  in  hosiery  is  being  offered  this  year  by  Glover 
&  Brais — a  line  of  printed  half-hose  in  fast  colors.  Designs  are 
shown  in  imitation  of  heather  effects,  bandana  scarf  patterns  and 
tartar,  stripes  in  lisle  and  cotton.  There  are  a  few  lines  with 
embroidered  silk  spots  on  printed  designs  that  are  very  pretty, 
though  they  cost  a  little  more  than  the  others.  There  is  also  a 
combination  of  embroidered  silk  spots  and  stripes  that  can  be 
retailed  at  25c. 

Perhaps  the  most  popular,  however,  are  a  line  of  real  classical 
white  stripes  in  cotton  on  black,  navy  and  tan  grounds,  ingrain 
dye,  to  be  retailed  at  25c;  the  same  in  lisle  to  retail  at  50c; 
and  same,  but  silk  embroidered,  to  sell  at  65c;  then  come  the 
same,  but  open  ribs,  in  stripes  and  self-shades.  For  all  these 
lines  they  have  the  exclusive  control  in  Canada. 

Fred.  Cookson  is  in  England  buying  scarfs  and  fancy 
goods  for  spring. 

BUYERS     IN     BRITAIN. 

Among  the  Canadian  buyers  whose  arrivals  in  England  have 
been  noted  by  our  English  exchanges  since  the  middle  of 
August  are  :  Mr.  A.  W.  Grasett  (Messrs.  Wyld,  Grasett  &  Dar- 
ling, Toronto)  ;  Mr.  C.  S.  Botsford,  Toronto  ;  Mr.  C.  J.  Scott 
(Messrs.  Alexander  &  Anderson,  Toronto)  ;  Mr.  R.  L.  David- 
son (Messrs.  John  Macdonald  &  Co.,  Toronto)  ;  Mr.  B.  B. 
Cronin  (Messrs.  VV.  R.  Brock  &  Co.,  Toronto) ;  Mr.  George  M. 
Neild,  Montreal ;  Mr.  Sam  Munro  (Mr.  John  Marshall, 
London)  ;  Mr.  W.  A.  Weeks  (Messrs.  Weeks  &  Co.,  Charlotte- 
town,  P.E.I.)  ;  Mr.  W.  W.  Stanley  (Messrs.  Stanley  Bros., 
Charlottetown) ;  Mr.  James  Minnes,  Kingston  ;  Mr.  F.  Simard, 
Quebec  ;  Mr.  L.  E.  Prowse  (Messrs.  Prowse  Bros.,  Charlotte- 
town);  Mr.  Matthew  Hicks,  Montreal;  Mr.  J.  Baird,  St. 
John's  ;  Mr.  G.  M.  Smith  (Messrs.  G.  M.  Smith  &  Co.,  Halifax, 
N.S.) ;  Mr.  W.  A.  Dewar  (Messrs.  J.  Macdonald  &  Co.,  To- 
ronto) ;  Mr.  C.  J.  Catfo,  Toronto ;  Mr.  Charles  Cockshutt,  To- 
ronto ;  Mr.  H.  J.  Wellner  (Messrs.  Wellner,  Moore  &  Co., 
Halifax,  N.S.) ;  Mr.  B.  Tooke,  Montreal  ;  Mr.  Thomas  Alison, 
Toronto  ;  Mr.  G.  B.  Fraser  (Messrs.  S.  Greenshields,  Son  & 
Co.,  Montreal) ;  Mr.  J.  K.  Whiney  (Messrs.  Stobart,  Sons  &  Co., 
Winnipeg);  Mr.  John  Black  (Messrs.  Robert  Linton  &  Co., 
Montreal);  Mr.  J.  H.  Cockburn  (Messrs.  Cockburn  &  Drake, 
Toronto) ;  Mr.  R.  M.  Bremner  (Messrs.  Hodgson,  Sumner  & 
Co.,  Montreal) ;  Mr.  Wm.  Hyslop  (Messrs.  W.  Hyslop  &  Co.. 
Toronto) ;  Mr.  Blackie  (Messrs.  John  Macdonald  &  Co.,  To- 
ronto) ;  Mr.  W.  Kennedy  (Messrs.  Samson,  Kennedy  &  Co., 
Toronto). 

YARNS  SCARCE. 

Importers  find  it  difficult  to  get  delivery  of  yarns  as  wanted. 
The  manufacturers  are  overrun  with  orders,  and  in  many  in- 
stances refuse  to  accept  any  for  prompt  shipment.  The  rapid 
rise  in  prices  has  made  the  active  demand.  In  some  cases  there 
is  an  advance  of  150  per  cent.  Mohairs  which  could  be 
bought  at   is.  three  months  ago  are  now  2s.  6d. 


A    NUMBER    OF    SPECIAL    LINES. 

The  announcement  of  Samson,  Kennedy  &  Co.,  in  another 
column,  is  supplemented  by  mention  of  a  number  of  special 
lines  which  are  now  being  offered  to  the  trade.  In  the  linen 
department  there  is  shown  the  W.  G.  K.  bleached  huck  towel, 
24  x  44,  at  $2.25  ;  a  satin-finished  Irish  damask  tabling,  56 
inches,  at  23^c;  the  No.  S  108,  60-inch  cream  satin-faced 
damask  tabling,  Shamrock  brand,  at  37  %c;  the  No.  201  Turkey 
roller  towelling  at  8c.  per  yard. 

Dress  buttons  are  being  sold  in  quantities  now.  The 
ones  in  demand  are  of  large  size,  the  varieties  including  pearls, 
pearletta,  colored  glass  and  jets.  Jet  gimps  and  fur  gimps 
trimmed  with  jet  are  good  sellers.  Pointed  jet  gimps  and 
ornaments  are  in  demand,  the  ornaments  for  bodice  and  cape 
decoration. 

In  men's  furnishings  the  scarce  goods  include  the  never- 
equalled  umbrella  at  $9,  $12  and  $24  ;  all  wool  bicycle  sweaters, 
in  white,  black,  navy  and  garnet,  at  $9  ;  a  special  line  of  white 
dress  shirts  at  $6.50  ;  and  derby  and  knot  ties  in  the  new  bronze, 
myrtle  and  oriental  shades  from  $2.25  to  $4. 

The  hosiery  and  glove  department  is  showing  a  line  of  ladies' 
skating  gloves,  in  black,  white  and  fancies,  from  $2  to  $3.50 
per  dozen  ;  a  clearing  line  of  top  shirts,  $6.50  goods  for  $4.50  ; 
cashmere  gloves,  in  blacks  and  colors,  colored  stitchings  and 
fleeced  and  silk-lined,  from  $1.20  to  $4.50. 

In  the  muslin  and  dress  goods  departments  some  of  the 
lines  for  special  mention  are  :  A  select  range  of  Swiss  em- 
broidered handkerchiefs,  from  $1.20  to  $6  per  doz.;  a  large 
range  of  black  and  colored  cashmeres,  union  and  all  wool,  from 
1 6c.  to  $1  per  yard;  black  and  colored  all-wool  dress  serges 
from  1 8c.  up  ;  a  special  line  of  black  and  colored  double  fold 
meltons,  42  inches,  at  19c;  a  40-inch  serge,  No.  H  210,  in  all 
colors,  at  15  y2c.  Merchants  may  send  for  samples  of  these 
goods. 


GOLF    JERSEYS. 


The  demand  still  continues.  Brophy,  Cains  &  Co.  have 
several  new  styles  coming.  They  are  expected  about  the  15th 
October. 


FLANNELETTES. 


Imported  flannelettes,  self  colors,  medium  priced  goods,  are 
being  shown  by  Brophy,  Cains  &  Co.  Their  stock  of  linen 
goods  will  be  found  very  complete. 


MR.  CALDECOTT  GOES  TO  ENGLAND. 

Mr.  Stapleton  Caldecott,  president  of  the  Toronto  Board  of 
Trade,  sailed  for  England  by  the  Vancouver  on  Sept.  28th,  ac 
companied  by  his  daughter.     The  visit  is  not  a  business  one. 


WATERPROOFS. 

Attention  is  directed  to  the  new  "Elite"  waterproof  gar- 
ments advertised  by  Brophy,  Cains  &  Co.  for  men  and  women. 
The  makers  guarantee  them  for  five  years. 


A  new  veiling  called  Niniche,  in  white,  cream,  magpie, 
jackdaw  and  black,  is  one  of  the  novelties  in  the  lace  and  veil- 
nig  department  at  Brock's. 
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Heavy  Goods 


That  is,  Fall  and  Winter  Weights,  will  now  be  in  demand  for  the  "  Sorting 
Season."  Plain,  Satin  Finish  and  Victoria  Twill  Amazon  Cloths  in  all  the  fashion- 
able shades  ;  Check  Back  and  Niggerhead  Cloakings  ;  Colored  Cheviots  and  Beavers  ; 
Costume  Tweeds,  Serges  and  Cape  Cloths  are  some  of  the  lines  we  are  showing. 

You  want  fashionable  "  bright  effects  "  in  Black  Dress  Goods,  also 
Cream  Effects  for  evening  wear  and  Fashionable  Dress  Goods  for  Fall  and  Winter. 


Our  travellers  will  all  be  on  the  road  in  a  few  days,  and  will  carry 

some  Special  Lines  for  Spring,   1896,   which  will  be 

worthy  of  your  close  attention.     We  want  you  to  please  see  them. 


BROPHY,  CAINS  &  CO. 


196  McGill  Street 


Montreal. 


N.B. — We  have  just  received  the  new  "Elite"  Ladies' Waterproof  Circulars  in  fancy  tweed  effects  and 
self  colors.     These  goods  are  guaranteed  by  the  makers  for  five  years. — Brophy,  Cains  &  Co. 
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Tooke 
Bros. 


.  .  .  Montreal 


PLEASE  LOOK   OUT  FOR 
"IRON  FRAME"  HOSIERY 
AND  UNDERWEAR. 


I 


I 


Manufacturers  of     .     . 

Shirts,  Collars  and  Cuffs, 

Ladies'  Shirts,  Waists,  Fronts, 
Collars,  Cuffs,  Etc. 

Importers  of     .     . 

Men's  High-Class  Furnishings, 
Ladies'  Neckwear,  Belts,  Etc. 


SPRING,  1896 


Three  Placing"  Trips  will  be  made  by  our  travelers  for 
the  coming  Spring  Trade. 

1st  Trip — Men's  Shirts,  Collars  and  Cuffs. 

2nd  Trip — Ladies'  Shirts,    Waists,  Blouses,  Neckwear, 
Belts,  Etc.,  Etc. 

3rd  Trip — Men's  High-Class  Furnishings. 


TOOKE  BROS.  -  MONTREAL 
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A    FAVORABLE    REPORT. 

Editor  Dky  Goons  Review  : 

Sir,  When  we  said  in  our  September  advertisement  in  the 
Fall  Trade  Number  of  The  Review  :  "  It  will  pay  you  to  visit 
Montreal  in  September  and  call  at  our  warehouse,"  we  did  not 
for  a  moment  anticipate  such  a  general  and  generous  response 
to  our  invitation.  They  came  from  the  Northwest,  from  all 
parts  ot  Ontario,  Quebec,  Nova  Scotia,  New  Brunswick  and 
Prince  Edward  Island.  The  best  men  came,  came  looking  for 
novelties  and  high-priced  goods,  and  were  not  disappointed. 
The  way  our  "  bright  effects  "  in  black  goods,  novelties  and  best 
dress  goods  were  sold  was  very  gratifying.  We  welcomed  scores 
of  old  friends  and  made  many  new  ones.^  A  compliment  paid 
us  by  several  we  cannot  forget  :  "  We  like  to  come  here,  it  is  so 
bright  and  cheerful,  so  home-like,  we  mean  to  come  oftener." 
They  will  always  be  welcome. 

Yours  sincerely, 

Brophy,  Cains  &  Co. 
Montreal,  September,  1895. 


EARLY    CLOSING. 

Over  a  hundred  clerks  assembled  in  St.  Joseph  Hall,  Mon- 
treal, Sunday  afternoon  at  the  annual  meeting  of  the  Early-Clos- 
ing Association.  P.  Macdonald,  the  president,  was  in  the  chair. 
Aid.  Connaughton,  who  is  an  old-time  grocer,  and  very  popular 
with  the  clerks,  was  on  the  platform,  so  was  Aid.  Brunet.  Both 
are  supporters  of  the  early-closing  movement,  and  the  boys  will 
not  forget  the  assistance  they  are  giving  them  in  their  fight. 
Speeches  were  made  by  Messrs.  Gendron,  of  Gendron,  Pigeon 
&  Cie  ;  the  two  aldermen  ;  Huot,  dry  goods  merchant,  St.  Law- 
rence street,  Havard  and  Poirier  protesting  against  the  way  in 
which  a  few  members  of  the  City  Council  were  blocking  the' 
progress  of  the  movement  by  leaving  the  meetings  and  breaking 
up  the  quorum. 

It  was  decided  to  appoint  committees  in  each  ward  to  organ- 
ize the  friends  of  early  closing  so  as  to  re-elect  aldermen  in  favor 
of  the  movement  and  defeat  those  who  are  now  opposing  it. 

The  following  officers  were  then  elected  :  President,  J.  B.  E. 
Poirier ;  vice-president,  A.  Macbeth  ;  treasurer,  O.  Legendre  ; 
secretary,  M.  Havard ;  assistant  secretary,  J.  A.  Laughran  ; 
committee,  D.  Seguin,  L.  C.  Langevin,  A.  Roy,  L.  P.  Collette, 
P.  Macdonald,  G.  N.  Robert,  J.  P.  Beauvais,  J.  A.  E.  Delfausse. 
P.  Ethier,  E.  Viau. 

The  association  is  composed  chiefly  of  the  dry  goods  and 
grocers'  clerks,  though  there  are  representatives  of  the  hardware 
and  other  businesses. 


A    NOVELTY     IN    GLOVES. 

Perrin,  Freres  &  Co.  are  showing  a  novelty  for  spring.  It 
is  a  button  for  ladies'  4-button  gloves,  made  of  fine  pearl,  imi- 
tating perfectly  the  real  pearl  in  shape  and  color.  It  has 
had  a  big  success  in  Europe  and  in  the  United  States.  Their 
travelers  are  getting  their  samples  together  for  the  spring  trip. 


AN     EXHIBITOR'S    GRIEVANCE. 

The  Alaska  Feather  and  Down  Co.,  of  Montreal,  write  to 
us  complaining  of  the  treatment  they  received  from  the 
management  of  the  Toronto  Exhibition.  They  say  that  although 
their  application  for  space  was  in  even  before  Superintendent 
Unitt  assumed  his  functions,  the  spaces  which  this  official 
offered  them  were  so  inadequate  to  their  wants  that  at  last  they 
had  to  cancel  their  application  altogether. 

We  cannot  judge  if  the  Alaska  Co.  "wanted  the  earth,"  and 
therefore  got  left,  or  whether  the  authorities  were  in  fault  in 
thus  crowding  the  Montreal  people  out.  It  certainly  seems  a 
pity  that  a  young  and  enterprising  firm  which  started  a  new  in- 
dustry in  Canada  a  few  years  ago  should  miss  the  opportunity 
of  showing  its  yearly  progress  at  the  annual  exhibitions.  Last 
year  they  were  awarded  a  bronze  medal  and  diploma,  and  this 
year  they  would  probably  have  come  in  for  high  honors. 


CHEAP    FLANNELETTES. 

Greenshields,  Son  &  Co.  bought  a  special  line  of  plain  wide 
flannelettes  from  a  manufacturer,  taking  all  he  had  at  less  than 
his  regular  selling  price.  They  are  using  them  as  a  leader  by 
quoting  almost  the  buying  price.  They  can  be  resold,  giving  a 
long  profit  at  8  to  10c.  This  firm  showed  The  Review  some 
special  lines  in  grey  flannels,  white  and  grey  wool  blankets, 
which  they  are  also  offering  at  manufacturers'  prices.  Their 
travelers  received  this  week  samples  of  a  range  of  new  designs 
in  Priestley's  goods. 


GOLFING   CLOTHS. 


The  demand  for  golfing  jerseys,  cloakings  and  cloths  for 
making  the  capes,  has  almost  doubled  this  season.  Jobbing 
houses  have  had  a  difficulty  in  filling  orders,  though  they  in- 
creased their  importations.  One  firm,  Greenshields,  Son  &  Co., 
who  were  entirely  sold  out  last  week,  ask  The  Review  to  say 
that  they  are  now  filling  back  orders  and  have  a  supply  ahead. 


DERBY    CURTAINS. 


The  new  cotton  Derby  curtain  shown  by  Peter  Schneider's 
Sons  &  Co.,  to  which  reference  was  made  last  month,  seems  to  have 
taken  the  market.  They  can  be  retailed  at  $4  to  $4.50  a  pair 
and  are  replacing  the  low  grades  of  chenille,  which  cost  more 
money  and  are  14  inches  less  in  width.  They  are  shown  in  six 
shades. 

Some  new  shades  in  silk  damask  are  very  attractive  and 
should  take  well  in  a  trade  which  wants  a  curtain  to  retail  at 
$18  to  $20  a  pair. 

There  has  been  an  unusual  run  on  silk  plush.  All  the  trade 
report  inquiries  the  past  ten  days. 


A     NEW     FIRM. 


Another  British  dry  goods  house,  S.  &  J.  Watts  &  Co., 
Manchester,  have  opened  a  branch  in  Canada,  and  will  carry 
stock.  It  will  be  under  the  management  of  Alex.  J.  Morrison, 
who  was  with  Arthur  &  Co.,  Glasgow.  He  is  at  present  in 
Montreal,  but  it  is  said  that  he  will  make  Toronto  his  head- 
quarters, putting  Mr.  Hodgins  in  charge  at  Montreal.  The 
firm  have  a  large  place,  and  are  well  spoken  of  in  Great  Britain. 
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1   FALL  ASSORTING 
I   SEASON 
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Our  travellers  are  now  out  with  a  full  range  of  samples  for  the  assorting 
season,  and  will  call  on  the  trade  in  due  course  ;  any  orders  given  them  will  have 
careful  attention  and  shipment  the  day  received. 

Our  trade  during  the  Exhibition  fortnight,  and  since,  shows  a  marked 
increase  over  the  corresponding  period  of  last  year. 

The  fact  that  prices  are  advancing  generally  calls  attention  to  the  neces- 
sity of  re  stocking  early  to  obtain  advantage  of  present  prices  ;  this,  together  with 
the  exceptional  values  in  many  lines  which  we  are  able  to  offer,  through  early  and 
judicious  buying,  accounts  for  the  increase,  and  speaks  loudly  for  its  continuance. 

Our  representatives  are  also  now  carrying,  for  the  Spring  trade,  samples 
of  the  best  patterns  of  Carpets  ever  brought  into  this  country,  and  have  their 
full  range  of  English  and  Canadian  (Magog)  Prints. 

These  goods  will  have  no  competitors,  and  on  inspection  will  be  duly 
appreciated. 


Wholesale 
Dry  Goods 

Importers 


McMASTER  &  CO. 


12  Front  Street  West 


TORONTO       ^ 
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Our 
Travelers 


Are 

now  leaving 

for  their 

respective 

districts. 


Umbrellas 


are  selling  freely  now,  and 
more  will  be  wanted.  Remind  the  travelers 
to  show  you  a  new  line  of  Shepherd  Crooks, 
with  silver  mounted  handles,  to  sell  at  pop- 
ular prices,  or  write  us  for  a  sample  if  you 
want  them  at  once. 


They  are  carrying  greater  lines  of  new  goods  and  showing 
better  values  than  on  any  previous  Fall  sorting  or  Spring 
trip.  They  have  novelties  in  several  departments  that  it 
will  pay  everyone  who  handles  men's  furnishings  to  see — ■ 
just  to  know  what  the  latest  things  are.  They  will  be  glad 
to  show  them,  even  if  you  do  not  give  an  order  now.  You 
may  want  to  do  so  later. 

We  make  a  specialty  of  Sweaters  and  Bicycle 

Hose.  We  handle  more  than  any  house  in  Canada,  and 
buy  in  larger  quantities  and  get  closer  prices.  We  now 
have  lines  to  retail  at  75c.,  $1.00,  $1.25  and  $1.50  that  are 
better  value  than  any  we  have  yet  offered. 

A  line  of  Scotch  Knit  Shetland  Underwear 

to  retail  at  50c,  75c,  $1.00,  $1.25  and  $1.50  is  a  specialty 
our  travelers  will  show. 

We  have  that  light  grade  Natural  Wool   No.  250  al- 
ways in  stock. 


m 
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GLOVER  &  BRAIS, 


MEN'S  .    .    . 
FURNISHINGS 


Montreal 


1 

r  "3 
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FALL    MILLINERY. 

GOOD  reports  from  the  trade  are  general.  During  the  ex- 
hibitions at  Montreal  and  Toronto  the  number  of  buyers 
in  both  cities  from  all  parts  of  Canada  was  large,  and  an  excel- 
lent house  trade 
was  done,  the 
openings  being 
better  than  for 
several  years 
past.  There  has 
been  a  distinct 
tendency  to- 
wards more  ex-' 
pensive  hats 
for  this  season. 
The  sailortrade 
has  also  been 
better  than  us- 
ual, and  travel- 
ers, so  far  as 
they  have  cov- 
ered their  ter- 
ritory, report 
favorably.  Buy- 
ing continues 
to  be  done  on 
a  cautious  bas 
is,  but  the  trade 
throughout  the 
country  express 

hopeful  views.  The  cold  weather  which  closed  the  month 
would  stimulate  buying.  In  silks  and  ribbons  prices  are  stiff  or 
advancing. 


New  Mantles — Alexander  &  Anderson. 


NOTES. 

Among  the 
signs  of  a  de- 
mand for  bet- 
ter goods  is 
the  large 
trade  report- 
ed by  D.  Mc- 
Call  &  Co. 
in  ribbons, 
Oriental  pat- 
terns. 

Buyers  vis- 
itingthe  mar- 
It  et  should 
see  S.  F.  Mc- 
K  i  n  n  o  n  & 
Co.'s  large 
stock  of  Ger- 
man jackets, 
correct  styles 

S.  F.   Mc- 
Kinnon       & 
Co.  are  show- 
ing a  large  and  superior  stock  of  silk  velvets  and  velveteens  in 
all  colors  and  shades  likely  to  be  in  demand. 


In  fine  new  hats  with  silk  beaver  crowns,  I).  McCall  &  Co. 
are  showing  the  Ascot,  St.  James  and  Reliant. 

(].  Goulding  &  Sons  report  a  large  sale  for  the  newest  kind 
of  chenille  trimming. 

J.  D.  Ivey  &  Co.  have  had  a  great  demand  for  their  sailors, 
the  Britannia,  Valkyrie  III.  and  Defender. 

The  ribbon  department  of  S.  F.  McKinnon  &  Co.  is  thor- 
oughly assorted  in  all  widths  and  colors  in  double-face  satin  and 
faille  ribbons  at  closest  prices. 

Another  large  shipment  of  ostrich  feathers  has  been  received 
by  D.  McCall  &  Co.     The  demand  for  them  is  large. 

The  sailor  and  walking  hats,  Regent,  Buckingham,  Saragossa, 
and  Valkyrie  III. 
are    in   good   de- 
mand at   D.  Mc- 
Call &  Co.'s. 


New  Mantles — S.  F.  McKinnon  &  Co. 


MANTLES. 

With  coats,  as 
with  dresses, 
there  is  a  decided 
tendency  to  lower 
the  fulness  on  the 
shoulders,  and 
some  of  the  new- 
est sleeves  are 
positively  contin- 
ued right  up  over 
the  shoulder  and 
sewn  into  the  col- 
lar. This  throws 
out  the  fulness 
quite  below  the 
curve  of  the 
shoulder  in  regu- 
lar 1840  style. 

Another  device 
for  this  purpose 
is  that  seen  in 
one  of  the  sket- 
ches that  I  made 
at  Alexander  & . 
Anderson's,  viz., 
the  little  coat  with 
tabs  on  the  shoul- 
ders   cut    in  one 

with  the  waist,  and  keeping  down  the  fulness  of  the  top  part  of 
the  sleeve. 

This  is  a  very  pretty  little  coat,  the  tabbed  front  being  quite 
a  novelty.  Fancy  buttons  are  used  on  this,  as  well  as  on  most 
of  the  newest  jackets — these  being  black  one  inch  pearl  centres. 
Nearly  all  the  newest  coats  are  short  and  very  full  in  skirt, 
but  there  seems  to  be  no  decided  preference  at  present  for  either 
those  that  fasten  close  up  to  the  throat  or  those  that,  being 
double-breasted,  leave  a  small  space  for  the  accommodation  of 
a  shirt  front  and  tie  or  a  silk  'kerchief. 

*  *  -*- 

The  German  papers  say  that  full-length  Newmarkets  will  be  ■ 
fashionable,  and  certainly  a  more  stylish   looking  garment   can 


New  Mantles — Alexander  &  Anderson. 
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OUR  FIELD 


HALIFAX 

Nova  Scotia 
TO 

VICTORIA 

British  Columbia 


The 
Dominion 

OF     .     .     . 

Canada 


Millinery 


Wholesale 


Our  Opening  in  Toronto  and  Montreal  has  been  a  phenomenal 
success.  Buyers  from  all  parts  of  the  Dominion  all  delighted 
and  pleased  at  what  was  pronounced  the  most  magnificent  display  ever 
shown.  Our  patterns  sold  at  sight,  because  the  styles  and  prices  suited 
all.  Our  workroom  is  still  in  full  blast  trying  to  catch  up,  while  new  orders 
are  pouring  in  daily. 

WE  ARE  ALIVE 

to  the  requirements  of  the  trade,  and  we  can  be  relied  upon  to  have  the 
very  latest  styles — many  of  which  are  confined  to  ourselves. 

We  give  very  special  attention  to  open  orders  sent  us  from  places 
our  travelers  do  not  reach. 

Every  department  is  being  replenished  daily  with  new  goods. 

Letter,  Telephone  and  Telegraph  Orders  promptly  attended  to. 
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D.  McCall  &  Go. 


TORONTO  AND 
MONTREAL 
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Our  travellers  are  now  on  the  road  with  a 
complete  range  of  samples  for  the 


Fall  Millinery 
Trade 

NEW    GOODS    ARRIVING    WEEKLY. 


The  latest  novelties  in 


Ladies'  Golf  Blouses 


JUST    RECEIVED. 


Also  200  Cases  American  Felt  Hats. 


CAVERHILL  &  KISSOCK 


91  St.  Peter  Street,  Montreal. 


PATE  1ST 


Lock- 
stitch 


<_— <m 


Kept  in  stock  by 
all  leading 
wholesale  firms 
in  Canada. 


DON'T  TAKE 
INFERIOR 
IMITATIONS 
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hardly  be  desired.  Many  of  these,  like  the  one  I  have  illus- 
trated, are  extremely  stylish,  being  finished,  as  regards  linings, 
buttons  and  stitchings,  in  a  most  fastidious  manner. 

*  *  * 

Golf  cloakings  are  selling  well,  and  so  also  are  Irish  friezes; 

those  in  bro'wn,  claret, 
Oxford,  navy  and  black 
being  very  popular. 

*  *         -it- 
Capes  have  always  had 

a  drawback  for  this  cli- 
mate, on  account  of  the 
fear  of  contracting  a  cold 
from  the  amount  of  wind 
which  reaches  the  chests 
of  their  wearers,  but 
Messrs.  Alexander  & 
Anderson  have  now  ob- 
viated that  difficulty  by 
bringing  out  a  cape  with 
a  vest  of  the  same  ma- 
terial, which  buttons 
closely  from  neck  to  waist. 

*  *  * 

Caracul  fur,  a  sort  of 
lamb  with  but  a  slight 
curl,  and  having  more  of 
the  appearance  of  a  black 
watered  sealskin  than 
anything  else,  was  very 
fur  jacket-.  popular  in  England   last 

season,  and  has  now  been  imitated  with  considerable  success. 
S.  F.  McKinnon  &  Co.  are  showing  some  capes  of  this  ma- 
terial which  are 
particularly  sty- 
lish, and  their 
double-breasted 
coats  which  I 
havesketched  are 
especially  smart 
and  well  finished, 
with  some  of  the 
prettiest  fancy 
buttons  that  I 
have  yet  met. 
The  'new '  sleeve 
Iwith  3,  4  and 
often  times  5 
seams,  is  found 
on  nearly  all  the 
latest  coats,  and 
a  very  pretty 
sleeve  it  is  too. 


FURS. 


New  Mantles— S.  F.   McKinnon  &  Co. 


On  account  of 
the  extreme  cold 
experienced  over  the  whole  of  the  European  Continent  last 
winter  the  demand  for  furs  of  all  kinds  was  so  largely  in  advance 
of  all  previous  years  that  the  stock  became  very   greatly  dimin- 


ished. Retailers  should  therefore  purchase  at  once  all  that  they 
will  be  likely  to  require  for  the  season,  as  it  is  now  almost  im- 
possible to  obtain  further  supplies  from  the  original  sources. 

In  England,  Paris  and  New  York,  garments  of  a  combination 
of  furs  will  be  popular  this  winter,  but  our  Canadian  winters  are 
too  severe  for  these  small  wraps.  When  we  wear  furs  here  they 
are  for  use  as  much  as,  or  more  than,  for  ornament,  which  is 
not  always  the  case  in  warmer  climates.  Our  coats  and  capes 
are,  therefore,  supplied  with  large  collars  and  wide  fronts,  some- 
times, though  not  often,  worn  open  on  the  chest.  The  two 
sketches  that  I  have  made  from  garments  shown  by  A.  A.  Allan 
&  Co.  show  the  shapes  that  will  be  most  worn  this  winter,  the 
sleeves  and  skirts  being  much  wider  than  last  year.  This  in- 
crease in  the  size  adds  considerably  to  the  cost  of  a  fur  coat,  and 
for  that  reason  capes  are  likely  to  be  more  in  demand  than  coats. 


MONTREAL     MILLINERY. 

The  openings  were  very  well  attended — better  than  usual- 
but  the  Exhibi- 
tion week  "  even 
knocked  these 
endways."  Buy- 
ers were  here  from 
all  parts  of  Can 
ada.  There  were 
quite  a  number 
who  had  never 
been  to  an  open- 
ing in  Montreal 
before.  Last  week  j 
was  quiet,  on  ac- 
count of  warm 
weather,  but  from 
letters  received 
and  the  colder 
pro  babilities, 
there  should  have 
been  another  pe- 
riod of  activity. 
Travelers  went 
out  last  week. 

There  has  been 
an  unusual  run  on 
sailors   and   walking  hats.     Caverhill  &  Kissock  have    made  a 
good  hit  with   "  Valkyrie  "  and  "  St.  Louis,"  both  felt  sailors. 

Caverhill  &  Kissock  had   a  very    successful  opening  at  Ot- 
tawa last  week. 


Fur  Jacket 


Allan  &  Co. 


EXCURSIONS    TO    TORONTO. 

The  Toronto  millinery  trade  made  an  effort  this  year  to 
have  railway  excursions  to  Toronto  from  the  east,  as  a  comple- 
ment to  the  excursion  rates  granted  to  Montreal  from  western 
points  at  the  date  of  the  Montreal  openings.  A  deputation 
waited  on  the  railway  authorities,  who  replied  that  it  was  too 
late  to  do  anything  this  year,  as  arrangements  had  already  been 
made,  but  that  next  season  the  question  would  be  fully  con- 
sidered. 


The  Toronto  Exhibition  authorities  say,  as  to  the  Alaska  Co., 
that  space  could  not  be  allotted  on  the  ground  floor. 
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German  Jackets       ! 


t 


R  are  drawing  near  to  the  season  which 
ushers  in  the  thrifty  toilers  to  make  pur- 
chases from  actual  necessity.      They  want 
jackets  too,  and  they  are  going  to  have  them.  Now, 
Mr.  Buyer,  look  out  and  be  prepared  with  correct 
goods  at  right  prices.    It  is  almost  unnecessary  for 
us  to  remind  the  trade  that  our  large  stock  of 

J  Ladies  German  Jackets  contains  styles  a7id  effects  ^ 

not  to  be  found  elsewhere,  with  fit,  finish  and  just  f 

5  prices  linked  arm  in  arm.     With  our  garments  as 

stock  you  have  an  equipment  which  is  bound  to  make 
your  department  popular.  There  are  a  few  buyers 
to  whom  we  have  not  yet  sold  jackets ;  to  them  we  say  5 

come,  get  acquainted,  march  with  the  winners  and  ^ 

share  the  victory.    We  will  highly  appreciate  your  J 

+  patronage  and  will  spare  no  endeavors  to  serve  you  # 

?  well.     Mail  orders  will  receive  prompt  and  careful  J 

attention. 

Faithfully  yours, 


I  S.  F.  McKinnon  &  Co.  * 

£  61  Bay  Street  OFFICES: 

J  Toronto.  35  Milk  Street, 

London,   England.  J 
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MARKET    PRICES   AND   REPORTS. 

RIS1    IN  AUSTR  \l  IAN   WOO!  . 

EVIDENTLY  in  Australia  the  rise  in  the  price  of  wool  is  ex- 
pected to  be  maintained,  for  The  Australasian  Pastoralists' 
Review  says  :  The  long-expected  rise  in  wool  has  at  last  taken 
definite  shape,  with  every  prospect  of  being  maintained,  if 
not  improved  upon.  The  following  table  shows  the  fluctuations 
in  the  value  of  average  New  South  Wales  greasy  wool  in  London 
from  December,  1889,  to  date: 


Date. 

Value. 

Percentage  i  >f 

1  decline  on 
December,  1S89. 

n%\l.  per  lb. 

lOjid.         " 

v/td.     " 

7^d.       " 
73/id.       " 
7%d.       " 
VAd.       " 
6^d.       " 
7^d.       " 

7a. 
7'4a.     •• 

8-8  per  cent 
26-6 

33'3 

31-1 
36-6 
40*0        " 

42'2             '' 

35'5 

i7'7          " 

Si '1 

The  recent  rise  in  values  has  thus  brought  the  market  for  this 
description  of  wool  to  the  level  of  October,  1893,  or,  say  ^d. 
per  lb.  above  that  of  October,  1894.  The  price  is,  however,  still 
3^d.  per  lb.,  or  say  31  per  cent,  below  the  rates  of  December, 
1889. 

CONDITIONS    AT    LEEDS. 

The  position  in  which  many  manufacturers  find  themselves 
just  now  is  an  extremely  difficult  one,  says  the  Leeds  correspon- 
dent of  The  Drapery  World.  Many  cases  have  occurred  where 
orders  have  been  accepted  some  months  ago  at  prices  at  which  the 
goods  cannot  now  be  produced,  owing  to  the  unlooked-for  rise 
in  values  ;  these  orders  have,  however,  to  be  completed,  although 
completion  means  a  substantial  loss  upon  every  piece  turned 
out.  It  will  thus  be  seen  that  the  great  expansion  of  trade 
experienced  in  this  district  has  not  been  altogether  an  unmixed 
blessing. 

THE    RIBBON    TRADE. 

Speaking  of  the  ribbon  trade,  which  has  been  good  this  year, 
The  Coventry  Times  says  :  Striped  ribbons  and  double  satins 
are  the  class  of  goods  finding  a  market  just  now,  and  it  is  un- 
derstood that  for  the  latter  large  orders  have  already  been 
placed  on  the  Continent. 

A    HIT    AT    CANADA. 

Leeds  houses  engaged  in  Australian  or  Canadian  trade  re- 
port an  improved  state  of  affairs,  with  very  encouraging  pros- 
pects. It  is,  however,  complained  that,  with  regard  to  Canada, 
prices  are  cut  so  low,  and  terms  of  credit  are  so  exacting,  as  to 
be  almost  unremunerative. — London   Drapery  World. 


FASHION     IN     TRADE. 

Fashion  is  again  bringing  prosperity  to  Bradford,  as  it  has 
in  times  past  brought  idleness  to  the  wheels  and  hunger  to  the 
inhabitants.  Two-thirds  of  the  mohair  of  the  world  is  manu- 
factured into  weaving  material  in  Bradford,  and  a  recovery  of  a 
long-lost  popularity  by  mohair  and  lustre  goods  has  created  a 
tremendous  demand  for  the  products  of  Bradford,  and 
sent  up  the  price  of  mohair  from  24  to  64  cents  a 
pound,  and  of  the  yarn  from  48  cents  to  $1.03  a  pound. 
Almost  incredible  fortunes  have  been  made  by  firms  that  had 
large  quantities  of  mohair  on  hand  when  the  boom  began.  A 
ew   years  ago    Bradford    was  prostrated    because    the  fashion 


decreed  the  use  of  soft  lustreless  fabrics.  Of  course,  to  a  certain 
extent,  Bradford  could  learn  to  make  these,  but  this  only  slightly 
mitigated  the  blow  ;  the  channels  of  trade,  the  arts  of  operatives 
and  styles  of  machinery  do  not  change  so  readily  as  the  whims 
of  fashion,  and  Bradford  went  into  a  deep  eclipse.  There  is  a 
tradition  in  England  that  the  makers  of  shell  combs  were  brought 
to  the  verge  of  starvation  by  a  change  in  fashion,  which  sent 
all  existing  combs  into  retirement  and  stopped  abruptly  the  sale 
of  more.  The  situation  being  explained  to  the  Queen,  she 
benevolently  appeared  in  public  with  shell  combs,  and  the  busi- 
ness recovered  its  prosperity.  Four  or  five  years  ago  an  English 
actress  appeared  on  a  New  York  stage  in  a  straw  hat  that  was  a 
novelty.  A  manufacturer  took  note  of  the  style,  and  in  a  few 
days  had  the  trade  supplied  with  its  reproductions.  It  proved 
popular,  and  though  he  was  protected  by  no  registration  of  the 
design  or  other  legal  discourager  of  imitations,  he  made  $32,- 
000  net  profit  that  season  on  that  particular  style  of  hat. 
Fashion  is  a  powerful  ally  in  trade,  and  also  a  remorseless 
enemy. — N.Y.  Journal  of  Commerce. 


WHY    GERMAN     GLOVES    ARE     HIGH. 

IT  IS  gathered  from  conversation  with  leading  dealers  in  the 
glove  trade  that  no  very  special  demand  has  been  felt  during 
the  last  few  weeks  except  in  the  lower  grades  of  goods,  Schmas- 
chen  and  lambskins.  It  is  noted  in  most  instances  where 
quotations  have  been  asked  that  enquiries  have  come  from 
large  dealers  whose  buyers  have  returned  from  Europe 
almost  empty-handed.  They  were  unable  to  face  the 
high  prices  now  ruling,  especially  in  Germany.  These  have 
now  to  fall  back  on  the  home  market,  just  as  The  Dry  Goods 
Review  predicted  three  months  ago.  Stocks  of  the  above 
grades  of  goods  are  low,  and  held  very  firmly  as  to  price, 
though  while  they  last  regular  customers  will  get  the  benefit  of 
them.  As  a  proof  of  advancing  prices,  Fitzgibbon,  Schatheitlin 
&  Co.  claim  that  $1  per  dozen  will  not  cover  increased  cost. 
This  will  make  a  reliable  Schmaschen  seven-hook  laced  line  at 
$9  an  impossibility,  and  the  trade  may  count  on  inferior  Italian 
skins  if  prices  are  maintained.  Some  firms  here  have  consider- 
able stock  of  this  character  on  hand,  but  will  take  no  spring 
orders  at  old  figures. 

As  to  future  foreign  skin  values  it  is  safe  to  say  that  no  pos- 
sible relief  can  be  expected  within  a  year.  The  skins  have  been 
rather  defective  this  year,  which  has  caused  a  greater  scarcity 
of  firsts  than  usual.  Lambskins  as  yet  unmoved  are  showing 
signs  of  an  advance  in  price. 

As  a  relief  to  buyers'  minds,  it  may  be  predicted  with  a 
reasonable  degree  of  safety  that  French  kid  gloves  are  likely  to 
remain  for  spring  import  at  present  prices,  though  increased  de- 
mand for  French,  on  account  of  prohibitory  prices  of  German, 
is  almost  sure  to  produce  a  sympathetic  effect. 


THE     LONDON     WOOL    SALES. 

At  the  London  wool  sales,  Sept.  26,  over  13,000  bales  were 
offered.  Prices  firm.  All  kinds  of  combing  wools  sold  readily. 
Long  stapled  cross-breds  of  all  quantities  caused  great  activity 
among  home  buyers,  and  Cape  of  Good  Hope  and  Natal  sold 
well  at  higher  prices.  Prices  brought  were  :  New  South  Wales, 
scoured,  6%d.  to  is.  6j4d.;  greasy,  6'od.  to  9T4'd.  Cape  of 
Good  Hope  and  Natal,  scoured,  is.  id.  to  is.  5d.;  greasy,  5  \d. 
to  7d.     Prices  all  round  have  advanced  10  to  20  per  cent. 
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Window  Dressing 
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Second 
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Judges : 

H.  C.  Fletcher,  of  R.  Simpson's. 

W.  C.  Griffith,  of  W.  A.  Murray  &  Cos. 


FIRST  PRIZE— $20  Cash 

W.   R.   McColl,   Owen  Sound. 

SECOND  PRIZE— $10  Cash 

Divided  between  T.  Long  &  Bro.,  Collingwood, 
and  J.  Sutcliffe  &  Sons,  Toronto. 
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DESCRIPTION  OF  WINDOWS 


First   Prize   Collection. 

WINDOW  NO.  I  -a  Few  Lace  Hints."  Design — Close  to  ceiling  suspend  a  solid  circular  disk,  3^  feet  in  diameter.  Set  a 
similar  one  on  the  floor  immediately  under  former,  and  raised  six  inches.  Half  way  between  these  suspend  an  open 
circle  5  feet  in  diameter.  Trim  the  edges  of  top  and  bottom  disks  with  cream  6-inch  lace ;  the  centre  one  with  6-inch 
black  insertion.  With  lath  make  A-shaped  points,  running  up  all  around  the  suspended  centre  circle.  Trim  with  lace 
and  tip  the  top  of  each  with  bunches  of  flowers.  Hang  trailing  vines  to  lower  loop  to  form  the  diamond-shaped  open- 
ings. Run  laces  up  and  down  from  upper  to  lower  disk  and  festoon  the  same  inside.  Trim  under  side  of  top  disk  with 
white  embroidered  handkerchiefs.  On  lower  disk  set  a  lace  stand,  handsomely  draped,  and  cover  the  floor  of  it  with 
cardinal  rumpled  silk  velvet,  scattered  over  with  cream  silk  lace.  Ceiling — In  each  corner,  suspended  with  lace,  hang 
a  basket  made  from  white  sailor  hats,  turned  upside  down,  and  the  edge  of  rim  draped  with  pointed  lace.  Between  the 
baskets  lace  is  draped  in  V-shaped  loops  and  tipped  with  flowers.  Walls — -Two  tiers  of  white  lace  curtains  shirred  full. 
Floor — Dress  with  three  lace  stands,  handsomely  draped  on  each  side  of  central  design.  Rumple  black  velveteen  for 
floor  and  cover  with  cream  silk  laces  in  zig-zag  rail  fence  design. 

WINDOW  NO.  2  "Winsome  Weaves  That  Women  Want."  Ceiling — Spaced  15  inches  apart,  stretch  double  lines  of  strong 
twine  from  front  to  rear  of  window,  being  careful  not  to  let  the  lines  twist  around  each  other.  Pass  the  two  edges  of 
material  up  between  the  first  two  pairs  of  lines  and  shirr  the  material  full,  using  alternately  dark  and  light  shades.  Con- 
tinue until  ceiling  is  covered.  Wall— Across  the  top  and  down  front,  tack  1x2^  inch  strips  of  lumber  ^  inch  from  the 
wall.  Commence  at  the  floor,  and  pin  material  round  strip  at  front  and  draw  each  width,  as  you  ascend,  back  to  lower 
corner  at  back  of  window,  thus  making  the  rising  sun  design.  (Short  remnants  will  do.)  Design — With  1x1%  inch 
strips  and  lath  build  a  stairway  at  sides  of  window,  18  inches  wide,  steps  21  inches  high,  standards  at  back  9  feet  high, 
across  the  top  of  which  nail  a  board  from  one  stairway  to  the  other,  to  make  both  rigid.  Drape  the  edge  of  board  with 
colored  Madras  muslin  and  loop  up  with  a  bunch  of  flowers.  Dress  exposed  sides  of  stairways  same  as  wall,  with  rising 
sun  design  in  light  colors.  Place  dress  goods  stands  on  each  step  and  a  row  on  top  board  reaching  the  ceiling,  and  drape 
with  prints,  lawns,  ginghams  and  zephyrs.  Floor — Stand  prints  up  in  fancy  folds,  interspersed  with  embroidery  cards. 
Close  opening  at  back  with  Maltese  cross,  draped  with  soft  print,  behind  which  hang  a  fine  lace  curtain.  Arrange  parasols 
as  shown  in  cut. 

WINDOW  NO.  3  "  New  Color  Plays."  Ceiling — Radiating  from  the  centre  run  eight  lines  like  the  spokes  of  a  wheel.  With  wide 
fancy  millinery  ribbons  trim  each  line,  gradually  increasing  the  length  of  each  loop  as  the  centre  of  window  is  reached. 
Wall — Trim  with  two  tiers  of  lace  curtains,  gathered  full.  Design — Upon  four  '"legs"  made  of  window  boxes,  10  x  10 
inches  square  and  3  feet  high,  set  a  packing  case  from  which  both  sides  and  the  front  have  been  removed,  and  a  post 
placed  at  each  front  corner  instead.  Cut  a  square  hole  in  bottom  of  case  two  feet  square,  thus  leaving  a  shelf  all  around 
underneath.  Make  two  shelves,  5  inches  wide,  and  fasten  to  back  of  case.  Trimming — Now  weave  alternate  plain  and 
fancy  millinery  ribbons  (like  an  Indian  basket),  leaving  the  up-and-down  rolls  underneath  on  shelf,  and  the  round-and- 
round  rolls  on  two  shelves  at  back.  The  effect  when  finished  in  bright  colors  is  surprising.  Cover  the  "  legs  "  with 
yellow  paper  and  wind  with  black  lace  ;  trim  all  corners  of  legs  with  climbing  wreaths  of  flowers  ;  drape  each  opening 
under  case  with  cream  lace  and  stand  a  handsome  trimmed  hat  underneath.  Floor — Dress  with  millinery  on  stands,  and 
cover  floor  with  crinkled  buttercup  silk,  over  which  scatter  unbroken  bunches  of  flowers. 

♦    ♦    ♦    ♦    ♦ 

Second   Prize  Collection. 

LACE  WINDOW  'This  is  a  lace  trim.  The  principal  features  of  the  window  are  five  columns,  cornucopia  shape,  covered  with 
sky-blue  material,  and  then  completely  covered  with  lace.  Columns  reach  from  floor  to  ceiling,  one  each  in  four  corners 
of  window,  and  one  huge  column  in  centre  ;  the  background  is  draped  in  same  color  and  covered  with  lace  ;  the  floor  of 
window  set  with  stands  all  covered  with  same  material  and  draped  with  lace.  The  lace  is  drawn  from  each  column  in 
arches  at  top  of  window.  This  is  easily  done  by  taking  an  ordinary  barrel  hoop  and  putting  in  cross-bar,  then  driving  a 
nail  through  the  centre  firmly  to  floor  and  ceiling,  two  hoops  being  required  to  each  column  ;  pass  goods  through  each 
hoop  and  catch  together  in  centre. 

LINEN  WINDOW  The  side  and  back  are  puffed  with  cardinal  cheese  cloth,  decorated  with  doylies,  tray  cloths  and  5  o'clock 
teas.  In  the  centre  wire  a  balloon,  the  top  made  of  towels,  and  on  the  wire  napkins,  etc.  The  balloon  represents 
"searching  for  your  linen  trade  ",  and  the  ground  trim  is  composed  principally  of  napkins,  teas,  sideboards  and  dinner 
cloths. 


FIRST   PRIZE.- Window   No,   i. 


FIRST   PRIZE.-Window   No.   2. 


FIRST   PRIZE.-Window   No.   3. 


SECOND   PRIJZE.-Linen  Window. 


Are  you  in  the  dark  ? 


Are  you  going  on  in  the  old  way  of  cutting  the  life  out  of  the  prices 
on  bad  patterns,  out  of  date  shades  and  faded  lengths  ? 
There's  a  better  way  to  get  the  money  out.      It  is  to  put  just  a  little 
more  money  in.      Put  it  in 

Re-Dyeing  and  Re-Finishing 

Wide-awake  merchants  everywhere  send  us  their  goods.  We  are 
leaders  in  our  line.  Have  the  best  and  biggest  plant  for  the  work 
— give  the  best  service.  No  use  saying  so  if  it  weren't  so — you'd 
find  us  out. 

Cashmeres,  Serges,  Crepons,  Henriettas,  Mixtures,  Tweeds,  Cloak- 
ing, Yarns,  Hose,  Braids,  Union  and  Soft  Silk  Ribbons,  etc.,  re-dyed, 

re-finished  and  put  up  as  originally. 

Send   us  a   small   order   first   to  try    us.      Price  list   on  application. 


R.  Parker  &  Co. 


Head  Office  and    Works 
787  to  791   Yonge  Street 


TORONTO 


WHOLESALE    DYERS  AND   FINISHERS 


Wm.  Parks  &  Co%  Ltd. 


ST.  JOHN,  N.B. 


^JL 


T    d  SB 


EV"     BRUNSWICK     COTTOM 


lA\^ 
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otton  Spinners, 

Bleachers,    Dyers 

and  Manufacturers 


ST  JOHN  COTTON   MtU-S 


Grey  Cottons,  Sheetings,  Drills  and  White  Ducks,  Ging- 
hams, Shirtings,  Tickings,  Denims  and  Cotlonades,  in 
Plain  and  fancy  Mixed  Patterns.  Cotton  Yarns,  Carpet 
Warps,  Ball  Knitting  Cottons,  Hosiery  Yarns,  Beam  Warps, 
for  Woolen  Mills,  and  Yarns  for  Manufacturers'  use. 


THE   ONLY  "WATER  TWIST"  YARN    MADE  IN  CANADA 

AGENTS     .     .     . 

WM.   HKWETT  &  CO.,  30  Colborne  Street,  Toronto.  HILLS 


IjW'II)   KAY.   Fraser  Building,  Montreal. 
JOHN   HALLAM,  S3  Front  Street  East,  Toronto,   Special  Agent  for 
Beam  Warps  for   Ontario. 


(NEW  BRUNSWICK  COTTON  MILLS. 
(ST.  JOHN  COTTON  MILLS. 


-ST.  JOHN,  N.B. 
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KYLE,  CHEESBROUGH  &  CO. 

The  Lace  Warehouse  of  Canada. 


:  IMPORTERS    OF 

NOVELTIES    IN  : 

Dry  Goods, 

Embroideries, 

Trimmings, 

Gloves, 

Silks, 

Hosiery, 

Braids, 

Muslins,  and 

Curtains, 

Dress  Goods,  etc.,  etc 

Our  travelers  are  now  out  with  sorting  samples.  They  also  carry  Lace  Curtains  for  1896, 
and  are  making  their  last  round  with  Import  Laces  and  Embroideries  for  '96.  In  laces 
we  are  producing  colors  in  some  special  lines  never  shown  in  colors  before.  Don't  fail 
to  see  these  samples  this  trip. 


Kyle,  Cheesbrough  &  Co. 


DVC03STTE,El^k.XJ_ 


Medal  and  Diploma -Toronto,  1894. 


Highest  Award— Montreal,  1895. 
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t         THE   LATEST   TRADE   NEWS. 
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M 


MONTREAL. 

ESSRS.  James  Slessor,  of  James  Johnson  &  Co.,  and  W. 
P.  Slessor,  were  on  board  the  Mariposa,  which  went 
ashore  in  the  Straits  of  Belle  Isle  on  her  way  to  England. 

Mr.  Radford,  of  Greene  &  Sons  Co.,  will  return  from  Europe 
about  the  middle  of  the  month. 

Robert  Henderson  &  Co.  say  the  Victoria  crochet  thread 
advertised  in  The  Review  has  taken  very  well  for,  they  have  a 
large  and  increasing  demand. 

S.  C.  Mathews,  of  Mathews,  Towers  &  Co.,  sailed  for  Eng- 
land last  week  to  secure  supplies  of  gents'  furnishings,  etc.,  for 
the  firm. 

Gilmour,  Scholfield  &  Co.  are  looking  for  larger  premises  in 
Montreal.  Their  business  has  outgrown  Jheir  present  quarters 
on  Notre  Dame  street. 

Mr.  Parks,  of  St.  John,  spent  a  few  days  in  Montreal 
recently  to  see  his  son  comfortably  settled  here.  He  is  a 
student  at  McGill  University. 


TORONTO. 


W.  Garland,  of  Portage  la  Prairie,  Man.,  was  in  Toronto  last 
week. 

G.  G.  Gladman,  of  Parry  Sound,  spent  two  days  in  town  last 
week. 

T.  F.  Fenwick,  of  McMaster  &  Co.,  left  last  week  for  the 
foreign  markets. 

Joseph  Burns,  dry  goods  merchant,  Niagara-on-the-Lake, 
Ont.,  spent  two  days  in  Toronto  last  week. 

R.  H.  Knight  is  opening  a  general  store  at  the  Canadian 
Soo,  and  has  been  in  town  purchasing  a  stock. 

Mr.  McFarlane,  Toronto  manager  of  the  Ever  Ready  Dress 
Stay  Co.  of  Windsor,  has  removed  to  Detroit. 

Geo.  Kent,  of  McMaster  &  Co.,  has  left  for  Europe  to 
secure  any  of  the  later  novelties  for  present  demands. 

Mayor  Collins,  of  Vancouver,  has  been  in  town  on  business. 
He  has  been  ten  years  in  Vancouver,  but  has  many  old  friend 
here. 

Messrs.  M.  Macpherson  &  Grills  form  the  new  firm  of 
M.  Macpherson  &  Co.,  wholesale  hats  and  caps,  Front  street 
west. 

J.  C.  Fisher,  of  Wyld,  Grasett  &  Darling,  sailed  on  the 
Campania,  to  make  fall  purchases  in  England  and  the  Con- 
tinent. 

Ernest  A.  Lye,  of  the  office  staff  of  Wyld,  Grassett  & 
Darling,  was  married  at  Trinity  church,  September  25,  to  Miss 
Lizzie  Corbett. 

A.  E.  Rutledge,  of  Fort  William,  was  in  Toronto  purchasing 
new  goods.  On  his  return  he  stopped  at  Markdale  to  visit  his 
parental  home. 

Mr.  Arthur  Holland,  who  recently  joined  the  firm  of  John 
Muldrew  &  Co.,  has  been  replaced,  as  Maritime  representative 
of   McMaster  &  Co.,  by   Mr.  W.   H.   Holmes,    who,    besides 


being  a  barrister,  has  had  a  long  experience  in  the  wholesale 
dry  goods  trade  of  Canada.  Mr.  Holmes  has  removed  his 
family  from  Toronto  to  Truro,  N.S.  It  is  curious  that  Messrs. 
Holland  and  Holmes  were  at  school  together,  and  both  learned 
the  dry  goods  business  with  Woodruff  Bros.,  St.  Catharines. 
Mr.  Holmes  has  the  cordial  wishes  of  The  Review  in  his  new 
sphere  of  labor. 

Messrs.  A.  McMaster,  H.  McMaster,  W.  S.Walker  and  Fred. 
Jacobi  leave  this  week  for  a  duck-shooting  expedition  north  of 
Lake  Nipissing. 

The  new  building  of  P.  Jamieson,  clothier,  is  now  being  re- 
built, corner  Yonge  and  Queen  streets,  where  the  fire  destroyed 
his  and  Simpson's  store.  The  Jamieson  building  will  be  a  four- 
storey,  handsomely  decorated  brick  structure,  to  cost  $27,000. 

W.  A.  Murray  &  Co.  have  been  making  extensive  interior 
alterations  in  their  large  store,  affording  additional  light  in  the 
dress  goods  departments,  etc. 

Mr.  Lillie,  of  Wyld,  Grasett  &  Darling,  left  last  month  for 
the  European  markets  to  secure  late  novelties  for  the  Christmas 
trade  in  dress  goods  and  to  buy  for  spring  im  portations. 


MANITOBA    AND    THE    WEST. 

Henry  Bailey  has  arrived  in  Winnipeg  from  Boston  to  be 
head  cutter  and  fitter  for  W.  N.  Brown,  furrier. 

C.  T.  Hopwood,  dry  goods  manager  in  R.  J.  Tinning's 
establishment,  Regina,  and  formerly  with  Preston  &  Norris, 
Winnipeg,  has  removed  to  Brandon. 

G.  F.  Joy,  son  of  Rev.  Dr.  Joy,  of  Gratford  rectory,  Sam- 
ford,  has  purchased  a  half  interest  in  the  dry  goods  business  of 
A.  Allan  &  Co.,  Calgary,  and  will  assume  control  of  the  books 
and  financial  department. 

The  business  of  M.  J.  Armington  &  Co.  has  been  sold  to 
Mackay  Bros.  &  Norris.  The  Mackay  Bros,  are  from  Rat 
Portage,  and  formerly  of  Port  Arthur,  and  are  well-known  dry 
goods  men.  Mr.  John  Norris  is  a  well-known  Winnipeg  dry 
goods  man. 

The  latest  acquisition  to  the  wholesale  firm  of  R.  J.  Whitla 
&  Co.,  Winnipeg,  is  Mr.  Harry  Madill,  lately  of  McMaster  & 
Co.,  Toronto.  Mr.  Madill  will  take  charge  of  the  smallwares 
department  in  the  Whitla  house,  relieving  Mr.  J.  M.  Campbell, 
who,  owing  to  the  increasing  trade,  will  be  principally  employed 
buying. 

THE     MARITIME     PROVINCES. 

Halifax,  Oct.  1. — F.  A.  Marr,  of  this  city,  has  returned 
from  a  trio  to  Toronto  and  the  west. 

Messrs.  Buck  &  Boyd  have  opened  in  dry  goods  at  Truro. 
Both  paitners  have  been  connected  with  the  leading  dry  goods 
houses  of  Truro  for  a  number  of  years  and  are  fully  conversant 
with  the  trade  and  the  public.  Success  in  business  is  predicted 
for  the  new  venture.  The  firm  are  subscribers  to  The  Dry 
Goods  Review. 

Isaac  G.  Phelan,  Springhill,  has  returned  from  a  trip  to  To- 
ronto and  the  west. 

Messrs.  Blanchard,  Bentley  &  Co.,  the  leading  dry  goods 
house  of  Truro,  N.  S.,  are  fully  alive  to  the  interests  of  their 
customers,  and  have  on  hand  a  large  stock  in  each  of  their  es- 
tablishments of  fall   and  winter  goods.     They  are  doing  both  a 
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I  HATS  | 


.  .  First   Shipment  .  . 


Of  New  Shapes  in 

ENGLISH  AND  AMERICAN 
STIFFS  AND  FEDORAS 

WE  EXPECT  TO  ARRIVE 
ABOUT  15TH  AUGUST. 

STYLES  THE  LATEST 

QUALITY  THE  BEST 

PRICES  THE  LOWEST 

Letter  Orders  carefully  attended  to. 


A.  A.  ALLAN  dc  CO. 

Wholesale  5,    Bay    Street    .     .     TORONTO 

Importers.  ' 


Wyld,  Grasett  &  Darling 


Ladies'  Waterproof  Cloaks 

Golf  shape  in  Tweed  Effects,  Three-Deckers, 
Detachable  Capes,  Black  and  Navy  Cashmer- 
ette  and  Check  Tweed  Patterns. 

Men's  I.  R.  Coats 

Black  Paramatta,  with  and  without  sleeves. 
Tweed  Effects,  various  qualities,  newest 
patterns. 

Umbrellas 

Fine  stock,  including  Austria,  Gloria  and  Silk 
Tops,  with  Natural  Sticks,  Nickel  and  Tapanned 
Steel  Rods,  Stylish  Handles. 

A  full  stock  of  our  famous 

English  Collars 

Complete  in  all  heights  and  sizes. 

Black  Lustres 

In  plain   and   figured. 


WYLD,  GRASETT  &  DARLING  -  TORONTO 


D.  Magee's  Sons 


ST.  JOHN,  N.B. 


IN  . 


Hats,  Furs 
Robes,  and 
Gloves 


^ 


Winter  Caps 


THE 


"Columbia" 
"Fowler" 


and 


Samples  on  Application 


Are  two  lines  you 
cannot  afford 
to    do   without. 


A  Full  Range  of  Everything  in  Our  Line 


Greene  &  Sons  Co. 

MONTREAL 

WHOLESALE    MANUFACTURERS   OF   FINE  FUR 
GOODS,  JACKETS,  CAPES,  COATS,  ETC. 

HATS  *  CAPS 


Importers  of 


Gentlemen's  Furnishings 

LATEST  STYLES.  LOWEST  PRICES. 

LETTER  ORDERS  CAREFULLY  ATTENDED  TO. 

Our  Travellers  are  now  on  the  road  with  SPRING  SAMPLES  for 
1896;   also  FALL  SORTING  SAMPLES. 


GREENE  &  SONS  CO. 


Warehouse  515  to  525 
St.  Paul  Street. 


Montreal 
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ADVANCE    IN    MAGOG    PRINTS. 

ANEW  price  list  was  issued  on  Magog  prints  on  Saturday 
last  in  which  several  lines  were  advanced  }4c.  per  yard,  and 
the  market  is  very  firm  on  all  goods,  and  it  is  not  improbable 
that  there  may  be  a  further  advance. 

The  question  has  been  asked  by  a  wholesale  house  whether 
a  jobber  is  bound  to  follow  any  advance  in  the  price  lists  in 
making  sales  to  the  retail  trade.  Suppose  a  house  in  Montrea] 
or  Toronto  sees  the  samples  of  new  season's  prints  a  couple  of 
weeks  before  those  in  St.  John,  Halifax,  Winnipeg,  Victoria  or 
Vancouver.  Before  those  in  the  last-named  cities  have  placed 
orders  a  new  list  is  issued  advancing  quotations  ]/?  t0  IC-  a 
yard.  Are  the  houses  in  Toronto  and  Montreal  permitted  to 
sell  on  the  basis  on  which  they  bought  ?  They  are  not  ;  they 
must  immediately  advance  selling  prices  to  the  new  basis. 

The  selling  agents  are  acting  wisely  in  issuing  an  entire  new 
price  list  each  time  there  is  a  change,  if  it  is  only  in  one  item. 
It  would  be  an  improvement  if  the  changes  were  particularly 
specified,  otherwise  a  single  variation  might  escape  notice. 
The  latest  list  is  as  follows  : 

H.  Cloth 4^  cts- 

i  "      . , 6 

"      1%  " 

2          "  Anilines,  Black  and  Whites.  .  75^  " 

2  "  "         Pompadour  Styles.  7^  " 
D.        "      8j£  " 

3  "      8H  " 

C  "      9%  " 

C.  "  Anilines,  Black  and  Whites.  .  9^  " 

C.  "  "         Pompadour  Styles.  9^  " 

Solid  Black  No.  1         "      5 

2  "      6 

3  "      8        " 

c.     "    sy2  " 

Indigoes—         PC.     "     6j4" 

S.C.     "      72<    " 

D.C.    "      9SA    " 

gc.  "    i\y2  " 

SPECIALS. 

Challies— Light     4^  cts. 

Dark 5 

Delainettes 6l/2  " 

Cretonnes 7^  " 

Summer  Suitings 7  ^  " 

Salisburys 7  %  " 

Fancy  Piques 8  " 

A.  Duck,  25  inches 7  3^  " 

AA.     "     Indigo 9 

C.        "         "       10 

Outing  Cloth,  28  inches 10  " 

Skirting  37  inches 10  " 

Ladas  Tweeds 10  " 

Printed  Moleskins 122A  " 

This  cancels  all  previous  lists. 


CANADIAN     COTTONS     IN     AFRICA. 

The  possibility  of  placing  Canadian  cottons  in  Africa  is 
arousing  a  good  deal  of  interest.  Mr.  Charles  N.  Hartling 
writes  from  Halifax  as  follows  :  "  In  The  Review  for  Septem- 
ber, reference  is  made  to  a  trip  to  Australia  and  South  Africa 
by  the  representative  of  D.  Morrice,  Sons  &  Co.  The  mention 
of  South  Africa  has  led  me  to  think  that  a  little  information 
on  the  cotton  trade  of  another  part  of  Africa  might  be  inter- 
esting. I  was  in  the  Cape  de  Verde  Islands  for  four  years  as 
the  agent  of  a  firm  doing  a  general  trading  business.  We 
sold  a  considerable  quantity  of  grey,  white  and  print  cottons, 
denims,  white  drill  and  duck.  The  cotton  goods  we  handled 
were  usually  purchased  in  the  United  States,  but  one  shipment 
of  grey  cotton  was  purchased  from  the  Halifax  mill,  and  no 
grey  cotton  that  I  handled  during  my  stay  at  the  Islands  sold 
as  well  as  that  lot.  American  cotton  goods  are  taking  the 
place  of  English  cottons  in  these  Islands.  At  the  De  Verdes  a 
very  large  quantity  of  grey  cottons,  denims  and  print  cottons 
are  consumed.  I  am  quite  sure  that  the  De  Verde  market 
could  be  secured  by  our  Canadian  products.  The  places  on 
the  west  coast  of  Africa  near  the  De  Verdes  are  :  Goree,  Dakar, 
Casheo,  Bolama  and  Bissan. 

"  I  believe  our  cotton  goods  could  be  sold  in  considerable 
quantities  in  all  these  places.  I  may  say,  also,  that  not  only 
could  Canadian  cottons  be  successfully  sold  in  the  places  above 
named,  but  other  Canadian  products  as  well  :  flour,  furniture, 
paints,  tinware  and  other  manufactured  goods." 


FIXED     PRICES    ON     OTHER     LINES. 

It  is  said  that  the  scheme  of  "  fixed  "  prices,  at  which  job- 
bers must  sell  Magog  prints  to  retailers,  promises  to  work  so 
satisfactorily  that  other  concerns  are  figuring  on  adopting  it. 
Next  season,  therefore,  we  may  expect  to  see  the  Montreal 
Cotton  Co.,  Merchants'  Manufacturing  Co.,  Wm.  Parks  &  Son, 
several  of  the  blanket  and  of  the  flannel  men  out  with  an 
agreement. 

The  Magog  people  say  their  orders  this  season  are  much 
greater  than  ever  before.  This  is  due,  to  some  extent,  to  the 
greater  range  of  goods  they  are  putting  on  the  market,  but  more 
especially  to  the  fact  that  jobbers,  feeling  satisfied  that  prices 
will  be  maintained,  are  not  importing  as  largely.  As  fre- 
quently pointed  out  in  these  columns,  they  bought  as  few  do- 
mestic prints  as  possible,  because  they  could  not  get  control  of 
lines,  and  therefore  could  not  prevent  cutting.  By  importing 
they  secured  goods  none  of  their  competitors  had. 


THE    COTTON     PRINT    AGREEMENT. 

D.  Morrice,  Sons  &  Co.  report  that  the  agreement  as  to 
prices  of  cotton  prints  is  working  satisfactorily,  and  that  sales 
are  30  per  cent,  ahead  of  last  year.  The  Magog  Mills  are  show- 
ing some  handsome  new  designs  this  season — superior,  it  is 
claimed,  to  those  of  previous  years. 


THE    ADVANCE    IN    COTTON. 

Raw  cotton  is  stronger  and  looking  higher.  There  is  talk  of 
ioc.  cotton.  This  year's  crop  is  7,500,000  bales,  against 
9,999,000  last  year.  The  consumption  is  so  much  larger  than 
a  few  years  ago  that  this  shortage  is  really  greater  than  at   first 
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appears.  Large  quantities  are  used  in  wool.  Last  year  at  this 
time  many  mills  were  shut  down  and  others  were  running  on 
part  time.  It  looks  as  if  the  advance  would  hold,  and  if  it  does 
there  must  be  higher  prices  on  manufactured  goods  in  Canada. 
It  will  pay  buyers  to  look  into  the  situation. 


ronto  and    Montreal.     Some    advocate   a   general    meeting  of 
dealers  from  all  parts  of  Canada. 


THE     PRINT    AGREEMENT. 

THERE  is  still  much  talk  in  the  trade  on  the  action  of  the 
Magog  mills  in  putting  several  retailers  on  the  list  of  firms 
to  whom  they  will  sell  direct.  It  now  appears  that  the  select 
list  is  not  confined  to  the  big  department  stores  in  Montreal 
and  Toronto.  In  fact,  only  one  department  store  in  Toronto 
and  two  in  Montreal  are  on  it.  The  others  must  buy  through 
the  wholesale  houses.  It  is  understood  that  there  are  about 
fifteen  firms  who  enjoy  the  privilege.  These  are  not  all  to  be 
found  in  the  big  centres  by  any  means.  For  instance,  a  good 
firm  in  the  town  of  Collingwood,  Ont.,  and  another  in  Truro,  N.S., 
and  several  others  similarly  situated,  are  on  the  list.  The  selling 
agents  claim,  that  they  have  been  supplying  all  these  firms  direct 
for  many  years,  and  say  they  will  not  make  any  change.  This 
being  the  case,  it  is  only  fair  that  they  should  exact  an  agree- 
ment from  these  retail  houses  that  they  will  not  cut  prices,  as 
they  require  from  the  jobbers.  It  is  true  it  would  be  more  dif- 
ficult to  carry  out ;  but  it  can  be  done.  Some  of  these  houses 
will  not  take  advantage  of  the  fact  that  they  can  buy  at  less  than 
their  competitors,  but  it  is  feared  others  will.  It  is  probable 
the  matter  will  come  before  the  Dry  Goods  Associations  in  To- 


ADVANCE    IN    COTTON    PRICES. 

Last  month  a  5  per  cent,  advance  in  plain  and  twilled 
bleached  sheetings  took  place,  which  is  the  second  recent  ad- 
vance on  these  goods.  All  lines  of  bags  were  advanced  $1  per 
bale.  An  advance  on  several  low  numbers  of  grey  cottons  was 
also  recorded. 


SALES    OF    MONTMORENCY    GOODS. 

The  cottons  of  the  Montmorency  mill,  which  withdrew  from 
the  syndicate  lately,  have  been  offered  to  the  trade  since  Sept.  1, 
and  a  number  of  orders  placed.  No  cut  in  prices  is  reported, 
and  the  mill,  which  makes  several  good  lines  of  grey  cottons, 
will  continue  to  seek  its  share  of  the  trade.  As  in  the  past, 
towelling  will  also  be  made  in  this  mill.  The  selling  agent  is  S. 
H.  Mills. 


ADVANCES    IN    LININGS. 

The  Montreal  Cotton  Co.  have  been  advancing  quotations 
for  the  past  couple  of  weeks.  To-day  they  are  unsettled  but 
strong  and  tending  up.  They  claim  not  to  be  booking  any 
orders  for  future  delivery  at  to-day's  figures  All  lines  are  not 
advanced,  but  in  silicias,  twill  waste,  colored  cantons  and  similar 
lines,  there  is  a  rise  of  5  to  7^  per  cent. 


Thorpe  flanufacturing  Co. 

25  Melinda  St.  —  TORONTO 


Wholesale  Manufacturers  of 


Ml  ^—  III  —  IIIm     1  III   —   1  III   —    III  ^  1  MM  — IH< 


Fine  Ready-Made  Clothing 

Pants  a  Specialty 

Our  Travelers  are  on  the  road  now.     If  they  do 
not  call  on  you,  send  for  a  Sample  lot. 

Write  for  Prices  for  Knickers. 


«223-  "LAMSON  CASH  CARRIERS.'' 


6 


These  illustrations  show  our  "  Nonpareil 

Cash  and  Parcel  Carrier."    The  best 

Package  Carrier  offered  on  the  market. 
We  manufacture  and  always  have  on 
hand  all  other  styles  of  Carrier  you  may 
desire. 

Send  for  our  new  Catalogue.         Correspondence  invited. 


DESK    TERMINAL.  , 


E.   ST.   AMOUR,   Temple  Building 

nnMTPPAi 


SALESM/\N'S  TERMINAL- 
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THOMAS   FOSTER,  for   many    years    representing   J.    VV. 
Mackedie  &  Co.  in  Manitoba  and  the    Northwest,  will,  in 
future,  cover  that  ground  for  E.  A.  Small  &  Co. 


Travelers  are  now  going  out  on  their  spring  trips,  and  they 
are  carrying  a  larger  and  better  range  of  samples  than  ever  before. 
Patterns  are  generally  very  quiet,  none  of  the  big  checks  of  last 
spring  being  shown.  Prices  are  precisely  the  same,  excepting 
on  the  very  lowest  grades,  which  are  being  shaded.  At  the  same 
time,  mills  have  notified  the  manufacturers  that  they  will  have  to 
set  an  advance  on  repeats,  and  firmer  prices  may  be  looked  for 
later.  Styles  show  a  greater  length  in  sacks  than  last  spring 
and  shorter  in  three-button  cutaways  or  morning  coats.  The 
double-breasted  sack  promises  to  be  i  greater  favorite  for  the 
coming  season. 


E.  A.  Small  &:  Co.  are  paying  special  attention  to  an  exten- 
sive assortment  of  suits  for  tall,  slim  young  men.  The  35-inch 
chest  young  men's  coat  will  be  as  long  as  an  ordinary  37-inch 
men's. 


The  line  of  samples  of  children's  clothing  shown  by  E.  A. 
Small  &  Co.  is  the  finest  yet  sent  out  by  this  firm,  who  make  a 
special  feature  of  this  trade.  They  are  shown  in  125  patterns 
in  25  different  styles,  which  is  more  than  is  claimed  by  any 
clothing  house  in  the  States.  Prices  range  from  $1.50  to  $5,  all 
the  qualities  being  good.  The  newest  thing  is  a  double-breasted 
sack  with  a  sailor  collar,  the  collar  and  lapels  meeting ;  the 
collar  is  neatly  trimmed  with  both  wide  and  tracing  braid. 
There  are  a  great  many  very  natty  double-breasted  sacks ;  one 
line  with  a  corded  edge  is  particularly  neat. 


Mr.  Adams,  of  E.  A.  Small  &  Co.,  paid  a  high  compliment 
to  the  Oxford  Manufacturing  Co.'s  woolens  in  speaking  to  The 
Review  on  the  tweed  market  generally.  He  said  their  wearing 
quality  was  very  good.  They  get  a  better  price  than  the  great 
majority  of  other  mills,  he  said,  and  they  deserve  it.  This  is 
along  the  lines  urged  by  The  Review.  Make  the  best  possible 
goods,  put  your  name  on  them  or  a  trade  mark,  keep  them 
well  before  the  buyers,  and  you  will  establish  a  name  that  will 
bring    profitable  business  when  other  firms  have  nothing  to  do. 


Some  of  the  manufacturers  have  made  up  their  minds  that 
they  will  have  to  pay  an  advance  on  repeats  in  Canadian  tweeds. 
None  of  the  mills  will  guarantee  prices  for  the  season.  At  the 
same  time  it  may  be  said  there  have  been  no  actual  advances 
yet  established  by  any  of  the  mills. 


H.  Shorey  &  Co.'s  travelers'  advance  card  this  season  is  a 
cabinet  half-tone  portrait  of  Sir  Oliver  Mowat,  Premier  of  On- 
tario. They  will  send  a  copy  to  any  subscriber  of  The  Review 
who  has  not  received  one  on  receipt  of  a  postal  card. 


Several  leading  houses  say  this  is  the  busiest  season  they 
ever  had. 

McDougall;  Barrett  &  Co.,  who  made  a  hit  by  getting  con- 
trol of  a  line  of  blue  serge  which  the  manufacturers  called 
"Tyke,"  will  have  a  trade  mark  on  two  other  lines  this  season. 


As  in  the  case  of  "Tyke,"  the  brand  will  be  stamped  on  the  back 
of  the  piece  every  two  and  a  half  yards.  They  find  the  trade 
are  now  asking  for  this  particular  brand,  and  as  no  one  else 
handles  it  there  is  no  cutting  of  prices.  Here  is  a  tip  for  Can 
adian  manufacturers.  Get  out  a  line  of  goods  on  the  quality 
of  which  you  will  stake  your  reputation;  get  your  name  or 
brand  on  every  yard  and  in  a  few  years  you  will  have  buyers 
insisting  on  getting  yours  and  taking  no  others.  This  does  not 
prevent  you  from  manufacturing  for  wholesale  houses  any  line 
they  want  and  putting  any  brand  they  want  on  it.  When  you 
establish  a  reputation  for  your  brand  they  will  be  only  too  glad 
to  handle  it  also.  But,  above  all,  never  let  your  quality  go 
down.'  Let  your  branded  product  always  be  the  finest  you  can 
turn  out. 


It  is  said  that  only  two  wholesale  clothiers  in  Canada  have 

placed  orders  for  their  full  supply  of  cloth  for  the  spring  trade 

one  in  Quebec  and  one  in  Ontario.     Three  of  the  largest  mills 
are  The  Review's  authority  for  this. 


The  most  important  event  of  the  month  is  the  transfer  of  the 
J.  W.  Mackedie  &  Co.  business  to  E.  A.  Small  &  Co.  The  ac- 
tual purchase  was  made  fully  three  months  ago,  but  the  business 
was  carried  on  under  the  old  management  until  last  week.  The 
price  paid  is  confidential,  but  it  is  said  Mr.  Mackedie  received 
enough  cash  to  enable  him  to  retire  from  active  work.  He  had  a 
good  list  of  permanent  customers  who  have  bought  from  him 
almost  exclusively  year  after  year  because  of  his  honorable  and 
liberal  dealings  with  them.  These  houses  will  have  their  orders 
filled  by  Small  &  Co.,  who  will  treat  them  with  the  same  atten- 
tion and  care.  They  will  be  easily  able  to  handle  the  new 
business  with  the  increased  facilities  in  their  new  building. 


HATS    AND    CAPS. 


TRAVELERS  are  just  starting  out  for  east  and   west  points 
with  samples  of  spring  goods    in  hats,  felts,  straws,  etc., 
and  for  sorting  for  the  fall. 

Greene  &  Sons  Co.'s  men  are  showing  several  new 
things,  in  straws  especially.  One  is  a  combination  Yeddo  and 
fine  Brazilian,  plain  and  ventilated,  in  sailor  shape,  which  is 
rather  pretty.  Some  of  the  lines  are  in  narrow  bands.  Values 
are  better  than  last  season.  The  Toronto  and  Montreal  trade 
have  already  placed  orders. 

In  felts  they  have  some  new  things  in  J.  Woodrow  &  Sons' 
makes,  for  which  they  are  exclusive  Canadian  agents.  Two 
lines,  the  "  Kew  "  and  the  "  Dorset,"  are  somewhat  similar,  but 
most  Canadians  will  think  they  are  an  improvement  on  the 
leading  American  styles.  In  soft  felts  the  "  Byron  "  and  the 
"  Henley,"  gentlemen's  lounge  hats,  are  particularly  light  in 
weight,  and  real  masterpieces  of  the  hatter's  skill.  Their  prin- 
cipal line  in  soft  Fedoras  is  the  "  Etruria,"  which  is  very  light 
in  weight,  and  is  larger  in  shape  than  any  yet  shown  up  to  date. 

An  advance  copy  of  Greene  &  Sons  Co.'s  catalogue  was  left 
at  The  Review  office  this  week.  It  is  very  fine,  and  beats 
anything  yet  sent  out.  If  you  do  not  receive  one,  a  postal 
card  saying  you  are  a  reader  of  The  Review  will  bring  one  to 
you  by  return  of  mail. 

The  lightest  hard  felt  shown  here  this  year  is  a  2%  oz. 
"Waynant,"  made  by  Carlton  &  Co.,  London,  for  whom  Greene 
&  Sons  Co.  are  Canadian  agents. 
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OUR  CARPET 


STOCKS 
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For  the  Fall  Trade  are  the 
largest  and  finest  we've  ever 
shown,  and  prices  most  reason- 
able. 

Many  new  and  select  designs 
you'll  not  find  elsewhere. 

Samples  furnished  the  trade  as 
is  our  usual  custom. 


John  Kay,  Son  &  Co. 


34  King  Street 
West, 


IMPORTERS 


TORONTO 


|     Do  You  Want  .  . 

f     the  Latest  Novelty  ? 

f 
f 


THIS  FILLS  THE  BILL 


The 


I  Trilby  Sleeve  Polls 

Light  in  Weight.     Easily  Attached. 


J     CAN  BE  RETAILED  AT  25c- 

TRY    THEM 

Made  in  assorted  colors.          One  dozen  in  Box. 
f  


Manufactured  by 


f  Brush  <$  Co. 


Toronto 
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NORWICH  FIRE 


Norwich,  Ont.,  Sept.  24th,  1895. 
Messrs.  J.  &  J.  Taylor, 

Toronto  Safe  Works,  Toronto. 
Gentlemen, — On  the  16th  of  September,  1895,  my 
drug  store  was  entirely  destroyed  by  fire,  the  only  thing 
left  being  a  heap  of  debris.  It  was  my  good  fortune  to 
have  one  of  your  No.  4  Fire-Proof  Safes  in  use,  and  on 
being  opened  up  after  the  fire  I  found  my  books,  pa- 
pers, etc.,  to  be  in  excellent  condition,  thus  proving  to 
me  (beyond  doubt)  the  fact  that  your  safes  are  what 
you  claim,  "Fire-Proof."        Yours  truly, 

(Signed)  J.   H.   Haken. 

AND 

Woodstock,  Ont.,  24th  Sept.,  1895. 
Messrs.  J.  &  J.  Taylor,  Toronto. 

Dear  Sirs, — We  had  one  of  your  safes  in  our 
Norwich  office,  which  was  burned  down  on  1 6th  Sept. 
inst.  On  opening  it  we  found  all  the  papers  and 
books  uninjured,  and  we  have  great  pleasure  in  in- 
forming you  of  the  character  of  the  fire  and  the  excel- 
lence of  your  safe.         Yours  truly, 

(Signed)  Duncan  &  Duncan. 

THE  TAYLOR  SAFE 
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Always  the  Best 


♦♦♦♦♦ 
♦♦♦ 
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SOFTER  AND  CLEANER 
COTTON  BATTING 


A  marked 

Improvement  in  the  quality  of 
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NORTH  STAR 
CRESCENT . 
PEARL  .  . 

Patent  Roll  Cotton  Batting 

Will  make  these  Brands  sell  unusually  well 
during  the  Season  of  1895  and  1896. 

Baled  or  Cased 

In  4,  6.  8,  12,  or  16  oz.  Rolls. 
FOR     SALE     BY     ALL     WHOLESALE     HOUSES- 
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FALL    DRESS    GOODS. 

JUST  as  the  rough-surfaced  materials,  such  as  crepon,  have 
been  fashionable  all  the  summer,  so  they  will  continue  in 
popularity  during  the  coming  season.  All  sorts  of  rough-faced 
goods  are  selling  well,  especially  fancy  German  dress  goods  in 
tweed  effects,  and  boucle  cloths.  Owing  to  the  enormous  de- 
mand for  mohairs  on  the  European  continent  generally,  and  in 
New  York,  it  is  now  impossible  to  get  more  of  them,  except  at  a 
very  high  price.  Retailers  should,  therefore,  buy  all  they  can 
obtain  of  these  while  the  present  stock  lasts.  In  all  probability 
they  will  be  very  popular  and  more  easily  obtainable  next  season. 

Wyld,  Grasett  &  Darling  have  had  large  sales  of  these 
mohairs,  especially  the  black  figured  Parisian  ones.  They  are 
now  showing  some  particularly  pretty  boucle  cloths  in  two-toned 
plaid  effects,  also  Garman  tweeds  in  all  the  new  colorings. 

Caldecott,  Burton  &  Spence  find  henriettas  largely  enquired 
for,  their  special  brand  of  black  selling  remarkably  well.  Cre- 
pons  are  also  good,  and  rough-surfaced  goods  generally.  Here, 
as  elsewhere,  are  to  be  found  fancy  tweeds  in  plaids  and  in  other 
designs.     Serges  are  also  selling  well,  both  in  black  and  blue. 

There  has  been  a  great  demand  for  "rustling  "  skirt  linings 
in  London  and  New  York  all  this  year,  and  Samson,  Kennedy  & 
Co.  are  now  receiving  a  large  consignment  of  this  "  rustling 
batiste  "  as  it  is  called.  Another  novelty  seen  at  this  house  is 
the  cremona  cashmere,  which  is  something  like  sateen,  and  is 
selling  well.  Hop  sackings,  in  all  the  new  shades,  both  plain 
and  figured,  are  good,  and,  in  low  priced  goods,  shot  effects 
promise  to  be  popular. 

John  Macdonald  &  Co.  show  fancy  German  tweeds  in  a  very 
large  variety  of  patterns  and  colorings,  also  the  plain  sateen 
cloths  which  I  have  just  mentioned  and  box  cloths  in  all  the 
leading  shades.  They  are  also  selling  serges  very  largely  both 
in  black  and  blue. 

Venetian  and  Sedan  cloths  are  shown  by  W.  R.  Brock  & 
Co.,  also  a  new  ribbed  cloth  called  cote  de  cheval  which  is  very 
effective  when  made  up,  being  pliable  enough  to  fit  the  figure 
most  accurately  without  much  trouble.  Here,  as  usual,  are  the 
French  plaids  and  rough  surfaced  cloths  which  are  being  sold  in 
such  large  quantities  this  season. 

Alexander  &  Anderson  show  a  new  cloth  called  the  "  Trilby 
Cord,"  in  all  colors;  also  Sicilian  cloth,  a  new  lustre  resembling 
alpaca,  but  being  of  rather  coarser  make. 

Velvet  du  nord  is  another  of  their  novelties,  and  it  is 
claimed  by  the  maker  that  it  is  absolutely  rain-proof,  and  is 
warranted  not  to  be  injured  by  rain.  Cote  de  cheval  is  also  to 
be  found  at  this  house,  and  German  fancy  tweeds  in  great 
variety.  Eiderdown  cloakings  in  various  colorings  are  selling 
well,  and  there  is  the  usual  demand  for  both  blue  and  black 
serges. 

The  Parisian  boucles,  in  green,  and  navies  especially,  as 
seen  at  McMaster  &  Co.'s,  make  up  into  handsome  costumes. 
Friezes  for  capeings,  etc.,  are  in  demand.  Striped  silks,  in  light 
colors  for  evening  wear,  and  dark  for  blouses  for  the  house  or 
the  street,  are  in  variety.  The  sublime  cloth  for  evening  wear 
in  all  light  shades  is  popular. 


The  assets  will  hardly  be  enough  to  pay  the  privileged  claims  of 
$10,000,  that  is,  salaries  and  bank  paper.  .The  company  on 
Tuesday  asked  time  to  go  on  but  things  looked  so  bad  that  it 
will  likely  be  wound  up.  It  is  one  of  the  worst  failures  for 
years.  A.  \V.  Stevenson  has  been  asked  to  look  into  the  books 
by  the  creditors. 

BUYERS     IN    TOWN. 

AMONG    the  out-of-town  buyers  seen  by  The  Review    n 
Montreal    during  September  were :    A.   Kirk,  Antigonish, 
N.S.;  Mr.  McPherson,  of  McPherson  &  Freeman,  Halifax;  Mr. 
Kane,  of  Kane  &  Flett,  Charlottetown  ;    E.  H.   Beer,  of  E.  H. 
Beer    &    Co.,   Kensington,    P.E.I.;    T.    Lindsay,   Ottawo ;   Mr. 
Mendles,  for  Lindsay,  Patterson  &  Co,,  Estevan,  N.W.T.;  Reid 
Bros.,  Portage  du  Fort;  Smythe  &  Mullin,  Granby;  H.  Samuel, 
Sherbrooke;  Mr.  Pugsley,  of  Etter  &   Pugsley,  Amherst,  N.S.; 
F.  A.  Marr,  Halifax,  N.S.;    H.  G.  Marr,  Moncton,  N.B.;    I.  G. 
Phelan,    Springhill,   N,S.;  Mr.  Gilroy,   of   Gilroy  &    VVestman, 
Clinton,  Ont.;    G.   I.    Paquin,    St.   Therese,  Que.;   J.   Decelles, 
Farnham,   Que.;    A.    G.   Dolloff,   Magog,   Que.;    1*.   B.   Rider. 
Fitch   Bay,  Que.;   N.  L.  Ouimette,    Londesborough,  Ont.;   Mr. 
Couch,  of  Couch,  Johnston  &  Crydermin,  Bowoiinville,  Ont.; 
Mr.  Hutcheson,  of  Geo.  G.  Hutcheson  &  Co.,  Brockville,  Ont.; 
W.  Franklin.  Riceville,  Ont.;  F.   Cadieux,   Fournier,  Ont.;  Mr. 
Boehmer,    of   the   Boehmer    Co.,    Ltd.,    Berlin,   Ont.;    N.    W. 
Thomas,  Coaticooke,  Que.;  Chas.   Godmer,  St.  Jerome,  Que.; 
Willie  Schlueter,  Preston,  Ont;  K.  Monahan,  St.  Lin,  Que.;  Mr. 
Carrie,   of   Gray,  Carrie  &  Co.,   Woodstock,  Ont.;    T.  E.  Van 
stone,  Owen  Souud,  Ont.;  M.  A.  Halliday,  Chesley,  Ont.;  Miss  M. 
E.  Farley,  Coaticooke,  Que.;  A.  N.  Dunning,  Cumberland,  Ont.; 
Mr.  Keddy,  of  Keddy  &  Kenney,  Hemmingford,  Que,;   Thos. 
Morrow,    Grenville,    Que.;  J.    H.    Wert,    Avonmore,    Ont.;  D. 
Behavais,  Joliette,  Que.,  Mr.  Cummings,   of   Cummings   Bros., 
Hazeldean,   Ont.;    Dr.  Darrach,  of  R.  Tuplin  &  Co.,  Kensing- 
ton, P.E.I.;  Mr.  Spencer,  of  Spencer  &  Spencer,   Frelighsburg, 
Que.;  Thos.  Lapointe,  Terrebonne,  Que.;  M.  Kee,  Ormstown, 
Que.;  J.  A.  Paquin,  St.  Eustache,  Oue.;  J.  R.  Strome,  Brandon, 
Man.;  R.  R.  Wilson,  Howick,  Que.;  Mr.  Mills,  of  Mann  &  Mills, 
Kars,  Ont.;  R.  Deschenes,  St.  Hyacinthe,  Que.;  C.  E.  Church, 
Leeds  Village,  Que.;  W.  R.    Horner,  Granby,  Que.;  Angus  Mc- 
intosh, Dunvegan,  Ont;  Mr.  McCuaig,  of  Sangster  &  McCuaig, 
Bainsville,  Ont;  W.  A.  Sheltus,  Bedford,  Que.;  J.  F.  Cattanach, 
North   Lancaster,   Ont.;   F.   Raymond,   St.  Scholastique,  Que.; 
Mr.  Cousineau,  of  F.  X.  Cousineau  &Co.,  Toronto,  Ont;  J.  A. 
Smith,     Brodie,     Ont;    A.     G     Clough,     Ayers     Flat,     Que.; 
Mclntyre   &   Campbell,   Cornwall,   Ont;   S.    Mann,  Stittsville, 
Ont..  R.  Barfett,  Newcastle,  Ont;  Mr.    Miller,   of  T.   Miller  & 
Sons,  Oshawa,  Ont;  E.  A.  Force,  Lacolle,  Que.;  R.  S.  Marston, 
Warden.  Que.;  J.  F.  Clement,  of  J.  F.  Clement  &  Frere,  Water- 
loo, Que.;  J.  &  S.  McEachern,  Douglas,  Ont;  J.  Craig,  of  Geo. 
Craig  &  Son,  North  Gower,  Ont;  G.  E.   Barnes,   Frelighsburg, 
Que.;  E.  R  Webster,  Ayer's  Flat,  Que.;  Thomas  Rowell,  Comp- 
ton,  Que.;  J.  D.  McGillivray,    Laggan,  Ont;   Z.   Raymond,  St 
Placide,  Que.;  L.   E.    Richardson,  Warden,  Que.;   J.   Gilliland, 
Pittstown,  Ont.;  I.  E.  Pedlow,  Renfrew,  Ont;  P.  Bulger,  Egan- 
ville,  Ont;  M.  E.  Bowker,  Farnham,  Que. 


BAD     FAILURE     IN     MONTREAL. 

The  Dominion  Blanket  Co.,  Montreal,  is  in  difficulties.  They 
have  liabilities  of  $305,000  including  stocks,    bonds  and  debts. 


A  SPECIALTY  OF   PANTS. 

The  Thorpe  Manufacturing  Co.,  ready-made  clothing,  Toron- 
to, are-  making  a  specialty  of  pants  and  boys'  knickerbockers. 
Their  travelers  are  now  on  the  road  with  samples. 
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Lister  &  Co. 


Limited 


32  Inch  Black  Silk  Velvet 

For  Short  Capes. 

18  Inch  Black  and  Colored  Silk 
Millinery  and  Dress  Velvets 

NONE  TO  EQUAL. 


To  be  obtained  from  leading  wholesale 
houses  in  Canada. 


Manningham 
Mills 


BRADFORD 
Eng. 


Emil  Pewny  &  Co. 

Sun    Life   Building 

■        MONTREAL 

Honest 
Kid  Gloves 

What  we  mean  by  Honest  Kid 
Gloves  is  that  they  are  the  best 
glove  that  can  be  produced  to  be 
sold  at  the  prices  we  ask  you  for 
them. 

If  you  require  Kid  Gloves,  when 
you  see  this  do  not  hesitate  but 
write  at  once  for  samples. 

Stock  on  Hand  of  all 
Standard  Lines 

Factory  :  GRENOBLE,  FRANCE. 


THE 


C.  Turnbull  Co 


Established 
1859 


2-r    GALT, 


(limited.) 


MANUFACTURERS    OF    ALL    KINDS    OF 


Full-Fashioned  Underwear,  Ladies' 
and  Children's  Combination  Suits,  Men's 
Shirts  and  Drawers.  Jersey  Ribbed  Per- 
fect Fitting  Ladies'  Vests,  Drawers,  and 
Equestriennes,  Ladies'  and  Children's 
Ant?  Grippe  Bands.  Sweaters,  Striped 
Shirts  and  Knickers. 


WE  GUARANTEE  SATISFACTION  AND  PERFECT  FIT. 


TORONTO  OFFICE  : 

GOULDIING  &  CO. 

27  Wellington  Street  East. 


Thibaudeau  Bros. 


&  Co. 


Importers    of- 

ENGLISH  . 
FRENCH  .  . 
GERMAN  & 
AMERICAN 


nr 


s 


THIBAUDEAU  FRERES  dt  CIE. 

Quebec. 
THIBAUDEAU  BROTHERS  &  CO. 

London,  Eng. 
THIBAUDEAU  BROS.  <S  CO. 

332  St.  Paul  St. 

MONTREAL 
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JAPANESE    SILK    GOODS. 

TWO  characteristics  at  least  distinguish  the  goods  of  Japan- 
ese make  now  being  introduced  into  Canada.  They  possess 
the  unique  features  of  Japanese  art  and  finish,  and  they  are  ex- 
ceedingly moderate  in  price.  One  line  of  black  and  brown  silks, 
which  is  selling  well  for  linings  to  furriers  and  others,  is  being 
handled  by  K.  Ishikawa  &  Co.,  Montreal,  and  is  imported 
direct  from  the  Kirin  mills  of  the  Silk  Weaving  Co.  of  Japan. 
This  mill,  having  done  well  in  the  domestic  trade,  is  now  push- 
ing exports  with  good  results  in  Canada  thus  far.  Other  Japan- 
ese goods  now  being  offered  by  Ishikawa  &  Co. — which,  being  a 
Tapanese  firm,  is  well  qualified  to  get  the  latest  and  best  goods 
— include  silk  handkerchiefs  (all  sizes),  initial  handkerchiefs,  a 
white  embossed  satin  selling  at  35c.  a  yard,  well  suited  for  cur- 
tains, and  produced  by  the  mill  already  mentioned  ;  silk  dress- 
ing and  house  gowns,  and  jackets  for  ladies  and  gentlemen. 
These  goods  are  richly  finished  ;  the  ladies'  garments  are  artisti- 
cally embroidered  and  have  the  fashionable  cut.  They  sell  at 
prices  ranging  from  $5.50  to  $7  and  $8.  In  mantel  covers, 
table  covers  and  chair  tidies,  the  range  is  Uarge  and  the  material 
is  embellished  in  the  true  style  of  Japanese  art,  with  a  strikingly 
handsome  effect.  Men's  silk  ties  in  the  latest  colors  and  designs 
are  also  a  feature.  The  silk  bed  covers,  warm  and  light,  are  of 
superior  workmanship — in  Japanese  style,  of  course — and  in 
point  of  price  are  likely  to  make  a  hit.  The  hand-woven  silk 
dress  goods,  with  a  large  range  in  stripes  for  blouses,  are  very 
pretty  and  cheap.  These  goods  should  take  well  in  Canada, 
both  from  beauty  of  design  and  coloring  and  the  low  figures  at 
which  they  are  being  offered. 


A  JOB    IN    FLANNELS- 

A  large  job  in  flannels  has  been  lately  secured  by  Wyld, 
Grasett  &  Darling,  both  plain  and  twills.  In  flannelettes  there 
is  a  large  assorted  stock.  Another  shipment  of  cotton  blankets 
has  arrived.  A  large  trade  is  doing  in  these,  which  are  wonder- 
ful products  of  modern  cotton  mill  machinery.  An  exclusive 
line,  a  new  crepon  lining  in  40  inches,  is  being  shown,  and  mer- 
chants who  desire  it  had  better  communicate  now. 


ART      DRAPERIES. 


This  class  of  goods  is  now  so  generally  kept  by  all  dry  goods 
merchants  who  make  any  pretence  of  being  in  the  first  rank, 
that  the  question  naturally  arises  as  to  where  they  can  get  the 
best  assortment,  at  the  same  time  feeling  sure  they  are  buy- 
ing as  low  as  the  goods  can  be  had  for.  Boulter  &  Stewart, 
whose  announcement  appears  on  another  page  of  this  issue, 
claim  to  be  headquarters  in  Canada  for  these  goods,  and  as  they 
represent  eleven  of  the  largest  makers  of  drapery  goods,  buyers 
looking  for  the  "  latest "  can  safely  count  upon  finding  it  at 
their  warerooms.  If  not  convenient  to  call,  a  postal  card  will 
bring  you  sample  cards  of  what  you  wish. 


ENGLISH   COLLARS  AND  TIES. 

A  fresh  shipment  of  English  collars  has  been  received  in  the 
mens'  furnishings  department  of  Wyld,  Grasett  &  Darling,  making 
the  range  complete  in  all  shapes  and  heights,  including  the 
Grandee,  Glendower  and  Mentone.  The  latter  is  slightly  rolled 
on  the  point  and   is  especially  suited  for  the  winter  trade.     A 


full  assortment  of  black  neckwear  is  being  shown,  including  knots, 
derbys,  torn  thumb  ties,  club  house  ties,  bow  and  breast 
shapes.  The  stock  of  colored  scarves  is  large  and  attractive, 
and  all  these  lines  are  this  season's  goods.  In  gloves  a  specialty 
is  made  of  men's  unlined  kids  in  white,  black,  tans  and  browns. 
The  latter  are  made  with  spear  point  backs  and  two  push  fasten- 
ers, and  retail  at  $1  and  $1.25. 


THE  TRADE    IN  WOOLENS. 

The  trade  this  year  in  overcoatings  and  suitings  is  better 
than  last,  in  both  imported  and  Canadian  goods.  The  market 
continues  to  advance,  and  prices  are  very  firm,  especially  in 
worsted  coatings.  Even  in  Canadian  makes  advances  of  about 
5  per  cent,  are  being  asked  in  certain  low  grades.  Merchants 
seem  to  expect  better  sales  and  are  purchasing  more  freely. 

John  Macdonald  &  Co.  report  that  beavers  are  going  very 
well,  and  that  the  demand  for  friezes  is  a  feature.  The  stock  of 
Canadian  friezes  for  ladies'  jackets  is  remarkably  good  this  year. 

W.  R.  Brock  &  Co.  find  that  beavers  and  meltons  of  the 
better  class  are  going  well.  The  house  has  a  great  range  of 
Scotch  suitings,  and  their  heavy  range  of  black  worsteds  now 
offering  is  a  subject  for  congratulation,  as  the  stock  is  already 
contracted  for  spring  as  well  as  fall  trade,  and  since  then  York- 
shire prices  have  advanced  from  a  penny  to  a  shilling  a  yard. 
Rough  serges  in  dark  tints  for  ulsters  are  having  quite  a  demand. 
Wale  worsteds  are  in  favor  for  overcoatings  and  suitings.  The 
Canadian  tweeds  this  season  in  quiet  tints  are  deservedly 
popular. 

Wyld,  Grasett  &  Darling  report  a  fine  trade  in  meltons  this 
season,  and  the  best  city  trade  is  going  in  for  them.  The  fur 
beaver  is  likely  to  be  very  popular.  The  trade  in  Scotch  tweeds 
has  been  large,  and  bannockburns  for  suitings  in  rich  drab  and 
brown  effects  are  in  favor. 


NEW    FEATURE     IN     HOSIERY. 

A  large  sale  continues  for  W.  R.  Brock  &  Co.'s  line  of 
ribbed  underwear  in  ladies'  and  misses'  goods.  The  line  is  of 
superior  value,  and  can  be  retailed  at  25c,  50c.  and  75c.  The 
Startler,  Pearl  and  I.  X.  L.  fill  the  bill  at  these  figures.  In 
men's  furnishings  special  values  are  seen  in  waterproof  clothing. 
The  style,  shape  and  patterns  are  up  to  date,  and  the  goods 
are  rapid  sellers.  In  hosiery,  special  values  are  offering  in 
cashmere  hose  secured  before  the  recent  rises  were  hinted  at, 
buyers  thus  getting  the  advantage.  One  special  number  re- 
tailing at  50c.  is  No.  62,  with  spliced  toes  and  heels.  This 
number  is  made  with  the  perfected  toe,  having  no  ridge  or 
seam,  and  thus  doing  away  with  discomfort  to  the  wearer. 


DRAPING     SILKS- 


Some  of  the  prettiest  goods  The  Review  has  seen  this 
month  are  in  draping  silks,  the  trade  in  which  has  greatly  ie- 
vived  this  year  owing  to  the  new  patterns  and  ideas  which  have 
been  at  work.  The  crinkle  and  Japanese  printed  satin  effects 
are  as  tasteful  as  any  goods  of  the  kind  shown  in  recent  years. 
Another  line,  also  seen  at  Macabe,  Robertson  &  Co.'s,  is  the 
art  denims.  The  plain  denim,  when  given  a  printed  pattern 
and  embroidered  with  Japanese  gold,  makes  a  handsome  deco 
rating  material. 
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Just  passed  into  stock 


■jc 


36-in.  Zulu  Cloth,  white  and  cream  ;  60-in. 
White  Fish  Net  ;  the  new  Long  Side  Comb, 
to  retail  at  25c;  Belt  Buckles,  black  and 
silver ;  Garter  Clasps  ;  Belt  Pins,  black  and 
silver ;  Eiderdown  Cushions  and  Tea  Cosies; 
new  designs  in  Printed  Denims  ;  the  new 
"  Alix  "  Cloth  for  cushions  ;  a  range  of  10 
Colorings  in  the  handsomest  Blouse  Silk  to 
be  found  in  the  Canadian  wholesale  trade, 
$1.25  per  yard  ;  Swansdown  Trimmings,  in 
white,  pink,  blue,  heliotrope,  grey,  navy  ; 
Hair  Frames  and  Frizettes  ;  Hair  Nets  to 
retail  from  3  to  10c. ;  Japanese  Gold  Thread, 
all  sizes  ;  Victona  Shaded  Crochet  Thread, 
all  colors  ;  five  styles  of  Japanese  Work 
Baskets  in  nests;  Colored  Wisteria  Table 
Mats  ;  an  entirely  new  range  of  Hemstitched 
Linen  Goods,  stamped  with  new  designs,  in- 
cluding Doylies,  Table  Centres,  Tray  Cloths, 
Sideboard  Scarfs,  Pillow  Shams,  and  Table 
Covers,  in  36  and  45-inch. 


Samples  sent  on  application. 


Please  mention  Dry  Goods 
Review  in  writing 


Macabe,  Robertson  &  Co. 

8  Wellington  St.  West  .   .  TORONTO 

Sole  agents  for  the  "GLORIA"  brand  of   wools. 


„++♦++++♦+♦♦» ♦ ♦ ♦ ♦ ♦ ♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦ 


Kleinert's 

Dress 

Shields 


<g*s 


i 


The  Gem 

Featherweight 

Invincible 

THESE  SHIELDS  represent  the 
highest  manufacturers'  art  in  their  con- 
struction, and  we  offer  to  pay  for  any 
damage  to  dress  from  use  of  same. 


20  and  28  Front 
Street  West. 


716  to  726 

Broadway. 


26  Ha,singhall 
Street. 


I 


i 


I.  B.  KLEINERT  RUBBER  CO.    I 

Toronto       New  York        London  3 


►♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦ ♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦ 


Did  You  Ever  ? 


WE  ARE 
HEADQUARTERS 


See  our 


ENOUGH 
SAID 


If  not,  you  have  lost  a  big  chance  to  make  $  $  $ 
id  We  represent  eleven  mills  making  these 
goods.  Ask  our  traveller  to  show  you  samples 
irom  same  when  he  calls. 


BOULTER  &  STEWART 


30  Wellington  St. 
East    .    .    . 


. . . TORONTO 
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NOTES    ABOUT    GLOVES. 

A  WORD  of  wholesome  advice  to  the  dealer :  Don't  allow 
your  clerks,  for  the  sake  of  making  an  easy  sale,  to  even 
recommend  a  glove  which  from  its  price  cannot  be  reliable. 
Though  a  four-button  French  glove  may  be  retailed  at  $i  and 
guaranteed,  it  does  not  follow  that  a  seven-hook  laced  at  that 
price  can  be.  The  latter  system  on  the  same  glove  increases 
price  about  $2  per  doz.,  while  quality  remains  the  same. 

Current  values,  as  plainly  intimated  in  recent  advices,  are 
considerably  higher,  though  quotations  are  not  much  disturbed, 
simply  and  only  because  jobbers  or  agencies  are  willing  to  de- 
liver from  surplus  stock,  if  it  exists,  at  previous  figures;  but  it  is 
questionable  if  any  maker  can  afford  to  repeat  old  quotations 
this  year  for  kid  gloves  of  any  kind  except  Italians,  unless  the 
skins  take  a  pronounced  tumble,  and  this  is  by  no  means  cer- 
tain, as  with  revived  prosperity  at  home  and  abroad  values  and 
cost  of  production  appreciate.  In  proof  of  this  we  know  that 
Eugene  Jammet,  of  Grenoble,  wired  his  agency  that  he  would 
not  accept  any  orders  in  August  or  Septerpber  for  present  or  fu- 
ture delivery,  owing  to  scarcity  of  labor  and  cost  of  material ; 
and  the  shortage  said  to  be  evident  in  the  American  market 
will  increase  these  conditions. 


In  kid  gloves  W.  R.  Brock  &  Co.  have  all  sizes  in  their  well- 
known  lines  of  laced  kid  gloves,  the  Ava  and  Laura.  The  new 
glove,  Adrienne,  is  a  novelty  with  white  and  colored  points. 

Brophy,  Cains  &  Co.  have  just  received  another  shipment  of 
silk  and  plush-lined  cashmere  gloves.  These  are  beautiful 
goods,  and  all  orders  can  now  be  filled. 

The  winter  season  will  soon  be  at  hand.  Everyone  wants 
to  be  comfortably  clad  for  it.  There  is  certain  to  be  a  demand 
for  the  wherewithals,  and  warm  gloves  are  one  of  them.  Buyers 
of  fall  lined  gloves  may  find  it  to  their  advantage  to  write  to 
Emil  Pewny  &  Co.,  Notre  Dame  street,  Montreal.  This  firm 
now  have  a  full  stock  of  fall  lined  gloves  on  hand,  and  can 
attend  promptly  to  orders  for  immediate  shipment. 

A  firm  of  French  manufacturers  write  their  Montreal  agent  that 
gloves  are  going  to  be  still  dearer  during  the  coming  season. 
Buyers  who  do  not  make  a  close  study  of  the  glove  situation 
will  find  this  hard  to  understand,  but  the  fact  remains.  They 
may  make  up  their  minds  that  they  are  not  going  to  get  the 
same  glove  for  the  same  money  as  in  former  seasons.  The 
cost  of  raw  material  makes  this  impossible.  As  a  result,  seconds 
cost  as  much  now  as  firsts  did  in  former  seasons  ;  in  fact, 
more.  They  have  to  be  offered  to  the  trade  in  accordance 
with  these  altered  conditions,  and  if  importers  find  that  this 
season's  receipts  do  not  show  the  same  value  as  before  they 
may  rest  assured  that  there  are  unanswerable  reasons  for  it. 


The  agency  of  Eugene  Jammet — Messrs.  Fitzgibbon,  Schaf- 
heitlin  &  Co.  —  are  proud  of  the  fact  that,  with  the  exception  of 
a  few  specials,  all  their  fall  orders  have  been  delivered ;  and 
stock  of  $12  7-stud  and  $9.50  5-stud  laced  and  other  French 
fancies  are  now  arriving  for  sorting-up  purposes,  and  this  in 
the  face  of  a  greatly  increased  output  this  season. 


DOWN    QUILTS. 

There  is  hardly  an  article  which  depends  so  entirely  for  suc- 
cess upon  its  workmanship  as  a  down  quilt,  and  the  popularity 
which  the  Canadian-made  quilts  have  acquired  is  due  in  no  slight 
degree  to  the  quality  of  the  work  put  into  them.  A  bed-cover 
is  bought  as  much  for  its  appearance  as  for  its  warmth,  and  any- 
thing which  does  not  come  up  to  the  standard  in  taste  and 
quality  makes  no  headway.  One  of  the  finer  features  of  the 
down  quilts  now  being  produced  by  the  Alaska  Feather  and 
Down  Company,  Montreal,  is  the  eyelet  for  ventilation  purposes. 
They  require  special  machinery,  and  are  silk-embroidered  and 
add  to  the  finish  of  the  quilt.  There  are  four  things  in  these 
new  Canadian  quilts  which  indicate  high  quality.  First,  the  use 
of  pure  down  is  insisted  on,  as  an  inferior  filling  would  be  cer- 
tain to  show  in  the  long  run.  Second,  a  down-proof  cover  is 
always  employed,  so  that  there  is  no  leakage,  which  would 
inevitably  occur  if  the  coverings  were  of  poor  quality.  Thirdly, 
the  quilts  are  odorless,  which  is  a  strong  point,  for  goose  and 
duck  down  is  hard  to  clean,  and  only  good  work  could  render 
it  free  from  odor.  Lastly,  the  workmanship  is  carried  to  the 
best  degree  of  excellence,  so  that  the  quilts  have  the  appearance 
desired  by  buyers  of  the  fine  grades.  The  Montreal  factory  is 
being  fitted  up  by  the  Singer  Company  with  special  machinery 
for  producing  the  best  effects,  of  which  the  invisible  stitching  is 
a  striking  detail. 

To  judge  from  the  picture  presented  in  this  issue  of  their 
exhibit,  the  Alaska  Feather  and  Down  Co.,  of  Montreal,  must 
be  making  a  strong  bid  for  the  eastern  down  quilt  business. 
The  statement  which  appeared  in  the  Fall  Number,  that  many 
customers  of  this  Montreal  company  had  given  up  importing 
English  quilts  altogether,  finds  its  explanation  in  this  exhibit. 
Finer  and  better-made  goods  surely  were  never  brought  into 
this  market  from  abroad  Even  the  peculiar  feature  of  English 
down  quilts,  namely,  that  of  being  "  ventilated  "  with  silk  eye- 
lets, does  not  distinguish  them  any  more  from  the  Canadian 
make,  as  all  Alaska  brand  quilts  are  now  ventilated  if  the  trade 
requires  it. 


There  is  probably  no  staple  article  in  trade  to-day  which  is 
firmer  in  price  or  will  be  more  difficult  to  obtain  than  standard 
qualities  of  kid  gloves. 


LACES    FOR    NEXT    SEASON. 

The  demand  for  laces  during  the  past  two  seasons  has  been 
very  good,  and  fashion's  decree,  so  far  as  it  has  been  heard,  de- 
clares for  a  season  quite  as  successful,  from  the  lace  point  of 
view,  in  1896.  The  new  laces  are  very  beautiful,  and  Mr.  Kyle, 
of  Kyle,  Cheesbrough  &  Co.,  told  The  Review  last  week  that 
travelers  were  taking  orders  largely  thus  far,  fully  bearing  out  the 
expectation  that  the  coming  season  will  be  a  banner  one  in  every 
kind  of  lace  trimming.  The  season's  range  is  very  extensive, 
and  a  special  feature  is  the  new  applique  and  button-hole  de- 
sign, a  special  patent  and  one  shown  in  many  different  styles. 
The  black  laces  in  Chantilly,  Point  d'Ireland  and  Bourdons  are 
very  handsome.  The  button-hole  effect  is  shown  in  black,  cream 
and  white  laces.  Some  of  the  finest  lines  seen  in  this  market 
are  in  Valenciennes,  Torchons,  and  a  large  and  embroidered 
range,  all  the  new  goods  being  procured  from  Lyons,  Calais, 
Coudery,  Plouen,  Nottingham,  etc.,  in  fact  from  the  principal 
lace  centres  in  Europe.  The  millinery  laces  in  colors  this 
season  are  pronounced  a  complete  range  by  those  who  deal 
in  these  goods.  Besides  these  laces  of  the  highest  grade,  this 
firm's  new  colored  cotton  laces,  in  delicate  shades  of  blues, 
pinks,  etc.,  are  most  attractive  and  take  very  well. 
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«       ^5 


Four  Stores,  ioo  Feet  Square. 


WE  ARE  RUNNING 

■  *N 


a  small  factory  exclusively 
for  the  manufacture  of  .  . 


^  Juvenile    Clothing 

^=        BEST  VALUE  IN  DOMINION.      PLEASE  WRITE  FOR 
^  SAMPLES. 


|   Clayton  &  Sons  f 

£=  HALIFAX,    N.S.  =5 


FOREIGN   AND 
DOMESTIC 


WOOLLENS 


K 


and 


A  fully  assorted 
stock  on  hand. 


Tailors' 
Trimmings 


Hutchison, 

fiisbet  &  Auld 

34  WELLINGTON  STREET  WEST 

TORONTO 


James  Johnston  &  Co. 


Importers   of  British  and  Foreign   Dry  Goods. 
Dealers  in  Canadian  and  American  Staples,  Etc. 


DEPARTMENTS 


20  St.  «*»JZmi6NTRBAL 


CO 


^ 


Sole  Agents 

for   the 

Antiseptic 
Sanitary 
Diaper 

Put  up  in  tO  yd.  lengths, 

in  the  following  widths  : 

18,  20,  22,  24,  27  in 


Silks,  Ribbons,  Trimmings,  Dress  Goods, 
Velveteens,     Hosiery,     Gloves,     Underwear    (Gents', 
Ladies'  and  Children's),  Smallwares,  Handkerchiefs  in 
Silk,  Linen,  Cotton,  Muslin,  Laces,  Embroideries  ; 
Cloths,  Tweeds,  and  Gents'    Haberdashery. 

A  Fine  Assortment  of  Scotch  Zephyrs  in  stock. 

DOMESTIC  COTTON  GOODS 
OF  EVERY  DESCRIPTION 


Special  .  .  . 


Attention  Given  to  Letter  Orders 

We  invite    all  Merchants  visiting  the  City  to  call. 
They  -will  be  cordially  welcomed. 


u 
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DRESS  STEELS- 

ON  E  of  the  most  prosperous  industries  in  Canada  to-day  is 
that  of  dress  steels,  and  probably  no  one  article  in  the 
haberdashery  department  of  our  dry  goods  stores  has  seen  so 
many  changes  during  the  last  ten  years.  Whalebone  for  a  long 
time  was  used  as  the  stiffening  material  for  dresses,  followed  by 
vulcanized  rubber,  but  the  steel  seems  at  present  to  meet  the 
requirements  of  the  masses.  The  difficulty  has  been  to  properly 
protect  the  ends.  The  metal  tip  is  objectionable,  as  it  soon  cuts 
through  the  covering,  and,  in  many  instances,  destroys  the  gar- 
ment. Messrs.  Brush  &:  Co.  will,  by  the  introduction  of  their 
rubber-tipped  dress  stay,  overcome  this  serious  objection,  as  the 
rubber  tip,  being  soft  and  pliable,  will  securely  cover  the  ends 
of  the  steel.  The  Canadian  patent  has  just  been  issued,  and 
this  very  desirable  article  will  soon  be  in  the  hands  of  the  trade. 
As  the  steels  can  be  sold  at  popular  prices,  they  will  no  doubt 
meet  with  a  ready  sale. 


THE     MAN     AND    THE     MAID. 

'  Where  are  you  going  young  Man?  "  cried  the  Maid. 
'  I'm  going  a  cycling,  Miss  !  "  he  said. 
1  May  I  come  with  you,  young  Man  ?  "  asked  the  Maid. 
'  Why  ye-e-es,  if  you  feel  like  it,  Miss  !  "  he  said. 

'  But — why  do  I  find  you  like  man  arrayed  ?  " 
'  Oh,  knickers  are  cumfy,  young  Man  ?  "  she  said. 
'  But  the  boys  will  chewy  you,  Miss,  I'm  afraid  !  " 

■  What  does  that  matter,  young  Man!  "  she  said. 

'  Are  you  a  scorcher,  young  Man  ?  "  asked  the  Maid. 

■  Nothing  so  vulgar,  fair  Miss  !  "  he  said. 

Then  I  don't  think  much  of  you  !  "  mocked  the  Maid. 

■  Neither  does  'Arry,  sweet  Miss,"  he  said. 

1  What  is  your  ideal,  young  Man  ?  "  said  the  Maid. 

A  Womanly  woman,  fair  Miss,"  he  said. 

Then  I  can't  mairy  you,  sir!  "  cried  the  Maid. 
;  Thank  heaven  for  that,  manly  Miss  !  "  he  said. 

— New  York  World. 


A  YOKOHAMA  HOUSE  IN  CANADA. 

Mr.  Togou,  Montreal,  the  Canadian  manager  for  K.  Ishi- 
kawa  &  Co.,  Yokohama,  Japan,  has  just  returned  from  his  first 
trip  to  the  Maritime  Provinces.  He  did  a  good  business  with 
the  larger  houses  in  the  leading  towns  on  import  orders  of  silks 
for  next  spring.  There  was  at  one  time  a  prejudice  against 
the  light  pure  silk  products  of  Japan  because  they  did  not  show 
the  same  body  or  weight  as  European  manufactures.  This  is 
because  the  Japan  article  is  "  too  pure."  Now,  however,  the 
latter  is  growing  rapidly  in  favor,  for  its  good  wearing  qualities 
are  becoming  recognized.  Mr.  Togou  is  now  on  his  way  west. 
He  has  received  a  new  line  of  samples  by  the  last  steamer,  which 
he  is  taking  with  him. 


THEY  WERE  CANADIAN  GOODS. 

The  Review  was  passing  through  the  Exhibition  in  Toronto, 
and  observed  an  exhibit  of  what  purported  to  be  Canadian 
woolens.  They  consisted  of  two-and-a-quarter  tweeds,  trouser- 
ings, worsted  fabrics,  ladies'  cloakings,  etc.,  all  making  a  very 
fine  exhibit.  The  tweeds,  especially,  were  very  choice  in  design 
and  finish,  and  were  such  perfect   imitations  of  the  best  class  of 


Scotch  goods  that  some  incredulity  was  shown  by  visitors  as  to 
the  goods  being  Canadian  at  all.  One  or  two  expressed  their 
doubts  to  The  Review,  and,  as  the  exhibit  was  labelled  as  that 
of  Hutchison,  Nisbet  &  Auld's,  enquiry  was  made  of  them. 
They  declared  that  every  piece  was  of  Canadian  make,  and  re- 
present a  selection  made  in  advance  of  the  new  designs  that  are 
to  be  put  on  the  market  for  the  spring  of  1896.  The  incident 
just  shows  what  the  Canadian  makers  can  do  when  they  put 
their  mind  to  it.  The  exhibit  in  question  has  been  sold  to  P. 
Jamieson,  clothier,  Yonge  street,  Toronto. 


CHARLES  H.  RICHES 

SOLICITOR  OF  PATENTS 

Canada  Life  Bldg.,  King  St.  West 

Patents  and  Trade  Marks  procured  in  Canada  and  foreign  -p  t 

countries.     Handbook  relating  to  Patents  free  on  application.  1  01*011X0. 


NORTHERN 


Established 
1836 


ASSURANCE  COMPANY  OF  LONDON 

Capital  and  Funds,   $36,465,000 
Revenue,  $5,545,000 

Dominion  Deposit,  $200,000 


Canadian  Branch  Office  :  nnnrnT     i«i       T*/rn- 

1724  Notre  Dame  St.,  Montreal.  HUBcHI      W.      IVkb, 

G.  E.  Mofoerley,  Inspector.  Manager. 

MARINE    INSURANCE 

The —  hiimiii 

MANNHEIM  INSURANCE  CO. 

Grant  Open  Policies   to  Wholesale  Grocers  and  Importers  at  specially 
favorable  rates.       Further   particulars   obtainable   by 
applying  to  Local  Agent,  or  to 


Jas.  J.  Riley  &  Sons,  /l/lniMTDFAl 

Managers  tor  Canada  •     •    ill*-"1"  ■  ■"*"-/*"- 


THE     PEOPLE'S 


Building  and  Loan  Association 


HEAD  OFFICE 


(INCORPORATED) 


LONDON,  ONT. 


When  business  is  prosperous  every  merchant  should  put  by  a  regular  monthly  sum  in 
our  Class  *'  A  "  stock.  It  will  be  available  when  you  need  it  most.  $3  deposited  monthly 
is  estimated  to  mature  a  $500  certificate  in  7%  years.     Larger  amounts  in  like  ratio. 

Security,  first  mortage  loans — the  basis  of  wealth.  Money  loaned  to  buy  a  home,  to 
build,  to  re-model  the  old  house  or  pay  off  old  mortgages.  Agencies  in  all  the  principal 
towns  and  cities  in  Ontario.  Write  for  manuals  and  name  of  resident  agent  in  your  local- 
ity.     Do  not  delay.      It  will  pay  you. 


K.Ishikawa&Co. 

YOKOHAMA 
JAPAN. 


Manufacturers  of 


♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦■»♦♦♦♦♦ 
♦  ♦ 

I  Japanese  Silks,  Etc.  | 

+♦+♦♦»»♦♦»♦♦»♦♦»♦♦♦♦■♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦■ 


Canadian   Office 


23  St.  John  St. 


MONTREAL 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW 


45 


»»»»»»»»»»»»»»»»»»»»»»»»»»»»»»»»»»»»»»»»»»»»»»»»»  S£ 


¥ 
V 
¥ 
¥ 
¥ 
¥ 
¥ 
¥ 
¥ 
¥ 
¥ 
¥ 
¥ 
¥ 
¥ 
¥ 
¥ 
¥ 
¥ 
¥ 
¥ 
¥ 
¥ 
¥ 
¥ 
¥ 
¥ 
¥ 
¥ 
¥ 
¥ 


The  following  Houses 
are  using  it,  and  are  pre- 
pared to  quote  prices  on 
lines  made  up  in  this 
way: 

MONTREAL 

H.  SHOREY  &  CO. 
E.  A.  SMALL  &  CO. 
DOULL  &  GIBSON 
McKENNAJHOMSON&CO. 
JOHN  MARTIN,  SONS&CO. 

TORONTO 

W.  R.  JOHNSON  &  CO. 
LAILEY,  WATSON  &  CO. 
E.  BOISSEAU  &  CO. 
CHALCRAFT,  SIMPSON  & 
CO. 

HAMILTON 

SANFORD  MFG.  CO.,  LTD. 
JOHN  CALDER  &  CO. 


Ever  Been  Chilled  to 
the  Bone  ?^"^ 

Heavy  Cold,  Neglect  of  Business,  Doc- 
tors*  Bills,  etc.,  in  consequence.   .  . 

No  excuse  for  it  in  future.  An  overcoat  interlined 
with  Fibre  Chamois  will  keep  out  all  biting  winter 
winds,  and  you  may  disregard  all  damp,  raw  days. 

No  extra  weight  or  bulk.  Tough  and  durable. 
You  would  appreciate  the  advantages  of  this;  don't 
you  think  your  Customers  will  ?  They  will  take 
such  a  coat  in  preference  every  time  and  pay  three 
times  the  little  extra  expense. 
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JOHN  FISHER 


SON  SCO... 


WOOLLENS 


AND 


Tailors'  Trimmings 


442  and  444 

St.  James  Street, 


Montreal 


ALSO  .  .  . 


60  BAY  STREET 

Toronto 

101-103  ST.  PETER  ST. 

Quebec 


JOHN  FISHER  &  SONS 

Huddersfield,  Eng. 
London,  Eng. 


FRENCH 


KID  GLOVES 


IF  YOU  ARE  IN  DOUBT 

As  to  your  Quality,   Style  or  Delivery 
Date  this  fall 

PROTECT  YOURSELF 

By   ordering    NOW 

EUGENE  JAMMET'S 

UNEXCELLED  QUALITY 

7  Stud  Laced,  gusseted,  $12.00;  guaranteed  line, 
a  specialty.  Shades — light,  medium,  dark  tans 
and  blacks. 

Full  Stock  of  Lined  Gloves  on  hand  for  Immediate 
Delivery.     Samples  on  Application. 


FITZGIBBON,  SCHAFHEITLIN  &  CO. 

(Late  THOU  RET,  FITZGIBBON  d?  CO.) 

MONTREAL 
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DESERVE    SPECIAL    MENTION. 

SOME  of  the  iines  now  offering  by  McMaster  &  Co.  require 
special  mention,  such  as  a  fresh  lot  of  cream  and  colored 
shaker  flannels  ;  real  linen  toweling,  for  which  a  ready  sale  is  re- 
ported ;  the  celebrated  line  of  this  house's  French  canvas  is  still  in 
stock,  though  much  has  already  been  sold.  A  great  assortment 
of  cashmere  gloves,  handkerchiefs  in  silk,  linen  and  cambric, 
are  being  shown.  Another  shipment  of  cashmere  hose  and  a 
nice  lot  of  fur  dress  trimmings  are  reported.  A  specialty  in  men's 
furnishings  is  the  job  brace,  of  which  a  new  shipment  has 
arrived.  The  woolen  department  includes  a  full  range  of 
worsted  twills  and  fancy  suitings,  and  a  special  range  of  trouser- 
ings in  neat  effects  for  the  sorting  trade.  For  overcoatings,  there 
are  some  very  special  values  in  beavers  and  meltons.  All  the 
firm's  goods  were  purchased  before  the  recent  rises  and  are 
offered  at  market  prices. 


AN    EXCELLENT    DEVICE. 

The  sleeve  puff  is  a  necessary  consequence  of  the  present 
fashionable  sleeve.  A  device  which  preserves  the  shape  and 
appearance  of  the  puffed  sleeve  now  in  vogue  will  be  welcomed 
by  the  fair  sex.  The  announcement  made  elsewhere  by  Brush  & 
Co.  is,  therefore,  of  considerable  present  interest.  Their  Trilby 
puffs  are  easily  attached  ;  are  suitable  for  lighter  silk  blouses  as 
well  as  those  of  heavier  material,  because  two  weights  of  wire 
are  employed  for  the  lighter  or  heavier  garments,  as  required. 
These  puffs  will  become  a  permanent  feature  as  a  dress  attach- 
ment, since  the  makers  can  adapt  them  to  any  sleeve,  and 
if,  as  some  signs  indicate,  the  puffed  sleeve  gives  way  to  the 
droop  sleeve,  the  device  offered  by  Brush  &  Co.  can  be  made 
to  meet  the  change  of  fashion.  Another  grade,  of  better  quality, 
is  being  offered  to  the  trade  in  addition  to  the  Trilby. 


A.  B.  MITCHELL'S 

Rubberine,  Vulcanite  and  Waterproof  Linen 

Collars,  Cuffs,  and  Shirt  Fronts,  white  and  colors,  specially  adapted  for 
Travelers,  Sportsmen,  and  Mechanics.  For  sale  by  all  wholesale  houses.  If 
you  cannot  procure,  write  direct  for  samples  and  prices.  Largest  and  leading 
manufacturer  in  Canada  of  these  goods. 

Office  and  Factory  :     16  Sheppard   St.,  Toronto,  Ont. 

BEATTY,  BLACK8T0CK,  NESBITT,  CHADWICK  &  RIDDELL 

Barristers,  Solicitors,  Notaries,  Etc. 

Offices — Bank  of  Toronto,  cor.  of  Wellington  and  Church  Sts. 
TORONTO,  -  ONTARIO. 

Solicitors  for  Hank  of  Toronlo  ;  Board  of  Trade,  Toronto  ;  R.  G.  Dun  &  Co.  (Mercan- 
tile Agency),  etc. 


"  HONEST  GOODS  AT  HONEST  PRICES." 


Made  at  the_ 


Montreal  Fringe  and  Tassel  Works 


MOULTON  £  CO 


12  St.  Peter  Street, 


Agent  for  Ontario  : 

Ben.  Allen,  Toronto. 


Montreal 


Miller  Bros.  *  (o.  IV^'real 


Manufacturers 
for  the  Whole- 
sale Trade  of 
the  following 
Standard  Lines 
of  Fine  Linen 
Faced  Collars 
and  Cuffs 


Pfil  I  ARQ  Comet,  Opera,  Hanlan 
UULLHnO  76,  Oro  and  Marquis. 

MOZART   CUFFS 

Angelo  &  Raphael  sse^ee: 


Only  the  very 
best  materials 
are  used  in  the 
manufacture  of 
these  Goods 


NEW    CARPETS. 


There  are  some  very  handsome  patterns  in  the  new  Brussels 
and  tapestry  carpets  now  coming  into  the  market.  McMaster 
&  Co.  are  getting  samples  of  them  ready  for  the  spring  trade, 
and  their  travelers  go  out  this  week.  In  printed  hemps  there  is 
a  large  range  of  bright  and  taking  patterns,  which  must  prove 
an  incentive  to  buy  these  low-priced  lines.  In  curtains,  the  new 
Nottingham  and  Swiss  lace  curtains  are  attractive.  Chenille 
continue  to  be  much  in  demand. 


CASHMERE    HOSE. 


In  ribbed  cashmere  hose,  VVyld,  Grasett  &  Darling  announce 
a  line,  ladies'  sizes,  to  retail  at  25 -cents  per  pair.  Also  ladies' 
plain  cashmere  hose,  full  fashioned,  heavy  winter  weight,  to 
retail  at  50  cents.  They  have  cashmere  gloves  in  all  leading 
makes,  which  will  retail  at  from  12^  to  35  cents  per  pair. 


THE  HARD  HAT  REVIVING. 

A  revival  of  the  hard  hat  is  looked  for,  especially  for  the 
city  trade.  To  a  certain  extent  it  will  replace  the  fedora.  The 
flat  set  hats  recently  introduced  in  New  York  will,  in  the 
opinion  ot  M.  Macpherson  &  Co.,  Toronto,  be  a  prevailing 
characteristic  of  hats  worn  in  Canada  during  the  coming  spring 
eason. 


World  Wide  Popularity 


The  Delicious  Perfume. 


^J-rgLIKE' 


Crab  Apple  Blossoms 

EXTRA   CONCENTRATED 

Put  up  in   i,  2,   3,  4,  6,  8,  and  16 
ounce  bottles. 

And  the  Celebrated 

Crown  Lavender  Salts, 

Annual  sales  exceed  500,000 bottles,  laAVEND? R§ALTS 

Sold  everywhere,  i    --*"*?*"  T  "'«'■■ 

THE  CROWN  PERFUMERY  CO. 

177  New  Bond  St.,  London,  Eng. 
By  all  principal  dealers   in  perfumery. 


"  FITS  LIKE  A  GLOVE." 

THOMSON'S 

ENGLISH    MADE, 
Glove -Fitting.    Long  Waisted.   trade  MARK. 


GLOVE 


CORSETS 


At  Popular 
Prices. 


TWELVE   FIRST  MEDALS. 


The  Perfection  of  Shape,    Finish  and  Durability. 

APPROVED  by  the  whole  polite  world. 
SALE  OVER  Or:_  MILLION  PAIRS  AKNTJALLY. 
A  large  stock  of  these  GOOD  VALUE  Corsets  always  on  hand  at 

JOHN    MACDOSALD    &    CO'S,    TORONTO. 
MANUFACTURERS:  W.  S.  THOMSON  SCO.,  LIMITED,  LONDON. 

See  that  every  Corset  is  marked  "THOMSON'S  GLOVE  FITTING,"  and  bears 
our  Trade  Mark,  the  Crown,     2>Ja  others  are  genuine. 
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Perrin's  Gloves 


PERRIN  FRERES  &  CIE. 

The   Clove  House  of   (aNa&a 

7  Victoria  Square,  MONTREAL. 

FACTORY :  BRANCHES : 

GRENOBLE,  FRANCE     Paris,  London,  New  York 


PtRRIIVS 


■m0''''""'J\ 


A    LARGE  STOCK   OlS  HAISD. 


Our  Travellers  will  be  around  shortly  with 
Samples  for  Spring  Orders 


Peter  Schneider's 
Sons  &  Co. 

185  and  187  Canal  Street,  NEW  YORK  CITY 


27  and  29  Victoria  Square,  MONTREAL 


Upholstery  nd 
Drapery  Goods 


Special  Designs  in  Chenille  Curtains  for  Fall  Trade. 
Saxony,  Bengal  and  Nepaul  Chenille  Table  Covers 

Cotton  Derby  Curtains 
Cotton  Derby  Piece  Goods 
SATIN  REUSSE 

COTTON  NEPAULS     For  Upholstering  Work— Fringes, 
SILK  TAPESTRIES  "Gimps  and  Cords  to  match. 
BROCATELLES 


Men's  and  Ladies' 


Umbrellas 


CLEARING 

LINES 

IN 


NECKWEAR 


AT 

MOVING 

PRICES 


Latest 
Fall  Shapes 

. . AND , . 

Patterns 


FACTORY: 

Corner  Yonge  and  Walton  Sts. 


E.  &-  S.  GURRIE 


These  four  manufacturers  represented  in  Manitoba  and   British  Columbia  by  George 
A.  Campbell,  P.O.  Box  995,  Winnipeg  ;  P.O.  Box  466,  Victoria,  B.C. 
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Reliance  Brand 

Full  fashioned  Ribbed  Hose,  Plain  Hose,  Gents' 
Half-hose  in  Black  and  Colors,  Elastic  Over-hose, 
Ladies'  and  Children's  Mits. 

We  are  offering  some  good  drives  in 

BOYS'    RIBBED    COTTON     HOSE 

To  clean  out  Stock.     Warranted  Stainless. 
Letter  Orders  promptly  attended  to. 


— :  MANUFACTURED  BY  :— 

THE   WILLIAMS,  HURLBURT  CO. 

COLLINGWOOD,  .... 


ONT. 


BEEN  MAKING  HOMESPUNS  28  YEARS 


Tweeds   and 
Homespuns 


OXFORD 

For  Spring  and  Summer.     Handsome,  Cool,  Durable. 
Unexcelled  for 

Tourists'  and  Business  Suits 

All  genuine  Oxford  bears  our  Trade  Mark.     Tape  woven  across  the 
ends  of  every  web. 


OXFORD  MFG.  CO. 


OXFORD,  N.S. 


Dogs  for  Business  Men 

Irish  Terrier  Puppies  for  Sale — From  stock  that  has  won 
first  prizes  in  leading  British  and  American  shows.  They  are 
now  the  fashionable  breed  in  Great  Britain.  They  are  the  most 
faithful  companions,  best  watch  dogs  (the  Standard  Oil  Co.  use 
them  exclusively),  for  they  will  fight  until  the  last  drop  of  blood 
in  their  daring  little  bodies  in  defence  of  their  master  or  his 
property.  No  rats  can  live  where  they  are.  They  are  ex- 
cellent dogs  for  the  woods,  and  very  fond  of  the  water. 

KINKORA  KENNELS  s^8  AND 

p.o.  box  2i?9  MONTREAL         p.o.  box  2501  TORONTO 


W 


ESTERN 


Incorporated 
1851. 


ASSURANCE 
COMPANY. 


FIRE 

AISD 

MARINE 


Head  Office 

Torbnto 
Out. 


Capital  -  -  -  $2,000,000.00 
Assets,  over  -  2,375,000.00 
Annual  Income      2,200,000.00 


GEO.  A.  COX,  President.  J.  J.  KENNY.  Vice-President. 

C.  C.  FOSTER,  Secretary. 


We  Have  Removed 


To  these  large  and  commodious  premises, 
situated  on  Victoria  Square. 
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Our  Travelers 

are  now  on  the  way  with 


Samples  for  Fall  and  Winter,  1895 

Before  Purchasing  See  Them.       It  Will  Pay  You. 


E.  A.  SMALL  &  CO. 

Manufacturers  of  Clothing  Mrfcxproc  ^  | 


THOMAS  MEALEY  &  CO. 


MANUFACTURERS    OF 


Wadded  Carpet  Lining 


MEALEY  STAIR  PAD. 


AND 


STAIR  PADS 

HAMILTON, 

ONT. 

OFFICE  .— 

U  Catharine  St,  North, 


CANADIAN 
OLORED 
OTTON  MILLS  CO. 


•  • 


[PRIISG 


1896 


Ginghams,  Zephyrs,  Flannelettes,  Dress 
Goods,  Skirtings,  Oxfords,  Cottonades, 
Awnings,  Tickings,  Etc.,  Etc 

:    NOW    READY    :  — 


See   Samples  in  Whole-      fl.  MORRICE,  SONS  &  CO,  ACENTS 


sale  Houses. 


MONTREAL  and  TORONTO 


TO   CANADIANS  . 


eO 


Miles  &  Co. 


NEW    ADDRESS  .  .  . 


TAILORS 


4  Sackville  St.,  Piccadilly, 
London,  W., 

Late  21  Old  Bond  Street.  ENGLAND. 

Matthews,  Towers  &  Co. 

WHOLESALE 


+  ♦ 


Men's  Furnishings 


73  ST.  PETER  STREET 


WE  WANT 
YOUR  TRADE 


Montreal,  Que. 


S.  Lennard  &  Sons 


ESTABLISHED    1878. 


;£■£'<?  : 


**•'.  ■  "  ■■■;■>■• 


MANUFACTURERS    OF 


HOSIERY  *> 
UNDERWEAR 


We  are  patentees  and  sole 
manufacturers  of 


\ 


"gM 


JIN 


Nursing  Vests 

AND 

Infants'  Vests 


"Elysian"  Nursing  Vest. 


Made  from  finest  European  Yarns. 
Wholesale  trade  only  supplied. 


in 


3hBp^~~-— 


"  Elysian  "  Infant's  Vest. 


S.  Lennard  &  Sons    -  Dundas,  Ont. 


S^S)^sB^S)^S)^^&sS)^S)&S^SS)^s§)^&9 


The  Assorting 

1  1  clvlv  *+++++++++* 


We  have  at  the  present  time  buyers  in  the  British  and  European 
markets  buying  for  the  Assorting  Trade.  Purchases  made 
by  them  have  been  already  received,  including  some  special 
lines.      By  daily  shipments  our  stock  is  kept  well  assorted. 


Linens  ... 

Merchants  handling  our  linens  are 
convinced  that  it  is  to  their  advan- 
tage to  place  their  orders  with  us. 

Silks  and  Dress 
Goods— —^ 

Every  buyer  in  his  own  interest 
should  inspect  our  stock. 


Carpets 


In  this    department    we    show  the 
newest  colorings  and  latest  designs. 


Men's  Furnishings 

We  spare  no  effort  in  making  this 
stock  complete. 

Haberdashery 

Each  section  is  fully   assorted  with 
staple  lines  and  choice  novelties. 

Woollens 

Our    Worsteds,    Overcoatings  and 
Suitings  are  unsurpassed. 


LETTER   ORDER  DEPARTMENT.—  We  make  the  filling  of  letter 
orders  a  specialty,  having  an  efficient  staff  devoting  their 
whole  attention  and  ability  to  the  interest  of  cus- 
tomers sending  us  their  letter  orders. 


JOHN  MCDONALD  &  CO. 


Wellington  and  Front  Streets  East 


London  and 
Manchester 


ENGLAND 


TORONTO 
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NOVEMBER 


You  Cannot 
Stop  Time 


But  you  can  stop  "  hard  times  " 

by  judicious  advertising. 


A  well  known  article  gives  the  best  results. 
It  would  pay  you  to  advertise  "  Health 
Brand  "   Underwear. 


Electros  and  1    «       . 

_  -  V     rree  in  answer  to  a  post  card 

lUCclS   •    •    •  addressed  to 


THE  MONTREAL  SILK  MILLS  CO. 


MCLEAN  PuBL15HINQ(o; 

Trade  Journal  Publisher?. 
TORONTO  &  MONTREAL 


Our  great  Spring  Trade  Edition  in  Preparation.   Begin  now  and  think  out  a  good  advertisement. 


Established  1792 


[<NOX'S 


Tailors'  Linen  Threads 


ARE 


UNEQUALLED 


FOR 


. .  Evenness  and  Strength  . . 

I!S  USE  FOR  THE 
PAST  100  YEARS 

kst  Tailors 
©  Throughout  the  World 


iE«* 


ND    I/MAvC    AMD  TAKE 

NO  OTHER 


KNOX'S 


Do  you  import  from  EUROPE  ? 

If  you  do  you  ought 
to  know 

PITT  &  SCOTT 

THE   "PIONEER"   SHIPPING   AGENTS 


FOR 


CHEAP  FREIGHTS 

CHEAP  INSURANCES 

CHEAP  SHIPPING  CHARCES 

And  the  Best  of  Attention. 


We  Do  Everything  to  Please  Our  Clients. 


OFFICES 


LONDON 

Chief  : 

23  Cannon  Si. .  E.C. 
West  I 

25  Regent  St..  S.W. 


LIVERPOOL 

7  South  John  St. 


PARIS 

T  Rue  Scribe. 


NEW  YORK 

39  Broadway. 


Robert  C.  Wilkins 


Manufai  tun  i  of  .   .   .   . 

Shirts  .  .  . 
Overalls  .  . 
Jackets,  etc. 


198  McGill  Street 


M 


ONTREAL 


/  cro it   o*er  all,  " 


i  utatives  oft!         i 




SHIRTS 

Fancy  Repps 
Printed  Piquets 
Cashmerettes 
Zephyrs 
Oxfords 
Silk  Stripes 
Scotch  Fancy  Flannel 
Scotch  Tennis  Flannel 


• 

Black,  Navy  and  Drab  Sateens. 
Sattara  and  Silkalines 

Navy,  Grey  and  Fancy  Canadian 
Flannels 

English  and   Canadian  Flannel- 
ette 

Special  linesof  Shirts  with  Neck- 
ties to  match 


1 


OVERALLS 


Workingmen's  and  Cow  Boys'  Pants   Summer  Coats 
and  Vests. 

See  our  Samples  and  be  convinced  that  every  line 
is  a  seller. 


Queen  Victoria 


THE  VICTORIA  IS  QUEEN  OF  CHOCHET  THREADS 


No  retailer's  stock  is  complete  without  a   -  cabinet 

of  assorted  colors. 

ADVANTAGES  OF  THE  VICTORIA         — 

SOFT  AND  SILKY  TO   WORK 
WILL  NOT  KINK 
NOT   HARDENED   BY  WASH" 
NUMBERS  ALWAYS  THE  SAME 

One  trial  will  convince  the  user  of  the  superiority  of  this  thread 
over  all  others 

If  yoiii  keep  it.  writi 


R.  HENDERSON  &  CO. 


Sole  Agents  for  Canada. 


323  St.  James  St..  .MONTREAL 
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S.  GREENSHIELDS, 
SON  &  CO. 

MONTREAL  and 

>                                     VANCV'VFP,  PC 
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From 
Pacific 
to 
Atlantic 

•:• 
•:• 
•;. 
•;. 
•:. 

•:• 

Our  Representatives : 

Wm.  Skene,  Vancouver  and  British  Columbia. 
C.  J.  Redmond,  Winnipeg  and  Manitoba. 

R.  J.  Walker,  Hamilton  and  Niagara,  also  Georgian  Bay  District. 
John  Wilson,  Ottawa  City  and  Upper  Ottawa. 

John  Paterson,  Windsor,  London  and  Lake  Erie  Districts. 
F.  J-  Zammers,  Guelph  and  Lake  Huron. 

Gus.  Harries,  Prescott  and  Ottawa,  Huntingdon. 

A.  R.  Paterson,  Eastern  Townships. 

J.  N.  Mailhiot,  South  Shore  Quebec. 

P.  L.  Lassonde,  North  Shore  Quebec. 
J.  F.  Lemieux,  Quebec  City. 

J.  A.  Murray,  Northern  New  Brunswick  and 
Prince  Edward  Island. 
W.  J.  Robertson,  Southern  New  Brunswick. 

A.  W.  Johnston,  Nova  Scotia,  including  Cape  Breton. 

MONTREAL  CITY  : 

A.  E.  Palmer,  Cottons. 

Alph.  Neveu,  Woollens  and  Carpets. 

J.  Edgar  Buchanan,  Dress  Goods  and  Silks. 
Fred  D.  Scott,  Smallwares. 

A.  H.  Hardy,  Smallwares  Buyer. 

m miiii""1  §11111$     iiiiiiiiiiMiiiiiiiiiiiiiiii  niiiiiiiiinliiiiiiiiiliiiiiii  n  W 

Specialties,  Spring  1 896 

PRIESTLEY'S  Waterwitch  Serges  Cravenetted, 

Eudoras,  Lustres  and  Mohair  Effects. 
Also   Harrison's  Brussels  Carpets. 

FOR  SORTIN 

Cotton 

G     TRADE                           CLEARING  LINES. 

s,    Flannels,   Smallwares,    Hosiery,  etc.,  etc. 
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W.  R.  BROCK  &  CO. 


TORONTO  FOR — MMMUMT 


Fall  and 
Winter 


Ask  the  trade  to  order  their 
requirements  through 


Assorting 


our  Travelers 
b>  Letter 
b>  Telegraph 
By  Telephone 


Our  Letter  Order  Department  has  made  itself  popular  by  its 

promptness  and  good  judgment. 


W.  R.  BROCK  &  CO.  *— Toronto 


Catdecott,  Burton  &  Spence 


TO  RO TV TO. 


To  the  Trade 

Our  Ranges  of  Fancy  Dress  Goods.      Samples  for  Spring,  1896,  are 

now  in  the  hands  of  our  travellers.  They  are  large,  varied,  up  to  the  latest 
ideas,  and  specially  prepared  for  the  trade  of  this  continent  ;  Smart,  Stylish, 
Well-Colored,  Reasonable  in  Price.  Orders  must  all  be  given  this  month. 
We  don't  over  import  and  then  job  at  ruinous  prices  before  your  trade  has  fairly 
got  going  ;  so  you  can  buy  with  confidence  and  get  reasonable  profit.  In 
Serges,  Estamenes,  Henriettas  and  all  classes  of  plain  goods  we  are  very 
Strong,  and  as  long  as  our  purchases  last  we  shall  save  you  from  paying  the 
present  prices.  Please  wait  and  inspect  what  we  can  do.  We  promise  best 
attention  to  your  commands. 


Catdecott,   Burton   &  Spence 


^DRY'GOODS'ReVieW 

1NTHE  INTERESTS  OF  THSDRY GOODS, M1LLIN6RY,  CLOTHING  AND  HAT  TRADE 
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THE  MacLEAIN  PUBLISHING  CO..  Ltd. 
Trade   Journal   Publishers, 

and 

Fine   Magazine   Printers. 

MONTREAL,    -  -  -  -      146  St.  James  St. 

TORONTO.  26  Front  St.  West. 

LONDON,  EN6.,     -  -     Canadian  6overnment  Offices, 
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OUR    SPRING    TRADE    EDITION. 

WE  are  already  at  work  on  the  Spring  Trade  Edition  of 
The  Dry  Goods  Review.  Last  year's  edition  was  got 
out  too  hurriedly  to  produce  all  that  we  are  capable  of  producing. 
The  coming  spring  we  propose  issuing  a  number  equal  to  any- 
thing ever  put  before  the  dry  goods  trade  of  any  country,  .and 
this  is  saying  a  good  deal.  What  should  prevent  us  ?  We  have 
the  brains,  the  capital,  the  experience,  and  the  wholesale  and 
manufacturing  trade  are  progressive  and  enterprising  enough  to 
furnish  the  rest.  We  certainly  have  not  a  large  field  from  which 
to  draw  advertising,  as  compared  with  other  countries,  but  we 
are  satisfied  when  we  get  all  of  those  in  our  field.  And  we  pro- 
pose getting  them  all. 

To  advertisers  we  would  suggest  that  a  special  effoi  t  be 
made  for  this  edition.  Lay  your  plans  for  turning  out  some- 
thing original.  Our  editors  and  representatives  have  plenty  of 
ideas  to  give  away,  and  a  conversation  with  them  will  repay  you. 
Have  you  new  designs  in  dress  goods,  suitings,  curtains,  laces, 
silks  ?  Why  not  arrange  to  spend  a  dollar  or  so  for  cuts  to 
reproduce  these  designs  for  the  benefit  of  every  retailer  in 
Canada  ?  We  will  make  you  half-tone  cuts  from  any  design  you 
send  us  at  20c.  a  square  inch.  A  special  feature  will  be  our 
two-color  advertisements.  Let  us  know  your  plans  and  our 
advertising  experts  will  help  you  out. 


DON'T. 

"  Do  you  know  of  any  grocery  or  provision  business  for  sale,  or  of  a  good  place 
where  I  could  start  such  a  business.  I  have  a  little  money  and  am  doing  nothing.  I 
might  go  into  hardware  or  dry  goods,  but  I  know  more  about  groceries  and  provisions,  as 
I  kept  books  for  a  retail  house  some  years  ago  ?" 

So  writes  a  Montreal  gentleman  on  November  1,  whose 
initials  are  T.  N.  W.  We  can  find  any  number  of  firms  who 
are  willing  to  sell  out  if  T.  N.  W.  insists  on  embarking  in 
business  on  his  own  account.  Our  advice  to  him  is  "  Don't." 
There  are  too  many  in  business  now.  His  inexperience  is  more 
than  likely  to  result  in  failure.  He  would  lose  his  own  money 
and  probably  injure  the  business  of  competitors  in  the  same 
town.  Our  advice  to  him  is  to  seek  employment.  At  the 
end  of  his  career  of  usefulness  the  chances  are  that  he  will 
be  better  off.  Statistics  are  strongly  in  favor  of  the  man  who 
has  a  small  salary  and  saves  a  little  every  week.  When  he  is 
60  or  70  the  interest  on  his  savings  will  keep  him  for  the  rest  of 
his  days.  He  has  not  had  the  cares  and  worries  of  a  business 
on  his  mind.  The  great  majority  of  men  who  embark  in  busi- 
ness die  poor.  We  think  it  was  Mr.  Paul  Campbell  who  made 
a  careful  study  of  this  question  at  one  time.  He  showed  that 
if  a  clerk  put  aside  $1  a  day  from  the  time  he  turned  twenty  he 
would  be  worth  $400,000  at  seventy  reckoned  at  6  per  cent, 
compound  interest.  We  know  of  many  clerks  to-day  who  are 
worth  much  more  than  their  employers.  Do  not  be  too  anxious 
to  go  into  business. 


ADVANCES  IN  PRICES. 

We  have  seen  letters  from  some  of  the  larger  mills  saying 
they  are  compelled  to  advance  all  lines  of  spring  hosiery  and 
underwear  from  10  to  20  per  cent.,  according  to  the  article, 
refusing  to  take  repeats  after  October  24  except  at  the  advance. 
They  would  not  guarantee  either  price  or  time  of  delivery  until 
the  orders  were  placed.  Some  orders  for  repeats  have  been 
placed  for  which  delivery  cannot  be  had  until  March. 

All  the  Canadian  flannel  mills  have  advanced  prices  an 
average  of  i^c.  per  yard. 

The  Dominion  Wadding  Co.  quote  black  and  white  wad- 
dings 2C.  per  lb.  higher. 

Canadian  fingering  yarns  have  gone  up  from  47>£c.  per  lb. 
to  55c.  per  lb. 
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HOW    CIVILITY    PAYS. 

IT  ALWAYS  pays  to  be  civil.  One  of  the  latest  illustrations 
of  this  is  an  incident  which  occurred  in  a  dry  goods  store  on 
Yonge  street,  Toronto,  quite  recently.  A  lady  purchaser  acci- 
dentally knocked  a  breakable  article  off  a  counter  where  some 
ornaments  were  being  shown.  The  saleswoman  reported  the 
mishap  to  the  proprietor,  who,  seeing  that  it  had  been  purely 
accidental,  civilly  intimated  that  he  did  not  expect  the  damage 
to  be  made  good.  The  purchaser  was  a  little  out  of  temper, 
perhaps  at  her  own  awkwardness,  perhaps  from  the  nervous 
start  occasioned  by  the  break.  At  any  rate,  she  did  not  respond 
to  the  merchant's  civility  as  it  deserved.  Having  left  the  store, 
the  saleswoman  pointed  out  this  omission,  but  the  merchant 
replied:  "Never  mind;  we  have  been  civil,  that's  the  main 
point.  Our  rule  is  the  true  one,  no  matter  how  a  customer  be- 
haves." In  a  day  or  two  the  incident  was  almost  forgotten.  A 
week  later  the  lady  again  entered  the  store,  this  time  accom- 
panied by  her  husband.  He  had  heard  of  the  affair  from  his 
wife  and  insisted  on  paying  for  the  broken  ornament,  the  value 
of  which  exceeded  $5.  The  merchant  firmly  declined,  on  the 
ground  that  no  carelessness  had  been  shown,  that  the  occur- 
rence was  purely  accidental,  and  that  under  the  circumstances  it 
was  against  his  rules  to  ask  recompense.  The  husband  said 
nothing,  but  asked  to  be  shown  some  other  goods,  and  pleased 
with  what  was  shown,  and  at  the  courtesy  and  fair  dealing  exhib 
ited  in  the  store,  proceeded  to  make  quite  an  extensive  pur- 
chase. It  was  a  cash  sale,  and  the  profit  on  the  transaction  left 
a  handsome  margin  after  covering  the  breakage.  When  seller 
and  buyer  parted,  mutually  well  pleased,  the  merchant  remarked 
to  his  assistant:  "It  just  happens  that  in  this  case  civility 
quickly  brought  its  own  reward,  but  whether  the  return  is  quick 
or  slow,  you  may  be  sure  it  is  always  the  best  rule."  And  he  is 
right.  

FOUR    TIMES    A    YEAR. 

The  proposal  .broached  in  the  last  issue  of  The  Review  by 
Brophy,  Cains  &  Co.  as  to  trade  excursions  to  Montreal  has 
been  taken  up  warmly  there.  After  a  discussion  in  the  Dry 
Goods  Association  of  the  Board  of  Trade  a  meeting  of  repre- 
sentatives of  all  the  associations  connected  with  the  Board  was 
held  to  consider  the  matter.  Mr.  James  A.  Cantlie,  president 
of  the  Board,  was  in  the  chair,  and  it  was  decided  to  address 
the  general  managers  of  the  railway  and  steamboat  companies 
asking  them  to  meet  a  deputation  from  the  various  trades  with 
regard  to  the  establishment  of  four  trade  excursions  in  each 
year,  to  enable  country  merchants  to  come  to  the  city  to 
purchase  goods.  The  following  were  agreed  upon  as  the 
most  suitable  periods  of  the  year  during  which  to  hold  these 
excursions  :  The  first  week  in  March,  the  third  week  in  May, 
the  first  week  in  September,  and  the  second  week  in  Novem- 
ber. 

In  compliance  with  this  programme  the  transportation  com- 
panies were  seen.  They  listened  to  the  representations  made, 
and  agreed  to  the  feasibility  of  the  plan,  the  dates  selected 
being  deemed  suitable.  It  is  understood,  therefore,  that  the 
idea  will  be  carried  out,  and  the  first  of  the  proposed  trade 
excursions  will  be  held  this  month  if  it  is  not  too  late  to  make 
the  necessary  arrangements. 

The  promptness  with  which  the  suggestion  has  been  taken 
up  speaks  well  both  for  its  practical  nature  and  the  business- 
like manner  in  which  it  has  been  brought  to  a  successful  issue. 


THE    ADVANCE     IN    WOOLENS. 

THE  advance  in  prices  for  woolen  goods,  both  imported  and 
native,  continues  a  marked  feature  of  the  season.  The 
reports  from  all  buyers  in  Bradford  goods  are  to  the  same  effect, 
namely,  that  in  mohairs,  alpacas  and  all  bright  goods  the  ad- 
vance is  phenomenal,  ranging  from  10  to  20  per  cent,  for 
cheaper  grades  to  40  to  50  per  cent,  for  the  better  classes  of 
dress  goods.  The  increase  of  2^c.  per  yard  in  Canadian  tweeds 
last  month,  the  rise  in  values  of  hosiery  and  underwear,  the 
advance  of  fully  2c.  per  pound  for  blankets,  with  even  more  in 
better  qualities,  all  indicate  the  situation  here  in  woolens  of 
all  kinds.  Some  Canadian  mills  are  crippled  a  little  from  low 
water,  which  retards  operations  and  causes  delay  in  getting 
orders  forward.  Besides  that,  most  of  the  mills  are  loaded 
down  with  orders,  and  are  asking  April  and  May  for  repeats. 
The  demand  by  the  mills  of  advances  of  10  to  20  per  cent,  is 
shown  to  be  bona  fide  by  the  fact  that  orders  have  already  been 
put  in,  subject  to  the  higher  prices.  Some  classes,  notably 
friezes,  have  been  subject  to  the  advance  for  some  time.  Ex- 
cellent fabrics  turned  out  this  year  in  Canada  partly  account 
for  the  strong  demand,  especially  those  for  the  coming  season 
in  three-quarter  and  six-quarter  goods.  With  the  improved 
trade  prospects,  a  call  for  better  grade  goods  obtains,  which  the 
mills  appear  to  be  catering  for  as  some  departure  from  the 
manufacture  of  very  cheap  material.  The  Canadian  mills  have 
been  particularly  successful  in  worsted  serges  this  season,  the 
native  makes  having  largely  superseded  the  importations. 
Orders  for  these  are  being  placed  very  freely  by  buyers  through- 
out the  country. 


SEND   THEM    A    GEOGRAPHY. 

The  efforts  made  by  Sir  Charles  Tupper,  our  Commissioner 
in  London,  to  instruct  the  children  in  the  British  schools  in 
Canadian  geography,  should  be  encouraged.  Many  of  our 
friends  at  home  are  woefully  ignorant. 

The  Alaska  Feather  and  Down  Co.,  Montreal,  had  a  letter 
a  few  days  ago  from  a  prominent  Manchester  house  properly 
addressed,  but  apparently  as  an  after-thought  the  writer  wrote  on 
the  corner  of  the  envelope  "  via  San  Francisco,"  evidently  to 
be  sure  that  it  would  go  by  the  quickest  route.  The  handwrit- 
ing is  not  that  of  an  office  boy,  but  apparently  of  a  departmental 
head  or  one  of  some  importance.  From  Manchester  to  Mon- 
treal via  San  Francisco  is  good.  Mr.  Boissevain  is  sending  him 
a  map. 


WHO    ARE    THEY? 


McCurdy  &  Co.,  wholesale  and  retail  dry  goods,  Antigonish, 
N.S.,  ask  The  Dry  Goods  Review  to  inform  them  who  are 
the  manufacturers  of  Hygiene  underwear.  We  have  enquired 
from  two  or  three  manufacturers,  but  they  are  not  familiar  with 
that  brand.  We  are  under  the  impression  it  is  made  by  an 
American  firm,  but  have  looked  over  two  or  three  American 
dry  goods  papers  in  which  there  are  a  great  many  advertise- 
ments of  underwear  manufacturers,  but  cannot  find  it  mention- 
ed. Possiblv  it  is  an  European  product,  or  it  may  be  a  private 
brand  of  some  wholesale  house.  If  any  of  our  readers  can  en- 
lighten us  further,  or  will  write  direct  to  McCurdy  &  Co.,  we 
would  like  them  very  much  to  do  so. 
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THE    LIVE    MERCHANT. 

DO  not  use  this  argument :  "Why  should  I  goto  the  ex- 
pense of  taking  a  trade  paper,  of  paying  a  man  especially 
to  dress  my  windows,  of  advertising,  or  any  of  these  other  new- 
fangled notions  ?  It  was  not  necessary  when  I  began  business, 
and  I  made,  I  really  believe,  more  money  than  I  do  to-day, 
when  expenses  are  so  heavy  and  competition  so  keen." 

This  is  not  the  argument  of  a  live  merchant.  Times  have 
changed.  What  suited  conditions  ten,  fifteen  or  twenty  years 
ago  will  not  do  now.  It  requires  a  very  clear-headed,  active 
and  popular  man  to  make  a  success  of  a  business  to-day.  There 
are  as  many  new  "  wrinkles  "  in  the  art  of  pushing  trade  now  as 
there  are  new  lines  of  goods.  The  merchants  who  do  not  keep 
abreast  of  the  times  are  dropping  behind.  Their  trade  is  neces- 
sarily dwindling.  It  cannot  be  otherwise,  and  although  the  pres- 
tige of  a  long-established  house,  special  local  conditions  or  per- 
sonal popularity  will  do  much  to  hold  trade,  sooner  or  later 
studied  neglect  of  modern  methods  will  undermine  prosperity, 
and  dry  rot  will  set  in. 

You  sometimes  hear  a  wholesaler  use  the  same  line  of  argu- 
ment as  a  retailer  :  that  new  methods  are  foolish  and  fantastic, 
that  the  "good  old  days"  when  the  house  saw  its  customer  in 
person,  could  discriminate  in  giving  credit,  and  was  under  no 
expense  for  travelers,  etc.,  were  far  ahead  of  to-day.  Well,  per- 
haps so.  But  these  arguments  are  a  useless  waste  of  time.  They 
are  largely  of  the  nature  of  fruitless  repining.  You  cannot  alter 
present  conditions.  You  must  face  them,  reckon  with  them, 
overcome  them. 

One  must  be  up-to-date,  always  ready  to  hear  new  ideas  and 
adapt  them  to  one's  particular  circumstances,  or  reject  them  if 
found  unsuitable.  But  be  in  the  way  of  getting  them,  anyway. 
Any  other  line  of  conduct  is  that  of  a  fossil,  and  in  the  year  of 
grace  1895  the  museum,  not  business,  is  the  place  for  him. 


DELAY    IN    GETTING    GOODS. 

A  feature  of  the  season  rather  vexatious  to  the  retailer  has 
been  delay  in  the  arrival  of  goods.  The  jobber  feels  this 
equally  with  his  customer,  because  prompt  delivery  has  been 
prevented  in  many  cases,  and  promises  made  have  had  to  be 
broken.  The  rising  values,  and  increase  in  the  world's  trade, 
have  kept  the  mills  at  home  and  abroad  going  at  full  blast  in 
many  classes  of  goods.  The  importer,  especially,  feels  the 
effect  of  increased  demand,  because  the  foreign  manufacturer  is 
mighty  independent  over  the  big  orders  that  are  rolling  in,  and 
is  quite  ready  to  court  cancels  for  colonial  orders.  There  was 
a  tendency  to  give  small  orders  this  year,  and  to  order  often, 
and  repeats  have  consequently  been  frequently  pushed  aside  by 
the  maker  in  favor  of  larger  lots.  But  delays  are  not  confined 
to  the  imported  stuffs  by  any  means.  The  same  complaint  is 
made  regarding  native  goods,  and  in  hosiery,  underwear  and 
similar  lines,  some  wholesalers  have  found  difficulty  in  getting 
their  goods  forward,  one  report  being  that  in  some  cases  the 
first  placing  orders  were  not  made  up  yet.  This  doubtless  is  an 
extreme  case,  but  the  whole  situation  is  just  what  might  be  ex- 
pected owing  to  rising  markets  and  renewed  activity  in  trade 
everywhere.  The  retailer  wants  his  goods,  and  the  wholesaler 
wants  to  keep  on  good  terms  with  his  customer,  as  both  are 
nursing  a  grievance. 


AN    OTTAWA     INCIDENT. 

The  long-suffering  merchant  !  What  an  admirable  example 
of  plodding  patience  and  lack  of  "  Kickativeness  "  he  sometimes 
is.  For  a  long  time  dry  goods  and  other  merchants  on  leading 
business  thoroughfares  in  Ottawa,  like  Sparks,  Bank  and 
Rideau  streets,  complained  of  the  unloading  of  bankrupt  stocks 
from  Toronto,  Montreal,  etc.,  which  were  being  auctioned  off 
after  hours  when  local  by-laws  compelled  regular  stores  to  close 
up.  It  is  bad  enough  to  have  the  bankrupt  stocks  dumped 
down  in  the  centre  of  the  business  locality.  But,  add  to  this 
the  privilege  of  selling  after  the  principal  merchants  are  by 
regulation  obliged  to  close  their  stores,  and  you  have  a  grievance 
so  unanswerable  that  the  wonder  is  the  trade  stood  it  for  two 
nights  in  succession.  Mr.  L.  N.  Poulin  finally  got  up  a  petition 
to  the  City  Council,  found  that  the  business  men  favored  it,  and 
among  the  first  to  subscribe  their  names  were  such  well-known 
concerns  as  these  :  J.  R.  McNeill,  Bryson,  Graham  &  Co.,  L. 
N.  Poulin,  Switzer  Bros.,  R.  Gamble  &  Co.,  Macdonald  Bros., 
E.  M.  Holbrook,  R.  J.  Devlin,  L.  H.  Nolin  &  Co.,  T.  Nolan, 
J.  B.  O'Reilly,  A.  D.  Richard  &  Son,  P.  H.  Desilets,  Cote  & 
Co.,  A.  A.  Forest,  H.  D.  Freeman,  H.  H.  Pigeon,  Mathe  &  Co., 
J.  Buchanan,  J.  M.  Quinn,  J.  Noel  &  Co.,  Leblanc  &  Leay, 
John  Murphy  &  Co.,  C.  Ross  &  Co.,  Mills  Bros.,  P.  O'Reilly, 
R.  H.  Conley,  Adams  &  Hemppill,  Allan,  Burroughs  &  Co.,  T. 
Lindsay  &  Co.,  J.  H.  Doherty,  Geo.  R.  Blyth.  The  petitioners 
want  a  civic  by-law  that  will  stop  the  practice.  They  are 
entitled  to  one  as  large  taxpayers  and  enterprising  merchants 
who  have  helped  to  make  Ottawa  what  it  is.  The  municipal 
elections  are  close  at  hand,  and  this  is  the  season  when  alder- 
men usually  gaze  over  the  municipal  landscape  with  a  "  if-you- 
don't-see-what-you-want-ask-for-it "  expression.  The  petition 
will  probably  be  successful.     It  ought  to  be. 


THE    POLICY    OF    SHILLY-SHALLY. 

That  treaty  with  France  has  at  last  gone  into  operation.  It 
has  no  direct  interest  for  the  dry  goods  trade,  and  we  only 
refer  to  it  as  a  sample  of  the  unbusinesslike  methods  of  Govern- 
ments. The  treaty  was  signed  at  Paris  in  the  month  of  Feb- 
ruary, 1893,  and  this  is  the  month  of  November,  1895 — a  delay 
of  nearly  three  years  !  The  other  party  to  the  treaty  has  not 
been  wholly  to  blame,  our  Government  and  the  Imperial  authori- 
ties having  each  had  a  finger  in  the  pie.  They  pursued  a  policy 
of  shilly-shally  and  dilly-dally  until,  so  far  as  we  can  learn,  the 
commercial  interests  affected  by  the  new  arrangement  became 
almost  apathetic.  This  is  the  usual  way  with  Governments. 
They  are  so  busy  wire-pulling  to  sustain  themselves  in  office  that 
the  real  business  interests  of  the  country  are  allowed  to  suffer. 
Cabinets  spend  hours  to  decide  who  is  to  have  this  post  office  or 
that  collectorship,  and  matters  that  involve  dollars  and  cents  to 
the  mercantile  community  are  relegated  to  second  place.  This 
will  go  on  as  long  as  we  merchants  allow  ourselves  to  be  party 
men  first  and  business  men  next.  It  encourages  politicians, 
many  of  whom  could  not  earn  $5  a  week  in  a  store,  to  use  us  as 
convenient  dupes  for  continuing  themselves  in  office. 


"Prices  are  still  showing  an  upward  tendency,"  said  a  mer- 
chant to  The  Review  last  week,  "  and  the  outlook,  unless  I  am 
out  in  the  calculation,  is  for  their  being  maintained  at  least  nine 
months." 
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HINTS    TO    THE    SALESMAN. 

YOUNG  men  in  stores  don't  think  enough  of  what  may  be 
necessary  to  practice  in  their  business  in  order  that  they 
may  advance  as  quickly  as  they  desire,  says  The  Dry  Goods 
Chronicle.  Only  too  often  they  find  fault  with  others,  when  the 
trouble  lies  more  with  themselves.  The  feeling  begets  indiffer- 
ence, which  is  one  of  the  worst  foes  to  success. 

Look  at  the  indifferent  salesman.  When  a  customer  ap- 
proaches him  he  receives  him  in  a  manner  that  is  anything  but 
inviting  ;  he  pays  but  little  attention  to  the  question  asked  of 
him,  and  when  he  does  start  out  to  find  what  is  wanted  it  is 
done  in  such  a  hesitating,  bewildered  manner  that  the  customer 
immediately  loses  confidence  in  him.  Or  else  he  asks  so  many 
unnecessary  questions  that  the  customer  is  annoyed.  For  in- 
stance :  A  man  wants  to  look  at  collars  ;  this  clerk  not  only 
asks  the  size,  but  also  whether  a  high  collar  or  a  low  one, 
a  turned  point  or  straight,  or  a  turned  down  is  wanted.  In 
hosiery  it  is  somewhat  the  same  way.  "  What  color  do  you  like  ? 
Black  or  brown  or  white  or  striped?"  It  is  so  with  everything. 
What  is  the  inference  that  customer  draws  from  all  this  ?  That 
the  man  is  lazy  and  does  not  want  to  trouble  himself  by  showing 
too  much  stock.  The  customer  goes  out  dissatisfied  and  is  not 
likely  to  return. 

The  young  man  who  cultivates  the  habit  of  anticipating  a 
good  many  questions,  will  be  amply  repaid  for  the  trouble  he 
takes.  When  a  man  asks  for  a  collar  or  shirt,  if  possible,  guess 
as  nearly  to  the  size  as  you  can,  saying  in  reply  :  "  Do  you  wear 
lSxA  or  16  ?"  Also  observe  what  style  he  is  wearing.  The 
same  will  answer  in  hosiery;  most  men  wear  10  or  ib}4  ;  try 
making  this  reply  and  see  what  a  difference  it  will  make.  Your 
customer  notices  right  away  the  interest  you  take  in  his  wants. 
Having  awakened  his  interest,  be  as  agreeable  as  you  can,  and 
go  at  your  stock  and  show  it  as  if  it  was  a  positive  pleasure  for 
you  to  exhibit  the  choice  things  in  your  possession. 

Keep  your  mind  to  your  customer ;  don't  let  it  wander  off 
thinking  about  something  else  ;  and  don't  try  to  do  something 
else  at  the  same  time.  Your  point  is  to  please  that  customer; 
show  it.  Some  men  try  to  wait  on  two  or  three  customers  at  a 
time  in  case  of  a  rush.  It  requires  great  tact  and  dexterity  to 
do  this  without  neglecting  and  offending  one  or  more,  and 
perhaps  the  very  one  you  neglect  may  prove  to  be  the  very  best. 


CANADIAN     BUYERS     IN     BRITAIN. 

The  recent  arrivals  of  Canadian  buyers  in  the  English  mar- 
kets include  the  following  :  Mr.  A.  H.  Hardy  and  Mr.  W. 
Greenshields  (S.  Greenshields,  Son  &  Co.,  Montreal) ;  Mr. 
William  Kissock  (Caverhill  &  Kissock,  Montreal) ;  Mr.  G.  A. 
Woodhill  (Kenny  &  Co.,  Halifax,  N.  S.) ;  Mr.  H.  J.  Caulfield 
(Caulfield  &  Co.,  Toronto) ;  Mr.  H.  L.  Smyth,  Montreal  ;  Mr. 
James  Kyle  (Kyle,  Cheesbrough  &  Co.,  Montreal) ;  Mr.  J.  E. 
Bizzey  (Knox,  Morgan  &  Co.,  Hamilton) ;  Mr.  John  Lillie 
(Wyld,  Grasett  &  Co.,  Toronto)  ;  Mr.  B.  F.  French,  Montreal ; 
Mr.  V.  I).  V.  Dowker  and  Mr.  H.  Macartney  (Gault  Bros. 
&  Co.,  Montreal) ;  Mr.  F.  X.  Garneau  (Garneau  Freres,  Quebec); 
Messrs.  James  and  W.  P.  Slessor  (J.  Johnston  &  Co.,  Montreal); 
Mr.  Fred.  May  (Thomas  May  &  Co.,  Montreal);  Mr.  George 
H.  Pack  (S.  F.  McKinnon  &  Co.,  Toronto) ;  Mr.  George  Kent 
(McMaster  &  Co.,  Toronto);  Mr.  E.  Gigueie,  Quebec;  and 
Mr.  St.  Pierre  (Thebaudeau  Freres,  Quebec)  ;  Mr.  G.  Rowat 
(Rowat,  Grainger  &  Co.,  London. 


TOPICS    OF   THE    MONTH. 

THE  DRY  GOODS  REVIEW  has  been  favored  with  a  copy 
of  the  annual  address  of  Mr.  O.  A.  Howland,  M.P.P.,  be- 
fore the  annual  convention  of  the  International  Deep  Waterways 
Association  in  Cleveland.  It  is  a  scholarly  production,  discuss- 
ing the  international  interests  involved  in  a  thoughtful  spirit.  In 
another  column  of  this  issue  Mr.  Howland  contributes  his 
views  on  the  merchant's  interests  in  deep  waterways.  It  will  be 
read  with  interest,  whether  our  readers  agree  with  it  or  not. 

* 

"The  curse  of  this  country,"  said  a  prominent  merchant  the 
other  day  to  The  Review,  "  is  the  way  in  which  politics  have 
always  interfered  in  purely  commercial  matters."  This  is  a  fact. 
No  question  of  tariff,  or  treaty,  or  Customs  valuation  is  ever 
settled  on  its  merits.  The  political  machine  looms  up  every 
time  and  interposes  between  the  merchant  and  an  unbiased  de- 
cision. We  have  the  remedy  in  our  own  hands.  There  is  not 
a  storekeeper  in  Canada  who  cannot  impress  this  view  on  the 
candidate  the  next  time  he  comes  round,  hat  in  hand,  with  a 
large  smile,  asking  for  a  vote. 

"Silence "cloth  is  a  novelty  which  has  utility  for  a  basis.  Its 
name  is  derived  from  the  fact  that  the  material  is  placed  on  the 
dining  table  under  the  white  cloth  to  prevent  noise.  It  saves  the 
cloth,  too.  I  saw  some  the  other  day  at  John  Macdonald  & 
Co.'s.     The  material  is  a  thick  canton  flannel. 

* 

In  last  issue  The  Review  chronicled  the  fact  that  A.  E. 
Lees  &  Co.,  Vancouver,  had  gone  in  for  the  cash  system.  The 
firm  writes  this  journal  :  "  We  are  determined  to  give  it  a  fair 
square  trial  for  1 2  months.  We  shall  treat  everyone  alike  ;  high 
and  low,  rich  and  poor  must  pay  cash  or  they  cannot  have  our 
goods.  So  far  we  are  not  aware  of  having  lost  a  customer,  and 
we  are  quite  certain  that  we  have  gained  a  number." 

* 

The  brightest  men  in  the  trade  can  always  find  use  for  the 
trade  paper.  Perhaps  there  are  some  who  can't,  or  think  they 
can't,  but  they  are  always  in  danger  of  being  lumped  in  with  the 
man  who  wrote  to  The  London,  England,  Drapery  World  the 
other  day  :  "  Dear  Sir, — -I  Got  from  you  the  Paper  Called  the 
Drapery  world  I  am  Sorry  To  imform  you  that  you  must  not 
send  me  thae  Paper  has  it  his  no  use  To  us  we  have  not  Time 
To  Bother  with  it  it  his  on  a  waste  of  Time  and  money  so  you 
must  not  send  any  More  To  us."  The  gentleman  says  he  is 
sorry.     So  are  we  for  him. 

English  advices  say  that  the  sale  of  crape  is  not  appreciably 
affected  by  the  anti-mourning  leagues  now  at  work  over  there. 
Crape  will  always  be  the  symbol  of  mourning,  for  the  custom  is 
too  deeply-rooted  to  be  dispensed  with.  The  material  symbolises 
feelings  as  old  as  the  human  race.  What  new  ideas  have  accom- 
plished, and  will  continue  to  effect,  is  the  doing  away  with 
hideous  forms  of  mourning.  There  is  no  reison  why  mourning 
costumes  should  not  be  becoming  and  suitable. 

* 

London  habit-makers  report  a  loss  of  trade  from  ladies  using 
the  bicycle.  The  tendency  is  to  abandon  those  baggy  abomi- 
nations with  which  a  compromise  was  this  year  sought  to  be 
effected  between  a  skirt  and  knickerbockers,  and  which  were 
a  dismal  and  ugly  failure  in  each  direction,  and  to  adopt  plain, 
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unhesitating  knickerbockers,  of  very  moderate  fullness,  which, 
with  a   long-skirted   coat,  forms  a  safe,  comfortable  and   neat 

garb. 

* 

H.  H.  Ayer  &  Co.,  Moncton.  N.B.,  who  are  carrying  on  a 
successful  grocery  business,  are  putting  in  a  stock  of  dry  goods 
and  boots  and  shoes.  One  of  the  first  things  they  did  was  to 
order  The  Dry  Goods  Review  to  be  sent  to  them  regularly. 

* 

At  Macy's  in  New  York  a  point  is  made  of  civility  and  at- 
tention to  customers.  It  pays.  A  true  story,  which  illustrates 
the  value  of  this  practice,  appears  in  another  column.     Read  it. 

* 

A  Lucknow  subscriber  writes  :  "  We  like  The  Review  and 
get  many  valuable  hints  from  it."  Thanks.  The  paper's  aim 
is  at  once  to  represent  the  trade  and  be  of  service  to  it. 

* 

About  Christmas  time,  and  all  through  the  holiday  season, 
there  is  a  large  demand  for  "gentleman's  goods,"  and  with  the 
exception  of  smoking  jackets  and  handkerchiefs,  all  this  trade 
goes  to  the  tobacco  stores,  the  jewelers,  the  stationers,  and  the 
fancy  goods  stores.  It  is  suggested  that  a  much  larger  propor- 
tion of  this  demand  could  be  turned  into  the  channel  of  the  dry 
goods  trade  if  the  stores  gave  more  prominence  to  covered  down 
cushions,  tasty  tea  cosies  and  down  quilts.  All  and  any  of  these 
are  very  acceptable  for  bachelors'  presents,  but  the  limited  stock 
carried  by  most  houses  precludes  them,  to  a  large  extent,  from 
participating  as  fully  as  they  might  in  the  Christmas  shopping 
fury.     The  down  quilts  now  made  in  Canada  will  fill  this  void 

very  nicely. 

* 

"The  development  of  department  stores  does  not  attract 
new  merchants  with  capital  to  a  city,"  said  a  Quebec  man  to 
The  Review  last  week.  "  I  know  of  a  Sherbrooke  man, 
shrewd  and  capable,  with  money  to  put  into  a  nice  dry  goods 
business,  who  visited  Toronto,  looked  over  the  ground,  saw  the 
department  stores  and  decided  to  go  elsewhere.  He  is  now 
seeking  some  other  point  in  Ontario." 


MR.     BROCK'S    TRIP. 


Mr.  W.  R.  Brock,  of  Toronto,  returned  last  week  from  a 
month's  trip  to  Manitoba  and  British  Columbia.  He  said  to- 
The  Review  :  "The  business  situation  throughout  the  west  is 
more  satisfactory,  mainly  on  account  of  the  improved  prospects. 
It  is  not  so  much  an  expansion  in  trade,  for  cautious  buying 
still  prevails,  but  there  is  a  steadier  volume  of  business.  Prob- 
ably it  would  take  several  years  of  really  better  times  in  Canada 
to  show  a  marked  increase  in  business.  Into  the  Kootenay 
country  great  numbers  of  miners  and  speculators  are  crowding 
from  California,  Nevada  and  other  places,  and  a  great  deal  of 
gold  is  being  got  out.  There  appears  to  be  a  general  agreement 
as  to  the  richness  of  the  district,  for  old  miners  with  whom  I 
talked  on  the  spot  said  it  was  the  best  paying  gold  field  on  this 
continent.  The  increase  in  population  results  in  a  large  con- 
sumption of  Canadian  produce,  and  I  noticed  that  a  quantity  of 
butter,  cheese,  etc.,  came  into  the  province  from  as  far  east  as 
Portage  la  Prairie,  supplies  that  were  formerly  drawn  from 
Seattle.  All  over  the  great  west  there  is  the  hopeful  feeling  for 
which  westerners  are  famous,  but  there  is  this  additional  feature 
at  present :  that  there  are  better  grounds  for  hopefulness  than 
usual,  and  the  country  is  accordingly  elated." 


EVEN    THE  ACTRESSES    READ    IT. 

Franklin  MacLeay,  the  clever  young  Canadian  actor,  who  is 
playing  in  England  with  Wilson  Barrett,  takes  an  interest  in  the 
dry  goods  trade.  Writing  to  a  friend  in  Montreal  he  says  :  "  I 
get  The  Dry  Goods  Review  nearly  every  month  from  John 
Macdonald's  office  in  Manchester,  and  am  always  proud  of  its 
artistic  style,  which  shows  what  fine  work  we  can  do  in  Canada. 
The  ladies  of  the  company  are  always  interested  in  its  contents  " 


WHERE    SANDFORD    WAS    THE    BOY. 

When  the  general  subscription  agent  of  The  Review  was  in 
Great  Britain  recently  he  called  on  Robert  Heggie,  linen  manu- 
facturer, Kirkcaldy.  In  talking  about  Canada,  Mr.  Heggie  said 
that  Sandford  Fleming,  C.M.G.,  now  one  of  the  leading  civil 
engineers  in  Canada,  was  a  boy  in  his  office  many  years  ago  ; 
"  and  a  good  boy  he  was  too,"  added  Mr.  Heggie. 


VELVETEENS. 


Those  who  bought  velveteens  early  and  got  lots  of  them  are 
fortunate,  for  manufacturers  have  instructed  their  representa- 
tives to  take  no  orders  at  old  prices,  or  at  the  advanced  prices, 
but  to  book  "  at  prices  at  date  of  delivery  only."  To  quote  one 
agent  :   "  The  velveteen   market  is  crazy." 


SEASONABLE    LINES. 

Regarding  trade,  John  Macdonald  &  Co.  report  payments 
better,  with  sales  advanced  and  stocks  reduced  considerably  in 
every  department.  There  is  a  healthy  indication  of  better 
times.  The  firm's  buyers  were  early  in  the  market,  and,  real- 
izing the  advances  caused  by  revived  trade,  contracts  were 
placed  early  for  spring  goods  before  any  advance  took  place, 
especially  the  large  advance  of  a  few  months  ago.  In  this  way 
the  firm  are  at  an  advantage  in  their  spring  showings,  and  in 
imported  suitings  and  pantings  goods  are  selling  at  the  old 
prices. 

Several  clearing  lines  in  top  shirts,  wool  underwear,  half 
hose,  dress  trimmings,  large  buttons,  etc.,  are  being  offered. 

In  special  lines  for  the  social  seasons  are  to  be  found 
German  court  shirts  for  dress  and  evening  wear,  stylish-shaped 
collars  from  2  to  2^  in-  high,  white  dress  bows  (imported),  white 
kid  gloves,  silk  handkerchiefs,  etc. 

Lines  for  the  holiday  trade  include  albums,  leatherette 
calendars  and  cases,  metal  jewel  cases,  pin-cushions,  bronze 
ornaments,  mirrors,  etc. 

The  firm  announce  elsewhere  their  freedom  from  any  bind- 
ing agreements  as  to  selling  prices  of  their  goods,  and  this  ap- 
plies particularly  to  prints,  of  which  John  Macdonald  &  Co.  are 
showing  the  largest  range  they  have  ever  had,  with  prices  in 
some  cases  lower  than  last  year.  The  lines  comprise  the  latest 
designs  and  novel  patterns  from  the  leading  European  printers, 
and  include  navy  and  reds,  indigo  and  whites,  indigo  fancies, 
red  grounds,  black  and  white  grounds,  grenat  grounds,  pink 
grounds,  indigo  covers,  black  and  greys,  checks,  regattas,  seed 
plates,  reversible  zephyrs,  blouse  fancies,  silk  discharges,  light 
chintzes,  light  fancies,  dark  fancies,  light  crepons,  dark  crepons, 
fancy  sateens,  black  and  white  crape  cloth. 
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THE     BUSINESS    PAPER. 

ITS     I'Kl/K    POSITION,    AND    ITS    INTRINSIC    VALUE    IN    BUSINESS    MAKING. 

The  trade  paper  is  a  trade  necessity. 

Business  may  be  run  without  it. 

Business  never  has  been  run  without  it. 

The  merchant  can  write  his  letters  on  a  barrel-head — but  he 
doesn't. 

Merchandise  can  be  sent  across  the  continent  by  mule-power, 
but  nobody  uses  that  motor. 

The  fact  that  every  trade  has  from  one  to  a  dozen  represen- 
tative papers  devoted  exclusively  to  the  trade  they  represent,  is 
prima-facie,  as  well  as  circumstantial,  evidence  that  the  trade 
paper  is  a  part  of  the  economy  of  business. 

I  don't  own  a  trade  paper. 

I  never  did  own  a  trade  paper. 

I  never  expect  to  own  a  trade  paper. 

I  have  no  trade  paper  interest. 

I  simply  know  trade  papers.  t 

I  am  writing  what  I  know. 

A  bank  president  in  Boston  can't  write  more  than  his  name, 
but  his  ignorance  didn't  make  him  a  bank  president. 

There  are  men  who  don't  read  the  trade  papers  and  succeed, 
but  so  long  as  the  ninety-and-nine  read  trade  papers,  and  are 
successful,  there  is  no  need  of  discussing  the  peculiar  composi- 
tion of  the  one  man  who  makes  money  and  reads  nothing. 

The  trade  paper  is  a  commercial  clearing  house,  with  mem- 
bers entirely  confined  to  its  particular  trade. 

It  is  more  than  a  clearing  house,  it  is  a  typographical  busi- 
ness  club,  and  into  its  arena  is  thrown  the  thought  of  trade. 

It  is  a  printed  show-room,  where  everything  new,  and  every- 
thing interesting,  are  placed  before  the  reader,  for  the  reader's 
benefit. 

The  good  trade  paper  civilizes  trade — spreads  trade — in- 
creases trade — makes  trade  honest — disarms  unnatural  compe- 
tition, tends  to  raise  cold-blooded  business  up  to  the  fraternity 
of  social  decency. 

The  man  who  reads  a  trade  paper  may  not  be  wise,  but  I 
never  knew  a  fool  to  read  a  trade  paper. 

The  trade  paper  reaches  into  general  trade,  and  absorbs  that 
line  of  business  which  is  pertinent  to  the  class  it  illustrates. 

The  trade  paper  gives  to  the  reader  that  which  he  wants — it 
is  a  sort  of  sieve  through  which  only  can  pass  words  of  business 
interest. 

The  reason  that  trade  papers  carry  advertising  is  the  same 
reason  that  magazines  and  daily  papers  carry  advertising. 

The  first-class  trade  paper  has  just  as  much  right  to  devote 
a  part  of  its  pages  to  advertising  as  has  the  magazine  or  story 
publication. 

The  advertising  in  a  trade  paper  is  as  interesting  as  the 
reading  matter,  for  the  advertising  pages  present  the  names  and 
addresses  and  other  business  information  concerning  the  most 
enterprising  business  men  in  the  trade  represented. 

The  progressive  manufacturer  or  wholesaler  realizes  that 
while  the  circulation  of  the  trade  paper  may  be  small,  every 
copy  goes  into  the  hands  of  a  probable  customer. 

A   man    can   do  business   without  advertising   in  the  trade 


paper,  but  the  fact  that  comparatively  few  men  of  enterprise  do 
not  advertise  indicates  that  the  advertisement  in  the  trade  paper 
has  money-bringing  and  trade-increasing  value. 

A  paper  with  a  circulation  among  one  thousand  probable 
customers  is  worth  more  than  the  circulation  of  a  paper  with  one 
hundred  thousand  among  possible  customers,  unless  the  one 
thousand  probable  customers  are  included  in  the  one  hundred 
thousand  possible  customers. 

The  only  people  who  read  a  dry  goods  paper  are  people 
who  earn  their  living,  making,  distributing  and  retailing  one  par- 
ticular line  of  goods. 

They  are  not  only  interested  in  the  news  of  their  trade,  but 
they  are  ever  anxious  of  considering  any  one  who  supplies  the 
goods  they  sell. 

The  advertisement  in  the  trade  paper  may  not  bring  more 
than  one  answer  a  month,  perhaps  not  more  than  one  a  year, 
but  one  answer  may  be  the  beginning  of  a  trade  which  will  pay 
for  the  advertisement  ten  times  over. 

There  are  a  thousand  reasons  why  a  general  magazine  need 
not  be  read  by  business  men,  but  the  sun  never  shone  upon  a 
reason  why  the  man  who  sells  dry  goods,  etc.,  should  not  read 
systematically  and  carefully  the  paper  which  represents  the  trade 
of  his  living. 

He  reads  the  trade  paper,  and  as  he  isn't  a  fool,  he  reads 
the  advertising  pages  as  carefully  as  he  reads  the  reading  matter, 
for  the  business  man  knows  that  the  advertising  pages  will  pre- 
sent to  him  ways  and  means  of  increasing  his  business,  and  of 
making  more  money. 

The  man  who  does  not  believe  that  people  read  the  trade 
paper  advertisements  is  advised  to  print  at  the  bottom  of  his 
advertisement,  in  the  smallest  possible  type,  the  statement  that 
he  will  present  a  yellow  dog,  or  a  rosewood  piano,  to  any  reader 
of  the  paper  who  sends  for  it. 

The  best  advertising  in  the  world  is  the  advertising  that 
strikes  men  squarely  between  the  business  eyes. 

The  trade  paper  contains  nothing  but  business — it  is  the 
one  great  business-bringer  of  wholesale  publicity. 

There  is  something  the  matter  with  the  business  man  who 
can't  build  business  better  with  the  business  assistance  of  busi- 
ness papers. 

Nath'l  C.  Fowler,  Jr.,  Doctor  of  Publicity.    (Copyright,  1895.) 


IN     NORTHERN     ONTARIO. 

Mr.  E.  J.  Vincent,  Parry  Sound,  favored  The  Review  with 
a  call  on  the  16th  Oct.  He  reports  the  season's  tradevery  good, 
but  they  expect  a  quiet  winter  on  account  of  lumber  (their  prin- 
cipal product)  being  held  for  higher  prices.  Fish  that  are 
caught  within  twenty  miles  of  the  town  are  all  shipped  from 
there,  thus  creating  quite  a  trade  in  that  line.  Building  has  also 
been  pushed  forward  during  the  last  two  years.  A  few  years  ago 
there  was  not  a  decent  looking  store  in  Parry  Sound,  but  to-day 
there  is  only  one  without  a  plate  glass  front.  Mr.  Vincent 
started  in  business  in  Parry  Sound  about  two  years  ago,  having 
sold  out  his  general  store  in  South  River  to  the  South  River 
Mercantile  Co.  Mr.  Vincent  was  at  one  time  a  partner  in  the 
firm  of  Vincent  Bros.,  Bracebridge.  He  was  in  Toronto  on  a 
buying  tour  and  left  here  for  Montreal. 
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THE  TRADE  OUTLOOK. 


THE    following   are    some    of   the  reports    regarding    trade 
prospects  which  arrived  too  late  for  insertion  in  the  last 

issue : 

ONTARIO. 

Guelph. — Crops,  fair.  Fall  wheat  and  hay,  very  poor.  Oats, 
peas  and  potatoes,  good  yield,  but  present  low  prices  make  re- 
turns to  farmers  unsatisfactory.  Low  prices  of  live  stock,-  for 
which  this  section  is  noted,  are  also  against  profit  to  farmers. 
The  business  outlook  on  the  whole,  we  think,  is  fair,  and  some- 
what better  than  last  year.  With  caution,  a  reasonably  profit- 
able business  may  be  expected.  Local  city  trade  is  good,  as 
factories  have  kept  hands  employed  steadily,  with  few  excep- 
tions. The  greatest  hesitancy  to  spend  money  is  on  the  part  of 
the  farmers.  Collections  we  have  little  personal  experience  of, 
as  our  business  is  principally,  if  not  totally,  cash,  but  we  are 
told  that  it  is  very  difficult  to  collect  accounts.  Guelph  is  not 
a  "  boomed  "  town,  but  enjoys  a  steady,  fairly  profitable  trade 
without  very  serious  fluctuations,  and  with  plenty  of  competi- 
tion to  ensure  customers  getting  goods  "  cheap." — E.  R.  Bol- 
lert  &  Co. 

WindSOP. — The  condition  of  the  crops  is  good.  Corn, 
the  principal  crop,  one  of  the  heaviest  for  years.  Wheat  and 
oats,  above  the  average.  Garden  produce,  very  abundant.  Dairy 
products  command  good  prices.  Fruits,  especially  small  fruits, 
were  plentiful.  Grapes,  not  up  to  average  owing  to  early  frost. 
The  outlook  is  very  favorable,  so  far.  Trade  has  shown  a 
marked  increase  over  last  year  in  September  and  October.  As 
we  do  a  cash  trade  we  cannot  say  how  collections  are.  Building 
operations  have  been  rather  slow  here  this  season,  a  number  of 
workmen  being  out  of  employment. — Pedoie  &  Co. 

Kingston. — Crops  in  this  vicinity  have  been  good,  with  the 
exception  of  hay,  which  has  proved  a  failure.  This,  coupled 
with  the  low  price  of  cheese,  will  have  a  bad  effect  on  many 
farmers  around  here,  who  have  been  depending  on  cheese  and 
butter  and  gradually  accumulating  stock.  At  the  present  price 
of  hay,  and  at  the  higher  prices  most  likely  to  rule  during  the 
later  autumn  and  winter,  it  will  be  impossible  for  many  to  winter 
their  stock.  Prices  for  cattle  have,  in  consequence,  fallen  to  a 
very  low  figure.  Prices  for  all  grains  are  exceptionally  low  : 
oats,  23c.  a  bushel ;  barley,  33c;  peas,  about  50c.  So,  taken  in 
all,  there  is  very  little  money  in  sight  for  the  farmer  around  here 
for  some  time  to  come.  In  regard  to  collections  among  the 
farmers  we  cannot  speak  from  personal  experience,  as  we  do  a 
cash  trade,  but  from  what  we  can  learn  from  those  who  do  a 
credit  trade,  money  is  coming  in  freely,  better,  in  fact,  than  was 
expected.  In  regard  to  the  city  trade,  it  will  hardly  be  informa- 
tion to  state  that  this  is  one  of  the  towns  suffering  greatly  from 
over-competition  in  the  dry  goods  trade.  For  a  number  of  years 
a  steady  fight  has  gone  on  between  the  dealers  doing  a  legitimate 
business  and  the  supply  accounts.  Profits,  as  a  result,  have 
been  greatly  reduced,  and  if  some  of  the  Toronto  wholesale 
firms  follow  the  same  tactics  over  the  entire  ground  they  cover 
that  they  do  here,  we  will  watch  developments  with  a  great  deal 
of  interest. — John  Laidlaw  &  Son. 

MANITOBA. 

Portage  la  Prairie. — Crops,  very  good  and  free  from 
frost.     Wheat  is  the  principal,  and,  besides,  good  crops  of  bar- 


ley and  oats.  Potatoes  are  a  heavy  crop.  It  is  expected  a  good 
trade  will  be  done  in  this  section  up  to  date.  There  is  some 
improvement  over  last  season.  Farmers  are  just  beginning  to 
sell  grain.  Collections  are  expected  to  be  much  better,  although 
a  good  few  farmers  are  away  behind,  and  those  will  need  assist- 
ance still.  There  is  a  better  feeling  here,  and  if  business  houses 
were  more  conservative  business  would  pay  better. — -James 
Robertson,  Manager  H.  B.  Co. 

MARITIME     PROVINCES. 

Sydney,  CB. — The  hay  crop  was  not  over  75  percent. 
Other  crops,  very  good.  Scarcity  of  hay  will  affect  local  trade, 
as  our  fanners  will  have  to  purchase  a  large  quantity  in  order  to 
keep  up  their  stock.  I  do  not  feel  over  sanguine  about  fall 
and  winter  trade.  This  section,  as  you  may  be  aware,  is  a  coal- 
producing  country.  In  former  years  we  enjoyed  a  large  amount 
of  trade  from  the  different  coal  mines.  Now,  the  proprietors  of 
these  mines  have  large  stores  of  their  own,  and  supply  not  only 
their  own  employes  but  many  others,  and  hence  our  trade  has 
fallen  off  to  that  extent. — Money  appears  to  be  scarce  and  col- 
lections slow. — A.  G.  McLean,  of  Ingraham  &  McLean. 

Lunenburg",  N.S. — The  season  has  been  very  dry,  conse- 
quently the  hay  crop  is  below  the  average.  Cereals  are  very 
fair,  but  the  apple  crop  is  short.  Potato  and  root  crops  are  very 
good.  The  trade  of  our  town  depends  largely  upon  the  success 
of  the  fisheries.  The  catch  of  bank  fish  is  above  the  average, 
but  in  consequence  of  the  dulness  of  the  West  Indies  markets 
the  prices  are  low.  Should  there  be  a  rise  in  prices  we  might 
look  for  a  good  fall  and  winter  trade,  with  a  prospect  of  a  pos- 
sible collection  of  many  back  bills. — -J.  Joseph  Rudolf. 

Windsor,  N.  S. — The  crops  this  season  have  been  above 
the  average  with  the  exception  of  hay,  which  was  very  light  in 
some  sections.  The  principal  industries  which  affect  local  trade 
are  the  plaster  quarries,  cotton  factory,  furniture  factory,  iron 
foundry,  farming,  lumbering  and  shipping.  The  outlook  for 
fall  and  winter  trade  is  only  fair.  The  factories  are  running  full 
time,  but  money  seems  scarce  and  collections  are  very  slow, 
owing  in  a  great  measure  to  the  large  amount  of  capital  invested 
in  shipping,  from  which  very  small  dividends  are  derived. 
Freights  are  very  low  and  difficult  to  secure  in  consequence  of 
steamers  having  taken  the  place  of  sailing  vessels  to  a  great  ex- 
tent, and  our  farmers  find  it  hard  to  obtain  a  market  for  their 
produce. — Geo.  D.  Geldert. 

Yarmouth,  N.S. — Crops  have  all  been  fair — blueberries, 
apples,  potatoes,  and  vegetable  crops  generally.  Potatoes  are 
too  low  to  be  grown  at  a  profit.  Matters  have  been  mov- 
ing slowly  through  summer  and  autumn.  Fishermen,  as  a 
whole,  have  not  done  well.  Too  many  adroit  commercial  men 
on  the  road  ;  too  many  goods  sold  to  country  dealers  who  have 
not,  as  a  rule,  firmness  to  say  they  will  not  buy  and  stick  to  it. 
This,  together  with  the  foreign  pedlar  nuisance,  is  the  curse  of 
this  end  of  the  Dominion. — -J.  D.  Dennis. 


GLOVES. 

These  are  a  necessity.  A  warm  serviceable  glove  is  the  Ring- 
wood  ;  Brophy,  Cains  &  Co.,  are  showing  them  in  black,  white, 
and  fancy,  for  men,  women  and  children,  in  imported  and 
domestic  makes.  They  also  have  black  and  colored  cashmere 
gloves,  fleecy  and  silk  lined, 
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TORONTO  WHOLESALERS  MEET 
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THE  dry  goods  section  of  the  Toronto  Board  of  Trade  met 
November  1.  Among  those  present  were:  Messrs.  John 
D.  Ivey  (president),  in  the  chair  ;  W.  R.  Brock,  John  Macdon- 
ald,  Wm.  Blacldey,  A.  A.  Allan,  Anderson,  Darling,  Cockshutt, 
and  others.  The  meeting,  which  was  one  of  the  most  interest- 
ing and  important  held  for  a  long  time,  discussed,  among  other 
things,  the  following  :  Private  agreements  re  chattel  mortgages, 
the  long  arrears  of  rent  on  stores,  the  delivery  of  Custom 
House  warrants,  claims  by  customers  for  shortages,  and  the  ques- 
tion of  trade  excursions. 

In  the  matter  of  agreements  re  chattel  mortgages  and  arear- 
ages  of  rent  in  case  of  insolvency,  a  committee  was  appointed  to 
wait  upon  the  Provincial  Government  in  regard  to  changes  in 
the  present  law. 

The  question  of  claims  for  shortages  was  discussed  at  some 
length.  The  wholesale  trade  feel  that  some  of  their  experiences 
in  this  matter  constitute  a  well-grounded  grievance.  They  do 
not  believe  that  the  customer  ever  fraudulently  makes  a  claim 
for  goods  which  are  really  sent  to  him,  but  cases  have  occurred 
where  negligence  on  his  part  entails  considerable  annoyance  and 
inconvenience  to  the  trade.  It  is  claimed  that  carelessness  in 
unpacking  and  undue  haste  in  checking  over  the  goods  often 
leads  to  unfounded  claims.  The  claims  cause  lengthy  inquiries 
and  correspondence,  which  finally  result  in  clearing  the  sender 
of  any  error.  The  trade  claim  that  their  system  of  double 
checking  before  shipment  of  goods  renders  mistakes  next  to 
impossible.  Errors,  of  course,  may  occur,  but  they  believe  that 
in  nine  instances  out  of  ten,  a  little  care  and  search  on  the  part 
of  the  customer  will  stop  the  frequency  of  claims.  A  case  was 
reported  at  the  meeting,  typical  of  others,  wherein  a  claim  was 
made  of  short  shipment.  A  correspondence  ensued  which  ex- 
tended over  several  weeks.  No  explanation  was  forthcoming, 
and  the  firm  shipping  the  goods  were  positive  that  they  had 
been  sent  as  per  order.  Finally,  when  the  empty  cases  were 
received  back,  the  missing  goods  were  discovered  in  a  corner  of 
one  of  the  empty  cases.  The  opinion  was  expressed  at  the 
meeting  that  an  intimation  of  this  grievance,  through  The  Dry 
Goods  Review,  was  all  that  was  required  to  have  it  remedied, 
the  trade  feeling  sure  that  the  body  of  retailers  throughout 
Canada  were  desirous  of  acting  fairly  and  squarely  in  the  matter. 

The  delay  in  the  delivery  of  Custom  House  warrants  between 
the  Custom  House  and  the  railway  freight  sheds  came  in  for 
severe  criticism.  In  many  cases  24  to  36  hours  elapse  between 
the  time  entries  are  passed  and  the  delivery  of  goods,  resulting 
in  serious  loss  to  merchants.  The  secretary  was  requested  to 
communicate  with  Controller  Wallace  on  the  subject. 

A  committee  was  appointed  to  secure  from  the  railway  com- 
panies the  arrangements  for  trade  excursions  similar  to  those 
now  being  arranged  for  in  Montreal. 

The  future  prospects  of  trade  were  also  disscussed.  The 
Review  was  informed  by  Mr.  J.  D.  Ivey,  the  president,  that 
members  present  took  a  very  hopeful  view  of  the  situation,  the 
general  impression  being  that  the  country  has  turned  the  corner 
and  was  in  for  better  times. 


THE    MERCHANT'S    INTEREST    IN    DEEP   WATERWAYS. 

IN  answer  to  a  few  questions  put  by  The  Dry  Goods  Review 
to  Mr.O.A.  Howland,  M.P.P.,  Toronto,  president  of  the  Deep 
Waterways  Association,  he  replied  :  "  What  interest,  I  am  asked, 
have  merchants  as  a  body  in  the  question  of  deep  waterways. 
Merchants  are  of  the  nature  of  middlemen,  so  that  their  pros- 
perity and  the  activity  of  their  business  depend  directly  on  the 
prosperity  which  surrounds  them.  Anything  that  will  facilitate 
and  stimulate  production  will  make  exports  and  imports  brisker, 
and  the  people  who  will  secure  the  advantage  are  the  merchants. 
The  question  of  freights  is  of  prime  importance.  A  deeper 
channel  and  longer  locks  must  inevitably  lengthen  the  distance 
to  which  Nova  Scotia  coal  can  be  brought  to  Ontario.  It  would 
tend  to  create,  as  far  west  as  Toronto  or  Collingwood,  a  compe- 
tition between  eastern  and  western  coal  which  would  keep  the 
price  of  coal  down.  Further,  the  effect  of  deep  water  up  to  To- 
ronto would  render  it  possible  to  assemble  at  Toronto  the  ores 
from  the  northern  and  interior  parts  of  Ontario,  and  to  utilize 
them  with  the  coal  at  the  reduced  prices  which  would  result 
from  competition. 

"  As  to  traffic  with  the  Northwest,  the  advantage  of  deep 
water  would  be  evident,  since  it  would  be  found  equally  economi- 
cal to  ship  all  the  products  of  the  west  and  around  the  shores  of 
the  lakes — minerals,  timbers  and  agricultural  products — over 
the  Northern  Railway  to  Toronto  for  trans-shipment  into  deep 
water  vessels  of  large  capacity  in  preference  to  taking  them 
round  by  Lake  Erie  and  the  Welland  Canal.  Making  an  inland 
port  the  market  for  Northwest  products,  so  much  nearer  than 
New  York,  would  unquestionably  secure  for  the  producers  a 
larger  share  of  the  price  of  their  products.  It  would  depend  on 
the  energy  and  enterprise  of  our  merchants  of  all  kinds  to  de- 
velop the  advantages  which  deep  water  would  place  at  their 
doors.  As  to  burden  of  the  cost  of  completing  the  whole  sys- 
tem, it  should  be  remembered  that  at  least  one-half  of  the 
hundred  millions  necessary  for  the  entire  work  would  be  spent 
on  Canadian  soil  or  along  the  borders  of  Canada,  giving  employ- 
ment to  Canadian  labor  and  causing  a  great  demand  for  sup- 
plies and  stimulating  business  of  all  kinds. 

"  Once  the  work  was  determined  on  it  would  take  some  time 
to  complete,  and  vessel  owners  and  builders  would  have  fair 
warning  of  the  necessity  of  constructing  enlarged  and  more 
economical  vessels.  I  see  no  reason  of  a  noteworthy  character 
why  Toronto,  or  Collingwood,  or  Owen  Sound,  should  not  be- 
come great  ports  for  the  construction  and  owning  of  such  vessels, 
because  it  must  be  understood  that  the  international  negotia- 
tions precedent  to  the  agreement  to  construct  the  work  will  in- 
volve stipulations  for  the  free  use  by  Canadian  built  and  owned 
vessels  of  every  part  of  the  system.  Would  this,  one  may  ask, 
necessitate  an  alteration  in  the  present  coasting  law.  That 
would  be  struggled  for  and  only  be  waived  if  it  could  be  shown 
that  the  coasting  regulations  would  not  interfere  substantially 
with  the  fair  and  free  use  of  the  whole  system  by  vessels  of  either 
nation.  On  this  point  it  may  be  said  that  the  majority  of  car- 
goes of  great  bulk  are  no  doubt  shipped  from  end  to  end  of  a 
long  voyage,  but  undoubtedly  the  abolition  of  the  coasting  laws 
would  logically  form  part  of  the  whole  scheme  of  free  equal  use. 

"  The  feeling  of  the  people  in  the  Canadian  west  on  this 
scheme  is  a  matter  of  importance.  As  far  as  any  indication  ap- 
pears, public  sentiment  among  all  classes  in  our  Northwest  is 
enthusiastically  in  favor  of  the  development  of  this  trunk  route, 
even  if  a  large  part  of  the  cost  were    once  more  borne  by  Can- 
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ada.  Negotiations  may  result  in  favor  of  an  equitable  scheme 
by  which  the  expenditure  will  be  proportioned  to  the  relative 
benefit,  in  which  case  Canada's  share  would  be  small,  even  if 
the  previous  expenditures  were  not  taken  into  account.  Mont- 
real, it  appears  to  me,  has  the  most  brilliant  opportunity  to  se- 
cure the  advantages  offered  of  any  city  affected  by  the  route. 
A  great  drawback  to  Montreal's  prosperity  as  an  ocean  port  is 
the  limited  season  of  navigation  and  the  uncertainty  of  the 
date  of  closing  in  the  latter  portion  of  the  autumn.  The  last 
month  or  six  weeks  is  naturally  the  most  valuable  part  of  the 
season,  but  it  is  the  one  attended  with  the  greatest  uncertainty 
and  risk.  By  opening  the  route  via  Lake  Champlain  into  the 
warmer  waters  of  the  Hudson,  with  some  scientific  adaptations, 
the  season  would  be  practically  lengthened  by  one  or  two 
months,  and  vessels  could  safely  enter  the  St.  Lawrence  and 
calculate  on  arriving  at  Montreal  at  the  dates,  or  often  later 
than  the  dates,  at  which  they  now  wish  to  calculate  on  being 
clear  of  the  ice  and  snow  storms  of  the  Lower  St.  Lawrence." 


CIRCULARS. 


The  wide-awake,  progressive  and  live  business  man  must 
admit  that  a  three-inch  advertisement  in  a  good  trade  paper  has 
more  value  than  barrels  of  so-called  circulars.  In  fact,  hundreds 
of  successful  business  men  will  concede  that  this  is  the  only 
key  to  success.  It  is  true  a  catalogue  well  written  and  printed 
is  a  necessity,  and  in  many  cases  is  as  important  a  factor  in  trade 
as  are  the  goods  themselves,  but  the  catalogue  must  be  supple- 
mented by  advertising  in  trade  papers,  so  that  it  may  secure  a 


profitable  distribution.  Experience  has  demonstrated  that  the 
sending  through  the  mail  of  any  printed  matter  unasked  for, 
unless  it  be  something  unique  and  of  unusual  merit,  has  seldom 
brought  in  adequate  returns.  The  waste-paper  basket  could  tell 
its  story  in  this  connection,  a  story  which  should  prove  a  for- 
midable warning  to  those  who  depend  solely  upon  that  means 
of  building  up  trade. — Music  Trade  Journal. 


ADVANCE     IN     SILK    THREADS. 

At  a  meeting  in  New  York  last  month  of  manufacturers  of 
machine  silk  and  sewings,  it  was  unanimously  resolved  :  "That 
the  advance  of  10  per  cent,  on  machine  silk  and  sewings  prices, 
made  at  a  meeting  held  on  September  4th,  1895,  was  more  than 
justified  by  the  actual  advance  of  raw  silk,  and,  if  the  recent 
further  advance  in  raw  silk  be  maintained,  another  advance  on 
manufactured  goods  will  be  necessary  in  the  near  future." 


SPRING     UNDERWEAR. 

The  Penman  Mfg.  Co.  have  sent  a  circular  to  the  trade  an- 
nouncing an  advance  of  15c.  per  dozen  in  most  of  their  lines 
of  plain  and  striped  spring  underwear,  and  an  advance  in  two 
numbers  of  balbriggan  of  25c.  per  dozen.  These  advances  vary 
from  5  to  10  per  cent. 

There  is  also  talk  of  the  Granite  Mills  asking  more  money 
for  most  of  their  lines,  but  they  have  not  yet  actually  made  an 
advance. 


Our  representatives  are  now  showing  full  range  of 


Domestic  and  Imported  Fabrics 

FOR    FALL. 

These  goods  have  been  bought  at  bottom  figures.  Many 
lines  have  already  advanced,  and,  as  stocks  have  been  depleted,  both  at  re- 
tail, wholesale,  and  in  manufacturers'  hands,  we  advise  our  friends  to  place 
their  orders  early.  The  goods  cannot  go  lower,  and  early  buyers  will  be 
sure  of  satisfactory  delivery  before  market  is  bare. 

All  the  indications  are  that  Country  Merchants  will  have  a  satisfac- 
factory  trade  during  the  balance  of  1895. 

KNOX,  MORGAN  &  CO. 


Dry  Goods  Importers 


HAMILTON,  ONT. 
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Halifax,  Nov.  2. 

SINCE  my  last  letter  the  millinery  openings  have  taken 
place.  Le  Bon  Marche  always  makes  a  fine  display,  but 
this  year  Mr.  Marr  excelled  himself.  His  store,  which  is  the 
leading  one  in  the  line  in  this  city,  looked  really  beautiful,  and 
was  thronged  with  sightseers.  He  displayed  some  novelties 
from  Paris  and  London  which  were  much  admired. 

Mrs.  A.  O'Connor  also  made  a  fine  display. 

The  new  wholesale  millinery  house  of  Wellner,  Partridge 
&  Moore  had  a  grand  opening  day,  and  customers  came  in  from 
all  parts  of  the  province  to  see  the  display,  which  was  really 
fine. 

McPherson  &  Freeman  are  the  leading  dry  goods  people 
doing  business  in  what  is  known  as  the  north  end.  They  have 
a  new  building  about  completed  on  Gottingen  street,  which  is 
both  unique  and  handsome.  The  front  is  almost  entirely  of 
plate  glass.     It  will  be  ready  for  occupation  in  a  few  weeks. 

The  stock  of  F.  C.  Elliott,  gents'  furnishings,  who  assigned 
some  months  ago,  is  being  sold  off  at  good  prices,  and  the 
assignee,  Mr.  Northrup,  tells  me  the  preferences  will  be  paid  in 
full  and  that  there  will  be  something  left  for  the  other  creditors. 

Thomas  Paton,  formerly  manager  of  C.  M.  Blanchard's 
branch  at  New  Glasgow,  and  latterly  a  member  of  the  late  firm 
of  Paton  Bros.,  Charlottetown,  is  now  manager  of  the  British 
Woolen  Hall,  Granville  street. 

C.  M.  Blanchard,  of  Blanchard,  Bentley  &  Co.,  Truro,  has 
just  arrived  home  from  the  English  and  foreign  markets. 

Mrs.  Clarke,  of  Annapolis,  has  opened  a  branch  millinery 
store  at  Bridgetown. 

C.  H.  Query,  representing  Peltzer  &  Fils,  Verviers,  Belgium, 
was  in  Halifax  this  week.  His  is  one  of  the  leading  woolen 
houses  of  Europe,  the  Canadian  representative  being  F.  B. 
Matheys,  Montreal.  Mr.  Query  has  been  through  New  Bruns- 
wick and  Prince  Edward  Island,  and  is  now  doing  this  province. 
He  reports  trade  in  his  line  very  good.  He  sold  1,700  yards  of 
tweed  to  one  firm  here. 

The  Dry  Goods  Association,  although  only  organized  a  few 
months,  is  already  making  itself  felt.  It  is  taking  the  initiative 
in  the  matter  of  a  summer  carnival  to  be  held  in  this  city  dur- 
ing the  coming  summer.  The  idea  is  to  stimulate  trade.  The 
Board  of  Trade  has  approved  of  the  idea,  and  it  will  no  doubt 
be  carried  out. 

The  assignment  and  subsequent  arrest  of  Jacob  Goldberg, 
ready-made  clothing  and  gents'  furnishings,  under  style  of 
Montreal  Clothing  House,  has  caused  considerable  excitement 
among  the  trade.  His  exploits  have  been  fully  detailed  in  the 
daily  papers.  After  his  removal  to  Montreal  by  the  police  con- 
stable, the  assignee  undertook  to  sell  the  stock  at  auction.  The 
sale  opened  without  being  advertised,  and  only  continued  for 
one  evening.  A  large  amount  of  underclothing,  etc.,  was  dis- 
posed of  at  low  prices.  The  sheriff  stopped  the  sale  and  the 
case  is  now  in  court.  Joseph  Jacobs,  of  Abraham  Jacobs 
(Canadian  Underwear  Co.)  came  down  from  Montreal  in  the  in- 
terest of  the  creditors  there.  W.  M.  Hall,  representing  Gault 
Bros.,  Montreal,  is  now    here  for  the  same    purpose.     The  pre- 


ferred creditors  were  all  members  of  Goldberg's  family,  except 
Clayton  &  Sons,  of  this  city,  and  W.  C.  Pitfield  &  Co.,  St. 
John.  The  latter  firms  refused  the  preferences.  The  assign- 
ment is  now  being  attacked,  and  meanwhile  Goldberg  lies  in 
jail  in  Montreal.  Had  we  proper  insolvency  laws  the  affair 
would  never  have  taken  place. 

H.  R.  Cunningham,  of  H.  R.  Cunningham  &  Sons,  Guys- 
boro,  a  gentleman  well  known  to  the  trade,  died  last  week.  He 
did  business  in  Guysboro  for  54  years,  and  never  made  a 
suspension,  assignment  or  compromise. 

A  large  number  of  dry  goods  travelers  from  Montreal  and 
Toronto  have  been  in  Halifax  during  the  past  week.  They  re- 
port trade  fair  throughout  the  province.  Our  own  wholesale 
houses  make  the  same  report.  Collections  are  fair.  Trade  in 
P.  E.  Island  is  anything  but  good. 

Mr.  James  P.  Fairbanks,  for  many  years  the  popular  traveler 
in  Eastern  Nova  Scotia  for  Murdock's  Nephews,  was  married 
on  October  31st  to  Mrs.  (Nellie)  Milliken,  of  this  city.  Mr. 
Fairbanks  has  left  the  road  and  assumed  the  management  of 
the  new  hotel  at  Sydney. 

Mrs.  Horneman,  dry  goods,  Spring  Garden  road,  has  dis- 
posed of  her  stock  by  auction  and  gone  to  the  States.  Messrs. 
T.  &  A.  Jackson  have  opened  in  staple  and  fancy  dry  goods  in 
the  same  store.  The  new  firm  is  backed  by  a  local  wholesale 
house. 

Amos  Burns,  dry  goods  and  groceries,  Kingston,  Kings 
County,  has  sold  out  his  business  to  Wallace  Piggott,  formerly 
of  the  D.  A.  R.  R. 

Taunton. 


MEN'S    FURNISHINGS. 

IT  would  be  just  as  well  for  the  retailer  who  wants  any  more 
shirts  and  drawers  for  the  present  season  to  order  now,  as  the 
mills  are  going  off  fall  stuff  and  taking  up  spring  goods.  One 
wholesale  house,  we  hear,  asked  Penman  for  a  fresh  supply  in 
some  lines,  and  were  told  that  the  list  was  just  down,  and  there 
would  be  no  more  this  season. 


The  attention. which  Glover  &  Brais  devote  to  half  hose  is 
seen  in  their  novelties  for  spring.  Their  usual  extensive  range 
in  blacks,  tans,  fancies  and  staple  striped  silk  embroideries  of 
all  kinds  are  being  supplemented  this  season  by  a  striking  range 
in  Roman,  Turkish,  Persian,  Random  and  Cadet  mixture  effects. 
These  are  special  features,  some  of  them  exclusive,  and  furnish 
handsome  material  in  dressing  a  window. 


Underwear,  in  the  opinion  of  Glover  &  Brais,  cannot  be 
separated  from  men's  furnishings,  and  the  firm,  therefore,  make 
a  specialty  of  it.  The  growth  in  favor  of  Canadian  makes  of 
late  years  is  marked,  and  in  price  and  quality  they  challenge 
the  imported  article  at  every  point.  One  house  in  Canada, 
which  used  to  import  as  much  as  1,500  dozen  of  one  number 
in  these  goods,  now  get  them  in  Canada. 


Mr.  Bell,  formerly  with  Greene  &  Sons  Co.,  has  now  inside 
charge  of  the  furnishings  at  Tooke  Bros.'  Mr.  B.  Tooke  has 
returned  from  England  with  new  goods  of  the  latest  fashionable 
styles  there.  In  ladies'  ties,  scarfs  and  derbys,  there  are  some 
special  fine  lines.  The  firm  has  some  exclusive  goods  which 
will  be  much  admired. 
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UNDERWEAR 

No.  619.     Scotch  Knit  Shetland. 

No.  614.     Scotch  Knit  Shetland,  Superior. 

Above    made  in  S.M.,   M.,  O.S. 

No.  217.      Extra  Superior  Scotch  Knit,  made  and  stamped  in  inches,  34  to  46. 
No.  606.      Special  Stripe  to  retail  at  50  cents. 

2,000  Dozen  Fancy  Scarfs  now  being  jobbed  away  to  those  interested  in  enlivening  their 
Fall  business. 

Our  complete  range  of  Neckwear  and  General  Men's  Furnishings  will  be  ready  on  or 
about   15th  November. 

TRAVELLERS  IN  ALL  PROVINCES  OF  CANADA. 


GLOVER  6c  BRAIS, 


184  McGILL  S 


ssz   Montreal 
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All  Goods  Bearing  Above  Label  are 

made  expressly  for  us 
and  are  of  guaranteed  excellence. 
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DEPARTMENTS 

A — British  Staples,  Prints.  Linens,  Tailors' 
Trimmings. 

B  ^Imported  Woollens. 
C— Canadian  Woollens. 

D — Ribbons,  Silks  and  Dress  Goods. 

E — Gents'  Furnishings,  Hosiery,  Gloves,  But- 
tons and  Smallwares. 

F — Canadian  and  American  Staples. 

Q — Blankets,  Flannels,  Underwear. 

H — Carpets,  Oil-Cloths,  Curtains  and  House 
Furnishings. 


M^MASTER  &  CO. 


BARGAINS 


IN 


Winter  Tweed  Dress  Goods 

Curtain  Muslins  and  Drapeiies. 

Waterproofs  and   Circulars 

Men's  Ties,  Scaifs  and  Braces. 

Scotch  Fingerings 

and  Canadian  Yarns. 

Sealettes  and  Curl  /Vlantlings 


TAILORING  GOODS 

Overcoatings,  Coatings, 

Suitings,  Vestings 

Trouserings 

Linings  and  Trimmings 


New,  Stylish  and 

Up-to-Date 


WRITE  US 
FOR 

Samples 
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THE   MILLINERY  TRADE. 

IN  speaking  of  the  season's  trade,  thus  far,  S.  F.  McKinnon  & 
Co.  say  that  their  opening  and  Exhibition  trade  was  all  that 
could  be  desired  ;  also,  that  the  general  sorting  trade  had  been 
good  all  along.  Having  a  resident  buyer  in  Europe,  they 
claim,  keeps  them  in  close  touch  with  the  markets  and  the 
requirements  of  the  trade.  They  are  bidding  high  for  the 
November  trade. 

J.  D.  Ivey  &  Co.   report  that  the   result  of    the  first  year  in 


Akona. 


DODOR. 


Orient. 


Helen.  Nero. 

WOOL    FELT    HATS D.   M'CALL  &  CO.,   TORONTO. 

their  new  premises  more  than  surpasses  expectations,  and  trade 
is  going  well.  The  styles  of  millinery  this  season  favor  the 
milliner,  and  trade  is  turning  from  the  sailor  to  the  dress  hat, 
so  that  velvets,  ribbons  and  ostrich  feather  goods  are  in  great 
demand.  The  firm  have  inaugurated  a  system  of  weekly  ship- 
ments from  leading  markets  which  customers  appreciate,  and 
are  responding  to  satisfactorily. 

S.  F.  McKinnon  &  Co.  have  just  received  large  shipments 
of  new  goods  specially  selected  for  November  trade.  This  firm 
have  had  two  buyers  in  the  European  markets  since  early  in 
September,  which  enables  them  to  show  all  the  novelties,  as  the 
season  advances,  in  such  popular  lines  as  silk  velvets,  fancy 
silks,  double-faced  satin  and  silk  ribbons,  ostrich  three-quarter 
flats,  tips  and  mounts,  and  ladies'  jackets.  Their  stock  can  be 
depended  on  as  showing  up-to-date  goods,  and  plenty  of  them. 

The  golf  blouse  continues  to  have  a  great  run,  say  D. 
McCall  &  Co.  A  blouse  made  in  Canada  in  the  same  style 
as  German  makes  is  being  turned  out  by  Forbes,  of  Hespeler, 
which  is  highly  creditable  to  this  country,  and  meets  with 
much  favor.  Mr.  O'Malley,  of  the  firm's  Montreal  branch, 
reports  feathers,  as  a  trimming,  going  better  than  for  many 
years.  In  winter  trimmings,  flowers  show  two  tones,  and  shot 
effects  in  ribbons  and  in  new  ostrich  feather  goods  continue  to 
prevail.  Beaver  crown  hats  in  all  colors  are  doing  well  in  the 
east. 


DOLLS. 

A  great  stock  of  dolls  is  offered  by  Samson,  Kennedy  &  Co. 
at  low  prices.  They  include  all  the  leading  makes,  so  as  to  re- 
tail from  5c.  each  to  $2.  The  firm  show  the  largest  25c.  doll  in 
the  market. 


THE     HAT    TRADE. 

A.  A.  Allan  &  Co.  report  spring  samples  of  imported  hats 
now  in  the  hands  of  travelers.  The  new  English  style  has  a 
flatter  set  and  wider  brim.  Colors  are  in  favor,  the  prevailing 
shades  being  hay  brown,  cedar,  locks,  and  Bismarck,  ranging 
from  light  to  medium  dark  brown.  The  revival  of  the  stiff  hat 
is  in  full  swing. 

The  new  styles  of  hat  for  this  season  offered  by  Strachan  & 
Hay  have  the  full  crown,  rather  low  with  broad  brim,  and  follow 
the  present  American  tendency,  which  is  not  extreme  in  any 
point  but  pretty  much  a  staple  style.  In  the  soft  hat,  which  still 
commands  a  large  trade,  the  flange  brim  is  noticeable. 


QUEBEC    AS    A    WHOLESALE    CENTRE. 

Editor  Dry  Goods  Review  : 

Sir, — In  glancing  through  The  Dry  Goods  Review  for 
October,  I  was  struck  once  more  with  the  fact  that  your  well- 
edited  paper,  which  I  always  have  found  to  the  fore  with  its 
sound  and  practical  suggestions,  should  seemingly  make  it  a 
point  to  always  ignore  the  city  of  Quebec.  As  an  example  out 
of  many,  take  for  instance  your  article  headed  "  A  Conference 
of  Merchants."  You  mention  that  it  could  meet  alternately  at 
Halifax  or  Toronto  or  St.  John  or  Montreal  Why  is  Quebec 
left  aside  ?  Do  we  not  rank  after  Montreal  and  Toronto  as  re- 
gards the  number  of  wholesale  houses  and  volume  of  business 
done?  Do  not  all  large  bodies  hold  conventions  in  our  city 
frequently?  Another  case  in  point  is  in  speaking  of  Magog 
prints,  you  again  mention  Toronto,  Montreal,  St.  John,  Halfaix, 
Winnipeg,  Victoria  and  Vancouver. 

I   trust  that  you    will  kindly   explain   how  it  is  that  such  a 
feeling  seems  to  exist,  as  Toronto  people,  whenever  in  Quebec, 
whether  on  business  or  pleasure,  have  always  been  received  with 
the  prove'rbial  hospitality  of  the  old  Rock  City. 
I  am,  dear  sir,  yours  sincerely, 

E.  B.  Garneau. 

Quebec,  Oct.  11,  1895. 

[We  are  not  surprised  at  Mr.  Garneau's  forming  this  opinion, 
though  he  has  really  no  ground  for  it.  There  is  no  city  of  any 
account  in  Canada  that  has  not  hinted  that  The  Review  favored 
every  other  place.  In  the  Maritime  Provinces  they  say  we  de- 
vote our  attention  to  Toronto  and  Montreal.  Toronto,  Hamil- 
ton and  London  houses  say  everything  in  the  paper  is  Mont- 
real. Houses  in  Montreal  claim  they  are  the  real  backbone  of 
the  paper,  and  say  it  is  unfair  that  so  much  more  space  is  de- 
voted to  the  big  cities  in  Western  Ontario.  From  these  asser- 
tions we  are  beginning  to  infer  we  must  be  doing  fairly  well 
all  round.  When  several  large  cities  have  to  be  mentioned  we 
generally  give  the  chief  commercial  centres  in  each  province, 
and  this  is  what  was  done  in  the  case  of  Magog  prints.  Mont- 
real and  Toronto  houses,  it  is  quite  true,  get  more  attention  than 
those  in  other  cities,  because  there  are  a  greater  number  of  them 
in  these  two  places  than  in  any  other  in  Canada.  Quebec 
is  an  important  wholesale  centre,  it  is  quite  true,  and 
some  of  its  houses  tower  above  a  great  many  firms  in 
Montreal  or  Toronto.  Garneau,  Fils  &  Cie.,  of  which  firm 
E.  B.  Garneau  is  a  member,  is  one  of  the  foremost,  and  it  is 
probably  the  only  one  in  general  dry  goods  outside  of  a  few  in 
Montreal  and  Toronto  with  travelers  in  all  provinces  in  Canada. 
We  hope,  however,  to  be  able  to  give  more  attention  to  Quebec 
in  the  near  future. — Editor  Dry  Goods  Review.] 
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Wholesale  Millinery 
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ASSORTING 
SEASON 
NEW  AND 
SCARCE 
GOODS 

GOLF 
BLOUSES 


We  are   daily   adding   to   stock   New  £Md 
Scarce     Goods,       The    latest    novelties 
as  produced  are  placed  on  our  tables  for  inspection. 

Novelties  in  Colored  Fancy  Silks. 
Novelties  in  Fancy  Ribbons. 

Novelties  in  our  Feather  and  Flower  Department. 
Novelties  in  our  Hat  Department. 
Golf  Blouses  in  Cardinal,  Navy,  Black,  Cream. 
Golf  Blouses  in  Cardinal  and  White,  Navy  and  White, 
Black  and  White. 

We  are  the  only  house  so  far  that  has  been  able  to  supply  the 
trade.  Letter,  Telegram  and  Telephone  Orders  receive 
prompt  attention. 


D.  McCall  &  Company 


1 


Toronto  and 

.Montreal. 


s 


Our  travellers  are  now  on  the  road  with  a 
complete  range  of  samples  for  the 


Fall  flillinery 
Trade 

NEW    GOODS    ARRIVING    WEEKLY. 


The  latest  novelties  in 


Ladies'  Golf  Blouses 

JUST    RECEIVED. 

Also  200  Cases  American  Felt  Hats. 


CAVERHILL  &  KISSOCK 


91  St.  Peter  Street,  Montreal. 


PATENT 


Lock- 
stitch 


^ —  WW?* 


Kept  in  stock  by 
all  leading 
wholesale  firms 
in  Canada. 


•  • 


DON'T  TAKE 
INFERIOR 
IMITATIONS 
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THEY    ARE   QUITE   RIGHT. 

ANEW  Brunswick  deputation  is  at  Ottawa  this  week  oppos- 
ing the  granting  of  any  Canadian  subsidy  for  an  Atlantic 
line,  whose  vessels  would  call  at  a  United  States  port.  The 
delegation  from  the  commercial  capital  of  New  Brunswick, 
which  is  composed  of  the  mayor,  Mr.  George  Robertson,  J.  D. 
Hazen,  M.F..  J.  A.  Chesley,  M.P.,  and  Mr.  W.  C.  Pitfield,  a 
prominent  merchant  and  member  of  the  Board  of  Trade,  will 
discuss  with  the  Premier,  the  Minister  of  Marine,  Hon.  Mr. 
Foster  and  other  Cabinet  Ministers  the  whole  question  regard- 
ing mail  subsidies.  The  deputation  deserve  to  succeed.  Their 
argument  is  sound.  When  the  Canadian  Parliament  voted  a 
yearly  subsidy  of  $750,000  for  a  fast  line,  the  distinct  under- 
standing embodied  in  the  Act  was  that  the  vessels  should 
make  Halifax  and  St.  John  winter  ports,  and  Quebec  and  Mon- 
treal the  ports  in  summer.  If  any  modification  of  this  arrange- 
ment is  necessary  it  should  certainly  not  affect  the  question  of  a 
port.  That  point  is  fixed.  This  country  is  not  going  to  bonus 
ships  to  New  York.  Halifax  and  St.  John  are  nearer  Europe 
than  any  United  States  port,  and  the  business  men  of  this  coun- 
try are  not  such  fools  as  to  allow  any  government  to  ignore  this 
point.  If  the  British  subsidy  is  going  to  be  conditional  on  the 
vessels  making  New  York  the  ultimate  distination  then  we  will 
have  to  go  without  it.  A  Canadian  subsidy  to  Canadian  ports 
only,  gentlemen  of  the  Government,  mind  that. 


35  per  cent.;  brushware,  35  per  cent.;  carpets,  25  per  cent.; 
furniture,  40  per  cent.;  hosiery,  35  per  cent.;  leatherware,  45 
per  cent.;  and  silk,  25  per  cent. 


ENGLISH     CAPITAL     IN     CANADIAN     MILLS. 

The  investment  of  English  capital  in  some  of  our  woolen 
mills,  and  their  organization  on  a  new  basis,  would  be  a  good 
thing — good  for  the  quality  of  the  makes,  and  for  the  investing 
capitalist.  But  English  capital  seems  rather  to  favor  the  States, 
though  conditions  there  are  not  by  any  means  stable.  It  is 
announced  that  an  English  syndicate  is  negotiating  for  the  pur- 
chase of  the  mills  of  the  Broadbrook  Woolen  Co.,  Broadbrook, 
Conn.,  and  that  the  plant  will  be  enlarged  and  equipped  with 
the  latest  and  most  approved  machinery,  which  will  be  brought 
fully  up  to  the  Bradford  standard.  The  woolen  importing  house 
of  Ogden  &  Brook,  New  York,  are  credited  with  being  the 
promoters  of  the  enterprise,  and  it  is  said  will  handle  the  ac- 
count. Mr.  Brook  is  now  in  Europe,  and  it  is  reported  will 
bring  back  with  him  a  first-class  designer  of  worsted  fabrics. 


NEW    AUSTRALIAN     DUTIES    ON     DRY    GOODS. 

In  the  new  Victoria  tariff  just  passed  the  following  new 
duties  affect  the  dry  goods  trade  :  Fur  and  felt  hats,  each  2s.  6d.; 
woolen  felt  hats,  2s.  The  excess  duty  on  woolen  materials  will 
be  30  per  cent.,  and  from  the  first  day  of  1898,  25  percent.;  on 
woolen  apparel,  40  per  cent.,  and  from  the  first  day  of  1897,  35 
per  cent.;  on  woolen  blankets,  25  per  cent.;  on  the  same  when 
invoiced  at  less  than  is.  per  pound,  15  per  cent.  Cotton 
blankets  are  placed  on  the  free  list.  On  brushware  the  duty 
will  be  30  per  cent.;  on  carpeting,  15  per  cent.;  on 
furniture,  30  per  cent.;  on  hosiery,  25  per  cent.;  on 
leatherware,  30  per  cent.,  and  on  silk,  15  per  cent. 
The  old  duties  on  the  goods  mentioned  were  :  Fur  and  felt 
hats,  each  3s.;  woolen  felt  hats,  each  3s.;  woolen  materials,  35 
per  cent.;  woolen  apparel,  50  per  cent.;  woolen  blankets,  35 
per  cent.;   on  the   same  when   invoiced  at  less  than  is.  per  lb., 


TRADE     IN     MANITOBA. 

F.  G.  Lewis,  of  Birtle,  Manitoba,  says  that  the  comparative- 
ly small  deliveries  of  wheat  on  the  M.  and  N.  W.  railway,  is  not 
due  to  the  farmers  holding  back  for  better  prices,  but  to  unfav- 
orable weather  for  threshing.  The  farmers  are  now  threshing 
their  crops  as  fast  as  possible,  and  a  lively  movement  may  be 
expected  from  the  northwestern  part  of  the  province  from  this 
out. 

Mr.  J.  F.  Hosegood,  of  Mcintosh  &  Hosegood,  Lake 
Dauphin,  who  is  on  his  way  to  England,  said  in  Winnipeg,  the 
other  day,  that  there  are  now  8,000  people  living  in  the  Dauphin 
district,  and  that  new  settlers  are  arriving  every  week.  This 
season  cattle  to  the  value  of  $27,000  have  been  purchased  in 
the  district  by  export  dealers.  All  the  grain  grown  there  is  re- 
quired for  local  consumption,  but  next  year  there  will  be  quite 
a  surplus  for  shipment,  and  the  settlers  are  hoping  for  the  con- 
struction of  a  railway  to  afford  them  transportation  facilities. 


TRADE    SALE    IN    MONTREAL. 

Messrs.  Benning  &  Barsalou  held  a  large  peremptory  sale  of 
woolens  and  worsteds  last  week.  Over  1,500  pieces  heavy- 
weight, 64  tweeds,  coatings,  cheviots,  etc.,  and  4,000  pairs  of 
blankets  and  rugs,  were  sold  for  account  of  the  Montreal  Woolen 
Mill  Co.  The  prevailing  cool  weather  seemed  to  infuse  life  into 
trade,  and  all  numbers  catalogued  and  a  quantity  of  duplicates 
were  disposed  of  at  fair  figures.  The  sale  amounts  to  about 
$30,000. 

NEW     BRUNSWICK'S     ENTERPRISE. 

Arrangements  have  been  about  completed  whereby  the 
Central  Railway  of  New  Brunswick  is  to  be  extended  50  miles 
further  to  Fredericton,  making  90  miles  in  all  from  where  it 
leaves  the  Intercolonial  at  Norton.  The  new  road  will  pass 
through  the  Newcastle  coal  areas,  and  in  this  connection  capital- 
ists will  establish  smelting  works  in  St.  John,  N.B.,  the  iron  ore 
to  be  brought  from  Tor  Bay,  in  Annapolis,  across  the  Bay  of 
Fundy,  while  the  coal  will  be  tapped  in  Queen's  County  on  the 
line  of  the  Central  extension. 


A    ST.    THOMAS     FIRM. 

Griffin  &  Wright,  who  have  been  in  dry  goods  at  St.  Thomas 
for  14  years,  are  in  difficulties  owing  to  extensive  enlargements 
of  their  business  three  years  ago  and  to  dull  trade  since.  The 
estate  will  show  a  surplus  of  assets  over  liabilities.  Two  Eng- 
lish houses  and  Messrs.  Johnson,  of  Montreal,  are  creditors. 
The  firm  speak  of  retiring  from  business,  but  may  go  on.  They 
are  well  spoken  of. 


ISSUE    OF    COTTON     BONDS. 

Mr.  David  Morrice,  Sr.,  now  in  London,  has  arranged  re- 
newal in  the  London  market  of  $1,500,000  of  Dominion  Cotton 
Co.  debentures  falling  due  early  next  year.  They  have  been  re- 
newed at  4^  per  cent.,  which  is  a  very  good  rate. 
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|  November  Trade 


A  TO  VEMBER  should  be  one  of  the   heaviest   business 
S  l  V  months  in  the  year  with  the  retail  trade,  and  in  order 

Jg  to  keep  up  big  returns  it  will  be  necessary  to  sort  up  with 

*^5  uric  goods  that  arc  right  in  character,  also  certain  hues  and 

rft  colors  which  have  proved  to  be  strong  sellers.     77/ is  is  just  the 

£  point  where  foresight  and  good  judgment  take  the  lead,  by 

^  keeping  thoroughly  assorted  in  such  goods  as   the   trade  de- 

fe  uiauds  when  business  is  to  be  done.      By  having  tzvo   Buyers 

in  the  foreign  markets  and  making  free  use  of  the  cable  we 


i 


«  can  place  before  the  trade  a  thoroughly  assorted  stock  of  No- 

fe  vcnibcr  goods.      I  here  take  out  your  note  book  and  carefully 

^  enter  under  our  name:   Black  and  Colored  Silk  I  relvets,  Black 

and  Colored  Velveteens,   Dress  Silks,    Fancy  Silks,    Double- 
faced  Satin  Ribbons,  Faille  Silk  Ribbons,  Mantle  Materials 
in  Beaver  Cloths,  Frieze  Cloths,  Sealettes,  and  Plushes,  also 
Ladies  Perfect-fitting  German  Jackets.      These  are  a  few  Oj 
j8  our  November  leaders  which  will  bring  you,  sharp  and  profit 

able  returns.  When  you  have  occasion  to  buy,  give  us  a  call. 
See  our  Travellers  Samples,  or  write  for  Patterns.  We  have 
the  goods  and  want  your  trade. 

Faithfully  yoitrs,  g 

|  S.  F.  McKinnon  &  Co.  I 

VS  6/   Bay  Street                            OFFICES:                                               ^ 

^  Toronto.                                35  M//A   Street,                            § 

£h  London,    England.           S 

$  % 
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RETAILERS    ORGANIZE. 

OUT  in  New  South  Wales  the  storekeepers  have,  as  The 
Review  intimated  in  its  last  issue,  organized  themselves 
into  an  association  for  protection  and  mutual  assistance.  At  the 
meeting  in  Sydney  one  of  the  organizers  explained  the  difficulty 
he  had  in  bringing  home  to  the  public  authorities  any  grievance 
or  claim  which  the  merchant  class  had.     Said  he  : 

"  I  was  invariably  met  with  this  one  answer  :  '  We  have 
heard  all  you  have  said  ;  but  do  you  represent  the  merchants  or 
the  storekeepers  in  any  official  capacity  ?'  '  No,  I  do  not.' 
'  Have  they  any  official  organization  ?'  '  No,  they  have  not.' 
'  Then  we  must  simply  regard  you  as  a  private  individual.  We 
hear  your  opinions  with  respect,  and  there  is  an  end  to  it.  You 
are  nobody  officially.  We  cannot  take  any  notice  of  what  you 
say.'  This,  in  effect,  has  been  the  way  in  which  I  have  been  re- 
ceived on  several  occasions;  and  it  is  the  way  in  which  any  man 
present  at  this  meeting,  or  any  man  in  Sydney,  would  be  received 
were  he  to  go  to  a  Minister  or  to  a  departmental  official  to  air 
this  grievance.  They  would  hear  what  he  had  to  say,  and,  no 
matter  how  strong  his  case  might  be,  it  he  were  not  officially 
representing  the  storekeepers  they  would  simply  ignore  him, 
and  forget  him  as  soon  as  he  had  gone  outside  the  door." 

Now,  this  holds  good  in  Canada  as  in  Australia.  If  you 
have  a  Board  of  Trade  in  your  town  or  locality  and  it  is  effec- 
tive in  voicing  the  views  of  the  trade,  very  well.  But  if  not,  the 
sooner  you  go  in  for  an  association  the  better. 


THE     REVIVAL    OF     BUTTONS. 

The  advices  from  Paris  indicate  a  distinct  revival  in  buttons. 
They  appear  there  on  bodices  as  well  as  skirts.  The  small  but- 
tons will  be  placed  as  a  trimming  one  against  the  other,  a 
fashion  common  in  Canada  ten  years  ago.  In  the  tailor-made 
dresses  many  buttons  are  in  material,  and,  in  that  case,  very 
small.  Some  are  in  colored  mother-of-pearl.  Others  are  in 
Corrozo,  carved  wood,  enamelled  iron  with  bronze  reflects, 
violine,  etc.  Many  are  in  clouted  steel,  old  silver,  dull  gold, 
plain  or  battered.  Those  buttons  which  are  hidden  in  the  depth 
of  a  pleat  of  some  elegant  chiffon,  or  are  laid  on  velvet,  lace,  and 
fur,  are  naturally  much  richer.  Then  comes  strasse,  upon  which 
mother-of-pearl  is  so  finely  worked  that  they  look  as  though 
they  were  embroidered  buttons  set  in  rubies  and  lovely  gems  set 
in  all  colors.  The  most  popular  button  at  present,  and  which 
promises  to  continue  in  favor,  is  the  "Watteau."  Some  buttons 
are  enormous,  whilst  other  are  very  small.  Some  are  square  as 
well  as  round. 


DON'T    RUN     ON     CHEAPNESS. 

The  right  method  to  pursue  in  these  days  of  rapid  returning 
prosperity  is  to  talk  beauty,  style  and  quality,  rather  than  low 
prices,  says  a  dry  goods  paper. 

The  merchant  who  sells  the  same  amount  in  dollars  and 
cents  to-day  as  he  did  three  years  ago  turns  over  a  bigger  pile 
of  merchandise.  If  he  can  raise  the  quality  of  the  goods  sold 
from  10  to  25  per  cent,  by  expatiating  upon  their  superior 
qualities,  instead  of  educating  his  customers  to  look  for  low 
prices,  his  sales  and  his  profits  will  correspondingly  grow  more 
satisfactory. 

What  cares  the  average  woman  for  a  dollar   or  two  extra  in 


the  price  of  a   dress  pattern  so  long  as  it  pays  to  make  up  and 
gives  her  entire  satisfaction  afterwards  ? 

What  cares  the  man  who  is  buying  his  winter  underwear 
whether  he  pays  $1  or  $1.25  for  a  garment  if  it  keeps  him  warm 
and  comfortable  and  gives  good  service  ? 


THE     MAN     IN    THE    STORE. 

Did  you  ever  notice  a  man  making  purchases  in  a  dry  goods 
store  ?  Generally  he  is  about  as  happy  and  awkward  as  a  fish 
out  of  water. 

If  such  a  guest  entered  your  house  you  would  immediately 
try  to  make  him  feel  at  home.  Do  just  the  same  at  the  store. 
Buttonhole  him  as  soon  as  he  enters  and  pilot  him  to  the  re- 
quired counter. 

He  may  not  know  the  name  of  the  stuff  he  was  sent  for. 
Probably  forgot  it,  but  it  is  easy  to  find  out  what  it  is. 

If  you  have  an  extreme  case  on  hand  call  one  of  the  sales- 
men and  see  that  he  gets  what  is  wanted. — Dry  Goods  Econo- 
mist. 


IN    MEN'S    GOODS. 


There  seems  to  be  a  belief  that  there  is  a  market  for  the 
finest  imported  umbrellas  here.  Tooke  Bros,  have  a  supply  of 
the  best  qualities,  with  silver  mounted  sticks,  and  every  other 
mark  of  high  grade. 


For  the  holiday  trade  W.  R.  Brock  &  Co.  have  just  passed 
a  large  shipment  of  the  latest  novelties  in  men's  neckwear,  cash- 
mere and  silk  mufflers,  scarf  pins  and  brooches,  links,  solitaire 
sets,  cuff  buttons,  studs,  pins,  etc.  In  gloves  the  firm  have  in 
stock  again  the  heavy  black  cashmere  glove  B.i.  to  retail  at  25 
cents.  A  repeat  order  has  just  been  received.  The  hosiery 
department  reports  receipt  of  repeat  orders  for  their  cashmere 
hosiery  No.  98,  AA,  and  D  ;  also  the  cashmere  socks  Acme. 
For  holiday  trade,  silk  handkerchiefs  in  Japanese,  hemstitched, 
initial  and  brocades,  etc.,  are  to  be  seen. 


The  buyer  for  Wyld,  Grasett  &  Darling,  who  returned  last 
week  from  Europe,  reports  a  tendency  to  the  club  house  tie. 
Roman  stripes  are  in  demand  as  a  material  with  neat  effects 
in  greys,  greens  and  browns.  A  large  shipment  for  the  holiday 
trade  is  at  hand,  and  samples  will  be  out  this  week. 

The  first  week  of  December  Wyld,  Grasett  &  Darling  will 
show  a  special  line  in  smoking  jackets.  These  are  remnants  of 
choice  goods  and  will  be  offered  under  regular  prices. 


In  neckwear  the  firm  will   show  a  choice  lot   of   full  dress 
muslin  bows  with  silk  embroidered  ends  and  in  new  shapes. 


PETER    ROBINSON    DEAD. 

What  Canadian  merchants  have  not  heard  of  Peter  Robin- 
son, the  great  London,  England,  dry  goods  man?  The  cable 
last  week  announced  his  death.  His  large  shops  in  Regent 
street  and  elsewhere  were  well-known  to  every  man  in  our  trade 
who  crossed  the  ocean.  He  built  up  an  immense  business,  and 
was  a  persistent  and  enterprising  advertiser.  His  window  dis- 
plays were  models  of  artistic  decoration. 
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EVERY  WEEK^^r  2 

We  receive  a  shipment  of  j- 

FINLAYSON'S    1 

SUPERIOR  LINEN  THREAPS  ^ 


The  stock  is  constantly  moving  out  ;   therefore,  we  have 
no  rubbish  or  job  lots. 


^^~~       Wholesale  Agents  for  Canada 

^      John  Gordon  &  Son 


MONTREAL 


Please  ask  for 

F.  B.  &  CO. 

And  get  the  best. 


^uuiuiiuuiuumuuiuuuuiuiuiuiuiuuuuif; 


TOOKE  BROS. 


63,  65,  67  &  69 
L/XTOUH  STREET 


Montreal 


BRANCH,  30  Wellington  St.  East,  TORONTO 


Men's  Furnishing   Department 


Men's  Underwear 

All  bought  before  any  advance  in  price.  Customers 
will  get  the  benefit  of  this. 

Hosiery 

Look  out  for  our  "  Iron  Frame  "  Black  Cashmere 
Sox  at  all  prices,  bought  before  any  advance. 
Tans  and  other  effects  equally  good  value. 

Umbrellas 

The  largest  range  ever  offered  to  the  trade,  from 
the  lowest  price  up  to  $72.00  per  dozen. 

Waterproofs 

Several  special  lines  made  for  us.     Excellent  value. 

Scarfs  and  Ties 

All  Black  Goods  bought  before  any  advance  in 
price.  Colored  Goods  in  the  neatest  designs  and 
in  new  shapes  confined  to  us.  The  "Adaptus," 
"Lyceum,"  "Blenheim,"  "Verona,"  "  Rothsay," 
"  Inverary,"  "Admiral,"  etc. — every  price,  from  the 
lowest  up  to  $9  per  dozen. 


n: 

ttx 

! 


Braces  and  Belts 

Every  price  represented. 

Silk  Handkerchiefs 

In  Plain  White  and  Fancies — a  very  attractive  lot. 

Linen  and  Cotton  Handkerchiefs 

Our  account  for  Piece  Linens  is  not  the  smallest  in 
Canada.  We  believe  we  buy  our  linens  right. 
Handkerchiefs  bought  from  the  same  manufactur- 
ers.    Examine  them. 

Summer  Clothing  and  Vests 

A  very  extensive  range  in  Nobby  Effects.  This  is 
going  to  be  a  large  department  with  us. 

Please  do  not  buy  until  you  see  our  samples. 
SHIRT  ORDERS  are  the  largest  we  have  ever  had. 

Our  $1.25  and  $1.50  English  Finished  Collars  are  sell- 
ing at  present  faster  than  we  can  make  them. 


Ladies9  Shirt  Waists,  Blouses,  Etc. 


are  accepted  by  the  trade  as  being  the  best  fit  ever 
offered.     Orders  are  coming  in  freely  in  consequence. 
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BUILDING  UP  A  BUSINESS.  X 

♦  t 
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THE  average  merchant  is  apt  to  look  upon  any  expenditure 
which  does  not  at  once  show  returns  as  an  outlay  which 
will  stand  the  closest  and  most  economical  figuring  before  being 
authorized.  We  know  dozens  of  instances  where  the  tempta- 
tion to  save  $50  or  $100  in  repairs,  fixtures,  lights,  etc.,  often 
blinds  good  business  judgment. 

If  running  a  store  were  a  matter  of  one  or  two  years,  with  a 
closing-out  at  the  end  of  that  time,  it  might  be  good  policy,  says 
The  Dry  Goods  Economist,  to  squeeze  the  last  dollar  out  of  the 
business  by  refusing  to  incur  an  expense  that  was  not  abso- 
lutely necessary.  Fortunately,  most  merchants  are  in  business 
to  stay,  but  even  so,  their  sentiments  in  regard  to  expenses  do 
not  vary  much  from  those  ju5t  mentioned. 

An  instance  comes  to  mind  wherein  the  folly  of  this  belief 
is  forcibly  illustrated.  The  bulk  of  the  dry  goods  trade  in  a 
certain  city  had  always  been  monopolized  by  one  house,  which 
prospered  and  grew  rich  ;  the  proprietors  naturally  assumed  that 
it  was  because  every  advantage  was  to  be  obtained  by  trading 
at  their  store.  The  true  reason,  however,  was  the  fact  that  there 
was  no  other  establishment  in  town  that  had  attained  sufficient 
prominence  to  make  fair  competition  possible. 

A  few  years  ago  a  new-comer  appeared  on  the  scene  and 
erected  a  modern  building  with  every  approved  appliance  for 
doing  business.  Bright  salespeople,  light,  fresh  air,  good  ser- 
vice, good  goods  and  elegant  window  displays  soon  brought 
trade.  It  came  slowly  the  first  year  ;  the  second  year  was  much 
better  and  the  third  showed  a  large  balance  on  the  right  side. 

The  old  established  house  kept  on  in  its  old  way  and  the 
new  competition  was  ridiculed.  Things  have  changed  now, 
and  that  competition  is  feared,  and  with  good  reason.  No  mer- 
chant has  a  mortgage  on  the  trade  of  his  community,  and  nowa- 
days people  know  what  good  storekeeping  is,  and  if  they  have 
endured  the  old-fashioned  ways  of  some  establishments,  it  was 
because  it  couldn't  be  helped. 

The  wonderful  influence  of  the  mail-order  business  of  large 
metropolitan  stores  on  the  trade  in  the  smaller  cities  is  to  a  con- 
siderable degree  directly  traceable  to  the  poor  storekeeping  at 
home.  Judicious  expenditures  for  light  window  decorations, 
advertising,  cash  carriers,  good  fixtures,  comfortable  chairs, 
intelligent  help,  and  all  the  other  necessities  of  an  up-to-date 
business  are  forced  upon  the  merchant  of  to-day,  if  he  wishes 
to  keep  pace  with  his  enterprising  competitor. 

Competition  is  most  effective  when  it  is  allowed  its  own  way, 
and  the  only  way  to  meet  it  successfully  is  by  adopting  up-to- 
date  measures  for  attracting  the  masses.  The  American  shop- 
ping public  is  fastidious  ;  it  goes  where  comfort,  cleanliness  and 
intelligence  are  parts  of  the  store  service. 

Cutting  prices  or  continual  sacrifice  sales  never  yet  made  a 
substantial  business  or  won  profit  in  the  end.  A  store  wins 
trade  because  of  its  facilities  for  supplying  that  trade.  Many 
stores  that  are  stagnant  to-day,  after  past  years  of  prosperity, 
owe  their  present  condition  to  that  new  competition  of  which 
the  public  are  getting  a  better  knowledge  every  day. 


PRINCES     USEFUL    IN    TRADE. 

Mr.  Thomas  Wardle,  the  president  of  the  Silk  Associa- 
tion of  Great  Britain  and  Ireland,  has  written  to  The  Times, 
with  the  sanction  of  His  Royal  Highness  the  Prince  of 
Wales,  to  make  known  the  fact  that  His  Royal  Highness 
has  made  a  selection  of  white,  black  and  colored  silks  of 
British  manufacture  for  the  purpose  of  making  into  waist- 
coats. It  will  be  remembered  that  at  a  meeting  of  the 
council  of  the  association  held  last  year  at  Stafford  House, 
Sir  George  Birdwood,  one  of  the  vice-presidents,  suggested 
that  the  time  had  arrived  when  an  effort  might  rationally 
be  made  to  free  gentlemen's  evening  dress  from  its  present 
sombre  and  waiter-like  appearance,  and  he  proposed  a  resolu- 
tion, which  was  unanimously  passed,  that  His  Royal  Highness 
the  Prince  of  Wales  should  be  asked  to  give  his  sanction  to, 
and  approval  of,  such  a  movement,  by  initiating  the  wearing 
of  figured  and  colored  silk  waistcoats  for  evening  dress.  This 
having  been  done,  some  special  materials  were  manufactured, 
and,  as  stated  above,  selections  have  been  made,  not  only  by 
the  Prince  of  Wales,  but  by  a  number  of  gentlemen  who  intend 
henceforth  to  adopt  white,  black  and  parti-colored  waistcoats 
both  for  morning  and  evening  use. 


QUALITATIVE    TESTS    FOR    TEXTILE    FIBRES. 

1.  Microscopic  appearance. 

2.  Cotton  burns  without  smell,  while  wool  and  silk  shrivel 
up  and  give  off  odor  of  burning  animal  matter. 

3.  A  boiling  solution  of  caustic  alkali  dissolves  silk  and  wool, 
but  has  little  action  on  cotton. 

4.  Concentrated  sulphuric  acid  dissolves  cotton  and  silk  in 
the  cold,  while  wool  is  little  affected. 

5.  Schwertzer's  reagent  (ammoniacal  solution  of  oxide  of  cop- 
per) dissolves  cotton  and  silk,  but  not  wool.  Cellulose  is  re- 
precipitated  by  gum,  sugar  or  acids,  but  the  silk  substance  by 
acids  alone. 

6.  A  solution  of  basic  chloride  of  zinc  dissolves  silk,  but  not 
cotton  or  wool. 

7.  A  solution  of  cotton  in  concentrated  sulphuric  acid  gives 
a  purple  coloration  with  an  alcoholic  solution  of  alpha-napthol. 
This  reaction  really  indicates  the  presence  of  sugar,  and  is  there- 
fore not  given  by  silk  or  wool. 

8.  Million's  reagent  (mercurous-mercuric  nitrate)  gives  a 
red  color  with  silk  or  wool,  but  not  with  cotton. 

9.  Wool  (also  hair  and  fur)  is  blackened  by  heating  wTith  a 
dilute  solution  of  plumbite  of  soda,  which  is  prepared  by  dis- 
solving litharge  in  caustic  soda.  Silk  and  cotton,  as  they  do 
not  contain  sulphur,  are  unaffected  in  color. 

10.  Nitric  acid  colors  wool  and  silk  yellow,  but  does  not 
affect  cotton. 

n.  An  acid  solution  of  indigo  extract  dyes  wool  and  silk, 
but  not  cotton. — Exchange. 


The  demand  for  fur  trimmings  is  still  good.  The  new 
browns,  fawns  and  drabs,  also  black  fur  and  feather  trimmings, 
are  shown  by  Brophy,  Cains  &  Co. 


AN     ORDER     FOR    OVERCOATS. 

The  Militia  Department  has  placed  an  order  for  2,000  great 
coats  with  Shorey,  of  Montreal.  The  contractor  has  undertaken 
to  waterproof  this  supplv  with  the  Rigby  process  as  an  experi- 
ment, and  if  the  coats  prove  serviceable,  it  is  likely  both  coats 
and  trousers  will  be  waterproofed  thereafter. 
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Christmas  Goods 


CL 


Samples  are  shown  at 

10  St.  Sacrament   Street         -         ■         Montreal 

Osgoodby  Building— ^3  Melinda  St.,  Toronto 

75  Queen  Street      -         -         -         -         Ottawa 

27  Ring  Street         -  St.  John,  N.B. 

J.   M.   Macdonald's  Office      -         -         Winnipeg 


We  make  a  specialty  of  Down  Cushions  covered  in  Art  Satin,  Art  Silk 
and  Art  Sateen.  Callers  at  our  sample  rooms  will  be  shown  an  All 
Satin  Cushion  20  inches  square,  with  wide  ruffle  of  the  same  material, 
filled  with  our  Manitoba  grade.  The  price  of  this  cushion,  in  an 
assortment  of  colors,  is  $18.00 — less  the  usual  discount. 

The  same  cushion,  in  a  larger  assortment  of  colors,  $26.00. 


Highest  Award,  Montreal,  1895. 


Bronze  Medal  and  Diploma,  Toronto,  1894. 


The   "  Alaska  "  Brand  in  Down  Goods  is  favorably  known  all  through 
the  country.     It  stands 


FOR  PURITY-NO  ODOR.       FOR  RELIABILITY-UNIFORM.  FILLING. 

FOR    FAST   SELLING TASTY    DESIGNS.  Your  customers  will  ask  you  for  the      Alaska      Brand,  also  for 

The  "  PURITAS"   Cotton  Comfort,  made  of  pure  white  batting — sateen  both  sides. 


The    ♦* 


L/\li/\  I   U^  Quilt,  made  of  pure  lamb's  wool,  carded  into 

strong  laps,  which  will  not  break  in  washing,  and  covered  in  Art  Silk,  Art  Sateen, 
etc.,  etc.,  in  tasty  designs.     It  has  fancy  stitching  like  a  Down  Quilt. 

This  quilt  is  wanted  by  those  who  desire  light  bedclothes,  yet  warm. 

By  those  who  like  to  wash  their  bedclothing  often  and  keep  it  in  perfect  condition. 

By  invalids  who  cannot  stand  the  weight  of  heavy  blankets,  and  by  everyone  who 
appreciates  luxury  in  bedding. 

D e>m(±m K^f     our  name  and 
tV.CIIICIIIi;ci      our  trade-mark. 


ALASKA' 

Feather&DownCo.,Lt(t. 

HeadOf  f  fee  andFacto  ^Montreal, 
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WINDOW    DRESSING. 


I 


♦♦•♦"♦*♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦■♦♦♦♦♦♦♦♦ 

NOW  that  electric  light  is  so  commonly  employed  for  light- 
ing the  stores,  arrangements  should  if  possible  be  made 
to  have  the  windows  illuminated  at  night  after  the  store  closes. 
Night  displays  are  often  very  effective.  They  attract  people 
who  are  in  a  mood  to  buy.  Theie  is  plenty  of  time  for  examina- 
tion, and  certain  classes  of  goods  show  very  well  at  night    Even 


and  trips  to  the  city  rare.  Now  they  are  every-week  affairs,  and 
the  town  merchant  has  to  exercise  ingenuity  and  skill  to  retain 
trade  that  would  once  have  come  his  way  as  a  matter  of  course. 
Window  dressing  supplies  the  merchant  with  the  best  chance  to 
show  goods,  to  impress  customers  with  the  value  of  the  stuff 
in  stock,  and  to  attract  new  trade. 


There  are  merchants  who  haven't  time  to  get   the   windows 
dressed.     It  adds,  they  say,   another   worry  to   an  already  hard 


v  **  v  v  *;♦  *;*  w  *i 

S  M  $  «  ©  «a  Q  n,  ®  <r»  ©  «c  ©  «; 

'llll     m  Mill  '   ■■    ■- 


*  *>  v  ♦>  v  «>  ♦>  e*  &  *>  *j 





WINDOW  DISPLAY  AT  G.  H.  WHITE'S,  INGERSOLL  -  Highly   Commended  by  the  Judges  in  The  Review's  Recent  Competition. 


if  you  haven't  electric  light,  a  night  display  once  or  twice  a 
week  will  be  found  to  pay.  Fastidious  people  in  towns  often 
think  they  can  do  better  by  going  to  the  nearest  large  city  to 
buy.  They  are  wrong,  but  they  think  so.  The  way  to  keep 
trade  at  home  is  to  display  your  stock  well ;  make  it  artistic,  get 
the  ladies  of  the  place  to  feel  that  your  goods  are  nicely  chosen. 


worked  staff.     In  short,  it  is  not  worth  the  extra    trouble, 
they  are  wrong. 


But 


A  prime  requisite  for  a  good  window  display  in  cloaks  is  the 
wax  figure,  writes  F.  L.  Carr  in  The  Dry  Goods  Economist.  In 
buying  these  no  pains  should  be  spared  to  get  good  ones  ;  the 
unattractive  kind  is  a  positive  hindrance  instead  ot  a  help. 


Years  ago  window  dressing  in  towns  was  not   so   necessary. 
People  were  forced  to  buy  at  home,  as  railway  fares  were  high 


In  placing  a  jacket  upon  a  model  be  sure  that  it  fits.     Select 
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Dolls,  Dolls,  Dolls 

SPECIAL  VALUES 


We  have  imported  for  the  HOLIDAY  TRADE  the  most  attractive  lines  of  Dolls  ever  offered 
in  Canada.  They  embrace  Patent,  Kid  Body,  Jointed  and  Dressed  Dolls,  all  with  BISQUE  heads, 
ranging  in  price  from  45c.  to  $15.00  per  dozen. 

These  goods  are  exceptionally  good  value,  and  must  be  cleared  out  within  the  next  few  WEEKS. 

LARGE  AND  SHOWY  DOLLS  TO 
RETAIL  AT  10,  25  and  50c. 

Please   Refer  to   Memo,   for  a   Few  of  Our   Specials  : 


SPECIALS 

No.  119.— Undressed  Doll,  25  in.  high, 
bisque  head.    $2.25  doz. 

No.  128.— Kid  Body  Doll,  eyes  open  and 
close,  12  in.  high.     $2.25  doz. 


Kid  Body 

With  light  and  dark  brown  hair, 
lair  and  dark  eyes 


No.  123. 
124. 
125. 
126. 
127. 

133- 
129. 


12  inches  long  $2  00  doz. 


1.3 
17 

21 
14 


25 
3° 
5° 
5° 
00 


eyes  open  and  close  4  00 


Patent  Undressed 


With  fair  and  dark  brown  hair 


No.  113.    10  inches  long  $0  45  doz. 


114. 
nfi. 
117. 
118. 
120. 
121. 
122. 


12 
16 
18 
21 

27 

33 

36 


75 
10 

5° 
00 

3° 
5° 
5° 


Jointed 


No.  134.   13  inches  long  $2   25  doz. 
"     136.   21       "         "         9  00     " 
"     137-   23      "         "       15  00     " 
"     135-   21      " 

eyes  open  and  close  6  00     " 


THREE  GOOD  THINGS 

1.  The  Monkey  Drummer-Works  easily  and 

can  drum  any  tune  the  operator  is  acquainted  with.  It 
is  gaily  painted,  representing  life  in  movement  of  arms. 
Is  durable  and  will  not  easily  get  out  of  order.  Price, 
$2.2}  dozen. 

2.  The  Climbing  Monkey— Similar  in  design  to 
the  "Drummer,"  but  instead  of  playing  a  drum  climbs 
up  and  down  a  cord.     Price,  $2.50  dozen 

3.  The  Spider  and  the  Fly— And  the  Spider 

jumps  for  it.     The  greatest   10c.  toy.     Price,  90c.  doz. 


Choose  an  assortment  and  we 
guarantee  that  our  values  will 
please  you. 


Dressed 

Put  up  half  dozen  to  box,  assorted 
Boys  and  Girls 

No.  139.    14  inches  long  $1    25  doz. 


140.  15 

142.  17 

144.  12 

i45-  !7 

143-  r4 


2   00 
2  00 

1  25 

2  25 


Sailor  Boys  2   25 


Samson,  Kennedy  &  Co. 


TOBONTO 
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a  34  or  36  rather  than  the  larger  sizes.  Press  out  every  wrinkle 
and  see  that  no  dust  or  strings  adhere  to  the  garment.  Make 
sure  that  the  skirt  on  the  figure  harmonizes  in  color  with  the 
jacket.  Never  use  a  skirt  of  too  gaudy  a  style,  as  it  detracts 
from  the  interest  which   should  be  given    to  ;the  jacket.     The 

bottom  of  the  window 
should,  at  this  season, 
be  covered  with  terra- 
cotta felt.  The  back- 
ground of  the  window 
should  be  white.  In 
arranging  the  display 
the  figures  should  be 
in  the  centre  and 
should  show  the  finest 
garments. 


it    will    be    cheaper  on    account    of   doing    away  with    express 
charges  on  samples.      Over  1,000,000  cards  have  been  sent  out. 


1 — Our  Canvasser  Secures  an  Advertiser. 


The  stands  or  mod- 
els should  be  so  ar- 
ranged as  to  afford  a 
good  view  of  each. 
Ladies'     garments 


should  not  be  mixed  with  misses'  and  children's.  A  good  way 
to  rob  the  display  of  its  stiffness  is  to  intersperse  between  the 
garments  a  few  fall  hats  or  bonnets  on  stands.  A  large  jardi- 
niere at  each  side  of  the  window  is  appropriate  and  pleasing. 
Always  put  the  lighter  shades  of  garments  to  the  rear  and  the 
blacks  and  navies  to  the  front.  A  cloak  window  should,  if 
possible,  be  next  to  a  dress  goods  display. 

Says  The  Owen  Sound  Times  :  "  Mr.  W.  R.  McColl,  of 
McColl  &  Lee,  is  perhaps  the  best  pleased  man  on  Poulett  street 
to-day.  The  reason,  however,  is  a  very  good  one,  for  he  is 
receiving  congratulations  from  his  friends  over  having  won  for 
the  second  time  The  Toronto  Dry  Goods  Review  prize  for 
the  best  dressed  windows.  The  prize,  a  very  practical  one— a 
$20  cheque— was  received  this  week  with  the  notification  of  his 
success." 


Our  Halifax  correspondent  writes  :  "  Window  dressing  is 
not  carried  on  to  any  great  extent  in  Halifax,  but  several  firms 
are  taking  the  matter  up,  and  it  may,  in  time,  become  general. 
McPherson  &  Freeman  will  have  windows  in  their  new  store 
admirably  adapted  for  this.  The  most  tastily  dressed  windows 
to-day  are  those  of  Kane  &  Flett,  on  Barrington  street.  They 
display  considerable  artistic  skill,  and  they  tell  me  that  it  pays. 
G.  M.  Smith  &  Co.  have  also  well  dressed  windows,  as  also  have 
Barnstead  &  Sutherland,  Power  &  Co.,  and  Wood  Bros.  Mc- 
Manus,  on  Hollis  street,  and  Scovil  &  Page,  on  Barrington 
street,  are  ahead  in  window  dressing  in  gents'  furnishings  and 
ready-made  clothing.  Ross  and  Lane,  both  on  Granville  street, 
make  fine  displays  in  hats  and  caps." 


SHOWING    CARPETS. 


A  large  United  States  firm  has  just  adopted  a  new  plan  in 
its  carpet  department,  which  entirely  does  away  with  the  ex- 
pense of  sending  out  samples  It  has  had  over  100  different 
styles  of  carpets  reproduced  on  paper,  in  colors,  so  that  an  ac- 
curate idea  of  the  appearance  of  the  carpet  can  be  obtained. 
This  work  is  done  by  a  secret  process,  and  is  said  to  have 
caused  an  outlay  of  $25,000.  While  it  is  expensive,  it  is  claimed 


HOW    TO    SUCCEED     IN     BUSINESS. 

The  Bradford  Textile  Society  does  very  excellent  and  useful 
work  in  the  dissemination  of  commercial  knowledge  by  means 
of  lectures  and  the  issues  of  a  monthly  journal.  At  its  annual 
general  meeting,  held  a  few  days  ago,  Mr.  W.  H.  Mitchell 
delivered  an  interesting  address  on  "Some  Qualities  Essential 
to  Success  in  Business."  Naturally,  the  lecturer  dwelt  upon 
the  necessity  for  hard  work,  but  he  pointed  out  that  "  too  close 
attention  to  business  might  be  hurtful.  The  brain  as  well  as 
the  body  needed  rest,  and  it  was  a  fact  that  many  most  success- 
ful men  had  strong  interests  outside  business."  This  dictum, 
with  which  we  cordially  agree,  will  be  especially  welcome  to 
those  who  have  the  early-closing  movement  particularly  at  heart. 
Mr.  Mitchell  went  on  to  urge  that  despite  the  importance  pro- 
perly attached  to  hard  work,  technical  information,  and  reason- 
able amusement,  "the  knowledge  of  human  nature  was  the  first 
condition  of  success  in  business  life."  This  can  hardly  be 
regarded  in  the  light  of  a  discovery,  but  its  repetition  will  none 
the  less  serve  a  useful  purpose.  The  primary  necessity  is  that  a 
man  should  "know  himself,"  and  the  direction  in  which  his 
capabilities  will  be  most  likely  to  lead  to  success.  Then  he 
must  be  able  to  recognize  the  true  character  of  those  with  whom 
he  is  brought  in  contact,  so  that  he  may  trust  the  trustworthy, 
and  avoid  the  unworthy.  These  and  other  similar  considera- 
tions Mr.  Mitchell  laid  before  his  hearers  with  eloquence  and 
humor. — Drapers'  Record. 


THE    LATE     MR.     GORDON. 

The  death  of  Mr.  John  Gordon,  of  the  well-known  firm  of 
John  Gordon  &  Son,  removes  a  highly  respected  member  of  the 
dry  goods  trade.  His  funeral  was  largely  attended  by  many 
business  men,  some  of  whom  had  been  associated  with  him  for 
over  40  years.  Pie  was  born  in  Aberdeen  in  1833,  came  to 
Canada  in  1853,  and  entered  the  employ  of  Wm.  Stephen  & 
Co.  Pie  was  after- 
wards a  partner  in 
James  Roy  &  Son's, 
and  during  the  past 
eight  or  ten  years  has 
been  in  business  as 
head  of  the  firm  of  John 
Gordon  &  Son.  Mr. 
James  R.  Gordon  will 
carry  on  the  several 
agencies  of  the  firm  as 
usual,  he  having  for 
some  time  been  prac- 
tical manager  of  the 
business. 


2— The  Advertiser  Becomes  Rich. 


A  big  dry  goods 
store  in  Indianapolis 
was  completely  de- 
stroyed by  fire  early  one  morning  last  month.  The  whole  stock 
went.  By  next  morning  the  firm  had  bought  out  a  neighboring 
competitor,  and  over  the  ruins  of  their  previous  building  was 
stretched  this  sign  :   "  We  are  in  shape  to  handle  your  business." 
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Xmas  Novelties  in  Neckwear  f 
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We  wish  to  draw  special  attention  to  our 


Rich  Quilted 

Satin-Lined 


GRADUATED  DERBY 


And  Single  Ties,  each  separate  in  a  fine  enamelled  box. 


WE  SELL 
NO  TIES 
OF  ANY   KIND 
BUT  OUR 
OWN  MAKE. 


I  «wn  ROWS  Enormous  range,  French  Rolled  Ends,  original  and 
L,d.Wll  L>uwa  choice  designs,  two  bows  in  each  separate  box,  finest 
and  most  delicate  silk  stitching.  All  prices  and  lines  kept  in  stock  and  each 
a  leader. 


E.  &  S.  CURRIE 


J 


64  Bay  Street 

TORONTO 


U 
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:  DECEMBER  DIVIDENDS.        $ 


BEFORE  the  next  number  of  The  Review  passes  into  the 
hands  of  its  readers,  what  may  be  called  a  ready-cash  date 
will  have  arrived.     That  is   Monday,  December  2nd,  which  is 
the  half-yearly  dividend  day  with  so  many  of  our  banking  insti 
tutions. 

Already  the  Bank  of  Montreal  has  publicly  advertised  its 
half-yearly  dividend  of  5  per  cent.,  the  Merchants'  Bank  of  4  per 
cent.,  the  Bank  of  Ottawa  of  4  per  cent.,  the  Ontario  Bank  of 
2V7.  per  cent.,  the  Standard  Bank  of  4  per  cent.,  the  Union 
Bank  of  3  per  cent.,  the  Banque  d'Hochelaga  of  3^  per  cent., 
La  Banque  Jacques  Cartier  of  3^  per  cent.,  the  Bank  of  Com- 
merce of  3^  per  cent.,  and  the  Traders'  Bank  of  3  per  cent. 
Others  will  shortly  follow  suit.  A  good  many  tens  of  thousands 
of  dollars  will  be  paid  out  in  hard  cash  in  the  first  week  of  De- 
cember. The  total  amount  of  subscribed  capital  stock  in  our 
banks  is  over  $60,000,000.  An  average  half-yearly  dividend  of 
4  per  cent,  on  this  sum  is  not  far  from  two  and  a  half  millions  of 
hard  cash. 

The  stockholders  don't  all  live  in  cities,  but  are  scattered  all 
over  the  country.  They  don't  spend  it  all  in  the  dry  goods 
stores,  but  there  is  no  reason  why  a  reasonable  slice  of  it  should 
not  go  that  way.  The  dividends  come  in  time  for  the  early 
Christmas  trade.  It  is  a  time  for  tempting  displays,  for  well- 
dressed  windows,  for  special  bargains,  and  for  offerings  of  goods 
suited  to  the  season.  One  need  not  be  afraid  of  anticipating 
Christmas  sales.  Early  purchases  never  exhaust  the  gift-giving 
spirit.  Christmas  week  opens  hearts  and  purses  again,  and  an 
early  December  trade  is  well  worth  cultivating.  Too  much 
money  in  Christmas  presents  passes  the  dry  goods  stores. 
Efforts  should  be  made  to  capture  more  of  it. 

A  man  often  feels  his  inability  to  buy  a  suitable  present  in 
dry  goods.  He  leaves  that  to  the  ladies  of  the  family.  See  if 
you  can't  induce  him  to  part  with  some  of  this  dividend  money. 
Put  forward  these  articles  of  which  he  is  capable  of  judging — 
fine  dress  goods  in  the  new  winter  styles,  golf  blouses,  drapery 
cloths,  a  fur  mantle,  a  down  quilt,  etc.  It  will  be  necessary  to 
dilate  upon  the  eminently  taking  qualities  of  these  as  Christmas 
gifts.     If  let  alone,  he  will  go  off  to  the  jewelery  or  book  store. 


ENGLISH    WOOLENS    IN    THE    STATES. 

American  manufacturers  of  textile  fabrics  are,  says  The 
Clothiers'  and  Haberdashers'  Weekly,  now  widely  awake  to  the 
fact  that  European  competition  has  become  serious.  Manufac- 
turers of  woolens  reluctantly  admit  that  foreign  competitors 
have  secured  the  cream  of  the  orders  of  manufacturing  clothiers 
for  the  spring  season  of  1896,  and  that,  unless  production 
in  this  country  can  be  cheapened,  the  future  is  very  unprom- 
ising. Some  of  the  home  manufacturers  have,  it  is  said, 
begun  using  shoddy,  and  if  cheapening  in  that  direction 
continues,  the  reputation  of  American-made  woolens  will 
suffer  to  such  an  extent  that  foreigners  will  get  more  of  the 
orders  of  the  clothing  trade  for  high  and  medium  grade  goods. 
If  competition  is  so  keen  that,  as  alleged  by  prominent  manu- 
facturers, the  present  rates  of  wages  deprive  them  of  a  market 
for  these  grades  in  their  own  country,  it  is  better  to  reduce  the 


scale  at  once  than  to  allow  foreigners  to  monopolise  the  busi- 
ness. Low  wages  are  infinitely  preferable  to  the  idleness  of  a 
great  industry,  and  to  a  sacrifice  of  the  excellent  reputation 
American-made  goods  have  acquired.  A  general  reduction  of 
wages  is  not  pleasant  to  contemplate,  but  it  seems  to  be  the 
least  disastrous  horn  of  a  very  disagreeable  dilemma.  It  is 
better  than  the  loss  of  the  best  market  in  the  world. 


A     FORMER    CANADIAN. 

The  death  is  announced  at  Oxton,  Cheshire,  England,  of 
Francis  M.  Townsend,  senior  partner  in  the  cotton  firm  of 
Townsend,  Woolley  &  Co.,  Liverpool.  Mr.  Townsend's  ances- 
tors took  part  in  the  American  revolutionary  war.  He  himself 
was  born  and  educated  in  Canada,  and  was  a  son  of  the  late  Canon 
Townsend.  In  1864  he  passed  his  examination  at  the  Quebec 
Military  School,  but  went  into  business  instead  of  the  army.  In 
Canada  and  the  Southern  States  he  engaged  in  glass  making 
and  railway  life  before  settling  down  in  Liverpool.  He  was  a 
prominent  man  there,  being  president  of  the  Liverpool  Cotton 
Association  five  years  ago. 


NOVEMBER     PROSPECTS. 

The  warm  fine  weather  with  which  the  month  opens,  as 
The  Review  goes  to  press,  is,  perhaps,  not  the  most  stimulat- 
ing for  business.  Still,  reports  indicate  that  November  trade  is 
opening  well,  and  there  is  no  reason  why  a  good  month's  busi- 
ness should  not  be  done.  The  retailer  is  in  pretty  good  shape. 
The  paper  maturing  on  the  4th  is  reported  by  the  leading  To- 
ronto firms  to  have  been  well  met.  In  most  cases  expectations 
have  been  exceeded,  while  there  is  a  general  consensus  of  opin- 
ion that  payments  are  much  better  than  last  year.  The  4th  of 
November  is  not,  of  course,  a  particularly  big  day  with  dry  goods 
men,  October  and  February  being  more  important  dates.  But 
as  an  indication  of  country  trade  at  the  present  moment  it  is 
worthy  of  note,  and  the  reports  are  altogether  cheerful. 


THE    ORIGIN   OF    DOYLEYS. 

It  is  not  generally  known  that  the  word  "  doyley,"  now  a 
familiar  one  with  ladies,  is  derived  from  the  name  of  Robert 
D'Oyley,  one  of  the  followers  of  William  the  Norman.  He 
received  a  grant  of  valuable  lands  on  the  condition  of  a  yearly 
tender  of  a  tablecloth  of  three  shillings  value  at  the  feast  of  St. 
Michael.  Agreeably  to  the  fashion  of  the  time,  the  ladies  of  the 
D'Oyley  household  were  accustomed  to  embroider  and  orna- 
ment the  quit-rent  tablecloths,  hence  these  cloths,  becoming 
curiosities  and  accumulating  in  the  course  of  years,  were  at 
length  brought  into  use  as  napkins  at  the  royal  table,  and  called 
"  doyleys." 

THE    TIME    TO    ADVERTISE. 

I  advertise  particular  things,  give  prices,  take  as  much  pains 
with  my  announcements  as  I  do  with  my  stock,  and  do  my 
heaviest  advertising  in  dull  times,  because  then  is  when  people 
look  most  keenly  for  bargains.  -  John  Wannamaker. 


Customer  (in  dry  goods  store) — Will  this  stuff  wash  ?  Clerk 
(from  Boston) — No,  madam.  Customer — Well,  I  don't  want 
it.  Clerk — But  it  can  be  washed,  madam. — Detroit  Free 
Press. 
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KYLE,  CHEESBROUGH  &  CO 

The  Lace  Warehouse  of  Canada. 


:    IMfUKlUKh     U* 

Goods, 

Embroideries, 

Trimmings, 

Gloves, 

Silks, 

Hosiery, 

Braids, 

Muslins,  and 

Curtains, 

Dress  Goods,  etc.,  etc 

Our  travelers  are  now  out  with  sorting  samples.  They  also  carry  Lace  Curtains  for  1896, 
and  are  making  their  last  round  with  Import  Laces  and  Embroideries  for  '96.  In  laces 
we  are  producing  colors  in  some  special  lines  never  shown  in  colors  before.  Don't  fail 
to  see  these  samples  this  trip. 


Kyle,  Cheesbrough  &  Co. 


DyCODSTTE,E^^L. 


We  Have  Removed 


To  these  large  and  commodious  premises, 
situated  on  Victoria  Square. 

*•*  *■?  *m*  "m*  *■?  *»    *M*  "■*  ***  ***  *m    *■"  *■?  *«    *s*  *■*  *•*  *■?  "«    *m 
fcf#  **»  *T»  *r*  ***  ***  vT*  »^#  «A*  Jf*  «»t*  tifi*  *^*  «"T«*  *9*  «»f*  *^*  w*  *y*  *-f* 

Our  Travelers 

are  now  on  the  way  with 


Samples  for  Fall  and  Winter,  1895 

Befoi<e  Purchasing  See  Them.       It  Will  Pay  You. 


E.  A.  SMALL  &  CO. 


Manufacturers  of  Clothing 


MONTREAL 
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"J.    J.     CASSIDEY,     SECRETARY." 

A  PEACEFUL  man  is  E.  B.  Bigger,  of  the  Journal  of 
Fabrics,  but  in  the  October  number  of  his  publication  he 
dresses  down  "  J.  J.  Cassidey,  secretary "  of  The  Canadian 
Manufacturer  in  royal  style.  Mr.  Bigger  gave  good  advice  to 
the  woolen  manufacturers — as  The  Dry  Goods  Review  has 
done  more  than  once — and  "  J.  J.  Cassidey,  secretary  "  of  the 
Woolen  Manufacturers'  Association  objected  in  his  usual  bull- 
dog fashion,  and  as  usual  included  The  Review  in  his  remarks. 

This  is  what  The  Journal  of  Fabrics  says  of  "J.  J.  Cassidy, 
secretary  "  : 

"  If  our  contemporary  has  such  a  precious  commodity  as  a 
'  constant  reader,'  that  constant  reader  must  have  observed  on 
its  title  page  the  long  list  of  associations  of  which  its  editor,  J. 
T.  Cassidey,  is  secretary.  It  starts  off  with  the  Canadian  Manu- 
facturers' Association,  and  then  follows  a  'Woolen  Manufactur- 
ers' Association,'  a  '  Knit  Goods  Manufacturers'  Association,'  a 
'Carpet  Manufacturers' Association,'  a  Glove  Manufacturers' As- 
sociation,' and  a  committee  on  the  'Toronto  Industrial  Exhibi- 
tion Association.' of  each  and  all  of  which  J.  J.  Cassidey  is  sec- 
retary. When  one  reads  this  imposing  list  of  secretaryships,  one 
is  not  surprised  that  The  Canadian  Manufacturer  claimed  to  have 
inspired  the  most  important  of  the  last  tariff  changes  of  the  Do- 
minion Government.  Rather  is  one  disappointed  at  not  seeing  it 
intimated  somewhere  in  the  title  page  that  John  J.  Cassidey  is 
secretary  to  the  Premier,  secretary  to  the  Governor-General, 
and  secretary  to  the  Imperial  Privy  Council ;  and,  as  has  been 
suggested,  this  luminous  list  of  organizations  and  satellite  asso- 
ciations might  be  fitly  completed  by  the  following  addition  : 
Light,  Heat  and  Power  Association  of  the  Universe — The  Sun, 
president;  the  Moon,  vice-president;  Jupiter,  Venus,  Mars,  Nep- 
tune  and   Uranus,  executive  council ;  J.  J.  Cassidey,  secretary. 

"  It  is  comforting  to  know  from  so  high  an  authority  as 
Brother  Cassidey  that  a  woolen  manufacturers'  association  is  in 
'active  existence,'  and  that  it  holds  'regular  and  special  meet- 
ings whenever  the  same  may  be  necessary.'  One  might  be  dis- 
posed to  think  from  the  constancy  with  which  the  same  names 
appear  year  after  year  as  officers  of  these  textile  associations, 
that  the  '  regular  meetings '  referred  to  are  quadrennial  or 
quinquennial  ;  and  there  are  some  good  manufacturers 
connected  with  these  trades  who  would  like  to  be  en- 
lightened as  to  what  work  has  been  accomplished  at 
the  meetings  of  these  associations,  how  many  have  at- 
tended them,  what  are  their  names,  and  how  many  assistant 
secretaries  Brother  Cassidey  employs  to  take  down  the  minutes 
and  attend  to  the  voluminous  correspondence  of  all  these 
'  special  meetings,'  etc.  We  do  not  place  any  credence  in 
the  insinuation  made  that  this  majestic  list  of  associations  is 
placed  on  the  title  page  of  The  Manufacturer  for  the  purpose  of 
catching  a  stray  advertisement  among  foreign  firms  who  have  no 
acquaintance  with  the  actual  conditions  of  trade  here  ;  but  we 
should  be  happy  to  relieve  the  curiosity  of  many  a  reader  who 
would  like  to  know  something  from  time  to  time  of  the  trans- 
actions of  the  associations  controlled  and  owned  by  Brother 
Cassidey." 

We  are  surprised  at  The  Journal  of  Fabrics  devoting  so 
much  space  to  "  J.  J.  Cassidey,  secretary."  Newspaper  men 
who  know  "  the  secretary  "  and  his  paper  rather  sympathize 
with  and  refrain  from  hitting  him.  It  is  well-known  that  his 
liver  is  in  a  chronic  state  of  disruption  and  that  he  is  never 
known  to  speak  well  of  anyone  in  his  paper. 


cellence  were  compound  fabrics,  and  composed  at  least  par- 
tially of  silk.  The  simplest  and  least  costly  types  were  due  to 
some  peculiarity  in  the  quality  and  construction  of  the  yarns 
used.  If,  for  instance,  threads  of  dissimilar  shrinking  proper- 
ties were  combined,  the  surface  of  the  texture,  after  being 
damped,  was  liable  to  be  more  or  less  covered  with  loops  or 
minute  curls.  By  uniting  such  threads  with  yarns  varving  in 
twine  and  also  in  tension,  the  ordinary  schemes  of  weaving 
could  be  made  to  yield  a  crepon.  A  primary  condition  in 
weaving  was  that  if  a  fabric  were  composed  at  intervals  of  fast 
and  loose  weaves,  the  face  would  be  somewhat  uneven,  cockled, 
or  corrugated.  It  was  this  principle  which  the  designer  of 
crepons  had  utilised.  Appearance  in  dress  materials  was  the 
first  essential,  soundness  of  texture  and  wearing  qualities  being 
sometimes  secondary  matters.  Fabrics  might  be  loose  in  struc- 
ture, porous  and  unserviceable,  but  if  they  were  novel  and 
pleasing  to  the  eye  they  would  sell.  This  in  some  degree  ex- 
plained the  success  of  crepons,  which  were  frequently  most  de- 
fective textile  structures. 

The  crepon  effect,  continued  the  lecturer,  varied  from  a 
mere  waviness  of  surface  to  one  consisting  of  a  succession  of 
well-pronounced  ridges.  Some  of  these  textures  were  quite  in- 
tricate in  build,  one  example  being  examined  in  which  single, 
double  and  gauze  weaves  were  combined.  Generally,  backed 
and  double-weave  crepons  were  richer  in  technical  elements  than 
single-weave  fabrics,  and  afforded  more  scope  for  figured  effects. 
After  the  lecturer  had  explained  the  construction  and  technical 
details  of  several  typical  specimens,  he  said  that  the  laws  govern- 
ing the  designing  and  weaving  of  fancy  crepons  were  principally 
of  a  technical  character,  and  related  to  the  use  of  materials  of 
different  qualities  ;  yarns  of  different  strengths  and  thicknesses  ; 
of  warps  tensioned  variously,  and  of  ingeniously-devised  weaves. 
In  all  crepons  threads  differing  from  each  other  in  elasticity  and 
shrinking  power  were  combined.  The  term  shrinking  here  was 
not  synonymous  with  that  applied  to  milling  or  felting,  but  it 
was  rather  that  which  occurred  when  the  fabric  was  released 
from  the  strain  or  tension  put  upon  it  in  the  loom. 


THE  QUARTER'S  EXPORT  TRADE. 

An  increase  is  reported  in  the  export  of  goods  from  Canada 
during  the  three  months,  July,  August  and  September,  as  com- 
pared with  the  same  three  months  in  1894.  The  totals  are  : 
for  1895,  $32,481,642  ;  for  1894,  $31,222,163.     The  details  are  : 

1804.  1895. 

Produce  of  the  mine $1,5 '5,092  $1,930,432 

Produce  of  the  fisheries  3,969,723  3. '67,984 

Produce  of  the  forest 9,529,695  10,236,515 

Animals  and  their  produce 11,646,782  13,294,410 

Agricultural  produce 2,588,655  1>5iti435 

Manufactures    1,925,497  2.266,500 

Miscellaneous  articles    46,7°9  74.366 

Total   §31,222,163  $32,481,642 

Lumber,  it  will  be  seen,  is  a  little  more  active,  but  the  chief  in- 
creases are  in  dairy  and  live  stock  products.  Merchants  will  be 
glad  to  note  that  the  farmers'  products  "are  moving  out  more 
freely.     It  is  a  good  healthy  sign  for  the  country  trade. 


THE     MAKING    OF    CREPONS. 

LECTURING  at  Leeds,  Eng.,  recently  on  the  weaving  of 
crepons,  Professor  Beaumont  said  that  the  fabric,  when 
constructed  on  the  most  elementary  principles,  is  in  »eality  a 
species  of  crape.  Crepons  were  made  of  worsted,  silk,  and  a 
combination  of  cotton,  worsted  and  silk.      The  crepons  par  ex- 


TRADE     IN     ORANGEVILLE. 

Mr.  Marshall  Green,  of  Marshall  Green  &  Co.,  Orange- 
ville,  was  in  Toronto  this  week,  and  called  at  The  Review 
office.  He  spoke  encouragingly  of  trade  in  Orangeville,  which, 
he  said,  was  on  a  better  basis  than  last  year,  owing  to  less  com- 
petition. There  is  a  certain  amount  of  house  building  proceed- 
ing in  Orangeville,  and  the  outlook  is  favorable  for  the  town. 
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Do  You  Sell  Boomerangs 


in  the 
shape  of 
imitations 
of  Fibre 
Chamois  ? 
If  so,  you 
are  foolish. 


FIBRE  CHAMOIS  has  an  established  good  name. 
IMITATIONS  have  not. 

FIBRE  CHAMOIS   has  the    confidence    of  every 
consumer. 
IMITATIONS  are  disappointing. 


Will  a  Customer  .  .  . 

have  the  same  respect  for  you  and  confidence 
in  your  goods  if  she  has  once  been  persuaded 
to  use  the  "  just  as  good  "  imitations  that  are 
bound  to  be  disappointing  ? 

Build  up  a  reputation  for  honesty  and  reli- 
ability. Always  work  for  the  next  sale  in  pre- 
ference to  the  present.  That  is  the  sort  of 
trade  that  will  carry  you  safely  through  dull 
times  and  panics. 


The  New  Woman 


is  pretty  much  like  the  old  one.        She  wants  her  dresses  to 
be  exactly  right.      Last  season's  shade  won't  do. 

FADED  COOPS  WON'T  DO  cTlrbeg^/LVaAsel°f 

take  a  loss  to  do  it.  Pay 
us  one-fourth  what  your  "  bargain  counter "  loss  would  be 
and  we'll  re-dye  and  re-finish  your  old  "  stickers  " — make  them 
actually  new  again. 

We  are  the  leaders  in  this  work,  and  our  prices  are  as  right 
as  our  work.      Circulars  and  price  list  on  request. 


R.  PARKER  &  COMPANY 

WHOLESALE    DYERS    AND    FINISHERS 

Head  Office  and  Works,  787-791   Yonge  Street 

TORONTO 


Branches    at    Hamilton,    Brant  ford,    London, 
St.  Catharines,  Gait  and  Woodstock,  Ont. 


SbraM^ 
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TO    BELINDA   ON    HER    BICYCLE. 

I. 
Yes,  I  love  the  dear  girls,  and  I  do  not  much  care 
What  fashions  they  follow,  what  dresses  they  wear, 
A  waist  like  a  wasp  or  one  needing  a  bodice, 
That  would  fit,  without  squeezing,  the  armless  Greek  goddess, 
Sleeves  big  as  balloons,  skirts  scanty  or  long; 
Let  them  wear  svhat  they  will,  they  can  never  go  wrong, 
But  I  own  that  my  heart*grows  as  cold  as  an  icicle 
When  I  see  my  Belinda  perched  up  on  a  bicycle. 

ii. 
When  I  see  her  limbs  move  in  the  natural  way 
As  she  skips  on  the  tennis  court,  ready  for  play, 
I  simply  adore  her.     But  when  up  and  down, 
They  work  like  twin  piston  rods  under  her  gown, 
Then  she's  not  so  entrancing,  and  sometimes  I  feel 
That  I  wouldn't  mind  seeing  her  broke  on  the  wheel  ; 
So  angry  it  makes  me  to  view  her  at  work, 
As  if  on  a  treadmill,   "  one  dem'd  horrid  jerk  !  " 
So  I  fear,  my  Belinda,  we'll  ne'er  go  to  church 
Unless  you  consent  to  come  off  from  your  perch. 

— N.  Y.  Sun. 


USE    OF    EGYPTIAN    COTTON. 

The  rapid  increase  in  the  consumption  of  Egyptian  cotton  in 
this  country  is  a  marked  feature  of  the  industry.  Within  the 
last  five  years  the  importation  has  increased  from  18,790  bales 
to  50,000  bales.  Most  of  this  goes  into  the  hosiery  and  under- 
wear trade,  where  it  is  largely  known  as  "  Maco."  Egyptian 
cotton  is  long  in  staple,  approaching  but  not  equalling  Sea 
Island  in  that  respect,  as  also  in  fineness.  It  is  slightly  tawny 
in  color,  but  the  better  the  quality  the  less  color  it  possesses, 
some  of  it  being  of  the  most  delicate  creamy  tint.  It  has  a 
strong  fibre  and  takes  dyes  with  brilliance  and  permanence. 
For  those  reasons  it  is  peculiarly  valuable  for  warps  for  dress 
goods.  It  is  combed  rather  than  spun,  and,  next  to  Sea  Island 
cotton,  it  is  the  favorite  material  for  balbriggans. — Dry  Goods 
Chronicle.  

BRIEF    TRADE     NOTES. 

White  buttons  for  spring  trade  here  continue  large.  Re- 
port comes  of  a  fashion  in  the  States  for  small  gilts  and  silver 
used  in  trimming. 

W.  R.  Brock  &  Co.'s  ribbon  department  reports  just  to  hand 
all  leading  widths  in  black  and  colored  faille  ribbons,  their 
regular  qualities  ;  black  and  colored  double-faced  satin  ribbons, 
baby  and  velvet  ribbons,  etc. 

An  advance  of  10  per  cent,  in  waterproof  clothing  is  re- 
ported. 

We  are  glad  to  notice  that  W.  Montgomery,  so  long  and 
favorably  known  as  a  commercial  traveler  in  Eastern  Ontario 
and  the  Ottawa  Valley,  and  who  was  with  Gordon,  Mackay  & 
Co.  for  some  six  years,  having  severed  his  connection  with  that 
firm  last  fall,  has  now  joined  the  staff  of  John  Muldrew  &  Co., 
wholesale  woolens  and  tailors'  supplies,  and  will  travel  on  his 
old  ground.     We  wish  him  every  success. 

A    SPECIAL     IN     HAIRCLOTH. 

Samson,  Kennedy  &  Co.  are  making  a  specialty  of  a  line  of 
24-inch  haircloth  at  20c.  a  yard. 


LATEST  TRADE  NEWS. 

ONTARIO. 

A  counter  petition  is  being  circulated  among  the  Sarnia 
dry  goods  merchants  by  Frank  Mitchell  and  W.  B.  Clark,  jun., 
praying  that  the  by-law  regulating  the  hour  for  closing  the  stores 
be  not  interfered  with  by  the  Council. 

Mr.  Countryman,  of  the  firm  of  Countryman  &  Muir, 
Wallaceburg,  has  disposed  of  his  interest  in  the  dry  goods  busi- 
ness to  Mr.  W.  Yates,  Toronto. 

Mr.  A.  Munn,  the  pioneer  dry  goods  merchant  of  Ripley, 
has  just  returned  from  an  extended  purchasing  trip  abroad. 

Cameron,  Murdoch  &  Co.,  Lucknow,  have  adopted  the  cash 
system,  find  it  a  success,  and  do  business  with  greater  satisfac- 
tion on  that  basis. 

The  Brussels  dry  goods  merchants  will  close  their  stores 
every  evening,  except  Saturday,  at  7  o'clock. 

Murray  &  Down,  St.  Thomas,  who  some  time  ago  put  in  a 
stock  of  gents'  furnishing,  have  sold  out  this  department  to 
make  room  for  their  winter  goods.  The  firm,  as  previously,  will 
confine  themselves  exclnvsily  to  merchant  tailoring. 

S.  B.  Lossing's  woolen  mill  at  Otterville  was  destroyed  by 
incendiary  fire  October  17.      No  insurance  ;  loss  about  $4,000. 

The  sudden  death  of  Mr.  John  Boles,  of  Ingersoll,  has  been 
a  great  shock  to  the  locality.  He  was  a  pioneer  merchant  and 
highly  respected.  He  was  born  in  County  Down,  Ireland, 
1830,  came  to  Ingersoll  in  1856  and  began  business,  which  he 
conducted  up  to  his  death. 

Petrolea  has  awarded  the  contract  for  firemen's  rubber  coats 
to  Mr.  Belasco,  of  the  Imperial  Clothing  House. 

J.  A.  Dephour,  dry  goods,  Cornwall,  is  going  out  of  business. 

Mrs.  F.  Carpenter,  milliner,  Cornwall,  is  opening  a  branch 
of  her  business  at  Williamstown,  Glengarry. 

Botsford  &  Mutchmore,  dry  goods,  Gait,  have  dissolved,  R. 
W.  Mutchmore  continuing  the  business. 

J.  McKim  is  closing  up  his  business  in  Wallaceburg. 

The  Ottawa  Board  of  Trade  has  expressed  a  strong  opinion 
in  favor  of  two  aldermen  for  each  ward  instead  of  three. 

TORONTO. 

T.  S.  Lobb's  new  store  at  the  corner  of  Power  and  King  east, 
Toronto,  is  in  full  swing.  The  front  is  large  and  well  suited  to 
the  requirements  of  a  good  dry  goods  display.  He  is  continu- 
ing his  other  store  on  Queen  street  east. 

The  Ontario  Legislature  has  granted  incorporation  as  applied 
for  by  the  Irving  Umbrella  Co.,  Ltd.,  of  Toronto,  with  a  paid-up 
capital  of  $25,000.  The  directors  are  :  R.  Millichamp,  G  T. 
Irving,  A.  F.  Rodger  and  T.  D.  Bailey,  of  Toronto,  and  Ed.  J. 
Coyle,  of  Montreal. 

J.  Frank  Riepert,  of  Montreal,  was  here  last  week  and  re 
ports  a  good  opening  trade  for  Oriental  silks. 

Henry  J.  Joseph,  of  the  Montreal  Silk  Mills,  was  here  last 
week  looking  after  the  interests  of  the  firm. 

John  Green,  of  John  Green  &  Co.,  London,  was  in  Toronto 
last  *eek  and  gave  The  Review  a  call. 

J.  Bland,  merchant  tailor,  has  been  succeeded  by  his  sons, 
W.  J.  and  F.  S.,  who  continue  the  business  under  the  same  firm 
name. 
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Railway      Caps 

Firemen's  Caps 

We  make 
#                     for  the 

Police           Caps     I 
Band             Caps     • 

t            Scions       Military      Caps     f 
f           in                  Naval           Caps     f 

A                     Canada                       _^                                                 *               a 

4                                Society        Caps     • 

Uniform      Caps     } 

Miners'        Caps 

i           Estimates  given.      Samples  on  application.      Our  stock  of  Cloth,  Tweed,            A 
9          Sealette,  Imitation  Lamb  and  Outing  Caps  for  Fall  and  Winter  is  always           W 
A           well  assorted.                                                                                                                              k 

Newest  Shapes.    Best  Quality.    Lowest  Price. 

Proprietors  of  The  Toronto  Cap  Mfg.  Co.                                                        i 

j        A.  A. 

ALLAN  &  CO.        j 

W           Wholesale  Only. 

A           Letter  Orders 

W          Carefully  attended   to. 

51  Bay  St.  .  .   ToRONTO       ^ 

Strachan  &  Hay 


Manufacturers 
...  of 


Toronto 


HATS  <°  CAPS 


For  the  Wholesale  Trade. 


Soft  Fur  Hats.    Stiff  Fur  Hats.    Soft  Wool  Hats. 

Novelties  in  Children's  Caps 

Uniform  and  Society  Caps,  also 

Tweed,  Sealette  and  Astrachan  Caps 

AMERICAN    STYLES    OUR    SPECIALTY 


Strachan  &  Hay 


Esps^wdees«  Toronto 


D.  Magee's  Sons 


ST.  JOHN,  N.B. 


IN  .  .  . 


Hats,  Furs 
Robes,  and 
Gloves 


^ 


Winter  Caps 


THE 


"Columbia" 
"Fowler" 


and 


Samples  on  Application 


Are  two  lines  you 
cannot  afford 
to    do   without. 


A  Full  Range  of  Everything  in  Our  Line 


Greene  &  Sons  Co. 

MONTREAL 

WHOLESALE   MANUFACTURERS  OF   FINE  FUR 
GOODS,  JACKETS,  CAPES,  COATS,  ETC. 

HATS  +  CAPS 


Importers  of 


Gentlemen's  Furnishings 

LATEST  STYLES.  LOWEST  PRICES. 

LETTER  ORDERS  CAREFULLY  ATTENDED  TO. 

Our  Travellers  are  now  on  the  road  with  SPRING  SAMPLES  for 
1896;   also  FALL  SORTING  SAMPLES. 


GREENE  &  SONS  CO. 


Warehouse  515  to  525 
St.  Paul  Street. 


Montreal 
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MONTREAL. 

John  Piatt  who  for  45  years  has  been  employed  in  the 
warehouse  of  J.  G.  Mackenzie  &  Co.,  died  last  month  after  a 
short  illness.  He  was  74  years  old,  a  native  of  Saddleworth, 
Yorkshire,  Eng.,  and  was  highly  thought  of  by  the  trade. 

The  death  is  announced  at  Brooklyn,  N.Y.,  of  Mrs.  Eliza- 
beth Pyatt  Parsons,  mother  of  Mr.  John  Parsons,  manager  of 
the  Dominion  Straw  Goods  Manufacturing  Co.,  Montreal. 
Mrs.  Parsons  was  a  capable  business  woman,  and  conducted 
her  husband's  business  after  his  death,  assisted  by  her  sons. 

A  buyer  for  Tooke  Bros,  stayed  behind  in  England  to  secure 
a  range  of  ties  and  scarfs,  which,  being  from  the  firm's  own 
shapes,  are  expected  to  be  something  new,  which  the  trade  has 
not  yet  seen. 

Mr.  Fraser,  of  the  firm  of  S.  Greenshields,  Son  &  Co.,  and 
Mr.  Hardy,  one  of  their  buyers,  are  passengers  by  the  ss.  Pari- 
sian, and  bring  with  them  the  latest  novelties  from  the  principal 
European  centres. 

Thos.  Mortimer,  formerly  with  Green  &  Co,  London,  is 
now  traveling  in  Western  Ontario  for  Glover  &  Brais. 

E.  A.  Wright,  well-known  to  the  trade  as  office  and  ware- 
house manager  for  Matthews,  Towers  &  Co.,  severed  his  con- 
nection with  that  firm  on  the  1st  inst.  to  accept  an  important 
post  with  J.  L.  Goodhue  &  Co.,  leather  belting,  Danville,  Que., 
Mr.  Wright  has  been  with  Matthews,  Towers  &  Co.  since  the 
organization  of  the  firm  five  years  ago,  and  will  be  followed  to 
his  new  position  by  many  good  wishes. 

Matthews,  Towers  &  Co.  report  a  healthy  sorting  trade,  the 
orders  being  cautious  but  frequent. 

At  a  meeting  of  the  Dry  Goods  Clerks'  Committee  it  was 
resolved  to  work  against  the  aldermen  who  are  against  early 
closing. 

MANITOBA    AND    THE    WEST. 

Mr.  Mundie,  of  J.  W.  Peck  &  Co.,  Winnipeg,  has  gone  to 
the  west  on  an  extended  trip. 

Mr.  R.  J.  Whitla,  Winnipeg,  has  left  to  buy  in  the  European 
markets. 

R.  H.  Cline,  representing  Knox,  Morgan  &  Co.,  Hamilton, 
is  now  covering  the  extensive  territory  between  Winnipeg  and 
the  Coast. 

Henry  Atkinson,  chief  of  the  dry  goods  department  in  the 
Hudson  Bay  store  in  Calgary,  has  gone  to  Winnipeg  to  one  of 
the  company's  stores. 

Geo.  Garratt,  of  Gloversville,  N.Y.,  formerly  of  Acton,  Ont., 
is  asking  a  bonus  of  $5,000  from  Brandon  to  start  a  glove 
factory  there. 

A.  Allan  &  Co.,  Calgary,  announce  that  they  have  gone  in 
for  the  cash  system  absolutely.  Dressmaking  work  must  be 
paid  for  on  delivery. 

THE     MARITIME     PROVINCES. 

The  fishing  along  the  Gaspe  coast  is  reported  poor  this  fall, 
and  business  correspondingly  dull. 

Owing  to  the  closing  down  of  the  mill  of  the  St.  Lawrence 
Lumber  Co.,  at  Bathurst,  N.B.,  and  the  throwing  out  of  em- 
ployment of  a  large  number  of  hands,  things  are  quiet  at  that 
point.     Through  some   misunderstanding  as   to  who  were  the 


proper  parties  to  negotiate,  the  principals  in  England  or  the 
agent  in  this  country,  a  sale  of  the  mill  property  was  made  in 
each  place,  to  two  different  firms,  who  are  now  contending  for 
possession.  As  soon  as  this  difficulty  is  settled  work  will  be 
resumed,  both  the  competing  firms  being  wealthy,  and  this 
pretty  town,  so  beautifully  situated  on  the  Baie  de  Chaleur,  will 
again  enjoy  its  old-time  business  activity. 

More  than  two-thirds  of  the  mills  along  the  Miramichi  are 
idle,  owing  to  the  general  depression  in  the  lumber  trade  in 
Canada  and  the  United  States,  and  also  to  the  scarcity  of  logs, 
which,  owing  to  the  lack  of  rain  in  the  spring,  could  not  be 
floated  down  to  the  river.  Millions  of  feet  of  logs  have 
throughout  the  summer  been  "hung  up,"  i.e.,  stranded,  in  the 
beds  of  the  woods  streams,  and  unless  there  comes  sufficient 
rain  this  fall  to  float  them  down  before  winter  sets  in,  they  will 
become  frozen  in,  and  in  the  spring  break  up  will  be  carried 
with  the  ice  out  to  sea  and  totally  lost. 

On  the  10th  inst.  Chatham,  N.B.,  was  visited  by  a  disastrous 
conflagration,  which  "  wiped  out  "  a  section  of  the  town,  con- 
sisting of  about  fifty  buildings,  chiefly  of  the  tenement  class  ;  it 
included,  however,  a  small  grocery  store,  a  foundry  and  a  car- 
riage shop.  Assistance  was  promptly  rendered  by  the  New- 
castle fire  brigade,  but  the  salvation  of  the  town  was  wholly  due 
to  a  favorable  change  in  the  direction  of  the  wind,  which,  had  it 
been  contrariwise,  would  have  carried  the  flames  throughout  the 
business  portion  and  swept  the  mass  of  tinder  from  end  to  end, 
the  buildings  being  almost  universally  of  wood,  very  old  and 
highly  combustible. 

H.  W.  Yuill,  an  enthusiastic  friend  of  The  Dry  Goods 
Review,  manager  of  the  branch  store  of  Messrs.  Blanchard, 
Bentley  &  Co.,  Truro,  N.S.,  spent  his  holidays  across  the  lines. 
He  is  a  staunch  Mason  and  a  Knight  Templar,  and  took  in  the 
great  conclave  of  Sir  Knights  at  Boston.  The  spectacle  of  so 
many  Knights  in  line  was  a  magnificent  one  and  may  never  be 
equalled.  He  speaks  in  the  highest  terms  of  the  reception  that 
the  strangers  received.  The  courtesy  of  our  American  cousins 
knew  no  bonds.  He  admits  that  Boston  is  headquarters  for 
Templar  Masonry,  but  claims  that  Truro  is  the  headquarters  of 
the  dry  goods  trade  in  Nova  Scotia. 

James  H.  Milne,  former  partner  in  the  late  firm  of  J.  M. 
Milne  &  Co.,  Truro,  has  opened  up  a  new  establishment 
on  his  own  account  in  Inglis  street,  where  he  will  conduct  a 
first-class  tailoring  business. 

The  Yarmouth  Woolen  Mill  Co.  have  found  it  necessary  to 
increase  their  plant  and  have  added  eight  6-4  Knowles'  latest 
looms,  one  of  Hunter's  largest  new  fulling  mills,  and  they 
have  also  increased  their  power  by  putting  in  a  large  boiler. 
They  are  now  manufacturing  in  large  quantities  homespuns  of 
new  and  handsome  designs  for  ladies'  costumes. 

J.  A.  Clarke,  of  Brock  &  Paterson's,  St.  John,  has  gone  to 
Gault  Bros.  &  Co.,  Montreal.  The  firm  and  his  colleagues  gave 
him  handsome  presents  before  leaving. 

The  Tryon,  P.E.I. ,  woolen  mills  have  been  shut  down,  as  S. 
E.  Reid  is  away  on  a  business  trip  to  Newfoundland. 

T.  Partelow  Mott,  owner  of  a  woolen  mill  and  store  in  St. 
John,  is  dead  from  typhoid  fever  at  the  early  age  of  34. 

The  Maritime  Wrapper  Co.,  Woodstock,  N.B.,  are  enlarg- 
ing and  adding  new  machinery. 
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Perrin's  Gloves 


PERRIN  FRERES  &  CIE. 

The  Clove  House  of  Canada 

7  Victoria  Square,  MONTREAL. 

FACTORY :  BRANCHES : 

GRENOBLE,  FRANCE     Paris,  London,  New  York 


PER  RUN'S 


GLOVES 

A    LARGE  STOCK   ON  HAISD. 


Our  Travellers  will  be  around  shortly  with 
Samples  for  Spring  Orders 


Peter  Schneider's 
Sons  &  Co. 

185  and  187  Canal  Street,  NEW  YORK   CITY 


27  and  29  Victoria  Square,  MONTREAL 


Upholstery  and 
Drapery  Goods 


Special  Designs  in  Chenille  Curtains  for  Fall  Trade 

.  Saxony,  Bengal  and  Nepaul  Chenille  Table  Covers 

Cotton  Derby  Curtains 
Cotton  Derby  Piece  Goods 

SATIN  REUSSE        ) 

COTTON  NEPAULS  [  For  Upholstering  Work— Fringes, 

SILK  TAPESTRIES  |  Gimps  and  Cords  to  match. 

BROCATELLES 


SB     ""HI        '-III  III         '"III     ■■  III   ^  I  ||  1  III  ^  II  I  I   »■■  I  I  I  I        Mi    Ml    ^»  HI  —  HI  —  IM  ^—  Ml   ■     i      III         mill     — SB 


The 


Irving  Umbrella  Co. 


Limited 


Manufacturers. 


SUCCESSORS 

TO   .  . 

IRVI1SG  dc 
COMPANY 


SUNSHADES 
PARASOLS  and 
UMBRELLAS 


20  Front  Street  West 


c 


. . .  TORONTO 


m 


;»;  —  1 1 1  —  1 1 1  —  1 1 1  —  1 1 1  —  1 1 1  —  iii' 


>m  —  1 1 1 1  —  1 1 1 1  —  1 1 1  —  1 1 1  —  1 1 1  —  1 1 1  — ■■  1 1 1  —  1 1 1  —  1 1 1  < 


These  manufacturers  represented  in  Manitoba  and   British  Columbia  by  George  A. 
Campbell,   P.O.  Box  995,  Winnipeg  ;   P.O.  Box  466,  Victoria,  B.C. 
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THE  London  (Eng.)  correspondent  of  The  Drapers' Record, 
in  writing  fhis  month  about  fall  jackets  and  coats,  and  the 
fashionable  materials  used,  says  :  "  One  of  the  most  stylish 
coats  of  the  season  is  in  fawn  beaver  cloth,  fastening  up  to  the 
throat  at  the  left  side.  The  buttons  stop  at  the  waist,  and  the 
jacket  is  so  cut  as  to  show  the  costume  beneath.  On  either 
side  of  the  skirt  fronts  are  slit  pockets,  just  large  enough  to  hold 
one's  handkerchief,  tickets  or  coppers.  But  the  originality  of 
this  coat  lies  in  the  sleeve,  the  top  of  which  comes  from  the 
collar  band.  It  is  arranged  in  pleats,  the  centre  one  being 
stitched  in  some  fancy  geometrical  design,  which  repeats  itself 
on  the  edge  of  the  fronts. 


plain  and  fancy  alpacas,  brilliantines  and  Sicilians.     The  goods 
and  the  prices  are  right. 


"  An  exceedingly  becoming  jacket  in  blue-grey  cloth  had  a 
black  braided  plastron  bedecked  with  small  smoked  pearl 
buttons  down  each  side,  fastening  on  both  shoulders  with  two 
buttons.  The  sleeves  were  set  in  by  means  of  fine  pleatings, 
and  the  cufts  and  collars  were  of  Thibet.  This  fur  is  all  the 
rage,  both  in  black  and  white,  having  no  serious  trimming  rival 
except  ostrich  feather  trimming. 


"  In  skirts,  I  notice  something  new  in  the  manipulation  of 
the  seams.  They  overlap  each  other,  and  are  ornamented  with 
a  triple  row  of  stitching,  which  is  effective.  This  style  is  ob- 
servable on  a  plum-colored  fancy  cloth  gown,  and,  in  addition 
to  the  stitching,  there  is  a  piping  of  velvet  a  darker  shade  than 
the  cloth.  A  very  pretty  bodice  of  Oriental  satin  velvet,  in 
which  broken  and  fancy  stripes  of  plum  predominate,  has  a  yoke 
of  the  shell-pink  satin,  bordered  with  ostrich  and  jet  passemen- 
terie. The  sleeves  are  of  a  similar  cloth,  trimmed  with  the 
feather  and  jet  across  the  cuffs." 


Fawn  and  other  shades  of  beaver,  also  jacket  and  cape  cloths, 
suitable  for  making  the  above,  are  shown  by  Brophy,  Cains  & 
Co. 


Jeanne,  the  Paris  correspondent  of  The  Drapers'  Record,  in 
her  October  letter  says  :  "  For  the  present  cloth  costumes  are 
to  the  fore,  and  many  of  them  are  mixed  with  fur.  One  model 
in  blue  cloth  has  a  cord  running  up  each  seam,  edged  with  fur. 
The  sleeves  have  circles  of  the  same  trimming,  and  three  rows 
of  the  same  edge  the  skirt.  The  jacket  is  of  cloth,  soutache 
with  the  same  trimmings.  There  are  also  some  check  home- 
spuns. The  bodices  of  these  are  vest-shaped,  with  small  scol- 
loped or  plain  basques.  The  necklet,  revers  of  sleeves,  bodice 
and  gilet  are  of  caracul.  The  jacket  bodice  opens  very  wide  at 
the  front,  and  meets  at  the  waist.  For  the  coming  season  at 
Nice  white  cloth  dresses,  richly  embroidered  with  black  and 
white  arabesques,  will  be  fashionable. 


McMaster  &  Co.  report  a  great  demand  for  velveteens  in 
golden  browns  and  browns  which  are  now  being  opened  up. 
New  patterns  in  golf  cloakings  are  being  shown. 


In  dress  goods  Caldecott,  Burton  &  Spence  commence  an 
important  offering  of  English  coating  serges,  French  coating  and 
Henrietta  serges,  German  black   cashmeres,  and  a  big  range  in 


A  fine  range  of  imported  prints  for  spring  trade  are  being 
shown  by  McMaster  &  Co.  Notwithstanding  the  advance  in 
cotton  goods  they  are  being  offered  at  the  same  prices. 


"One  of  the  prettiest  and  most  comfortable  dresses  I  have  seen 
for  the  present  season  is  in  pilot  blue  cloth.  The  skirt  is  quite 
plain,  the  chief  feature  being  the  bodice  jacket.  It  is  very  short 
and  round  at  the  bottom,  with  small  high-up-at-the-neck  revers 
of  astrachan  and  a  very  high  round  collar  edged  with  the  same 
fur.  The  sleeve  is  new,  being  exactly  the  shape  adopted  in 
England  for  gentlemen's  dressing-jackets.  The  coat  is  festooned 
with  three  black  bandeburgs,  and  is  braided  with  a  motif  up 
each  side  of  the  back  and  front,  a  short  motif  of  the  same  kind 
being  on  the  lower  part  of  the  sleeve. 


"  The  buttons  shown  are  most  elaborate,  and  are  set  in  pearls 
or  French  brilliants.  The  '  Watteau  '  button  miniature  set  in 
brilliants  will,  I  believe,  be  the  most  fashionable.  They  are  so 
well  got  up  that  it  is  impossible  to  tell  the  imitation  from  the 
real  article.  A  new  button  is  an  opal — a  heart  set  in  brilliants. 
The  shapes,  however,  vary  from  the  tiniest  to  those  the  size  of  a 
crown  piece." 


In  cloakings,  Brophy,  Cains  &  Co.  are  showing  light  and 
heavy-weight  beavers,  colored  melton,  colored  diagonals,  colored 
cheviots,  black  nigger-heads,  black  twills,  also  imitation  lamb  in 
the  finer  qualities  of  grey  and  black. 


Speaking  with  Brophy,  Cains  &  Co.  of  dress  goods  that  will 
continue  to  be  sold  for  the  balance  of  our  winter  season,  they 
mentioned   grey  and    fawn    serges,   box  cloths,    Victoria    twills 

colored  amazons  and 
wool  serges,  also  the 
ever  popular  black  and 
navy  serges.  They 
have  had  a  good  sea- 
son in  costume  tweed 
effects.  These  goods 
are  medium  priced, 
wide,  warm,  durable, 
always  look  well  made 
up  and  are  easily 
trimmed.  They  are 
also  showing  some  ex- 
quisite fancy  cream 
effects  for  evening 
wear. 

S.  Greenshields,  Son 
&  Co.  note  an  increas- 
ing demand  each  sea- 
son for  Priestley's 
dress  fabrics.  These 
makers  have  just  add- 
ed to  their  well-known 
lines  the  new  Water- 
witch  serges  cravenetted.  This  firm  have  the  sole  control  of 
their  goods  for  Canada. 


This  is  The  Dry  Goods  Review's  canvasser.     He 
refuses  to  use  a  bicycle — too  slow  for  him,  he  says. 
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We  are 
showing  our- 


CHRISTMAS 
FANCY  GOODS 


this  month — the  most 
beautiful   range   of   novel- 
ties ever  imported. 


Every  Desirable  Novelty  in  the 

realm  of  ...  . 

Needlework  Goods  and 
Decorative  Fabrics 

is  here,  and  we  are  prepared  for  the  largest  busi- 
ness we  have  ever  done. 

Special  attention  will  be  given        X 
to  Letter  Orders.  T 

Macabe,  Robertson  &  Co. 

TORONTO 


V 


y ■' 


iV 


Why: 


There  is  a  reason  for  every  success.  It  either 
fills  a  long-felt  want,  corrects  a  mistake,  or  is  an 
improvement  on  the  then-considered  best. 

In  Dress  Stays  two  faults  have  long  been 
apparent.  They  would  either  bend  out  of  shape 
or  cut  through  the  dress. 

Brush's  Peerless  Double  Dress  Stay 

Is  a  success  because  it  overcomes  both  these 
faults.  Made  of  double  steels,  one  placed  above 
the  other,  with  the  ends  so  secured  as  to  make 
it  impossible  for  them  to  cut  through  the  dress, 
it  is  more  pliable  than  any  other  Dress  Stay, 
and  cannot  bend  out  of  shape.  Neither  will  it 
melt  apart  from  the  heat  of  the  body. 

Made  in  Black,  White,  Drab,  Blue,  Pink  and 
Old  Gold.  Sizes,  6  to  10  in.  Put  up  in 
half-gross  boxes  or  in  sets  of  9  steels. 


Manufactured  only  by 


BHUSH  &  CO., 


TORONTO 


Men's  Furnishings. 

Wool  Gloves  and  Mitts 

Black  and  Fancy,  Men's  and  Boys'. 

Lined  Kid  Gloves  and  Mitts 

Special  values  at  leading  prices. 

Unlined  Kid  Gloves 

White,  Black,  Tan  and  Brown,  7  to  10. 

Cardigan  Jackets 

Domestic  and  Imported,  full  assortment. 

Natural  Arctic  Underwear 

Various  qualities,  34  to  44  inch. 

English  Collars 

Grandee,  i^4  2,  2%,  2%  inch. 
Glendowe,  2%,  2%,  2^,  3  inch. 

Mentone,  (roll  points)  2%,   2^  inch. 

Full  Dress  Shirts 

Open    front,    9    inch     bosom,    Full    DreSS 
Bows. 

Cashmere  and  Wool  Half-Hose 

Carriage  Rugs. 


Wyld,  Grasctt  &  Darling 


Always  the  Best 


♦♦♦♦♦ 


SOFTER  AND  CLEANER 
COTTON  BATTING 


A  marked 

Improvement  in  the  quality  of 


NORTH  STAR 
CRESCENT . 
PEARL  .  . 

Patent  Roll  Cotton  Batting 

Will  make  these  Brands  sell  unusually  well 
during  the  Season  of  1895  and  1896. 

Baled  or  Cased 

In  4,  6,  8,  12,  or  16  oz.  Rolls. 
FOR     SALE     BY     ALL     WHOLESALE     HOUSES. 
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t  COTTON     NEWS.        1 

♦  t 

ADVICES  to  Canadian  buyers  point  to  higher  prices  for  raw 
cotton  despite  the  slump  which  took  place  during  the 
month  of  October.  The  drop  is  attributed  to  certain  large 
operators  in  New  York  hastening  to  liquidate  under  the  impres- 
sion that  prices  could  not  long  be  maintained  at  recent  figures, 
which  show  an  advance  during  the  last  three  months  of  about 
30  per  cent,  from  the  lowest  point.  Since  then  the  market  has 
partially  recovered,  the  closing  quotations  on  the  New  York 
market  November  2  being:  November,  8.63;  January,  8.73  ; 
February,  8.78  ;  May,  8.82.  The  total  visible  supply  for  the 
week  ending  Nov.  1,  as  given  by  The  Commercial  and  Financial 
Chronicle,  is  as  follows  :  3,261,549  bales,  compared  with  3,283,- 
548  bales  in  1894  and  3,267,477  in  1893.  Owing  to  the  large 
orders  contracted  ahead  by  manufacturers  for  goods  up  to  July 
next,  both  in  Europe  and  America,  the  situation  is  thought  to 
point  to  the  maintenance  of  prices.  Early  in  December  the 
cotton  crop  of  the  South  can  be  accurately  estimated,  and  by 
that  time,  or  sooner,  the  exact  prospects  for  the  future  will  be 
definitely  known. 


refuse  to  sign,  and  will  buy  from  the  jobbers.  We  presume, 
however,  that  big  retail  buyers,  like  Long  Bros.,  of  Collingwood, 
will  take  advantage  of  their  ability  to  buy  at  jobbers'  prices. 


THE   PRINT  AGREEMENT. 

THE  Print  Agreement  is  still  a  live  subject  of  discussion  in  the 
dry  goods  trade.  All  the  wholesale  houses  but  W.  R- 
Brock  &  Co.  and  John  Macdonald  &  Co.  have  signed  it.  The 
latter  have  for  years  made  a  feature  of  imported  prints  and  will 
probably  take  advantage  of  the  agreement  to  push  the  depart- 
ment to  a  still  greater  extent  this  year.  Mr.  Brock  has  always 
been  strongly  in  favor  of  some  agreement  on  Canadian  goods  to 
prevent  cutting,  but  objects  to  a  list  which  permits  certain  retail- 
ers to  buy  at  the  same  price  as  wholesale  houses.  His  firm  has 
sent  a  circular  to  the  trade  announcing  that  they  refused  to  sign 
the  agreement,  and  that  they  will  import  largely  from  Great 
Britain  and  the  United  States.  This  circular  has  had  its  effect, 
for  travelers  have  complained  the  past  week  or  two  that  it  is 
harder  to  make  sales  and  buyers  are  putting  off.  In  fact,  the 
tendency  is  to  wait  until  the  last  moment  before  placing  orders. 
To  counteract  Brock  &  Co.'s  circular,  Gault  Bros.  &  Co.  have  sent 
one  to  a  few  of  their  own  customers  praising  the  quality  of  the 
Magog  goods,  of  which  they  offer  a  greater  number  of  patterns 
than  ever  before. 

The  retailers  who  were  told  they  could  buy  at  wholesale 
prices  if  they  signed  the  agreement  are  not  showing  any  great 
anxiety  to  do  so.  In  fact,  as  far  as  we  can  learn,  only  one  house 
has  bought  so  far,  and  that  order  was  only  a  small  one. 

Whether  by  accident  or  intentionally,  the  framers  of  the 
agreement  have  put  the  big  department  stores  who  cut  prices 
in  a  predicament.  The  Carsley  Co.,  Montreal,  and  the  Eaton 
Co.,  Toronto,  dare  not  sign  the  agreement.  If  they  did  they 
would  find  their  competitors  underselling  them.  If  the  Eaton 
Co.  took  advantage  of  the  agreement  they  could  not  sell  at 
less  than  any  retail  house  could  buy.  Robert  Simpson  or  Mur- 
ray &  Co.  would  instantly  fill  their  windows  with,  say,  indigo 
prints,  at  a  cent  a  yard  less  than  the  combination  price,  and  use 
them  as  a  leader  against  the  Eaton  Co.     The  latter,  of  course, 


COTTON     PRINTS. 


To  judge  by  a  circular  issued  last  month  by  the  Magog 
Mills,  it  would  look  as  if  there  was  to  be  no  jobbing  of  big  lots 
by  the  end  of  the  season,  as  they  have  already  cancelled  1 1 2 
patterns  in  their  fancy  weaves  and  piques,  declining  to  take  any 
further  orders  this  season  for  them. 

Prices  in  the  cotton  print  list  continue  unchanged  this 
month,  as  follows  : 

H.  Cloth   4X  cts. 

1  " 6 

»      "     ••■•• iX   " 

2  "       Anilines,  Black  and  Whites 7^    " 

2  "  "        Pompadour  Styles 7^  " 

D-  "       i%  " 

3  "       sy2  " 

C  "  gX  " 

C.  "       Anilines,  Black  and  Whites <)%  " 

C.  "  "        Pompadour  Styles  9V2  " 

5 


Solid  Black  No. 


Indigoes- 


3 

C.  ' 
PC.  ' 
S.C.  ' 
D.C. ' 
GC.   ' 


•  8'/» 
.   6'/2 

•  7K 

•  9% 
.n'/» 


SPECIALS. 

Challies— Light    ±yx  cts. 

Dark 5 

Delainettes     6%  " 

Cretonnes 7^  " 

Summer  Suitings 7V2  " 

Salisburys 7%  " 

Fancy  Piques 8  " 

A.  Duck,  25  inches 7^  " 

A  A.     "     Indigo    g  " 

C.         "         "       10 

Outing  Cloth,  28  inches   : 10  " 

Skirting,  37  inches 10  " 

Ladas  Tweeds to 

Printed  Moleskins     12^  " 


ADVANCES  IN  COTTON  GOODS. 

Since  the  last  issue  of  The  Review  the  Canadian  Colored 
Cotton  Mills  have  issued  four  circulars  making  advances  of  5  per 
cent,  in  shirtings,  galateas,  tickings,  flannelettes,  ginghams,  cot- 
tonades,  skirtings  and  denims. 

The  Merchants'  Cotton  Co.  issued  their  revised  prices  on 
October  23rd,  advancing  84,  9-4  and  10-4  in  grey,  plain  and 
twills  from  2^c.  to  2^c.  per  yard.  Butter  cloths  are  also  %c. 
higher.  A  further  advance  of  ic.  per  yard  is  recorded  in  pillow 
cottons.  Grey  cottons,  extra  fine  grades,  have  been  advanced 
from  y^c.  to  ic.  per  yard. 

The  Parks  Cotton  Co.,  of  New  Brunswick,  on  October  10th 
advanced  warps,  also  single  and  double  yarns,  ic.  per  lb.  D. 
Morrice  &  Co.  also  announced  an  advance  of  ic.  per  lb.  in  their 
yarns  and  warps. 

A     POPULAR     LINE. 

No  article  in  children's  underwear  has  met  with  more  appre- 
ciation than  the  infant's  vest  with  open  front  offered  by  S. 
Lennard  &  Sons,  Dundas.  Parents  know  the  difficulty  of  using 
a  close  vest  for  infants.  They  are  apt  to  be  difficult  to  put  on 
or  get  off,  and  the  open  front  makes  adjustment  perfectly  simple. 
The  "  Elysian  "  is  consequently  a  favorite  with  the  trade. 
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Lister  &  Co. 


Limited 


32  Inch  Black  Silk  Velvet 

For  Short  Capes. 

18  Inch  Black  and  Colored  Silk 
Millinery  and  Dress  Velvets 

NONE  TO  EQUAL. 


To  be  obtained  from  leading  wholesale 
houses  in  Canada. 


Manningham 
Mills 


BRADFORD 
Eng. 


Emil  Pewny  &  Co. 

Sun    Life  Building 

■         MONTREAL 

Honest 
Kid  Gloves 

What  we  mean  by  Honest  Kid 
Gloves  is  that  they  are  the  best 
glove  that  can  be  produced  to  be 
sold  at  the  prices  we  ask  you  for 
them. 

If  you  require  Kid  Gloves,  when 
you  see  this  do  not  hesitate  but 
write  at  once  for  samples. 

Stock  on  Hand  of  all 
Standard  Lines 

Factory  :  GRENOBLE,  FRANCE. 


I 


THE 


C.  Turnbull  Co. 


Thibaudeau  Bros. 


Established 
1859 


*-F    GALT, 


(limited.) 


&  Co. 


MANUFACTURERS    OF    ALL    KINDS    OF 


Full-Fashioned  Underwear,  Ladies' 
and  Children's  Combination  Suits.  Men's 
Shirts  and  Drawers.  Jersey  Ribbed  Per- 
fect Fitting  Ladies'  Vests,  Drawers,  and 
Equestriennes,  Ladies'  and  Children's 
Anti  Grippe  Bands.  Sweaters,  Striped 
Shirts  and  Knickers. 


WE  GUARANTEE  SATISFACTION  AND  PERFECT  FIT. 

TORONTO  OFFICE  : 

GOULDING  &  CO. 

27  Wellington  Street  East. 


Importers    of— 

ENGLISH  . 
FRENCH  .  . 
GERMAN  & 
AMERICAN 


m 


s 


THIBAUDEAU  FRERES  &  CIE. 

Quebec. 
THIBAUDEAU  BROTHERS  dc  CO. 

London,  Eng. 
THIBAUDEAU  BROS.  &  CO. 

332  St.  Paul  St. 

MONTREAL 
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iNo.  221— E.  &  S.  C. 


NECKWEAR. 

AT  THIS  time  of  the  year  the  live  retailer  is  on  the  look- 
out for  suitable  novelties  for  Christmas  presents,  and 
nothing  is  more  acceptable  to  the  average  man  than  a  good 
necktie. 

The  class  of  neckties  most   in  demand  for  Christmas  are  of 

richer  silks,  more 
delicate  tints  and 
more  elaborate 
patterns  than 
sell  at  any  other 
time  of  the  year, 
the  reason  being 
that  they  are 
chiefly  sold  to 
the  fair  sex  to 
give  away  for 
presents.  The 
old-fashioned  way  of  filling  this  demand  was  for  the  retailer  to 
buy  his  new  spring  goods  in  November' and  take  chances  of 
getting  some  of  them  delivered  to  him  before  Christmas. 
Naturally,  the  keen  retailers  rebel  against  having  spring  goods 
shown  to  them  as  Christmas  goods,  and  now  welcome  the 
change  offered  to  them  by  E.  &  S.  Currie  of  a  special  Christ- 
mas collection  of  great  variety,  the  silks  of  which  have  been 
selected  solely  with  a  view  to  the  holiday  trade,  and  these  they 
guarantee  to  deliver  in  November. 

Another  specialty  with  them  is  a  single  scarf  in  a  fine  en- 
amelled box,  with  holiday  lettering  in  gold,  to  retail  at  the  popu- 
lar prices  of  50c,  75c.  and  $1. 

This  firm  also  say  that  they  will  show  on  January  1  an  enor- 
mous range  of  purely  spring  goods  of  an  en- 
tirely different  character  to  what  they  now 
show  for  Christmas.  And  they  absolutely 
refuse  to  follow  in  the  old  rut-way  of  de- 
livering goods  for  Christmas  with  1st  April 
dating,  as  they  look  on  this  as  the  in- 
ducement held  out  to  help  sales  of  goods 
not  suited  for  the  Christmas  trade,  and 
the  time  of  delivery  of  which  is  open  to 
doubt. 


throughout  the  coat  and  vest.  And  this  is  a  good  point  of  ad- 
vantage for  a  clothing  man  offering  tenders  for  such  work. 
Great  warmth  is  thus  given  without  adding  bulk  or  weight,  and 
a  much  lighter  cloth  may  be  used  and  yet  the  result  will  be 
most  satisfactory.  There  is  no  extra  cost  in  thus  making  up 
clothing,  in  fact  it  is  cheaper,  for  the  Fibre  Chamois  takes  the 
place  of  the  haircloth  and  canvas  at  a  much  lower  price.  In  mili- 
tary  uniforms 
especially  this 
interlining  is  in- 
valuable, for 
such  garments 
must  have  a  firm 
body  and  unim- 
peachable stiff- 
ness all  the  way 
around,  and  yet 
be  taut  and  trim 
without  increas- 
ing the  belt  line  unnecessarily,  and  in  this  capacity  Fibre  Chamois 
is  unequalled.  Nearly  all  wide-awake  clothing  men  have  realized 
before  this  that  such  advantages  are  going  to  be  insisted  on  by 
their  customers,  and  have  had  lines  made  up  in  this  way,  thus 
providing  an  outfit  with  a  better  appearance  and  capacities  for 
comfort  unthought  of  before. 


No.  225 — E.  &  S 


FIBRE  CHAMOIS  HAS  COME  TO  STAY. 

We  live  in  an  age  of  innovations,  where 
new  things  in  every  line  of  business  spring 
into  life,  are  tried  on  their  merits,  and 
then  either  disappear  from  view  as  failures 
or  else  become  so  much  a  part  of  the  es- 
tablished order  of  things  that  we  forget  we 
ever  did  without  them.  Not  long  ago 
Fibre  Chamois  was  an  innovation,  but  now 
its  practical  worth  has  established  it  firmly 
as  a  necessity  to  the  dressmaker  and  tailor. 
The  double  value  it  offers  makes  it  desir- 
able for  every  lady  :  To  get  the  necessary 
stiffness,  and  at  the  same  time  a  comforting,  storm-defying 
warmth,  and  all  for  a  few  cents,  is  irresistible.  In  the  States 
nearly  all  the  uniforms  of  men  with  outdoor  work,  such  as 
policemen,  railroad  people,  street  car  men,  and  others  whose 
clothing  is  made  by  contract,  have  a  lining  of  Fibre  Chamois 


PRINCESS     MAY    SUITINGS. 

A  specialty  is  being  made  this  season  by  McMaster  &  Co. 
of  their  Princess  May  suitings.  The  material  is  a  crimp  in 
light  and  dark  colors,  with  every  variety  of  shade  and  all  new 
designs.  The  goods  have  chene  effects,  and  the  popular  colors 
are  blues,  pinks,  corn,  butter  and  heliotrope.  In  the  dark 
effects  their  popularity  for  second  mourn- 
ing is  assured.  In  the  better  qualities  the 
silk  appearance  is  marked. 


No.  222— E.  &  s.  c. 


A     SNAP     IN     WHITE    COTTONS. 

A  complete  assortment  of  Swiss  em- 
broidered handkerchiefs  for  the  Christmas 
trade,  to  retail  from  10c.  to  45c.  each, 
is  offered  by  Wyld,  Grasett  &  Darling.  The 
firm  note  a  good  demand  for  wool  hosiery 
and  mitts  and  ladies'  underwear,  in  fact, 
for  all  knitted  stuff.  Lines  now  offering 
that  call  for  mention  are  an  extra  heavy 
line  of  boys'  ribbed  hosiery,  seamless  feet, 
all  wool,  to  retail  at  20c.  to  25c;  a  line  of 
plain  cashmere  hose,  ladies'  sizes,  seam 
less  feet,  to  retail  at  25c.;  extra  heavy  in 
the  same,  retailing  at  50c.  The  firm  have 
a  few  cases  of  special  value  in  white  cot- 
tons at  special  prices  to  close  them  out. 
They  are  perfect  goods,  and  the  offer  is  a 
snap. 


Mr.  James  Beckett,  the  popular  manager  of  Mr.  Caudwell's 
spot  cash  stores,  has  returned  to  Brantford  from  Toronto.  He 
called  upon  Mr.  Caudwell  and  found  him  comfortably  located 
at  Dr.  Walker's.  He  is  rapidly  improving  and  hopes  to  be  home 
the  second  week  in  December. 
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It's 

in  the 

shape 

of 

the  Door 

where  we  have  a  distinct  ad- 
vantage over  all  other  makes  of 
safes 

Our  door  is  constructed  with 
a  double  tongued  and  grooved 
frame,  made  of  galvanized  homo- 
geneous steel,  in  such  a  form  that 
heat,  which,  with  the  old  style  of 
door,  penetrated  into  the  safe,  is 
now  entirely  excluded. 

You  can  rely  on  the 


Taylor  Safe. 


♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦ ♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦ 


+*4H+^++w+*9+ 


PJ?*^**w**^ 


I  Kleinert's 
Dress 

Shields  i 


The  Gem 

Invincible 

Featherweight 


REGISTERED 


We  guarantee  all  shields  bearing  our 
trade  mark  and  offer  to  pay  for  any 
damage  to  dress  from  use  of  same. 


I    I.  B.  KLEINERT  RUBBER  GO. 

Toronto  Ncw  York 


28  Front  St.  West 


716  to  726 

Broadway 


§ 


OBSERVE 

B 
O 


That  we  are  headquarters  for 
the  following  : 


URLAPS.     All  the    newest    designs    in   Turkish, 
Persian  and  Fleur-de-lis  effects. 


AND 


RIENTAL  Rugs.  All  sizes,  from  1^x3  to  12x14. 


U 
L 
T 
E 
R 


NEXCELLED  patterns  and  prices  for  all  goods  we 
show 


00K  out   for   the   plums  ;   if  you   don't   secure 
them  your  opposition   may. 


OURAINE  SILK  effects  on  cotton  goods    which 
are  away  down  in  price. 


LEVEN  MILLS.     We  submit  the  samples   from 
eleven  mills  to  choose  from. 


OY ALINE  CREPONS— plain  and  figured.  These 
are  the  daintiest  effects  on  the  market. 


S 

T 
E 
W 
A 

R 

T 


ILKS  (art),  plain  and  creped.  Embossed  and 
waved  Silkalines  and  Sateens.  These  are 
the  latest  out.    .     . 


HE  above  are  used  everywhere  for  draping  Man- 
tels and  PianOS,  covering  Cushions,  etc. 


ASTERN  and  Oriental  effects  are  now  the  correct 
thing.  We  show  them  on  all  classes  of 
goods 


HEN  our  traveler  calls,  do  not  fail  to  see  this 
unequalled  assortment. 


MERICAN  designs  lead  the  world  for  beauty  and 
Cheapness  combined.     We  have  them  ! 


EMEMBER    you    will    find   among    our   samples 
everything'  in  this  line  worth  seeing-. 


HE  time  to  make  your  selection  is    Now.      The 
holiday  buyers  are  looking  for  them. 


30  Wellington  Street  East,  TORONTO 
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CLOTHING  AND  WOOLENS. 

II  II   HI  II    Ml      «w^4< 


►V 
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RAVELERS  for  clothing  houses  are  now  out  on  the  road 
with  spring  stuff,  and  orders  are  coming  in  well. 


Mr.   Barrett,  of  McDougall,   Barrett   &  Co.,  Montreal,   has 
returned  from  Europe. 


E.  A.  Small  &  Co.  find  trade  in  the  Northwest  satisfactory, 
showing  a  marked  increase  over  last  year.  In  British  Columbia 
mining  districts,  like  the  Kootenay,  H.  Shorey  &  Co.  report  a 
larger  demand  for  the  better  class  of  clothing. 


In  frieze  coats,  Canadian  goods  seem  to  have  the  call.  As 
previously  noted  in  The  Review,  this  year's  native  friezes,  both 
for  men's  and  ladies'  goods,  are  excellent.  One  firm,  which  had 
a  special  line  of  fine  Irish  friezes  from  the  Athlone  mills,  found 
that  they  made  no  strike  in  competition  with  the  native  stuff. 


"  The  increase  in  the  use  of  Canadian  material  for  clothing 
is  noteworthy,"  said  Mr.  Adams,  of  E.  A.  Small  &  Co.,  to  The 
Review.  "In  the  ten  years  between  1870  and  1880  the  pro- 
portion was,  roughly  speaking,  probably  less  than  one-third  of 
native  stuffs.  Now,  perhaps  four-fifths  of  the  clothing  in  this 
market  is  made  from  them." 


For  spring  overcoats  the  demand  is  for  blue  and  grey  and 
drab  worsteds  and  Oxfords.  Green  shades  are  steadily  making 
their  way  forward  for  next  winter's  styles.  In  suits  already  the 
green  mixtures  are  much  in  favor. 

R.  C.  Wilkins,  Montreal,  is  introducing  a  line  of  overalls  with 
bibs  and  braces,  for  boys  from  5  to  1  o  years  of  age.  As  they 
will  save  a  great  deal  of  wear  and  tear  in  the  boys'  stockings  and 
pants,  there  should  be  a  good  demand  for  them.  They  are  sold 
at  $5.50  per  dozen. 

Hutchison,  Nisbet  &  Auld  report  that  the  sorting  season 
trade  keeps  up  satisfactorily,  while  placing  orders  for  spring  are 
more  than  ordinarily  good. 


"  How  do  people  take  the  advances  in  clothing?"  was  asked 
of  a  retail  mantle  man.  "Well,"  he  replied,  "  I  think  the  last 
man  gets  the  order.  That  is  to  say,  the  customer  goes  round 
to  all  the  stores  in  the  place,  finds  the  advance  general,  and 
finally  buys  at  the  last  point  of  enquiry." 


John  Fisher,  Son  &  Co.,  Montreal,  are  able,  they  announce, 
to  sell  at  the  old  prices  despite  a  rising  market.  The  English 
house  of  the  firm,  being  on  the  spot,  were  able  to  buy  early  from 
a  strong  belief  in  the  continued  upward  tendency  of  prices,  and 
since  Mr.  Fisher,  of  Montreal,  crossed  to  England  in  June  the 
firm  bought  2,000  pieces,  which  are  being  delivered  as  required. 
But  the  low  prices  in  these  goods  are  a  great  attraction,  as  the 
English  mills  in  some  districts  have  been  working  night  and 
day,  and  advances  in  some  lines  of  imported  woolens  have 
ranged  as  high  as  50  per  cent,  since  last  May. 


The  great  demand  for  English   woolens   from   the   United 
States  throws  Canadian  orders  quite  into  the  shade  this  season. 


While  a  Canadian  buyer  sat  recently  in  a  manufacturer's  office 
placing  an  order  for  some  hundreds  of  pieces  in  certain  lines, 
cables  came  in  bidding  for  10,000  pieces  in  three  lots.  No 
wonder  the  English  maker  is  not  tumbling  over  himself  to  grasp 
the  colonial  trade  this  year. 


H.  Shorey  &  Co.  continue  to  push  with  success  their  range 
of  Rigby  costumes.  Those  for  ladies,  consisting  of  skirts  and 
blaizers,  go  very  well,  their  adaptability  for  street  wear  in  rain 
or  shine  being  greatly  appreciated.  This  waterproof  material  is 
still  in  large  demand  in  the  States  from  Philadelphia  to 
Chicago. 


R.  C.  Wilkins,  Montreal,  has  got  out  a  very  nice  show  card, 
made  of  aluminum  and  finished  with  carmel.  "  The  Rooster  " 
shows  up  to  good  advantage. 


This  is  the  time  when  buyers  are  looking  about  for  fancy 
woolens.  Hoods,  clouds,  mitts,  bootees,  infanteesand  other  use- 
ful lines  in  this  class  of  goods  will  be  found  at  Brophy,  Cains 
&  Co.'s. 


THE    IMPERIAL    SAFETY    PINS. 

Just  as  in  so  many  other  Canadian  lines,  safety  pins  made  in 
Canada  are  meeting  with  much  success.  Although  there  is  only 
one  factory  in  Canada  making  them,  prices  have  been  brought 
down  over  one-third  in  recent  years.  This  is  due  to  foreign 
competition,  and  does  not  offer  much  temptation  for  the  manu- 
facture of  safety  pins  in  this  market.     In  fact,  the  Canadian  pin 


owes  its  success  to  its  quality,  being  superior  to  the  European 
article  and  equal  in  every  respect  to  the  United  States  pin.  A 
recent  feature  which  is  telling  in  their  favor  is  the  method  of 
putting  the  goods  up.  Instead  of  being  lumped  into  card-board 
boxes,  the  makers  are  sending  them  out  in  neatly-turned  spool- 
shaped  cases,  containing  three  dozen  to  a  case.  These  are  quite 
ornamental,  look  well  both  in  the  shop  and  in  the  consumer's 
home,  and  will  doubtless  help  the  sale  of  the  pins.  The  com- 
pany which  makes  them— the  Montreal  Suspender  and  Umbrella 
Co.,  Montreal — sells  to  the  wholesale  trade  only. 


H.  L.  Smyth  &  Co.  have  removed  their  Toronto  office  from 
Bay  street  to  the  Manchester  buildings,  Melinda  street.  Mr.  H. 
L.  Smyth,  who  is  at  present  in  the  European  markets,  will  be 
back  early  in  December.  During  his  absence  F.  P.  Roger  is  in 
charge  of  the  office. 
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Ready=Made  Clothing 


^\ 


We  have  the  most 
complete  clothing 
factory  in  the 
Dominion.    .    .    . 


Samples  and  prices  on  application. 

Clayton  &  Sons 

Halifax,  Nova  Scotia 


FOREIGN   AND 
DOMESTIC 


WOOLLENS 


o 


and 


A  fully  assorted 
stock  on  hand. 


Tailors' 
Trimmings 


Hutehison, 

fiisbet  &  Auld 

34  WELLINGTON  STREET  WEST 

TORONTO 


James  Johnston  &  Co. 

to 


Importers   of  British  and  Foreign   Dry  Goods. 
Dealers  In  Canadian  and  American  Staples,  Etc. 


DEPARTMENTS 


^ 


Sole  Agents 

for   the 

Antiseptic 
Sanitary 
Diaper 

Put  up  in  I O  yd.  lengths, 

in  the  following  widths  : 

18,  20,  22,  24,  27  in 


Silks,  Ribbons,  Trimmings,  Dress  Goods, 
Velveteens,     Hosiery,     Gloves,     Underwear    (Gents', 
Ladies'  and  Children's),  Smallwares,  Handkerchiefs  in 
Silk,  Linen,  Cotton,  Muslin,  Laces,  Embroideries  ; 
Cloths,  Tweeds,  and  Gents'   Haberdashery. 

A  Fine  Assortment  of  Scotch  Zephyrs  in  stock. 

DOMESTIC  COTTON  GOODS 
OF  EVERY  DESCRIPTION 


FECIAL  .   .    . 

Attention  Given  to  Letter  Orders 


We  invite   all  Merchants  visiting  the  City  to  call. 
They  will  be  cordially  welcomed. 
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MERCHANTS    AND    FEATHERS. 

This  is  the  time  of  the  year  when  the  prosperous  farmer 
looks  over  his  flock  of  geese  and  turkeys,  surveys  them  with 
pride,  and  calculates  how  many  dollars  this  fall-harvest  will 
bring  him.  So  much  per  pound  for  the  stripped  bird,  so  much 
for  wing  and  tail  feathers  to  the  manufacturers  of  feather  dust- 
ers, and  so  much  per  pound  for  the  downy  small  feathers.  In 
former  years  the  latter  item  was  always  a  dubious  one,  for  unless 
one  of  his  friends  wanted  a  feather  bed  there  was  no  demand 
for  this  article  ;  latterly,  however,  and  since  the  establishment 
at  Montreal  of  the  Alaska  P'eather  and  Down  Co.,  quite  a  few 
country  merchants  offer  to  buy  feathers  all  the  year  round. 
They  get  them  from  the  farmers  in  trade  and  sell  them  at  an  ad- 
vance to  this  company  for  cash,  thus  making  a  double  profit.  For 
the  benefit  of  our  country  readers  here  are  the  latest  quotations  of 
the  Alaska  Company  :  Goose  feathers,  35  to  40c.  per  lb.;  duck 
feathers,  25  to  30c.  per  lb.;  hen  feathers  (colored),  4  to  6c.  per 
lb.;  turkey  (soft),  2  to  2^c.  per  lb. 


JAPANESE    SILkS. 


The  Canadian  branch  of  H.  Ishikawa  &  Co.,  of  Yokohama, 
Japan,  at  Montreal  have  received  in  the  past  few  days  a  ship- 
ment of  colored  Japanese  silks,  in  all  shades,  23  and  27  inch 
widths  ;  white  handkerchiefs,  in  assorted  sizes  and  grades  ;  gold 
stamped  cotton  crepes,  in  30  different  patterns,  suitable  for 
Christmas  decorations  and  fancy  work ;  hand-made  Dantsu 
rugs,  from  small  door  mats  to  those  suitable  for  large  parlors. 
These  are  going  into  stock  to  fill  small  orders.  The  same 
steamer  brought  several  shipments  which  went  direct  to  the 
larger  buyers. 

SMALLWARES. 

This  is  a  department  which  requires  careful  watching  both 
in  buying  and  selling.  Put  a  competent  man  in  charge  and  you 
will  find  it  one  of  the  most  profitable  departments  in  your 
business. 

Brophy,  Cains  &  Co.'s  shelf  smallware  department  is  well 
assorted;    they  are  constantly  adding  new  lines  to  it. 


DOING   A    LARGE   BUSINESS. 

The  Dominion  Suspender  Co.,  of  Niagara  Falls,  have  been 
so  heavily  oversold  this  last  two  or  three  months  that  they  have 
been  far  behind  in  shipping,  although  they  are  working  to  their 
full  capacity,  and  also  overtime.  They  are  now  catching  up,  and 
will  be  able  in  a  week  or  two  to  ship  very  promptly. 


GLOVE     NOTES. 


Mr.  E.  W.  Foster  is  visiting  the  principal  points  in  the  Mari- 
time Provinces  for  his  firm,  Fitzgibbon,  Schafheitlin  &  Co., 
Montreal. 

Prices  are  firmly  maintained.  Good  schmaschens  continue 
very  scarce. 

A    STRIKING   LINE. 

The  golf  blouse  continues  in  high  favor,  and  Kyle,  Chees- 
brough  &  Co.,  Montreal,  report  a  shipment  just  in,  and  more 
coming.  They  have  also  a  striking  line  of  black  cape  velveteens, 
32  inch,  which  the  trade  will  wish  to  have. 


CHARLES   H.   RICHES 

SOLICITOR  OF  PATENTS 

Canada  Life  Bldg.,  King  St.  West 

Patents  and  Trade  Marks  procured  in  Canada  and  foreign  -p  i 

countries.     Handbook  relating  to  Patents  free  on  application.  1  OTOrilOi 


NORTHERN 


Established 
1836 


ASSURANCE  COMPANY  OF  LONDON 

Capital  and  Funds,   $36,465,000 
Revenue,  $5,545,000 

Dominion  Deposit,  $200,000 


Canadian  Branch  Office  :  r\Anr-r\T    ■•■       —.,,,_ 

1724  Notre  Dame  St.,  Montreal.  HOBEHT    W.    TYRE, 

G.  E.  Moberley,  Inspector.  Manager. 

MARINE    INSURANCE 

The— -mMM 

MANNHEIM  INSURANCE  CO. 

Grant  Open  Policies  to  Wholesale  Grocers  and  Importers  at  specially 
favorable  rates.       Further    particulars   obtainable    by- 
applying  to  Local  Agent,  or  to 


Jas.  J.  Riley  &  Sons,  MniMTDFAi 

Managers  tor  Canada  •     •     /ll"'"  '  nCAL 


THE     PEOPLE'S 


Building  and  Loan  Association 


HEAD  OFFICE 


(INCORPORATED) 


LONDON,  ONT. 


When  business  is  prosperous  every  merchant  should  put  by  a  regular  monthly  sum  in 
our  Class  "  A  "  stock.  It  will  be  available  when  you  need  it  most.  $3  deposited  monthly 
is  estimated  to  mature  a  $500  certificate  in  7%  years.     Larger  amounts  in  like  ratio. 

Security,  first  mortage  loans— the  basis  of  wealth.  Money  loaned  to  buy  a  home,  to 
build,  tore-model  the  old  house  or  pay  off  old  mortgages.  Agencies  in  all  the  principal 
towns  and  cities  in  Ontario.  Write  for  manuals  and  name  of  resident  agent  in  your  local- 
ity.    Do  not  delay.     It  will  pay  you. 


AIRO'S  STOCKING  DARNER 

By  the  use  of  this  little  loom  the 
finest  table  linen,  as  well  as  the 
coarsest  stockings,  can  he  more  neat- 
ly and  belter  repaired  than  by  hand, 
and  in  one-twentieth  of  the  time. 
Made  in  bronzed  steel,  and  pays 
t  early  50  per  cent,  profit. 

CANADIAN    DEPOTS  : 

E.  C.  TINLING,  Winnipeg. 
BLAIKLOCK  BROS.,  Montreal. 


3D 

I* 
» 

3» 


3» 


K.  Ishikawa 
&Co. 


YOKOHAMA 
JAPAN 


Weare  now  ready  to  fill  your  orders  for 

Colored  Japanese  Habutai  Silks. 

Hemstitched  White  Silk  Hdkfs. 

Gold-Stamped  Cotton  Crepe. 

Hand-Made  Dantsu  Rugs. 

Send  for  prices  and  samples  to  Canadian  Branch, 

NO.  23  ST.  JOHN  ST.,  MONTREAL. 
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Special 


Having  secured  at  old  prices 
a  large   supply   of 


Clay  Twills,. 
Venetian  and 


Corkscrew  Worsteds 

(BLACKS  AND  BLUES) 

We  are  in  a  position  to  offer  them  to  the  trade  much  below 
present  values.  Samples  are  in  the  hands  of  our  travelers, 
or  may  be  had  on  application. 


JOHN  FISHER,  SON  &  CO. 

442  and  444  St.  James  St.,  MONTREAL 


FRENCH 


KID  GLOVES 


IF  YOU  ARE  IN  DOUBT 

As  to  your  Quality,   Style  or  Delivery 
Date  this  fall 

PROTECT  YOURSELF 

By    ordering    NOW 

EUGENE  JAMMET'S 

UNEXCELLED  QUALITY 

7  Stud  Laced,  gusseted,  $12.00;  guaranteed  line, 
a  specialty.  Shades — light,  medium,  dark  tans 
and  blacks. 

Full  Stock  of  Lined  Gloves  on  hand  for  Immediate 
Delivery.     Samples  on  Application. 


FITZCIBBON,  SCHAFHEITLIN  &  00. 

(Late   THOU  RET,  FITZGIBBON  <£  CO.) 

MONTREAL 


Wm.  Parks  &  Co'Y,  Ltd. 


ST.  JOHN,  N.B. 


'^-BR^SVnCK    toTTOH    **** 


c 


otton  Spinners, 
Bleachers,   Dyers 

and  Manufacturers 


S'JOHN  COTTON   M^-V-- 


Grey  Cottons,  Sheetings,  Drills  and  White  Ducks,  Ging- 
hams, Shirtings,  Tickings,  Denims  and.  CoUonades,  in 
Plain  and  Fancy  Mixed  Patterns.  Cotton  Yarns,  Carpet 
Warps ,  Ball  Knitting  Cottons ,  Hosiery  Yarns ,  Beam  "Warps , 
for  Woolen  Mills,  and  Yarns  for  Manufacturers'  use. 


AGENTS     .     .     . 

WM.   HEWETT  &  CO.,  30  Colborne  Street,  Toronto. 
DAVID  KAY,   Fraser  Building,   Montreal. 

JOHN   HALLAM,  83  Front  Street  East,  Toronto,    Special  Agent  for 
Beam  Warps  for   Ontario. 


THE   ONLY  "WATER  TWIST"  YARN    MADE  IN  CANADA 

[NEW  BRUNSWICK  COTTON  MILLS. 


HILLS 


(ST.  JOHN  COTTON  MILLS. 


-ST.  JOHN,   N.B. 


46 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW 


QUEEN    VICTORIA. 

We  do  not  know  whether  the  manufacturers  of  the  Victoria 
Crochet  Thread  had  in  mind  the  eminent  position  held  by  the 
individual  whose  name  it  bears  or  not.  Certainly  the  new 
crochet  thread  which  has  been  placed  upon  the  market  has 
many  points  of  superior  excellence  which  would  place  it  in  the 
front  rank  of  any  similar  product.  Every  woman  who  has  had 
any  experience  in  crocheting  the  various  threads  that  have  been 
placed  upon  the  market  the  last  few  years  has  been  troubled 
bv  the  common  fault  which  has  existed  in  all,  that  of  the  thread 
kinking.  The  Victoria  Crochet  Thread  has  a  peculiar  twist 
which  entirely  does  away  with  this  difficulty,  and  at  the  same 
time  renders  the  thread  soft  and  pliable  after  washing.  In 
addition  to  this  good  quality,  there  is  one  more  which  should 
be  mentioned.  Any  piece  of  work  which  is  commenced  from 
one  box  of  crochet  thread  can  be  carried  on  by  a  spool  from 
another  box  without  any  fear  that  the  thread  will  run  uneven. 
This  is  a  distinct  advantage  to  all  crocheters  who  previously 
have  had  to  buy  several  boxes  at  one  time  in  order  to  avoid  the 
difficulty  of  matching  from  another  box.  We  call  particular 
attention  to  the  advertisement  of  the  Victoria  Thread  in  this 
issue. 


DRAPERY    GOODS. 


Boulter  &  Stewart,  whose  "  ad."  appears  on  another  page  of 
this  issue,  though  comparatively  a  new  house,  are  now  one  of 
the  best  known  firms  in  Canada  in  their  special  lines.  They 
started  in  to  make  a  specialty  of  goods  used  for  drapery  pur- 
poses, covering  of  cushions,  etc.,  and  they  claim  with  confidence 
to  be  decidedly  "on  top"  in  this  respect.  Their  travelers 
cover  Canada  from  the  Atlantic  to  the  Pacific.  They  are 
always  pleased  to  furnish  samples  by  mail  when  requested.  It 
will  pay  to  examine  their  novel  "ad."  on  page — . 


THE  UMBRELLA  CO. 


The  Irving  Umbrella  Co.,  Ltd.,  have  moved  into  their  new 
quarters,  20  Front  Street  West.  With  factory  and  sample  room 
centrally  situated,  this  will  be  convenient  for  buyers  from  out- 
side. Anticipating  advance,  the  company  bought  for  the  spring 
trade  as  early  as  July  last,  and  they  are  able  to  give  values  in 
tops,  with  a  splendid  selection  of  sticks  and  handles.  A  large 
assortment  of  these  latter  is  carried  in  stock,  and  is  continually 
being  freshened  with  new  styles,  as  close  touch  is  kept  with  the 
stick  market. 

RIBBONS. 

Brophy  Cains  &  Co.  are  well  assorted  in  black  and  colored 
reversible  satin  ribbons,  all  the  new  shades. 


DEMAND     FOR     DOWN    QUILTS. 

The  Alaska  Feather  and  Down  Co.  has  been  working  over- 
time during  the  whole  of  the  month  of  October.  This  shows 
that  not  only  staples  are  firmer,  but  that  also  for  fancy  goods 
there  is  an  increased  demand. 


FLANNELETTES. 
S.  Greenshields,  Son  &  Co.  have  made  a  large  clearing  pur- 


chase of  flannelette  suitings, 
ice.  per  yard. 


They  can  be  retailed  from  8  to 


A.  B.  MITCHELL'S 

Rubberine,  Vulcanite  and  Waterproof  Linen 

Collars,  Cuffs,  and  Shirt  Fronts,  white  and  colors,  specially  adapted  for 
Travelers,  Sportsmen,  and  Mechanics.  For  sale  by  all  wholesale  houses.  If 
you  cannot  procure,  write  direct  for  samples  and  prices.  Largest  and  leading 
manufacturer  in  Canada  of  these  goods. 

Office  and  Factory  :     16  Sheppard   St.,  Toronto,  Ont. 

BEATTY,  BLACKSTOCK,  NESBITT,  CHADWICK  &  RIDDELL 

Barristers,  Solicitors,  Notaries,  Etc. 

Offices — Bank  of  Toronto,  cor.  of  Wellington  and  Church  Sts. 
TORONTO,  -        .  ONTARIO. 

Solicitors  for  Bank  of  Toronto  ;  Board  of  Trade,  Toronto  ;  R.  G.  Dun  &  Co.  (Mercan- 
tile Agency),  etc. 


"  HONEST  GOODS  AT  HONEST  PRICES." 


Made  at  the 


Montreal  Fringe  and  Tassel  Works 


MOULTON  <£  CO 

Montreal 


12  St.  Peter  Street 


Agent  for  Ontario  : 

Ben.  Allen,  Toronto 


Miller  Bros.  «  (o.  N|ontreal 


Manufacturers 
for  the  Whole- 
sale Trade  of 
the  following 
Standard  Lines 
of  Fine  Linen 
Faced  Collars 
and  Cuffs 


Pfll  I  ADC  Comet,  Opera,  Hanlan 
UULLHnO  76,  Oro  and  Marquis. 

MOZART   CUFFS 

Angelo  &  Raphael 


Reversible  Li-iene 
Collars  and  Cuffs. 


Only  the  very 
best  materials 
are  used  in  the 
manufacture  of 
these  Goods 


World  Wide  Popularity 


The  Delicious  Perfume. 


J'ijaaj 


Crab  Apple  Blossoms 

EXTRA    CONCENTRATED 

Put   up  in    i(   2,   3j  4,  6,   8,  and  16 
ounce   bottles* 

And  the  Celebrated 

I  Crown  Lavender  Salts 

Annual  sales  exceed  500,000  bottles. 
Sold  everywhere. 

THE  CROWN  PERFUMERY  CO. 

177  New  Bond  St.,  London,  Eng. 
By  alt  principal  dealers   in  perfumery. 


XTRA  CONCENTRATED 

Blossoms 

NEW  BOND  ST  10N0DI 


"FITS  LIKE  A  GLOVE." 

THOMSON'S 


-jm 


ENGLISH    MADE, 
•Glove-Fitting."   Long  Waisted 


Trade  Mark. 


CORSETS 


At  Popular 
Prices. 


TWELVE  FIRST  MEDALS. 


The  Perfection  of  Shape,    Finish  and  Durability. 

APPROVED  by  the  whole  polite  world. 
SALE  OVER  ON-  MILLION  PAIR8  AKNUALLY. 
A  large  stock  of  these  GOOD  VALUE  Corsets  always  on  hand  at 

JOHN    MACDONALD    &    CO'S,    TORONTO. 
MAJ^TPAOTUEEBS :  W.  8.  THOMSON  &  CO.,  LIMITED,  LONDON. 

See  that  every  Corset  is  marked  "THOMSON'S  GLOVE  FITTING,"  and  bears, 
our  Trade  Mark,  the  Crown.     Ha  others  are  genuine. 
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"  Pitfalls  of  the 
Dry  Goods  Trade" 


A  series  of  able  and  exhaustive  essays  upon 
the  above  subject  is  now  published  in 
pamphlet  form.  They  furnish  much  food 
for  reflection,  and  contain  many  valuable 
suggestions  regarding  matters  of  import- 
ance to    every  retailer. 


,y»Mress      IQ    Q^^ 


upon  receipt 


Ash  your  wholesale  dealer 
tor  the    .    . 

IMPERIAL 


Safety   Pins 

The  neatest  package  on  the  market. 

Each  box  contains  3  dozen  assorted  sizes,  and  can 

be  retailed  at  10  cents. 

Manufactured  by   THE    M.   S.   &    U.    MFG.   CO. 

568  St.  Paul  St.,  Montreal. 

The  Wholesale  Trade  only  supplied. 


Champion  Fire  *„d 
Burglar-Proof  Safes 

Made  with  Solid  Welded  Angle  Iron  Krame,  Iron  Inside 
Doors  ;  1,000,000  Changes  Combination  Lock.  Twelve 
years  trial  have  proven  them  the  Best.  Fifteen  si/e-.  in 
stock.     Write  for  our  Price  List. 

S.   S.  KIMBALL 

577  craig  st.  Montreal,  P.Q. 


Thorpe  flanufacturing  Co. 


25  Melinda  St. 

Wholesale  Manufacturers  of 


TORONTO 


Fine  Ready-Made  Clothing 

Pants  a  Specialty 

Our  Travelers  are  on  the  road  now.     If  they  do 
not  call  on  you,  send  for  a  Sample  lot. 

Write  for  Prices   for  Knickers. 

A  Pension 
for  Life 


DO  YOU 

WANT 
OISE  ? 


See  one  of  our  agents  about 
it,  or  send  for  explanatory 
circular  to  Head  Office. 


MANUFACTURERS'  LIFE  INSURANCE  COMPANY 

63  Yonge  St.  (cor.  Colbome)  TORONTO,  CANADA 


"LAMSON  CASH  CARRIERS. 


These  illustrations  show  our  "  Nonpareil 

Cash  and  Parcel  Carrier."    The  best 

Package  Carrier  offered  on  the  market. 
We  manufacture  and  always  have  on 
hand  all  other  styles  of  Carrier  you  may 
desire. 


Send  for  our  new  Catalogue. 


Correspondence  invited. 


DESK    TERMINAL.  , 


E.   ST.   A/flOUR,   Temple  Building 

- ITONTREAL 


SALESMANS  TERMINAL. 
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Reliance  Brand 

Full  fashioned  Ribbed  Hose,  Plain  Hose,  Gents' 
Halt-hose  in  Black  and  Colors,  Elastic  Over-hose, 
Ladies'  and  Children's  Mits. 

We  are  offering  some  good  drives  in 

BOYS'    RIBBED    COTTON     HOSE 

To  clean  out  Stock.     Warranted  Stainless. 
Letter  Orders  promptly  attended  to. 


: MANUFACTURED  BY 


THE   WILLIAMS,  HURLBURT  CO. 

COLLINGWOOD,  -  -  ONT. 

BEEN  MAKING  HOMESPUNS  28  YEARS 


Tweeds   and 
Homespuns 


OXFORD 

For  Spring  and  Summer.      Handsome,  Cool,  Durable. 
Unexcelled  for 

Tourists'  and  Business  Suits 

All  genuine  Oxford  bears  our  Trade  Mark.     Tape  woven  across  the 
ends  of  every  web. 


OXFORD  MFG.  CO. 


OXFORD,  N.S. 


Dogs  for  Business  Men 

Irish  Terrier  Puppies  for  Sale— From  stock  that  has  won 
first  prizes  in  leading  British  and  American  shows.  They  are 
now  the  fashionable  breed  in  Great  Britain.  They  are  the  most 
faithful  companions,  best  watch  dogs  (the  Standard  Oil  Co.  use 
them  exclusively),  for  they  will  fight  until  the  last  drop  of  blood 
in  their  daring  little  bodies  in  defence  of  their  master  or  his 
property.  No  rats  can  live  where  they  are.  They  are  ex- 
cellent dogs  for  the  woods,  and  very  fond  of  the  water. 


IMPORTERS  AND 
BREEDERS 


KINKORA  KENNELS 

p.o.  box  2179  MONTREAL         p.o.  box  2501  TORONTO 


W 


Head  Office 


ESTERN 


Incorporated 
1851. 


•    • 


ASSURANCE 
COMPANY. 


FIRE 

AISD 

MARINE 


Capital  -  -  -  $2,000,000.00 
Toronto  Assets,  over  -  2,375,000.00 
Otit.  Annual  Income      2,200,000.00 


GEO.  A.  COX,  President.  J.  J.  KENNY,  Vice-President. 

C.  C.  FOSTER,  Secretary. 


The  "ELITE"  Waterproofs 


MANUFACTURED    BY 


THE  GLOBE  RUBBER  COMPANY 


MANCHESTER,   ENGLAND 


and 


QUEBEC,   CANADA 


They  are  positively  guaranteed  for  5  years.      Made  in  medium  and  best  qualities  and 
latest  styles.       Highest  award  granted  at  Toronto  and  Montreal  Exhibitions. 

Ask  Wholesale  Houses  for  "Elite"  Waterproofs 


THOMAS  MEALEY  &  CO. 


MANUFACTURERS    OF 


Wadded  Carpet  Lining 


MEALEY  STAIR  PAD. 


AND 


STAIR  PADS 

HAMILTON, 

ONT. 

OFFICE  .— 

U  Catharine  St.  North. 


CANADIAN 
OLORED 
OTTON  MILLS  CO. 


•  • 


CPRIISG 

1896 


Ginghams,  Zephyrs,  Flannelettes,  Dress 
Goods,  Skirtings,  Oxfords,  Cottonades, 
Awnings,  Tickings,  Etc.,  Etc 

:    NOW    READY    :  — 


See    Samples  in  Whole-       Q.  MORRICE,  SONS  &  CO,  ACENTS 
sale  Houses.  Montreal  and  Toronto 


TO  CANADIANS 


eO 


Miles  &  Co. 


NEW    ADDRESS  .  .  . 


TAILORS 


4  Sackville  St.,  Piccadilly, 
London,  W., 

Late  21  Old  Bond  Street.  ENGLAND. 

Matthews,  Towers  &  Co. 

WHOLESALE 


Men's  Furnishings 


73  ST.  PETER  STREET 


WE  WANT 
YOUR  TRADE 


Montreal,  Que. 


S.  Lennard  &  Sons 


ESTABLISHED    1878. 


HOSIERY  AND 

UNDERWEAR 


We  are  patentees  and  sole 
manufacturers  of 


LYSIAN 


Nursing  Vests 

AND 

Infants'  Vests 


fcWet320„, 


"  Elysian  "  Nursing-  Vest. 


Made  from  finest  European  Varus. 
Wholesale  trade  only  supplied. 


--■^*EfllH  ;'    ■  ----- 

"  Elysian  "  Infant's  Vest. 


S.  Lennard  &  Sons    -  Dundas,  Ont 
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Precontracts 


^> 


Spring  Season 

..1896.. 


OUR  central  idea  is  to  place  before  customers  goods  suitable  for  their  trade,  and  superior  in  value 
to  any  on  the  market.  To  this  end  we  are  applying  ourselves  with  great  success.  Early 
this  year,  before  any  advance  of  much  importance  in  manufactured  goods  had  taken  place, 
we  felt  convinced  a  decided  turn  in  the  tide  of  commerce  would  very  soon  set  in,  and  ac- 
cordingly shaped  our  course  of  action  for  the  future  by  sending  our  buyers  to  the  markets  early,  thus 
placing  many  of  our  contracts  before  any  advance  took  place,  and  all  of  them  before  the  great  advance 
for  Spring  Season,  1896.  Some  of  the  manufacturers  with  whom  we  placed  these  early  orders  have 
already  offered  us  a  fair  profit  to  cancel  same,  owing  to  raw  material  and  yarns  having  advanced  so  much. 

Our  travellers  are  now  on  the  road  with  samples  for  Spring  Season,  1896,  and  we  desire  to  point  out 
that  by  placing  orders  with  us  early,  you  will  secure  goods  at  the  lowest  point  for  this  season's  trade ;  as  any 
repeat  orders  we  may  have  to  place  with  manufacturers  will  be  at  an  advance  of  from  ten  to  fifty  per  cent. 

Our  Prints  are  equal,  and  many  lines  superior,  to  those  of  former  seasons.  The  prices  are  the  same 
as  last  year,  with  the  exception  of  some  lines,  that  are  even  lower,  notwithstanding  the  advances  in 
cottons  and  the  combination  that  has  been  formed  in  Canadian  prints. 

We  wish  it  to  be  thoroughly  understood  that  we  are  not  in  any  combination,  or  under  any  promise 
or  agreement  whatever  as  to  how  we  shall  buy  or  sell. 

Our  Linen  Department  has  grown  to  large  proportions  and  many  of  the  lines  for  this  season  are  of 
special  importance. 

Our  Dress  Goods  embrace  all  the  leading  lines  in  Sicilians,  Brilliantines,  Alpacas,  Wool  and  Mohair 
Mixtures  and  a  variety  of  French  and  German  novelties  in  mixed  Silk  and  Wool  Goods. 

Woollens  is  one  of  the  lines  that  has  advanced  greatly,  but,  notwithstanding  this  fact,  we  are  showing 
them  at  old  prices.     ........ 

In  our  Gents'  Furnishings  and  Haberdashery  Department  we  are  showing  a  larger  range  than  usual 
of  our  business-building  lines. 

Our  Carpet  Department  has  added  still  greater  vigor  to  its  selection  of  lines  specially  manufactured 
for  our  own  trade.         ....... 

Previous  to  our  semi-annual  stock-taking  Dec.  1st,  we  will  clear  all  odds  and  ends  at  special  prices. 

We  shall  be  pleased  to  see  you  in  our  warehouses  when  visiting  the  city. 


Orders  Solicited. 


Filling  Letter  Orders  a  Specialty. 


JOHN  MACDONALD  &  CO. 


Manchester 
and  London 


ENGLAND 


Wellington  and  Front  Streets  East 

TORONTO 
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Christmas  Trade. 


December,    1895. 
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Publishers: 

The  Maclean  Publishing  Co,  Ltd. 

Montreal  and  Toronto 
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Spring  Trade   Edition   will   be  issued   Feb.  1st.,  1896. 


Established  1792 


KNOX'S 


Tailors'  Linen  Threads 


ARE- 


UNEQUALLED 


FOR- 


. .  Evenness  and  Strength  . . 

IIS  USE  FOR  THE    RY  T„y 
PAST  100  YEARS 

Best  Tailors 
©  Throughout  the  World 


■EH* 


*D  i/aIAvC   and  take 

NO  OTHER 


KNOX'S 


Lister  &  Co. 


Limited 


32  Inch  Black  Silk  Velvet 

For  Short  Capes. 

18  Inch  Black  and  Colored  Silk 
Millinery  and  Dress  Velvets 

NONE  TO  EQUAL. 


To  be  obtained  from  leading  wholesale 
houses  in  Canada. 


Manningham 
Mills 


BRADFORD 

Eng. 


Robert  C.  Wilkins 


Manufacturer  of  , 


Shirts  .  .  . 
Overalls  .  . 
Jackets,  etc. 


198  McGill  Street 


Montreal 


/  crow  over  all," 

BLACK  CHERRIES  and  BLUE  PLUMS 


BLACK 

$4  oo 
$.S  °° 
$6  oo 
$6  25 
$7  oo 
$8  50 
$9  00 
$9  50 
$10  00 


List  of  our  Leaders  in 

SHIRTS 


BLUE 


A  shirt  at  a  price  

A  better  shirt  at  a  better  price  $5   00 

A  reliable  and  ready  seller,  recommended  $6   00 

Silk  finish,   very  show-)'  $6   25 

Very   heavy,   for  workingmen  $7   00 

Soft  satin  finish,   excellent  value  $8   50 

Extra  heavy,  railroaders'  and  mechanics'  special 

Corded,  brilliant  finish,  tough  as  wire  $9  50 

Embroidered  in  silk  (this  is  our  specialty)  $10  00 
All  lines  Winter  Shirts  for  assorting. 

Overalls  and  Jackets  for  Every  Class  of  Mechanic. 

A  big  Job  Lot  Heavy  Tweed  Pants,  $15. 00  ;  Jackets,  $16.50. 


Queen  Victoria 


THE  VICTORIA  IS  QUEEN  OF  CROCHET  THREADS 


No  retailer's  stock  is  complete  without  a  50  spool  cabinet 
of  assorted  colors. 

ADVANTAGES  OF  THE  VICTORIA         ^ 

SOFT  AND   SILKY  TO    WORK 
WILL  NOT  KINK 
NOT  HARDENED  BY  WASHING 
NUMBERS  ALWAYS  THE  SAME 

One  trial  will  convince  the  user  of  the  superiority  of  this  thread 
over  all  others. 

If  your  jobber  does  not  keep  it,  write  for  names  of  those  who  do. 


R.  HENDERSON  &  CO. 

sole  Agents  tor  Canada.  323  St.  James  St.,  MONTREAL 
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MONTREAL  and  VANCOUVER,  B.  C. 


Prices  have  advanced  "  By  Leaps  and  Bounds."     We  are  well  bought  in  the 
following  lines  for 

SPRING  1896 


Black   AlpaCaS,    plain  and  figured. 

Black  Mohairs 
Black  Sicilians 

Plain  Estamenes,  Navy  aBn,dack. 


Black  and  Colored  Cashmeres 
Plain  Cheviots 
Coating  Serges 

French  Serges,  etc.,  etc. 


We  can  promise  early  delivery  of  all  these  Goods.     Our  friends  should  take  advantage  of  this. 


Priestley's 


High-Class 


Dress  Fabrics 


"  THE  Q  UEEIS," 


"  For  Gentlewomen  " 

"LADY'S  PICTORIAL," 


May  25,   1895,  says: 

"  This  firm  have  established  such 
a  reputation  as  manufacturers  of  black 
materials  that  it  would  be  superfluous 
to  sing  their  praises  anew." 


May  25,   1895,  says: 

"  Materials  associated  with  the 
famous  name  of  Priestley  are  known 
all  over  the  world  for  their  absolutely 
perfect  texture  and  their  wonderful 
wearing  qualities" 


There  are  No  Higher  Authorities 


Those    Dry    Goods    Stores    who    wish    to    be    known    as    keeping   The   Best    Of  Everything, 

must   have  PRIESTLEY'S. 
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1     Save  \  0%  to  25%  i 


AND    GET 
STRAIGHT  GOODS 


Direct  from  Manufacturers 


«  New  Goods 


FOR 


JUST    RECEIVED 

PER   S.S.  "EMPRESS  OF  JAPAN" 


XMAS  Trade 
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Mantel  Drapes 

Table  Covers 

Pillow  Tops 

Chair  Scarfs 
Hemstitched  Plain  Silk  Handkerchiefs 
Twilled  Silk  Handkerchiefs 
Initial  Handkerchiefs 


Fancy  Bordered  Handkerchiefs 
Silk  Mufflers 

Windsor  Ties 

Plain  Colored  Silks 
ORIHIME  Black  and  Brown  Satin 
Gold  Stamped  Cotton  Crepe 
Silk  Gowns  and  Jackets 


HAND-MADE  DANTSU  RUGS 

IN  ALL  SIZES 


IK.  ISHIKAWA  &C0. 


i 


YOKOHAMA  and  MONTREAL. 


Send  for  Price  List  and  Samples  to  our  Canadian  Branch 
No.  23  St.  John  Street,  MONTREAL. 
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WOOL,  LINEN,  SILK,  COTTON 


Dress  Goods 

Tweeds 

'"-    Stewart  &  McDonald 

Silks 

Cloths 

Carpets 

Cottons 

Muslins                            GLASGOW 

Hosiery 

etc. 


etc. 


The  experience  of  thirty-two  thoroughly  trained  buyers, 
in  constant  touch  with  every  European  market,  is  at  the 
service  of  our  customers.  Our  travellers  are  now  out  for 
spring,  and  a  full  range  of  samples  is  always  on  hand  at  our 

Montreal  Office,  206  McGill  Street. 


//7  Stock 
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FRENCH 


eugene  JAMMETS  Kid  Gloves 


Quality,  Style,  Fit 

DISTINGUISHING  CHARACTERISTICS. 


2 


7   Stud   Laced,  Gusseted,  $12.00;  Guaranteed  line,  a  specialty. 
Color  assortments  :     Light,   Medium,   Dark,  and-  Blacks. 

.    .    Just  Received    .    . 


*    Fitzgibbon,  Schaflieitlin  &  Co.,  Montreal 


« 
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"  THE    QUEEN,    GOD    BLESS    HER. 


Publicity   Paves   the   Path   of  Prosperity. 


^DRY'GOODS'RGVieW 

INTHfi  INTERESTS  OF  THG-DRY  GOODS,  MILLINeRY;  CLOTHING  AND  HAT  TRAD6 
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BRIGHT,    ORIGINAL    AND    ATTRACTIVE 
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ILL  be  the  Spring  Trade  Edition 
of  The  Dry  Goods  Review  of 
1896.  Business  men  in  countries  out- 
side of  Canada  expressed  surprise  a 
few  years  ago  when  they  saw  our  first 
special  number.  They  could  not  be- 
lieve that  such  work  could  be  turned 
out  in  "  a  frozen  country."  They  were 
also  surprised  at  the  enterprise  and  snap 
shown  in  its  pages  by  the  wholesale  and 
We  wakened  them  up  to  the  fact  that 
Canadians  are  an  enterprising  people ;  with  well  developed 
manufactures  ;  with  large  wholesale  houses  ;  with  a  great  retail 
trade  which  demands  the  very  best  goods,  native  and   foreign. 

We  propose  to  show  in  the  coming  Spring  Edition  what  we 
really  can  do  when  we  try. 

Its  chief  aim  has  been  to  encourage  better  business  methods 
among  manufacturers,  wholesale  and  retail  dealers.  We  have 
discouraged  firms  who  cut  prices  or  attempted  to  draw  trade  by- 
other  unbusinesslike  methods,  which   almost  invariably  lead  to 


manufacturing  trades. 


bankruptcy.  Instead,  we  have  shown  that  by  better  buying, 
window  dressing,  advertising,  etc.,  customers  may  be  attracted 
and  goods  be  sold  at  profitable  prices.  It  is  a  remarkable  fact 
that  hardly  a  subscriber  of  The  Review  has  failed  in  1895. 

We  have  also  proved  to  the  wholesale  merchants  and  manu- 
facturers that  it  pays  to  advertise  that  they  are  in  business  and 
what  they  have  to  sell.  Nearly  all  our  advertisers  have  spent 
thousands  of  dollars  endeavoring  to  reach  the  trade  of  'Canada 
by  other  mediums,  and  many  gave  it  up  in  disgust.  It  was 
with  difficulty  they  were  induced  to  try  The  Review.  That  it 
has  paid  them  is  shown  by  the  fact  that  they  are  now 
permanent  advertisers ;  they  are  withdrawing  from  all  other 
mediums  and  giving  their  entire  appropriations  to  The 
Review.  It  is  read  by  the  best  merchants  in  every 
part  of  Canada.  Every  one  of  them  is  a  buyer  of  the  goods 
advertised.  They  watch  the  advertising  pages  as  closely  as  the 
news  columns  and  know  what  goods  are  on  the  market.  They 
know  what  to  ask  for  specially  when  the  traveler  comes  round 
with  his  samples.     This  is  why  it  pays  to  advertise. 

The  manufacturers  can  attract  business  to  Canada  by  see- 
ing that  The  Review  properly  advertises  their  goods  ;  the  whole- 
sale firms  can  stimulate  home  trade  by  bold  and  judicious  an. 
nouncements.     Do  this — and  we  will  do  the  rest. 


CANADIAN    TWEEDS    FOR    EUROPE. 

Canadian  tweeds  seem  to  be  gaining  world-wide  popularity. 
They  are  in  great  favor  on  the  home  market  when  they  are  made 
up  into  bicycle  suits,  golf  knickerbockers,  etc.,  and  it  is  also  a 
well-known  fact  that  these  goods  are  shipped  to  all  parts  of  the 
United  States. 

And  now  we  learn  that,  not  satisfied  with  fame  limited  to 
one  continent,  Canadian  tweeds  are  reaching  out  to  grasp  the 
favor  of  Europe. 

Last  month  the  Oxford  Mfg.  Co.,  of  Oxford,  N.S.,  received 
application  for  samples  from  a  large  importing  and  exporting 
house  with  headquarters  at  Amsterdam  (Holland).  The 
samples  were  sent,  and  by  return  mail  came  an  order  for  an  im- 
mediate shipment  of  a  large  quantity  of  goods. 
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THE    SPRING    TRADE. 

THE  reports  regarding  spring  trade  are  favorable  and  indi- 
cate a  good  year's  business  for  1896.  There  are  some 
signs  of  cautious  buying,  as  if  the  retailers  of  the  country  wished 
to  be  pretty  well  assured  of  the  future  before  laying  in  too 
extensively  for  a  trade  that  might  not  materialize.  But  their 
action  in  this  respect  is  not  too  pronounced,  and  so  far  as  the 
spring  trade  has  gone  it  has  opened  well.  Years  ago  no  notice 
would  have  been  taken  of  purchases  made  for  spring  before 
December  as  indicative  to  any  great  extent  of  the  trend  of  trade, 
as  purchases  of  this  class  were  not  heavy  before  January,  so 
that  a  tendency  toward  cautious  buying  this  year  is  only  a 
partial  return  to  the  old  practice  of  buying  late. 

There  is  no  doubt  of  a  good  spring  trade.  The  crops  have 
been  excellent.  Trade  abroad  continues  more  active,  especially 
in  Britain  and  the  States,  which  countries  most  nearly  concern 
us.  Our  exports  are  in  large  demand.  The  prices  of  raw 
materials  and  made  goods  either  advance  or  hold  their  own — 
conditions  which  show  a  marked  stimulus  in  the  world's  com- 
merce. Canada  has  its  local  causes  for  cheerfulness.  The 
investments  of  British  capital  in  this  country  are  certainly 
steadily  increasing.  Recent  reports  prove  this  conclusively. 
The  railway  returns  are  better.  Stocks  are  on  the  up  grade. 
The  mills  are  working  full  time,  and  wage-earners  are  able  to 
spend  at  the  stores.  The  readers  of  The  Review  may  look 
out  for  some  interesting  business  announcements  in  the  spring 
trade  number,  for  all  our  reports  to  date  point  to  a  very  marked 
stimulus  in  the  volume  of  trade,  and  its  character  promises  to 
be  sound  and  healthy. 


BUILD     UP    OUR    ATLANTIC    PORTS. 

The  western  merchant  must  sympathise  with  every  effort  to 
build  up  ocean  traffic  via  our  Atlantic  ports.  Every  dollar  spent 
in  developing  our  Maritime  Province  routes  returns  to  the 
western  Canadian  shipper  and  merchant.  The  promise,  there- 
fore, to  subsidize  a  Liverpool  -  St.  John  service  is  exactly  in  line 
with  the  general  interest  and  the  commonly  accepted  policy  of 
Canada.  It  is  true  that  geographical  situation  and  the  earlier 
development  of  United  States  railways  have  drawn  a  good  deal 
of  Canadian  traffic  through  United  States  ports,  especially  in 
winter.  This  has  led  the  Americans  to  think  we  have  no  winter 
ports.  Their  politicians  and  newspapers  frequently  say  so.  But, 
the  fact  is,  we  have  Atlantic  ports  nearer  Europe  than  theirs, 
and  we  ought  to  encourage  the  use  of  them.  The  privilege 
Canada  possesses  of  passing  goods  in  bond  through  the  United 
States  is  at  the  mercy  of  Washington  politicians.  They  are 
always  threatening  to  stop  it.  Already  several  articles  of  the 
Washington  treaty  oi  1871 — which  confers  the  bonding  privilege 
— have  been  formally  abrogated.  Congress  has  passed  legisla- . 
tion  giving  the  President  power  to  "  retaliate  "  against  Canada 
by  suspending  this  privilege  of  importing  and  exporting  in  bond. 
No  sane  business  man  on  either  side  of  the  line  wants  this  done, 
but  how  often  do  politicians  of  any  stripe  consider  business  in- 
terests ?  The  bonding  privilege  is  a  convenience  to  Canada 
and  a  source  of  profit  to  United  States  transportation  com- 
panies. But  its  continuance  is  subject  to  political  wire-pulling, 
and  no  one  can  be  quite  sure  of  its  permanence.  Meantime, 
Canada  is  wise  to  develop  her  own  ports.  The  commerce  of 
Western  Canada  will  either  directly  or  indirectly  benefit  such  a 
policy. 


THE     DRESSMAKING     DEPARTMENT. 

Wilson  &  Wilson,  Almonte,  seem  to  have  solved  the  ques- 
tion of  whether  a  dressmaking  department  in  connection  with 
a  dry  goods  store  can  be  made  profitable.  This  has  been  dis- 
cussed several  times,  and  various  experiences  for  and  against 
have  been  given. 

In  this  case  Wilson  &  Wilson  tried  the  plan  of  leasing  a  de- 
partment and  allowing  the  work  to  be  carried  on  nominally 
under  their  control,  but  in  reality  they  had  nothing  whatever  to 
do  with  it.  It  helped  their  business  to  some  extent,  but  they 
had  to  suffer  if  any  of  the  patrons  of  the  dressmaking  establish- 
ment were  dissatisfied,  and  they  had  no  direct  means  of  remedy- 
ing a  grievance.  The  dressmaker  had  no  interest  in  the  sale  of 
goods,  and  took  very  little  trouble  to  retain  a  customer. 

Under  their  present  system  the  dressmaker  and  the  em- 
ployes of  that  department  receive  weekly  wages.  They  are  in- 
terested in  selling  goods.  They  do  everything  in  their  power 
to  retain  the  good-will  and  interest  of  a  customer,  and  in  every 
way  to  popularize  the  department,  and,  indirectly,  the  store. 


MAKING    CANADA     KNOWN. 

Whoever  may  be  guilty  of  neglecting  to  push  knowledge  of 
Canada  into  the  heads  of  Englishmen,  the  Canadian  Pacific 
Railway  certainly  is  not.  The  company's  European  officials  are 
tireless  in  utilizing  every  chance  to  attract  attention  to  Canada. 
The  latest  device  is  that  of  Mr.  Archer  Baker,  in  London.  Last 
winter  the  handsome  window-space  of  the  Canadian  Pacific 
offices  in  King  William  street,  facing  London  Bridge,  was 
turned  into  a  luxurious  car  of  the  Canadian  Pacific  transconti- 
nental service,  and  each  morning  and  evening  the  transforma- 
tion of  sleeper  into  drawing-room  car,  and  vice  versa,  was 
watched  by  crowds  so  large  as  to  vex  the  souls  of  the  city  police. 
This  winter  a  large  sheet  is  erected,  and  at  dusk  beautiful  views 
of  Canadian  scenery  are  thrown  upon  it  for  the  enlightenment 
of  the  city  man  as  he  makes  his  way  home  by  way  of  London 
Bridge.  The  series  includes  farm  scenes  on  the  prairie,  some 
of  the  snow  peaks  of  the  Rockies  and  Selkirks,  leading  cities 
on  the  line,  birds  and  fishes,  and  in  fact  everything  that  can 
help  the  Englishman  to  realise  the  great  natural  wealth  and 
scenic  attractions  of  the  country  traversed  by  the  Imperial  high- 
way to  the  east. 

THEY    ARE     DISCOVERED. 

Arthur  F.  Wright,  of  A.  A.  Wright  &  Co.,  general  mer- 
chants, Renfrew,  Ont.,  writes  in  answer  to  the  enquiry  made  by 
McCurdy  &  Co.,  Antigonish,  N.S.: 

"  I  notice  in  the  November  Dry  Goods  Review  an  en- 
quiry as  to  whom  the  manufacturers  of  Hygeian  underwear  are. 
As  far  as  I  can  find  out,  the  Eagle  Knitting  Co.,  Hamilton,  Ont., 
are  the  manufacturers. 

"  They  don't  advertise,  so  it  is  a  little  harder  to  be  sure,  but 
the  E.  K.  Co.  in  gilt  or  black  letters  on  the  labels  bears  out  the 
statement. 

"  Hoping  that  this  may  be  of  some  use  to  your  readers,  and 
wishing  you  every  success  with  The  Review,  which  we  prize 
very  highly." 

Since  receiving  this  letter  another  Renfrew  reader,  W.  Roy 
Barnard,  manager  for  Carswell  &  Mackay,  writes,  saying  they  are 
made  by  the  E.  K.  Co.,  Hamilton. 
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DIRTY    BILLS    AND     BAD    COINS. 

THE  merchant  has  frequent  cause  to  complain  of  the  silver 
and  small  bill  currency  of  Canada.  Some  ot  the  silver 
coins  are  in  poor  condition.  The  one  and  two  dollar  notes  of  the 
Dominion  are  often  a  mere  aggregation  of  rags,  and  usually  filthy. 

Now,  the  merchant  cannot  well  complain  to  his  customer  of 
the  quality  of  the  cash.  He  is  glad  to  get  it  always,  be  it  ever 
so  dirty,  and  the  customer  would  be  offended  if  any  criticisms 
of  his  money  were  indulged  in.  Therefore,  we  cannot  expect 
the  evil  of  mutilated  coins  and  greasy  bills  to  be  remedied  by 
the  traders  refusing  to  take  them.  We  must  look  elsewhere  for 
a  remedy,  and  in  a  direction  where  we  have  a  right  to  look  for 
it,  namely  the  financial  administrators  at  Ottawa. 

There  are  circulating  in  Canada  to-day  silver  quarters  that 
are  only  accepted  as  tokens  of  value  by  the  exercise  of  a  bound- 
less faith  and  an  unlimited  charity.  There  are  Dominion  notes 
— ones  and  twos — -which  are  more  tattered  and  smell  more 
offensively  than  the  soles  of  many  a  tramp's  boots.  They  are 
a  nuisance  always,  and  a  loss  not  seldom.  The  bills  of  chart- 
ered banks  are  often  no  great  shakes,  but  for  accumulated  dirt, 
ragged  appearance,  and  an  odor  the  very  opposite  of  Araby 
the  blest  commend  us  to  a  fifteen-year-old  Dominion  note. 

Canadians  have  perfect  faith  in  their  paper  currency  and 
silver  change,  because  they  know  it  is  based  on  gold,  and  the 
credit  of  the  country  is  pledged  by  law  to  uphold  it,  and  render 
it  as  safe  as  the  Bank  of  England.  But  why  should  this  be 
any  excuse  for  allowing  many  of  the  tokens  of  our  national  cur- 
rency to  depreciate  into  bent,  worn  coins,  and  ill-smelling  rags  ? 

As  far  as  The  Dry  Goods  Review  can  learn,  the  means 
taken  by  the  Government  to  keep  its  coin  and  bills  in  good 
condition  are  quite  inadequate  to  resist  the  tendency  to  depre- 
ciation. When  Dominion  notes  are  sent  in  quantities  by  the 
chartered  banks  into  any  of  the  Receiver-General's  offices 
throughout  Canada,  they  are  looked  over  and  the  most  diseased 
specimens  are  put  to  one  side.  These  are  cancelled  and  new 
ones  replace  them.  So  far,  so  good.  But  the  officials  have  no 
standard  to  judge  by,  and  many  and  many  a  bill  that  has 
honestly  earned  a  grave,  bears  a  weary  expression,  and  needs 
a  bath,  is  sent  back  into  circulation.  Why  is  this  ?  These 
dirty  bills  carry  disease,  and  the  sapient  Government  which 
permits  them  to  go  on  spreading  disease,  passes  quarantine 
laws  and  health  enactments  !  When  the  smallpox  was  preva- 
lent in  Canada  years  ago  it  is  well-known  that  the  bills  helped 
to  spread  it.  The  death  of  a  public  official  was  once  hastened 
by  a  disease  of  the  finger  caught  in  handling  such  currency. 

As  for  the  silver  currency,  no  particular  efforts  are  used  to 
replace  bad  coins  with  good.  The  Dominion  Government 
sternly  hunts  out  counterfeiters,  and  detects  spurious  coin,  but 
its  own  lawful  issue  is  left  to  tread  the  downward  path  until  it 
becomes  a  loss  and  an  offence  to  the  mercantile  community. 


buying.  A  neat  card  in  a  window  which  is  well-dressed  with 
possible  presents  may  have  an  effect  with  many.  It  might 
read  :  "  Better  buy  when  the  best  things  are  here  ]  "  or  "  Don't 
wait  till  the  last  moment ;  "  or  "  The  Christmas  sale  is  on  ;  why 
aren't  you  in  it  ?  "  Something  that  will  attract  the  lazy  buyer 
and  bring  him  or  her  to  the  counter  is  what  you  want. 


TO  CATCH  THE  LATE  BUYER. 

The  habit  of  putting  off  purchases  till  the  last  moment  is 
one  of  the  most  aggravating  symptoms  of  public  apathy.  It  is 
due  in  many  cases  to  people  not  having  the  money  till  the  last 
moment.  In  others  we  can  only  attribute  it  to  "  pure  cussed- 
ness,"  as  the  boys  say.  Some  people  delay  it  till  Christmas  eve 
and  then  dash  in  wildly  to  buy.  How  can  they  expect  to  get 
the  same  choice  of  goods  and  the  same  attention  from  the 
clerks  ?     Anyway,  it  is  a  good  plan  to  try  and  encourage  earlier 


CATER     FOR    THE    BICYCLIST. 

Bear  in  mind  that  the  spring  of  1896  is  going  to  see  a 
marked  development  in  the  trade  for  bicyclists'  outfits.  The 
cost  of  a  wheel  has  hitherto  kept  a  good  many  people  on  their 
feet.  But  prices  of  bicycles  are  going  down.  A  well-assorted 
stock  of  goods  for  bicyclists  will  be  a  paying  department  the 
coming  year.  In  woolens,  the  demand  for  Oxford  tweeds  for 
this  purpose  has  steadily  grown  the  past  year,  and  the  prospect 
is  favorable  for  their  continuance.  Serges,  blue  and  black,  also 
figure  in  this  trade,  and,  as  a  general  rule,  cloths  which  will  look 
well  and  won't  show  the  dust  are  the  most  acceptable.  The 
bicyclist  is  not  a  person  who  can  afford  to  look  ill-dressed.  His 
wheel  brings  him  into  prominence.  You  can  afford  to  slink 
along  the  street  in  a  last  year's  suit  if  you  are  only  going  to  and 
from  your  place  of  business.  But  wheeling  makes  you  con- 
spicuous, and  you  want  to  look  tastefully,  if  simply,  dresssed. 
An  ill-clothed  bicyclist  is  like  a  burglar  in  a  strong  light — all  the 
spots  show.  A  wheeling  garb  is  getting  to  be  not  a  special 
uniform,  but  an  all-day  suit.  Evening  calls  have  to  be  made  in 
it,  and  provision  against  muddy  weather  or  accidents  often 
necessitates  the  possession  of  more  than  one  suit.  Waterproof 
cloths,  both  for  light  overcoats  and  the  suits  themselves,  will 
take  well.  The  stock  should  be  made  complete  in  stockings, 
guernseys,  shoes,  etc.     A  good  trade  will  be  done. 


TRAVELERS'  MEMORIAL  RE   HOTELS. 

The  memorial  presented  last  week  to  the  Provincial  Secretary 
of  Ontario  by  the  delegation  of  commercial  travelers,  praying  for 
the  appointment  of  a  sanitary  inspector  for  hotels,  was  not  based 
upon  any  supposititious  grievance. 

Commercial  travelers  suffer  inconvenience,  swallow  annoy- 
ances, and  undergo  hardships  with  a  great  deal  more  grace  than 
do  any  other  class  of  the  traveling  community.  Like  the  boy 
accustomed  to  travel  barefooted  over  rocky  roads,  they  become 
used  to  their  surroundings,  scarcely  recognizing  whether  their 
pillows  are  made  of  feathers  or  straw. 

When  commercial  travelers  as  a  body  have,  therefore,  a 
grievance  to  air  it  is  usually  worthy  of  attention. 

The  sanitary  condition  of  many  of  the  hotels  which  the  trav- 
eler has  almost  daily  to  put  up  with  is  notoriously  bad.  Any- 
one who  has  traveled  at  all  knows  this.  Lavatories  are  fre- 
quently worse  than  pig  pens,  dining-rooms  unwholesome,  and 
sleeping  compartments  foul. 

The  Provincial  Government  has  established  a  code  of  rules 
for  the  regulation  of  hotels  and  bar  rooms  in  almost  every  other 
particular  except  their  sanitary  arrangement. 

This  one  particular  should  be  no  longer  made  the  exception. 
Unsanitary  hotels  mean  a  menace  to  health. 

The  commercial  traveler  is  one  of  the  greatest  factors  the 
world  possesses  to-day  for  the  facilitation  of  trade,  and  it  is  the 
duty  ot  the  Government  to  see  that  the  places  in  which  he  is 
compelled  to  spend  so  much  of  his  time  in  lieu  of  his  home  are 
made  fit  habitations  for  him. 
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DOWN     QUILTS    AS    CHRISTMAS     PRESENTS. 

AMONG  the  very  wealthy  people  it  has  been  quite  a  com 
mon  thing  for  many  years  for  ladies  to  give  their  bachelor 
friends  a  down  quilt  as  a  Christmas  present.  In  Great  Britain 
and  in  Germany,  where  the  officers  are  the  pets  of  society,  there 
is  scarcely  one  of  them  who  has  not  one  and  sometimes  two, 
the  gifts  of  some  of  their  fair  friends.  The  same  applies  to  the 
officers  of  the  Canadian  permanent  corps  and  in  the  mounted 
police,  as  can  be  noticed  by  a  visit  to  their  quarters  in  the  dif- 
ferent barracks.  In  fact,  they  are  generally  also  supplied  by  the 
same  sources  with  cushions. 

The  cost  of  really  excellent  down  quilts  is  now  so  low  that 
an  increasing  number  of  them  are  being  given  as  presents  each 
season.  So  far  there  has  been  no  cutting  in  them.  They  give 
the  dealer  a  good  profit.  Judicious  advertising  should  help  the 
sale  of  them.  Retailers  can  make  them  a  fashionable  Christ- 
mas gift  in  their  locality  by  advertising  in  the  local  papers  that 
they  are  most  acceptable.  One  reader  of  The  Review  is  ad- 
vertising by  pointing  out  that  one  wakens  after  a  night  under  a 
heavy  pile  of  blankets  tired  and  worn  out ;  that  a  down  quilt  is 
warmer  than  several  blankets  and  much  lighter  than  one. 

The  development  of  the  trade  here  is  shown  by  the  fact  that 
there  are  two  concerns  in  Canada,  one  in  Montreal  and  the 
other  in  Toronto,  which  are  able  to  run  factories  and  keep 
travelers  on  the  road.  Besides  this  some  of  the  wholesale 
houses  import  a  few  from  Europe.  There  are  not  many  of  the 
latter  now,  as  those  turned  out  by  the  Canadian  manufacturers 
are  made  in  as  neat  and  attractive  designs  as  anyone  could 
wish  for  and  quite  as  good  as  any  brought  from  abroad. 

It  seems  hardly  necessary  to  have  more  than  a  few  samples. 
No  doubt  either  of  the  companies  would  be  glad  to  send 
samples  of  covering  to  any  enquirers. 


FOUR    TIMES    A    YEAR. 

Regarding  the  projected  trade  excursions  to  Montreal  four 
times  a  year,  the  question  was  fully  discussed  at  a  joint  meeting 
of  railway  officials  and  representatives  of  all  branches  of  trade 
last  week.  The  railway  authorities  raised  certain^  points  on 
which  they  wished  the  opinions  of  the  trade.  For  instance, 
they  declared  that  at  reduced  rates  the  increase  of  passenger 
traffic  would  require  to  be  more  than  doubled  to  recoup  the 
transportation  companies,  and  wished  to  know  if  the  excur- 
sions would  result  in  an  increase  of  freight  business.  The  trade 
considered  that  when  the  merchants  had  the  advantage  of  per- 
sonally inspecting  the  importers'  stocks  they  were  better  situated 
to  judge  of  local  trade  requirements  and  to  buy — as  they  ex- 
pected to  sell — on  a  larger  scale.  The  railway  men  seemed  also 
to  think  demands  would  be  made  for  trade  excursions  by  every 
point  in  Canada  with  over  10,000  people,  but  it  was  pointed 
out  to  them  that  the  great  distributing  centres  must  always  have 
priority  of  claim  in  such  matters.  The  companies  will  duly 
weigh  the  question  and  return  an  answer  at  an  early  date. 


A    VERY    GOOD    SEASON. 

Writing  a  few  days  ago  to  The  Review,  Mr.  Turnbull,  of 
the  C.  Turnbull  Co.,  Gait,  lamb's  wool  underclothing  and  knit- 
ting yarns,  says,  in  the  course  of  his  letter,  "  We  have  had  a 
very  good  season,  and  find  it  keeping  up  pretty  well.  We  like 
The  Review  very  much." 


THE  GRAND  TRUNK'S  NEW  MANAGER. 

Those  who  know  Mr.  Hays,  who  will  assume  the  general 
managership  of  the  Grand  Trunk  on  the  first  of  next  month, 
say  that  there  are  certain  features  which  he  will  make  a  point  of 
maintaining  as  the  policy  of  the  road.  One  is,  that  of  civility 
toward  the  public  from  the  highest  to  the  lowest  officials.  Mr. 
Hays,  they  say,  is  a  man  of  that  kind  himself,  and  if  spoken 
to  on  the  street  by  a  newsboy  will  return  a  courteous  answer. 
Another  point  is  the  interest  he  takes  in  the  welware  of  the 
railway  employe.  He  believes  in  all  the  humanizing,  benevo- 
lent influences  that  can  be  brought  to  bear  on  railway  workmen. 
A  short  time  ago  the  Toronto  Y.  M.  C.  A.,  knowing  Mr.  Hays' 
sympathies  in  work  of  this  kind,  invited  him  to  deliver  an  ad- 
dress before  the  association.  He  replied  that  when  he  came 
to  Canada  and  had  an  hour  to  spare  he  would  be  glad  to  do  so. 
It  is  said  that  so  good  an  investment  did  Mr.  Hays  consider 
Y.  M.  C.  A.  work  to  be,  from  a  railway's  standpoint,  that  for  a 
time  on  his  road  the  secretary  of  the  railway  branch  of  the  St. 
Louis  Y.  M.  C.  A.  was  on  the  pay  roll  of  the  company.  Em- 
ployes who  resort  in  their  off-hours  to  a  good  reading-room  and 
a  pleasant  parlor,  like  those  of  the  Y.  M.  C.  A.,  are  likely  to  be 
more  careful  workmen,  preventing  accidents  and  consequent 
suits  for  damages. 


CHRISTMAS    IS    NEAR. 

Christmas  is  a  time  when  the  merchant  may,  with  propriety, 
consider  the  case  of  his  clerks.  They  are  a  large  factor  in  the 
Christmas  trade.  To  their  obliging  disposition  and  alertness  in 
making  sales  are  due  a  good  sized  slice  of  the  extra  business 
done.  If  the  clerk  has  no  home,  the  employer's  duty  toward 
him  is  not  done  when  the  shutters  are  closed  up  Tuesday  night, 
the  24th,  and  he  has  been  formally  wished  a  "  Merry  Christ- 
mas." Very  often  he  cannot  get  home  for  Christmas.  The 
closing  hours  are  necessarily  later  than  usual,  and  the  clerk 
must  stay  on  duty.  In  such  cases  the  merchant  might  well  in- 
vite him  to  share  the  Christmas  dinner  and  cause  him  to  feel 
still  more  strongly  that  his  and  his  employer's  interests  are  one 
and  the  same.  No  one  loses  by  treating  his  staff  well,  and  a 
friendly  invitation  at  Christmas  is  a  kindness  never  forgotten. 
The  clerks  feel  that  they  are  not  without  good  friends,  and  they 
begin  the  new  year  in  a  spirit  that  bodes  well  for  the  future. 


WE    APPRECIATE    THEM. 

Beer  Bros.,  wholesale  and  retail  dry  goods,  Charlottetown, 
P.E.I. ,  write  Nov.  18  : 

"  We  doubt  you  are  so  accustomed  to  compliments  that  they 
are  now  scarcely  welcome.  We  will  not,  therefore,  tell  you 
what  we  think  of  The  Review. 

"  If are  not  already  subscribers,  please  send  to  them 

and  charge  us." 


TRADE    ON    THE     ISLAND. 

Writing  on  Nov.  19,  Beer  Bros.,  Charlottetown,  P.E.I.,  say  : 
"  The  very  low  prices  prevailing  here  for  farm  produce  have 
had  a  depressing  effect  upon  business  generally.  Heavy  goods 
and  furs  have  not  been  in  brisk  demand  owing  to  the  mild 
weather." 
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TOPICS    OF    THE     MONTH. 

THEY  are  exercised  in  Ottawa  over  the  practice  of  ladies 
going  to  other  cities  to  do  their  shopping.  A  number  of 
ladies  took  advantage  of  the  cheap  rates  afforded  by  a  football 
team's  excursion  the  other  day  to  do  shopping  in  another  city. 
The  Journal  sarcastically  remarks  :  "  It  will  soon  be  in  order 
for  Ottawa  merchants  to  open  branches  of  their  business  in 
Montreal,  Toronto,  New  York,  Boston  and  Portland  if  they 
want  to  hold  the  trade  of  the  city  people  who  take  advantage  of 
the  'cheap  rates  '  to  do  their  shopping  elsewhere." 


liked  The  Dry  Goods  Review  very  much  ;  it  was  certainly  a 
useful  and  valuable  journal,  and  should  be  supported  by  the 
trade. 


Plush,  or  that  shorter-piled  plush  known  as  velour  du  nord, 
will  be  very  generally  used,  says  an  English  exchange,  for  the 
handsome  capes  and  mantles  of  the  coming  season,  and  one 
gets  so  tired  of  the  black  capes  thickly  embroidered  with  beads, 
which  are  shown  by  every  mantle-maker,  that  it  is  quite  a  relief 
to  turn  to  the  rich,  glossy  lisreine,  or  seal-brown  plush,  with 
trimmings  of  fur. 


The  Review  observes  that  Blaquier  &  Jones,  Wyoming, 
Ont.,  are  doing  some  effective  advertising  in  the  local  press. 
The  ads.  are  clear  and  pointed  in  style,  and  are  well-set — which 
is  a  marked  advantage.  The  Review  thoroughly  believes  in 
well-set  advertisements,  and  endeavors  to  practise  what  it 
preaches. 


According  to  the  Washington  statistics,  United  States  im- 
ports from  Canada  increased  from  $30,790,916  in  1894  to 
$36,534,211  in  1895,  or  19  per  cent.,  while  the  exports  to  Can- 
ada declined  from  $56,664,094  to  $52,894,916,  or  7  per  cent. 


Canadians  who  went  to  the  Old  Country  to  buy  for  the 
spring  trade  this  year  report  a  very  different  reception  from  the 
usual  one  in  Bradford  and  other  busy  centres.  Formerly  their 
arrival  was  at  once  known,  and  they  were  ushered  into  the 
houses  of  the  trade  with  flattering  welcomes.  This  year  they  had 
to  wait  to  see  the  men  they  wanted.  In  some  cases  taking  orders 
was  a  favor.  One  man  said  to  a  Canadian  buyer :  "  I  am 
making  £1  more  per  loom  on  500  looms  than  this  time  last 
year." 


A  private  letter  from  a  well-informed  buyer  now  in  Europe 
says  :  "  Prices  are  very  firm  here  on  all  classes  of  goods,  and 
trade  seems  healthier,  with  more  life  in  it  than  has  been  seen 
for  several  years  past." 


Mr.  John  Macdonald  was  in  New  York  for  the  Horse  Show. 
He  is  as  qualified  a  judge  of  "the  noble  animal"  as  he  is  alert 
and  enterprising  in  business.  There  was  a  great  display  of 
costumes  at  the  Horse  Show,  and  all  the  world  seemed  to  be 
there.  No  trace  of  hard  times  or  dull  trade  in  the  richly  dressed 
throngs  which  attended  this  function.  It  is  only  an  event  of 
this  sort  which  gets  Mr.  Macdonald  away  from  his  business 
The  Review  has  never  found  him  absent  yet. 


J.  R.  Whinerey,  buyer  for  Stobart,  Sons  &  Co.,  wholesale 
dry  goods,  Winnipeg,  returned  from  the  European  markets  by 
the  s.s.  Etruria,  of  the  Cunard  line.  He  spent  a  few  days  in 
Montreal  before  returning  to  the  City  of  the  Plains.  While 
conversing   with   a  representative    at   the  Windsor,  he  said  he 


A  Canadian  visitor  to  Paris  in  September  tells  me  that 
dresses  of  mohair  or  lustre,  plain  blacks  and  figured,  were  seen 
everywhere. 


CONTINUING     THE     BUSINESS. 

Someone  must  succeed  you  in  the  business.  No  doubt  you 
come  of  a  long-lived  family,  and  naturally  you  expect  to  last  a 
good  while  yet.  But  the  merchant  who  is  spending  his  energies 
in  building  up  a  successful  business  should  see  to  it  that  there 
is  someone  to  carry  it  on  when  he  is  gone. 

An  essential  feature  about  a  business  is  that  it  should  be 
not  a  speculation,  but  a  permanency.  An  old  established  store 
with  good  credit,  an  honorable  reputation  and  vigorous  manage- 
ment is  worth  all  the  professional  careers  in  the  world  Let 
someone  be  trained  to  take  up  the  reins  when  you  drop  them. 
Let  him  be  a  practical  man;  if  a  son,  so  much  the  better,  if  not, 
a  near  relative  or  a  trusted  associate.  If  he  is  industrious  and 
takes  a  pride  in  the  business,  determined  to  uphold  its  tradi- 
tions and  keep  abreast  of  the  times,  you  will  have  the  comfort 
of  feeling  that  you  are  building  not  a  temporary  edifice,  but  one 
that  will  hand  down  your  achievements  to  the  future. 

This  is  a  young  country,  but  already  there  are  houses, 
wholesale  and  retail,  which  have  lasted  for  two,  sometimes  three 
generations.  It  is  common  enough  in  the  Old  Country,  and 
the  same  principle  should  guide  us  here.  If  a  house  is  trusted 
and  liked,  its  strength  grows  with  the  years.  It  must  not  be  al- 
lowed to  fossilize  and  let  patronage  slip  into  the  hands  of 
younger  and  more  progressive  rivals.  The  enterprising  spirit  of 
a  younger  man  prevents  this,  and  there  is  nothing  more  satis- 
factory to  see  than  a  good  house  which  one  knows  to  be  per- 
manent because  the  men  to  maintain  it  are  there,  and  the  sys- 
tem followed  is  sound  and  upright. 


TRADE    CONDITIONS     IN     GREAT    BRITAIN. 

Mr.  Stapleton  Caldecott,  president  of  the  Toronto  Board  of 
Trade,  who  returned  from  England  November  27,  said  to  The 
Review:  "In  the  English  trade  centres  they  all  speak  hope- 
fully, and  there  is  no  sign  of  dull  trade.  The  crops  there  have 
been  good,  and,  except  among  the  farmers,  whose  rents  are  high, 
and  the  prices  of  whose  products  are  low,  there  is  general  satis- 
faction. The  Lancashire  cotton  men,  it  is  true,  view  with  some 
apprehension  the  state  of  trade  in  India,  where  the  manufac- 
ture of  the  coarser  grades  of  cotton  is  being  begun.  Machinery 
for  new  mills  is  being  sent  to  India,  and  this  will  cut  into  Lan- 
cashire trade.  In  England  there  continues  strong  attachment 
to  free  trade  as  a  policy.  Lord  Salisbury  has  declared  against 
protection,  and  since  a  Conservative  majority  of  150  in  Parlia- 
ment does  not  encourage  the  present  Government  to  reverse 
free  trade,  one  can  see  how  hopeless  the  protection,  or  even 
fair  trade,  agitation  is.  In  London  great  preparations  are  being 
made  for  the  Chamber  of  Commerce  Convention  in  June  next. 
Delegates  from  all  over  the  British  Empire  will  attend,  and  To- 
ronto will  send  its  quota,  as  will  other  cities.  It  is  felt  in  Great 
Britain  that  Mr.  Chamberlain  as  Colonial  Secretary  will  see 
that  more  attention  is  given  to  our  needs  than  ever  before." 
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IN  the  long  list  of  buyers  who 
cross  the  ocean  Reuben 
Stoddart  is  one  of  the  best 
known.  He  is  literally  a  strong 
man — strong  in  muscle,  with  a 
vigorous  mind,  impressing  it- 
self on  a  firm,  calm  counten- 
ance. When  Stoddart  speaks 
he  is  listened  to.  We  were  loll- 
ing in  the  smoke  room  of  an 
ocean  vessel  ploughing  its  way 
toward  the  Gulf  of  St.  Law- 
rence. One  of  us  looking  out 
of  the  door,  which  was  open 
and  hooked  back,  espied  an 
iceberg  miles  away  on  the  hori- 
zon, and  said  :  "  It  looks  like  a  ghost."  Someone  else  said 
scoffingly  :     "  It's  the  only  ghost  a  sober  man  ever  sees." 

Stoddart's  clear  grey  eye  flashed,  and  he  put  in  quickly  : 
"  You  are  wrong."  We  all  started.  No  one  who  knew  Stod- 
dart ever  scoffed  at  what  he  said. 

"  Do  you  mean,"  said  one,  "  that  you  can  tell  us  a  ghost 
story — you  ?" 

"  No,  not  a  story,  an  actual  experience,"  he  returned  quietly. 
"  Tell  us,"  was  the  cry  all  around.  Stoddart,  in  his  deliberate 
way,  took  his  cigar  out  of  his  mouth,  and  began  in  the  low,  dis- 
tinct tones  that  were  characteristic  of  him  : 

"  I  have  crossed  the  Atlantic  many  times.  Whenever  pos- 
sible I  took  the  Montcalm — took,  I  say,  for  I  never  take  her 
now.  On  the  voyage  in  question  I  was  returning  very  late  from 
my  fall  trip,  having  been  detained  in  London  by  private  busi- 
ness until  December.  On  embarking  at  Liverpool  I  found 
there  were  an  unusually  large  number  of  saloon  passengers  for 
the  time  of  year.  I  noticed  a  peculiar  expression  on  the 
steward's  face  when  I  said  that  my  state  room  was  97,  lower 
berth.  I  followed  him  below.  On  the  way  we  met  the  ship 
surgeon,  who  shook  hands  and  said  :  '  Where  are  you  quart- 
ered this  trip  ?'  '  In  97,'  I  replied,  and  the  expression  on  the 
doctor's  face  caused  me  to  regard  him  with  surprise.   He  looked 

uncomfortable  and  nervous.   'You  may  find share  mine  with 

me,'  he  stammered.     '  I  shall  be  glad  of  your  company.' 

"'I  thank  you  very  much,  doctor,  but  I  shall  no  doubt  be 
quite  comfortable  without  inconveniencing  you,'  I  replied,  and 
proceeded  to  97  with  the  steward.  The  stateroom  seemed  to 
be  one  of  the  usual  sort  on  board  the  Montcalm — comfortable 
if  you  are  a  good  sailor,  a  place  of  misery  if  you  are  not.  I  had 
no  misgivings,  although  it  struck  me  as  rather  an  annoying 
thing  that  I  could  not,  even  at  that  season,  get  a  room  to  my- 
self. There  was  a  good-sized  travelling  bag  already  at  one  side 
of  the  room,  and  a  man's  overcoat  thrown  into  the  upper  berth. 
I  said  nothing,  mentally  resolving  to  steer  clear  of  my  com- 
panion as  far  as  possible.  It's  a  safe  plan  to  avoid  bores  at  sea. 
On  assembling  for  tea  at  six  o'clock  I  could  not  see  a  face  I 
knew  among  the  passengers.  I  retired  early  and  was  in  a 
drowsy  condition  when  the  occupant  of  the  upper  berth  came 


in.  I  had  drawn  the  curtains  across  my  own  berth  and  could 
not  see  him.  He  seemed  a  hasty  sort  of  a  man,  for  he  un- 
dressed quickly,  tossed  his  boots  outside  the  door  with  some 
noise,  and  climbed  hurriedly  into  his  upper  berth. 

"  I  fell  into  a  heavy  sleep  and  had  some  uneasy  dreams.  I 
was  awakened  suddenly  in  the  night  by  the  sound  of  my  fellow 
passenger  jumping  out  of  the  berth  and  landing  with  a  thud  on 
the  floor.  He  threw  the  door  open  and  rushed  out.  I  waited 
a  full  two  minutes,  for  it  doesn't  do  to  be  too  cranky  about  the 
habits  of  your  companions  on  board  ship.  As  he  did  not  return 
I  threw  aside  the  curtain  and  peered  out.  The  room  was  dark, 
and  the  passageway  outside  but  dimly  lighted  by  a  distant  lamp. 
The  room  was  very  cold,  and  a  strong  smell  of  stale  sea-water 
greeted  my  nostrils.  The  porthole  was  open.  I  reached  up 
and  closed  it  and  then  shut  the  door.  In  a  few  minutes  I  was 
asleep  again,  and  it  was  seven  in  the  morning  before  I  woke. 
The  upper  berth  was  empty,  and  the  clothes  of  its  former 
occupant  were  scattered  about  the  room.  After  dressing  and 
going  on  deck  I  sought  the  captain  and  related  the  episode.  He 
drew  me  aside  and  said  :  '  Mr.  Stoddart,  you  are  a  man  who 
can  keep  silence  about  an  unpleasant  affair.  Your  room-mate 
has  disappeared.  We  fear  he  has  gone  overboard,  for  we  can- 
not find  him  anywhere.  What  makes  me  the  more  uncomfort- 
able is  that  he  is  the  second  paseenger  who  has  similarly  disap- 
peared from  stateroom  97.  You  might  change  your  room  to- 
night and  say  nothing  of  this  matter  to  anyone,  will  you?  ' 

"  '  As  to  keeping  silence,  certainly,  captain,  but  I  see  no 
reason  to  change  my  berth.  I  am  quite  comfortable  in  97,  and 
am  in  no  way  superstitious.'  'As  you  please,  of  course,'  he  re- 
torted shortly,  '  but  I  would  have  liked  to  close  up  97  alto- 
gether.' Nothing  more  was  said.  On  retiring  the  second  night 
I  was  not  quite  so  easy  in  mind  as  I  expected.  The  idea  of  my 
room-mate — dead,  drowned — tossing  about  among  the  waves 
two  hundred  miles  astern,  would  dwell  in  my  mind.  Just  as  I 
was  about  to  step  into  bed  a  draft  of  cold  air  struck  me,  and, 
turning,  I  saw  that  the  porthole  was  wide  open  !  I  closed  it 
quickly,  with  an  angry  imprecation  at  the  steward's  carelessness. 

"  I  lay  awake  for  some  time,  occasionally  glancing  at  the 
porthole,  which  I  could  just  see  from  where  I  lay,  and  which, 
in  the  darkness,  looked  like  a  faintly-luminous  soup-plate  sus- 
pended in  blackness.  I  believe  I  must  have  lain  there  for  an 
hour,  and,  as  I  remember,  I  was  just  dozing  into  sleep,  when  I 
was  roused  by  a  draft  of  cold  air,  and  by  distinctly  feeling  the 
spray  of  the  sea  blown  upon  my  face.  I  started  to  my  feet,  and 
not  having  allowed  in  the  dark  for  the  motion  of  the  ship,  I  was 
instantly  thrown  violently  across  the  state-room  upon  the  couch 
which  was  placed  beneath  the  porthole.  I  recovered  myself  im- 
mediately, however,  and  climbed  upon  my  knees.  The  port- 
hole was  again  wide  open  and  fastened  back  ! 

"  Now  these  things  are  facts.  I  was  wide  awake  when  I  got 
up,  and  I  should  certainly  have  been  waked  by  the  fall  had  I 
still  been  dozing.  Moreover,  I  bruised  my  elbows  and  knees 
badly,  and  the  bruises  were  there  on  the  following  morning 
to  testify  to  the  fact,  if  I  myself  had  doubted  it.  The  porthole 
was  wide  open  and  fastened  back — a  thing  so  unaccountable 
hat  I  remember  very  well  feeling  astonishment  rather  than  fear 
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when  I  discovered  it. .  I  at  once  closed  the  plate  again,  and 
screwed  down  the  loop  nut  with  all  my  strength.  It  was  very 
dark  in  the  state-room.  I  determined  to  watch  the  porthole 
and  see  whether  it  would  open  again.  Those  brass  fittings  are 
very  heavy  and  by  no  means  easy  to  move  ;  I  could  not  believe 
that  the  clump  had  been  turned  by  the  shaking  of  the  screw.  I 
stood  peering  out  through  the  thick  glass  at  the  alternate  white 
and  grey  streaks  of  the  sea  that  foamed  beneath  the  ship's  side. 
I  must  have  remained  there  a  quarter  of  an  hour. 

"Suddenly,  as  I  stood,  I  distinctly  heard  something  moving 
behind  me  in  one  of  the  berths,  and  a  moment  afterwards,  just 
as  I  turned  instinctively  to  look — though  I  could,  of  course, 
see  nothing  in  the  darkness — I  heard  a  very  faint  groan.  I 
sprang  across  the  state-room,  and  tore  the  curtains  of  the  upper 
berth  aside,  thrusting  in  my  hands  to  discover  if  there  were  any- 
one there.     There  was  someone. 

"  I  remember  that  the  sensation  as  I  put  my  hands  forward 
was  as  though  I  were  plunging  them  into  the  air  of  a  damp 
cellar,  and  from  behind  the  curtains  came  a  gust  of  wind  that 
smelled  horribly  of  stagnant  sea-water.  I  laid  hold  of  some- 
thing that  had  the  shape  of  a  man's  arm,  but  was  smooth,  and 
wet,  and  icy  cold.  But  suddenly,  as  I  pulled,  the  creature 
spiang  violently  forward  against  me,  a  clammy,  oozy  mass,  as  it 
seemed  to  me,  heavy  and  wet,  yet  endowed  with  a  sort  of  super- 
natural strength.  I  reeled  across  the  state-room,  and  in  an 
instant  the  door  opened  and  the  thing  rushed  out.  I  had  not 
had  time  to  be  frightened,  and,  quickly  recovering  myself,  I 
sprang  through  the  door  and  gave  chase  at  the  top  of  my  speed, 
but  I  was  too  late.  Ten  yards  before  me  I  could  see — I  am 
sure  I  saw  it — a  dark  shadow  moving  in  the  dimly  lighted 
passage,  quickly  as  the  shadow  of  a  fast  horse  thrown  before  a 
dog-cart  by  the  lamp  on  a  dark  night.  But  in  a  moment  it  had 
disappeared,  and  I  found  myself  holding  on  to  the  polished  rail 
that  ran  along  the  bulkhead  where  the  passage  turned  towards 
the  companion.  My  hair  stood  on  end,  and  the  cold  perspira- 
tion rolled  down  my  face.  I  am  not  ashamed  of  it  in  the  least : 
I  was  very  badly  frightened. 

"  Still  I  doubted  my  senses,  and  pulled  myself  together.  It 
was  absurd,  I  thought.  The  Welsh  rare-bit  I  had  eaten  had 
disagreed  with  me.  I  had  been  in  a  nightmare.  I  made  my 
way  back  to  my  state-room,  and  entered  it  with  an  effort.  The 
whole  place  smelled  of  stagnant  sea- water,  as  it  had  when  I  had 
waked  on  the  previous  evening.  It  required  my  utmost  strength 
to  go  in,  and  grope  among  my  things  for  a  box  of  wax  lights. 
As  I  lighted  a  railway  reading  lantern  which  I  always  carry  in 
case  I  want  to  read  after  the  lamps  are  out,  I  perceived  that  the 
porthole  was  again  open,  and  a  sort  of  creeping  horror  began  to 
take  possession  of  me  which  I  never  felt  before,  nor  wish  to  feel 
a<*ain.  But  I  got  a  light  and  proceeded  to  examine  the  upper 
berth,  expecting  to  find  it  drenched  with  sea-water. 

"  But  I  was  disappointed.  The  bed  had  been  slept  in,  and 
the  smell  of  the  sea  was  strong  ;  but  the  bedding  was  as  dry  as 
a  bone.  I  fancied  that  the  steward  had  not  had  the  courage  to 
make  the  bed  after  the  accident  of  the  previous  night — it  had 
all  been  a  hideous  dream.  I  drew  the  curtains  back  as  far  as 
I  could  and  examined  the  place  very  carefully.  It  was  perfectly 
dry.  But  the  porthole  was  open  again.  With  a  sort  of  dull 
bewilderment  of  horror,  I  closed  it  and  screwed  it  down,  and 
thrusting  my  heavy  stick  through  the  brass  loop,  wrenched  it 
with  all  my  might,  till  the  thick  metal  began  to  bend  under  the 
pressure.     Then  I   hooked    my    reading    lantern   into   the   red 


velvet  at  the  head  of  the  couch,  and  sat  down  to  recover  my 
senses  if  I  could.  I  $at  there  all  night,  unable  to  think  of  rest 
— hardly  able  to  think  at  all.  But  the  porthole  remained  closed, 
and  I  did  not  believe  it  would  now  open  again  without  the  ap- 
plication of  a  considerable  force. 

"  In  the  morning  I  related  the  whole  story  to  the  captain. 
He  listened  attentively  and  with  a  puzzled,  but  not  sceptical, 
air.  I  told  him  that  there  might  be  a  practical  joker  on  board, 
and  that  the  ship's  carpenter  should  thoroughly  examine  the 
state-room  to  see  if  there  was  any  place  of  concealment  for  a 
would-be  clever  person.  The  carpenter  came,  and  the  whole 
place  was  thoroughly  explored.  The  planks  were  tried,  the 
flooring  tapped  and  every  fitting  tested.  There  was  nothing 
amiss.  The  captain  then  said,  if  I  was  willing,  we  would  both 
occupy  97  that  night  and  watch  results.  I  was  only  too  eager  to 
have  a  companion  and  solve  the  mystery  in  the  company  of  a 
courageous,  level-headed  man.  We  went  below  shortly  after 
10  o'clock,  and  the  captain  closed  the  door  behind  us  and 
bolted  it. 

"  '  Supposing  we  put  your  trunk  before  the  door,'  he  sug- 
gested. 'One  of  us  can  sit  on  it.  Nothing  can  get  out  then. 
Is  the  port  screwed  down  ? ' 

"  I  found  it  as  I  had  left  it  in  the  morning.  Indeed,  with- 
out using  a  lever,  as  I  had  done,  no  one  could  have  opened  it. 
I  drew  back  the  curtains  of  the  upper  berth  so  that  I  could  see 
well  into  it.  By  the  captain's  advice  I  lighted  my  reading 
lantern,  and  placed  it  so  that  it  shone  upon  the  white  sheets 
above.  He  insisted  upon  sitting  on  the  trunk,  declaring  that 
he  wished  to  be  able  to  swear  that  he  had  sat  before  the  door. 

"  Then  he  requested  me  to  search  the  state-room  thorough- 
ly, an  operation  very  soon  accomplished,  as  it  consisted  merely 
in  looking  beneath  the  lower  berth  and  under  the  couch  below 
the  porthole.     The  spaces  were  quite  empty. 

"  '  It  is  impossible  for  an  human  being  to  get  in,'  I  said, 
'  or  for  any  human  being  to  open  the  port.' 

"  '  Very  good,'  said  the  captain,  calmly.  '  If  we  see  any- 
thing now,  it  must  be  either  imagination  or  something  super- 
natural.' 

"  I  sat  down  on  the  edge  of  the  lower  berth. 

"  'The  first  time  it  happened,'  said  the  captain,  crossing  his 
legs  and  leaning  back  against  the  door,  '  was  in  March.  The 
passenger  who  slept  here,  in  the  upper  berth,  turned  out  to 
have  been  a  lunatic.  He  rushed  out  in  the  middle  of  the  night, 
and  threw  himself  overboard,  before  the  officer  who  had  the 
watch  could  stop  him.  We  stopped  and  lowered  a  boat ;  it  was 
a  quiet  night,  just  before  that  heavy  weather  came  on  ;  but  we 
could  not  find  him.  Of  course  his  suicide  was  afterwards  ac- 
counted for  on   the  ground  of  his   insanity what  are  you 

looking  at  ?  '  he  asked,  stopping  suddenly  in  his  narration. 

"  I  believe  I  gave  no  answer.  My  eyes  were  riveted  upon 
the  porthole.  It  seemed  to  me  that  the  brass  loop-nut  was  be- 
ginning to  turn  very  slowly  upon  the  screw — so  slowly,  however, 
that  I  was  not  sure  it  moved  at  all.  I  watched  it  intently,  fix- 
ing its  position  in  my  mind,  and  trying  to  ascertain  whether  it 
changed.  Seeing  where  I  was  looking,  the  captain  looked, 
too. 

"  '  It  moves  !  *  he  exclaimed,  in  a  tone  of  conviction.  '  Xo, 
it  does  not,'  he  added,  after  a  minute. 

"  I  rose  and  tried  the  nut.  It  was  certainly  loosened,  for 
by  an  effort  I  could  move  it  with  my  hands. 

"  My  reading  lantern,  which  had  been  placed  in  the  upper 
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KNOX,  MORGAN  &  CO. 


Wholesale 

Dry  Goods 


HAMILTON 


Caldecott,  Burton  &  Spence 

CHRISTMAS  TRADE,  1895 


BLOUSE  SILKS    .    . 

Fancy  Brocade  Silks,  all  shades 

Fancy  Striped  Pongees,  all  colors 
Printed  Pongees,  choice  designs 
Double-fold  Chiffons,  all  colors 


SILKS  .    .    . 


Peau  de  Soies,  all  colors 

Black  and  Colored  Satins 
Black  and  Colored  Failles 

Black  and  Colored  Surahs 


Trimming  Velvets — all  shades. 
Black  and  Colored  Velveteens 


Now  is  the  Season  for 
Handkerchiefs 

Silk  Hemstitched  Handkerchiefs 
Embroidered  Swiss  Handkerchiefs 
Silk  Brocade  Handkerchiefs 
Embroidered  Japanese   Handkerchiefs 
Linen  Handkerchiefs 
Lawn  Handkerchiefs,  Cotton  Handkerchiefs 


Caldecott,  Burton  &  Spence 


TOEONTO 
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berth,  was  suddenly  extinguished.  There  was  still  a  good  deal 
of  light  from  the  pane  of  ground  glass  near  the  door,  behind 
which  loomed  the  regulation  lamp.  The  ship  rolled  heavily, 
and  the  curtain  of  the  upper  berth  swung  far  out  into  the  state- 
room and  back  again.  I  rose  quickly  from  my  seat  on  the  edge 
of  the  bed,  and  the  captain  at  the  same  moment  started  to  his 
feet  with  a  loud  cry  of  surprise.  I  had  turned  with  the  inten- 
tion of  taking  down  the  lantern  to  examine  it,  when  I  heard  his 
exclamation,  and  immediately  afterwards  his  call  for  help.  I 
sprang  towards  him.  He  was  wrestling  with  all  his  might  with 
the  brass  loop  of  the  port.  It  seemed  to  turn  against  his  hands 
in  spite  of  all  his  efforts.  I  caught  up  my  cane,  a  heavy  oak 
stick  I  always  used  to  carry,  and  thrust  it  through  the  ring  and 
bore  on  it  with  all  my  strength.  But  the  strong  wood  snapped 
suddenly,  and  I  fell  upon  the  couch.  When  I  rose  again  the 
port  was  wide  open,  and  the  captain  was  standing  with  his  back 
against  the  door,  pale  to  the  lips. 

"  'There  is  something  in  that  berth  ! '  he  cried,  in  a  strange 
voice,  his  eyes  almost  starting  from  his  head.  '  Hold  the  door, 
while  I  look — it  shall  not  escape  us,  whatever  it  is  !  ' 

"  But  instead  of  taking  his  place,  I  sprang  upon  the  lower 
bed,  and  seized  something  which  lay  in  the  upper  berth. 

"  It  was  something  ghostly,  horrible  beyond  words,  and  it 
moved  in  my  grip.  It  was  like  the  body  of  a  man  long 
drowned,  and  yet  it  moved,  and  had  the  strength  of  ten  men 
living ;  but  I  gripped  it  with  all  my  might — the  slippery,  oozy, 
horrible  thing — the  dead  white  eyes  seemed  to  stare  at  me  out 
of  the  dusk  ;  the  putrid  odor  of  rank  sea  water  was  about  it, 
and  its  shiny  hair  hung  in  foul,  wet  curls  over  its  dead  face.  I 
wrestled  with  the  dead  thing  ;  it  thrust  itself  upon  me  and 
forced  me  back  and  nearly  broke  my  arms ;  it  wound  its 
corpse's  arms  about  my  neck,  the  living  death,  and  overpowered 
me,  so  that  I,  at  last,  cried  aloud  and  fell,  and  left  my  hold. 

"As  I  fell  the  thing  sprang  across  me,  and  seemed  to  throw 
itself  upon  the  captain.  When  I  last  saw  him  on  his  feet  his 
face  was  white  and  his  lips  set.  It  seemed  to  me  that  he  struck 
a  violent  blow  at  the  dead  being,  and  then  he,  too,  fell  forward 
upon  his  face,  with  an  inarticulate  cry  of  horror. 

"The  thing  paused  an  instant,  seeming  to  hover  over  his 
prostrate  body,  and  I  could  have  screamed  for  very  fright,  but  I 
had  no  voice  left.  The  thing  vanished  suddenly,  and  it  seemed 
to  my  disturbed  senses  that  it  made  its  exit  through  the  open 
port,  though  how  that  was  possible,  considering  the  smallness 
of  the  aperture,  is  more  than  anyone  can  tell.  I  lay  a  long 
time  upon  the  floor,  and  the  captain  lay  beside  me.  At  last  I 
partially  recovered  my  senses  and  moved,  and  instantly  I  knew 
that  my  arm  was  broken— the  small  bone  of  the  left  forearm 
near  the  wrist. 

"  I  got  upon  my  feet  somehow,  and  with  my  remaining  hand 
I  tried  to  raise  the  captain.  He  groaned  and  moved,  and  at 
last  came  to  himself.  He  was  not  hurt,  but  he  seemed  badly 
stunned. 

"  Well,  do  you  want  to  hear  any  more  ?  There  is  nothing 
more.  That  is  the  end  of  my  story.  The  carpenter  put  half  a 
dozen  four-inch  screws  through  the  door  of  97  ;  and  if  ever  you 
take  a  passage  in  the  Montcalm,  you  may  ask  for  a  berth  in  that 
state-room.  You  will  be  told  that  it  is  engaged — yes — it  is 
engaged  by  that  dead  thing. 

"  I  finished  the  trip  in  the  surgeon's  cabin.  He  doctored 
my  broken  arm,  and  advised  me  not  to  '  fiddle  about  with  ghosts 


and  things  '  any  more.  The  captain  was  very  silent,  and  never 
sailed  again  in  that  ship,  though  it  is  still  running.  And  I  will 
not  sail  in  her  either.  It  was  a  very  disagreeable  experience, 
and  I  was  very  badly  frightened,  which  is  a  thing  I  do  not  like. 
That  is  all.  That  is  how  I  saw  a  ghost — if  it  was  a  ghost.  It 
was  dead,  anyhow." 


RIBBONS. 


An  exchange  of  recent  date,  speaking  of  ribbons,  says  : 
"  All  ribbon  manufacturers,  importers  and  dealers  are  of  the 
opinion  that  these  beautiful  goods  will  not  only  hold  their  strong 
position  during  the  fall,  but  show  even  increased  popularity  in 
the  spring  demand.  A  large  business  is  expected  during  Janu- 
ary and  February.  European  mills  have  all  they  can  do  for 
months  to  come.  Ribbons  have  advanced  more  abroad  than 
here,  and,  in  any  event,  the  looms  are  so  much  engaged  that 
manufacturers  cannot  accept  business  for  early  delivery." 

The  Lyons  silk  looms  are  stated  to  have  orders  in  hand  that 
will  keep  them  busy  for  several  months  to  come.  This  refers 
to  both  piece  goods  and  ribbons. 

The  ribbon  department  is  doing  a  large  and  increasing  trade 
with  Brophy,  Cains  &  Co.  They  report  that  the  price  of  ribbons 
has  continued  to  advance  in  the  European  markets,  and  the 
outlook  is  excellent. 

A  circular  from  Belding,  Paul  &  Co.  informs  the  trade  that 
in  ribbons  the  whole  product  has  been  sold  up  to  April,  and  no 
more  orders  are  being  taken  for  May  delivery.  Within  the 
month  advances  of  from  5  to  10  per  cent.,  covering  double  satin 
and  gros  grains,  are  recorded.  Prices  for  future  orders  are  not 
guaranteed,  as  a  meeting  of  makers  in  a  few  days  is  expected  to 
result  in  some  further  advance. 

Caldecott,  Burton  &  Spence  have  a  large  range  of  double- 
faced  colored  satins. 


BRIEF    TRADE     NOTES. 

Brophy,  Cains  &  Co.  carry  the  Imperial  safety  pins,  made 
by  the  M.  S.  &  U.  Manufacturing  Co.,  whose  ad.  appears  on 
another  page. 

In  our  November  issue,  speaking  of  Granite  Mills  prices,  we 
said  they  contemplated  an  advance.  We  should  have  said, 
prices  had  advanced  from  10  to  20  cents. 

S.  Greenshields,  Son  &  Co.  have  got  exclusive  control  of  a 
line  of  Chinese  mattings  (or  the  Dominion.  The  styles  are 
greatly  improved  and  prices  much  lower  than  in  former  years. 

James  Johnson  &  Co.  report  an  excellent  sorting  business, 
and  the  spring  trade  has  opened  up  well. 


TRIMMINGS     FOR    SPRING     1896. 

Speaking  with  Brophy,  Cains  &  Co.  regarding  trimmings  for 
next  spring  they  said  "that  jet  would  lead  and  be  the  most 
fashionable  for  all  '  bright  effects  '  in  black  goods."  They  will 
have  many  new  and  handsome  designs  in  stock  in  January. 
Velvet  ribbons  will  be  much  used  for  mohair  dresses;  they  have 
all  widths  now  on  hand,  just  received,  and  additional  stock  to 
arrive  in  January. 


THE 


DRY  -:-  GOODS  -:-  REVIEW 


15 


For  Your  Christmas  Trade 


HERE  is  a  demand  now  for  Fancy  Blouse 
Silks ;  we  have  them  and  Black  Silks  at  all 
prices,  in  plain  and  fancy. 

Velveteens  and  Silk  Velvets  are  fashion- 
able goods  ;   another  shipment  just  received. 

December  is  the  best  month  in  the  year 
for  Silk  Handkerchiefs;  a  few  hundred  dozen 
to  hand  for  Xmas  trade. 

You 'ought  to  have  our  NEW  TAR- 
TAN CHECKS  for  Blouses,  received  ex 
"  Numidian.''  This  has  been  the  best  season 
we  ever  had  for  Underwear.  (We  will  beat  it 
next  season).  We  still  have  a  few  lines  in  Fall 
and  Winter  weights,  but  no  large  quantities. 
We  can  now  fill  orders  for  Black  and 
Navy  Dress  Serges  from  19^  to  95  cts.  per  yard. 

Victoria     Lawns     are    always     wanted;        OURS 
WON'T  CURL. 

We  have  added  several  new  lines  to  our  Smallware 
Department  since  1st  November. 

We  sincerely  wish  you  and  every  retail  house  in  our 
fair  Domiition  a  good  holiday  trade. 


►+t< 


•*♦- 


>»♦< 


Brophy,  Cains  &  C°- 


196  McGill  Street 


MONTREAL 


A  Good  Motto. 


Be  sure  you  are  right, 
then  go  ahead. 


>44< 


►44-— »44« 
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KID    GLOVE    NOTES. 

THERE  is  little  to  add  to  former  remarks  regarding  this  line. 
Fall  deliveries  have  been  completed  some  weeks  ago,  a 
fact  of  which  importers  may  feel  proud  in  view  of  the  difficulty 
which  makers  in  Grenoble  have  had  in  obtaining  labor  of  a 
satisfactory  grade,  and  also  the  fact  that  owing  to  the  firm  prices 
of  skins  during  the  last  six  months  there  has  been  no  induce- 
ment to  manufacturers  to  accept  orders,  or,  when  accepted,  to 
deliver  them. 

The  season  has  passed,  however,  without  friction  between 
importers  and  local  dealers,  those  agencies  who  secured  import 
orders  having  rather  cleaner  shelves  than  usual,  so  that  those 
buyers  who  have  not  fully  provided  for  Christmas  and  future 
winter  trade  may  find  it  difficult  to  make  varied  selections, 
especially  in  French  kid  goods. 

This  applies  to  a  still  greater  extent  to  cheaper  German 
grades,  the  extreme  prices  demanded  by  makers  last  spring  and 
summer  resulting  in  actual  import  quantities,  there  being,  even 
at  currency  advances,  no  wisdom  or  advantage  in  providing  a 
surplus.  One  good  result,  however,  is  that  a  larger  trade  in 
French  goods  has  been  done,  with  the  decided  probability 
of  its  continuance  in  preference  to  lower,  though  really  dearer, 
grades. 

The  Review  has  interviewed  some  of  the  best  known 
glove  agencies,  and  found  a  very  cheerful  tone  as  to  future 
business  existing.  Provision  for  holiday  trade  is  in  some  cases 
being  made.  The  well-known  Eugene  Jammet  agency  has 
just  received  a  large  and  varied  assortment  of  high-grade  laced 
and  other  lines,  and  reports  increasing  trade,  which,  with  satis- 
factory goods,  always  follows  prompt  delivery. 


AN     ATTRACTIVE    GIFT. 

In  napery  McMaster  &  Co.  are  showing  some  fine  table 
napkins,  cloths  and  sets,  in  all  prices  and  sizes.  A  nice  holiday 
gift  is  a  set,  tablecloth  and  twelve  napkins,  of  which  a  fine  line 
could  retail  at  $5. 


RIGBY     PROOFED     FIBRE    CHAMOIS. 

THE     COMING     INTERLINING      FOR      OUTER      CLOTHING,      LADIES' 
SKIRTS,    ETC. 

The  proprietors  of  fibre  chamois  in  Canada  are  sanguine 
and  progressive,  to  say  the  least. 

An  agreement  has  lately  been  entered  into  between  Messrs. 
H.  Shorey  &  Co.,  the  well-known  clothing  house  of  Montreal 
and  proprietors  of  the  Rigby  process  of  waterproofing  textile 
fabrics,  and  the  Canadian  Fibre  Chamois  Co.  of  Montreal,  whereby 
the  latter  obtain  control  of  the  Rigby  process  to  render  water- 
proof the  goods  manufactured  by  them  and  all  other  similar 
lines.  Experiments  have  been  carried  on  for  some  time  past 
with  successful  results,  and  the  Fibre  Chamois  Co.  are  now 
putting  in  an  extensive  plant,  and  expect  to  have  this  new  line 
on  the  market  before  January  1. 

The  wholesale  clothing  trade,  who  have  been  seen,  express 
great  hopes  for  this  new  line,  and  predict  a  lasting  and  success- 
ful future,  as  it  will  not  only  take  the  place  of  other  and  more 
expensive  interlinings  used  to  give  body  and  support  to  gar- 
ments, but  will  make  them  wind-proof,  and  of  necessity  warmer 
than  other  garments  not  so  lined,  and  above  all  waterproof,  so 
that  one  may  have  no  fear  of  being  drenched  through,  no  mat- 
ter how  inclement  the  weather  may  be. 

The  desirable  features  of  this  new  line  as  an  interlining  in 
ladies'  skirts  are  very  apparent,  as  it  will  be  inexpensive,  light, 
durable  and  unaffected  by  wet,  sloppy  weather. 


A     HOLIDAY    ANNOUNCEMENT. 

The  holiday  and  Christmas  trade  finds  John  Macdonald  & 
Co.  well  prepared  with  new  attractions.  New  goods  in  chenille 
and  lace  curtains,  chenille  table  covers,  Japanese  rugs,  sheep- 
skin mats,  Madras  muslins  and  draperies  are  shown. 

In  men's  goods  are  to  be  found  dressing  gowns,  smoking 
jackets,  Japanese  and  continental  handkerchiefs,  motto-em- 
broidered handkerchiefs,  white  dress  bows  and  the  largest  stock 
in  holiday  neckwear.  The  leading  styles  are  the  New  Regent 
Club  and  the  Defender  in  the  knot  shape.  The  latter  is  very 
popular. 

Among  the  fancy  goods  are  noted  leatherette  goods,  baskets, 
American  metal  novelties,  etc. 

A  big  range  in  doyleys,  napkins,  tablecloths,  sideboard  cloths, 
tray  cloths,  embroidery  linen  has  just  been  opened  up  especially 
for  the  Christmas  trade. 

In  overcoatings  the  trade  has  been  very  good.  A  good 
feature  is  the  demand  for  better  stuff.  Mantle  cloths  have  gone 
well,  especially  in  beavers  and  friezes.  Orders  for  spring  are 
coming  in  freely. 


RISE     IN    THE    PRICE    OF    MOHAIR. 

A  report  received  at  the  Department  of  State  from  Consul 
Claude  Meeker,  at  Bradford,  says  that  the  almost  unprecedented 
rise  in  the  price  of  mohair  and  mohair  products  has  aroused 
renewed  interest  in  that  lustrous  material.  The  price  of  the  raw 
material  has,  in  the  last  few  months,  increased  from  24  cents  to 
64  cents  per  pound,  or  more  than  165  per  cent.;  yarn  has 
increased  from  48  cents  to  $1.03  per  pound,  an  increase  of 
nearly  115  per  cent.,  and  the  finished  product  has  increased 
about  70  per  cent,  over  the  price  of  a  year  ago..  One  firm  of 
manufacturers  is  alleged  to  have  cleared  $5,000,000  in  less  than 
five  months. 

Half  a  dozen  other  firms  are  reported  to  have  done  nearly  as 
well,  while  merchants  who  have  been  in  a  position  to  buy  and 
sell  the  hair,  the  yarn  or  the  fabric,  have  made  great  profits. 
The  cause  of  the  rise  in  mohair  has  been  the  change  of  fashion 
and  the  return  of  mohair  and  lustre  fabrics. 

Mr.  Meeker  has  received  inquiries  from  this  country  for 
information  as  to  the  culture  of  the  Angora  or  mohair  goat. 
One  correspondent  writes  him  from  Texas  that  he  has  a  flock  of 
1,000  goats,  which  are  doing  well,  aryi  he  believes  it  would  be 
of  great  advantage  to  the  country  if  the  subject  were  more  gen- 
erally understood. — -Am.  Exchange. 


A  Canadian  manufacturer  has  had  some  difficulty  in  con- 
vincing his  customers  lately  that  he  did  not  cut  prices  in  selling 
to  a  large  departmental  store.  The  store  offered  his  goods  at 
exactly  what  he  sold  them  for.  His  other  customers  found  it 
hard  to  realize  that  the  department  people  were  clearing  out  a 
line  of  new  goods  without  a  cent  of  profit. 
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NECK-DRESSINGS 

Our  Silks  for  the  coming  season,  for  neatness,  exclusiveness,  and  variety 
of  patterns,  far  exceed  anything  ever  presented  for  your  inspection,  to  be 
designed  and  formed  into  the  smartest  American  styles  and  shapes  of  D'Join- 
villes,  Ascots,  Clubs,  Bows,  Four-in-hands,  Tecks,  etc.,  for  men  and  women. 

Our  success  in  this  department  last  season  was  beyond  our  expectations, 
and  the  coming  season  we  are  going  to  surprise  you.  Our  productions  will 
be  of  the  highest  order  of  art  in  style  and  workmanship.  It  is  not  necessary 
to  place  your  orders,  as  formerly,  six  months  previous  for  six  months  behind 
styles.  That  is  the  old  way  of  doing  business.  Buy  as  you  do  your  suspen- 
ders— as  you  require  them.  Why,  our  designer  is  only  now  working  on  his 
new  shapes.  What  kind  of  styles  do  you  who  have  placed  your  orders  for 
shapes  designed  six  months  ago  expect  to  get  ? 

We  respectfully  request  all  or  part  of  your  neckwear  orders.  Give  our 
productions  fair  and  square  competition,  side  by  side  with  any  foreign  makes, 
and  if  they  do  not  excel  in  finish,  beauty  of  design,  and  selling  qualities,  we 
will  not  ask  any  more  of  your  orders. 

SUSPENDERS 

In  this  department  of  our  factories  we  sometimes  wonder  what  we  are 
working  for — "  glory"  or  the  "wearer."  Something  has  got  to  give  some 
day,  for  you  certainly  will  not  always  be  able  to  sell  suspenders  at  25  cts.  as 
good  as  you  sold  a  few  years  ago  at  50  cts.  It  is  the  immense  quantity  we 
manufacture  for  our  home  and  foreign  trade,  or  we  could  not  stand  it. 

Our  Spring  line  is  almost  ready,  new  webbings,  fixings,  buckles.  It  is  a 
beauty.  No  competition  near  us.  We  have  a  handsome  present  for  you  this 
year  (1896).  It  cost  us  a  pile  of  money,  but  there  is  nothing  too  good  for 
our  customers.  It  is  a  beautiful  display  rack,  (design — patent  applied  for), 
made  from  brass.  Brilliant  and  attractive,  an  ornament  to  your  store.  They 
are  well  worth  $5.00  each  but  we  will  not  charge  you  that. 

All  our  travellers  depart  from  here  on  January  6th,   1896. 


Dominion  Suspender  Niagara  Neckwear 

Company  Company,  Ltd. 

NIAGARA   FALLS 


5'   ••..-•*\^ 
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♦  ♦ 

♦  THE  LATE  MR.  ROBERT  L.  GAULT    J 

♦♦♦♦♦♦♦♦♦♦♦♦»♦♦»♦♦ ♦♦♦♦♦♦♦♦♦♦♦♦♦♦ ♦♦♦♦t 

THE  death  of  Mr.  Robert  L.  Gault,  of  the  wholesale  dry 
goods  firm  of  Gault  Bros.  &  Co.,  which  took  place  in  Mon- 
treal on  Saturday,  November  i6lh,  has  been  received  throughout 
Canada  with  profound  regret.  In  Montreal  the  sympathy  and 
sorrow  evoked  were  of  the  most  pronounced  character.  The 
newspapers  contained  high  tributes  to  his  memory,  The  Gazette 
remarking  that  in  him  "  Montreal's  commercial  community  has 
lost  an  able,  honorable,  and  esteemed  member.  His  business 
capacity  is  borne  testimony  to  by  the  success  achieved  by  the 
many  large  enterprises  with  which  he  was  associated.  His  per- 
sonal character  was  such  that  to  know  him  was  to  hold  him  in 
kindly  regard.  And  in  business,  as  in  social  circles  and  in 
philanthropic  work,  his  associates  will  miss  a  good  friend  as  well 
as  a  clear-minded  adviser  and  help- 
ful counsellor.  It  is  a  good  man, 
indeed,  they  are  called  to  mourn 
for." 

Mr.  Gault  was  born  at  Strath- 
bane,  Ireland,  in  1831,  and  came 
with  his  parents  to  Canada  in  1842. 
He  entered  commercial  life  in  1846 
with  the  wholesale  grocery  firm  of 
John  Torrance  &  Co.,  remaining 
with  them  until  1857,  when  he  join- 
ed his  brother,  Mr.  Andrew  F. 
Gault,  in  founding  the  present  firm, 
which  is  one  of  the  most  exten- 
sive in  Canada.  Mr.  Robert 
Gault's  qualities  well  fitted  him  for 
the  task  of  helping  to  build  up  a 
great  business.  He  possessed  ex- 
cellent executive  abilities  and  keen 
foresight  in  financial  management, 
which  was  the  department  of  the 
business  that  especially  fell  to  his 
lot.  The  other  partners  in  the 
firm,  who  bear  the  same  reputa- 
tion for  integrity  and  capacity, 
were  thus  able  to  devote  them- 
selves to  the  other  important 
branches  of  this  large  business.  The  Gault  firm  grew  and  pros- 
pered, and  its  history  is  closely  connected  with  the  commercial 
life  of  the  country  during  the  past  forty  years.  Mr.  Robert 
( lault  was  interested  also  in  many  outside  undertakings,  par- 
ticularly in  the  Canadian  cotton  industry.  He  was  a  director  of 
the  Dominion  Cotton  Mills  Company,  the  Canadian  Colored 
Cotton  Mills  Company,  the  Montreal  Cotton  Company,  the 
Trent  Valley  Woolen  Company,  the  Canada  Coal  and  Railway 
Co.,  the  Montreal  Land  Company,  and  the  Park  and  Island 
Railway  Company,  etc.  He  was  a  good  employer  and  a  faithful 
friend.  He  expected  his  employes  to  do  their  duty,  as  he  did 
his,  and,  once  assured  of  that,  he  was  kind  and  generous  in  his 
relations  to  those  under  him.  Among  those  who  attended  his 
funeral  was  a  young  man  who  afforded  one  evidence  in  many 
of  the  deceased  merchant's  benevolence.  This  young  man  had 
formerly  been  in  the  employ  of  Gault  Bros.  &  Co.,  but  falling 
into  delicate  health,  and  being  without  financial  resources,  the 


outlook  for  recovery  was  dark.  Mr.  Robert  Gault,  quietly  and 
unostentatiously,  assisted  him  to  go  to  Florida,  and  enabled 
him  for  a  year  or  two  afterwards  to  reside  in  a  climate  which 
tended  to  restore  health  and  vigor.  In  philanthropic  work  Mr. 
Gault  was  active,  being  a  governor  of  the  Montreal  General 
Hospital,  and  a  member  of  the  Board  of  the  Montreal  Dis- 
pensary. He  was  a  prominent  member  of  St.  George's  church, 
Church  of  England,  and  in  politics  a  Conservative.  Mr.  Gault 
was  married,  about  27  years  ago,  to  a  daughter  of  the  late  Mr. 
C.  D.  Dorwin,  a  well-known  merchant  of  Montreal  at  that 
time,  and  leaves  a  widow  and  five  children:  Mrs.  David  Morrice, 
jr.,  Miss  Aimee  Gault,  Miss  Ethel  Gault,  Miss  Muriel  Gault, 
and  Master  Reginald  Gault. 

His  funeral  was  one  of  the  largest  ever  witnessed  in  Mon- 
treal. St.  George's  church  was  not  large  enough  to  contain  the 
immense  concourse  of  people  who  attended.  The  pall-bearers 
were  :     Mr    David    Morrice,  Mr.  G.  F.  C.  Smith,  Mr.  Geo.   W. 

Stephens,  Mr.  R.  W.  Macdougall, 
Mayor  Villeneuve,  Mr.  James 
O'Brien,  Mr.  G.  C.  Gibbon  and  Mr. 
J.  Rodgers.  The  wholesale  dry 
goods  houses  of  the  city  closed 
their  places  of  business  on  the  after- 
noon of  the  funeral. 

Mr.  Gault  was  a  prominent  mem- 
ber of  the  Montreal  Board  of  Trade. 
He  was  a  prime  mover  in  the  forma- 
tion of  the  Wholesale  Dry  Goods 
Section  of  the  Board,  and  was  its 
president  for  four  years,  taking  a 
keen  interest  in  all  that  concerned 
the  dry  goods  trade  of  the  country. 


THE  LATE  MR.  ROBERT  L.  GAULT. 


MONTREAL   NOTES. 

Mr.  Black,  of  Robert  Linton  & 
Co.,  has  just  returned  from  the 
English  markets. 

Mr.  Wm.  Blackley,  of  D.  Mc- 
Call  &  Co.,  visited  the  Montreal 
house  of  his  firm  last  week. 

Mr.     Matthews,    of    Matthews, 
Towers  &  Co.,  has  returned  from  his 
buying  trip  to  the  English  markets. 
Mr.  James  Slessor,  of  Jas.  Johnson  &  Co.,  accompanied  by- 
Mr.  W.  P.  Slessor,  returned  last  week  by  the  Teutonic. 

Messrs.  John  T.  Flood  and  L.  Bertrand,  of  Quebec,  were 
here  last  week  buying  novelties  for  the  Christmas  trade. 

Mr.  Edgar,  buyer  for  Tooke  Bros.,  who  lately  returned  from 
the  foreign  markets,  is  out  for  a  trip  to  the  Pacific  Coast. 

James  Cuddy,  dry  goods,  Notre  Dame  street,  has  assigned 
at  the  instance  of  Thibaudeau  Bros.  &  Co.  H.  B.  Picken, 
representing  Gault  Bros.,  has  been  appointed  provisional 
guardian. 

Mr.  J.  H.  Sherard,  of  the  Alaska  Feather  and  Down  Co., 
Ltd.,  Montreal,  sailed  on  s.s.  Umbria  for  London  on  the  30th 
of  last  month.  Mr.  Sherard  will  attend  the  annual  sales  of  the 
Hudson's  Bay  Co.,  and  also  make  extensive  purchases  on  the 
continent  of  Europe.  The  down  business  seems  to  be  growing 
under  the  shadow  of  Mount  Royal. 
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Always  the  Best 


♦♦♦♦♦ 


SOFTER  AND  CLEANER 
COTTON  BATTING 


A  marked 

Improvement  in  the  quality  of 


NORTH  STAR 
CRESCENT  . 
PEARL  .  . 

Patent  Roll  Cotton  Batting 

Will  make  these  Brands  sell  unusually  well 
during  the  Season  of  1895  and  1896. 

Baled  or  Cased 

In  4,  6,  8,  12,  or  16  oz.  Rolls. 
FOR     SALE     BY     ALL     WHOLESALE     HOUSES- 


Our  travellers  are  now  on  the  road  with  a 
complete  range  of  samples  for  the 


Fall  flillinery 
Trade 

NEW    GOODS    ARRIVING    WEEKLY. 


The  latest  novelties  in 


Ladies'  Golf  Blouses 


JUST    RECEIVED. 


Also  200  Cases  American  Felt  Hats. 


CAVERHILL  &  KISSOCK 

91  St.  Peter  Street,  Montreal. 


Prize  Medals  | 

awarded  to 

Tailors  .  . 

Are    satisfied    that    best 
LINEN   thread  is 

BARBOUR'S 


BARBOUR'S 


LINEN 


THREADS 


For  sewing  on  buttons 


"Fll  an  Grand  Prix" 


48  balls  to  box. 

It  is  Extra  strong,  smooth  and 
even.     Made  only  by 

"  WM.  BARBOUR  & 
SONS,  Ltd." 

Name  on  every  ball. 


Carpet  Threads, 

Crochet  and  Lace 
Threads, 

Linen  Floss  and 
Embroidery  Threads 


EVERY  DEALER 


When  ordering 
please  ask  for 


Barbour's. 


r\I—  J—     •      •     • 

WHOLESALE 

Houses  can  supply 
it,  for  every  pur- 
pose. 3-cord  100 
and  200  yds.  spools 
now  in  stock  in  all 
numbers,  25  to  100. 


$bSI1%, 


should  carry  a  FULL  LINE  of  all 

BARBOUR'S  Threads. 


That  all  your  Linen  Thread 
carries  this  Trade-Mark. 

It  is  BARBOUR'S. 
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WOOLENS    AND    CLOTHING 
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IN"  London  the  winter  seasons  bring  forth  few  novelties  in 
costumes.  Winter  overcoats,  which  are  now  being  ordered 
very  freely,  run  almost  without  exception  on  S.  B.  Fly  Chesters, 
reaching  to  well  below  the  knee ;  and  on  D.  B.  Newmarkets, 
with  waist  seams  and  frock  coat  backs.  These  latter  are  the 
choice  of  the  dressy  young  men,  says  Ministers',  and  of  the 
horsey  ones,  whilst  the  middle-aged  and  quiet  section  of  all 
classes  prefer  the  Chester,  which  is  made  in  demi-sac  form,  and 
cannot  be  beaten  either  for  comfort  or  gracefulness.  Overcoats 
are  being  freely  made  with  back  closing  seams. 


Some  Canadian  importers  have  lately  sent  part  of  their  cargoes 
to  the  States,  where  the  demand  was  active  for  the  moment, 
although  there  is  a  good  deal  of  Cape  wool  still  held  in  Boston. 
This  year's  crop  of  British  Columbia  wool  went  to  the  States, 
and  was  not  offered  in  Eastern  Canada. 


English  reports  say  that  London  tailors  are  doing  a  big 
trade  in  ladies'  cycling  costumes.  The  knickerbocker,  it  is  pre- 
dicted, will  not  drive  out  the  skirt.  In  lining  the  skirts,  adhere 
to  silk,  says  an  authority. 


The  Canadian  woolen  mills  are  in  some  cases  running  double 
time,  and  have  more  orders  than  they  can  handle.  Some  are 
asking  advances  of  5  to  7^  per  cent,  on  certain  lines,  but 
others  are  offering  at  the  old  prices. 


E.  A.  Small  &  Co.,  Montreal,  are  making  an  important 
change  in  the  manufacture  of  their  clothing,  and  are  fitting  up  a 
factory  of  their  own.  Already  a  large  number  of  machines  have 
been  put  in  capable  of  doing  the  best  class  of  work.  By  having 
the  making  done  by  themselves  in  their  own  establishment  the 
house  will  secure  uniformity  and  be 
able  to  do  the  finer  classes  of  manu- 
facture more  satisfactorily.  Already 
Messrs.  Small  enjoy  a  high  reputa- 
tion for  their  clothing,  and  the 
change  will  be  still  another  step  for- 
ward. 


In  kerseys,    both   union  and  all    wool,  the  Canadian   mills 
have  advanced  prices  an  average  of  2  cents  a  yard. 


'J  I X  tt 


The  clothing  trade  for  the  spring 
of  1896  shows  a  marked  improve- 
ment both  in  the  Maritime  Prov- 
inces and  the  Northwest,  so  report 
H.  Shorey  &  Co. 


It  is  not  generally  known  that 
fibre  chamois,  which  is  now  taking 
rank  as  a  lining  for  men's  clothing, 
as  well  as  women's,  was  first  pro- 
moted and  put  on  the  market  by  a 
Canadian.     Mr.    McLaughlin,   who 

manages  the  fibre  chamois  trade  in  the  United  States,  is  an  On- 
tario man.  He  took  his  process  to  New  York  and  found  there 
the  capital  required  to  open  the  trade. 


The  travelers  for  Robert  Linton  &  Co.  will  be  on  the  road 
in  the  beginning  of  December  with 
samples  of  the  latest  goods  in  im- 
ported woolens,  tweeds,  etc.  The 
firm  report  a  much  better  outlook 
for  spring  trade  than  last  year. 


The  advances  in  the  price  of  raw 
wool  make  it  difficult  for  Canadian 
manufacturers  to  get  a  profit  on  low 
grades,  hence  the  satisfactory  ten- 
dency of  the  past  year  to  turn  out 
the  finer  classes  of  goods. 


mnnn 


Watching  The  New  Woman  Go  By  on  Her  Wheel, 


Trouserings  of  printed  moleskins  show  no  signs  of  reviving. 
The  Canadian  mills  do  not  make  them,  it  is  said,  and  the  ma- 
terial, when  used,  is  brought  from  the  American  mills.  But 
the  imports  are  small  compared  with  those  in  former  days. 


For  a  new  firm,  which  started  at 
rather  a  late  period  this  year  after  the 
fall  placing  were  nearly  over,  Hutch- 
ison, Nisbet  &  Auld  report  a  very 
satisfactory  business  thus  far.  This 
success  is  due,  no  doubt,  to  their  re- 
cognizing the  necessity  of  keeping 
a  well-assorted  stock  on  hand  to  meet  the  changed  conditions 
of  trade.  The  present  practice  of  merchants  is  to  buy  fre- 
quently and  in  smaller  parcels,  and  this  renders  it  necessary 
for  a  firm  wishing  to  hold  the  trade  to  keep  well  stocked  all  the 
time.  Hutchison,  Nisbet  &  Auld  carry  a  fine  stock  of  the 
highest  classes  of  goods  both  imported  and  domestic. 


Despite  higher  values  in  woolens  and  linings,  the  prices  of 
clothing,  being  fixed  for  the  season,  show  no  advance  since  last 
reports.  It  is  just  possible,  however,  that  prices  will  tend  up- 
ward next  season. 


Gilmour,  Scholfield  &  Co.,  Montreal,  are  moving  into  their 
new  premises,  364  St.  Paul  street,  from  the  Notre  Dame  street 
warehouse. 


Present  prices  for  raw  wool  in  this  market  range  about  14  to 
iS%c.  for  greasy  Capes,  and  25  to  34c.   for  Buenos  Ayrian. 


In  woolens  W.  R.  Brock  &  Co.  are  showing  a  more  attrac- 
tive spring  range  than  before,  and  advantage  was  taken  of  re- 
ported advances  to  order  at  the  old  figures  on  a  large  scale. 
Colored  worsteds  in  small  neat  patterns,  black  worsteds  and 
Venetian  finish,  clay  worsteds  and  corkscrews  are  among  the 
features.  The  range  of  suitings  are  of  special  value  at  prices 
quoted.  Colored  trimmings  are  regaining  the  ascendancy  they 
had  several  years  ago,  and  stripes  are  no  longer  to  be  the  sole 
ruling  patterns.  Checks  are  used  in  both  worsteds  and  tweeds  for 
pantings.  In  spring  overcoatings  the  Venetian  continues  to 
lead.  The  waterproofed  cloths  are  in  large  variety.  Flannel 
suitings  for  tennis,  cricket,  etc.,  are  shown  in  neat  checks, 
fawns,  greys  and  drabs. 
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IT  PAYS  TO  USE  THE  BEST 
NO  SHORT  LENGTHS  OR  WEIGHTS  IN  THIS  THREAD 


Agents  for  Canada  : 

JOHN  GORDON  &  SON,  Montreal 


Please  order  F«    Ba  Sc  COi       ^ 
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TOOKE  BROS. 


63,65,67*69 
LATOUR  STREET 


Montreal 


BRANCH,  30  Wellington  St.  East,  TORONTO 


Men's  Furnishing   Department 


Men's  Underwear 

All  bought  before  any  advance  in  price.  Customers 
will  get  the  benefit  of  this. 

Hosiery 

Look  out  for  our  "  Iron  Frame  "  Black  Cashmere 
Sox  at  all  prices,  bought  before  any  advance. 
Tans  and  other  effects  equally  good  value. 

Umbrellas 

The  largest  range  ever  offered  to  the  trade,  from 
the  lowest  price  up  to  $72.00  per  dozen. 

Waterproofs 

Several  special  lines  made  for  us.     Excellent  value. 

Scarfs  and  Ties 

All  Black  Goods  bought  before  any  advance  in 
price.  Colored  Goods  in  the  neatest  designs  and 
in  new  shapes  confined  to  us.  The  "Adaptus," 
"Lyceum,"  "Blenheim,"  "Verona,"  "Rothsay," 
"Inverary,"  "Admiral,"  etc. — every  price,  from  the 
lowest  up  to  $9  per  dozen. 


Braces  and  Belts 

Every  price  represented. 

Silk  Handkerchiefs 

In  Plain  White  and  Fancies — a  very  attractive  lot. 

Linen  and  Cotton  Handkerchiefs 

Our  account  for  Piece  Linens  is  not  the  smallest  in 
Canada.  We  believe  we  buy  our  linens  right. 
Handkerchiefs  bought  from  the  same  manufactur- 
ers.    Examine  them. 


Summer  Clothing  and  Vests 

A  very  extensive  range  in  Nobby  Effects, 
going  to  be  a  large  department  with  us. 


This  is 


Please  do  not  buy  until  you  see  our  samples. 
SHIRT  ORDERS  are  the  largest  we  have  ever  had. 

Our  $1.25  and  $1.50  English  Finished  Collars  are  sell- 
ing at  present  faster  than  we  can  make  them. 


Ladies'  Shirt  Waists,  Blouses,  Etc. 


are  accepted  by  the  trade  as  being  the  best  fit  ever 
offered.     Orders  are  coming  in  freely  in  consequence. 
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Dominion 
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BRANCH  OFFICE: 
Cor.  Front  and  Yonge  Sts. 
TORONTO 


Manufacturers  of 


Company 


Oil-Cloths 


of  every  description 


For  Spring  Season  we  offer  a  splendid  line  of  New  Designs  and  Colorings. 


FLOOR  OIL-GLOTH 


NO. 


We  make  in  the  following  grades  : 
QUALITY  Our  Standard  Line,  in  widths  of 


from  4-4  to  10-4  ;  beautiful  patterns  and  var- 
nished backs,  finest  colorings  and  best  finished  goods  in  the  market. 

NO.  2  QUALITY  The  leading  grade,  also  made  in  widths  of  4-4  to  10-4. 

This  line  will  give  perfect  satisfaction. 

NO.  3  QUALITY  ln  widths  of  4-4  to  8-4,  are  superior  to  any  other  low- 
priced  goods  in  the  market,  both  in  styles  and  quality. 


TABLE  OIL-CLOTH 


Our  new  patterns  for  Spring  excel  anything  hereto- 
fore produced,  both  in  quality  and  finish. 


WE    ALSO    MANUFACTURE 


FlOOr    Oil-ClOth    in   4  yd.  wide   sheets,  C 
quality. 

Oil -CI  oth  Mats  or  Rugs.     .    .    . 

Cotton^  Canvas  and  Painted  Bach 
Stair  Oil-Cloth 

Carriage,  Enamelled  Leather 

Cloths,  and  Shelf  Oil-Cloths. 


$   Office  and  Works: 


7\^ 


Every  Wholesale  House  in 
the  Dominion  handles  our 
Goods. 

Their  travelers  all  carry  our 
Samples. 

The  Goods  are  Right. 
The  Prices  are  Right. 


CORNER  ST.  CATHERINE 
AND  PARTHENAIS  STS. 


MONTREAL 
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Agenciesin. 
London,  „_  .    .  England. 
Sydney.    _   .     Australia. 

Yokohama Japan 

St.Paul Minn. USA 

Sole  Proprietors 
Storey's  Eureka  Glove  Spring 

C^T}\    PAT  1879  1880 


Torohtu  UHt.Ce 


Glove  Manufacturers. 


Jki  ephone  Communication 


Gloves,  Mitts 


AND 


TO  THE  MERCHANTS 
OF  CANADA 


Moccasins 


Season  1896 


Up-to-Date  Merchants 
Buy  Our  Goods.    :   :   :  : 


REASON   FIRST — They  possess  no  superior. 

REASON    SECOND — -They  have  an  established  merit  and  are  known  to  the  public 

as  the  best  goods  made  and  the  quickest  sellers. 


We  are  showing  many  novelties  in  our  samples  for  1896,  which  are  now  ready.     They  embrace  every 
class  of  material  in  the  newest  designs  for 

WALKING  BICYCLING 

DRIVING  HUNTING 

BOATING  MILITARY  USE 

Our  Heavy  Wearing  Gloves  for  Farmers,  Teamsters,  Railroaders,  Miners,  etc. 

POSSESS   SPECIAL   VALUE   AND   ARE   MARVELS   OF   CHEAPNESS. 


WORTHY  OF  SPECIAL  MENTION.— Our  New  Napa  Tan  Gloves  in  Tan  Colors  which  we  control.  The  reputation  of 
these  goods  commends  them  as  being  unexcelled  by  any  class  of  material  hitherto  produced. 

OUR  TRAVELLERS  will  start  on  their  routes  early  in  the  New  Year  and  we  trust  our  present  customers  will  reserve  their  orders 
until  they  have  seen  our  goods.  To  all  our  Customers  and  the  Trade  generally  we  wish  the  Compliments  of  the 
Season  and  a  Prosperous  New  Year.   f  Yours  very  truly, 

W.  H.  Storey  &  Son,      acton,  ont. 
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WINDOW  DRESSING.  ♦ 

♦  ♦ 

^♦♦♦> ♦>♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦ ♦♦? 

THERE  are  two  obstacles  to  presenting  an  adequate  idea 
of  the  handsome  window  dressed  by  Mr.  Harry  Maddock, 
and  illustrated  on  this  page.  The  first  is,  that  the  use  of  the 
mirrors,  described  later  on,  prevented  a  perfect  photograph  being 
taken.  The  second  is  that  colored  silks  seen,  as  these  were,  at 
night,  under  a  brilliant  light,  are  impossible  to  reproduce  in 
their  beauty  and  perfection.  The  dimensions  of  the  window 
are  20  feet  long,  1 1  feet  high,  and  7  feet  deep,  being  one  of  the 
largest  in  Canada.  It  was  temporarily  enlarged  for  the  occasion. 
The  back  windows  were  taken  out  and  enlarged  8  feet  deep  and 
somewhat  of  a  concave  style,  making  it  15  feet  from  the  plate 
glass  to  the  back.  The  small  arches  at  the  rear,  which  divide  the 
sashes,  were 
draped  from 
top  to  bottom, 
giving  it  a  bet- 
ter effect  for 
the  whole  win- 
dow, and  the 
division  be- 
tween the  new 
portion  and  the 
main  not  be- 
ing noticeable. 
The  decorator 
had  to  be  some- 
what of  a  me- 
chanicin  build- 
ing the  new  ad- 
dition and  put- 
ting up  the  ne- 
cessary frames. 
The  large  fes- 
toons of  silk,  4 
in  number,  that 
are  seen  in  the 
main  portion, 
have  light 
frame  work 
covered  with 
cotton  in  order 


Window  in  Evening  Silks  at  G.   R   Ryan  &  Co.'s  Guelph,  Ont. 


to   keep   them 

well  in  position.  The  materials  used  are  beautiful  shades  of  even- 
ing silks  in  surahs  and  bengalines.  Two  of  the  latest  shades  were 
blended  together  in  straight  folds  from  the  top  to  the  bottom, 
giving  the  goods  an  artistic  effect,  and  avoiding  creasing  the 
material.  The  skirt  stand  was  used  for  the  main  portion,  thus 
showing  just  how  the  goods  would  look  made  up.  On  these 
stands  were  arrayed  all  the  latest  shades  in  fancy  nets,  crepons 
and  fancy  dress  goods,  combined  with  magnificent  crystal  jets 
and  other  trimmings,  also  fans  and  evening  slippers  to  match 
the  materials,  laces,  chiffons,  etc.  Laces  were  used  for  the  top, 
draped  over  ribbons  to  bring  out  the  patterns.  Somewhat  of 
the  same  style  of  draping  was  shown  in  the  new  portion,  or 
rather,  draping  the  silks  in  folds,  but  a  change  was  made  in  the 
arranging  which  would  be  hard  to  describe.  In  the  main  window 
there  are  two   large  mirrors  on  each  side,  and    one  also  at  the 


back  on  this  occasion.  This  caused  the  trouble  in  taking  the 
photograph.  Baskets  of  flowers  were  hanging  here  and  there 
with  chiffon  laces  draped  from  a  point  in  the  main  portion  on 
all  sides.  Great  care  had  to  be  taken,  as  in  all  windows,  in  the 
blending  and  harmony  of  shades,  more  particularly  in  a  window 
of  this  kind  where  they  are  all  evening  shades  to  handle.  The 
whole  effect  was  magnificent  and  looked  more  like  an  oil  paint- 
ing than  a  window.  Such  were  some  of  the  expressions  uttered 
by  the  passers  by.  Three  days  was  the  time  it  remained,  and 
the  curtains  were  only  up  in  the  evening  under  light  of  about 
ten  electric  lamps. 

THE    VALUE    OF    THE    WELL-TRIMMED    WINDOW 
TO    THE    WIDE-AWAKE    RETAILER. 

Written  for  the  Christmas  Dry  Goods  Review. 

IT  IS   an  astonishing  fact,  but  nevertheless  it  is  true,  that  a 
majority  of  our  retail  merchants  are  perfectly  ignorant   of 

the  real  value 
and  success  of 
the  window  as 
an  advertising 
medium.  There 
are  but  few 
people,  how- 
ever, who  do 
not  admit  that 
advertising 
pays.  The  fact 
is,  that  very 
few  pronounc- 
ed successes  in 
business  could 
have  achieved 
their  present 
standing  with- 
out extensive 
advertising,  but 
thousands  of 
dollars  are  ex- 
pended every 
year  on  injudi- 
cious advertis- 
ing, and  not 
one  dollar  is 
spent  on  im- 
proving the 
window,  which 
is  proving  itself  to  be  the  most  successful  salesman. 

Does  it  ever  occur  to  the  indifferent  or  careless  merchant 
how  valuable  as  an  advertisement  a  clean  coat  of  paint  would 
be  to  his  premises,  thereby  making  it  more  attractive  and  invit- 
ing for  the  ladies  to  enter  his  place  of  business?  The  keen 
observer  always  judges  a  store  from  its  outside  appearance. 
Nothing  is  more  detrimental  to  a  business  house  than  the  old- 
fashioned  front  and  unclean  windows.  Therefore,  the  amount 
that  yearly  painting  would  cost  is  a  splendid  advertising  in- 
vestment. 

Window  decorating  is  one  of  the  most  successful  modes 
of  advertising  for  the  up-to-date  retailer.  One  of  its  greatest 
features  is  that  the  goods  are  brought  directly  before  the  eye  of 
the  passer-by,  making  the  display  act  as  a  silent  salesman. 
Decorating  is  an  Art,  and  a  Gift,  as  it  were,  and  is  a  business 
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in  itself.  There  are  all  kinds  of  people  who  try  their  hand  at 
decorating,  but  the  successful  decorator  is  born,  not  made. 
The  ability  to  appreciate  artistic  work  is  also  a  gift,  for  it  can- 
not be  acquired. 

What,  then,  are  the  secrets  of  success  of  the  expert  decora- 
tor? First,  he  has  a  keen  sense  of  knowing  just  how  much  or 
how  little  goods  are  required  to  make  an  artistic  display ; 
secondly,  a  thorough  knowledge  of  blending  shades  and  pro- 
ducing harmony  —  this,  of  course,  he  knows  by  intuition  ; 
thirdly,  to  be  ambitious ;  last,  but  greatest  of  all,  the  requisite 
of  the  successful  artist  is  a  determined  purpose  to  succeed — to 
study  the  Art,  and  have  for  his  goal  the  highest  achievement 
possible  in  his  avocation. 

Overcrowding  a  window  is  a  fault  that  many  artists  have, 
being  too  anxious  to  concentrate  attention  on  several  lines  of 
goods  at  once.  The  result  is  an  absence  of  the  artistic.  It 
possible,  show  each  line  of  goods  together.  Be  exclusive,  es- 
pecially with  dress  goods  and  silks.  This,  of  course,  does  not 
infer  that  no  trimmings  are  to  be  shown,  for  they  are  in  keeping 
with  this  class  of  display.  Good  taste,  like  good  sense,  will 
always  prevail. 

There  is  no  well-defined  rule  by  which  a  man  can  go  to 
make  a  successful  combination  and  to  produce  harmony,  and 
avoid  creating  discordant  symphonies  in  form  or  color.  The 
artist  who  is  not  a  heaven-born  genius  requires  to  study  the 
simple  principles  of  Art.  Practice,  unremitting  practice,  is  as 
necessary  in  the  art  of  window  trimming  as  in  other  arts,  and  is 
essential  to  success. 

The  value  of  a  window,  then,  is    its    sale-inducing  qualities. 


If  the  display  is  made  successful  enough  to  attract  only  a  few 
customers,  its  mission  is  accomplished.  The  artistic  decorator 
should,  therefore,  always  arrange  his  materials  in  the  most  at- 
tractive manner,  with  this  object  in  view.  He  should  always 
have  the  hearty  co-operation  of  the  salespeople.  It  is  they  who 
may  add  materially  to  the  success  of  the  window  and  their  re- 
spective departments  by  placing  in  his  hands  goods  that  require 
to  be  shown  in  an  advantageous  way  to  assure  a  ready  sale. 

Perhaps  the  most  fruitful  results  have  been  achieved  through 
ticketing  the  goods  in  the  window.  In  the  large  American  cities 
this  is  invariably  the  case.  Almost  every  line  of  merchandise  is 
adorned  by  a  neat  price  card  ;  also  many  beautiful  cards  indicat- 
ing the  class  of  goods,  where  they  are  made,  etc.  Change  your 
displays  often,  and  if  possible  make  them  noticeable.  The  passer- 
by is  always  on  the  look-out  for  something  new.  Ladies,  especially, 
love  to  admire  the  new  styles.  The  climax  of  all  things  is  the 
true,  good,  and  beautiful.  Considerable  study  and  thought  is 
required  to  keep  the  window  up-to-date,  therefore  plenty  of  time 
should  be  alloted  the  artist.  If  we  were  to  move  along  on  the 
same  plane  all  the  time,  but  little  satisfaction  would  result  from 
our  efforts.  The  satisfaction  felt  by  us  when  a  window  is 
finished  and  a  result  achieved  which  is  superior  to  anything  ever 
done  before — it  matters  not  how  hard  we  have  labored — is  one  of 
the  real  pleasures  the  decorator  experiences  in  his  work. 

The  window  artist  is  part  mechanic  as  well  as  artist,  and  he 
must  have  the  proper  tools  at  his  disposal  to  obtain  good  results. 
Therefore,  the  employer  should  have  modern  window  fixtures 
for  the  artist  to  show  the  many  delicate  and  well-selected  novel- 
ties which  I  am  sure  will  be  readily  appreciated  by  the  trade  if 
properly  shown.  Harry  A.   Maddock. 


SEE 


Our  Lace  Curtains 


FOR  SPRING  1896 


Samples  now  in  the  hands  of  Our  Travellers,      Have  already  sent  cable  repeats  for  special 
lines.      More  sold  up  to  date  than  any  previous  season.     We  have  just  passed  into  stock  this  week 

Tarn  O'Shanters  Honey-Comb  Shawls  Black  Moire  Ribbons 

Our  230  Black  Faille  Ribbon  Our  999  Colored  Faille  Ribbon 

Double-Faced  Black  and  Colored  Satin  Ribbon 
20  inch  Black  and  Colored  Chenille  Spot  Veiling  % 

SPECIAL  VALUES  in  Brocade  Silk,  Japanese  Silk,  Swiss 
Embroidered,  Initial  and  Motto  for  XMAS  TRADE. 


HANDKERCHIEFS. 


SA/V\S0/N,  KENNEDY  &  CO. 

44,  46  and  48  Scott  Street         TOIROZtSTTO       &  ff  and  19  Colborne  Street 

And  25  Old  Change,  LONDON,  ENGLAND. 


26  THE  -:-  DRY  -:-  GOODS  -:-  REVIEW 

LATE     NOTES.  THE    ALASKA     FEATHER  &  DOWN    CO. 

A     CIRCULAR  of  November  30   from  the  St.  John  Cotton  The  following  circular  t0  the  trade   has   been  issued  by  thfi 

/A   Mills  (Wm.  Parks  &  Son.,  Ltd.,)  announces  advances  in  Alaska  Feather  &  Down  Cq  . 

cotton  warns  of  about    5  per  cent.,  and   in  grey   cottons   about 

_,.        ...     ,                       ,    ,     ,      c  ,      ,  ,  Dear  Sirs,— We  beg  to  respectfully  draw  your  attention  to 

-1-    percent.      1  his   mill   shows  a   good  deal    of  backbone  in  "                  ,  .              , 

...              _,                  ,     r             ,   ,  the  demand  tor  covered    down    cushions  and   tea  cosies,  which 

maintaining  prices  and  showing  confidence  in   the  future  of  the  ,,,,,., 

will  be  created  by  the  holiday  season  now  close  upon  us. 

trade  . 

,  ,     ,                      ,            ,     .      „        ,                 ,  ,  Merchants  outside  of  the  dry  goods  trade,  such  as  jewellers, 

Cotton  blankets  are   to  be  made  in   Canada   in  the  future.  .                                    .                       .              '                J       ,    , 

,  .  ,           .          .              ,   c           .      o                j  1.  stationers  and    tobacconists,  are  getting  too  large  a  part  of  the 

They  have   hitherto  been  imported  from  the  States,  and  have  ....                          ,           ,        ,        ,  ,                      , 

.„.„,.,                             at     u-               -t  j   .  holiday  seasons  trade,  and  we  humbly    suggest  that   our  goods 

sold  well   in   Canada  the  last  two  years.      Machinery  suited   to  ,            ,    , .                     T    ,  , 

,     , ,                    j   tt     i_   1            -ii          j  maY  secure  for  your  firm  a  larger  share  of  this   most  profitable 

the  purpose  is  now  in  the  Merntton  and  Hochelaga  mills,  and  •  .           ,,,.,          ,, 

,.                   ,  ,     ,            ..,  .            ,    c       .           ,    .      ,T      ,  business  than  has  hitherto  been  the  case. 

Canadian  cotton  blankets  will  be  ready  for  the  trade  in  March.  ,.,.,, 

,  ,       .                       .                          j  .  If  you  are  not  fully  supplied  with   down  goods   to  meet  the 

An  advance  in  the  price  of  the  American  makes  is  expected  in  ,           ;                                    ,                          ,                ,  .    ,, 

large  demand  of  next  month,  we  would  ask   you  to  kindly  make 

„                ,.,,<.-,»,              1          •  out  an  order  from  the  enclosed  list,  which  we  have  selected  with 

The  Rosamond    Mfg.  Co.,  Almonte,  have  just   put    a    new  ...                   ,                     ,,,,-, 

,          .,,      T         .                   c         ,,  an  eye  to  the   festive    seasons  trade,  and   all   which    goods  we 

Burr  picker  into  their  woolen  mill.     It  replaces  one  of  an  older  ,      ,       ,                                                        , 

.  .  ,     ,       ,          ,     ,   c                                        t       -ii   j  guarantee  to  be  handsome,  tasty  patterns  and  a  credit  to  your 
desisn  whicn  they  have   had  for  some  years  past.     It  will  do 

store 

double  the  work,  and  more  thoroughly  cleans  the  dust  and  dirt  '                              .                                               . 

_,                  ,         ,  ,    ,                .      .  ,              ,  According  to  the  size  of  the  order,  we  enclose  in  every  pack- 
out  of  the  wool.     They  have  also  added  a  mixed   picker   made  .                   ■          T 
„           , ,                „r  ,     ,           ,,     „                ,          ,  age  one  or  more  special  cards  for  store  and  window  display.     It 
by  Young  Bros.,  Almonte.    Of  the  latte;  Mr.  Rosamond  speaks  ."                            •■                                                          f  -              A 
1            n                                  ,    .     _        ,     .       .     ,  .  is  our  interest  that  you  shall  sell  the  goods,  sell  all  of  them,  and 
favorably  :  It  is  not  only  made  in  Canada,  but  in  his  own  town.  Ci    .  ,,                ,       c        .                 j    , 

.  ,                    ,    .      ,      _  sell  them  at  a  good  profit.      You  can  therefore   be  assured  that 

The  Burr  picker  was  made  in  the  States.  °             ,      ,                  .  .         ,     .    ..                , 

,.     ,      .              P  ,        .    ,           r  TT  although  the  styles  and  colors  cannot  be  selected  bv  yourselves, 

There  was  a  striking  display  in  one  of  the  windows  of  Henry  .,.,,,„„                      ,     ,             .... 

„       .,            ,               1         ,  •  ,    -ii                1           u  the  goods  will  be  all    well  got  up    and  the  combinations  in  our 

Morgan  &  Co..  Montreal,   recently,   which  illustrates  how    the  n                                                f 

,  .           ,        _.        .    ,  best  taste,  while   the  prices  speak  for    themselves.      Delivery  is 

home  manufacturer  can  advertise  his  goods.     The  window  was  .         r            r 

.  ,                     .,             ,,,«,,      ~        T  guaranteed  within  three  days  from  receiving  your  order, 

well  decorated  with   down   quilts   made  by  the  Alaska  Co.     In  °             .  .                              '                           Dj '             . 

,     ,             .          .  ,                       „  Awaiting  your   esteemed  commands  and   thanking  you  for 
the  centre,  under  a  glass   shade  two  feet  high,  was  a   small  re- 
volving fan  agitating  a  handful  of  down  so  that  it  flew  about  like  „  ,.           '      T 

0          °    ,      °                  .     ,  .            ,     t  .          .            ,  iU  Believe  us,    Yours  very  truly, 

snow-flakes.     The  fan  was  worked  by  an  electric  engine,  and  the  '         • " 

,    .    , ,           r   ,   1           ,•       r  u     en-  The  Alaska  Feather  &  Down  Co.,  Ltd.  Secretary. 
flying  down  was  an  admirable  proof  of  the  quality  of  the  filling 

in  these  quilts.   The  display  was  tasteful,  ingenious,  and  pushed  down  cushions 

,  Price  per  dozen. 

"         '                                 20  in.  square  silk  cushions  ruffled,  Indian  down  filling.. ..$21   00 

CORSETS.  Same,  with  pure  down  filling 30  00 

Mr      E      Beattie,     Of     Highgate,    Ont.,    Writes     THE    REVIEW:  These   are   the  cushions  which   attracted  so    much  attention  at  the 

0    D  Montreal  Exhibition.     You  must  have  noticed  them  on  the  picture  of  our 

"  Where  Can   I  get  the    Watchspring  and  P.  &  N.   COrsetS  ?       Are  exhibit  in  The  Dry  Goods  Rkview.       They  come  in  assorted  dozens, 

°                                      r  each  one  different  in  design  from  the  other,  and  all  light  handsome  colors. 

thev  made  in  Canada?     If  so,  please  let  me  know  where,  and  .            .  .      .,                 m     T    , .        , 

u    y  11'au'-       ^                          >  r                                             '  20  in.  satin  cushions,  with  wide  satin  ruffle,  Indian  down 

greatly  oblige."     Some  of  the  wholesale  houses  enquired  of  have  _      ^                                                                                    , 

heard  of  the  P.  &  N.,  but  are  not  familiar  with  the  Watchspring,  '^  ^/^  ^ "  "  '  "  [  ]  [  ]  "[[  *  '  "  ["[  \  ]  [  [    *     °° 

which   may  be  some  foreign  make.     Will  any  of  our  readers  (Assorted  Bright  Colors.) 
kindly  answer  Mr.  Beattie's  query  ? 

J  The  cushion  is  made  of  high  class  figured   trench    satin,  the  ruffle  of 

plain  satin  in  colors  to  match. 

VEILINGS.  20  jn   sateen,  Indian  down  filling,  silk  ruffle 12  00 

In  veilings  the  principal  demand  is  for  black.       They  are  Same,  with  pure  down  filling 21   00 

shown  in    many  forms  Of  dot    arrangement.           Brophy,   Cains    &  This  is  a  very  handsome  combination;  the  silk  frill  gives  the  cushion 

.               0                                    .                  ,  the  appearance  of  an  all-silk  cushion,  while  the  price   is   that  of  an  all- 

Co.  have  their  new  samples  for  spring,  1096,  now  on  the  road.  sateen  cushion. 

e    without    man  J^  '"'  sateen>  w'tn  ru^e^  Indian  down  filling 5  00 

A     PARADISE     WITHOUT     MAN.  *"  Indian  Down "  is  a  product  of  India,  and  is  much  like  the  Scotch  thistledown.     It 

t^u       ™„.~K^.-o  /->f  tl-.o    AntilVTnn    Qn<~ipt-\7     ri3v<=>    pvirlpntlv    rl^-  is  soft,  buoyant  and  durable  ;  it  makes  friends  for  itself  wherever  introduced.       We  have 

The  members  of  the  Anti-Man  bociety  nave   evidently  ae  discarded  J,  cheaper  finings;  such as  cottoni  flock  and cat.tail  down. 
termined  to  put  their  principles  to  the  severest  test  without  loss 

lCIU                    y                                          ,              ,                             ,       ,           ,       c  DOWN    TEA    COSIES. 

of  time  :  for  we  learn  that  they  have  already  gone  the  length  of 

getting  up  a  ball  among  themselves.    Those  who  have  ever  seen  "  *>  5  satin  tea  cosies,  bordered  and  ruffled  or  bordered 

ladies  dancing  together  will  know  what  a  vapid,  spiritless  affair  and  corded  .    .  . ..... $9  °° 

,                                                     ,              ,                 ,                     ,  These  have    the   full   assortment  of  colors  in  the  high  grade  sateens 

it    always    is      and    Will      not      be     Surprised    tO     hear     that    at    the  which   we   carried    this  year  for  quilts  and  cushions.      Everyone  of  these 

'                                                                                                            ,    .       ...                 .  cosies  is  as  pretty  as   a   picture,    and   each  one   is   different  from  all  the 

ball  in  question  more  than  one    lady    appeared  in  bifurcated  others. 

nether  garments.     Doubtless   there  was  a  tremendous  run  upon  9  x  12  satin  tea  cosies,  bordered  and  ruffled  or  bordered 

the  programmes  of  these  imitation  men,  especially  after  they  had  and  corded 7  5° 

openly  smoked  cigarettes,  and  kept  well.     And  what  is  the  moral  (Same  as  above  for  five  o'clock  tea.) 

to    he     drawn     from    the    episode  ?       Why,   Undoubtedly     that    en-  Five  o'clock  tea  cosies   are  coming   more  and   more  into  fashion.     If 

LU     uc     uianu     "««■                  y                                 11                                j  you  give  them  a  start  at  Christmas  time,  you   will    have  demand  for  them 

forced  by  Mr.  Pecksniff,  when  he  proclaimed  the  incontrovertible  right  through  the  season. 

truth  that  "  Man  without  woman  is — alone  !  "     Woman  without  11x15  Sl^  tea  cosies "   5° 

man  ever  has  been,  and  ever  will  be,  in  precisely  the  same  pre-  8x10     "        "           6  00 

dicament ;  and  she  never  likes  it  for  long.— Drapers'  Record.  [Advt.]                (In  a  large  variety  of  colors.) 
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FIBRE  CHAMOIS  UPS  FIBRE  RAMIE 

Fibre  Chamois,  First  in  the  Market,  Sustained 
in  its  Course  Against  Imitators. 

THE  INJUNCTION  OBTAINED  BY  THE  RAMIE-FIBRE  CO.  VACATED  AND  ANNULLED 


ABRAHAM    GRUBER. 


WILLIAM    H.    BONYNGE. 


GRUBER    &    BONYNGE 

ATTORNEYS  AND  COUNSELLORS  AT  LAW, 

305    BROADWAY, 

mutual  reserve  building.  New  York,  November  1 2th,  1895. 


THEODORE  B.  CHANCELLOR 
EDWARD  C.  DOWLING. 


American  Fibre  Chamois  Co., 

41  Park  Row,  City  : 
Gentlemen, — We  are  pleased  to  report  to  you  the  dissolution  of  the  injunction 
obtained  against  you  by  the  Ramie-Fibre  Company,  the  manufacturer  of  Fibre 
Ramie.  The  case  was  fully  argued  before  Mr.  Justice  Lawrence,  of  our  Supreme 
Court,  whose  opinion  is,  in  effect,  that  your  Company  has  not  done  anything,  in 
notifying  the  dealers  in  Fibre  Ramie,  as  you  have  been  doing,  to  justify  an  injunction 
against  you. 

So  far  as  your  trade  mark,  Fibre  Chamois,  is  affected  by  the  opinion  of  the 
Court,  it  is,  in  substance,  that  in  threatening  suit  against  persons  dealing  in  Fibre 
Ramie,  and  in  beginning  suits  against  such  persons,  you  have  been  relying  upon  your 
trade-mark  rights,  and  that  having  been  established  in  business  loner  before  the  Ramie- 
Fibre  Company  came  into  existence,  and  having  acquired  a  large  trade,  that  the 
Ramie-Fibre  Company,  by  adopting  a  name  for  its  goods  very  similar  to  Fibre 
Chamois,  has  attempted  to  secure  a  portion  of  the  goodwill  of  your  business.  The 
opinion  also  lays  stress  upon  the  similarity  in  sound  of  the  name  used  by  the  Fibre- 
Ramie  Company  for  its  goods — to  wit,  Fibre  Ramie — to  that  used  by  you — Fibre 
Chamois,  and  gives  that  as  one  of  the  grounds  for  dissolving  the  injunction. 

On  the  argument  of  the  motion  we  showed,  by  affidavit,  that  your  concern 
put  Fibre  Chamois  upon  the  market  and  established  a  trade-mark  right  a  year  before 
Fibre  Ramie  was  manufactured  or  dealt  in. 

The  attorneys  for  the  Fibre-Ramie  Company  strongly  maintained  on  the 
argument  that  the  words  Fibre  Ramie  did  not  infringe  upon  the  trade  mark,  Fibre 
Chamois,  and  the  opinion  shows  that  they  were  wholly  unable  to  maintain  that 
contention. 

We  shall  now  proceed,  with  all  possible  despatch,  in  the  suit  brought  by  us 
some  time  ago,  in  your  behalf,  against  the  Fibre-Ramie  Company.  The  order 
dissolving  the  injunction  is  to  be  entered  to-morrow  and  a  certified  copy  sent  to  you. 


Yours  very  truly, 


GRUBER    &    BONYNGE. 


N.B. — The  Canadian  Fibre  Chamois  Company  desire  to  call  the  attention  of  the  Trade  to  the 

foregoing,  and  to  the  fact  that  a  Writ  has  been  issued  by  the  Canadian  Fibre 
Chamois  Company  against  the  J.  T.  B.  Lee  Company,  Limited,  for  damages 
and  for  an  Injunction  to  stop  the  sale  of  Fibre  Ramie  in  Canada. 

"A  word  to  the  wise " 
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MEN'S   FURNISHINGS. 

N  bow  ties  S.  Greenshields,  Son  &  Co.  have  a  special  line  in 
light  and  dark  effects  for  immediate  delivery. 


All  the  travelers  of  the  Dominion  Suspender  Co.  leave  for 
their  respective  routes  January  6.  '96,  with  the  new  spring  pro- 
ductions of  suspenders  and  neckwear  of  this  most  progressive 
firm. 


The  Dominion  Suspender  Co.   are  making  large  shipments 
of  suspenders  to  Australia  and  Jamaica. 


The  Dominion  Suspender  Co.  will  present  to  all  their  cus- 
tomers, this  coming  year,  a  beautiful  display  rack  made  from 
brass. 


The  Niagara  Neckwear  Co.'s  (D.  S.  Co.)  range  of  neck 
dressings  this  coming  season  will  be  a  surprise  to  the  trade. 
All  firms  who  wish  to  be  up-to-date  in  styles  should  not  pass 
this  concern  by. 


There  is  always  a  better  demand  for  silk  handkerchiefs  about 
Christmas  time,  to  meet  which  Brophy,  Cains  &  Co.  have 
just  received  a  few  hundred  dozens  extra,  the  handsomest 
design  being  the  "  Trilby."  It  is  expensive  but  rich.  The 
city  trade  are  buying  it  in  preference  to  cheaper  lines. 


Tooke  Bros,  are  doing  a  special  trade  in  ladies'  blouses. 
The  orders  have  been  large.  In  one  day's  mail  orders  for 
1,100  dozen  of  goods  were  received,  which  included  the  largest 
single  order  received  by  the  firm.  The  indications  are  for  a 
great    business  in  blouses  this  year. 


In  order  to  do  every  justice  to  their  new  trade  in  men's 
furnishings,  Tooke  Bros,  have  leased  the  extensive  warehouse, 
corner  St.  Helen  and  Recollet  streets,  Montreal.  It  is  being 
fitted  up  handsomely,  with  hardwood  floors,  cherry  fittings, 
and  new  paper  and  tinting.  The  offices  of  the  firm  will  be 
there,  and  the  increased  room  at  the  factory  premises  will  be 
utilized  for  an  extension  of  the  manufacturing  process.  There 
will  be  100  new  sewing  machines  put  in,  and  increased  facili- 
ties for  making  up  the  shirt  and  collar  stock  will  be  afforded. 


W.  R.  Brock  &  Co.  announce  seven  lines  of  men's  braces 
in  various  styles  of  heavy  farmers'  and  fine  goods,  all  of  which 
can  be  retailed  at  25  cents  per  pair.  The  farmers'  are  either  in 
Canadian  or  John  Bright  shape,  with  leather  ends  ;  the  finer 
are  kid-trimmed,  mohair  ends,  drawer  strap,  and  plated  adjust- 
able buckle — extra  special  value. 


In  men's  umbrellas  the  Irving  Company  claim  the  best 
values  on  the  market.  Their  lines  of  crooked  handles  in  wood 
sticks  and  steel  rods,  from  $9  upwards,  all  guaranteed  goods, 
can  be  relied  on.  At  $12  and  $r5  there  are  lines  of  special 
gloria  silk,  knobs  and  crooked  handles.  Christmas  styles  in 
ladies'  and  gentlemen's  are  shown  from  $12  to  $48.  Sterling 
silver  goods  are  shown  in  tasty  variety. 

The  Review  interviewed  Mr.  Robert  C.  Wilkins,  Montreal, 
whose  specialty  in  shirts  is  negligee  and  workingmen's.  His 
report  is  that  for  the  coming  spring,  for  working  men,  black 
and   navy  are   having  even   a  greater  run   than  last  year.     In 


fine  shirts  for  outing,  etc.,  fancy  and  cream  flannels,  silk 
stripes,  repps  and  piquets,  the  latter  lines  with  neckties  to  match, 
are  the  lines  most  appreciated  by  the  trade. 


Wyld,  Grasett  &  Darling  report  another  shipment  of  English 
collars,  Grandee,  Glendower  and  Mentone,  all  sizes  from  14  to 
18  inches,  ranging  from  i^i  to  3  inches  in  height.  Full  dress 
shirts  with  9-inch  court  bosom,  one  and  two  buttonholes,  both 
of  which  are  correct  according  to  the  wearer's  taste,  with  bands 
or  cuffs.  There  is  a  full  assortment  of  white  dress  bows  and 
white  kid  gloves.  The  tendency  in  bows  is  to  smaller  size, 
with  silk  ends. 


A  large  line  of  short  ends  in  smoking  jackets  offered  by 
Wyld,  Grasett  &  Darling  include  fine  goods  make  up  with  silk 
facings  and  cord  finish.  There  is  a  large  assortment  of  choice 
patterns,  and  the  value  is  exceptional ;  sizes,  34  to  44  inches. 


A  complete  range  of  Christmas  neckwear  passed  into  stock 
this  week  at  Wyld,  Grasett  &  Darling's  includes  the  latest 
London  patterns  made  up  in  bows,  club  house  ties,  graduated 
derbys  and  knots. 


ONTARIO    NOTES. 


W.  H.  Adams,  tailor,  Norval,  has  bought  out  N.  J.  Bonnar, 
Acton. 

R.  E.  Nelson,  Guelph,  has  considerably  improved  his  store 
in  Upper  Wyndham  street. 

Essex  merchants  have  decided  to  close  their  stores  at  six 
o'clock  on  Tuesdays  and  Fridays  during  the  fall  and  winter. 

Thomas  Stiles  has  disposed  of  his  stock  of  dry  goods  and 
groceries  in  Wingham,  and  intends  going  to  London  to  reside. 

L.  E.  and  C  H.  Smith,  formerly  of  St.  Thomas,  have 
bought  an  interest  in  the  firm  of  Lannom,  Watkin  &  Fite, 
tailors,  Nashville,  Tenn. 

Chatham  Board  of  Trade  is  again  taking  up  trade  matters, 
and  favors  the  head  office  of  the  Stevens-Campbell  Milling  Co. 
being  located  in  Chatham. 

The  Goderich  Knitting  Co.,  now  applying  for  incorporation, 
has  for  provisional  directors  Jas.  Clark,  Geo.  Acheson,  E.  Down- 
ing, R.  C.  Hays  and  C.  A.  Humber. 

Mr.  Grainer,  a  successful  merchant  of  Kingsville,  has  rented 
the  vacant  store  next  to  Mr.  George  Taylor's,  at  Blenheim,  and 
has  opened  out  in  dry  goods.  Mr.  Grainer  is  a  pushing  busi- 
ness man. 

The  leading  merchants  and  business  men  of  Woodstock, 
Ont,  desire  a  change  in  the  Transient  Traders'  By-law.  At  the 
next  meeting  of  the  Council  the  committee  having  charge  of  the 
matter  will  report. 

Among  the  announcements  of  applications  for  railway  legis- 
lation is  one  to  incorporate  the  Huron  and  Ontario  Railway 
Company,  to  build  an  electric  railway  from  Port  Perry  to  Kin- 
cardine, passing  through  the  counties  of  York,  Simcoe,  Card- 
well,  Grey  and  Bruce. 

R.  W.  Walden,  Neustadt,  has  put  up  a  fine  brick  store  with 
plate  glass  windows,  heated  with  furnace.  The  shelving  for  his 
dry  goods  is  27  inches  deep.  With  this  depth  he  can  place  a 
greater  quantity  of  stock,  as  he  can  put  the  goods  in  lengthwise, 
and  he  has  his  shelves  full.  Mr.  Walden  is  a  pushing  merchant 
who  deserves  his  success. 
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KYLE,  CHEESBROUGH  &  CO. 

The  Lace  Warehouse  of  Canada. 


:   IMPORTERS    OF 

NOVELTIES    IN  : 

Dry  Goods, 

Embroideries, 

Trimmings, 

Gloves, 

Silks, 

Hosiery, 

Braids, 

Muslins,  and 

Curtains, 

Dress  Goods,  etc.,  etc 

Our  travelers  are  now  out  with  sorting  samples.  They  also  carry  Lace  Curtains  for  1896, 
and  are  making  their  last  round  with  Import  Laces  and  Embroideries  for  '96.  In  laces 
we  are  producing  colors  in  some  special  lines  never  shown  in  colors  before.  Don't  fail 
to  see  these  samples  this  trip. 


Kyle,  Cheesbrough  &  Co. 


IMI  OnSTTEE^L. 


r®ss&6smxmmim6s&imm^ 


I 


1  Wholesale  Millinery 


A  FULL 
RANGE  OF 


i  GOLF 
I  JERSEYS 


§ 


IN  STOCK. 


Orders  filled  promptly 


Our  travellers  are  now  on  their 
respective  routes  with  samples  of 

Parasols,  Straws,  Laces,  etc. 


The  Trade  is  invited  to  inspect 
our  styles  and  prices.     .     .    . 


1    D.  McCall  &  Co'y. 


Wholesale 
Importers 


Toronto  and  Montreal 


1 


1 
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DEFECTS     IN     CANADIAN     GOODS. 

WE  HAVE  from  time  to  time  heard  complaints,  from  dif- 
ferent parts  of  Canada,  of  the  way  in  which  domestic 
mills  roll  tweeds,  dress  goods,  cottons,  etc.  More  than  once 
attention  has  been  diawn  to  it,  but  some  mills  do  not  seem  to 
take  a  hint.  The  other  day  in  Almonte  one  of  our  subscribers 
there  unrolled  several  webs, and  showed  that  the  mills  from  whom 
they  had  received  them  had  been  very  careless.  In  beginning 
t'>  wrap  the  cloth  about  the  board  they  simply  grab  a  hand- 
ful at  the  end  from  a  half  to  a  yard  and  a  half  in  length,  and, 
after  half  a  dozen  turns  about  the  board,  the  packer  begins  to 
roll  more  carefully,  and  from  the  appearance  of  the  fin- 
ished roll  the  retailer  imagines  he  is  getting  a  nicely  rolled 
piece  of  cloth. 

When  he  comes  to  sell  the  last  cut,  and  unrolls  it  in  the 
presence  of  a  customer,  the  last  yard  and  a  half  or  so  turns 
out  most  unattractively.  It  is  so  full  of  creases  and  wrinkles 
that  it  looks  as  if  it  had  been  twisted  and  run  through  a 
wringer.  Many  customers  do  not  hesitate  to  ask  either  di- 
rectly or  by  a  broad  hint  that  as  that  piece  cannot  be  sold  it 
be  thrown  in.  In  few  instances  can  such  a  request  be  refused 
without  giving  some  slight  offence  if  the  customer  be  a  good 
one.     This  last  yard  or  two  is,  therefore,  a  complete  loss. 

Unfortunately,  under  the  system  where  a  manufacturer  does 
not  put  his  name  or  brand  on  his  goods,  he  has  no  interest 
in  them  excepting  to  get  them  on  the  market  at  the  lowest 
possible  cost.  This  always  means  carelessness  in  folding  and 
packing.  Where  a  manufacturer  uses  his  brand  or  name  on  his 
goods  he  is  very  careful  to  see  that  the  rolls  are  sent  out  as 
attractive  as  possible. 

There  are  sometimes  claims  for  rebates  made  upon  manu- 
facturers and  jobbers  of  so  trivial  a  nature  that  The  Review 
has  generally  looked  on  them  with  disfavor,  yet  in  this  case 
there  is  an  important  principle  at  stake.  We  will  see  that  every 
manufacturer  in  Canada  is  informed  of  this  complaint.  If  any 
of  them  neglect  to  take  the  hint  with  their  next  season's  goods 
we  will  strongly  urge  retailers  to  send  back  and  insist  on  a  re- 
bate and  expenses  for  any  cloth  they  receive  in  this  condition. 
We  will  even  go  further.  We  will  publish  the  names  of  any 
manufacturers  who  are  so  negligent. 

There  is  another  point  which  is  overlooked.  Some  manu- 
facturers complain  that  buyers  give  the  preference  to  imported 
goods.  Can  we  blame  buyers  if  they  sometimes  condemn 
Canadian  manufacturers  who  put  goods  up  in  such  a  careless 
way  as  that  described  above?  If  these  manufacturers  care 
nothing.for  their  own  reputation  they  should  be  made  to  under- 
stand that  they  are  injuring  that  of  their  competitors  as  well  as 
of  their  country  generally. 

Then,  again,  there  is  the  quality  of  the  boards  used.  A 
rough,  badly-planed  board  is  an  offence  against  good  taste.  It 
hurts  the  sale  of  high-class  goods.  The  boards  should  be 
covered  with  paper,  not  a  common  quality,  but  something 
tast  eful  and  neat.  It  is  very  short-sighted  to  be  wanting  in 
those  details  of  preparing  your  goods  for  consumers  which 
injure  or  enhance  the  reputation  of  the  article,  according  as  you 
are  careless  or  the  reverse.  In  the  finish,  too,  of  many  lines 
there  is  much  to  be  desired.  Canadian  knitted  goods  have 
made  great  progress  in  recent  years,  and  there  is  no  reason  why 
they  should  not  capture  the  whole  market.  In  some  cases,  how- 
ever, they  look  well  outwardly,  but  closer  examination  reveals 
poor  work  about  the  yoke.     The  buttonholes  are  badly  done. 


The  cotton  used  is  of  coarse  quality  and  quite  out  of  keeping 
with  the  style  of  the  whole  garment.  The  sewing  about  the 
bands,  instead  of  being  parallel  to  the  edges,  meanders  along 
like  a  small  river.  These  defects  tend  to  mar  the  reputation  of 
the  goods. 

Another  complaint  which  reaches  us  refers  to  the  placing  of 
the  manufacturer's  ticket  upon  a  piece  or  web  of  cloth.  It  is 
desirable  to  prevent  the  loss  of  the  ticket  which  has  the  number, 
yards,  etc.,  printed  on  it.  Instead  of  sewing  the  string  to  which 
the  ticket  is  attached  through  four  or  five  folds  of  the  selvedge, 
and  which  necessitates  the  removal  of  the  ticket,  perhaps  before 
a  yard  is  unrolled,  it  would  be  an  improvement  to  attach  a 
strong  string  to  the  ticket,  bore  a  small  hole  through  the  end  of 
the  board  and  pass  the  loop  of  the  string  through  it,  thus  pre- 
venting the  loss  of  the  ticket  until  every  yard  is  sold.  This 
method  has  been  adopted  by  Priestley  on  all  their  goods,  and 
gives  universal  satisfaction. 

These  remarks  are  made  not  in  any  carping  spirit,  but  in 
the  interest  and  at  the  request  of  the  trade  of  the  country.  The 
retailers  especially  look  to  The  Dry  Goods  Review  to  voice 
their  complaints  and  lend  them  a  helping  hand  to  remedy 
grievances.  Suggestions,  therefore,  are  constantly  being  re- 
ceived from  the  trade  in  these  matters.  They  come  from  all 
parts  of  Canada,  as  far  east  as  Cape  Breton,  as  far  west  as 
British  Columbia.  The  Review  is  glad  to  be  of  use  in  these 
matters,  and  believes  that  benefit  all  round  must  result  from 
frank  criticism.  After  all,  the  interest  of  the  manufacturer,  the 
jobber  and  retailer  is  the  same — to  sell  goods  and  get  a  good 
price  for  a  good  article.     This  is  the  object  we  have  in  view. 


TORONTO    NOTES 


Chief  Justice  Armour  has  dismissed  the  suit  of  J.  D.  and  J. 
Mitchell,  the  Dominion  Waterproof  Co.,  against  Adam  Mitchell, 
their  brother,  for  an  alleged  infringement  of  a  patent  on  cellu- 
loid collars  and  cuffs.     The  case  will  be  appealed. 

There  is  no  foundation  for  the  rumor  that  the  T.  Eaton  Co. 
proposed  to  open  a  branch  in  Montreal,  taking  Hamilton's  stand 
when  the  latter  moves  up  to  St.  Catherine  street  west. 

Mr.  M.  Frankenburg,  manager  of  the  Globe  Rubber  Co., 
Quebec,  has  been  in  the  centres  of  Ontario  the  past  fortnight 
showing  samples  to  the  wholesale  trade  in  the  west. 

Mr.  John  D.  Ivey  is  absent  in  Europe  buying  for  the  spring 
trade. 

The  fine  stock  of  gents'  furnishings  of  J.  M.  Treble,  corner 
King  and  Bay  streets,  Toronto,  narrowly  escaped  a  serious  loss 
two  weeks  ago.  One  of  the  tenants  above  the  store  left  the 
water  taps  open,  and  the  water,  running  all  night,  flooded  the 
floor  of  Mr.  Treble's  establishment,  but  fortunately  had  not 
reached  many  of  the  goods  when  discovered. 

The  Review  heard  a  rumor  that  R.  Simpson  would  sell  out 
to  W.  A.  Murray  &  Co.  and  asked  Mr.  Simpson:  "  Not  a 
word  of  truth  in  it." 


There  are  no  official  figures  obtainable  of  the  quantity  of 
Canadian  cloths  sent  to  the  States  this  season.  Several  mills, 
however,  are  reported  to  have  done  quite  a  nice  little  trade  in 
serges  and  friezes  for  ladies'  mantles.  In  fact,  several  lines  of 
tweeds  of  the  homespun  variety  have  been  in  demand,  chiefly 
in  novelties  not  made  in  the  States. 
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FULL 
STOCK 
ON   HAND 
OF 

STANDARD 
LINES  IN 
LINED  AND 
UNLINED 


PLACE 

YOUR 

IMPORT 

ORDERS 

NOW 

AND 

INSURE 

EARLY 

DELIVERY 


SpCCial  !  5  Hook  Lacing  Gloves 
at  $7.25  for  immediate 
delivery. 


Emil  Pewny  &  Co. 


Sun  Life 
Building 


Montreal 


YOU'RE  LOSING  MONEY 


IF  YOU  DON'T  KNOW  US 

We  redye  and  refinish  the  goods  that  y^u  think 
past  helping.  We  give  them  this  season's  shade  in 
place  of  last  season's.  That's  what  the  makers  are 
doing  in  their  own  factories.  The  dealer  who 
doesn't  do  it  is  wasting  money —  actually  throwing 
it  away. 

WE  RENEW  LIFE  AND  COLOR  IN 

Cashmeres,  Serges,  Tweeds,  Hose,  Braids,  Yarns,  Soft  Silk  and  Union  Ribbons,  Ostrich  Plumes,  etc, 


Write  to  us  about  it 


R.  PARKER  &  CO., 


Wholesale 
Dyers  and  Finishers 


Telephones-3640,  3037,  2143  and  1004 
Branches  at  Hamilton,  Brantford,  London, 
St.  Catharines,  Gait  and  Woodstock. 


Head  Office  and  Works;   787-789  Yonge  St.,  TORONTO. 
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THE  Canadian  cottons  sold  in  the  Australian  market  this 
year  have  given  good  satisfaction  there.  D.  Morrice, 
Sons  &  Co.,  who  sent  a  representative  there,  have  received 
several  repeat  orders.  Prints  especially  have  been  well  re- 
ceived at  the  Antipodes.  It  has  not  yet  been  decided  whether 
agents  for  the  Canadian  goods  will  be  appointed  there,  or  a 
man  sent  out  from  here  to  permanently  establish  the  trade. 


The  re-issue  of  cotton  bonds  which  Mr.  David  Morrice  was 
able  to  effect  in  the  London  market  recently  is  generally  regard- 
ed in  financial  circles  as  a  very  successful  arrangement.  It  will 
save  the  company  some  $22,000  or  $23,000  annually  in  interest 
charges. 


Some  extensive  blasting  operations  have  been  carried  out  in 
the  river,  at  Magog,  under  the  direction  of  the  Dominion  Cotton 
Mills  Co.  The  old  mill  dam  has  been  removed,  and  all  trees, 
rocks  and  other  obstructions  taken  out  of  the  channel.  In  con- 
sequence the  water  rose  15  inches. 

Prices  in  the  cotton  print  list  continue  unchanged  this 
month,  as  follows  : 

H.    Cloth 4%  cts. 

"       6        " 

1  "      iV*    " 

2  "       Anilines    Black  and  Whites 7%     ' 

2  "  "         Pompadour  Styles 7*4     " 


D. 

3 

C. 

c. 
c. 

Solid  Black  No.  i 


W* 

°K 

Anilines,  Black  and  Whites   g% 

9% 

5 

6 


Pompadour  Styles. 


Indigoes- 


3 

C. 

PC. 

s.c. 

D.C. 
GC. 


8% 


SPECIALS. 

Challies— Light iK  «s. 

Dark 5       " 

Delainettes 6'A 

Cretonnes 7% 

Summer  Suitings 7n  " 

Salisburys 7%  " 

Fancy  Piques 8 

A.  Duck,  25  inches 7% 

AA.     "      Indigo ° 

C.        "  "     IO       g" 

Outing  Cloth,  28  inches     10 

Skirting,  37  inches     IO 

Ladas  Tweeds   IO 

Printed  Moleskins I2Ji 


Low  water  has  been  felt  by  some  of  the  mills  this  season. 
The  St.  Croix  mill  had  to  stop  running  several  hundred  looms 
for  some  days  owing  to  this  cause.  This  was  the  first  experience 
of  the  kind  in  the  mill's  history. 

Last  month  the  Canadian  Colored  Cotton  Co.  advanced 
their  new  range  of  twill  fianneletes  and  their  new  shakers  %  cent 
a  yard. 

The  English  prints  are  selling  very  well  in  Canada  this 
season.  Firms  like  Messrs.  John  Macdonald  &  Co.  and  W.  R. 
Brock  &  Co.,  which  handle  them  exclusively,  report  larger  sales 


than  ever  before.  This  is  partly  due  to  the  qualities  and  range, 
and  to  the  dispute  amongst  the  retailers  as  to  the  cotton  print 
agreement. 


Raw  cotton  continues  to  hover  between  8  and  9  cents,  with 
a  tendency,  if  any,  to  go  lower.  Canadian  buyers,  however,  say 
their  advices  point  to  an  advance  before  Christmas.  Crop  ad- 
vices as  yet  throw  no  new  light  on  the  future. 


The  Montreal  Cotton  Company  have  declared  a  dividend  of 
three  per  cent,  for  the  quarter.  Two  per  cent,  of  this  amount 
is  the  regular  quarterly  dividend,  and  the  one  per  cent,  a  bonus. 
With  the  notice  of  the  dividend  was  sent  an  explanation  stating 
that  the  extra  dividend  was  not  made  out  of  the  manufactory, 
but  by  buying  an  enormous  amount  of  goods  as  a  speculation, 
which  was  sold  at  a  large  profit. 


There  is  no  abatement  in  the  discussion,  amongst  both  retail- 
ers and  wholesalers,  of  the  cotton  print  agreement.  The  ques- 
tion is  not  on  a  settled  basis  yet,  in  the  opinion  of  a  leading 
wholesaler.  Another  firm  which  handles  the  Magog  goods  told 
The  Review  that  orders  were  holding  back,  and  this  they  attri- 
buted not  so  much  to  price  as  the  provision  in  the  agreement  to 
sell  to  certain  large  retailers. 

A  Reduction  in  Freights 

and  in  cost  of  handling  can  be  effected  on  small  imnor- 
tations  by  employing  us  as  shipping  agents.  HOW? 
Write  us  for  particulars 


BLAIKLOCK  BROTHERS, 


Montreal 


Witchkloth 


The  Latest 
and  Best 
for  Cleaning 


Gold,  Silver,  Brass,  Nickel,  Copper,  Bicycles,  etc. 
RETAILS  AT  15c.     Send  small  sample  order. 


Sole  Agency 

for  Canada 


TEMPLE  BUILDING,  113a,  Montreal 


AIRD'S  STOCKING  DARNER 

of  this  little  loom  the  finest  table  linen, 
coarsest  stockings,  can  be  more  neat- 
ly and  better  repaired  than  by  hand, 
and  in  one-twentieth  of  the  time. 
Made  in  bronzed  steel,  and  pays 
nearly  50  per  cent,  profit. 

CANADIAN    DEPOTS  : 

E.  C.  TINLING,  Winnipeg. 
BLAIKLOCK  BROS..   Montreal. 
Lavery  &  Corbett,   Room  5, 

Arlington   Chambers,  Yonge  St., 
Toronto.    .Agents  for  Ontario. 


BEAVER    LINE  STEAHERS 

WINTER     SERVICE 

Direct  Sailings  Between 

ST.  JOHN,    N.  B  ,  AND  LIVERPOOL. 

CHRISTMAS  EXCURSION  TO  ENGLAND 

Bv   the    Popular    Passenger    Steamship   "LAKE  SUPERIOR."  sailing   direct   from 
ST.  JOHN  TO  LIVERPOOL, 

^^EZD3STESID-^"5r,  DEC.  11TH. 

Due  in  Liverpool  December  20th. 
SPECIAL  RATES— First  Cabin,  $40  single;  $80  return.  Second  Cabin,  $27.50 
single  ;  $52  50  return.  Steerage,  $16.  Specially  low  rail  rates  from  Montreal  and  all 
points  to  St.  John  via  short  line.  Steamers  sail  after  arrival  C.  P.  Railway  Express  at 
1.30  p.m.  Freight  carried  at  lowest  rates  and  to  all  important  points,  both  in  Canada 
and  Great  Britain,  on  through  bills  lading.  Special  facilities  provided  for  the  carriage  of 
butter,  cheese  and  perishable  freight.  For  further  particulars  as  to  freight  or  passage 
apply  to 

D.  W.  CAMPBELL, 


D.  &  C.    MACIVER, 

Tower  Buildings,  Liverpool. 


Manager, 
ig  Hospital  Street,  Montreal. 
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Caps 


We  make 

for  the 

Largest 

Corporations 

in 

Canada 


Railway 

Firemen's 

Police 

Band 

Military 

Naval 

Society 

Uniform 

Miners' 


Caps 
Caps 
Caps 
Caps 
Caps 
Caps 
Caps 
Caps 
Caps 


Estimates  given.  Samples  on  application.  Our  stock  of  Cloth,  Tweed, 
Sealette,  Imitation  Lamb  and  Outing  Caps  for  Fall  and  Winter  is  always 
well  assorted. 

Newest  Shapes.    Best  Quality.    Lowest  Price. 

Proprietors  of  The  Toronto  Cap  Mfg.  Co. 


A.  A.  ALLAN  &  CO. 


Wholesale  Only. 
Letter  Orders 
Carefully   attended  to. 


51  Bay  St. 


ORONTO 


Greene  &  Sons  Co. 

MONTREAL 

WHOLESALE    MANUFACTURERS  OF   FINE  FUR 
GOODS,  JACKETS,  CAPES,  COATS,  ETC. 

HATS  •  CAPS 


Importers  of 


Gentlemen's  Furnishings 

LATEST  STYLES.  LOWEST  PRICES. 

LETTER  ORDERS  CAREFULLY  ATTENDED  TO. 

Our  Travellers  are  now  on  the  road  with  SPRING  SAMPLES  for 
1896;  also  FALL  SORTING  SAMPLES. 


GREENE  &  SONS  CO. 


Warehouse  515  to  525 
St.  Paul  Street. 


-Montreal 


Holiday 
Greeting 


is  stamped  in  gold  lettering  on  each 
fine  enamelled  box  containing  sin- 
gle Four-in-hand  Graduated  Tie. 

These  can  be  shipped  at  once  on 
receipt  of  letter  order,  at  any  price 
from    .    . 

$4.00  to  $6.00. 

Also  full  range  of  all  Neckwear 
in  Stock. 


/  Can  Announce 

Now 


that  the  injunction  against  my  manufacturing 
certain  lines  of  waterproof  linen  goods  was  re- 
cently dissolved,  and  that  although  the  other 
parties  have  appealed,  I  expect  in  a  few  weeks 
to  have  vindicated  my  position  and  to  supply 
any  demand  that  may  be  made  for  the  popular 
goods.    You  should  send  in  your  orders  early. 


Rubberine,  Vulcanite 
and  Waterproof  Linen 


E .  &  S.  Currie 


64  Bay  Street 


Toronto. 


Collars,  Cuffs,  and  Shirt  Fronts,  all 
strictly  Waterproof,  and  are  far  superior 
to  any  other  goods  advertised  as  Water- 
proof Goods. 


A.  B.  MITCHELL 

16  Sheppard  St.  ^^TorOtttO 
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NEW     IN     NECKWEAR. 

THE  three  latest  productions  for  spring  1896,  of  the  Niagara 
Neckwear  Co.    (D.  S.  Co.)  are  herewith  presented  to  the 
readers  of  this  journal.     In  a  made  up  De  Joinville,  the  pinched 


Niagara  Neckwear  Co.  (D.  S.  Co.) 

knot,  flowing  end,  resembles  the  tied-by-hand  variety,  but  in  re- 
ality is  a   made-up  scarf.      Another  novelty    is  the  Windsorette 


Niagara  Neckwear  Co.  (D.  S.  Co.) 

four-in-hand.  The  creations  of  this  concern  are  always  of  the 
highest  order.  You  can  depend  upon  getting  only  this  class  of 
goods  from  them. 

VELVETS. 

The  velvet  and  velveteen  trade  has  been  good  this  fall, 
sales  in  large  city  houses  for  the  past  ten  days  being  better  than 
ever.  We  learn  from  the  English  markets  that  velvet  manufac- 
turers have  good  orders  on  hand  for  future  delivery.  One 
Montreal  house  who  do  a  large  velvet  and  velveteen  trade  re- 
ceived a  shipment  by  the  s.s.  Lake  Ontario,  have  another  lot 
booked  for  January  delivery,  and  have  already  placed  their  order 
for  fall,  1896.  Their  motto  seems  to  be  "  Be  sure  you  are  right 
then  go  ahead." 


THE    PROBABLE   COURSE    OF    PRICES. 

Written   for  the  Christmas  Number  of  The  Dry  Goods  Review. 

UP  to  the  end  of  1894  we  had  become  so  accustomed  to  the 
gradual  fall  of  prices  in  all  commodities  that  it  seemed 
as  if  there  were  no  bottom  in  sight.  The  depression  was  longer 
continued  than  had  been  known  in  the  memory  of  anyone  in 
active  business,  and  one  felt  tempted  to  ask  :  shall  we  go  back 
to  the  prices  of  the  fifteenth  century,  when  one  ounce  of  silver 
would  purchase  300  lbs.,  or  5  bushels,  of  wheat — equal  to  about 
12  cents  per  bushel  at  the  average  price  of  silver  last  year  ?  If 
one  cares  to  look  over  the  statistics  of  prices — by  Mulhall — and 
compare  them  with  the  statistics  of  gold  and  silver,  he  cannot 
fail  to  see  how  prices  have  always  risen  during  the  periods  of 
large  production  of  the  precious  metals. 

The  United  States  market  is  a  very  large  and  important  one, 
but  it  has  been  very  unsettled  of  late  years,  owing  largely  to  the 
foolish  silver  legislation  and  compulsory  purchase  by  the  Govern- 
ment of  practically  the  entire  output  of  their  own  silver  mines. 
Owing,  as  they  did,  immense  sums  abroad,  their  tricky  hesita- 
tion on  solid  money  made  investors  nervous ;  their  selling 
forced  down  prices  and  made  necessary  a  drain  of  gold  greatly 
exceeding  their  own  production.  They  have  got  whipped  with 
their  own  stick.  They  thought  themselves  big  enough  and 
smart  enough  to  control  the  money  markets  of  the  world,  but 
their  action  depleted  their  gold  and  reduced  the  value  of  all 
their  commodities,  so  that  the  same  quantity  of  produce  paid  off 
very  much  less  debt. 

Then  the  great  change  from  the  McKinley  to  the  Wilson 
Tariff  paralysed  business,  because  it  still  further  reduced  values 
and  stopped  purchasing.  Lack  of  sales  brought  lack  of  orders, 
lack  of  employment,  and  consequently  lack  of  ci  rculation  of  money. 
In  a  declining  market  everyone  buys  as  little  as  he  can,  business 
gets  poor,  everyone  talks  about  it,  and  everyone  economises. 

Now,  just  think  how  dependent  we  are  on  one  another,  and 
how  we  live  by  supplying  one  another's  wants.  Then  think  of 
the  effect  of  everyone  economising,  wearing  their  old  clothes, 
boots,  hats,  etc.,  etc.,  doing  nothing  to  their  dwellings,  buying 
very  little  in  the  way  of  jewelry,  pictures,  furniture,  nick-nacks, 
etc.,  etc.,  and  we  can  easily  see  what  goes  on  during  "  hard 
times."  Then,  when  the  turning  point  comes,  reverse  this  pic- 
ture and  see  everyone  buying  again,  giving  employment,  circu- 
lating money  and  setting  all  the  wheels  of  industry  in  motion. 

We  have  certainly  passed  the  turning  point  in  prices  now, 
and  as  employment  is  now  general  not  only  on  this  continent 
but  all  over  the  civilized  world,  we  have  the  elements  of  return- 
ing prosperity,  and  consequently  we  need  not  expect  the  star- 
vation prices  that  ruled  in  1894.  Of  course,  the  sudden  rush 
of  orders  has  run  prices  up  all  the  way  from  20  to  60  per  cent., 
and  manufacturers  in  some  classes  of  goods  are  engaged  for 
from  four  to  six  months  ahead,  and  while  it  would  not  be  safe 
to  say  that  these  extreme  advances  can  be  maintained,  it  seems 
certain  that  we  shall  not  comeback  to  the  prices  of  1894.  Then 
we  are  at  the  beginning  again  of  a  large  gold  production,  which 
will  probably  be  larger  than  any  previous  one,  and  as  the  prices 
of  commodities  fall  when  the  production  is  large,  so  the  price 
of  gold  falls  with  a  large  production,  or,  in  other  words,  the 
prices  of  commodities  rise.  This  will  probably  be  more  con- 
firmed as  the  months  go  by,  and  as  we  shall  all  be  benefited  by 
the  advances  in  prices,  the  best  way  is  to  pay  the  moderate  ad- 
vances now  asked,  look  pleasant  over  it,  and  help  the  recovery 
of  business.  P.  H.  Burton. 
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Perrin's  Gloves 


PERRIN  FRERES  &  CIE. 

The  Clove  House  of  (ana&a 

7  Victoria  Square,  MONTREAL. 

FACTORY :  BRANCHES : 

GRENOBLE,  FRANCE     Paris,  London,  New  York 


PETRRIJV'S 


t}^*%^^ 


GLOVES 


A    LARGE  STOCK   OIS  HAND. 


Peter  Schneider's 
Sons  &  Co. 

185  and  187  Canal  Street,  NEW  YORK  CITY 
27  and  29  Victoria  Square,  MONTREAL 

Upholstery  and 
Drapery  Goods 


Special  Designs  in  Chenille  Curtains  for  Fall  Trade. 

Saxony,  Bengal  and  Nepaul  Chenille  Table  Covers 

Cotton  Derby  Curtains 
Cotton  Derby  Piece  Goods 

SATIN  REUSSE 

COTTON  NEPAULS  I  For  Upholstering  Work— Fringes, 

SILK  TAPESTRIES  j  Gimps  and  Cords  to  match. 

BROCATELLES 


'•> ^ n'i'^iinii^i Hi  la m ■  m Mmm m ■  Mi mmm mklmmmiii hMj iayBj tH^mt iJiMii i * M  ■■  j Hi  ■  ■  .*■' . ■ « M  i  »« ill  ■  j i «i ■■« >>ii*_. j 
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Write  for  Samples  of  .  . 


^D 


I 
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Our  Leaders  | 
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in  WOOL  .  . 
UNDERWEAR 

No.  619.     Scotch  Knit  Shetland. 

No.  614.     Scotch  Knit  Shetland,  Superior. 

Above   made  in  S.M.,  M.,  O.S. 

No.  217.     Extra  Superior  Scotch  Knit,  made  and  stamped  in  inches,  34  to  46. 
No.  606.     Special  Stripe  to  retail  at  50  cents. 

2,000  Dozen  Fancy  Scarfs  now  being  jobbed  away  to  those  interested  in  enlivening  their 
Fall  business. 

Our  complete  range  of  Neckwear  and  General  Men's  Furnishings  will  be  ready  on  or 
about   15th  November. 

TRAVELLERS  IN  ALL  PROVINCES  OF  CANADA. 


1   GLOVER  &  BRA1S,   a  •^±±«^   Montreal 


:$6 
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DRESS    GOODS. 
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SGREENSHIELDS,  SON  &  CO.  report  very  large  sales 
.  of  black  mohairs,  Sicilians,  in  plain  and  figured  goods, 
for  spring.  They  had  these  goods  bought  early,  and  conse- 
quently can  guarantee  prompt  delivery. 


Printed  muslins  for  blouses  are  to  be  very  fashionable  for 
next  spring.  S.  Greenshields,  Son  &  Co.  show  a  very  large 
range  in  colored  spots,  figures  and  cashmere  effects. 


When  you  see  a  new  line  of  goods  the  utility  and  novelty  of 
which  is  its  distinctive  feature,  do  not  hesitate  to  buy.  It 
brightens  your  stock,  gives  your  staff  something  new  to  intro- 
duce to  your  customers  and  talk  about,  and  shows  that  you  are 
up-to-date. 


A  new  line  of  dress  and  blouse  goods  has  just  been  received, 
ex  Numidian,  by  Brophy,  Cains  &  Co.,  in  bright  checks  or 
tartans.  They  are  new  and  specially  adapted  for  the  Christmas 
trade,  and  are  not  too  expensive  ;  they  can  be  retailed  at  50c. 
per  yard. 

Messrs.  Briggs,  Priestley  &  Sons,  through  their  agents  in 
Canada,  S.  Greenshields,  Son  &  Co.,  are  showing  a  large  range 
of  exclusive  designs  in  mohairs,  Sicilians,  figured  soliels,  etc. 
Their  new  "  Waterwitch  serges  "  cravenetted  have  sold  largely. 
In  the  dress  goods  department  for  evening  wear  they  are  now 
showing  a  large  variety  of  blouse  silks  in  printed  goods,  woven 
stripes,  black  and  white  stripes  and  checks,  plain  pongees,  pon- 
gors,  surahs,  drap  de  Paris,  etc.,  etc.,  in  all  the  leading  colors  ; 
cashmeres,  French  serges,  etc.,  all  at  old  prices,  in  creams  and 
evening  shades.     Patterns  sent  on  application. 


We  clip  the  following  from  The  London,  Eng.,  Drapers' 
Record  as  something  that  will  be  of  value  to  many  of  our 
friends  in  the  trade  who  have  costume  makers  in  their  employ 
or  among  their  customers  :  "  A  very  stylish  dress  is  a  skirt  in 
seal  plush,  made  quite  plain,  short,  and  just  full  enough  to  be 
comfortable.  The  bodice  blouse  is  to  match,  and  forms 
gathers,  back  and  front,  but  does  not  fall  loosely  like  a  blouse. 
The  sleeves  are  very  full,  and  the  lower  part,  though  narrow, 
forms  coat  sleeve.  The  whole  costume  is  relieved  by  a  hand- 
some guipure  collar,  which  forms  two  deep  Vandyke  points  in 
the  front,  two  at  the  back,  and  one  over  each  shoulder  sleeve, 
thus  forming  epaulette. 

Black  poplin  skirts  will  be  especially  popular  this  winter  and 
next  spring.  Brophy,  Cains  &  Co.  carry  a  line  of  poplins  well 
known  by  their  customers.  They  have  it,  not  in  black  only, 
but  many  shades  for  evening  wear.  A  skirt  of  this  with  a 
blouse  of  their  new  tartan  effects  will  make  a  handsome  evening 
costume. 


"  A  model  of  a  plain  dress  is  in  black  velvet,  Princess  form, 
the  skirt  being  rather  wide  at  the  bottom  and  longish  all  round. 
At  the  waist,  over  the  corsage,  are  two  large  steel  buttons.  The 
corsage,  which  is  tight-fitting  back  and  front,  has  an  opening  up 
the  front,  forming  double  revers.     These  latter  are  bordered  at 


the  top  with  ermine,  while  the  lower  ones  are  lined  with  white 
satin.  The  plastron  is  of  velvet  at  the  bottom,  and  at  the  top 
is  a  square  empie  cement  of  white  satin.  The  full  sleeves  are 
in  the  shape  of  a  sugar  loaf,  the  bottom  part  being  of  twisted 
velvet,  with  jabots  of  white  lace.  The  small  black  felt  hat  is 
trimmed  with  black  feathers  genre  1880,  and  a  large  bow  of 
accordion-pleated  white  satin  in  the  centre." 


If  your  customer  has  an  eye  to  proper  effect  she  will  see 
that  tartans  are  cut  on  the  bias  when  used  as  trimmings,  and 
not  on  the  straight. 


Mr.  C.  Muller,  dress  goods  specialist,  associated  with  Fitz- 
gibbon,  Schafheitlin  &  Co.,  sailed  for  Germany  in  the  interest 
of  that  department  on  the  Germanic. 


There  seems  to  be  a  great  feeling  for  Cote  de  Roy  dress 
stuff  in  pretty  multi-colored  and  black  designs  for  the  spring. 
Stripes,  especially  small  ones,  are  sure  to  sell  well  with  everyone 
for  the  coming  spring  season. 


Mr.  C.  A.  Muller,  of  Fitzgibbon,  Schafheitlin  &  Co.,  is  on 
his  way  to  Europe  to  secure  a  prompt  and  early  delivery  of  all 
the  orders  which  have  been  taken  in  the  dress  goods  depart- 
ment for  importation,  as  there  has  never  been  a  time  known 
when  manufacturers  have  been  so  overcrowded  with  orders  as 
the  present,  and  personal  attention  seems  absolutely  necessary 
in  the  interest  of  customers,  although  the  firm  hasve  arranged 
priority  with  their  principal  manufacturers.  Mr.  Muller  having 
thoroughly  studied  the  requirements  of  this  market,  and  being 
closely  in  touch  with  the  finest  producers,  is  certain  to  secure 
the  newest  and  most  attractive  designs  for  next  season,  as  there 
never  was  a  time  when  up  to-date  effects  were  so  much  ap- 
preciated. 


The  announcement  of  Wm.  Agnew  &  Co.  appears  elsewhere 
in  this  issue.  The  firm  assure  Review  readers  that  they  un- 
derstand the  wants  of  the  trade,  and  undertake  prompt  delivery 
of  goods. 


Extra  preparations  for  the  coming  season  in  dress  goods 
have  been  made  by  Caldecott,  Burton  &  Spence.  In  fancies 
they  show  the  latest  novelties,  and  large  contracts  were  made  so 
that  their  friends  are  not  disappointed  in  ordering.  In  plains, 
the  reputation  of  the  house  has  been  amply  sustained  by  the  way 
customers  are  ordering.  In  lustres,  mohairs  and  that  class  of 
fashionable  plain  goods,  contracts  were  made  before  the  heavy- 
advances  took  place.  The  firm  are  well  supplied  in  serges,  a 
leading  feature  of  the  season's  demand.  A  fine  assortment  in 
fancy  French  silks  have  just  been  received,  choice  in  design  and 
with  tasty  colorings. 


William  Agnew  &  Co.,  Montreal,  are  offering  the  retail  trade 
some  special  attractions  in  dress  goods  and  silks.  The 
firm  are  importing  exclusive  designs  in  these  goods,  which  have 
been  bought  for  cash  so  as  to  enable  low  prices  to  be  taken 
from  the  Canadian  trade. 


In  the  opinion  of  S.  Greenshields,  Son  &  Co.,  black  mohair 
crepons  have  come  to  stay,  and  the  firm  is  opening  up  another 
large  shipment  this  week. 
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Wyld,  Grasett  &  Darling 


Xmas 


Neckwear 


We  show,  this  year  a  larger  and  more  attractive 
assortment  of  Neckwear  suitable  for  Xmas  trade 
than  formerly.  Will  open  first  week  in  December 
a  large  shipment  of  latest  London  Shapes  and 
Colorings,  in 

FOUR-IN-HAND    KNOTS,    BOWS,    ETC. 

Buyers  Interested  in  this  Department 
should  see  these  Goods 


Wyld,  Grasett  &  Darling 


L ,/ 


/V 


Why? 


Tnere  is  a  reason  for  every  success.  It  either 
fills  a  long-felt  want,  corrects  a  mistake,  or  is  an 
improvement  on  the  then  considered  best. 

In  Dress  Stays  two  faults  have  long  been 
apparent.  They  would  either  bend  out  of  shape 
or  cut  through  the  dress. 

Brush's  Peerless  Double  Dress  Stay 

Is  a  success  because  it  overcomes  both  these 
faults.  Made  of  double  steels,  one  placed  above 
the  other,  with  the  ends  so  secured  as  to  make 
it  impossible  for  them  to  cut  through  the  dress, 
it  is  more  pliable  ihan  any  other  Dress  Stay, 
and  cannot  bend  out  of  shape.  Neither  will  it 
melt  apart  from  the  heat  of  the  body. 

Made  in  Black,  White,  Drab,  Blue,  Pink  and 
Old  Gold.  Sizes,  6  to  10  in.  Put  up  in 
half-gross  boxes  or  in  sets  of  9  steels. 


Manufactured  only  by 


BRUSH  &  CO., 


TORONTO 
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THE  RECEIPT  OF  FREQUENT  CONSIG! 
KEEPS  our  stock  BRIGHT,  FRESH, 
and  FULLY  ASSORTED  AT 
ALL  TIMES 


H'DKFS. 

LADIES'   AND    GENTS' 

LINEN  AND  LAWN 
LADIES'  SWISS  EMBRO. 


THE  END  OF  THE 
SEASON  MAKING  NO  EXCEPTION. 

CALL  ON  US  THIS  MONTH 
and  BE  CONVINCED. 

MANY  SPECIAL 
OFFERINGS 


SILK  HANDKFS. 

GENTS'  BROCADED  IN  CREAM  AND  FANCY  COLORS 

HMD.  STITCHED  JAPANESE 

IN  ALL  SIZES  AND  ANY  INITIAL 


TO  CLEAR. 


SILK  GLOVES  FOR  EVENING  WEAR 

WHITE,  CREAM  AND  COLORS 
JAPANESE    CUSHION  COVERS  ______.„ 

and  ART  DRAPERIES 

EIDER-DOWN  QUILTS— SILK  AND  SATEEN   FINISH. 


TABLE  LINENS,  TABLE  NAPKINS,  ETC. 


McMASTER  &  Co. 

WHOLESALE  DRY  GOODS,  12  FRONT  ST.  W„  TORONTO 


WRITE  US 
FOR 

Samples 


K****************************************^ 
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THE     ELITE    WATERPROOFS. 

Since  establishing  a  factory  in  Canada  for  making  their 
Elite  waterproofs,  the  Globe  Rubber  Co.,  which  have  extensive 
works  in  Manchester,  England,  have  done  a  large  trade.  They 
adopt  a  convincing  method  of  showing  the  superiority  of  their 
goods,  that  is,  by  a  guarantee  for  5  years,  which,  of  course, 
means  a  high  standard  of  durability,  as  a  5-year  guarantee  en- 
sures a  much  longer  period  in  wearing  quality.  The  Elites  do 
not  grow  stiff  or  hard  with  time,  and  they  have  the  advantage  of 
not  looking  different  to  the  ordinary  dressy  and  tasteful  over- 
coat. The  coats  continue  the  soft,  pliable  appearance  and  touch 
which  cause  them  to  take  the  place  so  largely  of  the  ordinary 
cloth  coat.  The  Elites  are  made  up  in  the  latest  styles,  and 
the  waterproof  process  adopted  is  specially  contrived  so  as  to 
stand  the  Canadian  climate,  the  process  being  even  better  than 
that  put  into  the  English  proof  coats.  The  manager  of  the 
Globe  Rubber  Company  has  been  18  months  in  Canada  study- 
ing the  local  trade  requirements  and  the  kind  of  garment  best 
suited  to  this  country. 

For  spring  they  are  introducing  special  waterproofs  for  ladies 
and  gents,  the  cloth  being  finished  in  light  proof,  so  that  it  may 
be  worn  even  in  summer  weather.  The  patterns  used  are  up- 
to-date,  in  plains,  twills  and  subdued  check  effects.  This  sea- 
son the  Elite  waterproofs  will  largely  take  the  place  of  light 
overcoats. 


NECKTIES     FOR    GIFTS. 

The  Christmas  season  is  the  harvest  time  for  the  business 
man  with  good  taste  either  in  manufacturing  or  retailing,  as 
this  is  the  time  when  the  consumer  is  looking  for  something  new 
and  dressy.  No  more  striking  proof  can  be  had  of  this  than  is 
seen  in  the  success  of  E.  &  S.  Currie's  special  range  of  Christ- 
mas tinted  neckwear.  Since  the  appearance  of  this  firm's  ad. 
in  last  month's  Dry  Goods  Review  they  report  a  great  many 
enquiries  both  personal  and  by  letter  for  their  special  Christ- 
mas novelty  of  one  tie  in  a  fine  enamelled  box.  This  demand 
is  chiefly  from  the  dry  goods  trade,  and  they  presume  the  reason 
is  that  the  enterprising  dry  goods  retailer  sees  a  chance  of 
showing  something  extra  nice  to  the  ladies  in,  the  way  of  a 
Christmas  present  for  the  modest  sum  of  50  and  75c.  By  E. 
&  S.  Currie's  ad.  in  another  page  we  see  they  can  fill  all  letter 
orders  at  once  from  stock. 


IN     NEW    QUARTERS. 

The  new  warehouse  and  factory  of  the  Irving  Umbrella  Co. 
on  Front  street,  Toronto,  is  well  chosen.  Very  light  for  all  the 
processes  of  manufacture  is  it,  and  spick  and  span  new  for  dis- 
plays of  stock,  etc.  The  whole  place  bears  the  look  of  alert 
management  and  careful  manufacturing.  The  factory  is  busily 
employed,  indicating  good  patronage  and  a  satisfactory  trade. 


THE  GLOVE  TRADE. 

This  important  branch  of  the  furnishing  trade  continues  to 
receive  much  attention  from  our  merchants.  The  old  estab- 
lished and  reliable  firm  of  W.  H.  Storey  &  Son,  glove  manufac- 
turers, Acton,  Ont,  continue  to  exhibit  as  usual  everything  novel 
and  new.  Their  line  for  1896  in  spring  and  fall  goods  is  more 
than  usually  attractive.  Besides  many  new  lines  they  are  ex- 
hibiting a  specialty  in  Napa  Tan  goods  of  tan  colors,  which  is 
also  something  new.     The  goods  are   elegant  in  appearance, 


perfect  in  color,  and  flexible,  and  appear  to  much  advantage 
when  compared  with  gloves  of  foreign  manufacture,  the  prices 
and  fit  also  being  in  their  favor.  This  firm  exhibit  a  choice 
range  of  ladies'  7-hook  kid  and  4-lock  button  in  kid  and  lamb, 
tans  and  blacks,  for  spring  trade. 


HOLIDAY     NOVELTIES. 

For  the  Christmas  trade,  W.  R.  Brock  &  Co.  have  passed 
into  stock  novelties  in  fancy  frillings,  infants'  bibs  and  feeders, 
golf  jerseys  in  black,  navy,  cardinal,  cream  and  fancy  ;  laced  kid 
gloves ;  also  a  new  line  specially  suited  for  gifts,  with  fancy 
colored  welts  and  points  to  match. 


Are  You  Interested 
In  Underwear? 


We  have  special  values  and  complete  range 
Ladies'  and  Children's  Undervests,  Drawers, 
Combinations,  etc.,  in  stock.  Samples  sent  if 
requested. 

PRIME  &   RANKIN 


Ladies'  Vests  from  $1.85  to  $9.00. 
"      Drawers  from  $2.25  to  $9.00. 


50  Bay  Street, 

.TORONTO 


Re-dyers  *  Finishers 

OF   DRY  GOODS   IN   THE   PIECE 
ALSO  MILLINERY  GOODS 

OSTRICH  FEATHERS  DYED, 
AN  HONEST  CLAIM  CLEANED  AND   CURLED 

Thai  we  have  by  far  the  largest  ar.d  best-equipDed  General  Dye  Works  in  the 
Dominion  ;  that  we  have  the  best  technical  Dyer  and  Finisher  in  our  employ ;  and  that 
our  work  is  far  superior  to  that  of  any  other  dyers  in  the  Dominion. 

Customers  can  prove  this  claim  by  comparing  our  work  ;  other  dyers  can  test  it  when 
they  like,  work  for  work  or  place  for  place. 


BRITISH  AMERICAN  DYEING  CO.,  -  Gold  Medalist  Dyers 

Principal  Offices  : 
221  McGill  St.,  Montreal  123  Bank  St.,  Ottawa 

90  King  St.  East,  Toronto  47  John  St.,  Quebec 

Joseph  Allen,  W.  R.  Allen,  Technical  Chemical  Dyer,  and  Medalist  City  and 

Managing  Partner.  Guilds  of  London  Inst.,  Eng.,  in  charge  of  Works. 


Gilmour,  Scholf  ield  &  Co. 

364  St.  Paul  Street 

i">p°«-  <*^M  ON  TREA  L 

Dry  Goods,  Small  Wares 
nillinery  ^  Upholstery  Goods 


General  Commission  Merchants  and  Jobbers. 


Selling  agents  for 

GEO.  BRETTLE  &  CO.  h^0^gLanD 

DEFFRENNES,  DUPLOUY  &  FRERE  ^      par/s  aJJ(/ 
DERACHE  CONSTANT  \     Lann0Yt  France. 

Upholstery  Manufacturers       J 

And  everything  in  the  Furniture  Covering  Line. 
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-^  IRVING 

UriBRELLA 

CO.   Ltd. 


MANUFACTURERS    OF 


Sunshades 
Parasols  «•<* 
Umbrellas 


20  Front  Street  West 


TORONTO 


Retailers . . 


Who  place  orders  with  us,  get 
exclusive  designs  in  Dress  Goods  ; 
get  the  best  value  in  Silks  ;  get  a 
profit  on  every  sale. 


Simply  Because 


We  confine  our  attention  to  two 
lines  ;  we  buy  in  the  best  market 
for  cash  ;  we  visit  Foreign  markets 
in  person.    Prompt  delivery. 


William  Apew  &  Co. 

riontreal 


THE 


C.  Turnbull  Co. 


Established 
1859 


OF 


GALT, 


(limited.) 


MANUFACTURERS    OF    ALL    KINDS    OF 


Full-Fashioned  Underwear,  Ladies' 
and  Children's  Combination  Suits,  Mens 
Shirts  and  Drawers.  Jersey  Ribbed  Per- 
fect Fitting  Ladies'  Vests,  Drawers,  and 
Equestriennes,  Ladies'  and  Children's 
Anti  Grippe  Bands.  Sweaters,  Striped 
Shirts  and  Knickers. 


WE  GUARANTEE  SATISFACTION  AND  PERFECT  FIT. 


TORONTO  OFFICE : 

GOULDING  &  CO. 

27  Wellington  Street  East. 


1  Clapperton's         | 
I        Spool  Cotton  I 


Is  superior  to  all  other  makes. 
Blacks  warranted  fast  dye. 


Write  us  for 
Samples  and  Prices 


We  also  carry  a  stock  of  the  following  lines  : 

Bagley  &  Wright's  Celebrated  "  Parrot  " 

4-ply  Fingering  Wool 
Stewart's  Linen  and  Shoe  Threads 
English  Turkey  Red  Cottons 
White  and  Black  Book  Muslins 
Victoria  Lawns 
Wool  Mendings  on  Cards 
Tailors'  Twist 

Full  Line  of  Boot  and  Shoe  Laces 
Wm.  Hall  ACo.'s  Needles 
Shaded  Crochet  Cotton  on  200-yard  Reels 


H  Wm.  Clappertoin  &  Co. 


1  f»K    St.  James 

J-W      Itrmt 


Street 


Montreal 
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ROBERT  LINTON  &  CO. 


Corner  of  St.  Helen 
and  Lemoine  Sts. 


Montreal 


Departments  .  .  . 


^) 


Cottons  Dyed 
Dress  G-oods 
Flannels 
Gloves  and  Hosiery 
Haberdashery 
Laces,  Linens 
Mantles,  Muslins 


Prints,  Ribbons 
Shawls,  Silks 
Stuff  G-oods 
Smallwares 
Ties   .... 
Woolens,  broad 
Woolens,  narrow 


WOOLENS  AND  TAILORS'  TRIMMINGS 

♦       ♦       A  SPECIALTY 

Our  travellers  are  now  on  the  road  with  a  full  assortment  of  samples. 


♦♦♦♦♦•♦♦♦♦♦♦♦♦♦♦♦♦•♦♦♦ 
♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦•♦♦+ 


Canadian. 


BAGS,  BLANKETS  FLANNELS,  PRINTS 

COTTONS  DYED  SHIRTS  AND  PANTS 

COTTONS  GREY  TWEEDS 

COTTON'S  BLEACHED  YARNS 


X-  Agents 

|  E.T.  CORSETS 

t  Of  St.   Hyacinthe. 
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OUR 

STOCK  OF 
CHRISTMAS 
NOVELTIES 


Is  now  complete  and  we  will  be 
pleased  to  send  a 

Sample  Assortment 

to  any  reliable  merchant. 


f 

• 


JV^acabe,  Robertson  &  (Jo. 

8  Wellington  St.  West 

Toronto 


t 


A  Gem 


REPRESENTS  GREAT  VALUE 
IN  A  SHALL  COHPASS 


Oneof  Kleinert's  Dress  Shields  is  very  appropiately 
named  the  '  GEiT' 

ITS  GREAT  VALUE 

IS  APPRECIATED  BY  THE  WEARER. 


There  are 

Others 

THE  FEATHERWEIGHT 

For  instance. 


ALL  nADE  BY 


I.  B.  Kleinert  Rubber  Go. 


Toronto  :  New  York  : 

26  and  28  Front  St.  West.  715  to  727  Broadway. 


Toronto  Feather  and  Down  Co. 


Down 
Quilts 


Our  choice  in  these  goods 
has  been  unexcelled  in  this 
market 


Fancy  Pillows  for  Xmas  Trade 


Boulter  &  Stewart 


1  f\    Wellington  Street  T 

J\J   East  .     .  ♦  ♦    1  ORONTO 


Sole  Selling  Agents 
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HOW    TO     MAKE    THE     BUSINESS   PAPER    PAY    THE 
ADVERTISER. 

IN  this  paper  I  propose  to  give  some  practical  advice  and  sug- 
gestions on  how  to  make  it  pay  any  way,  and  how  to  make 
it  pay  better  than  it  ever  has  paid. 

Advertising  to-day  must  be  made  to  pay. 

The  good  of  all  good  is  in  so  handling  the  good  that  the 
good  of  it  does  good. 

Poor  advertising  pays  poorly — good  advertising  pays  well. 

Good  goods  and  poor  advertising  may  be  as  profitless  as 
bad  goods  and  good  advertising. 

Unless  the  quality  of  the  goods  and  the  quality  of  the 
advertising  harmonize,  there  is  no  profit  in  publicity,  except 
that  transient  profit  that  no  decent  man  cares  about. 

The  conventional  advertisement  has  a  value,  although  it  has 
looked  backward  over  a  quarter  of  a  century. 

The  selling  value  of  anything  is  partly  in  the  appearance 
of  it. 

Intrinsic  value,  covered  with  a  bushel  basket,  is  no  more 
salable,  and  perhaps  not  so  salable,  as  less  value  well  pre- 
sented. 

A  ham  sandwich,  with  a  wide,  thick  table-cloth  and  napkin 
as  big  as  a  towel,  with  a  waiter  of  immaculate  blackness,  and  a 
well-set  table,  is  more  appetizing  than  terrapin  and  game  served 
in  a  horse  trough. 

The  diamond  is  not  more  brilliant  than  coal  before  it  is 
polished. 

Make  the  goods  look  as  well  as  they  are,  provided  they  are 
as  well  as  they  look. 

Make  the  advertisement  look  as  well  as  the  goods. 

The  advertisement  which  reads  : 

John  Smith  &  Co. 
Wholesale  Dry  Goods  Importers, 
may  bring  Mr.  Smith  some    business,  but  it  will  not  bring  him 
the  business  that  is  sure  to  come  from  an  advertisement  which 
advertises    what    Mr.  Smith    sells    more  prominently  than   Mr. 
Smith  himself. 

Mr.  Smith  is  not  for  sale — that  which  he  makes  is  for  sale. 

The  buyer  cares  nothing  about  Mr.  Smith  beyond  Mr. 
Smith's  reliability  and  character. 

He  cares  everything  about  the  quality  of  what  Mr.  Smith 
makes. 

I  do  not  depreciate  the  value  of  keeping  Mr.  Smith's  name 
before  the  public,  but  I  do  not  believe  in  advertising  Mr.  Smith 
to  the  prejudice  of  what  Mr.  Smith  makes. 

Three-quarters  of  the  advertisement,  and  the  largest  type, 
should  be  used  in  announcing  the  articles  manufactured.  Too 
big  type  cannot  be  used — the  bigger  the  better. 

Better  hit  the  pocket-book  of  one  man  than  the  feet  of  a 
dozen. 

One  word  inside  of  a  man  is  worth  one  hundred  outside  of 
him. 

If  you  manufacture  a  dozen  articles,  don't  conspicuously 
speak  of  more  than  one  of  them  at  a  time,  unless  you  have 
separate  advertisements  for  each. 

No  matter  what  you  sell,  advertise  it,  with  your  name  and 
address  as  a  matter  of  necessity,  but  don't  place  your  name  at 
the  top  of  the  advertisement  in  the   largest  type,  followed  by  a 


conglomeration  of  what  you  make,  so  mixed  up  and  so  insignifi- 
cant, that  one  can't  separate  the  wheat  from  the  chaff. 

There  is  no  objection  to  advertising  some  one  article  promi- 
nently, and,  in  small  type  following,  speak  of  the  other  lines 
carried. 

Let  the  advertisement  have  the  advantage  of  always  profit- 
able oneness. 

Let  it  appeal  to  the  buyer  on  some  one  particular  thing,  that 
thing  to  be  changed  to  another  in  the  next  issue  of  the  paper,  if 
you  make  other  things. 

If  you  manufacture  a  dozen  articles,  advertise  one  promi- 
nently, with  the  others  very  much  less  prominently  ;  then  the 
next  [time  advertise  another  prominently,  and  the  others  less 
prominently,  and  so  on. 

Don't  say  much  in  your  advertisement. 

It  is  not  the  business  of  the  advertisement  to  sell  goods.  It 
is  to  assist  your  salesmen  and  your  catalogue  in  selling. 

It  is  the  business  of  the  advertisement  to  create  correspond- 
ence, to  interest  buyers  in  your  travelers  and  the  goods  they 
carry,  so  that  they  will  wait  to  see  their  samples  before  giving 
orders  elsewhere,  to  separate  the  probable  from  the  possible  cus- 
tomers, to  bring  into  your  office  letters  which  indicate  that  cer- 
tain people  desire  certain  goods,  and  it  is  then  your  business, 
and  the  business  of  your  employes,  to  sell  them. 

Trade  paper  advertising  would  be  worth  double  what  it  is  to 
the  advertiser  if  the  advertiser  made  his  advertisements  specify 
something  in  particular,  not  everything  in  general. 

Make  one  point  at  a  time,  and  only  one. 

Advertise  prominently  the  thing  for  sale,  not  the  seller  of  it. 

By  Nath'l  C.  Fowler,  jr.,  Doctor  of  Publicity. 


BRITISH     COLUMBIA'S     PROSPECTS. 

The  Review  had  the  pleasure  of  meeting  at  the  Windsor 
hotel  in  Montreal  the  other  day  Mr.  Lenz,  of  Lenz  &  Leiser, 
wholesale  dry  goods,  Victoria,  B.C.  He  was  on  his  way  to  the 
European  markets  in  the  interests  of  his  firm.  He  states  that 
trade  has  been  fully  up  to  the  average  in  the  Pacific  Province, 
and  that  the  prospects  for  the  future  are  fair.  There  is  less 
speculation  in  towns  throughout  the  province,  and  business 
generally  is  on  a  solid  basis.  In  speaking  of  the  wealth  of  the 
Kootenay  gold  fields  he  became  eloquent,  and  stated  that  British 
Columbia  was  destined  to  be  the  wealthiest  province  of  the 
Dominion,  as  her  mineral  resources  were  unlimited. 


APPRECIATE  IT  MORE  AND  MORE. 

"  We  may  say  with  respect  to  The  Dry  Goods  Review 
that  we  appreciate  its  visits  more  and  more.  The  useful  hints  we 
have  received  from  time  to  time  from  its  pages  are  very  valuable 
to  us,  and  we  are  quite  sure  they  would  prove  so  to  every  dry 
goods  merchant  who  wishes  to  keep  up  with  the  times." — Mc- 
Curdy  &  Co.,  Antigonish,  Nova  Scotia. 


SOME    JOB     LINES. 


In  the  hosiery,  glove  and  fancy  goods  department  W.  R. 
Brock  &  Co.  have  laid  aside  on  a  table  to  job  odd  lines,  broken 
ranges  and  clearing;  lots  of  various  kinds  in  hosiery,  underwear, 
gloves,  ribbons,  laces,  neckwear,  waterproof  mantles,  etc.  These 
have  been  taken  out  of  stock  during  the  stock-taking,  to  be 
cleared  out  at  a  sacrifice. 
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Ready=Made  Clothing 


~^ 


We  have  the  most 
complete  clothing 
factory  in  the 
Dominion.    .    .    . 


Samples  and  prices  on  application. 

Clayton  &  Sons 

Halifax,  Nova  Scotia 


Hutchison,  Nisbet 
&  Auld 


34  Wellington 
Street  West 


TORONTO 


Before  placing  your  order  for  Spring, 
see  our  samples  of 

WORSTEDS 
SERGES 
TWEEDS 


and 


OVERCOATINGS 


i 


Hutchison,  Nisbet  &  Auld. 


♦•*•♦♦••♦•♦♦ 


James  Johnston  &  Co. 


Importers   of  British  and  Foreign   Dry  Goods. 
Dealers  in  Canadian  and  American  Staples,  Etc. 


26  S'-  ""'"^^MoNTREAL 


OD 


DEPARTMENTS 

Silks,  Ribbons,  Trimmings,  Dress  Goods, 


Sole  Agents 

for  the 

Antiseptic 
Sanitary 
Diaper 

Put  up  In  lO  yd.  lengths, 

in  the  following  widths  : 

18,  20,  22,  24,  27  in 


Velveteens,     Hosiery,     Gloves,     Underwear    (Gents', 
Ladies'  and  Children's),  Smallwares,  Handkerchiefs  in 
Silk,  Linen,  Cotton,  Muslin,  Laces,  Embroideries  ; 
Cloths,  Tweeds,   and  Gents'    Haberdashery. 

A  Fine  Assortment  of  Scotch  Zephyrs  in  stock. 

DOMESTIC  COTTON  GOODS 
OF  EVERY  DESCRIPTION 


Special  .  .  . 


Attention  Given  to  Letter  Orders 

We  invite    all  Merchants  visiting  the  City  to  call. 
They  will  be  cordially  welcomed. 
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ART    OF     RETAINING    CUSTOMERS. 

The  art,  for  it  really  is  an  art,  of  retaining  customers  in  the 
retail  trade,  may  be  summed  up  in  two  words  :  Tact — service. 
These  two  qualities  cannot  be  too  highly  prized  or  esteemed,  as 
the  possession  of  them  will  also  embrace  all  the  other  constitu- 
ents which  go  to  make  a  good  salesman — courtesy,  knowledge 
of  the  goods  handled,  and  honesty  of  purpose.  These,  as  a 
matter  of  course,  are  part  of  the  education  of  a  clerk  or  pro- 
prietor, and  while  the  first  and  last  named  should  be  inherent, 
the  second  one  is  of  necessity  acquired  only  by  experience — 
the  growth  of  time.  If  to  the  foregoing  are  added  a  clean, 
bright,  well-lighted  store,  a  reputable  house  doing  busiuess  in  a 
straight-forward  manner,  there  is  little  fear  but  that  confidence 
will  be  felt  by  all  customers  and  their  patronage  retained.  This, 
too,  it  may  be  said  almost  irrespective  of  prices,  as  a  few  cents 
either  way  will  weigh  very  little  against  the  prestige  or  general 
reputation  enjoyed  by  the  proprietors  of  a  store  in  a  country 
town. 


SEASONABLE    GOODS. 

Fresh  arrivals  of  handkerchiefs  in  silk,  Japanese,  Swiss  em- 
broidered, initial  and  motto,  by  Samson,  Kennedy  &  Co.  In 
tartan  neckwear,  Windsor,  derby  and  fancy  bows  are  shown. 
In  dress  goods  large  import  orders  are  reported  for  spring, 
especially  in  black  lustres,  brilliants  and  brocaded  lustres,  which 
are  so  much  worn  in  England  and  the  States.  The  ribbon 
department  has  just  received  cable  repeats  in  20-inch  chenille 
spot  veiling,  black  wove  ribbons  and  faille  and  double-faced 
satins.  Large  orders  for  spring  in  lace  curtains  are  reported. 
Ladies'  golf  jerseys  are  selling  freely,  especially  in  black. 
Staples  are  upside  down  during  stock-taking  and  several  lines 
are  offered  at  clearing  prices. 


NEW    FRILLINGS,    ETC. 

In  the  Princess  May  suitings  shown  by  McMaster  &  Co.  a 
new  feature  is  the  distinctness  with  which  the  colored  pattern  is 
brought  out  by  a  process  which  gives  them  the  name  of  metallic 
crepons.  In  Christmas  goods  the  house  have  silk  handkerchiefs, 
silk  embroidered  and  Swiss  embroidered,  hem-stitched  and 
Japanese,  plain  and  initial.  New  frillings,  in  colored,  cream 
and  white,  are  shown.  In  hose  the  G.  10  cashmere  hose,  $2.25, 
is  having  a  great  demand.  A  new  lot  of  seven-hook  laced  kid 
gloves  are  in  stock. 

ART    GOODS     FOR     HOLIDAY    TRADE. 

Attention  is  drawn  to  Messrs.  K.  Ishikawa  &  Co. 's  advertise- 
ment on  page  2.  They  are  now  showing  a  full  stock  of  art 
goods  for  the  holiday  trade,  such  as  rich  gold,  embroidered 
chair  scarfs  at  $1.90  per  doz.  ;  table  covers,  $1.35  up  ;  mantel 
drapes,  $1.25  up.  They  are  also  showing  Japanese  hand-made 
Dantsu  rugs,  in  designs  similar  to  the  most  antique  Turkish 
and  Persian  rugs,  in  sizes  from  1%  x  3  ft.  to  10  x  15  ft.,  while 
the  prices  are  within  the  reach  of  everyone. 


THEY     HAVE    A     SUPPLY. 

Wm.  Agnew  &  Co.,  Montreal,  have  in  stock  large  quantities 
of  those  scarce  goods,  viz.:  black  silk  velvets,  estamene  and 
cheviot  serges  (navy  and  black  in  fall  weights). 


NORTHERN 


Established 
ISJ6 


ASSURANCE  COMPANY  OF  LONDON 

Capital  and  Funds,    $36,465,000 
Revenue,  $5,545,000 

Dominion  Deposit,  $200,000 


Canadian  Branch  Office  :  nAnrnT    11/       T\jr\r? 

1724  Notre  Dame  St.,  Montreal.  HUBtHT    W.    TYRE, 

G.  E.  Moberley.  Inspector.  Manager. 

MARINE    INSURANCE 

The— — ■■**. 

MANNHEIM  INSURANCE  CO. 

Grant  Open  Policies  to  Wholesale  Grocers  and  Importers  at  specially 
favorable  rates.       Further   particulars   obtainable  by 
applying  to  Local  Agent,  or  to 


Jas.  J.  Riley  &  Sons,  1/Iontdfai 

Manaeers  tor  Canada  •     •    ill*-"'    '  ■* tJf\Uu 


THE     PEOPLE'S 


Building  and  Loan  Association 

(INCORPORATED) 
HEAD  OFFICE LONDON,  ONT. 


When  business  is  prosperous  every  merchant  should  put  by  a  regular  monthly  sum  in 
our  Class  '*  A"  stock.  It  will  be  available  when  you  need  it  most.  $3  deposited  monthly 
is  estimated  to  mature  a  $500  certificate  in  7V2  years.     Larger  amounts  in  like  ratio. 

Security,  first  mortage  loans— the  basis  of  wealth.  Money  loaned  to  buy  a  home,  to 
build,  tore-model  the  old  house  or  pay  off  old  mortgages.  Agencies  in  all  the  principal 
towns  and  cities  in  Ontario.  Write  for  manuals  and  name  of  resident  agent  in  your  local- 
ity.    Do  not  delay.     It  will  pay  you. 


\r  +&+  #A»  «^-»  <&*  «A»  p1*  «4*  *1»  *J*  *4*  *}*  *1*  *&*  *4*  *}*  *J*  »£*  *$*  *$*  J^ 

J                          If  you  want  ^ 

•5»  a  safe  which  4- 

*  will  stand  any  kind  J 

«5»  of  a  fire —  «$• 

*  * 
1*  Set  a  j* 


Taylor 


ft>fr^^.*$.*$.^**f.*$.*fr-f**$**%"f"fr'f"f"f'>$"$-3i 
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Special 


K3 


Having  secured  at  old  prices 
a  large  supply  of 


Clay  Twills, 
Venetian  and 


Corkscrew  Worsteds 

(BLACKS  AND  BLUES) 

We  are  in  a  position  to  offer  them  to  the  trade  much  below 
present  values.  Samples  are  in  the  hands  of  our  travelers, 
or  may  be  had  on  application. 


JOHN  FISHER.  SON  &  CO. 


442  and  444  St.  James  St.,  MONTREAL 


Thibaudeau  Bros. 


&  Co. 


Importers    of— 

ENGLISH  . 
FRENCH  .  . 
GERMAN  & 
AMERICAN 


m 


s 


THIBAUDEAU  FRERES  &  CIE. 

Quebec. 
THIBAUDEAU  BROTHERS  6c  CO. 

London,  Eng. 
THIBAUDEAU  BROS.  &  CO. 

332  St.  Paul  St. 

MONTREAL 


Wm.  Parks  &  Son,  Ltd. 


ST.  JOHN,  N.B. 


*M**&fcfe«S.W|-CK     COTTON 


c 


otton  Spinners, 
Bleachers,   Dyers 

and  Manufacturers 


St^ohn  cotton  nUl1-s 


Grey  Cottons,  Sheetings,  Drills  and  White  Ducks,  Ging- 
hams, Shirtings,  Tickings,  Denims  and  Cotlonades,  in 
Plain  and  Fancy  Mixed  Patterns.  Cotton  Yarns,  ^Carpet 
Warps,  Ball  Knitting  Cottons,  Hosiery  Yarns,  Beam  Warps, 
for  Woolen  Mills,  and  Yarns  for  Manufacturers'  use. 


AGENTS    .     .     . 

WM.   HEWETT  &  CO.,  30  Colborne  Street,  Toronto. 
DAVID  KAY,   Fraser  Building,   Montreal. 

JOHN  HALLAM,  83  Front  Street  East,  Toronto,   Special  Agent  for 
Beam  Warps  for   Ontario. 


THE   ONLY  "WATER  TWIST"  YARN    MADE  IN  CANADA 

NEW  BRUNSWICK  COTTON  MILLS. 


HILLS 


ST.  JOHN  COTTON  MILLS. 

ST.  JOHN,  N.B. 
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PARASOLS    FOR    '96. 

Little  can  yet  be  said  of  the  forthcoming  parasol,  although 
the  latest  of  last  season  will  be  taken  into  consideration  and 
worked  out  with  new  ideas.  In  handles,  the  extreme  small 
affairs  of  a  year  ago  will  not  again  receive  such  good  attention. 
Dresden  knobs  and  tasty  hooks  of  this  ware  are  the  rage  with 
New  Yorkers,  some  very  elaborate  decorating  being  shown. 
Crystals  of  cut  glass  appearance,  and  in  colors  of  pretty  chang- 
ing hues,  are  shown  as  novelties,  and  reported  on  as  successful. 
Inlaid  stones  in  horn  heads  produce  a  striking  appear- 
ance, and  are  very  low  priced.  Pearls,  as  shown  on  steel  rod 
"  tight  rollers,"  are  natty.  Naturals  in  Furly  and  Congo 
woods,  trimmed  and  plain,  are,  of  course,  staple. 

In  materials,  serge  and  taffeta  in  good  changeable  effects 
claim  first  attention,  closely  followed  with  bordered  ideas.  Open 
work  and  l2ce  trimmed  are  shown  ;  creams  for  the  hot  weather, 
plain  and  frilled.  The  Irving  Co.,  with  plenty  of  push,  are 
putting  themselves  well  on  top  in  this  way.  Situated  in  the 
centre  of  the  business  portion,  they  are  pontrolling  a  smart  and 
active  trade. 


JAPANESE     FANCY    SILKS- 

Mr.  W.  Togou,  of  the  firm  of  K.  Ishikawa  &  Co.,  of  Yoko- 
hama, one  of  the  best  known  silk  manufacturers  of  Japan,  was 
seen  in  the  firm's  Montreal  branch  office  last  week.  He  had 
just  returned  from  a  trip  extending  from  Halifax  to  Western 
Ontario,  and  has  been  away  since  last  September  showing 
samples  of  fancy  silks  for  the  next  spring  trade.  He  said  that 
although  it  was  just  a  year  since  they  opened  the  branch  office  in 
Canada  they  had  done  a  very  large  business,  and  that  he  was 
already  in  receipt  of  some  very  large  import  orders  of  fancy 
Japanese  silks  for  the  next  spring  trade  from  the  best  houses  in 
the  Dominion.  This  firm  being  manufacturers  and  direct  im- 
porters from  the  Land  of  the  Rising  Sun,  have  the  control  of  all 
fancy  patterns  used  by  them,  and  all  samples  shown  by  them 
have  never  been  shown  by  any  Canadian  agent  before.  The 
prices  are  moderate  and  are  taking  well  with  the  trade. 


IN     FURNISHINGS. 


On  December  2nd.  S.  Greenshields,  Son  &  Co.  open  up 
for  Christmas  trade  a  large  importation  of  lace  curtains,  curtain 
nets,  sash  nets,  Irish  point  curtains,  etc.,  consisting  of  Scotch, 
Nottingham  and  St.  Gall  goods,  art  muslins,  Stamboul  mus- 
lins, furniture  sateens,  cretonnes,  etc.,  in  all  qualities  and  prices. 
Also  a  very  special  line  in  seven-yard  curtains,  three  patterns 
ecru  and  white,  to  retail  at  $1  a  pair. 


SOMETHING    NEW. 


Brophy,  Cains  &  Co.  have  been  showing  for  the  past  few 
weeks  a  range  of  curtains  that  up  to  the  present  have,  they 
claim,  been  shown  by  no  other  house  in  Canada.  They  have 
booked  large  orders.  They  also  have  something  new  in  curtain 
nets  and  dress  nets. 


ENGLISH    COTTON     PRINTS. 

Robert  Linton  &  Co.  are  again  to  the  fore  this  season  with 
their  103  range  of  English  prints,  which  are  favorites  with  the 
trade  everywhere. 


CHARLES  H.  RICHES 

SOLICITOR  OF  PATENTS 

Canada  Life  Bldg.,  King  St.  West 

Patents  and  Trade  Marks  procured  in  Canada  and  foreign  Tai* am4-a 

countries.     Handbook  relating  to  Patents  free  on  application.  I  Ol  OIllO* 

BEATTY,  BLAGKSTOGK,  NESBITT,  GHADWIGK  &  RIDDELL 

Barristers,  Solicitors,  Notaries,  Etc. 

Offices — Bank  of  Toronto,  cor.  of  Wellington  and  Church  Sts. 
TORONTO,  -  ONTARIO. 

Solicitors  for  Bank  of  Toronto  ;  Board  of  Trade,  Toronto  ;  R.  G.  Dun  &  Co.  (Mercan- 
tile Agency),  etc. 

"  HONEST  GOODS  AT  HONEST  PRICES." 


Made  at  the. 


Montreal  Fringe  and  Tassel  Works 


MOULTON  &  CO 


12  St.  Peter  Street 


Agent  for  Ontario  : 

Ben.  Allen,  Toronto. 


Montreal 


Miller  Bros.  *  (o.  IV|0NTREAL 


Manufacturers 
for  the  Whole- 
sale Trade  of 
the  following 
Standard  Lines 
of  Pine  Linen 
Faced  Collars 
and  Cuffs 


PR  I  I  ADQ   Comet,  Opera,  Hani  an 
UULLHnO  '76,  Oro  and  Marquis. 

MOZART   CUFFS 

Angelo  &  Raphael 


Reversible  Li-iene 
Collars  and  Cuffs. 


Only  the  very 
best  materials 
are  used  in  the 
manufacture  of 
these  Goods 


World  Wide  Popularity 


The  Delicious  Perfume. 


Crab  Apple  Blossoms 

EXTRA   CONCENTRATED 

Put  up  in    i,   2,   3,  4,  6,  8,  and  16 
ounce   bottles. 

And  the  Celebrated 

5551  Crown  Lavender  Salts 


XTRA  CONCENTRATED 

blOSSOMS 
NEWBONDSTIDNODS 


Annual  sales  exceed  500,000  bottles. 
Sold  everywhere. 

THE  CROWN  PERFUMERY  CO.  ^ 

177  New  Bond  St.,  London,  Eng. 
By  all  principal  dealers   in  perfumery. 


« 


"FITS  LIKE  A  GLOVE." 

THOMSON'S 

ENGLISH    MADE, 
"Glove-Fitting."    Long  Waisted. 


Trade  Mark. 


CORSETS 


At  Popular 
Prices. 

The  Perfection  of  Shape,    Finish  and  Durability. 

APPROVED  by  the  whole  polite  world. 
SALE  OVER  ON-  MILLION  PAIR8  AJJNTMLLY. 
A  laree  stock  of  these  GOOD  VALUE  Corsets  always  on  hand  at 

JOHN    MACDONALD    &    CO'S,    TORONTO. 
MANTTPAOTtTREBS:  W.  S.  THOMSON  &  CO..  LIMITED,  LONDON. 

See  that  every  Corset  is  marked  "  THOMSON'S  GLOVE  FITTING,"  and  bean 
our  Trade  Mark,  the  Crown.     *-'o  others  are  genuine. 


TWELVE  FIRST  MEDALS. 
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"  Pitfalls  of  the 
Dry  Goods  Trade" 


A  series  of  able  and  exhaustive  essays  upon 
the  above  subject  is  now  published  in 
pamphlet  form.  They  furnish  much  food 
for  reflection,  and  contain  many  valuable 
suggestions  regarding  matters  of  import- 
ance to    every  retailer. 


Sent  to  any  address 
upon  receipt  of 


10  cents 


Ask  your  wholesale  dealer 

tor  the    .    . 

IMPERIAL 

SAFETY  PINS 

(Registered) 

The  neatest  package  on  the  market.    - 

Each  box  contains  3  dozen  assorted  sizes,  and  can 

be  retailed  at  10  cents. 

Manufactured  by   THE   M.   S.   &    U.    MFG.   CO. 

568  St.  Paul  St.,  Montreal. 

The  Wholesale   Trade  only  supplied. 


Champion  Fire  and 
Burglar-Proof  Safes 

Made  with  Solid  Welded  Angle  Iron  Frame,  Iron  Inside 
Doors  ;  1,000,000  Changes  Combination  Lock.  Twelve 
years  trial  have  proven  them  the  Best.  Fifteen  sizes  in 
stock.     Write  for  our  Price  List. 

S.   S.  KIMBALL 

577  craig  st.  Montreal,  P.Q. 


►Ill    ^™   HI    ^™    III    ^™   III    i^  III  I    ^M    III    »1    III 


A  Pension 
for  Life 


DO  YOU 
WAIST 

ONE  ? 


See  one  of  our  agents  about 
it,  or  send  for  explanatory- 
circular  to  Head  Office. 


MANUFACTURERS'  LIFE  INSURANCE  COMPANY 

63  Yonge  St.  (cor.  Colborne)  TORONTO,  CANADA 


"LAMSON  CASH  CARRIERS. 


55 


These  illustrations  show  our  "  Nonpareil 

Cash  and  Parcel  Carrier."    The  best 

Package  Carrier  offered  on  the  market. 
We  manufacture  and  always  have  on 
hand  all  other  styles  of  Carrier  you  may 
desire. 


Send  for  our  new  Catalogue. 


Correspondence  invited. 


DESK    TERMINAL. 


E.    ST.   A/HOUR,    Temple  Building 

nnMTPPAi 


SALESM/\NS  TERMINAL. 
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Reliance  Brand 

Full  fashioned  Ribbed  Hose,  Plain  Hose,  Gents' 
Half-hose  in  Black  and  Colors,  Elastic  Over-hose, 
Ladies"  and  Children's  Mits. 

We  are  offering  some  good  drives  in 

BOYS'    RIBBED    COTTON     HOSE 

To  clean  out  Stock.     Warranted  Stainless. 
Letter  Orders  promptly  attended  to. 


— :  MANUFACTURED  BY  - 

THE   WILLIAMS,  HURLBURT  CO. 

COLLINGWOOD, 


ONT. 


"BEEN  MAKING  HOMESPUNS  28  YEARS" 


OUR  NEW  SPRING  SAMPLES  IN 

Elegant  Homespun 
Effects 


Surpass  anything  ever  shown. 

They  are  in  the  hands  of  the  wholesale  trade. 
Enquire  for  them  when  the  travellers  come  round. 


OXFORD  MFG.  CO. 


OXFORD,  N.S. 


Thorpe  flanufacturing  Co. 

TORONTO 


25  Melinda  St. 

Wholesale  Manufacturers  of 


Fine  Ready-Made  Clothing 

Pants  a  Specialty 

Our  Travelers  are  on  the  road  now.      If  they  do 
not  call  on  you,  send  for  a  Sample  lot. 

Write  for  Prices  for  Knickers. 

Dogs  for  Business  Men 

Irish  Terrier  Puppies  for  Sale — From  stock  that  has  won 

first  prizes  in  leading  British  and  American  shows.  They  are 
now  the  fashionable  breed  in  Great  Britain.  They  are  the  most 
faithful  companions,  best  watch  dogs  (the  Standard  Oil  Co.  use 
them  exclusively),  for  they  will  fight  until  the  last  drop  of  blood 
in  their  daring  little  bodies  in  defence  of  their  master  or  his 
property.  No  rats  can  live  where  they  are.  They  are  ex- 
cellent dogs  for  the  woods,  and  very  fond  of  the  water. 

KINKORA  KENNELS 

p.o.  box  2i?9  MONTREAL 


IMPORTERS  AND 
BREEDERS 

P.O.  BOX  2501  TORONTO 


The  "ELITE"  Waterproofs 


MANUFACTURED    BY 


THE  GLOBE  RUBBER  COMPANY 


»mm^ — — 


[IS 


^, 


MANCHESTER,   ENGLAND 


and 


QUEBEC,   CANADA 


THEY  ARE  POSITIVELY  GUARANTEED  FOR  5  YEARS. 

Made  in  medium  and  best  qualities  and  latest  styles. 
Highest  award  granted  at  Toronto  and  Montreal  Exhibitions. 

ASK    WHOLESALE   HOUSES   FOR   "ELITE"   WATERPROOFS. 


THOMAS  MEALEY  &  CO. 


MANUFACTURERS    OF 


Wadded  Carpet  Lining 


MEALEY  STAIR  PAD. 


AND 


STAIR  PADS 

HAMILTON, 

ONT. 

OFFICE.— 

U  Catharine  St,  North. 


CANADIAN 
OLORED 
OTTON  MILLS  CO. 


•  • 


CPRIISG 

1896 


TO  CANADIANS 


Miles  &  Co 


NEW    ADDRESS  . 


TAILORS 


Ginghams,  Zephyrs,  Flannelettes,  Dress 
Goods,  Skirtings,  Oxfords,  Cottonades, 
Awnings,  Tickings,  Etc.,  Etc 

:    NOW    READY    :  — 


See   Samples  »  Whole-      Q.  MORRICE,  SONS  &  CO.  AGENTS 

sale  Houses.  Montreal  and  Toronto 


4  Sackville  St.,  Piccadilly, 
London,  W., 

Late  21  Old  Bond  Street.  ENGLAND. 

Matthews,  Towers  &  Co. 

WHOLESALE 


♦  ♦ 


/Wen's  Furnishings 


73  ST.  PETER  STREET 


WE  WANT 
YOUR  TRADE 


Montreal,  Que. 


S.  Lennard  &  Sons 


ESTABLISHED    1878. 


'2  k 


MANUFACTURERS    OF 


1>, 


HOSIERY  m» 
UNDERWEAR 


We  are  patentees  and  sole 
manufacturers  of 


I  If 


ELYSIAN 


Nursing  Vests 

AND 

Infants'  Vests 


"Elysian"  Nursing  Vest. 


Made  from  finest  European  Yarns. 
Wholesale  trade  only  supplied. 


"  Elysian  "  Infant's  Vest. 


S.  Lennard  &  Sons    -  Dundas,  Ont. 


aese'se'se'sg'se'se'sg'se'ss'se'sg'sg' 


Another  Round . . . 


TO  THE  TRADE 


HANDKERCHIEFS     and      NECKWEAR 


IN   .    . 


Japanese  goods. 
About  three  hundrec) 
different  qualities, 
embracing 
goods  from  the 
lowest  to  the  finest 
grades. 
English  and 
Continental  goods, 
consisting  of 
several  manufactur- 
ers' clearing  lines, 
which 

we  are  showing 
considerably 
below   regular 
prices. 


In  a  few  more  days,  it  will  be 

1895 

years  since  Christmas  first  dawned  upon 

The  Earth 

bringing  joy,  cheer,  comfort  and  good- 
will to 

Millions 

who  have  lived,  are  living,  and  will  live 
upon  its  surface 

Christmas 
Presents 

are  a  great  source  of  pleasure,  both  to 
the  giver  and  to  the  receiver.  We  are 
showing  a 

Magnificent 

selection  of  goods  suitable  for  this  pur- 
pose, that  are  within  the  means  of 
every  person,  such  as 


.  .  in  .  . 

Cashmere  Mufflers 
Silk  and  Cashmere 

Mufflers 
Union  Silk  Mufflers 
All  Silk  Mufflers 
Neck-Scarfs  in 
Derbys 

Graduated   Four-in- 
hands 
Club  Regents 
Orian  Bows 
Bend-Me-Bows 
White  Dress  Bows. 
Also  all  the  new 
knots,  including 
Chime,  New  York, 
Winner, 
Defender,  etc. 


XMAS  GREETINGS 


JOHN  MCDONALD  &  CO. 


Wellington  and  Front  Streets  East 


London  and 

Manchester 


ENGLAND 


TORONTO 


ms&s&ims&mimmmmmm 


